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Home Inspections
Sewer Camera with video  •  Mold / Air Testing  •  Radon Testing

734-341-8163 (call or text)  •  kevin@ksinspections.com

K E V I N  S C H A A F
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Jesse Batayeh
Mortgage Consultant
NMLS #533763

Michigan Schools and Government Credit Union
20595 Farmington Rd.  |  Livonia, MI 48152
P: (586) 263-8800, ext. 853  |  C: (313) 580-7148

THEY DESERVE LEADS
Custom Reels · Captions · Carousels and Strategy Done for You
Hyper-Local Content that Turns Browsers into Buyers

LET'S TALK ABOUT LEVELING 
UP YOUR SOCIAL 810.844.1835

realleveragesolutions.com

Real Leverage
S O L U T I O N S

Your Listings Deserve More Than Likes

Craig Efrusy | Owner/Certified Master Inspector
craig.efrusy@CPHomeinspect.com | CPHomeinspect.com

Cell: 248-798-6557 | Office: 248-716-3696

COMMITTED. EXPERIENCED.
CERTIFIED.

• Home Inspections
• Radon
• Mold
• Allergen & Indoor Air Quality Testing 
• Water Quality Testing
• Infrared Thermography 
• Pest and Termite Inspections

AVAILABLE
7 DAYS
A WEEK

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses, and thank them for supporting the real estate community!

Preferred Partners

BLINDS/DRAPERY
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

BUSINESS TECHNOLOGY 
MANAGEMENT
Connextion
(248) 720-6560
yourconnextion.com

DRAIN CLEANING
Caleb’s Drain Cameras
(586) 648-0113
cdcinspections223.com

ESTATE PLANNING ATTORNEY
Corriveau Law
(248) 380-6800
www.corriveaulaw.com

ESTATE SALES & AUCTIONS
Aaron’s Estate Sales
(248) 915-8888
www.aaronsestatesales.com

HOME INSPECTION
Certified Professional 
Home Inspection
(248) 716-3696
cphomeinspect.com

KS Inspections
(734) 341-8163
ksinspections.com

WIN Home Inspection
(734) 768-0484
wini.com/canton

HOME PREPARATION SERVICES
HOMEstretch - Wayne 
County/Ann Arbor
(734) 290-3900
www.home-stretch.com

HOME STAGING
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

INSURANCE
Goosehead Insurance 
The Mullinax Agency
Jeremiah Mullinax
(313) 820-3853

INTERIOR DESIGN
Impact Home Staging Experts
(248) 591-4290
www.impacthomestaging 
experts.com

MORTGAGE
Capital Mortgage Funding
Becky Alley
(248) 833-5197
www.capitalmortgagefunding.com

DFCU Financial
(800) 739-2772
www.dfcufinancial.com

Michigan Schools & 
Government Credit Union
(586) 871-0266
msgcu.org

Mortgage 1
Steve Caldwell
(734) 301-9932
mortgage1downriver.com

Mortgage Center
(800) 353-4449
mortgagecenter.com

Sonic Loans
Charlie Shami
(313) 488-4888
sonicloans.com

MOVING & STORAGE
Morse Moving & Storage
(734) 484-1717
www.morsemoving.com

NEW CONSTRUCTION 
MORTGAGE
DFCU Financial
(800) 739-2772
www.dfcufinancial.com

PHOTOGRAPHY -  
FAMILY/PORTRAIT
Kelly Stork Photography
(734) 891-1334
www.kellystorkphotography.com

PHOTOGRAPHY/
VIDEOGRAPHY/DRONES
Metro Shores Media
Ron & Tracie Seeley
(734) 308-1388
metroshoresmedia.com

ROOFING & ROOF REPAIR
ACS Roofing
(586) 325-4001
acsroofers.com

SOCIAL MEDIA & 
CONTENT CREATION
Real Leverage Solutions
(810) 710-9095
realleveragesolutions.com

TITLE COMPANY
Alliance Title of Michigan
Kelly Anderson
(313) 447-0058
www.alliancetitleofmi.com

Embassy Title Agency
(734) 293-2000
www.embassytitle.com

Sonic Title Agency
Dee Shami
(313) 251-5145
sonictitle.com

Title Solutions
(734) 259-7130
titlesolutionsllc.com

TRANSACTION COORDINATOR
Elite Leverage Inc.
Liz Rehner
(734) 751-9143
eliteleverageinc.com
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Official Partner
for Moving Services

Contact us Today
for a Free Quote!

734-484-1717

Mention Real Producers 
for up to 2 Months of 

FREE Storage 
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24	 Top Producer: Joshua Dillon

If you are interested in nominating people for certain stories, 
please email us at: terra.csotty@n2co.com

24
TOP PRODUCER

Joshua 
Dillon

PROFILES

Christine Oglesby20

Jessica Wilson14

ContentsYour Local Lender
Experienced. Knowledgeable. Quality.

Steven Caldwell Jr. / Senior Loan Officer
21643 Allen Road 48183

Woodhaven, MI
Cell Phone: 734-301-9932

Email: scaldwell@mortgageone.com
Efax: 734-307-0427

Voted Downriver's
#1 Mortgage Lender

NMLS #1532143 | Company NMLS #129386

Delivering Lasting Memories
Metro-Detroit's premier newborn, child 

and family photographer.

KELLY
STORK

(734) 891-1334
kellystorkphotography@gmail.com
www.kellystorkphotography.com
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Come Hail or High Water Protect
Your Transactions with ACS Roofing's
EXPERT EXTERIOR
RENOVATIONS SOLUTIONS! 

Residential Roofing
Commercial Roofs

Flat Roofs
Roof Repairs

Gutters
Windows and Siding

Get a Quote Today!
586.325.4001  |  ACSRoofers.com

Mention Real Producers
and Receive $500 Off!

Meet
The

Team
Terra Csotty

Owner/Publisher
Joseph Cottle

Account Executive
Ashley Streight

Content Coordinator/
Ad Strategist

Lexi Markison
Relationship Manager

Real Leverage Solutions
Social Media

Kelly Stork
Kelly Stork Photography

Photographer

Amanda Matkowski
Editor/Writer

Luana Nascimento
Event Coordinator

Ron & Tracie Seeley
Metro Shores Media

Photographer

Follow us on social 
media and check out 

our new website:  
www.waynecounty 
realproducers.com.

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

EMBASSY TITLE AGENCY, INC.
Our Customers are Our Foundation

Embassy Title Agency, Inc. is proud to be celebrating our 
20th Anniversary in business! We go above and beyond to 
service all of our clients. Our dedicated approach ensures 

all of our client's needs come first!
Customer service is our middle name.

Kate McCarty
President/Owner

734.293.2000
EmbassyTitle.com

Suzy Crossley
Account Executive
Cell: 248.207.0536

Scrossley@embassytitle.com 

15704 Farmington Rd, Livonia, MI 48154



Wayne County Real Producers • 1110 • September 2026

(313) 647-8868
info@eliteleverageinc.com
www.eliteleverageinc.com
#leveragewithliz

LIZ
 REHNER

Elite Leverage Inc.
Transaction Coordination

E S T .  2 0 0 1 /  L I C ' D  I N  M I ,  O H ,  I N  &  F L

"YOUR TITLE CONCIERGE" | IN-HOUSE ATTORNEY ON STAFF | PROFESSIONAL & PRECISE

734-259-7130  |  titlesolutionsllc.com
41486 Wilcox Road, Suite 2, Plymouth, Michigan 48170

LET'S THRIVE TOGETHER

Brian Tiller
Owner/President
248-563-1443
btiller@titlesolutionsllc.com

WHO DO
YOU TRUST

With Your Real Estate Business?

We want to know which local
vendors you’d recommend to
other agents in Wayne County.

Send your list of most trusted
partners to terra.csotty@n2co.com.

W A Y N E  C O U N T Y

Recommend a vendor at
www.waynecountyrealproducers.com

To sponsor this event, reach out to Terra.Csotty@n2co.com or 
rpevents@n2co.com.

SWING
EVENT ANNOUNCEMENT

WEDNESDAY, 
SEPTEMBER 9, 2026 

12:00 p.m. – 2:00 p.m. 

FIVE IRON GOLF 
Located in Cambria Hotel Detroit Downtown
600 W. Lafayette Blvd., Suite 5I
Detroit, MI 48226

Causefor a

Join the top real estate agents and Preferred Partners in Wayne 
County for an afternoon of fun, networking, and friendly 
competition at Swing for a Cause! 

Whether you’re a seasoned golfer or picking up a club for the 
first time, this event is all about building relationships, having 
fun, and making a positive impact in our community. Guests 
will enjoy golf simulator challenges, networking opportunities, 
lunch, and exciting contests throughout the afternoon.

Bring your team, bring your competitive spirit, and help us 
make a difference — one swing at a time!

Vote for the charity that will win when 
you register for this event! 

Register yourself or your team at:
www.rpwayneevents.com

NETWORK, COMPETE,  
MAKE A DIFFERENCE.

Social Media:  
Real Leverage 

Solutions

Host:  
Five Iron Golf 

Simulator Sponsor: Mortgage Center & 
Capital Mortgage Funding 

Photos: Metro 
Shores Media 
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BET ON YOURSELF!
DITCH the HEELS 2026

NETWORKING OPPORTUNITIES

4th Annual

Check out ditchtheheels.org for more information!

Ditch the Heels 2026 is a high-energy 
brunch experience for women ready to 
level up their business, their network, 
and the way they show up in life.

Thursday, September 24 
9:30 AM - 3 PM 
San Marino Club 
Troy, MI

What to Expect 
•	 Luxury brunch + mimosas
•	 Real strategies from women 

building multi-figure businesses
•	 Live podcast recording with 

bold, unfiltered conversations
•	 High-level networking that 

leads to real opportunities
•	 Women-owned vendor tables — 

shop, support, and connect

•	 Casino-inspired “Bet on 
Yourself” experience

•	 Giveaways, gifts, and exclusive 
Ditch the Heels merch 

Featured Speakers and Panel 
•	 Kim Agemy – host, real estate leader, 

and founder of Ditch the Heels
•	 Gogo Bethke
•	 Dr. Emily Jacobs
•	 Terra Csotty
•	 Brooke Allen (Live Podcast)

Ditch the Heels Vibe  
Come as your real, authentic 
self. Sneakers > stilettos. 
Confidence required.

If you've been featured in Real 

Producers and want to make 

the most of your story, reach out 

to the publisher of this magazine 

for a Promo.

A Promo is a unique promotional piece created for agents featured in 

the pages of Real Producers. A previously printed Real Producers article 

is transformed into a four- or eight-page leave-behind, laid out like the 

original article with limited customization.

A Promo is a one-of-a-kind marketing tool 

that highlights your personal brand and 

legitimizes you as an agent worth profiling. 

Use them to:

• Impress during listing appointments

• Send to past clients, friends, or family

• Include with holiday cards

• Attract top talent (brokers love this!)

• Farm your favorite neighborhoods

WHY DO TOP AGENTS
LOVE THEM?

Envelope & Letter

Fold & Tab

WHAT’S A
PROMO?
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RISING STAR

PHOTOS BY 

TRACIE SEELEY 

WITH METRO 

SHORES MEDIA

PHOTOS TAKEN 

AT LOMBARDO 

HOMES MODEL 

AT KINSLEY IN 

ANN ARBOR

WILSON

F ew people could imagine 
handling both haircuts 
and home closings with 
ease, but Jessica Wilson 

does it with grace and grit. A 
licensed real estate agent with 
LPT Realty for three years, 
she still spends a few days a 
week at her beloved old-school 
barbershop, where she’s been a 
cornerstone of the community 
for more than 13 years. 

“I absolutely love the 
barbershop,” Jessica said. “It’s 
nothing fancy, just your basic 
haircutting needs, but it’s been 

in business for over 50 years. 
I’ve watched children grow and 
witnessed milestones within 
families and individuals. Helping 
people there naturally extends 
to my real estate work.”

Jessica’s desire to serve others 
inspired her to expand her 
impact, leading her to earn her 
real estate license in May of 2022. 
“I balance my time between being 
a barber three days a week and 
an agent in the evenings and 
other days. Sometimes I manage 
to do a haircut and negotiations 
at the same time when needed,” 
she joked. Jessica is also a licensed 
notary and loan originator in all 
50 states, adding to her skill set.

Jessica was inspired to give real 
estate a try from Gogo Bethke 
of eXp Realty, an accomplished 
agent known through Jessica’s 
sister-in-law. “Once I started 
learning about the business, 
I was hooked,” she said.

Recently, Jessica joined a team 
led by Shannon Bagdonas, which 
she describes as “something 
special.” “We’re like family — 
we’re open to sharing knowledge 
and helping everyone learn and 
grow,” she explained. “Shannon 

is a powerhouse agent who 
wants to see us all succeed.”

As for Jessica, she’s become 
known in the industry for her 
compassion and respect toward 
others. “I love helping everyone, 
especially first-time homebuyers 
or people who thought they’d 
never be able to purchase a 
home,” she said. “Some people in 
our industry look down on those 
with less-than-perfect credit or 
finances, but I treat everyone the 
same. Everyone deserves respect, 
whether they can afford a $50,000 
home or a $5 million one.”

Jessica’s belief in treating 
everyone with kindness took 
on even greater meaning in 
2019, when she was diagnosed 
with two cancers — a rare 
uterine cancer called stromal 
sarcoma and invasive lobular 
breast cancer. She underwent 
a complete hysterectomy and 
double mastectomy within 
eight weeks of each other, a 
turning point that reshaped 
her outlook on life and work.

“Anyone who’s been through a 
major illness can relate to the 
change in your mental state and 
priorities. Being faced with your 

CREATING COMMUNITY THROUGH CARE AND KINDNESS

Jessica
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Ron and Tracie Seeley  Metro Shores Media
966 Ford Ave.  | Wyandotte, MI  |  734.308.1388

•  Real Estate Photos
•  Virtual Walk �roughs
•  Listing Videos
•  Drone Photos and Videos
•  Headshots (On & O� Location)

Your One Stop Shop
for All Your

Real Estate Needs“TIME IS THE MOST VALUABLE THING WE HAVE. 
 ONCE IT’S GONE, YOU CAN’T GET IT BACK. THAT’S WHY IT’S SO IMPORTANT TO  

MAKE EVERY MOMENT MEANINGFUL.”

own mortality is life-changing,” 
Jessica said. “My oldest child also 
faced cancer twice — thyroid 
cancer in 2017 and 2019. I joked 
we were competing to see who 
could have cancer the most.”

Jessica’s health challenges gave 
her a new perspective on the 
future — especially when it 
came to her children. Her oldest 
daughter, 29, is high-functioning 
autistic, and Jessica began to grow 
concerned about who would 
care for her if she were no longer 
around. “The worry of who would 
take care of her when I’m gone 
set in. I thought if I got into real 
estate, it might be something 
she could support behind the 
scenes,” Jessica explained. 
Although her daughter ultimately 
decided real estate wasn’t for her, 
Jessica says the hope of creating 
a safety net was powerful. 
“Thanks to my real estate 

income, I was able to buy her a 
car, and she’s gained some true 
independence now,” she added.

Jessica’s determination to create 
stability for her own family stems 
from her childhood, which was 
marked by hardship as she grew 
up in Melvindale, Michigan, in 
a single-parent household. Her 
father left when she was 1, and 
her mother struggled financially, 
relying on food stamps and 
pushing a cart full of groceries 
home from Farmer Jack each 
month. “My mom didn’t have a 
car or a driver’s license until I was 
15 years old,” Jessica explained.

“I was so embarrassed as a kid, 
but as an adult, I realize the 
incredible strength it took for 
my mom to do that,” Jessica 
said. “There were times when 
the only thing we had to eat was 
homemade biscuits made with 
flour and water with jelly on top.”

Although Jessica’s childhood 
had some difficult moments, it 
instilled a relentless drive in her. 
“Growing up poor gave me the 
motivation to succeed. I’ve always 
been self-motivated,” she said.

Jessica’s upbringing continues to 
shape how she measures success. 
“Time is the most valuable thing 
we have,” she said. “Once it’s 
gone, you can’t get it back. That’s 
why it’s so important to make 
every moment meaningful.”

Nowadays, Jessica spends every 
spare moment she can with her 

husband Jim, whom she has 
been married to for 29 years, 
their three adult children, and 
two dogs. Football season is her 
favorite time of year, and Jessica 
and Jim are avid travelers with 
a goal to visit every NFL stadium 
while cheering for the Detroit 
Lions. Jessica is also a passionate 
photographer, often shooting 
her own listing photos, and 
loves cooking healthy versions 
of comfort foods her family 
affectionately calls “weird food.”

As she looks to the future, both 
personally and professionally, 
Jessica hopes that she will be 
remembered for being a “good 
human.” “I care for everyone,” 
she said. “Everyone matters. 
Rich, poor, LGBTQ, every color, 
every lifestyle — I love you all. 
This is a judgment-free zone.”

For up-and-coming agents, 
Jessica advises that they find 
a great support system and 
mentor. “Real estate is a business, 
not a hobby. It requires daily 
dedication, time management, 
and knowing your market 
inside and out,” she explained.

Whether behind the barber 
chair or guiding clients through 
a home purchase, Jessica strives 
to make people feel valued and 
understood. “I want everyone to 
know they are welcome in my 
business,” she said. For Jessica, 
success in real estate isn’t just 
about sales but about spreading 
kindness and leaving every 
person she meets feeling seen. 

Follow Wayne County Real Producers
on social media to keep up.

MOVES FAST
Wayne County’s Real Estate

@WayneCountyRealProducers

@WayneCountyRealProducers
W A Y N E  C O U N T Y

@WayneCountyRealProducers
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WHAT’S ONE SKILL YOU 
WISH YOU LEARNED 
EARLIER IN YOUR CAREER?

We  
Ask.  
You  
Answer.

WAYA

Enter everything into a CRM. 
Terra Csotty — Real Producers

One lesson I wish I had learned sooner: It’s better 
to take one small step than no step at all. Progress 

begins with action, no matter how small. 
Luana Nakano — Luana Nakano Photography

Talk less and listen more to clients (future 
and present) and top real estate agents. 

Becky Johnson — RE/MAX Classic - Canton

More confidence in meeting people and networking. 
Being outgoing is a huge part of this business. 

Michael Steffes — WIN Home Inspection - Canton

How to negotiate better.  
Ashley Streight —  

Real Producers
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AGENT SPOTLIGHT

From the moment Christine Oglesby 
stepped into real estate, she knew it 
was exactly where she belonged. “I 
started at the front desk at BAKE Real 
Estate in the summer of 2018,” she 
explained. “I learned the ins and outs 
of the job, and got my license that fall.”

Before real estate, Christine spent 
decades working as a physical therapist, 
specializing in geriatric and neuro-
rehabilitation. In addition to the time 
she spent as a full-time mom, the job 
taught her how to listen, lead with 

empathy, and meet people where they 
are. “I thought my compassion and 
communication skills as a PT would 
translate well into this relationship-
based profession,” she said.

Now an agent at @properties Christie’s 
International Real Estate, Christine has 
spent the last seven years growing her 
business with a client-first mindset. 

Christine’s spirit of care extends to her 
work, which has earned her recognition 
as a Real Producers top 300 or 500 

O G L E S B Y
Christine 

B U I L D I N G  A  B U S I N E S S  O N 
C O M P A S S I O N  &  C O N N E C T I O N

PHOTOS BY 

JENNIFER ARNETT 

WITH STARLOFT 

PHOTOGRAPHY
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agent for the past three years and 
features in the Hour Detroit magazine 
in both 2024 and 2025. However, 
Christine measures success not in her 
accolades but in the trust and loyalty 
of her clients. “My success is defined 
through the relationships I have with 
my clients — from the very first meeting 
to long past the closing,” she shared.

“Right now, I’m really focused on 
fostering long-term relationships with 
my clients,” Christine added. “I want 
to be more to them than an agent: I 
want to be a trusted expert, friend, and 
confidant.”

Whether it’s a first-time buyer or a 
senior looking to downsize, Christine 
approaches each transaction with 
care and thoughtfulness. “There is 
nothing better than working with 
buyers getting into their first home,” 
she said. “I once helped an amazing 
65-year-old woman buy her first home. 
That experience has stayed with me.”

Christine’s ability to connect emotionally 
with clients is matched by her 
dedication to clear communication. 
“My biggest strength is my attention to 
detail and keeping my clients informed 
every step of the way,” she explained. 
“Whether buying or selling, I want them 
to make decisions with confidence.”

For Christine, maintaining relationships 
beyond the closing table is one of her 
favorite parts of the job. “Seeing the 
changes they make to the homes they’ve 
bought and watching their visions 
come to life are amazing,” she said.  

Christine will admit that real estate can 
also have its challenges — especially 
when other agents fail to communicate 
effectively. “I try to establish a rapport 
early in the process,” she said. “If 
I’m the buyer’s agent, I work to 
communicate clearly and consistently 
with the listing agent, hoping to set 
the tone for a positive transaction.”

Christine’s family and life experiences 
— particularly when she had to 
relocate multiple times for her 
husband’s career — have helped her 
relate deeply to clients navigating big 

transitions. “Making multiple moves 
away from family has made me 
resilient and able to empathize with 
clients,” she shared. “I know how 
emotional these decisions can be.”

Christine and her husband, Keith, 
have been married for 30 years 
and were high school sweethearts. 
Together, they’ve raised two sons: 
Cameron, 26, who is married to his 
own high school sweetheart Alexis, 
and Christian, 22. “As a family, we 
enjoy boating and kayaking, and 
pretty much any event we’re all 
together,” Christine shared. “We 
have a home in Naples, Florida, 
and we love our time there at 
the beaches and restaurants.”

As for Christine, she enjoys kayaking, 
doing Pilates, and playing pickleball 
when she’s not working. “Honestly, 
I just really enjoy time with my 
family and friends,” she said.

When asked what she’d like to 
be remembered for, Christine 
responded with “my friendship, 

compassion, and empathy.” “I hope 
I’ve shown my sons what it means 
to work hard and not be afraid to 
start something new,” she added.

For new agents, Christine reminds 
them to lead with their heart. 
“If you’re passionate about real 
estate and about helping people, 
this is an amazing career,” she 
explained. “It’s hard at times, but 
the outcomes are worth it.”

In a business that often focuses on 
numbers, Christine is a reminder 
that the best real estate professionals 
lead with humanity. As she 
continues to grow her business, 
Christine remains committed to 
walking clients through life’s biggest 
transitions with care and grace. 

WIN A

$250
GIFT CARD!

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll be
entered for a chance to win a $250 gift card.

Don’t wait. Every month, 
one lucky winner will be chosen. 

Will it be you?

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit 
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be 
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants 

agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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TOP PRODUCER

Built on 
Trust. 

Driven by 
Strategy.

JOSHUA
DILLON

A S  T H E  O W N E R  A N D  B R O K E R  O F  J  D I L L O N  R E A LT Y,  J O S H U A  D I L L O N 
H A S  B U I LT  A  R E P U TAT I O N  T H AT  I S  D E F I N E D  B Y  H A N D S - O N  S E R V I C E . 
W I T H  M O R E  T H A N  A  D E C A D E  I N  T H E  R E A L  E S TAT E  I N D U S T R Y,  H E  I S 
K N O W N  F O R  TA K I N G  A  H I G H LY  P E R S O N A L  A P P R O A C H  A N D  S TAY I N G 
D E E P LY  C O M M I T T E D  T O  E A C H  C L I E N T  H E  S E R V E S .  H I S  F O C U S  O N 
I N D I V I D U A L I Z E D  S E R V I C E  C O N T I N U E S  T O  S H A P E  H O W  H E  R U N S  H I S 
B U S I N E S S  W H I L E  D E F I N I N G  T H E  E X P E R I E N C E  C L I E N T S  C A N  E X P E C T.

PHOTOS BY JENNIFER ARNETT 

WITH STARLOFT PHOTOGRAPHY

Joshua’s path to real estate began long 
before he earned his license. Growing 
up in Garden City and Plymouth/Canton,  
he started flipping homes and 
managing remodels as a teenager 

alongside his family. Those early 
experiences with his parents’ rental 
portfolio taught him the mechanics 
of property investment and the 
value of family-driven enterprise. 

After years of helping manage 
transactions, Joshua recognized that 
obtaining his license would provide 
tighter control and better financial 
outcomes for the family business. 
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Joshua’s foundation runs deeper than 
real estate: He comes from a family 
rooted in service and business — his 
grandfather served the community 
as a pastor, while his parents 
cultivated lasting relationships 
through their jewelry business. Those 
examples of faith, integrity, and 
connection shaped Joshua’s values 
in both life and business today. 

Now with 14 years in the real estate 
industry, Joshua has been recognized 
by Real Producers as a top 100 agent 
in Wayne County — all without the 
backing of a franchise or the support 
of a traditional team structure. Since 
launching in 2020, J Dillon Realty has 
closed nearly $50 million in sales. As 
for Joshua, he closed approximately 
$13 million in personal sales volume 
last year as an independent solo 
broker, driven largely by listings, 
repeat clients, and referrals.

Joshua approaches every listing like a 
business strategy rather than simply 
placing a home on the MLS. He believes 
that pricing analysis, negotiation 
planning, marketing, contract 
structuring, and client protection 
throughout the transaction are what 
separate exceptional representation 
from average representation.

Joshua has developed his business 
around being trustworthy and reliable. 
He has slowly begun bringing on 
a few agents out of necessity, but 

his business model remains deeply 
personal. “When people call J Dillon 
Realty, they want Joshua Dillon,” he 
explained. “I’ve intentionally built 
a boutique brokerage where clients 
work directly with me from the first 
conversation through closing. People 
do not want to deal with assistants, 
transaction coordinators, etc. — they 
want a hands-on agent who is willing to 
be honest, personable, and consistent. 
No teams. No handoffs. Just direct, 
elite, broker-level service every time.” 

Joshua’s career aspirations center on 
maintaining a name synonymous with 
respect and honor while providing a 
wonderful life for his family in Ann 
Arbor. “The Dillon name has built a 
reputation in the local communities,” 
he said. “It has been built over 
time through hard work, strong 
relationships, and integrity. I work every 
day to live up to what it represents.”

“I’m not here to chase volume 
or build large teams: I’m here to 
deliver results, protect my clients, 
and build something that lasts,” 
Joshua added. “I take pride in being 
someone my clients can rely on.”

Family and faith forms the foundation 
of everything Joshua does, and he and 
his wife Jessica have three amazing 
children. “We enjoy spending as much 
time together as possible, being present 
in everyday life, and making the most 
of the time we have,” Joshua shared.

Outside of real estate, Joshua channels 
his creativity through music. A mixing 
engineer, multi-instrumentalist, 
and producer, he is the owner of 
The Pipeyard Studio, where he has 
worked on Billboard and iTunes chart-
topping projects with artists across 
the country. “It’s a creative outlet that 
balances the structure and intensity 
of real estate, and it’s something I’m 
deeply passionate about,” he said.

For up-and-coming agents, Joshua 
challenges them to measure success 
not merely by sales volume but 
by client satisfaction and long-
term reputation. “Be honest, have 
integrity, and continue to expand your 
knowledge and intelligence,” he said. 
“The moment you think you know 
it all, you’re done for.” According to 
Joshua, true business success comes 
from being exceptional at what you 
do while treating people right.

For Joshua, real estate is ultimately 
about earning trust and upholding 
integrity. “Real estate is more than 
buying and selling homes — it’s about 
timing, strategy, and understanding 
people,” he said. “People do not 
just need help buying homes: They 
need someone they trust to guide 
the decision behind it.” By setting a 
standard of professionalism, Joshua 
aims to inspire both clients and 
agents to embrace the same level 
of dedication in the industry. 

BE HONEST, HAVE INTEGRITY, AND 

CONTINUE TO EXPAND YOUR 

KNOWLEDGE AND INTELLIGENCE. THE 

MOMENT YOU THINK YOU KNOW 

IT ALL, YOU’RE DONE FOR.”
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CALEB’S DRAIN CAMERAS
DRAIN CLEANING EXPERTSDRAIN CLEANING EXPERTS

586.648.0113 • CDCINSPECTIONS223.COM

AVERAGE TRANSACTIONS 
PER AGENT 

37

AVERAGE 
SALES VOLUME

PER AGENT

$13,312,723

TOTAL
TRANSACTIONS

11,104

SALE
VOLUME

$3,993,816,868

HERE'S WHAT THE TOP AGENTS
IN WAYNE COUNTY SOLD IN

2025...

2025
BY THE

NUMBERS

SALES 
VOLUME
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9151 Currency St.
Irving, TX 75063


