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We
Communicate

Exemplary

- Anytime, Anyplace
Customer Service y yp

Signing

TOP 8 REASONS

We're Not Your | TO WORK WITH Seamless and
Typical Title

Company OHIO REAL TITLE Transparent

Transactions

Instant Title Joint Venture
Quotes Opportunities

Trusted and
Verified

G H I '®
REALTITLE

We're Not Your Typical Title Company.

www.ohiorealtitle.com
216.373.9900

UNA NUEVA TEMPORADA
PARA FORTALECER LA
PLANIFICACION FINANCIERA

Ayuda a tus clientes a prepararse para los gastos
de fin de ano.

* Fomenta el ahorro para el enganche
de una vivienda.

* Apoya estrategias para reducir deudas
y fortalecer sus finanzas.

o0’

¢ Integra una estrategia hipotecaria dentro ... a2 ®

de un plan financiero sdélido. "‘....“.
e Ofrece opciones de financiamiento que A & .:

se adapten a las metas de cada cliente. f . ?:.
e Convierte cada transaccion en una " 0:

oportunidad para construir estabilidad ! "

financiera a largo plazo. .‘ B

L

Los buenos habitos financieros de hoy
construyen las oportunidades del manana.

Trabajemos juntos para ofrecer
soluciones hipotecarias que
impulsen el éxito de tus
clientes y de tu negocio.

Agente de Préstamos * NMLS# 1809157
440.983.0229 ¢ jrazo@libertyhm.com

iSoy el mejor originador de ¢Tienes un comprador que
préstamos de habla hispana! necesita una preaprobacion?

iEstoy aqui para ayudarte!

" Liberty Home Mortgage * NMLS de la compania # 1114762
www.libertyhomemortgage.org + Licencias: www.nmlsconsumeraccess.org
*Esta no es una oferta de préstamo. Los préstamos y las garantias estdn sujetos

a aprobacion. Pueden aplicarse restricciones y condiciones. Los términos, tasas,
——y HOME MORTGAGE

programas, informacion y condiciones estdn sujetos a cambios sin previo aviso G
'y pueden no estar disponibles en todas las dreas. LENDER



HOME PREPARATION
SERVICES

Value-added services to prepare homes for sale.

« Home Clear Outs « Landscape Clean Up
» Painting « Move Out Cleans
« Carpet & Flooring » Light Handyman Work

How We’re Different.

Financing options available
Reduce stress for your clients
Quickly get homes market ready
Design & color suggestions

¢ 216-367-7551

440.759.1333

Jeffrey.Richard@ccm.com

THE DOBBERT TEAM

CROSSCOUNTRY MORTGAGE™

2160 SUPERIOR AVENUE | CLEVELAND, OH 44114




Meet
The

Team

Mike Maletich Ben Snowden Mitzie Maletich Kendra Woodward
Owner Publisher Photo Shoot & Promo Editor & Writer
412-908-4676 Coordinator
Ben.Snowden@n2co.com 412-605-9491

Kaycee Hill Janet Miller Nick Johnson Kevin Kerata
Ad Strategist Photographer Tour D Space VP of Operations
Video

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

u DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

IT TURNS OUT,

Mortgage Lending Doesn’t Have to Be Complicated.

The kind of lender who answers the
phone, solves problems, and keeps
everyone sane through closing.

National lender. Local loan originators.

) NFM Lending’

KYLE MCCORT

Sr. Loan Originator & Branch Manager 0
330-915-2399 m] /0

nfmlending.com

NMLS #1621621 PDRTG&GEORHNMUFB

6 - September 2026

BUILT ON PASSION,
BALKED BY REPUTATION.

Painting.

Residential.
Commercial.
Industrial.

Increase Listing Value
Stress-Free Process
Tailored Solutions
Quick Turnaround

& More!

Dan Peck,

Owner
440-636-2979 | PaintingSolutionsOhio.com

painting 4 st

NOW OFFERING 0% IN-HOUSE FINANCING!

aMorse Moving & Storage
Agony foy Alfieg Van Linse

+ Expert Fleet Allocation for Real Estate

- Seamless Client Transitions & Personalized Service
+ Active Involvement in Real Estate Industry Events

+ Trusted by Top Agents for 65+ Years

WHAT'S ON
THE SURFACE!

Partner with us & uncover your full @ a

business potential as a REALTOR®. . |
A N

216-587-1160 * morsemoving.com
USDOT 274486 | PUCO HHG#509459-HG
23600 Corbin Dr. | Bedford Hts., OH 44128

Protect Your Clients &
Ensure Peace of Mind Today!

Zach Lewis & Mark King

ELITE SAFETY 216.678.2721 .

e EliteSafetyOhio.com
Property Inspections

Cleveland Real Producers - 7



BY THE
NUMBERS

HERE’'S WHAT THE TOP AGENTS IN CLEVELAND SOLD IN 2025...

$8,330,021,294

5T SALE VOLUME

5. 25,102
@ TOTAL TRANSACTIONS

$16.67M

T AVERAGE SALES VOLUME PER AGENT

e

Tamir COVER STORY

IN THIS ISSUE

6 Meet The Team
10 Preferred Partners 5 ]
14 Cover Feature: Tal Tamir O

22 Partner Feature: Adela Dan Photography m AVERAGE TRANSACTIONS PER AGENT

28 Rising Star: Kayla Schikowski
28 Kayla Schikowski 34 Heavenn Perez 34 Team Champion: Heavenn Perez

If you are interested in nominating people for certain stories, please email us at: mike.maletich@n2co.com

8 - September 2026 Cleveland Real Producers - 9



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CERTIFIED PUBLIC ACCOUNTANTS JKK & Associates Allstate Rural 1st

HAS YOUR BUYER BEEN TURNED DOWN?
Let Yana help Save the Deal

We work hard with each borrower to optimize their chances of
qualifying for a loan. We are fluent in Russian, Ukrainian, Arabic,
and Spanish to better serve your clients! If you’'ve been

waiting for the right opportunity, this might be it.

Somich & Associates CPA’s
(216) 250-4533

CLOSING GIFTS
Peripeti Client Gifting
(773) 332-9681

HOME INSPECTION
CLE Home Inspector
(440) 479-7069

Elite Safety Property Inspections
(216) 678-2721

HouseMaster Serving Cleveland
(216) 201-9418

North Ohio Property Inspection
(330) 604-0544

HOME PREPARATION SPECIALIST
HOMEstretch - Cleveland
(216) 367-7551

HOME WARRANTY
AHS/HSA Home Warranty
(440) 384-7661

HOME WATCH / HOME
MANAGEMENT / CONCIERGE
Opulent Home Concierge
(330) 957-0053

INSURANCE

Goosehead Insurance - Kevin Huster

(440) 534-2283

10 - September 2026

Insurance Company
(330) 219-7377

JUNK REMOVAL & DUMPSTER RENTAL
Green Earth Dumpsters
(310) 408-1438

MOLD REMEDIATION
Buckeye Advanced Remediation
(440) 658-9658

MORTGAGE
Cross Country Mortgage - Jeff Richard
(440) 759-1333

JPMorgan Chase Bank NA
(614) 323-5080

Liberty Home Mortgage
(216) 780-1103

Loan Depot - Yana Solomonik
(216) 326-7278

Mane Capital Mortgage
(216) 526-0998

NFM Lending
(330) 413-0977

Novus Home Mortgage
(330) 559-7290

Ruoff Mortgage
(440) 701-8075

(502) 276-8712

The Crown Group CrossCountry
Mortgage LLC.
(877) 276-9646

MOVING & STORAGE
Morse Moving & Storage
(216) 587-1160

PAINTER
Painting Solutions
(440) 636-2979

REAL ESTATE MEDIA
Adela Dan Photography
(216) 571-3481

Tour D Space
(216) 543-0844

ROOFING
Royalty Roofing
(330) 401-2788

TITLE COMPANY
Enterprise Title Agency
(440) 942-7352

First Source Title
(216) 986-0970

Ohio Real Title
(216) 373-9900

O (216) 326-7278 Yana Solomonik

Branch Manager | NMLS# 81596

ioan!QePOf snsloE e Re oM R Pmen:

ysolomonik@loanDepot.com

6000 Lombardo Center, Ste 120, Seven Hills, OH 44131 | loanDepot.com, LLC NMLS
ID 174457. Intended for real estate and lending professionals only and is not an

advertisement as defined by section 1026.24 of Reguation Z.

American Home Shield
is here for you.

We are here to support you and your clients’ every
step of the way. Whether addressing your clients’
home warranty needs or helping you stay connected
with clients, we want to make your job easier.

We offer:

+ Plans that protect parts of systems and
appliances

+ A network of independent Pros

+ And Market Managers like me to help
however | can

Contact me for more information.

Jeri Bryant
Market Manager
440.384.7661
jeri.bryant@ahs.com

American
Home Shield

W e S e B e e e, okl B e el e ka
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A BETTER Iy
INSPECTION
VAKES FORW
BFTTER.

CLOSING %4

CHRIS LOGAR
Owner

CLEAR REPORTS.
RELIABLE SERVICE.

REALTOR-FOCUSED SUPPORT.
‘. B e Licensed to Perform

H GM_E_ INS PEC TOR Radon Testing &

wrires Termite/WDI Inspections

Schedule your inspection today!

clehomeinspector.com - 440.479.7069
€ (© @clehomeinspector

Cleveland Real Producers - 11



LOOKING FOR A LION
TO JOIN YOUR TEAM?

LOYAL, STEADFAST, AND READY TO FIGHT FOR YOUR PRIDE!

Stas Tsiperson, sw

NMLS: 862597

(216) 284-2773
MCMTG.COM

@\ MANE CAPITAL
& MORTGAGE

POWERED BY CORNERSTONE FIRST MORTGAGE

Synergy One Lending, Inc. | NMLS 1907235 | www.nmlsconsumeraccess.org | (888) 995-1256 % 1 1 B E A L I O N

Office locations in Chagrin Falls,
Cleveland Heights, Mentor, and
Now Medina!

Meet Stephanie Stoltz

We're excited to welcome Stephanie to the Mane Capital Mortgage team.
As we continue to grow, we're investing in relationships that drive
successful transactions, giving our clients and referral partners even
more support, expertise, and lending solutions when it matters most.

Stephanie
Stoltz

Sr. Loan Officer
NMLS# 1776393

 (440) 488-8858
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AL TAMI

INVESTING IN A BETTER FUTURE

WRITTEN BY KENDRA WOODWARD
PHOTOGRAPHY BY ADELA DAN PHOTOGRAPHY
PHOTOGRAPHED AT METROPOLITAN AT THE 9

wa '.”" -

multifamily deals or building

investment systems powered by Al,
he was juggling various part time jobs
while real estate podcasts filled the noise
around him. Numbers and economics
came easy to Tal, but finding a career
path to match proved difficult. From a
bait-and-switch job offer that had him
moving out to Colorado to working
FedEx during the day and driving for
Uber/Lyft at night in Michigan, it seemed
like every good opportunity was stunted
before it even had a chance to flourish.

l ong before Tal Tamir was negotiating

But Tal didn’t let that derail his
determination to build something bigger
for his family and somewhere between
it all a completely different future began
taking shape. With Grant Cardone
podcasts playing on repeat, Tal listened
intently about buying apartment
buildings and multiplying wealth. And
everything suddenly clicked, Tal knew
he had to get into the real estate game.

The idea sounded ambitious, maybe
even slightly unhinged, as Tal laughs
remembering when he called his wife
Lauren and told her they needed to sell
the double-wide trailer they had just
finished remodeling so he could pursue
real estate investing. His excitement to
find the right opportunity in real estate
faced heavy resistance due to his lack

of industry experience which halted
Tal’s dreams before they even took flight
until a property management company
gave him a chance. And looking back,

it seemed all the hurdles he faced in

the beginning were really just bumpers
steering him in the right direction.

Working side by side with the owner’s
husband on distressed properties and
turnkey investment sales, Tal found

a field that clicked. It pulled together
strategy, numbers, negotiation, and
long-term thinking in a way that

came naturally to him. He built the
backend from scratch, the systems and
the processes that made the whole
operation run, and the sales followed.
The harder he worked, the clearer it got:
there was no version of good enough.
That was the moment he decided to
branch out on his own, to stop building
someone else’s company and start
building his.

Yet, once again, instead of stalling Tal,
the frustration sharpened his direction
and became the launching pad for the
team he built in 2020 with his wife.
From day one they split the company
down the middle. Tal ran the front of
the house, working the deals, nurturing
relationships, and fighting for his clients
at the negotiating table while Lauren
ran the backend, building the marketing,




operations, and systems that everything
else would stand on. Piece by piece they
grew Premier Cleveland Investing into
the “lean and mean” business it is today,
400+ deals, 2,500+ units, and $200M+ in
sales behind them.

Today the team continues to run lean
with Tal’s brother, Ben Peleg, focusing
solely on investor clients buying and
selling income-producing properties
throughout Greater Cleveland, while
Heather Arcuri keeps the whole
operation running as Tal’s Executive
Assistant and Operations Support,
streamlining day-to-day operations and
strategic initiatives. Over the years the
business has welcomed many familiar
faces, with Tal helping friends and agents
find their footing in the industry before
branching into their own ventures.

Today, PCI operates under Russell
Commercial Advisory and has become
deeply rooted in the investment side of
Greater Cleveland real estate. The team
specializes exclusively in multifamily

16 - September 2026

and portfolio sales, carving out a niche
Tal felt was missing in the area. Their
approach centers heavily around
investor strategy, real underwriting,
market intelligence, and relationship
building. Their values continue to
support that investor-first mindset
where client’s investment goals are
always front and center. The team
focuses on data-driven analytics to
support the 9,000+ investor network
and vendor ecosystem they’ve grown,
because they stick to what they know...
Northeast Ohio.

At the same time, Tal has acquired and
exited roughly 400 units, experience
that now directly informs the way he
advises his clients today. Alongside the
brokerage, Tal is an active operator

in his own right. His own investment
portfolio, co-founded with Michael
Orlando, runs on two tracks, acquiring
and repositioning larger multifamily
properties, and holding single-family
homes operated as Section 8 rentals. The
focus now is the same one that built PCI,

growing the business and the portfolio
piece by piece, on real cash flow rather
than aspiration.

Still, underneath all the acquisitions,
negotiations, and growth plans sits
something much more personal as Tal
admits, “My biggest motivation is my
family.” Growing up without much

of a father figure early in life, shaped
how intentional Tal is about spending
time with his family. He structures his
schedule so the day begins and ends
with peaceful moments shared between
Lauren and their daughter Mila. “Real
estate has given me the opportunity to
do that.”

He speaks with excitement about the
joy in everyday moments, watching
Mila discover the world in real time,
admitting that even a trip to the grocery
store has become an adventure. And
after years of being consumed by the
pace of the business, Tal has finally
found time to take a breath and enjoy
the life he worked so hard to build. Pool

MY BIGGEST MOTIVATION
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WE'RE TRYING TO AUTOMATE : B ‘;
AS MUCH AS POSSIBLE BECAUSE I ——

YGOAL IS T0 10X{OUR
SINESS, BUT NOTYTO
10X OUR TIME."{IIi5S

i

OUR
BUS

b games, learning to golf, time outdoors,
[ T and long unhurried stretches with
E family create the balance now central to
how he grows.

And as Tal continues expanding

the business, he credits a lot of that
breathing room to the Al systems and
automation he’s built with Claude. It
handles the day-to-day flow behind the
scenes, systemizing all the work that
used to eat the team’s hours, which

is the whole point. The less time they
spend working in the business, the
more they spend working for the client.
Whether that’s through faster answers
or sharper analysis, it’s the kind of
hands-on, boutique attention that’s
hard to find at scale. “We’re trying to
automate as much as possible because
our goal is to 10x our business, but not
to 10x our time.”

“Working on the business, versus working
in the business” is the ultimate goal. The
conversations, problem solving, and the
moments where tensions soften because
somebody finally helped both sides feel
understood are all a bonus to the industry
he loves so much. “For me it’s a long

term relationship business.” And maybe
that’s the true thread running quietly
beneath the surface. Because whether

it’s investment properties, Al systems,
partnerships, or family life, Tal is focused
on creating something sustainable that
allows both his business and the people
surrounding him to grow together instead
of competing for space. ¥




IMPROVE YOUR LISTINGS'
PERFORMANCE AT NO
UP-FRONT COST WITH

OUR BILL THROUGH

F“E.@EI "Scan tojeasily/hookyourSSs
e ¥ Lew2. .1"_~'= nextllstmg and recieve more
#‘H;'E#& \ offers tfers than ever'.r’ﬁ ‘

C: 216. 543 0844 » TourllSpaceOhlo com

’ -\-r,_.-—- ; P—
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b a

¥ Nick

—

o Real Estate Photography
¢ Drone Photography

e Videography

e HDR Photography

¢ 3D Matterport Tours

"

Johnson, ONLY PAY FOR YOUR LISTING MEDIA IF/WHEN THE PROPERTY SELLS

° (% 216-438-DUMP

reentarthDumpster.com

GREENEARTHDUMPSTERS

= Fast Delivery & Pickup = Eco-Friendly Disposal
= Driveway Protection Provided = Realtor-Preferred Service

Prep your next listing with ease. Call us today!

216-438-DUMP (3867)

GreenEarthDumpster.com

20 - September 2026

E"g Y
Photography that
captures the feeling of a
space, a moment, or a
milestone through

thoughtful composition,

natural movement, and
intentional storytelling.

ﬂnnx{ ﬁnm
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REAL ESTATE

E-:l1 To book with

| Adela text

!.!:'-..l_ - - 3 or call

= E= L4 (216) 571-3481
- ¥ or scan the

E:_‘tug EQRcode. [ £]@)]

Imagine Your

. We're Ready to Exceed
Business Backed Your Expectations!
by the #1
Lender in
the Country!

Lead Sharing & Referrals
Lend in All 50 States

Technology to Support
Your Business

Realtor Consultations &
Education Events

Expert Sales Training &
CRM Management

Power in Numbers. 5 o e s

Partnership for Success.

Bl W
LFY

CROSSCOUNTRY
MORTGAGE™

Theresa Owca,

Business Development Manager
Text/Call: 216.340.7359
CrossCountryMortgage.com/The-Crown-Group
NMLS 1115620 / Branch NMLS 3029

Your Success is Our
Success - Let's Connect!



PARTNER FEATURE

Adela Dan

L]

Adela Dan has built a Northeast Ohio photography business
by focusing on the quiet, overlooked details that tell a story.
Whether shooting real estate, weddings, portraits, or branding
imagery, her philosophy is built on slowing down and
capturing authenticity.

As a former model, Adela brings a unique perspective to

her work, understanding firsthand how vulnerable it feels

to be in front of the lens. Instead of forcing stiff, traditional
poses, she guides clients through natural movement to create
an environment where they feel comfortable simply being
themselves. The resulting images don’t just look beautiful; they
capture how the moment actually felt.

For Adela, luxury photography is defined by intention
rather than expensive equipment. In her real estate work,
this means meticulously managing elements like lighting,
symmetry, and composition to evoke emotion. She applies this .
same rigour to lifestyle and event photography, capturing the

fleeting, candid moments between milestones. Ultimately, she

views photography as an essential investment in proof of a

life well-lived.

CONTINUED »

Cleveland Real Producers - 23




Instead of forcing stiff,

traditional poses, she

guides clients through
to
credate an environment

where they




. FirstSource
Guaranteed on-time Title

closing or your
buyers get $5,000
First Source Title offers a

The Chase Closing Guarantee' will give your boutique experience, with
buyers the confidence they need to plan their —— white glove service and

move. We promise an on-time closing for ; N =11 B constant communication
eligible products in as soon as three weeks, N L gk ' - from contract to keys.
or they get $5,000, if they qualify. ' n

WE PUT YOU FIRST, IT'S IN OUR TITLE.

WHY FST?

Visit chase.com/cg for more details.

I'm here for your buyers: : | i i « Multi-State Joint Venture

. Sl Opportunities
Shannon Spitler, Senior Home Lending Advisor d - Experienced and Hands-On
shannon.m.spitler@chase.com = Closing Teams
homeloan.chase.com/shannon.m.spitler

NMLS 1D: 444909 = Technology and Security-Focused

- Sales Team Support After Hours

estate and lending professionals only and not for (ﬂstrlbutlon to consumers. This document is notan and Weekends
mfor consumer credit as definedin 12 CFR 1026 . l\/Iontth CE and Educational
b Resources
« Based in Northeast Ohio with
National Coverage

CHASE &

Scan to visit my '
website ase P0226-7449450 1115510 | 29539434

HOME - CONDO « RENTERS « AUTO

PROTECTING CLIENTS.
POWERING CLOSINGS.

>
O

CALL US A !

» A D
I left corporate America to work with people, not
- just numbers. Now I partner with REALTORS®
O T O : and entrepreneurs to ensure every homebuyer is
=L :I.' - protected and every closing runs smoothly.

Honesty, responsiveness, and knowledge — that’s
how I do business and help you grow yours.

goosehead

INSURANCI

Janet Miller
330.954.0075
JanetMillerPhoto.com

KEVIN HUSTER

AGENCY OWNER
440-413-6001
Goosehead.com/Kevin-Huster
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' PHOTOGRAPHY BY JANET MILLER PHOTOGRAPHY
PHOTOGRAPHED AROUND DOWNTOWN WILLOUGHBY

Building a career that you're proud of is a feat that takes people a lifetime
to achieve, but even better is building a career based on trust. And from
the very beginning, Kayla Schikowski understood that. She knew if people
were going to place one of the biggest decisions of their lives in her
hands, she would have to earn their confidence every single day.

ayla grew up surrounded by
K people who quietly laid the

foundation for the strong,
confident professional she would
eventually become, admitting, “My work
ethic comes largely from my parents,
who taught me from a young age to
hold myself to a high standard, take
pride in my work, and follow through
on my commitments.” Those traits were
further compounded by the various
sales roles she held throughout high
school where Kayla learned how to
remain calm under pressure, sharpen
her ability to solve problems, and how
to communicate effectively with people
from all walks of life.

As she started contemplating what was
the right path to follow after graduation,
weighing the pros and cons of taking
the traditional route to college or
jumping into a real estate career full
time, Kayla quickly discovered how
beneficial a life and business in real
estate could be. That realization, the
endless opportunities the industry could
provide in order to build a future on
her own terms, had Kayla interviewing
brokerages before she even had her
diploma in hand.

As soon as she made her way across
the stage at graduation in 2019, at just
18 years of age, Kayla launched into
her real estate career full speed with
Berkshire Hathaway HomeServices fully
aware that her age would be one of the
first hurdles she’d have to overcome.
“It can be difficult helping clients buy
and sell homes when you haven’t

even purchased your first car yet,” she
laughs. “I had to work hard to earn
people’s trust and prove that I could
provide value regardless of my age.
Looking back, that experience helped
me develop strong communication
skills, confidence, and a willingness to
continuously learn.”

The decision to face an industry which the opportunities, relationships, and
values experience and longevity experiences it has provided. It has
from such a young age has continued allowed me to grow both personally

to reward Kayla in ways she never and professionally while helping others
expected. Aside from the usual perks achieve their goals along the way.”

that the industry provides, it has opened

doors that Kayla never imagined were “One of the main reasons I got into real
possible. “I'm grateful every day for estate was because I genuinely enjoy

Cleveland Real Producers - 29



helping people navigate important
moments in their lives. I've always
found fulfillment in being involved,
being a resource, and making a positive
impact on someone’s experience,” Kayla
says wholeheartedly. “There’s something
incredibly rewarding about guiding
someone through such an exciting
milestone and watching them find a
home they genuinely love.”

From the very beginning of her career,
Kayla has led with her heart, valuing
the relationships she’s grown along the
way. From friends and family to clients
both new and old, any time someone
reaches out to ask Kayla for help in their
real estate endeavors is both exciting
and humbling. “Knowing they trust me
to help them through one of the biggest
decisions of their lives is something I
never take for granted.”

The genuine care she has for helping
guide her clients through the buying
and selling process is easy to see as
it’s the little things that bring her the
most joy. It’s also the reason she tends

30 - September 2026

to lean towards helping buyers a little
more than sellers, admitting she feels
incredibly rewarded in being able to
ease that journey for them and watch
their face light up when she hands
over the keys to their new home and
next chapter.

And when it comes to her own
chapters, Kayla is always evolving and
looking for the next new skill to tackle.
That was the main reason she chose

to join Paramount Properties Group

in 2023, a move that elevated both her
business and her sense of community
as her team leads, Nick Slattery, Jake
Sudnick, and Mate Paulic, quickly
became some of her closest friends
throughout the process. The transition
to the new team also gave her an outlet
for something she’d always loved:
bringing people together.

Whether she’s hosting client events,
office gatherings, volunteering, or
simply creating opportunities for
people to connect, Kayla believes
relationships are the heartbeat of

both life and business. “It’s the best

of both worlds for me. I genuinely
enjoy being around people, and at the
same time, it naturally supports my
career by expanding my network and
opening new opportunities. Being able
to combine my passion for connection
with giving back to the community
makes it incredibly fulfilling.”

Away from work, Kayla and her
partner Nick Gehrke have spent the
last decade building their life in Ohio
together alongside their dog, Peep.
Lately, it seems most of their days are
filled with renovation projects within
their own home, but that doesn’t mean
they’ve become recluses as Kayla
admits they still find plenty of time for
skiing, volleyball, basketball, soccer,
bowling, trying new restaurants, and a
little friendly competition during their
infamous Beer Olympics competitions.
More than anything, though, they’re
proud of the kind of environment and
community they’ve created, one where
friends and family visit often and where
every event calls for a celebration. ®

“Being able to combine
my passion for connection
with giving back to the
community makes it
incredibly fulfilling.”




Once You Experience.Our
Service, You Won’'t Want

ather Lovejoy, Sales Executive R

ns
' * Call today to learn how I can help you grow your business!
(440) 309-8425 | EnterpriseTitle.com | 7482 Center Street, #100, Mentor

WHEN THE DEAL GETS COMPLICATED, WE STEP IN!

We are your go-to experts
for any home or business
mold remediation service!

BUCKEYE

ADVANCED
REMEDIATION

WHY CHOOSE
BUCKEYE?

» Written Guarantee !
* Fair Pricing

* Trustworthy
* Timely &
Professional

Call Brandon
to see how we can better
serve you and your clients!

BRANDON ROBY - CEO
440-658-9658 @
BuckeyeAdvancedRemediationLLC.com
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THE ORIGIN OF

After years of operating at the
highest level of professional
athletics and business, one

thing became clear—affluent
homeowners needed more

than maintenance.

They needed trusted oversight.

WE HANDLE THE DETAILS.
You enjoy what matters most.

APP-BASED. ALWAYS WITH YOU.
TRUSTED VENDORS

Vetted professionals. Preferred pricing.

PREVENTATIVE MAINTENANCE

Stay ahead with smart reminders & scheduling.

PROPERTY OVERSIGHT

Routine checks & seasonal walkthroughs.

WHITE-GLOVE CONCIERGE

One call. One team. Everything taken care of.

PROJECT MANAGEMENT

From repairs to renovations, we manage it all.

PEACE OF MIND, EVERY DAY

Discreet. Reliable. Proactive.

234-359-9979 | OPULENTHC.COM | CLEVELAND

CELEBRATING THE MORTGAGE PROCESS

Experienced in guiding clients through the mortgage |
process — now serving the Cleveland area. | love making ‘K/
every closing a celebration, and I'm excited to partner W/
with REALTORS like you to make it happen!

i ¢ NNOVUS

Sharon Moser | NMLS #1960524

cell: 330-559-7290
smoser@novushomemortgage.com
) sharonmoser.77 (o) sharonloanpro

Member FDIC. Equal Housing Lender. Novus Home @
Mortgage is a division of Ixonia Bank, NMLS #423065 s e
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SOMICH & Customiged Closing Gifls
mm ASSOCIATES with a mission.
Trusted Tax Advisors for

Real Estate Agents,
Brokers, and Investors

" PERIPETI

. Thoughtful

o Perfect for Homebuyers and Sellers, Corporate gifting,
Event favors, Thank You gifts.

« Customizable

o Chose from our products with your own branding.
o Add on curated items from other local vendors.
« Impactful
o Every gift you give creates work opportunities for
refugee women in our community.

i
!f'ﬁ.?‘ Kate@peripetihome.com

gfﬁﬁg (216) 294-4672

{216} 250-4533 | somichcpa.com | ZE87% Mentar Avenue, Willoughby, OM 44094
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Perez

I’'m Just
Getting
Started

WRITTEN BY KENDRA WOODWARD
PHOTOGRAPHY BY ADELA DAN PHOTOGRAPHY

Some people spend their
childhood searching for
where they belong, but
Heavenn Perez spent hers
learning how to adapt.
Originally born in California,
Heavenn moved all around
the United States throughout
her childhood, following

the path life laid out for her
family. While constantly
changing environments
could have felt disruptive,
she credits those experiences
with shaping the mindset she
carries today. Moving taught
her resilience, encouraged
her to embrace change,

and reinforced a belief that
growth rarely happens inside
a comfort zone.

When her father was
transferred to Ohio in
2017 for work, Heavenn,
along with her brother
and sister, packed up once
again and followed to

the new locale. By then,
however, the seeds of her

future career had already
been planted as Heavenn
explained that growing up
she often accompanied her
grandfather, a successful
real estate broker in
California, spending time at
his brokerage and joining
him on appointments. Those
experiences left a lasting
impression. “I knew at a
young age this is the career I
was going to pursue.”

More importantly, Heavenn
saw an industry that
rewarded hard work,
encouraged personal growth,
and allowed anyone to build
something of their own. And
as the time approached for
Heavenn to choose a career
path of her own, following in
her grandfather’s footsteps
felt less like a decision and
more like a natural next
chapter which officially
began in 2023 when
Heavenn earned her real
estate license and joined

Ry

Team Steinbacher at Century
21 Transcendent Realty.

Surrounded by a team that
has consistently ranked
among the top one percent
in the industry, Heavenn
quickly found herself
learning from professionals
who had already built the
kind of business she hoped
to eventually create. And
among those influences, one
stood above the rest...her
broker Larry Steinbacher.
“He’s been one of the most
influential mentors in my
career,” Heavenn prides.
“His guidance, consistent
support, and deep knowledge
of the industry have played
a major role in shaping the
agent I am today.”

That mentorship has been
invaluable not simply
because it helped Heavenn
navigate transactions,

but because it taught her
how to think like a top-

producing agent, how to
advocate for her clients the
right way, and how to grow
with confidence. “Having a
mentor like him has made all
the difference in my career.”

Of course, even with the
proper preparation and
guidance, real estate still
came with its own set of
surprises. Looking back,
Heavenn admits she wishes
someone had better prepared
her for the emotional ups
and downs that accompany
building a business from
scratch, and the unique
challenges agents face
starting out. “There are highs
and lows, and you really
have to learn how to manage
both. It takes time to build
momentum, and patience is
key,” she says. “My advice to
new agents is to treat this like
a full-time business from day
one. Be consistent with your
outreach, stay organized,
and don’t rely on motivation
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R U RAL 1557
Home = Construction » Lot & Land Loans

Closer to What-Matters Scan the OR

code to learn more,

Loans sihyect to cradit approval, Rural 192 is a tradename and Rural 1, ihe RollingHills Window icon and Closer to What Matters are axchusive trademarnks of Farm Credit @
Mid-Amesica, NMLS 407248 Rural 1 products ane available to tonsimers within the territonies of participating Farm Credit System Associations. Equal Housing Lender.  SPW58

Over800 ', .. Reviews

rowde fas'i quot‘, | t:lear,cdfmmumca"ﬁ
" and dependabie coverage for your clients. -

WHY REALTORS REFER US:

QUICK TURNARDUNDS - LOCAL, RESPONSIVE AGENT

A Iﬁte AUTO, HOME, CONDO, RENTERS, LIFE, AND FINANCIAL SERVICES

Let’s partner on

your next closing. } ] '

Stephanie Bunch - Allstate Insurance

330-604-0544 call or text
Online scheduling is available 24/7
@ northohiopropertyinspection.com

(0) 330-970-3029 (C) 330-219-7377
Sbunch3@allstate.com
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MORTGAGE LEADERSHIP

The Northeast Ohio leadership team at Ruoff Mortgage is dedicated to supporting our
REALTDR’RJ partners every step of the way. Backed by an lmpresmve
98.5%* customer satisfaction index and an industry-leading 15-day clear-to-close

e . JITAE] T3
- ar” L% ‘- &

average,** they help keep your deals moving smoothly from pre-approval to closing.

Matt Koch Lori Fetter Rodney Reynolds Russ lona
NORTHEAST QHIO MEDINA LORAIN TALLMADGE
SVP, Area Manager VP, Branch Manager VP, Branch Manager VE, Branch Manager

MMLS: 858021 MMLS; 832832 MMLS: 'I‘?JI:I{:UL",.. MMLS: 214929

OH: MLO-0OH.858021 OH: MLO.040202.000 OH: MLO.OZ6126.000 OH: MLO.O3E708.001
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NMLS: 141868
15 subject to satisfaciory appraisal, titke review, and 'h:-tr-arpe i financsal condiion, This i notan v-'ler for exdenrsion of credit or a commitment fo lend. Scene restricions may apply. Ruof Morigage
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A PRODUCT OF

THE N2 COMPANY

9151 Currenc y St.
Irving, TX 75063

still trusting
your deal to

THIS inspection
—
report?

< N

call the REAL ESTATE RESPONSE TEAM

</ Pay-at-closing options available / =l Y 4 E- N
(TN AR = =
Able to estimate from your NAE ¥ B I ; ¥ i 1"\
inspection reports o
Financing up to 60 months,
0% interest

Keep your closings on track

Call Abby—+ 330.401.2788



