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? HENRICO, VA

SCENIC OPEN SPACES,
AMAZING AMENITITIES &
UNMATCHED CONVENIENCE!

Single Family Homes ¢ Townhomes
urpTo 2,889 SQFT

RESORT-STYLE POOL | CLUBHOUSE | POCKET PARKS | TRAIL SYSTEMS WITH ACCESS TO VIRGINIA CAPITAL TRAIL
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Arbor Home Loans | Richmond

308 Granite Avenue ¢ Richmond, VA 23226
Licensed in VA and NC

JUSTIN FRIEDRICHS

Mortgage Loan Originator
NMLS # 1073887
M: (804) 339-7532
www.JustinLoans.com
ArborHL.com/contact/JFriedrichs

EVAN RUTHERFORD
Mortgage Loan Originator
NMLS # 1513339 D 0 = '
M: (757) 773.3826 We have a unique po_rtfollo of lending optlons
ERutherford@ArborHL.com for second homes or investment properties.

ArborHL. tact therford . -
28T S E R e Call our team today to discuss the best option for you!

Kevin Torcia, Goosehead Insurance,
The Torcia Agency

Licensed by the Department of Financial Protection and Innovation under

California Residential Mortgage Lending Act, Branch License # 4131248; CalCon ° Holding the property In an LLC
Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending

NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 0, D a o o
305, San Diego, CA 92180. For more licensing information visit: https:/ar- © U p tO 100 AJ ﬁnanCIng for Medlcal PrOfeSS|onals

borhl.com/licensinginformation/. All products are not available in all states. All
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and property qualifications. This is an Advertisement.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER
Mungo Homes
(804) 814-4546
Mungo.com

CARPET & UPHOLSTERY
CLEANING

Citrus Solutions

(804) 415-4161
CitruSolution2.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

FLOORING & TILE
Better Floors

(804) 378-1405
BetterFloorsinc.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
Floorcoveringsinternational.com/
locations/us/va/North-Richmond/
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GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com

HOME & OFFICE ORGANIZING
Living Sprucely

(804) 350-6636
LivingSprucely.com

Tidyish
(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential
Inspection LLC

(804) 653-0302
TriviumInspection.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

INSURANCE AGENCY
Atkinson Insurance Agency
(804) 789-0795
AtkinsonlnsurancAgency.com

Torcia Agency —
Goosehead Insurance
(757) 785-0448
Goosehead.com/kevintorcia

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

MOLD REMEDIATION
All Dry Services

(804) 583-6363
MyAIIDry.com/
East-Richmond-Virginia

MORTGAGE

Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage

Joe Dunn

(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(704) 231-5582
Lisa.Rhead@hilldrup.com

PHOTOGRAPHER
River City Media
(804) 389-9884
RiverCity.Media

PHOTOGRAPHY &
VIDEOGRAPHY

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and

Drain Cleaning

(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
PMI Presidential

(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesllc.com/staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
AbsolutePestSolutions.com

TITLE SERVICES

Atlantic Coast Settlement
Services Inc.

Lori Kistner

(804) 541-6677
ACSettlement.com

TRAILER RENTALS /
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

VIDEO SERVICES
The Perfect Plat
(804) 845-1366
ThePerfectPlat.com

THE PERFECT

Pl o

CREATING CAPTIVATING
VISUAL STORIES FOR REAL
ESTATE LISTINGS

PRESTON DAY Owner
Schedule your photoshoot today!

ThePerfectPlat.com
ThePerfectPlat@gmail.com
(804) 845-1366

You lind their dream home.

| make sure its a safe one.

TRIVIUM

Call for more info:
804-653-0302

WATER & MOLD RESTORATION
& CLEANUP EXPERTS

LOCAL & VETERAN OWNED

124/ 7 s
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o
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Photographer
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INSPECTIONS

m' Mind with{the Hands-on) Egperienc'f

| Worsham! Inspections has:
thaniclassroom tralmng but decades @f

- bands-on_._,f_qeld g__xpemgzn_ce,, @Jer]d_l_r_]_g " o

“conceptuallknowledge with pra‘ctg&'llekec_ution_i.
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ABSOLUTE#A

How can Absolute Pest
Solutions help you?

* Pest Control Services

PEST SOLUTIONS . B

L

A\
_ i

* Real Estate and Pest Inspections “1' ! “[mm [

* Mosquito Control

* Termite Treatments and
Protection Programs

more information!

866.429.7378

AbsolutePestSolutions.com |

BETTER
FLooRs ®

INCORPORATED

99::0¢

Your Richmond Flooring Experts
Since 1984

TRANSFORM YOUR HOME FROM THE FLOOR UPR

Better Floors has served Richmand for ov
guality hardw =1
hesterheld showroe i
installation from a trusted. famiby-owne

Call Now to Revitalize Your Floors
(804) 378-1405

Or Visit our Showroom
2601 BuroRrD RD.

MORTH CHESTERFIELD, VA 23235

4 | RE?LTORS
« And more, call our office for : TERMITE

A I

INSPECTIONS
for only $351

Do you require a moisture
inspection and report?

We can do this for you, too, for an
additional *35!

Are you looking to do some

clean-up this summer?

We make clean-up
EASY, AFFORDABLE, and our
service is GUARANTEED!

HICKS RENTAL HAULZ

O 804-929-2789 @ HicksRentalHaulz.com
© HicksRentalHaulz@gmail.com
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A Season.of

P,

Gratitude & (Grrites

September signals a fresh start — a shift
from the easy pace of summer to the
focused rhythm of fall. It’s a month that
asks us to lean into gratitude for what
we’ve accomplished, while also fueling
us with grit for what’s still to come.

In our Real Producers community, that
balance of gratitude and determination
is everywhere. We’re constantly
inspired by the dedication of our agents,
the support of our partners, and the
sense of purpose that ties it all together.
Together, we continue to raise the bar
for what collaboration can look like in
this industry.

As we embrace the season ahead, we're
already looking forward to one of our
favorite events of the year—our Gala

on November 5th. It’s an opportunity
to celebrate the accomplishments of

our incredible community, strengthen
relationships, and enjoy an evening
filled with great conversations and
well-deserved recognition. We can’t wait
to gather with everyone for another

unforgettable Real Producers celebration.

As we enter this new season,
let’s remember:

“Consistency turns vision
into victory.”

Here’s to a fall filled with focus, faith,
and forward motion.

Kristin Brindley
Owner/Publisher
Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

R REAL PRODUCERS.

pewered by ;,I TEAM

w2ler

SAVE THE DATE

NOVEMBER 5, 2026

loin usifor o heartwarming evening where we come logether 1o spread kindness and joy this holidoy season
Expect cozy vibes, meaningful mements, and the fF’:r.'.-: ta moke a real difference in our community

iladesig

E STAGING & INTERIOR DESIC

oty b
Ve iy i

Make A Stunning First Impression
See your listings bloom this season with staging that captures buyers
the moment they walk in.

(804) 840-1563 | contact@diladesign.com | www.diladesign.com
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PARTNER SPOTLIGHT

KEVIN.

BY AMELIA
ROSEWOOD

PHOTO BY DARREN
MYERS OF LEVEL UP
VISUAL MEDIA

GOOSEHEAD INSURANCE

THE TORCIA AGENCY

When Kevin Torcia left a decade-
long career inside a corporate
insurance call center, he wasn’t
simply changing jobs. He was
betting on a vision.

For ten years, he learned the
insurance business from the inside
out. He developed the discipline,
industry knowledge, and sales
experience that would eventually
prepare him for entrepreneurship.
But over time, he realized
something was missing.

He wanted ownership. More
importantly, he wanted the
freedom to build an agency
that reflected his values,

his leadership style, and his
commitment to service.

“After 10 years, I decided to leave
and pursue my own agency,”
Kevin says.

In February 2020, he did exactly
that. What began as a leap of
faith quickly evolved into one
of Virginia’s most successful
Goosehead Insurance agencies.
Today, The Torcia Agency stands
as the number-one Goosehead
12 - September 2026

agency in Virginia, serving
clients throughout the region and
building a reputation as a trusted
insurance partner for Realtors,
lenders, and homebuyers alike.

Yet if you ask Kevin what he is
most proud of, the answer is not
rankings or production numbers.
It’s the team.

Making Insurance Easier

For many Realtors, insurance can
be one of the most unpredictable
parts of a transaction. A property
with an older roof. A difficult

TAKING THE LEAP, OWNING THE OUTCOME

underwriting situation. A tight
closing timeline. A buyer who
waits until the last minute. Any
one of those issues can create
stress for everyone involved.

Kevin recognized early on that
Realtors didn’t just need another
insurance agency. They needed
a partner.

That philosophy continues to
shape everything The Torcia
Agency does today. Rather than
simply quoting policies, the team
focuses on becoming an extension

of the transaction itself. Their goal
is to communicate early, identify
obstacles before they become
problems, and help clients
navigate the insurance process
with confidence.

“We keep Realtors informed every
step of the way,” Kevin explains.
“Our goal is to help keep the deal
on track.”

That commitment has become
one of the agency’s biggest
differentiators. With access to

a broad network of insurance
carriers, the team can often

find solutions for situations that
might otherwise create delays or
roadblocks. More importantly,
they understand the importance
of communication.

The result is a smoother
experience for buyers, lenders,
and Realtors alike.

The People Behind

the Process

As the agency has grown, Kevin’s
role has evolved. While he once
worked directly with clients
every day, his focus now centers
on ownership, leadership,
business development, and
supporting the people who make
the agency successful.

“Seeing my team succeed is the
most rewarding part of what I

do,” he says. “Their growth is a
direct reflection of what we’re

building together.”

Today, that team includes a
diverse group of professionals
whose backgrounds span law
enforcement and lending,
automotive service, sales
management, and insurance
leadership. At the center of the
operation is Kelly, who has spent
the past five years helping build
the agency’s systems, processes,
and internal infrastructure.
Often referred to as Kevin’s right
hand, she oversees day-to-day
operations while helping create

TorciaA




an environment where agents
can thrive.

“My goal is to create an
environment where our agents
can focus on helping clients
while the structure, support, and
strategy behind the scenes keep
everything running efficiently,”
Kelly explains.

Justina plays a critical role in
marketing, business development,
and partner engagement. With
more than 25 years of industry
experience, she helps strengthen
referral relationships, coordinate
events, and ensure the agency
remains connected to the
community it serves.

“What I love most about The
Torcia Agency is that it truly
values partnership, community,
and taking care of people the
right way,” she says.

The sales team brings

equally diverse experiences

and perspectives. Jeremiah
approaches insurance much like
a financial advisor approaches
investments, helping clients build
protection strategies tailored to
their unique needs. Jordan enjoys
helping first-time homebuyers
find coverage that gives them
peace of mind while creating
solutions for even the most
challenging situations. Brook’s
background in law enforcement
brings a service-oriented
mindset to both personal and
commercial insurance. Jason
focuses heavily on building
relationships with both

clients and referral partners,
believing the best partnerships
are never transactional.

“Treat them like you would
friends and family,” he says.

David brings more than four
years of experience to the team
and regularly helps Realtors

and lenders navigate closing
timelines while educating clients

14 - September 2026

“WE KEEP
REALTORS
INFORMED EVERY
STEP OF THE WAY.
OUR GOAL IS TO
HELP KEEP THE
DEAL ON TRACK.”

———

on the importance of addressing
insurance early in the process.

Donovan rounds out the group
with a background that includes
consumer lending, credit
underwriting, life insurance, and
military service. His focus is on
helping clients better understand
their coverage while contributing
to the agency’s family-like culture.

Together, the team creates
something greater than any one

individual could accomplish alone.

A Culture of Growth

One of the most impressive
aspects of The Torcia Agency is
not simply its growth, but how
that growth has been achieved.

The culture emphasizes
accountability, collaboration, and
continuous improvement. Team
members support one another,
share knowledge, and celebrate
each other’s successes. That
environment has allowed the
agency to scale while maintaining

S -

JACESON

the personalized service that
helped build its reputation.

For Kevin, that has always been
the goal. A successful agency is not
built around one person. It’s built
around strong people working
toward a common mission.

“I believe a successful business
requires a strong, trustworthy
team that shares the same
commitment to service,” he says.

That philosophy continues to
guide every hiring decision,
process improvement, and
growth initiative.

Beyond the Business

While Kevin spends much of his
time focused on leadership and
growth, his most important role
remains at home. Alongside his
significant other, Ana Faust, he
enjoys building a life centered
around family and creating
meaningful memories with
their children, Aiden, Brayson,
and Giselle.

Whether they’re riding bikes,
hiking, or simply spending
time outdoors together,
those moments provide
balance and perspective.

“We love being outside as much
as possible,” Kevin shares.

He also enjoys snowboarding
and staying active, finding
opportunities to recharge while
embracing the same energy and
determination that have fueled
his professional success.

For Kevin, family serves as
a reminder of why the work
matters in the first place.

Looking Ahead

The Torcia Agency has already
achieved remarkable success, but
Kevin is not slowing down. After
reaching $20 million in written
premiums, he has set his sights on
an ambitious new target.

“In the next five years, the goal is
$50 million,” he says.

While growth remains a

priority, the mission remains
unchanged: create an exceptional
experience for clients, become an
indispensable partner for Realtors,
and continue building a team that
people are proud to be part of.

At its core, The Torcia Agency is
about more than insurance. It’s
about relationships, trust, and
helping people navigate important
moments with confidence.

And for Kevin Torcia, that mission
continues to drive everything
they do. ®

=y goosehead

INSURANCI

Ready to partner with a team that
brings clarity, confidence, and care to
every transaction? Connect with Kevin

Torcia and the team at (757) 425-1566
or teamtorcia@goosehead.com to learn
how his team can support your clients
and keep every deal moving forward.
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AGENT SPOTLIGHT
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A Career That Grew from Life Itself

“I'had no intention of
making real estate my
career,” Beth Baldwin
admits with a smile. Yet
more than two decades later,
what began as a practical
shift toward family life has
evolved into something far
more enduring. Her story

is not one of a carefully
plotted path, but of a steady
unfolding, shaped by
relationships, consistency,
and a genuine care for the
people she serves.

Rooted in Quiet Strength
Beth’s journey began in
Goochland, Virginia, where
she was raised with a strong
sense of responsibility

and a naturally reserved
personality. While she is

16 - September 2026

L D

known today as confident
and approachable, that
confidence was built over
time. Early on, she was more
comfortable observing than
speaking, but her education
at Randolph-Macon College
and early career in Human
Resources began to shift that.
Working with companies
like Scott & Stringfellow

and SUPERVALU, she
stepped into leadership
roles, led trainings, and
learned to communicate
with confidence. What once
felt uncomfortable became
second nature through
consistency and resilience.

At home, raising a family
shaped her in equally
meaningful ways, teaching

IIBETH ”

N

BY GEORGE PAUL THOMAS
PHOTOS BY PHILIP ANDREWS

patience, empathy, and
balance. These combined
experiences would later
define how she connects
with clients.

In 2003, Beth made a pivotal
shift into real estate, seeking
more flexibility for her
family. What began as a
part-time administrative
role quickly evolved.
Within weeks, she had her
first buyer under contract,
revealing a natural ability
to connect, guide, and serve.
That unexpected start
became a lasting calling.

A Business Built

on Relationships

Over the past 22 years, Beth
has built a business that

reflects her personality
and values. Her
approach is rooted in
attention, consistency,
and what she describes
as “Unreasonable
Hospitality.” For her, that
means going beyond the
expected, offering not just
guidance, but presence.
Clients know she is in
their corner, not only
during a transaction, but
long after it is complete.

Her work is largely
referral-based, a
reflection of the trust
she has cultivated over
time. She is known for
telling the truth about
the market, even when
it is not what someone

hopes to hear. That honesty,
paired with thoughtful
guidance, has created
lasting relationships. It is not
uncommon for her to stay in
touch with clients through
lunches, events, and simple
check-ins. Over the years,
those connections have come
full circle, as she now helps
the children of past clients
find homes of their own.

Professionally, Beth serves
as an Associate Broker and
leads a small, close-knit
team. Alongside her is her
Director of Sales, Sarah
Strobel, who manages
operations, marketing, and
transactions, and buyer
agent, Laura Klein, whom
Beth mentors with intention.
While she operates primarily
as a solo agent, her team
adds strength and support to
her business without losing
its personal touch.

Her numbers reflect
consistency and growth,
with over $20 million in
sales volume across 51
transactions last year and

a projected $25 million

this year. She has been
recognized as a Five

Star Professional for 12
consecutive years, earned
Virginia Living All-Stars
honors in 2023 and 2024,
and has remained a top-
producing agent at Virginia
Capital Realty for the past
eight years. Yet for Beth,
those milestones are simply
byproducts of doing the
work the right way.

Life Beyond the Business
Outside of real estate,

Beth’s world is centered

on family and connection.
She has been married to
her husband, Clyde, for 33
years, and together they
have raised two children,
Sarah and Cole, both now

married and building
lives of their own. Their
family has grown in
both size and closeness,
creating a rhythm of
shared experiences

and traditions.

She finds joy in the
simple things that bring
people together. Line

dancing, beach vacations,
boutique shopping, and wine
tasting all play a part in her
life outside of work. Daily
walks and exploring new
restaurants offer moments
of pause in an otherwise
busy schedule. At home,
their Rhodesian Ridgeback,
Trubie, adds energy and
personality to the household.

Though she lives somewhat
outside the main areas
where she works, often
commuting 45 minutes
to serve her clients, she
values the balance her
location provides. It is
a reminder that home
is not just where you
work, but where you
feel most grounded.

Richmond Real Producers - 17



Beth also stays connected

to her community through
charitable efforts, supporting
animal shelters, youth
associations, and causes

that matter to her clients.
Giving back, for her, is a
natural extension of the
relationships she builds.

A Steady Perspective

on Success

Looking ahead, Beth’s goals
remain both personal and
professional. She hopes to
travel more, with Ireland

at the top of her list, and

to continue growing her
business in a way that feels
sustainable and aligned with
her values. There is no rush
to redefine what already
works. Instead, her focus is

18 - September 2026

on refining, improving, and
staying consistent.

Rooted in the wisdom

of Dr. Tina Seelig, who
noted that “Fortune favors
a prepared mind,” her
professional philosophy is
both straightforward and
unwavering. This guiding
principle profoundly
influences her approach to
leadership, communication,
and client service. For her,
implementing structure,
honesty, and clarity goes
beyond mere business
strategy; these attributes truly
mirror her core identity.

For those entering the
industry, her advice is
grounded in experience.

Proud to work alongside my daughter, Sarah Strobel, our Director
of Sales

Real estate requires
discipline, structure, and

a willingness to do the
work consistently. Building
a strong system, seeking
mentorship, and managing

finances wisely are essential.

There are no shortcuts, only
steady effort.

The Fenway - Clay Street Builders -
Richmond Homearama 2021

S C/oM | BLASSIC

Superior Stone Solutions
Expert Craffsmanship
Precision Technology

Award-Winning Showroom

Largest Selection of Natural
Stone & Quartz Products in VA

Get a free estimate today!

804-378-1100

ClassicGranite.com/RealProducers

ing for Uphoilstery,

d carpets
N Ch“d_sqfe and pet-safe

"I can't say enough about CitruSolution!!
My carpets look brand new!!
Thank you all sooo much!!"
- Cindy F., Google Review

Call for your FREE estimate!
804-415-4161 « CitruSolution2.com

REALTORS® & LENDERS:
GOT CLIENTS?

We help your buyers get
properly insured

quickly and correctly—so
your closings stay on track.

Vv Fast quotes
Vv Seamless communication
v No last-minute surprises

Make us your go-to '
Insurance partner. .

Scan to refer a client today.

READY TO GET A
QUICK QUOTE?

SCAN the QR code
6 g{)DSEheﬁr or call us directly.

INGURANCE

(757) 785-0448
TeamTorcia@goosehead.com

The #1 Goosehead Agency in Virginia -
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A REPUTATION
THAT SPEAKS
FOR ITSELF

At just a few years into his
real estate career, Brandon
Allen has already built
something many agents
spend decades chasing: trust,
momentum, and a reputation
people remember.

Born and raised in
Midlothian, Virginia,
Brandon has always carried
the energy of someone who
genuinely enjoys people.
Outgoing, confident, and
naturally magnetic, he is
the kind of person who

can walk into a room and

did not necessarily envision
himself becoming a Realtor.
That changed when he
purchased his first home.

“The buying and selling
process completely fascinated
me,” Brandon recalls. “I
realized how impactful
homeownership really is, and
I'wanted to help other people
experience that.”

What started as curiosity
quickly became conviction.
In September 2021, Brandon
officially launched his real

EDUCATE THEM, AND HELP
THEM MAKE THE BEST

"~ DECISION POSSIBLE.”

instantly make others estate career, stepping into an [ P

feel comfortable. That industry that immediately felt S - B / 4

personality, combined with aligned with his personality I / % /{{)

a relentless work ethic and and long-term vision. | . !

a calm, solution-oriented "'\ I' 2

mindset, has quickly From the beginning, he X | J

positioned him as one of the understood that real estate | 2 J h

Richmond area’s rising real was about far more than N - g

estate professionals. houses. It was about guiding £ u ; / ¥
people through life-changing Yy -

But Brandon’s story is not decisions with honesty, e 4 T T : o

about overnight success. clarity, and confidence.

It is about consistency,

relationships, and building a
career rooted in trust.

Finding Purpose
Through Homeownership
Before real estate, Brandon
worked at Alloy Wheel
Repair Specialists RVA,
learning the value of hard
work, discipline, and
showing up every day ready
to perform. At the time, he

20 - September 2026

“Buying or selling a home
is one of the biggest
moments in someone’s
life,” he says. “I take that
responsibility seriously.”

A Fast Rise Built

on Hustle

Like many successful
agents, Brandon’s early
days in real estate required
persistence and patience.




He focused on learning the
business, staying consistent,
and building genuine
relationships throughout the
Richmond community.

He also credits one person
in particular for helping
shape his growth: mentor
James Nay.

“Having someone like James
to learn from has been

huge for me,” Brandon

says. “Watching how he
approaches people, business,
and leadership pushed me to
elevate my own standards.”

That mentorship, paired
with Brandon’s own
drive, produced results
quickly. In 2025, he closed
22 . September 2026

57 transactions totaling
more than $23 million in
volume. Along the way,

he earned recognition

as Rookie of the Year in
2022, Richmond Preferred
Realtors recognition through
Richmond Magazine in 2023,
and Elite Agent status at Real
Broker in 2025.

Yet despite the production
and accolades, Brandon

remains grounded in what
matters most to him: people.

“I'want clients to know

they have someone in their
corner,” he explains. “I am
not here to just complete
transactions. I am here to
guide them, educate them,
and help them make the best
decision possible.”

That philosophy shapes
every part of his business.
Brandon is known for his
responsiveness, strategic
thinking, and ability to
stay calm under pressure.
He prides himself on
strong communication
and making sure clients

always understand
what is happening
throughout the process.

“I treat every deal like it is
my own,” he says. “That level
of care matters.”

Life Beyond Real Estate
While Brandon’s career
continues to grow rapidly,
his greatest joy today

has nothing to do with
production numbers.

In April 2026, Brandon

and his wife, Samantha,
welcomed their daughter,
Estie Rose Allen, into the
world on Easter Sunday.
Becoming a father has
shifted his perspective in the
best possible way.

“It is hard to even put into
words,” he says with a smile.
“Everything feels different
now. Better.”

Family has become the
center of his world. Whether
it is spending quiet nights at
home, enjoying lake days,
taking trips to the beach, or
watching movies together,
Brandon treasures the
moments away from work
just as much as the busy days
inside it.

Their home would not be
complete without Kash

and Koda, the couple’s two
German Shepherds, who
bring equal parts energy and
loyalty to the household.

Outside of family life,
Brandon enjoys golfing with
friends, watching sports,

and continuing to challenge
himself personally. One of his
long-term goals is to become
a scratch golfer, something
he talks about with the same
competitive determination
he brings into business.

BUYING OR
ELLING A
OME IS ONE
F THE BIGGEST
OJVISNINEIN
OMEONE'S
IFE. | TAKE THAT
ESPONSIBILITY
SERIOUSLY.”

If real estate had not found
him, Brandon believes he
likely would have pursued
something in the medical
field, another career
centered around helping
people through important
moments in their lives.

That desire to serve

extends into his community
involvement as well.
Brandon actively supports
organizations, including
Crater Community Hospice
and Ask Gala, believing
strongly in giving back to the
community that continues to
support him.

Looking Ahead

For Brandon, the future is
about more than just growth
in sales volume. It is about
building something lasting.

Professionally, he hopes
to continue expanding his

business while maintaining
the same people-first
approach that got him here
in the first place. Personally,
he wants to build a strong
life for his family, grow a
portfolio of rental properties,
and continue creating
freedom through real estate.

His mindset is reflected in
the quote that continues to
guide him:

“Good, better, best. Never let
it rest. *Til your good is better
and your better is best.”

It is simple, direct, and
consistent. Much like
Brandon himself.

When asked what advice
he would give to aspiring
top producers, he answers
without hesitation.

“Just go out there and
hustle,” he says. “Every day is
a new opportunity. Stay true
to yourself, stay kind, and
keep showing up. The results
will follow.”

For Brandon Allen, success
is not about being the
loudest person in the room.
It is about being the one
people can count on when it
matters most. ¥
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MORE

TRUSTED TRADES

Recommended Trade Services for the Richmond Real Estate Market

A e Mm@
HOUSEKEEPERS SPRUCELY PLUMBING +

DEAIM CLEANING
WAME & LIFESTYLE

SOLUTIONS

CLEANING SERVICE HOME & OFFICE ORGANIZING PLUMBING/DRAIN CLEANING

HAPPY HOUSEKEEPERS LIVING SPRUCELY MR. E’S PLUMBING
(804) 938-3368 (804) 350-6636 AND DRAIN CLEANING
HappyHouseRVA.com LivingSprucely.com (804) 305-3215

e.baneplumbing@gmail.com

Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at Info@RichmondRealProducers.com

We Do Than Collect Rent

Tenant Screening
Property Marketing
Rent Collection
Property Maintenance

/pmi

Presidential

Accounting and “
Financial Reporting Monty Gréokal

Owner/Operator

Evictions

Property Inspections
Legal Compliance
Home Watch

Schedule Your 'Consultation!

804.613.3633
PMIPresidential.com

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell property.
To extend our appreciation to you, we offer a rental property referral program with competitive referral fees!
Contact our office with any questions or for more information about our referral program rates.

24 - September 2026

Unpacking & Organizing
Jfor elevated moves

TID"I‘ISH

PHOTOGRAPHY FOR
Builders, Designers,
Architects, and Realtors

Ph|||pAndrews O = E
© philip@rivercity.media 0 'I
@ (804) 913-2365 @ [=],

TKINSON

INSURANCE AGENCY

It’s

insurance,

not rocket
science.

We’re here to
make your
insurance simple.

I"'P l'.
['1: :| Need a quote?
...“li. ; Visit our website
-ﬂ-ﬁ or give us a call.
Trey Karnes ¢ Sales Agent

Trey@atkinsonins.com
804-442-7739

AtkinsonlnsuranceAgency.com
Offices in Richmond, Northern VA & Williamsburg
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Settle Into Your New Home

hé-'*I-Iolldays

Buck-to-schul i fhe e prer, oo s

Before the holiday season arrives, upgrade your flooring and create a warm,
waleommg space for family gatherings and entertaining. With our home

improvement financing program, qualified homeowners can update now and enjoy
their new floors while making convenient payments over time.

OR SELL YOUR HOME WITH
‘LOORS FOR ONLY $500!
Make your new home every thmg youve

1111301116-:1 Book your FREE in-home
consultation tnday!

CALL (804) 409-2200

e

CRY ENIRGS

£l

Individual Closed Data as reported by MLS from Jan. 1 to Jul. 31, 2026 _

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug 5, 2026, for residential sales from January 1, 2026, to July 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

(@ "~=orsv - KITCHEN PLUS BATHS INCLUDED IN ALL PACKAGES

STANDARD PREMIUM

$1,350 $1,500 -
@ Usually Smaller Properties @ Mid-size to Larger Properties 0 Caters to properties over $500,000
@ Minimal Art & Accessories @ Additional Art & Accessories Q H|gher -end Art & Accessories

@ Upgraded Furniture ~ @ Higher-end Furniture
@ Clients Seeking the "wow" Factor @ Clients seeking the

| AMANDA HARDESTY @@ Summer luxury experience!
.. J | PRINCIPAL BROKER/OWNER + (804) 6512157 Staging s Pecial

@ Key Furniture Pieces 3 Rooms
@ Clients on a Budget
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Jul. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units  (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug 5, 2026, for residential sales from January 1, 2026, to July 31, 2026, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan,
Goochland, and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

CavalierMoving.com CavalierCleanRVA.com
(804) 404-8048 . _ (804) 806-4494
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Jul. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug 5, 2026, for residential sales from January 1, 2026, to July 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

You call the plays.
We’ll move the chains.

Football season is about preparation,
teamwork, and attention to detail — the
same things that make a move successful.
From the first listing appointment to
move-in day, Hilldrup brings the game plan,
the right team, and an award-winning
experience that your clients deserve.

Contact Lisa Rhead to learn how Hilldrup
can support your clients’ next move.

A LR o T L

- Vice President, g
”/ = Moving I?Susiness Deyelopment £
//7/ H|"d rup o pe 704-272-3245 | Lisa.Rhead@hilldrup.com i %

N

Richmond Real Producers - 31

Workplace

hilldrup.com
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Rank Name

TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Jul. 31, 2026

Office

List
Units

List Volume
(Selling S)

Sold
Units

Sell Volume
(Buying $)

Total
Units

Total $

List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units

Rank Name Office
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Disclaimer: Information based on MLS closed data as of Aug 5, 2026, for residential sales from January 1, 2026, to July 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

TREAL ESTATE CLOSING

Title & Settlement Services in Central Virginia
with CUSTOMER SERVICE being the #1 priority!

DIFFERENT APPROACH

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- - April Lane, Google Review

&‘ ATLANTIC COAST

SETTLEMENT SERVICES INC

Call today to give your client's a FIVE-STAR homebuying experience!

(804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Jul. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Aug 5, 2026, for residential sales from January 1, 2026, to July 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.
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"Designed 2 Sell is simply the best home stager in Richmond!
They have staged hundreds of houses for my company over
the past ten years, and they are always professional and
on-trend. Their work elicits a response in buyers that leads
to faster sales and for more money. I recommend Tammy

d e Si g ne d 2 se I I and her team in the most emphatic way I know possible,

with more business!"
HOME STAGING Frank Cava, Cava Companies

Tammy Wilkerson
Owner & President

(804) 640-4828 | designed2sellrva@gmail.com
www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Fall into Success
this Autumn.

Offer your clients unbeatable rates and
seamless closings this September.

Our team is here to support your success.
Make this autumn a season of growth and
prosperity for your real estate business.

Joe Dunn FIRST
——— H HERITAGE
EVP, Southern Virginia Regional Sales Manager iflae iyl
MNKLS I B

8045432261 | jdunn@fhmtg.com | JoeDunnloans.com




