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HLResurfacing@gmail.com · (316) 347-7388
www.hlresurfacing.com · Service-Disabled Veteran-Owned Small Business
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• Cost-effective
alternative to 
removal/replacement

• Minimally
invasive process

• Faster project timeline: 
takes a few hours to 
complete compared to 
days or weeks for 
alternative methods

• Affordable 
bathtub and 
countertop 
restoration 
services
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Lifetime installation
warranty on ALL
wood, tile & carpet

nouglyfloors.com
530 N Hydraulic Street Wichita, KS 67214
316-440-8888  |  ben@nouglyfloors.com

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows 

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

New Floors
Can Make ALL the Difference

Payment at Closing
Accepted!

Monday - Friday 8:00 - 6:00pm
Saturday 9:00 - 3:00

Check out some of 
Wichita’s Real Estate 
Networking Opportunities!

LOCAL REAL ESTATE EVENTS

Thursday, October 1 
5:00pm - 7:00pm  
DAM - DRINKS & MINGLE  
The Rusty Nail, 1155 S Washington  
All are welcome, no RSVP required, occurs the first 
Thursday each month Contact Patty Savage 

Thursday, October 1 
7:00pm - 9:00pm  
PINTS & PROPERTIES  
Wichita Brewing Company, 901 W Douglas  
All are welcome, no RSVP required, occurs the 1st 
Thursday each month Contact Joseph Hamer 

Tuesday, October 6
11:00am -12:00pm  
COFFEE & CONVERSATIONS 

The Vagabond, 614 W Douglas 
All are welcome, no RSVP required, also occurring on 
October 13th, 20th and 27th Contact Michelle Crubaugh

Tuesday, October 6
10:30am -12:30pm  
THE COLLECTIVE NETWORK 
Speaker: Damon Young of Lead Wichita 
The Commerce Club, 150 N Main 
Membership required, Contact Trent Barney

Thursday, October 8 
6:30pm - 9:30pm  
WAREIA - WICHITA AREA REAL ESTATE INVESTORS 
ASSOCIATION  
The Hub On Lewis, 1518 E Lewis  
All are welcome, no RSVP required Contact 

Jake Henderson or Ely Randleas 

Tuesday, October 20 
10:30am -12:30pm  
THE COLLECTIVE NETWORK 
Halloween Costumes encouraged  
The Commerce Club, 150 N Main 
Anyone may attend, but RSVP is required: Contact Trent Barney

Wednesday, October 21 
12:00pm - 1:30pm  
ICT INVESTORS LUNCHEON  
The Hub On Lewis, 1518 E Lewis  
All are welcome, no RSVP required, occurs the third 
Wednesday each month Contact Jason Lavender 

Saturday, October 24 
3:00pm - 6:00pm  
BOO AT THE BOATHOUSE  
The Boathouse, 515 S Wichita 
All are welcome, FREE, no RSVP required, 
Contact Amanda Jolley of Luxe Living ICT

Have an Idea? 

Contact Sam to discuss how to have 

your real estate events listed here!
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ASK THE EXPERT: BROKER EDITION

She earned her license in February 
2007, just before the housing crash, 
and built her career during one of 
the industry’s most difficult periods. 
Today, she is the Kansas State Broker 
for Real Broker LLC, overseeing 
approximately 640 to 650 agents across 
the state, while also leading the nine-
person Samar and Associates team.

Now, Samar has a front-row seat 
for another major evolution: 
Real’s acquisition of RE/MAX.

For Samar, the opportunity is exciting 
because it brings together two 
organizations with different histories, 
strengths and business models. Just 
as importantly, she believes it creates 
possibilities for agents while allowing 
both brands to retain their identities.

Built Through Change 
Change has been part of Samar’s 
career from the beginning.

Entering real estate just before the 
2008 crash meant learning through 
adversity. She remembers reaching a 
point when she was making so little that 
she told her broker she needed to quit. 
Instead, he encouraged her to remain 
in the business, assuring her that those 
who survived the downturn would 
benefit when the market returned.

She stayed, worked other jobs around 
the office, learned everything she could 
and eventually became a top producer.

“I always say we grow through what 
we go through,” Samar says.

That experience helped shape how 
she views change today—including 
the Real and RE/MAX venture.

Q: What excites you most about Real 

and RE/MAX coming together? 

A: Samar believes each organization 
brings something valuable to the 
relationship. She describes Real as a 
high-tech company with core values 
including “work hard, be kind” and 
“collaboration over competition.” RE/
MAX, meanwhile, brings a powerful 
name, a long history in real estate and 
a strong tradition of client service. 
For Samar, the possibilities come 
from bringing the people and ideas 
behind those strengths together. “All 
of these great minds at the top of 
these two companies [are] coming 
together to build something just 
beyond imagination for the agents 
at both companies,” she says.

Q: Will the Real and RE/MAX 
brands remain separate? 
A: According to Samar, that is what 
agents have been assured. “Real will 
stay Real, and RE/MAX will stay RE/
MAX,” she says. The two companies 
have distinctly different models. Real 
operates as a cloud brokerage and 
one company rather than a franchise 
organization, while RE/MAX operates 
with a brick-and-mortar franchise 
model. Samar says the expectation 
is that both models will remain 
intact while gaining opportunities to 
learn and grow from one another.

Q: What would you tell agents who 
are uncertain about the changes? 
A: Samar understands why change 
can create questions, particularly in an 
industry that has already experienced 
significant transformation. She 
believes some of that uncertainty 
will naturally diminish as people see 
how the organizations work together. 
“Once the dust settles, the excitement 
will set in for those that might have a 
little unsurety right now,” she says.

For her part, Samar says Real is 
embracing its newly expanded RE/

MAX family and looking forward to 
seeing what increased collaboration 
can bring to the industry.

Q: With technology and business 
models changing, what still 
matters most for an agent? 
A: Relationships. “The most important 
thing in this business is relationships, 
connections,” Samar says. “Take care 
of people, and they will take care of 
you.” That philosophy extends to how 
she defines an agent’s role. Buying 
and selling a home can accompany 
major—and sometimes difficult—life 
transitions. Samar believes great real 
estate professionals understand the 
responsibility that comes with helping 
clients through those moments. “You 
are a consultant. You are an advisor. 
You are never a salesperson,” she says.

Energy for the Future 
Nearly two decades after 
beginning her career during a 
historic downturn, Samar remains 
energized by what comes next.

Companies may evolve. Technology 
will continue advancing. Business 
models may change.

But for Samar, the foundation remains 
the same: keep learning, embrace 
change and never lose sight of the 
people at the center of the business.

A New Chapter for REAL and RE/MAX

WRITTEN BY DAVE DANIELSON

Samar Edenfield has seen plenty of change 
during nearly two decades in real estate.

Edenfield
SAMAR
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Your
Trusted

State Farm
Partner

Home  |  Life  |  Auto

316.721.8181  |  WichitaSF.com
2121 N Tyler Road Suite 203, Wichita

Moriah Birkle
Insurance Agent

KS-20458232

Empowering Agents,
Protecting

Clients!



9151 Currency St.
Irving, TX 75063


