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Top Producer Spotlight:
MATTHEW SAROUKHANOFF
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Fraud.
REALTOR Ne€EDS.

estate professionals looking to stay ahead of
fraud risk.

Tune in for top crime stories, expert interviews,

and practical insights on emerging fraud trends
impacting the industry. Stay informed and never
miss an episode. Subscribe for alerts here:

Also available on: YouTube,
Spotify, Apple Music,
Podbean, and iHeartRadio
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INTERIOR & EXTERIOR REMODELING -« KITCHEN & BATHROOM REMODELING HOME
REPAIRS - HVAC - PLUMBING

shely Morgan-South BrandiDaniel o e When homes need help, we suit up. Local Hero
| 209-617-9421 209-445-0982 N Home Services delivers fast, professional
Shelly@firstam.com BrandiD@firstam.com ) =
SAlverez@firstam.com solutions that help homes show better, sell

faster, and close smoother.

Anissa Anderson
Escrow Officer

Juan Tavares
Escrow Officer

209-416-3111
JTavares@firstam.com

209-216-4420
AnAnderson@firstam.com

SCAN HERE TO Se€ OUR

Erin Barton
Sales Director

Jarod Lilly 1 TRANSFORMATIONS!

Area Manager

209-338-7136
JLilly@firstam.com

916-798-4115
ErBarton@firstam.com

First American Title Insurance Company, and the operating divisions thereof, make no express or implied warranty respecting the LOCAL

- + Tu information presented and assume no responsibility for errors or omissions. First American, the eagle logo, First American Title, and
F}r‘szInermaH hﬂc firstam.com are registered trademarks or trademarks of First American Financial Corporation and/or its affiliates. C n _t a Ct 5 a _t 209 735 8 821
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©2026 First American Financial Corporation and/or its affiliates. All rights reserved. | NYSE: FAF | OCT 2026
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Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BANKING

B.A.C Community Bank
(209) 473-6827
www.bankbac.com

CARPET/FLOORING
Abbey Carpet & Interiors
(209) 847-7656
oakdale.abbeycarpet.com

CLEANING SERVICE
Jose Legacy Cleaning Services
(209) 214-0475

CONTRACTOR / REMODELING
Local Hero Home Services
(209) 541-4771

Schatz Construction
& Restoration
(209) 400-7702

Solo General Construcion
(209) 324-1373

HOME INSPECTION
Damon the Inspector
Damon Stevenson
(209) 502-0221

WFG

W F G
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N ATIONAL

Rest E-Z Home Inspections
(209) 456-2057

HOME LOANS
Iron Oak Home Loans
(925) 719-1699

HOME WARRANTY
Choice Home Warranty
chwpro.com

Fidelity National
Home Warranty
Ellen Peterson
(209) 969-9512

LENDING
Rural 1st
www.rurallst.com/

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY

Wulf Films

(209) 449-6705

MOLD REMEDIATION &
AIR QUALITY TESTING
Pacific Pure Maintenance
(209) 484-7222

MORTGAGE LENDERS
Ability Ambeck Mortgage
(209) 614-6047

Mortgage Dr.
(209) 602-8614

Steve Silveira
(209) 202-4236

Synergy One Lending
(209) 872-5418

The Pulido Group
(209) 204-3795

MOVING COMPANY
Grace Moving
(209) 550-9454

NHD

Disclosure Source NHD
Jill Guenza

(916) 212-5070

PEST CONTROL
Best Pest Management
(209) 497-5777

POOL CONTRACTOR
Happy Pools
(209) 718-9846

ROOFING
True Roof
(209) 718-7663

SENIOR MOVE MANAGEMENT
Caring transitions of Manteca
(209) 275-6992
www.caringtransitionsof
manteca.com

TILE & FLOORING
Barrios Tile
(209) 345-4316

TITLE & ESCROW
Chicago Title
(209) 571-6300

First American
(209) 238-9580

Placer Title
(916) 416-8245

WFG National Title
(209) 613-5555

At WFG National Title,
everything we do is...

TITLE
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Info@TheModernLenders.com

www.ModernMortgageSolutions.com

M) s &

WORK WITH THE #1 MORTGAGE
BROKERAGE IN THE NATION

WE SHOP 270+ LENDERS

TO OFEER YOU THE MOST GOMPETITIVE RATES AND PRODUGTS AVAILABLE

WHY WORK WITH
MODERN MORTGAGE

Most Competitive Rates and Programs

Seasoned Team of Loan Originators
(15+ Year Average)

Dedicated Partner Office (Free Office for
Real Estate Agents - By Appt only)

Content Room (Let's shoot some content!)

Voted Best Of 209 for 2025

The MODERN Foundation that gives back to
local Charities and Schools
(Come support and buy some swag!)

B HE A E S

Steve Silveira VISIT OUR WEBSITE MEET THE TEAM
Founder/CEO E s :E
209.202.4236 ol
NMLS# 693709

© 1301 L St. Suite 1, Modesto Ca 95354



Meet

The
Team

Larissa Winder
Designer / Ad Strategist Writer

Isabel Sweet Nicole Wright
Owner/Publisher

6O ©

Follow us on our social channels for
the latest info on exclusive events,
newsmakers and more!

@209realproducers

Alvena Maryam Safar Yeni
Contributor Photographer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
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\,,ﬁ””’\HELp YOUR CLIENTS, STRENGTHEN YOUR BUSINESS!

% LET'S WORK TOGETHER

A Choice Home Warranty provides your buyers and sellers with
peace of mind, covering major systems and appliances after closing.

.

* Buyers - Protection from costly repairs
= Sellers - Attract buyers, close faster

» Agents - Fewer post-closing surprises,
happier clients, and repeat referrals

o i A

f.) 209-626-6037

Bl rmilam@chwpro.com
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IRON OAK

HOME LOANS, INC.

Private Money Lender. Built on Trust. Focused on You.

SPECIALZING IN BRIDGE AND OWNER OCCUPIED CONSUMER LOANS

Central
Valley

BRANCH

1110 TULLY ROAD, SUITE B
MODESTO, CA

Rich Mendoza
925-719-1699

Sonya Morgan GET PRE-QUALIFIED TODAY!
209-518-9527 DRE# 01299684  NMLS# 356740

LOANS FOR EVERY STAGE OF LIFE

BB oRYEEA

Owner Purchasef Bridge Mon-Owner Fix & Fast Residental Interest COne-5Stop
Occupied Refinance Loans Ceccupled Flip Closing Only Only Lending
Consumer Paymuonts Solution

ROOTED IN YOUR COMMUNITY SINCE 1998!  Ftex

Tl
I Hvoy o
Scan the QR code to learn more! %1 LI

ironoakhomeloans.com




COMPLIANCE CORNER

Before You
Automate It

BY ALVENA MARYAM SAFAR, DRE 01509140, BROKER/
OWNER OF CALPRIME REALTY & VICE CHAIR OF THE
C.A.R. STANDARD FORMS ADVISORY COMMITTEE

Technology has transformed the way we
practice real estate. Electronic signatures,
transaction coordinators, Al, and digital
transaction platforms have made us more
efficient than ever before.

But we should ask ourselves: Are we becoming more efficient...
or simply less involved?

Somewhere along the way, some agents have stopped learning
the very things they’re automating. Automation should save
time, not replace competence.

Know What You’re Sending

Every transaction includes disclosures, preliminary title
reports, home inspection reports, Natural Hazard Disclosures,
HOA documents, and many other important reports. As agents,
our responsibility isn’t simply to obtain signatures or rely on

a transaction coordinator to send documents for electronic
signing. Our responsibility is to help clients understand what
they’re receiving.
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That doesn’t mean interpreting reports or acting as the expert.
It means opening each document with your client, explaining
its purpose, discussing why it matters, encouraging them to

read it carefully, and inviting questions throughout the process.

For example, you shouldn’t interpret a home inspection
report, but you can certainly point out where the inspector has
recommended further evaluation by a licensed specialist.

When clients have technical or legal questions, encourage
them to speak directly with the professional who prepared

the report. Connecting clients with the appropriate expert not
only protects them, but also demonstrates the professionalism,
guidance, and fiduciary care they hired you to provide.

Your Transaction Coordinator Can’t Replace You
A great transaction coordinator is an incredible asset, but they
cannot perform your fiduciary duties.

If your TC simply sends disclosures for electronic signatures
before you’ve discussed them with your client, you’ve missed
one of the most valuable opportunities in the transaction.
Those conversations build trust, strengthen your relationship,
and help your client make informed decisions. If you're
relying on your transaction coordinator to educate your client
about these documents, you’re delegating a responsibility that
belongs to you.

Clients will remember that you took the time to explain the
process and answer their questions and point out important
things they would have otherwise missed.

Don’t Let Al Become Your Teacher

Artificial intelligence is an incredible productivity tool, and
there’s nothing wrong with using it appropriately. However, it
should never replace learning your profession.

Don’t encourage clients to upload inspection reports

or transaction documents into public Al platforms for
explanations. As agents, you should never upload confidential
client documents! Aside from potential privacy concerns, Al
can misunderstand context, provide incomplete or inaccurate
information. If you depend on it for an answer, you are
potentially breaching your fiduciary responsibilities.

Instead, develop the skills to understand the documents
yourself. These professionals in the field often provide classes
that allow you to learn while making powerful connections.
Consider taking one or two classes a week to learn these skills.

Let me leave you with this thought
Technology will continue to evolve, and that’s a good thing. It

can make us faster, more organized, and more efficient.

Clients hire us because they trust our judgment, our guidance,
and our professionalism.

Learn the skill first and then automate it.
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Tamara Pulido

Producing Partnership Branch Manager
tamara.pulido@rate.com  #
(209) 204-3795
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Tamara Pulido NMLS # 1655776
Applicant subject to credit and underwriting approval. Restlytions and conditions apply.
Operating as Guaranteed Rate, Inc. in New York \ i

EQUAL HOUSING ; !

LENDER s i, ; e |
Guaranteed Rate, Inc. D/B/A Rate; NMLS # 2611; For licensinginformation, visit nmlsconsumerallcess.org.
CA: Licensed by the Department of Financial Protection and Innovation under the California Residential
Mortgage Lending Act

|



Your clients are navigating the hardest @
housing market in a generation. PREFERRED

LOAN OFFICEE

gy =g [l - ? ST, g BEN e #iﬂzf*:
Give them a lender who gets 1. *

 (209) 872-5418

S 3425 Coffee Road, Ste 2-C
Synergy One Lending Modesto, CA 95355

Possibility is power.™ Synery One Lending, loc. NMLS

Fiowr Beansing: waww, mimisconsumera

NEED MO 42N Caring
AL e N | % Transitions.

WE SUPPORT
REALTORS

with liquidations
and relocations
to get a home
ready to sell.
Senior Relocation
Move Management
Packing/Unpacking Services
Senior Resettling Services
Space Planning

Estate Sales
Online Estate Auctions

VOTED BEST IN MODESTO
2023 & 2024!

Call for a FREE no obligation
client consult!

Liana Thomas

Co-Owner/President

Call us today! 209.923.3827
BREWERMOVING.COM

209-275-6992
Ithomas@caringtransitions.com
CaringTransitionsOfManteca.com
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Hardwood. Laminate. Waterproof Flooring.

2 Abbey Carpet

A :
= & Interiors
_‘.‘- America’s ch 1 floor fasbions since 1958,

Tl

Residential | Commercial Carpet | Free Estimates

1530 West F St. Oakdale, CA | 209-847-7656

@abbeycarpetoakdale
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% THE LODI ASSOCIATION OF REALTORS® PRESENTS -

ESTILO
-2 THE 13™ ANNUAL FASHION SHOW <=
ﬂ}ffﬁm%gafm Cones Fiwthis:

OCTOBER 2, 2026

JOIN US
FOR AN UNFORGETTABLE DAY
OF FASHION, CULTURE
& COMMUNITY

CONTACT US FOR
SPONSORSHIP OPPORTUNITIES
&TICKET AVAILABILITY
209-523-5316

SIGNATURE SPONSORS

REAL PRODUCERS

L

SUCCESS IN SAN JOAQUIN
TRUSTED LEADERSHIP. FRIENDLY SERVICE. LOCAL EXPERTISE
Meel your dedicated San Joaguin Tiile & Escrow team -

together, we're here to make every transaction smooth,
every client cared for, and every closing a celebration.

ROSALBA INIGUEZ ~ ROBERTA NOBRIGA  ROSIE BORGEN
ESCAIW OFFICER ESTROW ASSISTRNT

JO0IWILMARTH JULIE SHROYER

DIVISION MANAGER

725 N MAIN ST - MANTECA, CA 95336 - 0 209873

The Experts You Need. The Partner Can Trest.

Stanislaus & San Joaquin Real Producers - 11



RECIPE CORNER

KRISTA’S CLASSIC SNICKERDOODLES

THE SWEET RECIPE HER FAMILY AND

Some recipes become favorites because
they’re delicious. Others become favorites
because of the memories and people
attached to them. For Krista, these classic
snickerdoodles are a little bit of both.

“These are the snickerdoodles 'm known
for, the cookies my family and friends request over and over
again,” Krista shares. “I'm so excited to finally share the recipe
and hope they become a favorite in your home, too.”

Soft in the center, lightly crisp around the edges and coated

in cinnamon sugar, these cookies are simple, nostalgic and
perfect for sharing.

Classic Snickerdoodles

Makes: Approximately 25 cookies

Prep Time: 15 minutes

Bake Time: 8-10 minutes

Ingredients

Cookie Dough: 2'% cups all-purpose flour; 1¥2 cups granulated
sugar; 2 teaspoons cream of tartar; 1 teaspoon baking soda; %4
teaspoon salt; 1 cup (2 sticks) unsalted butter, softened; 2 eggs,
room temperature; 2 teaspoons pure vanilla extract.
Cinnamon Sugar: % cup granulated sugar; 2 teaspoons

ground cinnamon.
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FRIENDS REQUEST AGAIN AND AGAIN

o
o

Directions
Preheat oven to 375°F and line baking sheets with parchment
paper or silicone baking mats.

Combine % cup sugar and cinnamon in a small bowl and set
aside. In a large bowl], beat softened butter and 1%z cups sugar
on medium speed for 2-3 minutes, until light and fluffy. Beat in
eggs one at a time, followed by vanilla.

In a separate bowl, whisk together flour, cream of tartar,
baking soda and salt. Gradually add the dry ingredients to the
wet ingredients, mixing on low just until combined.

Scoop approximately 1% tablespoons of dough per cookie

and roll into smooth balls. Generously coat each ball in the
cinnamon-sugar mixture and arrange about 2 inches apart on
the prepared baking sheets.

Bake for 8-10 minutes, until r"fw

the edges are set and the

tops begin to crack. Allow the 6 a
cookies to cool on the baking 9 @
sheet for 5 minutes before

transferring to a wire rack. ¢ 3 Q
Krista’s Tip: Store the ,

cookies in an airtight
container at room
temperature for up to five
days, or freeze baked cookies
for up to three months. I

Complicated Purchase Transaction?

We take care of the details, so you can focus on closing fast.

BAC Community Bank

(209) 944-1516 | www.bankbac.com/realtors

FDIC @ NMLS AT94480

Happy
(RSN  GIVE MARTIN A CALL TODAY T0 GET STARTED!

P (209) 712-9846

LIC #1114282 HAPPYPOOLS20@GMAIL.COM

THE BEST CONNECTIONS START WITH THE

RIGHT PARTNER.

BROKER-POWERED LENDING SOLUTIONS.
CLEAR COMMURNICATION.
CLOSINGS YOU CAN COUNT ON.

THE
MORTGAGE
DOCTOR

HMLE#® 2583479

(209) 210-1840 | themtgdr.com

3421 Tully Rd Ste A, Modesto

Stanislaus & San Joaquin Real Producers - 13



Driven by
Excellence.

Built on performance.
Committed to you.
At Meroedes-Benz of Stockton,

we daliver a luxury experience

every time,
SPECIAL PRICING
FOR REAL PRODUCERS
!.. -..'E:: ..:I-'I".:'.. CQCERDr

jes-Beng of Stockton

STOCKTON

ELLEN PETERSON

Assistant Vice President FIDELITY"

LNATIONAL

ellen.peterson@fnf.com HOME WARRANTY

| 209.969.9512

FIDELITY NATIONAL
HOME WARRANTY

With over 32 years of Home Warranty experience, Ellen is highly
respected for her commitment of stellar service in the Real
Estate industry. Make Ellen your "go-to" resource for all things
home warranty. Just remember “A.C.E.” - Always Call Ellen

OVER 32 YEARS OF EXPERIENCE

FOR ALL YOUR HOME WARRANTY
& NHD NEEDS.

Two great products, two amazing sales
executives, and twice the customer service.

JILL GUENZA
DISCLOSURE Sales Executive

SOURCENHD i guenza@fnf.com
916.212.5070

DISCLOSURE SOURCE

You can continue to make Jill your first call for all your
Natural Hazard Disclosure needs. Count on Jill's
experience to help you and your clients navigate all
things NHD - while adding value to your business.

OVER 12 YEARS OF EXPERIENCE
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Dante Puccinelli
Sales Manager

CONTACT ME DIRECTLY

209-932-5438
DIRECT LINE

0777 Trinity Parkway
Stockton, CA 95219

yw.mbolstockton.com

4 BERBERIAN COMPARNY

DAMON'S HOME
INSPECTIONS

209.502.0221

&S

Your Clients Feace OF Nind Is Our Furpose

DAMON'STEVENSON 1ot e

DAMONTHEINSPECTOR@GMAIL.COM WHEN BUNDLING!

More Than a Lender - A M’a&v’

e Integrity  Prosperity ® Service e Community Commitment ¢ Financial Empowerment o

4
&
|3

2 pr
5 ’

ABILITY"4AmBECK AT i T
Mortgage e

=
e =

a Division of American Pacific Mortgage Corporation. NMLS 1850 .] h_r':_-#
= Bl

LUXURY CLEAMING

JOSBER LEGACY
CLEANING SERVICES

‘ A 500.914.0475
A { 4 BUILDING
A A LEGACY
% ONE

HOME AT
;_\ TIME
€3

Transforming Travel and Redefining Hospitality
- Trust the Expert | Airbnb Host -

INTEGRITY » PROFESSIONALISM « BADASSERY

Ell’ﬂ?@ Ready to explore a partnership? Connect with us!

209-599-8550 | 209-521-4480

Hablamos Espafiol

209.324.1373

Licensed by the DFPI under the CRMLA.

Stanislaus & San Joaquin Real Producers - 15




at the

209 Real Producers recently welcomed local real estate professionals, industry partners,

friends, and their families to

More than just a night at the ballpark,
the event was an opportunity to step
away from work, spend quality time
with family and friends, and connect
with one another outside of real estate.

We shared plenty of laughs as they

cheered on the Ports, celebrated two
home runs, and made memories that
will last well beyond the final inning.

16 - September 2026

Two lucky fans from our community
even went home with baseballs of their
own. Mark Silva’s son was all smiles
after receiving one during the game,
while fellow cover feature Joseph
Collango caught the other.

The evening came to a close with a
spectacular fireworks show, the perfect
ending to a memorable summer

night spent together with the 209 Real
Producers community.

Thank you to everyone who joined us
and helped make the evening so special.
We are grateful for the opportunity to
bring our community together and look
forward to seeing everyone at the next
209 Real Producers event.
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A SMOOTH CLOSING DESERVES
ﬂ SM@@T Q@ We Protect Yur-int Experience.

When agents refer Grace Moving,

they are partnering with a team that understands
escrow timelines, communication expectations,
and the importance of a seamless transition.

Why Top Agents Refer Grace Moving:
+ 4.9 Google Rating
« 1,000 plus Five-Star Reviews
« 1,500 plus Moves Completed Annually
« Fully Licensed and Insured
« Background-Checked Crews
« Priority scheduling for referred clients.

Call for a Dedicated Realtor Quote Line

209-551-7772 | GraceMoving.com

info@gracemoving.com

C/MOVING COMPANY

Serving Modesto, Tracy, Clovis, and Sonora

‘[g

8

One Team. Four Offices. Local Expertise.

MODESTO | OAKDALE | LODI | STOCKTON
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Thinking About
Building an ADU
or Expanding
Your Property?

Services:

* ADUs
* Tenant Improvements

N,
e Custom Builds i
* General Development Consulting Scar y

@ Scan hereto [of
A =
.| getin touch &5

. ; J o=t
Guidance for homeowners and real estate professionals E!-i'i' .:HE
from concept to completion. e

Have a property with potential? Let’s talk about what'’s possible.

www.formadesignconsultants.com

Expert Termite
Inspections to
Seal the Deal

M Newly Constructed Homes & Realtor Transactions
¥ 24 Hour Turnaround Reports
[V Timely Results

Contact Anthony & his team today!
(209) 497-5777 - BestPest209.com

License #PR 8106

Owner & Operator

Stanislaus & San Joaquin Real Producers - 21



TOP PRODUCER SPOTLIGHT

Matthew
SAROUKEANOEE

FINDING COMMON GROUND

MATTHEW SAROUKHANOFF KNOWS HOW TO
CONNECT, ADAPT AND KEEP MOVING FORWARD

Spend enough time talking with Matthew Saroukhanoff,
and chances are, he’ll find some common ground.

It’s something that has served him well in real estate,
where no two clients, agents or conversations are
quite the same. Matthew has learned how to adjust his
approach and connect with the person in front of him.

“Being able to adapt to the many different personalities
in the industry is what I believe has helped me,”
Matthew says. “Whether I am speaking to another
agent, client or partner, knowing how to be personable
is what gets me ahead.”

Turlock has been home to Matthew for nearly his
entire life. He was born in Los Angeles, but his family
moved to Turlock when he was two, and he has been
there ever since. He remembers when much of what is
now neighborhoods was still open farmland and has
watched the community grow around him.

“I am a small town person,” he says. “Ilove Turlock. I
love the area.”

He attended Stanislaus State and graduated in 2008
before working as an inventory manager for a local
farming company. He later joined E. & J. Gallo Winery,
spending several years in finance before moving into
marketing.

Eventually, he found himself wanting something
different. After years in the corporate world, Matthew
was ready for a career where he could have more
control over his own direction.

“The push toward real estate came during a bachelor
party in Cabo, where a conversation with his mentor
turned toward the industry.

Matthew told him he would have his real estate license
within three and a half months.

Three and a half months later, he did.

By April 2019, he was licensed and, as he puts it, “hit the
ground running.”

He spent the next seven years with HomeSmart,
eventually becoming one of the brokerage’s top agents
in volume and production. From 2020 through 2025,

he earned Masters Club recognition and was named a
HomeSmart Diamond Award winner each year. In 2025,
he closed approximately $15 million in volume.

Ask Matthew his favorite part of real estate, and his
answer goes beyond the closing.

“For me, the transaction is my favorite part,” he says.

He enjoys the negotiations, the back and forth and
figuring out what needs to happen to move a deal
forward. Handing over the keys or getting a home sold
may be the end goal, but for Matthew, the process of
getting there is part of the fun.

More recently, Matthew made the move to Adroit
Real Estate, where he continues to actively sell while
stepping into a management role. He speaks highly
of his years at HomeSmart, but saw an opportunity at
Adroit to take on a new challenge.

As Matthew gained experience, he began helping other
agents with everything from what to look for during
showings to how to approach negotiations.

“After being mentored, I wanted to give back to others,”
he says.

Part of what appealed to Matthew about Adroit was

the chance to both mentor and keep learning. While
helping other agents grow, he’s also exploring areas of
real estate that are newer to him, including commercial
and agricultural.

His definition of success in leadership remains simple:

“Success to me is seeing the people around me
winning.”

Family has always been a priority for Matthew, and his
wife has been one of the biggest influences throughout
his adult life. The two started dating in college and
celebrate 20 years together this year, including 12
years of marriage.

“My wife has been my biggest supporter and is always
in my corner,” Matthew says.

She has been beside him through the corporate years,
his leap into real estate and now his newest chapter.

In 2023, after trying for about seven years, they
welcomed their son, Christopher.

Matthew calls him their “miracle baby.”

At 24, Christopher is also, in his dad’s words, a
“firecracker.” He’s currently all about monster trucks,
which means Matthew now finds himself looking for
monster truck events. Family trips are a regular part

Stanislaus & San Joaquin Real Producers - 23




life too, including an annual Disneyland trip each
November around Christopher’s birthday.

There is something full circle about Matthew now
raising his own family in the same community
where he grew up.

And as his career enters its next chapter, he has no
plans to leave real estate anytime soon.

“Ilove it,” he says. “I don’t see myself going back to
a corporate world. That’s for sure.”

“SUCCESS TO ME IS SEEING THE PEOPLE AROUND ME WINNING.”

GET TO KNOW MATTHEW

Hometown: Turlock
Years in Real Estate: 7
Brokerage: Adroit Real Estate

Three words that describe him: Personable,
communicative, loyal

Outside the office: Family time, the gym, day trips and
Disneyland

Family fun: Spending time with his 2 year old son,
Christopher, and following his latest obsession with
monster trucks

Something you might not know: Matthew once worked on a
movie set and met Shia LaBeouf, who told him about a show
he was going to star in. That show was Even Stevens.

What success means to him: “Seeing the people around
me winning.”

LET'S MAKE YOUR CLi
RURAL DREAM HOME AR

=

RURAL 1I*

' Closer to What Matters 550.881 8113 | N 375 e

Construction Loans * Lot Loans * Land Loans «+ Home Loans : obert, Dorn@ : Sean to ua}n m.;m
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. HOW ONE FAMILY’S VISION
SHAPED THE CENTRAL
VALLEY’S LARGEST RESIDENTIAL
REAL ESTATE'BROKERAGE.

For more than 60 years, PMZ Real Estate has helped
shape the Central Valley’s real estate industry. What
began as one family’s vision has grown into the
region’s largest residential real estate brokerage.
Although the company has evolved over the
decades, the principles established in its earliest
years remain at the heart of the brokerage today.

The Beginning

Four generations of the Zagaris family
have left a lasting mark on real estate
throughout Modesto, the Central Valley,
and beyond. Yet the story of PMZ began
long before the company itself.

In the early 1900s, the grandparents

of Paul and Liberty Zagaris’ children
left the poverty of the Greek island of
Crete for the United States, where their
grandfathers were conscripted by the
Union Pacific Railroad to work in the
coal mines of Wyoming. It was a stark
contrast to the life they had known and
marked the beginning of the family’s
story in America.

When Paul’s father was killed in a
mining accident, Paul, still very young,
left school to support his family by
taking his father’s place in the mines.
Later, with that same sense of duty and
resilience, he served in the U.S. Army
during World War II.

After the war, Paul brought his wife,
Liberty, along with his mother and
younger siblings, to Modesto. He entered
the real estate business in 1947 while
Liberty taught at Franklin Elementary
School. Together they raised four
children—Mike, Steven, Jon, and Paula—
who would eventually help carry the
family business into future generations.

After nearly two decades with
Bomberger Brothers Real Estate, Paul
founded PMZ Real Estate in 1965. Beyond
brokerage, he became one of the area’s
visionary developers, helping develop
neighborhoods including Sherwood
Forest, Eastridge, Westridge, River
Heights, Dutch Hollow, and many others.
Much of Modesto’s growth can be traced
to his belief in the community’s future.

By the late 1970s, PMZ had become a
true family enterprise, with each of
Paul’s children playing an active role in
the company. Following Paul’s passing in
1980, the family faced not only the loss
of its founder but also one of the most
challenging housing markets in history
as mortgage interest rates climbed to
nearly 20 percent.

Building Through Change

Rather than retreat, the Zagaris
family chose to grow. During one of
the most challenging periods in real
estate history, they expanded both the

brokerage and the services it offered
while remaining deeply invested in the
Central Valley.

Today, PMZ is the largest residential real
estate brokerage in the Central Valley,
with more than 500 agents. Alongside
Liberty Property Management,
Generations Home Loans, and other
affiliated companies, the Zagaris
family’s businesses employ more than
800 people.

The brokerage’s reputation for stability
and innovation has attracted agents
looking to build long careers.

John Medeiros joined PMZ in 1986 after
his older brother encouraged him not
to interview anywhere else. Nearly four
decades later, he credits Mike Zagaris’
forward-thinking leadership and the
company’s reputation for staying

ahead as reasons PMZ has remained an
industry leader.

From PMZ’s

Lodi office,
Christina Bahlke-
Wagner, who
has been with
the company for
15 years, says
the brokerage’s
strength, stability,
and proven
track record
have given her
confidence that
she is part of

an organization
built to last. She
believes PMZ has
remained successful for generations
because it continues to invest in

its people.

The family’s commitment has also
extended beyond real estate, supporting
organizations such as Leadership
Modesto, the CSU Stanislaus Foundation,
and the preservation of Modesto’s
historic State Theatre.

Yet growth has never been measured
solely by numbers. The company’s
greatest investment has always been
its people.
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ecome more than they
thought they could be.”

Built on People

The principles that guided Paul Zagaris
in the early years of PMZ continue to
shape the brokerage today. They are
reflected in three core values—Live on
Purpose, Embrace Lifelong Learning,
and Be Remarkable—which influence
the company’s leadership, culture, and
commitment to serving both its agents
and clients.

As President Ben Balsbaugh explains,
“Our core values are important because
they define who we are, not just what
we do.”
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For Yessenia Jameson, that investment
began when Mike Zagaris encouraged
her to step into a leadership role she
never imagined for herself. More than
four years later, she says that experience
continues to shape the way she leads
and reflects what makes PMZ unique:
“Investing in people, supporting one
another, and helping others become
more than they thought they could be.”

Aaron West experienced that philosophy
firsthand. One conversation with Mike
Zagaris has stayed with him throughout
his career:

“My dad raised me to be a businessman,
and my business is real estate.”

West says that perspective gave him
confidence that PMZ was where he
wanted to build his career.

The Legacy Continues

While PMZ’s growth can be measured in
offices and agents, its legacy is perhaps
best reflected in the people who have
chosen to build their careers there.

Nearly 30 years ago, Lorraine Cardoza
returned to California after working

in Chicago. She scheduled interviews
with three brokerages but canceled the
remaining two after meeting with PMZ.

“I knew I'd found the right fit,” she says.

Today, nearly three decades later,
Cardoza says watching the brokerage
continue to grow while preserving the
culture that first drew her there has
only reinforced that decision.

Longtime agent Tara Wagner says

the company’s collaborative culture,
in-house resources, and supportive
network have made PMZ a place she is
proud to call home.

“Being part of a local, family-owned
company for generations has been
an honor.”

President Ben Balsbaugh believes PMZ’s
greatest competitive advantage will
continue to be its culture.

“I want PMZ to remain a place where
people are proud to build their careers
because our culture continues to be our
greatest competitive advantage.”

Nearly eight decades after Paul
Zagaris first entered the real estate
profession, the company he founded
has grown far beyond what he could
have imagined. Yet the principles that
guided him through hardship, service,
and opportunity continue to shape
the brokerage today. PMZ’s greatest
legacy isn’t simply the company it
has become—it’s the generations of
people who continue to carry that
vision forward.




For 10 years, Wendy Stuart and her Nothing Bundt Cakes
team have helped make celebrations throughout the
Central Valley a little sweeter.

Alongtime supporter of 209 Real Producers, Wendy’s
cakes and Bundtinis have become a familiar part of our
events and an easy way for real estate professionals to
celebrate closings, thank clients, recognize referrals, and
bring the joy.

What started with one bakery has now grown to three
locations, but Wendy says the heart of the business has
stayed the same: people.

“It has always been about more than cake,” Wendy said.
“It is about being part of people’s special moments and
bringing a little joy to someone’s day.”

That includes giving back to local schools, nonprofits,
businesses, and community organizations, as well as
building a team that feels like family. One familiar face,
Grandma Judy, has been with Wendy since day one and
remains a beloved part of the Modesto bakery.

After a decade in business, Wendy and her team are still
doing what they do best: celebrating people, supporting
their community, and making life a little sweeter.
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s Your Client’s New PACIFIC
Home as
as it looks? MAINTENANCE

Home inspectors are great, but they cannot
see surface molds that have recently been

painted over, as well as mold spores in the air
and HVAC ducting. Don’t let mold or odors
ruin your sale—contact us today!

* Air Quality Testing

* EPA Approved

* Patented Two-Stage Dry Fog Technology
* Demolition Free Mold Remediation

melanie@pacificouremaintenance.com

www.PacificPureMaintenance.com

“I have used several roofing companies for inspections, including the free ones (not recommended).

¢15 True Roof offers inspections on point,

W
MA ﬂc‘ and in comparison, | found their customer service, scheduling, and pricing to be fair in several cases,
lower than those of other companies. Thank you for years of service.

’e - RESIDENTIAL GROUP REAL ESTATE -
, FORGOOD

The N2 Company was named to Inc.’s We specia/ize in installing
Best in Business list for Social Good — new energy—efficient

the authoritative list of companies that :
roofing systems.

make a meaningful impact beyond profit.

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.

Give us a
14| call today or
H visit online for
4 a FREE quote.

SCHATZ e wm
CONSTRLUCTIONBEEEEE BT THENETR L

& ResTorATION  Www.schatz-construction.com
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BOS-718-7653

wE

Roof Inspections

= 3
Roof Repairs //7‘ Pl R i
Roof Replacements = - Tn “E Runl:. - CsLBlicense #1021762

VISIT US ONLINE FOR AN INSTANT QUOTE! trueroofca.com // (209) 718-7663
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

SPECIALIZING IN ALL
FACETS OF TILE DESIGN
& INSTALLATION
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Licensed

CHRIS BARRIOS Check out our work
Owner on Instagram!

Fully Insured (209) 345-4316 @barrios_tile

Lic#1115965 ] \




