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The Ridge Wellness + Social Club is Now Open, completing the Trilogy® Bickford Experience

The homes are here. The views are here. Now the Club that brings it all together is open and
ready to experience. For clients seeking a lifestyle defined by connection, wellness, recreation, and
remarkable views, there’s never been a better time to discover Trilogy Bickford.

» Tour the fully realized community and experience the lifestyle firsthand.

(=) PHOONG LAW

Get Help
Now!

o SO
Trilogy.
A ANH PHOONG Bickford

Sales: Shea Homes Marketing Company (CalDRE #01378646); Construction: SHALC GC, INC. (CSLB #1062050). Homes at Trilogy Bickford are intended for occupancy by at least one person 55 years of age or older, with certain &
- exceptions for younger persons as provided by law and the governing covenants, conditions and restrictions. This is not an offer of real estate for sale, nor a solicitation of an offer to buy, to residents of any state or province in which 2
g ‘ registration and other legal requirements have not been fulfilled. Trademarks are property of their respective owners. Equal Housing Opportunity. Views not guaranteed and may change over time. =
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WORK WITH THE COMPANY THAT NEVER QUITS Justin Coupe

CEO

o g
po Int eq U lty 916-768-8580

justin@pointequity.com
Q146-248-45620 " @p q lty

Preparing your home fo st o v e AR A e RN DL - )

www.premierehomestaginglic.com | 916.300.0402
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these
businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
Donalee Ham

(916) 621-9880
apiexchange.com

IPX 1031
(530) 755-8355
ipx1031.com

55+ ACTIVE ADULT
COMMUNITY

Trilogy Bickford Ranch
(916) 823-8654

AC/HEATING/DUCT WORK/
HOT WATER TANK

HOTCO The Hot

Water Heater Co.

(916) 905-4468
www.hotwaterco.com

ATTORNEY/LAW FIRM
Phoong Law

(916) 475-6466
phoonglaw.com

CLEANING SERVICES
Meticulosity Cleaning
Jennifer Prado

(916) 410-4740
meticulocitycleaningca.com

CONSTRUCTION &
REMODELING

Good Life Construction
(916) 833-1379
goodlifeconstruction.com

RiseCon North America
(650) 274-4484
www.risecon.com

CUSTOM CLOSETS,
OFFICES & GARAGES
California Closets
californiaclosets.com

6 - September 2026

ENTERTAINMENT / PARTIES
Top Tier Entertainment
Experiences Group

(916) 932-3275
toptierfoamparties.com

EVENT DESIGNS

Petite Events

(916) 716-9417
www.petiteeventsco.com

EVENT SERVICES
Coram Deo

(980) 777-3011
www.crmdeo.com

Edi Hsu Art
(408) 482-3806
www.edihsu.com

The Dancer’s Pantry
(916) 541-0619
www.thedancerspantry.com

FLOORING
Roseville Floors and More
(916) 617-6035

FOUNDATION REPAIR
AND ENGINEERING
Pinnacle Home Services
(916) 820-6712
www.foundationfixed.com

HANDYMAN SERVICES
Paul Mesa Handyman Services
(916) 305-3922

HOME & TERMITE INSPECTION
Finley Home Services

(916) 347-7000
finleyhomeservices.com

Nighthawk Inspections
(916) 587-4295
nighthawkinspections.com

Trifecta Home Services Corp.
(800) 610-3457
trifectahomeservices.com

Twin Termite
(916) 402-3966
www.twintermite.com

HOME BUILDER
Meritage Homes
(925) 360-0985
meritagehomes.com

Taylor Morrison

(916) 804-8658
www.taylormorrison.com/ca/
sacramento

HOME FIX & FLIP, INVESTING
& CONSULTING

NorCal Homes & Development
(916) 817-9501
norcalhomeslic.com

HOME ORGANIZATION
& DECLUTTERING
Home Method Co.

Kim Salisbury

(916) 533-3315
homemethodco.com

HOME STAGING

Welcome Home Staging
(916) 773-4400
www.welcomehomesac.com

HOME WARRANTY

First American Home Warranty
(609) 471-8822
firstamrealestate.com

HWA Home Warranty
(619) 241-5881
www.hwahomewarranty.com

INSURANCE

Justin Turner - Goosehead
Insurance

(951) 965-4651
www.goosehead.com/agents/
ca/grass-valley/justin-turner/

T.D. McNeil Insurance Services
Michael Colenzo

(916) 983-2561

TDMINS.com

JUNK REMOVAL & HAULING

All American Hauling
(916) 500-4060
allamericanjrd.com

MORTGAGE LENDING
AFC Mortgage

(916) 440-6989
www.afc360.com

Big Valley Mortgage
Justin Ingolia

(916) 956-9666
Bigvalleymortgage.com

Catalyst Mortgage
(916) 287-7777

CrossCountry Mortgage
(707) 672-3732
www.taraanayagroup.com

Delta Lending Group
(916) 601-7162
deltalending.com

Direct Realty Mortgage
(916) 833-7266
www.benkarimi.com

Element Mortgage
Kyle McCray

(916) 880-8059
elementmortgage.com

Empire Home Loans
Heather Hunter-Jackson
& Leo Whitton

(916) 952-1686
Empirehomeloans.com

Fairway Mortgage -
Lucia Lending Team
(916) 730-6339

Fordy Realty + Lending
(510) 846-6415
fordyrealty.com

Golden Bear Mortgage
(916) 761-2327
www.gbmc.com

Integrity Mortgage
(916) 987-0899
www.myintegritymortgage.com

JJ Mack Team - American
Pacific Mortgage

(916) 390-2463

apmrl.com

Kevin Oto - Green
Haven Capital Inc.
(714) 457-2087
greenhavencap.com

Mason-McDuffie Mortgage
(484) 680-4852
www.jmloans.com

Nathan Sibbet - Loan Depot
(916) 320-3952
loanDepot.com/NSibbet

Nick Cunningham
(916) 302-2018
pointequity.com

US Bank

(408) 398-2267
mortgage.USBank.com/
EddieGarcia

MOVING COMPANY
Auburn Moving and Storage

Street Home Lending
Nick Street

(916) 705-8282
StreetHomelLending.com

The Harris Team
(916) 765-4783
www.harristeam.co
(916) 786-8683
auburnmoving.com

Fuller Moving Services
(916) 349-1119
fullermoving.com

House to Home Moving Inc.
(916) 484-1144
HouseToHomeMoving.com

NHD

Property ID
(800) 626-0106
propertyid.com

PAINTING SERVICES
Certa Pro Painting
(916) 361-1023

POOL CONTRACTOR
Sac Pool Pros
(530) 312-2614
www.sacpoolpros.com

PROPERTY MANAGEMENT
M&M Property Management
Larry Brown

(916) 922-1525
mmproperties.com

REAL ESTATE MEDIA

Daniel Oni Media Company LLC
(832) 315-1164
domediacompany.com

REAL ESTATE TRANSACTION
COORDINATOR

ClipDocs Transaction
Coordination

(818) 262-3225

clipdocs.net

REAL ESTATE VIDEO

& PHOTOGRAPHY

Douglas Barrett Photography
(530) 665-3105
www.dbphotography916.com

REMODELING KITCHEN/BATH
Top Notch Tile

Carlos Navarro

(209) 400-5287

RETIREMENT STRATEGIES
Legacy 72

(916) 287-7042
www.LegacySeventyTwo.com

REVERSE MORTGAGE
American Pacific Reverse
Mortgage Group

Liz Andersen

(916) 223-8869

ROOFING

Titan Roofing

(916) 975-3811
TitanRoofingCA.com

STAGING

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com/about

Revive Design Co.
(916) 208-4490
revivedesigncollective.com

TITLE COMPANY
Chicago Title
(916) 508-4061
chicagotitlesacramento.com

Fidelity National Title
Jen Vicari

(916) 616-6755
norcalrealestate.com

First American Title

Erin Barton
local.firstam.com/ca/reps/
shellyg (916) 798-4115

Placer Title

Matt Hargon
(530) 721-0094
Nathan Blatnick
(916) 802-3300
Bridgette Holmes
(916) 500-9605
PlacerTitle.com

TREE SERVICES - ARBORIST

TreeMax Inc
(916) 580-7932
www.mytreemax.com

VIDEO PRODUCTION
Steezd Media

(707) 225-1678
steezdmedia.com

WINDOW COVERINGS
The Blind Guy

Mark Drennan

(916) 952-9421
blindguy.net

WINDOW SERVICES
Window Screen Solutions
Rich Downing

(916) 906-2033

windowscreensolutions.com
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WANT MORE OF THESE?

Meet e
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Katie MacDiarmid Maryssa Lappen Christina Kitchen Mariya Stout
Publisher Director of Operations Content Coordinator Ad Strategist

11:171
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Olha Melokhina Ashley Maxwell Sarah Nelson
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& NOTIFICATION 1m ago

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and

are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors, C O N G RATU LATJ O N S | O l"' t
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial - U r C |'E' n S a re

intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
CLEAR TO CLOSE!

WELCOME CONSTRUCTION - RESTORATION - INSPECTIONS - PEST SOLUTIONS

Scan Here

We specialize in

vacant and occupied
home staging.

916.773.4400 916-481-0268 GDODLIFEGCRSLF;:E??EI:; STREET

info@welcomehomesac.com t_ HOME LENDING
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I VAR

ROOFING SOLUTIONS

707-718-6792 530-276-4777
bmilani@fahw.com dbanducci@fahw.com

“We make your job easier with service,
alue & intearity”
value & integrity

firstamrealestate.com _ 916-316-0533

g = | First American sjeten@fahw.com
Phone Orders: % Home Warranty
800-444-9030

L Wk
Golden Bear

MORTGAGE CORPORATION

PUT THE STRENGTH OF
THE BEAR BEHIND YOU

916.337.4000 i, :
916.761.2327 SN
www.gbmc.com 5 Ak 5 - o

M & KITCHEN REMODELING . g . )

TILE & FLOORING INSTALLATION
BACKSPLASH INSTALLATION
CUSTOM COUNTERTORS

ReESMBDSEFNTI AL + COMMERCIAL

(916) 975 -3811
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VENDOR SPOTLIGHT

CHELSEA

¢

IF YOU'RE
ANYT

FARRAH

THE DANCER’S PANTRY

Chelsea Farrah, owner of The Dancer’s Paniry, to
e about the woman behind the beautifully crafted grazing
at have become a staple at celebrations throughout the
ento area. From her background as a professional dancer to
ilding a thriving catering business, Chelsea shares her story, what
inspires her, and the philosophy that guides everything she creates.

What is your business, and what
does your business do?

e boards
grazing tables
ull-service event catering.
Our work is rooted in creating
abundant, visually stunning
displays that feel both elevated
and deeply intentional.

We offer a range of services
including flat-lay and elevated
grazing tables, custom charcuterie
boards, cocktail-style catering,
brunch spreads, and curated
add-ons like crostini bars and

What work (sch

d !

Before stepping into the culinary
world, I was a professional
dancer for over 20 years. I later
attended culinary school, where I
began to explore food not just as
nourishment, but as an art form.

Like many people, the pandemic
was a turning point. It created
space to reevaluate what I wanted
my life and career to look like.
Ibegan creating charcuterie
boards as a creative outlet, and it
quickly evolved into something
much bigger, something that

Tell us more about that. Why did
you get into your business?

at bring
hether it was
or now through
und that shared
gathering around a
brating something

, are where the magic
pens. This business allows

o create those moments in a
tangible, lasting way.

It’s the ability to create something
that becomes part of someone’s
memory. Our work often lives

at the center of life’s most
meaningful moments- weddings,
professional celebrations,
milestones, and knowing that

we played a small role in that is
incredibly fulfilling.

We approach food as both a
culinary and visual art form.

PHOTOS BY OLHA MELOKHINA PHOTOGRAPHY



Every table is styled with
intention, not just assembled.

We design our grazing
experiences to feel abundant
without being overwhelming,
striking a balance that feels
elevated and effortless.

We prioritize seasonality

and local sourcing, often
incorporating farmers’ market
ingredients into our menus.

We offer a boutique, highly
personalized experience. No two
events are ever exactly the same.

Tell us about your

personal background.

I’'m based in the Sacramento
area and have built both my
life and my business here. My
background is rooted in the
arts. I spent over 20 years as
a professional dancer before
transitioning into the culinary
world. After dance, I explored
various culinary programs,
where I began to see food as a
creative medium.

My story is really about
evolution and taking that
foundation in discipline,
creativity, and storytelling
from dance and translating

it into something new. What
started as a creative outlet
eventually grew into a business
that blends artistry with
hospitality, allowing me to
create experiences that feel both
beautiful and meaningful.

How has your past shaped who
you are today?

My years as a dancer taught me
discipline, attention to detail, and
the importance of storytelling.
Those same principles show up
in everything I do now, from how
I design a grazing table to how I
run my business.

Can you share the story
of one pivotal moment
or time in your life?

The transition out of my dance
career was a pivotal moment.

It required me to redefine my
identity and step into something
entirely new, which ultimately
led me to build this business
from the ground up.

How did that event shape you
into the person you are today?
It taught me resilience and
trust in the unknown. It also
showed me that creativity
doesn’t disappear; it evolves.
That mindset has been
foundational in how I approach
both life and business.

Tell us about your family and
what you enjoy doing together.
I'm married and have a young
daughter, and they are truly

at the center of everything

I do. We love spending time
outdoors, hosting at home, and
creating simple, meaningful
moments together.

When you aren’t working,
what’s your favorite way to
spend time?

Unwinding at home with my
family, wandering through local
farmers’ markets or spending an
afternoon at a winery, arranging
flowers, and getting lost in a
really good book.

What is your favorite quote?
And why?

Favorite quote: “If you’re not
seeing anything inspiring, you're
walking too fast.”

I love this because it’s a
reminder to slow down and
stay present. So much of
what inspires me, whether
in food, design, or everyday
life, comes from the small
details you only notice
when you take your time.

If there is one thing you want
to be sure the article captures
about you as a person or how
you run your business, what
would that be?

That everything we create

is rooted in intention. From
the ingredients we choose to
the way we style a table, every
detail is considered with care.

Define Success.

Success, to me, is building a
life that feels aligned, where
my work, my creativity,

and my personal life all
support one another.

What is the best advice you
have ever received?

The best advice I've ever
received is to trust the process
and stay consistent, even when
things feel uncertain, and to
believe that what’s meant for
you will find you.

It’s a reminder that not
everything needs to be forced.
When you stay aligned, keep
showing up, and do the work
with intention, the right
opportunities tend to unfold in
their own time.

What has been your
greatest achievement?

My greatest achievermnent
has been building a business
that supports my family
while allowing me to create
meaningful, beautiful
experiences for others.

As a woman, mother, and
entrepreneur, it’s something
I'm deeply proud of, creating a
life where I can provide, stay
present with my family, and

show my daughter what it looks

like to build something with
passion and purpose.

What do you want to be
remembered for?
I want to be remembered for

creating spaces and experiences

that brought people together
in a way that felt beautiful,
thoughtful, and genuinely
meaningful, moments that
people carry with them

long after the event itself.

What does the future hold

for you, personally and
professionally?

Continued growth, expanding
our offerings in a way that still
feels true to who we are and the
experience we create. Personally,
it’s about being present with my
family, raising my daughter, and
continuing to build a life that feels
full, grounded, and meaningful.

Anything else you wish

to say or highlight?

At the end of the day; this
work is about connection.
Food is just the medium.
We’re really in the business of
bringing people together. %

Contact Chelsea at:
Chelsea Farrah
Owner and Head Chef
The Dancer’s Pantry
www.thedancerspantry.com
dancers.pantry.orders@gmail.com
916-541-0619




REVIEW TODAY'S EVALUATE YOUR TOP TOOLS TO
HOTTEST FARM 2026 SUCCESS PLAN MASTER BEFORE
OPPORTUNITIES PROGRESS & OBSTACLES THE YEAR ENDS

One of the most impactful conversations you can have for your
business is with your FNT partner. With half the year already

behind us, now is the ideal time to schedule your mid-year session.

Contact us today to explore our customized suite of
solutions and discover how a strong title partnership
can make all the difference.

LET'S CONNECT FOR YOUR
2026 MID-YEAR REVIEW.

You don't have to see
the whole staircgse. Just take the
i

fast Hop-

Visit us online at

NorCalRealEstate.com

TEAM

Jess Baucum Ben Cox Pete Dawson  Tarin Delavoye Nick Ellsworth
Commercial Sales Execulive Sales Executive Sakes Exacutiee Lales Exacltive Sales Executive
Jess. Baucum@intcom Ben.Cox@inf.com PRawsan@imlcom Tarin.Delavoyedfnf.oom Mick. Ellswarthilitnf.com
a1 288 S10-414-1024 C30-306-3564 T16-047-T414 816-342-7504

Noah Galgan Tun?fa Gibson  Jen Goodman Heather Janda Don Keller
Sa

Sales Executive a5 Exatuthme Sales Exgcutive Sales Executha VP Builder Services
Neah. Galgana fnf.com Tonya Gibson@fnf.com Jen.Goadman®inl.com Heather Janda@inf.com Don Xeller@ni.com

TOT-013-0811 916-955-53301 9165-995-5E80 G16.337.34994 916-616-0300

Sy
{ _ : N

Michelle Kloss  Tim Mikulin  Kimberly Mullen Gus Murphy Kelly Parish
Sales Exacullve Sales Exocutive Sales Exerutive Cales Executive Sales Bwcutive

Michelle Klows@nloom Tim. Mikulini@in! com girmberly Mullen@inlcam Gus MurphyZinf.com Kelly.Partzhi@finfcom

S16-342-8237 16-60%-5500 209-327-379T B30-506-132E 530-556-5816

g

Katie Reiners  Debbie Sajdak Cisely Sandoval Jennifer Vicari David Woods
Sales Executlve Sales Execulive Sales Executive Sales Executhve Sales Exacutive

Katle Reinars@inl.com Pebbie.saidak@Einl.com ClselySandoval@inf.com IWicari@nl.com DAWoodsEinl.com
956-521-8550 530-545-0275 F07301-0397 66166755 16-T99- 7272

s

COLIN ROE

BRYAN SHANK DONNA MARIE NOWLIN
Regional Manager County Manager Regional Sales Manager

516, 730.5505 T07.326.5552 916.521,5355

© Fidelity National Title




YOUR CLIENT FOUND THE HOUSE.

NOW LET’S GET THEM TO THE CLOSING TABLE.

Nominated as one of the Top 100 Loan Officers in the
Nation for 2024-2025 by Rocket Mortgage.

v’ Top-Rated Mortgage Broker by Clients with 100+ five-star Google reviews.
v’ Bilingual: English & Farsi.
v’ Offering non-traditional loan programs, No Tax returns or W2 is needed.

v’ Experienced in helping a wide range of borrowers
with personalized mortgage solutions.

DIRECTREALT)

1382 Blue Oaks Blvd, Suite 270
Roseville, CA, 95678

BEN KARIMI | Loan Officer
(916) 833-7266 | NMLS# 2377865 fe

JOHN MEUSSNER

Closings on time, every time.

A Sacramento County resident supporting buyers, homeowners,
and realtors with an efficient mortgage process that keeps
deals moving forward.

e

John Meussner | Senior Loan Officer | NMLS# 138061

O (484) 680-4852 | ® john@masonmac.com
0 12647 Alcosta Blvd, Suite 300 | San Ramon, CA. 94583

NMLS #1141

HOME AND TERMITE INSPECTIONS - IN-HOUSE REPAIRS - REAL ESTATE SPECIALISTS

4 P
’ | .f.)
ﬁ TWIN @ T 7
vF ‘ </
) Y - — —
TERMITE & HOME INSF’ECTIONS j C _: _;
-
Serwce From the Foothills to the Bay V= LOAN‘

INSPECTIONS

Professional In-House Repairs

Trusted by
Realtors For
Over 19 Years!

\l TWINTERMITE.COM | 916-344-8946
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MORE ROOM FOR
WHAT MATTERS

CALIFORNIA CLOSETS

Roseville 1017 Galleria Blvd, Ste 150

©j®
SCHEDULE YOUR COMPLIMENTARY DESIGN CONSULTATION g
B00.274.6754 CALIFORNIACLOSETS.COM =



Junk Removal & Hauling
)

%"ﬁﬁm
JUNK\REMOWAL & DEMO

17 “916-500-4060

Your Trusted Cleanup
& Demolition Partner for
Real Estate Success

Dylan & lessy Dudley
(816} 500-4060
AllAmericanIRD.com

Real Estate Video & Photogruphy

®)

Douglas Barrett
PHOTOGRAPHY

REAL ESTATE MEDIA
 THAT SELLS

VAT AP

ELEVATE YRR LISTING.
EXCEED EXPECTATIONS

WHY HWA?

Window Ccverings

The Biind Guy
M&MW

(916) 952-9421 Mark
(916) 686-7997 Office

Live-paintad £ digia

” FASHION PORTRA!'] s

A wniger hand-painfed reperidnce for
PRur mm it S -."u-r pegnty & quesic!

Event Designs

EVENT RENTALS &
{lHIU’\i] \HI\I( ‘\HU\
¢ lifie e e evem
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Your Local Water Heater Experts

Help Feople, Selve Problems.

;; J y L) Ome Water Heater at a Time.
[ 4 SO e WeteHeates nspections -Coll o Tt 86 SIS-4258

Residential | Comm

| www.hotwaterco.com |
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Win more listings. Grow
your business powered by
Property ID Max.

Debra Soeer

/&5 PROPERTY ID

Grind Your Way to More Closings

Let's Plan Your Mortgage Ride!

LET'S RIDE TOGETHER
NICHOLAS M. LUCIA

Certified Mortgage Planner
NMLS# 489401

3400 Douglas Blvd., Suite 260,
Roseville, CA 95661
916-730-6339
nick@lucialendingteam.com
www.lucialendingteam.com



EVENT RECAP

T here’s something special about
a summer night at the ballpark,
especially when it’s shared with the
Sacramento Real Producers community.

In June, agents, partners, friends, and
family members came together for

one of our favorite annual traditions:
Sacramento Real Producers Night at

the Ballpark. The evening was filled
with great conversations, exciting
moments, and countless opportunities to
strengthen the relationships that make
this community so unique.

The festivities began before the first
pitch with an exclusive pre-game mixer
hosted by BlackPine Communities at
their newest community, Four40 West.
Guests enjoyed the opportunity to
tour the beautifully designed homes,
experience the thoughtful craftsmanship
and attention to detail throughout the
community, and
connect with
fellow real estate
professionals in
arelaxed setting
before heading to
the stadium. The
mixer provided
a firsthand look
at one of the
area’s newest
communities
while creating
the perfect
atmosphere for
networking and
conversation.
We are

22 - September 2026

BLgfen,

R v

incredibly grateful

to the BlackPine Communities

team for opening their doors and
helping us kick off the evening in such a
memorable way.

As the crowd made its way to
the ballpark, the excitement
only continued to build.

One of the most memorable moments of
the evening came when our June cover
agent, Gina Kidd, took the field to throw
out the honorary first pitch. Watching
Gina represent the Sacramento Real
Producers community in front of a
packed stadium was a proud moment
and a well-deserved recognition of the
professionalism, leadership, and success
she brings to our industry every day.

And just when guests thought the
evening couldn’t get any better, a
familiar face from one of baseball’s most
beloved movies joined the celebration.

Thanks to Tara Anaya of CrossCountry
Mortgage, we were thrilled to welcome
special guest Marty York, best known
to generations of fans as “Yeah-Yeah”
from The Sandlot. Marty quickly
became one of the highlights of the
evening, generously spending time
with attendees, posing for photos,
signing autographs, and sharing stories
throughout the night. Whether guests
grew up quoting The Sandlot or were
meeting him for the first time, his
presence brought an extra layer of fun,
nostalgia, and excitement to an already
unforgettable evening.

THANK YOU SPONSORS

Event Host Platinum Sponsor

BLACKPINE

COMMUNITIES

Gold Sponsors
THE ANAYA GROUP

CROSSCOUNTRY MORTGAGE™

Supporting Sponsor

o ClipTC by Clipdocs

NIGHTHAWK

INSPECTIONS

GOODLIFE

Media Sponsor




We are incredibly grateful to Tara for
helping make this special appearance
possible. Having “Yeah-Yeah” celebrating
alongside our Sacramento Real
Producers community was one of those
unexpected moments that guests will
be talking about long after the final
inning. It was the perfect addition to an
evening centered around connection,
community, and creating memorable
experiences together.

From networking and community
tours to baseball, celebrity guests, and
unforgettable conversations, the entire
evening served as a reminder of what
Sacramento Real Producers is all about.
While our publication highlights the
achievements of top-producing agents,
our events create opportunities for
those professionals to build genuine
relationships across brokerages, teams,
and companies throughout the region.

In an industry where competition
often takes center stage, these
moments of connection are what
set our community apart.

24 - September 2026

To everyone who joined us, thank

you for making the evening such a
success. Your energy, enthusiasm, and
willingness to engage with one another
are what bring these events to life and
continue to strengthen the Sacramento
Real Producers community.

A special thank you to BlackPine
Communities for hosting our pre-game
mixer, to Gina Kidd for representing

our community with the honorary first
pitch, and to Tara Anaya of CrossCountry
Mortgage for bringing Marty York

and helping create such a memorable
experience for our attendees.

Finally, none of this would be
possible without the support of

our incredible 2026 Preferred
Partners and Annual Sponsors. Your
continued investment in Sacramento
Real Producers allows us to create
meaningful experiences throughout
the year, from our networking events
and happy hours to our magazine,
educational opportunities, and
signature celebrations like Night at




the Ballpark. We are grateful for
your partnership, your support,
and your shared commitment to
elevating the real estate community
throughout Sacramento, Placer,
and El Dorado Counties.

If June’s Night at the Ballpark was any
indication, the rest of 2026 is shaping
up to be one incredible year. We can’t
wait to see you at the next event. ¥

call ud (916)3459-1119
fullermoving.com

WE WORK WHEN YOU WORK!

Because Redltors Don’t Keep Banker’s Hours - And Neither Do We!

Intoresded in gatiing Pro-Quciifiad in mirules with RO HIT TO YOUR CREDIT SCORE?

CALL OUR 24/7 PRE-QUAL HOTLINES AND LETS GETS STARTED!
TEAM INTEGRITY )

R —— 1% o : 916. 71_2 4148
- S U C C E S S Michelle Kinkaid 1o o=

MORTGAGE PARTNERS, INC. }:‘Iltfjltluﬁiat 9169573520

MNMLS: 130562

3

E E Trusted by Socromento’s Top-Producing Reoltors Since 1996 a S[;ﬁn "I,N’]"]dt[\" Miarse ki

@ mwntegrltymorigdqe com
EIEEE Toom Integrity NMLS 704419 DRE 01441603

©lGine : 916. 282 ?’459

Done on time.
Every time.
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We protect every play to help you reach the O e S
end zone, so you can focus on scoring the next Ny o
T A '.--..-"l:'.'-.--"'-; T T,
’ 3 3 - TOP ROW LEFT TO RIGHT: Michelle Anapolsky Midtown Sierra Oaks 916.284.1626, |ulie Bergstrom Roseville 916.801.43600 7 7 W 0
transaction. Placer Title Company iscommitted _ Connie Continelli Raseville 916.298.9581, Rachael Huff Grass Valley 916.996.4339
to hel P in g you WIN! MIDDLE ROW LEFT TO RIGHT: Cory Lawwver Larid Park 916.548.1856, Jan Lippi Roseville: 916,716,930
JR: Longee Land Park/Natomas 916.4101250, Annie Pellegrini | Dorado Hills Placerville 5162171459

BOTTOM ROW LEFT TO RIGHT: Curt Roth Aubum 916.768 3394, Jack Souza Sunrise 916.932.3535, Ginny Wadsworth 5 L ake Tahos 530.542.1811

Proudly Serving Sacramento, Placer And El Dorado Counties!
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Trust Placer Title Company to be your
partner from kickoff to closing.
AL \“ﬂ EHTOC‘LD&?

N \E\DNTH G094

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

www.PlacerTitle.com



ASSET FINANCIAL

: HAND YOUR CLIENT
Meritage  THE KEYS TO
LIFE.BUILT.BETTER.

Over the past 35+ years, Meritage Homes has defined what quality homebuilding means and how
that translates to a better home for your clients. Every Meritage home comes standard with
unparalleled energy-efficiency built in, smart home technology and designer-curated interior finishes.
With ample inventory of quick move-ins, your clients can buy a new home with the features they
want on a timeline that works for them.

18
Kevin Mille 4
81% of Kevin’s 2024 Purchase Transactions Senior Mortgage

o . New Construction Dire
Cleared for Closing within 10 Days of Application 2 T

READY FOR A

i THOROUGH
e souors  INSPECTION? (it

g ' Protect your home. Protect your imestmant, i
to Meet Your Clients ot THifacti todsy _ TODAY!

Unique Needs

WE RECOGNIZE YOUR EXPERTISE & ACCOLADES | WE RESPECT YOUR CONNECTIONS & INFLUENCE
As a valued partner, you can receive 3% commission
when your clients purchase any Northern California home.

for more information visit meritagehomes.com/agents

**Important terms and conditions apply.**. Broker will receive a 3% bonus in connection with purchase agreements for select, quick move-in homes (commencement of construction and selection of options, if applicable, must have already occurred) in Meritage
Homes’ Northern California area that are entered into by buyer and accepted by Meritage Homes starting on January 1, 2024 and will close on or before December 31, 2024. Promotion void and will not be honored if the home closing does not occur on or prior to
December 31, 2024. Must be a licensed real estate agent/broker in the State of California to receive bonus and any other commission and must accompany buyer(s) on first sales office visit. Agents Rock Rewards Program and any details associated therewith
can be found at http://www.meritagehomes.com/agent. Promotion must be mentioned at time of contract and is not valid on contract re-writes, transfers, or for buyers who have had a previous contract with Meritage Homes entity canceled for any reason
Promotion is applicable solely upon closing and buyer’s compliance with all terms and conditions of qualifying contract. Promotion subject to any applicable governmental and lender restrictions, and will be reduced or withdrawn to the extent required by any .
such restrictions. Promotion void where prohibited by law and shall be limited in all events to the specific terms set forth in the binding contract for the specific home. Meritage Homes reserves the right to cancel or change this promotion at any time, without

prior notice or obligation. Promotion cannot be combined with any other promotion or incentive. Visit www.meritagehomes.com/featuredescriptions for information and disclaimers about energy-efficient features and associated claims. Not an offer or solicitation

to sell real property. Offers to sell real property may only be made and accepted at the sales center for individual Meritage Homes communities. Meritage Homes®, Setting the standard for energy-efficient homes® and Life. Built. Better.® are registered
trademarks of Meritage Homes Corporation. ©2024 Meritage Homes Corporation. Al rights reserved
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i LENDING GROUE

Traci Ufs Couned! Valerie
Ghilardi 216017162 Nyyreher

traci@deltalending.com
Branch Manager 2014 Capitol Ave #200 Loan Officer

NMLS: 1570347 Sacramento, CA 95811 NMLS 252974

Delta Lending Group is powered by Alameda Mortgage Corporation NMLS #271603. Licensed by the " . v,
Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act. L I.BUU:I 610-3457 ’ﬁ

www.nmlsconsumeraccess.org =

THOROUGH. TRUSTED. TRIFECTA.
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m THE ANAYA GROUP

PROUDLY SERVING

( ’ CROSSCOUNTRY MORTGAGE"™
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$437B+Funded 2nd Largest Extensive Suite
in Loans Since 2010 Nonbank Retail Mortgage Lender of Mortgage Products

With 18 years in the mortgage industry, my knowledge of mortgage programs and underwriting
guidelines makes me great at what | do. Since my start, | have helped over 4,000 families purchase
homes or save money through refinancing. Serving a client in what can be a complicated process

of home buying and making the experience the best it can be is one of my daily goals
Transform Your Listings

with Our Flooring \ | S ¢ piessbiinbipyine Call, text, email, or scan the code for any of your home financing needs!
Asset Preservation is a leading 1031
Eﬁ.{{’."ﬁar[ LT
% > ) Every person counts, every
, SR IrEeta Y th situation is different, and | am
~ roviding the- | .u an here to offer the best options
A =, | s of experience, Sibbet available for YOU while making
ROSEVILLE ey - L e ) this process smooth.

Senior Loan Consultant

N /] L\ W% NMLS #450926
N T\ A4
\/’
. | [ (916) 320-3952
Flooring Installation, Repair, & Maintenance 1 i
Hardwood | Luxury Vinyl Plank | Laminate | Trim N = oy /
I B = lllllll. ® nsibbet@IloanDepot.com
For Professional Floor Installation Call Today! . v - ASSET PRESERVATION

| ) — . " alified Intermediary
rosevillefloorinstall.com Enis & Narcissa Dzapo oy

. apiexchange.com a TE10R Streat, Sulke 260, Sacramento, GA 95811, Rates, ternas, and availability of programs are sabject fo change without notice. loasikepnt LONKLS 1D
Lic# 1117155 E e { Finamecial Protaction and fmovation ander b Calitornis Resideitial Morigage Landing Act GRMLA 4130040, (102522 835650
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FAMILY MATTERS
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BY. JAMIE MARTIN

or Jamie Martin, real estate

has never been just about

buying or selling homes. It’s

about building relationships,

earning trust, and helping
people through some of life’s biggest
milestones. Over the years, those
relationships have become the heart of
her business, and many have turned
into lifelong friendships.

Jamie Martin, founder of The Martin
Real Estate Group, has proudly served
clients throughout Northern California
since 2003, and the Hawaiian Islands
since 2005.

She is affiliated with Coldwell Banker
Realty in California and Coldwell Banker
Island Properties in Hawaii. Licensed in
California since 2003 and Hawaii since
2005, Jamie has built her business on one
simple belief: always put people first.

“I've always believed real estate is about
relationships,” Jamie says. “The homes are
important, but it’s the people I'll always
remember. Some of my closest friends
today started out as clients, and that’s
something I'll never take for granted.”

Raised in the small town of Galt, Jamie
grew up believing in hard work, kindness,
and the importance of community. Before
beginning her real estate career, she
spent 12 years as an RDAEF with the same
dental practice in Elk Grove, where she
built lasting relationships with patients
and their families.

Real estate was always close to home.
Jamie’s father was a Realtor who
encouraged her to follow in his footsteps
after she became a mother.

“My dad always told me I'd be great at
this because I loved people...

He was right.

Jamie earned Rookie of the Year
during her very first year in real

estate and has now spent more than
two decades building a business

based almost entirely on referrals and
repeat clients. Along the way, she has
consistently ranked among Coldwell
Banker’s top-producing agents, earning
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honors including President’s Elite,
President’s Circle, Diamond Society, Top
2% of Realtors nationwide, and is an
Outstanding Life Masters Club member.
She also served on the Sacramento
Association of REALTORS® Masters Club
Steering Committee, for two years.

Still, if you ask Jamie what she’s
most proud of, her answer
comes without hesitation.

“My boys.”

As a single mother raising two sons on a
commission-based income, Jamie built
her business one relationship at a time
while making sure she never missed
the moments that mattered most. She
was room mom, attended Friday Mass
at their Catholic schools, chaperoned
field trips, cheered from the sidelines
at football and baseball games, hosted
many kids’ parties at her home and
proudly put both of her sons through
Catholic school from Kindergarten
through High School.

Many longtime clients still remember
Ian holding Jamie’s hand while she
showed homes, with baby Jacob riding
along in his infant carrier. Jamie laughs
when she remembers writing offers
from the parking lot at Jesuit High
School between football and baseball
practices, juggling client calls, carpools,
and family life.

lan Martin

“I've never had anything handed to
me,” she says. “I've worked hard for
everything I've built, and my boys have
always been my why.”

Today, the business Jamie spent
years building has become
a true family business.

Her younger son, Jacob, has worked
alongside her for the past five years,
although in many ways, he’s been part
of the business his entire life. From
attending open houses and handing out
flyers as a child to now helping clients
buy and sell homes of his own, he
learned the business by watching and
working alongside his mom. Jamie has
loved mentoring Jacob through every
step of his career, and clients quickly
notice his professionalism, work ethic,
and genuine love and care for the
people he serves.

Her older son, Ian, graduated from
the University of Hawaii at Manoa

in 2022 with a Bachelor of Business
Administration in Marketing.
Throughout college, he worked in
hospitality and currently serves at
Quiora at The Ritz-Carlton Residences,
Waikiki Beach, where taking care of
people has always come naturally. In
2026, Ian earned his Hawaii real estate
license and joined The Martin Real
Estate Group. Based on Oahu, he helps
serve clients throughout the Hawaiian
Islands while bringing the same
kindness, professionalism, and aloha
spirit to every client he meets.

Together, Jamie and Jacob are licensed
in both California and Hawaii,
while Ian serves clients throughout

Hawaii, giving The Martin Real Estate
Group the unique ability to help
families with moves, second homes,
investments, and referrals between
the mainland and the islands.

“For years I had always dreamed about
the day we’d all be working together,”
Jamie says. “Watching that dream
become a reality is something I'll never
take for granted.”

Whether they’re in California, Oahu, or
Maui, family time is what matters most.
Youwll usually find the Martins at the
beach, working out together, cooking,
listening to island music, watching the
sunset, entertaining friends, or simply
enjoying each other’s company. Those
moments remind Jamie why she has
always worked so hard.

Professionally, Jamie believes success
comes down to something simple:
showing up.

“I treat every client like family. I
communicate, I follow through, and I'm
there long after closing day. That’s just
who I am.”

That commitment has created a business
built almost entirely through referrals,
repeat clients, and friendships that now
span generations. Many of the families
Jamie helped years ago have returned to
buy and sell multiple homes, and today
she’s honored to help their children,
family and friends as well.

Last year alone, Jamie closed more
than 30 transactions totaling over $14
million in sales volume. While she’s
grateful for those accomplishments,

¢

Jacob Martin

she’ll tell you they’re simply the
result of taking care of people and
building relationships that last.

More than two decades after earning
her license, Jamie continues to lead with
the same values that inspired her from
the beginning: work hard, stay humble,
put people first, and bring a little aloha
into every relationship.

Because at The Martin Real Estate
Group, real estate has never been just
about homes. It’s about relationships
that become friendships, friendships
that become family, and always showing
up for the people who trust you.

Their motto is simple, Live Life Aloha... ®

%ﬂpﬁﬂm

| COMMUNICATE, | FOLLOW THROUGH,
& I'M THERE LONG AFTER CLOSING DAY.

THAT’S JUST WHO 1 AM.
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igse taylor
morrison.

Your Clients. More Choices.

Taylor Morrison has 20 communities and growing across Lincoln, Roseville,
Sacramento, and Elk Grove. From entry-level homes to resort-style living,
there's something for every buyer. Backed by 11 years as America’s Most
Trusted® Home Buildert. Ask about our 2% agent commission program and
current availability.

taylormorrison.com/ca/sacramento
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ESPLANADE.

Where every day s a vacation

Unique opportunities await at Esplanade where signature experiences and
wellness programs are designed to invigorate the mind, body, and spirit.
a2+ resort-style living is right outside your client’s door at two locations
in the area, Esplanade at Madeira Ranch in Elk Grove and Esplanade at

Turkey Creek in Lincoln.

discoveresplanade.com Resort living by Taylor Morrison
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House to Home Moving is a full-service moving company dedicated to providing
top quality direct shipment moving services at an affordable price.

N ; YOUR STRESS FREE MOVING SOLUTION
= LOCALE LONG msmncz PACKING& UNPACKING

s CALL US FOR A FREE 9]5
ﬁ b IN-HOME DR VIRTUAL ESTIMME
JMQHS%T“HHWE Moyingdcom @: " _

CARPUC. T19075E_ N
PROFESSIONAL = COURTEQUS = FRIENDLY = CAREFUL = l]ETAIL URIEHTEn TRAINED = EXPERIENCED

LIZ ANDERSEN nmis# 1263245 lizandersen@apmortgage.com Q;RET.REMENT
Account Executive 3000 Lava Ridge Court , Suite #103 \ LENDING

016.223.8869 Roseville, CA 95661 / 150590 R OB el

Pratection and nreveton under the CRHLA ety

40 eptembe 026

'E.-l'-i
o o -
| e
jun
m -
-q: ==l
] - —t|
1= = ——|
= —
=H: -'.a==—--"'"'l""'
FE === *
| . —
o - o Y— Euk
=gy = : e R F
e b -

Complimentarny-Branding Videos for Your

Buyers & Referrals
Let's Partner for Seamless, Market-Ready Success

LYNEL F RD MORE THAN A
LENDING + BRE\IDING DREkMER
LN 6@ ’F o) d. JULLIAN WALLACE

NMLSH 1993005 Brand Strategy & Creative >

Solutions for Agents
& Homebuyers »
Residential Lown Specialist S
FHA | VA | Conventional | Partnering with Lynel Ford e

for Buyer Success Stories

COMPLIMENTARY BUYER
BRANDING PACKAGE

Includes custom welcome videos, social !h
media content, and agent collaboration

@ lynel.ford @ manifestwallace




HOME

METHOD C¢

TO SOLD.= WE MAKE MOVINGSIMPLE

- .

L
B

AL Lo p i 2 = 2l okl
We rmiake gelis 11 SEQITIESS,

pied Staging, Unpack

Concierge Moving Services -

Serving the Greater Sacramento Region
© @homemethodco ¢ 916.234.3975

Our Services

Time is Money. We'll Save You Both.

=_ goosehead
INSURANCE
Smarter Insurance. By Design.

Elevate Every Listing.

= Architectural New Pool Builds

* High-End Remodels & Modernizations
= Weekly Pool Service & Repairs

» Pre-Sale Pool Inspecticns

Phone: 916-722-7665

Justin does the policy
searching that fits your
budget and needs from

Web: mﬂnﬂﬂ_s.a{: ros.com Auto to Life Insurance
o and everything in between.

Email: info@sacpoolpros.com

9300 Tokay Ln, Sacramento CA 95829

justin.turner@goosehead.com
1035 Sutton Way | Suite B | Grass Valley
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Karin Kwong, Mertgage Consultant
[916) B34-1915
karin@catalystmtg.com (916) 740-5623
NMLS# 448184

Paige De K!eer, Senior Mortgoge

Loon Originator

(716) 390-3272

pdekleer@ootalystmibg.com

NMLS# 1381002

armio Residential Mortgoge Landing Acl License & D1795233 An Approved Equal Housing Lender

LOCAL MORTGAGE EXPERTS

FIND THE

RIGHT FIT
_FOR YOU.

Fast track mortgoge options,

in-house underwriting, and

local experts ready to .
Duc-Hanh Nguyen,

Senior Mortgage Loan Officer

help you move faster.

dnguyen@catalystmtg.com

* NMLS# 2014521
cotaluct

-u l Sa B
MORTGAGE

Igniting a difference ”

— LOAN PROGRAMS —
More options. Less wailing.

Stacey Medinas,
EVFP of Production and 5Sales
Senior Loan Advisor
916-541-6049
smedinas@caotalystmig.com
MMLS & 224022 / DRE #013967%92

&3 HELOCs

A

- CALL NOW -
. 916.287.7777
CATALYSTMORTGAGE.COM @
California DFPI License #60DBO046307 MMLS # 236492 E0GAL HOUSSHS
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PARTNER SPOTLIGHT

BY CHRISTINA
KITCHEN

Building Businesses,
Creating Smiles

For Rich and Noah Downing,
business has never simply
been about making a

living. It’s about creating
unforgettable experiences,
building lasting memories,
and doing it all as a family.

As the owners of Top Tier
Entertainment Experiences
Group and Top Tier Foam
Parties, the father-and-son
team has built a company
centered on one simple
mission: bringing joy to
people. From high-energy
foam parties to mobile mini
golf and interactive events,
every celebration they host
is designed with one goal in
mind, to leave guests smiling
long after the party ends.

That philosophy is what
separates them from
the competition.

“We’re not working,” they
say. “We’re having fun.”

It’s a mindset that has
become the heartbeat of
their business.




More Than Entertainment
Rich and Noah don’t just
provide party services. They
create experiences.

Whether they’re entertaining
families, neighborhoods,
schools, or corporate groups,
they believe every event
deserves to feel unique. Their
commitment to exceptional
customer service, energetic
personalities, and
memorable experiences has
earned them a reputation for
delivering much more than
clients expect.

“We give the number one-
rated customer service,” they
explain. “We also give an
experience people will never
forget and will always be
talking about.”

That commitment has helped
Top Tier become known for
bringing energy wherever
they go. It’s not just about

the foam or the games. It’s
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about creating moments that
people remember.

A Family Business with
Deep Roots

While Top Tier is still
growing, entrepreneurship
has been part of Rich’s life
for decades.

Originally from Pleasanton
in California’s Bay Area, Rich
describes his education as
coming from the “school of
hard knocks.” Over the years,
he has built, owned, and sold
multiple businesses, learning
firsthand what it takes to
succeed through experience
rather than a classroom.

Today, he also operates
Window Screen Solutions

in El Dorado Hills, but he
considers working alongside
his sons to be his greatest
professional accomplishment.

For Noah, entrepreneurship
started early as well.

A graduate of Oak Ridge
High School in El Dorado
Hills, Noah launched Noah’s
Auto Detailing, growing the
company into two detailing
crews serving the region.
His success even earned him
Entrepreneur of the Year
recognition in El Dorado
Hills several years ago.

Together, father and
son discovered that
combining their talents
made perfect sense.

Building businesses together
wasn’t just a career move. It
became a defining chapter in
their family’s story.

Family First

Ask Rich and Noah about the
pivotal moment that shaped
their lives, and their answer

isn’t centered on business
growth or financial success.

It’s family.

Building businesses together
reinforced something they
already believed: family
means everything.

That perspective influences
every decision they make.

It affects how they treat
customers, how they work
together, and how they
define success.

For them, success
isn’t measured by
revenue or awards.

“Success is built on all the
smiles we create.”

That philosophy extends
beyond work as well.

When they’re not running
events, you’ll often find
them relaxing at the beach,
attending community
events, or spending evenings

in the backyard surrounded
by friends, family, and
plenty of music.

Understanding People
One lesson Rich says life has
taught him is the importance
of understanding what
people want and need.

That understanding has
become one of Top Tier’s
greatest strengths.

Creating an unforgettable
event isn’t simply about
equipment or entertainment.
It’s about reading the

crowd, making every

guest feel included, and
delivering an experience
that feels effortless.

It’s also why Rich and Noah
describe themselves as
friendly, fun, and personable.

Those aren’t just personality
traits. They’re business values.

Every interaction is an
opportunity to make
someone’s day a little brighter.

allowing even more
communities to experience
the excitement their
company creates.

Rich and Noah Downing
have found a way to
turn those moments
into a business.

Yet no matter how much
they grow, their mission
remains unchanged.

And perhaps that’s why they
don’t see it as work at all.

It’s simply two
They want to be entrepreneurs, a father
remembered for making and son, doing what they
people happy. love, building something

meaningful together, and
proving that sometimes the
best businesses are the ones
built around making other
people smile. ®

For creating
uncontrollable smiles.

For delivering experiences
that families, friends, and

communities remember for Contact Us at:
years to come. Toptierfoamparties.com
(916) 932-3275
That mission may sound
simple, but in today’s fast-
paced world, creating ‘ ‘
Living by Simple Advice Their vision includes genuine moments of joy
Despite years of business expanding Top Tier into is something special.
experience, Rich’s favorite many more locations, WQ’ re I‘Ie‘t

advice remains surprisingly
straightforward.

“If you’re on time, you’re
late. Always be early.
Always be first.”

That mentality has shaped
their work ethic.

Preparation, professionalism,
and showing up ready

to exceed expectations

have become part of

Top Tier’s reputation.

Another guiding principle is
Rich’s favorite quote:
“Work smarter, not harder.”

It’s advice they’ve applied
across multiple businesses
while continuing to

look for better ways

to serve customers.

Looking Ahead
The future is bright for Rich
and Noah.



First . Fraud

First on Fraud is a trusted podcast for real estate
professionals looking to stay ahead of fraud risk.

Tune in for top crime stories, expert interviews, and practical insights

on emerging fraud trends impacting the industry. Stay informed and

First American Title Sierra Oaks Escrow Team

Shelly Gantenbein
Investor Sales & Marketing
916-708-2603
shellyg@firstam.com

Diane Fernandes
Branch Manager / Escrow Officer
916-576-2528
dfernandes@firstarm.com

never miss an episode. Subscribe for alerts.
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Peter Jilg Kellie Ames
Escrow Officer Escrow Officer
916-490-4513 816-618-8012

piilg@firstam.com kames@firstam.com

First American Title Sacramento Region Leadership

Jamie Corcoran Erin Barton Michelle Delong
VP, Division State Manager Sales Director Area Manager
. 916-969-7713 916-798-4115 916-576-1305
gﬁE Fortune 100 Best Compamas %ﬁ% Fortune Best w;ariéptacEs gﬁ’g 2:!25 PEOPLE'IEJ jeorcoran@firstam.com erbarton@firstam.com mdelong@firstam.com
to Work For® 2026 for Women™ 2025 Companies that Care

First American Title”




‘Kevin Oto is an outstanding
professional and an exceptional
person. | honestly cannot say
enough about his integrity, his
in-depth understanding of the
entire loan process, and his
willingness to work for the best
possible outcome. Kevin is
quick to respond to all issues
and continuously works as a
strong advocate for his clients
needs. He provides honest and
transparent answers. Thank
you so much to Kevin and his
great team! We highly
recommend Green Haven
Capital.”-Angela C.

¢ ClipTC by Clipdocs

anced transaction
coordination to streamline

Brand & Customize your Transaction Processes

Add Video Updates to Increase Client Engagement
Freedfgent & Cliant Portal with Live Timelines

Offer Submission Link & Review Portals

November ) accurate reporting
2025 Issue ":__ R by Clipdocs i, bl Hatueal Hagand Diuchosins ropons

i Choa comnplianc for Calfornia rosd o5Tans

feaitiired in CLIPTC - ':.- . pN HD Compliance made simple with

B Snapceor poger wich st knoss detaiiy
B Aocurans giecioounes eihned wWith oo

200+ Five Star

My " oxports of systematizing the process of clipte.com
rransgerion coordinotion...” (856} 977-3581
J Google Rnvews te@pclipdocs.net

Google

Reviews

_ Expert Mortgage Advice
e for Homebuyers

LEG.

* ok & & ok
VETERAN & LOCALLY OWNED

ACY

N : Begin your home loan process today!
Because the dream is not just to buy . SW Our mortgage adViSOFS are Staﬂdiﬂg by

the house.

& Residential Painting

_ - - Request a free personalized
The dream is to keep the house. : = t t
Protect the family inside it. : . rate quote.
Retire with confidence. NS ® Commercial Pairiting
And leave behind clarity instead of b4 : NN + Office Buildigs
confusion. KEVIN OTO -
President/ Broker /e

GREEN HAVEN
— CAPITAL INC—
MORTGAGE LOANS

NMLS#: 62641

(800) 618-9508 ext. 1001
koto@greenhavencap.com
greenhavencap.com
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THE MISSING LINK

Get the Facts \f K&
DEFER THE TAX Whi= PEls

1031 EXCHANGES R A sccnon Tom Ferry's 8

h'"-‘f‘*_ o 1!

NMATIONALLY renowned 1031 training for your team

-
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(e’ @ S Y IPX1031 s the best
_'ﬁn A ' « Largest Qualified Intermediary in the nation

LOCAL 1031 Resource with
combined 40+ years experience
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« Highest level of safety, security,
transparency and expertise in the industry

> -
\ '1 ;\ « Fortune 500® Company (NYSE: FNF) Learn More: B

“ h Cara 916.472.9732 | cara.ryan@ipx1031.com
www.ipx1031.com/TeamMarsan

Russell Marsan & Cara Ryan
Russell 530.755.8355 | russell.marsan@ipx1031.com I P}(
1 O 3 1

Investment Property Exchange Services, Inc.

TRANSFORMING LISTINGS NEED SCREENS OR REPAIRS?
ELEVATING BRANDS Call Rich Downing For A ggw

Experience Today!

FARTHER WITH A MEDIA COMPAMY TRUSTED 25 TOF REALTORS

CURRERN

' Re-Screen/New Screens

 Sliding Screen Doors ; .
' 80-90% SunScreens “
' Pet Tuff Screens WM =

oW O el
V Sliding Glass Door Repair  £aLuTIONS AND MORE
v Window Washing

free consultation!

Contact us today fora | B88.438.7893 ‘ ,ﬂ

916.906.2033. | windowscreensolutions.com
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THE ONLY
LENDER

YOU'LL
EVER NEED

If it has
four walls
+ a roof
we fund it.
Period.

* RESIDENTIAL
« COMMERCIAL
* HARD MONEY

ELEMENT
MORTGAGE

Most borrowers waste months chasing lenders who won't commit. We eliminate the guesswork.
One call. One team. Nationwide capital delivered with speed, certainty, and zero runaround - so
you can close deals while your competition is still waiting on approvals.

EVAN MILLER | Division President | NMLS 101705
0: 916.787.9977 | C: 916.801.5669 | Evan.Miller@ElementMortgage.com 2
1741 E Roseville Pkwy, Suite 300, Roseville, CA 95661
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First, Always

or Adrienne Zimmer,
real estate has
never been about

transactions. It has always
been about people.

As a Realtor with Zimmer
Group at GUIDE Real Estate,
Adrienne has built her
business around a simple
philosophy: relationships
come first. Whether she

is helping a family sell a
longtime home, guiding
first-time buyers through a
life-changing purchase, or
advocating for clients during
difficult negotiations, her
focus remains the same. She
wants to serve people with
honesty, hard work, and
genuine care.

“I want my clients to feel
supported, protected,

and cared for long after
the transaction closes,”
Adrienne says. “Success

is not just measured by
production. It is measured
by trust, relationships,
and the reputation you
build over time.”

That people-first approach
has helped her build a
thriving business since
entering real estate in
2016. Last year, she closed
15 transactions totaling
$14.5 million in sales
volume. But ask Adrienne
what she is most proud

of, and she is quick to
move the conversation
away from numbers.

Instead, she talks about family.

Built on a Foundation

of Hard Work

Adrienne was born in
California’s East Bay before
her family relocated to
Modesto when she was six

years old. Growing up, she
watched her parents model
the values that continue to
shape her life today.

Her mother worked as an
executive for Toyota, while
her father worked his way up
to become a vice president for
a steel framework company
involved in many major
regional projects.

“They taught me the value of
hard work by the example
they lived every day,”
Adrienne says. “I watched
them work full days,
continue advancing in their
careers, and still make time
for family. That balance had
a huge impact on me.”

Raised alongside her younger

sister and brother in a
close-knit family, Adrienne’s
childhood revolved around
sports, community, and
strong family connections.

One of the biggest influences
in her early life was soccer.
She played competitive

club soccer for years and
dreamed of playing at the
collegiate level.

Then life took an
unexpected turn.

Learning Resilience Early
At 16, Adrienne suffered

an ACL injury during

soccer practice. That injury
eventually led to a diagnosis

of lupus, an autoimmune
disease that forced her to
rethink her future.

“At the time, my dream
was to play soccer at
the University of North
Carolina,” she recalls.
“Suddenly, my future
looked very different
than I had imagined.”

While it was difficult at the
time, the experience became
one of the most important
moments of her life.

“It taught me resilience,
adaptability, and how
quickly life can change,” she
says. “It forced me to let go
of one path and find purpose
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in new dreams I may never
have discovered otherwise.”

Those lessons still influence
how she approaches life and
business today. Challenges
do not stop her. They simply
encourage her to find
another way forward.

Finding the Right Career

Adrienne attended Chico
State University, earning a

56 - September 2026

IT FORCED ME TO
let go of one path & find

purpose in new dreams
I MAY NEVER HAVE

DISCOVERED
OTHERWISE.”

degree in Communications
with a minor in Marketing.
She also spent time pursuing

a Master’s in Education before
career opportunities led her in

a different direction.

Before entering real estate,
Adrienne built a successful
career in private education
and admissions. She served
as Director of Admissions
and worked in marketing

and public relations roles,
including with the California
Culinary Academy Le Cordon
Bleu in San Francisco.

Those experiences taught her
how to connect with people,
communicate effectively, and
help individuals see what
was possible for their future.

“Much of what we did was
helping people envision what

came next,” she says. “Real
estate is very similar.”

Her path into real estate
came through family.
Adrienne’s uncle was a
respected local broker who
encouraged her to pursue
the profession.

She earned her real estate
license while six months
pregnant with her first son.
After welcoming her second

son, she decided to make real

estate her full-time career.

What began as an
opportunity eventually
became a passion.

More Than Just

Selling Homes

Adrienne believes every
client deserves a thoughtful,
elevated experience.

Rather than simply listing a
property and putting a sign
in the yard, she approaches
each home like a launch.
She helps coordinate
pre-inspections, staging,
cleaning, vendor services,
professional photography,
strategic marketing, and
social media campaigns
designed to tell a story.

She also believes buyers
connect with more than

square footage and upgrades.

“I try to market the lifestyle,
not just the features,”

she explains. “People
connect emotionally to

a home. They want to
imagine family gatherings,
neighborhood walks, great
schools, and the memories
they can create there.”

Her clients often describe
her as hands-on, responsive,
and deeply invested in their

success. Whether coordinating
painters, meeting inspectors,
helping with timelines, or
solving unexpected issues,
Adrienne prides herself on
being present throughout the
entire process.

ErhE

She believes one of her
greatest strengths is staying
calm and solution-focused
when challenges arise.

“One roadblock does not
mean you stop,” she says.

I
b 1“

“It just means you find a
different path.”

What Matters Most
When Adrienne is not
working, she enjoys
spending time with her
husband and their two
sons. Family life often
revolves around baseball
games, bike rides, trips to
the driving range, frozen
yogurt runs, and making
memories together.

Her favorite quote comes
from Seneca: “Luck

is when preparation
meets opportunity.”

It is a philosophy that
reflects her own journey.
Through hard work,
perseverance, and a
willingness to embrace
change, she has built a

business centered on
service and relationships.

Looking ahead, Adrienne
hopes to earn her broker’s
license and eventually
mentor other agents entering
the industry.

Still, her definition of success
remains refreshingly simple.

“Success looks less like titles
or numbers and more like
building a business my

kids can be proud of while
still being present for the
moments that matter most.”

For Adrienne Zimmer,

that balance is the goal. A
thriving business, strong
relationships, happy clients,
and a family she loves. At the
end of the day, that is what
matters most.
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(W) CHICAGO TITLE GREATER SACRAMENTO AREA

(W) CHICAGO TITLE MEET OUR LAND PARK TEAM

el b L &ka ZMW?/MZ Lo CHICAGO
'HY AGENTS PARTNER WITH CHICAGO TITLE FITLE
» Proactive transaction support to protect your timeline
» Consistent communication to keep all parties aligned from open to close
» Thorough and precise handling of the details to help prevent last-minute surprises
+ Local market insight to help you navigate complexity with confidence
= A smooth, guided closing experience to help clients feel supported at every step

#iﬁf’ﬁ ﬁ/r?m | Branch Manager & Escrow Officer

Hiedi DeFazio is known for her calm, steady presence and exceptional knowledge throughout every
real estate transaction, Clients and colleagues alike appreciate her customer-first approach, sweet

ersonality, and ability to make even the most challenging situations feel seamless and stress-free.

ith a genuine passion for providing outstanding service, Hiedi bullds lasting relationships through
trust, communication, and unwavering dedication. Outside of the office, she cherishes spending time
with her sisters and her many nieces and nephews, who are the center of her warld. While her calm
demeanor may surprise you, Hiedi has one exciting secret passion—she absolutely loves fast cars,
proving there'’s a little adrenaline enthusiasm behind her composed exterior.
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; ARTNERS
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") [eadcrghip
- ¢ EMPOWERING R TEAMS TO
& "\.,/ ¢ DELIVER AN EXCEPTIONAL
'I‘ ‘ ' CUSTOMER EXPERIENCE
2
Kelly Fontes-Hyde  Terra Fletcher Will Sayre
Sales Manager Escrow Manager Counry Manager

ﬁ;éy,@ ﬁp{/m% | Senior Escrow Officer

Robyn Rodgers is a seasoned Escrow Officer with more than 30 years of experience in the title and
escrow industry. A lifelong Sacramento resident, she is known for her exceptional customer service,
attention to detail, and commitment to creating smooth, stress-free transactions. Robyn specializes in
resale, refinance, trust, and probate escrows, bringing extensive knowledge and professionalism to
every file. Her approachable personality, clear communication, and genuine care for her clients have
earned her the trust of real estate professionals and consumers alike. She takes pride in building
lasting relationships and delivering outstanding service from opening to closing.

o TURMINGYNSTGHT
L INTO OPPORTUNITY"

r ¢

PROVIDING PRECISION, PARTNERSHIP, & PEACE OF MIND

ChicagoTitleSacramento.com

5 Dana DAmico is an experienced escrow professional with more than 30 years in the escrow and title
L industry, specializing In probate, trust, commercial, and residential real estate transactions. Throughout her
" career, she has successfully guided clients through complex escrow matters with a commitment to

exceptional service, attention to detail, and professionalism. Bevond her work in real estate, Dana has
recelved national recognition from L'Oréal Parls through its Wemen of Worth/Courage ﬂmgram for her
dedication, parseverance, and contributions to others. 3he is also an accomplished author and co-author,
having been featured In three published books, where she shares her personal journey, professional
insights, and passion for inspiring others. Known for her extensive industry knowledge and client-focused
approach, Dana remains dedicated to helping buyers, sellers, Investors, and families navigate important
real estate transactions with confidence and peace of mind.

é ﬁwmfﬁ | /(gwir,f.-. | Escrow Officer
-y
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| Matalie Dudding is a 5ales Executive with Chicago Title Company who brings extensive title and escrow
experience to the real estate community. She began her career with Alliance Title as a receptionist before
advancing into residential and commercial escrow operations, where she developed a deep
understanding of the transaction process. In 2016, she transitioned into sales and has since become a
trusted resource for real estate professionals throughout the Sacramento region. Natalie Is passionate
about helping agents grow their business through education, marketing support, industry insights, and
relationship-building. Her hands-on escrow background allows her to provide practical selutions and
valuable guidance to her clients. Qutside of work, she Is a proud mam of two boys and is dedicated to
serving her community with the same energy and commitment she brings to her busingss relationships.

% A/ﬁjﬁﬂﬁ _ﬂf’ﬁflﬁﬁgﬂ Sales Executive
«

f \ j}uw 5&4}% | Sales Executive
oy W A

PL- | Innao is a dynamic and results-driven Title Sales Executive based in Elk Grove, CA, with over 10 years of
= experience in luxury sales. Known for exceptional service and cultivating leng-term client
A relationships, Inno excels at driving business growth through strategic planning and analytical
thinking. & proven leader, he consistently exceeds targets by fostering strong connections and
ensuring client retention. In his personal life, Inna enjoys being a dedicated dad to his 2-year-old son,
balancing family time with his passions. An avid basketball ang football fan, he finds joy in sports and
| stays active by going to the gym

ChicagoTitleSacramento.com
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e Your Mortgage
R|Secon Partner Begyognd

the Closing Table

Partner with a Big Valley
Mortgage Loan Officer for the
tools, technology, and support
to grow your business.

T.D. McNeil

Memories ‘T@ﬁiﬁﬁ‘ Stress-Free

That Last F"U,ﬂ M L;'l[i i‘{‘i‘lﬁ € Setup & Cleanup Insurance SerViceS
CO- BRANDED SMART TOOLS FOR LEAD SUPPORT &
MARKETING YOU & CLIENTS RELIABLE
CLOSINGS
Done-for-you content that Real-time loan updates and a Lead nurturing, diverse loan
keeps you in front of your seamless experience from solutions, and a team you can
clients. application to clesing, count on.

Your Partner in Providing the Best Rate for'Your Clients

PARTNER WITH A BYM LOAN
Auto - Home - Commercial - Boat - Classic Car - Condo

Events . Flood - Life - Motor Home - Renters - RV - Umbrella OFFICEnt
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BEXINS
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Every Space Has The
Opportunity to %W/@/

We refine what's already remarkable — preserving your home's
essence while enhancing its beauty with effortless sophistication.

HOME ISN’'T JUST A PLACE.
It’s where new memories begin.

WE'LL HANDLE EXPERT PACKING.

THE HEAYY LIFTING SECURE STORAGE.

50 your clients can enjoy CAREFUL TRANSPORTATION.
the exziting part of moving Auburn Moving & Sorage

ity e et home MAkES CVEry Mmove

ool efforifecs.
LICENEER ESFERENCED CABE VDL 2N ﬁ Y S
EACRTI R
(3.0 4] 150 TEAM [== 14 | - T

Moving Sacramente Forwand

STAGING & STYLING

3 One -’II’I-- g Homeowner af a Time.

Contact Lauren Williams
(916) 208.4490 | Lauren@revivedesigncollective.com

@ (v16)786-8683 (@) AuburmMoving.com

@ 8845 Washinglon Bled #1560 Rosewille, CA 95473 Cay-Tw TROTAS

TOP RANKED

Residential Property Management
Company in the Sacramento Region

Your one-stop shop for all your property management needs.

« We manage over 2,000 “doors”, including single
family, duplexes, and quadplexes. We must be doing
something right!

¢ Our property managers are the Single Point of Conta
for our owners and tenants, eliminating the need to
speak to different staff members for different situations!
This means accountability!

* All our property managers are licensed and experts
on current California laws and regulations in the
rental marketplace. This means we guide and protect
our owners!

* We pay $500 for an owner referral
property management client.

Call Darren 916-500-8188 | d.babby@mmproperties.com

DRE# 01100901
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LEO WHITTON

FOUNDING MEMBER

EMPIRE

HOME LOANS inc

Leo's decades-long career in the mortgage industry has been inspired by his

commitment to people. As a mortgage advisor, Leo's goal has always centered
around “forging meaningful relationships with his clients, becoming a trusted
mortgage advisor and even their friend.” Since 1993, he's done just that, guiding
aspiring homeowners as they navigate the ever-changing landscape of the housing
market and the various economic seasons at play.

He has spent nearly 20 years in wholesale, supporting hundreds of mortgage
brokers, and managing large teams of Account Executives throughout Northern
California. At this time, his wholesale personal production has exceeded more than
%4 billion. This experience has helped him transition back to being a loan
originator,

A pillar in the lending community and stalwart in Sactown’s business scene, Leo
has been a longtime member of the California Association of Mortgage
Professionals (CAMP) since 2005. His energy and love of the industry soon caught
the attention of his peers, who voted him a board member for the Greater
Sacramento Chapter in 2007, Leo then went on to become the president of that
Sacramento chapter and served four terms as president. In 2017, he was named
vice president of the California Association of Mortgage Professionals at the state
level, a distinct honor and achievement.

Early 2019, Leo stepped into the next phase of his career as a founding partner
of Empire Home Loans alongside Anthony Lombardo and Julie Yarborough.
Combined, the trio has an impressive 75 years of industry experience and is taking
the independent lender channel by storm. As Vice President of the rapidly growing
brokerage, Leo is motivated by the return to his roots as a mortgage broker. “I've
spent the last 20 years educating and supporting others, so | felt it was time for me
to jump back into originating so that [ can give my clients more personal attention.”
Teaming up with Julie Yarborough and Anthony Lombardo to build Empire Home
Loans has made the decision to return to loan erigination an easy one for Leo.
What started as a crazy idea among three friends in Sacramento is now an award-
winning independent mortgage brokerage with offices from sea to shining sea.
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INDEPENDENT MORTGAGE BROKER
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We are cd ering our GET IN TOUCH Empina Home Loars inc
customers and b tners at large 916.804-4768 T2 oiiwe
an exceptiona or experience. o RO

OWNERSHIP TEAM THAT HAS A COMBINED 100 YEARS MORTGAGE EXPERIENCE

4401 HAZEL AVE., #135 | FAIR OAKS, CA 95628 | 916.804.4768 | WAWW.EMPIREHOMELOANS.COM
CA DRE #020B6593 | NMLS #1839243 | CA CFL RFE0DBO-8B315
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DANIEL VIARD

With nearly two decades of combined
experience in mortgage lending

and real estate, Pierre has built a
reputation throughout the Sacramento
area as someone who leads with
heart, creativity, and an unwavering
commitment to service.

“I don’t look back to count,” Pierre
says. “Like a farmer, I am planting
seeds and moving forward,

one transaction at a time.”

That mindset has guided him
throughout his career and continues
to shape the way he approaches every
client relationship today.

Before transitioning into real estate
full time, Pierre worked as a mortgage
specialist and in-house lender for a
prominent RE/MAX office in Canada.
That experience gave him a unique
understanding of both sides of the
transaction and laid the foundation for
the calm, solutions-oriented approach
he is known for today.

But even then, he felt called to do more.

“Although I realized how important my
work was, I almost felt like there was

For Pierre Daniel Viard, real estate has never been
about simply buying and selling homes. It is about
people, experiences, and helping others step

confidently into the next chapter of their lives.

so much more I could do to better my
clients’ lives,” Pierre shares.

Today, he does exactly that.

For Pierre, real estate is not
simply a profession.

“To me, it’s not a job, not a career. I see
real estate as a lifestyle,” he says. “It
fulfills me at so many different levels.”

That fulfillment comes from the
opportunity to solve problems, remain
calm in complicated situations, negotiate
effectively, and help clients achieve

the best possible outcome. But beyond
the logistics and negotiations, Pierre
believes real estate is deeply emotional.

“Real estate is first and foremost
about selling experiences and
emotions,” he explains.

That philosophy is reflected in one of the
things that sets him apart most in the
industry: Pierre personally stages all of
his listings himself.

Rather than outsourcing the process, he
takes a hands-on approach, carefully
transforming each home to highlight

SERVING PEOPLE
WITH PASSION,
PURPOSE, AND
THE CAVIAR OF
REAL ESTATE

its warmth, character, and potential.
His artistic eye and attention to detail
allow him to create spaces that buyers
emotionally connect with the moment
they walk through the door.

“It gives me great joy to get listings
ready,” he says. “And it helps my sellers
get top dollar for their homes.”

Clients often find themselves amazed by
the transformation.

“We never knew our house could look
this nice,” they tell him.

Some even joke that they are
reconsidering selling after seeing the
final result.

Pierre’s passion for creating memorable
experiences extends far beyond
staging. Over the years, he has also
built a strong reputation as a Relocation
Specialist working with UC Davis
professionals and top local government
agencies, helping individuals and
families transition seamlessly into the
Sacramento area.

His approach to relocation is far more
comprehensive than most.

One out-of-state family purchased their
home without ever seeing it in person.
Pierre coordinated FaceTime tours,
arranged a 3D walkthrough, and once
the home closed, personally oversaw
renovations that included flooring,
painting, electrical work, roof repairs,
and landscaping improvements. He
supervised contractors, enhanced the
curb appeal, and even planted berries in
the yard for the family’s young son.
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But he did not stop there.
He helped the family find a nanny,

connected them with local families,
recommended physicians and service

66 - September 2026

providers, and ensured they felt
supported every step of the way.

“In a nutshell, white glove services,”
Pierre says.

That same level of dedication carries
over to every client he serves.

While Pierre is known as a Luxury
Property Specialist, he is equally
passionate about guiding first-time
home buyers through one of the higgest
milestones of their lives. Whether he is
representing a luxury estate or helping

a young family purchase their very first
home, he brings the same enthusiasm,
patience, and devotion to the experience.

For Pierre, every client matters.
Every story matters.
Every home deserves to feel extraordinary.

His compassion and commitment are
rooted deeply in his own life experiences.

Born in Port-au-Prince, Haiti, Pierre later
grew up in Montreal before eventually
making Sacramento home. He holds
degrees in Theology and Business
Administration and was raised by

what he lovingly describes as a “single
supermom” alongside his four siblings.

At a young age, Pierre and his older
siblings helped care for their two
younger sisters, who were much younger
than they were. To this day, his sisters
still call him “Papili” because he became
a father figure for them growing up.

That nurturing spirit continues to define
who he is today.

“I still have a strong desire to help and
be there when needed,” he says.

One pivotal moment that profoundly
shaped his outlook on life was the
devastating 2010 earthquake in Haiti.
While living in Canada, Pierre and his
family went weeks without being able to
communicate with relatives back home.

“It was unbearable,” he recalls.

The experience reinforced just how
fragile life can be and gave him an
even deeper appreciation for gratitude,
resilience, and perspective.
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“Life is fragile,” Pierre says. “I don’t
waste time feeling sorry for myself,
having regrets, hating, envying, or
keeping grudges. I work on the things I
can change and control.”

Outside of real estate, Pierre enjoys
traveling, discovering new foods
and cultures, painting, entertaining

family and friends, and spending PAC I F I C
time with his spouse and their

dog. He also volunteers at hospice

and remains deeply committed to

giving back to his community.

MNMLS 1850

Defining Success Differently
Pierre’s definition of success is
refreshingly human.

“Being able to contribute to the
happiness of 95 people, and still
be at peace with the five who
may not agree with me.”

It is not about perfection.
It is about impact.

It is also about growth. Looking ahead,
Pierre hopes to step into coaching,
helping new agents and professionals
reach their full potential. He also
envisions building a team that shares
his values, allowing him to grow
without ever compromising the

level of service he is known for.

At the core of it all is a simple principle.
“I always put people first.”

Pierre describes his business model as
representing “The Caviar of Real Estate.”

Not because of price point alone, but
because of the elevated experience,
intentional service, and genuine care
behind every interaction.

At the end of the day, Pierre
wants to be remembered for
one thing above all else:
“Someone who genuinely
cares for others.”

JIMACKTEAM@APMORTGAGE.COM
(916) 517-1800 @ JImackteam NMLS #226014




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ATTN: REALTORS
GOT A HOME WITH

ON YOUR HANDS?

Your Fixer-Upper Resource is Here.

Helping Realtors turn challenging listings into future opportunities.
We purchase as-is properties, distressed homes, and vacant land
that may be difficult to sell traditionally—eliminating the stress of

repairs, cleanup, or lengthy negotiations for both agents and
sellers. After transforming the property through renovation,
flipping, or new construction, we partner with you again to relist
and sell the finished project. One difficult listing can become two
successful transactions.

We buy difficult properties as-is —
— while helping
revitalize the communities we serve.
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