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COMMUNITY BANK
MORTGAGE

OUR TEAM IS COMMITTED
TO YOUR CLIENT'S HOME

FOUNDATION

SERVICES

Prevention is the

BEST SOLUTION

BUYING SUCCESS.

Superior.MS 601.941.2125
SANDRA ANDRE JANET TAMMYE
: CAGLE BENNETT SYLVESTER DICKERSON
Post Tension L Crawl Space " o : : NMLS# 70244 NMLS# $7109 NMLS# 85845 NMLS# 102099
Cables Management Encapsulation Retaining Walls Helical Pier Foundation Repair

superior.ms/schedule-an-estimate/
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Schedule an Estimate CONTACT US TO DAY . #
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COMMUNITYBANK.NET | f X ® | MEMBERFDIC | ] EQUAL HOUSING LENDER
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Home Services
Local, long-distance & international moving
Full or partial pack/unpack
Loading/unloading & transporting

Short & long-term storage

Organizing, decluttering & staging
Property protection
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Working Together

Our vision at Cadence Bank is to help people, companies and communities prosper. Together, our local team of mortgage loan

officers works to bring that vision to life by providing customers with quality products and superior service.

CENBER  Bancshares Incorporated. ©2026 Huntington Bancshares Incorporated. All Rights Re
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Lisa Jenkins

100 Primos Road
Flowood, MS 39232
(601) 613-3340
NMLS# 484956

Brad Benton
525 E Capitol Street
Jackson, MS 39201

(601) 502-6987
NMLS# 484954

Ternisha Bass Johnson
407 Hwy 80 E
Clinton, MS 39056

(601) 201-7201
NMLS# 76009

Dianna Bullock
2174 Main Street
Madison, MS 39110

(601) 951-0401
NMLS# 484946
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CADENCE == Huntington
Bank Bank

e subject to change without notice

to lend or rate guarantee. Huntington, Huntington Bank, the Hunti

Janice Shumaker
120 Service Drive
Brandon, MS 39042
(601) 832-8227
NMLS #484957

Connie Stacy
407 Hwy 80 E
Clinton, MS 39056

(601) 260-7047
NMLS #484955

Michael Williams
1451 Canton Mart Road
Jackson, MS 39211

(601) 594-5731
NMLS #54479

Morgan Nelson
525 E Capital Street
Jackson, MS 39201

(601) 927-8181
NMLS# 2084241

CONTACT YOUR LOCAL MISSISSIPPI MORTGAGE TEAM MEMBER TO GET PREQUALIFIED

Beth Jones

820 South Street
Vicksburg, MS 39180
(6071) 415-4145
NMLS# 464585

Shanika Battle
1005 Ellis Avenue
Jackson, MS 39209

(601) 573-8376
NMLS# 1830704

Jacob Keith
2600 N State Street
Jackson, MS 39216

(601) 942-9024
NMLS# 922113

Patrick Davis
120 Colony Crossing
Madison, MS 39110

(601) 559-5990
NMLS# 76770

Visit us online at CadenceBank.com/Mortgage

and are dependent on credit score. Certain conditions apply. This is not
on Brandmark, and the Cadence Marks are service marks of Huntington
erved. Member FDIC. Equal Housing Lender. NMLS 402436

Connect With Us

O000.



Preferred Pariners

This section has been created to give you easier access when searching for a trusted
neighborhood vendor to use. Take a minute to familiarize yourself with the businesses sponsoring
the publication. These local businesses are proud to partner with you and make this magazine
possible. Please support these businesses and thank them for supporting the publication!

AIR CONDITIONING

Grant Air Conditioning

and Heating

(601) 540-0873
www.grantairconditioning.com

CLEANING SERVICE
MS Clean Co, LLC
(601) 665-7838

CLOSING - TITLE & ESCROW
Luckett Land Title
(601) 622-8191

Montgomery McGraw, PLLC
(601) 859-3616

CLOSING ATTORNEY
Renfroe and Perilloux
(601) 932-1011

ELECTRICIAN
Campbell Electric, LLC
(601) 573-2702

FOUNDATION REPAIR

AND ENGINEERING

Superior Foundation Services
(601) 941-2125
Https://superior.ms

GUTTER SPECIALIST
Dun - Rite Gutters, Inc.
(601) 942-6964
Www.dunrite-gutters.com

6 - September 2026

HARDSCAPES/ LANDSCAPES
Ramsey Land & Drainage
Services, LLC

(601) 506-1107
www.rldsms.com

HOME INSPECTION
Smith Home Inspections
(601) 310-3199

HOME WARRANTY
Choice Home Warranty
(601) 660-1141
chwpro.com

First American Home Warranty
(601) 212-4441

INSURANCE SERVICES
Riverside Insurance Agency, Inc
(601) 371-8355

LANDSCAPE
MGC Landscapes
(601) 906-2593

MORTGAGE LENDER
Cadence Bank

(228) 897-3399
Www.cadencebank.com/
mortgage

Citizens National Bank
(601) 607-3708
Www.yourcnb.com

Community Bank
(769) 777-6092
Communitybank.net

Mississippi Mortgage
(601) 316-7326
www.mississippimortgage.com

Priority One Bank
(601) 572-9428

Union Home Mortgage
(601) 862-8006
Www.uhm.com

MOVERS/RELOCATION
The Armstrong Company
(601) 856-8504

Two Men and a Truck
(601) 853-9644

PHOTOGRAPHY
Abe Draper Photography
(662) 219-5707

J Hook Photos
(601) 209-4446

REP Pro

Cam Lott

(601) 383-2446
WWWw.reppro.org

ROOFING & CONSTRUCTION
Halo Roofing & Restoration
(601) 717-0236

ROOFING AND
CONSTRUCTION

Elevated Roofing + Exteriors
(601) 573-1364

RCC Roofing & Construction
(601) 540-7754
Themississippiroofer.com

Watkins Construction & Roofing
(601) 966-8233
www.watkinsconstructioninc.com

STAGING & HOME DESIGN
G Design LLC
(601) 408-5651

TERMITE & PEST CONTROL
Cook Termite & Pest Service
(601) 519-9204

. ROOFING & RESTORATION &

Your Roof.

ur Honest Answer.

10yr

Workmanship
Warranty

Copper

Made
In House

Born and raised in Central Mississippi, Garrett Reese built
Halo Roofing on one idea: give people the truth about their
roof and fix it right the first time.

200+ 5%

Verified
REVIEWE

MS

Locally




Meet
The

Team

Jeff White Ashley Streight Abe Draper Carolyn Foley
Owner/Publisher Assistant Publisher Photographer Ad Strategist

Susan Marquez Kayland Partee Gingerlyn Wallace
Writer Videographer/Photographer Creative Marketing Director

o
0 O Website: CentralMSRealPoducers.com « Facebook: CentralMsRealProducers
Instagram: centralmsrealproducers « YouTube: www.youtube.com/@CentralMSRealProducers

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the

statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
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FAST WDIR REPORTS | REALTOR-FRIENDLY SCHEDULING | TERMITE INSPECTIONS
PREVENTATIVE PROTECTION PLANS | QUICK TURNAROUND TIMES

conk www.trustcook.com

IS EIe K 601-924-3701
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Follow us on our social channels for the latest info on exclusive events, newsmakers and more.

Residential & Commercial Roofing - Roof Replacement & Repair - Siding Services

ﬂi‘ R ONE-STOP-SHOP FOR qoltltsnunnl
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Serwng Mississippi Homeowners since 2007

CAPTURE
YOUR PROPERTY'S

ﬁ J#aaip/aﬁ..s

601.209.4446
jhookphotos@gmail.com
(©) @jhookphotos € John Hooker

PHOTOS e VIDEOS/REELS e DRONE FLOOR PLANS
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PUBLISHER’S NOTE

Who's in
the Room?

Recently, I was spending time with a
REALTOR® who shared something about
Real Producers that has stuck with me.

She said, “Ilove coming to a Real
Producers event because it really boils
down to who’s in the room.”

She explained that when she looks
around and sees a room filled with top-
producing agents, the conversation is
different. It’s elevated. These are like-
minded professionals who understand
what it takes to build a successful

real estate business. Instead of simply
exchanging business cards, they’re

sharing ideas, learning from one another,

and looking for ways to collaborate.

Then she said something that
captured the other side of the Real
Producers community.

“I also love that your partners aren’t

in the room begging for my business.
They’re actually taking the time to build
relationships and get to know me. And I
know your partners are recommended
by top agents, so I appreciate that
they’re already vetted.”

Iloved hearing that because, in a few
sentences, she described exactly what
we hope happens when we bring this
community together.

Our Preferred Partners make Real
Producers possible. But their role here is
about much more than appearing in the
pages of a magazine.

It’s about being in the room.

There’s something powerful that
happens when you repeatedly bring
good people together.

Alender and an agent have a
conversation that has nothing to do
with a loan. An inspector gets to know a
10 - September 2026

REALTOR® before there’s ever a house
to inspect. A title professional and an
agent discover they share the same
philosophy about taking care of clients.

No pitch. No transaction.
Just a conversation.

Then, somewhere down the road, a
need arises.

Instead of searching for a company, you
remember a person.

You remember the conversation.

You remember how they carried
themselves. You remember that other
successful agents have recommended
them. There’s already a foundation of
familiarity—and an opportunity for
trust to grow.

That’s where the Real Producers model
comes to life.

We create the introduction. Our
REALTORS® and partners create the
relationship. Great experiences build
the trust.

And the best relationships work
both ways.

Our partners have clients, friends,
families, and networks of their own.
As they get to know the REALTORS®
in this community, they discover great
professionals they can confidently
refer, too.

One introduction can lead to a
relationship. One relationship can lead

to an opportunity. And over time, those
opportunities create a community of
people who know one another, support
one another, refer one another, and
ultimately serve their clients better.

That’s not networking for the sake
of networking.

That’s community working the way
it should.

So the next time you come to a Real
Producers event, take a moment and
look around.

Meet an agent you don’t know.
Introduce yourself to one of our
partners. Have a conversation without
worrying about where it might lead.

Build the relationship before you
need the relationship.

Because in the end, what makes Real
Producers special isn’t simply the
magazine or the events.

It really does boil down to who’s in
the room.

Jeff White
Owner/Publisher

Trusted Land & Drainage smllllﬂlls |0 lﬂSllng Pmleﬂtlﬂn

--..T 'j?‘ 4

%/C Dun-Rite Gutters, Inc.
O Have it Done Right by Dun-Rite

We specialize in 6" half round Aluminum & Copper

¢ Top Quality Gutter Installation, Repair & Cleaning Services

e Competitive Prices from Copper Gutters to Leaf Guards
¢ Free Estimates & Professional Consultation

¢ 2 Year Warranty on Installations

Mark Dungan, Owner
601-605-0000
Madison, MS

www.DunRite-Gutters.com

Central Mississippi Real Producers - 11




M . D ! Your Local Resource

ove-in bay o | Mary Allen Bennett
. ‘ 601-212-4441

Made Sim pl er mbennett@firstam.com

When move-in madness strikes;
be thankful for home warranties.
Our benefits begin on day 1of
coverage, offering valuable relief
if covered appliances and systems
unexpectedly break,

Contact me for details,

) flrsta.rhr-z.;-.?liers_tate.cor"r: " : s | F - “vour Clients are
Phone Orders: 800-444-9030 My Clients”

Capture the essence.
Elevate the space.

First Time Realtors Receive
Their First Shoot 50% OFF*

*Premium Package | Saves YOU over $200!
Promo Code REPPRO50

REP PRO

MREAL ESTATE PHOTOGRAPHY
Colossians 3:23

............................

‘50 |
@IFE PROMQDE:

ANY JUNK : REALPRODUCERS

REMOVAL SERVICE

Bﬁ TWO MEN AND A

e
J U A JUNK TRUCK.

601.298.8055

twomenandajunktruck.com

Offer only valid at the TWO MEN AND A JUNK TRUCK. Ridgeland location.
Can not be combined with any other offer or discount. Not valid on prior
purchases. Each franchise is independently owned and operated.

Tie Your Closings With the Best!

WWW.reppro.org
» Residential & Commercial < After-hours Closings

Real Estate Closings * Mobile, STATE-WIDE

» Title Confirmation Closings

e Title Searches » Certificates of Title

James E‘ Renfroe « Title Litigation * Business Formations
Renfroe & Perilloux, PLLC - Wills and Estates  Bankruptcy
648 Lakeland East Drive, Suite A
Flowood, MS 39232
601.932.1011 « www.MSLawfirm.biz

12 - September 2026

TR REAL PRODUCERS

WIN A
GIFT CARD

‘% E Scan the QR code to enter
q 1 Take our quick survey (it's just 1 minute) and you'll
be entered for a chance to win a $250 gift card.

NO PURCHASE NECESSARY Open fo |ega| rsﬂdems of the US. (exclu]dzl%»\rlzona Florida, New York, and Rhode Island), age 18 or

older. Voi whers pro i ne Emrn parlo begins 9{]1/25 and ends 126 at 11:59 PN ET Limit one amr6 per person. One
winner will be randomly selected eac! mom (on or about the first of each month) to receive a $250 gift card. Odds of wmmngbde&end
on the fotal number of entries receive euth month. Winners will be notified via email. The N2 Company, d/b/a RE
(collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if fechnical or other issues prevent it from running as
plnnnet‘ By emennli , participants agree fo release and hold N2 harmless from any claims unsmg out of pnmcl?nnon N2is not
responsible for technical errors or issues beyond ifs control. These rules are governed by the laws of Texas.

j| TWO MEN
AND A

TOLIAW

=) TWO MEN
@ AND A TRUCK.

601.853.9644

twomenandatruckjackson.com
Each franchise is independently owned and operated. | U.S. DOT No. 913816

Because Electrical Issues
Shouldn’t Kill Your Deal

P
Qampbell
Electric

Fast,
code-compliant
repairs that
keep closings
on track.

Chase Campbell
Owner

(601) 573-2702
campbellchase18@yahoo.com

Central Mississippi Real Producers - 13
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A SPARK FOR By susan
SOMETHING BIGGER ABE DRAPER

A chance conversation with a friend unexpectedly
led Brook Burt to the thriving business she owns
today. MS Clean Co., LLC is a long jump from

where her story began. A proud graduate of Pearl
High School, the journey began with a passion for
understanding the human body and helping others,
leading to studies in Sports Medicine at Boise State
University. Building on that foundation, a Bachelor’s
Degree in Business from Mississippi College provided
the strategic tools and operational mindset needed to
navigate the business world.

For years, those skills were put to work in the
fast-paced insurance industry. Serving multiple
roles from underwriting, marketing, and licensed
agent, the corporate world created an eye for detail,
customer communication, and risk management.
But while the insurance world offered stability, a
different calling was waiting just around the corner.

When COVID-19 hit, lives and daily routines were
flipped upside down. Through the uncertainty, a
simple act of kindness changed everything: stepping
in to help a friend clean and organize their home.

What started as a favor quickly revealed something
profound. “I realized very quickly how much I
loved it,” reflects the founder. “It wasn’t just about
making a room look nice; it was about helping
people completely reset their lives. Seeing the
physical transformation of a home gives you instant
gratification, but seeing the emotional weight lift off
someone’s shoulders gives you a real purpose”

Transitioning from corporate underwriting to hands-
on service allowed every previous chapter of life to
align. The discipline of sports medicine, the sharp
precision of insurance work, and the business ability
to make decisions all came together to create a service
model built on trust, efficiency, and high standards.

The company specializes in vacant homes — move-
outs, move-ins, and post-renovations in the central
Mississippi area. “We travel up to an hour in

every direction from the metro Jackson area.”
Understanding there is often a tight budget, MS Clean
Co. offers flexible vacant cleaning options tailored to
what their clients actually need.

Central Mississippi Real Producers - 15



Attention to detail is important for Brook. Every
nook and cranny is cleaned, including years of
grime in places like under the refrigerator. By the
time she and her crew finish cleaning a home, it is
move-in ready. “We strive to be fast and reliable,
and we guarantee our work. We want all our
customers to be happy.”

Today, every home is treated as more than a

job checklist. It is an opportunity to grant busy
families, working professionals, and transitioning
homeowners the gift of time, clarity, and a fresh
start. In a world that often feels chaotic, providing
an immediate, tangible, and positive impact inside
people’s personal spaces remains the driving force
every single day.

Brook is married to John Burt, who is the Assistant
Chief of Criminal Investigations for the Rankin
County Sheriff’s Office. They just celebrated 20
years together. John and Brook have a 17-year-old
son, Emerson, who attends Florence High School.
Emerson plays soccer for a few teams, including the
Florence High School Varsity soccer team and Rush
United travel soccer league. In between seasons, he
enjoys indoor soccer leagues and going to college
soccer clinics.

In the little bit of free time she has between working
and chasing her son from field to field, Brook enjoys
thrifting, traveling with her friends, and fishing when
she can find a lake.

16 - September 2026

IT WASN'T JUST
ABOUT MAKING A
ROOM LOOK NICE;
IT WAS ABOUT
HELPING PEOPLE
COMPLETELY RESET
THEIR LIVES.”

Now a year into her business, Brook is excited to

look ahead to the future of MS Clean Co. “Starting a
business takes courage, but staying the course takes

a village. My clients, friends, and family have kept
me grounded every step of the way.” Her hard work
has already been recognized. “We were nominated as
one of the Top Five cleaning companies last year, in
our first year of business,” says Brook. She was also
nominated Top 40 people under 40 for Hometown
Magazine in 2020. %

Central Mississippi Real Producers - 17



FAST SCHEDULING.
CLEAR DOCUMENTATION.

/ TRUSTED SERVICE.

From inspections to
Iach-mlnute repairs, Grant Air
i Condltlonlng & Heating helps
-y ‘keep your closings smooth
g ‘ and stress free.

i

| wm T 1‘\‘\\

Trusted by Homebuyers.
Valued by Realtors®

Voted Best Mortgage Lender by Madison’s Red
Carpet Best of the Best Awards, Greg Shows delivers
responsive service, reliable financing and local

decision-making that keeps transactions moving.

Partner With Greg Shows Today!
601.607.3708 | YourCNB.com/Greg | nmLs#746590

All loans are subject to credit approval.

Citizens
National Bank _—

EEEEEE

CREATING I3ccuutiful Spaces, IS |
 SPECIFGALLYDESIGNED FOR YOU.  Your Fariner

S— Y Y —

In a competitive market, the right
partnership makes all the difference.
[erce Hirre Wartarty Terkin, yens deires
peace of mind and lasting vahse for your
clients~befon, during, and long after closing

””G%W
mgclandscapes.comi

BEFORE Ty 661.906.2503

18 - September 2026

FROM INSPECTION TO
CLOSING, WE‘VE GOT
THE ROOF COVERED

Residential CIeurmng Services
Move In/Move Out

Brook Burt, Owneg Rent-Ready Cleaning

Residential &
Commercial Roofing

Storm Damage Restoration
Gutter Installation

MS CLEAN CO. T
Nominated Top 5 Cleaning Companies
ELEVATED (601) 573-1364

2025 for Hometown Magazine
(£) (769) 349-4441 » mscleancol@gmail.com ROOFING + EXTERIORS www.elevatedroofpro.com

Central Mississippi Real Producers - 19
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Sometimes, a nudge can
change the course of a life.

Les Penn was content. He
had built a successful career
in grain merchandising and
transportation, was deeply
rooted in his hometown of
Canton, Mississippi, and was
serving his community as an
alderman. Real estate wasn’t
necessarily part of the plan.

But his wife’s uncle, Sonny
Jameson, an agent with
Mossy Oak Properties, saw
something in Les that made
him think otherwise. More
than once, he encouraged
Les to give real estate a try.

“IT'had a great job with a
company I'd been part

of since 2014, and I was
serving as an alderman in
Canton,” Les recalls. “But
the more he pushed me, the
better it sounded.”

In the summer of 2023, while
driving home from a family
beach vacation, Les made up
his mind. He began studying
for his real estate license and
earned it at the end of July.

“My business has been
growing ever since.”

Deep Roots in Mississippi
In many ways, real estate—
particularly land—was a
natural fit.

Born and raised in Canton,
Les has spent most of his life
connected to agriculture,
timber and hunting land.

He left home to attend
Mississippi Delta Community
College in Moorhead, where
he played baseball, before
continuing his education at
Ole Miss.

In 2009, he returned home
to help with the family and

went to work alongside

his cousin, Sterling, in his
uncle Scott’s timber and
grain logistics business.
Agriculture was already a
family tradition. Les’s father
and brother have continued
a successful row-crop
farming operation.

Les began working with
Southeast Grain Transit in
2009 and later purchased
the business from his
uncle in 2013. In 2014, he
began marketing corn for
Grain Marketing Services,
LLC, in Flora. For more
than a decade, he has
helped farmers throughout
Mississippi and Louisiana
market their crops and secure
the best possible prices.

That agricultural
background has translated
naturally into real estate.
Combining Mossy Oak
Properties’ national brand
and marketing reach with
Les’s local knowledge and
lifelong connection to land
has proven to be a winning
combination for his clients.

RISING STAR

Les is an agent with Mossy
Oak Properties Bottomland
Real Estate, whose main
office is in West Point, with
additional offices in Madison
and Clarksdale.

“Mossy Oak is in more than
30 states and continues

to grow,” Les says. “Each
brokerage is independently
owned and operated.” The
Mossy Oak name and its
reputation in rural land sales
immediately appealed to
him, as did the opportunity
to work alongside the person
who first encouraged him to
enter the business. “With my
background in agriculture,

I like being outdoors, and

I appreciate the land,” Les
says. “I have friends who
own brokerages, and they
understood why I decided to
go with Mossy Oak. I've loved
every minute of it.”

What has impressed him

just as much as the brand

is the camaraderie within
the real estate community.
“Everyone is so helpful—
even brokers and agents who

Central Mississippi Real Producers - 21



deal

is like a
¢ to
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work elsewhere,” he says.
“It’s a supportive community.
If ’'m stumped on something,
there’s always somebody
willing to go out of their way
to help.”

More Than Land

When Les first earned his
license, he expected most of
his business to center around
agricultural and recreational
hunting properties.

Being located in Central
Mississippi, however, quickly
broadened his opportunities.

“I do as much residential
as anything else, which has
been great,” he says. “I also
tend to sell a lot of smaller
tracts—five or six acres or
so—more and more people
are wanting a little space.”

What began as a plan to sell
real estate on the side has
grown into something much
larger. “My plan was to sell
real estate part-time, but I've
been blessed, and I would
consider myself full-time

at both of my careers,” Les
says. “l would never allow

a farmer, buyer or seller to
feel like they are only getting
me part-time. Right now, I'm
as busy as I want to be, and
things are going well.”

Part of what keeps him
energized is the challenge

of putting a deal together.
“Every deal is like a new
game to me,” he says. “You
start, you negotiate, you try

to get what your client wants,
you make it work, and then
you get to closing. That means
my client wins, and I win.”

The size of the transaction
makes no difference in the
effort he gives. “It doesn’t
matter if it’s a $90,000

car wash or an $800,000
home. I treat every deal
the same, with the same
level of commitment.”

Always looking to grow
professionally, Les has
completed the required

60 hours of broker pre-
licensing education and
has received approval from
the Mississippi Real Estate
Commission to sit for the
broker’s examination.

Treating Clients

Like Friends

For Les, real estate ultimately
comes down to trust.

Whether someone is buying
or selling a home, a farm,

a hunting property or a
commercial investment,

the transaction may be

one of the largest financial
decisions of that person’s
life. He never takes that
responsibility lightly.

“As an agent, I walk people
through the steps,” Les says.
“When someone puts their
trust in me, without question
I'm going to do the best job

I can to take care of them. If
I do that, hopefully it results
in return customers and
referrals down the road.”

His philosophy is simple. “I
try to treat every client like I
would treat my best friend.”

The work also gives him the
opportunity to see properties
he might otherwise never
experience. “From a million-
dollar home to some of the
older country homes that
are so solid and well-built,
it’s interesting to see all the
different properties we have
in this area,” he says.

But for Les, there is still
something special about

land.“Land is what I really
love. Sometimes I can’t
believe I get paid to take
people out in the woods and
look at property.”

Home, Family

and Community

For all the demands of two
careers and public service,
Les’s life remains centered
around family and his
hometown. Les and his wife,
Murray Ann (Terry) Penn,
have two children, Ann
Bryan and Jack, who attend
Canton Academy. One family
tradition is particularly
sacred: their annual
summer trip to Cotton
Bayou in Orange Beach.
“That’s a non-negotiable,”
Les says. “It’s a family trip
we’ll always have.”

He enjoys hunting, although
his passion extends well

beyond the hunt itself. Much
of his enjoyment comes from
improving and managing the
land. “Habitat. Game keeping!
I'love getting the land ready
to hunt,” he says. “We have

a camp outside Canton
where we enjoy going on the
weekends and such.”

The Penn family attends
First Methodist Church in
Canton, and Les continues to
serve the community he has
called home for most of his
life. Whether he is helping

a farmer market a crop,
representing his hometown,
walking a family through the
purchase of a home, or riding
through a tract of Mississippi
timber with a prospective
buyer, the common thread is
unmistakable: relationships,
community,and a genuine
appreciation for the land.

Real estate may not have
been part of Les Penn’s
original plan. But sometimes,
the right nudge points you
exactly where you belong. #
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Website:

f

Facebook:
CentralMsRealProducers

o

Instagram:
centralmsrealproducers

YouTube:
https://www.youtube.com/@
CentralMSRealProducers

BECAUSE GREAT
M PARTNERS DESERVE A
GREAT TITLE TEAM

—-"'.Q._“, REAL ESTATE CLOSINGS « TITLE INSURANCE
Vuleclion of P wpedy Kghls

Jackson ¢ Brandon ¢ Hattiesburg ¢ Laurel *« Flowood

601-414-4141

www.LandClosings.com

FIRST
IMPRESSIONS

HOME TOUI RS SELL

MS

(801) 792-0296 e www.HomeToursMS.com

UNION HOME MORTGAGE

WHO'S ON YOUR
CLOSING TEAM?

Partner with a lender who communicates,
solves challenges, and delivers exceptional client

experiences.

LET'S BUILD SUCCESSFUL
CLOSINGS TOGETHER.

Kasey Finklea

Loan Officer | NMLS 69607
O: (601) 608.7746 | C: (601) 502.6444

Leslie Key

Branch Manager | NMLS 1441982
O: (601) 812.6299 | C: (601) 862.8006

Union Home Mortgage Corp. | NMLS 2229 | nmlsconsumeraccess.org | 578 Lakeland East Drive, Suite C, Flowood, MS 39232 | Leslie Key NMLS 1441982 | AL 85134 | MS 1441982 | TN 1441982 | Kasey Finklea LO NMLS
= 69607 | MS 69607 | FL LO136920 | AL 69607
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PURPOSE.

| WANTED
TO MAKE A
€€ DiFFERENCE
IN PEOPLE’S

There was a time when
Becky Moss dreamed
of sitting behind the
anchor desk at a
television station in
Washington, D.C. or
New York City. Those
were ambitious dreams
for a girl who grew up
just outside the small town of
Morton, Mississippi.

“We actually lived outside of
Morton, in the country,” Becky
recalls. “My mom was an
educator for 45 years while my
father was a businessman and
politician.” The youngest of three
children, Becky says she has two
older siblings.

When it came time for college,
her aspirations shifted from
journalism to business. She
earned both an undergraduate
Business Degree and a Masters
Degree in Business from
Mississippi College, inspired by
her family’s entrepreneurial
background. “My family owned
several businesses, so I developed
a real entrepreneurial spirit.”

While still in college, Becky began
working at Community Bank,
where she was introduced to the
mortgage industry. In 1996, she
joined Deposit Guaranty, working
first in the Credit Department
before moving into Commercial
Lending. “I worked with
agricultural, oil, and gas clients,”
she says. “I worked at Deposit
Guaranty for nine years through
two mergers. I truly felt at home
there and made several lifelong
friends. Although she enjoyed
banking, Becky wanted more
flexibility to spend time with her
young daughter. “I knew I wanted
a career where I could still pick
up my child from school while
also using my education and
nurturing my love for people.”

BY SUSAN
MARQUEZ
PHOTOS BY
ABE DRAPER

At the time, Becky was
commuting from Brookhaven

to Jackson. While preparing to
relocate her family to the Jackson
area, she called the listing agent
on a home she was interested

in. “It was Becky Tann. When

we met, we instantly clicked. I
knew we’d be friends.” During
their conversations, Becky Tann
suggested she consider a career
in real estate. “It took me a while
to really think about it,” Becky
says. “But I remembered taking
real estate courses in college,
and I began to feel The Lord was

leading me in that direction. I
wanted to make a difference in
people’s lives.”

She enrolled at the Mississippi
Real Estate Institute, where she
built valuable relationships within
the industry, and earned her real
estate license in July 2005. Ready
for a new chapter, Becky joined
Nix-Tann & Associates. “I wanted
to learn everything I could. I
wanted to be knowledgeable and
truly take care of my clients. I also
wanted mentorship, and I found
that in Becky Tann.”
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BUT MORE THAN
ANYTHING,

| SIMPLY ENJOY
SPENDING

TIME WITH THE

PEOPLE | LOVE.”

66

Like many successful Realtors®,
Becky admits breaking into the
business wasn’t easy. “By the end
of my first year, I'd sold a few
homes, but breaking into the
business definitely took time.”

Her very first transaction began
while hosting an open house

for another agent. “I met a
prospective client that day who
was relocating to the Jackson area
with his family after accepting
anew job.” That experience
sparked a passion for helping first-
time homebuyers.

“Every transaction is different. A
large portion of my job is to help
eliminate stress. As a Realtor®,
I'wear a lot of hats. This career
is about so much more than
coordinating a transaction. It is
truly about relationships.” More
than two decades later, Becky
says the relationships she’s built
remain the greatest reward.”I’'ve
had so many clients become close
friends. I love getting to know
people, hearing their stories,
and helping them through an
important season of life. But the
biggest compliment is when a
former client calls me again or
sends me a referral.”

Becky and her husband, Jeff, have
been married for 29 years. They
have two children: Kathryn, 24,
who will be married this October,
and Jarrett, 18, a sophomore at
Mississippi College.
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Now, after more than 20 years
in real estate, Becky is beginning
another exciting chapter.

“Jeff recently earned his real
estate license and has joined me
at Nix-Tann & Associates, and I'm
thrilled,” Becky says. “He’s spent
many years in medical device
distribution and sales and brings
a tremendous commitment to
serving clients. This is an exciting
opportunity for both of us.”

The Moss family lives in Brandon,
and they are active at First
Baptist Fannin, where Becky
teaches Sunday School and Jeff
serves as a Deacon.

When they’re away from work,
family comes first. “We’re a family
of hunters, and we love traveling
with family and friends,” Becky
says. “But more than anything, I
simply enjoy spending time with
the people I love.”

After more than 20 years in real
estate, Becky still approaches
every client with the same
purpose that first led her to

the profession: serving people,
building lasting relationships,
and helping families navigate one
of life’s biggest milestones with
confidence and care. ¥
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A NOTE FROM CENTRAL MISSISSIPPI REALTORS®

K"l.
S REALTORS® routinely meet new people, enter unfamiliar properties,
: work alone and conduct business outside traditional office hours. Most
R E A e ) D m appointments go exactly as planned. Still, preparation matters.
’ | Iﬁlr i September is REALTOR® Safety Month, an annual reminder to take a
) "I'! K ! I closer look at the habits and precautions that help reduce risk on the job.
-
|

! 7 10 Ways to Work Safer:

1. Meet first. Meet new clients at the office or in a public place.

2. Know who you’re meeting. Verify new prospects before an
appointment.

3. Share your schedule. Make sure someone knows where you are
and when.

4. Keep your phone alive. A dead battery is not a safety plan.

. Know your exits. Take a quick look around before the showing begins.

6. Let clients lead. Direct them through the property instead of walking
ahead.

7. Skip tight spaces. Attics, basements and tiny rooms can be toured
without you

8. Have an out. Know how to dip if something feels off.

9. Trust your instincts. Don’t wait for a better reason to leave.

10. Make it routine. That’s how safety becomes a habit.

w1

CMR members have safety resources at their fingertips with tools like
FOREWARN and SafeShowings. FOREWARN provides identity and
background intelligence that can help members verify prospects before
meeting them, while SafeShowings offers another layer of protection for
agents working in the field.

This September, revisit your safety plan. Then keep using it in
October. And November. And December. For the rest of forever, stay
vigilant and stay safe.

Because in a profession built around opening doors, knowing when not
to walk through one matters just as much.

To learn more about the tools and resources available to CMR
members, visit cmr.realtor or give us a call at 601-948-1332. For
additional REALTOR® safety resources, visit nar.realtor/safety.

<
o CentralMississippi @
B REALTORS

?.__Sagegﬂombiﬂ,d.
-y
|9

FOREWARN

Mame: john Doe
Addrezs: 111 5 Main,
Boca Raton, FL 33431

32 - September 2026 Central Mississippi Real Producers - 33



Central Mississippi

>

BY THE
NUMBERS
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TOTAL 5]\ OLUME
COMBINED
TRANSACTIONS $8,789,144

8,719

Montgomery McGraw, PLLC
Attorneys at Law

TRUSTED REAL ESTATE
LEGAL COUNSEL IN MISSISSIPPI

Commercial, Residential, Recreational, & Farm Land Sales
Landlord & Tenant
Deeds, Easements & Deeds of Trust
Real Estate Litigation
Foreclosures

www.montgomerymecgraw.com
(601) 859-3616

151 West Peace Street, Canton, MS
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PriorityOne
Mortgaquem

A Phivdsion of PrisriyCine Rk

Experience
Starts Here

Trent Nelson
Mortgage Loan
Originator

104 Church Rd - Gluckstadt, MS
(601) 572-9428 - homeloanswithtrent.com

NMLS:1089813

BUYER INSPECTIONS ¢ SELLER INSPECTIONS « MOLD TESTING

Smith Hom? '
Inspectlons, LLC ‘

With Smith Home Inspections, you will get a lot more /.
than just an inspection. The best part is it’s Free!

90 Day Warranty | MoldSafe | SewerGard | RecallCheck N
a Full Concierge Service and More! |4 .

To lean more, or schedule an inspection online,
visit www.SmithHomInspectionsLLC.com

Joshua Smith
Certified Home Inspections
MHIB #0681

O oiainam MoLDSAFE SEWER - -EG} {;a 601-310-3199

Get The Insurance You Need At A Price You Can Afford

Helping you find the best value on auto insurance, home insurance, business insurance,
and more from several of Mississippi’s most trusted carriers.

RIVERSIDE

INSURANCE AGENCY

254-B Katherine Dr. Flowood, MS 39232
601-371-8355 | 769-251-0115
WWW.RIVERSIDE1ST.COM
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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YOUR LEAK!

SPECIALTIES

Roof Repair Commercial Roofing (TPO/PVC)
Roof Replacement Custom Copper Flashing

Roof Wash + Algae Protection Siding

Metal Roofs Gutters

Roof Coatings Windows

SCAN ME

SCHEDULE YOUR NO-COST
ROOF ASSESSMENT TODAY!

M s01-966-8233
NoMoreRoofl.eak.com




