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EARN FULL COMMISSION AT CLOSE.

Your client is ready. So is the home, the neighborhood, and the close date. Sell
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of escrow. One of several earn paths built around agents. Guaranteed pricing.
6 Preferred Partners

8 Meet The Team
9 Welcome Mat

10 Publisher’s Note THOMAS JAMES HOMES

12 Falling Into What’s Next (877) 381-4092 275 Shoreline Drive, Suite 400 Redwood City, CA 94065
14 Preferred Partner Updates

16 Celebrating Leaders: James Villa BUILDING HOMES IN

20 Photography Spotlight: Olha Melokhina ARIZONA | NORTHERN CALIFORNIA | SOUTHERN CALIFORNIA | PACIFIC NORTHWEST
Photography

22 Partner Spotlight: Aimee Tran with
APEX Homes

26 Upcoming Event Alert: Golf Tournament

28 Cover Spotlight: Womens Council of

Guaranteed timelines. One accountable team from day one.

bt

Realtors

16 James Villa 22 Aimee Tran 38 Where Generosity Meets Impact: = __ (= ;- ' T _— 4 i, e | tjh.com/agents
Wrapped In Kindness

Eligibility is subject to various terms and conditions and additional restrictions may apply. Not an offer or solicitation to sell real property. Real estate markets are subject to change, and values, costs, and terms may vary depending on timing,
: location, and individual circumstances. Nothing herein is intended as a promise, warranty, or guarantee of results. Thomas James Homes is a registered trademark of Thomas James Homes, LLC.©2026 Thomas James Homes. All rights
If you are interested in nominating people for certain stories, please email us at: sandra.magana@n2co.com reserved. General Contractor: TJH Arizona Home Builders, LLC #R0C338761; NorCal Home Builders, LLC CSLB Lic. # 1099201; TJC Home Builders, LLC CSLB Lic. #1025507; SEA HOME BUILDERS LLC License Name:SEA HOME BUILDERS

LLC. License #:SEAHOHB806DO; DEN Home Builders, LLC #LIC00250546.Thomas James Capital Homes.

4 - September 2026




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ADU BUILDER
Alpha X RE Capital
(408) 200-0020

APEX Homes
Aimee Tran
(518) 779-6006
apexhomes.com

Aro Homes
(925) 788-9549
aro.homes

BAKING AND PASTRY
Miral’s Cake
(415) 961-1753

BUILDER

Aro Homes
(925) 788-9549
aro.homes

Generation Builders USA
Leonardo Silva

(650) 278-8674
Generationbuildersusa.com

Grant Construction
Tim Grant
(650) 444-0168

Meritage Homes
(925) 360-0985
meritagehomes.com

Thomas James Homes
(650) 562-8097
tjh.com

Veev
Mike Hauser
(618) 696-6226

CABINETS

Kassa

Carrie Luo

(408) 888-8310
Kassacabinet.com
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CLEANING
Sisters Cleaning Services
(669) 900-2883

CLOSING GIFTS
Cutco Gifting

(763) 639-6831
BestInClassGifts.com

Our Favorite Things
Specialty Gifts Shop
Paloma Mansour

(650) 796-7108
Ourfavoritethingsshop.com

FINANCIAL PLANNING/
RETIREMENT

First Class Financial
(831) 256-0941

FURNITURE

Ayla Home Collection
(669) 260-6065
aylahomecollection.com

HOME INSURANCE
Rhino, Inc.
(626) 239-8335

HOME WARRANTY
Choice Home Warranty
Micah Ikemire

(415) 965-9198
choicehomewarranty.com

Fidelity National
Home Warranty
Margaret Faherty
homewarranty.com

Fidelity National
Home Warranty
Reinita Osborne
(415) 301-1055
Homewarranty.com

INSURANCE AGENCY

Mark Landis Insurance Agency
Mark Landis

(650) 366-8274
agents.farmers.com/ca/
redwood-city/mark-landis/

LUXURY APARTMENTS
Ave Living

(925) 451-0906
Aveliving.com

MORTGAGE / LENDER
Cross Country Mortgage
Padi Goodspeed

(916) 257-9435
padigoodspeed.com

Rocket Mortgage
Gabriela Alvarez
(408) 691-1451

Us Bank
Eddie Garcia
(408) 398-2267

MOVING COMPANY
Clutch Moving Company
(650) 285-1261
clutchmovingcompany.com

PAINTING SERVICE
Blair Painting

(408) 601-0692
Blair-painting.com

PHOTOGRAPHY &
VIDEOGRAPHY
Evoke Media
Jericho Corpuz
(408) 337-2391
evokemediare.com

In D Sky Homes
(669) 296-8187
indskyhomes.com

House Hub Media
Christian Urefia
(408) 634-8047

PROPERTY MANAGEMENT
Intempus Property Management
(408) 710-0381

intempusproperty
management.com

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

STAGING

Unicorn Staging + Design, LLC
Sonia Medina-Ashby

(408) 429-0208
Unicornstagingdesigns.com

TITLE COMPANY
Chicago Title
Kevin Barrett
(408) 497-3444
chicagotitle.com

Cornerstone Title
Suzanne Borg

(408) 799-8708
cornerstonetitleco.com/

Fidelity National Title
John Killen

(408) 437-4313
johnfnt.com

First American Title Company
Jennifer Cortez
(408) 504-5596

Lawyers Title Company
MaryAnn List

(650) 801-3542
Lawyerstitlebayarea.com

Orange Coast Title Company
Katie Ellis

(831) 524-6633
www.octitle.com

You know the real
estate market.
We know lending.

FROM FIRST-TIME BUYERS TO LUXURY INVESTORS

WE OFFER MORTGAGE SOLUTIONS TO FIT EVERY
CLIENT'S NEEDS.

CONTACT EDDIE )

_12 IRA I;

Custom Cakes
& Desserts
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Herfect for Cient fven
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From client appréciation events
and opan houses 1o brthdays
showers, and special celebrations,
Miral's Cakes creates beautiful
custom cabes and desserts that
make every g.alhming feed

extra apecial

(™ (415) 961-1753

0]  Folow us @mirs cakes

© Fidelity National Title

OUT OF SIGHT
DOESN'T MEAN
OUT OF MIND.

Absentee-owned properties are prime
targets for impersonation fraud.

YOUR CLIENTS

COUNT ON YOU.
Be prepared to quickly
identify common
impersonation fraud
red flags.

DOMINIC CONETTO  JOHN KILLEMN
Sales Manages County V&Fég_?l
408, 7714104 4084374313

DConato@dn com JKS 'fl"'.&"l'-|.l2lf.~l'|1‘
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Sisters
Make Every
Listing Shine

Professional house cleaning for
listing prep, open houses, and
move-in/move-out needs.

Q Listing Prep (o 3
‘ Open House Refresh

‘ Move-In / Move-Out

-

A trusted cleaning partner

for busy Realfors.

&) Call or Text (408) 685-6175
© sister-home-cleaning-xim7txh.gamma.site
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Meet

The
Team

WELCOME MAT

Silicon Valley Real Producers is excited to welcome our newest partners

Sandra Magana Jenae Gahagan Nicole Wright Jennilynn Nguyen
Publisher/ Advertising sales Editor & Operations Ad Strategist Events & Experience Curator

RHINO, INC.
Rhino is an insurance brokerage specializing in home insurance for listings in fire-exposed ZIP
codes. When insurance issues threaten your closing, Rhino’s Al agent Albie can find quotes in
same-day using up-to-date property data and access to specialty markets.

Jericho and Clarissa House Hub Media Jess Wellar Chris Menezes
Corpuz Media/Marketing Team Writer Writer
Media/Marketing Team

If you would like
more information
about Silicon Valley
Real Producers
Magazine, please
contact Sandra

at 408-607-5928
or email sandra.
magana@n2co.com

Producers (“N2”). Advertisements appearing in this publication are paid placements and are
not endorsed or recommended by N2. N2 is not responsible for the statements, opinions,
or business practices of any authors, contributors, or advertisers featured herein. Portions of
this publication may include content created with the assistance of artificial intelligence (Al)
tools by authors or contributors and may not be independently verified by N2.

DISCLAIMER: The articles and opinions expressed in this publication are those of the
respective authors and do not necessarily reflect the views of The N2 Company d/b/a Real

Olha Melokhina
Photographer

Veey

by LEMPMAR

Unlock Value for Your Client
Unlock Value for Yourself

Earn your standard fee PLUS UP TO $50,000.in

Are you a realtor =

with clients needing INm i
property management? — .

Here at Intempus, we specialize in residential and commercial
management across the nation. Providing professional services
to maximize the most return for your clients.

referral fees by helping your investors and sellers
maximize their ROL.

Precision-Engineered homes from Veev by Lennar,
finished-on sitein months, not years.

Partner with the experts today!

Michael Camarena
) Property Manager/REALTOR Faor Information Contact:
Our Realtor Referral,Program Includes: O: (408) 320-5509 | D: (408) 710-0381 art P
$500 referral fee for Full-Service Management mcamarena@intempus.net ;
25% of our leasing fee for Lease-Only Services intempuspropertymanagement.com RysnMetdiin: J0F-318-GR00

CSLER TTIE343 WaLL TO WALL OF CALIFOR C. doa'NEEV
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PUBLISHER’S NOTE

Silicon Valley Real Producers FAQ'’s

Q: Who receives our magazine?

A: Silicon Valley Real Producers
magazine is mailed monthly to the top-
producing real estate agents throughout
Silicon Valley, as well as brokerage
offices, our affiliate business offices,
and our Preferred Partners. A digital
copy is also available online and shared
via email with many local real estate
professionals and community leaders.

Q: Is it really free for agents

to be featured?

A: Yes. It is completely free for any
real estate agent or team selected

to be featured in Silicon Valley Real
Producers. Agents are featured based

10 - September 2026
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on nominations, their production,
reputation, and impact within
the real estate community.

Q: Is it also free for agents

to attend the events?

A: Yes. Our exclusive events are
complimentary for top-producing
agents because they are made
possible through the support of
our trusted industry partners.

Q: Who are the partners?

A: Silicon Valley Real Producers
Preferred Partners are local businesses
and service providers who support

the real estate community at the

highest level. Each Preferred Partner
has been vetted and referred by

top agents and trusted members

of our community, so agents can

feel confident they are connecting
with reputable professionals.

Q: How are the top

producers determined?

A: Our platform is designed for the top
residential real estate agents in Silicon
Valley. Top producers are determined
based on annual residential sales
production and market performance,
identifying the agents who consistently
rank among the highest-producing
professionals in the region.

Best-in-Class

BRANDING
0>>CUTCO

Glﬂ:mg

* Stay Top of Mind » Made in America

* Used Daily, Forever +100% Tax Deductible '

* Best-in-Class & * Increase Client
Guaranteed Forever Retention & Referrals

* Practical Luxury

Jeff Teresi ‘ Your Grateful Gift Guide

763.639.6831 « TheThankfulGuy(@gmail.com
BestInClassGifts.com

We want to be..

A Fidelity National Home Warranty can:

+ Help homes sell 15% faster than a home without
a warranty.

+ Make the cost of repair or replacement of a covered
itern OUR responsibility, not yours.

« Save you valuable time, long after the close of sale,
The homeowner calls US, not YOL!

Reinita Osborne
408-410-9751
reinita.osborne@fnf.com

Margaret Faherty e
415-301-1055 leie

margaret.faherty@fnf.com @%

CRES" DISCLOSURE

ADVANTAGE SOURCENHD

First Fraud

First on Fraud

Contact me today.
\ Jennifer Cortez
VP Operations & Business Development

pHoNE 408-504-5596
Jjencortez@firstam.com

“Cartan restnobons may apphy. Only avafabie when pou close with First Amencen Tioe
2026 First American Financial Conposation andlior its alfiates.
Al Fghts sesenved, | NY'SE: FAF | SEPT 2026

OUR N
FAVORITE % N7 .3
THING Y

Support small. Give
This holiday season, let us handle the gifting — for
clients, teammates, and everyone who keeps your
business running. Curated picks from small
businesses, wrapped in luxe packaging that says you
thought about it (because you did —
we just did the legwork).

Book a custom consultation today!

Paloma Mansour
650-796-7108 &
paloma@ ourfavoritethingsshop.com

Explore our Classic Collection:
www.ourfavoritethingsshop.com
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Sandra and Jenae share what they love about fall, whﬁt’s ﬁappefrjr‘rfibehind ;

nes, and what they’re looking forward to in the season ahead.

Sandra: Cozy Season, Big Plans
Fall has always been my favorite
season. I look forward to the crisp
mornings, cooler evenings, and
finally having an excuse to pull

out my cozy sweaters. There is
something about this time of year
that feels refreshing and inspiring.

Ilove watching the leaves change
and settling into the slower pace that
seems to arrive with the season. It

is perfect “grab a good book and a
cup of coffee” weather. Everything
feels a little cozier, and I always find
myself creatively recharged and
ready to look ahead.

At Silicon Valley Real Producers,
there is so much to look forward
to. We have an incredible lineup of
features in our publishing pipeline,
and I am excited to finally bring
those stories to print. Every issue
represents an enormous amount
of work from our team and the
amazing professionals we are
privileged to feature.

I am also looking forward to our

Fall Forum. We are in the middle of
planning it now, and I cannot wait to
bring everyone together for another
memorable event. Before the year
wraps up, one of my biggest goals is
to successfully execute the exciting
plans we have for our remaining
events while preparing for
everything already on the horizon.
We have an incredible lineup of
interviews scheduled for our 2027
publishing pipeline, and I am excited
to watch it all come together.

Of course, fall is not complete
without a little fun. Disneyland is
one of my favorite places to visit

at any time of year, but there is
something extra special about it
during the fall and winter seasons.
I'love the seasonal treats and,
hopefully, slightly more manageable
crowds. I also look forward to
planning a fall getaway with my
friends. We try to take one trip
together each year, and I am excited

to see where this year’s adventure
takes us.

As we head into the final months of
the year, I want to thank everyone
currently waiting in our publishing
pipeline for your patience. I know
the process can sometimes feel

long, but every month we pour our
hearts into creating a magazine

that truly celebrates this incredible
community. We cannot wait to share
your stories.

To our new Preferred Partners,
welcome. I am so excited to have
you join our community and for
many of you to experience your
first Real Producers events before
the end of the year. I know you are
going to love the connections and
relationships built there.

To our photographers and
videographers, thank you from the
bottom of my heart. We appreciate
the countless hours you invest, the
creativity you share, and the passion
you bring to every feature and
event. You help tell the stories of our
community so beautifully and, quite
honestly, you make us look good!

To my incredible team, thank you.
Whether you are working behind the
scenes on the magazine, coordinating
interviews, planning events, or
supporting our partners, your
dedication never goes unnoticed.

To our agents, partners, contributors,
photographers, videographers, and
team, thank you for believing in
what we are building together.I am
incredibly grateful for each of you,
and I am so excited to finish the year
strong together.

Jenae: Basic, but in Dark Mode

I am a self-diagnosed “California
fall-aholic” Nothing about summer
brings me joy. My introverted heart is
happiest under a heated blanket with
a coffee, a digital book because I never
reach for a physical one, the windows
open, and a cat curled up nearby.

For me, fall is all about the
atmosphere. I love the smell of the
season, the candles, the cooler air,
and the warmth of the color palette.
I'like to say I'm basic, but in dark
mode. Give me a pumpkin spice latte
and a pair of Uggs, and I'm happy.

Professionally, fall feels like an
opportunity to get everything in
order. Sandra and I are always
coming up with ideas for how we
can improve this or make that
run more smoothly. Because I
am primarily stationed behind
the scenes of the magazine, I
get excited about discovering

a new organizational skill,
finding a better way to delegate
tasks, or creating a smoother
system of communication.

My goal is to have all my ducks in

a row. Truthfully, I would love to
reach the end of the year with every
deadline met, every “i” dotted, and
every “t” crossed. That is always the
goal, even if magazine production
occasionally has other plans.

Personally, I hope to finish building
a catio for my house and continue
rescuing and fostering kittens. Fall
may be my favorite season, but
kitten season has a way of becoming
a year-round commitment.

Since much of my work happens on
the back end of production, I also
want to give an enormous thank-
you to the people who make each
issue possible. To our writers, who
work with me every month and
are always gracious and willing to
change direction at the last minute,
thank you. To our photographer,
Olga, who somehow manages my
last-minute requests and ever-
changing to-do lists, thank you.
And to all of our partners and
featured agents who respond to my
emails and text messages and do
their best to stay in sync with each
task, thank you. Your cooperation,
patience, and trust help us bring
every issue together.

Silicon Valley Real Producers - 13



PREFERRED PARTNER UPDATES
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SAME TRUSTED PARTNERS

We want to keep our community informed whenever there are updates within our preferred partner network.

Please join us in congratulating
Gabriela Alvarez on her move
to Rocket Mortgage®. We're
excited to continue working
with Gabriela in her new role
and look forward to this next
chapter of our partnership.

N Rocket Mortgage

Proud to be
your “go to”
local lender.

Dedicated to helping everyone home. |
provide mortgage guidance in English
and Spanish. Reach out today.

Gabriela Alvarez
Executive Loan Officer |

(408) 691-1451
GabrielafAlvarez@RocketMortgage.com
rkt.me/GabrielaAlvarez

HMLS 22116007

Licensed in CA, FL. and TX
Rocket Mortgage. LLC: NMLS #3030

orgage kanding (eodult prsvidend by Rockel konnsge ULE | RNILS BR300 waw HMLEC o e - m
Accircnong. Licomied in 50 slates. For sddkitionsd nlarmation, (sesse watl RocioMoitgage com =
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We’d also like to welcome Micah
Ikemire as the new Senior
Account Manager for Choice
Home Warranty. We’re excited
to have Micah supporting our
community and look forward to
working with him.

PROTECT
YOUR
CLIENTS

& ADD VALUE TO
THEIR HOME
PURCHASE OR
LISTING WITH THE
BEST DEFENSE
AGAINST
BREAKDOWNS.

un0|u:\
Home Warranty

We cover homes big and small
including properties over 10,000 sq ft.

$100 off all multiyear plans
1 month free for every year purchased
We have buyer policies and seller policies

Micah lkemire

R Senior Account Manager E

+ CGall Me Today

d A415 965-9198

Our relationship
doesn't end at closing.

Introducing complimentary
Property Monitoring from
Lawyers Title.

powered by inHere

Closing day is a milestone, not the finish line.

That's why Lawyers Title Bay Area now provides
Property Monitoring, a complimentary post-
close service that helps homeowners stay
informed with email alerts when certain activity
associated with their property is identified.

#®) LawyersTitle

Residential/ Commercial Title and Escrow Services

Property Monitoring

AN
@
ili

Alerts when certain documents
are recorded

Notifications if a property
is listed on the MLS

Automatically enrolled
after closing

Complimentary for homeowners

househub
MEDIA

REAL EQTATE PHOTOGRAPHY,
VIDED & MARKETING oERVICE

a full-service agency that consistently

provides the highest quality photography,
cinematography, aerial drone services, 3D tours
and other real estate marketing solutions.

(559) 212-4067 | househub.media
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CELEBRATING LEADERS

BY CHRIS MENEZES

PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

ames Villa can often be found on

a trail. He’s training for a 100-

mile ultramarathon, the kind of
challenge that demands patience more
than speed. For James, the miles offer
something beyond endurance. They
quiet the constant demands of leading
thousands of real estate professionals
across Northern California. Surrounded
by trees and open sky, he finds clarity.

The lessons James finds on the trail
began years earlier on a basketball court
and have shaped the way he approaches
leadership today.

Growing up in Woodland, California,
James played team sports throughout
his childhood. During his senior year of
high school, his basketball team won the
Northern California championship.

“We weren’t the tallest team or the
fastest,” he recalls. “Everyone knew
their role and played it really well.”

The season reinforced a lesson he still
carries today: Success comes from
understanding your role, trusting the
people around you and working toward
something bigger than yourself.

“I like to celebrate my team,” he says.
“I don’t like taking credit for results
because it’s truly a team effort.”

That philosophy followed him

into business. After earning his
undergraduate degree at Sacramento
State and an MBA from Saint Mary’s
College, James spent 11 years in
multifamily property and asset
management, where he developed a
strong understanding of the financial
side of real estate.

As valuable as that experience was, it
also demanded frequent travel. Shortly
after he and his wife, Marjorie, were
married, they decided it was time for a

change, leading James into residential
real estate sales, where relationships
and emotion became just as important
as numbers.

“I got to see both sides of the fence,”
he says. “The financial discipline
side, but also connecting with
people emotionally.”

After several successful years
selling real estate in Southern
California, James and Marjorie
returned to Northern California
to be closer to family as his
father’s health declined. While
deciding whether to rebuild his
sales business in a new




“1 ABSOLUTELY LOVE
BEING A GIRL DAD. IT'S

Ry

THE BEST THING EVER.”

¥
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Today, as regional vice president, he
oversees approximately 2,300 agents,
26 offices and 12 branch leaders across
the Sacramento-Tahoe region, the San
Francisco Peninsula and Silicon Valley.
While his responsibilities have grown,
his definition of leadership hasn’t.

“My focus is making sure our leaders
have what they need and removing
obstacles out of their way,” he says. “The
same thing with our agents.”

James measures his own leadership
against three values: impact, growth
and fun. “If ’'m hitting on those three
things,” he says, “that’s success to me.”

James prefers spending his time in the
field, visiting offices, listening to agents
and understanding the challenges they
face. Leadership, he believes, means
coming alongside agents as a partner,
especially top producers looking for
accountability more than instruction.

“They don’t need someone telling them
what to do,” he says. “They appreciate
being challenged and being held
accountable to accomplish their goals.”

James is equally excited about Coldwell
Banker’s integration with Compass and
the technology and expanded resources
it will bring to agents. But more than
anything, James believes success,
whether as an agent or a leader, begins
with mindset.

i
EUDKE/MEDIA
&

at your

SERVIC

Book a shoot at evokemediare com!

. . . 408337239 | hello@evokemediare com  Jericho and Clarissa | Owners
This November, James and Marjorie will celebrate 14 ‘

years of marriage. Together they’re raising daughters
Sophia, 10, and Sienna, 7. “I absolutely love being a
girl dad,” he says. “It’s the best thing ever.”

Whether it’s a day on the water, dance
parties in the kitchen, or a movie night with
everyone cuddled in bed, those moments
keep everything else in perspective.

The trail offers that same reminder. No one finishes
100 miles by thinking about all 100 at once. You focus
on what you can control, trust the process and take

F 4

the next step. For James, that’s what the long run has
“Your mindset going into a day or a always been about. %

»

market, a management position with
Coldwell Banker unexpectedly became
available. He applied, earned the role and
quickly discovered what would become
the most rewarding part of his career.

“The coaching side of things really lights
me up,” he says. “I realized how much of
an impact you can have on people’s lives
and businesses.”

18 - September 2026

Over the next several years, James
advanced from branch manager to
district manager. After spending
three and a half years with another
brokerage, a period he jokingly

calls “studying abroad,” a timely
‘just checking-in’ text message from
Regional President, Jennifer Lind,
began the conversation that brought
him back to Coldwell Banker.

St

situation determines how you come out
of it,” he says. “You have to stay focused
on what you can control and what the
vision is. I like to call it running the play.”

James grounds that perspective by
refusing to take himself too seriously
and by remembering that time is
finite. “We’re here for a very short
period of time,” he says. “At the

end of the day, who I come home

to, my family, my wife and kids,
they’re what keep me grounded.”

Coverage you deserve.
Rates you can afford.
All from a brand you can trust.

Home insurance options we offer:

* Owner-Occupied Homes « Landlord Coverage « Condos
* Homes Under Construction * Vacant Homes

Call 650-366-8274 today!

Mark Landis m

Your Local Agent | License # 0G95230 .
650 EI Camino Real Ste R, Redwood City, CA 94063 F A R M E R S
mlandis@farmersagent.com INSURANCE

Ad produced for insurance underwritten by Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange, Mid-Century Ins. Co.,
Farmers Ins. Co. of Washington (Bellevue, WA) or affiliates. In TX: Farmers Ins. Exchange, Fire Ins. Exchange, Truck Ins. Exchange,
Mid-Century Ins. Co., Farmers Texas County Mutual Ins. Co., Mid-Century Ins. Co. of Texas or Texas Farmers Ins. Co. In NY: Farmers Ins.
Exchange, Truck Ins. Exchange, Mid-Century Ins. Co. or Farmers New Century Ins. Co. Home office, LA, CA. Life insurance issued by
Farmers New World Life Insurance Company (Bellevue, WA) and is not licensed and does not solicit or sell in the state of New York.
Each insurer has sole financial responsibility for its own insurance. List of all insurers and states where licensed at
farmers.com/companies/state;. Not all insurers are authorized in all states. Products, coverages, & discounts may vary & are not
available in all states. Exclusions & limits apply. See agent for details.
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PHOTOGRAPHY SPOTLIGHT

OLHA MELOKHINA

PHOTOGRAPHY

The “Don’t Wear That” Edition - Five Things That Rarely Photograph Well
PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

A great photo session starts long before the camera comes out.
What you wear plays a big role in how your final images look, and a
few small wardrobe choices can make a surprisingly big difference.

Here are five things to leave at home.

1. Tiny Stripes

Small stripes, checks, and intricate
patterns can create a distracting
visual effect on camera. They
sometimes appear to shimmer or

blur, pulling attention away from your
face. Solid colors or larger, subtle patterns
photograph much more cleanly.

2. Neon Colors

Neon shades can reflect onto
your skin and alter your
natural complexion. They
also tend to become the
first thing people notice

in a photograph. Softer,
muted tones create a more
balanced image and keep
the attention where it
belongs, on you.

3. Giant Logos

Your portrait should tell
your story, not advertise a brand.
Large logos and bold graphics can
distract from your expression
and can make photos feel

dated much sooner. Timeless,
simple clothing will always

have a longer-lasting look.

4. Wrinkled Clothing

The camera notices everything, including
wrinkles. Even a beautiful outfit can look less
polished if it hasn’t been steamed or ironed
beforehand. Taking a few extra minutes to
smooth out your clothing can make a noticeable
difference in the finished images.

5. Shoes You Forgot People Would See
This one surprises people all the time. You
carefully plan your outfit, then throw
on an old pair of sneakers or sandals
because you think they won’t be in the
photo. They often are. Whether we’re
walking through a field, sitting
on steps, or capturing full-length
portraits, your shoes usually
make an appearance. Choose
footwear that complements
the rest of your look.

A Final Tip
The best outfit is one that feels
comfortable, fits well, and reflects your
personality. You don’t have to dress perfectly.
You simply want your clothing to support the
photo instead of competing with it. When
that happens, the focus naturally stays
where it should, on you and the moments
we’re creating together.

connect with Olga on Instagram @
olhamelokhinaphotography
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WE'RE HERE FOR YOU - AND YOUR CLIENTS.

The future of real estate is... ® CH ICAGO TITLE
inHere

The inHere" Experience Platform transforms the entire experience,
making it and safe to start, track, notarize, and close
next real estare transaction,

Delivering a totally redesigned, transparent real perience
from open to clo ved by the same local C e team
you trust to protect your timeline and yeur clients
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: Marketing | (408)497-3444 | KB@ctt.com

Aro Homes delivers design forward,
climate positive new construction,
designed by Olson Kundig, combining
architectural sophistication with
precision engineering.

The Aro Difference
* Modern yet very livable homes

¢ 6 to 8 month delivery timeline vs
14 months+

Our Approach With Agents
* Opportunity to represent both
the acquisition and the completed
Aro home

¢ Collaborative, streamlined
process from sourcing to
completion

Z1 ARO HOMES

Build on Lot referral fee
aro.homes

potential.
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PARTNER SPOTLIGHT

Purpose
Beyond
Property

APEX Homes

“What I find most rewarding is knowing
that the work we do genuinely impacts
people’s lives,” Aimee Tran begins.
“Housing is essential. Everyone deserves
not just a place to live, but a place to
truly call home.”

In a pricy region where the dream of
homeownership often feels increasingly
out of reach, Aimee is passionate

about helping families discover new
possibilities. She joined Apex Homes as
sales manager in early 2025, bringing
more than five years of experience in
real estate acquisitions and housing
development, helping homeowners
navigate everything from financing and
design to permitting and construction.

As a design-build company
headquartered in Cupertino, Apex
Homes specializes in building single-
family homes and accessory dwelling
units (ADUs) throughout Santa Clara
County and the Bay Area, creating more
attainable housing opportunities while
simplifying what can often feel like a
daunting process.

Aimee’s passion for housing is deeply
personal. Growing up around San Jose,
she watched her parents work multiple

1mee

BY JESS WELLAR

PHOTOGRAPHY BY OLHA MELOKHINA PHOTOGRAPHY

jobs while constantly bouncing around
for the next affordable place to live.

“I credit my dad, Paul, and my mom,
Jaclyn for shaping my work ethic —I'm
constantly working — and my childhood
experience for the desire to help other
families find practical housing solutions
close to the communities they love,”
Aimee shares. “It drives everything I do
now to show others what is possible.”

After earning a bachelor’s degree

in kinesiology from San Jose State
University, then her teaching credentials,
Aimee spent the next five years as a
school teacher. But when the COVID

5

ri

shutdowns created time for reflection,
she found herself drawn toward real
estate investing, then acquisitions, and
eventually, housing development.

She points out the patience, listening
skills, and compassion she developed

in the classroom continue serving her
well today as she educates homeowners
throughout the building process.

“Coming from a background in education,
helping people has always been important
to me, and real estate gave me another
way to serve others while also helping
address the growing housing challenges in
the Bay Area,” she adds.
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Rather than approaching each project
as a collection of separate tasks, Apex
Homes brings every stage of the build
together under one roof. From planning
and permitting to financing, design, and
construction, the company has grown
from fewer than 10 employees to more
than 300 while earning a 5-star Google
rating and building a reputation for

quality craftsmanship and customer care.

“What truly makes our company special
is the people behind it,” Aimee says with

“We’re not just
building homes —
we're helping people
create opportunities.”

v

To learn more about Apex Homes
and the services they offer, visit
https://www.apex-homes.us or call
Aimee Tran directly at 408-510-9587
to schedule a consultation.

pride. “The partners and colleagues I work
with are some of the hardest working and
most caring people I know. We genuinely
care about our clients, our community,
and the work we do every day.”

“Collectively, the experts within our
company bring well over 100 years of
combined real estate, construction, and
development experience,” she continues,
“which allows us to better guide and
support our clients through what can
often be a very complex process.”

Helping homeowners custom design
and build an ADU to match their needs
and goals is only part of Apex Homes’
mission. Aimee also wants Realtors to
view the company as a trusted resource
they can readily introduce to clients
who may be exploring options beyond
buying or selling an existing home.

“We’re not just building homes — we’re
helping people create opportunities,”
she emphasizes. “Whether it’s adding an
ADU for a family member, generating
rental income, or creating more
affordable housing, we want clients to
feel confident every step of the way.”

As housing needs continue to evolve
throughout Silicon Valley, Aimee
sees ADUs playing an increasingly
important role in helping families
stay connected while making
homeownership more attainable.

For Realtors, having a knowledgeable
partner in Aimee, who is also a licensed
real estate agent, understanding both
the construction process and the local
market can make all the difference when

clients begin asking what’s possible with
the property they already own.

Away from work, Aimee enjoys staying
active and spending time outdoors,
often exploring new places with her Bull
Terrier, Chanel. Whether she’s hiking
local trails, traveling, or simply enjoying
a Vietnamese meal with family and
friends, she values experiences that help
her recharge. Aimee’s own experience
living in an ADU on her parents’
property has only reinforced her belief
that thoughtful housing solutions can
strengthen families while providing
independence and privacy.

Giving back to the community she calls
home is equally important. Through
Apex Homes, Aimee regularly supports
local events and organizations, believing
strong neighborhoods are built through
more than just quality homes.

One moment that especially stood out
this year came when Apex Homes

Your next listing
deserves to sell itself.

Agents who invest in professional media close faster, earn more -
and get more referrals. Let's make that listing unforgettable.

NS S

Real Estate Marketmg Salutions

Hames

Ky

participated as a Gold Sponsor of the San
Jose Cinco de Mayo Parade. For Aimee,
standing on stage alongside community
leaders, including Councilmember Peter
Ortiz and Santa Clara County Supervisor
Betty Duong, was about much more than
representing her company.

“This was incredibly meaningful

to me because this is the same
community where I grew up, attended
Independence High School, and later
returned to teach,” she reflects.

Professionally, Aimee is excited to
continue growing alongside Apex Homes
while helping more families discover
attainable housing solutions throughout
Silicon Valley, with a goal of 1,000 homes
within the next five to seven years.

Looking ahead, she hopes even more
homeowners begin to recognize that
affordable housing solutions don’t
always require leaving the communities
they love; sometimes they can begin
right in their own backyard.

Book your shoot today - spot‘s are limited!
(669) 296-8189 ¢ (669) 356-6964
booking@indskyhomes.com ¢ indskyhomes.com

. C:(408) 781-1725

REALTY CORP

RESIDENTIAL | COMMERCIAL

BUYING OR SELLING YOUR HOME?

Join over 500 agents nationwide at BRG Realty.
brgrealtycorp.com/join-our-team

“One of the strategies we are especially
passionate about is ADU condo
conversions, which we believe can create
more accessible pathways to first-time
homeownership at a more affordable
price point,” she concludes. “Beyond
building homes though, we aim to be

a trusted resource for our community
by continuing to provide real estate
education, guidance, and long-term
support throughout the process.” %

/‘,”}k‘;:.’ ’
EGG C. BUNKER
gregg@greggbunker.com

DRE #01988314

$995 flat commission,
$12k annual cap,

Lead Gen & more!

1900 Camden Ave, San Jose CA 95124
0: 408.558.3636 * brgrealtycorp.com

BRG DRE#: 02075330
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COMMUNITY EVENT ALERTS

BUILDING FUTURES.

-

|

A DAY ON

STRENGTHENING COMMUNITY.
INVESTING IN TOMORROW.

Every great community is built on
people who believe in giving back.

For the South County REALTORS®
Alliance (SCRA), that belief comes to life
each year through Golf for Graduates—
an event that combines networking,
friendly competition, and a shared
commitment to supporting local students
as they pursue higher education.

While golfers enjoy a day on the course
alongside fellow REALTORS®, affiliate
partners, and industry professionals,
the true purpose extends far

beyond the final score. Every swing,
sponsorship, raffle ticket, and auction
item helps fund scholarships that open
doors for graduating students in the
South County community.

The tournament has become a signature
event because it reflects what makes the
real estate industry so special. It isn’t
simply about business relationships—
it’s about investing in people. The

26 - September 2026

professionals who make up the SCRA
community understand that success

carries a responsibility to help create
opportunities for the next generation.

Events like Golf for Graduates also
remind us of the power of connection.
Throughout the day, members
strengthen relationships, welcome new
faces, and celebrate the partnerships
that make our local real estate
community thrive. Those conversations
often lead to new friendships, referrals,
and collaborations that continue long
after the final putt.

SCRA’s Golf for Graduates tournament
is a perfect example of professionals
using their success to create
meaningful opportunities for others—
one scholarship, one student, and

one future at a time. Because in the
end, the greatest victories aren’t
always measured on the scoreboard.
Sometimes they’re measured in the
lives we help change.

A Special Thank You

None of this would be possible without
the generous sponsors, volunteers,
and participants who continue to
support the event year after year.
Their commitment demonstrates that
when a community comes together
with a common purpose, the impact
reaches far beyond a single day on the
golf course. A heartfelt thank you goes
to Bobby Saadieh and Caroline Hobbs
for their outstanding leadership and
the incredible amount of work they
have poured into making this year’s
tournament such a success.

See ya on the course

Coyote Creek Golf Club
Friday, September 11, 2026
Check In: 10:00 AM

Tee Time: 11:00 AM

1 Coyote Creek Dr, Morgan Hill

NHORA Santa
Clara County

Empowering Leaders,
Strengthening Communities

Real estate is about more than transactions—it is about
creating opportunities, building relationships, and
strengthening the communities we serve. That mission is at
the heart of the National Hispanic Organization of Real Estate
Associates (NHORA) Santa Clara County.

Dedicated to advancing Hispanic homeownership and
developing industry leaders, NHORA Santa Clara County
brings together REALTORS®, lenders, affiliates, and business
professionals who share a passion for education, advocacy, and
service. Through networking events, professional development,
leadership opportunities, and community outreach, the

EVENT ALERTS

organization equips its members with the
tools and connections they need to grow their
businesses while making a meaningful impact
throughout Silicon Valley.

NHORA believes that expanding access to
homeownership creates stronger families
and healthier communities. By promoting
financial education, professional excellence,
and collaboration, the organization continues
to empower both real estate professionals
and the clients they serve. Members benefit
from an environment where relationships
flourish, ideas are exchanged, and leadership
is cultivated.

This commitment to growth and community
will be on full display at the NHORA National
Conference on Thursday, September 11, at
the beautiful Hayes Mansion in San Jose. The
conference will bring together real estate and
lending professionals from across the country
for a day dedicated to education, inspiration,
and connection.

Attendees will have the opportunity to hear
from respected industry leaders, explore
emerging market trends, discover innovative
business strategies, and build valuable
relationships with professionals who are
shaping the future of real estate. Whether
you're an experienced industry veteran or just
beginning your career, the conference offers
practical insights, meaningful networking
opportunities, and fresh perspectives designed to help you
succeed in today's evolving market.

More than just a professional development event, the NHORA
National Conference reflects the organization's ongoing
mission to strengthen communities through leadership,
collaboration, and sustainable homeownership. It is an
opportunity to invest in your business while becoming part of
a network committed to creating lasting change.

If you're looking to expand your professional network, gain
valuable industry knowledge, and connect with like-minded
professionals who believe in leading with purpose, this is an
event you won't want to miss.

NHORA National Conference

Date: Thursday, September 11

Location: Hayes Mansion

Address: 200 Edenvale Avenue, San Jose, CA 95136
The future of real estate begins with the connections you
make today—and NHORA Santa Clara County is helping build
that future, one leader, one relationship, and one community
at a time.
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The Women’s Council of REALTORS® Silicon Valley is
a professional network dedicated to advancing women as
business leaders in real estate. The organization provides
leadership development, business education, networking
opportunities, and meaningful community connections
ina Welcoming, collaborative environment where
members are empowered to grow both personally and
professionally. Its mission is to foster a culture of support
over competition, helping real estate professionals build
stronger businesses, lasting relationships, and positive

PROTECT YOUR
NEXT CLOSING
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* Attend Monthly Events to connect
with local real estate professionals,
hear from industry experts, and
stay informed on market trends.

* Volunteer on a Committee to help
plan events, support initiatives, and
make a lasting impact while growing
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your own leadership experience. CALL TODAY FOR
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business, increase brand visibility, CONSULTATION:
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the Women’s Council of REALTORS® Silicon
Valley offers opportunities to learn, lead,
and grow alongside a supportive community
committed to collaboration and success.

Give your clients a finish that
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LIC# 1127339
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COVER SPOTLIGHT
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President

For Christina Dahro, leadership begins with community.
As President of Women’s Council of REALTORS® Silicon
Valley, she set out to create a place where women feel
supported, connected, celebrated, and empowered to

grow together. Throughout her presidency, Christina has
focused on fostering meaningful relationships, encouraging
members to step into leadership, and building a culture
where everyone feels they belong. While she hopes members
remember the events and celebrations, she hopes even more
they’ll remember how the organization made them feel—
welcomed, valued, and inspired. And if you spend any time
with Christina, yowll quickly discover she’s still a big kid at
heart, always looking for ways to make life a little more fun.

32 - September 2026

Vice President

For Hati Robles, success isn’t just about selling homes—it’s
about building something bigger. A lifelong entrepreneur,
founder of Selbor Homes, and Vice President of Women’s
Council of REALTORS® Silicon Valley, she has built her

career on discipline, innovation, and an unwavering
commitment to growth. She believes lasting success comes
from building genuine relationships, embracing hard work,
and never stopping the pursuit of knowledge. Driven by an
entrepreneurial mindset and an incredible work ethic, Hati is
constantly challenging herself to raise the standard for both
her clients and the real estate industry.

= .. ..||'J'|||IIII':_i1."'

President-Elect

For Yasmin Soto, leadership is about investing in people
and building a stronger community together. As President-
Elect of Women’s Council of REALTORS® Silicon Valley, she is
committed to fostering meaningful relationships, encouraging
collaboration, and helping create opportunities for others

to grow. Believing that success is built through service,
mentorship, and genuine connection, Yasmin is passionate
about supporting the council’s mission while helping shape
its future. She looks forward to continuing the culture of
encouragement, leadership, and community that makes
Women’s Council such a special place.
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Brianna

Membership Director
& Past President

For Brianna Ramirez, strong communities are built one
relationship at a time. As Membership Director and Past
President of Women’s Council of REALTORS® Silicon Valley, she
has helped create an environment where women feel welcomed,
supported, and empowered to grow. She believes the strength of
the council comes from its members and the connections they
build together. Guided by kindness, thoughtful leadership, and a
genuine desire to help others succeed, Brianna continues to invest
in a community where everyone has the opportunity to thrive.

I hiw .
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Treasurer

For Angelica Bonifacio, leadership is about creating a
positive impact that extends beyond the transaction. As
Treasurer for Women’s Council of REALTORS® Silicon Valley,
she values collaboration, encouragement, and working
alongside women who share a common purpose. Committed
to continuous growth, Angelica approaches every experience
as an opportunity to learn while remaining passionate about
community involvement and helping create stronger, more
connected neighborhoods. She believes that real success is
measured not only by business growth, but by the positive
difference you leave in the communities you serve.

Payal
Events Director

For Payal Kir, every event is an opportunity to
create meaningful connections. As Events Director for
Women’s Council of REALTORS® Silicon Valley, she is
passionate about designing experiences where people
feel welcomed, inspired, and valued. Guided by genuine
care and a heart for service, Payal believes the strongest
relationships are built through trust, consistency, and
showing up for others. Friends know her as the person
who walks into a room with a plan and walks out with a
few new friendships—always connecting people, solving
problems, and making everyone feel included.

Vice Social Media Chair

For Kristen Lee, building community starts with
connection. As Vice Social Media Chair for Women’s
Council of REALTORS® Silicon Valley, she enjoys
highlighting members, celebrating milestones, and sharing
the stories that bring the organization to life. Through her
involvement, Kristen has found lasting friendships, valuable
mentorship, and the confidence that comes from being part
of a supportive network. When she’s not helping showcase
the council’s events and members, you'll likely find her
recharging by the lake or enjoying a day at the beach with
family—two places that remind her how important it is to
make time for the people who matter most.
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Christin HAND YOUR CLIENT

Meritage  THE KEYS TO
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how

Sponsorship Chair

that translates to a better home for your clients. Every Meritage home comes standard with

For Christina Flores, leadership is rooted in kindness, unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.

connection, and community. As Sponsorship Chair for
Women’s Council of REALTORS® Silicon Valley, she values
creating opportunities that bring people together while building
meaningful relationships throughout the industry. Passionate
about supporting others and celebrating their success, Christina
believes the strongest communities are built when women
encourage one another, share their knowledge, and grow
together. Whether she’s planning the next opportunity to connect
or simply cheering someone on, she leads with positivity and the
belief that there’s always room for one more at the table.

With ample inventory of quick move-ins, your clients can buy a new home with the features they
want on a timeline that works for them.

B 1 y |
@

SACRAMENTO

Scan the code fo view
available quick move-in homes

BAY AREA

Scan the code fo view
available quick move-in homes

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
° ° ° As a valued partner, you can receive 3% commission
Social Media Chair P y

when your clients purchase any Northern California home.

For Madelyn Brown, authenticity is the foundation of

! : : 1catiol for more information visit meritagehomes.com/agents
every meaningful connection. As Social Media Chair

fOI‘ Women’s Councﬂ Of REALTORS@ Sﬂicon Valley, She iS **Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
. . . . Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to Z=N
passmnate about Showcasmg the people, relatlonshlps, December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith @
. . . can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason. gEEsEm
and moments that make the organization so SpeCIz':ll- After Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any
kj h 1 f bl . f u . such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without
ta ng the €ap Irom a stable County career Into full-time prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation
. . to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
real estate, MadEIyn discovered that trustlng herself trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved

opened the door to her biggest season of growth yet.

She believes success comes from leading with kindness, e . L N
embracing who you are, and surrounding yourself with Merliage
people who inspire you to dream bigger.
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WHERE GENEROSITY MEETS IMPACT

o o How to Donate
| : l ‘ 1 | I 1 l l l I ‘ S S Venmo: @OurFavoriteThingsShop | Zelle: 650-796-7108
Other donation options: Contact Paloma at 650-796-7108 or paloma@ourfavoritethingsshop.com.

Please submit donations by September 3, 2026.

A local €H‘0rt iS bringing Wﬂrmth, COmfort’ and carc There are also meaningful ways to contribute beyond a financial donation. Paloma will be
coordinating with the Santa Clara County Association of REALTORS® to host volunteer events
tO homeless Students throughout S anta Clara CountY. where participants can help prepare the fabric and assemble blankets.

These events are a wonderful opportunity for real estate professionals, families, and teenagers
seeking volunteer service hours to get involved. Anyone interested in donating time, volunteering
at an upcoming event, or supporting the project in another way is encouraged to contact Paloma.

Arms of Angels is a Santa Clara County
nonprofit working tirelessly to bring
warmth and comfort to homeless
schoolchildren in our community.

Together, our real estate community can help Arms of Angels wrap more local children in warmth,
comfort, and the reminder that they have not been forgotten.

%é’

&é

The organization was founded several
years ago by local lender Jeff Spoelstra,
who began making and distributing
cozy, no-sew blankets to children
experiencing homelessness. Since then,
Arms of Angels has provided more than
400 blankets to local students.

It is an incredible accomplishment,
but the need remains significant.

An estimated 6,000 schoolchildren
throughout the community are
currently experiencing homelessness.

CHIMISTIE ™S SEITENG

W GLEH

For years, Jeff purchased affordable
blanket-making kits from JOANN.
Following the company’s closure, those
materials became considerably more
expensive, making it increasingly
difficult for Arms of Angels to continue
producing blankets at the same pace.

That is where the local real estate
community has an opportunity to help.

Paloma, one of our local affiliate
partners, has access to wholesale
pricing and is working behind the
scenes to help take Jeff’s efforts to the
next level. She is organizing a surprise
fundraising campaign to purchase
fabric and supplies, produce more
blankets, and show Jeff just how

t 1y hi it ts th o

\SNI(;(I)‘IllgllZ hjscs(;g?;?lysuppor o EVCI’y blanket 1S MOTrce than Warmth.
Every donation, regardless of size, will It is 2 reminder to a child that their
help provide comfort to a local child . h 9
who needs it. Communlty s€cs them and Ccarcs.
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COVER REWIND

é N\ PRECISION

A4

CLEANING SOLUTIONS

Building

Beautiful Spaces
C ‘ Buil.ding
CONSTRUCTION [ £@(ing Value

= BUILT ON QUALITY. BACKED BY INTEGRITY. —

Raising the Bar, Together

We're taking a look back at last year’s September cover
and reconnecting with Trisha and Michael to see where life
and real estate have taken them since their original feature.
From new milestones to continued growth and leadership,

let’s rewind, catch up

WE GOT A
SOLUTION!

REMODELING

ADDITIONS EXTERIORS | CONTRACTING

PROUDLY SERVING
THE ENTIRE BAY AREA

FREE ESTIMATE!
®650-444-0168

@ WWW.GRANTCONSTRUCTION.BUILD

@ CSLB LIC# 1023537

When Trisha and Michael look back

on their original Real Producers cover
story, they remember more than seeing
themselves in the magazine. They
remember reflecting on their journey,
the photo shoot, and most importantly,
the relationships they built through the
Real Producers community.

Since then, their business has continued
to evolve, but their focus remains the
same: taking exceptional care of people.
In an ever-changing market, they have
embraced creativity, relationships and
technology while continuing to raise the
level of service they provide.

One of their most memorable listings
this year was a modern, Eichler-
inspired home in Campbell. They
focused on telling the property’s story,
tapping into their network, creating a
first-of-its-kind walkthrough using Meta
glasses and hosting mega open houses
that attracted more than 300 groups
during the first weekend.

The home ultimately sold for what they
say was the highest price per square foot
in Campbell for a home and lot of its size.

That experience reinforced their
approach to today’s more cautious
buyers. Trisha and Michael work to
identify potential objections, find
creative solutions and help clients
understand the full picture so they can
make informed decisions.

Their impact also extends beyond their
clients. In 2026, Trisha had the honor
of installing Michael as President of
the Santa Clara County Association

of REALTORS®, exactly 10 years after
serving as president herself. Together,
they became the first wife and husband
to both take that leadership journey for
the association.

Through the challenges of balancing
life, leadership and business, they have
learned to rely on open communication,
each other, friends and their coach. As
they describe it, they “recover, recharge,
and rise up.”

Years after their original cover, their
business and leadership have grown,
but the foundation remains the same:
taking care of people, embracing change

and continuing to raise the bar, together.

« JUNK REMOVAL

* POWER WASHING

* GUTTER CLEANING
* WINDOW CLEANING

« HOME
ORGANIZATION

« MOVE IN/OUT
CLEANING

e CONSTRUCTION
CLEANING

LET US DO
THE DIRTY WORK!

CONTACT US FOR
A FREE ESTIMATE

PEE——

FERRAS JWEINAT

650-464-6604
PCSCLEANINGPROS@GMAIL.COM
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THE CLOSING TABLE
STARTS WITH

YOUR TRUSTED TITLE & ESCROW PARTNER

Reliable title & escrow support for @,ﬁﬁﬁr_ﬁﬁﬁ

JE R
Realtors who expect clear e Ny :

communication, local expertise,
and a smooth experience from ol ia
contract to close. @BESTINTITLE

g u}mn&@/z?

Helping Realtors deliver
smoother closings with confidence.

408-799-8708

Suzanne.Borg@CSTitleCo.com

TRANSFORM
YOUR HOME.
WITHOUT
MOVING.

From kitchen and bathroom
remodels to home additions
and ADUs, we manage your
entire project from start to

finish—with one dedicated
team by your side.

® Residential & Commercial
Construction

@® Kitchen & Bathroom ® ADUs & Home
Remodeling Additions
@® Landscaping & Outdoor @® Residential & Commercial
Construction Remodeling
SCHEDULE YOUR
FREE CONSULTATION
‘| G=EN=RATION
a2 U1 L OERS .




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ING DAY
¢ eagy, —

FOR YOU AND YOUR CLIENTS.

MOV

moving company

Realtors who partner with Clutch Moving Company

unlock client discounts: Scan the
ey QR code to
150 OFF moves under $2,000 | $Z60 OFF moves over $2,000 sign up today.

+Local moves
- Nationwide relocations A SIMPLE REFERRAL. A SMOOTHER MOVE. A HAPPY CLIENT.
. Secure storage THAT’'S CLUTCH.

Rrofessional packing

ana Metallation (866) 963-6203 | ClutchMovingCompany.com | sales@clutchmovingcompany.com

Close With
Confidence

Title solutions, property tools, and responsive escrow

KATIE ELLIS
ASSISTANT COUNTY MANAGER

support built to keep your transactions moving.
@& KATIEE@OCTITLE.COM

. 831-524-6633

Property Profiles Net Sheets Rate Estimates Comps + Farms
BUILT TO SUPPORT AGENTS AND MAKE EVERY
REAL ESTATE JOURNEY EASIER.

@3 ORANGE COAST TITLE COMPANY
of Northern California

CONNECT WITH KATIE
to open your next
escrow and for more
information.




