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YOUR CLIENTS.
OUR PURPOSE.

HOME LOAN LENDER
IN WICHITA

= EYEWERSR FOR EVERYWERAR

Different personalities
Different styles.
One eyewear destination.
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HOME LOANS:..

\ M eri trUSt Check our rates:
. B

Local underwriting. HE . | B )
Fast decisions. R | Some gifts are forgotten.

Close in as little as 21 days. N ,gg';‘" Our lamps

MeritrustHomeLoans.org - & b?({ﬁmﬁ I:ﬁ:t
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« Ready to Connect
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PAY AT CLOSING!

Sell your Home Faster. FOR MORE.

Your reputation is important and helping you is our top priority. You can rest easy
knowing that our program was designed to sell the home faster
FOR MORE.

Our Services

|z|/ Interior & Exterior Painting
[/ Wallpaper Removal

[/ Popcorn Ceiling Removal
[/ Fence Finishing & Staining
|:|/ Deck Finishing & Staining

approved amount of credit is used. First monthly loan payment due 180 days after funds are disbursed.

< 316-799-8659 @ FRESHCOATPAINTERS.COM

Loans provided by Regions Bank d/b/a EnerBank USA, Member FDIC, (650 S. Main St., Suite 1000, Salt Lake City, UT 84101-2844) on approved credit,
for a limited time. 19.99% fixed APR, effective as of 12/1/2022, subject to change. Minimum loan amounts apply. Interest starts accruing when funds are
disbursed. Interest waived if repaid in 180 days. Repayment terms vary from 18 to 126 months. Actual loan term may be shorter if less than the full

AN VHING \WORTHID OTNGHS WO R THIDOTN GAWETSIE!
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GUSTQH.NEW_.HGhiE CONSTRUCTION - WINDOWS
' KITCHEN'"RENOVATIONS « BATH RENOVATIONS
OUTDOOR LIVING
DECKS/PATIOS - OUTDOOR KITCHENS = FIREPLACES

PAVILIONS - PERGOLAS « SCREENEDJNE

II.I.“MINATE YOUR LISTINGS

‘Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES
Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

f Veteran-Owned

Y | ‘ , , E and Operated
S SE HABLA
ELECTRIC COMPANY ESPANOL

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com

TONY GIESEL

CONSTRUCTION
620-747-0089
wichita@archadeck.net

10507 N. Hoowver
Hesston, KS. 67062

“Loved working
with Michael,
very educational
and helpful
experience. We're

fsure to return!”

. -Brendan

MTG VOTED #1
Best of Wichita

Michael Gonzales The Wichita Eagle

¥ 5.0 % % % %k

190 Ge = B s
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the real estate community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ARBORIST/TREE CARE
Huff’s Tree Service
(316) 871-3841
huffstreeservice.com

ATTORNEY - ESTATE
PLANNING, PROBATE
Coultis Law

(316) 260-9650
www.coultislaw.com

ATTORNEY - REAL ESTATE
Agnew Law

(316) 202-4003
www.agnewhealthlaw.com

AUTO BODY, PAINT
& COLLISION
Andover Auto Body
(316) 925-5145
andoverautobody.com

OUTDOOR LIGHTING

BATHTUB RESURFACING
H & L Resurfacing

(316) 347-7388
hiresurfacing.com

BLINDS, SHADES,
SHUTTERS, DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

CERTIFIED FINANCIAL
PLANNER

Northwestern Mutual

(316) 265-8139
northwesternmutual.com/
financial/advisor/sean-miller/

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

COMMERCIAL SPACE
FOR LEASE

Jenco LLC

(316) 644-7287

(316) 655-1270 | drake@lumeoutdoorlighting.com

6 - September 2026

CONTRACTOR / REMODELING
Tall Guy Industries

(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA

(316) 364-4163
midwestcpallc.com

CUSTOM HOMES/
NEW/REMODELS

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL

Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

| lumeoutdoor.com

EYEWEAR: RX/NON-RX/
SUNGLASSES

Specs RX

(316) 315-0066
specsrx.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FINANCIAL SERVICES
Sterling Edge Financial
(312) 858-8934
sterlingedgefinancial.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING/INSTALLATION
Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Lighting Design Consultation
Installation of Outdoor Lighting Systems
Smart Lighting & Automation
Maintenance Plans

ndfe

Upgrades & Retrofits UNITE
AM

FLOORING/REMODELING
Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FURNITURE

Salt & Light Furniture
Liquidations
saltandlightfurniture.com

FURNITURE RENTAL &
STAGING SERVICES
Abode Home

(800) 735-2955
abodehome.com

FURNITURE/INTERIOR DESIGN
Traditions Home

(316) 684-2177
traditionsathome.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

GARAGE ORGANIZATION

/ STORAGE

Tailored Closet

(316) 669-0800
tailoredcloset.com/near-me/
wichita-ks

GLASS / SHOWERS / WINDOWS
Glass Guru

(316) 531-4437
www.theglassguru.com/locations/
wichita-ks/

HOME & PROPERTY
INSPECTIONS

Bryant Home Inspections
Lisa Bryant

(316) 644-6545
thebryantsinspecthomes.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical
Experience

(316) 243-8953

balancedmechanicalexperience.

business.site

INSULATION

Jordan Spray Insulation
(316) 943-6222
jordansprayinsulation.com

INSURANCE

Katie Bauer

(316) 202-4598
www.shelterinsurance.com/CA/
agent/KBAUER

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE BROKER
Conrade Insurance Group
(316) 249-2776
conradeinsurance.com/

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/FINANCIAL
State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

INTERIOR DESIGNERS
Hardt Studio

(316) 226-4947
www.hardtstudio.com/

INVESTORS
316 Home Buyers
316homebuyers.com

JUNK REMOVAL &
MOVING SERVICES
Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE/OUTDOOR
LIGHTING

Ldme Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

MEDICAL SPA & WELLNESS
Glow 365

(316) 425-0365
myglow365.com

MORTGAGE - HYBRID
BROKER/LENDER
Hope Mortgage

(316) 744-5819

MORTGAGE / LENDER
Absolute Mortgage & Lending
(469) 247-1864
www.facebook.com/
FundedByKim

Annie Mac Home Mortgage
(316) 260-5656
annie-mac.com

Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Meritrust Credit Union
meritrusthomeloans.com

Mortgage Punk
(316) 776-4125
mortgagepunk.com

RCB Bank
(316) 265-2437
rcbbank.com

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

LeaderOne Financial
Corporation

(316) 559-2600
davidchittwood.
leaderonefinancial.com

MORTGAGE BROKER
Railtrust Mortgage
(316) 347-1045
railtrustmortgage.com

Responsive Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans

(913) 909-0613
unitedhomeloans.com/

Wichita Real Producers -
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CONTINUED

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING
Skyward Credit Union
(316) 440-9690
skywardcu.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVING COMPANY
American Movers

(316) 409-2846
americanmoverswichita.com

Two Men And A Truck
Renee Carrion

(316) 558-5588
twomenwichita.com

Experience

BUSINESS LAW & HEALTHCARE LAW

Helping Wichita butiness owners protect
wiwl they've built with responsive legal
coursed snd practical sekitions

Calis returned within
6 Enidiregs houts

Erriaiii sfrivnisid] withis

24 hours

Timnspaent,
cortmetitive feey

Bambnein forination,
Patneribip acmoition
[T

Hoalthears industry
el crarmesl

READY TO TALK
THROUGH YOUR SITUATION?

]

316-202-4003
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You Can Trust

NEW HOME BUILDERS
Perfection Builders
(316) 729-1900
perfectionbuilders.com

OUTDOOR LIVING /
HARDSCAPES

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

PAINTING SERVICES

Fresh Coat

(316) 234-5432
freshcoatpainters.com/locations/
wichita/

PHOTOGRAPHER

Allie Jael Photography

(316) 633-5547
Www.alliejaelphotography.com

Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

CLIENT SERVICE
THAT STANDS OUT

Mot aitormeys say,
Vel et bkt o™

WE ACTUALLY DO.

POST FRAME/STEEL
BUILDINGS/BARN HOMES
Skyline Builders

(620) 747-071
skylinebuilders-lic.com/

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 3471409
dynamocapital.com/

Reliance Property Management
(316) 395-2165
reliance-family.com/

PROPERTY MANAGEMENT
Reliance Property Management
(316) 395-2165
reliance-family.com/

REAL ESTATE EDUCATION

/ INVESTING

Reliance Property Management
(316) 395-2165
reliance-family.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING & EXTERIORS
ICT Roofing & Exteriors
(316) 769-6722
ictroof.com

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING AND EXTERIORS
Rhoden Roofing

(316) 925-7956
rhodenroofing.com

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TITLE & CLOSING SERVICES
Kansas Secured Title

(316) 262-8261

kstitle.com

Meridian Title Company
(316) 204-5088
www.mtc.llc/

Reliance Property Management
(316) 395-2165
reliance-family.com/

TITLE COMPANY

Old Castle Title Company
(315) 358-7016
oldcastletitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICE / REMOVAL
Kansas Tree Experts

(316) 641-6090
kansastreeexperts.net/

VIDEO PRODUCTION/
DRONE SERVICES

Grand Frame Media

(316) 617-7620
www.grandframemedia.com/

WALKABLE BLUEPRINTS/
PROJECTION STUDIO
Walk Your Plans Wichita
(316) 364-7840
walkyourplanswichita.com

TRADITIONS

HOME & DESIGN
[

Sign up for
Realtor Rewards

B e
e COMBIRVATORY ccssmes
[ —

Visit us during our Autumn Sale, September 4-19,

You help clients find
the perfect house.

We can help them make it feel like home.

for savings up to 75% on in-store furniture, rugs and
accessories, plus 40% off custom orders from all our
favorite brands. Make sure you're part of our Realtor
Rewards Program and enjoy perks with every referral.

We're just a conversation away: hello@traditionsfurniture.com or 316.684.2177 traditionsathome.com
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RIGHT NEIGHBORHOOD.

| ‘II

Before the floor plan, finishes and wish list,
there's a bigger question:

How do your clients want to live?

- Less to take care of.

- More people to know.

+ More reasons to get out and enjoy the day.
- More time for whatever comes next.

When the neighborhood fits the life they
want, finding the right home becomes easier.

At Perfection Builders, we create neighborhoods
designed around how your clients want to live,
not just where they want to live.

Help Them Find More.

TO SEVEN YEARS

Seven years.

That number feels surreal to write...

SEVEN YEARS in print! And yet, somehow,

I still feel like we’ve just begun.

When Wichita Real Producers launched
in September 2019, I had a big vision
and an even bigger heart for this city,
this industry, and the incredible people
who make it thrive. I knew real estate
was part of who I am—TI'm a third-
generation real estate professional here
in Wichita, and I earned my real estate
license more than 20 years ago—but I
never could have imagined just how
deeply this publication would impact my
own life. What began as a magazine has
become so much more: a community,

a catalyst, and a platform that has
strengthened relationships, celebrated
excellence, and made a lasting impact in
the hometown I'm proud to call home.

Every month, I get to shine the
spotlight on the agents and businesses
who make this market so strong—and
every month, I'm just as inspired as
I'was the first time we went to print.
The relationships, the stories, the
community... it’s what keeps me going
and growing. I'm endlessly grateful.

I'hope this month’s issue makes

you smile big, laugh hard, and feel
proud to be part of this one-of-a-
kind community. Thank you for
reading, supporting, partnering, and
believing in Wichita Real Producers.
Here’s to seven years—and to the
many exciting years still to come.

With gratitude and excitement,

Sam
Owner & Publisher

FALL PARADE
OF HOMES

Tour 9 Perfection
Builders homes
throughout
Wichita & Andover.

Scan to explore
the Parade lineup.

Perfection Builders
Built for What
Comes Next.

316.541.5310




Meet
The

Team

Samantha Lucciarini Shae Regan Dave Danielson Christina Kitchen
Owner/Publisher Videographer Writer Ad Strategist

Allie Henwood Kim Stiffler Cameron McSwain
Photographer Photographer Videographer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and

are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Easy as 1...2...3...

2.We Make It Easy and Shop Around for the Best Rates pb and
3. 6-Star Service D i
DON'T SKIP THE SCOPE

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL.

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

Closing Time Never
Looked So Good!

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

m ﬂlﬁ?'&ﬁé‘é 316-869-1235 www.phanddrains.com 316.636.7778  pbanddrains@gmail.com
& Grovp

insurewithsig.com Master Plumbing Lic. #9968

12 - September 2026

Agents Help Their Cllents
With So Much Much!

H

We Want to Help YO'II.I!‘L

- Education & Communication
- Same Day Reports
- Online Scheduling
- Supra Key Holder, RSCK Member

JICT PRO

INSPECTIONS

(316) S35-0920

www.ictproinspections.com

5 STAR

ALLIL JALL

o

CAPTURING COUPLES, WEDDINGS, ®
ELOPEMENXTS WORLDWIDE

WWW. ALLIEJAELPHOTOGRAPHY.COM
ALLIE@ AL LIEJAELPHOTOGRAPHY .COM
AALLIETAELPHOTOGRAPHY

a BNALLIETAEL

S1G.683.5547

FINANCING SOLUTIONS

for every Situation

LOAN PROGRAM OFFERED:
Conventional, FHA, VA, USDA

« Non-Qualified Mortgage [
NO INCOME CHECK:

» DSCR

Profit & Loss 4
VOE / Stated Income '
Bank Statements

1099 o

w14l
-3 Loan Originator | NMLS# 2453324

3 ® (316) 285-0887
= kimberly.luong@AbsoluteML.com
" ® www.absoluteml.com/ki imberly-luong

3 & ¢ &

1 9 ‘ E nglish ® 4230 Lyndon B Johnson Fwy, Ste 626,
. Dallas, TX 75244

{S) ABSOLUTE MORTGAGE & LENDING,

i A DBA OF AML FUNDING, LLC NMLS #1910591

Wichita Real Producers - 13
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HalpingHandsHﬂmaBuyaruIGT.WQ

& | A LOCAL INVESTOR.

.. REAL CASH.
SN YOUR TIMELINE.

I've been investing in Wichita real estate for 13 years and have built a portfolio of 575+ rental
properties. I'm not a wholesaler looking to assign your deal or a flipper trying to squeseze out a
quick profit | buy properties with my own cash and keep most of them as long-term rentals.

| + Top-Dollar Cash Offers - Noinspections : e
» Mot a Wholesaler or Flipper « No Bank Contingencies 4
WRHDS Hg, « Tenants Can Stay + Flexible Closing Timeline

ﬁﬂ‘%"ﬁ- . No Cleaning or Repairs . You Choose the Closing Date
& -
*

§ "
HAVE A PROPERTY YOU'RE THINKING ABOUT SELLING? V=
<,

o omgs Call or Text Francis @ 316-210-4652
L

B | OCAL EXPERTISE.
SN PROVEN
ey’ N ANAGEMENT.

3,000+ PROPERTIES MANAGED

LET'S TALK ABOUT YOUR PROPERTY,

316-202-7753 | WWW.RELIANCE-FAMILY.COM

IcT

DIRECT CAPITAL LOCAL DECISIONS

-

ELEVATE

RESIDENTIAL & COMMERCIAL CLOSINGS
INVESTOR & WHOLESALE TRANSACTIONS
REFINANCES

REMOTE & MOBILE CLOSINGS

Assignmaeants & it Cla

TRAMSPAREMNT DEPENDABLE

lendingict.com

YOUR CLOSING.

FAST SECURE
COMMUNICATION ESCROW

EXPERIENCED GUIDANCE

RELATIONSHIP-DRIVEMN

1247 5. Tyler Rd.
Wichita, KS 67209

36-246-2230
info@elevatratitie.llc
wiww . elevatetitle.llc

Monday-Friday
B:00 AM - 5:00 PM

YOUR NEXT
CLOSING.




TOP PRODUCER

Thank you,

Areln Soprnd]

FOR NOMINATING :
SHANNON!

-

gl

PHOTOS BY
KIM STIFFLER
WRITTEN

BY DAVE
DANIELSON

For Shannon Gaskill, real

estate has never been
just about buying and

selling homes. It’s about

helping people through
important milestones,
building friendships
that last well beyond
the closing table,

and being someone
clients know they can
count on when life’s
next chapter begins.

Now celebrating approximately
15 years with Coldwell Banker
Plaza Real Estate, Shannon

has built a career defined by
consistency, professionalism
and genuine care for the
people she serves. While

every transaction is unique,
her approach has remained
remarkably consistent: work
hard, keep learning and always
put clients’ best interests first.

A Career Born From Family
Before entering real estate,
Shannon spent eight and a half
years selling radio advertising,
arole that introduced her

to countless businesses and
community leaders while
sharpening her communication
and relationship-building skills.

She loved the work and the people
she met, but life was changing.

Her husband, Barry, had launched
Gaskill Custom Cabinetry, and

the business was beginning to
grow rapidly. At the same time,
the couple had welcomed their
daughter, Zoey, and Shannon
found herself searching for

a career that offered greater
flexibility while still allowing her
to pursue meaningful work.

Ironically, it was Barry who
first suggested real estate.

After buying and selling a
couple of homes themselves,
he believed Shannon possessed
the personality and talents
needed to succeed.

“He said, ‘I think you’d be great

at real estate,” Shannon recalls.

With a young daughter at
home, Shannon enrolled in
licensing classes, earned her
real estate license around

2011 and began what would
become a fulfilling new career.

Looking back, she says
the decision proved to be
exactly the right one.

Learning to Trust the Process
Like many successful
REALTORS®, Shannon’s career
didn’t take off overnight.

The first six months
were challenging.

She remembers wondering

when things would finally come
together. Fortunately, she was
surrounded by mentors who
encouraged her to remain patient.

Her broker at the time, John
McKenzie, offered simple but
meaningful advice: “Hang in
there. Your time will come.”

Soon afterward, Amelia Sumerell’s
team provided Shannon with a lead

that resulted in her first home sale.

Wichita Real Producers - 17



That breakthrough
changed everything.

“After that,” Shannon says,
“everything just seemed
to fall into place.”

She credits those early

mentors with helping her build
confidence while reminding
her that every successful career
begins with perseverance.

Today, fifteen years later,
Shannon remains with the
same brokerage—a testament to
the relationships she has built
and the culture she values.

“I respect everyone I work
with,” she says. “That’s a
big reason I've stayed.”

No Two Days Are

Ever the Same

Ask Shannon what she enjoys
most about real estate, and
her answer comes quickly.

“Ilove helping people and
meeting new people in the
community,” she says. “I get my
energy from other people.”

That passion is one reason she
continues to enjoy the business

after a decade and a half.

Every week presents something

different. New contracts, changing

market conditions and evolving
regulations ensure there is
always something to learn.

In fact, even after fifteen years,
Shannon recently opened an
email containing a report she
had never encountered before.

Rather than viewing that as
a frustration, she embraced
the opportunity to make
phone calls, ask questions
and expand her knowledge.

“That’s what I love,” she says.
“It’s always changing.”

Her willingness to keep learning
helps ensure her clients receive
informed guidance, no matter
how the market evolves.

Life Beyond the Office
Outside of real estate, Shannon’s
greatest joy is her family.

She and Barry have been
married for 22 years and are

raising two active children.

Their daughter, Zoey, is a talented

softball pitcher preparing to begin

her sophomore year at Maize
South High School. Their son,

Beckett, is entering fifth grade
at Maize South Intermediate
School and enjoys football,
baseball and basketball.

Watching her children pursue
the activities they love has
become one of Shannon’s
favorite pastimes.

“I'love going to all of their sports,”
she says. “I just love hanging
with family any chance I get.”

Recently, the family returned
from an unforgettable vacation to
Maui—their first trip to Hawaii.

Although adjusting to the time
difference proved challenging,
Shannon says the experience

left them eager to return and
explore even more of the islands.

Friendships That Last
When asked what advice
she would offer someone
just entering real estate,
Shannon doesn’t hesitate.

“Find a really good mentor,”
she says. “Someone you trust,
someone you look up to,

and soak it all in.”She also

Wichita Real Producers - 19
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SKYWARD
ON TIME

MATTERS.

So does communication.

Follow-through. And doing
things right the first time to
protect your reputation.

On-Time Closings

Responsive Service .

believes success comes to those also the relationships she has If she hopes people remember
willing to stay positive and developed over the years. one thing about her, it’s
consistently put in the work. not production numbers or 5
Many former clients have years in the business. Tr u StE‘d Pa I"tﬂEFSh lp 43‘\
“Hard work always become some of Shannon’s
pays off,” she says. closest friends, something she Instead, she hopes clients would
considers one of the greatest say she always had their back.
That philosophy has shaped rewards of her career.
not only her business but “I'hope they know I'm genuine,”
she says. “I always have their
best interests in mind.”

For Shannon Gaskill, those words

“I love helping people and MEETING perfectly summarize what real

estate has meant throughout

NEW PEOPLE IN THE COMMUNITY. v o o, s

I get my energy from other people.” syl gLl ey,
but it is trust, friendship and

genuine care that turn clients
into lifelong relationships—and

careers into lasting legacies. Cungratulations, Shannon Gaskill,
on your continued success in real estate!
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Real Estate Preferred Partner Program
Rhoden .= vy

R O O F |

ROOF CERTIFICATION
Qualifying listings “12-Month Leak-Free

Certified by Rhoden Roofing”, backed by a
12-month warranty document
guaranteeing up to $5,000

in eligible warranty repairs.

FAST PASS ACCESS

Prioritized scheduling for all roof
repairs and replacements related to real estate
closings or financing deadlines.

* Exclusive 20% discount on all roof repairs and replacements
for home buyers or sellers.

DON'T RELY ON YOUR BUYER'S IMAGINATION
MAKE YOUR CLIENT!S HOME “MOVE:IN.READY

Fall into Flooring

PROGRAM TODAY
yy K=

SAVE $ R
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PLUS SPECIAII.I‘-'INAIHII:rING AVAILABLE Kelly Remade
hatl Ii]
Seplember 1 - Cetober 26 " il i

Anderson (=T A e
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%ﬁ% 316-320-0443 | www.ia___baras.com

1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5Spm
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)0 YOUR
{0MEWORK.

g Pre .quPrmfﬂ[
E’ Plan Ahead

A little preparation can put you
at the head of the class
when it's time to find a lender.

N o Will King
NN G@Hﬂ M@ rafa {_i} wnich Manager/Loan Orlginatol
1 1 At [,
: = = KANSAS NMLS 8459176 | Branch NMLS 82684730
i % VL : ¥ IVIOTTEARE Office: 316-665-7334 | Cell: 316-312-2936
ksloanman@goldmortgage.net @
Gold Martgage a division of Canopy Mortgage Corparate Offico NMLS 1D # 1359687

Security 15t Title \ REAL PROPERTY NEEDS

"’“ sh.“‘ .

1 >ROVIDING QUALITY PRODUCTS BACKED BY
"~ THE LARGEST NATIONAL UNDERWRITERS

YOUR INDUSTRY LEADERS JUST DOWN THE ROAD

7 VISIT US ONLINE TO SEE ALL OUR LOCATIONS
WWW.SECURITYIST.COM/K A S
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The Power of Strong Bonds

WRITTEN BY DAVE DANIELSON

For successful real estate professionals, growth sometimes

comes from recognizing opportunities that are already

flowing through their business. Steve Myers with Urban Cool Homes believes mortgage
lending can represent one of those opportunities. For top-producing agents and team
leaders, developing the right mortgage relationship can potentially create another

source of profitability while also providing greater influence over the client experience.
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“You’re already generating these clients and, in many
cases, sending that mortgage business somewhere
else,” Myers says. “There may be an opportunity

to participate in that side of the business.”

Understanding the Opportunity

Myers says many real estate professionals simply don’t
realize what opportunities may exist through ancillary
services. Others may be hesitant because they don’t know
where to begin or have concerns about regulations such
as the Real Estate Settlement Procedures Act (RESPA).

There is also no single structure appropriate for every
organization. Depending on production and other factors,
Myers says possibilities can range from a marketing services
agreement (MSA) to certain branch structures. Larger
organizations generating substantial mortgage volume may
potentially support their own profit-and-loss branch.

For Myers, the first step is simply becoming
educated about the possibilities.

Q: Where should an agent or team leader begin if
they’re interested in a mortgage relationship?
Myers: “Start by understanding your production and
the opportunity you're actually generating. Then you
can look at the different structures that might fit. It
could be an MSA, a shared branch arrangement or, for
a larger organization, a P&L branch. It really depends
on the size and production level of the organization.”

Q: Is the primary benefit creating another source of revenue?
Myers: “That’s obviously a big benefit, but it’s also about

the client experience. You can have more involvement in
making sure clients are followed up with and taken care

of the way you want them to be. When you’re generating

a lot of business, that becomes really important.”

Q: Why do you think more real estate

professionals haven’t explored this?

Myers: “Some people may be afraid to look into it because
of potential RESPA issues. Others just don’t know where

to start, and some may not realize there are opportunities
with ancillary services. Mortgage is probably one of the
biggest opportunities and one of the first areas I'd look at.”

Q: Can there be opportunities beyond

the original home purchase?

Myers: “Absolutely. Maybe a past client wants to
refinance or get a HELOC. As a real estate agent,
normally you wouldn’t get paid from that because
there isn’t another real estate transaction. With the

appropriate mortgage business relationship, those
can potentially become additional opportunities.”

Creating a Better Client Experience

For Myers, the value isn’t solely financial. A real estate team
may send significant business to a mortgage company, but once
that referral is made, the agent may have limited influence
over what happens next. How quickly are leads contacted?
What happens when someone has credit challenges? Is there

a process for helping that person become mortgage-ready?

“When you’re doing a lot of business, you want to
know that your clients are being followed up with the
way you would follow up with them,” Myers says.

A closer mortgage relationship can help create greater
alignment between the experience clients receive from
their real estate professional and their lender.

Finding the Right Fit

Myers stresses that the structure needs to match the
organization. A smaller team doesn’t necessarily need

the infrastructure of a business generating dozens

of mortgage opportunities each month. For a larger
operation, however, Myers says a P&L branch may become
worth exploring, particularly when the organization

is consistently producing substantial loan volume.

Any arrangement involving mortgage and real estate
services should be appropriately structured and reviewed
by qualified legal and compliance professionals to ensure
compliance with RESPA and other applicable regulations.

Ultimately, Myers encourages top producers to recognize
the value of the relationships they have already created.

Real estate professionals invest considerable time
and money generating leads, building their brands
and earning client trust. Mortgage financing is
already connected to many of those transactions.

“Start by asking questions,” Myers says. “Understand the

different structures, understand the compliance side and
look at what makes sense based on your production.”

R\

RESPONSIVE
MORTGAGE
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Build A Brand
Presence That Gets
You Noticed. ..

316-518-8884

kimstifflerphotography.com

26 - September 2026

PRINT ME MORE!

ICHITA

d‘l._lu"‘l

PROMOS!

> What the heck is a Promo?

A Promo is a four-page magazine-quality grade
promotional piece with your full article and
photos. We place you on the COVER.

WHY DO | NEED THIS?
These Promos are a professional marketing tool that can
help you brand yourself, your team and/or your business

* Use them on listing appointments - set
yourself apart from your competition

* Send to friends, family and SOI

* Send to clients with your holiday
greetings or touchpoints

* Brokers - You can use these as recruitment
tools or for capturing new talent

* Use when farming your favorite neighborhoods

WHAT IF | HAVE CHANGED BROKERAGES

OR NEED SOMETHING CORRECTED?

No worries! We can make any changes needed. We send
you a proof, you approve it and they’re mailed via FedEX.

WHO CAN BUY THESE?

The Agent, Broker or Business that was featured.
Or, perhaps your family, a friend or your favorite
Real Producers advertiser. Anyone that wants to
promote you or gift you something super cool!

HOW DO | ORDER?
Email Megan Sullivan at wichita.clientcare@n2co.com

Stage L uster.

Shnn Better,
SELL SOONER.

FURNITURE RENTAL
FOR HOME STAGING

e
" abodehome.com 50% Off Delivery
316.263.5750 Use Code REALSD

MODERN
FENCING.

CUSTOM FENCE INSTALLATION ﬁ
REPLACEMENT & REPAIR

TM Fencing LLC

FENCE IMSTRULATION - FENCE REPLACEMENT - FENCE REFRIR

A Bl o

RESIENTIAL COMMESTIAL REPAIR & Do Jous' casnin
MUNTLRARCE and BEEA 1O Get Started

| SCAN FOR A
Iimll .FAST ESTIF#.#LTEE)
.r =

TAKE MURPHY, DWNER

Open the door to,
ﬁ"/ﬁ,.

Save °1,000
on closmg costs

with a lender credit when
you buy or refinance your
home by December 31

TAN
RCB BANK
2 Mortgage

Shannon Egan
Mortgage Loan Originator
NMLS #265803

316.247.7725
shannon.egan@ rcbbank.bank

RCBbank.bank/Save 1000

Offer available for most purchases and refinances. With apgroswed credit on RCR
Bank Morgage sccondary market loans locked between September 1, 2006
and December 31, 2026 Must mect minimum loan and program underwriting
roquiremnents. Lender credit must be used toward borrower closing costs, Mot
redeemable for cash or desam payment funds. This offer is not valid with-any other
RCE Bank Mortgage incentives, promotions or discounts, Some exclusions apply.
This offer s subject to change or termination without notice. Crher koan terms and
restrictions apphy. Member FDIC, KMLS #T50151
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/ ~ 316.721.8181 | WichitaSF.com

Protectmg
W@ Clients!

o

|

@%StateFarm

Home | Life | Auto

—

2121 N Tyler Road Suite 203, Wichita

Ll uzvey(oesian

UNTQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE “EVERYDAY". FROM
REMODELING TO DESIGN TO RESOURCES T0 BUILDING, ~WMID IS YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
MATERIALS, 0BJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672
WENDYMDESIGN.COM

Maximize Your
Client’s Satisfaction
with American Movers!

'.5:- iﬁ m!' Get a FREE Estlmate Toay'
31 6 409.2846
: BB AmericanMoversWichita.com

OUR STUp,
4\5\‘ 4y,

519

E. Douglas Ave.
WICHITA, KS

CONSIDER IT 672//////
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LEADERSHIP SPOTLIGHT

CONNECTING PEOPLE, POSSIBILITIES & PROGRESS

For Ronnie Price, relationships have
always been at the heart of getting
things done. Whether serving his
community, working with business
leaders or helping a commercial
real estate client find the right path
forward, Price has discovered that
listening, connecting people and
being willing to serve can create
tremendous opportunities.

Today, Price is a commercial real estate
agent with ReeceNichols South Central
Kansas, bringing years of community
leadership and economic development
experience to a relatively new chapter
in his professional life. He earned his
real estate license in November 2024,
but the skills and relationships behind
his work were built over decades.

“Ilove talking to people,” Price says. “I
really enjoy connecting the dots. I like
serving people, and commercial real
estate gives me the opportunity to serve
my clients to the best of my ability and
give them the best way forward I can.”

A Natural Next Step

The idea of real estate first came
through people who had watched

30 - September 2026

Price’s economic development work in
Andover. On two separate occasions,
friends suggested he consider getting
licensed because he was already helping
attract businesses to the community.

The second suggestion stuck.

Price contacted an experienced
commercial real estate professional he
admired and asked for his opinion. The
response was encouraging: Price had
the personality and skills to succeed.

Soon afterward, Price was introduced
to Dawn Truman at ReeceNichols.
When asked how quickly he could
obtain his license, Price confidently
answered, “I can have it in a week.”

He followed through, spending the next
several days studying at his dinner table
before taking—and passing—the exam.

Hitting the Ground Running
While Price was new to the
mechanics of commercial real
estate, he certainly wasn’t new to the
people and organizations shaping
the Wichita metropolitan area.

Price has served as mayor of Andover
since January 2020. As mayor, he made
a point of attending events whenever
he was invited, gradually developing
an extensive network of relationships
with businesspeople, developers

and local and federal officials.

“I've worked with developers and
federal politicians and local politicians
to get things done,” Price says. “It just
led right into commercial real estate and
being able to hit the ground running.”

He also credits Tim Kerr and Ryan
Kerr at ReeceNichols with helping him
learn the technical side of the business
and navigate early transactions.

“I knew a lot of people, but I didn’t
know the other part of the business,”
Price says. “They’ve been part and
parcel to everything I've done.”

Sharing the Andover Story
Price has also had a front-row seat to
Andover’s continued development.

With approximately 16,000 residents
within the city but more than 30,000
people within the school district, Price

PHOTOS BY
KIM STIFFLER
WRITTEN

BY DAVE
DANIELSON
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says the community draws from a
much larger population than its city
limits suggest. Combined with the
area’s median household income, that
creates an attractive environment

for commercial development.

Families who identify with Andover
shouldn’t necessarily have to

leave the community to shop,

dine or enjoy other amenities.

Long before becoming a commercial
agent, Price was comfortable
approaching businesses and

making the case for Andover.

“If you ever think of expanding,
Andover is a spot for you—and here’s
why,” he recalls telling business owners.

His approach wasn’t built around a
complicated sales formula. Instead,
Price relied upon information,
availability and authenticity.

A friend once gave him advice that
has served him well: “Just be you.”

Supported Every Step of the Way
Starting a new career requires
patience, particularly while building
a client base, and Price is quick to
recognize the people closest to him.

His wife, Sheri, has been
instrumental in making
the transition possible,
providing support while
Price learns the business
and establishes himself.
He is equally appreciative
of the encouragement he
receives from his children.

“I couldn’t have done it
without her and the support
of my children,” he says.

That gratitude extends

into the community. Price
values volunteer service
and particularly treasures
opportunities to spend time
at McConnell Air Force
Base. Supporting those
connected with America’s

enjoy connecting

best of my ability

forward | can.”

| love talking to
people. | really

the dofs. 1
like serving
people, and

commercial real
esfate gives me
the opportunity
fo serve my
clients to the

and give them
the best way

freedoms has been meaningful to
him for approximately eight years.

When his schedule permits, Price
also enjoys riding his Harley and
playing golf—although both have
taken a back seat in recent years.

Authenticity at the Center

For someone whose days are filled
with people, Price intentionally makes
room for quiet. He enjoys sitting
outside at night and simply unwinding.
Each morning, he also spends about

30 minutes in silence, using the time

to begin his day on the right track.

Then it’s back to what energizes
him most: people.

Price regularly meets strangers
through his various roles, and
one word repeatedly comes back
to him when others describe
their impressions: authentic.

That means a great deal.

“I hear all the time that 'm
authentic,” Price says. “That really
touches my heart—to know that’s
the way I come off to people, that
I'm somebody they can trust.” #
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OFFICE PARK

500 E. B15T M. PARK CITY,

BEFORE

B15T N, PARK CITY,

PREMIUM FLEX SPACES
BUILT FOR BUSIMNESS FOR LEASE

STORM_SEASION IS HERE.
IS YOUR'LISTING READY?
Ummer storms can turn small roof issues
ﬂ-—l‘ into expensive surprises.
Before your next showing or inspection,
make sure the roof protecting your

FLEXIBLE SPACE OTIONS IDEAL FOR CPA, INSURANCE, FINANCIAL. A& PROFESSIONAL ENVIBOMMEMNT HIGH-VISTRILITY LOCATION
LEGAL, MEDICAL, SALOMNS, BARBER SHOPS, ANMD MORE 1O GROW YOUR BUSINESS CONYERNIENT PARKING

listing is ready.

Leaks, lifted shingles, and winter damage
often go unnoticed until it's too late.

Protect the deal before the storm hits.

Licensed & Fully Insured
Value-Adding Results

OVER 90 YEARS OF
LOCAL EXPERTISE

Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

| Schammerhorn has you covered. |

= schammerhorn

RESIDENTIAL | COMMERCIAL | DESIGN TRADE

Schammerhorn.com | 316.265.8659

Bundle home &
auto. It's easy.

Call me for a quote today

o= StateFarm

McEachern Ins and Fin =

Crystal McEachern, Agent | Latren Brown 131&] 651-3838
6) 390 7315
3636 N Ridge Rd, Suite 555 - J Michello Owons  (216) 7344
Wichita, KS 67205 . Mary McGinlay (318} zuo
[ Jessica Hooker  (913) 706-6320
Bus: 316-425-0925 : Jadyn Fratey (316} 841-7366
Preston Kirkhart (216] 208-0427
Silvia Jimenez  (BOS) 835-3T11
LaDonna Corbin - (316) 706-2427
Emily Gorne & “(316] 516-0499
JasonMcs - il

YOUR ONE STOP SHOP
FOR INSULATION NEEDS FOR
RESIDENTIAL & COMMERCIAL STRUCTURES
BATTING, CELLULOSE, FOAM AND HYBRID A

www.callcrystalnow.com
crystal@callcrystalnow.com

e same service, |
elping our client
resources of A

NEW  EMSITING HOMES « METAL BUILDINGS » COMMERICAL | N l

4 FREE ESTIMATES » SEAD US YOUR BLUEPRINTS

316.943.6222| jordaninstait.com * INSU-ATION
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meet the
community

Whether she’s running into Agents & REALTORS®
out in the community, connecting with agents at our
monthly events, or attending industry gatherings
across Wichita, Sam always enjoys building new
relationships and reconnecting with familiar faces.
These moments are a big part of what makes the
Wichita Real Producers community so special. If
you’d like Sam to attend one of your upcoming
events, she’d love the opportunity—just reach out!

36 - September 2026
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ORTGAGE Honest Answers,
Smarter Loans.

o+ (7] LeaderOne

Let’s connect

David Chittwood Randy Pitts
Mortgage Banker Mortgage Banker
NMLS ID # 1868247 NMLS ID #846677
(253) 341-2193 (316) 644-4948
DavidChittwood@leaderl.com RandyPitts@leaderl.com

leaderonefinancial.com f
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Northwestern Mutual
Wealth Management Company®

n;%(

Helping You Build,
Protect & Preserve
What Matters Most

Strategic financial guidance for
individuals, families, business owners,

and professionals.

—— OUR SERVICES —
Sean K. Miller, crpe, Financial Planning Eli Wohl, mea
ChFC®, RICP®, CLU®, CLTC® &4 Investment Advising Financial Advisor
Wealth Management Advisor ) Business Benefits Planning
e 316-266-5083 &2 Life, Disability, Long-Term Care Insurance e‘ 580-382-1304
@ sean.miller@nm.com 4 Retirement Maximization @ eli.wohl@nm.com

Whether you're planning for retirement, growing your wealth, protecting your family,

or building a business succession strategy, we're here fo help you move forward with confidence.

8621 E. 21st St. M., Suite 150

Wichita. K§ 67206 @ www.northwesternmutual.com

Sean K. Miller and Eli'Wohi maintain separate finandal rep tative practices, but frequently collaborate as Morthwestem Mutual es. View detailed
disclosures ing Sean atsean—mlllam an re-gammg_ Eﬁmmmumn Morthwestam hutual s l:!'-erru'herrugname for TheNn vestiem hMutual Life
rsurance Comparny TR ite and disabity insurance, annuties, and life insurancewith long-term care benefits] and its subsidiaries

our Strength. Your Numbers.

TALLGUY

Renovations & Constr

MIDWEST C

YOUR SUCCESS IS OUR BUSIMESS

Accounting is what we do
best.

Whether you're a business owner,
executive, ar independent
professional. we offer tailored
Senvices.

+ Financial Planning

+ Business Services

+ Tax Services

Connect With Us!

Donnie Wallace |

General Contractor
(316) 399-550/ ﬂ &£

(316) 364-4163

8020 E Central Ave Suite 155 | Wichita, KS 67206
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RESPONSI

Quick quotes. . _
Real answers. @WHE” STATE

Coverage that performs.

wheatstateinsurance.com | 316-776-0777

The Ultimate

MORE Home Inspection

CLOSINGS

Give your buyers the
i financing confidence
“  to make their move.,

’S:" ! i 1i| - €.

* PTP360"

Interactive 360" Visual
Inspection Summary

= PTPEstimates

Tigmwgend Cry Mg int

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Promsrun by Cantidriy
The digital owner's manual
for the home

+ FAST, SAME-DAY PRE-APPROVALS

‘/I CLEAR COMMUMICATION FROM
= START TO CLOSE

\/| CREATIVE SOLUTIONS FOR
~ TRICKY LOAMN SCENARIOS

il
| J PiLLARTOPOST

HOME INSPECTORS

Hancock Team

[ 316-570-1444
hancockteam@pillartopost.com
jasonhancock.plllartopost.com

mortgagc
Grant Peterson | 701.730.6332

Don’t let your fall pipeline cool off! L Reguest an
Call or text Grant today el F ol ok
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FAITH,
INTEGRITY
EXPERTISE

or Lynda Lynette Masters, real
F estate was never just about

reaching a financial goal.
While that may have been what first
sparked her interest, it quickly became
something much more meaningful—a
calling centered on helping people
make one of the biggest financial
decisions of their lives with confidence,
knowledge and peace of mind.

Officially licensed for just one year,
Lynda has already closed 18 transactions
totaling more than $4 million in sales
volume, including nearly $3.65 million
in her first full year. But ask her what
she values most, and the conversation
quickly shifts away from numbers.

“My business is built on integrity,
genuine relationships, and putting
people before profit,” she says.

A Foundation Built Long
Before Real Estate
Lynda’s journey into real
estate is unlike most.

Before earning her license with
Berkshire Hathaway PenFed Realty,
she spent more than two decades in
corporate finance, working in the
Treasury Department for Louis Dreyfus
‘ uR - ! Commodities. Her responsibilities

PHOTOS BY KIMSTIFFLER 4 | oA )+, Gl b T by g included cash management, reconciling

e 'DAN'EL_SON i [0 o AT . bank accounts, handling U.S. and foreign
currency transactions and ensuring every
dollar was accurately accounted for.

i . ~— ] ' | : s - S b : The role sharpened her analytical
Thank you, ' ' b= ¥ , P ] o thinking, financial discipline

st ' F : : Yt : and attention to detail.
: & (L™ | - - T S ; B . Then life took another turn.
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In 2016, Lynda and her husband, Evan,
established Masters Basement Repair.
After relocating to the El Dorado,



Kansas, area in 2022, she left the
corporate world to work full time
with the family business, eventually
earning her contractor’s license.

That experience gave her something
few real estate professionals
possess: an in-depth understanding
of structural integrity.

Instead of seeing only attractive
kitchens and updated flooring,
Lynda learned to evaluate what was
happening beneath the surface.

“My accounting background taught

me financial discipline, while my
construction background taught me to
recognize potential structural concerns,”
she explains. “I realized I wanted to

help clients make informed decisions
before making one of the biggest
financial investments of their lives.”

44 . September 2026

More Than Buying

and Selling Homes

The defining

moment in Lynda’s

career came while showing
homes with foundation issues.

Rather than allowing buyers to become
overwhelmed, she found herself
explaining what she was seeing,
helping clients distinguish between
cosmetic concerns, repairable problems
and serious structural issues.

As inspections progressed and
repair estimates were gathered,
clients realized they had someone
beside them who understood both
construction and real estate.

“They knew I could help them
understand the problem, ask the
right questions and negotiate repairs

¢

from a place of knowledge rather
than uncertainty,” she says.

That experience changed everything.

“Irealized I wasn’t just helping
people buy and sell homes—I was
helping them protect one of the
biggest investments of their lives.”

Faith at the Center

Lynda grew up in El Dorado in a close-
knit family alongside two younger
brothers. Her father, a truck driver
turned business owner, introduced her
to accounting at just 14 years old while
building his own trucking company.

Her mother, originally from Brazil,
demonstrated extraordinary
perseverance by learning a new
language, adapting to a new
culture and building a successful
life in the United States.

Together, her parents taught lessons
that continue to shape her

today: hard work, humility,

determination and faith.

Today, Lynda says two
people have had the
greatest influence on
her life—her father
and her husband.

She describes Evan as
someone who consistently
leads with patience, humility
and unwavering faith. Watching him
thoughtfully pray through challenges
rather than reacting emotionally
has transformed the way she
approaches both business and life.

“My faith is the foundation behind
every decision I make,” Lynda says. “I
believe God has entrusted me with the
ability to help people through some of
the biggest transitions of their lives.”

Serving With Purpose

Lynda is a member of the One Link
Homes team through Berkshire
Hathaway PenFed Realty, where she
credits mentors Krista and Justin
Chandler with helping guide her growth.

She is also completing her
commercial real estate

certification while LI
mentoring others L

who are considering 4} I h- }:
entering the iy
industry -
themselves. '

Living Life Fully
Away from work,
Lynda and Evan enjoy
life with their four
sons—Devan, Trevan,
Jevan and Mason—and
embrace an active lifestyle built
around faith, family and adventure.

Their family is deeply involved in jet
boats, hot rods and classic cars, with
two of their sons currently restoring
project vehicles of their own.

Lynda also enjoys antiquing,
woodworking, caring for chickens,
propagating plants and building
birdhouses from reclaimed barn wood.

One of her most unique passions is
rehabilitating orphaned and injured
opossums until they are healthy
enough to return to the wild.

She also sings in the choir at New
Spring Church and treasures being
surrounded by a community of faith.

Her favorite life reminder
is beautifully simple:

“Don’t forget to have fun
while you’re living.”

It’s advice she believes too many people
overlook while chasing success.

Because for Lynda, life isn’t simply
about what you accomplish. It’s about
the people you love, the faith that guides
you and the impact you leave on others.

If she could be remembered for
one thing, she doesn’t hesitate.

“I want to be remembered as someone
who led with faith, served with integrity
and always put people before profit.”
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SUCCESS HAS NEVER BEEN MEASURED SOLELY

BY BUILDINGS CONSTRUCTED OR PROPERTIES DEVELOPED. INSTEAD,
IT HAS ALWAYS BEEN ABOUT CREATING OPPORTUNITIES, SERVING
OTHERS, AND LEAVING COMMUNITIES BETTER THAN HE FOUND THEM.
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As President and CEO

of Jenco LLC, Bob has
entered a new chapter in a
career already marked by
entrepreneurial success.
After serving as President
and CEO of Wichita Railway,
he sold the company in 2021
and jokingly says he “fired
himself for insubordination.”
Retirement, however,

didn’t last long. Instead, he
launched Jenco LLC —a
company specializing in
commercial and residential
property acquisition

and development—

with a mission rooted

in both business and
personal meaning.

The name Jenco carries a
story that is deeply personal.

Bob named the company
in honor of his late
daughter, Jennifer. The
company’s distinctive
logo—a heart with wings
and a halo—was inspired
by friends who helped
transform Bob’s original
sketch on a napkin into the
meaningful design that now
represents the business.

“It’s really a tribute to
Jennifer,” Bob explains.

That spirit of purpose
extends into every project
Jenco undertakes.

Today, the company
focuses on commercial
and residential property

acquisition and

development, creating spaces

where businesses can grow
while helping communities
continue to thrive.

One of Bob’s current
projects is helping shape
the continued growth

of Park City, Kansas.

Adjacent to Jenco’s
headquarters, he has
developed a modern office
plaza featuring professional
office space designed for

a variety of businesses.

The project includes newly
constructed buildings with
flexible floor plans, allowing
tenants to customize spaces
to meet their specific needs.

Bob envisions the
development becoming
home to professionals such
as attorneys, insurance
agencies, CPAs, salons,
chiropractors, and other
service-oriented businesses.

“We wanted to create
quality office space in
an area that’s growing
tremendously,” he says.

He believes Park City offers
tremendous opportunities
for entrepreneurs and
established businesses
alike. With new

housing developments,
entertainment venues,
recreational attractions,
and continued commercial
expansion, the community
continues to attract both

residents and businesses
seeking room to grow.

Watching that progress
unfold has become one of
the most rewarding aspects
of this chapter in his career.

Although Bob enjoys
developing commercial
properties, he approaches
business with a
perspective shaped by
decades of leadership.

He believes successful
companies are built through
stewardship, integrity,

and surrounding yourself
with talented people.

“T've always believed
in surrounding myself
with people who are a
lot smarter than I am,”
he says with a smile.

That humility has also fueled
his desire to help others.

Bob especially enjoys
encouraging young
entrepreneurs who are just
beginning their business
journeys because he
remembers what it was
like to start from scratch
himself. Whenever possible,
he looks for opportunities
to mentor others and

help them find success.

For him, leadership isn’t
about recognition.

It’s about helping
others succeed.

Away from work, Bob and
his wife, Donna, enjoy
spending time together

at their home on the lake,
where fishing and relaxing
on the pontoon boat
provide welcome breaks
from busy schedules.

Busy, however, remains
a relative term.

“I think I'm busier
now than when I was
working,” he laughs.

In addition to leading
Jenco, Bob serves as Chair
of the Metropolitan Area
Planning Commission for
Wichita and Sedgwick
County, a role that

allows him to continue
contributing to the
region’s growth and
future development.

The couple also shares
life with three beloved
dogs—Boomer, Sooner,
and Chief—whose names
leave little doubt about
Bob’s lifelong loyalty

to the University of
Oklahoma Sooners.

Whether cheering on

OU football, softball, or
baseball, Bob proudly
embraces the traditions of
a fan who has supported
the Sooners for years.

Ask Bob how he hopes
people describe him,
and his answer has
little to do with business
accomplishments.

Instead, he talks
about faith.

A committed Christian,
Bob strives to treat others
with kindness, respect,
and fairness every day.

“I try to treat people the way
I'd like to be treated,” he says.

That philosophy has guided his
business decisions, community
involvement, and relationships
throughout his career.

After more than 52 years of
marriage, Bob is also quick to
credit Donna for much of his
success, joking that one of the
secrets to a lasting marriage is
simply knowing your place.

It’s classic Bob—humble,
humorous, and genuine.

Whether developing office
buildings, mentoring
entrepreneurs, supporting
community growth, or simply
helping someone get started,
Bob Aldrich continues to
build something far more
meaningful than real estate.

He’s building a legacy defined
by service, integrity, and
opportunities that will benefit
others for years to come.
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Close W Jore Deals.

Balanced Mechanical Experience

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.
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BEE FREE OF GLUTTER!

Moving Clean Outs
Yard Debris Removal
Hot Tub Removal &More!

BEE GONE
JUNK REMOVAL

LOCAL & WOMEN OWNED | THE QUEENS OF JUNK REMOVAL

[

316.771.1383 <> BEEGONEJUNK.COM

WHEN A LISTING DOESN'T
FIT THE MARKET,

VERE i

A RELIABLE CASH SOLUTION FOR TOUGH PROPERTIES
- 50 YOU CAN KEEP MOVING FORWARD

WE BUY HOUSES IN ANY CONDITION
From cosmaetic updates to mojor reposrs,
we'll toke the property as-is.

QUICK & HASSLE-FREE PROCESS
Cur streamlined process means your client
gets o cosh offer quickly and con close on
thedr timedine.

SIMPLE, TRANSPARENT OFFERS

‘We provide o clear, strosghtforward coth offer
=0 your chients know euactly what to expect
fram day one.

FLEXIBLE CLOSING DATES
‘We work around your clent's needs—choose
the closing date that works best for them

© (316) 712-4173

4Z5% A PARTNER YOU CAN TRUST. A SOLUTION YOUR CLIENTS WILL APPRECIATE.

31650

—— LOCAL. TRUSTED. HERE FOR WICHITA.

WE HELP YOU SOLVE PROBLEMS
FOR YOUR CLIENTS,

Wacant Homes

And Mone
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OUR WEBSITE!
e

Now We'll Take Them From Here...

To Anywhere

Local & Long Distance ® Home & Business ® Packing Services & Supplies

Scan to Get Moving On

Your Client's Quote
J

316.558.5588 ¢ twomenwichita.com

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Your Palette, Our Passion
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PAINTING

Interior & Exterior Painting | Cabinet Refinishing | Epoxy Flooring

Phone: 316.263-7777 * forsheepainting.com

Wichita Real Producers - 53



Crystal =
MCE{"CI‘H ~

=,

- —
State -
Farm .
Insurance

Thank you,

/_.\
@7@ sen
for recommending
Crystal!

T WORK

to Wellington, Kansas. At the time,

she was doing whatever it took to
make ends meet—working three
jobs that included bartending at a
small local establishment, selling
furniture, and waiting tables at
Old Chicago West in Wichita.

One of her regular customers at
the Wellington bar happened to
be a State Farm agent who was
preparing to retire. The agent
repeatedly encouraged Crystal to
consider taking over her agency.

Crystal wasn’t interested. She
enjoyed working with people
and was comfortable with the

jobs she had. Insurance certainly
wasn’t calling her name.

Then something
unusual happened.

After the retiring agent left, the
new State Farm agent in town
came into the furniture store
where Crystal worked. Crystal
sold the agent and her husband
furniture—and before long, the
new agent was recruiting her, too.

Now two different State Farm
agents had independently told
Crystal essentially the same thing:
she should consider the business.
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That got her attention.

When Crystal mentioned the
opportunity to her then-husband,
who had worked as an agent

for another insurance company,
his response surprised her.

“Don’t walk—run,” he told her.

Crystal finally agreed to
explore the opportunity. She
joined the State Farm agent’s
team and spent nearly four
years learning the business.

This time, she didn’t need
convincing. She loved it.

When the opportunity arose to
become an agent herself, Crystal
jumped at the chance. She opened
her agency October 1, 2011.
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Becoming Part of the Family
Ask Crystal what she enjoys
most about her work and

she doesn’t begin by talking
about insurance products.

She talks about her customers.

Through the years, Crystal has
watched families grow and
change. She has celebrated
births and marriages and
walked alongside customers
through divorces and deaths.
Those experiences have
transformed relationships that
began through insurance into
something much more personal.

“We treat our customers like they
are our own family,” she says.

That relationship-centered
approach extends to her own
team as well. Crystal is quick
to credit team members with
making it possible for her

to serve customers at a high
level. Coaching, developing,

“For them to know what their
coverage is up front is a whole
lot better than after they’ve
filed a claim and find out, ‘Oh,
that’s not something that’s
covered,” she explains.

Crystal believes that
accessibility is one of the
important advantages of
working with a local agency.

Customers can walk into
the office and ask questions.
When they call, they can
speak with familiar people.
When they leave a message,
someone calls them back.

A Resource for Real

Estate Professionals

Crystal especially enjoys working
alongside Wichita-area real
estate professionals because

of the natural connection
between the real estate and
insurance industries. Her

agency offers homeowners
insurance along with commercial
lines and other coverage,

but Crystal wants to provide
something beyond products

to her real estate partners.

She wants to be a resource.
Whether that means answering
questions about policies,
explaining industry changes,
discussing available discounts,
or helping a REALTOR® better
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We’re not going to be
the cheapest. We never
have been, and what we
strive for is excellence.
We want to be the

best at what we do.”

understand an insurance issue
affecting a transaction, Crystal
welcomes those conversations.

The goal is to help real

estate professionals have the
information they need to better
serve their own clients.

Striving for Excellence
Crystal doesn’t build her
business around promising to
be the least expensive option.

Instead, she focuses on value.

“We’re not going to be the
cheapest,” she says. “We never
have been, and what we strive
for is excellence. We want to
be the best at what we do.”

She hopes customers would
describe her agency with
three words: reliable,
caring, and trustworthy.

Integrity remains central to how
Crystal and her team operate,
along with a commitment to being
there when customers need them.

Outside the office, Crystal
treasures time with family

and especially enjoys traveling
whenever the opportunity
arises. Asked about her favorite
pursuits, she laughs and
summarizes enthusiastically:
“Travel, travel, travel.”

Nearly 15 years after taking
the leap into a profession

she once resisted, she has
found a career that fits the
qualities others apparently
recognized in her long before
she recognized them herself.

For Crystal, insurance
ultimately isn’t simply about
protecting property. It’s about
taking care of people. ®

CONTACT CRYSTAL McEACHERN
TODAY! Website: callcrystalnow.
com Email: crystal@callcrystalnow.
com Phone: 316-425-0925
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LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

" highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

'1' [ Designer’s Home Gallery ever since. | don't have to shop around; he knows what I like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, Real Estate Agent ;-l
i
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R T S
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nouglyfloors.com™ = -

530 N Hydraulic Street Wichita, K567
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= o : |



FEATURED AGENT

- - . - . Thank you,

y ey N rad it Y i T N 6
5 A v o SO I
) B :

FOR NOMINATING
GINA!

NUTILE

Building with Connection & Purpose

PHOTOS BY ALLIE HENWOOD WRITTEN BY DAVE DANIELSON




or Gina Marie Nutile, real estate success
isn’t measured only by sales volume,
awards or transactions. It’s found in
the text from a client who says meeting
her felt like a blessing. It’s in the friend
who tells another friend, “You really
should call Gina.” And it’s in helping a
family discover that homeownership
may be possible after all.

Four and a half years into
her real estate career, the
Lange Real Estate agent has
built a growing business
through persistence,
relationships and a genuine
desire to help. Her sales
volume has increased year
over year, including $3.9
million in 2025, with a career
volume over $11.5 million.
She reached President’s
Club that year and now
serves as a Career Catalyst
agent within her brokerage,
mentoring newer agents.

A New Career in Her 50s
Real estate had been in
the back of Gina’s mind
for years, but it took an
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invitation to get her license
and join a brokerage

in Cheney to turn that
thought into action.

Starting something
entirely new in her 50s
was intimidating, but
Gina knew the broker
and felt comfortable
taking the leap. There
was another convenient
perk: the office was only a
few blocks from home.

What Gina brought with
her was an unusually
diverse résumé.

Born and raised in Wichita
and a 1986 graduate of West

High, Gina began teaching
ballroom dance after high
school. The work allowed
her to travel, encounter
different cultures and
learn how to connect with

people from dramatically
different backgrounds.
Teaching dance also required
customer service and sales
skills that would prove
valuable decades later.

She later moved into
property management,
progressing from leasing
to property manager
and eventually regional
property manager
overseeing multifamily
market-rate, luxury and
tax-credit properties. It
was there that she began
seriously considering
residential real estate.

Then came a career
detour she never could
have predicted.

Trading Property Keys
for Garden Tools

When COVID arrived in
2020, Gina left property
management and began
helping with her husband
Clint’s family farm.

“I ended up turning in my
property management keys
for garden tools,” she recalls.

She grew food, raised sheep
and helped build a CSA.

Gina describes farming as
perhaps the most challenging
work she has ever done.

Real estate may consume
your schedule, she jokes, but
a farm—and particularly

its animals—never stops
needing attention.

The experience strengthened
her problem-solving

abilities and resilience. After
roughly three years, she
transitioned into real estate
full time and hasn’t looked
back—although she admits
she once sported a pretty
impressive farmer’s tan.

Finding Her Place

in Real Estate

Gina credits persistence
and patience for the steady
evolution of her business.

“Anything worthwhile takes
time to develop,” she says.

She also readily
acknowledges those who
helped her along the way,
including Jami Viner of
KW Hometown Partners,
who patiently showed

her the ropes at the
beginning; Rachel Lange,
whose fun spirit makes
working together a joy; and
Heather Stevenson, who
has become an important
mentor as Gina’s business
has grown. She also credits
Lucy Alfaro, a former
property management
colleague who supported

Gina during a particularly
difficult period in her life.

Today, Gina works as a solo
agent with a clientele that
includes first-time buyers,
sellers who are upsizing or
downsizing and investors.
She has also developed a
new passion: residential
real estate auctions.

Yet Gina doesn’t necessarily
judge an interaction by
whether it produces

a transaction.

“I love being the resource,”
she says. “I don’t care if
it results in a sale.”

Her goal is to become
the person people trust
as a community guide,
mentor and source of
real estate knowledge.

Life Beyond the
Transaction

Real estate’s flexibility has
also given Gina something
particularly meaningful—the
ability to help care for her
34-year-old son, Tony, who

is on the autism spectrum.

Tony thrives on structure
and a consistent schedule,
something Gina says has
actually helped her become
more disciplined herself. He
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All of this doesn’t feel like
a job. I genuinely wake up
every day KNOWING that
it’s going to be a great one.”

has even become a capable
assistant, joining her while
touring properties and
running real estate errands.

Gina and Clint, who
married in 2015, also have
Gina’s 27-year-old son,
Chandler, and a stubborn
French bulldog named
Mogwai. Travel is a favorite
family pursuit, although
Gina gravitates toward
beaches while Clint prefers
mountains. Hiking, cycling
and movies also make the
list. Gina remains passionate
about dance and fitness,
taking everything from

jazz and hip-hop classes

to occasionally teaching
ballroom herself.

Success That Feels
Nothing Like a Job

Gina hopes to continue
expanding her connections
over the next five to 10 years,
begin investing in real estate
herself and potentially earn
licenses in additional states.

For new agents, her advice
is practical: be patient,
surround yourself with

Il

other professionals,

hold open houses and
resist pouring money

into unnecessary leads.
Instead, she recommends
investing in yourself,

your existing sphere and
the relationships that
ultimately create referrals.

Financial success has
certainly mattered—real
estate has enabled Gina to
pay off significant debt—
but it isn’t what gives the
career its greatest meaning.

It’s the connections, the
variety, the challenges and
the opportunity to advocate
for people during important
transitions in their lives.

“All of this doesn’t feel
like a job,” she says. “I
genuinely wake up every
day knowing that it’s
going to be a great one.”

Perhaps that attitude reflects
the principle Gina carries
into virtually everything she
does: “They don’t care how
much you know, until they
know how much you care.”
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Helping People Find Their Way Home

For Shannon Egan, the best moments in
mortgage lending often begin with someone
who isn’t sure homeownership is possible.

Maybe they’ve faced credit challenges. Maybe they
assume they won’t qualify. Maybe they’re simply
intimidated by a process that can feel complicated
and overwhelming. Then comes the moment
Shannon gets to deliver some very welcome news.

“Everything’s okay. You’re pre-approved.”

As a Senior Mortgage Loan Officer with RCB Bank,
Shannon has built her career around helping people
navigate the financial side of homeownership with
experience, responsiveness and honesty. For her,
there is tremendous satisfaction in helping borrowers
overcome obstacles and reach the closing table.

“Just being able to tell that person, ‘Hey,
everything’s okay. You’re pre-approved,” Shannon
says, is one of her favorite parts of the job.

And, of course, there’s the finish line.
“The closing part of it is the best part.”

An Unexpected Career Path
Interestingly, mortgage lending wasn’t
Shannon’s original career plan.

She attended paralegal school with aspirations
of becoming a criminal law attorney and earned
her paralegal degree. Later, her interests led
her into dentistry, where she worked as a dental
assistant. She also accumulated 10 years of
banking experience with INTRUST Bank.

Ultimately, that banking background
opened another door.

After September 11, 2001, interest rates fell
dramatically, creating significant activity in the
mortgage industry. Betty Wilkins, a longtime
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acquaintance in Derby who worked for the Mortgage Centre
at the time, approached Shannon with an opportunity.

“She said, ‘We just need some bodies in here. Would you be
interested in doing mortgage loans?” Shannon remembers.

Her banking experience made her a natural candidate.
“I said, Tl try.”

That willingness to try something new
launched a career that continues today.

Experience With a Personal Touch

Through the years, Shannon has developed the knowledge
to help borrowers understand their options while

never losing sight of the human side of the process.

At RCB Bank, she can offer borrowers access to a
range of mortgage solutions, including portfolio
products that can provide attractive options
depending on an individual’s circumstances.

But products and rates are only part of
what Shannon brings to the table.

She believes one of her greatest differentiators is accessibility.

In an industry where borrowers and real estate agents
sometimes wait days for a returned call, Shannon
makes responsiveness a priority. Her goal is to return
calls before the end of the day whenever possible.
She’ll also text clients or agents after traditional
business hours to see if they’re available to talk.

“I try to make myself readily available for the agents,” she says.

That responsiveness can be especially important during
a transaction where questions, deadlines and unexpected
issues don’t necessarily occur between 9 and 5.

Looking Beyond the Rate

Among the questions Shannon hears most frequently are two
familiar ones: “What’s your rate?” and “What are your fees?”

They’re understandable questions, but Shannon
emphasizes that mortgage rates aren’t one-size-fits-
all. Several factors can influence the answer, including
loan-to-value ratio, sales price and credit score.

“You can’t just quote a rate,” she explains. “You have
to know what the loan-to-value is, what the sales price
is going to be and what your credit score is.”

Borrowers also increasingly ask whether their loan will
remain with the original lender or be sold after closing.
Shannon explains those possibilities openly, noting that
RCB Bank retains its portfolio loans while other mortgages
may ultimately be serviced by another company.

That willingness to explain the details reflects a larger
principle that guides Shannon’s business: honesty.

Doing What’s Right for the Client

Shannon wants borrowers to get the best mortgage
solution for their situation—even when that means
helping someone evaluate an offer from another lender.

She has had prospective borrowers tell her they’ve
received an attractive quote from an online mortgage
company. Rather than simply dismissing the competing
offer, Shannon encourages them to send her the

fee sheet so she can review the entire picture.

An advertised rate, after all, may come with points or
additional costs that aren’t immediately obvious.

Even if the borrower ultimately chooses another lender,
Shannon wants them to make an informed decision.

“If you’re not going with me, I want that person to get the
best deal,” she says. “I'm willing to take a look at it.”

For Shannon, that’s simply the right thing to do.

Making a Stressful Process Easier

Buying a home can be exciting, but Shannon knows
securing financing can also create anxiety. That’s why
she works to make the experience more comfortable
for both borrowers and their real estate agents.

“I try to make it fun and more relaxing,” she says.

Of course, even carefully managed transactions
occasionally encounter hiccups. When that happens,
Shannon believes accountability matters. If she makes

a mistake, she owns it rather than shifting blame.

“I try to be as honest as I can,” she says. “I'm not going to
point my finger and put it in somebody else’s direction.”

Ultimately, Shannon wants clients to feel confident
that someone is watching out for them.

“I just want people to feel at ease and know
that their loan is being taken care of.”

For Shannon Egan, that’s what mortgage lending is
really about—not simply financing houses, but taking
care of the people who hope to call them home.

TAN
RCB BANK
a2 Mortgage
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Meridian Title Company
of Wichita

v ourPARTNER
AT EVERY CLOSING

RESIDENTIAL & COMMERCIAL CLOSINGS DOCUMENT PREPARATION
1031 TAX EXCHANGES TITLE SEARCHES IN-HOUSE COUNSEL

Wichita Midtown Wichita West
144 N Oliver St Ste 303, Wichita, KS 67208 429 South 119th St W Ste 101, Wichita, KS 67235
(316) 778-4040 (316) 500-2999

www.mtc.llc

Your Partner

in Property
anagement and
Repair Requests

g Propert
$ Mar?age?nent:'

PMI WICHITA

n hat.'IV:Iatte.rs

,and Peace of Mind
in Every Inspection.

PROFESSIONAL STANI;ARD
HOME INSPECTION

= Best In Class Quality Gilts

= Branding That Lasts Forever

= Save Time with a Gifting System

$ CUTCO

Closing Gifts

-

| AMERICAN MADE | TAX BEMEFITS

Blaine Rodman

316.293.8701 | BlaineRodman@knivesforife.com

mortgage

429 S5119th 51 W, Ste 105
Wichita, K& 6T235

Steven Michels Linda Moder

Loan Officer
MMLS #265702
316.371.3097

Marcus Foster
Loan Officer
MMLS 8522022
316.619.9233
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Loan Officer
MMLS #434559
316.348.9032

Grace Peterson

Loan Officer
MNMLS #450077
316.992.7003

Cade Liby

Loan Officer
MMLS #2055409

316.993.9377

Tina Hamm

Loan Officer
MMLS #1159772

316.208.4559

Brandy Mitchell Aaron Clark

Lean Officer
MMLS #556T729
316.925.6341

Christy Barnett
Originating LOA
MMMLS #720062
316.677.7483

Loan Officer
MMLS &17TTOTIE
316.925.5889

Keith Stareck
Branch Manager
MMLS #2604B5
316.214.8835

SALT & LIGHT FUFRNITIURE LEGUIDATIONS WICHITA, RS

Stage and
Shop Smarter.

A hybrid 3PL with direct access Lo new, In-box

| furmiture from Ashley, Waylalr and Amazon ot up

| o 75% below whelcsale. Open to the public -

50+ guests & day shep sur showroom & warehouse.

Stagers, realters and designers gave clients o
aur Scam L Bave department and lurakh fall
reoms [or a fracilon of retall.
In sieck: sectiomals, sefas & reclimers »
coffee & end tables nightatands & dressers «
lamps & bome décer area regs bn every sloe =
and much more,

In Just 10 menths: & warehooses, thensands
af follewers, and 75+ stores supplied scross

Kansas | Ohfabhoma | Arkansas | Missourl | Texas | New Mexico

WHO WE SERVE
Realtors « Stagers « The Public

Wolk in Soov, Sane, Furnal L soecerd lor o frachion aff mifadl

B A16-355-9373 1132 &, Sunts Fe
Wirhits 87211
Tacebook.com
anltanddightfursliure] bgaidatioss E} saltandlightfursiture.com

I
NEW PLANS
LAUNCH

@ Plumbing @ Attic & Exhaust Fans
@ Electrical &) Jetted Bathtubs

@ Appliances ) Well Water Pump
@ Cooling & Septic System

@ Heating = Water Softner

& Water Heater

What won't change?

& Clients choosing their own contractor
& Contractors pald retall rate

& Parts lecally sourced

& 10 second hold time to file a claim

George Brockman

Senior Sales Executive
c:417.880.5513

e: GeorgeB@achosahw.com

www.achosahw.com

J ) Eestor
. WICHITA

FORTHE
LOVE OF
TREES

Why Kansas Tree
Experts?
- Prompt
» Professional
- On-Time
- On-Budget

Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

Kansas
Tree
Experts

- | 318.550.7609

Kkansastreeexperts.com
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LOCAL EVENTS

Check out some of Wichita’s Real Estate
Networking Opportunities!

Tuesday, September 1

10:30am -12:30pm

THE COLLECTIVE NETWORK
The Commerce Club, 150 N Main

Membership required
Contact Trent Barney
Guest passes available

Thursday, September 3

5:00pm - 7:00pm

DAM - DRINKS & MINGLE

The Rusty Nail, 1155 S Washington

All are welcome, no RSVP required,
occurs the first Thursday each
month Contact Patty Savage

Thursday, September 3
7:00pm - 9:00pm

PINTS & PROPERTIES
Wichita Brewing Company,
901 W Douglas

All are welcome, no RSVP required,
occurs the 1st Thursday each
month Contact Joseph Hamer

70 - September 2026

Friday, September 4
11:00am -12:00pm

COFFEE & CONVERSATIONS
The Vagabond, 614 W Douglas

All are welcome, no RSVP required, also
occurring on September 11th, 18th and
25th Contact Michelle Crubaugh

Thursday, September 10

6:30pm - 9:30pm

WAREIA - WICHITA AREA REAL ESTATE
INVESTORS ASSOCIATION

The Hub On Lewis, 1518 E Lewis

All are welcome, no RSVP required
Contact Jake Henderson or Ely Randleas

Wednesday, September 16
12:00pm - 1:30pm

ICT INVESTORS LUNCHEON
The Hub On Lewis, 1518 E Lewis

Thursday, September 17th
4-6 pm

THE COLLECTIVE NETWORK
Chicken 'N Pickle

Membership Required
Contact Trent Barney: Guest
passes available

Friday, September 18th

9:00am - 10:00am

MLS Data Chat with Erin Gomez &
Francis Baalmann

The Hub On Lewis, 1518 E Lewis

All are welcome, no RSVP required
Contact Francis Baalmann for more info

Wednesday September 23

10am-2pm

Perfection Builders Road Trip

443 N Maize Road

Come enjoy a progressive Party Bus
Tour of three west-side developments
All are welcome, must RSVP with Dina
at dina@perfectionbuilders.com

All are welcome, no RSVP required,
occurs the third Thursday each
month Contact Jason Lavender

RESPONSIVE
MORTGAGE

a division of Gold Star
Mortgage | NMLS #3446

No boring suits.

No cookie-cutter deals.

Just speed, innovation, and a team obsessed
with getting you the deal— not the runaround.

CONNECT WITH US:

\

not a commitment to lend. All loans are subject to eredit and underwriting approval. Additlonal terms, conditions, and restrictions may apply. Programs, rates, and

terms are subject to change without notlce, For a full st of licenzes

ait: www.GoldStarFinancis

mistate-licenses php. To access the NMLS Consumer Access




Welcome back, Educators and School staff—here's to an amazing school year ahead!

Guild 810 Douglas Ave Ste B & D Wichita KS, 67203

mortgage

Hats off to teachers!

Sherri Rangel Rick Rangel
Branch Manager Senior Loan Officer
MMLS: 1367758 MMLS: 2140196

¥ 1 H M: 316.350.9729 M: 316.806.48592
ThIS September’ we r.E grading srangel@guildmortgage.net rrangel@guildmortgage.net
your mortgage options A+

Frank Herrera Diana Cortina

Loan Officer | Hablo Ezpaiicl Loan Officer | Hablo Espariol
MMLS: 2635249 MNMLE: 1838315

M: 316.670.0363 M: 316.633.5303
fherrera@guildmortgage.net  deortina@guildmortgage.net

: : g guildmorigage.com.i
Rick Rangel is aut i L i R 2 X: Frank Herrera is aut o dio business in K5,
Diana Cartina is au 2 in K ¢ ¢ fagazine, All loans are subject to undarwriter approval,

KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION
™ i
4 ,. i\ s

YOUR TRUSTED PARTNER AT THE CLOSING TABLE

+ Title Insurance + Escrow + Lot & New Construction Closings
= Title Reports + 1031 Exchange -+ Purchase & Refinance Closings

kstitle.com | 316-262-8261
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-~ . . 1.-— Walk Your Clients’' Plans
s = e s SR _ hi):|l Before They Build
| : 'y Help your clients experience floor plans at
! 1 - ; full 1:1 scale before construction begins.

- Elevate Your Client Experience

Walk Your Plans Wichita lets agents, buyers, tenants,
investors, and owners walk a design plan at true scale
~ before a building is built or renovated

Offer Your Clients a Way To:
Experience design plans at full scale
i % Build exactly what they want

See their furniture in their space

@
a Save time and money by eliminating
costly change orders

The average change order on a new home is

$4,600, with a national average of 6.3 changes
per build, or roughly 30,000 on the average
build.

Bring your team and clients to see the space yourself.

Walk Your Plans

& Wichita

5160 N. Webb Rd., Suite 500
Wichita, KS 67226

Schedule a free discovery call today ‘ %, (316) 364-7840

walkyourplanswichita.com

WICHITA'S PREMIER
PRIVATE LENDER.

CLOSE FASTER. SCALE QUICKER. WIN MORE DEALS.
OVER $150 MILLION IN LOANS FUNDED.

{4 316.247.6894
DYNAMOCAPITAL.COM

DYNAMO WICHITA, Ks

CAPITAL
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ANDOVER

YOUR ONE STOP SHOP
FOR ALL COLLISION AND —

HAIL REPAIR. _ "

We handle everything from a I ¥ AR
minor door ding to maj-:}r S—
collision repairs.

CIRTINID

SERVICES AVAILABLE

IHFIMITI

PAINTLESS COLLISION FREE RENTAL
DENT REPUIR REFRIR LJANER [475 CARS

::.nflm_ oo _1: Y R lI " i NISSAN

- L CHRTENS CoLLma
TOWIHG e e ACLIFA, EpRLE T
AVAILABLE

HAIL DAMAGE

BEPAIR CALIBRATIDNS

5 5ty THE LINCOLH Mervedes Ber

OVER 1,000 i v 9 W GOOGLE REVIEWS MOTOR COMPANY Cartified Collision Center ooy Hﬁi

115 W CLOUD AVE
@ 31 6-925-5145 ° ANDOVER KS 67002
WORK WITH ALL LIFETIME WARRANTY
INSURANCE COMPANIES ON ALL REPAIRS

OUALITY REPAIRS. HONEST SERVICE. EVERY TIME.




