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THIS MORTGAGE SEASONS
KISSTACKED o,

MVP OF THE
MORTGAGE GAME

e We bring the hustle of elite
LOAN COVERAGE BUILT athletes to every deal, helping
\ FOR THE WHOLE FIELD you break through even the

toughest defenses to close.
You cover the field, we'll cover

the financing. From FHA to
GREENLIGHT BLITZ Jumbo and everything in
between, our loan options are
as wide as zone coverage.

By completing our GreenLight
Pre-Approval program upfront,
your client is vetted, approved,
and guaranteed a speedy 21-
day closing.

< total
MANNY GONES mortgage
203.673.2131

mgomes@totalmortgage.com
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A PROFESSIONAL HOME INSPECTION SERVICE
H [ M E ¢, 203.963.9362 THAT GIVES THE HOME BUYER
PEACE OF MIND

* 7,000+ Home Inspections Performed
Your one-stop shop — where / / » ASHI Trained

. O * Certified by the State of Connecticut
preparation meets profit :

* Photographic, Narrative Reports

4 ! » Strong Construction Background
1 * Locally Owned and operated -
. 1 N & Not a Franchise

- Cut through the vendor clutter — focus on outcomes ' . > = » Cost Analysis for Repairs
instead of chasing down deliverables , - = and Replacement
- Strategic home enhancement partnership — maximizing Remodeling and

value and impact 3 Construction Advice
- Pay-at close financing options available .

stretch Prep smarter, sell faster!

» References Upon Request;
Contractor Referrals

» Quick and consistent, no-surprises updates

* Available 7 Days a Week

. 5 . LA .'." = ."!- .""}_5._-_ y ‘
(203) - 223 - 6838 | NEHIInspecti ail.com | inspectionsbynehi.com

www.home-stretch.com/locations/ct/fairfield-milford
Sandi Skillen

[ Scott Zebendon
_ - gﬂﬂSEhEHd 203-859-9393
- ". ' INSURANCE scott.zebendon@goosehead.com

. tﬂ * % % K & Andrew Arnett Zebendon

JICOFFIN _ 203-859-9388
| 1 I'“| | | i ,[] I' |* | | Goosehead has provided me with excellent rates paired andrew.zebendon@goosehead.com

ARCHITECTURE with extremely fast service. Documents were sent via email
immediately and the process took less than 10 minutes
over the phone. | would highly recommend Goosehead to
anyone who is looking for a stress free experience, speedy
senvice, and competitive rates

- Jason H.
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Homeowners insurance

| Car insurance | Renters insurance
Landlord insurance | Condo insurance | Flood insurance

203:431 : (]
doylecolfinarchitecture.com
Ridgefield. CT : Block Island, R) OFFICE: (203) 859-9333

West Dover, VT : Dover. NH 1 trap falls road suite 210, Shelton CT, 06484
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SUCCESS ISN'T
RANDOM, IT'S
STRATEGICALLY

13\

STAGING & INTERIORS

WHERLE BPEMION 13 HAREETING"

6 - September 2026

W2 JAN HIL

\

COVER STORY

24 Pillar to Post:
The Miranda

Team

30 Chris Giolitto

IN THIS ISSUE

10 Preferred Partners Index

14 2025 By The Numbers

16 Publisher’s Note

17 All About Real Producers

20 Tribute: Bruce Beinfield

24 Partner Spotlight: The Miranda Team: Pillar to Post
30 Agent to Watch: Chris Giolitto

36 Top Agent: Beinfield Team

44 Event Recap

If you are interested in nominating people for certain stories,
please email us at: Sam.Kantrow@realproducersmag.com

AWARD WINNING INTERIOR DESIGN &
CONSTRUCTION PROJECT MANAGEMENT




A ’

BRI G TR MRS e\
i \!; | N

* Move Management,
Packing & Unpacking

* Decluttering, Organizing
& Home Editing

* Estate Sales & Estate
Clear-Outs

* Vacation Property
Preparation

v R - VI Organize « Simplify
&3 A Coordinate * Transition

RS

* Painting & Color
Consultations

* Deep Cleaning

;

Lucio Gabriel

203-455-7278
infinite-builders.com

Acquisition | New Construction | Renovation 203.296.0930
A | dtothdesign@yahoo.com % ;f.,b:
SIDING | ROOFING | MASONRY | BATHROOMS | KITCHENS | ADDITIONS , www.daniellatothdesign.com

BRMICH b HOME CECAN e

IVORY 25 i

// AGOTA O'CONNOR

BRAND & LIFESTYLE PHOTOGRAPHER

& | ER]

FERSONAL BUKINESS FAMILY INTERIORS &
BRANDING MARKETING PHOTOGRAPHY REAL EATATIE

Bérnard Law

wendy@bernardlawgrp.com
203-805-4521
325 Main Street South, Suite 5
Southbury, CT 06488
bernardlawgrp.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ARCHITECT

Doyle Coffin Architecture
(203) 431-6001
doylecoffinarchitecture.com

William Leavy Architecture PLLC
(917) 838-3428
wlarchitecture.com

FLOORING
Cardona Flooring
(203) 667-3294
cardonaflooring.com

GARBAGE / WASTE REMOVAL
MDM Sanitation Inc

(203) 852-0535
mdmsanitationinc.com

HANDYMAN/HOME
IMPROVEMENT
Tidy House

(203) 895-9509

HOME DECOR & INTERIOR
DECORATING

The Post

(203) 981-4201
thepostct.com

HOME EDITING/ESTATE SALES
C2C Home Edit

(203) 604-7118
c2chomeedit.com

HOME INSPECTION
Champagne Inspection Services
(203) 767-3348
champagneinspections.com

HomeSpec, LLC
(203) 240-0023
homespec-ct.com

New England Home Inspection
(203) 223-6838
inspectionsbynehi.com

Reilly Inspections

(203) 482-1160
reillyinspections.com

10 - September 2026

The Miranda Team: Pillar

To Post Home Inspectors
(203) 490-7855
mirandateam.pillartopost.com

HOME ORGANIZING &
MOVE MANAGEMENT
Daniella Toth Design
(203) 296-0930
daniellatothdesign.com

HOME PREPARATION
SERVICES

HOMEstretch

(203) 963-9362
home-stretch.com/
locations/ct/fairfield-milford

HOME STAGING

BA Staging & Interiors
(203) 807-4040
bastaginginteriors.com

Liz Pensiero Staging & Design
(203) 940-0338
lizpensierostaging.com

INSURANCE
Goosehead Insurance
(203) 859-9393
goosehead.com

INTERIOR DESIGN/
RENOVATIONS

Jan Hiltz Interiors LLC
(203) 331-5578
janhiltzinteriorslic.com

ND Interiors
(914) 714-8774
ndinteriors.com

JUNK REMOVAL

Junkluggers of Fairfield &
Westchester Counties

(315) 384-9366

junkluggers.com/
fairfield-and-westchester-counties

Two Men and a Junk Truck
(860) 661-1993
twomenandajunktruck.com/
locations/ct/junk-removal-norwich

KITCHEN DESIGN/
CUSTOM CABINETRY
Christopoulos Designs
(203) 576-1114
christopoulosdesigns.com

MOLD REMEDIATION

& RESTORATION

Benard Healthy Homes Services
(203) 676-8969
benardhealthyhomes.com

MORTGAGE

Bill Bateson- Province Mortgage
(203) 232-0820
provincemortgage.com/
william-bateson

Costa Gakidis-

A.S.A.P. Mortgage

(860) 605-7171
asapmortgageinc.com/
staff-member/costa-gakidis

FairWorld Mortgage
(203) 623-7834
fairworldmortgage.com

Guild Mortgage

(203) 521-2905
branches.guildmortgage.com/
ct/shelton/dan-laltrella-
24-rgdla.html

Manny Gomes - Total Mortgage
(203) 673-2131
totalmortgage.com/
bankers/manny-gomes

Revolution Mortgage
(203) 530-0109
revolutionmortgage.com/epotter

Tim Martin, Guaranteed
Rate Affinity

(203) 917-2800
grarate.com/TimMartin

MOVING COMPANY
Saturday Morning Moving
(203) 565-0537
saturdaymorningmoving.com

NEW CONSTRUCTION
AND REMODELING
Infinite Build

(203) 455-7278
infinite-builders.com

ORGANIZING SERVICES
Simple Organized
Solutions (SOS) By Erin
(914) 924-7346
sosbyerin.com

PHOTOGRAPHY
Hommati CT/NY

(203) 303-7850
hommati.com/office/120

Ivory Graysen Photography
(702) 683-3422
ivorygraysenphoto.com

REAL ESTATE ATTORNEY
Bernard Law Group

(203) 805-4521
bernardlawgrp.com

Koether Legal Services, LLC
(203) 856-4204
koetherlegalservices.com

Tornatore Law, LLC
(203) 928-8082
tornatorelawllc.com

ROOFING

A-Preferred Roofing

& Contracting

(203) 520-0711
a-preferredroofingct.com

ROOFING CONTRACTOR
Elite Construction Solutions
(203) 545-5365
myecspro.com

Saturday Morning Moving was a
phenomenal company to work with on
my family’s move. Paul was lovely,
efficient, and professional. | am
grateful that | was able to hire a high
quality mover at a reasonable price.
Everything was moved with care and
arrived without damage. | would work
with Paul again if we ever move.

- Amanda C , ,

SATURDAY

ORNING Miaxeeni:
HOME

FULL SERVICE
HOUSEHOLD
RELOCATION

MOVING

SaturdayMorningMoving.com

203-707-1170

Serving Fairfield County and CT Shoreline.
USDOT 3385514

N ‘tf )

Paul Denzel Jr. - Owner




Meet
The

Team

ELITE CONSTRUCTION SOLUITONS

: Residential & Commercial Roofing
Perspectives Real Gutter & Downspout Installation
Photography Siding Installation
Storm Damage Repair & Emergency Services
Construction Projects

Sam Kantrow Phylicia Bova George Grotheer
Publisher Director of Operations Content Writer

Joe Crawford Ivory Graysen Jenny Ashpaugh-Hockett
Photography Photography Client Outreach Coordinator
Photography

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

u DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

AWARD WINNING
INTERIOR
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INTERIORS
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WHY CHOOSE US?

Manufacturer's Warranties Senior Discounts
Provided Over 60 Years of Combined

10-Year Workmanship Experience
Guarantee Thorough Communication

WESTCHESTER AND FAIRFIELD COUNTY
Transparent Pricing on All Projects

NANCY DAVILMAN

nancy@ndinteriors.com
914-714-8774 = ndinteriors.com

Call or Text 203-545-5365 | myecspro@gmail.com | myecspro.com
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(Z32) 12,157,379,438 Billion

@ TOTAL SALES VOLUME

S

S L

9,500 $24.1M

TOTAL AVERAGE
TRANSACTIONS SALES VOLUME
JAN-DEC 2025 PER AGENT

AWARD WINNING Cz(%%f)nggglgﬁgm
ESTATE SALE

COMPANY 2 HOm e Edit c2chomeedit@gmail.com

Deering Rose

ORGANIZING - ESTATE SALES + AUCTIONS « STAGING
MOVE MANAGEMENT « HOME CLEANOUTS

/\PREFERRED

g ROCFING & CORTRACTING

THE PREFERRED NAME IN
| GONSTRUCTION

Y

(203) 333-4433
stephonwynter@a-preferred.com
a-preferredroofingct.com

ROOFING | REMODELIING | HOME ADDITIONS

14 - September 2026

Dumpster Rental and Garbage Pickup
in New Canaan, CT and Beyond

S
Guaranteed

One-Month
Free Service
for New
Customers

Your One-Stop Source for All Your Waste Disposal Services
Residential Services ¢ Commercial Services ¢ Dumpster Rentals

(203) 852-0535 | mdmsan@yahoo.com | mdmsanitationinc.com

Gold Coast Real Producers - 15



L /
& BACK TO REALITY

Is anyone else ready for a routine again?

Summer is awesome. It’s also complete chaos.
Vacations. Kids home from school. Long weekends.
Random Tuesdays where half the people you

need are out of town. Trying to squeeze five

days of work into three because you’re leaving
Thursday morning, then coming back to 147
emails and wondering why you ever left.

16 - September 2026

Worth it? Absolutely. Sustainable? Not so much.
And I think there’s something important in that.

Taking a break doesn’t mean you’ve lost momentum.
Sometimes stepping away is exactly what you need
to figure out where your energy should go next. But
eventually, the reset ends.

September is here. Kids are heading back to school.
Calendars are starting to look normal again. And the
fall real estate market is staring you directly in the
face. Time to lock and load.

Before you immediately fill every open spot on your
calendar, though, take a minute and figure out what
actually deserves to go back on it.

What worked during the first eight months of the
year? What didn’t? Which relationships have you
neglected? What have you been saying you’re going
to do since January? And maybe most importantly,
what are you spending time on simply because
you’ve always spent time on it?

A reset only matters if something changes afterward.

Pick two or three things you want to attack this fall.
Reconnect with the people you haven’t talked to.
Follow up on the opportunity you let sit. Get back in
front of your database. Have coffee with someone
you’ve been meaning to meet. And leave some space
in your calendar so you don’t arrive at Thanksgiving
wondering where the last three months went.

You don’t need to work 24 hours a day to have a huge
fall. You need to know where you’re going, who you

want around you, and what deserves your attention.

Hopefully you got a chance to unplug a little this
summer. Now let’s get back after it.

See you out there,

Sam Kantrow, Publisher

IS REAL

PRODUCERS?

WELCOME TO GOLD COAST REAL PRODUCERS!

BY SAM KANTROW

It is a privilege to introduce Gold

Coast Real Producers to Fairfield
County and to celebrate the exceptional
contributions you bring to this market.

I grew up here and spent 14 years

in television and media. Showcasing
your achievements, building stronger
connections, and honoring your
commitment to clients energizes me.

Real Producers began in 2015 in
Indianapolis and now spans 130 plus
markets across the U.S. The community
thrives where top agents and trusted
partners connect with purpose. As we
launch on the Gold Coast, my promise
is simple. Build community. Spotlight
excellence. Elevate relationships.

New Haven and Middlesex Real
Producers launched in Spring 2024.
Since then we have hosted multiple
packed events, featured dozens of
agents, and earned bragging rights as
the most successful Real Producers
magazine in the country. We bring that
momentum to Fairfield County.

In the months ahead, our team will
interview many of you for upcoming
features. We will celebrate your wins

at events, share tools and introductions
that drive growth, and represent your
collective passion for this industry.

Quick Facts:

DISTRIBUTION

This magazine goes to the top 500
agents in Fairfield County each month.
Selection is based on compiled MLS data
from the last year. If you receive a hard
copy, you rank within the top 5 percent.

CONTENT

This publication revolves around
you, the Fairfield County real estate
community. We share personal,
distinctive stories from top producers
and our Preferred Partners.

We sell nothing to agents. Features
are free. Agents appear by nomination
from a peer, leader, or influencer.
Send nominations for those making a
meaningful impact in our market.

PREFERRED PARTNERS

Preferred Partners listed in the index are
vetted members of this community. They
appear in every issue, attend our private

events, and engage in our online groups.

ALL ABOUT REAL PRODUCERS

We invite businesses by member
recommendation only. The goal
is simple, equip you with reliable
resources so your clients receive
excellent service every time.

EVENTS

Alongside the monthly magazine,
we host social and educational
events all year. We unite top
performers, strengthen local

ties, and have a good time. Event
details will publish here and in
our email updates.

CONTRIBUTION

Want to contribute, nominate
REALTORS® for features,
recommend elite affiliate partners,
or learn more? Reach out to me
anytime. I look forward to meeting
every one of you.

Thank you to our Preferred
Partners for their belief and early
support. Your commitment brings
Gold Coast Real Producers to life and
sets the stage for sustained growth.

I appreciate you, and I look forward
to seeing you at our next event soon.

We provide a platform to connect, elevate and inspire the top real estate professionals across the Connecticut Shoreline.

Gold Coast Real Producers - 17



t Sets Reilly Inspections A

‘e

A Personalized, High-Touch Inspection Experience
Our reports are built on our proprietary reporting system — not generic checkbox software.

Clear. Detailed. Photo-rich. Delivered moments after completion of the inspection.

Included Services Others Charge Extra For:
* Termite inspection

« Complimentary pre-closing walk-through

+ Drone technology when needed for roof & structure evaluation

« Infrared thermal imaging cameras for moisture & insulation detection

A Relationship That Doesn’t End at Closing
+ We stand behind our work long after the transaction.

« If questions arise months or years later, we're available. If you'd like us to revisit the
property, we will, at no additional cost

That level of long-term support isn’t standard — it’s personal.

yerience That Matt

With over 30 years of residential and commercial real estate experience,
Reilly Inspections is Connecticut's premier family-owned inspection company.

Fully licensed and Insured =
1-203-785-8141 | kelly@reillyinspections.com |- reillyinspections.com

THE
TIM MARTIN
fmm.

guaranteed .
LFFInITY

Your clients don't
needing you afte
Refinancing, debt consolidation, life changes—your past clients

have questions long after move-in day. Let's help them find the
right financing solutions together.

Partner with a lender who helps you stay top of mind.

¢’ Tim Martin

\ Area Sales Manager, SVP of Mortgage Lending
} C: (203) 917-2800 O: (203) 974-5253
grarate.com/TimMartin
Tim.Martin@grarate.com
230 Greenwood Ave, Suite 1A Bethel CT, 06801

Applicant subject to credit and undenwiiting approval, Nof af applecants will be appeoved for finanding. Receipt of appication does not represent an approval for finanging or infesest rte quarantss. Refinancing your mortgage may
increerse cosls aver [he lerm of your loan. Restriclions may apply,

@ FOUAL HOUSING LERDER Tim Martin NMLS 816073
Guarantesd Rale Alfinity, L0 is a subsidiary ol Gusranbeed Rale, Inc; NMLS £1508647; For licensang infoemnation visll nmlscansumeraceets ang. bousi Housing Lendes. Conditions may apoly. Operaling & the state of Rew York as GR
Affiny, LLC in liew of Ehe legal name Guaranteed Rate Affindy, LLC.



TRIBUTE

IN LOVING MEMORY OF

RUCE

BEINFIELD

A Lasting Legacy

ome people design buildings.
Bruce Beinfield designed
places. Places that made people
feel something.

For more than four decades, Bruce
believed architecture was about

far more than walls, windows, and
blueprints. To him, every building told
a story. Every neighborhood carried its
own history. Every project represented
an opportunity to strengthen the
connection between people and the
places they call home.

It was a philosophy that shaped not only
his work, but his life.

Bruce passed away on June 27,
2025, after a courageous battle
with pancreatic cancer. He was

73 years old. While his family,
friends, colleagues, and community
mourn the loss of an extraordinary
architect, they also celebrate a life
that forever changed the landscape
of Fairfield County and beyond.

20 - September 2026

Born in Westport on February 12, 1952,
to Marjorie and Dr. Malcolm Beinfield,
Bruce developed an appreciation for
creativity, curiosity, and independent
thinking at an early age. After
graduating from Staples High School,
he headed west to the University of
Colorado, where he earned both his
undergraduate degree and a Master of
Architecture with Honors.

Colorado never left him.

It was there that Bruce discovered
architecture’s ability to evoke emotion
and create meaningful experiences. He
remained fiercely proud of his years
out west, carrying his Colorado driver’s
license in his wallet until his final days
and cheering on the Colorado Buffaloes
every football season.

In 1983, Bruce returned home to
Connecticut and founded Beinfield
Architecture. What began as one
architect’s vision grew into one of
the region’s most respected firms,

earning more than 100 design awards,
including 44 from the American
Institute of Architects.

Awards, however, never defined Bruce.

The true measure of his success could be
found throughout the communities he
helped shape.

From Rowayton and South Norwalk

to Darien’s Corbin District, Bruce
approached every project with the
belief that architecture should honor
the people, history, and character

of a place. He designed hundreds of
homes, offices, museums, and mixed-
use developments, each thoughtfully
crafted to complement its surroundings
rather than compete with them.

Bruce rarely began a project by asking
what a building should look like. He
began by asking what story the place
already told. He drew inspiration from
the history, architecture, landscape,
and character of the communities

he was shaping, believing that new
buildings should feel as though they
had always belonged there. When Bruce
moved to Rowayton, his homes and
vision for the village were inspired by
the timeless charm of New England
fishing communities like Nantucket
and Cape Cod. His own home—one

of the accomplishments of which he
was most proud—perfectly embodied
that philosophy. Built on the former
Rowayton trolley line that once carried
passengers to and from Roton Point
Amusement Park, he imagined the
home as an old trolley car, subtly
weaving the property’s history into its
design. He even re-laid trolley tracks
across the property, creating a path
from a small cottage to the main house
that paid tribute to the site’s past.

In South Norwalk, he embraced the
neighborhood’s industrial heritage,
reimagining warehouses, factories,
and mills with an authenticity that
celebrated their history rather than
erased it. Even the materials Bruce
chose reflected that same philosophy.
He was drawn to honest, utilitarian
materials that belonged to their setting
rather than those that merely made a
statement—from cinder block fireplaces

that echoed New England’s working
waterfront to exposed copper piping
and reclaimed wood from old New
England barns, allowing the materials
themselves to tell part of the story.

For Bruce, great architecture was never
about making a statement. It was about
making a place feel as though it had
always belonged.

As a Fellow of the American Institute

of Architects, one of the profession’s
highest distinctions, Bruce earned the
admiration of peers across the country.
Yet those who knew him best remember
far more than his remarkable
professional accomplishments.

They remember his quiet confidence.
His unmistakable creativity.
His unwavering authenticity.

Bruce never felt the need to be the
loudest person in the room. Often a man
of few words, he possessed the rare
ability to make those words matter. He
listened carefully, thought deeply, and
challenged conventional thinking with
humility and purpose.

Outside the office, Bruce found joy in
life’s simple rituals. He loved gardening,
spending time in nature, listening to

Pink Floyd, enjoying rare cheeseburgers
and fresh clams, and, above all, being
surrounded by the family he cherished.
Even while battling cancer, his passion for
architecture never faded. He continued
sketching, designing, and creating until
the very end, doing what he loved most.

Bruce leaves behind an extraordinary
family, including his wife, Carol;

his children, Alex, Carolyn, and
Suzanne; seven grandchildren; his
sisters, Harriet and Liz; his first wife,
Kathleen; and countless friends,
colleagues, and clients whose lives
were enriched by knowing him.

Although his passing leaves an
immeasurable void, Bruce’s legacy will
continue to live on through every street
he helped shape, every family that calls
one of his homes their own, and every
community made stronger because of
his vision.

Long after the drawings have faded and
the blueprints have been filed away,
Bruce Beinfield’s greatest work remains
exactly where he intended it to be.

In the places people gather.

In the communities they love.

And in the lives he quietly, thoughtfully,
and beautifully helped build. %
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Turning Vision
into Reality

OVER 20 YEARS EXPERIENCE

BENARD
HEALTHY

Professional mold
remediation and
indoor air quality i
solutions.

* Mold Remediation
« Air Quality Testing
* Preventive Treatment

Andre Benard

Residential Homes - Additions - Renovations
Corporate - Apartments
Yacht Interiors
BILL LEAVY | 917.838.3428
WL@WLARCHITECTURE.COM

wlarchitecture.com

LICENSED & CERTIFIED v 24/7 EMERGENCY RESPONSE
FREE ESTIMATES  100% SATISFACTION GUARANTEE

support@benardhealthyhomes.com

T k| Your trusted
. ~®._ legal advisors

TORNATORE
AW, LLC

| sebastian@tornatorelawllc.com
| betsy@tornatorelawllc.com
203-928-8082 | 64 Wall Street | Suite 301 | Norwalk, Connecticut 06854

22 - September 2026
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PROBLEM-SOLVING AND
OUTCOME-DRIVEN

=> Presenting unique solutions
for the first-time buyer to the
seasoned investor

SUPPORTING YOUR BUSINESS
AND LIFESTYLE GOALS

= Qualifying clients early and
updating you often so we never
lose track of the deal

NMLS #1800894

Province Mortgage Associates, Inc. NMLS #2861 | Rl Licensed Mortgage Lender and Broker | MA Licensed Broker and Lender #MC2861

1o

MO TGAGE ASSOCIATES ]NC

William Bateson
Senior Mortgage Advisor

203-232-0820

WBateson@provincemortgage.com
provincemortgage.com/william-bateson
702 Bridgeport Ave, Suite 301, Shelton, CT

CENSER CT Licensed Mortgage Lender | NH Mortgage Banker NMLS ID #2861 | Florida Mortgage Lender MLD144
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PHOTOS BY CHRIS DEVLIN

hen Marco
Miranda first
mentioned that

he wanted to start his own
business, it wasn’t part

of some carefully crafted
five-year plan. In fact, the
inspiration came during a
family road trip. Sitting in
the passenger seat, Melanie
Miranda happened to glance
down at a newspaper resting
on her lap. One headline
immediately caught her
attention: Home inspections
are the next great business.

Where Trust,

Education,
& Service is

the Standard

It felt like perfect timing.

Marco had spent years
working as an operating
engineer for an asphalt
company while the couple
invested in rental properties
and developed a growing
appreciation for homes and
real estate. They had also
experienced an unforgettable
home inspection during the
purchase of their own house,
one that set the standard

for everything they would
eventually build.

“The inspector was
incredibly thorough,”
Melanie recalls. “He took the
time to explain everything
and made us feel educated
and confident. Marco said, ‘If
we ever do this, that’s exactly
how I want people to feel.”

That philosophy became
the foundation of their
company more than
eleven years ago.

Our goal has never been to

pcrform an inspection and
Although Marco

initially expected
home inspections

to become a side
business while he
continued working
nights, the vision was
always bigger than one

disappcar. It’s to become
an extension of an agent’s
professional team.”
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HOME INSPECTORS
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person. From day one, they
weren’t interested in building
a company around a single
superstar inspector. Instead,
they envisioned creating

a team capable of serving
agents and their clients
consistently, no matter how
much demand grew.

As business increased, so
did the need for additional
inspectors, office staff,

and systems. Today, their
company includes 18 team
members, eight of whom
are licensed inspectors, all
trained to deliver the same
high level of service clients
have come to expect.

That consistency has become
one of the company’s
greatest strengths.

Every inspector follows the
same proven framework
while also bringing
specialized expertise to

the table. Whether it’s
commercial inspections,
antique homes, mobile
homes, or unique property
challenges, the team works
together to ensure clients
receive knowledgeable
guidance every step of

the way. And while agents
often develop favorite
inspectors, the entire

team is committed to
maintaining the same
trusted experience.

But technical expertise is
only part of the story.

Early on, Marco and Melanie
made a decision that

continues to shape their
business today: show up.

They attended every
networking event they
could find. They built
relationships with agents
long before asking for
business. More importantly,
they positioned themselves
as an ongoing resource,
not just on inspection

day, but throughout every
stage of the transaction.

Agents know they can
call with questions from
a showing, text photos of
something unusual, ask
about FHA requirements,
discuss elevated radon
results, or simply seek
advice. Their goal has
never been to perform an

€6

At the end of the day, we

don’t see inspections;

Their digital P2P
Homepage
Dashboard allows
both agents and
homeowners to

securely access
; ) . inspection
we see PGOP (o Helpmg reports,
them feel informed, supported, radon reports,

and confident is what

cverything else is built upon.”

inspection and disappear. It’s
to become an extension of an
agent’s professional team.

That commitment extends
beyond customer service and
into company culture.

One of their core values is
something they affectionately
call “Funkadelic.”

The term originated from

an online review describing
Marco’s personality during
an inspection, and it stuck.
For the Mirandas, being
“Funkadelic” means bringing
energy, positivity, innovation,
and a genuine enjoyment of
helping others. It’s a reminder
that professionalism

and fun don’t have to be
mutually exclusive.

As the company expanded,
Melanie gradually
transitioned out of handling
day-to-day marketing and
administration, allowing
other team members to

step into those roles while
she focused on higher-level
strategy and growth. Building
the right organizational
structure has allowed the
business to continue scaling
without sacrificing the
personal touch that helped
establish its reputation.

Looking ahead, the Mirandas
see tremendous opportunity
throughout New Haven

and Fairfield Counties.

In addition to traditional
home inspections, they have
expanded services like sewer
scope inspections, chimney
evaluations, an in-house septic
inspector, and more, which
helps buyers uncover costly
issues before they become
expensive surprises. They’re
also watching industry trends
closely, including the growing
popularity of pre-listing
inspections that help sellers
streamline transactions and
give buyers added confidence.

Innovation remains a
priority as well.

and related
documents right
at their fingertips
for years after
closing. It provides
homeowners with a
lasting resource while
also keeping their trusted
real estate professional
connected long after the
transaction is complete.

Recently, the company’s
commitment to excellence
was recognized on a national
level when they were
named Franchise Business
Owner of the Year among
more than 550 Pillar To Post
locations across the country,
a reflection of the culture,
systems, and relationships
they’ve spent more than a
decade building.

Ask Marco what he enjoys
most about his work, and the
answer has little to do with
inspections themselves.

It’s seeing buyers walk
into one of life’s biggest
investments with confidence.

It’s knowing agents trust his
team to care for their clients
as if they were family.

Because at the end of the
day, the Mirandas don’t see
inspections; they see people.

And helping people feel
informed, supported, and
confident in homeownership
is the foundation everything
else is built upon.
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BECAUSE EXCEPTIONAL SERVICE
SHOULDN'T END WHEN THE
CONTRACT IS SIGNED

Kls Koether Legal Services, LLC
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Handyman Home
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Sharon and Steven Harria
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AGENT TO WATCH

GIOLITTO

REWRITING THE PLAYBOOK,

ONE FRAME AT A TIME

PHOTOS BY PERSPECTIVE REAL ESTATE MEDIA

Long before Chris Giolitto was filming home
tours, building a thriving real estate brand,
or becoming one of Fairfield County’s most
recognizable faces on social media, he was a
graphic designer with an entrepreneurial itch
he couldn’t quite ignore.

wning a business had always

been in the back of his mind.

In 2014, he purchased a
two-family home with his brother,
giving him his first taste of real estate
investing. Around the same time, life
took him to Philadelphia after his
girlfriend, now his wife, accepted what
she called her dream job. A year later,
her career brought them back closer to
home with a move to Manhattan, and
Chris realized it was time to make a
decision of his own.

“I want to move home,” he remembers
thinking. “And I think I want to become
a Realtor.”

It wasn’t an impulsive leap. Chris knew
he wanted to build a career that offered
more opportunity, more flexibility,

and the ability to support the family

he hoped to have one day. Real estate
checked every box.

From the very beginning, he understood
something else, too. If he was going

to succeed in an industry filled with
experienced agents, blending in wasn’t
an option.

66

| want people to
o firl. If every

int&raction is asking for

business, PEOPLE
TUNE OUT.”

— CHRIS GIOLITTO



Instead of relying on
traditional marketing,
Chris leaned into what
he knew best. With his
background in design
and visual storytelling,
he began producing
videos immediately
after earning his
license. At the time,
video marketing
wasn’t nearly as common as it is today,
especially in his local market.

“Ilooked around and thought real estate
marketing felt pretty old school,” he
says. “I needed something that would
make me different.”

That decision would become one of the
defining moments of his career.

Ironically, his first transaction
went under contract just one week
before the world shut down during
COVID-19. For a brand-new agent,
it could have been discouraging.
Instead, Chris saw opportunity.

As everyone else was spending
more time scrolling their phones, he
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doubled down on creating content.

He experimented constantly, trying
different video styles, formats, and
approaches until he found what
resonated. Years later, that consistency
continues to pay dividends.

Today, Chris runs not only his real estate
platforms, but also Fairfield County
Living, a community-focused social
media page highlighting local businesses,
new developments, neighborhood
events, and the places that make the area
unique. Rather than constantly asking
people to buy or sell, he gives them a
reason to keep coming back.

That philosophy extends well beyond
social media.

Chris believes
relationships are built
by providing value long
before someone needs

a Realtor. His weekly
newsletter shares

local happenings,
community news, and
market updates without
making every email feel
like a sales pitch.

“I want people to

enjoy hearing from
me,” he says. “If every
interaction is asking for
business, people tune out.”

When asked what separates top-
producing agents from everyone else,
Chris doesn’t point to flashy marketing
or complicated strategies.

His answer is simple.
Consistency.

Real estate is full of highs and lows, and
it’s easy to question yourself during
slower seasons. Chris credits coaching,
experience, and patience for teaching
him that success often happens long
before you see the results.

“You just have to trust that what
you’re doing is compounding behind

the scenes,” he explains. Sometimes
that proof comes unexpectedly, like
when someone recognizes him at the
grocery store or tells him they’ve been
following his content for years. Those
moments remind him that showing up
consistently matters.

Perhaps the most inspiring part of
Chris’s story isn’t the videos or the
growing business. It’s the vulnerability
behind them.

Chris has lived with a stutter for much of
his life. Rather than hide it, he chose to be
transparent. One of the first posts visitors
see on his social media introduces him as
“a Realtor with a stutter.”

Most people are surprised.

The confidence they see on camera
doesn’t always reflect the internal
challenge he has worked through. Some
days are easier than others, but Chris
refuses to let it define what he’s capable
of accomplishing.

In many ways, that’s exactly what makes
his story so relatable. The obstacle many
people would use as an excuse became
another reason to keep showing up.

Away from work, Chris is intentional
about protecting time with his family.
He and his wife are raising two young

(1

Success isn’t
built in one big

moment. It’s the
RESULT O
SHOWING UP
WWWJY
even when you

can’t yet see
the payoff.”

— CHRIS GIOLITTO

children, and weekends are often spent
at soccer, swim lessons, playgrounds, or
simply enjoying time together. He also
competes in amateur golf tournaments
throughout Connecticut, finding just
enough time to stay connected to a game
that helps him recharge.

The balance isn’t always perfect. Like
most Realtors, deals don’t stop just
because he’s on the golf course. He’s
negotiated offers between holes and

answered client calls from tournaments.
Still, he believes creating space for
family and personal passions ultimately
makes him a better professional.

Chris Giolitto didn’t build his
business by following the traditional
blueprint. He built it by embracing
change, staying authentic, and being

willing to put himself on camera
long before everyone else did.

In a profession built on trust, that’s what
clients remember most. Not just the

videos. Not just the marketing.

They remember the person
behind them. ®
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Eco-Friendly Junk

Removal & Hauling

At The Junkluggers™ we're your partners in creating a cleaner,
greener future. Our mission extends beyond removing unwanted
itermns to prioritizing responsible disposal, eco-conscious
practices, and meaningful donations.
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0 DEAN TODAY FOR %, Cell: (929) 451-5629
A FREE QUOTE! t, Office: (860) 572-4759
- = Email: dean@wishjunkremoval com

GETYOUR CLIENTS “FIRED UP" FOR FALL
WITH A CHIMNEY INSPECTION

Cracked or Missing Flue Titles
Damage or Deteriorated Chimney Liners
Hidden Blockages v Improper Repairs +~ And More!
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Y.Our chal HOMz= INSPECTORS
Residential and THE MIRANDA TEAM
Commercial ONE CALL WILL HANDLE IT ALL

InspectionExperts 203.831.8100
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The sirongest real estate teams aren’t
built by putting together people who
are exacily alike. They're built by
bringing together individuals whose
sirengths complement one another
while sharing the same values.

That’s exactly what has made the
PHOTOS BY JOE  painfield Team at Compass one of
CRAWFORD .
PHOTOGRAPHY Fairfield County’s most respected
names in real estate.

Led by industry veteran Liz
Beinfield alongside daughters Zoe
Hamann and Jenny Friedman,
and niece Carolyn Nally, the four
women have created something
that feels less like a traditional
real estate team and more like

an extension of family. They

each arrived through different
professional paths, bring different
personalities to the table, and
serve clients in their own unique
ways. Yet every transaction is
guided by the same philosophy:
relationships come first.

For Liz, real estate began nearly
four decades ago with a
simple realization.

|
i I

Liz Beinfield: The foundation of
the team, Liz brings nearly four

unmatched local knowledge, and
seasoned negotiation expertise.

Zoe Hamann: Zoe blends
strategic marketing, thoughtful
decades of real estate experience, client service, renovation

experience, and a strong design
eye to help clients see and
maximize a home’s potential.

While owning retail stores and
raising two young daughters, she
watched a friend celebrate the
sale of a $700,000 home. After
doing the math on what that
commission looked like compared
to earning five dollars an hour at
her own store, she signed up for
real estate school the very next
day. Within days of receiving her
license, she had already sold her
first home.

What started as an opportunity
quickly became a lifelong career.

Over the years, Liz established
herself as Rowayton’s top-
producing agent, earning a
reputation as a skilled negotiator
while never losing sight of the
relationships behind every
transaction. With a degree in
design and having lived in more
than a dozen homes throughout
the community herself, Liz has
an innate ability to walk into

a home and see not only what

it is, but what it could be. She
knows every neighborhood,

and often the stories behind the
homes long before they ever

hit the market. Her experience
became the foundation the next

Jenny Friedman: Jenny brings
a luxury fashion and branding

background, along with a passion

for interiors and renovation, to

create thoughtful marketing and
compelling stories for every home.

generation would eventually
build upon.

Growing up surrounded by
architects, builders, designers, and
constant renovations, real estate
was woven into family life long
before it became a profession.

“We did houses,” Carolyn says with
a laugh. “That was just our family.”

That passion for homes was
shaped by multiple generations
of the Beinfield family, including
Liz’s late brother and Carolyn’s
father, Bruce Beinfield, a highly
respected architect whose work
helped transform communities
throughout Fairfield County,
including downtown Darien’s
Corbin District. For Carolyn

and for the rest of the family,
architecture, construction, and
thoughtful design were part of
everyday life from an early age.
Job sites became classrooms,
renovations became family
projects, and an appreciation for
quality craftsmanship naturally
became part of who they are.

It’s a legacy that still influences
the team today. Long before they

Carolyn Nally: Carolyn pairs sharp
market instincts and a relentless
work ethic with a natural ability
to connect with people and build
lasting client relationships.

were helping clients buy and
sell homes, they were learning
how great homes are imagined,
designed, and built.

Each member eventually found
her own path back to real estate.

Carolyn spent a decade in New
York City’s fashion industry
before returning to Rowayton

to raise her family. She earned
her real estate license just before
the pandemic and quickly built
a thriving business during one
of the most competitive housing
markets Fairfield County has ever
experienced. Those intense early
years sharpened her instincts as
an agent and negotiator, while
her background in fashion gave
her a natural understanding

of presentation, branding, and
what makes people emotionally
connect with a home.

Jenny’s career also began
in fashion, working for
internationally recognized brands
including Ralph Lauren, Carolina
Herrera, Jimmy Choo, and leading
public relations for luxury
companies before launching her
own resort wear label. After years
of building businesses and telling
brands’ stories, the pandemic
brought her back to Connecticut.
She briefly explored commercial

real estate before realizing that
residential real estate and joining
the family team was exactly
where she belonged. A lifelong
passion for design and interior
design naturally complements
Jenny’s real estate career. She
has completed interior design
projects for clients and overseen
a handful of gut renovations. She
believes every home’s interior
should reflect and enhance its
architecture, creating spaces
that feel timeless, cohesive, and
uniquely personal.

Although she grew up immersed in
real estate, Zoe first built a career of
her own, spending nearly a decade
in marketing and client relations
before launching a successful home
décor and floral design business.
Along the way, she also completed
two extensive renovations of her
own homes, including a full gut
renovation and a major addition
with a complete redesign of the
existing spaces. Today, she draws
on those experiences to blend
strategic marketing, thoughtful
client service, hands-on renovation
expertise, and a strong eye for
design. She brings a unique

ability to thoughtfully position
homes, help buyers envision their
potential, and guide clients through
every step of the process with
creativity, confidence, and care.

s

Together, those varied backgrounds
have become one of the team’s
greatest advantages.

Fashion, architecture, branding,
design, construction, and marketing
all influence the way they present
homes, advise clients, and solve
problems. Every listing benefits
from multiple perspectives, while
every client gains the experience

of four professionals who naturally
collaborate behind the scenes.

Their differences have become one
of their greatest strengths.

WE DID HOUSES.
THAT WAS JUST OUR FAMILY,
— CAROLYN NALLY




THE STRONGEST
REAL ESTATE TEAMS
AREN'T BUILT ON
PRODUCTION ALONE.

THEY'RE BUILT ON
FAMILY, TRUST,
AND A SHARED

COMMITMENT
T0 SERVING PEOPLE WITH
INTEGRITY, KNOWLEDGE,
AND HEART.
— THE BEINFIELD TEAM

Liz brings decades of market
knowledge and negotiation
expertise. Carolyn combines
sharp market instincts and a
relentless work ethic with a
natural ability to connect with
people, building lasting client
relationships while confidently
navigating even the most
complex transactions. Zoe brings
a unique blend of client service
and design sensibility, helping
clients maximize their home’s
potential while making the process
feel seamless, personal, and well
guided.. Jenny combines creativity
with strategic marketing, ensuring
every listing tells a story that
resonates with today’s buyers.

Despite their individual strengths,
there is never competition within
the team.

Instead, there is complete trust.

Each woman celebrates the
others’ success because they
understand that when one
person succeeds, the entire
team succeeds. They lean on one
another’s expertise, exchange
ideas freely, and approach every
challenge collaboratively. Clients
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never hire just one agent. They
gain the collective knowledge,
creativity, and experience of four
professionals who genuinely
enjoy working together.

That collaboration extends
beyond their own office. The

team has earned the respect of
fellow agents throughout Fairfield
County because they believe every
successful transaction requires
professionalism, communication,
and trust on both sides of the
table. They negotiate fiercely for
their clients while maintaining the
relationships that help transactions
come together smoothly.

Perhaps that’'s why so much of their
business comes through referrals.

Many clients eventually become
friends. Friends become
neighbors. Neighbors become
repeat clients. Families return
years later to buy their next

home, sell a longtime residence,

or refer their children when it’s
time for their first purchase. Those
relationships have become the
true measure of the team’s success.

Additionally, with more than 40
years of experience in Rowayton,
the Beinfield Team offers clients
far more than local market
knowledge. Their deep roots in
the community have fostered
trusted relationships with many

of the area’s most respected architects,
builders, contractors, landscapers, and
tradespeople. Whether guiding clients
through renovations, introducing them
to the right professionals, or helping
them understand the nuances of local
regulations and permitting, they are
able to connect buyers and sellers with
the best resources every step of the
way. Those longstanding relationships
have become one of the greatest assets
they offer their clients, long after the
closing table.

Outside of real estate, giving back has
always been part of the family’s identity.
Whether supporting local schools,
community organizations, or the towns
they proudly call home, they believe
building stronger communities extends
far beyond buying and selling houses.

For the Beinfield Team, success has
never been about four individual
careers. It’s about creating something
together that is greater than any one
person could build alone.

After decades of experience and
multiple generations devoted to
homes, they’ve proven that the
strongest real estate teams aren’t built
on production alone.

They’re built on family, trust, and a
shared commitment to serving people
with integrity, knowledge, and heart. %
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Inspection Services
Environmental Hazards

A REPORT SO THOROUGH IT HAS A

MONEY BACK /!
GUARANTEE [

Serving Western CT since 2001!

Call or Text 203-240-0032
home organization - home staging - move management - consignment ross@ homes pe c-ct.com
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MJ Hartford Counties Yo T
a Q ﬁi 5 M In New York: hello@sosbyerin.com

Manhattan and Westchester. 203-979-8019
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SPECIAL FIRST-TIME
CUSTOMER PACKAGE

PLATINUM PACKAGE + HDR

» Interior/Exterior HDR Photography
» 3D Virtual Tour
« Aerial Video & Stills
« 2D Floor Plans
Cuided Tour
« And More!

$249*

*Offer for first-time customears only*

T Muldoon
(203) 303-7850
www.Hommati.com/office/120

Costa Gakidis

E.“dE..S‘omeone Say Summer‘Home?

Loan Officer

Finance your next dream vacation home ASAP 860-605-7171

costa@asapmortgageinc.com

Each franchiss is independently owned and opearated
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EXPERT GUIDANCE.
BETTER LOANS. <

LOWER RATES.

At FairWorld Mortgage, we work for our clients— not
the bank. We have hundreds of loan options and a )
deep bench of lenders competing foryour business. ~,

Your loan should be as unique as you are. .
That's why we continually build strongdending - N
relationships that allow us to deliver : N
custom-tailored solutions for your next purchase or
refinance-- no matter if it's a primary residence,

vacation home, or investment in place of what's / »
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currently there.

Whether you are a first-time homebuyer or a
seasoned investor seeking creative financing
solutions, we are the mortgage company you can
trust to achieve your goals with confidence and ease.

BAILEY TUTHILL

Broker/Owner

NMLS 1600158
Bailey@FairWorldMortgage.com
203-623-7834 | www.fairworldmortgage.com



OOOOOOOOO

9151 Currenc y St.
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SELF-EMPLOYED CLIENT?
You Need the Non-QM Expert
Mortgage Quarterback to

HELP THEM REACH THE END ZONE
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