PERMIAN BASIN SEPTEMBER 2026

DUCERS

Partner Spotlight:
GOOSEHEAD
INSURANCE

Man on the Move:
: IVA‘N:EB__.E EZ

——

Jeannie Cooley
Real Estate Group

CONNECTING. ELEVATING. INSPIRING.



DETAILS MATTER.
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Professional electrical services
that support premium listings
and polished presentations.

For fast turnaround for inspections,
repairs, and listing prep, call

432-307-9647
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Serving Families One Mortgage At A Time

Buying, refinancing or investing - we guide you every step of the way!

Producing Bral
NMLS#H 1

Nor'l'hlil'ri—
Construction Co.

BUILDING
DISTINGUISHED

CUSTOM
HOMES

ONE-OF-A-KIND HOMES.
BUILT AROUND YOU.

CUSTOM HOME CONSTRUCTION | DESIGN ASSISTANCE
HIGH-END FINISHES & CRAFTSMANSHIP | ENERGY EFFICIENT BUILDING
TURNKEY PROJECT MANAGEMENT

northlightconstruction.com | VA Approved Builder
QUALITY. INTEGRITY. CRAFTSMANSHIP. THAT'S OUR FOUNDATION.

LET'S BUILD YOUR LEGACY

(432) 202-0278

CARPET, HARDWOOD, AIR DUCT, TILE CLEANING, DRYER VENT CLEANING & RESTORATION SERVICES

Us ForA
FREE

Quote! Proudly Serving Midland, Odessa & Surrounding Areas | 2dudescarpetcleaning.com
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VP of Mortgage LendingJ
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Cell: (432) 770-2677

Start Your Application Today!
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Full Steam Ahead to Homeownership

Local. Trusted. Ready to Help.
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Producing Branch Managej

NMLS #1982712
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VP of Mortgage LendingJ
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Follow us on our
social channels for
the latest info on
exclusive events,
newsmakers

and more!

0 @PERMIANBASINREALPRODUCERS
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HELPING TOKEER
THE
N

SHEBA SERVICES,LLC.

PI LICENSE 1#25647
www.shebaservices.com

EMAIL: shebaservices69@gmail.com

CELL NUMBER: 432.894.0080
James Lyons, Owner

HOME & PROPERTY INSPECTIONS

LTRUE TITLE

WHEN YOU’RE HERE,
YOU’RE HOME

4692 E. University, Suite #110, Odessa, TX 79762
(432)-241-8649 | truepermian.com

How Many Future Closings
Are Sitting In Your CRM?

Every agent has them.

The buyer who was 20 points short.

The buyer who needed more time on the job.
The buyer who thought homeownership wasn't
possible.

The buyer who disappeared after being denied.

Over the years, I've helped dozens of
buyers become homeowners after
improving credit, reducing debt, or
following a personalized game plan.

Some were ready in 60 days.

Others took 12 months.

But many of them eventually closed.
Don't delete the lead.

Don't give up on the buyeN

Let's create "
a plan.

817-729-6247

friendleeloans.com

loansbylacie@gmail.com

NMLS #1664669

Cattell Inc | 350 South Street Suite 1422 Beaumont TX 77701 | NMLS ID
#1048617 | www.nmlsconsumeraccess.org | Equal Housing Lender | This
advertisement is for general information purposes only. Programs subject to
change without notice. All loans subject to credit approval and underwrit-
ing guidelines. This is not a commitment to lend. Other restrictions may
apply. www.friendleeloans.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

“CHECK OUT OUR
NEW SPONSORS!”
Chubbs Electric
Eric Ramon

(432) 306-9647

Permian Basin Abstract
Lance Lovelady
(432) 523-2295

Super Nova Roofing
Kevin Castonguay
(432) 296-0086
supernovaroofing.com

West Texas Abstract & Title
Randy Pittman
(432) 683-4261
wtabstract.com

CARPET / FLOORING
CLEANING

2 Dudes Carpet Cleaning
Dexter Allred & Marcus Nichols
(432) 425-6976
2dudescarpetcleaning.com
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HOME & PROPERTY
INSPECTIONS

Sheba Services LLC.

James Lyons

(432) 894-0080
sheba-services-ll.ueniweb.com

HOME WARRANTY
Achosa Home Warranty
Kala Wyatt

(888) 509-2916

HVAC SERVICES
Elite Air LLC
Jimmy Rogers
(432) 260-1523
eliteairofwesttx.com

INSURANCE AGENCY
Goosehead Insurance
Rodney Hooper

(214) 546-5162

Michelle Rodriguez Agency
(432) 813-5698

MORTGAGE

loanDepot

Olga Olivas-Coe

(432) 214-8707
www.loandepot.com/olgacoe

Directions Home Loan
Rhonda Brisbin

(432) 528-6870
www.directions
homeloan.com

Guaranteed Rate
Shane Dixon
(432) 349-7675
apply.rate.com

Loan Originator
Lacie Lee

(817) 729-6247
friendleeloans.com

MOVING / PACKING

IYM (It’s Your Move)
Angela Galan

(432) 210-3138
www.itsyourmovetexas.net

NEW HOME BUILDERS
North Light Construction
Humberto Pena

(432) 202-0278
northlightconstruction.com

TITLE & ESCROW

Lone Star Abstract & Title Co Inc
(432) 683-1818
www.lonestarabstract.com

Stewart Title Company
Ruby Kamali
(432) 687-3355

True Title
(432) 241-8649
www.truepermian.com

AC Installation & Replacement « AC

The N2 Company was named to Inc.’s
Best in Business list for Social Good —
the authoritative list of companies that
make a meaningful impact beyond profit.

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.

Prompt. Precise.
Professional.

= i I
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www.eliteairofwesttx.com « 432-901-0171
Serving Midland, Odessa and Surrounding Areas
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EVENT RECAP

Back-to-School Charity Bash

Thank you to everyone who joined us for our Back-to-School
Charity Bash event!

We loved connecting with some of our Real Producers
community while collecting school supplies for local students
and teachers. Thank you to everyone who donated and helped
make a difference!

A special thank you to Betenbough Homes Odessa for
sponsoring this event and True Title Permian for allowing
drop offs. We are thankful for those investing in our Permian
Basin Real Producers community. We can’t wait to see
everyone at the next event!

0
Il LBUE
BETENBOUGH TITI—E

HOMES® PERMIAN
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BY JAYTON MILLER
PHOTOS BY BAYLEE
RAFF VISUALS

BUILDING TRUST THROUGH
EDUCATION AND SERVICE

For Rodney Hooper, helping people has always been at
the center of his career. Whether he was standing in front
of a classroom teaching biology, astronomy, and geology

or coaching high school basketball, his passion has always
been about serving others, building relationships, and helping
people make confident decisions. Today, that same mindset
drives his work as the owner of a Goosehead Insurance
agency, where he helps families throughout West Texas find
the right insurance coverage with clarity and confidence.

Rodney has been in the insurance
industry since 2015, beginning his
career with Texas Farm Bureau, where
he spent seven years developing a
strong foundation in protecting families
and their homes. In November 2022, he
took the leap into business ownership by
opening his own independent brokerage
with Goosehead Insurance. The move
allowed him to offer clients something
he believes is invaluable, the ability to
compare multiple top-rated insurance
carriers and tailor coverage to each
family’s unique needs.

As an independent insurance broker,
Rodney specializes in helping clients
compare home and auto insurance
policies from a wide range of highly
rated companies. Rather than being
limited to a single carrier, he can shop
the market to find competitive rates
while ensuring clients receive the
protection that’s right for them.

His path to insurance may not have been
traditional, but it’s one that prepared
him well. Before entering the industry,
Rodney spent 15 years in education,
teaching at Mesquite ISD before moving
to Rockwall ISD. Along the way, he
coached high school basketball, an
experience that reinforced lessons

about leadership, communication, and
genuinely investing in people.

“Coaching and teaching taught me that
Ireally enjoy helping people,” Rodney
says. “Now I simply get to do thatin a
different way through insurance.”

That educational background has become
one of the defining characteristics of

his business. Rodney understands that
insurance can often feel confusing or
overwhelming, so he approaches every
conversation like a teacher.

“I want my clients to fully understand
what they’re buying,” he explains. “I take
the time to go through the details, explain
the coverages, and answer every question.
My goal is for people to leave feeling
informed and confident, not confused.”

It’s an approach that builds trust, and
sometimes even means sending a client
somewhere else if it’s in their best interest.

“If someone else can better serve a
client, 'm going to tell them,” Rodney
says. “Doing what’s right for people
always comes first.”

That commitment to putting
relationships above transactions is

also how Rodney defines success. For
him, success isn’t measured solely by
policies written or sales numbers. It’s
measured by the confidence his Realtor
partners, loan officers, and clients have
in knowing they’ll be taken care of every
step of the way.

A proud West Texan, Rodney was
born and raised in Andrews and
graduated from Andrews High
School in 1994. Although he’s now
based in the Dallas-Fort Worth
area, much of his business remains
rooted back home in West Texas.

 “IKNOW THE

" PEOPLE, THE
COMMUNITIES,
AND THE
MARKET.
WEST TEXAS
WILL ALWAYS
BE HOME.”

—————




“I know the people, the communities,
and the market,” he says. “West Texas
will always be home.”

That local knowledge is one of

the reasons so many real estate
professionals enjoy working with
Rodney. He understands that purchasing
a home involves an entire team working
together to create a seamless experience,
and he sees insurance as an important
piece of that puzzle.

“Realtors work incredibly hard to make
the home-buying process a positive
experience,” Rodney says. “My job is to
make sure that experience continues
when it comes to insurance. I want
clients to feel like every part of their
transaction was handled with care.”

Outside of work, Rodney’s priorities
remain centered on family. One of

his greatest joys is supporting his son,
who is entering his junior year at
Rockwall High School and following in
his father’s footsteps on the basketball
court. Rodney enjoys watching his
son’s growth both as an athlete and

as a young man, and he cherishes
opportunities to vacation with his family
whenever possible.

When he’s not working or cheering J". i
from the stands, you’ll likely find him i j i It N ey S F‘{r S ':&}
working out, enjoying the outdoors, S T T A b I NI e E B A T T H, :., A :a,ar w ,
spending time on the golf course, or ' ? Wy Tie s #* 7 : ' :
simply making memories with family
and friends.
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Above all else, Rodney is grateful for the

- : A opportunities he’s been given, the gift . : ”REAI.TORSWORK ING&E .

of good health, a supportive family, and iYLy I]Y AR TQ‘ IMAKE THE “
e O el  HOME-BUYING PROCESS. A POSHIVE EXPERIENCE

| For Rodney, insurance isn’t simply ' . MY JOB IS To MAKE SUREGIHAT EXPERIENCE *'. I
o R " 77" " CONTINUES WHEN IT COMESTO INSURANCE. |

people, protecting families, and earning

B crustore relationship atatime. 1t WANT CLIENTS TO FEEL LIKE EVERY PART OF THEIR"

a philosophy rooted in his years as

ateacher and coach, and one that TRANSACTION WAS HANDLED WITH CARE £

continues to make a lasting impact on
every client he serves. v




WIN A

Helping Permian Basin Agents
Close More Deals With Confidence

Protect Your Reputation.
Partner with a roofer who
values relationships as much * Detailed Roof Reports

as results. | * Storm & Hail Damage

¢ Insurance Claim Assistance

e Complimentary Roof Inspections

e Commercial & Residential

i
swﬁma GIFT CARD?

" ROOFING _
iy Commaniy  egity ou o Tt * Roof Repairs & Maintenance r\ Scan ll-he QR code to enter now!

* Realtor & Property Investor
Partnerships

Kevin Castonguay

432-296-0086
www.supernovaroofing.com

™
.IE Take our quick survey (it's just 1 minute) and you'll be
entered for a chance to win a $250 gift card.

Locally Owned & Operated | Fully Insured | Serving the Odessa, Midland & Surrounding Communities

L

LET'S LalLINTO ACHOSA

Every month,

THE POWER TO CHOOSE

HOME WARRANTY COMPANY one lucky winner will be chosen.

Will it be you?

MORE CLOSINGS
TOGETHER
PARTMER WITH ME FOR A

HAPPIER CLIENT EXPERIENCE. _ ?{a/éa/ Cw%a/{/{/
SENIOR SALES EXECUTIVE

C: 806.445.2785
0: 888.509.2916
= KalaW@achosahw.com

RHOMDA BRISBIM More Control. Better Coverage.
Producing Branch Manager That's Achosa.
MMLSH 45139]

Cell: 432.528.6870

rhonda brishin@directionshemeloan.com

Choose your own licensed technicians

Fast claims-hours, not days

1909 West Wall Stret, Svite |
Midland, Texas 79701 Retail rates paid when job is complete

P ${ REAL PRODUCERS.

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit
one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend on the total number of entries received each month. Winners will be
notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, parficipants
agree to release and hold N2 harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.

directionshomelean.com No age restrictions or depreciation

A3
Directions*”

Haome Losn - . .
Built for agents. Designed for homeowners. Powered by choice.
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MAN ON THE MOVE
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¢ & Beckett Realtors -

As a Realtor with Pine &
Beckett Realtors, Ivan serves
buyers, sellers, investors,
and families throughout
West Texas and Eastern New
Mexico with a philosophy
centered on honesty,
communication, and earning
trust. Whether he’s helping a
first-time homebuyer unlock
the door to their first home
or guiding an experienced
investor toward their next
opportunity, Ivan believes
every client deserves
personalized attention and a
professional who genuinely
puts their interests first.

That mindset was shaped
long before he entered the
real estate industry.

Before becoming a Realtor,
Ivan spent 12 years working
as a lease operator in the

oil and gas industry. The
demanding nature of

the profession required
discipline, accountability, and

!
I .

For Ivan Perez, real estate has

never been about chasing the next
transaction, it’s about building
relationships that stand the test of time.

the ability to perform under
pressure while working
alongside people from every
background imaginable.
Those years also reinforced
a lesson he still carries today:
your reputation is one of the
most valuable things you’ll
ever Own.

Growing up in West Texas
further instilled values that
continue to guide both his
business and his personal
life; hard work, integrity, and
keeping your word.

Ivan began his real estate
career with Monument
Realty before joining Pine

& Beckett Realtors in 2026,
attracted by the opportunity
to continue serving clients
through a brokerage that
shares his commitment to
exceptional service and long-
term relationships.

Today, Pine & Beckett
Realtors provides

Built on Trust

BY JAYTON MILLER e PHOTOS BY THE STONES PHOTO + FILM

comprehensive real

estate services across
residential, commercial,
ranch, investment, and
development properties
throughout West Texas
and Eastern New Mexico.
The brokerage’s mission of
providing honest guidance
and exceptional service
aligns perfectly with Ivan’s
own philosophy.

Rather than focusing on sales
numbers, Ivan measures
success by something much
more meaningful.

“Success is earning
people’s trust,” he says.
“Sales numbers and
awards are great, but
they don’t mean much if
people don’t remember
how you treated them.”

For Ivan, the greatest
compliment isn’t a trophy
or recognition, it’s when
former clients call years
later for their next move
or confidently recommend
him to family and friends
because they know he’ll
always put their best
interests first.




That relationship-first
mentality also shapes the
way he works with fellow
real estate professionals.

Ivan believes
professionalism,
communication, and
cooperation create better
outcomes for everyone
involved. He strives to

be known as someone
who follows through

on his commitments,
communicates clearly,
and approaches every
transaction with integrity.
His goal is simple: make
every client feel like
they’re his only client
while creating a smooth,
stress-free experience
from beginning to end.

‘ ‘ Sales numbers and

awards are great, but
they don’t mean much if
people don’t remember
how you treated them.”

The most rewarding
moments in his career aren’t
measured by commission
checks, they’re measured by
the excitement on a client’s
face when they accomplish
something they once
believed was out of reach.

Helping families purchase

a home, assisting clients
through major life transitions,
or watching investors build
toward long-term financial
goals reminds Ivan why he
chose this profession in the
first place. Being trusted with

20 - September 2026




one of the largest financial
decisions someone will ever
make is a responsibility he
never takes lightly.

Outside of work, Ivan enjoys
golfing, staying active
through fitness, and spending
quality time with his wife
and daughter. He’s also an
avid student of business,
leadership, and personal
development, believing that
becoming a better husband,
father, and person naturally
translates into becoming a
better Realtor.

When reflecting on what
matters most, Ivan points
not to awards or accolades,
but to the people who have
supported his journey. He
is grateful for his faith, his
family, the mentors who
invested in him, and every
client who has placed their
trust in him.

One message that continues
to inspire him comes from
an acceptance speech by
musician Drake. The idea is
simple: if people continue
to support your work, trust
you, and choose to work with
you time and again, you’ve
already won. Recognition

is appreciated, but lasting
relationships are the true
measure of success.

It’s a perspective that
perfectly captures Ivan’s
approach to real estate.

In an industry often focused
on transactions, Ivan Perez is
focused on people. By leading
with integrity, keeping his
word, and treating every
client like family, he’s
building something far more
valuable than a sales record,
he’s building a reputation
that will continue to open
doors for years to come.

Andrews
127 NW Ave. A
Andrews, Tx 79714

432-523-2295

Seminole
102 S. Main
Seminole, Tx
79360

432-758-1400

‘Monahans

321 South Alice 119 E. 4th
'Monahans, Tx 79756 Pecos, Tx 79772
432-943-7332 432-445-4983

West Texas Abstract
Serving Texans Since 1923

wiww.wiahstract. com

A Texas Tradition
of Strength & Longevity

Dur long-term commitment is rooted in empowenng the agants,
lenders, bullders, and communities who are shaping this region’s
Erowth. Supported by the national strength of Fidelity Mational
Financial and seasoned local leadership, we deliver title and escrow
services defined by reliability and trust

Through the integration of innovative technology and trusted
expertise, we create a closing experience that is secure, seamless,
and confidently executed at every stage.

Midland Office Odessa Office
3700 N. Bl Spring 5t '*' 7221 Eastridge Rood
Miglond, TX 79705 Odessa, TX 79765
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COVER STORY

Jeannie Cooley
Real Estate Group

BY JAYTON
MILLER
PHOTOS BY
BAYLEE RAFF
VISUALS

COOLEY

Building Relationships That

Some people find real estate. For Jeannie
Cooley, real estate found her at exactly
the right season of life.

After her and her husband dedicated
years to raising two sons, Matt and Luke,
and being present for every practice,
game, and milestone, Jeannie found
herself approaching a new chapter as
her youngest prepared to graduate.
Rather than seeing an empty nest, she
saw an opportunity to pursue something
that had quietly been in the back of her
mind for years.

“I've always loved building relationships
and getting to really know people,” she
says. “I'm driven and a little competitive
by nature. The more I thought about it,
the more real estate just made sense.”

Eight years later, she’s certain she found
exactly where she belongs.

Today, Jeannie leads the Jeannie Cooley
Real Estate Group, serving buyers,
sellers, and investors throughout
Andrews and the Permian Basin.
Whether she’s helping first-time
homebuyers navigate one of life’s
biggest decisions, assisting families
searching for more space, or guiding
investors looking to capitalize on the
area’s continued growth, her focus

remains remarkably simple: take care
of people.

“Our market has its own rhythm,”
Jeannie explains. “Many of our

buyers come here because of the oil
field. They’re relocating, learning the
community, and starting fresh. I love
helping them not only find a home but
also feel like they belong here.”

That commitment to relationships
extends well beyond her clients. As her
business has grown into a team, she’s
grateful that every client has someone in
their corner who genuinely cares about
the outcome, not just the transaction.

Jeannie’s approach to business was
shaped by two influential people who
believed in her long before she fully
believed in herself.

The first was her father.

“He taught me to work for what I
wanted and to think bigger than what
was right in front of me,” she recalls.

One memory still makes her smile.
Early in her career, Jeannie proudly
purchased a small advertising banner
for a local business, feeling like she was
officially becoming a business owner.
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Then her father surprised her with
something much bigger... a billboard.

“Nobody was doing that at the time,
especially not a brand-new Realtor,” she
says. “That was just how he thought. If
you're going to do something, do it big.”

His encouragement instilled a mindset
she still carries today: dream boldly,
work relentlessly, and never settle for
doing things halfway.

Her second major influence was Lance
Marker, who gave her the opportunity to
begin her real estate career at Heritage
Real Estate.

“Lance saw something in me before I
saw it in myself,” Jeannie says. “He’s the
one who encouraged me to branch out
and build my own team.”

She credits his mentorship not only
for helping launch her career but also
for demonstrating the importance of
kindness, encouragement, and treating
everyone with respect.

Those lessons continue to define how
she operates her business today.

While many agents focus primarily

on closing transactions, Jeannie
intentionally focuses on understanding
the people behind them.

“I want to know why you’re moving,
what you’re nervous about, and what
this next chapter really looks like,” she
says. “That’s what allows me to serve my
clients well.”

She also prides herself on something
surprisingly simple. “I answer my
phone.”

It may sound ordinary, but in today’s
fast-paced world, she believes
accessibility makes all the difference.
“When someone calls, something
important is happening for them; an
offer, a question, a concern. I want them
to know I'm there.”

Perhaps that’s why so many of her
clients become lifelong friends.

26 - September 2026

“For me, the

relationship doesn’t |
end at the closing
table. That’s really
where it begins.”

Some families who relocated to
Andrews without knowing anyone
have ended up spending afternoons at
her pool. She’s attended former clients’
weddings, written recommendation
letters for families adopting children,
and still gets calls years later asking
for advice on everything from home
projects to paint colors.

“For me, the relationship doesn’t end at
the closing table,” she says. “That’s really
where it begins.”

That same relationship-first philosophy
extends to the other side of every
transaction as well.

Jeannie has always believed that every
Realtor she works with should walk
away feeling respected.

“This business can be competitive, but
I’'ve always wanted every transaction to
be a positive experience for everyone
involved,” she says. “If another agent
works with me, I want them to know I'll
do everything I can to make it smooth.”

That relationship-first mindset doesn’t
stop at her clients or fellow Realtors.

It’s a reflection of the people who have
shaped her own life and the support
system that has allowed her to build the
business she has today.

She says she could never have done it
without the unwavering support of her
husband Bo. Through the long days, late-
night phone calls, weekend showings,
and the countless demands that come
with serving clients, Bo has been a
steady source of encouragement every
step of the way.

“He has always believed in me,” Jeannie
says. “No matter what season of life
we’ve been in, he’s supported my
dreams and celebrated every milestone
right alongside me.”

That partnership has become one of
the foundations of both her business
and her life. After 34 years of marriage,
Jeannie says their relationship has
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grown into something even deeper than
it was in the early years.

“We’ve been through raising kids, busy
schedules, careers, and all the seasons
life brings,” she says. “Coming through
all of that and still being best friends,
that’s one of my greatest blessings.”

Outside of real estate, Jeannie’s greatest
joy is her family.

Watching her sons grow into fathers
themselves, and spending time with
grandchildren Hadlee, Nash, and Heidi

28 - September 2026

defines her version of success far more
than any production award ever could.

“Success isn’t just about work,” she
says. “It’s having a good marriage, real
relationships with your grown kids, and
seeing everything you poured into them
reflected in how they raise their own
families.”

Faith also remains at the center of her
life.

“I'm grateful for every blessing God
has given me,” she says. “He keeps me

strong, gives me hope, calms my fears,
and gives me joy through every aspect of
my life. He is my rock.”

When she’s not helping clients, you’ll
likely find Jeannie traveling, enjoying

a day at the lake, relaxing by the pool
with friends, reading a good book on the
patio with Bo, or by her own admission,
adding another pair of shoes to an
already impressive collection.

She also dedicates significant time each
year to the Stogies & Bogeys: Jonnie
Miller Memorial Tournament, a golf

tournament honoring her late father.
Together with supporters, the event has
raised more than $50,000 in scholarships
for Andrews High School students,

allowing his legacy of generosity and
encouragement to continue impacting
future generations.

“I want to know why you’re thoving, what
\ I L

you’re nervous about, and what this next

chapter really looks like. That’s'what allows

Looking back on her journey, Jeannie is It’s how she made them feel.
quick to point to the people who helped
make it possible: her family, mentors,

clients, and community.

Because for Jeannie Cooley, real estate
has never simply been about buying or
selling houses.

But if there’s one thing she hopes people

remember about her, it’s not the homes It’s about building relationships that last
she’s sold. long after the keys change hands.

me to serve my clients well”
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Delivering the Quality
Customer Experience
You Deserve

(432)687-3355

midlandescrow@stewart.com

3408 N. Midkiff Rd Ste. 201
Midland, TX 79705

Customize your
INsurance coverage

e Auto Insurance ¢ Home Insurance ¢ Business Insurance

Michelle Roxann Rodriguez

Your Local Agent | License #2068721
mrodriguez@farmersagent.com

HIGH DEFINITION PHOTOS & WALKTHROUGH VIDEO
AERIAL PHOTOS | 3D TOURS

Call 432-203-9449 today! f"‘a SUPRA ACCESS | QUICK TURNAROUND

For a no-obligation quote. FARMERS

INSURANCE

Advertisement produced on behalf of the following specific insurers and >eekmg to obtain business for insurance underwritten by Farmers Insurance Exchange, Fire Insurance Exchange, Truck Insurance Exchange, Mid-Century Insurance
C any, Farmers Insurance Company of Washington (Bellevue, WA) or a InTX: insurance is underwritten by Farmers Insurance Exchange, Fire Insurance Exchange, Truck Insurance Exchange, Mid-Century Insurance Company, Farmers

Texas County Mutual Insurance Company, Mid-Century Insurance Compa as or Texas Farmers Insurance Company. In NY: insurance is underwritten by Farmers Insurance Exchange, Truck Insurance Exchange, Mid-Century Insurance - - .
Company or Farmers New Century Insurance Company. Home office, Los CA. . . (43 Z ) Z 1 0 — ‘I 1 9 9 t h esto n es p h otofl I m Co m @
- A .

Each insurer has sole financial responsibility for its own insurance. List of all insurers and states where licensed at farmers.com/companies/state/. Not all insurers are authorized in all states. Not all products, coverages, and discounts are
available in every state and may vary by state. Restrictions, exclusions, limits, and conditions apply. See agent for details.
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Let us help knock your move out of the park!

Commercial Services | Furniture Moving | Local Moving | Senior Moving (432) 210-3138 | Odessa, TX
Furniture Assembly | Large & Heavy Item Moving | Packing itsyourmovetexas.net f X (O]




