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ilt on Every Ch
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CLOSING SHOULD FEEL CALIFORNIA HOME INSURANCE
LLIKE THIS. HAS BEEN A HEADACHE.

[t doesn’t have to be.

Here's the
solution:

OS50
o

rdinst

Cor d g;'?f?//ou# ﬂﬂw ?ﬂﬁw# ﬂﬂﬁ"./g/ﬂamf é Ir#{i_f/n

CLEAR COMMUNICATION SEAMLESS COORDINATION. NO SURPRISES
Proactive updates From contract to close, We anticipate issues
you don't have to chase. we keep everything on track. before they happen.

Just a smooth, confident close - every time.

o 619.355.1500 02020 Camino del Rio North, Suite 900
San Diego, CA 92108
@ forefrontescrow.com

CONNECTWITH US

@ info@forefrontescrow.com

LOCAL EXPERTS. PROVEN RESULTS. STROMNGER TOGETHER




YOUR CLIENTS.
YOUR FOCUS. ‘
DUR EXPERTISE. ==

A trusted title partner that m
keeps your transactions
moving forward.

RYAN LIPSEY TEAM

Residential-Commercial-Purchase & Refinance
@ 2275 Rio Bonito Way #160 San Diego, CA

@ (619) 454-9366 FE‘{&'TE
@ ryanlipsey@ticortitle.com i
@ FRyanlipsey.com g‘j TICOR TITLE

Clear Skies. Clean Closings.

Supreme Service..

1\ Iess closings. Exceptional care.

The San Diego Summer
Market is Hot!

v Competitive Pre-Approvals
v Fast Turn Times

w Clear Communication

" Supreme Service

The Lowe Team keeps your deals moving with clarity and precision.

2550 Fifth Ave
Suite 510

SUPREME LENDING/THE LOWE TEAM San Diego, CA
Desireel.owe | ProducingBranchManager | NMLS#201719
(858) 263-5900 | LoweKnowsLoans.com | desiree lowe@supremelending.com

4 . September 2026
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_ESCROW INSPEC‘HTIBNS s

DANNY DAHL

San Diego’s Top Termite Inspector

Easily schedule your inspections at:
DannyYourTermiteGuy.com

e Free Escrow Termite Inspections
o Same-Day Escrow Reports

e Guaranteed Termite Solutions

(619) 843-3700

daniel.dahl@lloydpest.com

BBB A+ Rating

Winner of the BBB Torch Award
for Marketplace Ethics

San Diego Family-Owned couTuot

Since 1931 | lloydpest.com
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VE MAKE BUYING & SELLING SIMPLE

A FULLE-SERNVICE

DeAnn Dillard
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Meet

The
Team

Jessie Wright Madison Coble Emily Estrada
Owner | Publisher Editor in Chief Business
Development Manager

Elizabeth Ireland Incrocci Meg Bogart Justin Erickson
Elizabeth Ireland Photographer Photographer & Drone Pilot
Photography Closing Photos

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

W DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

RS L |2

MASTER INTENTIONAL SELLING |
&THRIVE IN ANY MARKET |

—— o=

WORKING WITH US WILL GET YOU:

m “STRATEGIES TO CLOSE ANY CLIENT
FA R M E R S- « TOOLS LESS THAN 1% OF PEOPLE HAVE
INSURANCE =MINDSET TO MASTER ANY MARKET

« NEXT LEVEL RESULTS

Pete Williams, Agent EFEE
1020 Prospect St | Ste Cu 2 . Fﬂ:
La Jolla, CA 92037 ;_’ \ EVOLUTION ROOM ra
(858) 587-2116 (=]

a4 W I

BOOK A FREE CALL » 619.333.6741 » EVOLUTIONROOM.CO

pwilliams4@farmersagent.com

8 - September 2026

OriginPoint

= Sam May
Regional Manager
NMLS ID - 345871

(619) 486-1572
sam.may@originpoint.com
originpoint.com

Eﬂluil HOUSIND LEMDER iy eiPoieil
o wisit RS CFSLETET 25 oo

tpage LLC in Fea of the legal rame Crig nPeint LLC. (3581707

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT

E= ADD ME ON IG
- ‘ » (@hwa.pierre.levesque

YOUR TRUSTED LOCAL - |
INVESTOR PARTNER

(619) 603-0915

@RENOVATESANDIEGOLLC

Y24 PIERRE LEVESQUE
] 619-322-3683

San Diego Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

“CHECK OUT OUR
NEW SPONSORS!”
Linked Escrow

Coby Chatwin

(858) 465-4891
www.linkedescrow.com

Synergy One Lending
James Carmody
(858) 525-3086
sll.com/loanofficer/
jamescarmody

1031 EXCHANGE
apx1031

Jake Schiro

(619) 765-4000
apx1031.com

BUILDER
Meritage Homes
Rachel Peyton
(619) 246-1420

BUILDING & REMODELING
Seaside Construction
Matthew Silva

(760) 415-1528

Shirari Design Build
Ronen Barda

(858) 952-9383
RemconDesignBuild.com

10 - September 2026

CLIENT APPRECIATION/
CLOSING GIFTS

Forever Etched

Ted & Angela Claudet
(619) 300-4136
www.foreveretched.com

ELECTRICAL SERVICES
Mister Sparky

Dale Gillum

(858) 206-8696
Mistersparky.com/north-county

ESCROW

Brickstone Escrow
Carson Bishov

(858) 436-7216
BrickstoneEscrow.com

Forefront Escrow
Ryan Salter

(619) 666-4800
forefrontescrow.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

Glen Oaks Escrow
GlenOaksEscrow.com

New Venture Escrow
Tania Marks

(619) 807-0711
NewVentureEscrow.com

ESTATE PLANNING &
PROBATE ATTORNEY
Andrew Marin Law
(619) 821-8202
andrewmarinlaw.com

FINANCIAL ADVISOR
Modern Wealth Collective
Mahalene Dulay

(858) 200-7684
modernwealthcollective.com

GARAGE DOORS
ProperShop Garage
Door Services

Eric DeDonato

(858) 956-2777
propershopgarage.com

HARD MONEY LENDER
Rancho Ted

Ted Przybylek

(619) 647-1999
RanchoTed.com

Renovo Financial
Brendan Ochinero

(858) 232-2501
www.RenovoFinancial.com

HOME INSPECTION

Aztec Property Inspections
Chris Magill

(858) 245-9329
aztecpropertyinspections.com

Choice Home Inspections
Mark Coviello
(619) 379-2822
MyChoicelnspections.com

InspectRite

Joey Cox & Tim McGinn
(619) 504-8031
inspectrite.com

Coast to Cactus

Property Inspections
Danielle Wolter

(619) 648-1295
coasttocactusinspections.com

HOME WARRANTY
Choice Home Warranty,
San Diego

Hayley Dozier

(925) 499-1587
chwpro.com

First American Home Warranty
Amanda & Lisa Wood

(858) 229-5294
firstamrealestate.com

Home Warranty of America
Pierre Levesque

(619) 322-3683
hwahomewarranty.com

ICKSTONE ESCROW

Buillt with care. Rooled in lrusl.

Pl oa Portnership
Collaborative, Responsive
Sulutions-focused.

Bocked by Strength
Experience, provisdon,
o Conmplionce

Carson Bishov
aabrsaad bt ks biswsorow conii

A5 H30-T L6

@ hrickstone_vsairon

Piriven by

Comnmumiealion
Clewr upslolis,
N SIS,

Founder-Led Service
Direct oversighl on

every flle.

W Tk A, TR

Pkl Fosimom T

HVAC SERVICES

AC Mechanical

Julie Gertser

(619) 456-3427
acandheating4you.com

Western Mechanical
Brian James

(619) 448-5222
westernhvacsd.com

INSURANCE

Cord Insurance Broker
Cord & Nicole Williams
(760) 707-8710
cordinsurance.com

Farmers Insurance

Pete Williams

(760) 809-3171
agents.farmers.com/ca/la-jolla/
pete-williams/

INVESTMENTS

Hawthorn & Albatross

Jim Ritter

(619) 961-3070
Hawthornandalbatross.com

Resolve Real Estate Solutions
Daniel Tromello

(805) 660-3101
ResolutionVC.com

WeRevive
Brian Daly
(619) 888-4376
ReRevive.com

JUNK REMOVAL &
DUMPSTER RENTAL
J&B Solutions

Byron Maxwell

(619) 357-9587
jandbsolutionsca.com

Johan’s Junk Removal
Johan Labrana

(619) 942-8978
JohansJunkRemoval.com

LANDSCAPE

Drab to Fab

Kurt & Alec Markowski
(619) 404-2222
drabtofab.com

LEGAL DOCUMENT
ASSISTANCE

House Owl

Jason Piske

(619) 786-1663
www.myhouseowl.com

MOBILE CAR DETAILING
Superior Shine Mobile
Detailing & Restoration
Derek Vijtko
858-302-9448

MOLD/WATER REMEDIATION
Flood Solutions

Amanda Montijo

(760) 423-8001
FloodSolutionsSD.com

MORTGAGE

Barrett Financial Group
Jared Kelley

(619) 993-6065
JaredKelleyTeam.com/home

Cornerstone First Mortgage
Sean Cahan

(619) 519-3780

cfmtg.com

DG Funding
Matt Moreno
(619) 871-3948
dgfunding.com

Intercap Lending
Danny Drysdale

(858) 863-6411
TheDrysdaleTeam.com

MortgageOne

Jesse Tenenbaum
(818) 383-4032
JesseTenenbaum.com

Movement Mortgage

Amanda Silber

(619) 756-3852
movement.com/lo/amanda-silber

Neo Home Loans
Megan Sawamura
(858) 876-2506
GEMHomeTeam.com

New American Funding

Dylan Hoffman

(312) 505-6164
www.newamericanfunding.com/
mortgage-loans/DylanHoffman

Origin Point
Sam May

(714) 235-4294
originpoint.com

RWM Home Loans
Scott Morse

(858) 922-3575
rwmloans.com

Supreme Lending
Desiree Lowe

(858) 263-5900
LoweKnowsLoans.com

United American Mortgage
Craig ONeil

(858) 243-4442
OneilTeamHomeLending.com

MOVING & HAULING
A Smart Move
Hayden Curtis

(858) 790-8394
asmartmove.co

Coast 2 Coast Moving
Jessica O’Neill

(978) 870-3200
Coast2CoastMovesYou.com

FlexDolly

Nas Elakkad
(858) 308-5156
Flexdolly.com

NLP COACH & TRAINER
Evolution Room

Corryn Kivett

(619) 873-6007
evolutionroom.co

NOTARY SERVICES
Sign Docs Today
William Zuniga
(760) 801-9242
SignDocsToday.com

ORGANIZER

NEAT Method

Tracey Kuennen

(619) 333-6983
neatmethod.com/locations/ca/
san-diego

PRINTING SERVICES
Premier Printing
Chris Weiner

(858) 900-7399
PremierPrintingco.net

PROPERTY INSPECTIONS
A Better Home Inspection
Danny Forster

(619) 603-0268
forsterhomeinspections.com

PROPERTY MANAGEMENT
Fitch Property
Management Group

Jayce Fitch

(760) 271-5528
fitchpmg.com

GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
GoldenWestManagement.com

REAL ESTATE ATTORNEY
Feerick Law & Realty, Inc.
Thomas Feerick

(858) 337-9564
feericklawrealty.com

ROOFING

Roofmaxx of Escondido
Miles Ivey

(760) 270-6180
roofmaxx.com/find-a-dealer/
california/escondido/

SHORT TERM RENTAL
PROPERTY MANAGEMENT
Coastline Vacation Rentals
Ray Fraser

(858) 432-3378
stayatthecoastline.com

TUMO Stays

Braydon Moreno & Sarah Tuley
(916) 207-8117
https://www.tumostays.com

TERMITE & PEST CONTROL
Lloyd Pest Control

Daniel Dahl

619-843-3700

lloydpest.com

Pest Patrol
Elizabeth Hughes
(619) 323-5898
pestpatrol.com

Top Flight Termite
Shawn Calnan

(619) 599-4172

TITLE INSURANCE
Fidelity National Title
(760) 994-6091

fntic.com

First American Title

Samantha Belzer

(619) 916-8565
https://local.firstam.com/ca/
offices/san-diego

Ticor Title

Ryan Lipsey
(619) 454-9366
RyanLipsey.com

TRANSACTION COORDINATOR

Alchemy TC
Anna Lovec

(619) 8613215

AlchemyTC.com

Transaction Processing
Services, Inc
Angela Ackerman

mytpsinc.com

San Diego Real Producers - 11



NEEI] A HOME WARRANTY?

Here's why we're the

Why use Choice? Because with Hayley in your corner,
everything feels easy. She's the best in the game—
knowledgeable and always there. On top of that, Choice keeps
it simple, from competitively priced plan options to claims,

rmaking every transaction smoother.

+

Wpro.com

HOUSES THAT

Flevating San Diego County,
one home af a time,

Hawtharn & Albatross acquires, renovates
and reimagines komes throughout San Diego Cousty,
creating value for homeowners neighborhoods;
and the agents we pariner with,

A E1-3000
i homardal IIr 06s Com
afcafhowitbor nondelbatior tom

2200 2025 IS

WHAT SAN DIEGO'S TOP 500 AGENTS SOLD

$8,955,386,904

" @ $1,555,564
- BUY SIDE
516:1! 03,550,528 T v:‘ ﬁ e AERAGE
I_;_\\_., TOTAL = LISTINGS — VOLUME LISTINGS
~'I1 VOLUME =|CJ| VOLUME SOLD g——
7.048,163,624 —
sl $ (=2
10,066 (ke TOTAL i)  AVERAGE AL
<D LISTINGS Ty BUYER BUYERS
% SOLD : = (=) SERVED
o,
TOTAL 5,757 $1,635,684 4,309
TRANSACTIONS

12 - September 2026

BECOME HOMES.

REAL TALK: Youworkedhardto
earn the right to be their REALTOR.
DONT letlenders ruin your
client’s experience

STOP

Your client deserves

better follow-up
. Most agents and lenders don't have time for consistent,
and attention. structured follow-up.

Barretts Total Engagement System ensures no client

We Earn Trust Through is left behind — with proactive calls, texts, emails and
educatlon matmnvert leads into closing.

Action. We Advise With
Expertise. We Help Them

Thrive as Homeowners. : jer
The Hwershgstem. Real- ' Webinars& Events-Co-
_ - time lead monitoring ! Branded orWhitelabeled
ca“ I Jared Kelley Eareﬂmm A
tO(.hy' BranchManager/LoanExpert | 9311Caming Del Rio Morth Suite 308 : BAR R E'rr
MMLS #1578089 S&m[lieq:.ﬂﬂﬂ?’l]ﬁ
(3]9]993'6035 jared@bamettiinancial com barretfinancial com TEAM FINANEBLEN oL

NMEL 83T

The fastest growing short term rental
management company in San Diego

a Pest-Free Home.

Servin—g San Diego for
Over 40 Years!

The Bug Girl
Elizabeth Hughes

Director of Business Development

Trusted by Top Producers
(760) 789-5889 | PestPatrol.com

Follow Us on Instagram to
Stay Up to Date With Special Offers

San Diego Real Producers - 13
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TRUSTED

TRADES

Trusted Trades are valuable vendors who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of vendors is critical to your business. Most importantly,
these Trusted Trades will get the job done and make you look awesome to your clients!

FAST TRACK
CLOSINGS!

Western Mechanical

& N WS St REteiesion
® Syulen Lesgtooes o Hercsationn

"'VE’Iue"AEId Upgra i

858.358. 7198 TruBIueAIIy com/San- Dlego Clty -North

1t [ 2 EEtone
EH- - 21 W W TR O B L

Al Iocatlons are lndependently owned and operated Ll

14 - September 2026

ok ke ok ok ke ke ke ok ok

q_%_p The Man, the Myth, the Lender

) Ke 1 [o ted

san diego's #1 hard money lending expert

AR R R R R R R Rk,

_Z{ o0 ©2e7 /8

LIZ aviadd

WHEN WATER HITS,
WE MOVE FAST.

Your trusted San Diego County water, fire
and mold restoration experts.

E#h)

/DPRIHT

Better print.
Better marketing.
BettEr resu tts

Lets maes g brane nd out with
ertessons curtem prirts

858-568-4950 Q;- EI';
ﬁs:m-ms:muhsum.zm "ij;'

SOLUTIONS

Eﬁ'ﬁ!ﬂ CLE Anﬂ J%&-}éé

= Full-Service Jent Eemeaal
» Bame-Oay & Mest-bay Bervicn

= Light Demolition (teitreams, oichens, sheds. glc |
»  Gonstriction Boois Diag

« Garaga, Yand & Preperty Cianoets

=  Fco-Fiendly: [omlz, Recycl:, Reasa Firs

SAME-DAY smm:umusu 018943

TGP OF THE LOVE INTERIDS ARIT EXTESIOR

MUTOMOTIVE DETAULING PACKARES BOOK NOW
[NRUSTRY [EADWE CERIMIC COXTING
PAINT CORBECTION AKD MORE

WA SLUIPERIDRSHINEMOEIL EDETARLING. COM
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RELIABLE. THOROUGH. HONEST.

Pre-Listing Inspections - Pre-Sale Inspections - Sewer Scope
Thermal Imaging : Pool/Spa - Certified & Experienced
Detailed Reports with Photos, Fast, Reliable Service
New Build Warranty Inspections
Servicing San Diego, Orange County, Riverside County

Nes @

Choice Home
Inspections

Mark Coviello, Owner/Lead Inspector
(619)379-2822 - choiceinspectionssd@gmail.com
@inspectorcovi - mychoiceinspections.com

W Trest Qo ke Family [
Local and Long Distance
Moving Services

ﬂ'l_?_at;i.hg

DOT #: 3177184
CAL-T #0191852 www.Coast2CoastMovesYou.com

858-256-0458

WE MAKE YOUR
PROPERTY OUR ltc
PRIORITY! Property Management Group

Services:
Marketing | Tenant Screening

Rent Collection | Maintenance
Financial Reporting

jayce@fitchpmg.com
760-271-5528

WE PAY REALTOR REFERRALS!

Neat

METHOD

Hello San Diego
Your Neighborhood
Just Got Neater.

Let Us Transform Your
Space from Chaos to Calm.

(619) 333-6983 | tracey.kuennen@neatmethod.com
@sandiegoneat | neatmethod.com

16 - September 2026

PROPERShOP

OARAGE DOOR SERVICES

WHERE INVESTORS
GET FUNDED %57

GARAGE DOOR
SERVICES

REsolve partners with serious investors and
investor-minded agents to finance deals that
require speed, structure, and strategy.
Capital that works.

- E—dhﬂ.-!}: L

Done. Right!

DSCR »« HARD MONEY » INVESTOR CAPITAL

RESOLUTIONVC.cOM ¥4 RESOlIve

Heating and
Air
. Conditioning
Serving San Diego Since 2008

COMMERCIAL & RESIDENTIATA
REPAIR « SERVICE - INSTALLATION

866-226-3909

www.acandheatingdyou.com
Lic #923310

REAL ESTATE SOLUTIONS

B -

Creative Financing
That Helps
Realtors Get Paid.

| help Realtors’ win more offers
and create clients for life.

JAMES S. CARMODY

Branch Manager | NMLS #308051

(858) 525-3086 o o o ( C AR -1:.” ny
jecarmody@S1L.com creatve | certan | proacTIVE ' Synergy One Lending
TheCarmodyTeam.com Financing Closings Communication i @

WIS KT

ROOF ¢f MAXX

Think vou need a new raat?

San Diego Real Producers - 17
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REAL PRODUCERS
PLAY DAY ...

o ur 2nd Annual Real Producers Play Day at Del Mar Social was an afternoon

full of fun, connection, and community! Members and their families enjoyed
carnival games, face painting, a bounce house, delicious food, and plenty of
opportunities to connect beyond business.

A huge thank you to our incredible sponsors, Stefanie O’Sullivan, Danny Drysdale,
and Brickstone Escrow, for helping make this event possible and for investing in the
relationships that make our Real Producers community so special.

San Diego Real Producers - 19




ﬁ . @MortgageMayorsD

MORTGAGIE

MAYOR
of SAN DIEGO

POWEEED BY R'WM HOME LOANS

We go beyond numbers—educating clients to build
lasting wealth. With over $1B in closed loans, we simplify
mortgages, offer competitive pricing, and deliver top
lending options with high conversion rates.

" Ultra-FastResponse Time
| Top 5% Originator in Market
$10K Closing Guarantee

' 780+ Five Star Reviews

858.922.3575

| am authorized to do business in the states of Arizona, California, and Washington. AZ Lic. #0949934; AZ Branch Lic. #0947596; RWM SCOTT Z. MORSE

Home Loans AZ Lic. #0947596; Residential Wholesale Mortgage, Inc. dba RWM Home Loans is licensed by the CA Department of Real Community Mortgage Banker
e Estate #01174642 and Department of Financial Protection and Innovation under the California Mortgage Lending Act. NMLS #79445 NMLS# 274153 | DRE# 01135744
LENDER www.nmisconsumeraccess.org

LINKED
ESCROW

Escrow Built Around
How Agents Worl

Faster closings. Happier clients. More time for you,

f OME DEDICATED ESCROW OFFICER
PROACTIVE COMMUNICATION =
i
TRANSPARENT PRICING =

SKYSLOPE COMPATIBLE

WITH CONFIDENCE.

*Escron Instructons will be sent oot 24 hours offer recespst of the eamest money
depost ond prebmanany tile report

20 - September 2026 San Diego Real Producers - 21



RAISING THE BAR IN REAL ESTATE

ABSOLUTE RESULTS. NO CHASER.

BY BETH MCCABE
PHOTOS BY ELIZABETH IRELAND PHOTOGRAPHY

“People have a relationship with
ChatGPT,” says Jill Vodicka. “But
ChatGPT can’t go see houses with you.”

Because while technology may be
changing the way people search for
homes, it hasn’t changed what they
actually need: someone who shows up,
pays attention, and walks through the
process with them from start to finish.
That’s where Jill comes in. And yes... her
name gets people talking.

“People see my name and think it says
vodka,” she says, laughing. She’s cleverly
embraced it in her own way, handing
out vodka shooters at conferences,
leaning into the humor, and making
herself memorable in a sea of agents.

Her tagline? Absolute Results. Her
brand? Memorable. Her personality?
Even more so.

“It helps people remember me and
where I live so they send me referrals,”
she reflects. Jill prides herself on the
relationships that she develops with
her clients that continue long after the
closing table. She knows what it’s like
to move since she has done it countless

22 - September 2026

times throughout her lifetime, starting
from her childhood days.

Built From Starting Over

Jill knows what it feels like to start from
scratch, because she’s done it more
times than she can count. Born and
raised in Omaha, Nebraska, she married
into a Navy life that meant constant
movement. Pensacola. Hawaii. San
Diego. Maine. Jacksonville. Fort Worth.

New homes. New people. New
everything.

“I'had to restart every time,” she says.

That experience shaped how she works
with clients today. Because when
someone is relocating, it’s not just about
finding a house. It’s about finding their
footing again. “You can’t keep the same
dentist or hairstylist,” Jill says. “I help
people with all of that.”

That’s the part you don’t always see in

a listing presentation. The real-life side.
The human side. And Jill gets it, because
she’s lived it.

When It Finally Clicked

Real estate was always in the back of her
mind. She just waited until the timing
made sense. She earned her license in

Florida in 2012. A year later, she and her
family moved to Carlsbad, California.

“I didn’t know anyone,” she says. “I had
to meet people and make it work.”

But starting over wasn’t new. And this
time, something clicked. “I feel very
lucky,” Jill says. “A lot of people get into
real estate and don’t make it. I don’t
know what it was—I just got it.” She
pauses. “I feel like I'm good at it.” It’s not
said with ego. If anything, it’s a quiet
confidence that has been earned over
time.

Jill isn’t chasing rankings or trying to
build a massive team. Quite the contrary.

“I don’t want to be the number one
agent in the country,” she says. “I don’t
want to pass clients off to someone else.”

Instead, she stays personally involved
from beginning to end. “I want to be
their one point of contact the whole way
through,” she points out. That approach
has built a business almost entirely
fueled by referrals.

“I do a lot of work through referrals,”

she says. “Clients refer me to friends and
family. I also network with agents across
the country.” CONTINUED >




One relationship leads to another. And
another. And that’s exactly how she
wants it. “My objective is for everyone
to be happy with the outcome and to
have a lasting relationship after the
transaction,” she says.

The Life Behind the Business
Jill’s world doesn’t stop when the deals do.

Her husband is now an airline pilot.
Her son, 26, is in the Navy, currently in

-
P

IS

flight school working toward becoming
a naval aviator. Her daughter, 23,

has built a career in social media
management. There’s a strong military
thread running through the family, one
that spans generations.

“By accident, everyone ended up in the
military,” Jill says. Everyone except her
daughter, she notes with a smile. Jill
herself even served in the Coast Guard
Reserves for 6 years.

My obijective is for everyone to be happy
with the outcome and to have a lasting
relationship after the transaction,”

.

it %
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Outside of work, Jill keeps things
grounded. “I exercise for my mental
health and well-being,” she says.

She also makes time to give back,
serving on the Grievance Committee
with the San Diego Association of
REALTORS® and previously holding
leadership roles with the Women’s
Council of REALTORS®, including
President in 2023.

And when she can, she travels. “I love
to travel,” she smiles. “We’ve been to
so many places, and I have friends
everywhere.” From weekend getaways
to time spent at her beach home in
Florida, she values those moments just
as much as her work.

Spreading Happiness
For Jill, it all comes back to something
simple.

“I honestly just love helping people and
making people happy,” she says.

No big speech. No overcomplication.
Just that. Because in real estate, results
matter, but how you get there matters
just as much. And Jill has found a way to
deliver both. Every time. ¥
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Choice
Home Warranty

Hayley Dozier,
Senior Account

Executive
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As Senior Account Executive at Choice
Home Warranty, Hayley serves real
estate professionals throughout San
Diego with a straightforward premise: a
home warranty partner should feel less
like a vendor and more like a reliable
extension of your team. Three years into
building her presence in this market, she
has made that premise the foundation of
every relationship she keeps.

Hayley grew up in a small Oklahoma town
of about 7,000 people, surrounded by
family but hungry for more opportunity
than the town could offer. At 18, she made
the decision to head to California on her
own, without a network waiting for her
and without a clear roadmap. “I forged a
path for myself working in marketing,”
she says, “and was sought out for this
position all while making a home here

in the state. I couldn’t imagine being
anywhere else right now.”

Her background in the nonprofit sector
preceded her move into real estate, and
the values she developed there came
with her. “I have a history working

in the non-profit sector and have
carried my passion for people and their
wellbeing with me into the real estate
industry,” she explains. “I care deeply
about the people I work with, and that
drives the level of service I provide to
them and their clients.”

Choice Home Warranty is the second-
largest home warranty company in the
country and privately owned, operating
under a founding principle that Hayley
cites often: always do what is right. The
company provides service contracts
that cover the repair or replacement

of major home systems and appliances
when they fail due to normal wear and
tear, including HVAC systems, plumbing,
electrical, water heaters, and common

appliances like refrigerators, ovens,
and dishwashers. When a covered item
breaks down, the homeowner places a
service request and Choice coordinates
a qualified technician to diagnose and
address the issue.

What Hayley emphasizes to agents is
the practical value this creates on both
sides of a transaction. “At its core, a
home warranty is a budget protection
tool,” she says. “In today’s world, that
seems to be for everyone.” The company
also differentiates itself operationally
through a technology-driven dispatch
system she describes as Uber-like,
designed to make the claims process
smoother and faster for homeowners
and technicians alike. The goal, she says,
is simple: an easy button for getting
something in your home fixed.

Hayley is candid about where she
believes the real differentiation lives,
and it is not in the product spec sheet.
“The number one thing that sets us
apart is myself,” she says directly. “Your
home warranty representative needs to
be more than an affiliate but a partner,
advocate, and someone you know is
going to show up for your clients the
way you would.”

That means being hands-on and
responsive, but it also means
being genuinely available

for conversations that

have nothing to do

with an open order.

She welcomes the

calls that come

with a challenge, a

question, or a situation that just needs
a second opinion. “I genuinely enjoy
being a resource,” she says, “and I
welcome the opportunity to support
you however I can. Whether we’ve
worked together for years or haven’t
partnered yet, my door is always open.”

Her approach to building relationships
is rooted in consistency over time rather
than any single interaction. “Building
strong relationships takes time, and

I've never been afraid to put in the
work required to earn trust and stay

top of mind,” she shares. “Whether it’s
providing education, solving problems,
or simply being available when
someone needs help, 've always focused
on creating value first.”

Hayley operates largely on her own in
the field, but she is quick to point out that
what supports her day-to-day work is a
leadership structure she respects deeply.
Her direct manager, Marilyn Chapman,
she describes as accessible, supportive,
and consistently encouraging her team
to think bigger and work smarter. Vice
President Trae Sterling, she says, has
helped build a culture of accountability
and continuous improvement that shows
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up in how the team operates. And at the
executive level, founders Ed, Vic, and Jim
have built a company that keeps evolving
while staying focused on delivering value
to homeowners, agents, and employees.

“Having strong leadership at every
level has been one of the key reasons
I've enjoyed building my career here,”
Hayley says. “I'm thankful to be part
of a team that genuinely supports one
another’s success.”

Outside of Work
Her family is still rooted in Oklahoma,
spread across four states, and Christmas
is the one time each year when Hayley
makes it a priority to disconnect and get
back to them. They also make it out to
California when they can, which gives
her the chance to play tour guide in a city
she has genuinely come to love. Outside
of work, she reads constantly,
gravitating toward self-help and
business books and sharing
them often with the people
she works with. “I truly
believe you never stop
learning,” she says.

i

“Your home warranty
representative needs
to be more than

an affiliate but a Her favorite quote,

partner, advocate, and from Maya Angelou,
someone you know is captures the spirit
. behind everything
going to show up for she does: “I've learned
your clients the way that people will forget
you would.” what you said, people
will forget what you did,

but people will never forget
how you made them feel.” It is
the standard she holds herself to in
every client conversation, every follow-
up call, and every relationship she is still
tending years into her career.

For agents who want a home warranty
partner who will show up the same way
they do for their clients, Hayley Dozier
is exactly that. The call doesn’t have to
start with an order. It just has to start. ®
CONTACT

us!

For more information, contact Hayley Dozier at
hdozier@chwpro.com or call 858-775-7269.
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WOMAN TO WATCH

DeAnn

“DILLARD

DeAnn
Dillard
Real
Estate
Group
eXp
Realty
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In 2009, DeAnn Dillard was sitting across
from a friend, going through a divorce,
and figuring out how to keep food on the
table for four daughters. Her friend had
a suggestion: get your real estate license.
He made it sound easy. Put your face on
a sign, sell some houses.

It was not easy. But that conversation
changed the course of her life.

Seventeen years later, DeAnn leads

the DeAnn Dillard Real Estate Group,
brokered by eXp Realty, from Carlsbad,
California. She has built one of North
County San Diego’s most relationship-
driven practices, raised four daughters,
put all four through college, founded a
20,000-member community Facebook
group, launched a neighborhood
magazine, and relocated her entire
family to the coastal life she had always
dreamed of living. The business was the
vehicle. Everything else followed from
a decision to believe something greater
was possible.

Starting From Zero

There were no shortcuts at the
beginning. While studying for her
real estate exam, DeAnn took a job at
Starbucks to keep the lights on and
put food on the table for her girls. She
passed her exam, entered the industry
in the desert, and in her first year was
named Rookie of the Year. She

went on to become the number

one agent in her market, building

a thriving business in a place

where she had arrived knowing
exactly one person.

“I believe the biggest reason for
my success is that I decide what I
want, commit to it completely, and
stay focused until I achieve it,” she
explains. It is not a philosophy she
developed over time. It is simply
what she has always done.

That focus carried her through
the hardest years of building a
business as a single mother, and
it is what she brings to clients
now. “I have always believed in
the redemptive power of choice,”
she says. “No matter where you

are in life, one decision can change the
direction of your future.”

The Leap That Changed Everything
In 2019, DeAnn’s daughter Hannah was
killed in a car accident at the age of 21.
Hannah had lived fearlessly, always
pushing those around her to follow their
dreams. In the wake of that loss, DeAnn
made a decision to honor Hannah’s life
by doing the same.

At the time, she had a thriving practice
with 28 active listings. She walked away
from it. In January 2020, she packed up
her youngest daughter and relocated to
Carlsbad, with one daughter attending
San Diego State and another living in
Redlands. They began again as a family,
together, by the coast.

Weeks later, the pandemic shut the
world down.

“Looking back, it was one of the biggest
leaps of faith I have ever taken,” she
says. What began as an act of grief and
courage has grown into a business,

a community, and a life that reflects
exactly who Hannah was.

Today, when DeAnn talks about
building the life you want, she is
not speaking in abstractions. She is
speaking from experience.

More Than a Transaction

DeAnn describes herself plainly: she is
not transactional, she is relational. That
distinction shapes everything about how
she operates.

Her clients do not stop hearing from her
at closing. They call her when they need
a contractor, when they are navigating a
life transition, when they are relocating
across the country and need someone
they trust on the other end. DeAnn has
spent 17 years building a nationwide
network of real estate professionals
precisely for that reason. Referral and
relocation business is a meaningful part
of her practice, and it is built entirely on
the strength of those relationships.

“My goal is to create relationships that
last for years, not transactions that last
for a month,” she says. “When people
work with me, they gain a trusted
advocate who is invested in helping
them build the life they want.”

She is particularly attuned to seniors
and clients navigating major life
transitions, where the real estate piece
is often the smallest part of what they
need. “My role often extends far beyond
buying or selling a home,” she explains.
“I help people solve problems, make
connections, and access the resources
they need to move confidently into their
next chapter.”

Rooted in Community
DeAnn’s investment in Carlsbad
runs deeper than real estate.
She founded the Carlsbad
Neighbors Facebook community,
which has grown to more than
20,000 members, and recently
became the publisher of
Carlsbad Neighbors Magazine.
The magazine is a passion
project and an extension of her
real estate business, designed to
grow into a long-term resource
for the community she has
made her home.

That level of community
embedding is not a marketing
strategy. It is who she is.

“I genuinely love people, I
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| have always believed in the
redemptive power of choice. No matter
where you are in life, one decision can
change the direction of your future.”

love community, and I love being a
connector,” she says. “Knowing that
I've helped someone achieve a goal,
overcome a challenge, or create a better
future for themselves is what motivates
me every day.”

Top-producing agents who want a
trusted partner for relocation clients,
senior transitions, or cross-country
referrals will find in DeAnn someone
who takes those introductions as
seriously as her own listings. Her
network is national. Her commitment is
personal.

When she is not working, DeAnn walks
to the beach, hikes, and spends time in
nature. Three of her grown daughters
live just minutes away in Carlshad
Village, and family dinner nights are
aregular part of her week. “I have the
most flexibility,” she says, “so if we plan
something, I prioritize it and make it
happen.”

Her favorite quote belongs to Eleanor
Roosevelt: “Do one thing every day

that scares you.” For DeAnn, that has
never been just a line on a wall. It is the
operating principle behind every major
decision she has made, from studying
for her real estate exam while working
Starbucks shifts to leaving 28 listings
behind to start over by the ocean in
honor of her daughter.

That theme, the power of a single
decision, runs so deep that it became
the title of her chapter in a new
collaboration book launching August
31. DeAnn is one of 20 entrepreneurial
women featured in Her Next Level,

a collection of stories from highly
successful women in business. Her
chapter is called “Her Decisions.”

Success, she says, is waking up grateful
for the life you have created and
knowing you are living the one you once
only imagined. “I live my dream life
every day,” she says.

She has earned it.
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GINA SCOTT

VICE PRESIDENT & COUNTY MANAGER

ina Scott will be the first to tell
G you she is not a vendor. She

will also tell you that distinction
matters more than most people realize.

As Vice President and recently promoted
County Manager for Fidelity National
Title San Diego, Gina leads a team of
sales executives, title officers, escrow
professionals, and operations staff
serving clients throughout San Diego
County. Before stepping into her current
leadership role, she spent nearly four
years as Sales Manager and 26 years as a
Sales Executive, building a reputation that
extends far beyond transaction volume.

Over the course of nearly three decades
in the title industry, Gina has built her
career on something far more lasting: the
consistent, daily commitment to putting
people ahead of production. For her,
success has never been measured solely
by open orders or closed transactions. It
has been measured by the relationships
she builds and the value she brings long
before a deal ever begins.

Coming Home

A San Diego native, Gina was raised with
values she still carries today: hard work,
family first, and the belief that sports
create meaningful connections and
lifelong friendships.

She entered the title industry in 1997,
beginning her career in Los Angeles
and quickly realizing she had found her
professional calling.

“What attracted me initially was the
opportunity to work with people and
help facilitate one of the most important
transactions in their lives,” she says.
“What kept me here was the impact.”

In 2007, Gina returned home to San

Diego and never looked back. The city

has always held a special place in her
heart, not only because of its beauty, but
because of its people, its strong sense of
community, and the opportunities it offers
those willing to invest in relationships.

Nearly two decades later, her enthusiasm
for serving the local real estate
community remains as strong as ever.

“After nearly three decades in the
industry, I remain just as passionate
about serving this market as I was when
I first started.”

The Philosophy Behind the Work
Gina’s guiding principle is simple:
people first, relationships always,
service without compromise.

While the phrase may fit neatly on

a business card, living it out every
day requires intention, consistency,
and discipline.

Rather than measuring her value by the

number of transactions she opens, Gina
focuses on what she can contribute to

“The relationships

we build with our

clients, teammates,
and industry partners
are the foundation of

everything we do.”
A 4

a client’s business before a transaction
ever exists.

“My goal is to become indispensable
by providing value long before a
transaction ever opens,” she explains.

That value comes in many forms:
marketing resources, technology
solutions, market intelligence, farming
strategies, industry education, and fraud
prevention tools. It also means being the
trusted professional clients turn to when
they face a challenging title issue, need
guidance on growing their business, or
simply want the perspective of someone
who has successfully navigated decades
of industry change.

“I don’t view myself as a vendor,” Gina
says. “I view myself as a strategist,
coach, educator, and resource.”

Her favorite quote, often attributed to
Theodore Roosevelt, reflects that same
philosophy: “People don’t care how
much you know until they know how
much you care.”

For Gina, those words are more than a
quote. They are the foundation of how
she serves her clients, leads her team,
and builds relationships.

A Career Shaped by Teaching
If there is a common thread woven
throughout Gina’s career, it is education.

Whether she is explaining a complex
title issue, teaching new technology,
sharing market insights, or helping
agents navigate changing industry
conditions, she finds genuine fulfillment
in helping others grow their confidence
and knowledge.
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“One of the most rewarding parts of my
career has been teaching,” she says. “I
love sharing knowledge and helping real
estate professionals feel more confident
and informed.”

That passion for learning extends to her
own life as well. Gina begins each day
with reflection, gratitude, and personal
development, a practice she credits
with helping her stay grounded while
balancing the demands of leadership
and a fast-paced industry.

Outside of work, she enjoys pickleball,
gardening, cooking, and continual
self-improvement.

“I believe balance is less about perfection
and more about intention,” she says.

It is a mindset that has served her well
both professionally and personally.

The Team Behind the Promise
When Gina talks about Fidelity National
Title’s San Diego team, her pride is
unmistakable.

The organization includes sales
executives, title officers, escrow
professionals, customer service
representatives, and operations staff
whom she describes as talented,
committed, and deeply invested in one
another’s success.

“We celebrate wins together, support
each other through challenges, and
maintain a culture built on respect,

Lynne
Lapinski,
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accountability, and collaboration,” she
says. “More importantly, we genuinely
care about one another.”

Gina believes that culture directly
impacts the experience clients receive.
Exceptional service, she says, starts
with exceptional people. The way a
team supports one another internally
becomes the standard for how they
serve clients externally.

“The relationships we build with
our clients, teammates, and industry
partners are the foundation of
everything we do.”

As County Manager, she is focused on
continuing to strengthen that culture
while building one of the most respected
title operations in the San Diego market.

Rooted at Home

For all of Gina’s professional
accomplishments, home remains
her anchor.

She and her husband Todd have been
married for more than 32 years and
share a close-knit family that includes
their daughter Dana and three beloved
dogs: Lilo, Koda, and Tinkerbell.

Together, they enjoy gardening,
cooking, home improvement projects,
travel, and spending time with
extended family and friends.

A recent Cousins Weekend was a
reminder of what matters most.

Tom Chapman, Gina Scott, Jeannie Mayberry,
Kathy Jacobus, and Tony Ambre

“Those relationships keep us grounded
and help put everything else into
perspective,” Gina says.

Looking ahead, Gina’s professional goals
include continuing to expand Fidelity
National Title’s presence throughout
San Diego while developing what she
believes can be the strongest and most
respected team in the market.

Her personal goals are equally
meaningful: mentoring others,
continuing to grow as a leader, and
making a positive impact on the people
around her.

“I'hope people remember me as
someone who helped others become
better than they thought they could
be,” she says. “Whether through
leadership, mentorship, education, or
encouragement, I want to be known for
helping people grow their confidence,
their careers, and their lives.”

For agents looking for a title partner
who will invest in their business with
the same commitment they invest in
their own, Gina Scott’s message has
remained remarkably consistent for
nearly three decades: show up, follow
through, put people first. Everything
else follows. ¥
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The| Joseph Realty Tea

The Agency, La Jolla

“We don’t just

sell homes. We
build trust, create
opportunity, and
change lives. One
client, one family,
and one relationship
at a time.”

%

That is the mission statement of The
Joseph Realty Team, brokered by The
Agency out of La Jolla. It is also, without
exaggeration, an accurate description of
how Tulane Joseph has operated across
every career she has ever had.

In five years as a licensed REALTOR,
Tulane has closed more than $200
million in sales, earned RealTrends
Top 1.5% recognition nationwide,

Built on Every Chapter
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1

maintained Best of Zillow status since
2021, ranked among the Top 3% of
West Coast Zillow Flex teams, and was
named Chairman of the Year in 2026.
The numbers are real. But the story
behind them stretches back far longer
than five years.

{_’q.-
From London to La Jolla

Tulane was born and raised in London,
England, where she attended the

CONTINUED »




prestigious BRIT School for Performing
Arts, training as a triple-threat
performer. That dream brought her to
California, and California became home.

Her first job after arriving in San Diego
was teaching dance. From there, she built
and operated her own small franchise

of three dance studios in North Park, La
Jolla, and Rancho Bernardo. She later
became a prominent leader within a
health and wellness company, where she
developed her skills in public speaking,
leadership, coaching, team building,

and business development. She also

44 . September 2026

launched an independent business-
coaching practice focused primarily on
helping women start and grow their
own businesses. Each chapter, she was
building something new, learning how to
lead people, communicate with clarity,
and earn trust in rooms where she was
not yet known.

“People often assume my success
happened quickly,” she says, “but it’s
been more than 30 years in the making.
Every chapter of my career taught me
how to communicate, build trust, lead
teams, solve problems, and serve people.

I truly believe I was being prepared for
real estate all along.”

That preparation is visible in everything
The Joseph Realty Team does. The same
systems thinking she used to run dance
studio franchises now governs how the
team handles lead response, transaction

coordination, and client communication.

The same coaching instincts she
developed in public speaking now show
up in how she mentors her agents.
Nothing was wasted.

A Business Built on Systems

and Heart

The Joseph Realty Team specializes

in residential sales across San Diego
County, from first homes to luxury
properties and investment real estate.
The team’s guiding philosophy is clear:
“We don’t chase the market. We position
your home to create demand.”

In practice, that means customized
marketing and negotiation strategies for
every client, no two listings handled the
same way. It means rapid lead response
and disciplined follow-up as non-
negotiables, not aspirations. It means an
entire team working behind the scenes
on every transaction so nothing falls
through the cracks.

“We don’t believe in simply putting a
home on the MLS and waiting,” Tulane
explains. “Our clients benefit from an
entire team of professionals working
behind the scenes, ensuring no detail is
overlooked.”

In 2025 alone, the team closed
approximately $75 million in sales.
Their client base spans first-time buyers,
growing families, move-up buyers,
downsizers, investors, and relocation
clients navigating major life transitions.
What those clients have in common

is a desire for someone who will take
ownership, communicate proactively,
and stay engaged long after closing.

“I genuinely care about my clients and
treat every transaction as if it were my
own,” Tulane says. “For me, success isn’t
measured only by sales. It's measured by
the trust I earn, the relationships I build,
and the difference I make in people’s lives.”

Investing in Agents

As much as the team is focused on client
service, Tulane is equally invested in
the agents who work alongside her. The
Joseph Realty Team is one of San Diego’s
top-performing Zillow Flex Preferred
teams and a Realtor.com MVP team,
giving agents access to a high-producing
lead platform that few teams in the
market can offer.

But Tulane is quick to clarify what the
opportunity actually looks like. “Unlike
many teams that simply distribute
leads, we invest in our agents through
hands-on coaching, one-on-one
mentorship, accountability, role-
playing, systems training, negotiation
guidance, and ongoing business
development,” she explains.

She is not building a transactional team.
She is building professionals. “If you're
looking for more than just leads,” she
says, “if you’re looking for a team that
will invest in your growth and provide
the tools, systems, and support to build a
lasting career, we’d love to connect.”

The team includes agents Carly
McFadden, Maria Fernanda Castro,
Raven Cervantes, Scarlett O’Hara, Selene
Aleman, Tricia Elliott, Rory Pratt, Karina
Somenzari, Monique LeBlanc, and
Ralph Buchanan, supported by Amy,
their Administrative and Operations
Coordinator, who manages everything
from lead distribution and CRM systems
to transaction support and client
communication from contract to close.
It is a full-service infrastructure built
intentionally, not assembled by accident.

What Success Actually Means
Ask Tulane how she defines success and

she does not reach for production numbers

first. “To me, success is 90% about how
you show up for the people in your life,”
she says. “Being present for your family,
supporting your friends, serving your
clients, and making a positive impact on
every person you meet.”

She speaks from a place of lived
conviction. Her greatest goals for the
remainder of 2026 include leading
The Joseph Realty Team to more than
$100 million in annual closed sales,

guiding her children through their next
chapters, and continuing to support

the legacy of Try Time Rugby Club, the
nonprofit youth organization she and
her husband founded together in 2020.
Created during the pandemic to give
children a safe outdoor environment
for exercise, connection, socialization,
and emotional well-being, the program
later expanded into local communities
and high schools. Today, it continues
under the leadership of the coaches who
helped build it alongside her husband.

Her husband recently accepted a
rugby coaching position at Princeton
University. While Tulane and her
family remain rooted in San Diego, the
opportunity has also inspired her to
explore what an East Coast branch of
The Joseph Realty Team could look like
in the future.

“Above all, success is about the example
we set for our children,” she says.
“Teaching them that resilience matters
more than perfection, and to lead with
kindness and compassion.”

Community, Legacy, and What She
Hopes People Remember

Tulane grew up competing in Latin
American and ballroom dancing.
Throughout the different chapters of
her life and career, she has traveled
extensively, including to England,
Hawaii, Germany, Australia, and Dubai.
When she is not working, she enjoys
spending time with her family and

supporting her children in their many
activities, including volleyball, rughy,
and water polo. Their family time also
includes beach outings, hiking, backyard
barbecues, pickleball, movie nights,

and the occasional friendly karaoke
competition. Tulane and her husband
also enjoy working out together at the
gym. She is someone who pours herself
into every room she enters.

The Marianne Williamson passage she
returns to speaks to the idea that our
deepest fear is not inadequacy, but

the fact that we are powerful beyond
measure, and that when we let our own
light shine, we give others permission to
do the same. For Tulane, that is not just
a quote. It is a practice.

“I hope people remember how I made
them feel,” she says. “Long after
someone forgets the sales price or
market conditions, they’ll remember
whether they felt heard, supported,
and genuinely cared for. If my children
grow up knowing they were deeply
loved, my clients feel they had someone
in their corner, and I've helped inspire
others to dream bigger, then I'll
consider my life a success.”

Thirty years of preparation. Five years
in real estate. More than $200 million
in closed sales, and a team that is just
getting started.

The foundation is solid. The trajectory
is clear. And Tulane Joseph is exactly
where she was always headed. #
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - July 31, 2026

Rank FirstName Last Name Buy # Buy $ List # List$ Total # Total $ Rank First Name Last Name Buy# Buy$ List # List$ Total # Total $
1 Jason Barry 7 $33,850,000 21 $117,300,000 28 $151,150,000 35 Sanjay Solomon 5 $14,420,000 7 $31,041,426 12 $45,461,426
2 Janice Clements 1 $57,400,000 11 $78,871,000 22 $136,271,000 36 Gregg Phillipson 1 $9,636,900 30 $35,300,475 41 $44,937,375
3 Eric lantorno 1 $52,635,000 16 $72,474,000 27 $125109,000 37 Mark Marquez 7 $14,866,000 15 $29,663,990 22 $44,529,990
4 Tim Van Damm 20 $56,560,000 23 $68,538,500 43 $125,098,500 38 Tyson Lund n $15,431,000 19 $28,743,827 30 $44,174,827
5 Mike Cady 2 $55,682,000 27 $66,573,800 48 $122,255,800 39 Lyle Caddell 13 $16,713,550 19 $27,224,450 32 $43,938,000
6 Greg Noonan 4 $16,125,000 21 $102,478,690 25 $118,603,690 20 Betty Toroyan 3 $31729.000 3 $11,565,000 1 $43,294,000
7 Alan Shafran 27 $48,326,650 35 $55,963,500 62 $104,290,150 M Conor Brennan 5 $29,385,000 4 $13.475,000 9 $42.860,000
8 Mark Schultz 30 $28,534,960 7 $63,534,612 101 $92,069,572 42 Don Fontana 3 $8.679.366 32 $34,022,559 20 $42701.925
9 Emma Lefkowitz 29 $29,693,050 44 $60,552,500 73 $90,245,550 43 Erik Anderson 4 $38,035,000 3 $4.555,000 7 $42.590,000
10 Chad Dannecker 43 $51,072,039 27 $35,927,969 70 $87,000,008 a4 Drew Nelson 5 $11,449,000 9 $30,969,995 1 $42,418,995
" Ever Eternity ! $4,650,000 50 $81,831,051 oL $86,481,051 45 Austin Huffman 7 $15,540,000 14 $25,920,000 21 $41,460,000
12 Maxine Gellens 10 $24,170,000 19 $61,762,749 29 $85,932,749 46 Nicolas Jonville 0 $0 26 $41.206.778 26 $41.206.778
3 Rande Turner 8 $41180057 6 $38,750,000 1 $79.930,057 47 Talechia Plumlee-Baker 7 $16,821,500 9 $24,022,500 16 $40,844,000
14 Melissa Goldstein Tucci 19 $25,609,000 49 $52,684,300 68 $78,293,300 48 Sean Caddell 6 $22.348.320 7 $17.962,000 13 $40,310,320
s Robert Brown 2 $25550,000 7 $43,140,000 o $68,690,000 49 Nadia Colucci 13 $18,948,428 13 $21,212,000 26 $40,160,428
16 Julie Feld 4 $21,633,000 ° $41891,000 3 $63,524,000 50 Greg Gorsuch 1 $1,095,000 9 $38,954,000 10 $40,049,000
17 llana Huff 19 $23,779,698 25 $35,858,000 44 $59,637,698

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
18 Adam Loew 8 $30,840,000 9 $28,192,888 17 $59,032,888 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers

do not alter MLS records and do not warrant the accuracy of data reported by others.
19 Jim Bottrell 2 $3,101,000 76 $53,931,248 78 $57,032,248
20 Mike Aon 14 $38,569,000 20 $17,631,000 34 $56,200,000
21 Patti McKelvey 14 $17,245,399 35 $36,200,313 49 $53,445712
22 Tracey Ross 1" $25,002,000 13 $25,962,000 24 $50,964,000
23 Gregg Neuman 15 $22,554,705 28 $28,332,050 43 $50,886.755 P tsT okl V. gr ¥ I | e

! | BAN NEGO ; A v ;= :
24 George Fillippis 8 $12164,218 28 $37,605,200 36 $49769,418
25 Scott Ryan 7 $29,927,020 7 $19,372,000 14 $49,299,020
26 Gregg Whitney 8 $25,850,031 7 $23,375,905 15 $49,225,936
27 Patrick Mercer 1 $1,700,000 28 $47,091,558 29 $48,791,558
28 Melvina Selfani 18 $27157,000 17 $21,323,790 35 $48,480,790
29 Farryl Moore 4 $9,903,000 15 $37,883,500 19 $47,786,500
30 Brett Combs 1 $3,740,000 9 $43,839,135 10 $47,579135 . : = =

OUR ECO-FRIENDLY DESIGN, BUILD, & MAINTEMNANCE SERVICES INCLUDE:
31 Kelli Miller 14 $29,435,000 10 $17,811,000 24 $47,246,000 # Dirugry & bnidallotion ket ! T
4 Lombsagw
32 Min sun 14 $26,356,300 13 $20,646,000 27 $47,002,300 sy ) 3 S, e
33 K. Ann Brizolis 4 $16,275,000 5 $29,617,055 9 $45,892,055
REACH CUT FOR YOUR CONSULTATION TODAY!

34 Cristi Chaquica 4 $17,960,000 8 $27,599,000 12 $45,559,000 F]
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San Diego’s Most
Loved, Trusted, and
#1 Rated Moving

Company

I’'M YOUR SECOND CALL
THAT SAVES IT. Amanda Silber

. . MOVEMENT MORTGAGE
Creative loans need strategic eyes. Calling Now

Realtor/investor

amanda Silber is by far the best Lender
I've ever worked with. Having a lender
that knows what she's doing will make
sure you don‘t lose a deal, you'll get
an accepted offer and she’ll close on
time!

PREFERRED MOYER FOR SAM DIEQO'S PREMIUM REALTORSE®

v White-Glove Service |s The Standard, Not An Upgrade
Over 300+ five star reviews v We Treat Your Clients Like Our Reputation Depends On It

¢ Award-Winning Care, 5-Star Service Trusted by Top Agents

v Local, Family-Owned , San Diego’s Finest Since 2013

@ ©19)756-3852

(@) @amandaaasilber
CALL OR TEXT VIBIT US OMLINE
! 858-790-8394 asmartmove.com

NMLS ID#977217 o

@ MOVEMENTMORTGAGE |_EI - q;f@

849 W. Washington 5t.
San Diego, CA. 92103

T TURN YOUR CLIENT'S | A
Twl- SEEUND HUME - J-"H:nru-;\t'

PARTNER. INTO A TOP- - : MaRIN Law
WE HELP YOU CLOSE. PERFORMING |

FAST. RELIABLE. COMMUNICATION YOU CAM COUNT ON. UﬂCﬂTIUN RENTﬂL . — ~ (e ® I : X
a b =t =iy WoRE ‘ —— M
THE HOME IS JUST T =S = st ickubings | g ¥ Helping You Protect
THE BEGINNING. v T What Matters Most,
NOW YOU CAN TAKE IT FURTHER. : - |- for Generations to Come.

Pricing strategy that
maximizes revenus

@
@

man aQE’IT ?l

TARGETED TREATMENTS
Liwal, Farmapation, el prewmriio
i L Iz e property

HF‘EH‘IHEHIRS

r-honms seced 1Bpa, HomE TG Y
TERMITE Hﬂﬁtﬂﬂﬂm FR E TERMITE 3
Vaar-raurd protecion snd o | INSPECTIONS

~h dov Fent® Eatate Prodeasionals?

% BUILT FOR REAL ESTATE PROFESSIONALS * ». Betslresincome \ muﬂmwuﬁﬁ&:
. rajection for !
e T Q c.wlm-:r..mm - @ L. P *HLJ o \ ' Rental Management
e o /' 916-207-8117

SI'EII.WH B.H.LIIM'I ALEXANDRA MCGRAW @ veoesnn

CT-WL & 11K & mzuwen
o 619-599-4172 @ in
E) office@topflighttermite.com & ramay owan
&  www topflighttermite.com & T

€ sERVING SAM DIEGO & RIVERSIDE COUNTIES
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - July 31, 2026

Rank First Name Last Name Buy# Buy$ List # List $ Total # Total $ Rank First Name Last Name Buy# Buy $ List # List $ Total # Total $
51 Nicole Mascola 0 $0 44 $39,877,495 44 $39,877,495 85 Bern McGovern 13 $20,565,000 9 $11,994,000 22 $32,559,000
52 Dane Soderberg 5 $12,390,000 9 $27,405,000 14 $39,795,000 86 Philip Buckley 3 $6,080,000 7 $26,375,000 10 $32,455,000
53 Daniel Greer 3 $18,240,000 6 $20,933,730 9 $391173730 87 Katie Nelson 7 $17435,000 7 $15,095,000 14 $32,230,000
54 Sean Barry 3 $20,835,000 2 $18,319,700 5 $39154,700 88 Steven Cairncross 6 $10,921,300 10 $21,195,000 16 $32,116,300
55 Richard Stone 7 $11,351,000 13 $27,648,000 20 $38,999,000 89 Benn Vogelsang 5 $8.300,000 7 $23.685,000 9 $31,985,000
56 Jordan Beal 7 $17.599,000 8 $21115,000 15 $38,714,000 90 Cheree Bray 13 $19,886,280 10 $11,594,000 23 $31,480,280
57 Eric Comer 3 $11,800,000 6 $26,350,000 o $381150,000 91 Steve Ploetz 5 $6,257,000 14 $25,071,000 19 $31,328,000
58 Tamara Kapa 8 $12,461,486 16 $25,536,964 24 $37,998,450 92 Evan Smith 1 $1170,000 2 $29,202,020 3 $30,372,020
59 Sean Zanganeh 8 $14,620,000 13 $23,204,500 21 $37,824,500 93 Noah Grassi 9 $17,353,348 10 $13,003,899 19 $30,357,247
60 David Butler 6 $12,755,000 1 $24,915,000 17 $37,670,000 94 Susana Corrigan 2 $7,540,000 4 $22.650,000 6 $30190,000
61 Denny Oh 10 $14,607,500 14 $23,020,318 24 $37627,818 95 Rachael Kaiser 8 $14,900,000 4 $15,254,000 12 $30,154,000
62 Delorine Jackson 4 $18,450,000 4 $19,090,000 8 $37,540,000 96 Tyler Hagerla 19 $19,273,490 13 $10,685,000 32 $29,958,490
63 Mike Chies| 8 $9,505,000 23 $27,911,000 31 $37,416,000 97 Kristyna Lukacova 17 $26,933,233 2 $2,974,000 19 $29,907,233
64 Angel Flores 35 $24,527,500 16 $12,825,999 51 $37.353,499 98 Krista Sozinho 6 $23,790,000 3 $5,865,000 9 $29,655,000
65 Vincent Crudo 5 $24,680,000 6 $12,229,000 1 $36,909,000 99 Romina Nassif 3 $20.950,000 3 $8.660,000 6 $29,610,000
66 Jason Saks 3 $4,843,000 7 $31,935,320 10 $36,778,320 100 Catrina Russell 6 $7,308718 17 $22,258,000 23 $29,566,718
67 Marilyn Comiskey 5 $17,000,000 5 $19,625,000 10 $36,625,000

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
68 Craig Lotzof 2 $4,249,000 5 $32,335,000 7 $36,584,000 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

69 Elizabeth Reed 4 $16,674,000 6 $19,584,000 10 $36,258,000

70 Nancy Beck 8 $10,755,375 17 $25,387,664 25 $36,143,039

71 Brendan Flynn 4 $22,880,000 2 $13,175,000 6 $36,055,000

72 Shawn Rodger 2 $10,065,000 4 $25,830,000 6 $35,895,000

73 Arianna Schwarz 4 $4,506,000 21 $31,279,400 25 $35,785,400 ZT E C

74 Ray Shay 4 $8,281,588 17 $27,381,052 21 $35,662,640 i 7

75 Jonathon Shea 7 $11104,500 18 $24,453,945 25 $35,558,445 FRCERIETY SSPRCTIONS

76 Ryan Stafford 7 $28,488,000 1 $6,800,000 8 $35,288,000 CERTIFIED AND TRUSTED IN THE SAN DIEGO

77 Mark Green 0 $0 29 $34,802,000 29 $34,802,000 AREA SINCE 2004!

78 Twana Rasoul 21 $29,351,000 5 $5,112,000 26 $34,463,000 ¢ Multiple inspectors provided for large properties

79 Rob Aumann 4 $12,491,388 6 $21,927,888 10 $34,419,276 e Sewer Line Inspections

80 Jeff Rosa 1 $12,526,000 18 $21,664,000 29 $34,190,000 ¢ Mold Testing & Inspections

81 Heather Manion 2 $15,600,000 3 $18,000,000 5 $33,600,000 * Pool & Spa Inspections

82 Valerie Zatt 4 $17,454,000 6 $15,928,500 10 $33,382,500 Drone Roof Inspections

83 Gina Vreeburg 4 $15,335,000 7 $17,865,000 1 $33,200,000 . q
aztecpropertyinspections.com

84 Bryan Devore 4 $6,409,000 25 $26,177,332 29 $32,586,332

(858) 245-9329 | info@aztecpropertyinspections.com
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - July 31, 2026

Rank First Name Last Name Buy # Buy $ List # List $ Total # Total $ Rank First Name Last Name Buy # Buy $ List # List $ Total # Total $
101 John Selby 10 $14165,225 15 $15,299,375 25 $29,464,600 135 Katie Herrick 5 $6,976,400 8 $18,549,000 13 $25,525,400
102 Kevin Silberman 9 $12,470,000 8 $16,574,500 17 $29,044,500 136 Rebecca Roman Stevens 9 $10,542,900 18 $14,965,000 27 $25,507,900
103 David Thayer 14 $19.794,500 o $91193,800 23 $28,988,300 137 Michael Wolf 12 $14,513138 10 $10,934,899 22 $25,448,037
104 Julia Duncan 4 $9,687,560 7 $19,123,000 1" $28,810,560 138 Adam Wolf 14 $20191,000 5 $5,095,000 19 $25.286,000
105 Eric Matz 6 $6,440,000 15 $22,285,000 21 $28,725,000

139 Brian Cane 2 $2,887,000 18 $22,283,000 20 $25,170,000
106 Ruth Ann Fisher 4 $10,745,000 4 $17,856,000 8 $28,601,000

140 Tom North 9 $13,646,000 6 $11,428,000 15 $25,074,000
107 Andrew Appleby 4 $18,290,000 5 $10,075,000 9 $28,365,000

1M Kyle Murphy 7 $19,109,000 4 $5,720,000 n $24,829,000
108 Carlos Gutierrez 5 $10,835,000 12 $17,446,500 17 $28,281,500

142 Cara Steele 4 $15,421,603 6 $9,380,000 10 $24,801,603
109 Stephanie Cowan 10 $15,353,500 7 $12,544,900 17 $27,898,400

143 Seth OByrne 5 $10,268,000 6 $14,447,000 n $24,715,000
10 Felicia Bell 5 $22,725,000 2 $5,103,000 7 $27,828,000

144 Linda Daniels 4 $19,161,400 1 $5,525,000 5 $24,686,400
m Lindsay Himmel 2 $8,570,000 9 $19145,000 1 $27715,000

145 Drew Davis 6 $10,265,000 6 $14,348,000 12 $24,613,000
12 Marc Lotzof 4 $17,404,300 7 $10,160,000 1" $27,564,300

146 Kurtney Wolters Noonan 4 $5,235,000 5 $19,342,000 9 $24,577,000
13 Meriah Druliner 4 $6,485,000 15 $21,063,776 19 $27,548,776

147 Elliott Ahajanian 3 $8,560,000 5 $15,705,000 8 $24,265,000
14 Voltaire Lepe 17 $16,887,385 17 $10,647,499 34 $27,534,884

148 Frances Mouser 3 $4,450,000 23 $19,680,499 26 $24130,499
15 Stanley Krimerman 10 $15,446,500 9 $12,064,000 19 $27,510,500

149 Peter Caspersen 5 $9,713,000 7 $14,300,500 12 $24,013,500
16 Tracie Kersten 4 $18,150,000 3 $9,343,000 7 $27,493,000

150 Salvatore Cefalu 6 $13,044,000 9 $10,926,500 15 $23,970,500
17 Eric Chodorow 3 $6,531,500 8 $20,951,500 1 $27,483,000

. . Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
18 Hillary Biscay 7 $25,635,000 1 $1,755,000 8 $27,390,000 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

19 Shawn Bengtson 2 $6,775,000 8 $20,378,000 10 $27153,000
120 Linda Sansone 3 $11,510,000 4 $15,630,000 7 $27140,000
121 Meghna Surana 5 $9,120,000 12 $17,521,000 17 $26,641,000
122 Madeline Foley 9 $10,375,000 17 $16,144,000 26 $26,519,000
123 Joseph Arendsen 5 $9,751,275 14 $16,643,600 19 $26,394,875 M o r t a e
124 Keith York 5 $10,430,000 8 $15,912,222 13 $26,342,222
125 Tyler Polan 4 $14,378,500 4 $11,945,630 8 $26,324130 L ° k Y M I t
126 Michael Sabourin 8 $12,407,270 9 $13,854,260 17 $26,261,530 I e o u ea n °
127 Michi Suzuki 9 $12,283,000 7 $13,816,500 16 $26,099,500
128 Michelle Warner 8 $7,51,91 16 $18,510,600 24 $26,022,51 For Guaranteed Success' You Need The Geek!
129 Patty Cohen 5 $18,952,950 3 $7,000,000 8 $25,952,950
130 Chris Heller 10 $8,417,000 21 $17,508,625 31 $25,925,625 Sean Cahan | president C
N LS 309034 ornerstone
131 Brett Dickinson 3 $7,250,000 4 $18,575,000 7 $25,825,000 @TheMortgageGeek r
132 Ken Pecus 3 $5,343,000 13 $20,287,500 16 $25,630,500 ;::‘,:ﬁ:‘,‘::f;CFMTG'mm FIRST MORTGAGE
133 Melissa Westfall 2 $1,753,000 24 $23,870,500 26 $25,623,500
134 Jeffrey Nix 13 $12159,418 12 $13.432,500 25 $25.591.918 % ©2023 Cornerstone First Mortgage. All Rights Reserved. NMLS ID #173855. Equal Housing Lender.
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - July 31, 2026

Rank First Name Last Name Buy # Buy $ List # List $§ Total # Total $ Rank First Name Last Name Buy # Buy $ List # List § Total # Total $
151 Cecilia Zavala 1 $3,450,000 5 $20,510,000 6 $23,960,000 185 Jenna Hoyas 12 $22,388,990 0 $0 12 $22,388,990
152 Sandra Copeland 4 $7,614,750 6 $16,343,800 10 $23,958,550 186 Cideer Saco 12 $11,432,000 15 $10,950,500 27 $22,382,500
153 Ryan McGovern 6 $23,956,426 0 $0 6 $23,956,426 187 Roseanne Martin 6 $8,304,000 10 $14,067,500 16 $22,371,500
154 Jesse Ibanez 12 $10,760,728 13 $13/40,000 25 $23,900,728 188 Scott Aurich 2 $5,550,000 5 $16,767,000 7 $22,317,000
155 Devon Booth 4 $12,934,000 2 $10,853,117 6 $23,787117 189 Katie Pond 6 $9.836.700 5 $12.466.700 " $22,303,400
156 Kevin Chhum 22 $17.028,000 6 $6,577.250 28 $23.605,250 190 Lindsay Dunlap 4 $5,909,500 7 $16,335,000 1 $22,244,500
157 St English ! $680,000 19 $22,795,900 20 $23,475,900 191 Sander Harth 5 $10,996,000 10 $11,217,563 15 $22,213,563
158 JD Esajian 2 $1,950,000 14 $21,481,000 16 $23,431,000 192 Anthony Guerrieri 2 $9,460,000 3 $12,750,000 5 $22,210,000
159 Derek Kaptanoglu 1 $11,687,000 1 $11,687,000 2 $23,374,000 193 Julie Pierce 2 $3,019,800 6 $19111,855 8 $22131,655
160 Lindsay Herrell 6 $12,162,500 8 $11,154,000 14 $23,316,500 194 Julie Han 5 $17.609,900 3 $4,485,000 8 $22.094,900
161 Carole Downing 6 $11,574,225 10 $11,649,500 16 $23,223,725 195 Jenn Blake 6 $11.404,625 8 $10,638,000 14 $22.042,625
162 Tami Fuller 2 $2.785,000 17 $20,380,000 19 $23165,000 196 Oleksandra  Galanis 15 $18,470,300 3 $3,472,000 18 $21,942,300
163 Billie Bourgeois 8 $12,266,500 9 $10,891,600 17 $23,158,100 197 Bob Ruane 2 $15,400,000 1 $6,400,000 3 $21,800,000
164 Karen Smith 0 $0 26 $23102162 26 $23102162 198 Nathaly Vera 28 $20,082,000 3 $1,681,000 31 $21763,000
165 Lindsey Vorwith 6 $15,680,000 4 $7.420,000 10 $23,100,000 199 Debe Meclnnis 4 $10,500,000 5 $11.244,000 9 $21744.000
166 Steven Sladek 5 $4,325,000 17 $18,671,246 22 $22,996,246 200 James Nelson 6 $9,525,000 5 $12,215,000 " $21740,000
167 Mary Frolander 1 $1,850,000 12 $21128,045 13 $22,978,045

i Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
168 Omid Maghamfar 9 $13,025,000 6 $9,861,000 15 $22,886,000 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

169 Omar Elminoufi 5 $3,841,105 20 $18,988,050 25 $22,829,155
170 Ramon Maldonado 16 $16,031,000 5 $6,795,000 21 $22,826,000
171 Darren Schneider 6 $12,071,000 8 $10,741,000 14 $22,812,000
172 Michael Jacobo 5 $10,531,000 9 $12,251,000 14 $22,782,000
5 - - - ek o I - L = 1
173 Rachel Gardner 4 $4,252,970 16 $18,500,000 20 $22,752,970 .('_)}-_1 me truste {:l X l]L" rtise.
174 Chase Penrose 9 $14,964,900 5 $7740,000 14 $22,704,900 ._,_\ ] "l Ln \ﬁr ] )] :.1 LJ ,L: l ( ] {‘r{ l ] l ] 'l [ } ’ ]'l L‘I ]
175 Sharon Robinson 4 $4,470,047 13 $18,216,994 17 $22,687,041
176 Bob Kelly 5 $7,594,000 14 $15,063,900 19 $22,657,900
177 Cay Bohnsack 8 $11,675,000 6 $10,939,000 14 $22,614,000
178 Michel Goldstein 4 $9,011,000 6 $13,532,000 10 $22,543,000
179 Morgan Baiton 7 $13,469,000 7 $9,071,000 14 $22,540,000 Dﬂﬂl‘l Haoffrman
. L] L] L]
180 Dylan Wright 2 $9,090,000 4 $13,445,000 6 $22,535,000 Praducing Branch Manager - NMLS # 404652 Orl nPOlnt
O: BSB25.5TN
181 Travis McClain 7 $6,902,405 9 $15,606,405 16 $22,508,810 dylan hoffman@originpoint.com Mortgage
155 5 Highway 101, 5te ¥, Solono Beach, CA 92075
182 Greg Cummings 2 $6,925,000 9 $15,549,500 1 $22,474,500
El—-—lr— CirgmnPoint (Operoting os OngenPoing Morngs =AY MMLS #2585 For liconsing informaton vish www imlsconsumsraconis ong. Fgual Housing Lendor Conditinns
183 Janna Hernholm 4 $12¥285‘000 5 $1O’175'000 9 $22'460¥000 ray spply: G;.'E:u!ir-u?n thie -sl.u‘.:rl-;'ll Eﬁ ] l.?-._ Dwinﬁbhl.{-‘”?g::w LLC ot e ol the legal mﬂlegiﬂ"pcil". LLE. CA Licerded by the EM'WE:E c-‘qf-:x.lm:-u'l :l:l.xec Lo and
Irmorection under the California Residentiol Martgoge Lending Act
184 Rebecca Zhao 9 $19,854,399 1 $2,560,000 10 $22,414,399
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H)OME INSPECTION
N by ~Sforstars e 4

FUN D
With every Inspection we provide a | N ( : A I_ | F O R N | A
donotion to Semper Fi & America's
Fund.
This charity provides assistnace to

our local veterans and active duty
service members!
Thank you for helping us donate
over $30,000 in the last I years!

RENSVO

F IN AN AT

OCHINEROLENDINGTEAM

“Avocado
Inspectors

(858) 232-2501
BRENDAN EHOVOFINANCIAL.COM
Dap TR L . il

CONTACT

(1) 800-720-2844 L V2
info@forsterhomeinspections.com

www.alchemytc.com

6198613215 @Wekevlve.

Aot e o e 1 TURN FINERS INTO FORTUNES, ~ fcsat nox e,
' =l WITN case siudies
OUR REALTOR PARTNER PLEDGE WITHOUT LIFTING A'FINGER: A o Sou REVVE your

We Don't Do Sales..Your Clients Stay Yours! 3 ¥ 07y scles pipeline and
Wae Protect You From Negative Tenant Reviews. Discover how top agents are turning Gt YOUr bank account.
We Are Your Landlord-Tenant Experts. the toughest homes into fast closings

and exira income, no extra eﬁqrt

no siress, no surprises.

In a recent challenging situation,

WeRevive was the only one who

, ', got creative and found a real

sclution for the seller. That

4 kind of problem-solving is

'S why | keep choosing them,
CLEVE SHIRLEY

Regitor | WeaRevive VIP S

GoldenWest -
Management Inc.

CONTACT US TODAY! 838 779 0577 ““"EE’

GoldenWestManagement.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

What if One Conversation
Could Save Your Seller $50,0007?

Protecting your clients doesn't end at closing.

New Venture Escrow provides an added layer of protection against post-closing
disclosure claims with our exclusive Seller's Protection Insurance Policy.

Courtney Louis Tania Marks

VICE PRESIDENT OF SALES VICE PRESIDENT OF SALES
Courtney@NewVentureEscrow.com Tania@NewVentureEscrow.com
858.229.9035 619.807.0711

CALL US BEFORE YOUR NEXT LISTING CONSULTATION!

Servicing all of California

Del Mar | Carlsbad | Chula Vista | Mission Valley | Laguna Niguel | Temecula | Rancho Mirage | Sherman Oaks

New Venture Escrow is not a licensed insurance agent, broker, or insurer. New Venture Escrow does not solicit, sell, negotiate, underwrite, or provide insurance coverage or
advice, and has no responsibility for any associated insurance. *This is not based in partnership with New Venture Escrow. It is simply an available option for all qualified sellers




