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YOUR CLOSING.

Start the School Year
in a New Home

As your clients gear up for a new academic year, maoke
sure they're doing it from the comfort of their new home-
on time, and with financing they can trust. At Arbor Home
Loans, we're not just loan officers- we're your teammates
in delivering smooth, fast closings and happy buyers. Let's

make this school year your most successful yet,

Our Portfolio of Products

FHA, VA, USDA, Conventional, Jumbo
Down Payment Assistance
1% and 2x Construction
Land Loans
Bridge Loans
Z2nd Mortgages
Bank Statement Loans
Reverse Mortgages
Foreign National Lending
Fix & Flip Loans
DSCR Loans

3y

Arbor Home Loans | Virginia Beach E5E OU R MISS'ON . "*"”M”’"'e

324 Laskin Rd, Suite 324 %W‘L 2
Virginia Beach, VA 23451 S 757-609-2900 | titlequest.net .

Greenbrier | Lynnhaven | Harbour View A —

%
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Licensnd by the Department of Financial Protection and innowation under Calfarnia Resideatial Mortgago Lending Act, Branch Lioenss # 4131248 CalCan
Mutual Mortgage LLE. dba Arbor Home Loans is an Equal Holising Lender MMLS #46375; Corporate pHone (888) 488-3807T 3828 Caming del Rio N Suite 305,
5an Diego, CA 92108, For more licensing information visit: hitpefarberhlcomlcensinginformation) All products are not avallable in all states. All egtions are

net avaitable on all prograsms. All programs are subject to borrgwer and propor by qualilications, This is an Advortisernent, Y&s} i{, Matberg where You ‘:lose“-




Preferred Pariners

ONLINE PARTNER
DIRECTORY

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ADVERTISING

Real Producers

Joni Giordano-Bowling
(757) 348-7809

APPRAISAL SERVICES
CMP Appraisals
Brittany Perry

(757) 689-0607
vabeachappraisals.com

ASSOCIATION OF
REALTORS®
Coastal Virginia

Association of REALTORS®

(302) 359-8356

BLINDS/SHADES/
SHUTTERS/DRAPES
Budget Blinds of
Hampton Roads
Rachelle Stannard
(757) 356-9996
budgetblinds.com/
chesapeake

BRANDING |
VIDEOGRAPHY |
PHOTOGRAPHY
Hawkins Co.

Will Hawkins

(757) 470-1751
hawkinscoagency.com

BUILDER
Chesapeake Homes
Karlee Ponzi

(864) 350-8987
cheshomes.com

BUILDER/
CONSTRUCTION
Pro-Home Builders
Jessenia Aponte
(757) 295-8702
pro-homebuilders.com

CATERING
Catherine’s Catering
Catherine Gettier
(757) 650-3771
catherinescatering.com

FENCING WOOD/METAL/
COUNTRY FENCING
Hercules Fence Company
Gardys Reyes

(757) 321-6728
herculesfence.com
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FINANCIAL ADVISOR/
FINANCIAL
PROFESSIONAL
Peacelink Financial
Planning, LLC

Leland Gross

(757) 504-2765
peacelinkfp.com

GIFTS

Delightful Deliveries
Hannah Johnson
(757) 276-1267
dd-757.com

HOME IMPROVEMENT/
MAINTENANCE

Fast Picras

Jon Montoalegre

(757) 693-9620
fastpicras.com

HOME INSPECTION
Beacon Property
Inspections

John Burke

(757) 822-4839
beaconproperty
inspections.com

Lind’s Property
Inspections
Curt Lind

(757) 575-5932
Lindsproperty
inspections.com

MAD Home Inspections
Brandon Boggs

(757) 770-8413
madinspections.com

Safe House Property
Inspections

Austin McCrory
(757) 418-0944
safehouseproperty
inspections.com

HOME STAGING
Impressive Home
Staging

Kim Dombrowski
(757) 803-3877
ImpressiveHome
Staging.com

HOME WARRANTY
ACHOSA Home
Warranty, LLC

Tina Carneal &
Maddie Podish
(757) 291-4398
achosahw.com

Choice Home Warranty
Vicki Hamp

(703) 987-7021
chwpro.com

First American
Home Warranty
Jennifer McCormick
(757) 390-8785
firstamrealestate.com

HOUSE CLEANING
SERVICES

K.F. All Clean Services
Kimberly Huezo Figueroa
(757) 748-5392
kfservicesallclean.com

HOUSE CLEANING/
MAIDS

Gleam House Cleaning
Jasmine Johnson

(757) 610-7505
gleamhouse.cleaning

INSURANCE SERVICES
Thomas & Howard
Goosehead Insurance
Shae Thomas

(757) 852-0761

MORTGAGE

Alvin Lapitan & Greg
Bell — The Broker
(757) 619-4494
thebrokerva.com

Austin Butler — Veterans
United Home Loans
(302) 236-0677
vuaustinbutler.com

Cara Erickson — Atlantic
Bay Mortgage

(757) 348-2262
atlanticbay.com/
caraerickson

Carrie Williams —
Revolution Mortgage
(757) 870-4614
revolutionmortgage.com/
loan-officer/448070

Christie Woytowitz
— loanDepot

(757) 619-5279
loandepot.com/
cwoytowitz

David Burchett —
Arbor Home Loans
(757) 773-8545
arborhl.com

Gloria Griffin Odom

— United Atlantic
Mortgage

(757) 340-5626
uamva.com/who-is-uam

Liz Copeland —
CrossCountry Mortgage
(434) 466-3289
lizcopelandteam.com

Movement Mortgage
Matthew Kirk, Kirk Team
(757) 802-2578
movement.com/lo/
matthew-kirk

MORTGAGE / LENDER
Chesapeake Bay
Mortgage empowered
by NEXA

Adam Chaney

(443) 253-1188
chesapeakebay
mortgage.com

MOVING SERVICES
Tidal Town Moving
Roger Burnham

(757) 981-0500
tidaltownmoving.com/
movers/virginia-beach-va

PHOTOGRAPHY/
BRANDING

Leah Ariel Photography
Leah Wallace

(757) 202-7666
LeahArie
IPhotography.com

PLUMBING SERVICES
The Happy Plumber
Jason Morgan

(757) 620-1488

PRINTING /
PROMOTIONAL
Innovative Twist
Josh Alvelo

(757) 553-1M1
innovativetwist.com

REAL ESTATE
PHOTOGRAPHY &
VIDEOGRAPHY

Level Up Visual Media
Darren Myers

(757) 304-0144
levelupvisualmedia.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT

A Digital Marketing
Consultant

Mary Kromer

(732) 606-5236
adigitalmarketing
consultant.com

TITLE & ESCROW
Title Concepts
Shannon Blatt
(757) 819-6682
titleconcepts.biz

TitleQuest
Nicole Ashley
(757) 609-2900
titlequest.net

True North Title
Stephanie Shannon
(757) 963-5223
truenorthtitle.com

TITLE ATTORNEY
Hanger Law
Haley Van Syckle
Morgan

(757) 351-1510
hangerlaw.com

TRANSACTION
COORDINATOR

The Agent Concierge
Eileen Merchant
(757) 642-6530
theagentconcierge
co.com

WINE BAR

Water’s Edge Winery
Jason Witt

(757) 904-3821
wenorfolk.com
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UNITED ATLANTIC

MORTGAGE CORP OF VIRGINIA®
www.uamva.com

STOP LEAVING MONEY ON THE TABLE.

The Real Estate Model is Evolving. Are You?

The modern real estate landscape demands that top-tier teams and producers unlock new operational efficiencies
and ancillary profit centers. Relying solely on standard transactional commissions leaves your infrastructure
vulnerable while handing massive revenue to disconnected lenders who provide zero return to your brand.

* Local & Familly Owned and Operated
e 9am-9pm7Days a Week Availability
o Direct Access to DE Underwriter

10 Day PICRA to Close
GUARANTEED 15 Minute Response Time

THE MVP PROGRAM: Earn up to dual-commission splits (0.5% to 1.0% of the total loan volume) by legally participating
on the origination side of your buy-side transactions. Fully supported by our backend operations team.

THE UP PROGRAM: Form a structured, RESPA-compliant LLC joint venture to secure long-term, passive quarterly profit
distributions based strictly on corporate ownership equity. Zero loan officer licensing required.

ACTIVETRACK - MVP PROGRAM
(dually licensed)

ACTIVE TRACK: MVPTop Producer Agents
PERFORMANCE EXAMPLES:
+ $5M Buyer Volume = +$50,000 / yr
+ $10M Buyer Volume = +$100,000 / yr

PASSIVE TRACK - UP PROGRAM
(team and agent networks)

PASSIVE TRACK: UPTeams & Networks
NETWORK VOLUME EXAMPLES:
+ $20M JV Volume = +$54,000 / yr
+ $40M JV Volume = +$109,000 / yr

EVOLVE YOUR REAL ESTATE BUSINESS MODEL.

Protect your Profitability Margins. Don't wait for the Market to Compress your Business.
Take Control of your Revenue Today!

TEXT "EVOLVE" TO JAMES

=
¥
GLORIA GRIFFIN ODOM

VP of Operations & Corporate LO
(757) 563-4640

JAMES GRIFFIN 1l
VP of Business Development
(757) 619-0930

United Atlantic Mortgage Corp. of Virginia | 2476 Nimmo Parkway, Unit 122, Virginia Beach, VA 23456
Family-Owned & Relationship-Driven Since 1985 | NMLS #347045 | www.uamva.com
www.nmlsconsumeraccess.org




Reliable Lending Solutions

As your local and trusted lender, you can count on:

* Problem-Solving Lending - lending solutions & ercative

strategies that rurn challenges into successtul closings

* True Upfront Underwriting - no surprises later in the
process, just clarity and confidence

* Auvailabilicy That Works for You - when you need me, I'm
here to help

* A Tailored Loan Experience - every client is unique, and

their Hn:lm.'ing should be oo

Teaming up with a lender who values relationships, communication, and results

makes all the difference. Let's connect!

Cara Erickson

St Mortgage Banker, NMLS #834056
Llccmcuj;m NC & VA

Direct: 757.348.2262 "--/-\.. Atlantic _BGYL
closewithcara@atlantichay.com tgage Grou

www.closew lt]‘llf.‘[ll‘ d.Com

failability of TED upfront underwriting is dependent on individual client scenario, Information deemed reliable Uut not guarantesd. Al loans
subject 1o income verification, credit spproval and property appraisal. Not a commitment 1o lend, This communication is intended for real estate
andior financial professionals anly and not intfended for d:5 lI'-LlT:n"' o the general public. Atlantic Bay Mortgage Grnup LLC WNMLS # 720483
[nmilsconsumeraccess.org) B an Equal Oppartunity Lender. Located at 500 Lynnhaven Parkeay Suite 100 Virginia Beach, VA 23452,

%

Sewer Scans, Mold Testing, Lead Paint Testing, Asbestos Testing & Pool Inspections

SERVING ALL OF HAMPTON ROADS AND NORTHEAST NORTH CAROLINA SINCE 2006. PROPERTY INSPECTIONS

757.822.4839 | www.beaconpropertyinspections.com Shining a LIGHT on the home buying process

6 - September 2026

HAWKINSCO.

A CREATIVE COMPANY

PHOTO + VIDEO CONTENT
SOCIAL MEDIA MANAGEMENT
INFLUENCER MARKETING
Al WEB DESIGN

(757) 470-1751
will@hawkinscoagency.com

www.hawkinscoagency.com

Trust our team to keep
every closing on track.

- Secure docs & wire-fraud protection
« Fast commission wiring

« Mobile & e-closings

. Trusted in-house notaries

- Responsive communication

- Expert, integrity-driven closings

. $2.5M wire insurance per wire

Safe closings Hueﬁ-
irectio Nort

Clear direction.

Julie Whitehorne | Business Relationship Manager & Closer
757.963.5223 | julie@truenorthtitle.com | TrueNorthTitle.com

Hampton Roads Real Producers - 7
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22

Geoftrey
Whiteside co

Tom & Dariya Milan

IN THIS ISSUE

4 Preferred Partners
10 Meet The Team
12 Cover Story: Geoffrey Whiteside
18 In the Loop: More Than A Magazine
22 Partner Spotlight: Greg Bell
& Alvin Lapitan, The Broker
28 Celebrating Leaders: Edgar Munoz
34 Featured Agents: Tom & Dariya Milan
40 Coastal Virginia Association of REALTORS®
42 FAQs

Greg Bell & Alvin Lapitan,
The Broker 43 By the Numbers

Cover photo by Leah Wallace, Leah Ariel Photography

If you are interested in nominating people for certain stories, please email us at: joni@realproducersmag.com.
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BY THE NUMBERS

HERE’S WHAT HAMPTON ROADS TOP 500 REAL ESTATE AGENTS SOLD

$7.1 BILLION TOTALUNITS /i AVERAGE rrO AVERAGE
{111 | VOLUME PER {VX UNITS PER

é&% g é < AGENT AGENT
TOTAL VOLUME 15,248 $14.3 MILLION 30

Photograph Now
Pay at Closing!!

RATeES START AT 0%

Your first Real Estate listing media
services are FREE to new clients.
* HDR Photography ¢ Site Plans
e Cinematic Video ¢ Agent Voiceovers
e Fly-Thru Videos = * Property Websites
* Walk-Thru Tours ¢ Marketing Media
* Floor Plans * Agent Branding

Your Total Real Estate Media Solution.

£

A)LEVEL Up
‘\V VisuAL MebpiA
Bouwb Visuals. ELevAaTeD ResuLTs.

Photo * Video ¢ Aerial
(757) 304-0144

levelupvisualmedia.com

Hampton Roads Real Producers - 9



Meet

The
Team

Joni Giordano-Bowling Dave Bowling Jacki Donaldson Mary Kromer
Publisher Co-Publisher Managing Editor Social Media Manager
joni@realproducersmag.com dave.bowling@n2co.com jacki.donaldson@n2co.com mary@adigital
757-348-7809 757-450-2899 352-332-5171 marketingconsultant.com

732-606-5236

Iran Parker Maddie Podish Elizabeth McCabe Dan Clark
Event Coordinator Writer Writer Writer
iran@asharpevents.com msparks7382@gmail.com beth.mccabe@n2co.com dan@danclark.realtor
757-450-1936 757-634-8998 513-940-8419 757-206-4144
EXrn
L

Leah Wallace Darren Myers Will Hawkins Misty Prewitt

Photographer Photographer Photographer Photographer
info@leaharielphotography.com hello@levelupvisualmedia.com willehawkinscoagency.com misty@mistysavestheday.com
757-202-7666 757-286-3377 757-470-1751 757-620-0082

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible
for the statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
with the assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

THE AGENT CONCIERGE
REALTOR SUP & CO

Optimized systems that save you time and strengthen your brand

» Elevated client experiences that build trust, loyalty, and referrals

Reliable local field coverage when you can't be in two places at once

Dependable support through your busiest seasons

@THEAGENTCONCIERGECO | THEAGENTCONCIERGECO.COM

10 - September 2026
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//PRO-HOME
| BUILDERS

TRANSFORM YOUR
LIVING SPACE

As a locally owned and operated firm, we understand
that your home is your most significant investment.
That is why we partner with the region’s top
srchitects and tradespeople to deliver results that
not only elevate your lifestyle but also stand strong
against our unique coastal environment for
generations to come.

CUSTOM HOME REMODELING & PROJECT - CQLALITY & COASTAL
BUILDING % RENCVATIONS MANAGEMENT kl/) INTEGRITY == EXPERTISE
Eurignokoi et bt Fivil yous dxeitiveg Sparidiia conehhatn Loy il ariiris e e (UL B WS
mrond your vision space with expert from concept o and honesd, refiable Wirginis's unigue
eralrmanahig el e vics ota ol

BUILT ON

DESIGNED FOR LIF

SAVING

REAL ESTATE
TRANSACTIONS
SINCE DAY
ONE!

We partner with real estate agents
to provide fast, reliable residential
repairs—ensuring your clients are
taken care of and your deals get RE
CLOSED. RE
TR A

a | | D2

FULL-SERVICE :::f‘::?:_; FAST. DEPENDABLE VETERAN
RESIDENTIAL REPAIRS PROFESSIONALS & DEAL-READY OWHED

FAST PICRAS

FULL-SERVICE
PAIRS FOR
A ESTATE
NSACTIONS

L
S

#* 5% MILITARY / FIRST RESPONDER DISCOUNT ¥ GETYOUR
ESTIMATE
https://www.fastpicras.com TODAY

Hampton Roads Real Producers - 11



COVER STOR

STORY BY MADDIE PODISH
PHOTOS BY LEAH WALLACE,
LEAH ARIEL PHOTOGRAPHY
(UNLESS OTHERWISE NOTED)

J
SHRNE

WIP Collective Homes | Keller Williams Town Center

estate may look intentional. Today, he is known

throughout Hampton Roads as a top-producing agent,
investor, and leader with Keller Williams Town Center.
Alongside his business partner, Racheal Pridgen, he co-leads the
area’s top small real estate team, W | P Collective Homes, while
also helping clients build wealth through real estate investing.

F rom the outside, Geoffrey Whiteside’s path into real

But Geoffrey never planned to become a REALTOR®. Long
before he was closing deals, he was trying to build something for
himself. “I started off as a real estate investor,” he explains.

While serving in the Navy, Geoffrey began purchasing
properties throughout Hampton Roads using the same
investment strategies he now teaches his clients. He started
by house-hacking with a VA loan, then gradually scaled into
multifamily investing and larger apartment properties. Along
the way, friends began asking how they could do the same.
Before long, those conversations became a regular part of

his life, with people reaching out for advice on financing,
investing, and getting started in real estate.

Geoffrey then decided to get his license. The transition felt natural
since he already understood the numbers behind investing, how
to analyze opportunities, and the dynamics of the local market. In
his first year as an agent, he closed roughly 40 transactions.

He credits much of his early success to building systems

that could sustain his growing career. “I immediately hired

a transaction coordinator, and my wife, Alexis, helped me
with a lot of the admin items,” he notes. That support became
foundational as the business continued growing.

Originally from Columbus, Ohio, Geoffrey was a four-year
football letter winner at the Naval Academy before serving
six years in the Navy as a Surface Warfare Officer stationed

at Naval Station Norfolk. Although Hampton Roads was not
originally home, it quickly became the place where he planted
roots, built a business, and started a family.

Hampton Roads Real Producers - 13



His connection to the area has become
a major part of both his business and
identity. Geoffrey and Racheal recently
launched Hampton Roads Living,

a social media platform dedicated

to highlighting local restaurants,
businesses, developments, and
community spots throughout the region.
In only a few months, the page has
grown to more than 10,000 followers
on Instagram. “There are so many
incredible small businesses,” Geoffrey
says. “We just love highlighting all the
great things about Hampton Roads.”

Whether the market is shifting,

slowing down, or speeding up, Geoffrey believes

success comes more from discipline than emotion. “The
market’s going to do what the market does,” he explains.
“Our job is to stay consistent and put in the work.”

Growing up in Columbus, Geoffrey watched his
mother run large daycare businesses while working
tirelessly to provide for their family. He credits her
entrepreneurial mindset and work ethic as major

14 . September 2026

WIP
COLLECTIVE
HOMES

influences in his life. His father’s example
also played a major role, showing him the
value of consistency, responsibility, and
doing whatever it takes to support your
family. “I watched both of my parents work
hard every day,” Geoffrey remembers.

His upbringing also shaped his desire to give
back. Geoffrey openly shares the realities

of growing up in the inner city. Today,

he remains committed to supporting his
hometown community and organizations
such as the Wounded Warrior Project.

“I like reaching back and helping people
from where I came from,” he states.

As his business evolved, so did Geoffrey’s definition of success.
Early on, success looked like non-stop hustle and helping as many
clients as possible. Now, with a growing team and family, his focus
has shifted toward building systems that allow him to provide
exceptional service while still making room for family life.

Geoffrey and Rachael’s partnership works because each
brings different strengths to the table. Geoffrey thrives in lead
generation, investing conversations, and relationship building,
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while Racheal focuses on client experience and operations. “We
merged those two passions,” Geoffrey says. That balance has
reinforced his long-term mindset toward business. “Running a
business is kind of like investing—you have to stay consistent
before you see real results,” he explains.

That long-term perspective shows up in nearly every part of
his life. His mornings begin around 4:00 a.m., feeding baby
Emory before transitioning into prayer, meditation, reading,

Geoffrey with business partner Racheal Pridgen
Photo by Klarissa Lissette photography

16 - September 2026

exercise, and focused work blocks before heading into the
office. The routine reflects the same discipline that once
carried him through military life and now fuels his business.

Geoffrey is careful not to lose sight of what matters most
along the way. One of the biggest mantras he lives by is “Enjoy
the Journey.” He explains, “At the end of the day, we’re all
going to end up in the same place. There’s no real rush. You’ve
got to enjoy your life, your family, and your work.”

ELEVATING
THE LENDING
PROCESS

EMPOWERING OUR CLIENTS
ON THEIR JOURNEY
TO HOMEOWNERSHIP

CROSSCOUNTRY
MORTGAGE'

Personalized Service:

With a background in Wealth Management, |
understand the importance of building strong
relationships with clients, | take time to under-
stand their entire financial picture and provide
customized solutions.

24/7 Availability Sets Me Apart:
Life doesn't always run on a 9-to-5,
Monday-through-Friday schedule!

| am available day or night, 365 days
a year, to offer guidance and
support and help get those

quick offers in.

Expert Advice:

As a local lender, | understand our
market, and with years of experience
I can provide valuable insights and
recommendations to our clients,
guiding them through the entire
lending journey.

*This is an advertisement and not a commitment
to lend. Cross Country Mortgage LLC is an
Equal Housing Lender

Liz ¢
Copeland

Sr. Loan Officer & Sales Manager
Virginia Beach, VA

Licensed in VA, NC, MD, and FL
434.466.3289
lizcopelandteam.com

@lifeoflizcope
@ Liz Copeland

Personal NMLS1342399
Branch NMLS1909529
Company NMLS3029

Photo by Kelly Freel, Kelly Freel Photography




IN THE LOOP

|

MORE THAN A o

M

CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET

Visit Our Website

Bookmark our website and follow us on social media
to stay close to everything Real Producers. Discover
exclusive content, trusted preferred partners, event
recaps, photo galleries, and more. Scan the QR code on
this page and follow along for the latest updates.

Turn Your Real Producers Story Into a

Powerful Marketing Tool

Take your Real Producers feature a step further with

a custom article reprint. These high-quality, branded
pieces are perfect for open houses, listing appointments,
and direct mail, helping you highlight your expertise
and leave a lasting impression. Email joni@
realproducersmag.com to explore options and pricing.

Nominate Agents Making an Impact
Know agents who are raising the bar or making a
meaningful impact in the community? We’d love to

celebrate them. Submit your nominations on our website.

18 - September 2026

Support the Partners Who Support

This Community

Our preferred partners help make this magazine
possible through advertising, event participation, and
ongoing support of our community. Because of them,
this publication is free to agents. Please support these
trusted businesses whenever you can.

Recommend a Trusted Local Business

Know standout local businesses that go above and
beyond for real estate professionals? Help us grow our
trusted network by recommending them on our website.

Stay in Touch

We’re always looking for ways to serve
this incredible real estate community
better and create opportunities to
collaborate, elevate, and inspire. Have
ideas or feedback? Reach out anytime at
joni@realproducersmag.com.

{ARM)
FHA LOANS

TRADITIONAL AND GOVERNMENT LOANS

CONVENTIONAL LOANS VA LOANS
FINED-RATE MORTGAGES USDA RURAL HOUSING LOANS
ADJUSTABLE-RATE MORTGAGES JUMBO LOANS

FHA 203(K) RENOVATION LOANS.
AND MORE...

ADAM CHARNEY

PRIMBCEAL MORTGAGE A0SR

NMLSH 220477

757-210-7255

achomey@MNEXALending.com
wiww Chesopeake BayMortgoge.com

A+ COVERAGE STARTS HERE

LET YOUR CLIENTS

Clssoe

THEIR OWN CONTRACTOR

WITH

¢
0{"
‘ ‘.’

s 4‘0

AC HOSA

— HOME WARRANTY, LLC —

I'm Mary Kromer, owner of a digital
marketing agency built to help REALTORS®
like you dominate your market.

Custom Websites - Social Media Management
SEO - Targeted Social Ads - Email Marketing
QuickBooks Bookkeeping & Reconciliations

Ready to see where your digital presence could be stronger?
I'm offering a FREE Website Audit—no strings attached.

/A
/ Diguent
/:f’ srpfgding

v

Coomznliam
/ 732-606-5236

adigitalmarketingconsultant.com
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@ CHWPro.com

America's CHOICE In Home Warranty
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Contact Me Today!
Vicki Hamp
Senlor Account Executive
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6464 Hampton Blvd  Norfolk, VA 23508
(757) 904-3821 « info@wewnorfolk.com

Check out our
fresh meal prep menu!

Calfeine§ > Cateing.

EASY HOME DELIVERY MEALS
EVENT CATERING - CORPORATE CATERING

@ 757.650.3771 www.catherinescatering.com

CKTO
% HOOL.

S0 IS YOUR PLUMBING.

| September isa great time to ;ackla
those plumbmg repairs you'v'

tting off.
been pu R T NSPEGTIOH

b bt rgr:.hRT’

HVAC: A-

Eld‘-@triﬂﬂ!'
er Ling: gid anyo"e
i actually look?

+ homework
¢ closing:

yau

CALL US!

757-620-1488

Let The Happy Plumber help you and your clients
find problems before they become headaches.

VIRGINIA BEACH'S PREMIER HOME INSPECTORS

WHEN YOU WANT
TO RECOMMEND
THE BEST

Doing what we do to take care
of our clients!

TETERAN- DWkEp

“Security in Every Job"
Since 1955

(757) 270-1817

Lindspropertyinspections.com
Lindspropertyinspections@gmail.com

757.321.6700 HERCULESFENCE.COM
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Grpg Bell_ ’ic
Alvin Lapitan

The Broker

STORY BY JACKI DONALDSON
PHOTOS BY DARREN MYERS,
LEVEL UP VISUAL MEDIA

Some business
partnerships start in a
boardroom. Greg Bell and
Alvin Lapitan built theirs
on a golf course.

The two mortgage
professionals met through
mutual friends at Greenbrier
Country Club, where many
rounds of golf eventually

led to conversations about

business, the mortgage
industry, and what they
believed was possible.

One weekend in the

summer of 2022, while
golfing in Wintergreen, the
conversation led to Alvin
sharing that he might step
away from the mortgage
business after more than two
decades. Greg remembers
thinking, “There’s no reason
to do that.” A few months
later, after attending a
mortgage conference
together, they decided that
Alvin would not step away
and that neither of them
would join another company.
Instead, they would build
one of their own.

They officially launched
The Broker in 2023.

Less than four years later,
it has become the second-
largest mortgage brokerage

in the Hampton Roads
metropolitan area by loan
volume, growing from $48
million in production during
its first partial year to more
than $227 million in 2025
and on pace to exceed $250
million this year. Their
answer to how they’ve scaled
so quickly is surprisingly
simple. “We’re just a couple
of good guys trying to do
good business,” Alvin says.

Although their paths to the
industry were different, both
brought years of experience.

Born in Guam to a Navy
family, Alvin moved to
Hampton Roads at age 3
and has spent more than
21 years in the mortgage

industry. Along the way, he
also built another successful
business as owner of four
Iron Asylum strength

and conditioning gyms,
serving approximately
8,500 members throughout
Hampton Roads. Greg, the
son of an Army serviceman,
grew up in Chesapeake and
spent more than a decade
building and remodeling
homes before transitioning
into mortgage lending
nearly 10 years ago. Both

of their careers centered

on helping people make
informed decisions.

The way they do business
sets them apart. Rather
than being tied to a single
institution, The Broker has

access to more than 100
lending partners, allowing
the team to compare loan
options and match buyers
with the program that best
fits their needs. “We’re just
your locally owned mortgage
experts,” Alvin says.

Greg compares the

process to working with

an independent insurance
agent instead of purchasing
directly from a single
carrier. “Our job is to shop
the scenario and see who’s
going to have the best
options, costs, and service,”
he explains. That flexibility
has become especially
valuable in today’s changing
mortgage market, but Greg
believes experience matters
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just as much. “We know loan
guidelines inside and out,”
he says, because to him, a
pre-approval is a promise to
buyers that they can move
forward with confidence.
“Every pre-approval I've
sent out has gotten to the
closing table,” he notes.

That commitment to doing
things the right way extends
beyond buyers to the real
estate professionals they
serve. “The relationships
are a two-way street,” Alvin
says. Rather than simply
asking agents for referrals,

24 . September 2026
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Greg and Alvin invest in
educational events, client
appreciation opportunities,
community partnerships,
and ongoing support that
helps REALTORS® better
serve their own clients.

Alvin and Greg realize they
may not be the ideal choice
for everyone. “At times,

we might not be the best
option,” Greg says. “We’re
not here to just close a

loan to make a paycheck.”
Instead, they’ve built their
reputation on putting clients
first, even when that means

recommending another
solution. That philosophy

has fueled repeat business
and remarkable growth.
What began with just a
handful of employees has
expanded into a team of
approximately 30, with
strong retention and a culture
centered on relationships.

Alvin even extends
memberships at his Iron
Asylum gyms to employees,
encouraging health

and wellness alongside
professional development.
The team regularly works

out together, gathers for
office lunches, and has
created what both describe
as a family atmosphere.

Outside the office, family is

the priority for both partners.

Alvin and his wife, Aimee,
have been married for

21 years and are raising
14-year-old twins, Anderson
and Aniston, while cheering
on their oldest son, Alonzo,
in his career as a project

manager in Washington, D.C.

Their home also includes
two very different dogs:
Ash, a miniature schnauzer,
and Ace, a growing Cane
Corso puppy expected

to top 150 pounds.

Greg and his wife, Marjon,
recently celebrated nearly
a decade of marriage and
stay busy raising their
children, Emerson and
Roya. A lifelong adventurer
who has completed an
Ironman triathlon and
explored everything from
surfing to rock climbing,
Greg now spends much of
his free time golfing and
making memories with his
family, including Happy, the
family’s goldendoodle.

The next round of golf is
never too far away for Greg
and Alvin. But somewhere
between the tee box and
the 18th green, they’re just
as likely to be talking about
their team, new ideas, and
the next family they’ll help
achieve homeownership as
they are about their score.

THE BROKER

‘REAL ESTATE
—=rundown

1@ presented by REALTORS®

LOCAL REALTOR®
INSIGHTS ON-DEMAND.

Watch HRRA’s Real Estate Rundown
anytime with the WAVY+ streaming app.
Download the free app to access on-
demand real estate insights, local market
conversations, and REALTOR® expertise—
all from your smart TV.

Open the Smart Hub by pressing the home button on your
s n M s U N G remote, select "Apps,” and search for "WAVY+" in the search
bar. Select the app from the results and click “Install” to add it

to your TV.

Press the Home button on your remote control, then select
Streaming Channels to open the store. Next, search for WAVY+
and press add channel.

RoOKU

f‘ e o From the home screen, navigate to the magnifying glass icon
U I E) L \/ at the top left of the screen. Search for WAVY+, select the app,
R and hit download to install it,

Open the App Store on Apple TV, browse for the WAVY+ app,
and select it to download.
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Experience the Details:

HAMPTOMN

HORFOLK

FORTSMOUTH

=]
SUFFOLX

CHESAFEAME

Walker Grove

CHESAPEAKE, VA

Townes at Coliseum Central
HAMPTON, VA

Get ready to call Hampton, Virginia home with these
beautiful three-story townhomes. The perfect location
for anyone who wants to have their own oasis away

from the hustle and bustle of everyday life.

Creekside Reserve
SUFFOLK, VA

Creekside Reserve is a welcoming community where everyday

life feels a little brighter. Located within Suffolk, this thoughtfully

designed neighborhood brings together scenic surroundings,

southern charm, and everyday convenience.

Cobblestone Cay

CHESAPEAKE, VA

River Club

SUFFOLK, VA

Welcome to the heart of Suffolk, where you can call the
community River Club home. While located close to various
city centers, the community itself offers lots of entertainment

with its many proposed community amenities.

Edgewater
SUFFOLK, VA
Welcome to Edgewater, your fresh start in Suffolk living.
This exciting new community is where comfort, connection,
and natural beauty all meet to make coming home

the best part of your day.

The Village at Edinburgh

CHESAPEAKE, VA

Join our VIP list today and stay up to date on the latest Coming soon to Chesapeake is Cobblestone Cay. The Village at Edinburgh is a new community located in the

about our newest community in Chesapeake, VA. Rooted Surrounded by inviting green space and in a prime location, desirable Great Bridge area. This neighborhood is crafted for

in charm and surrounded by everything you love, creates the perfect community for all types of lifestyles. those who value space and a truly elevated place to

your next chapter begins in Western Branch. Join our VIP list to learn more! call home. Join our VIP list today!

y E7 | RS pag I | ‘ - i |:| ATLANTIC COAST
| B LMy 1| . 5 : . . . MORTGAGE
Experience the Vision. | Experience the Reassurance. Experience the Comfort Go to cheshomes.com for current information on each community or call 757-448-3742. —..




CELEBRATING LEADERS

Edgar Mufioz has reinvented
his life more than once—first
as a young father determined
to leave behind the only
world he had ever known.
Then as a Navy sailor. Then
as a REALTOR®. While

every chapter has looked
different, every decision has
been about creating a better
future for his family.

Iron Valley Real
Estate Prestige
STORY BY MADDIE PODISH
PHOTOS BY LEAH WALLACE,
LEAH ARIEL PHOTOGRAPHY
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Today, Edgar is helping lead
one of Hampton Roads’
fastest-growing brokerages
as owner and principal
broker of Iron Valley Real
Estate Prestige.

Growing up in Southern
California, Edgar watched his
father invest in commercial

buildings and rental
properties in Mexico while
also engaging in organized
crime. As Edgar got older,
he found himself heading
down the same path—until
becoming a father himself
changed everything.

Steadfast in builidng a
different future for his
daughter, Johanna, Edgar
searched for a way out. After
trying a few traditional jobs,
he found the opportunity
he needed through the U.S.
Navy. Looking back on his
service, Edgar recalls, “I
joined because of my child,
and I needed to get away
from everything I knew.”

Edgar entered the U.S.
Navy in 1999, serving eight
years and completing three
deployments. During that
time, he met his wife, Cookie,
after the two struck up a
friendship while attending
a football game together.
Then, in 2003, just one
week after returning home
from deployment, Edgar’s
father was murdered.

The loss was heartbreaking,
but by then, Edgar had
already chosen a different
direction. The discipline

he found through the
military and the family he
was building with Cookie
solidified the legacy he
wanted to build. Today,
nearly 20 years into their
marriage, the couple is
raising five children—
Johanna (29), Madilyn (25),
Kayleen (13), Isaac (10), and
Anthony (8). They recently
welcomed their first
granddaughter, Gabriela.

Ask Edgar the secret

to a lasting marriage,

and he doesn’t hesitate.
“Communication, 1,000
percent,” he emphasizes. “It’s
not just about talking. It’s
about understanding how
the other person receives
what you’re saying.”

One of Edgar’s favorite
investments had nothing
to do with real estate. Early
in his real estate career, he
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bought a home for his mother
and invited her to move

from California so she could
help care for his children.
Looking back, it’s one of the
decisions he’s most proud

of. “She’s worked so hard to
provide for me,” he shares.
“Being able to give back to
her now is really special.”

30 - September 2026

Edgar doesn’t sugarcoat his
early days in real estate.
“The first six months, I
didn’t sell a thing,” he

admits. “Real estate is tough.

People have to get out of the
mindset that it’s a job. I had
no network. I had to go out
and hunt to get business.”
Edgar knocked on doors,

If you’re

thinking about

the commission

first, you’ve
already lost.
Learn the
business first,

and everything

else will come.

hosted open houses, and
outworked the competition
until someone noticed.

His persistence led him to
Iron Valley Real Estate. Orig-
inally planning to learn the
franchise model before open-
ing his own brokerage, Edgar
instead found a culture that

felt like home. “The biggest
secret to Iron Valley is we
have no secrets,” he notes.
“Anything you want to know
about what I'm doing, I'll

tell you.” In 2022, he became
part of the ownership group
at Iron Valley Real Estate
Prestige, where he now helps
mentor agents while continu-
ing to grow the brokerage
throughout Hampton Roads.

Edgar believes: “Everything
you want is outside your
comfort zone. With educa-
tion, a lot of training and a
lot of reps, your confidence
increases.” Whether he’s
coaching a brand-new agent
or a seasoned producer, his
advice never changes. “If
you’re thinking about the
commission first, you've
already lost,” he comments.
“Learn the business first, and
everything else will come.”

Outside the office, Edgar
enjoys restoring classic

cars, spending time with

his family, and challenging
himself. After losing more
than 65 pounds over the past
year, he’s focused on setting
an example for his children.
Traveling has become one of
Edgar’s favorite rewards. “I
want the kids to be exposed
to everything outside of
America if possible,” he says.
“I want them to see just how
much the world has to offer.”

Edgar has never tried to be
anyone but himself. “I'm just
me,” he shares. “However

I come off, I come off.
Business is business. I work
hard, I carry myself with
character, and that’s what
matters.” That same mindset
shapes how he defines
success today. “Success is
my children looking up to
me, my wife being my best
friend, and living without
regrets,” he stresses.

4m~ Veterans United.

—— Home Loans of Hampton Roads

Every Real Estate Agent Needs a

VA Loan Expert

From navigating a unique VA loan scenario
to relocating with military orders, you can
rely on Austin to guide your Veteran

homebuyers from preapproval to closing.

“Austin did an exceptional job on this deal.

His knowledge of VA financing was evident from
day one, and his steady communication kept the
transaction moving smoothly. He delivered for our
client and ensured we reached the closing table
exactly as planned. Looking forward to working
with Austin again in the future!”

- Matt S. | Real Estate Agent

“I've closed a few transactions with Austin now, and
they’ve all been seamless. Great communication,
the clients love working with him, and | never have
to ask or remind him of anything throughout the
process. Very grateful to have a lender like Austin
that | can trust and refer my clients to.”

- Jena L. | Real Estate Agent

Austin Butler

Loan Officer, NMLS #2703745

c: (302) 236-0677
Austin.Butler@vu.com
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Save Austin's Contact

Scan to connect before your next VA

homebuyer needs a lending expert.

(757) 340-0013. 564 Lynnhaven Pkwy, Virginia Beach, VA 23452. HamptonRoadsVU.com. Private lender; Not endorsed or sponsored by the Dept. of Veterans Affairs or any
government agency. NMLS #1907 (www.nmlsconsumeraccess.org). Equal Housing Opportunity.




Building America Together

As a top-five retail mortgage lender in America' and the top
non-builder-owned lender to new homebuyers in the U.S.,2 loanDepot’s
digial loan experience and vast product spectrum allow us to deliver the
right loan and improve chances of a more certain and timely closing.

loanDepot offers:
Fully digital loan experience?® powered by best-in-class technology*

Lender Paid Mortgage Insurance options up to 95%?2
Long-term lock options and buydowns

Builder processes to enhance customer experience

Christie Woytowitz  (757) 619-5279
Senior Loan Consultant cwoytowitz@loanDepot.com
NMLS #743042 www.loanDepot.com/cwoytowitz

the-2024-tech100-mortgage-winners/ 5) LMPI availability is subject to qualifications. | 192 Bal
MC-5431. (040224 131872-2014b)

1) Source: www.scotsmanguide.com/rankings/top-mortgage-lenders/2023-top-retail-lenders/ 2) Source: www.wsj.com/buyside/personal-
@ finance/best-mortgage-lenders-d0ea859d 3) Results may vary. Conditions apply. 4) Source: www.housingwire.com/articles/announcing-

savawousna VA 23462 | loanDepot.com, LLC NMLS ID 174457 (www.nmlsconsumeraccess.org). Licensed by the VA Bureau of Financial Institutions

loanOepot

NMLS#174457

lard Ct., Suite 100, Virginia Beach,

A Strong Season Starts
With Stronger Legal Support

As the spring market accelerates across the Southside,
strong buyer demand, investment activity, and fast-moving
listings create a need for thoughtful legal oversight. Hanger
Law delivers attorney-led closings and real estate legal
guidance designed to keep every transaction moving
smoothly and securely.

From contract to closing and well beyond, we’re here to
support agents and protect their clients every step of the way.

Attorney-Led Closings - Real Estate Law - Client Protection / y

Mark L. Stevenson Lindsay M. Barton
CEO - N Partner

M| HANGER AW

Haley Van Syckle Morgan
Relationship Manager

©757.351.1510 @ 757.737.5223

hmorgan@hangerlaw.com

QZeam Botyre The First S)é

Queen of Clean One-Ti
Jasmine Johnson

757-610-7505
gleamhouse.cleaning

WMabe gue/z/ cﬁx’z‘my

Recurring Services | Move-in/Move-outs
Hoarding Clean-Up

Powered by eco-friendly products
Licensed, Insured & Bonded O m

W |

LEANING ;

me Deep Cleanings

32 - September 2026

Your Closing Starts Here.

@ OVER 20 YEARS OF COMBINED EXPERIENCE
@ LICENSED AND CERTIFIED

& SAME-DAY SERVICE AVAILABLE

& QUICK, FREE OVER-THE-PHONE ESTIMATES
& LOCALLY AND FAMILY-OWNED

& VETERAN-OWNED

BRANDON BOGGS
OWNER / INSPECTOR

i1l 1l
M.A.1.

HOME INSPECTIONS

757-770-8413 | madinspections@gmail.com | www.madinspections.com
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FEATURED AGENTS

MILAN

I P I R e al t I I C from a fixer-upper into a profitable investment. Intrigued,

; he began flipping houses and earned his real estate license
STORY BY MADDIE PODISH to market his renovation projects. He quickly discovered that
PHOTOS BY LEAH WALLACE, LEAH ARIEL PHOTOGRAPHY helping buyers and sellers was just as rewarding as renovating

homes, and his investment business
grew into a full-time real estate career.

Years later, after Dariya moved to

the United States from Ukraine,

Tom encouraged his future wife to
consider real estate. “She has a very
warm personality that makes people
naturally like talking to her,” he says
with a smile. “I felt if I could teach her
the basics, she’d be really good at it.”

Working together came naturally.
Rather than competing for the same
responsibilities, they quickly learned
to lean into each other’s strengths. I
Tom became the strategist. His years of
experience, background in construction,
and knack for creative problem-

solving help him navigate complicated
transactions and find solutions when
unexpected challenges arise. Dariya
thrives on building relationships,
staying connected with clients, and
managing the details that keep every
transaction moving smoothly. “We
know what we do best, and together, :
we’re creating a very nice team 1
that gets results,” Dariya shares. :

The balance they have found in their

marriage carries over into their

business. Tom’s strategic mindset
complements Dariya’s relationship-first approach, allowing
each to focus on what they do best. Together, they believe | .
buying or selling a home is about far more than reaching [
the closing table. Their goal is to create an experience clients ¥l
remember long after the keys change hands. “The best thing 5
you can do to get clients is give them an amazing experience,” -
Tom explains. “If you go to a great restaurant, you tell = ~

Tom’s path into real estate began more than 18 years ago your friends about it. Real estate works the same way.”

after watching a home across the street from him transform
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That philosophy has led them to go above and beyond in
ways many clients never expect. Tom recalls purchasing and
arranging the installation of a brand-new dishwasher for a
single mother in a tight spot after hers unexpectedly failed
immediately following closing. It wasn’t about the appliance.
It was about showing a client they genuinely cared.

Their commitment doesn’t end once the paperwork

is signed. Former clients continue reaching out for
contractor recommendations, renovation advice, market
updates, and future moves. Many return to buy or

sell again, while others happily recommend Tom and
Dariya to family and friends. For Dariya, those returning
relationships are the greatest measure of success. She
shares, “Our definition of success is when people come
back to us or write reviews that come from the heart
because it means we did our job right.”

While serving clients remains their highest priority, the

couple is also investing in the future of how people search
for homes. Drawing on his background
in computer programming, Tom
spent the past seven months building
VAHome.com from the ground up
rather than relying on a traditional real
estate website template. The platform
features direct MLS data, Al-powered
home searches, aerial flyovers,
flood information, neighborhood
information, military-focused
resources, and interactive tools to help
buyers make informed decisions long
before they ever schedule a showing.
“Our goal is to build the best home-
search experience we can for Hampton
Roads by creating something that truly
serves buyers,” Tom notes. For him, the
website is simply another way he and
Dariya continue serving their clients.

Outside of real estate, giving back is an important part of their
lives. Dariya serves on the board of the Tidewater Ukrainian
Cultural Association as a director of events, helping organize
events and support families who have relocated to the area.
Having experienced leaving home and building a life in a new
country, she’s passionate about helping others feel welcomed
and connected. Together, they also enjoy spending time with
their four children, visiting family in Maryland and Ukraine
whenever they can, and taking advantage of everything
coastal living has to offer.

Whether they’re helping military families relocate,
volunteering in the community, or guiding first-time buyers
through one of life’s biggest decisions, Tom and Dariya’s
focus remains the same. Dariya smiles as she sums

up the heart behind everything they do. “As a family,

our goal is simple: let our family help yours.”

. %W’ v Joead Jender

N BESTof
‘:.) AR, A PARTNER WHO HELPS YOUR BUSINESS GROW.
i ™ 4
- The right lending partner should do more than get your clients to the closing
table. Carrie Williams and Revolution Mortgage help Realtors deliver a better
client experience through responsive communication, thoughtful lending
solutions, strategic marketing support, and collaborative opportunities that
keep your business moving forward long after closing day.

Uy alions posines wilh (Jone

CLEAR COMMUNICATION EFFECTIVE MARKETING
Stay informed from start to Get co-branded materials,
finish with proactive updates listing support, open house
and responsive support. marketing, and social content.
CLIENT-FOCUSED SERVICE LASTING PARTNERSHIP
Give buyers clear education, Count on continued support for
transparent guidance, and client events, future listings,
personalized lending support. and long-term growth.

LOCAL LENDING | RESPONSIVE SUPPORT
CLIENT APPRECIATION | CO-MARKETING

This fall, partner with a lending team that helps you create stronger client
experiences and lasting relationships.

75 Wake Poves.

Carrie Williams
BRANCH PRODUCTION SALES MANAGER
NMLS# 448070

757.870.4614 )
crwilliams@revolutionmortgage.com V0 Uﬂm

www.carriewilliams.net

W dorill 1 clode deals.
We help build You buand.

12 COMPANY NMLS#1686046  Advertised in: vA

ADVERTISEMENT | T2 Financial, LLC. D.B.A. Revolution Mortgage is an Equal Housing Opportunity Lender NMLS #1686046 (Nationwide Multistate
Licensing System - www.nmlsconsumeraccess.org) Terms, conditions, and restrictions may apply. All information contained herein is for informational
purposes only and, while every effort is made to ensure accuracy, no guarantee is expressed or implied. Not a commitment to extend credit.

Branch Address: 780 Lynnhaven Parkway, Suite 180, Virginia Beach, VA 23452 - Branch NMLS# 2562948 - Branch Phone: 757-734-4930

Your Local Resource

Kyle Arenson
REGIONAL MANAGER
970-404-5099
karenson@firstam.com

Move-in Day
Made Simpler

When move-in madness strikes, be thankful _,
for home warranties. Our benefits begin |
on day 1 of coverage, offering valuable
relief if covered appliances and systems
unexpectedly break.

Contact me for details.

IH ¥
firstamrealestate.com . Fi .
& irst American “Protecting Client Relati hi
Phone Orders: 800-444-9030 . | Home Warranty™ rotecting thient kelationsnips,
Budget and Time”

©2026 First American Home Warranty Corporation. All rights reserved. FA_ADMRP_KARENSON_9_26
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COASTAL
VIRGINIA

" DOESN’T MEAN -
-~ THE FUN IS OVER.

. 1,-.

It's just the En-gmrrm.g af )
making memories in a new home, o8

Whether it's your client’s
first home, their forever home,
ar thedr pext Evestment...

We'll take care of
every detail so they can
simply enjoy the journey home. -

'_.:J:J. o -'ﬁ l ,'
| —
From Anywhere You Are.

757-819-6682 | (@)
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www.litleconcepts.net

If referrals matter...
Why are you leaving
them to chance?

@

Qualified Referrals
A room full of professionals trained
o recognize your ideal client.

&

Structured Growth System
Proven meetings, accountability,
and measurable results.

©

Grow With Intent
Strategic connections. Real
relationships. Real revenue.

bnicova.com

Leah Wallace A

Executive Director

Learn More

T57-202-T66E
leahi@bnicova.com

L 757-390-7918

i) shae.thomas@goosehead.com

I Over 50 Carriers,
. * Competitive Quotes
: Helping your clients find the

§ Y r‘:r'. Guidance Your
" Chents Can Trust
5 | recommend thoughtful

L]
FALL IS THE PERFECT TIME TO CONNECT

Your Trusted
]fzsumme
Partner

right coverage at the right price.

F Responsive Service,
ﬁ'@ N ¢ Every Time
== Thinkof me asan extension of

your team—knowledgeable,
proactive, and always ready to help.

coverage solutions to help protect
their home, auto, and peace of mind.

Ry
i
1ty G gooschead

B\ S

e BEsT Moving
Lompany iy
Fameron Roaps

We Offer a 10%
REALTOR"® Referral
Discount

& Residential Moving
& Commercial Moving
& Local Moving
& Furniture Assembly
& Item Loading

757-981-0500

$49.00 Termite & MﬂISIIII'e Inspection When Scheduled With a Home Inspection

SEWER CAMERA INSPECTIONS - TERMITE/MOISTURE INSPECTIONS
MOLD SAMPLING - POOL INSPECTIONS - PROPERTY SANITATION
MULTIPLE TEAMS OF INSPECTORS - QUICK REPORTS

(757) 418-0944 - SafeHousePropertyinspections.com

REAL ESTATE/WDI INSPECTIONS ¢ TERMITE INSPECTIONS & TREATMENT
SEASONAL PEST CONTROL * MOSQUITO & VECTOR CONTROL
RODENT CONTROL & EXTERMINATION « REPAIR SERVICES

(757) 367-8342 - PestHeroes.com
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The One Asset Every
Agent Must Protect

BY AUBREA GREEN, SVP OF COMMUNICATIONS & EXTERNAL
AFFAIRS, COASTAL VIRGINIA ASSOCIATION OF REALTORS® (COAVAR)

Let’s play a game.

You receive a call from a
prospect you've never met
who wants to see a vacant
property right away. What
do you do?

A. Meet them at the property
after verifying their identity.

B. Let someone know
where you’re going, who
you’re meeting, and when
you’ll be back.

C. Use a screening tool
to learn more about the
prospect before

the appointment.

D. All of the above.
The answer is obvious, right?

Yet according to the National
Association of REALTORS®’
2024 Member Safety
Residential Report, 40%

of REALTORS® reported
meeting a new or prospective
client alone at a secluded
location or property within
the past year. The same
report found that 22%
experienced a situation that
made them fear for their
personal safety or the security
of their personal information,
most often during open
houses, showings, or after
threatening or inappropriate
communications.

Most real estate professionals
know what they should do.
The challenge is putting
those practices into action
when business gets busy.
Safety often gets attention
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during September’s
REALTOR® Safety Month, but
the risks do not disappear
when the calendar changes.

Real estate remains one of
the few professions where
meeting strangers, entering
vacant properties, working
irregular hours, and sharing
personal contact information
are routine parts of the

job, which is why safety
should never be a once-a-
year conversation. It should
be part of every showing,
every open house, and
every client interaction.

Fortunately, today’s agents
have more resources
available than ever before.

A growing sector of property
technology, or proptech,

is helping bridge what
industry experts call the
safety gap. New tools allow
agents to verify identities,
screen prospective clients,
share their whereabouts,

and quickly request help

if they feel threatened. As
highlighted in a recent NAR
article, these technologies are
transforming the way real
estate professionals approach
personal safety in the field.

Through membership in
the Virginia Association
of REALTORS®, agents
and brokers receive
complimentary access to
FOREWARN. This safety
application helps agents
verify identities, review
criminal history information,
and validate details
provided by prospective

clients using only a name

or phone number. The
platform provides real-time
intelligence so REALTORS®
can make more informed
decisions before stepping
into a showing appointment.

Think about that for a
moment. A tool that can

help you better understand
who you are meeting before
you arrive at a property is
not just a convenience. It is

a business advantage and a
personal safety resource. And
for REALTORS®), it is included
as part of membership. This
is where the REALTOR®
difference becomes clear.

Many agents think of
REALTOR® membership
primarily in terms of the Code
of Ethics, advocacy efforts,

or professional development
opportunities. Those benefits
are certainly important. But
membership also delivers
practical resources to help
you run a safer, smarter
business. FOREWARN is one
example. The REALTOR®
Safety Program and its

safety training, webinars,
best practices, and member
resources are others.
Together, they provide layers
of protection that can make a
real difference in the field.

The NAR report found that
only 25% of REALTORS®
were aware of the
REALTOR® Safety Program,
yet 66% of those who
completed a REALTOR®
safety course said they felt
more prepared for unknown

situations afterwards.
Many professionals may
be overlooking resources
already available through
REALTOR® membership.

Whether you are already a
REALTOR® or a real estate
professional considering
membership, safety is
another reason to be part

of the REALTOR® family.
The best agents understand
that success is not just about
generating leads and closing
transactions. It is also

about protecting yourself
while doing the work.

Being a REALTOR® means
belonging to an organization
that advocates for your
industry, invests in your
professional growth, and
provides tools that help

keep you safe. That is not
just a membership benefit.
That is peace of mind.
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Pop By’s + Custom Gifts

Because the agents who stay
consistent stay referred.

We help you stay in touch with every
client without the stress of planning,
shopping, packaging, or delivering.

Delightful Deliveries helps real estate
professionals create memorable
moments through seasonal pop by
gifts that keep relationships warm
and meaningful all year long.
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WELCOME TO REAL PRODUCERS!

Here, we answer frequently asked questions
about this publication. We’re always open to
connecting about this community.

WHO RECEIVES REAL
PRODUCERS MAGAZINE?
South Hampton Roads Real
Producers: This publication
reaches the Top 500 agents
across South Hampton
Roads, from Smithfield to
Sandbridge and into North
Carolina. Rankings are based
on REIN-MLS volume from
January 1 through December
31 of the previous year, with
the list resetting annually.

Peninsula Real Producers:
This edition follows the same
criteria but serves Peninsula/
Williamsburg agents, with

distribution to the Top 300.
We identify agents by their
broker’s MLS location. Please
get in touch with us if (a)
your MLS office is outside
the region, but you primarily
work in South Hampton
Roads or the Peninsula, or (b)
you’d prefer to be associated
with a different region than
your MLS designation.

WHAT IS THE PROCESS
FOR BEING FEATURED?
A: Anyone in the Top 500
can nominate agents,
teams, brokers, businesses,
or themselves. Office

YOUR PARTNER

2509 George Mason Drive #6658, Virginia Beach, VA
(757) 689-0607 - vabeachappraisals.com
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leaders may also submit
nominations. We rely on your
input to discover stories, as
we don’t know everyone.
While we can’t guarantee
features, we encourage you
to connect with our team,
support fellow top producers,
and attend private events.

WHAT IS THE COST TO
BE FEATURED?

A: Features are completely
free, thanks to our
preferred partners.

WHO ARE THE
PREFERRED PARTNERS?
A: Preferred partners

are businesses featured

in the magazine index
who actively support this
community. They appear in
each issue, attend events,
and engage with our
network. Every partner

is recommended and
vetted by agents—we do
not work with businesses
that haven’t earned your
trust. Our goal is to build a
strong, connected network
of agents and affiliates.

Q: HOW CAN |
RECOMMEND A
PREFERRED PARTNER?
A: To recommend a trusted
local business, email joni@
realproducersmag.com.

YOU ARE
.\ Mol |=

September is Suicide Prevention Awareness Month. As an Impact Lender, we
at Movement Mortgage, care about the whole person, not just the transaction.

If you or someone you know is struggling, support is available 24/7.

CALL OR TEXT 988 o

OR SCAN FOR SUPPORT

. Matthew Kirk

% Branch Leader | NMLS #947887

KIRK TEAM

7 Cell: (757) 802-2578 FAITH - SERVICE - EXCELLENCE
movementcom/matthew_klrk POWERED BY MOVEMENTMORTGAGE
75 Lynnhaven Parkway Suites 100, 101, & 160, Virginia Beach, VA, 23452 | AL-947887, CO- 100545374, FL-L083729, GA-047887, PA-101180, MD-047887, NC-I-183489, SC-BFI-ML0-047887, TN-047887, VA-

MLO-12248VA | Movement Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmisconsumeraccess.org). Additional information available at movement.com/legal.
<= Interest rates and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits.

Financial Planning
for REALTORS

Helping REALTORS & self-employed professionals

Itation
get the life they want from their businesses g

todayl

o . X i
MANSSE G 41510 ng: : NEALTH

Inve=tmant odvisory products ond serpices mods erval e the b Peccsiink
FinancaiPanning LLC (FLFF), a reglstered investment odviser. 31510808, 21

@ www.peacelinkfp.com 5 ddmin@peocelinkfpcam | &, 757-279-5018 . @) 1213 Laskin Rd | Suite 107/ Virginio Beach, VA | 23451
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More loan options.
More flexibility.
More successful closmg

e
s | THE BROKER| | A
Broker/Owner Broker/Owner

greg@thebrokerva.com alvin@thebrokerva.com
757.642.5078 MORTGAGE EXPERTS 757.619.4494

The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @ The Broker, 1116 Volvo Pkwy, Suite 109, Chesapeake VA 23320 | info@thebrokerva.com | The Broker is a registered DBA of Broker, LLC NMLS# @
2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice Rl 2450802 (www.nmlsconsumeraccess.org (http:/www.nmlsconsumeraccess.org/). Programs and rates are subject to change without notice =~ I i
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Blinds « Shades « Shutters « Drapes
Home Automation

B BUDGET
l BLINDS

Style and service for every budget.

When your clients expect a seamless
closing experience, partner with the team
that delivers. Budget Blinds provides
professional measuring, custom design,
and expert installation—handled with clear
communication and white-glove service
from start to finish. Make us your Preferred
Window Treatment Partner and give your
buyers one less thing to worry about.

Mention this ad to receive preferred
partner pricing!

E ‘E Scan or call for a free consultation
PENINSULA: 757-258-8738
E SOUTHSIDE: 757-356-9996

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blinds is a trademark of Budget
Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.



