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BEYOND THE POOL. BEYOND EXPECTATIONS.

From luxury pools to elegant hardscapes and expert drainage solutions, GW Oliver
transforms outdoor spaces with precision and care. With over 20 years of experience,

we handle every detail—design, construction, permits, and even HOA approvals.
Your vision, built to last.
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225-304-2499
info@landscapekingla.com

LH#4233

• Landscaping Installation

• Landscape Lighting 

• Pavers

• Sod

• Irrigation

• Drainage

Joseph King
Owner

• Consultation & Planning

• Free Quotes Available

• Experienced Team

• Licensed & Insured

• Landscape Specialists

• Excellence in Customer Service

LANDSCAPE KING
Specializing in 

landscape transformation

Landscape King landscapeking_la.

GEAUX
REDSTICK.

GEAUX
LOCAL.

We Are Growing!

Stated Income Programs • Bank Statement Programs
One Time Close New Construction • Mobile Homes

FHA, VA, Conv, Jumbo • DSCR

N O  C R E D I T  S C O R E  P R O G R A M S  A V A I L A B L EN O  C R E D I T  S C O R E  P R O G R A M S  A V A I L A B L E

RedstickFinancial.com
   @redstickfinancial
11918 Bricksome Ave, Suite F
Baton Rouge, LA 70816

225-407-9250

Licensed in Louisiana, 
Mississippi, Texas, 

Alabama & Florida

Sheridan Fay
Broker/Owner

NMLS # 1967817

Darrell “Randy” Tubbs
Loan Originator
NMLS #178782

Jadyn Brown
Loan Originator
NMLS #2701163

Kimberly Albritton

Loan Originator
NMLS #1877647

Ryan Mott
Owner/President
NMLS #876641
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• Real Estate Clean-Ups & 
Clean-Outs

• Post-Construction Clean-Ups
• Luxury Residential Cleaning 
• Commercial Office Cleaning 

& Janitorial
• Bonded & Insured
• Friendly & Professional
• On Time, Every time

Let Us Do the

CLEANING
FOR YOU!

11824 Market Place Ave • Baton Rouge, Louisiana
toni@tonipoppins.com • (225) 333-8283

www.tonipoppins.com

Charles G. Blaize, Jr.
Partner

Brett Bajon
Closing Attorney

Connie Easterly
Closing Coordinator

Darby Baronet Mann
Marketing Director

FONDRENBLAIZELAW.COM
Baton Rouge: 10101 Siegen Lane, Ste 4A | 225-810-4998

Houma: 1499 St. Charles St | 985.223.4725
Proud Partner of Baton Rouge Real Producers since 2020

we close the

BIG DEALSBIG DEALS

OIL & GAS

FAMILY LAW

PROPERTY 

LITIGATION

RESIDENTIAL & 

COMMERCIAL 

CLOSINGS

WILLS & 

SUCCESSIONS

The attorneys of Fondren Blaize and Louisiana Family Law Firm come together to deliver the best in legal 

representation for the citizens of Louisiana. Our combined practices include business law, real estate law, 

mineral law and family law. As a team, we are uniquely prepared to handle cases both individually and in 

cases where di�erent types of legal matters overlap.
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Meet
The

Team
Gina Miller

Publisher
Holly Griffin 

Assistant Publisher

Follow us on our Social Media 
   
 

@BATONROUGEREALPRODUCERS 
For More Information on how you can get involved email Gina @ gina.miller@realproducersmag.com

Laken Foisie
Staff Writer

Breanna Pizzolato
Staff Writer

Stevie LeJeune
Photographer

Wesley Sun Chee Fore
Photographer

DISCLAIMER: The articles and opinions expressed in this 
publication are those of the respective authors and do not 
necessarily reflect the views of The N2 Company d/b/a 
Real Producers (“N2”). Advertisements appearing in this 
publication are paid placements and are not endorsed 
or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, 
contributors, or advertisers featured herein. Portions of this 
publication may include content created with the assistance 
of artificial intelligence (AI) tools by authors or contributors 
and may not be independently verified by N2.

Jess Wellar 
Staff Writer

High-Quality Services From 
Certified Professionals

avssla.com
225-439-7920

AV SECURITY NETWORKING

All your coverage covered.

Integrity.
Experience.
Excellence. 

Helping You Make Your Clients' Real Estate Transactions A Done Deal

MICHAEL JONES
Owner/Attorney

TAJH MATHEWS
Owner/Attorney

absolutetitlecompany.com  |  (225) 960-4326
2321 Drusilla Lane  |  Suite C  |  Baton Rouge, LA
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DESIGNED FOR CLIENTS WHO EXPECT MORE
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225-456-1335 | BRANDEN BRIGNAC
CAJUNCOOLERS@CAJUNCOOLS.COM

CAJUNCOOLS.COM

Spring 
is Here

Before the Heat Hits, It's 
Time To Tune Up Comfort

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding AreasEXPRESSPLUMBREPAIR.COM
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From boring to brilliant.
The right flooring can transform any 
college apartment or dorm into a space
that feels like home. 

YOUR DESIGN 
PARTNER 
FROM 
FOUNDATION 
TO FINISH
Builders trust me to keep projects moving.
 
Homeowners trust me to bring their vision to life.
 
Working alongside builders, contractors, and trades, I bridge the gap between construction 
and exceptional design—creating homes that are as functional as they are beautiful.

(225) 354-9245 | jennifer@embark-interiors.com | embark-interiors.com

Specializing In:

Jennifer Liffmann
Principal Designer

• New Construction • Whole-Home Renovations • Kitchen & Bath Design
• Space Planning • Construction Selections & Specifications
• Builder & Homeowner Collaboration
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225-936-5243 
s1l.com/loanofficer/doug-bickley

bickleyteam@s1l.com

Speed
Ease

Expertise
The difference
you can SEE

Synergy One Lending, Inc. | NMLS 1907235 | For licensing information, go to: www.nmlsconsumeraccess.org | 610 W. Ash Street, Suite 
1505, San Diego, CA 92101 | (888) 995-1256 | Doug Bickley NMLS#96576, Alisa Eaton NMLS# 500377, Caden Turner NMLS##2299117, 

Lainey Guy NMLS#1161484, Clayton Wood NMLS#1644450. State required licensing information: LA, GA, FL, SC, TN, TX, AL. Not 
a�liated with any government agency. All Loans are subject to underwriting approval. Terms and Conditions apply. Subject to 

change without notice.

This section has been created to give you easier access when searching for a trusted 
vendor. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. 
Please support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

AESTHETICS
Louisiana Aesthetics & Skincare
(225) 636-2603
www.louisianaaesthetics.com

CARPET & FLOORING
Carpet World
(225) 341-1269
www.carpetworldoflouisiana.com

CARPET/UPHOLSTERY 
CLEANING
NelsonB Refreshing
(225) 888-3974
www.nelsonbrefreshing.com

CERTIFIED PUBLIC 
ACCOUNTANTS
Greg A. Kennedy, CPA, APAC 
and Ashton Kennedy, CPA
(225) 292-5112
www.gakcpafirm.com

CLEANING, MAID & 
JANITORIAL SERVICES
Toni Poppins Cleaning Experts
(225) 333-8283
www.tonipoppins.com

CONSTRUCTION/RENOVATION
Anchor Renovations and 
Construction, LLC
(225) 831-6467
www.anchorremodels.com

CUSTOM BUILDER
Krewe Construction
(337) 806-9589
www.kreweconstruction.com

CUSTOM POOLS
GW Oliver Construction
(225) 757-5577
gwoliver.com

ELECTRICIAN
Circuit Breaker Electric LLC
Michael Webster
(225) 572-7963

Steadfast Electric
(225) 364-9218
www.steadfastelectric.com

FENCING
Scott Fence USA
(225) 752-7772
www.scottfenceusa.com

FLOORING
Hubbard Flooring Studio
(225) 924-1582
www.hubbardflooringstudio.com

HAIR SALON
Salon Raybon
(225) 756-1201
www.salonraybon.com

HEALTH INSURANCE
AGHealth Insurance LLC
(334) 354-7681
www.aghealthinsurance.com

HOME AUDIO / VIDEO
AVSS
(225) 439-7920
www.avssla.com

HOME WARRANTY SERVICES
American Home Shield
(225) 247-6620
pro.ahs.com

HVAC SERVICES
Cajun Cooler LLC
Branden Brignac
(225) 456-1335

INSPECTIONS
Paragon Inspections
Scott Guidry
(985) 519-4343
www.paragoninspectionsllc.com

INSURANCE
Goosehead Insurance
Stacey Keller
(225) 379-5111
www.kelleragency 
goosehead.com

Safesource Insurance
Aundrea Allen
(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN
Embark Interiors
(225) 354-9245
www.embark-interiors.com

JUNK REMOVAL & HAULING
Tenfold Dumpster Solutions
(225) 615-8563
www.tenfolddumpsters.la

LANDSCAPING
Ground Source Landscaping
(225) 431-8442
www.groundsource 
landscaping.com

Landscape King
(225) 304-2499
www.landscapekingla.com

Lions Landscaping
(225) 221-1590
www.lionslandscapingbr.com

MORTGAGE LENDER
NEXA Lending
(225) 301-7951
www.tracedavidmortgage.com

NOLA Lending Group, A 
Division of Fidelity Bank
NOLALending.com

Redstick Financial
(225) 407-9250 x102
www.redstickfinancial.com

Synergy One Lending
Doug Bickley
(225) 490-6657

MOVING COMPANY
Relocation Solutions of LA.
(225) 355-6683
www.relocationsolutionsofla.com

PAINTER
Rouge Painters
(225) 573-1736
www.rougepainters.com

PHOTOGRAPHER
SNL Photography
(225) 776-7784

PLUMBING
Express Plumbing Repair 
and Drain Cleaning
(225) 788-2513
www.expressplumbrepair.com

ROOFING
Cypress Roofing
(225) 450-5507
www.cypressroofingla.com

Top Team Roofing & 
Construction
(225) 571-1740
www.thelatopteam.com

SEPTIC SERVICES
Little Rooster Septic Service
(225) 622-3752

TITLE ATTORNEY
FB Title Solutions
(225) 810-4998
www.fondrenblaizelaw.com

TITLE COMPANY
Absolute Title Company
(225) 960-4326
www.absolutetitlecompany.com

Gulf Coast Title
(225) 456-4222
www.gctitle.com

TREE SERVICES
Big Bass Tree Service LLC
(225) 892-8382

VIDEOGRAPHY
Numa Films
(337) 371-9498
www.numafilms.com

WINDOW CLEANING
Pink’s Window Services
(225) 465-7314
www.pinkswindows.com
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CluckCluckPooPooTruck

• New Sod Installation

• New Flower Beds

• Landscape Cleanup

• Irrigation

• Landscape Lighting

• Gutter Cleaning

• Stump Removal

• Trash/Debris Removal

• Lawn Maintenance

• Landscaping Maintenance

• Flower Bed Design

• Wood Fence Installation

• Hardscape Construction

• Tree Trimming & Removal

• Weedeater and Blowing

• Weed Killer Application

• Pressure Washing

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Ivana Acosta
Account Manager
225-726-1703
ivana@lionslandscapingbr.com
www.lionslandscapingbr.com

Serving The Greater Baton Rouge Area
Commercial and Residential

Clean Floors.
Stronger Showings.

• CARPET CLEANING
• UPHOLSTERY CLEANING
• HARD SURFACE CLEANING
• VEHICLE DETAILING
• PRESSURE WASHING

nelsonbrefreshing.com
(225) 888-3974

Stop Stressing,
Just Call NelsonB Refreshing

ScottFenceUSA.com  |  225.752.7772
contactus@scottfenceusa.com             

BATON ROUGE'S
PREMIER FENCE 

COMPANY

We're Celebrating

Thank you Louisiana,
for 70 years of service!

Years In Business!

Landon Bass
Owner/Operator

Bigbasstrees@gmail.com

Big Bass Tree Service LLC

Licensed & Insured  |  LA License #2687

Tree Trimming  |  Tree Removal 
Pruning  |  Land Clearing

Stump Grinding  |  Trailer Rental

Call us today for
a FREE estimate!
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Ten to One  
How Jonathan Escobar and Joseph Lecoq 
are redefining waste management with 
Tenfold Dumpster Solutions 

For most people, a dumpster is just 
a metal box on a driveway, simply 
another necessity for a renovation, a 
move or a cleanout. But for Jonathan 
Escobar and Joseph Lecoq, the co-
owners of Tenfold Dumpster Solutions, 
the big metal bins serve as vessels for 
connection and community.

In an industry often viewed through a 
purely transactional lens, Jonathan and 
Joseph are building a business rooted in 
an old-school philosophy: do what you 
say you will do, treat people like family 

and always give 10 times more than 
what is expected.

Hit the Road 
The partnership between Jonathan 
and Joseph was forged during their 
years working together in industrial 
construction. As a welder and a 
pipefitter working grueling turnaround 
shifts, often clocking 12-hour days, 
seven days a week, they know the true 
meaning of grit. And Joseph continues to 
work full-time as a general foreman.

But when they saw their community 
devastated by the Great Flood of 2016, 
the experience planted a seed for 
their entrepreneurial journey. With 
the mountains of debris and ruined 

possessions lining local streets, Jonathan 
felt a deep pull toward a service that 
could help people rebuild their lives.

“I wanted to get into a business I 
knew there was going to be a need 
for,” Jonathan explains. “One where 
people needed someone reliable, 
whose word is their bond, because it’s 
usually not the most fun experience 
when you need a dumpster. Usually 
it’s a move, renovation, or a loved one 
has passed away. I knew I could be 
that guy.” 

In 2021, that vision became a reality 
when he and Joseph purchased two 
dump trailers, and as Jonathan puts it, 
“we just started doing it.”

WRITTEN BY BREANNA PIZZOLATO  ••  PHOTOS BY WESLEY SUN CHEE FORE
BUSINESS SPOTLIGHT

WE TREAT PEOPLE THE 

WAY WE’D WANT TO 

BE TREATED. WE’VE 

BOTH ALWAYS BELIEVED 

THAT IF YOU SAY 

YOU’RE GOING TO DO 

SOMETHING, YOU DO IT.”

Jonathan Escobar 
& Joseph Lecoq 

WITH TENFOLD 
DUMPSTER SOLUTIONS

WITH TENFOLD 
DUMPSTER SOLUTIONS
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For the first few years, the hustle 
was relentless. Jonathan would pull 
a grueling shift at the refinery plant, 
only to leave and immediately hit the 
road to pick up a dumpster, or find 
himself emptying a container at 5:30 
a.m.before heading in so it would be 
ready for a client that evening. Three 
months ago, driven by a desire to give 
the business his undivided attention, 
Jonathan made the leap and now 
operates Tenfold full-time.

Collaboration Over Competition 
The years of relentless work ethic have 
started to pay off. Today, Tenfold has 
grown from those two original trailers 
to a fleet of 14 dumpsters, serving 
communities from LaPlace to Baton 
Rouge and up to St. Francisville. They 
have also expanded far beyond simple 
rentals to offer full-scale, hands-on junk 
removal—handling the loading, hauling 
and disposal so their clients don’t have 
to lift a finger.

Yet, despite their growth, Jonathan 
and Joseph have kept their operations 
grounded in transparency. There are no 
hidden fees or surprise surcharges.

“We treat people the way we’d want to 
be treated,” Jonathan says. “We’ve both 
always believed that if you say you’re 
going to do something, you do it.”

That integrity extends beyond 
their customer interactions to 
their relationships with other 
local business owners. In a fiercely 
competitive industry, Tenfold 
champions a spirit of collaboration. 
Jonathan recalls a time when they 
were unable to provide a dumpster 
for a client due to a delay outside of 
their control. Rather than leaving the 
client stranded or wishing them luck, 
Jonathan arranged for a competitor to 
deliver a dumpster. He said he would 
have a dumpster there for them, and 
he did. 

For Jonathan and Joseph, the  
ultimate reward of entrepreneurship 
is the ability to leverage their 
business to support the community 
that supports them.

Recently, when the Iris Domestic 
Violence Center needed to dispose of a 
large inventory of damaged, unusable 
chairs, tables and desks, Tenfold stepped 
in to provide free junk removal services, 
helping the nonprofit clear space to 
continue its vital mission of protecting 
women and children fleeing abusive 
environments. And after hearing about 
Keep Tiger Town Beautiful on the radio 
while making a haul, he reached out to 
organizer Jennifer Richardson, hooked 
up his trailer and loaded up 50 bags of 
litter to bring to the dump.

“It was so fun to be able to do that and 
see the business we run be able to 
give back to our community that way,” 
Jonathan says. “If you’re going to have a 

business and you can afford to do things 
like that—why not? It’s so important.”

When the work gets heavy or smelly, 
Jonathan and Joseph don’t have to look 
far for motivation. Jonathan has been 
married to his wife, Hattie, for 10 years 
and is a father to their eight-year-old 
Ada and one-year-old Holden. And 
Joseph says his fiancée, Erin, and their 
daughter, Mary Anne, inspire him daily 
to be the best father, partner and man 
he can be

“When you have a family, no matter 
what, you have to keep going and 
moving forward,” Jonathan says.

When they do manage to carve out a 
moment of free time from the beautiful 
chaos of running a growing business, 
you’ll find Jonathan recharging by 
playing a round of golf, smoking some 
backyard BBQ and enjoying quiet 
moments with his family and close 

friends. And Joseph can usually be 
found on the water chasing largemouth 
bass or at the hunting camp during 
deer season. 

For real estate agents and contractors 
guiding clients through the emotional 
and logistical stress of home transitions, 
having a reliable partner can make 
or break a project. Tenfold Dumpster 
Solutions is built to be that partner—
offering a seamless, stress-free 
experience from two local guys who 
care deeply about the people they serve.

“At the end of the day, we’re just two 
local guys who believe in working hard, 
treating people right, and standing 
behind what we do,” Jonathan says. 
“That’s really where the name Tenfold 
comes from. It’s about giving more than 
what’s expected... If people remember 
how they were treated just as much as 
the service we provided, then we’ve 
done our job.” 
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Landscaping | Lawn Care | Irrigation | Drainage | Maintenance | Design & Install | Hardscapes

Quality Lawn & Landscape Care,

Serving The Greater Baton Rouge Area
GroundsourceLandscaping.com

225-431-8442

DONE RIGHT.

5
STAR RATING

• Free Estimates & Advice
• We Repair Wood Floors
• We Are On It!  ONE STORE. EVERY FLOOR.

Mackie Cathey
Market Manager

225-247-6620 
mackie.cathey@ahs.com 

Ask me how your
buyers can get free,
unlimited access to
live repair experts
7 days a week!
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N
ot every mortgage file fits neatly 
into a box. Some buyers have 
been told “no” by every other 

lender in town. Others need creative 
financing, quick answers, or simply 
someone willing to keep looking for a 
solution when everyone else has stopped. 

That’s where Redstick Financial has 
staked its reputation. Since opening the 
Baton Rouge mortgage brokerage in 
2022, co-owners Ryan Mott and Sheridan 
Fay have created a business centered 
on accessibility, “absolutely no b.s.” and 
relentless problem-solving to navigate 
even the most challenging loan scenarios.

Redstick Financial now serves clients 
throughout Louisiana, Mississippi, 
Texas, Alabama, and soon Florida. With 
an eight-person team, a 5-star Google 
rating, they actively encourage both 
clients and Realtors to drop by any time, 
ask questions, and know they’ll always 
get a straight answer.

Shared Purpose 
Sheridan came back to Baton Rouge 
after years in Houston, bringing with 
her a background in the service sector 
as a successful competitive bartender. 
After returning home and beginning 
a new chapter, she joined Ryan as 
his assistant, spending six years 
learning every aspect of the mortgage 
business before becoming his business 
partner when they launched Redstick 
Financial together. Today, Sheridan 
proudly celebrates a solid decade in the 
mortgage industry along with 10 years 
of sobriety.

Originally from Houma, Ryan worked 
a variety of sales jobs — from tennis 
shoes and vacuums to cars and bikes — 
before a friend’s suggestion led him into 
mortgages 25 years ago. What began 
as a job opportunity quickly became a 
profession he never wanted to leave.

“As I moved through the business, I 
realized it wasn’t just about loans,” Ryan 
shares. “Helping people solve problems 
and achieve homeownership is what has 
kept me here all these years.”

Together, the pair have developed 
complementary strengths that define 

Redstick Financial’s close-knit, 
collaborative culture.

“Ryan is the mathematical wizard and 
master problem solver behind the 
scenes,” Sheridan smiles. “But we both 
possess a problem-solving skill set that 
makes us different from other LOs in the 
area. And I am the social one who can 
talk to a wall!”

Prioritizing In-Person Relationships  
While many mortgage companies 
rely heavily on remote teams and 
automated communication, Redstick 

Financial intentionally operates 
differently. The office is open and 
welcomes visitors, the owners  
share their personal cell phone 
numbers, and every file benefits from 
a team approach.

“For us, we find that being in the office 
daily, we feed off of each other in energy 
and expertise,” Sheridan points out. “We 
can always meet clients where they are 
as well.”

Ryan credits much of the 
company’s success to the people 

‘Geaux Local’ For Mortgage Magic
Redstick Financial

WRITTEN BY JESS WELLAR

PHOTOS BY WESLEY SUN CHEE FORE

BUSINESS SPOTLIGHT

Ryan Mott 

WITH 

&Sheridan Fay
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To learn more about Redstick 

Financial or schedule an 

appointment, visit www.

redstickfinancial.com, call or text 

Sheridan Fay at 504-908-3831, or 

Ryan Mott at 225-572-8187

CONTACT

US!

around him, as well as their 
exceptionally welcoming culture.

“From our assistants to LOs, everyone is 
always available and does an amazing 
job of keeping clients and Realtors 
informed every step of the way,” he notes 
with pride. “It’s truly a team effort.”

Finding A Way Forward 
Both Ryan and Sheridan view Realtors 
as true partners whose reputations 
deserve the same level of protection as 
their own. 

“We are here to help Realtors grow, 
which helps us grow,” Sheridan offers.

She continues, “Call us if you are 
stumped on a deal that isn’t ours. We 
will try to help your LO close it as 

opposed to gatekeeping and just taking 
the business... We will never ask you 
for the business or say, ‘Why haven’t 
you sent me any files?’ It isn’t our style. 
We earn it.”

Ryan believes that persistence is often 
the deciding factor. That proactive 
philosophy has fueled impressive 
growth, with the company up roughly 40 
percent year over year while continuing 
its expansion into Florida’s Gulf Coast.

“There’s a difference between a ‘don’t 
quit’ mentality and ‘we don’t accept 
no’ for the answer,” Ryan states. “We 
will try everything to make it happen 
for a client even if it’s extremely 
complicated and difficult. You can 
solve any problem if you are willing to 
take the time to do so.”

Investing In The Community 
Outside the office, both Ryan and 
Sheridan are devoted single parents 
whose children remain at the center of 
everything they do. Sheridan’s daughter, 
Ivy, is 11 and preparing to begin sixth 
grade, while Ryan’s daughter, Wren, 
is 14 and getting ready to start her 
freshman year.

Away from work, Sheridan enjoys 
weekends on the river in Maurepas, 
traveling such as a recent trip to Iceland, 
fundraising for St. Jude, and moderating 
Geaux Naked, a Facebook community 
of more than 54,000 women that offers 
support and advice on everything from 
health,wealth, to relationships, and 
recommendations.  

Ryan prefers spending time on the 
golf course, traveling with Wren, and 
recently celebrated the opportunity 
to ring the closing bell at the New 
York Stock Exchange for National 
Mortgage Brokers Day. The father-
daughter itinerary also included 
attending an Ariana Grande concert 
and every teenager’s dream — a NYC 
shopping spree. Both partners also 
support St. Christopher’s Addiction 
Wellness Center, which Ryan credits 
for changing his life.

That same commitment to giving 
back carries into Redstick Financial’s 
priorities as well: From supporting 
local schools and businesses to 
purchasing merchandise exclusively 
from local vendors — including one 
who is both a client and military 
veteran — they intentionally reinvest 
in the community that has supported 
their business.

Looking ahead, both partners remain 
focused on growth without losing the 
culture of availability that brought them 
this far.

“I would like to see expansion to 100 
LOs,” Ryan concludes, “but I would also 
like to branch out to do more mentoring, 
coaching, and motivational speaking of 
my recovery to where I’m at now.” 

Helping people 
solve problems 

and achieve 
homeownership 
is what has kept 

me here all  
these years.”
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Servicing These Areas in Louisiana

SMART ROOFING 
CHOICES CAN LEAD TO 
INSURANCE SAVINGS
We partner with agents to help 
buyers understand their options

Alicia Graham Allen
Licensed Health Advisor

Licensed in 28+ states

(334) 354-7681

13702 Coursey Blvd
Ste 2A

Alicia@aghealth.hush.com

Life Insurance

Dental Insurance

Medical Insurance

Vision Insurance

Private Health Insurance,

Made Simple

RELOCATIONSOLUTIONS-LA.COM • 225-355-6683

HAPPY CLIENTS 
START WITH A 
STRESS-FREE 

MOVE!

LOCAL & COMMERCIAL MOVING

WHERE RELIABILITY MEETS AFFORDABILITY

Presented April 26, 2026

votebatonrouge.com

Voted Best Moving Services

Relocation Solutions
of LA

JOIN THE KREWE
337.806.9589

information@kreweconstruction.com
www.kreweconstruction.com

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It

225-573-1736
www.Rougepainters.com 
letsroll@rougepainters.com

Check Out
Our Reviews!

LOCAL, LICENSED & INSURED

Exterior & Interior Paint | Drywall & Trim Repairs | Cabinet Refinishing
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RISING STAR

My husband, Colton,  was 
actually the one who first 
encouraged me to get into 
real estate because he 
knew how much I loved 
it. A few years earlier, I 
had considered making 
the leap, but it just wasn’t 
the right time. Then some 
close friends who were 
REALTORS® encouraged me 
too, and everything finally 
fell into place. Looking back, 
I’m so thankful I took that 
leap—it was exactly where 
I was meant to be. My first 
year in real estate was 
challenging, but it was one of 
the best learning experiences 
I could have asked for. Many 
agents said it was the worst 
time to start because of high 
interest rates, but I believe 
it was the best time to learn, 
adapt, and build a strong 
foundation that has helped 
me grow.

What’s one transaction or 

client experience that had a 

lasting impact on you? 

Every transaction has taught 
me something, but my first 
closing will always have a 
special place in my heart. 
I was so proud of myself, 
incredibly grateful that 
my clients trusted me, and 
thankful for everyone who 
supported me and answered 
my questions along the way. 
It was the moment I knew 
I was exactly where I was 
meant to be.

If you could go back and 

give your rookie self one 

piece of advice, what 

would it be? 

Give your self grace!

What’s a personal milestone 

or achievement in your 

career that you’re most 

proud of?  

I have won “Rookie of the 
Year” from my Brokerage 
and “Rising star” from my 
brokerage and then Winning 
the Baton Rouge Real 
Producers Rising Star Award 
was one of the proudest 
moments of my career. I was 
truly in disbelief, especially 
knowing that my fellow 
peers and clients voted for 
me. Just being nominated 
felt like an incredible honor, 
and I never expected to win 
alongside so many amazing 
REALTORS®. Receiving 
that award was a huge 
accomplishment and a 
reminder of how grateful I 
am for the trust and support 
I’ve been given.

What’s the best piece 

of advice a mentor or 

colleague has ever  

given you? 

The best advice I’ve ever 
received is to always be my 
true self. Clients can tell 
when you’re genuine, and 
they appreciate knowing you 
truly care about them—not 
just the transaction. That 
advice has shaped the way I 
do business and build lasting 
relationships with my clients. 

Challenges & Growth 
How do you handle difficult 

clients or challenging 

personalities  

in negotiations? 

When dealing with difficult 
clients or challenging 
negotiations, I believe 
the first step is to listen. I 
let people say everything 

Cassie Cassie 
Guedry

What inspired you 

to take the leap into 

real estate, and what 

was that first year 

like for you? 
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they need to say without 
interrupting because 
sometimes they just need to 
be heard. Once everything is 
out in the open, we can talk 
through it together. Often, 
simply saying things out loud 
helps people reevaluate the 
situation, making it easier 
to find common ground and 
move forward.

How do you stay resilient 

when deals fall apart or the 

market shifts unexpectedly? 

Real estate is a roller coaster, 
so I’ve learned to be flexible 
and adapt quickly. I always 
try to stay two steps ahead 
and have a backup plan—
and sometimes even a 
backup plan for the backup 
plan. Every challenge is an 
opportunity to learn and find 
a new solution.

What’s a challenge you’re 

still working on overcoming 

in your career today? 

One challenge I’m still 
working on is finding enough 
time in the day to accomplish 
everything I want and need 
to do. Real estate is always 
changing, and balancing my 
business, my clients, and 
my family takes intention. 
I’m constantly learning how 
to manage my time more 
effectively while still giving 
my best to the people who 
count on me.

How do you manage stress 

when juggling multiple deals 

at once? 

I’m still trying figure that out. 
No matter what I give my 
100% to each client.

What’s a misconception 

people have about being a 

Realtor that you wish more 

people understood?  

One of the biggest 
misconceptions is that 
REALTORS® only work when 
they’re showing homes. 
In reality, we’re always 

working—answering calls, 
negotiating contracts, solving 
problems, and helping clients, 
no matter where we are.

Personal Insight  
What’s a personal or 

business slogan that keeps 

you motivated every day?  

One saying that keeps me 
motivated every day is, 
“Today is a good day for a 
good day.” It’s something 
I tell my daughters every 
morning, and it’s something 
I strive to live by myself. 
No matter what challenges 
come my way, I choose to 
approach each day with a 
positive attitude and make 
the best of it.

What’s one thing your 

clients would be surprised 

to learn about you? 

That when I was 21, I was 
diagnosed with Multiple 

Sclerosis (MS). And I still 
work PRN for my nursing 
job as a LPN.

Where do you see yourself 

in five years, both personally 

and professionally?  

In five years, I hope to 
still be the same present 
mom, cheering on my 
daughters at every event. 
Professionally, I see 
myself continuing to grow 
my real estate business, 
expanding our rental 
property portfolio, and 
staying the same genuine 
REALTOR® who’s always 
striving to be the best I 
can be for my clients.

How do you balance the 

hustle of real estate with your 

personal life and self-care? 

I’m still learning how to 
fully balance it. Real estate 
can be demanding, but I 

make it a priority to be 
present for my family and 
remember that taking care 
of myself helps me better 
serve my clients.

What’s one non-negotiable 

daily habit that  

helps you stay focused  

and successful? 

One non-negotiable habit 
I have is to always keep 
moving forward. No 
matter what challenges or 
setbacks come my way, I 
never let one bad moment 
stop me from doing the 
best job possible for my 
clients. Every day is a new 
opportunity to learn, grow, 
and give my best..   One non-negotiable 

habit I have is to always 

KEEP MOVING 
FORWARD. 
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Call us today for your

(225) 831-6467 | Anchorremodels.com
David@anchorremodels.com

Roofing  |  Restoration  |  Renovation
Interior Remodeling  |  Exterior Remodeling

Handyman Services

FREE ESTIMATE

on your next

home remodel project!

www.safesourceins.com • aundrea@safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220

Aundrea Allen
Independent Insurance Agent

Aundrea Allen
Independent Insurance Agent

Get a custom flood 
insurance flyer specific 

for your listings and 
open houses. Simply 
email me and I’ll take 

care of the rest! Free Automatic 
Transfer Switch

($1,000 savings)

225.364.9218
steadfastelectric.com

• Generator Sales, Installation, Repairs & Maintenance 
• EV Chargers
• Electrical Inspections
• Service & Panel Upgrades
• Surge Protection
• LED Lighting
• Solar Panels
• Radon Testing
• Free Estimates
• Highly Experienced & Certified
• Fast & Flexible Scheduling

POWER THROUGH ANY OUTAGE WITH CONFIDENCE

BRIAN FOLSE 

LIMITED TIME

Greg A. Kennedy
CPA, CLU, RICP, CAPP

Ashton A. Kennedy
CPA

• Income Tax Planning
  & Preparation 
• Accounting/Bookkeeping
• Consulting
• Payroll Services
• Financial & Retirement
  Planning
• Investments

225.292.5112
www.gakcpafirm.com

Contact us today to see how we can put our
35 years of experience to work for you!
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RELAX,  
She’s 
Got You!
WRITTEN BY JESS WELLAR

PHOTOS BY WESLEY SUN CHEE FORE

COVER STORY

“When I got my license 
in March 2021, I thought 
I would go part-time to 
help out at home until my 
husband’s furlough in the 
oil and gas field ended,” 
Amanda Lass begins. “But 
one day a few months later, 
I had a really hard case 
staffing on Zoom for a child 
protection case.”

“I texted my husband after 
that tough staffing meeting 
and said I think I’m going 
to quit my State job and do 
real estate full time, and he 
said, ‘I trust that you won’t 
let yourself fail’ and that he 
supported me 100 percent,” 
she continues. “The next day 
I wrote my resignation letter 
to the State, gave six weeks’ 
notice, and felt like I was 
going to throw up because I 
only had one client!”

Sometimes the scariest 
leap of faith begins with a 
sudden moment of clarity. 
For Amanda, that moment 
arrived after years of serving 
Louisiana families through 
Child Protective Services. 
She had entered real estate 
intending to ease into a new 
career, but one difficult case 
changed everything. 

Five years later, Amanda has 
become one of Livingston 
Parish’s top-producing 
Realtors, closing 77 
transactions totaling $17.5 
million in sales in 2025 while 
building a business fueled 

Amanda
LASS
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I’m always 
looking to 
learn and ask 
questions, 
not just 
act like  
I know.”

almost entirely by her sphere,  
repeat clients and referrals. 

Gutsy Pivot 
Amanda’s calling has always 
centered on helping people. 
After earning a Bachelor’s 
degree in Criminal Justice 
from Northwestern State 
University in 2014 and 
working in law enforcement 
for a few years, she spent 
seven years working in child 
protection with Louisiana’s 
Department of Children and 
Family Services, advocating 
for children and families 
through some of the most 
challenging seasons of 
their lives. While the work 
was deeply meaningful, 
the emotional toll steadily 
mounted, particularly during 
the pandemic.

At the same time, Amanda 
and her husband, Jacob, 
found themselves navigating 
uncertainty at home during 
his furlough from the oil 
and gas  industry during 
COVID. Having recently 
bought and sold a home 
themselves, Amanda became 
increasingly interested in 
real estate as a profession 
that would still allow her to 
serve others while providing 
greater flexibility to be 
present for their young son, 
Jayden, and avoid being 
stuck behind a desk all day.

“They were bringing us back 
to the office after work from 
home and I didn’t want to 
put my son in before and 
after care just so I could 
commute as he was just 
starting kindergarten,” she 
recalls. “I also wanted to be 
involved in his schooling and 

live in the moment with him 
since he is our only child.”

The transition to real 
estate, however, came 
with enormous risk. 
Fortunately, she found 
both encouragement and 
guidance at Keller Williams 
Realty under the mentorship 
of Tiffany McBride, whose 
support helped lay the 
foundation for Amanda’s 
remarkably gritty start.

“Getting into real estate 
was something I had no 
experience in,” Amanda 
notes. “I didn’t have any 
family or friends in the 
business and I had no sphere 
since I wasn’t originally from 
the area.”

Rather than becoming 
discouraged, Amanda 
leaned into consistency. She 
documented her new career 
on social media, sharing 
the victories along with the 
setbacks, and slowly earned 
the confidence of people who 
had never met her before 
while tagging her local, well-
known husband on her posts 
to gain traction.

“I’ve always been active 
on social media and I’m a 
natural sharer of family life,” 
she elaborates. “I figured the 
best way to reach people that 
I don’t even know was to be 
consistent with every move 
I made. Over time, people 
noticed the hustle, and it 
built credibility to lead to 
where I am now.”

Servant’s Heart  
Amanda believes every 
client deserves a fierce 

advocate, not simply 
someone to unlock doors or 
write contracts. Years spent 
navigating complicated 
cases and the court systems 
taught her how to listen 
carefully, remain calm 
under pressure, multitask 
and search relentlessly for 
solutions when obstacles 
arise. Those same qualities 
have naturally carried into 
her real estate career.

Her background also 
instilled an appreciation 
for asking questions rather 
than pretending to have all 
the answers. Whether she’s 
collaborating with another 
Realtor, helping first-time 
buyers, or untangling a 
difficult deal, Amanda’s focus 
remains on serving others 
well instead of protecting her 
own ego.

“I strive to be a good 
co-op agent. I believe 
in collaboration over 
competition,” Amanda 
emphasizes. “There is 
no length I won’t go to 
to help someone. I have 
a servant’s heart and 
helping is in my blood.”

“I’m always looking to learn 
and ask questions, not just 
act like I know,” she adds. 
“And I answer my phone 
for agents, clients and 
industry partners because 
communication is so 
important in this industry!”

That relentless drive has 
produced extraordinary 
loyalty. Nearly 100 
percent of her business 
now comes through her 
sphere, repeat clients, 
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referrals, and word-of-
mouth recommendations, 
an accomplishment made 
even more impressive 
considering she started 
with virtually no local 
sphere of influence. 

Along the way, she’s earned 
Rookie of the Year honors in 
2021, Keller Williams Agent 
of the Year in 2025, multiple 
top producer awards, and 
continues to rank among 
the area’s leading agents. 
Ask Amanda what clients 
appreciate most though 
and she doesn’t hesitate: 
constant communication 
and unending support. In 
fact, one simple phrase, 
“I got you!” has become 
so synonymous with her 
approach that many past 
clients laugh whenever they 
hear it now.

On The Homefront  
And Horizon 
Beyond serving clients, 
Amanda’s greatest joy is 
spending time with Jacob 
and their 10-year-old son, 
Jayden. Whether they’re 
cheering Jayden on at travel 
baseball tournaments, school 
basketball games, or football 
fields, her brood is happiest 
when they’re together. The 
Lass’s also enjoy boating, 
fishing, hunting, and making 
memories at their recently 
purchased camp in Grand 
Isle, which doubles as a 
short-term rental. 

Back home, Amanda 
loves entertaining friends 
and family for backyard 
cookouts, swimming, and 
LSU game days, while her 
ever-present cup of coffee 
has become something 
of a “signature stress 
reliever” among those 
who know her best.

Amanda jokes that gone 
are the days when she used 
to be referred to as “Jacob 
Lass’s wife.’ 

“The tables have turned 
and we laugh about it now 
when someone says to Jacob, 
“Oh, you’re Amanda Lass’s 
husband!” she grins.

Thanks to her career 
flexibility, Amanda now 
serves as a room mom at 
Jayden’s school, volunteers 
through the PTA, regularly 
sponsors youth sports teams 
and school organizations, 
and enjoys finding 
opportunities to support 
the community that has 
embraced her business.

Looking ahead, Amanda 
is clearly just getting 
started. She plans to 
earn her broker’s license 
within the next year, 
continue investing in real 
estate through additional 
STRs, and is on track to 
exceed last year’s totals 
while recently hiring an 
executive assistant.. 

She’s open to the possibility 
of forming a team 
someday, but only when 
the timing feels right. Until 
then, Amanda is content 
doing what she does 
best: relentlessly solving 
problems, answering her 
phone with a smile, and 
proving every day that 
genuine care never goes out 
of style.

“I’m still growing my own 
business and building 
momentum with my 
hustle,” Amanda concludes 
thoughtfully. “But I define 
success by helping others 
achieve their goals, receiving 
referrals from past clients, 

family, and friends, and 
making a stressful situation 
easier by taking care of my 
people. I got you!”  

There is 
no length 
I won’t go 
to to help 
someone.  
I have a 
servant’s heart 
and helping is 
in my blood.”
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SSUUMMMMEERR
If you’ve spent any amount of time in Baton Rouge during the 
summer, you know there is one requirement for a successful 
July event: air conditioning.

Our Summer Social at Loft 18 delivered exactly that, along 
with a great afternoon of fun, friendly competition and a 
chance for our Real Producers community to connect outside 
of the usual workday.

Barfly Social put our knowledge to the test with ’80s and ’90s 
pop trivia, with three teams sponsored by Redstick Financial, 
Cypress Roofing and FB Title Solutions. The competition was 
fun and fierce, but in the end, FB Title Solutions, carried heavily 
by attorney Charles Blaize, gained the most points. 

A week later, we traded pop trivia for something a little more 
purposeful with our first BRRP Partner Only Workshop & 
Exchange held at Superior Grill on Highland Road.

For two hours, our advertising partners had the opportunity 
to get to know one another better while we took a deeper dive 
into what it really means to partner with Baton Rouge Real 
Producers. We talked about growing a business, converting 
leads, building stronger relationships and, most importantly, 
how to leverage the opportunities and connections already 
available through this community.

The food was great. The conversations were even better. And 
the reviews afterward have been nothing shy of, “When can we 
do this again?”

BY GINA MILLERCONNECTIONS

EVENT RECAP

That might be my favorite measure of a successful event.

While these two gatherings looked completely different, they 
represent exactly what we want Baton Rouge Real Producers 
to be. Sometimes connection looks like laughing around a 
table and discovering that your attorney knows an alarming 
amount about 1980s pop culture. Other times, it looks like 
sitting across from another business owner, sharing ideas, 
asking questions and realizing there may be ways you can 
help one another grow.

Our goal has always been to provide meaningful ways to 
support business growth and build relationships between the 
top-producing agents in our market and the businesses that 
serve them. But it’s also about creating opportunities for our 
partners to build relationships with one another.

Because businesses aren’t built in five minutes. Relationships 
aren’t either.

Both take time, consistency, the right opportunities and, 
perhaps most importantly, the right people in the room.

Your next opportunity to get in the room will be Thursday, 
October 15th. Block out your calendars between the hours 
of 10:00 and 1:00 and plan to join us. This will be your last 
opportunity to attend one of our events until next year.

See you there, 
Gina
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A MORTGAGE
ADVISOR,
NOT JUST A
MORTGAGE LENDER.
Advisory lending, because a mortgage is a wealth decision

280+ LENDERS  •   1 ,000+ LOAN PRODUCTS

Trace David
Mortgage Loan Originator  ·  NMLS #2571377
Call or text: 225-301-7951  ·  tdavid@nexalending.com
www.TraceDavidMortgage.com
5841 S. Sherwood Forest Blvd., Baton Rouge, LA 70816
      tracedavidmortgage             @tracedavidmortgage

Jene’ Grand
Marketing Director

Corinne Schwartzberg
Attorney at Law

Gulf Coast Title
With over 40 years of experience, our team 

provides real estate title and closing services 
throughout the state of Louisiana including 

Residential and Commercial closings. 
Judgements, Lien Searches, Escrow Services 

and much more.
We provide the highest standard of 

experience, convenience, and customer 
service with o ces in Baton Rouge and 

Prairieville Louisiana.

225-295-8222

gctitle.com

15615 Airline Hwy, Suite B 
Prairieville, LA 70769

4473 Bluebonnet Blvd., Suite A
Baton Rouge, LA 70809

"Jonathan with Tenfold has helped me on the fly 
several times and is extremely reliable. From clearing 

out junk removal for some of my listings/sellers to 
helping me host client trash pick up events, 

he's your guy! 100% recommend!"

YOUR GO-TO SOURCE FOR
STRESS FREE JUNK REMOVAL
SPECIALIZING IN:
• Pre-Listing Cleanouts
• Seller Move-Outs
• Investor & Flip Renovations

225-615-8563 | tenfolddumpsters.la
LICENSED & INSURED

Miranda LaMontagne

TRUSTED BY
REALTORS

USE CODE:

RP2026
FOR 20% OFF 

DUMPSTER 
RENTALS!

Brookhaven Realty



9151 Currency St.
Irving, TX 75063

I couldn’t be happier with their 
service and professionalism!”

-  Caitlyn Guice
 RP Top 100 Realtor

check out our             reviews! Jessica Singletary, Owner
CHOOSE THE TOP ROOFER TO 
TEAM UP WITH AND GET YOUR 

DEALS CLOSED FASTER!

TOP PRO D UCE RS
CHOOSE  TO P TE AM


