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Be Ready

for Whatever /g%

Blows In

Preparing for the unexpected begins with understanding your
policies and knowing where additional protection may be needed.

LAMBERTH

h‘: TAMMY LAMBERTH:

-« Agency Owner - Principal Agent
g (910)430-6003 Ext. 100
(910)389-5428 « lamberthins.com
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NUMBERS

Here's what the top agents in NC Coast sold in 2025...

All transactions were within the following counties:
Beaufort, Bertie, Camden, Carteret, Chowan, Craven, Currituck, Dare, Gates, Hertford, Hyde, Jones, Onslow, Pamlico, Pasquotank, Perquimans,
Tyrrell, Washington

$4,646,826,260 10,154

SALES VOLUME TOTAL TRANSACTIONS
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Blinds « Shades « Shutters « Drapes « Home Automation

B BUDGET
l BLINDS

Style and service for every budget.

When your clients expect a seamless closing
experience, partner with the team that delivers.
Budget Blinds provides professional
measuring, custom design, and expert
installation—handled with clear
communication and white-glove service from
start to finish. Make us your Preferred Window
Treatment Partner and give your buyers one
less thing to worry about.

Mention this ad to receive preferred partner
pricing!

[E=5¢[E | Scan or call for a free consultation
-.-'-' ‘rf JACKSONVILLE AREA: 910-219-3910
ﬁ. '*ﬂ OUTER BANKS AREA: 252-562-0262

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blif nds s a trademark of Budget
Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.

Flatlands #%-

A0 Flotionds Jes

North Carolina’s Trusted
Insurance Partner since 1963

1,808,808 ¢

5-star rating on both

Washington | New Bern | Greenville
Email us today!
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Lauren Schuster Emma Dollenmayer Josh Freeman
Publisher & Owner Writer Photographer
Lighthouse Visuals

Justin Whitt Tre Cogdell Mike Leech
Photographer Photographer Photographer

Lighthouse Visuals Lighthouse Visuals Lighthouse Visuals

LA i,

Landon Mann Eli Powell
Photographer Photographer

Lighthouse Visuals Lighthouse Visuals

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect

Real Estate Agents!

Do you know of any businesses who would want
to hear about partnering with Real Producers?

Send recommendations to
lauren.schuster@realproducersmag.com

When things get busy, details matter.

We ensure you and your client receive a smooth
and transparent process with zero origination,
processing, or application fees.

So you can refer with confidence!

Sara Hoopes Ingram  Shelly Rankin

Mortgage Loan Officer

(910) 478-8014
NMLS #928764

Senior Loan Processor

(910) 545-3688
NMLS #2213127

Your Client’s
meowhnership

ry.-Starts Here.

CarolinaFamilyMortgage.com

CARCLINA FAMILY

MORTGAGE

Office (910) 346-1146
2832 Henderson Dr,

Jacksonville, NC 28540
NMLS #86691

6 t‘."l.?ﬁ!{’h!;;lgl | THE SARGENT ATGENCT

Hurricane Season
Doesn’t Wait for Closing Day.

Let us help your
buyers navigate
their coverage
BEFORE it
becomes a delay.

The Goosehead Insurance difference:

Candid Advice Unrivaled Choice Concierge Service

We offer We find and compare  We work for you and

straightforward, coverage and cost for  are your go-to-source

unbiased advice.  over 65 top insurance  for customized
companies. coverage.

Heather Sargent

heather.sargent@goosehead.com
goosehead.com/heather-sargent

4644-C Arendell Street
Morehead City, NC 28557

GET YOUR QUOTE

LET'S BUILD SUCCESS
TOGETHER

a partnership with JC

issimple.
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Preferred Pariners

This section is designed to make it easier for you to find trusted real estate affiliates. Take

a moment to get to know the businesses that sponsor your magazine. These local partners
are proud to support both you and the publication, helping make it possible. Please consider
supporting them in return and thank them for their commitment to the real estate community!

ARTIFICIAL INTELLIGENCE
Vates Domus Al

(281) 797-8720
vatesdomusai.com

BLINDS/SHADES/
SHUTTERS/DRAPES

Budget Blinds of Elizabeth
City/The Outer Banks

(252) 562-0262
www.budgetblinds.com/
elizabeth-city-the-outer-banks-nc/

Budget Blinds of
Jacksonville NC

(910) 219-3910
www.budgetblinds.com/
jacksonvillenc/

BUILDER

JC Jackson Homes, LLC
(252) 838-1590
www.jcjackson.com

Wavecrest Builders
(252) 354-7610
www.wavecrestbuilders.com

CARPET CLEANING
Nautical Wave Carpet Solutions
(910) 899-8409

CLEANING

Rochelle Cleaning

& Maintenance

(910) 899-8543
www.brand.site/
rochelle-cleaning-maintenance

GARAGE FLOORING

Granite Garage Floors

(252) 646-9221
www.granitegaragefloors.com/
location/coastal-carolina

TIDEMARK

HOME INSPECTIONS

Setting the mark for home inspections in
North Carolina’s Tidewater Region.

3 HOME | SEPTIC | RADON
MOLD | WATER TESTING

| Veteran-Owned & Operated
45+ 5-Star Google Reviews

Jonathan Morgan
910-358-3345

HOME INSPECTION
Brad Inspects

(910) 934-8833
www.bradinspectsnc.com

MAD Home Inspections
Brandon Boggs

(757) 770-8413
madinspections.com

Tidemark Home Inspections
Jonathan Morgan

(910) 358-3345
www.tidemarkhome
inspections.com

HOME WARRANTY

Old Republic Home Protection
Stephanie Midgett

(910) 382-8048

www.orhp.com

INSURANCE

April Jones Insurance

April Jones

(910) 660-0215
april@apriljonesinsurance.com

Flatlands Insurance Group
(252) 638-9000
www.flatlandsjessup.com

Goosehead Insurance

Heather Sargent

(252) 773-4090
www.goosehead.com/agents/nc/
morehead-city/heather-sargent/

Lamberth Insurance Services
Tammy Lamberth

(910) 389-5428
www.lamberthins.com

North Carolina Farm

Bureau Insurance Group
Bradley Carroll

(910) 346-9812
www.ncfbins.com/bradley.carroll

Wavecrest Insurance
(252) 354-1414
www.wavecrestinsurance.com

LAW FIRM
Law Office of Debra Whaley
(252) 222-4555

MORTGAGE

Carolina Family Mortgage
Sara Hoopes Ingram

(910) 478-8014
www.carolinafamily
mortgage.com

Castle Mortgage Group
(910) 352-1512
www.castlemortgagenc.com

CrossCountry Mortgage
(919) 632-8647
www.crosscountrymortgage.com

Garden City Mortgage Team
Drew Blakely

(269) 569-6818
www.emmloans.com/
gardencitymortgageteam

Movement Mortgage
(910) 232-4112
www.movement.com

Southeast Mortgage

Marc Carter

(240) 779-5345
www.southeastmortgage.com

PROPERTY MANAGEMENT
Spinnaker’s Reach Realty
(252) 354-5555
www.spinnakersreach.com

Village Realty
(252) 616-1808
www.villagerealtyobx.com

REAL ESTATE PHOTOGRAPHY
Lighthouse Visuals

(252) 302-4773
www.lighthousevisuals.com

ROOFING

Maven Roofing

(910) 294-9817
www.mavenroof.com

Patriot Roofing Company LLC
Stephanie Bolton

(910) 218-0600
patriotroofer.com/

Your Closing Starts Here.

& OVER 20 YEARS OF COMBINED EXPERIENCE
@ LICENSED AND CERTIFIED

& SAME-DAY SERVICE AVAILABLE

& QUICK, FREE OVER-THE-PHONE ESTIMATES
& LOCALLY AND FAMILY-OWNED

& VETERAN-OWNED

BRANDON BOGGS
OWNER / INSPECTOR

FARM AMERICA'S Forbes

BUREAU BEST INSURANCE | [FIFE
" INSURANCE COMPANIES -

L T

#6) HOMEOWNERS
INSURANCE

IN THE NATION

(910) 330-3699

Bradley Carroll

FSCP

Agent

3965 Richlands Hwy
Jacksonville, NC 28540

NCAD092024A

MAKETT

1l 1l
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HOME INSPECTIONS
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Bood

Jonathan@tidemarkhomeinspections.com
www.tidemarkhomeinspections.com

. el
North Carolina Farm Bureau® Mutual Insurance Company Farm Bureau® Insurance of North Carolina, Inc. M VE Hﬂ M E A CEL | FT TDD.NI'I!

Southern Farm Bureau® Life Insurance Company, Jackson, MS Life Insurance and Annuity products offered by SFBLI, Jackson, MS

® (910) 294-9817
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arefoot-Chandler & Associates
B Real Estate was built on a simple

belief: clients should not have to
choose between saving money, receiving

strong results and feeling genuinely
cared for along the way.

For Jaime Barefoot and Shannon
Wilson-Chandler, that belief became the
foundation for a partnership, a boutique
real estate firm and a team that has
continued to grow while staying true to
the local service that made it successful
in the first place.

Their story began with two established
real estate careers. Jaime was born

and raised in Carteret County and

has remained local throughout her

life. With 21 years of real estate
experience, her knowledge of the
people, neighborhoods, waterways,
communities and coastal lifestyle comes
from a lifetime of calling Carteret
County home.

Shannon brought a different, but
equally valuable, perspective. Licensed
for 31 years, she spent approximately
20 years working as a real estate agent
in the Raleigh area before moving

to Carteret County. For the past 11
years, she has lived and worked on the
Crystal Coast, giving her both a strong
background in a larger competitive
market and a personal understanding
of what it means to relocate and build
new relationships.

“We each brought something different
to the partnership,” they shared. “Jaime
brought lifelong Carteret County

roots, and Shannon brought decades

of experience from both the Raleigh
market and the Crystal Coast. Together,
those strengths have helped us build
something neither of us would have
created alone.”

Before joining forces, both women

had already built successful individual
careers. But they realized their strengths
worked well together. More importantly,
they shared the same values: honesty,
communication, professionalism, work
ethic and client service.

Their partnership grew from mutual
respect and the belief that clients would
benefit from having two experienced
leaders personally invested in the
outcome. They do not always approach
every situation the same way, and

they see that as one of their greatest
advantages. Different perspectives
allow them to look at challenges
carefully and keep the client’s best
interest at the center.

In 2017, they began owning and
operating Barefoot-Chandler &
Associates Real Estate as a boutique
firm built around personal attention,
communication, professional
marketing, collaboration and helping
clients save money.

“We have always believed clients
should not have to choose between
saving money and receiving exceptional
service,” they said. “Lower fees should
never mean lower standards.”

That philosophy is reflected in their
tagline, “Lower Fees, Better Results, The
Finest Service.”

For Jaime and Shannon, it is more than
a marketing phrase. It represents the
way they built their business. Their
lower fee structure was designed to help
sellers keep more of their equity while
still receiving professional marketing,
experienced negotiation, personalized
guidance and hands on support.

Barefoot-Chandler & Associates Real
Estate has continued to evolve as

the industry has changed. Today, the
company is powered by LPT Realty,
giving the team access to additional
technology, marketing tools, training,
systems and national resources while
keeping the local identity and personal
service clients know.

“We did not partner with LPT Realty
to change who we are,” they shared.

“We partnered so Barefoot-Chandler &

North Carolina Coast Real Producers - 11



Associates Real Estate could continue
growing, improving and staying ahead
for our clients.”

That balance matters to the team. They
still operate from their Atlantic Beach
and Emerald Isle offices. They still offer
the same local knowledge, personal
attention, lower fee model and hands
on service, now with the resources of

a larger, forward thinking brokerage
behind them.

Lower Fees,

€6

Having two offices helps the team serve
both sides of the Crystal Coast. The
Atlantic Beach office gives them a strong
presence near Atlantic Beach, Pine Knoll
Shores, Morehead City, Beaufort and
surrounding communities. The Emerald
Isle office helps them serve Emerald Isle,
Cape Carteret, Newport, Swansboro and
the western side of the area.

“The Crystal Coast is not one single
market,” they shared. “Every community

Better Results,

The Finest Service.”

has its own personality, lifestyle and
real estate considerations, and our
two offices help us stay connected
throughout the area.”

Behind that work is an established team
with more than 70 years of combined
real estate experience. In addition to
Jaime and Shannon, the team includes
Lisa Galizia, Laurie Conrad and Amber
Call. Lisa and Laurie work primarily with
buyers, while Amber works alongside
the team with new construction and the
listing side of the business.

“Our team works because we
collaborate,” they shared. “Lisa, Laurie,
Amber, Jaime and Shannon each bring
different strengths, but everyone shares
the same commitment to serving our
clients well.”

Since partnering, Barefoot-Chandler &
Associates Real Estate has consistently
remained among the area’s top

sales teams. They are proud of that
performance, but even more proud of
what it represents.

“The rankings are meaningful, but they
are not the whole story,” they shared.
“Every closing represents a person or
family who trusted Barefoot-Chandler
& Associates Real Estate with an
important decision.”

For Jaime, Shannon and their team,
success means repeat clients, referrals,
long term relationships and knowing
people felt supported throughout the
process. It means telling the truth
respectfully, protecting a client’s interests
and doing business the right way.

Barefoot-Chandler & Associates Real
Estate was built around clients, team,
community and trust. As they look
ahead, their goal is to continue growing
thoughtfully, strengthening their services
and serving multiple generations of
families along the Crystal Coast.

“Our goal is simple,” they shared. “We
want clients to save money, receive
strong results and feel confident that they
received the finest service possible.” #

We want clients to

save money, receive
strong results and
feel confident

that they received
the finest service

possible.”




MORTH CAROLINA COAST

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

— SAVE THE DATE ——

SEAFOOD EOIL SERIES

TWO DAYS. TWO COASTAL MARKETS.

Join us for two unforgettable afternoons of networking,
great food, and coastal connections with top real
estate professionals across the North Carolina Coast.

Cryital Coast | Oiiter Banks
SEAFOOD BOIL SEAFOOD BOIL

TUESDAY, f""] WEDNESDAY,
' SEPTEMBER 29™ = SEPTEMBER 30™

(L) 12:00 PM - 2:00 PM l i \ (L) 12:00 PM - 2:00 PM

LOCATION ; LOCATION
COMING SOON . COMING SO0N

DELICIOUS
SEAFOOD BOILS

REFRESHMENTS

MEANINGFUL
CONNECTIONS

EXACT EVENT LOCATIONS WILL BE ANNOUNCED CLOSER TO EACH EVENT.

14 - September 2026

REAL ESTATE MEDIA SOLUTIONS

FIRST TIME CLIENT SPECIAL  (eemesss)

FIRST TIME CLIENT SPECIAL INCLUDES:
« Zillow Virtual Tour = Floor Plan

* HDR Photos » 2 Virtual Twilight Images

* Drone Photos

4GRANITE

GARAGE FLOORS

RESIDENTIAL & COMMERCIAL COATINGS

Marc Carter
1(240)779-5345

Marc.Carter@SouﬁeastMow

Our coastal lending team works alongside
builders, buyers, and investors to deliver tailored
solutions, clear communication, and a seamless
experience from start to finish.

SOUTHEAST e ¢ e

FRI3IN P o
= /77()@@& ® Nﬁ#zzlmm H E] 252-368-6843

GA Branch: 3575 Koger Blvd. NC Branch: 5710 Oleander Drive, 7 g
Suite 400 | Duluth, GA30096  Suite 104 | Wilmington, NC 28403 Serving all of Eastern North Carolina

Residential and Commercial

[w] [=] Concrete Coating Systems
Interior and Exterior
AGRANITE.
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Scan to Connect With Me

910.352.1512 | bill@castlemg.com

castlemortgagenc.com

3786 HENDERSON DR
L e

THE LAW. OFFICE OF
DEBRA WHAEEY

Debra Whaley | Attorney at Law
301 Commerce Ave, Morehead City, NC 28557
252-222-4555 | dwhaleylaw@hotmail.com

16 - September 2026
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You close the deal.

Real We make it pay off!

vrohx.com

& Booked calendars and maximized revenue for
OWnNers

@& Referral fees and lead generation for agents

& Llive and supported within days of closing

Sherri Yanev
(252) 5a1-8138
sherrig@joinvillogerealtyobcom

LET US HANDLE THE DIRT AND GRIME,
SO YOU CAN FOCUS ON WHAT MATTERS MOST.

ROCHELLE CLEANING &

MAINTENANCE SERVICES

NAUTL.CAL WAVE

OO BRSO LU T KN N

LOCAL & FAMILY-OWNED

910-899-8543 - rochellecleaning1908@gmail.com 910-899-8409 - Dustin_Rochelle@nauticalwavecarpetsolutions.com

€ @Nautical Wave Carpet Solutions

€ @Rochelle Cleaning & Maintenance Services

The Realtors Al Assistant

Nationwide MLS
Map Search
MLS Chat
MLSGPT

STA|

Al Generated CMA
with

* Property Tax data
= Avg Martgage rates
» Market Position
* Comp Price Analysis
« Comp Comparison
« Trends and Timing
* Location Analysis
* Recommendations
» Risk Factors

%5

+ (& ; oLp RePUBLIC

5w

The market is complicated. We're not.

Attract new business, generate referrals, and create
a smoother experience from listing to closing and
beyond with Old Republic Home Warranty.

Stephanie Midgett

Senior Account Executive

T: {3B0) 308-6510 | C: (910) 382-8048
StephanieMi@orhomewarranty.com
my.orhp.com/stephaniemidgett

Contact me 2if
today for details! [E]4Adna
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WRITTEN BY LAUREN SCHUSTER ¢ PHOTOGRAPHY BY ELI POWELL

Jean-Paul Peron did not set out to build a real estate career on the northern edge of
the Outer Banks. In fact, his path to real estate started with a beach house dream, a love
for the coast and a decision that changed the direction of his life.

Before real estate, Jean-Paul earned a bachelor’s degree in
early childhood development and education and worked for
many years with a local Head Start program in Delaware. It
was meaningful work, rooted in people, connection and the joy
of seeing others experience something for the first time. Years
later, he would realize that same feeling was part of what made
real estate special to him too.

His introduction to the Outer Banks began when his wife, Lori,
decided she wanted a beach house.

“I could not figure out how to say no to that,” Jean-Paul said.

At the time, the Delaware beaches were out of reach

financially, so Jean-Paul and Lori began looking farther south.
They discovered the Outer Banks at the beginning of the early
2000s real estate boom, spending years driving down, touring

To pick up a buyer on the pavement who has
never been up here before and see all the awe
and wow reminds me of how special it is.”

Outer Banks
Real Estate Beyond
the Pavement

properties, writing offers, getting outbid and watching prices
rise beyond what they had hoped to afford.

Eventually, they shifted their search north to the four wheel
drive beaches. The next day, they met a realtor and began
looking at lots. A few stops in, they walked through live oak
trees and found a sandy open spot on the back side of a
property. There, Lori noticed evidence that made the decision
feel almost meant to be.

“She said, ‘The horses were here. The horses were here,” Jean-
Paul remembered.

The lot became theirs, and with it came the beginning of a
much bigger story. After years of trying to buy property, Jean-
Paul had learned so much about the process that he began
wondering if real estate might be his next step.



“Iwas like, ‘Well, gee, I learned so much about real estate,
I could sell this stuff myself,” he said.

In 2004, he took spring break to attend real estate school in
Delaware, then used the summer to test out the business
quietly. If he liked it and was good at it, he would stay. If not, he
could return to his previous work in September.

He never went back.

“I was good at it,” Jean-Paul said. “I loved it and have now been
a full time real estate agent since 2004.”

After several years selling in Delaware, Jean-Paul and Lori built
their house in Carova and moved to the Outer Banks in March
of 2008. The timing was not exactly easy. The market shifted,
and what Jean-Paul expected would be a quick restart turned
into a much slower climb.

It took 13 months before he received his first commission
check after moving.

But over time, he found his lane.

Today, Jean-Paul is known for his niche in Carova and the four
wheel drive beaches, an area he knows not as a visitor or an
agent passing through, but as a resident. In a market where
many agents cover wide territories, Jean-Paul chose to focus
deeply on the place he lives.

“I figure, why try to compete against 900 other agents when
I can just stay and work my own little five square miles?” he
said. “I am in it, so I can eat it, sleep it, breathe it.”

That local knowledge matters in a place like Carova. The
area is unlike almost anywhere else.

Streets exist, but they are not paved. The beach is part
of everyday travel. There are no grocery stores or quick
errands around the corner. Jean-Paul describes it as 11
miles of beach, all zoned residential.

“If you want to be away from all that commercialism, this
isit,” he said. “It has its pluses and its minuses, and the
pros and cons are typically the exact same thing.”

For clients, that honesty is part of the value he brings. Buying
in Carova is not the same as buying in a typical coastal
neighborhood. There are vacant lots, sand roads, septic
considerations, wild horses, access questions and a lifestyle
that requires preparation. Jean-Paul helps buyers understand
not only the property, but the reality of living there.

He also understands the wonder of experiencing the
area for the first time. Even after more than 18 years of
living there, he still enjoys introducing new buyers to the
northern beaches.

“I am a people person,” Jean-Paul said. “To pick up a buyer
on the pavement who has never been up here before and
see all the awe and wow reminds me of how special it is.”

That feeling connects back to his early career with Head
Start, when he loved watching children experience
something new for the first time. In real estate, he gets to
see a similar reaction from adults seeing Carova, the wild
horses and the landscape for the first time.

Jean-Paul’s connection to the community goes beyond
sales. He and Lori are both members of the fire
department, serving in a place where emergency response
looks different from most towns. He also serves on the
board of the Corolla Wild Horse Fund, helping support
efforts to protect the wild horses that are so deeply tied to
the identity of the northern Outer Banks.

“We try to do as little interaction with the horses as
possible,” he said. “Our role is more protecting them and
promoting responsible behavior around them.”

For Jean-Paul, Carova is not just a niche market. It is home.
It is the place that started with Lori’s dream, a sandy lot
and a sign that the horses had been there. It is the place
where he rebuilt his career, found his specialty and built a
life centered around the community he knows best.

In many ways, his story is exactly what he now helps
clients pursue: the chance to find a place that feels
different, personal and worth the journey. #

Why try to compete
against 200 othep
agents when | comﬂ]u;s’r
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RP reaches the top 300-500 redl
estate agents in 100+ major markets
across the country (like this one).

Your business can reach those agents too.

{JJ{ REAL PRODUCERS.

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.

Welcarelabout
syou, your family,

¢omao4wu 7/75}

We operate with the highest
levels of integrity, expertise,
transparency, personalized
solutions, and heartfelt advice.

’ Our commitment is to build
: lasting relationships, and link
arms with every client who

dreams of home ownership.

W for fivvef v Wapy

269.569.6818 | 5725 Oleander Drive Suite A4, Wilmington, NC 28403

Build your dream home with Wavecrest Builders and protect it with Wavecrest Insurance

[ | 2 5!-5_;;;_.; b, e
~ WAVECREST WAV E E ST : i‘

r INSURANCE BUILDERS /.
——— wWww.wavecrestinsurance.com WWW. wavecrestbwlders cbm £
252-354-1414 252-354-7610 .

201 Mangrove Drive Emerald Isle, NC 28594
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PARTNER SPOTLIGHT

24 - September 2026

INSPECTS

WRITTEN BY LAUREN SCHUSTER ® PHOTOGRAPHY BY JOSH FREEMAN

The Inspectors
Realtors Trust

When Brad Neumann talks about
Brad Inspects, he does not start
with numbers, territories, or growth
plans. He starts with people.
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That is fitting, because long
before he became a home
inspector, Brad was learning
how to serve people in a
completely different setting.
From 2004 to 2016, Brad
and his family owned and
operated a pizza restaurant
on New River Air Station in
Jacksonville. It was a family

business in every sense, with
his parents, brother, sister
and Brad all involved at
different points.

He loved the restaurant, but
by 2016, he knew it was time
for a change. The franchise
model no longer gave him
the freedom he wanted, and

he began thinking seriously
about what would come next.

“I'knew I was done with
pizza, even though I loved
it,” Brad said. “I was trying to
figure out what I wanted to
do next with my life.”

The answer came through a
customer who had become a
friend. He was preparing to
leave the Marine Corps and
become a home inspector.
One day, Brad asked if there
might be room for one more.

“I took a chance on it, hoping
it would be something I
could be good at and enjoy,”
Brad said. “Thankfully, I
absolutely love it.”

Brad passed his North
Carolina home inspection
exam in October of 2016. For
the next year, he worked
under another inspection
company, learning the
technical side of the business,
how to move through a
house, what to look for, how
to write reports, and how to
explain issues clearly.

That training mattered, but
Brad quickly realized his
biggest advantage came from
the years he had spent in
customer service.

“A lot of people who get

into home inspecting come
from the trades,” Brad said.
“I came from a restaurant,
where customer service was
the most important thing.”

That background shaped the
way he built Brad Inspects.
He understood that a good
inspection was not just about
finding defects. It was about
communication, clarity, and
trust. It was knowing how to
talk to realtors and clients,
how to explain concerns
without causing unnecessary

panic, and how to make
people feel informed rather
than overwhelmed.

“I know how to talk to
people,” Brad said. “I
understand the importance
of communication, and I do
not leave people hanging.”

After about a year, Brad
decided to go out on his
own. In January, 2018, he
officially started doing
business independently. At
first, his goal was simple.

He sat down with his mom,
who has always been strong
with numbers, and figured
out how many inspections he
needed each week to cover
his bills.

“I was not thinking about
building a big team at the
beginning,” Brad said. “I just
wanted to do good work,
take care of every client and
realtor, and let the business
grow from there.”

The work kept coming.
Realtors trusted the way
he handled the process,
referred clients, and stayed
with him as he grew. Soon,
Brad was doing more
inspections than he could
reasonably handle alone.

What started as one person
grew naturally into a team.
Today, Brad Inspects includes
nine home inspectors
(Brad plus eight others),

a two person septic team,
and a three person admin
team. The growth was
never about becoming the
biggest company possible,
it was about bringing

in the right people.

“The quality of the people
on our team is what makes
us great,” Brad said. “I
want people who are good
communicators, who know
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how to talk to people, and who
understand customer service.”

His family has remained
part of the story as well.
When Brad’s parents moved
back to North Carolina in
2018, his dad began helping
with septic inspections and
later became certified. His
mom stepped in on the
admin side, bringing both
her number skills and real
estate office experience.

“It has been amazing
having them both
around,” Brad said.

Brad Inspects has also grown
its services to make the

process easier for realtors
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and clients. In addition

to home inspections, the
company offers septic
inspections, mold testing,
radon testing, and well
water analysis for FHA
and VA loans. Brad also
partners with termite and
HVAC companies so realtors
can schedule multiple
inspections through one
point of contact.

“To me, it has always
been, how do I make this
as easy as possible?” Brad
said. “How do I make it so
a realtor does not want

to call anybody else?”

That one call approach has
become a major part of the

Brad Inspects experience.
Brad wants realtors to know
that when they call his team,
the details will be handled,
the client will be cared for,
and the communication will
be clear.

The team’s reach has
grown, too. Brad Inspects
has worked from the South
Carolina border to the Outer
Banks, Raleigh, Fayetteville,
and even Nashville, North
Carolina. Brad’s brother,
who is also licensed, covers
areas farther west, giving
the company an even wider
footprint across the state.

Still, for Brad, Eastern North
Carolina feels like home.

As the son of a retired
Marine, he moved constantly
growing up, living in
Scotland, Maryland, Texas,
Jacksonville, England, Japan
and more before returning
to North Carolina in 2001.
After years of moving every
few years, the stability of this
area means something.

“I feel like I have been
everywhere, so I do not have

that urge to move,” Brad said.

“Having a base like Eastern
North Carolina is perfect.”

Nearly a decade after getting
licensed, Brad has built far
more than he originally set
out to create. He did not start
with a dream of leading a

=

arge inspectio

started with a

to work hard, serve people
well, and do each inspection
to the best of his ability.

“I am not really a goal
person,” Brad said. “I just
believe whatever you are
doing, do it to the best of
your ability, and work
really hard. The results

take care of themselves.”
Brad Inspects is proof of that R 0
philos e company
contin row because
Brad and his team make the
inspection process easier,
clearer, and more personal
for realtors and their clients,
all while staying rooted in
communication, customer
service, and genuine care. %

“The quality.of the
PEOPLE ON OUR TEAM
is what makes us great!”

% - Brod Neumann




EVENT RECAP

COFFEE TALK WITH
VATES DOMUS Al

orth Carolina Coast Real

Producers was excited to host

its first-ever Coffee Talk at
Reed’s Coffee in downtown Morehead
City, bringing together local real
estate professionals for a morning of
networking, coffee, and education.

Our Coffee Talk featured Shep Sheppard,
owner of Vates Domus AI, who
introduced agents to his Al-powered
CMA platform designed specifically

for the real estate industry. From Al-
generated CMAs and intelligent MLS
searches to market insights, attendees
learned how Al can help streamline
their business while enhancing the
client experience.

28 - September 2026

One of the highlights of the morning was
hearing firsthand from realtors already
using the platform. Their experiences
reinforced how Al is becoming a
valuable resource for agents looking to
save time, work more efficiently, and
better serve their clients.

A heartfelt thank you to everyone who
attended and helped make our very
first Coffee Talk such a success. Your
enthusiasm for learning, collaborating,
and embracing new technology made
for an engaging and productive event.

We’d also like to extend our appreciation
to Shep Sheppard for sharing his
knowledge, answering questions, and

demonstrating how Vates Domus Al is
helping realtors elevate their businesses.
Finally, thank you to Reed’s Coffee for
providing such a welcoming venue and
helping create the perfect atmosphere
for meaningful conversations and
professional growth.

We’re looking forward bringing
more opportunities for our real
estate community to connect,
learn, and grow together.

Publisher & Owner
North Carolina Coast Real Producers

Photography by Justin Whitt

VISIT
VATES DOMUS Al!

coffee +
art + framing

—
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CROSSCOUNTRY
MORTGAGE

A WINNING TEAM FOR YOUR CLIENT'S
MORTGAGE. WE REDEFINE THE
REALTOR-LENDER RELATIONSHIP TO
ENSURE A SUCCESSFUL PARTNERSHIP!

.-, \ﬁ;".- ~.“’._- i

Cedric Burke | 919-632-8647 + Davis Orebaugh | 919-740-7049

YOUR BUYERS SEE WHAT'S POSSIBLE

j) A New Way To Help

Spinnakers Reach Realty

hien a Crystal Coast home has

the location but needs a little

polish, Spinnaker's Reach

Realty can help yvour clients

turn potential into & stronger
vacation rental Investment. You know the
moment Your buyer loves the beach. the
layout. the neighborhood, and the view, But
the home itseli? It may need a little help
betore it Teels ready for lusury guests

That is where Spinnaker’s Reach Realty
can step in,

Cuir Ebevate the Guest Exporience program
glves buyers a clear path from “this home
needs updates” to “thils could be a smart
investment.
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Chur local team walks the praoperty, loeoks at it
through a guest-first and revenue-minded
lens, and provides practical recommendations
designed to help the home look better, book
better, and earm more

From simple styling shifts to larger design
updates, we halp your clients focws on the
changes most lkely to make an Impact
Thoughtlul  improvements canh  polentialy
Increase rental revenue by 15-20%, giving
buyers more confidence In what thelr Crystal
Coast home could become.

For you, thal means an easier investment
conversation. Instead of leawving cllents to
flgure it out after closing, you can connect
thism withea local vacation rental partner who
knows what guests are looking for and how to
help a home stand out.

Have a buyver considering a Crystal Coast investment home?
Refer your client or connect with Jill to see how we can make their next purchase rent-ready from the start.

]
1

| h 2
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Because you are not just helping yvour client buy a
beach house, You are helping them sea the opportunity
walting Inside it,

Realtor Referral Bonus

(UP TO $500 PER BEDROOM)

Refer your buyer to Spinnaker's Reach
Realty for trusted local management and
expert design guidance to help their new
home stand out and earm mare.

Scan to Schedule
Your Consultation

ASK ABOUT MILITARY,

TEACHER AND FIRST .
T— RESPONDER Ll
[RAD  obiscouns.
INSPECTS .
TEAM bradinspects.com

), APRILIONES

Local & Independently Owned

As your local independent insurance team, we
represent many leading insurance companies. We are
able to offer your clients choices and provide the
protection that is right for them.

Scan to 1213 CULBRETH DRIVE

Get Your S
Wilmington, NC 28405
Client's Quote Hhlrs

Started & We
Will Take It 51S. END CT

From There! Hampstead, NC 28443

910.660.0215 OO

apriljonesinsurance.com | info@apriljonesinsurance.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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