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Luxuryisn’'t photographed.
[t’s directed.

CINEMATIC REAL ESTATE MEDIA FOR NORTHERN COLORADO'S TOP PRODUCERS.

SEE THE DIFFERENCE.

PN H | Q) =
% REAL ESTATE MEDIA

heliosrealestatemedia.com

H | e

T
S

Proven Experience.

Trusted by Realtors for timely inspections,

expert service, and stress-free closings. YEARS
EXPERIENCE IN
NORTHERN
COLORADO

NOCORoofing.com « (970) 223-7663 « 303 W Harmony Rd, Fort Collins

N Renovation
#7 Sells .

Renovations

Simplified

Design. Construction. Financing.

“Steve and Thalyta were fantastic to work with. Their team worked
quickly, and I’'m blown away by the work they did in the amount of
time they had. I'm confident the seller maximized his profits from

the sale due to the work that was putin.”
- Kyle Basnar, Realtor®

g
e (970) 818-5667
=] steve@renovationsells.com

NoCo Real Producers - 3




Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING/BOOKS/
PAYROLL/TAX

Satellite Strategies
Drew Strother

(970) 235-2009
satellite-strategies.com

BAKERY/CATERING
Boozee Treats
Debra Mills

(970) 889-26M
boozeetreats.com

CATERING
Graze Craze
Therese Cinotto
(970) 5411412
grazecraze.com

DIGITAL MARKETING
SOLUTIONS

1QR

Guy Tuell

(303) 476-0238
1gr.com

FINANCIAL ADVISOR
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

FITNESS TRAINING

Body20

Cassidy Odell

(970) 305-5609
body20.com/location/fort-collins

FLOORING & DESIGN
Northern Colorado Carpets
Derek Krasuski

(970) 226-6800
northerncoloradocarpets.com

FLOORING, TILE/
STONE,WINDOW TREATMENTS
Loveland Design Carpet

One Floor & Home

Christy Gettman

(970) 682-3989
lovelanddesign.com

HOME BUILDERS

David Weekley Homes
(407) 902-1838
davidweekleyhomes.com/
new-homes/co

TIME TO MAKE YOUR GLIENT’S
DREAM LAND A REALITY.

g RURAL.T"

Closer to What Matters
Construction Loans ¢ Lot Loans * lland'LLloans**Homeloans"

Austin Griffith

Rural 1t Loan Officer

NMLS 2536225 | 720.241.2302
Austin.Griffith@Rurallst.com
Loans subject to credit approval. Rural 1**" is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Closer to What Matters are

exclusive trademarks of Farm Credit Mid America, NMLS 407249. Rural 1% products are available to consumers within the territories of participating
Farm Credit System Associations. Equal Housing Lender.

o

Kaleb Barton

Rural 1t Loan Officer

HOME INSPECTION
Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME WARRANTY

Blue Ribbon Home Warranty
Desiree Landt

(970) 773-1370
blueribbonhomewarranty.com

First American Home Warranty
Kyle Arenson

(970) 404-5099
firstamrealestate.com

NMLS 2190484 | 970.896.6323
Kaleb.Barton@Rurallst.com

EQUAL HOUSING
LENDER

4 . September 2026

HVAC SERVICES

Metal Mechanics Inc.
Michelle Culp

(970) 203-9954
metalmechanicshvac.com

Sandbox Solar
Ashley Forgacs
(970) 673-7733
sandboxsolar.com

INSURANCE BROKER
Country Financial

Jason Percha

(970) 669-1263
advisors.countryfinancial.com/
usa/co/loveland/jason-percha

Summit Insurance

BJ Hill

(970) 667-9133
mysummitinsuranceagency.com

MASTER PLANNED
COMMUNITY
Kinston at Centerra
Pam Avirett

(970) 613-4571
centerra.com/kinston

MORTGAGE / BANKING
Mountain Valley Bank
David Salmon

(970) 690-1222
dsalmon@bankmvb.com

PNC Bank
Matt Offutt
(970) 282-3931
pnc.com

MORTGAGES

Altitude Home Mortgage
Ken Schmidt

(970) 576-8473
altitudehomemortgage.com

CrossCountry Mortgage
Sarah Dick

(970) 549-6223
crosscountrymortgage.com/
ryan-lendrum

First Western Trust Bank
Justin Crowley

(970) 407-3100
myfw.com/mortgage-services

Guild Mortgage Roof Source LLC
Ryan Abrahamson Brendan O’Keefe
(970) 530-0470 (970) 691-0845
branches.guildmortgage.com/co/ coloradoroofsource.com
fortcollins

RURAL MORTGAGES
ODOR REMOVAL Rural 1st
1-800 WATER DAMAGE Kaleb Barton
of Northern Colorado (970) 896-6323
(970) 461-0027 rurallst.com
1800waterdamage.com/

northern-colorado SOLAR COMPANY

Sandbox Solar
PAINTER Ashley Forgacs
That 1 Painter Fort Collins (970) 673-7733
(970) 230-3924 sandboxsolar.com
thatlpainter.com/fort-collins

TITLE COMPANY
PERMANENT LED LIGHTING Chicago Title of Colorado
Trimlight NoCo - Northern Colorado
Ryan Benson Ryan Martin
(970) 800-8088 (970) 666-7300
trimlightnoco.com colorado.ctic.co

PHOTO BOOTH RENTAL
Bumblebee Photobooth
Stephanie Woodard
(970) 215-2676
bumblebeepb.com

PHOTOGRAPHY / PORTRAIT
PHOTOGRAPHY

Blue Photography

Audrey Roybal

(970) 290-3975
blue-photography.com

REAL ESTATE & PORTRAIT
PHOTOGRAPHY

Erin Waynick Photography
Erin Waynick

(970) 217-9010
erinwaynickphoto.com

REAL ESTATE MEDIA
Helios Real Estate Media
Jake Guerin

(970) 682-5533
heliosrealestatemedia.com

REMODELER
Renovation Sells
Northern Colorado
Steve Swanson
(970) 818-5667
renovationsells.com/
northern-colorado

ROOFING
NOCO Roofing
Troy Jennings
(970) 223-7663
nocoroofing.com

First American Title
Debra Myers

(970) 658-4685
firstamcolorado.com

Land Title Guarantee Company
Adrien Ruckle

(970) 420-3156

ltgc.com

TRANSACTION MANAGEMENT
Signature Agent Services
Savanna Campbell

(970) 889-3629
signatureagentservices.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Northern Colorado
(970) 461-0027
1800waterdamage.com/
northern-colorado

/é/f\{\A\ (970) 691-0845

ORADO ROOFINC
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Whether you're moving across town, or
across states, we have the home loan
option that works for you!

Talk to your Mountain Valley Bank
Mortgage Lender to see what

loan solution fits you best!

Set Your Buyers Up for a
Smssthes, it Heas.

Trusted by REALTORS®, backed by experience,
and committed to protecting what matters most.

Delivering priceless peace
of mind since 1985.
Honest & affordable protection for
Colorado homeowners!

BlueRibbhonHomeWarranty.com

David Salmon

NMLS #297607 \ @ Mountain

970.416.3353 x5002

[esiree lndf  a70-773-1370 | NoCo@brhucom E— % Ehﬁﬂﬁ%ﬁtﬂﬁ" dsamo”@b”kb-com ' Valley Ban

Mmm FDIC
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6 - September 2026 NoCo Real Producers - 7




Meet
The

Team

Elevate Your Listing + Brand Photos

Polished visuals that capture attention + convert interest into business.

Headshots + team photos
Homes + rentals

Mary Burrell Jacki Donaldson Candace Braden Alyssa Benson
Owner/Publisher Managing Editor Event Coordinator Director of Operations . - . / ) >
970-732-0469 Writer Photographer —— B [ — 3 6 O o Vi rtu ql tours

Social Media Coordinator

Floor plans
Day + twilight photos
Aerial stills + video
Walk-through videos
Online ordering available

—

Erin Waynick Audrey Roybal Kate Shelton
Photographer Photographer Writer

Erin Waynick Photography
Real Estate - Commercial « Portrait
erinwaynick@gmail.com | 917-217-9010

www.erinwaynickphoto.com

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial

W DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

September is
Life Insurance
Awareness Month.

For over 100 years, we have been helping
families stay protected with Forbes’ #1 Life
Insurance Company in America. Don't leave
your family's financial foundation to chance.

Casey Kiser
Loan Officer
NMLS #729436
708.704.9416

Let’s review your protection today.

X RN e m"#'ﬂ o O O
Buuldlng Momentum Thls FaII

G“l.d A : THE PERCHA AGENCY

mortgage = S NORTHERN COLORADO
Torrie Barr Stacy Fridal Ryan Abrahamson ,
L Offi L Offi B h M 1951 Wilmington Drive, . L . : .
oan Officer oan Officer ranch Manager Suite 102 CountryF|nanual.com/Jason.Percha | 970-669-1263 | jason.percha@countryfinancial.com

NMLS 240113 MNMLS #28957T NMLS 8295176 Eort Cal Ii'ns CO BD528

8704121170 970.219.1710 970.222.9024 g ividuals with the ttle “Fi sor” are Financi : ste : ] ¢ y
" - . = e = COUNT 2 . e ent, ment, trust and plar g Please see our Terms and Conditions for more information about COUNTRY
Gulld Mortgage Compony; Equel Houslng Opportunity, Compony r"":l" HEITL [wwvw.nmisconsume weoREs.poy. ) For yse by Real Estete Professionuls only Trust Bank® and its affiliates. NOT FDIC-INSURED | May lose value | No l)ml\;,u arantee Re; products and servi INTRY® Capital Management Company, 1711 General Electric Rd, P.O. Box

Mot intanded far pubiie ues ar distributian. Guild Moarigage i rot afiiliated with Real Producers Magazins 2222, Bloominglon, I. Men RA.and SIPG.
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Iﬂ THAT 1PAINTER
Tl

FORT COLLINS

LOCALLY OWNED

WE GO WHERE OTHERS WON'T!
(=] m]
L

FROM ESTES PARK TO STERLING

All of NoCo, including Loveland, Greeley,
Fort Collins, & surrounding areas.

MAKE READY SERVICES AVAILABLE

RESIDENTIAL - COMMERCIAL - INTERIOR -
EXTERIOR PAINTING & HOME REPAIR

imul
pairs advanced Electro Muscle Stimu

itness studio thet _1 and small group training.

BODY20isa cutting-edge f o rsonalized 10

(EMS)techno\Ogy wi build

CONTINUE e fibers helping you

The response to our Dog Days of Summer August issue
was incredible, and we hope you enjoyed meeting the

four-legged members of our Real Producers family. — in everv cl _::

0 muscl
.+ activates 90% of your
nutes, our EDA-cleared sult acti o am fat ~fficiently.

In just 20 mi strength, tone up. @

We loved seeing all the amazing pups, and we’re not done
yet. If you missed the August issue, recently welcomed

a new puppy, or have another furry family member
youw’d love to introduce, we’d be thrilled to feature your
precious pets in future spotlights throughout the year.

Picneering means adopting the best tools early
and putting them to work for you. From our secure
portal to seamless transactions, our systems make
the process easier, faster, and sharper. Because

axperience is not just about what we have done - it
is about how we keep evolving to support you.

=W SCAN | BODY20

to book your free

consultation + body scan FORT COLLINS

Whether you’re a top-producing agent

or one of our trusted preferred partners,
simply scan the QR code to submit your
dog’s photo and story. We can’t wait to
meet even more of the pets that make our

Real Producers community so special. (970)305-5609 | 3519 E HARMONY RD #150 | www.body20.com/location/fort-collins

10 - September 2026
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Find out what we are pioneering today at ltgc.com.
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Lily Archer Joins First American Title

Please join us in welcoming Lily Archer to the team.

Hi, I'm Lily Archer!

Relationships and connection are my favorite part of both life and work. | love getting to
know people, helping where | can, and creating genuine friendships along the way. I'm an
extroverted introvert at heart - equal parts goofy, calm, social, and homebody.

A
Outside of work, | spend most of my time with my fiancé Paden, our dog Benji, and the | o h
people | care about most. I'm someone who values kindness, growth, and showing up _.&
fully in the things and people that matter to me.
Business Development
R tati . . .
SRR It’s time for a place like Kinston

Connect with Lily on your next closing. 970-218-1479

lily@firstam.com A short walk to Hub Café. Bike rides though open space,

Live music and Rocky Mountain sunsets. Homes with character.

Debby Myers \
l% ‘B Business Development Manager ™
s 0 970-308-3146
eg DMyers@firstam.com ‘

O Centerra Fort Collins

1635 Foxtrail Drive, #226
Loveland, CO 80538

2950 E Harmony Rd, Ste 399
Fort Collins, CO 80528

Randy Hill

Business Development
970-617-4431
randyhill@firstam.com

Greeley
7251 W 20" Ste, Bldg A2
Creeley, CO 80634

©2026 First American Financial Corporation and/or its affiliates. All rights reserved. | NYSE: FAF | AUG 2026

Lily Archer

Business Development
970-218-1479
lily@firstam.com

O Loveland
200 E 7" St, Ste 120

Loveland, CO 80537

NEW HOMES IN LOVELAND

12 - September 2026

And coming socon, 55+ Resort Style Living at Trilogy® by Shea Homes?

stunning single-family homes in a new neighborhood:
It's all right here at Kinston and we invite you to be part of it

¢

FROM THE $5005 T0 $1M+ KINSTON

MODELS OPEN DAILY
KINSTONCENTERRA.COM
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PARTNER SPOTLIGHT
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As a REALTOR® and owner

of Signature Agent Services,
Savanna Campbell helps agents
streamline their businesses
through transaction coordination,
marketing, and operational
support. Here, she shares the
story behind her business, what
drives her, and her passion for
helping others build successful
businesses by design.
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PHOTOS BY ERIN WAYNICK,
ERIN WAYNICK PHOTOGRAPHY

Q: What is your origin story?

A:Thad a front-row seat to what strong
support can do for an agent’s business.
I also saw the opposite. Often, people
don’t understand what a transaction
coordinator should provide, and many
agents were not receiving the level

of partnership, communication, and
leadership they deserved. A few agents
who trusted my systems approached
me about supporting their transactions,
which is when the idea began to take

ol

SIGNATURE
AGENT SERVICES

shape. I saw an opportunity to elevate
the standard of operational support in
our industry.

In November 2023, I launched Signature
Agent Services to provide high-level
transaction coordination, marketing
support, and database management. We
empower real estate agents and teams to
build intentional, sustainable businesses
that allow them to focus on relationships
and growth.

o
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Q: What do you bring to the table that
no one else can?

A: First, we prioritize making agents
and their clients feel heard. Clear
communication and proactive updates
create confidence, and confidence
creates a better experience for everyone
involved. Second, we customize our
support to align with each agent’s

16 - September 2026

unique strengths, goals, and brand to
allow agents to authentically serve
their clients while still operating with
structure and consistency. Finally,

we highlight our agents and protect
their client relationships. Our role is
to elevate their brand, not replace it.
Throughout the transaction, we help
clients feel informed, valued, and

connected to the community their agent
has built. Agents love it because they
gain true leverage without sacrificing
the personal touch. Clients love it
because they feel supported, informed,
and cared for every step of the way.

Q: Have you had an “aha!” moment that
changed the game for your business?
A: After more than a decade of
developing systems and helping

agents around me build bigger, more
sustainable businesses, I began to
notice that their wins felt like our wins.
Watching them grow, hire leverage,
increase production, and step into
leadership was deeply fulfilling, which
is when it clicked. We were helping
agents intentionally build businesses
that aligned with the lives they wanted
to create. The true game-changer

was understanding that when you

give agents structure, clarity, and
operational strength, you give them the
freedom to create the businesses and
lives they envision.

Q: Who is your biggest cheerleader or
mentor, and what’s the one nugget of
wisdom you’ll never forget?

A: I am incredibly grateful for the
people who have stood beside me
during both the hardest and most
rewarding seasons. Even at her young
age, my daughter is one of my biggest
motivators. She is the reason I care so
deeply about building a life and business
with intention. She reminds me that
success is not just about production. It is
about presence, legacy, and who you are
becoming along the way. The nugget of
wisdom that has stayed with me is: build
something you are proud of, even on

the days no one is watching. Character,
consistency, and care will always outlast
quick wins.

Q: How do your values show up

in your work?

A: Every morning starts with the
question, “How can we create more

clarity, strength, and leverage for the
people we support?” The answer is that
we consistently review and refine our
systems, stay current on market trends
and industry shifts, and remain close
to the realities agents are navigating

in real time. Because I am also actively
involved in real estate and teach classes
on mindset, customer experience,

and systems, I have the privilege of
hearing what agents are facing. Those
conversations keep me grounded and
allow me to design solutions that are
practical, relevant, and impactful.

Q: How do you manage when the pace
gets crazy?

A: When the pace gets intense, I come
back to self-care and discipline. I believe
motivation naturally rises and falls, so

I rely more on discipline and healthy
boundaries than on feelings. Protecting
my time, honoring my priorities, and
knowing my worth help me show up
consistently for the people who depend
on me. If we are not steady ourselves, it
shows. When I take care of my health,
mindset, and schedule, I can lead with
clarity rather than react. And when
days are hard, because they will be, I
allow myself to acknowledge them. I do
not allow a hard day to become a hard
week. My calendar keeps me organized.
My support system keeps me grounded.
And my drive to help others grow keeps
me moving forward with intention.

Q: What piece of advice would you give
to someone starting?

A: Get clear on your purpose. Everything
changes when you understand why

you are here and who you are called

to serve. Production and motivation

can fluctuate, but purpose becomes
your anchor. When you know your
mission, your decisions become clearer.
The rooms you step into become more
intentional. The models and systems
you build have meaning behind them.
My purpose is to empower and build up
moms and young professional women

to step confidently into their purpose
through teaching and leadership. When
you build from purpose first, success
becomes sustainable. And your world
truly begins to bloom. ®

SIGNATURE

AGENT SERVICES

CONNECT WITH SAVANNA
970-889-3629
Savanna@SignatureAgentServices.com
SignatureAgentServices.com

‘-‘
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DESIGNING HOMES WITH YOUR CLIENTS IN MIND

eef/e/ %
And the way you sell.

When it comes to selling homes, your name matters. That’s why we stake our reputation

on helping you enhance yours. Selling a new David Weekley home to your Clients means
more than simply giving a family a place to live. It means providing a rewarding home
building journey and creating an inspiring space where their dreams can come true.

That’s how reputations are built - one exceptional experience at a time - and it’s why we
make our Team a seamless extension of yours. That’s The Weekley Way.

New homes from the high $300s
in the Denver area

David Weekley Homes
LSS Y 720-973-4914

See a David Weekley Homes Sales Consultant for details. Prices, plans, dimensions, features, specifications, materials, and availability of homes or communities are subject to change without notice
or obligation. lllustrations are artist's depictions only and may differ from completed improvements. Copyright © 2026 David Weekley Homes - All Rights Reserved. Denver, CO (DEN-26-000778)

Build Wealth, Not Just Workload

Monthly strategy sessions keep your goals on track and your
business strong all year long.

YOUR CLIENTS WILL

THEIR HOME!

The Loveland Design Team
looks forward to being a part
of your clients’ new remodel
or new construction project.

We have a beautiful selection
of hardwood, carpet, area
rugs, tile, & window
coverings.

Free Estimates

(7

LOVELAND DESIGN
CARPET ONE

FLOOR & HOME

Steven Davis, A. Drew Strother,
Managing Partner ~ Managing Partner

360 S. Lincoln Ave., Loveland
970.667.3590
LovelandDesign.com

Bookkeeping « Accounting « Payroll « Consulting
Call or text (970) 235-2009 | contact@satellite-strategies.com

18 - September 2026

MARKETING SHOULDN'T BE ANOTHER
THING ON YOUR TO-DO LIST.

We create it,
post it, and handle it,

so you can focus on
your clients and
close more deals.

Follow us on &
for weekly tips!

¢

FREE COFFEE SIGNATURE

SCAN THE QR CODE FOR AGENT SERVICES

YOUR CHANCE TO WIN!

TC - Marketing - CRM Systems * Social Media - Admin

Delivering year-;ouh;i"’ :
for you and your clients.

e Planned Service
« Preventative Maintenance
e Indoor Air Quality e Humidifiers
e Ductwork e« New Construction
o Retrofit ¢ Furnace Install & Repair
M Em H0| o AC & Heat Pump Install & Repair
Heating & Cooling e Basement Finishes e Boilers
Srnton g s ol - Eipmissamyoarmatia= o Mini Splits o In-floor Heating

970-203-9954 ¢« www.metalmechanicshvac.com

Tools That Help Realtors Win More Business

Text "Al Prompts” to 970.550.8203
and well send you the Top 25
Industry Al Prompts

20 Al PROMPLTS FOR BUSINESS GROWILH

B MASTERCLASSES
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REALTOR® SPOTLIGH

D
L LONG

THE GROUP

STORY BY JACKI DONALDSON
PHOTOS BY ERIN WAYNICK,
ERIN WAYNICK PHOTOGRAPHY

/After three decades working

in the wireless industry, Barry
Long received a phone call
and learned he was out of a
job. A short time later, the
company realized it had made
a mistake, hired him back,
restored his vacation time,
gave him a relocation bonus,
and even handed him a raise.
Then, about a year and a half
later, it happened again.

Barry now sees that
tumultuous season as a
springboard. “Sometimes
the best things in my life
happened right after the
worst things in my life,”
shares Barry, who started
in real estate at age 50 and
found a career that has
brought him the greatest
fulfillment to date.

Born in Pomona, California,
Barry moved to Colorado

in third grade and has

. considered it home ever
I . since, aside from his military
\ service and a few years
living elsewhere. He worked

for nine years as an optician
before beginning what
would become a three-
decade career with corporate
Verizon, AT&T, and Samsung.
As an account manager, he
spent his days visiting 50 to
70 retail stores, introducing
new technology, promotions,
and products. His success,
however, had very little to
do with sales pitches. “I tell
people I was a professional
friend maker for 30 years,”

Barry says. “The numbers
follow the relationship.”

Looking back, Barry can see
that his career in wireless
and even his childhood
prepared him for real estate.
As an only child whose
family moved frequently,
he attended a different
school nearly every year.
Starting over became
routine, and making new
friends wasn’t optional.

Years later, he still believes
genuine relationships are the
foundation of everything.

After his first layoff, Barry
quietly began studying

for his real estate license.
He didn’t want another
corporation determining

his future. When the second
layoff came, he was ready. “I
was having way more fun in
real estate helping clients,”
he says. “I was getting thank

you cards and Christmas
cards from clients. I worked
in wireless for 30 years. I
never got a thank you card.”

Barry earned his real estate
license in June 2020 and
eventually joined The Group.
“Apart from my wife and
kids, The Group is the best
thing that’s ever happened
to me,” he stresses. Barry is
quick to credit his success to
those around him, especially
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Clients should ask themselves,

‘How effective a

COMMUNICATOR

iIs my agent with the other agent
on the deal?’ That relationship is
make-or-break a [ot of times.”

business partner Kathy
Beck and the collaborative
culture at The Group.

Without an established client
database in his first year,
Barry focused on serving

the people around him. He
volunteered for open houses,
showings, and whatever else
his fellow agents needed.
More than six years later,
the same reminder still
hangs on his whiteboard:
“I'haven’t earned the right

to say no to anything.”

Barry believes the same
relationship-first approach
extends beyond clients to
the agents on the other

side of every transaction.
In his view, one of the
industry’s most overlooked
skills is agent-to-agent
communication. “Clients
should ask themselves, ‘How
effective a communicator

is my agent with the other
agent on the deal?” he says.
“That relationship is make-
or-break a lot of times.”

Away from real estate, Barry
has built another reputation
as a fine-art oil painter
specializing in hyperrealism
and photorealism. He

never formally studied art
beyond sixth-grade art class

and describes himself as
“mom-taught.” After his
mother passed away 12
years ago, she left him her
paintbrushes. He picked
them up, taught himself
to paint, and eventually
discovered another way
to serve his community.

Over the past two and a
half years, Barry has raised
more than $22,000 for
organizations, including
NoCo Unify and the
Fireman’s Ball by donating
paintings to charity
auctions. One painting on

a Top Gun theme raised
approximately $8,000-$9,000
at a NoCo Unify suitcase
party fundraiser. He is
currently represented by
Loveland’s Independence
Gallery and hopes to be

in a Breckenridge gallery
by the end of the year.

His artwork has also earned
wider recognition. Barry was
recently commissioned to

create the cover painting for
the second edition of Ninja
Selling, replacing the original
licensed artwork with his
own interpretation featuring
the “Ninja Nine” rocks.

Barry also serves on

the Loveland Planning
Commission and the
Loveland/Berthoud
Association of REALTORS®
(LBAR) Government Affairs
Committee, reflecting his
community involvement
beyond real estate and art,
and he is one of only nine
individuals in the state who
holds the title of Federal
Political Coordinator for
the National Association
of REALTORS® (NAR). In
this role, he advocates

for property owners and
the real estate profession
as a whole by partnering
directly with a Colorado
member of Congress.

On the home front, Barry’s
greatest joy is his family. He

and his wife, Heather, are
raising their two younger
sons, Cooper and Peyton.
Barry also has two adult
children, daughter Tiffanie
and son Deven. Barry and
Heather laugh about living
in what he calls “the age

of chaos.” Between sports
practices, games, backpacks,
football cleats, and the
constant activity of family
life, their home is always full.

After decades of
professional experience,
unexpected detours, and
the relationships that have
defined every chapter of
his life, Barry approaches
each day with gratitude.
“I'm just happy to be in
the room,” he says.

CONNECT WITH BARRY
970-402-9990
blong@thegroupinc.com
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efirstbank.com/mortgage
1 (866) 964-2040 Eeaual

HOUSING

Member FDIC Lenoer

Local mortgages.
Local loan officers.
Local decisions.
Straightforward. Flexible. Local.

Jake Sorrentino

Assistant Vice President
Jake.Sorrentino@efirstbank.com
(970) 282-3915

NMLS ID # 2170683

Contact one of our officers today
or visit one of our locations.

banking for good

Subject to approval. See any FirstBank location for details.

RESTORING WHAT
MATTERS MOST"™

Your Full-Service Water Damage
Restoration & Emergency
Services Experts

INSURANCE
BUILT FOR
REA

o - R ——
Residential & Commercial

B 24/7 Emergency Services

PREMIER
AGENCY

* Water Damage Restoration + Mold Remediation
* Fire & Smoke Restoration » Sewage Cleanup
+ Sanitizing & Disinfecting « Cigarette Odor Removal

Of=:40

Contact us today for a FREE consultation ? ER

970-461-0027 o .

Allstate

BJ Hill | Summit Insurance | Agency President
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Move-in Day
Made Simpler

When move-in madness strikes, be thankful .
for home warranties. Our benefits begin w ]I
on day 1of coverage, offering valuable == i

relief if covered appliances and systems

unexpectedly break.

Contact me for details.

firstamrealestate.com

Phone Orders: 800-444-9030

Your Local Resource

Kyle Arenson
REGIONAL MANAGER
970-404-5099
karenson@firstam.com

First American

Home Warranty™ “Protecting Client Relationships,

Budget and Time”

©2026 First American Home Warranty Corporation. All rights reserved. FA_ADMRP_KARENSON_9_26

Ulise Hover
SALES EXECUTIVE

M alise.hover@ctt.com | §,970.682.0785
CHICAGO TITLE

FACTS ABOUT ALISE: OFCOLORADO

« BORN AND RAISED IN SOCAL, WHERE BEACH DAYS, SUNSHINE, WATER SKIING, AND HIKING WERE JUST PART
OF LIFE.

e AFTER HIGH SCHOOL, ALISE MADE THE BOLD DECISION TO MOVE TO ALASKA WHERE SHE SPENT 23 YEARS
EMBRACING THE FULL ALASKAN LIFESTYLE- SNOW MACHINING, SKIING, FISHING, HIKING, AND OUTDOOR
ADVENTURES. EVENTUALLY, COLORADO BECAME HER PERFECT HAPPY MEDIUM, COMBINING HER LOVE FOR
SUNSHINE, MOUNTAINS ADVENTURE AND ALL FOUR SEASONS.

« A PROUD MOM, GRANDMA, AND DOG MOM- ALISE CONSIDERS THOSE ROLES TO BE AMONG HER GREATEST
ACCOMPLISHMENTS IN LIFE.

e« AS ATITLE REP, SHE BELIEVES CREATING MEMORABLE EXPERIENCES AND BUILDING GENUINE RELATIONS IS
WHAT TRULY GROWS BUSINESS. KNOWN FOR BRINGING WARMTH, AUTHENTICITY AND HIGH ENERGY INTO
BOTH BUSINESS AND EVERYDAY LIFE.

CLIENT TESTIMONIAL:

“I AM A HUGE FAN OF ALISE HOVER - BOTH PERSONALLY AND PROFESSIONALLY. SHE BRINGS A TRUE SERVANT'S
HEART TO EVERYTHING SHE DOES, WHETHER SHE'S GOING ABOVE AND BEYOND FOR HER CLIENTS, TIRELESSLY
SHOWING UP FOR OUR INDUSTRY, OR INVESTING IN THE COMMUNITY AROUND HER. ALISE IS TRUSTWORTHY,
DEPENDABLE, AND GENUINELY ONE OF THOSE PEOPLE WHO MAKES EVERYONE AROUND HER BETTER. | COULDN'T
BE MORE EXCITED TO SEE HER STEP INTO HER NEW ROLE AT CHICAGO TITLE.” - JOHN TAYLOR, RE/MAX ALLIANCE

HELP YOUR

CLIENTS CLOSE | VEHELP

WITH
CONFIDENCE

REAL ESTATE HVAC & SOLAR CERTIFICATIONS
Sandbox + HVAC performs 8 comprehansivie
Fumace & AJSC Certification 1o verity systems

are. sale, efficient, and cperating to
manufacturer standards, providing clear
documentation for buvers, sollers,

and agents. N2 Producers Group Exlusive

3148 offer (a $250 value),

*WE SUPPORT ORPHAMED SYSTEMS

HOMEOWNERS
UNDERSTAND THIER
SOLAR + HVAC
SYSTEMS BEFORE
THEY BECOME A
PROELEM

'WE OFFER:

=AC B HEAT PUMP TUME-UPS
=30LAR SYSTEM HEALTH CHECKS
=S0LAR SYSTEM APPRAISALS
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STANDOUT REALTOR®

FRICK

At least half of my
business is flipping
homes,” says Don Frick,
a well-known agent
at HomeSmart Realty Partners in
Loveland. “I saw the writing on the wall
years ago. The market was shifting. I
asked myself how I could make my own
business, which is the reason I got into

B

5

flipping. I knew that if I flipped houses,

I could create my own listings. The
market has become incredibly uncertain
lately, but I'm doing better than ever.”

In a market where quality and
aesthetics matter just as much as the
price point, Don has built a respected
reputation in Northern Colorado as the

L~

HOMESMART
REALTY GROUP

go-to flipper. Through years of hard
work and dozens of successful high-end
home renovations, Don has proven he
has what it takes to partner with fellow
agents and satisfy clients.

Don was born in Thailand to a Thai
mother and an Iowa-born father serving

in the U.S. military. He grew up in New

Making
Magic in
Uncertain

Markets

STORY BY KATE SHELTON
PHOTOS BY ERIN
WAYNICK, ERIN WAYNICK
PHOTOGRAPHY




Mexico and attended New Mexico
Highlands University before settling

in Fort Collins in 1995. He moved to
Northern Colorado following his mom,
as she opened Fort Collins’ first Thai
restaurant. Don spent the early part of
his career working in hospitality. He then
went on to own and operate his own
ADT security dealership for 13 years,
where he built and led a successful sales
team. Both roles taught him valuable
skills to guide clients through every step
of the real estate process. “When I was
in the home security business, I was

in and out of thousands of homes in
Northern Colorado,” Don shares. “I really
enjoyed looking at the design work in
homes. When an opportunity to invest
in spec homes on Boyd Lake came up,

I decided to go for it. That gave me the
real estate bug.”

Following that successful project, Don
was hooked. He earned his real estate
license in 2013 and jumped headfirst
into real estate.

In 2017, Don moved to HomeSmart
Realty Group and went out on his

own. Ever since, he’s quietly built an
incredibly successful business based

on referrals and repeat business alone.
“Of course, it took a little while to get
business going, but at this point, all

my traditional real estate is from past
clients and referrals,” he states. “I don’t
do any advertising, and I don’t pay for
leads. It’s all word-of-mouth and my
sphere. I think that speaks to who I am.
I'm always out checking in on my clients
and seeing if there’s anything they need.
I stay in contact. They remember me
when real estate comes up.”

“I'll always work with real estate
clients, but over the last three years or
so, my business has really shifted into
flips,” Don adds. “That’s my passion.
Flips get a really bad reputation, but
I’'m on a mission to change that. I want
people to see a house redone by me
and my team and know that it’s good,
quality work. They don’t have to worry
that we’ve cut corners or done a bad
job. They can be confident that it will be
beautiful and functional.”
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"I love finding those old, run-down houses—the

hoarder homes that most people drive right past.
| can see what they could become. Taking
something that's been neglected and turning it

into a beautiful home is what | love most.”

A key part of Don’s success is the
trusted team he’s built around him.
For the past three years, he’s partnered
with Alejandro Juarez, owner of Alex
Remodel, LLC, to create some of the
most standout listings on the market.
In an industry where dependable
contractors can be difficult to find, Don
feels lucky to partner with Alejandro.
“He’s my guy; he does great work, and
sometimes, he knows what I want
before I do,” Don says with a laugh.
“We have the same vision, and he has
incredible attention to detail. His work
is top-notch.”

To date, Don has completed 34 flips.
They’ve moved into larger-scale, luxury
flips on lakes with property and in

the older, sought-after neighborhoods
in Northern Colorado. His work is
beginning to be noticed; many of the
listings have offers within just hours

on the MLS, an incredible feat in this
market. He has a goal of flipping 20+
homes a year going forward.

“I do all the design work myself,” Don
notes. “That surprises everyone. They
always think it’s my wife or someone

on my team. I love it. My favorites are
mid-century moderns. I love to get in
there and restore them to their glory. It’s
incredible to see the transformation.”

Most people can’t see past the current
state to envision a brighter future,

but Don can. “I love finding those old,
run-down houses—the hoarder homes
that most people drive right past,” he
comments. “I can see what they could
become. Taking something that’s been
neglected and transforming it into a
beautiful home is what I love most.”

Don’s reputation for delivering quality
renovations continues to grow through
word of mouth and consistent projects.
As more people see the fruits of his labor,
he’s getting more opportunities to bring
homes back to life. Don is always willing
to partner with fellow agents. “If you
ever need to sell a home as is, fast, please
give me a call,” he shares. “I'd love to
learn more and make your job easier.”

Outside of real estate, Don enjoys
spending time with his family and making
the most of the Colorado lifestyle. An avid
golfer, he plays two to three times a week
and enjoys traveling with his family. He
and his wife, Cristina, are high school
sweethearts who reconnected 15 years
later; they have been happily married

for 23 years. Together, they have four
children—Alex, Devin, Reece, and Ella—
and two grandchildren.

Don believes strongly in the power of
karma. He always looks for opportunities
to give back, whether he’s helping
someone with groceries, doing a random
act of kindness, or lending a hand.

In an ever-changing and uncertain
market, Don has created his own
opportunities by transforming homes
and creating his own listings. Don’s
success is a testament to his creativity,
work ethic, eye for design, and
commitment to delivering exceptional
results. By turning overlooked
properties into sought-after homes, he
continues to make his own kind of magic
in Northern Colorado real estate.

Connect with Don and send
him any potential flips at
donfrick41@gmail.com.

Connect with Do
and send him any
potential flips at
donfrick41@gmail.com.




A Bee-utiful Reward
for All Your Hard Work

Alcohol-infused ice cream, cupcakes,
cheesecakes, cookies, coffee, + more

Celebrate Labor Day by
locking in the ultimate
addition to your upcoming
party, wedding, or
corporate event.

Book in September 2026
and receive FREE unlimited
prints for your 2026 event.

g
44
s Don't let your date buzz away!

Contact us at 970-215-2676

stmaus Party or visit bumblebeepb.com
|

281 E. 29th St. | Unit C | Loveland

Debra Mills, Owner + Curator ( EE

(970) 889-2611 : @
debra@boozeetreats.com ‘ "“PHOTOBOOTH

www.boozeetreats.com
/\\ 2 ‘YI B ( .(
o 4[/,,//@ e
- Al §

Residential & Commercial Carpet, Hardwood, Laminate, Tile, & Waterproof Plank.
e R 7-; O

www.northerncoloradocarpets.com

SS2Z 0 970-226-6800

Northern Colorado Carpets Family Owned Since 1976 & Veteran Operated
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FIND A NEED, FILL A NEED.

TODAY'S HOMEBUYERS NEED OPTIONS - IF YOU HAVE A
CLIENT HOLDING OFF ON THEIR DREAM HOME DUE TO
A CONTINGENT SALE, LET US HELP THEM GET OFF THE
FENCE AND TURN THEIR SEARCH TO SOLD WITH OUR

IN HOUSE BRIDGE LOAN!

E,}E Visit us online or call us
at: 720-990-3687

ol

Originating Branch Manager
720-990-3687

NMLS1458088
ryan.lendrum@ccm.com

® LENDRUM TEAM

CROSSCOUNTRY MORTGAGE™




BLUE PHOTOGRAPHY

STORY BY JACKI DONALDSON
PHOTOS BY ERIN AUDREY ROYBAL,

W) 58 e

1 .n ...||...|..|'_.l............._ i..,.._,..,._!._.....lt-_.tl..w
"T2mn Sy Ligmz S50 01 R, TR
- am . .........___......lllnq! | == : S H*

e st TS Bl m*ﬁ £
TR R e I B i

Y

Bl S
.. ..|..

Z
<
o
=
E
=
o
T
0
e
=
<
7
<
»n

%9
>F
=<
3
=
z
=
=
-
=
0
e

COVER STORY




eff and Julie
Abel’s path to real
estate began with
an unexpected
opportunity in Estes
Park. Julie accepted
a sales position
with a magazine,
prompting the
couple to leave
Colorado Springs for
the mountain community
they had fallen in love with
years earlier. Just a few
months after arriving and
beginning work, things didn’t
work out quite as planned,
and Julie found herself
unemployed as the magazine
was not a good fit for her.

Looking back, they see it as
the beginning of a career and
a life they never imagined.

Today, Jeff and Julie lead
Signature Home Team with
Keller Williams, consistently
ranking among Colorado’s
top-producing two-person
teams. Their story, however,
began decades earlier in the
hills of central West Virginia.

Growing up about 45
minutes apart, they met
through 4-H, where both
were active youth leaders
in neighboring counties.
They married in 1994 and
moved to Colorado Springs
three years later after

the birth of their son.

Jeff spent nearly two
decades in higher education,
beginning as a Resident
Director and becoming
Director of Student Affairs
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for a leadership program
in Colorado Springs.

Although their work was
meaningful, both felt called
in a different direction.
After 18 years in student
affairs, Jeff was burned

out and transitioned into
marketing, branding, and
social media consulting for
nonprofit organizations.
Meanwhile, Julie’s career
brought them to Estes
Park. After the magazine
opportunity disappeared, a
local broker asked a simple
question: “Have you ever
thought about real estate?”

The timing was right. “I
had nothing to lose,” Julie
shares. “I got my real
estate license, and I have
never looked back.”

Jeff wasn’t nearly as
eager. After months of

encouragement from Julie,

he reluctantly signed up for
real estate classes—mostly, he
jokes, to get her to stop asking.
Everything changed after he
attended a two-day Keller
Williams training featuring
nationally recognized agents
Ben Kinney and Tim Heyl,
where he saw the opportunity
to build a business.

The couple opened the
first Keller Williams office
in Estes Park on April

1, 2017. Over the years,
they’ve experimented
with different business
models before discovering
that simpler was better.

Jeff and Julie focus on their
strengths. Jeff oversees
listings, marketing, social
media, and content
creation. Julie specializes
in buyers and long-term
client relationships, while
Director of Operations
Savanna Campbell manages
contracts and behind-the-
scenes operations. That
streamlined approach has
helped them remain in the

top 5% of producers across
Northern Colorado, with
approximately 75-80% of
their business coming from
repeat and referral clients.

Rather than filling social
media with listings, Jeff

and Julie have become
trusted ambassadors for the
community they call home.
Their YouTube channel,
Estes Park Living, introduces
viewers to life at the gateway
to Rocky Mountain National
Park, while their Facebook
group, Everything Estes
Park, has grown to more
than 34,000 members.

Surprisingly, very little of
their content is about real
estate. “It’s purely a place

for people to ask questions
about what it’s like to

visit and live here,” Jeff
explains. They highlight local
businesses, hiking trails,
community events, and
everything that makes Estes
Park unique. Market updates
appear about once a month,
but their real focus is helping
people feel connected.

That commitment to

the community extends
throughout their business.
Julie serves as a library
trustee and on the Chamber
Foundation Board after
multiple terms with the
local Board of REALTORS®.
Jeff serves as treasurer of
the Board of REALTORS®
and teaches Keller Williams
courses throughout
Colorado as part of the
Rocky Mountain Educational
Services faculty. “We just
really dig in,” Julie says.

They also pour into their
clients through thoughtful
gifts, annual client events,
and opportunities for
neighbors to become
friends. Every February,
they host a Valentine’s happy
hour, while Thanksgiving
brings their popular Pie
Day. More recently, they’ve
added informal monthly
happy hours that bring
together longtime residents,
newcomers, visitors, and
local business owners. For
many families relocating

to Estes Park, those

gatherings become their
first opportunity to build
friendships in the community.

Away from work, the couple
enjoys exploring Colorado’s
mountain trails in their Jeep,
traveling to Maui each spring
with close friends, and
spending time with family.
Their son manages a café

at the iconic Stanley Hotel

in Estes Park, while their
daughter teaches elementary
school in Albuquerque.

Jeff has also become an
enthusiastic whiskey
collector, filling a closet with
nearly 160 bottles—not, he
insists, for drinking, but for
learning, sharing stories,
and introducing friends

to something new. Julie
channels her competitive
spirit into karate, where
she’s currently working
toward her brown belt.

Although their careers have
changed dramatically since
those early days in nonprofit
and student affairs, their
purpose has not. “Now, we
get to help people through
one of the biggest decisions
of their lives,” Jeff states.

The families they serve
agree. “Working with the
Abels has been the best real
estate experience I've ever
had,” one client shared. “My
husband and I have bought
and sold many homes all
across the country. We’ve
had a long history of working
with REALTORS®, but we
are forever spoiled now.” ¥

CONNECT WITH JEFF & JULIE
Jeff: 719-494-3389
jeff@signaturehometeam.com
Julie: 719-322-1637
julie@signaturehometeam.com
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Seniors - Couples - In-Home - Newborn - Lifestyle - Maternity - Branding

Photographs that
feel real, refined,
and a little
unexpected.

Your story deserves more than staged
smiles. | create authentic, emotive imoages
that highlight connection and
personality—capturing the beauty in both
the big moments and the quiet in-between:s.

Porfrait
Photographer blue-photography.com

Audrey Roybal audrey_bluephotography

Request)Your,FREE/QuotellODAY

/\ Install must be on 130 LF or more to receive 30% discount

IMLIGHT

— NOCO

The ORIGINAL in permanent programabile LED lighting solutions

RequestYour . JAY. | (970) 800-8088

Rermanent; Programmable LED Lightin Wt;‘%'g@iﬂﬁﬁ;ti‘zg

36 - September 2026

John Zwahlen

InterNachi Certified Master Inspector
CO Licensed Radon Technician
CCPIA in Commercial Inspections

Mold IAC2 Certitied

" | love that in

home inspections,
NOTHING is ever
the same. Every
day is a new
face, a new

home, which
" %m@ speaks to my

), adventurous
| practice Irish step

dancing with my wife at
a local school and lead
a HEMA (Historical

European Martial Arts)
group-ﬂ

" | appreciate this

industry, and | am
honored to care for our
clients through this
process.”

nature.”

R COFFE

CAFPRRED WD ERIND

ABOUT JOHN

720-845-JAVA (5282)

Front-rangeeinspectionsovercoffee.com
InspectionsOverCoffee.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

When is the “best” time to refinance?

And when should. you wall?

With 30-year interest rates remaining stubbornly in the 6s for
most of the last four years, many homeowners are running
out of patience. And with many of those loans in the high 6Bs,
low 7s, and/or with temporary buydowns that are set to
expire, the question of “when to refinance” is an
all-too-common one.

For most, the answer can be found in a simple two-part test,
which can be taken after a quick conversation with any
competent lender: (1) Can you reduce your rate enough to
save a meaningful amount of money per month? and(2)Can
you do so with no or minimal closing costs? For example, if a
homeowner with a $600,000 loan balance can save just .25%
on his rate, with 100% of the fees covered by his lender, then
he could save over $120/mo in interest at no actual cost,
aside from his time. Conversely, if a homeowner with a
$200,000 loan balance can save a full 1% on her rate for
$5,000, then she would need 2.5 years to break even, and she
may want to wait.

A simple analysis like this makes the decision easy: If both
answers are “yes,” then now is the time. If either answer is
“no,” then you might take a little more thought, or maybe a bit
more time, before pulling the trigger.

And sometimes, a homeowner will be in a position where
they can lower their rate, but they decide to wait, in

W FIRSTWeEstern

TRUST MORTGAGE

anticipation for even lower rates. This is a classic trap of
believing that "past performance is indicative of future
results,” just as a gambler will believe that a winning streak
somehow increases his odds, and he'll almost always play
until he loses. But with mortgage debt, the odds actually get
worse. After all, if the balance is already owed, then delaying
arefinance will continue to cost more, the longer the wait: If
a lower rate is already available, then rates don't just have to
go lower to save more money - They have to keep getting
lower, just to save back the missed savings from not
refinancing sooner. It's alosing game.

So in short, while everyone has their own “rule of thumb,” |
feel it's worth every homeowner’s time to take this quick and
simple two-part test. After all, they've already been waiting
... But they may not need to be.

Justin Crowley

Sr. Loan Originator

970.691.2214 | justin.crowley@myfw.com

200 S. College Ave Ste 10, Fort Collins, CO 80524
NMLS ID 378544

8800+ Transactions & $2.75+ Billion
Personally Originated Since 2001

mortgage.myfw.com

@ Member
NMLS # 477166 FDIC

Cenin



