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Partner Spotlights
JANSEN
ALBARADO

with Freedom Electric

JOSEPH SAVOY
with Savoy’s A/C

Rising Star
ELAINA
THRASHER

Ask the Expert
BEN LEONARDS

with Core Insurance

Where Are
They Now?

SAM HAYES

CONNECTING. ELEVATING. INSPIRING. I —



YOUR
MORTGAGE

EXPERT:! _

MAKING THE WORLD A BETTER PLACE, ONE MORTGAGE AT A TIME

b=

" DPA, ONE-TIME SINGLE CLOSE

8l CONSTRUCTION, LAND LOANS,
INVESTOR/NON-QM, AND EVEN

& HARD MONEY WHEN NEEDED.

IP ,,k

URIEGAS

BRAMNCH MAMAGER / LOAN OFFICER
NMLS# 121404

(337) 230-5431

auriegasBNEXAMontgage.com
www.annauregas.com

Branch NMLS# 2320996 / 511 Shore
Dr. 5te. 4 Youngsville, LA 70592

RESIDEN

@/7

SEWER CLEANING & REPAIR - WATER HEATERS
Licensed Backflow Testing & Repair

supply with certified

(337

cisplumbingandrepair.com

TIAL - COMMERCIAL

Protect your water

backflow services.

Safe Home. Safe Have

M Resale Home Inspection
H New Construction Inspection
HAVEN HOME Pre-listing Inspection

"NSPECTIONS Pool Inspection

337-459-7897 L1083 Mold Sampling
www.havenhomeinspect.com Lead Paint Testing

Your Trust Is Our Foundatmhw "

FREE TERMITE INSPECTION
included with all resale
home inspections.

10% DISCOUNT
for Veterans, Teachers,
and First Responders.
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QUALITY SERVICE WITH AFFORDABLE PRICES
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HNM Coolmg & Heatmg
o & R

* Air conditioning repair, *Smart thermostat installation
installation & replacement *Preventative HVAC

*Furnace and heating services maintenance plans

*Heat pump services *Commercial HVAC services

- Air handler installation & repair  *24/7 emergency HVAC service

*Ductless mini-split systems *HVAC system sales and

*Ductwork and duct services financing options
*Indoor air quality solutions

8320 Church Point, La 70525 | 337-384-6759 or hnmhvacl@gmail.com | HNMHVAC.com

“'\, Score
on Your
Insurance

Rate

INSURANCE SOLUTIONS

337-267-7963

www.coreinsurancela.com f
SO FRESH SO

&. n%
CLEAN WITH

Elu-n:- Samford  Kirstyn Whitakey US‘

Looking to have your
home or office
cleaned?

As your trusted local cleaning team,
we take pride in our detalled, wop 1o
bottom service that leaves every
CTIFTHET su!:l:u'klnmf

Our Services:

* Post-Construction Cleaning
* Residential Cleaning
* Office Cleaning

COZY CORNER

WWW CORYCORNERCLEANERS. COM

sscozycorner@gmail.com
Elise ; (337} S01-4338 | Kirsayn: (397) 288-2807 |
[V

P ARRA el

l MMMiarss's &
ELECTRICAL SERVICE & REPAIR

WIRED WITH
INTEGRITV

PR -t

— "u||t on Faith mnhg l}raftsmanshlpl
Bl s our |og to serve you ul Peter 4:10

Safe and Professmnal Service - Free Quotes/Fair Prices - 50 years of electrical experience

Call to schedule your troubleshoot,
installation, or quote

331-001-3131

Licensed and Insured

RISK SPECIALISTS

T ek oo g —
W(:W oo fhe wfork of. ng Wov/)dﬁ? sarnce mfé

Call us for all your insurance needs.
337.362.2271 | www.mavenrisks.com
100 Asma Blvd Suite 100 | Lafayette, LA 70508
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A Truck You Can Trust

5 Star Protection Plan
Maintenance Done Right
Same Day Service
Transparent Pricing

Serving Lafayette
& Surrounding Areas

(337) 856-8006
aSstarplumber.com

A Truck You Can Trust.

Because your closing deserves nothing less.

ASSTARPLUMBER.COM

~—I

At 5 Star Plumbing Company, we're proud to be a family-owned business
serving families across Acadiana. In a market full of options, trust is earned.
It's about showing up when it matters, doing the job right, and treating
every home with the same care we would our own.

When you call us, you're not just hiring a company — you're partnering
with a team that values integrity, professionalism, and genuine customer
care. Let our family take care of yours.

We're honored to partner with Acadiana Real Producers and look forward
to building strong relationships within this incredible community of real
estate professionals.



SouthernednElite

MR O T R

M T S MEYERS

LAWNCARE & LANDSCAPIN G it

We are a local mortgage company that
specializes in USDA, FHA, VA, Conventional loans,
and manufactured homes.

Mattielene Cortina

mattie@southerneliteteam.com
337-942-5180 office
337-580-6244 cell

www.apmortgage.com/dba-lo/mattie-cortina

Heather Moody

paige@southerneliteteam.com
337-580-5020 cell
337-942-5180 office

https://www.louisionomortgqgelender.com/ CALL OR TEXT TODAY FOR FREE QUOTE!

Lawn Maintenance Hedge & Shrub Care
Mulch & Flower Beds Landscape Design/Installation

Cleanups & Brush Removal

601 Loire Ave, Suite C, Lafayette, LA 70507 (337)256-6963

meyerslawncarelandscaping@gmail.com



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

A/C & HEATING-RESIDENTIAL
& COMMERCIAL

Chapman’s A/C & Heating
(337) 207-5900
chapmansac.com

CLEANING SERVICE

Cozy Corner Cleaners, LLC
(337) 288-2827
www.cozycornercleaners.com

The Maids, LLC
(337) 839-2000
www.maids.com

CUSTOM BUILDER

Dragonfly Construction, LLC
(337) 652-8654
www.dragonflyconstructionlic.com

Schoeffler Built Homes, LLC
(337) 739-0034
www.facebook.com/
schoefflerbuilthomes

CUSTOM HOME BUILDERS
Manuel Builders

(337) 981-5315
www.manuelbuilders.com

DERMATOLOGY/

MEDICAL AESTHETICS
Dermatology Center

of Acadiana

(337) 235-6886
www.dermcenterofacadiana.com/

DESIGN & HOME STAGING
JM Designs Staging & Decor

ELECTRICAL

SERVICE COMPANY

Trahan’s Electrical Service
and Repair, LLC

(337) 551-3737
www.facebook.com/p/Trahans-
Electrical-Service-and-Repair-
LLC-61551902286209/

ELECTRICIAN

DevV’s Electrical Connection, LLC
(337) 346-0312
www.devs-electrical-
connection.com

10 - September 2026

ELECTRICIAN -
COMMERCIAL/RESIDENTIAL
Freedom Electric, LLC

(337) 344-4551

thd

Gardner’s Electrical
Services, LLC
www.gardnerselectrical.com

FOUNDATION REPAIR
AND ENGINEERING
Atchafalaya Foundation
Repair, LLC

(337) 581-9588
www.atchafalayafoundation
repairllc.com

HOME INSPECTION

Haven Home Inspections
(337) 459-7897
www.havenhomeinspect.com

Moncrief Estate Services
(337) 258-9457
moncriefestateservices.com

HOME/MOLD INSPECTION
Dales Quality Home
Inspections, LLC

(337) 250-3816
www.facebook.com/
share/176d8JvJ1T/
?mibextid=wwXIfr

HVAC SERVICES

HMN Cooling & Heating
(337) 384-6759
www.hnmhvac.com

Savoy AC Service, Inc.
(337) 356-2762
www.acsuperman.com

Trahan & Sons HVAC
(337) 319-1614
www.trahanandsons.com

INSURANCE

Core Insurance Solutions
(337) 267-7963
coreinsurancela.com

Goosehead Insurance

Garet Berry

(337) 504-7714
www.goosehead.com/garet-berry

Maven Risk Specialist
(337) 362-2271
www.mavenrisks.com

Riverlands Insurance

(337) 962-1369
www.riverlandsinsurance.com/
team/josh-hidalgo

TWFG Knight Insurance
(337) 716-7074
agentpages.twfg.com/lisaknight/

INSURANCE SERVICES
Shield 365 Insurance

(337) 573-0675
www.shield365insurance.com

INTERIOR DESIGN /
REMODELING

S. Clare Design
(337) 296-5290
sclare.design

JUNK REMOVAL / DEMOLITION
Acadian Haul-Away &

Junk Removal, LLC

(337) 366-1795
www.acadianhaulaway.com

LAWNCARE/LANDSCAPING
Meyers Lawncare &
Landscaping, LLC

(337) 256-6963

MARKETING AGENCY
Procept Creative Agency, LLC
(337) 252-7416
www.proceptmarketing.com

MORTGAGE / LENDER
Castille Mortgage

(337) 354-4415
www.castillemortgage.com

Edge Mortgage
(337) 230-1538
www.edgemortgageloan.com

Edge Mortgage - Jaime Trahan
(337) 362-4050
www.edgemortgageloan.com

GMFS Mortgage
(337) 456-3580
gmfsmortgage.com/stacey.britton

NEXA Mortgage, LLC
(337) 230-5431
www.annauriegas.com

SFMC Home Lending
(337) 278-3834
sfmc.com/loan-officer/lizbreaux/

Southern Elite Mortgage
(337) 942-5180
www.apmortgage.com/dba-lo/
mattie-cortina

Terry McBride of

Reliant Mortgage

(337) 294-0252
www.reliantacadiana.com

MORTGAGE LENDER
Lending House

(337) 278-0313
www.lendinghouse.com

PAINTING COMPANY

Fresh Coat Painters of Lafayette
(337) 523-9572
www.freshcoatpainters.com/
locations/lafayette

PHOTOGRAPHER
Wesley Sun Chee Fore
Photography

(337) 412-3879
wesleysuncheefore.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Cajun Virtual Tours

(337) 654-0904
www.cajunvirtualtours.com

PLUMBER

A 5 Star Plumbing Company
(337) 254-1275
www.abstarplumber.com

REAL ESTATE CLOSINGS
CLOSING WITH CONFIDENCE
THE TORIAN LAW DIFFERENCE

Torian Law is a trusted Real Estate Closing Firm located in the Heart of Acadiana.

Led by Managing Attorney, Benjamin G. Torian, a Lafayette native with over two
decades of real estate experience, the Torian Law team works seamlessly with you,
your Realtor, and your Lender to always deliver a smooth, accurate and efficient
closing experience. In addition to his extensive work in real estate closings, Ben
brings a strong background in real estate title litigation, which allows him to
navigate complex title issues and ensure a smooth closing. Torian Law is committed
to providing personalized service, deep local expertise, and a seamless experience

from contract to closing.

Benjamin G. Torian | Attorney
307 La Rue France

Lafayette, LA 70508
337-534-8300
BTorian@Torian-Law.com
Torian-Law.com

1818 W, Pinhook Rd., Ste. 100
Latayerre, LA 70508
FAT.255.00487
PrimeTitle net

Anne Elise Doise

Paul Gardner

PRIME

2 B e B

OLSOMN & O'NEILL | Attorneys at Law
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PLUMBING

CJ’s Plumbing & Repair, Inc.
(337) 234-9769
www.cjsplumbingandrepair.com

Mr. Rooter
(337) 945-7668
www.mrrooter.com/lafayette/

POOL MAINTENANCE & REPAIR
Cricket’s Pool & Spa World, Inc.
(337) 984-7626
www.poolandspaworld.net

Pelican Pool Service, LLC
(337) 306-0441
www.facebook.com/
share/1UBzHgNbhQ/
?mibextid=wwXIfr

PROFESSIONAL ORGANIZER
Bee Organized Lafayette, LLC
(337) 341-2025
www.beeorganized.com/lafayette

PROPERTY MANAGEMENT
PMI Integrity Properties
(337) 476-1176
www.pmi-integrity.com

ROOFING

Cloteaux Roofing &
Construction

(337) 277-9227
www.cloteauxroofing.com

ROOFING CONTRACTOR
Burford Roofing &
Construction, LLC

(337) 257-3739
www.burfordroofing.com

ROOFING/ RESTORATION
CTL Pro Construction
(337) 534-0040
www.ctlpro.com

SOCIAL MEDIA MARKETING
Coffee & Contracts

(203) 616-0479
www.coffeecontracts.com

TITLE COMPANY
AMO Title

(337) 706-9266
www.amotitle.com

Andrus Boudreaux -
Complete Title

(337) 984-9480
www.andrus-boudreaux.com

Bradley Moreau Title
(337) 235-4660
www.bradleymoreau.com

Lalande Title
(337) 446-0790
www.lalandetitle.com

Prime Title
(337) 235-0047
www.primetitle.net

Southern Compass Title
(337) 333-7626
www.SoCoTitle.com

Standard Title
(337) 232-8777
www.standardtitle.com

Torian Law
(337) 534-8300
www.torian-law.com

TREE SERVICES

Hollands Tree Care

(337) 412-3057
www.hollandstreecare.com

VIDEO PRODUCTION/
DRONE SERVICES
Numa Films

(337) 371-9498
www.numafilms.com

WINDOWS / DOORS

/ SHUTTERS

Windows, Doors and More
(337) 261-0243
www.Wdandm.com

www.trahanandsons.com
trahansonsac.heating@gmail.com

/ Residential & Light Commercial HVAGC Services

TRAHAN
& SONS

HEATING*COOLING

“Trahan & Sons Heating & Gooling is a third-generation family-owned
and operated HVAG company proudly serving Lafayette and the
surrounding areas for over 40 years. Our owners are still involved
in day-to-day fieldwork, ensuring every customer receives the same

honest, dependable service our name was built on. We believe in fair,
straightforward pricing and employ no-commission technicians, so
our focus Is always on repairing your system first—not selling you
something you don't need. As a small family business, we value
long-term relationships and treat every home and business like it belongs to
our own family. When you call Trahan & Sons, you can expect integrity,
experience, and service you can trust.”

337-319-1614

Lafayette, LA & Installation | Repair | Replacement | Preventative Maintenance Contracts

surrounding areas

Residential and Light Commercial Service | Financing Options Available

"ROQTED IN SERVICE,
GROWING TOGETHER™

(337) 412-3057
hollandstreecare.com

Celebrating 25 Years

A

~=] e < T e
‘Gouriney Hargraye,
Loan Officer
NMLS #2647475
337-356-3415
chargrave@lendinghouse.com

becky Gogola
Loan Officer N
NMLS #2312938
337-278-0310
becky@lendinghouse.com

STANDARD
TITLE

We set the standard, higher.

100 Sabal Palm Row Suite 106 | Youngsville, La. 70592
www.lendinghouse.com

337.232.8777

L, | LendingHouse

12 - September 2026

LendingHouse NMLS #2141418
777 Brickell Ave Suite 500 | Miami, Florida 33131
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Meet
The

Drake Abshire Holly Hebert Wesley Sun Chee Fore A A ;
Publisher Advertising Manager Photographer m D

CONSTRUCTION LENDER

Elizabeth Trahan Jess Wellar Jenny Hockett
Videographer Staff Journalist Scheduling Coordinator

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

HEAD SHOTS
REAL ESTATE PHOTOGRAPHY
PARTIES
CORPORATE EVENTS
WEDDINC PHOTOCGCRAPHY

STACEY BRITTON 3 JOY COBERT

337.456.3580 : | 337.246.2052
A _ Bt

Purchase. Build. Renovate. Refinance.
We’ve got you.

337.456.3580

Wes’/ey Sun Chee Fore

Photography gmfsmortgage.com/lafayette

(337) 412-3879 e WESLEYSUNCHEEFORE.COM

GMFS LLCis an Equal Housing Lender. All mortgages are originated by GMFS LLC at 7389 Florida Blvd Suite 200A, Baton Rouge, LA 70806. NMLS #64997.
Branchis located at 201Rue Iberville Suite 730, Lafayette, LA 70508. Branch NMLS #1183361. Products may not be available in all states. This advertisement is not a commitment to lend. All loans subject to credit approval.
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Vredt O Shon Lot

At Dermatology Center of Acadiana, DERMATOLOGY CENTER
your skin is in the most trusted hands. of ACADIANA

QNI PN & Llaser Specialist

With over 20 years of dermatology experience,
Meghan combines clinical expertise and precision
artistry to deliver radiant, healthy skin. Her advanced
training in laser technology ensures that every
treatment is performed safely and effectively—with
beautiful, lasting results.

el

Blair brings her refined touch and deep
understanding of skin health to every service she
provides. Her expertise in customized facials,
chemical peels, and skin-rejuvenating treatments
helps patients achieve confidence through

luminous, balanced skin. | 4 /
/ﬂ/'Va?, Ificensed Esthetician

Together, Meghan and Blair create an exceptional skincare experience that
blends medical knowledge with aesthetic excellence.

W

Call 337-235-6886 to schedule your appointment! dermcenterofacadiana.com | (0) @dermacadiana

MANUEL
BUILDERS

When you sell a Manuel Builders
home, you get rewarded! Help your
clients buy or build their dream home
& enjoy the ease of working with
Manuel Builders.

ﬁﬁ 1st Manuel Builders Home:
2.5% COMMISSION

@ 2nd Manuel Builders Home:
2.5% COMMISSION + $1,000

@ 3rd Manuel Builders Home:
3.5% COMMISSION

BN DORGH BEHT

16 - September 2026

Acadiana’s Most Experienced
Fu]l Sen ice Pool Company

Mo surprise charges. Mo
guiesswork. Jusl consistent cana,

Call'or Text
337-984-7626

1100 Rua du Balor | Lafwyalte, LA 70508

CAJUN VIRTUAL TOURS
cmm@ 10 g,m&vémwf

SFECIALIZING IN REAL

ESTATE PHOTOGRAPHY,

3D VIRTUALTOURS & AERIAL
FHOTOGRAPHY/VIDEOGRAPHY
IN THE ACADIANA AREA!

WE OFFER 30 VIRTUAL TOURS
AN FLOOAPLANS:

—gTr

—

l-u_,.nsvl.'s,_ e

1. — I,— i" _|
EY
L H j] | ar'_,AJuwHI WAL TOURS 8

337.654.0904

ONLINE BOOKING AT CAJUNVIHTUALTDUHS {ZOM

ol
BRENON WILSON JEREMY CASTILLE
Loan Officer Loan officer - Owner
NMLS ID 2244342 NMLS ID # 1421097
Cell: 337-552-8073 Cell: 337-230-1536
Office: 337-534-4415 Office: 337-534-4415
Brenon@castillemortgage.com Jeremy@castillemortgage.com

Ill Named as "Best Mortgage
— ' \/[l C Company" by the times of Acadiana
o —— in 2020, 2021 and 2022.
Castille Mortgage Company

Powered By Cornerstone First Mortgage Castille Mortgage is licensed in
castlllemortgage com Louisiana, Texas and Florida.

DALE’S QUALITY
HOME INSPECTIONS

Licensed
Home
Inspector
LHI 11077

Steven “Bubba” l)ale
® 337250381

a daleshomeinspections@gmail.com
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ASK THE EXPERT

Why Did My INSURANCE RATE
Go Up (Again)?

BY BENJAMIN LEONARDS, OWNER/AGENT OF CORE INSURANCE

If you’ve opened your renewal
notice in recent years and felt
your stomach drop, you’re not
alone. It's become the most
common phone call | get,

and honestly, one | understand completely.
Nobody in Acadiana wants to talk insurance
over their morning coffee, but this year

it seems unavoidable. So we sat down

with Benjamin Leonards, owner of Core
Insurance, to get some straight answers on
what’s happening and what homeowners can
actually do about it.

Q: Benjamin, why do rates keep climbing even for people who
haven't filed a claim?

It’s not really about you. It’s about Louisiana, and it’s about

the cost of goods. We sit in one of the highest risk zones in the
country for hurricanes, and after the string of storms we’ve
seen over the past few years, many carriers pulled back or left
the state entirely. Fewer companies willing to write policies
here means less competition, and less competition means
higher prices for everyone, good driving record or clean claims
history or not. I tell clients all the time, this isn’t personal, it’s
geography. The other major factor in the absence of major
catastrophes is replacement cost. In the last 6 years, the cost to
rebuild homes or replace parts on vehicles has skyrocketed. As
a result, so have insurance payouts on claims.

Q: So there’s nothing homeowners can actually do?

There’s plenty you can do. The biggest mistake I see folks make
is assuming their current carrier’s renewal price is the only
option. It rarely is. Every carrier prices risk differently, and
one company’s “high risk” street might be another company’s
average day. I always tell clients in Lafayette, Broussard,
Youngsville, wherever, that shopping your policy every year
isn’t disloyal, it’s just smart. Loyalty to a carrier doesn’t pay
your mortgage. Loyalty to your bottom line does.

18 - September 2026

Q: What else moves the needle on price?

Roof age and condition matter more than people realize right
now. A lot of carriers have gotten stricter about roofs older than
ten or fifteen years, so if yours is getting up there, it might be
worth a quick inspection before renewal season catches you off
guard. Distance to a fire station or hydrant matters too. Bundling
home and auto still helps in most cases. And for anyone near

a flood zone, understanding your NFIP options versus private
flood coverage can save real money, especially since private
flood markets have opened up quite a bit here recently.

Q: Is there anything people are doing that’s actually hurting
them without realizing it?

Absolutely. I see people let their policy auto-renew year after
year without ever picking up the phone. Or they focus only on
premium and forget to check what they’re actually covered for.
A cheaper policy that leaves you underinsured after a storm
isn’t a good deal; it’s a bigger problem waiting to happen. I'd
rather walk a client through their coverage line by line than
have them find out what’s missing after a claim. We want to
hear from clients!

Q: What would you tell someone feeling stuck or
overwhelmed by all this?

Talk to someone who actually works for you, not for one
company. That’s the whole reason I got into this business. As

an independent agent, I'm not tied to a single carrier’s rates or
rules. I can shop your policy across multiple companies and
actually compare apples to apples. I grew up here, I raise my
family here, and I want my neighbors protected without getting
squeezed every time a storm rolls through the Gulf.

Q: Any final advice for our readers?
Don’t wait for a bad renewal notice
to make a change. If it’s been

more than a year since someone
actually reviewed your coverage,
that’s reason enough to have the
conversation now. A quick call

costs nothing, and most people

are surprised by what a second
look can turn up, sometimes better
coverage, sometimes real savings, often both.

PROFESSIONAL

INTERIOR AND EXTERIOR .
PAINTING SERVICES &

(' Interior Painting
(¥ Exterior Painting
(v/ Cahinet Painting
v Drywall Repair

7 &More!

GET YOUR FREE QUOTE TODAY!

337-226-0597

Residential & Commercial
Real Estate Closings

Refinancing

Donations

Notary Closings

Business & Estate Planning

?\‘ETE ?.'
F ’{;’ 1301 Camellia Blvd. Ste. 401
o m| Lafayette, LA 70508
» =
Y . (337) 984-9480
""8 .u.u“‘ﬁ

BUILT ON TRUST, EXPERIENCE, AND PERSONAL SERVICE

LET'S CLOSE MORE
DEALS

WE OFFER CAFA AHD LHC CRANT
FPROCRAMS
YOUR CLIENTS CET $2.000 LEM R
CREDITE DN ALL NEW CONETRUCTION
PURCHASES

COM

RELIANTACADIANA.

Ml REL ANT
°~=~ @‘.‘ Acadiang
i ol acang Com

HULS F24T380 Torry McBride - 337-85-8755

/\‘ ) |
m
A
ELECTRICAL CONMECTIONS
137-39G-031& ——

RELIABLE
ELECTRICAL SERVICES

Licensed & Insured - Residential & Commercial

Repairs « Installations « Upgrades
Panel Upgrades + Troubleshooting
Generator Installs * Lighting * A/C Connections

Call Today for a Free Quote

337-346-0312.

thomasdevani@gmail

Serving St. Mary
Parish, Iberia Parish,
St. Martin Parish,
Lafayette Parish
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THE « NEW CONSTRUCTION

RO B ol RIS
COFFEE and CONTRACTS VONaH] Y

Bwi) - RESIDENTIAL REMODELS

Pretty posts don't DRAGONFLY - HOME ADDITIONS
pay the bills e CONSTRUCTION . OUTDOOR OASIS

" A . “$5million sold from
— }H -
w

1G in just | year’

LALREN D

- @ "My first C&C post
- ) landed me 5 clients”
RN 1) MLEDN

A real strategy? Now that's profitable.

h 365+ million sold
’ over the last year”
ALLISOMN 0

Staging & Decor

337.316.0478
JMDesignStaging@gmailcom

Photo Day Staging

Furniture & Decor

(337) 652-8654 | Lance@dragonflymgt.com

Paint Selections

ﬂ Dragonfly Construction
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Providing a platform to celebrate and unite the top real estate professionals across Acadiana!

What Will They Remember?

One of my favorite parts of putting
this magazine together each month
is having the opportunity to meet
and learn from so many incredible
real estate professionals. Every
interview is different. Every story is
unique. Some agents have built their
business through referrals, others
through social media, open houses,
or years of community involvement.
There isn’t one formula for success,
and that’s one of the things I

love most about this industry.

But after talking with so many top-
producing agents over the years,
I've noticed something that doesn’t
show up on production reports

or awards lists. The agents people
remember aren’t always the ones
with the biggest sales numbers.
They’re the ones who made
someone feel seen.

22 . September 2026

BY DRAKE ABSHIRE

Think back to the last time you received
exceptional service. It may not have
even been in real estate. Maybe it was a
server who remembered your favorite
drink, a local business that followed up
after your purchase, or someone who
took an extra few minutes to answer
your questions without making you feel
rushed. You probably don’t remember
every detail of the transaction itself.
What you remember is how they made
you feel.

Real estate is no different.

Years from now, your clients probably
won’t remember the exact interest
rate they locked in or every detail of
the contract. But they’ll remember
whether you answered the phone
when they were stressed, celebrated
with them at the closing table, or
reassured them when something
unexpected happened. Those are the
moments that stick with people.

It’s often the little things.

Remembering their children’s names.
Sending a handwritten note. Checking in
a few months after closing—not because
you need something, but because you
genuinely care.

Recommending a trusted local contractor
or simply asking how they’re settling into
their new home. Those small moments
tell clients something important: I wasn’t
just another transaction.

As I was reflecting on this month’s issue,
another thought came to mind.

What if you had to start over tomorrow?

Imagine your CRM disappeared. Your
social media accounts were gone. Your
website, marketing materials, signs,
and contact lists all vanished overnight.
Where would you start?

I don’t think the best agents would spend
their first day rebuilding a website or
designing new business cards.

They’d start by calling people.

They’d reconnect with past clients,
referral partners, neighbors, friends,
and colleagues. They’d grab coffee,
attend community events, and invest in
the relationships they’ve built over the
years. Because at its core, that’s what
every successful real estate business is
built on.

Relationships.

Technology will continue to evolve,

and new tools will continue to change
the way we do business. They can help
us work smarter and serve our clients
better, but they can’t replace trust. Your

greatest business asset is your reputation.

It’s the promises you’ve kept, the
problems you’ve solved, and the
relationships you’ve continued to
nurture long after the closing table.
Those are the things no technology can
ever take away.

As you flip through this month’s issue
and read the stories of the outstanding
professionals featured in these pages,
T'hope you’ll think about more than

production numbers or awards. Those
accomplishments are worth celebrating,
but they’re only part of the story.

The real measure of success is when a
past client confidently tells a friend, “You
have to call my Realtor.” Not because
you had the flashiest marketing or

sold the most homes, but because you
were dependable, knowledgeable, and
genuinely cared.

And that’s the kind of legacy
worth building.

Thank you always,

DRAKE ABSHIRE
Owner/Publisher
Acadiana Real Producers
Drake.Abshire@Real
ProducersMag.com
(337) 316-0479

Home and Business Orgsn[z&tinn

Professional PackingﬁUnpacking

Maintenance/ Support Services

Heather Borges

3373412025

‘ Pea theriilbeeor penied.com beeerganived comdlafapetie
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Let me help get
you pre-approved

THANK You!!! To all my
amazing realtors and clients
for another great year!!

® Purchases & Refinances

® Primary homes, second homes

and investment properties

® Licensed in Louisiana, Texas,

Florida, and Alabama (337) 230-1538

chris@edgemortgageloan.com
® Excellent service and knowledge! www.Edgemortgageloan.com

« EXPLORE THE ARCHIVES and catch up on past issues, stories and

features

« CONNECT WITH TRUSTED PROS through our Partners directory, Apply NOW

featuring local professionals who serve real estate professionals,

their clients, family and friends christopherbienvenu.floify.com

l o RELIVE THE MOMENTS by browsing photos and videos from our
past events
/ « BE IN THE KNOW about upcoming events, experiences and

opportunities to connect

et

Mortgage planner
nmls# 1181784

www.acadianarealproducers.com
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ARE THEY NOW?
>»SAM HAYES

Since we last featured

you, what has changed

the most in your business
or personal life?

Since my last feature in
Acadiana Real Producers,
my business has grown

in ways I never imagined.
Becoming the listing agent
for Legendary Contractors
launched me into the luxury
real estate market, something
I once only dreamed of.
Through every success and
every challenge, my passion
for this business has only
continued to grow, and I'm
more excited than ever for
what the future holds.

What accomplishment
or milestone are you
most proud of since

we saw you last?

I was incredibly blessed
and honestly shocked
to be named the

2025 Acadiana Real
Producers Peer of

the Year. This award
meant so much to

me because it was
voted on by my fellow
Realtors, a group of
truly outstanding agents
here in Acadiana. Knowing
that my peers chose me
made this recognition
especially meaningful,
and it reaffirmed just how
fortunate I am to be part
of such an incredible real
estate community.

What’s next for you?
What’s next? That’s a loaded
question...LOL. Honestly, I
just want to keep learning
and growing. I still discover

FAST
FACTS

Years in Real Estate:
3 years, 8 months

Current Brokerage:
Real Broker

Team or Solo Agent:
Solo Agent

Favorite Local
Restaurant:
Rock-n-Sake

Favorite Weekend
Activity: Spending
time with friends
and family when
I’m not working.
But if I'm being
honest...my favorite
weekend activity

is taking a nap!

something new every day,
and I don’t think that will
ever stop in this constantly
evolving industry. My biggest
goal has always been the
same: taking care of my
clients. Without their trust
and without God, none of
this would be possible. 'm
excited to see where this
journey leads next.
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PROFESSIONAL GONIENISCREATIONAND-BRANDING

Wos swijiyewnu

MS

v

ST L T e R,
]

-LLE (ZE€) | wos suwijijeur

r TRUSTED ELECTRICAL
SERVICES FOR
ACADIANA HOMES &
BUSINESSES

FREEDOM
ELECTRIC

Licensed & Insured | Residential & Commercial

Our expert electricians are here to keep your
clients’ properties safe, functional, and up to code.

OUR SERVICES:

- Real Estate Electrical Inspections
- Panel Upgrades

. Code Compliance Repairs

- Indoor & Outdoor Lighting

- Generator Hookups

- New Construction Wiring

- Emergency Troubleshooting

Need a dependable electrician for your listings
or clients? Call Freedom Electric for fast, professional
service you can count on.

(337) 344-4551 | Proudly serving the Acadiana area.

Haul - Away &
Junk Removal, LLC

Need Junk Gone?

We'll Haul It Away - Today!

Let us take the mess off your hands:

v Furniture & Appliance Removal v Light Demolition

v/ Garage & Attic Cleanouts (sheds, playsets,hot tubs,etc.)
v’ Yard Debris & Storm Cleanup v/ Hoarder House Cleanouts

v/ Estate & Eviction Clear-outs v/ Storage Unit Cleanouts

LOCALLY OWNED & OPERATED IN ACADIANA
QUICK TURNAROUND & FLEXIBLE SCHEDULING
FREE ESTIMATES - NO HIDDEN FEES - FRIENDLY, PROFESSIONAL CREW

Coty Bergeaux, Owner

(337) 366-1795 - www.acadianhaulaway.com
acadianhaulaway@gmail.com
@ Acadian Haul-Away & Junk Removal, LLC - @ acadianhaulaway
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PROUD TO SERVE

AMO

TITLE SERVICES

YOUR CLOSING.
YOUR CHOICE.

At AMO Title Service, we combine hormetown
service with unmatched expertise to deliver
srmooth, stress- free closing- every time.

We work for you, not the other way around. That's
the AMO difference.

Title
p\ “93;?..?55"‘“ Examninations
86 |—
@aleal Commercial L) Fast, Reliable
Belga| Transactions O urnarouncds

Disbursements

alls
w Construction . Eﬂjﬁn?'tgfv%d
a8y,

%, 337-706-9AMO 5% INFO@AMOTITLE.COM

HOUMA e THIBODAUX o MORGAN CITY e NEW IBERIA = LAFAYETTE e ALEXANDRIA

ROUD PARTHNER OF

AMO ‘ SR AREA | AcADIANA REAUIBSODUSEES

Trusted Real Estate

Services in Acadiana

OUR SERVICES:

* Home Inspections
« Sign Installations

M o N C RI E F * Square Footage Measurements

ESTATE SERVICES

Zack Moncrief

Licensed Home Inspector # 11390
%, 337-258-9457

B service@moncriefestateservices.com

Scan to book or know more

Built on honesty, reliability, and integrity, with a commitment to serving every client with excellence.
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TWFG
KNIGHT INSURANCE

Lisa M. Knight
INVESTMENT

Branch Manager PROPERTIES
337-706-7074

lknight@twfg.com

knightinsurancetwfg.com P[QfeCflng Wh'ﬂt
201 Rue Iberville, Ste. 210 mvw Matters Most
Lafayette, Louisiana 70508 TEMS

Welcome to Service First! Preferred Partner *

of the Real Estate Community
LIZ BREAUX

MCETOAGE SHECIALIST

Rmct Gesdanon Rimal Core. e el

Liz Breaux NMLS# 90305

Service First Home Lending - NMLS# 166487 337-278-3834
LizZBro@SFMC.com | 969 Coolidge St Suite 127 | Lafayette, LA 70503
sfmc.com/loan-officer/lizbreaux | & LizBreaux]

Gardner's Electrical Services is a
family-owned and operated
business serving the Lafayette
and Acadiana area.

Owned by Matthew Gardner,
we take pride in offering reliable
electrical services with a
personal fouch.

e 43 S, (337)349-9224 @ gardnerselectrical.com
GARDNERS = matthew@gardnerselectrical.com © Gardner's Electrical Services
ELECTRICAL SERVICES Q 101 N. Pat Street Scott, LA 70583 gardnerselectrical
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BY WESLEY SUN
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“THE FUTURE
BELONGS TO
THOSE WHO
BELIEVE IN
THE BEAUTY
OF THEIR
DREAMS.”

— Eleanor Roosevelt

NI

Sharing the

JENNIFER DUHON'S favorite
quote continues to inspire her
remarkable real estate career,

as her dreams have never been
limited to one title. On any given
weekday, Jennifer might be
mentoring and training agents,
managing the office, guiding a
family through a custom home
build, or negotiating on behalf of
a longtime client.

Somehow, she balances each
responsibility with the same
steady, sunny demeanor that
has defined her 13-year career
at Century 21 Action Realty
while being a full-time mom.
As her business continues

to scale, Jennifer remains
first and foremost a Realtor
who believes relationships
and genuine care will always
outlast any market cycle.

Pivoting To Her Purpose

A proud Lafayette native,
Jennifer spent a decade
working in administration at
Cajun Wood Products, where
she gained an inside look at

the construction process by
collaborating with builders and
designers on custom cabinets.

“Being in the shop, I got to see

the plans come to life,” Jennifer
recalls. “I watched draftsmen draw
the design and then went on site

to watch them go from slabs to
complete. That was so rewarding.”

When the cabinet company
downsized, Jennifer saw the
opportunity to turn that longtime
fascination into a career.
Encouraged in part by the success

of her cousin at Century 21, she
decided to take the leap into real
estate herself in 2013, a decision that
quickly proved to be the ideal fit.

Equally important was finding
the right brokerage from

day one. Jennifer credits

her longtime broker, Mary
McCubbin, for providing the
training, encouragement,

and support that helped
launch a career she has never
considered taking elsewhere.

“Without that training I don’t
think I would have been nearly

so successful,” Jennifer
acknowledges gratefully. “That
was my biggest blessing going to
work for Century 21... It was a
great fit from the very beginning.”
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Many Hats, One Goal

While Jennifer’s responsibilities
at her brokerage have evolved
over the years, she continues
producing at a high level as a
solo agent. Last year alone, she
closed 47 transactions totaling
nearly $9.3 million in sales. Along
the way, she has also earned
multiple Century 21 Masters
Awards, including most recently
the prestigious Masters Diamond
Award in 2025, as well as being
voted Times of Acadiana’s Best
Realtor in both 2019 and 2020.

Despite her many roles, Jennifer
has never been interested in
creating dependence. Her greatest
satisfaction comes from equipping
newer agents with the knowledge
and confidence to build successful
businesses of their own while
remaining available whenever
they need guidance.

“I absolutely love training new
agents to be independent to do
what I do and then be on repeat
for themselves by encouraging
them,” she grins.

Focusing on the clients’
needs and being the
trusted expert is what
separates good agents
from great agents.”
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| have met the most
incredible people,

and | wouldn’t give it

up for anything!”
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That same servant-leader mindset
influences what fills her cup as
well; not awards or production,
but the lives she’s privileged to
impact along the way.

“I define success as the sincere
desire to help others,” she offers.
“This career has shown me the
ups and downs of life; it isn’t
always sunshine and rainbows. I
have stood beside clients through
difficult times, navigating the
loss of aloved one, going through
divorce, and facing foreclosure.
Each of my clients holds a special
place in my heart.”

Solid Foundation

Jennifer’s background continues
to shape the way she serves
clients today. In addition to

specializing in land sales and
relocation, she has represented
builder Mitch Studebaker of CM
Development LLC exclusively for
more than seven years, guiding
clients from lot selection through
the final stages of construction
while noting Mitch has been “an
intricate part” of her business.

Rather than simply helping
buyers find a house, Jennifer
enjoys walking alongside

them throughout the entire
building process. Her familiarity
with construction, combined
with years of experience
coordinating builders, designers,
and timelines, allows her to
anticipate challenges before they
become obstacles.

She also knows that
communication is often what
clients remember long after
closing day. With roughly

75 percent of her business

coming from repeat clients and
referrals, Jennifer has built her
reputation on careful attention
to detail, consistent follow-

up, and advocating fiercely

for those she represents.

“My passion and dedication

to the industry sets me apart:
to my clients, real estate
partners, and peers,” Jennifer
emphasizes. “But my clients
really appreciate that I fight for
them and their best interests.”

Her approach has remained
remarkably consistent
throughout her career: listen
carefully, communicate clearly,
and never lose sight of what’s
most important.

“Focusing on the clients’ needs
and being the trusted expert is
what separates good agents from
great agents,” Jennifer advises
aspiring top agents.

Anchored By Family

Beyond office duties, Jennifer’s
happiest moments are spent
with her husband, Shane, whom
she’s been happily married to
for 26 years, and their close-knit
family that includes their son,
Patrick; daughter, Sophie; and
their niece, Morgan, whom they
lovingly raised as their own.
Morgan has also blessed them
with their energetic three-year-
old grandson, Luca.

Jennifer treasures the example
set by her own parents, Patrick
and Cynthia Webb, who recently
celebrated 54 years of marriage
and who continue to inspire her
with their enduring love when
they visit regularly.

When she’s able to dial back from
work, Jennifer heads straight

for the water. Whether relaxing
on a beach, venturing offshore

to fish, or planning the family’s
next adventure, travel has also
become one of her favorite ways
to recharge. Next up? Alaska for
Round #2.

“We’re going to Anchorage to see
the grey and orca whales, and
then to go halibut and salmon
fishing,” she grins. “Shane

and I went last year for our
anniversary and decided the kids
would love this place ... so we’re
going back!”

Looking ahead, Jennifer plans to
continue thoughtfully expanding
her business while remaining
adaptable and open-minded in an
ever-changing industry.

“I feel like I have found my

calling and I'll retire doing

what Ilove and serving the
community,” she concludes. “I
enjoy the handholding and giving
encouragement throughout the
entire process. I have met the most
incredible people, and I wouldn’t

give it up for anything!”
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We specialize in many different programs: FHA, Conventional, USDA, VA, Bank Statement,
1099, DSCR, One-Time Construction, and Down Payment Assistance Programs

We are licensed in Louisiana,
Texas, Alabama, Florida

Edge Mortgage, LLC
120 Rue Beauregard, Ste 110
Lafayette, LA 70508
337-362-4050 @
NMLS# 2320423
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Helping you protect deals, listings, and clients — without the headaches.

Fast inspections for listings & buyers

Clean, professional crews (your reputation matters)
Storm & insurance claim support

Residential & Commercial
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ether it’s a last-

minute repair

or a concerning
item on a home inspection
report, Freedom Electric
has earned a reputation
throughout Acadiana for
responding quickly while
communicating honestly.

Since launching the
Scott-based company in
2019, owner and Master
Electrician Jansen Albarado
has grown Freedom Electric
into a thriving family-
owned business with three
service trucks on the road,
a five-star Google rating,
and a loyal following who
know they can count on
straightforward advice.

“I try to make the Realtor’s
job easier by being willing
to speak directly with

the buyer or seller when
it helps,” Jansen offers.

L) .

“Electrical issues can be
technical, and sometimes
it is easier for me to
explain the problem, the
safety concern, and the
options directly instead

of making the Realtor be
the middleman and repeat
something when they’re
not an electrician. Realtors
really appreciate that.”

No Stranger To

The Industry

Raised in Scott, Jansen
grew up in a family of
entrepreneurs. His father
owned a painting, carpet
cleaning, and maid service
business with several
rental properties, while his
brother operates his own
business serving the local
real estate community.

“By the time I was about
15, I was training older
workers on carpet cleaning

POWERING PEACE OF MIND

jobs,” Jansen recalls. “That
upbringing taught me work
ethic very early. My dad

also taught me a lot about
entrepreneurship without me
even realizing it at the time.”

After high school, Jansen
earned two associate
degrees—an Associate of
Applied Science in Technical
Studies, with a concentration
in Electrical Technology, from
South Louisiana Community
College, and an Associate of
Applied Science in Industrial
Instrumentation Technology
from SOWELA Technical
Community College in Lake
Charles. His father-in-law,

an industrial electrician,
helped guide and encourage
him toward a career in

the electrical field. While
continuing his education,
Jansen worked full-time

for a separate commercial
electrical contractor.

Determined to avoid student
debt, he sold his beloved
1960s Chevy truck to pay

for school — a sacrifice

he still jokes about today.
His career eventually

led him into industrial
electrical work and offshore

commissioning projects
before an unexpected
decision permanently
changed his direction.

“During a slow period in
the oilfield, I obtained my
electrical license and started
booking residential service
work,” Jansen remembers.
“I'had about two weeks

of jobs lined up when the
offshore company wanted
me to leave immediately for
Israel. I told them I could go
after the work I already had
booked, but they needed me
right away.”

“I decided not to go,

stayed with the work I

had committed to, and
that was the beginning of
Freedom Electric full-time
in July 2019,” he continues.
“After that, I ran with the
business wide open and

I now have over 13 years
of electrical experience.”

Honesty Is The Standard
Serving Lafayette and the
surrounding communities,
Freedom Electric now
handles everything from
electrical repairs and
generator installations to
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CUSTOMERS REMEMBER
WHEN YOU SAVE THEM
MONEY AND TELL THEM
THE TRUTH.”

inspection-related work

for Realtors, helping
transactions stay on schedule
to close.

Today, the business includes
five field employees,

along with Jansen’s wife,
Amber, who oversees

office operations. As the
company has grown, one
principle has remained
constant though: taking care
of people, both inside and
outside the organization.

“One thing that is important
to me is that this company
does not just support my
family,” Jansen explains.

“It also helps support the
families of the people who
work here. I do not take
that lightly. I want our
technicians to be taken care
of because when our team is
happy and supported, they

40 - September 2026

take care of our customers
the right way.”

That same people-first
philosophy extends to
every service call. Whether
the job involves a simple
repair or a major electrical
upgrade, Jansen wants
customers to feel informed,
respected, and confident

in the recommendations
they receive.

“I believe in being honest,
even when it costs us the job,”
he emphasizes. “There have
been plenty of times where

a customer thought they
needed something expensive
and I told them they did

not need it. Sometimes that
means I price myself out of
work, but it also builds trust.
Customers remember when
you save them money and tell
them the truth.”

=5
i

Working with top Realtors
has become one of the
cornerstones of Freedom
Electric’s business because
Jansen understands the
pace and pressure that
often accompany a real
estate transaction.

“Most of the time when

a Realtor calls, they are
working within a due
diligence period, an
inspection period, a buyer or
seller negotiation, or a closing
deadline. I understand that
they need answers quickly,
clear documentation,

and a contractor who can
help keep the process
moving,” Jansen notes.

Whenever possible, Freedom
Electric can provide estimates
directly from an inspection
report, allowing agents to
receive answers without

Rk i
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waiting for an additional site
visit. If the scope of work

is larger or less defined,
Jansen prefers to inspect

the property personally so
everyone involved has an
accurate understanding of the
work required.

That emphasis on prompt
communication and realistic
recommendations has
become one of the company’s
biggest differentiators, along
with turnaround times

that prioritize the Realtor’s
deadline rather than the
contractor’s convenience.

“Realtors should also know
that I understand closings
and payment timing,” he
elaborates. “There are times
where we are okay with being
paid after closing, even if

that means 30 to 60 days out,
depending on the situation.

“The goal is to be an honest,
friendly contractor who
helps fill the gap and makes
the process easier for the
Realtor and their client.”

Electrifying

Acadiana’s Future
Jansen and his wife,
Amber, have been together
since high school and

will celebrate seven

years of marriage this
November. Together they
are raising their two
young children, Hank and
Camille, while balancing
the responsibilities of
both family life and a
growing business. Their
Christian Catholic faith
also remains central to
everything they do, and
attending church together
each Sunday provides an
important opportunity

to stay grounded.

CONTACT
us!

To book an appointment with Freedom

Electric, visit freedomelectricla.com, or call or
text 337-344-4551

As much as he enjoys
hunting, fishing, golf,
pickleball with Amber, and
cheering on his favorite
sports teams, Jansen says
some of his most rewarding
moments come from
introducing his children to
the same outdoor experiences
he enjoyed growing up.

“When something clicks
and you can see their eyes
light up, it is one of the most
fulfilling feelings,” he grins.

Giving back to the Acadiana
community is equally
important. Freedom Electric
regularly supports local
charities, youth baseball
teams, religious-based golf
tournaments, and other
community organizations
whenever possible. Jansen
also recently joined

the Business Network

International (BNI) Ragin’
Revenue chapter, believing
that strong local relationships
help strengthen both
businesses and the region as
a whole.

On the horizon, Jansen

plans to continue expanding
Freedom Electric with more
trucks on the road while never
losing sight of the principles
that have earned the company
its outstanding reputation.

“Going forward, I believe
homeowners will continue
needing more power, safer
systems, generator options,
EV charging, and electrical
upgrades as homes and
lifestyles continue to change,”
Jansen concludes. “The
future for Freedom Electric

is to continue growing while
keeping the same focus on
service, safety, honesty, and
taking care of our customers.” ¥
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Jpmi

the property
management people

We make Property Management, manageable!
Partnerwith:us-today!

Rent Collection

Maintenance Coordination

Routine & Annual Inspections

Tenant Communication

Turn Services & Make-Readies

Leasing & Tenant Placement

24[7 for Owners & Tenants

Backed by Proven Systems & Local Expertise

PMI Integrity Properties

337-476-1176 - support@pmi-integrity.com
www.pmi-integrity.com

RIVERLANDS

RINSURANCE

SERNECES, IMC?

Riverlands Insurance Services offers our
clients the advantage of shopping their
Homeowners and Flood policies with

multiple carriers. Since 1972 we've built our

client relationships on family values and
exceptional service.

/ ﬁ’% "‘zf"f{’g/
Insurance Agent ‘9
337-962-1369 h

jhidalgo@rivins.com
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)
4 Clean out your gutters to improve roof drainage

2~ Trim your trees & remove any noticeable yard hazards
4~ Seal vulnerable areas to prevent wind driven rain entering your home
A% Review your insurance policy to better understand ynur coverage

[
4 Call Cloteaux to schedule your FREE roof inspectiun' wurw"*
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RISING STAR

PHOTOGRAPHY BY.
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What inspired you to take the leap into
real estate, and what was that first year
like for you?

I never dreamed of becoming a Realtor.
After years in restaurant management,
I'wanted more control over my future
and the opportunity to build something
that reflected the effort I put in.
Ironically, I stumbled into a real estate
recruiting workshop after applying for
a social media position and thought,
“Why not?” Knowing most new agents
don’t make it through their first year
motivated me to prove I could. That first
year taught me resilience, discipline,
and the value of building relationships
over shortcuts.

What’s one transaction or client
experience that had a lasting impact
on you?

The transaction that impacted me most
wasn’t a luxury home or a record-
breaking sale. It was a client purchasing
her first home with a VA loan. On closing
day, her mom, partner, and family
surrounded her with tears, hugs, and
endless gratitude. In that moment, I
realized I hadn’t just helped someone
buy a house. I had helped a family
achieve a dream. That’s the feeling I
strive to create with every client I serve.

If you could go back and give your
rookie self one piece of advice, what
would it be?

I'd tell myself to get comfortable being
uncomfortable. Make the calls, start
the conversations, and don’t wait until
you feel ready because that day may
never come. I still get nervous before
certain conversations, and that’s okay.
Confidence doesn’t come before action.
It comes from showing up consistently,
learning from your mistakes, and having
the courage to do it again tomorrow.

What’s a personal milestone or
achievement in your career that you’re
most proud of?

My proudest achievement isn’t an award
or a sales milestone. It’s earning the trust
of the people who know me best. When
my friends and family need a Realtor,
they call me without hesitation and
confidently refer the people they love.
To me, that’s the greatest compliment.

Awards are appreciated, but trust is
earned, and that’s the achievement I'll
always value most.

What’s the best piece of advice

a mentor or colleague has ever

given you?

One of the best pieces of advice I've
received came from my mentor

and team lead, David Wenger: “The
best agents are the ones who can
manage both their own emotions
and their clients’ emotions.” That
has shaped the way I approach every
transaction. Buying or selling a home
is deeply emotional, and my role
goes beyond negotiating contracts.
It’s about helping clients separate
emotion from facts, understand

their options, and make confident
decisions that align with their goals.

How do you handle difficult

clients or challenging personalities

in negotiations?

I handle difficult situations one
conversation at a time. Real estate is
emotional, so I focus on separating facts
from emotions while making sure my
clients feel heard and understood. Then
I bring the conversation back to their
goals. I'd rather help my clients achieve
the outcome they want than help them
win an argument.

How do you stay resilient

when deals fall apart or the market
shifts unexpectedly?

When a deal falls apart, I remind
myself that it’s not the end of the
journey, just a change in direction. My
focus quickly shifts from what was
lost to what’s next because my clients
are counting on me to find another
solution. I entered real estate during
one of the toughest markets in recent
years, which taught me that you can’t
control the market, only how you
respond to it. Resilience isn’t about
avoiding setbacks. It’s about refusing to
let them define your next opportunity.

What’s a challenge you’re still working
on overcoming in your career today?
One of my biggest challenges is
balancing the clients I have today
while continuing to grow the business
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I'll need tomorrow. As my business
grows, so do the responsibilities. I've
learned that growth requires structure,
so 'm intentional about time blocking,
prioritizing tasks, and creating systems
that allow me to serve my clients well
while continuing to build for the future.

How do you handle difficult

clients or challenging personalities

in negotiations?

I'handle difficult situations one
conversation at a time. Real estate is
emotional, so I focus on separating facts
from emotions while making sure my
clients feel heard and understood. Then
I bring the conversation back to their
goals. I'd rather help my clients achieve
the outcome they want than help them
win an argument. That’s what gets
everyone to the closing table.
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What’s a misconception people have
about being a realtor that you wish
more people understood?

One of the biggest misconceptions is that
all Realtors provide the same level of
service, or that our job is simply opening
doors and collecting a commission.

In reality, much of our work happens
behind the scenes through negotiations,
legal documents, problem-solving,
communication, and client advocacy.
Success in this business isn’t measured
by the hours people see. It’s measured
by the hours they don’t. That’s what
protects our clients and gets them to the
closing table.

What’s a misconception people have
about being a realtor that you wish
more people understood?

One of the biggest misconceptions is that
all Realtors provide the same level of
service, or that our job is simply opening
doors and collecting a commission.

In reality, much of our work happens
behind the scenes through negotiations,
legal documents, problem-solving,
communication, and client advocacy.
Success in this business isn’t measured
by the hours people see. It’s measured
by the hours they don’t. That’s what
protects our clients and gets them to the
closing table.

What’s a personal or business slogan
that keeps you motivated every day?

A phrase that keeps me motivated is, “Be
the person your younger self needed
you to become.” When I look back at
who I was, I don’t measure success by
awards or sales. I measure it by the
person I'm becoming. My goal is to be
honest, kind, hardworking, dependable,
and someone others can count on. I
hope my younger self would be proud,
knowing I'm still growing and striving
to become the woman I always dreamed
of being.

Where do you see yourself in five years,
both personally and professionally?
Professionally, I hope to be mentoring
and encouraging other agents, helping
them build meaningful careers and
believe in themselves the way others
once believed in me. Personally, I hope
we’ve built our dream home, traveled
with my husband and kids, and maybe

even have a greenhouse full of rare
plants. More than anything, I hope 'm
still growing, still learning, and building a
life ’'m grateful to wake up to every day.

How do you balance the hustle of
real estate with your personal life and
self-care?

If ’'m being honest, it’s something 'm
still learning.There are seasons in real
estate where there’s no such thing

as balance. Sometimes my business
demands more of me, and other times
my family does. I've learned that instead
of chasing perfect balance, I need to be
intentional with the time I have. For

me, balance isn’t about splitting my
time equally. It’s about making sure the
people who matter most know they’re
my priority when they’re with me.

What’s one non-negotiable daily

habit that helps you stay focused

and successful?

Without a doubt, it’s reviewing my CRM
every day. Every morning, I go through
my active clients, pending transactions,
follow-up tasks, and deadlines to ensure
nothing is overlooked. Consistent follow-
up is one of the most important parts

of this business. I've learned that great
service doesn’t happen by accident. It

comes from systems, consistency, and
daily discipline, and my CRM is the
foundation that keeps it all together.

What’s one thing your clients would be
surprised to learn about you?

Most people are surprised to learn

I'm a huge plant enthusiast, especially
when it comes to collecting rare plants.
Gardening is how I slow down, recharge,
and clear my mind. Looking back, I
think that’s one reason I love real estate
too. Both require patience, consistency,
and care. You can’t rush growth. You
invest in it every day, and over time, the
results speak for themselves.
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Stay
Cool!!!

/Savoy-AC.Service.Inc.\

Financing Available on Approved Credit
Locally Owned and Operated with
Superior Service & Professionalism

304/Audubon BIvaYSte131Y lafayette MO,

(337)/356;2762) O}-:7A0]
i
L XSavoy/ACIService]lncH 15 o

CONSISTENT.
EXPERIENCED.
ESTABLISHED.

-New Construchon

-Re-Roof and Standing Seam
-Specialty Materials & Installation
-Exceptional Craftsmanship
-Durable, High Quality Results

337-504-3576
gcboflouisiana.com
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PLUMBING
a heighborly company

Veteran Owned. Locally Owned. Licensed.
Bonded. Insured. Natural Gas Certified.

+» Fast 24/7 Service Calls

* Hydro Jetting

= Drain Cleaning

« Video Inspection

« Plumbing Repairs

« Sewer Line Repairs

= Fixture Installation \

» Water Heater Installation . .

» Backflow Preventer
Installation & Testing

WE FIX PIPES

Trenchless Pipe Repair | “CIPP" Cured In Place Solutions
Prevent Further Corrosion & Root Intrusion

Repair & Restore Your Pipes From The Inside Out

Uses Existing Access Points. Mo Dig Solution. Less Invasive.

Call Us At 337.945.7668
Residential & Commercial

G Clne

THE FINISHING TOUCH
YOUR CLIENTS WILL
REMEMBER.

BLUETOOTH AROMA DIFFUSER
807 .4 XL CANDLES
REED DIFFUSERS

SIGNATURE SCENTS:
SANDALWOOD - MARINE
AVAILABLE EXCLUSIVELY IN
STUDIO

Furnishings = Accessories = Lighting - Window Treatments = Bedding = Decor & More

Retail Studio Open Monday-Friday 9-4:30pm or By Appointment
2801 Kahste Ealr:mm Rd Lafayette LA ?GEDB

WWW. sclare design | mﬁ@sciaredemgn mfo@sclare desrgn

Feel the Quality.
Afford the Luxury.

Specializing in Custom Home Builds,
Commercial, & Turn-Key
Construction

Full-Scale Renovations
Quality Craftsmanship and Thoughtful Design
Attainable and Accessible Luxury

337-739-0034 | €) schoefflerbuilt ’

A Trusted Name in Home Building | Locally owned by Bill and Lisa Schoefﬂer | 40+ years of Expenence

Acadiana Real Producers - 49



. -::,L" \ L
o pARTb( R SPOTLIGHT.
Fox E 59 il

LR P L'

..'r \f ¥ I.i .

A P

WRITTEN BY JESS WELLAR
PHOTOGRAPHY BY WESLEY SUN CHEE FORE

Saving The Day

When an air conditioning system fails in
the middle of summer, homeowners aren’t
just looking for a repair; they’re looking
for someone they can trust to solve the
problem quickly and correctly.

“What’s most fulfilling is bringing relief to people,” Joseph
Savoy, Jr. explains. “The nickname I was given in this industry
is ‘AC Superman.’ You can see this reflected on our company
logo, too; we want you to feel like AC Superman was here, and
he definitely saved the day!”

Since launching Savoy AC Service in 2017, Joseph has built

a reputation throughout Acadiana and beyond for expert
troubleshooting, responsive service, and doing the job right the
first time. Today, the Lafayette-based company serves much

of Louisiana with a team Joseph personally trained, a 4.9-star
Google rating, and a promise to treat every customer like family.

Knowledge Makes the Difference
Joseph’s fascination with HVAC began long before he started
his own business.

“I was always interested in HVAC,” he recalls. “I like those guys
who kinda create weather for the inside of your home.”

Growing up on Lafayette’s Northside, Joseph credits much
of his success to the people who believed in him before he
believed in himself.

“What led me to where I am now is a love for what I do and
a never-give-up attitude, all thanks to my parents, Joseph and
Geraldine,” Joseph shares.

One teacher in particular changed the course of his education
after discovering he learned best through music. That
breakthrough transformed him from a struggling student
into an honor graduate, eventually earning a 3.9 GPA in
electronics at Louisiana Technical College, a 4.0 GPA in HVAC
at Blue Cliff College, and later an opportunity to teach HVAC
there for four years.

“What led me to where I am now is a love for what I do and a
never-give-up attitude that my parents instilled in me,” Joseph
acknowledges. “But Mrs. Sharon Pierre unlocked the secret that
would turn me from a C, D, F student to a straight A student.”

After 15 years in the HVAC industry, Joseph’s confidence in
troubleshooting became one of the biggest reasons he decided
to open his own business.

“I was motivated by what people were telling me I couldn’t
do — so Idid it,” he laughs. “My troubleshooting is through the
roof; I can usually solve an issue in 5-10 minutes.”

No Guesswork

That technical background continues to set Savoy AC Service
apart today. Joseph firmly believes today’s HVAC systems
require far more than experience gained in the field; they
demand time in the classroom and an understanding of
increasingly sophisticated technology.
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We are a well-
oiled machine &

never afraid of a
CHALLENGE.”

“What sets my business apart is our extensive
knowledge of HVAC and electronics, which gives
us an upper hand on troubleshooting the electrical
circuit of the system,” Joseph explains.

“Additionally, because I have been an HVAC Instructor
myself, I have poured into my guys everything

that I know: the commitment to our customers,

our attention to detail, and continuing education

to stay up to date on the latest techniques.”

The bar has been set intentionally high, and great expectations
extend throughout the company. Joseph has personally trained
every employee except his son, Gabriel, who graduated from
Blue Cliff College as well, and he readily credits his son for
helping lay the foundation for the family business. Together,
the seven-person team has earned a reputation for responding
quickly, often arriving within an hour, while refusing to
compromise on quality or safety.

“We are a well-oiled machine and never afraid of a challenge,”
Joseph says with pride. “Everybody on the team gives input
that counts, and we all have an extremely high standard to live
up to every day with every customer.”

For Realtors, dependable HVAC service can make the difference
between a smooth closing and a delayed transaction. Joseph
understands that urgency and wants agents to know they have
a reliable partner when inspection issues suddenly arise.

“Realtors should also know the job will be done correctly with
no shortcuts, and always using safe practices,” he says. “We are
a 4.9 Google star-rated company for a reason. I only have one
bad review, and that was from a guy I refused to haggle with
on price!”

Joseph also believes the future of the industry belongs to
technicians like himself, willing to keep learning to stay ahead
of the curve. That proactive mindset has fueled Savoy AC
Service’s expansion across Louisiana, with plans to add more
employees as demand continues to increase.

Giving Back Along the Way
While Joseph works hard to build a successful company, he
measures success by far more than business revenue. His
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wife, Nicole, and children — Gabriel, Chrisynthia, and Bria —
remain his greatest motivation, and he takes particular pride in
working alongside Gabriel each day.

Outside of running the business, Joseph enjoys family
gatherings filled with food, music, laughter, and fellowship.
Whether relaxing at the beach, attending a sporting event,
or fervently hoping for the return of the Ice Gators to the
Cajundome, he appreciates any opportunity to spend quality
time together.

Beyond his own family tree, Joseph has found other
meaningful ways to invest in the next generation. Given his
own life experience with an influential teacher, his company
proudly supports local educators through appreciation events,
has donated 20 walkie-talkies to JW Faulk Elementary to
improve campus safety, and Joseph himself has spent the past
decade driving an elementary school bus simply because he
enjoys encouraging young people.

“Ilove being able to make a positive impression on a kid —
especially the ones who are struggling or just need someone

to talk to,” he shares. “My elementary kids are the best! They’ll
give me a hug and sometimes even pick me a flower from next
to the bus stop.”

Looking ahead, Joseph plans to continue expanding Savoy
AC Service while launching AireTight Testing any day now,
a duct leakage and building envelope testing company that
will provide another valuable resource for Realtors as new
construction testing requirements continue to pile up.

“I am just waiting on the equipment and should be up and
running within the next month or so!” Joseph concludes. #

To learn more about Savoy AC Service Inc. or to
book an appointment, visit www.acsuperman.com
or call (337) 356-2762.
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. ™ Pier and beam foundation
specialist

™ House leveling
4 Sill and joist replacement
v Root moisture barriers

v Family owned and operated

P: 337-581-9588
F:337-334-9816

2753 White Oak Hwy
Rayne, La 70578

IS YOUR REAL ESTATE
MARKETING ALSO A
FOLDED-ARM
PORTRAIT FROM 1998?

Stop Posing. Start Connecting.

." 27 e T

While they're rolling their eyes at you, we're generating
qualified leads. Your personal brand needs more thana
blazer and a prayer. Get modern. Get results.

PROCEPT

Modern Real Estate Marketing that Actually Works.
www.procepimarketing.com
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Summer House Cleaning
Has Never Been Lasier

“We hired The Mands to clean both

ﬁ 4'8 GMI'E QL peyrmanen a honmes,

Business Reviews ?
¢ They are fast, co and always

E 7): 337-839-2000 : *
Itcfg,:’ Maids.com Maids

CTL is... Committed to
Local & Certified to Last

‘ LAFAYETTE

- 1318 Camellia Bhwd
Lafayette, LA 70508

BRADLEY s

M O R E A U LAKE CHARLES

TITLE 1490 Market St, Ste 2
- Lake Charles, LA TO&01
bradleymoreau.com 337-990-4333

COMMITTED TO LOC

(337) 534-0040 | www.ctlpro.com | ﬂ ctlprola

3117 Hwy 90 East | Broussard, LA 70518

SHIELD 36 57 INSURANCE
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REQUEST A QUOTE | ,

Travis McGrew
114 Curran Lane, Lafayette, LA 70503

Direct: (337) 573-0675 | Cell: (337) 258-7952
tmecgrew@shield365insurance.com
shield365insurance.com
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Guiding you through
your process.

Stress-Free Title Services for Home Buyers,
Realtors, Lenders & Builders

¥ YOUNGSVILLE OFFICE:
1821 CHEMIN METAIRIE PKWY. STE 2
YOUNGSVILLE, LA 70592
INFO@LALANDETITLE.COM
337-446-0790
WWW.LALANDETITLE.COM

ANGELA C.
LALANDE

A/C & HEATING

Inspection day shouldn’t be a deal breaker. Aging HVAC systems, poor
performance, or backup power concerns can quickly turn excited buyers
into hesitant ones. We help you stay ahead of the report with pre-listing
HVAC inspections, fast, reliable repairs, and energy-efficient upgrades that
add value and confidence.

And when buyers ask about reliability during outages, we’'ve got you
covered there too. Our whole home generator solutions provide peace of
mind, protect the property, and give your listing a competitive edge,
especially in the heat of a Southern summer.

From first showing to final walkthrough, we help ensure comfort, reliability, and zero surprises. Pelican Pool Service specializes in weekly cleaning and

maintenance throughout Lafayette and surrounding areas. (337) 306-0441

Our services include filtration system repairs and upgrades,
sand changes, plumbing repairs, green-to-cleans, and

weekly pool maintenance

pelicanpoolservicel@gmail.com

24/7 EMERGENCY SERVICE | 337-207-5900 | chapmansac.com

RESIDENTIAL | COMMERCIAL | GENERATORS | REFRIGERATION | MAINTENANCE PLANS

ﬁ pelicanpoolservice
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

€O

251 La Rue France
Lafayette, LA 70508
337-333-SOCO

Other Locations:
Lake Charles
Alexandria
New lberia
Crowley
Opelousas
and Abbeville

Alex Hebert, Mitzi Mayeux & Peter Marshall




