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Give your clients room to grow

Our jumbo mortgage products offer competitive rates and our Home Lending Advisors offer
personalized help every step of the way.

* A mortgage of up to $9.5 million’
* Purchase financing up to 85% of a home’s value? (higher LTVs available in certain instances)
* Fixed and adjustable rates?

Contact me today — I'm here for your clients:

BJ Phoneprasith, Senior Home Lending Advisor
Chase certified in Chase Private Client Lending
T: (847) 305-7787

bj.p@chase.com

homeloan.chase.com/bj.p

NMLS ID: 427517 CHASE “-

For real estate and lending professionals only and not for distribution to consumers. This document is not an advertisement for consumer credit as defined in 12 CFR 1026.2(a).

" Non-Agency loans available up to $9.5 million. Additional restrictions may apply. Please contact a Chase Home Lending Advisor for details.

2 Loans up to 85% of a home's value are available on a purchase or refinance with no cash back, subject to property type, a required minimum credit score and a minimum amount of monthly reserves
(i.e., you must set aside enough money in reserve to make a specified number of monthly mortgage payments [principal, interest, taxes, insurance and assessments] after the loan closes). Product
restrictions apply.

Financing available up to 89.99% of a primary home's value on a purchase or Chase-to-Chase no cash out refinance subject to enhanced eligibility requirements. Geographic restrictions apply.

* For the Adjustable-Rate Mortgage (ARM) product, interest s fixed for a set period of time, and adjusts periodically thereafter. At the end of the fixed-rate period, the interest and payments may
increase according to future index rates. The APR may increase after the loan closes.

All home lending products are subject to credit and property approval. Rates, program terms and conditions are subject to change without natice. Not all products are available in all states or for all

amounts. Other restrictions and limitations apply.

@ El@o;(}g;eJI;?\}II:)grg%?((jjlﬁgtsself&r%\g.ded by JPMorgan Chase Bank, N.A. Member FDIC PO725-5343400 109870AT | 29536561
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UR LEGAL FOUNDAT
IN REAL ESTATE

REAL ESTATE TRANSACTIONS, LITIGATING, CRIMINAL AND CIVIL CASES

)
[

ZAMORA LAW OFFICE P.C.
312-788-7819

WWW.ZAMORALAWPC.COM
OFFICERZAMORALAWPC.COM

Joseph A Padula-Zamora
Attorney At Law

17 W 775 Butterfield Rd., Unit 124
Oakbrook Terrace, IL 60181 @

We Offer Services in English & Espanol



REPORTS
REALTORS
TRUST

Residential Inspections - Commercial Inspections
Radon Testing * Sewer Scope Inspections
Termite Inspections ¢ Mold & Air Sampling
New Construction « Condo Inspections
Multi-Unit Inspections ¢ Solar Panel Inspections

@ 90DAY Scan to
N Book Online!
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Ask us about our 200% Guarantee
& Free 90 Day Warranty

BIUIINIC
BACKTO
SCHOOL

With the Experts
at ComforTemp!

' .
TRANE conrorT
SPECIALIST

It’s Hard To Stop A Trane:
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Local Knowledge * Fast Scheduling
Detailed, Same-Day Reports

Your next deal deserves a Spot On Inspection.
Call/Text: 630-542-0273 « SpotOnHomelnspect.com

levate Your Coverage, Empower Your Future!

ert insurance advice from a member of your local community

) * HOME - COMMERCIAL * LIFE

(48 Anthony Campanella
Anthony@NLinsagency.com

x 630-347-9855

N E T L EV E L Nextlevelinsagency.com ‘

I N S U R A N C E 1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133

BECAUSE EVERY MOVE REFLECTS ON YOUR REPUTATION

| SCAN TO SCHEDULE A FREE I'.l'l.llill'ij
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CELEBRATING A CENTURY OF MAKING YOUR CLIENTS HAPPY!
630.972.1000 - WWW.BOERMAN.COM

YOUR REPUTATIONIIS EVERYTHIN;Z

Wire b Priteciing

Every client you refer is a reflection of your business.

That's why I'm committed to delivering an experience that
makes you look good—every single time.

> Proactive communication from application to closing
> Strong, dependable pre-approvals

> Creative financing solutions for challenging scenarios
> On-time closings you can count on

> Five-star service your clients will remember

When your clients have a great experience, they come back tgis
you—and confidently refer their family and friends.

Let’s build more than transactions. Let’s build lasting
partnerships. Reach out today.

\ PreferredRate

Partnered with American Pacific Mortgage
NMLS #1850

Setpio Leargtarde

NMLS# 225247
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GREAT SERVICE. GREAT PRODUCTS. GREAT WESTERN.

GREAT
WESTERN
FLOORING

GENEVA +«NAPERVILLE

Kate MacConnell | Design & Sales Consultant | Naperville
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Meet

The
Team

Andy Burton Emily Burton Melissa Lopez Antonio Delao
Publisher Director of Partner Success Operations and Account Executive of
and Editorial Content Content Specialist Relationships

Christine Thom Alysha Garner Katherin Frankovic Cris Cunningham
Managing Editor Ad Strategist Photographer Photographer

Travis Heberling Lauren Young
Videographer Writer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
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CSEPTEMBER QSAVINGS CSTART
WITH A SMART “MORTGAGE!

September often brings less competition than the busy spring and summer months while many sellers remain motivated, creating opportunities
for prepared buyers. Get pre-approved today and be ready to make your move with confidence. Your dream home may be closer than you think!

) e |
Archie E. Vetter Al Seav vow 0 G

VE of Mortgage Lending | NMLS& 203674 VETTER LPQENMDREI
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archie@neighbarhoodleans.com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. Take a minute to familiarize
yourself with the businesses sponsoring your magazine. These local businesses are proud to partner with you and make this
magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Anselmo & Wojcicki LP
(630) 359-8560
www.anselmollp.com/

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

The BrickKicker
(630) 420-9900
BrickKicker.com/
Chicagoland

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

Jill Daniels LLC (847) 260-5940 AchosaHW.com
(630) 269-9203 SelectSurfaces.net
JillDanielsLaw.com HWA Home Warranty
FLOORING of America
Law Office of Great Western (888) 492-7359
James F. White, P.C. Flooring HWAHomeWarranty.com
(630) 466-1600 (630) 357-3331
JWhite-Law.com GreatWestern INSURANCE
Flooring.com Champion Insurance
Niko Law LLC Agency
(708) 966-9388 FRAMING (630) 332-2555
Niko-Law.com If These Walls Allstate.com/
Could Talk ChampionAgency

Ranjha Law Group (331) 212-5962

(630) 277-9368 WallsTalkFraming.com Next Level Insurance
RanjhaLaw.com Agency

HEATING & COOLING
ComforTemp

Anthony Campanella
(630) 347-9855
NextLevelinsAgency.com

The Law Office of
Damon M. Fisch P.C. (630) 537-8367

@30) 857-951 MyComforTemp.com
Fisch.Law JUNK REMOVAL

HOME INSPECTION & HAULING

Zamora Law Spot On Home JDog Junk Removal

Office P.C.

Inspection & Hauling
(312) 788-7819 (630) 542-0273 (630) 537-0610
ZamoraLawPC.com spotonhome JDogEImhurst.com
inspect.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Green Home Solutions
(630) 847-0013
www.greenhome
solutions.com/chicago-il/

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry Mortgage
Chris Hoss

(630) 884-0030
ccm.com/Chris-Hoss

CrossCountry Mortgage
Dan Gjeldum

(773) 435-0654
ccm.com/Dan-Gjeldum

CrossCountry Mortgage
John Noldan

(630) 290-6251
ccm.com/John-Noldan

Neighborhood Loans
Archie Vetter

(708) 261-5583
AVetterLender.com

Neighborhood Loans
Jeffery LaRocco
(630) 701-0179
NeighborhoodLoans.
com/Jeff-LaRocco

Preferred Rate
Sergio Giangrande
(847) 489-7742
preferredrate.
com/loan-officer/
sergio-giangrande/

The Kriticos Group
CrossCountry Mortgage
(847) 942-1497
ccm.com/Adam-Kriticos

The Money Store
Jesse Byrer
byrerteam.com/

Union Home Mortgage
Bill Pendley

(630) 330-5626
uhm.com/loan-officers/
bill-pendley/

We never let a good deal

-LOAT AWAY
>

We had a great experience with Isa, Alex, and the rest
* of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend
working with them!

g -Rolando H

R

RANJHA

your client on a stress—free journey to the closing table!

CLOSE YOUR NEXT DEAL WITH US!

With over 75 years of combined experience, our seasoned staff are more than ready to take

LAW CROUP

L£1G]v]in]

903 Commerce Dr., Ste 210
Oak Brook, IL 60523
630-277-9368 ° ranjhalaw.com
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MOVING & STORAGE
Advanced Moving & Storage inc
(630) 790-2500
AdvancedMoving.com

Berger Moving & Storage
Colleen Tubacki

(630) 888-5278
bergerallied.com

Boerman Moving & Storage
(630) 972-1000
boerman.com

PERSONAL BRANDING/
STORYTELLING
Persona Marketing
Alan Stern

(847) 917-4210
ThislsAlanStern.com

PEST SOLUTIONS
Rose Pest Solutions
(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Styles Media

(708) 212-4206
POHphotography.com

POWER WASHING

Rolling Suds

(630) 230-6885
RollingSudsPowerWashing.com/
Naperville-EImhurst

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT

Modern Plate

(630) 361-6304
ModernPlateElmhurst.com

STAGING

Home Glo

(630) 514-5702
www.homeglo.com

TITLE INSURANCE
Chicago Title Insurance
Company

(224) 242-6848
ctic.com

Landtrust Title Services
(708) 710-5580
MyLandtrust.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

8 REASON

IN-HO
MARKETING
DEPARTMENT

FHOUSANDS OF

9% REVIEW

ALTERNATIV

PROGRAM

OuR

17 DAYS

FASTER

HAN THE MATIONAL AVG

UupP
Contrac@ors

DOn't Let Radon Ki" (the deal)

Elite service designed for real estate

-Quicker Delivery
-Less Phone Tag

s FLITE =
i Google
[

-Less Delays
-15,000 Installed -Less Surprises

-Top Rated

| MAINSTAEET

yelps* Affiliate

030-836-1918

WHY AGENTS CHOOSE

JEFF LAROCCO

IN-HOUSE
OPERATIONS

FANNIEE MAE
FREDDIE MAC

)

FAST LANE

APPROVAL
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New company.
Same great team.

DuPage
County
2025

Now at CrossCountry
Mortgage.

JOHN NOLDAN

CROSSCOUNTRY MORTGAGE"

Source: Public Record Data. Equal Housing Opportunity. NMLS3029 NMLS193680 @

John Noldan

EVP of Mortgage Lending
C: 630-290-6251

E: john@ccm.com

One of the things I enjoy most about publishing DuPage
Real Producers is getting to know the people behind

the production. After hundreds of agent interviews,

I've noticed something. The agents who build lasting
businesses are rarely known for just one sale or one great
year. They’re known for something bigger.

Some are known for their communication. Others for
their market knowledge. Some have built incredible
teams. Others have earned a reputation for always doing
the right thing, even when no one is watching. Production
may earn you a feature in this magazine. Reputation is
what builds a career.

As you move into the final stretch of the year, here’s a
question worth asking: What are you known for? Not
what you hope people will say. Not what your marketing
says. What do your clients, colleagues, and competitors
say when your name comes up?

The answer to that question may be the most valuable
asset yowll ever build.

MENNE N Because markets change.
| mr".? E Technology changes. Trends
come and go. But a great
' reputation has a way of

opening doors long after
the transaction is over.

Publisher
andy.burton@n2co.com

i .
PUBLISHER’S NOTE
e .y

R Facebook.com/
@ @DupageRealProducers DupageRealProducers

* Real Estate Transactio

™
* Real Estate Litigatio;
* HOA Disputes

* Evictions

FISCH.LAW

THE LAW OFFICE OF DAMON M. FISCH, P

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511
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KIMBERLY & ROD

RIVERA

YOUR WORD IS
YOUR HONOR

BY LAUREN YOUNG
PHOTOS BY STYLES MEDIA

“Success isn’t closing
the most deals, earning
the biggest commission,
or having the flashiest
listings,” says REALTOR®
Kimberly Rivera of
Kimberly & Co Real Estate
Group at Keller Williams
Premiere Properties. “It’s
leaving every client in a
better place than when
you first met them.”

For Kim and her husband
and business partner,
REALTOR® Rod Rivera,
that standard was set long
before either of them ever
held a real estate license.
It was modeled by their
respective parents.

Kim’s parents taught her a
simple but powerful truth:
work hard and you can do
anything. Rod’s parents
taught him something
equally foundational: a
person’s character lives in
how they keep their word.
Both sets of parents, now
gone, left behind lessons
and wisdom that still
shape the way the Riveras
do business every day.

12 - September 2026

“They were the perfect
example,” Rod says of his
parents. “They modeled
the importance of family, a
kind and loving heart, hard
work, and how to be good
friends. They also instilled
in us the understanding
that your word is your
honor. That’s what made
me who I am today.”

Kim got her real estate
license at age twenty-

one and gained valuable
experience in the industry
before leaving to launch a
business in construction.
Rod spent twenty-one years
in the automobile industry,
working his way up from
sales to finance to general
management and marketing.
When they each reached a
crossroads in their careers,
the pull toward real estate
came from the same place:
the desire to be genuinely
useful to people during one
of the most consequential
decisions of their lives.

“Landscaping and
dispatching trucks was

no longer fulfilling,” Kim
says. “I really wanted to
help people and be actively
involved in guiding that
big decision.” She also

saw that real estate would

allow her to make the most
of her work background

as well as her degree in
sociology with a minor in
law from DePaul University.

Now a licensed managing
broker, Kim brings valuable
knowledge and expertise

to better serve her clients.
“When it came time to
decide a career change, my
extensive background in
sales, finance, and marketing
made returning to real estate
an easy decision,” says Rod.

Together, Kim and Rod
formed Kimberly & Co
with a focus on providing
close, one-on-one customer
service. They found that
their individual skill sets not
only balanced the other’s
but also provided them

a combined mindset and
approach that helped them
get off the ground quickly.

“In this industry, getting
started is the hardest part, so
it’s important to impress every
single client,” Rod explains.
“We treat each client as if
they are the most important
client—because they are.”

Today, Kim and Rod have
over thirty-six years of
combined experience that

AGENT FEATURE
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“THEY ALSO
INSTILLED IN US THE
UNDERSTANDING
THAT YOUR WORD

IS YOUR HONOR.
THAT’S WHAT MADE
ME WHO | AM TODAY.”
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includes seventeen years
in real estate investing,
valuation, and appraising.
Rod leads the analysis

and listing side of every
transaction, handling
in-depth market research
and marketing itself, while
Kim focuses on the client
relationship at every stage—
expertly preparing sellers’
homes through staging and
decorating to maximize
value, and guiding

buyers through showings
with honest advice.

“I see myself as a mentor,
advocate, cheerleader,
therapist, coach, and trusted
friend to our clients,” Kim
says. “I want them to know
they have someone in their
corner who genuinely cares
about their successes.”

Her empathy and
commitment to
showing up for
clients in this way
deepened after
she faced a time of
profound personal
loss. While her
father was battling
stage IV colon
cancer, Kim ran the Chicago
Marathon to raise money
for other cancer patients
and carried their names
on her shirt. Soon after,
Kim’s mother passed from
a sudden heart attack.

“I think of my mother, my
best friend, daily,” Kim
says. “My dad was our
family’s rock. I still carry
his fight and the endurance
of those [marathon] miles
with me every day.”

The couple’s greater
appreciation for life’s
moments carries into their
business. “The rewards of
our work show up in small
but lasting moments,” Rod

says. “It’s the look on a
seller client’s face when,
after weeks of preparation,
multiple offers come in
above asking price; and
the expressions we see
when we get to deliver

the words every buyer

is waiting to hear.”

For this couple, what
continues to be the most
rewarding part of their
careers is knowing that
they did a great job, and
that their clients have
shared how happy and
impressed they were

with others, as well as the
long-term relationships
they have with so many
clients. “We bring a positive
attitude and unwavering
commitment to every client
because their success is our
top priority,” says Kim.

At home, the Riveras

are parents to Christa,
Roderic, and Amanda,

and grandparents to

Owen, Nathan, and Wyatt.
Cheering on their grandkids
at baseball, football,

and basketball games is
absolutely one of their
favorite ways to spend a
weekend. They are also active
in sports and local activities
and enjoy their hobbies.

For Kim and Rod it’s full
steam ahead as far as their
business is concerned.

They actively adopt new
technologies and techniques,
and Rod just recently
received his license as a
mortgage loan originator—all
to further assist their clients.

“We work hard to make the
process straightforward and
fun for our clients,” says Rod.
“For us, success is measured
not just by transactions
closed, but by relationships
built and dreams fulfilled. ®




With the autumn season in full swing, local schedules
naturally become more structured, and time grows
increasingly valuable. In a fast-moving market where
calendar space is tight, keeping your real estate
transactions running cleanly requires a lending
partner who operates with absolute precision and
proactive transparency.

At The Hoss Team, we align our operations with your
timeline. While you manage a busy season of client
meetings and autumn listings, we handle the
mortgage mechanics behind the
scenes—anticipating obstacles, streamlining
documentation, and delivering the consistent

Chris Hoss

qQ

THE HOSS TEAM

CROSSCOUNTRY MORTGAGE"

communication needed to move your transactions
forward without a hitch.

When you partner with the Hoss Team, you can expect:

« Solid, upfront pre-approvals

« Clear, consistent weekly updates

« Experienced guidance through complex scenarios

« A streamlined, efficient loan process

» On-time closings that protect your deals and your name

This September, navigate the shifting season with a
lending partner dedicated to seamless execution. Stay
one step ahead with the Hoss Team.

Originating Branch Manager

Mortgage Loan Officer

TOP > (630) 884-0030

Work with the best.
WIN with the best.

OR"“NA R! Chris.Hoss@ccm.com

myccloan.com
() NMLS #933997

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet

minimum credit score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. CrossCountry Mortgage,

LLC NMLS3029 (www.nmlisconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a

complete list of state licenses. 1057386 24P _86b046jr4
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HOME LIGHTING

ONS'

Visit Our Ultimate Lighting Destination in La Grange

60 South La Grange Road | La Grange, IL 60525
www.HortonsHome.com | 708.352.2110



COVER STORY
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Jack
rennan

STILL JUST
GETTING
STARTED

BY LAUREN YOUNG

“I kind of compare the evolution of an agent’s business to the

acceleration of a manual treadmill,” says REALTOR® Jack Brennan

of @properties. “In the beginning, every step requires significant

effort, but as you spend more time in the business the momentum

becomes tangible: the work, the relationships, and the daily effort

begin to compound and produce increasingly consistent results.”

When DuPage Real Producers first
featured Jack in 2022, he was an “On-the-
Rise,” twenty-five-year-old agent building
a brand from scratch in one of the most
competitive real estate markets in the
Chicagoland area. Now he’s experiencing
the confidence that comes from knowing
he can stand firmly on his own and
create his own success. He no longer feels
like he’s running on a treadmill just to
keep up. Today, he’s thriving.

“The work is far from finished,” Jack
says. “My effort, discipline, and focus
remain unchanged, day in and day out.
I'm still working extremely hard every
day, and I think that’s important to
acknowledge. But after seven years in
the business, the momentum starts to
work in your favor.”

Jack was an early starter: he was
tracking listings as a middle schooler
and had quietly influenced two of his
family’s moves before graduating from
high school. During his college years
at Miami University, an internship
with a Hinsdale broker was where he
hitched a ride for the gravitational
pull into real estate. By 2019, he was

18 - September 2026

licensed and running full steam
ahead. Jack has never looked back.

The most measurable sign of that
momentum is his consistent year-
over-year production growth that
includes more than $32 M in sales over
the past twelve months. In a market
defined by historically low inventory
and fierce competition, that kind of
sustained output seems notably hard
to achieve. Jack is quick to say he’s
not yet where he ultimately wants to
be, but his trajectory reassures him
that what he is building is real.

“[The work of] Continuing to grow and
produce year after year in a consistent
way is not for the faint of heart,” he says.
“Seeing continued momentum reassures
me that 'm building something
sustainable in this business.”

One event that changed everything

for Jack between the 2022 feature and
today was the loss of his father, John,
who died that October at the age of
sixty. Prior to his death, John had led
the private wealth management arm of
William Blair. “My father was a Chicago

PHOTOS BY KDE PHOTOGRAPHY

financial and philanthropic force,” says
Jack. By every measure, Jack’s dad had
been his closest mentor, most important
sounding board, and best friend. The
loss was sudden and profound.

“He was my best friend and biggest
mentor,” Jack says. “Words cannot
fully capture the influence he had, and
continues to have, on both my life and
my business.”

“But I've been fortunate to have
many other meaningful mentors and
support systems around me. I owe
so much to so many in my circle,”

he adds. “These relationships play

a huge role in helping me shape my
personal and professional success.”

That mentorship and natural
maturation that comes with years in

a demanding industry has sharpened
both Jack’s clarity of purpose and
approach to the work. He’s still
operating as an individual agent but
is backed by @properties, where

he says the strong infrastructure,
technology, and a managing broker
mentor, Tricia Riberto, gives him

the support of a larger operation
without requiring him to abandon
what makes his business distinctly his.
Fundamentally, Jack still touches every
part of every transaction himself.

“I take this business personally,” Jack
says. “Not in the sense that I take every
situation personally—because you can’t




You don’t

have to be
in this business
for a decade to
make an impact...
You just have to be
dialed in on your
approach, stay
true to yourself,
and be willing to
outwork everyone
in your path.”

in this industry—but in the sense that I
genuinely care about the people I work
with and the experience they have.”

In Hinsdale, where he grew up and
where his family has long been
embedded in the community, Jack
continues to invest in print advertising
through The Hinsdalean, one of the
last independently owned, local
newspapers in the area. He pairs that
with a deliberate, hands-on social
media presence that’s focused on
authenticity versus volume.

“A lot of people who know me well
would probably describe me as an old

20 - September 2026

soul,” Jack says. “There’s something
about [doing] print marketing with a
publication that’s really an institution
in Hinsdale that feels very authentic to
who I am.”

Jack’s community involvement has
increased since the last feature. He
now serves on the Board of Directors
at WITW/WFMT PBS Chicago,

and as vice chairman of the Rush
Associates Board at Rush University
Medical Center. At the Community
House in Hinsdale, where he is the
youngest board trustee, Jack currently
serves as vice chair and will assume
the chairmanship next year.

His personal life is full of joy now
too: Jack and his fiancée Lauren, a
healthcare professional and Chicago
native who grew up in the northern
suburbs, will wed in early 2027.

Not yet thirty years old, Jack, who was
once told his youth was a liability has
since turned it into one of his sharpest
competitive advantages.

“You don’t have to be in this business
for a decade to make an impact,” he
says. “You just have to be dialed in on
your approach, stay true to yourself,

and be willing to outwork everyone in

your path. ¥

YOUR CLIENTS.
OUR TOP PRIORI

When you refer a client to The Kriticos Group,
they're treated like family and guided from contract
to closing with speed, communication, and certainty.

WHY TOP AGENTS PARTNER WITH US

¥ & 6

FASTTRACK LISTING AGENT COMMUMNICATION OMN-TIME
TP T You, your client, SRR
Fully underaritten W call every and the attorney 15-day clnsu.'.g:
approvals befors listing agent 1o abways know available with

shopping strengihen what's happaning prun:twr.-.:pluhlr.-m
yorur offer, solving

g/m»:e? Clients
Ufeeite ?;jxrrfA'r(iﬁxa_
€ et (:‘:Hruuf’mﬂ.‘f
)

{_ 5 _}Cﬁ bieok
Producing Branch Manager
THE KRITICOS GROUP 77710 o e
adam@thekriticosgroup.com E
™ thekriticosgroup.com -
CROSSCOUNTRY MORTGAGE e o

e 200 | @i | 8

----- ENCE CLOBED

. ¢ Dippertusity, All kens sshject 0 podorwtisng o7 |, Cotain ¢ r
Cresslvistry Morpage. LLE XMLSE 509 NMLSE |R00S0M (% Sl s s ing

We'll take care of it!

FREE ESTIMATES e« ECO-FRIENDLY
COMMUNITY CONNECTED e« RESPECTFUL
ON-TIME <« LICENSED & INSURED

American Owned  Veteran Operated

Ray Hill, Owner « 844-GET-JDOG e« JDogJunkRemoval.com
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One call

El4AE r : |
for it all | ‘We're rooting fqr you.

Photography ¢ Videography ¢ Aerial

hofography inc. . AV A", :
LT 630.244.9959 www.kdephotography.com NN =

- 4 >
| -4-_'-_-;-~' _-,__.i “t.d ! ] RF‘S Fo o i#}r
Current & Future Cle A# mg'B“uck o Past Clier Gifts'* 1
oThank You Gift after a |sl'|ng Presentation *Staying Top of Mm A

*Show Appreciation *Raffle Prizes *Donations / Giveaways / Silent Auction: R
! — — o - - .
WE'VE GOT YOU COVERED. . S— - i
All of the above is tax deductible since it is engraved with your contact information*
COVERAGE THAT GIVES YOUR CLIENT ; Have you used our gifting strategy for something that is not listed? Share it with us and we will send you a free piece of Cutco!
REAL‘LIFE ASSURANCE *Consult your CPA

hwahomewarranty.com - 888.492.7359

A

* *
i i

BUILT FOR AGENTS

L <t
BEST HOME WARRANTY
(' Fl WHO WANT MORE TR S
Aand N martgage More education. More marketing. Lyt Over 25 Years
More solutions, More opportunities. ﬁ 10 combined experience!
o H

o Tl

Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty. cum

Jiawe Jucitt™ 7

Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

Pinelopi Georgakopoulos
SR. Maortgage Consultant

pinelopi@anmtg.com
B47.204.9027
ANmtg.com

A
CutAboveGifts@gmail.com

CutAboveGifts.com

| CUTCO

CLOSING GIFTS
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AGENT FEATURE

Koo

EXCEPTIONAL WORK

BY LAUREN YOUNG ¢ KDE PHOTOGRAPHY

never cutting corners is something I
learned from watching my parents
every day,” he adds.

"Every stage of my life and career has reinforced

Throughout his school days Blaine was
an athlete and a musician, admiring his
idols for their dedication to mastering

the belief that consistent effort, adaptability,
and a willingness to grow can help you navigate

almost any challenge,” says REALTOR®
Blaine Kosek. “The way we think shapes the
results we achieve; mindset is everything.”

For Blaine, that idea runs deep. The
word “mindset” is in the name of two
of his five real estate businesses. It is
the connecting thread through every
chapter of his career—from classroom
teaching and making music to real
estate investing and building a real
estate business from scratch in the
Chicago south suburbs, where he grew
up in a family of educators. His mother’s
educational expertise, creativity, and
patience shaped how he connects

with people. His father, a carpenter,
taught him something equally lasting:

“My father believed that if he was going
to do a job, it wasn’t enough to simply
get it done,” Blaine says. “It not only
had to be done right, but it also had to
be remembered as exceptional work.”

“Real estate is often about solving
problems, finding creative solutions,
and helping people navigate complex
situations. The mindset of rolling up
your sleeves, figuring things out, and

their craft. Sports taught him discipline,
teamwork, and perseverance.

Music allowed him to develop his
creativity. “I believe creativity is

one of my greatest strengths. It

helps me approach challenges from
unique perspectives,” he says.

He went on to earn a bachelor’s degree
in kinesiology and physical education
at University of Illinois Chicago, and
two master’s degrees in education—
curriculum and development,
National Louis University; educational
leadership, Concordia University—all
while balancing coursework, student
loans, part-time jobs, and playing in a
band. He then spent eighteen years as
a physical education teacher and youth
mental health specialist at Chicago
Public Schools, during which time

he became fascinated with personal
development, emotional intelligence,
and the power of mindset.

“My college years helped shape my
work ethic. I've overcome challenges
by staying disciplined, remaining
committed to lifelong learning, and
focusing on solutions rather than
obstacles,” Blaine says. This educator—

DuPage Real Producers - 25



who today supports the American
Cancer Society and DonorsChoose,
which helps fund teachers and
classrooms—says that teaching taught
him the importance of communication,
patience, leadership, and serving
others. His experiences and skills
continue to influence his approach.

The pivot to real estate began in 2018,
sparked by the birth of his two children
just twenty months apart. The desire

to build generational wealth and have
more time with his family led him first
into investing, then getting his license.

“The more time I spent in the business,
the more I fell in love with helping

people navigate one of the biggest

26 - September 2026

financial decisions of their lives,”

Blaine says. “What makes this career

so rewarding for me is the ability to
combine my experience as a REALTOR®
and an active investor, and help my
clients understand how each decision
fits into their broader financial goals.”

Blaine’s investor perspective is one of
the distinctive things he brings to the
table for his clients. He approaches
every property through the lens of
someone who personally analyzes
market trends, estimates renovation
costs, studies tax advantages, and
evaluates long-term returns. The
teacher in him is always present when
it comes to taking care of his clients: he
educates first and sells second.

“Because this is one of the largest fi-
nancial decisions most people will ever
make, I take my responsibilities serious-
ly,” he says. “My goal has always been
to put my clients’ needs first, provide
honest advice, and help them make
decisions that will create lasting value.”

Among his most meaningful times
with clients is whenever one of his
former students has asked him to
help them to buy their first home.

“Having the opportunity to both teach
them as children and now guide them
through their first real estate purchases
is incredibly special,” Blaine says. “These
full-circle moments remind me how
rewarding both careers have been.”

At home in Naperville, Blaine and his
wife, Liliana, are raising their son Noah
(11) and daughter Zuzana (9), alongside
two doodles, Hendrix and Bella. The
family travels together, plays board
games, and makes dinner a nightly
priority. The Friday morning dance party
before school is a standing tradition.

On the days when motivation is hard

to find, Blaine only has to look at his
children. “They remind me why I work
so hard to create opportunities, build
financial freedom, and make sure I don’t
miss the moments that matter most.”

Unsurprisingly, his advice to agents com-
ing up behind him focuses on mindset:

“Network constantly, never be afraid
to ask questions, and commit yourself
to continuous learning,” Blaine says.
“Embrace challenges as opportunities
for growth. Success in real estate
comes from discipline, strong habits,
hard work, and the perseverance

to keep going when others quit.




Pest-Free PeaceloffMind!

Don't let fall invaders like stink bugs, Asian
beetles, or boxelder bugs move in this season.
We protect homes and businesses with trusted,
family-safe solutions.

We are alocal resource for your team and clients.

Book a free Lunch & Learn!
We'll equip you with essential pest knowledge to
protect deals and add value to your service.

» Termite Protection :

« Rodent Control & Prevention ‘
«Investor & Property Management Expertise
« 165+ Years of Integrity & Excellence "4

OSE'

PEST SOLUTIONS

800-GOT-PESTS? )
RosePestControl.com f

LOAN OFFICERS MOVE TOO!

Dan and his team have moved to CrossCountry
Mortgage to better serve clients and Realtor partners.

Dan Gjeldum, EVP of Mortgage Lending NMLS # 686529
M: 312.543.9692 « O: 630.242.8732

Dan@ccm.com

413 N. Carpenter St., Suite IW « Chicago, IL 60642

DAN GJELDUM

CROSSCOUNTRY MORTGAGE

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. CrossCountry Mortgage,
e LLCNMLS3029 NMLS1806506 (www.nmlsconsumeraccess.org). lllinois Residential Mortgage Licensee.
See https://crosscountrymortgage.com/licensing-and-disclosures/state-disclosures/ for a complete list of state licenses.
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mact.

95%

The most successful brands won't be
the loudest — they'll be the most
impactful.

Today's buyers and sellers don't just want to see properties. They want to feel the lifestyle, understand the story,
and connect with the people behind the brand. High-impact video transforms listings into experiences, agents

into brands, and transactions into narratives.

Cinematic visuals, authentic testimonials, and behind-the-scenes moments are outperforming traditional
marketing — because they create emotional resonance, not just awareness. A single well-crafted brand film can

influence perception for years.

BRAND FILMS PROPERTY TOURS AGENT PROFILES

TESTIMONIALS SOCIAL REELS

Visual Filmworks

info@visualfilmworks.com

86%

They did an amazing job with
their creative approach to
filming and photos. I have
already scheduled our next 3
projects — I highly recommend
Visual Filmworks.

@

visualfilmworks.com




TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to July 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $

1 Tim Schiller 62 $62,023,960 39 $32,825,358 101 $94,849,318 35 Courtney Stach 10 $13,328,500 4 $3,942,326 14 $17,270,826

2 Bryan Bomba 30 $36,858,499 34 $45,354,000 64 $82,212,499 36 Lauren Walz 5 $14,924,000 2 $1,872,000 7 $16,796,000

3 Dawn McKenna 18 $37,582,000 18 $35,045,000 36 $72,627,000 37 Kevin Layton 9 $7,563,400 6 $9,147,501 15 $16,710,901

4 Nicholas Solano 88 $58,909,631 (0] $0 88 $58,909,631 38 Brandon Blankenship 14 $7,582,000 16 $9,068,000 30 $16,650,000

5 Larysa Domino 18 $23,750,500 19 $30,966,557 37 $54,717,057 39 Joseph Champagne 18 $11,018,500 8 $5,368,559 26 $16,387,059

6 Kim Preusch 23 $23,934,401 25 $28,470,090 48 $52,404,491 40 Joanna Matthies 7 $9,727,000 5 $6,638,000 12 $16,365,000

7 Maureen Rooney 28 $24,089,036 30 $26,413,150 58 $50,502,186 4 Margaret Smego 6 $7,811,250 6 $8,390,000 12 $16,201,250

8 Megan McCleary 13 $32,200,790 5 $9,385,000 18 $41,585,790 42 Tracy Anderson 7 $7,864,000 7 $8,195,273 14 $16,059,273

9 Kris Berger 14 $19,295,000 12 $20,406,570 26 $39,701,570 43 Tom Fosnot 25 $12,045,300 9 $3,893,000 34 $15,938,300

10 Sabrina Glover 28 $19,038,235 27 $19,004,400 55 $38,042,635 44 Linda Little 25 $15,821,255 0 $0 25 $15,821,255

1 Kelly Stetler 20 $19,752,525 20 $17,892,400 40 $37,644,925 45 Julie Sutton 5 $7,255,000 5 $8,483,000 10 $15,738,000

12 Lance Kammes 43 $23,767112 27 $13,433,538 70 $37,200,650 46 Shelley Brzozowski 8 $9,976,000 4 $5,620,500 12 $15,596,500

13 William White 26 $22,062,500 16 $15,102,900 42 $37165,400 47 Keith McMahon 10 $6,885,000 12 $8,313,000 22 $15,198,000

14 Sarah Leonard 31 $15,863,200 40 $19,469,200 71 $35,332,400 48 Ginny Leamy 13 $5,927,000 16 $8,999,900 29 $14,926,900

15 Nathan Stillwell 26 $21,355,428 20 $12,996,900 46 $34,352,328 49 Jan Morel 9 $9,605,294 4 $5,160,000 13 $14,765,294

16 Linda Feinstein 18 $25,724,100 7 $8,473,000 25 $34,197100 50 Virginia Jackson 14 $10,872,000 6 $3,686,000 20 $14,558,000

17 Daynae Gaudio 70 $33,832,490 (o] $0 70 $33,832,490

8 Michael Thornton 20 $11.399,500 28 $21,061,995 48 $32,461,495 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

19 Lina Shah 1 $15,428,000 10 $13,045,000 21 $28,473,000 or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

20 Alice Chin 21 $17,047,475 15 $10,691,000 36 $27,738,475 DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

21 Natalie Weber 14 $17,386,413 1" $9,928,413 25 $27,314,826

22 Elaine Pagels 22 $14,783,900 15 $10,324,000 37 $25,107,900

23 Lori Johanneson 23 $15,464,900 14 $9,307,500 37 $24,772,400 W LAW OFFICE OF

24 Pat Murray 30 $15,850,400 17 $7,989,000 47 $23,839,400 JAMES F. WHITE, ..

25 Chris Pequet n $12,566,000 7 $10,573,650 18 $23,139,650

26 Katherine Karvelas 5 $13,685,000 4 $9,450,000 9 $23,135,000 YO ur Te am Ju St
27 Renee Hughes 1 $9,391,000 10 $12,332,500 21 $21,723,500 G S »
28 Sarah Swanson 3 $5,328,000 6 $14,799,000 9 $20,127,000 O t tI. 0 n g e 1

29 Christine Wilczek 26 $15,031,297 7 $4,670,000 33 $19,701,297 Trusted CIOSi ng su pport f:or
30 Stacey Harvey 9 $7,660,466 12 $11,863,400 21 $19,523,866 every deal, eve ry client.

3 Patty Wardlow 16 $9,866,316 15 $8,614,492 3 $18,480,808

32 Lisa Byrne 21 $11,777,607 7 $6,695,000 28 $18,472,607 Over 30 Years Of Experience In Real Estate
33 Walter Burrell 10 $13,296,000 4 $4,380,000 14 $17,676,000

34 Mike Berg 28 $11,665,700 8 $5,800,955 36 $17,466,655
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,. Leverage our team of Experienced Attorneys
Anselmo &  toDeliver Legal Services to Your Clients

WOJCICKI, LLP

Residential & Commercial Real Estate Contract Law.
Serving Buyers, Sellers, Investors, Developers Across lllinois

www.AnselmoLLP.com

x
\\-..

MIKE ANSELMO VICTORIA LUPINEK MEMED NURCESKI

Partner & CEO Attorney Attorney PHOTOGRAFIT
630-359-8560 x225 630-359-8560 x215 630-359-8560 x230 VIDEOGRAPHY
Legal@AnselmoLLP.com Victoria@AnselmoLLP.com Memed@AnselmoLLP.com DRONE NP -
Locations - Schaumburg, Oakbrook Terrace, and coming soon... Lisle HEAD SHOTS , , 1o, Cris Cunningham

MARKET
TRENDS | oo

YOUR CLOSINGS
JUST GOT EASIER. PERSONA

Marketing

Podcast LANDTRUST

"The #1Real Estate Podcast
in Chicago!"

STOP -
BLENI]ING IN, &

START - n(

Stay Ahead in Real Estate!

* Economic Updates
+ Market Stats

» Investor Highlights
+ Breaking News

Aovancep "L
MOVING & STORAGE inc. -
v Today’s buyers and sellers choose more than

Realtors Love Us Because ’ an agent; they choose a brand they trust.

Their Clients Do / Alan Stern helps real estate pros use Al, social media, and
: simple DIY strategies to build their personal brand and turn

[Vl White-Glove Service for Your Clients | - . comversations into opoortunitis
W Realtor Partner Perks Available |w PP :

PegpleNntTltles com

v/ Moving Discounts for Buyers & Sellers

LET'S MAKE YOUR CLIENTé' MOVE Alan Stern | 847-917-4210

THE EASIEST PART OF T",'E'R CLF)SING. PersonaMarketingServices.com
Call Us: 630-790-2500 // Visit: ChicagoMoving.com

HOSTED BY

Steve Kaempf &
Matt Lombardi
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to July 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Daniel Firks 12 $8,817,505 10 $5,487,900 22 $14,305,405 85 Jennifer laccino 8 $5,920,000 8 $3,960,500 16 $9,880,500
52 Kathryn Pinto 1 $6,857,500 6 $7,404,000 17 $14,261,500 86 Troy Cooper 8 $6,964,113 3 $2,842,613 1 $9,806,726
53 Jackie Angiello 1 $6,399,400 13 $7,775,000 24 $14,174,400 87 Paul Baker 17 $8,089,500 5 $1,511,500 22 $9,601,000
54 Penny O'Brien 14 $11,382,500 3 $2,592,000 17 $13,974,500 88 Meredith Lannert 9 $5,873,604 5 $3,691,000 14 $9,564,604
55 Holley Kedzior 9 $6,900,500 15 $7,066,000 24 $13,966,500 89 Jill Clark 7 $6,098,800 2 $3,425,000 9 $9,523,800
56 Jeffrey Proctor 5 $6,522,500 8 $7,404,900 13 $13,927,400 90 Justin Greenberg 8 $3,614,600 12 $5,811,255 20 $9,425,855
57 Grigory Pekarsky 7 $3,050,000 20 $10,684,500 27 $13,734,500 91 Misael Chacon 15 $9,402,000 0 $0 15 $9,402,000
58 Matt Laricy 1 $755,000 15 $12,971,000 16 $13,726,000 92 Melanie Everett 0 $0 8 $9,378,547 8 $9,378,547
59 Jennifer Newsom 5 $3,823,500 9 $9,811,250 14 $13,634,750 93 Paul Mancini 5 $8,397,000 1 $951,250 6 $9,348,250
60 Ryan Cherney 28 $13,437,796 0 $0 28 $13,437796 94 Kimberly Heller 12 $5,413,400 6 $3,912,600 18 $9,326,000
61 Katie Minott 7 $11,526,500 3 $1,904,000 10 $13,430,500 95 Kim Scott 5 $3,634,000 7 $5,664,000 12 $9,298,000
62 Moin Haque 2 $803,000 8 $12,608,193 10 $13,411193 96 Christopher Grano 5 $3,315,000 10 $5,975,000 15 $9,290,000
63  Melanie Young 1 $7195,500 10 $6,107,999 21 $13,303,499 97  Holly Pickens 7 $4,802,500 8 $4,475,000 15 $9,277,500
64 Susan Cook 5 $6,093,000 3 $7,049,000 8 $13,142,000 98 Jeff Salhani 1 $620,000 8 $8,505,500 9 $9,125,500
65 Cindy Banks 18 $8,019,400 10 $4,963,194 28 $12,982,594 99 Oriana Van Someren 4 $7,922,350 1 $1160,000 5 $9,082,350
66 Sairavi Suribhotla 12 $8,139,500 8 $4,654,996 20 $12,794,496 100 Juliet Mills-Holubowicz 5 $6,629,000 3 $2,440,500 8 $9,069,500
67 Julie Schwager 8 $10,063,500 4 $2,670,000 12 $12,733,500
68 Joe Cirafici 13 $5,787,000 14 $6,862,000 27 $12,649,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
69 Susan Hoerster 8 $7,319,000 9 $5,010,000 17 $12,329,000 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Courtney Monaco 9 $6,048,500 8 $6,185,467 17 $12,233,967
71 Cindy Purdom 13 $7,341,450 9 $4,403,000 22 $11744,450
72 Adam Stary 9 $3,851,400 20 $7,864,150 29 $11,715,550
73 Steven Powers 1 $4,000,000 1 $7150,000 2 $11,150,000 I\‘ NIKO-LAW LL(’
74 Litsa Lekatsos 6 $5,823,000 9 $5,113,000 15 $10,936,000
75 Laura McGreal 6 $5,001,750 8 $5,929,500 14 $10,931,250
76 Jack Brennan 4 $4,720,000 5 $6,106,000 9 $10,826,000
77 Lynda Wehrli 7 $4,968,500 6 $5,745,575 13 $10,714,075 Let Us Assist With All Your Real Estate
78 Bridget Salela 6 $7,725,200 4 $2,975,000 10 $10,700,200 Legal Needs & Questions!
79 Brandon Loncar 7 $9,353,588 2 $1,222,650 9 $10,576,238
80 Kimberly Brown-Lewis 12 $4,713,900 13 $5,775,075 25 $10,488,975
81 Kim Moustis 1 $5,745,199 9 $4,717,000 20 $10,462,199
82 Maureen McCarthy 4 $6,877000 4 $3,252,000 8 $10,129,000 Attorney at Law | Niko Law LLC
83  Luljeta Bajraktari 4 $6,775,000 3 $3,330,000 7 $10,105,000 7808 W. College Dr, STE 4SW | Palos Heights, IL 60463

708-966-9388

84 Matthew Kombrink 10 $4,368,000 1 $5,597,400 21 $9,965,400 info@niko-law.com

34 . September 2026 DuPage Real Producers - 35



YOU'RE INVITED TO

Agents Against Cancer

CHICAGO

Benefiting the American Cancer Society

September 23, 2026

MUSEUM OF CONTEMPORARY ART
Chicago, lllinois

American
<» Cancer

AGENTS AGAINST CANCER Society’

Jill Dandels LLC

Residential Real Estate,
Tax Appeals, Estate Planning
and Probate

wwwJiliDanielsLaw.com
JillEJilDanielslaw.com
28 5. Brainard Ave.

La Grange, lllingis 60525
T 630.270.3303

36 - September 2026

An inspiring evening of cocktails, seated dinner,

live auction, and special musical performances,
bringing together the real estate community
around a shared purpose of raising critical funds
for groundbreaking cancer research, patient

resources, and

lifesaving programs through the

American Cancer Society.

W

‘-‘d‘ - .
"Gloria Matlin
Honoree

JOIN US AND BE A PART
OF OUR GOAL IN RAISING
$1,000,000 FOR THE

FIGHT AGAINST CANCER

Scan the QR code or visit agentsagainstcancer.com/chicago2026

]»—\
J
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T A G I N
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Our team is dedicated

*to delivering thought-
fully designed staging
that highlights each

property's full potential.

Gosia | Founder & Lead Designer
& LeBron | Lead Stager

Let's Make Your

Next Listing Shine.

(630) 514-5702

Create inviting, market-ready
spaces that help buyers fall in
love from the moment they
walk in.

UNIONHOME
MORTGAGE

Your Home Team
for Home Loans.

Bill Pendley &rncr

PendleyTeam@uhm.com
Mobile: (630) 330-5626

1475 East Woodfield Road | Suite 950
Schaumburg, IL 60173
MMLS 211969

Don’t Let - -

KILL THE

'DEAL!

Mold Testing/Inspection

Plant-Based Mold Remediation
Disinfection Services
:

fam s s
— Odor Mitigation

Water Disaster

Board Certified Mold Expert & Water Disaster E%EI
630.847.0013 [E=1-EY

ACHOSA

BUILT FOR SPEED

A better home warranty experience
for property managers.

®@ Choose the contractor you trust
@ Claims handled in hours, not days
@ Contractors paid retail on the spot

® You stay in control from start to finish

Call Kim for a*50
Discount of ALL Plans!

i A

Senior Sales Executive

Call or Text: (847) 975-670
~ AchosaHW.com

'
XN
VON
O Q

RS

ACHOSA
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TOP 150 STANDINGS

Teams and Individuals from January 1, 2026 to July 31, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Patrick Roach 7 $3,109,500 9 $5,959,900 16 $9,069,400 135 Jennifer Whitney 5 $3,613,000 7 $4,013,000 12 $7,626,000
102 Eric Logan 1 $5,653,901 5 $3,317,000 16 $8,970,901 136 Rutul Parekh 9 $2,631,400 12 $4,988,429 21 $7,619,829
103 Margaret Giffin 10 $6,219,500 5 $2,679,000 15 $8,898,500 137 Anna Fiascone 1 $4,000,000 1 $3,500,000 2 $7,500,000
104  Jeanne Jordan 8 $4,395,000 7 $4,499,635 15 $8,894,635 138 Catherine Bier 3 $1,771,000 10 $5,700,600 13 $7,471,600
105 Hui Li 8 $4,541,000 6 $4,259,990 14 $8,800,990 139 Charles McCann 8 $4,328,000 5 $2,992,000 13 $7,320,000
106 Natasha Miller 10 $8,295,500 1 $470,000 1 $8,765,500 140 Simran Dua 5 $2,636,000 8 $4,680,325 13 $7,316,325
107 William Squires 1 $400,000 1 $8,300,000 2 $8,700,000 141 Bridget Carroll 5 $3,023,655 7 $4,275,500 12 $7,299,155
108 Vipin Gulati 7 $3,586,002 9 $5,095,500 16 $8,681,502 142 Michael Muisenga 5 $5,874,527 2 $1,356,000 7 $7,230,527
109 Diana Hardek 7 $4,903,013 6 $3,763,000 13 $8,666,013 143 Carol Gavalick 8 $5,828,500 3 $1,355,000 1" $7,183,500
110 Beth Lindner 9 $5,416,500 6 $3,191,380 15 $8,607,880 144 Sophia Su 3 $2,487,425 5 $4,650,000 8 $7137,425
m Maria Verbena 6 $6,653,700 4 $1,865,000 10 $8,518,700 145 Kelly Bitto 6 $4,369,000 4 $2,750,000 10 $7,119,000
12 Erik Sachs 5 $4,488,000 4 $3,950,000 9 $8,438,000 146 Kate Newey 2 $1,709,000 7 $5,384,075 9 $7,093,075
13 Mary Wilson 4 $2,452,000 4 $5,931,000 8 $8,383,000 147 William Anderson 9 $5,573,900 3 $1,475,000 12 $7,048,900
14 Jennifer Vande Lune 2 $5,599,000 3 $2,746,500 5 $8,345,500 148 Marianne Kearney 8 $4,610,000 4 $2,411,900 12 $7,021,900
15 Lisa Read 4 $6,575,000 2 $1,749,000 6 $8,324,000 149 Jim Ha 3 $1,717,000 3 $5,288,000 6 $7,005,000
16 David Gust 8 $5,035,000 6 $3,266,000 14 $8,301,000 150 Katerina Pavlova 2 $403,000 15 $6,594,000 17 $6,997,000
n7 Wendy Pawlak 6 $3,471,000 10 $4,824,500 16 $8,295,500
18 Jennifer Drohan 13 $7175,500 3 $1,089,000 16 $8,264,500 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
19 Ivan Santos 27 $8,245,800 0 $0 27 $8,245,800 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
120  Cory Tanzer 3 $1,255,425 13 $6,922,990 16 $8,178,415
121 Elias Masud 3 $2,820,000 7 $5,346,000 10 $8,166,000
122 Craig Doherty n $5,333,700 7 $2,784,000 18 $8,117.700
123 Caitlin McLain 7 $3,242,000 10 $4,826,000 17 $8,068,000
124 Berard Cobb 9 $5,178,501 6 $2,822,300 15 $8,000,801
125 Melissa Montanye 6 $6,082,385 1 $1,900,000 7 $7,982,385 ;
126 Maureen Flavin 5 $2,215,000 1 $5765,990 16 $7.980,990 - Turn an “almost perfect” home
127  Carl Cho 5 $2.740,000 12 $5,231,000 17 $7.971,000 info your dl‘m w
128  Cindy McKay 4 $5,021,500 4 $2,773,500 8 $7,795,000 | with a renovation loan!
129 Eric Andersen 6 $1,877,500 13 $5,910,900 19 $7,788,400 :
130 Julie Roback 9 $3,889,000 8 $3,894,500 17 $7,783,500
131 Tracy Driscoll 8 $5,437,500 4 $2,245,000 12 $7,682,500
132 Anne Madden 3 $2,690,000 4 $4,975,000 7 $7,665,000
133 Denis Horgan 7 $3,935,000 6 $3.728,000 13 $7663,000 Emﬁnﬁm Store. HAMLS £ & 1009 (v nisconmamonocoss.ong. Looated af: 308 Weeckond Rd 5o 200, Morharm Park,. W 07712 Fhone: §73-805-2000. Licorsad by fhe New Jorsey Department of
Borking o Fouroneg, hoenss B TTTBAR Vit o BEanaing G wiatw el ofn cornishane Barsg Wi oo privacy poboy o waw Hemoransaans comipivacy s oifcs oddness and phono 2372 RSt Sinedt
134 John Garry 9 $4,158,000 5 $3,499,990 14 $7,657,990 st 000, b 47 s Wb, . 8052, 0=80T7- R (1 0070 LD Mhcwigragee e el Ths Mormey St A8 ght Peesmvect 004301 313008
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When you need Custom Framing...

See us first to make it last.

HUNDREDS of MATS
THOUSANDS of FRAMES

100% Archival Quality

Friendly, knowledgeable,
helpful an d experienced Framers

Artwork, Photos, Memorabilia & More...

i 331.212.5962  wallstalk@itwct.com

‘ Tal.k www.wallstalkframing.com E' &

Custom Framing & Gallery

.'w".ThgufGH 32 S. Stolp Ave. Aurora, IL 60506

Back to School.

BACK TO CONFIDENE
CLOSINGS.

Fast scheduling.

Thorough inspections.
Trusted by Chicagoland
agents since 1989.

 7-day scheduling

* Report within
24 hours

» Sewer scope, radon
test & pool

inspections

Call, TEXT or email us
to learn more!
q_m'-lm““” a”'?-'n- 800 82] ]820

« 37+ years serving b < Request@BrickKicker.com
S ‘ }1:{ * Scan to Book Instantly

« Commercial
inspections available

40 - September 2026

Where Real Estate Meets

P : ; = e y Q a h_PIi
Modern Plate and Stage 119 have quickly become a staple for local Elmhurst ST#';GE
residents and businesses. —

| Our experienced team will help make your next event—big or events & entertainment
small—unforgettable. Now’s the perfect time to start planning
your holiday event—book early to secure your date!

l‘.
. We're excited to introduce our new weekend breakfast E III'l E
menu, served Saturdays and Sundays from gam—2pm.
' Enjoy both classics and unique dishes to start your day.

wESCTay [ |
Reservations are recommended on OpenTable or by .ﬁl'.rl " / w \‘

phone. Walk-ins are always welcome! AR | restaurant & bar

PRIVATE EVENTS | CATERING | RESERVATIONS PLATE

(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, EImhurst, IL

(W) CHICAGO TITLE

Donna Craft Cain PC

EXCELLENCE IN EVERY CLOSING
LET’S BUILD TOGETHER

Unlock Your Listing .
. s Helping you and
Potentlal Wlth US your clients navigate

contracts, closings,
and title issues with
clarity and confidence.

- Residential &
Commercial
Expertise

. Clear Guidance
for Clients

+ Support from

Offer to Closing

Molly Manzella | Ryan Hovarth Nancy Kroll

AVP EXECUTIVE KEY ACCOUNT EXECUTIVE
ACCOUNT MANAGER MANAGER ACCOUNT MANAGER

630.464.4779 224.242.6848 630.913.1399

Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com Nancy.Kroll@CTT.com

DONNA CRAFT CAIN, P.C.

DonnaCraftCain.com « 630.941.8650
3 EAST PARK BOULEVARD - VILLA PARK, IL
Donna@DonnaCraftCain.com

CALL TODAY TO LEARN ABOUT OUR
Lectnologey-adecvere doletiond
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SELECT
SURFACES

CLIENT KITCHEN
MAKEOVER

List your client's home in no time with our Kitchen Makeover Special.
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WINNER Colleen Tubacki
v The Careful Movers Relocation Consultant
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- : T e~ Realtors receive a commission, and your clients receive a discount.
g 4 - Contact us today for more information!
g\ ! ) 847.260.5940
} 135 E Van Emmon St. | Yorkville, IL 60560
P g . .
: T | -— - 9894 Franklin Ave. | Franklin Park, IL 60131 : ~
= - : e T ' lectsurf t | t@selectsurf t ) € G b houzz
Berger Transfer & Storage, Inc. US DOT No. 00125665 e Allied Van Lines US DOT No. 076235 e lllinois Certificate No. 64485MC www.selectsurfaces.net | support@selectsurfaces.ne
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

.=
A LISTING PREP TOOL YOUR CLIENTS WILL ACTUALLY USE }

GIVE YOUR CLIEN Mq:un"é
APPEAL IN'S

THE EASIEST WAY TO GET "' '

Share this QR code with your cllent 24
before the listing photos go up The -:.

@ They point it at the code E
@ They get an instant estimate d

@ PAY BY THE JOB O NOT THE HOUR

SCAN TO
GET
ESTIMATE

Helping DuPage County agents move listings faster.



