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Different personalities.
Different styles.
One eyewear destination.
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Our team is here to support your business with personalized
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the real estate community!

AIR DUCT AND DRYER
VENT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ARBORIST/TREE CARE
Huff’s Tree Service
(316) 871-3841
huffstreeservice.com

ATTORNEY - ESTATE
PLANNING, PROBATE
Coultis Law

(316) 260-9650
www.coultislaw.com

ATTORNEY - REAL ESTATE
Agnew Law

(316) 202-4003
www.agnewhealthlaw.com

AUTO BODY, PAINT
& COLLISION
Andover Auto Body
(316) 925-5145
andoverautobody.com

OUTDOOR LIGHTING

BATHTUB RESURFACING
H & L Resurfacing

(316) 347-7388
hiresurfacing.com

BLINDS, SHADES,
SHUTTERS, DRAPERY
Schammerhorn

(316) 265-8659
schammerhorn.com

CERTIFIED FINANCIAL
PLANNER

Northwestern Mutual

(316) 265-8139
northwesternmutual.com/
financial/advisor/sean-miller/

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

COMMERCIAL SPACE
FOR LEASE

Jenco LLC

(316) 644-7287

CONTRACTOR / REMODELING
Tall Guy Industries

(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA

(316) 364-4163
midwestcpallc.com

CUSTOM HOMES/
NEW/REMODELS

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

DUCT CLEANING

Vortex

(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL

Elite Electric Company

(316) 258-2166
eliteelectriccompany.com

(316) 655-1270 | drake@lumeoutdoorlighting.com | lumeoutdoor.com

4 . October 2026

EYEWEAR: RX/NON-RX/
SUNGLASSES

Specs RX

(316) 315-0066
specsrx.com

FENCING SOLUTIONS
TM Fencing

Tane Murphy

(316) 218-3450
tmfencingllc.com

FINANCIAL SERVICES
Sterling Edge Financial
(312) 858-8934
sterlingedgefinancial.com

FIND/KEEP CLIENTS
Expresslt Messaging
(620) 506-1958

FLOORING/INSTALLATION

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Lighting Design Consultation

Installation of Outdoor Lighting Systems

Smart Lighting & Automation

Maintenance Plans “/’C'[

Upgrades & Retrofits UNITE
AM

FLOORING/REMODELING
Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FURNITURE

Salt & Light Furniture
Liquidations
saltandlightfurniture.com

FURNITURE RENTAL &
STAGING SERVICES
Abode Home

(800) 735-2955
abodehome.com

FURNITURE/INTERIOR DESIGN
Traditions Home

(316) 684-2177
traditionsathome.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita

(316) 867-9720
www.garageexperts.com/wichita

GARAGE ORGANIZATION

/ STORAGE

Tailored Closet

(316) 669-0800
tailoredcloset.com/near-me/
wichita-ks

GLASS / SHOWERS / WINDOWS

Glass Guru
(316) 531-4437

www.theglassguru.com/locations/

wichita-ks/

HOME & PROPERTY
INSPECTIONS

Bryant Home Inspections
Lisa Bryant

(316) 644-6545
thebryantsinspecthomes.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard
Home Inspection
David Christie

(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472
www.hcu.coop

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

HVAC SERVICES

Balanced Mechanical
Experience

(316) 243-8953
balancedmechanicalexperience.
business.site

INSULATION

Jordan Spray Insulation
(316) 943-6222
jordansprayinsulation.com

INSURANCE

Katie Bauer

(316) 202-4598
www.shelterinsurance.com/CA/
agent/KBAUER

State Farm Moriah
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY -
VETERAN OWNED

Kris Pruner Agency

(316) 734-0191
agents.farmers.com/ks/wichita/
kristopher-pruner

INSURANCE BROKER
Conrade Insurance Group
(316) 249-2776
conradeinsurance.com/

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/FINANCIAL
State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN /
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

INTERIOR DESIGNERS
Hardt Studio

(316) 226-4947
www.hardtstudio.com/

INVESTORS
316 Home Buyers
316homebuyers.com

JUNK REMOVAL &
MOVING SERVICES
Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE/OUTDOOR
LIGHTING

Ldme Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

MEDICAL SPA & WELLNESS
Glow 365

(316) 425-0365
myglow365.com

MORTGAGE - HYBRID
BROKER/LENDER
Hope Mortgage

(316) 744-5819

MORTGAGE / LENDER
Absolute Mortgage & Lending
(469) 247-1864
www.facebook.com/
FundedByKim

Annie Mac Home Mortgage
(316) 260-5656
annie-mac.com

Gold Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Meritrust Credit Union
meritrusthomeloans.com

Mortgage Punk
(316) 776-4125
mortgagepunk.com

RCB Bank
(316) 265-2437
rcbbank.com

Total Home Lending

(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

LeaderOne Financial
Corporation

(316) 559-2600
davidchittwood.
leaderonefinancial.com

MORTGAGE BROKER
Railtrust Mortgage
(316) 347-1045
railtrustmortgage.com

Responsive Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING
Skyward Credit Union
(316) 440-9690
skywardcu.com

MORTGAGE LENDING /
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVING COMPANY
American Movers

(316) 409-2846
americanmoverswichita.com

NEW HOME BUILDERS
Perfection Builders
(316) 729-1900
perfectionbuilders.com

OUTDOOR LIVING /
HARDSCAPES

Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

PAINTING

Fresh Coat

(316) 234-5432
freshcoatpainters.com/
locations/wichita/

PHOTOGRAPHER

Allie Jael Photography

(316) 633-5547
Www.alliejaelphotography.com

Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

Wichita Real Producers - 5
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CONTINUED

POST FRAME/STEEL
BUILDINGS/BARN HOMES
Skyline Builders

(620) 747-0711
skylinebuilders-lic.com/

PRIVATE HARD
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

Reliance Property Management
(316) 395-2165
reliance-family.com/

PROPERTY MANAGEMENT
Reliance Property Management
(316) 395-2165
reliance-family.com/

REAL ESTATE EDUCATION

/ INVESTING

Reliance Property Management
(316) 395-2165
reliance-family.com/

REAL ESTATE MANAGEMENT
& REPAIRS

Property Management Inc.
(316) 461-5975
www.wichitaproperty
managementinc.com/

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING & EXTERIORS
ICT Roofing & Exteriors
(316) 769-6722
ictroof.com

Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

ROOFING AND
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

Bundle home &
auto. It's easy.

Call me for a quote today

o StateFarm

McEachern Ins and Fin

Crystal McEachern, Agent

3636 N Ridge Rd, Suite 555
Wichita, KS 67205

Bus: 316-425-0925

www.callcrystalnow.com
crystal@callcrystalnow.com
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ROOFING AND EXTERIORS
Rhoden Roofing

(316) 925-7956
rhodenroofing.com

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains

(316) 636-7778
pbanddrains.com

TITLE & CLOSING SERVICES
Kansas Secured Title

(316) 262-8261

kstitle.com

Meridian Title Company
(316) 204-5088
www.mtc.llc/

Reliance Property Management
(316) 395-2165
reliance-family.com/

TITLE COMPANY

Old Castle Title Company
(315) 358-7016
oldcastletitle.com

Security 1st Title
(316) 267-8371
securitylst.com

TREE SERVICE / REMOVAL
Kansas Tree Experts

(316) 641-6090
kansastreeexperts.net/

VIDEO PRODUCTION/
DRONE SERVICES

Grand Frame Media

(316) 617-7620
www.grandframemedia.com/

WALKABLE BLUEPRINTS/
PROJECTION STUDIO
Walk Your Plans Wichita
(316) 364-7840
walkyourplanswichita.com

MADE YOU I.IIIII(

That's exactly what great listing photos do. :

S50-528.0539

AEVRealEstatePhoto.com

AnnieMac Home Mortgage

AnnieMac Home Mortgage has a wonderful, unique team of professionals here in the Wichita area to
help with all of your mortgage financing needs!

Brian McGinIey Lauren Brown Michelle Post

President Retail Branch Manager Retail Branch Manager
NMLS 11371 NMLS 454673 NMLS 2511542
(316) 755-4293 (316) 651-3838 (316) 390-7316

bmcginley@annie-mac.com Ibrown@annie-mac.com mpost@annie-mac.com

Jason .McCool Karen Johnson Emily Corne Jessica Hooker

Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator
NMLS 2497113 NMLS 454656 NMLS 2136526 NMLS 2179129
(316) 992-5005 ~ (316) 253-8093 (316) 516-0499 (913) 706-6320
jmccool@annie-mac.com kljohnson@annie-mac.com ecorne@annie-mac.com jhooker@annie-mac.com

LaDonna Corbin Mary McGinley Michelle Owens Jadyn Fraley
Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator Mortgage Loan Originator
NMLS 2181467 NMLS 246119 NMLS 246169 NMLS 2603960
(316) 706-2427 (316) 200-1288 (316) 734-2934 (316) 8417366

mmcginley@annie-mac.com mmowens@annie-mac.com

ANNIEMAC

HOME MORTGAGE

Icorbin@annie-mac.com jfraley@annie-mac.com

10111 E 21st St. N Ste 200
Wichita, KS 67206

Silvia Jimenez
Mortgage Loan Originator

Preston Kirkhart

(316) 260-5656

Mortgage Loan Originator Follow us on Follow us on
NMLS 1977849 Facebook! Instagram! NMLS 2270707

(316) 308-0427
pkirkhart@annie-mac.com

(805) 835-3711
sjimenez@annie-mac.com

© 2026 American Neighborhood Mortgage Acceptance Company LLC (dba AnnieMac Home Mortgage), 10111 E 21st St. N Ste 200 Wichita, KS 67206. 6530 E 13th St. N Wichita, KS 67206. 9860 E 21st St. N Wichita, KS 67206. 12005 E 13th
St. N Wichita, KS 67206. 8442 W 13" St. Ste 102 Wichita, KS 67212. 606 State St. Ste 2 Augusta, KS 67010. Lender NMLS ID# 338923 (www.nm org). For pl and current licensing information, visit www.annie-
=" mac.com/licensing or NMLS Consumer Access. Arkansas Combination Mortgage Banker-Broker-Servicer License # 114931




COVER STORY

Our Strength. Your Numbenrs.

MIDWEST

YOUR SUCCESS IS OUR BUSIMESS

Accounting is what we do
best.

Whether you're a business owner,
executive, ar independent
professional. we offer tailored
senvices

+ Financial Planning

+ Business Services

+ Tax Services

Connect With Us!

¥

(316) 364-4163

8020 E Central Ave Suite 155 | Wichita, KS 67206
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RESPONSIVE
MORTGAGE

a division of Gold Star
Mortgage | NMLS #3446

No boring suits.

No cookie-cutter deals.

Just speed, innovation, and a team obsessed
with getting you the deal— not the runaround.

CONNECT WITH US:

Responsive Mortgage s a division of Gold Star Mortgage Financlal Group, Corp. | Equal Housing Lender | NMLS 1D #3446, Corporate office: 2350 Green Road, Sulte
1008, Ann Arbaor, M1 48105, The Information provided is Intended for real estate professionals and Gold Star borrowers for general informational purposes only. This is
not a commitment to lend. All loans are subject to eredit and underwriting approval. Additlonal terms, conditions, and restrictions may apply. Programs, rates, and
terms are subject to change without notlce, For a full Ust of licenzes, visit: www.GoldStarFinancial com/state-licenses php. To access the NMLS Consurmer Accass
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A Season Well Lived Starts
With the Right Neighborhood.

This fall, help your buyers find more
than a beautiful new home. Help
them find a place to gather, connect,
simplify, and enjoy what comes next.

At Perfection Builders, we create
thoughtfully designed homes
within welcoming neighborhoods—
so your clients can spend less time
maintaining and more time living.

Discover a neighborhood your
buyers will love coming home to.

Samantha Lucciarini Shae Regan
Owner/Publisher Videographer

Dave Danielson Christina Kitchen

Writer Ad Strategist

Allie Henwood Kim Stiffler
Photographer Photographer

Cameron McSwain

=

Videographer

DISCLAIMER: The articles and opinions expressed in this
publication are those of the respective authors and do not
necessarily reflect the views of The N2 Company d/b/a
Real Producers (“N2”). Advertisements appearing in this
publication are paid placements and are not endorsed

or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of
this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or
contributors and may not be independently verified by N2.

A Season Well Lived starts
with the right neighborhood.

Help your buyers find more
than a beautiful home—help
them find a lifestyle with
more time to enjoy what
matters most,

Perfection Builders
Built for What Comes Next

316.541.5310
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BUILDING BONDS
& COMMUNITY

PHOTOS BY KIM STIFFLER
WRITTEN BY DAVE DANIELSON

fter 30 years

in sales, Mike

Orr has learned
that success rarely
comes down to a single
transaction. It comes from
relationships—the kind built
through communication,
consistency, honesty and
taking care of people.

Today, as a Community Sales
Specialist and REALTOR®
with Perfection Builders,
Mike applies those lessons
while helping clients
navigate an important
transition in their lives. His
primary focus is courtyard
homes in communities
popular with active adults,
including empty nesters and
those looking to downsize.

For Mike, helping someone
find the right home for that
next chapter has brought
his career full circle.

Learning Sales From
the Ground Up

Mike’s sales career began
around 1996 when a friend
convinced him to sell
mobile homes in Wichita.

“I’had no idea what I was
doing,” he remembers.
“Scared to death. Never
sold anything in my life.”

Mike jumped in anyway,
learning sales firsthand
on a mobile home lot.

He eventually gained
management and regional
experience working with
dealerships in Kansas,
Colorado and Wyoming.

In the early 2000s, he

transitioned into media sales,

spending approximately
12 years with Cox Media in

]ha-n
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Wichita. Years later, another
unexpected connection
helped point him toward
real estate. A neighbor Mike
met during a transitional
period in his life happened
to be Jason, a builder with
Perfection Builders. Jason
encouraged Mike to earn
his real estate license

and join the company.

14 - October 2026

Mike became licensed
in December 2020.

Helping People
Through Change

Today, Mike works with
many clients who are
entering a different phase
of life. Their children may
be grown, their existing
home may no longer fit

their needs, or they
simply want a lifestyle
with less maintenance
and more freedom.

“I mean, it really is
helping people through
a transition,” Mike says.

He has watched one
development evolve from

“HOW MUCH
THOSE PEOPLE
HAD ALLOWED
ME TO BE
INVOLVED

IN THEIR
TRANSITION AND
CHANGE THEIR
LIFE. THERE WAS
PLENTY TO BE
THANKFUL FOR
IN THAT ROOM.”

six homes surrounded

by open ground to a
thriving neighborhood. At
a community Christmas
gathering, Mike found
himself looking around
the clubhouse at dozens of
residents whose journeys
he had been part of.

It was a powerful
reminder that his work
involves much more
than selling houses.

“How much those people
had allowed me to be
involved in their transition
and change their life,”

he says. “There was

plenty to be thankful

for in that room.”

His success has followed.
Mike says he has
consistently ranked among
the top 100 in the South
Central Kansas MLS during
the past five years, but he
is quick to share the credit
with the builder, team and
product surrounding him.

For Mike, production
is a byproduct of doing
the work well.

Playing the Long Game
That perspective shapes
Mike’s advice to newer
real estate professionals.




“Broadcast yourself on as
many outlets as you can
to bring the awareness,
but also realize that it’s
along game,” he says.

“COMMUNICATION, GRIT, STICK-
TO-ITIVENESS, AND EVENTUALLY
IT WILL ALL COME TOGETHER.”

Success requires work,
responsiveness and a
willingness to answer the
phone when clients need
you. Mike believes agents
should communicate with
fellow professionals the way
they would want others to
communicate with them.

He also stresses continual
learning and immediate
action. No two transactions are
identical, and procrastination
can allow important details

to slip through the cracks.

-

v

“Communication, grit, stick-to-
itiveness, and eventually it will
all come together,” he says.

Relationships Beyond
the Closing

Mike hopes clients would
describe him as honest,
forthright and willing to
admit when he doesn’t
know something.

' " l

“If I don’t know something,
I'll find out,” he says. “But
when I get back to you

Q and give you an answer,
it’s going to be right.”

Thirty years in sales

have convinced him that
relationships remain at the
heart of the profession.

“You build a relationship
with somebody, and you
earn the opportunity to ask
for their business,” he says.

Ultimately, Mike hopes clients
say working with him felt
like “working with a friend.”

Choosing a Fuller Life
Perhaps the most important
message Mike has for

\ —_—

SIKYWARD

CREDIT UNION

prospective buyers is
not to wait too long to
make a lifestyle change.

He sees clients hesitate
because downsizing can
feel like accepting a “lesser
life.” Once they make

the move, however, he
frequently hears exactly
the opposite: “I don’t know
why I didn’t do it sooner.”

ON TIME
MATTERS.

So does communication.
Follow-through. And doing
things right the first time to
protect your reputation.

Part of that comes

from the communities
themselves. Neighbors
embrace one another,
watch out for each other
and develop friendships
that can become especially
meaningful later in life.

One resident who moved
from out of state after
losing her husband told
Mike she had made three
of the best friends of her
life—at precisely the time
she needed them most. i )

On-Time Closings
Those moments are N
what stay with him.

Away from work, Mike
enjoys golf and is a
longtime Pearl Jam

fan who has traveled

to approximately 20
shows over the past
decade. Most important,
however, is his 22-year-old
daughter. Being her dad
and setting an example
for her remain central
motivations in his life.

Responsive Service .

Trusted Partnership

His philosophy for her also
describes the approach he
has taken throughout his
own journey: Life is hard,
so choose the kind of hard
that leads somewhere.

Work hard. Do the right
thing. Take care of people.

And through it all, build
relationships that last.

Congratulations, Mike Orr,
on your continued success in real estate!
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& | A LOCAL INVESTOR.

.. REAL CASH.
SN YOUR TIMELINE.

I've been investing in Wichita real estate for 13 years and have built a portfolio of 575+ rental
properties. I'm not a wholesaler looking to assign your deal or a flipper trying to squeseze out a
quick profit | buy properties with my own cash and keep most of them as long-term rentals.

| + Top-Dollar Cash Offers - Noinspections : e
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RESIDENTIAL & COMMERCIAL CLOSINGS
INVESTOR & WHOLESALE TRANSACTIONS
REFINANCES

REMOTE & MOBILE CLOSINGS
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TRAMSPAREMNT DEPENDABLE

lendingict.com

YOUR CLOSING.

FAST SECURE
COMMUNICATION ESCROW

EXPERIENCED GUIDANCE

RELATIONSHIP-DRIVEMN

1247 5. Tyler Rd.
Wichita, KS 67209

36-246-2230
info@elevatratitie.llc
wiww . elevatetitle.llc

Monday-Friday
B:00 AM - 5:00 PM

YOUR NEXT
CLOSING.




PARTNER SPﬁHT

A Mission of Second Chances

on Smith doesn’t describe Salt &
Light Furniture Liquidations as
simply a furniture business.

I R

To understand the Wichita
company—and the man who founded
it—you have to understand something
deeper. Don sees his work as an
opportunity to serve people, create
second chances and ultimately use
business success to give back.

“This business isn’t a business
= —-- to me,” he says. “It’s a Jesus
mission with a loading dock.”

. ] That philosophy is reflected in
— the company’s name, inspired by
i Matthew 5 and the call to be the salt
Wl | of the earth and light of the world.
Filk: = | g {' ; For Don, faith isn’t a marketing
e = - : strategy. It is the foundation.

Three Businesses Under One Roof
Salt & Light Furniture Liquidations
operates at 1132 S. Santa Fe in

e Wichita, where Don describes

the operation as three businesses
| stacked into one building.
The front is a public showroom
PHOTOS BY KIM STIFFLER featuring brand-new closeouts,
WRITTEN BY DAVE DANIELSON F = overstock, canceled orders and open-
U rn “'U re box furniture. Behind it is a reverse-
L' % d 2 logistics and third-party logistics
I q U I a tl o n S operation processing e-commerce

Wichita Real Producers -
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WE’
SAME

'IN THE
SINESS.

returns. The company also wholesales
inventory to more than 70 discount
furniture stores across five states.

For REALTORS® and their clients,
however, Don points to the company’s
Scan & Save department as an
especially valuable resource.

Stagers and agents can shop for
furnishings that help sellers prepare
homes for the market, while buyers
can find affordable furniture

after making what may be the
largest purchase of their lives.

“Your client just closed,” Don says.
“We help them actually live in it.”

Starting Without a Seat

Don’s education in the furniture
business began during 15 years with
The Mattress Hub under Ryan Baty.

He remembers starting as “the
third man in a two-man store.”

“There wasn’t a seat for me,” he says.

Over time, Don worked his way

to Director of Sales, overseeing 13
stores and personally writing more
than $10 million in business. Along
the way, he built relationships with
furniture store owners and buyers
throughout the region—connections
that remain important today.

Salt & Light’s liquidation business
developed more organically.

What began with Don purchasing
liquidation trailers eventually grew
into handling returns and logistics.
A returns operation that started
with only a handful of boxes now
receives 30 to 40 trucks each month.

“We just kept saying yes and kept
figuring it out,” Don says.

A Second Chance Put to Work
Don is equally candid about the
path that brought him here.

He says he was in trouble as a young
person, experienced incarceration as
an adult and came through addiction.
Rather than hide that history, Don talks

about it because he knows someone
else may believe past mistakes have
permanently determined their future.

“There’s somebody working in a
warehouse in this city right now who
thinks their record is the end of their
story,” he says. “It isn’t. 'm the proof.”

That experience is also why supporting
addiction recovery is central to Salt &
Light’s mission. Don and his wife, Kim,
have supported recovery houses and
other causes and intend to expand

that impact as the company grows.

“If Salt & Light exists to fund any
one thing, it’s that,” he says.

Trusting the Referral

Don understands that when
REALTORS® recommend a
business, they are putting their own
reputations behind that referral.

“We are a resource you can hand to
a client without worrying,” he says.

Salt & Light keeps inventory available
for clients who need furnishings
quickly and offers delivery. Don also
emphasizes honesty about product
condition. If something is a return

or has a flaw, the company discloses
it and prices it accordingly.

And if something goes wrong, Don
wants agents to know they can contact
the owner rather than navigate a
distant customer-service system.

“We’re in the same business,” he
says. “You put people in houses.
We help make those houses feel
like a home they can afford.”

The Balance Behind the Vision
Beside Don throughout the journey is
Kim, his wife, co-founder and CFO.

Don describes himself as the
accelerator—the person eager to chase
the opportunity, buy the trailer and
open the next lane. Kim brings financial
discipline and operational balance.
With a master’s degree in nursing,
experience as an APRN and 12 years
running a Medi-Weightloss franchise,
she brought considerable business
experience of her own to Salt & Light.

“She is the single reason this company
is still standing,” Don says.

Together, they are raising two
young boys, another reminder
for Don of what matters most.

Redefining Success
Don’s definition of wealth is
remarkably simple: being out of

debt and eventually having the
freedom to give away his income.

For Salt & Light, success means building
a company capable of functioning
beyond its founder, paying its people
well, earning partners’ trust and
generating enough profit to help

fund recovery and help families
affordably furnish their homes.

“If we did all of that and stayed honest,
that’s success,” Don says. “If we tripled
the revenue and lost the mission, that’s
failure with a nicer parking lot.”

Ultimately, Don hopes his legacy
isn’t measured in furniture,
trucks or revenue.

“I want to be remembered as
somebody who made an impact on
this world after spending a good
part of his life trying to help destroy
it and destroy himself,” he says.

And if people remember Salt & Light?

“I'hope it’s this: he built it
to give it away.”

SALT & LIGHT

FURNITURE LIQUIDATIONS

1132 S. SANTA FE, WICHITA, KS 67211
SALTANDLIGHTFURNITURE.COM
MONDAY-SATURDAY, 10 AM.—6 P.M.
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Whether you're planning for retirement, growing your wealth, protecting your family,
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- Online Scheduling iﬁ " st
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www.ictproinspections.com TANE MURPHY, OWNER
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PRINT ME MORE!

R AR Py
WE'RE YOUR 316y
BUYERS

BEE FREE OF GLUTTER!

LOCAL. TRUSTED. HERE FOR WICHITA.

Moving Clean Quts
Yard Debris Removal
Hot Tub Removal & More!

A RELIABLE CASH SOLUTION FOR TOUGH PROPERTIES
— 50 YOU CAN KEEP MOVING FORWARD

WE BUY HOUSES IN ANY CONDITION

From cosmaetic updates to mojor reposrs,
we'll toke the property as-is.

QUICK & HASSLE-FREE PROCESS
Our streaméined process means your clhent
gets o cosh offer quickly and con close on
thedr timedine.

SIMPLE, TRANSPARENT OFFERS

‘We provide o clear, strosghtforward coth offer
=0 your chients know euactly what to expect
fram day one.

WE HELP YOU SOLVE PROBLEMS
FOR YOUR CLIENTS.

FLEXIBLE CLOSING DATES
‘We work around your clent's needs—choose

2 nherited P Yacant Homes
the closing date that works best for them

on Paymenls ion And Mone

HUNK FeEmMOVAL
LOGAL & WOMEN OWNED I THE QUEENS OF JUNK REMOVAL [

® (316) 712-4173 (B § oo
316.771.1383 <> BEEGONEJUNK.COM - LY OUR WEBSITE!

T

What the heck is a Promo?

@ A PARTNER YOU CAN TRUST. A SOLUTION YOUR CLIENTS WILL APPRECIATE.

A Promo is a four-page magazine-quality grade
promotional piece with your full article and

Keep Your Clients Comfortable. photos. We place you on the COVER.

-
%% W@ Wmh WHY DO | NEED THIS? N A
‘ These Promos are a professional marketing tool that can - d

help you brand yourself, your team and/or your business

LLIL JAEL

adirignte

CAPTURING COUPLES, WEDDINGS, ®
ELOPEMENXTS WORLDWIDE

* Use them on listing appointments - set
yourself apart from your competition

* Send to friends, family and SOI

* Send to clients with your holiday
greetings or touchpoints

* Brokers - You can use these as recruitment
tools or for capturing new talent

* Use when farming your favorite neighborhoods

WHAT IF | HAVE CHANGED BROKERAGES

OR NEED SOMETHING CORRECTED?

No worries! We can make any changes needed. We send
you a proof, you approve it and they’re mailed via FedEX.

WWW. ALLIEJAELPHOTOGRAPHY.COM

WHO CAN BUY THESE? VLB AL LIEIAELPHOTOGREAPIHY  COM

i SIABLPHOTOGRAPHY

Balanced Mechanical Experience The Agent, Broker or Business that was featured. @ ALLIETAEL] IEI:\' I'\ll {]II[{I"'LIIH[I[?
ar i 4l B B

Or, perhaps your family, a friend or your favorite
Real Producers advertiser. Anyone that wants to
promote you or gift you something super cool!

S16.683.5547

Partner with Wichita's leading HVAC experts.
We provide exceptional service to ensure your clients
move into a comfortable, worry-free home.

Email Megan Sullivan at wichita.clientcare@n2co.com
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FARMERS

INSURANCE

Built for Top Producers.
Backed by Farmers.

ROOFING &
CONSTRUCTION

ROOFNG EXTERIONS | RENOVATIONS | VALLEADONG RESULTS

BEFORE WINTER MOVES IN.
Geigthewholelhouselieady

INTERIOR + EXTERIOR RENOVATIONS

Whether your clients are preparing to list, sell, bify'or move in,
Kihle Roofing & Construction can tackle the projects that need
to happen first.

As a dedicated, veteran-owned, Farmers Insurance Agency serving
Wichita, | specialize in protecting what your clients value most —
while helping you close with confidence.

From curb appeal to interior updates, one trusted contractor
can handle it all.

Connect

C .
with me!

Clear comm

Local underwriting expertise

A referral partnership that elevate
Pruner Agency | (316) 400-3200
pruneragency.com

IEL KIHLE
.202.6859 | KihleRoofing.com

QOR. OMNE

Stage and Shop
Smarter.

A hybrid 3PL with direct access to new, in-box furniture from Ashley, Wayfair and
Amazaon at up to T5% below wholesaie. Qpen to the public 50+ guests a day shop our
showroom & warehouse. Stagers and Realtors send clients to our Scan & Save
department and furnish full rooms for a fraction of retail

In stock: sofas, sectionals & recliners coffee & end tables nightstands & dressers lamps & home
decdr & area rugs in every size and much mare,

In just 1 YEAR: 4 warehouses, thousands of followers, and 75+ stores supplied across & states

FALLINTO
MORE
CLOSINGS

* PTP360"
Interactive 360" Visual
Inspection Summary

* PTPEstimates’

Tigeugend by Pnch i

Cost estimate for Inspection
Summary items

* PTPFloorPlan

An accurate floor plan of
the entire home

* PTPHomeManual

Promssrgs] by Catilriy
The digital owner's manual
for the home

,

| Give your buyers the y
l. financing confidence 4

=" to make their move. i
%

/| FAST, SAME-DAY PRE-APPROVALS

V4 CLEAR COMMUNICATION FROM
START TO CLOSE

+/ CREATIVE SOLUTIONS FOR
TRICKY LOAN SCENARIOS

i
| JPiLLARTOPOST

HOME INSPECTORS

Hancock Team
316-570-1444
hancockteam@pillartopost.com

maor l}_’,'il{‘_’!'{‘
Grant Peterson| 701.730.6332

Realtors -+ Stagers + The Public
Walk in. Scan, Save. Furmish full rooms for a fraction of retail
jasonhancock.plllartopost.com =
Don Slﬂ_lth 316.358.9373 11325 Santa Fe - Wichita, K5 saltandlightfurniture.com
- = FOUNDER & CEO il facebook.comysaitandlightfurnituneliquidations

Don’t let your fall pipeline cool off!
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Thank you,

s,

FOR NOMINATING
TIFFANY!

real
estate is about far more than houses,
contracts and closing tables. It is
about people—their goals, their
families and the excitement that

comes with achieving somcthing thcy

A real estate professional with
Heritage First, Tiffany has built

her business around an outgoing
personality, strong communication
and a genuine enthusiasm for helping
others. She even has a signature that
captures her approachable style:
“Your Favorite Homegurl.”

It is a fitting description for someone
who wants clients to feel they have
an advocate and friend beside them
throughout their real estate journey.

Tiffany earned her real estate
license in 2020, but her journey
began with a conversation about
investment properties.

With her children still young, family
members approached Tiffany about
helping find investment properties
and suggested she consider becoming
licensed. At the time, she was
working in the corporate world,
where schedules were structured
and flexibility was limited.

may have SpCl’lt years WOl‘kil’lg EOWS.Td.

BRINGING

AND ENERGY

PHOTOS BY KIM STIFFLER
WRITTEN BY DAVE DANIELSON
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Real estate offered the possibility of
creating a career that allowed her to
be more available for her children.

Once she entered the business,
however, Tiffany quickly realized she
had found an opportunity that fit her
personality and desire to serve others.

“I have too much of a personality
and I had too much to offer not
to actually have myself go into
full-time real estate,” she says.

Born and raised in the community,
Tiffany had already spent years
volunteering through efforts such as

food banks and Christmas gift programs.

Real estate became another way to
make an impact—this time by helping
families accomplish important goals.

Making the transition wasn’t
without uncertainty.

Leaving behind a corporate paycheck
for a commission-based career
required a significant mindset shift,
especially while raising a family.

“It was a little bit scary for me,
I'll be honest,” Tiffany says.

She had to adjust to an entirely
different financial rhythm while
simultaneously learning the business
and building a client base.

Her advice to new agents today
reflects what she learned firsthand:
“Be patient. Do not give up. Pray.”

Tiffany also encourages agents

to have faith, put themselves in
uncomfortable situations and become
visible within their communities.

“The more people get to know you,
the more you can tell them your
story, what you can do and how
you can help them,” she says.

Ask Tiffany what she loves most
about her career, and one group

32 . October 2026
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Do not give up.

holds an especially meaningful place
in her heart: first-time buyers.

She loves all her clients, but there

is something unforgettable about
watching someone achieve the dream
of homeownership for the first time.

Tiffany takes seriously her responsibility

to guide buyers through one of life’s
biggest decisions. She encourages
them not to rush and works to ensure
the home they choose meets their
wants, needs and long-term goals.

“Just the excitement of the brand-
new buyers is something that
puts a huge smile on my face and
warms my heart,” she says.

Tiffany brings that same people-
first approach to relationships with
fellow real estate professionals.

She wants transactions to be
collaborative rather than adversarial
and prides herself on communicating
effectively with agents on the

other side. When challenges

arise, her instinct is to help find a
solution regardless of whether she
represents the buyer or seller.

“We’re a team at the end
of the day,” she says.

Some of the compliments that
mean the most to Tiffany have
come from other agents who
appreciate her communication,
positive personality and ability to
help create smooth transactions.

Away from real estate, Tiffany’s
greatest support system begins with
her husband, Kelly, and children,
Kamron and Savanna. Her extended
family is substantial—Tiffany says her

father’s side alone has approximately
60 grandchildren—and family
gatherings are an important part of
her life. In fact, she says that being an
aunt is one of her favorite things.

Free time often means lake days,
camping and family trips involving
siblings, nieces and nephews.
When football season arrives,
Sundays frequently revolve around
football, food and family.

Faith is another cornerstone of
Tiffany’s life. She also describes herself
as deeply patriotic and passionate
about supporting first responders

and members of the military.

Those priorities—faith, family,
service and community—are
closely connected to the way
Tiffany approaches real estate.

She wants people to remember
the smile and outgoing personality
behind “Your Favorite Homegurl,”
but even more importantly,

she wants them to remember
someone who communicated,
cared and was willing to help.

For Tiffany, that is what being at
home in real estate is all about.
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Specializing in custom shades, blinds, shutters, drapery,
motorization, and more. From traditional to modern
and everything in between.

| Schammerhorn has you covered. |

= schammerhorn

RESIDENTIAL | COMMERCIAL | DESIGH TRADE

Schammerhorn.com | 316.265.8659
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=WE DO IT ALL SIRCE 1974 -
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/ Family Owned
& Operated

ILLUMINATE vour LisTinGs

'Luis and Stephen, Owners

ELECTRICAL REPAIRS AND UPGRADES

Standby Generators | Security Systems | Inspections
Energy Efficiency | Smart Home Installation | Power Surge Protection
Electric Car Chargers | Child Proof Outlets | Smoke Detectors

ZLITE

ELECTRIC COMPANY

Partner With Us Today
(316) 258-2166 | eliteelectriccompany.com

Veteran-Owned
and Operated

SE HABLA
ESPANOL

AMERICAN
MOVERS
Maximize Your

Client’s Satisfaction
with American Movers!

B senl n{ Get 2 FREE Estimate Today!

316. 409 2846
) AmericanMoversWichita.com

“Thank you for all
your help with
financing our
dream home. Mike
Gonzales made this
dream possible.”

' -Rhonda

VOTED #1

Best of Wichita

The Wichita Eagle

5.0 % dr ik

1%+ Google Reviews
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For Jill Crotty, wellness and beauty
have never been two separate
conversations. They are interconnected
pieces of how people feel, function
and move through their lives.

As founder and owner of
Glow 365, Jill has created
a destination where those
worlds come together.
From functional medicine
and hormone health to
medical aesthetics, IV
wellness, massage and
restorative experiences,
Glow 365 is designed
around a comprehensive
T philosophy: helping people
look their best while
also feeling their best.

PHOTOS BY e

KIM STIFFLER L ;
WRITTEN BY !
DAVE DANIELSON \

\ il for wellness.
- A Looking for the
4 Root Cause
< _ Jill has worked as a women’s
health nurse practitioner
since 2010 and earned
her doctorate as a nurse
practitioner in 2018. Through
; the years, her interests
' expanded into medical
\ aesthetics and functional
health for women and men.

It is an approach rooted in
Jill’s extensive healthcare
background—and
strengthened by a deeply
personal appreciation

Functional medicine
especially resonated

with her because of its
emphasis on understanding
what may be happening

Inner Wellne SS. beneath the surface.

Rather than simply

Outer Confidence. ' addressing symptoms,Jill
looks at factors such as
lifestyle, mineral deficiencies
and gut dysfunction to
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identify potential root
causes and opportunities
to optimize health.

“T've really loved doing
aesthetics and women’s
health for a very long
time,” she says.

As an entrepreneur, Jill

also enjoys the creative

side of building Glow
365—developing services,
creating signature treatment
experiences, strengthening
her team and continually
refining the brand.

Wellness and Beauty
Under One Roof

What differentiates Glow
365 is the breadth of
services available in one
downtown location.

On the beauty side, clients
can explore services such as
lasers and injectables. Glow
365 also offers hormone
consultations, an on-site

lab for blood draws and
well-woman exams.

The wellness offerings
extend further with peptide
therapy, IV wellness and
iron infusions. Clients

can relax in a salt cave,
experience infrared and
steam saunas or enjoy
massage and facial services.

“It’s like inner wellness
and outer beauty all under
one roof,” Jill says.

Glow 365 also offers referral
and membership programs
that allow clients to select
from a variety of services
based on their individual
wellness and beauty goals.

Helping Busy
Professionals Recharge
For real estate professionals,
Jill sees particular value

in taking care of both

sides of the equation.

REALTORS® work in a
highly visible profession,
so aesthetic services may
help them feel confident

in how they present
themselves. Yet Jill believes
what is happening
internally deserves just

as much attention.

Real estate can mean

long days, unpredictable
schedules and significant
stress. Jill works with clients

“ CARE ABOUT
THE DETAILS.

| feel like | combine clinical
expertise with strong business
instinct. | have very high
standards, and I'm always trying
to improve what I'm building.”

on strategies involving
stress management,
lifestyle and sleep.

“Stress is very aging
internally and
externally,” she says.

The goal isn’t simply to add
more things to an already
crowded schedule. Instead, it
is to help people find realistic
ways to take better care of
themselves while continuing
to meet the demands of

their careers and families.

Glow 365 is also open every
other Saturday, providing
another option for clients
whose traditional work
schedules make weekday
appointments difficult.

A Personal Connection
to Women’s Health

Jill’s passion for women’s
health became even more
personal through her own
experience with breast

cancer. A survivor, she
recently celebrated being
one year cancer-free.

The experience has inspired
her to think even more
deeply about how she

can help other survivors,
particularly women
navigating menopause

who may not have access

to all the same resources or
treatment options as others.

That mission connects
directly with the work
Jill has wanted to do

throughout her career.

“I'm very passionate about
women’s health,” she says.

Her work in aesthetics is

an extension of that calling.
While cosmetic services

are sometimes dismissed as
superficial, Jill sees firsthand
the emotional impact that
feeling good about one’s
appearance can have.

“We’re creating confidence
and building confidence
in people,” she says.

Honesty, Details and
High Standards
Whether someone comes
to Glow 365 for wellness,
aesthetics or both, Jill
wants the relationship

to begin with honesty.

“We don’t push services
or products that people
don’t need,” she says.

Instead, Jill and her team
look at long-term goals.
Someone can begin with a
single service and build a
broader plan over time if
that is what they want.

“I care about the details,” Jill
says. “I feel like I combine
clinical expertise with
strong business instinct. I
have very high standards,
and I'm always trying to
improve what I'm building.”

That commitment extends
into the community. Glow
365 looks for opportunities to
give back, including directing
proceeds from event raffles
toward community causes.
The business also hosts
special events throughout the
year, including experiences
for its VIP members.

For Jill, it all circles back to
a simple but meaningful
objective: creating a

place where people can
invest in themselves

from the inside out.

At Glow 365, beauty may be
part of the experience, but
helping people feel healthier,
stronger and more confident
is the bigger vision.

For More Information Please
Contact Glow 365 myglow365.com
316-425-0365
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Build A Brand
Presence That Gets
You Noticed. ..
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4

316-518-8884

kimstifflerphotography.com
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Experience
You Can Trust

BUSINESS LAW & HEALTHCARE LAW ~ 11

Helping Wichita butiness owners protect

wiwl they've built with responsive legal
coirmsed snd practeat sokitions,

Calis returned within
6 Enidiregs houts

Erraits ifriomnieive] withiis
24 hours

Timreparent,

T ey CLIENT SERVICE

THAT STANDS OUT
Bumrnenin forimabion,
Mot aitormeys say,
Vel et bsack fo pou™

WE ACTUALLY DO.

B wnlern

Haalthears industry
el crarmesl

READY TO TALK
THROUGH YOUR SITUATION?

L
s

316-202-4003

Stage L uster.

Shnn Better,
SELL SOONER.

FURNITURE RENTAL
FDH HOME STAGING

‘abodehome.com 50% Off Delivery
316.263.5750 L aRREALS0

FINANCING SOLUTIONS

for every Situation

LOAN PROGRAM OFFERED:
Conventional, FHA, VA, USDA

« Non-Qualified Mortgage /
NO INCOME CHECK:
» DSCR
» Profit & Loss
» VOE / Stated Income
» Bank Statements
» 1099

Loan Originator | NMLS# 2453324

= I(|mberly luong@AbsoluteML.com
--® www.absoluteml.com/kimberly-luong

ingualinEnglish (8 4230 Lyndon B Johnson Fwy, Ste 626,
o Vetamere Dallas, TX 75244

{S) ABSOLUTE MORTGAGE & LENDING,
5% A DBA OF AML FUNDING, LLC NML$ #1910591

The Deal Doesn't End at Closing.
Nenr Cliecds Masth s B et bt s Prarmnrey
Estate Planning Made Simple for Your Clients

Trusts | Wills | Power of Attorney | Probate
Medicaid Planning | Special Meeds Trusts

—
L Copeid 4 L | omdar

316.260.9650 | info@coultislaw.com | www.coultislaw.com
1861 N. Rock Rd., Ste. 202 | Wichita, KS

Making estate planning simple and convenient.

Open the door to

Save °1,000
on closing costs

with a lender credit when
you buy or refinance your
home by December 31

QX
RCB BANK
2 Mortgage

Shannon Egan
Mortgage Loan Originator
NMLS #265803

316.247.7725
shannon.egan@rcbbank.bank

RCBbank.bank/Save 1000

Offer available for most purchases and refinances. With apgroswed credit on RCR
Bank Morgage sccondary market loans locked between September 1, 2006
and December 31, 2026 Must meet minimum loan and program underwriting
roquiremnents. Lender credit must be used toward borrower closing costs, Mot
redeemable for cash or desam payment funds. This offer is not valid with-any other
RCE Bank Mortgage incentives, promotions or discounts, Some exclusions apply.
This offer s subject to change or termination without notice. Crher koan terms and
restrictions apphy. Member FDIC, KMLS #T50151
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RISING STAR

or some people, hearing

\ the word “no” can stop
‘ l a dream before it ever
has a chance to begin.
L . .
‘ ~d For Melissa, it has often
‘ had the opposite effect.

e

L ."' A =5 Throughout her life, there have been
A L V A R A D O " B e - people who told her what she couldn’t
* 3 : ; G : : do, what she wouldn’t accomplish
and even what her future would
look like. Rather than allowing those
predictions to define her, Melissa
transformed them into motivation.

That determination has become an
important part of the person and
professional she is today. Her journey
is a reminder that sometimes the
greatest source of motivation can
come from deciding that other people
don’t get to write your story for you.

As she says, “That same perseverance
I'have is what I use to my advantage
when working with clients to get them
where they need or want to be.”

Turning Doubt into Determination
Melissa remembers hearing
discouraging messages

from an early age.

“Ever since I was little, I remember
being told, ‘You can’t do that. No,

Dreams & - I .1 - you can’t do that,” she says.
Determlnatlon : — T Those words followed her into young

adulthood. Melissa became a mother at
a relatively young age, and once again,
people around her were quick to predict
what that would mean for her future.

PHOTOS BY KIM STIFFLER
WRITTEN BY DAVE DANIELSON

She heard that she wouldn’t go to
school. She was told she wasn’t going
to accomplish anything. Perhaps
most painfully, she heard that she
wasn’t going to “be someone.”

1 .

=== Thankyou,
Melissa could have accepted those
assessments. Instead, each “no” became
another reason to keep moving forward.

FOR NOMINATING

MELISSA! “That ‘no’ from everyone is kind
: e ‘ f what always h hed
e of what always has pushed me
: to do what I want,” she says.

L &

T
it

e
_ﬂ-}'\‘m’i’t\m A . - ——




It is an outlook that speaks to
resilience, but also to something
deeper: a willingness to take
ownership of her future regardless
of what circumstances—or other
people—might suggest is possible.

Creating Her Own

Definition of Success

Becoming a mother young brought
responsibilities and challenges, but
Melissa refused to see motherhood as
a reason to abandon her ambitions.

Instead, she continued pushing herself.

Her experience also shaped the way
she approaches achievement. Success
isn’t simply about reaching a particular
professional milestone. It is about
knowing what she has overcome along
the way and understanding that she
has continued moving forward when
others doubted her ability to do so.

That perspective has given Melissa
an internal source of motivation that
doesn’t depend upon outside approval.

There is something powerful about
proving someone wrong, but Melissa’s
story has evolved beyond that.
What may have begun as a
desire to show others what
she was capable of has
ultimately become
something more
meaningful: proving
to herself that she

can determine

the direction of

her own life.

A Lesson in
Perseverance
Melissa’s
experience also
offers an important
lesson for others
who may find
themselves facing
discouragement.

There will always be

people willing to point out
obstacles. Sometimes their
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concerns may even sound reasonable.
Life can be complicated. Responsibilities
are real, and the path toward a goal
rarely unfolds exactly as planned.

But Melissa understands that
another person’s prediction does
not have to become your reality.

She has learned to keep going even
when the easier choice might have been
to accept someone else’s limitations

for her. Every step forward has helped
reinforce the idea that determination
matters—and that setbacks,

challenges and criticism do not

have to have the final word.

That mindset is particularly meaningful
because Melissa isn’t approaching
success from the perspective of someone
whose path has always been easy. She
knows firsthand what it feels like to hear
that the odds are stacked against you.

And she knows what it feels
like to continue anyway.

Motivated by More

Today, Melissa can look back and
recognize how much those early
experiences helped shape her.

The young woman who was told she
wouldn’t go to school or accomplish
anything continued building a future
while also raising a family. Rather
than seeing becoming a young mother
as the end of her opportunities, she
made it part of a much larger story.

Her children are also part of the
motivation behind everything she
continues to pursue. Building a
meaningful life isn’t simply about
personal achievement; it is about
demonstrating what perseverance looks
like and showing that circumstances
don’t have to dictate possibilities.

That example may ultimately
be among Melissa’s most
significant accomplishments.

Writing the Next Chapter

There is an unmistakable consistency

running through Melissa’s story. When

she encounters a barrier, she looks for
a way forward. When someone doubts

her, she becomes more determined.

And when life becomes
difficult, she keeps working
toward what she wants.

5

Y Her journey is still
4 -"-{__{,_'1'; being written, and

Melissa knows there

will undoubtedly

be more challenges
ahead. But she
also knows
something today
that perhaps she
had to discover for
herself years ago.

She is capable.
The voices that once
said, “You can’t,” no
longer get to determine

what comes next.

Melissa does.

There is an
unmistakable
consistency running
through Melissa’s story.
When she encounters
a barrier, she looks for
a way forward. When
someone doubts her,
she becomes more
determined. And
when life becomes
difficult, she keeps
working toward

what she wants.
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REAL PROPERTY NEEDS
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TITLE INSURANCE | E mVISUI m

VISIT US ONLINE TO SEE ALL OUR LOCATIONS
ELWWW.SECURITYIST.COM/KANSAS

FROM THE

GROUND UP.
WE BUILD IT ALL.

TURNKEY METAL BUILDINGS
+ PROFESSIONAL CONCRETE SERVICES

TURNKEY CONCRETE.
METAL BUILDINGS EVEN WITHOUT
THE BUILDING.
Steel Frame « Post Frame  Shyline also provides
Design & Planning
Site Work » Parmits
Concrete = Interior Build-Out

standalone concrete services R e
for projects beyond our
building packages.

Foundations = Floors =
Flatwork = Pads = More

: 5-YEAR NUCoR Oy PERSOMALIZED %\ poovenn :
i | PROVEN QUALITY
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N WARRANTY EXPRESS BARNS

%‘N E LET'S BUILD SOMETHING
SOLID TOGETHER.

BUILDERS, LLC

2 CHAD HOLDEMAN
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mortgage
429 5119th 51 W, Ste 108

Wichita, K& 8T235

'_

Call us today for your next home purchase or refine
e ==Y
ey
Steven Michels Linda Noder Cade Liby Brandy Mitchell
Loan Officar Loan Officer Loan Officer Loan Officer
NMLS #265702 NMLS #434550 NMLS #2055409 NMLS #556729
316.371.3097 316.348.89032 316.993.9977 316.925.6341
-
Marcus Foster Grace Peterson Tina Hamm Christy Barnett
Loan Officer Loan Officer Loan Officer Originating LOA
MMLS 8522022 MNMLS 2450777 MMLS #1169772 MMLS 4720062
316.619.9233 316.992.7003 316.208.4559 316.677.T483

N

R O O F |

ROOF CERTIFICATION
Qualifying listings “12-Month Leak-Free

Certified by Rhoden Roofing”, backed by a
12-month warranty document /

guaranteeing up to $5,000
in eligible warranty repairs. CERTIFIED

LEAK FREE

R R OB O R B W @ B @ W R B @ R @ R B @@

FAST PASS ACCESS

Prioritized scheduling for all roof
repairs and replacements related to real estate
closings or financing deadlines.

* Exclusive 20% discount on all roof repairs and replacements
for home buyers or sellers.

Aaron Clark
Loan Officer
MMLS &17TOTEE
316.925.5889

Keith Stareck

Branch Manager
MMLS #260485
316.214.8835
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or anyone who has ever stared at

architectural plans and struggled to

imagine what those lines will feel like

in real life, Walk Your Plans Wichita
offers an innovative solution: Don’t just
look at your plans. Walk through them.

Owners Cara McClenny, Sarah Milne and
James Milne have brought technology to
Wichita that allows homeowners, builders,
architects, designers and others to experience
plans at full scale before construction begins.
The goal is simple—help clients make better
decisions before changes become costly.

Bringing the Concept to Wichita

Sarah and James first discovered the concept on
social media and immediately wished they had
been able to use something similar when building
their own home. Cara, who has a background

in construction, had witnessed clients struggle

to visualize spaces from traditional plans.

The three traveled to Cleveland to experience
a facility firsthand and quickly decided
they wanted to bring the concept home.

“We fell in love and decided we needed
to bring it to Wichita,” Sarah says.

Q: What exactly happens at Walk

Your Plans Wichita?

A: Walk Your Plans Wichita is a one-to-one scale
projection facility. High-resolution projectors
display plans onto approximately 2,500 square
feet of floor space, while another projector can
display imagery on a two-story elevation wall.
That allows clients to physically walk through

a future home or other space and experience

dimensions, layouts and flow before construction.

Q: Why is seeing a plan at full scale so valuable?
A: Many clients aren’t familiar with construction,
and some are building their first—or forever—
home. Seeing a life-size plan can reveal things
that are difficult to recognize on paper.

“It’s kind of just like having it before
you have it,” Cara says.

At the time of the interview, every client session

had resulted in at least one change. Some involved

smaller adjustments, such as modifying a kitchen

island, while others resulted in significant
changes to the orientation of a home.

Q: Can making those decisions beforehand

save homeowners money?

A: Potentially, significantly. Cara and Sarah point to
figures showing that the national average change
order for a custom home is approximately $4,600,
with an average of about 6.3 change orders per home
build. That is where the company derives its estimate
that identifying changes ahead of construction could
potentially save a homeowner around $30,000.

Their philosophy sums it up well: “Walk
your plans before you build.”

Q: How can REALTORS® incorporate

the service into their businesses?

A: Walk Your Plans Wichita has created a
REALTOR® program that rewards referrals
and gives agents the opportunity to potentially
pass those rewards along to clients. The owners
believe offering the service can also help agents
differentiate themselves by demonstrating

that they care about how well a property
ultimately works for a client and their family.

Technology Backed by Experience

The technology may initially attract attention,

but the family behind the business brings
valuable experience as well. James’ construction
background allows the team to provide additional
knowledge when clients have questions and

their builder or architect isn’t present.

“We’re bringing knowledge as well, more
than just projectors,” Cara says.

Walk Your Plans Wichita is a three-person, family-
owned and woman-owned company. Sarah and
James are Cara’s parents, and the family has roots
in the Wichita area stretching back more than

40 years. They also enjoy giving back through
charitable events and community involvement.

For REALTORS® and their clients, Walk Your Plans
Wichita offers the opportunity to do something
remarkable: step inside the future before building it.

WALK YOUR PLANS WICHITA
316-364-7840 | WALKYOURPLANSWICHITA.
COM INFO@WALKYOURPLANSWICHTA.COM

Wichita

~ Walk Your Clients’ Plans
Before They Build

Help your clients experience floor plans at
full 1:1 scale before construction begins.

" Elevate Your Client Experience

Walk Your Plans Wichita lets agents, buyers, tenants,
investors, and owners walk a design plan at true scale
hefore a building is built or renovated.

. Offer Your Clients a Way To:

@ Experience design plans at full scale
o Build exactly what they want

a See their furniture in their space

Q Save time and money by eliminating
costly change orders

The average change order on a new home is

@ $4.600, with a national average of 6.3 changes
per build, or roughly 530,000 on the average
build.

Bring your team and clients to see the space yourself.

5160 N. Webb Rd., Suite 500
Wichita, KS 67226

Walk Your Plans Schedule a free discovery call today | §_ (316) 364-7840
‘ @ walkyourplanswichita.com
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OUTDOOR LIVING
DECKS/PATIOS - QUTDOOR KITCHENS = FIREPLACES
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TONY GIESEL

CONSTRUCTION
620-747-0089
wichita@archadeck.net

10507 N. Hoowver
Hesston, KS. 67062
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GLOW:
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To Our Open House
Local Vendors, Swag,
Giveaways, and Event ONLY Deals!

OCTOBER 8TH, 2026
5:30PM - 7:30PM

316.425.0365

myglow365.com
142 N Mosley St.

. v & 8 Vi g \ i 3 E
GLOW 365 Med Spa and Wellness Center Luxury 2-floor med spa and wellness center.
Find us on IG/FE: @dmyglow3és

ORTGAGE Honest Answers,
Smarter Loans.

o+ (7] LeaderOne

Let’s connect

David Chittwood Randy Pitts
Mortgage Banker Mortgage Banker
NMLS ID # 1868247 NMLS ID #846677
(253) 341-2193 (316) 644-4948
DavidChittwood@leaderl.com RandyPitts@leaderl.com

leaderonefinancial.com f
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FOR NOMINATING
STEPHANIE!

For Stephanie Lowry, there is something
special about watching a new home
take shape from the ground up.

One day, there is an empty lot. B 3

Then a basement appears. Framing -;Jr,“ i,
follows, selections begin arriving koL Ets
and, eventually, what once existed ﬂt ol
only on paper becomes the place ey

where a family will spend the next
50 years making memories.

For Stephanie, a real estate professional
with Preferred Properties of Kansas Inc.,
being part of that process never gets old.

“How cool is that, that I get to be
even a little part of it?” she says.

Stephanie’s connection to real
estate stretches back well before
she began actively selling homes.

She initially received her real estate

license in 2002 while working in Bank B E N E F |TS

of America’s Urban/Farm & Ranch Real

Estate Trust Department. Although EY@ N I:D) T H E

she wasn’t selling at the time, her

role exposed her to residential and H O M E |TS E LF
commercial rentals, remodeling,

inspections and other aspects of PHOTOS BY KIM STIFFLER
managing properties held in trust. WRITTEN BY DAVE DANIELSON



Stephanie spent 11 years with Bank
of America, much of that time in
mortgage processing, before moving
into the trust department. She later
spent approximately four years
working in the credit department

of an agricultural company.

Those experiences gave her valuable
perspective when she began actively
selling real estate in 2017.

Her mortgage background, in
particular, helped Stephanie
understand the timelines lenders face
during a transaction and the many
moving pieces involved in getting
buyers successfully to closing.

Finding Her Place in

New Construction

Over the past nine years, Stephanie
has developed a specialty in new
construction, guiding buyers from
lot selection through move-in day.

54 . October 2026

She helps clients understand floor
plans, builder timelines, selections
and the countless decisions involved
in creating a new home. Currently,
she is working in Phase 7 of Prairie
Creek with Comfort Homes Inc. and
Don Klausmeyer Construction.

One of her earliest ground-up
construction experiences confirmed
that she had found the right career.

After months of walking a family
through each step, Stephanie
finally reached closing day and
handed them the keys.

“Their happiness makes it
really worth it,” she says.

Her enthusiasm remains just as strong
today. Stephanie loves watching
buyers make selections and then
seeing those individual choices come
together in the finished home. She

also enjoys helping buyers discover
move-in-ready spec homes, allowing
them to enjoy everything new
construction offers without waiting
for the entire building process.

Earning Her Own Place
Real estate is also a family
business for Stephanie.

Her mother, Judith Smith, owns
Preferred Properties of Kansas Inc.
Stephanie’s late stepfather, John
Smith, was also an owner. When
Stephanie decided to make a career
change and work alongside family
full time, she was determined to
establish herself on her own merits.

She never wanted special
treatment simply because she
was the owner’s daughter.

Instead, she worked to earn her place—
and gained invaluable knowledge from
both Judith and John along the way.

Stephanie especially admires
her mother, describing her
as sharp, organized and an
exceptional problem-solver.

“Watching her build and run a
successful company has taught
me more than any book ever
could,” Stephanie says.

The results speak to Stephanie’s own
accomplishments. With nearly $39
million in career sales volume, she
has ranked among the area’s Top

200 or 300 for several years and has
earned Masters Circle and Presidents
Club recognition multiple times.

Making Questions Welcome
For Stephanie, expertise also means
making knowledge accessible.

New construction can feel
overwhelming, especially to someone
encountering contracts, selections,
timelines and construction terminology
for the first time. She wants buyers—
and other agents—to always feel
comfortable asking questions, regardless
of how small they may seem.

Her advice to agents entering
new construction reflects that
philosophy: visit job sites, attend
walkthroughs, learn each stage of
construction and ask questions.

“There are no dumb questions,”
she says. “We have all had our
first day on the job and our first
new construction contract.”

Success Beyond the Closing

A Wichita native and Pittsburg State
University graduate, Stephanie has
three grown children—Morgan (Frank),
Courtnee (Braeden) and Preston—and
seven grandchildren, including two
sets of twins. Family time often means
movies, the zoo, Botanica or anything
else the grandchildren can enjoy.

She also loves the Fourth of July, true
crime, party planning, beautifully

wrapped presents and tacos.
When Stephanie thinks about
success, the answer returns to
family, kindness, trust—and
relationships. Stephanie’s
background with interior design
also comes in handy when making
selections for spec homes.

Some former buyers continue
stopping by the model home.
Others invite her to block parties
and family milestones. And
years later, when life changes
and they need another home,
they call Stephanie again.

“For me, success in this business
isn’t measured only in closings—
it’s measured in the relationships
that outlast them,” she says.

“That continued trust is the truest
measure of the work I do.”




HOLIDAY MAIL STARTS NOW
NOW IS THE TIME
TO DEVELOP

YOURLISTS '
+ CHRISTMAS !

THE BEST LISTS
ARE BUILT EARLY.

Expressit3le.com

(Egmail.com
YOUR LIST,

PROFESSIONAL STANDARD
HOME INSPECTION

= Best In Class Quality Gifts
= Branding That Lasts Forever

= Save Time with a Gifting System
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Closing Gifts

Blaine Rodman
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Meridian Title Company
of Wichita

vourPARTNER

AT EVERY CLOSING

RESIDENTIAL & COMMERCIAL CLOSINGS DOCUMENT PREPARATION
1031 TAX EXCHANGES TITLE SEARCHES IN-HOUSE COUNSEL

Wichita Midtown Wichita West
144 N Oliver St Ste 303, Wichita, KS 67208 429 South 119th St W Ste 101, Wichita, KS 67235
(316) 778-4040 (316) 500-2999

www.mtc.llc

Your Partner

in Property
anagement and
Repair Requests
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* Expert in FHA/VAYL'0an
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PMI WICHITA

« Licensed Professional
Company

* Generous Referral Fees

316.416.5975 | WichitaPropertyManagementinc.com

Easy as 1...2...3...

1.We Guide. Your Clients Decide.
2.We Make It Easy and Shop Around for the Best Rates
3. 6-Star Service

Closing Time Never
Looked So Good!
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NEW PLANS
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@& Appliances ) Well Water Pump
@ cooling @ Septic System

& Heating = Water Softner

& Water Heater

What won't change?

& Clients choosing their own contractor
& Contractors pald retall rate

& Parts lecally sourced

& 10 second hold time to file a claim

George Brockman

Senior Sales Executive
c:417.880.5513

e: GeorgeB@achosahw.com

www.achosahw.com

Pband

DON'T SKIP THE SCOPE.

BECAUSE THERE ARE THINGS
YOU CAN'T UNSEE...OR UNSMELL.

FOR SEWER INSPECTIONS,
WE'RE YOUR TRUSTED EXPERTS.

EXPERIENCED. QUALIFIED. UNBIASED.
(AND IMMUNE TO GROSS STUFF.)

www.pbanddrains.com  316.636.7778 pbanddrains@gmail.com
Master Plumbing Lic. #3968
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FORTHE
LOVE OF
TREES

Why Kansas Tree

Experts?
- Prompt
» Professional
- On-Time
- On-Budget

Fully Licensed & Insured for
Maximum Safety

TREE TRIMMING & PRUNING
TREE REMOVAL
FENCING & REPAIR

Kansas
Tree
Experts

- I516/550.7609

Kkansastreeexperts.com

Wichita Real Producers - 57



NONPROFIT SPOTLIGHT

PHOTOS BY KIM STIFFLER group of Visionaries who will
WRITTEN BY DAVE DANIELSON raise money and awareness
while supporting patients,
families and research.

For Development Director
Jennifer Clark, the campaign
represents what can

happen when passionate
people throughout the
community rally around

a common mission.

Ten Weeks to Make

a Difference

Visionaries of the Year is
built around an intensive
10-week fundraising
campaign. Candidates
assemble teams and reach
into their professional and
personal networks to raise
money in honor of local
blood cancer survivors.

At the conclusion, the
candidate whose team
raises the most receives
the Visionary of the

Year title—but the real
victory is measured in
the collective impact the
participants create.

' Funds support Blood
‘ Cancer United’s mission to
improve quality of life for

patients and their families

through groundbreaking
research, free support

and education, advocacy

for access to quality care
. and other resources.

The Wichita campaign
will kick off March 13 and
culminate May 22 with a
- h . formal Grand Finale gala,
TU rnlng Leaders Ip |nto HOPE where participants will
fundraise right up until
For more than 70 years, name—Blood Cancer philanthropic competition the final moments before
an organization known to United—and one of its bringing together community the new Visionary of the
millions as The Leukemia signature fundraising efforts leaders who are willing Year is announced.
& Lymphoma Society has a new identity as well. to put their relationships,
has worked to improve influence and generosity to Right now, however,
the lives of people facing Formerly known as Man work for a powerful purpose. the focus is on finding
blood cancer. Today, that & Woman of the Year, In Wichita, nominations the leaders who will
organization has a new Visionaries of the Year is a are underway for the next make it happen.
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Blood Cancer United is
seeking potential Visionary
candidates as well as people
interested in joining the
campaign’s leadership
committee, becoming
sponsors or supporting

the effort in other ways.

A Mission With a Face
Behind every dollar
raised are real people
and families. Few stories
illustrate that better than
that of Eevie Mulloy.

Eevie was born with
congenital acute
lymphoblastic leukemia
(ALL) and was given a 17
percent chance of survival.
She became an honored
hero for the organization in
2017. Today, Eevie is 12 years
old and thriving, although
she continues dealing with
some of the aftereffects

of what she endured.

Her story puts a human face
on a disease that continues
to affect families every day.

According to information
shared by Blood Cancer
United, someone in the
United States is diagnosed
with blood cancer every
three minutes. Leukemia
ranks as the most common
cancer among children,

while lymphomas rank third.

For Eevie’s family, Blood
Cancer United became an
important source of strength
during an unimaginably
difficult journey.

“Blood Cancer United has
been an anchor when we
needed support and a light
when all we could see was

darkness,” her family shared.

Research, Resources
and Real-World Support

The money raised through
campaigns such as
Visionaries of the Year helps
fuel work on several fronts.

Jennifer notes that funds
raised can help support
specialized care in Kansas
at institutions such as

KU Medical Center and
Children’s Mercy. Blood
Cancer United also provides
travel grants designed to
ease some of the additional
burdens families can

face when treatment
requires repeated trips,
including expenses for

gas, hotels and meals.

Research represents another
important component.
Jennifer says Blood Cancer

“Blood Cancer
United has been an
anchor when we
needed support
and a light when
all we could see
was darkness.”

United has helped fund over
80% of FDA -approved blood
cancer treatments since 2017.

Those accomplishments
reinforce why the
organization continues
looking for community
members willing to

lend their voices and
connections to the cause.

A New Face for the
Wichita Campaign

This year also marks a
new chapter locally with
Tasha McKeever stepping
into the role of Campaign
Development Manager
for Visionaries of the Year
in Wichita. As the staff
partner and local face of
the campaign, Tasha will
work alongside candidates,
committee members

and supporters as they
build momentum toward
the spring campaign.

For Wichita-area real estate
professionals and other
community leaders, there
are numerous opportunities
to participate. Some may

be ready to step forward as
a Visionary candidate and
rally their own network.
Others may be natural
connectors who can serve on
the leadership committee,
nominate someone,

sponsor the campaign or
support a candidate.

Whatever the role, Jennifer
hopes people will recognize
the difference their
involvement can make.

At its heart, Visionaries of the
Year is about transforming
leadership into action—

and action into hope for
families such as Eevie’s. ®

The invitation to Wichita is
simple: Be a connector. Be a

supporter. Be a Visionary.
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PUT THE POWER OF PLANET TO WORK FOR YOU!

$0 Down Payment Manual and upfront $130+ Billion Ranked #11 Top Recognized as a Top
with Assistance underwriting servicing portfolio — Overall Lender by Military Lender by
Programs for options to help more strength and stability Scotsman Guide National Mortgage

qualified buyers clients qualify you can trust 2025 Professional Magazine
2024

TOGETHER, WE CAN EMPOWER YOUR CLIENTS —

Retail Branch Manager ‘ | Mortgage Loan Originator Mortgage Loan Originator
NMLS ID# 1201530 . NMLS ID# 2320155 NMLS ID# 1747436
316-304-3910 v - 316-249-3540 ‘ 316-680-4802

i

MCrubaugh@PlanetHomeLending.com T PDurham@PlanetHomeLending.com ol KRosson@PlanetHomeLending.com

NMLS ID# 2163636 NMLS ID# 2411758

316-992-2641

Mortgage Loan Originator .'3 Mortgage Loan Originator
- 316-299-9140
SHanson@PlanetHomeLending.com ‘ Anabella Ruiz@PlanetHomeLending com

2020 N Webb Rd, Suite 203 Wichita, KS 67206 | Branch NMLS ID# 1733529 | Equal Housing Lender. © 2026 Planet Home Lending, LLC | 321 Research Parkway, Suite 303,
Meriden, CT 06450 (203) 265-5090 | NMLS ID# 17022 | For licensing information, go to: www.nmlsconsumeraccess.org. This is a business to business communication meant
for use by mortgage professionals only. It is not intended for distribution to consumers or other parties. It is not an "advertisement" as defined in Section 1026.2(a)(2) of the
Truth-in-Lending Act. Product information is subject to change without notice.

TRADITIONS

HOME & DESIGN

Curated Collections. Timeless Stvle. Complete Home Design.

hello@traditionsfurniture.com | 316.684.2177 | traditionsathome.com
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DON’'T RELY ON YOUR BUYER'S IMAGINATION
MAKE YOUR CLIENT'S HOME “MOVE:2IN.READY"

Fall into Flooring ;

SAVE,$500. ) ° A ° pm

PROGRAM TODAY
ooty

I AVAILABLE® e " ooy
PLUS SPECIAILI‘-'INAIHI:ING AVAILABLE . Kelly Remadle
Phetography

elect Anderson Tuftex tec® and Shaw Floors® products

ber 1 - O

Aawlerson [T
Tuiftes *

EELE%'E 316-320-0443 | www.jabaras.com

1816 N. Broadway St., Wichita, KS. 67214 | HOURS Mon-Sat. 9am - 5Spm

ROOFING &
CONSTRUCTIEN

FROGFING EXTERIORS | RENOVATIONS | VALLIEABOING RESULTS b

BEFORE WINTER MOVES IN.
Geigthegwholeghouseleady)

INTERIOR + EXTERIOR RENOVATIONS

-
Whether your clients are preparing to list, sell, buytor move in,
Kihle Roofing & Construction can tackle the projects that need
to happen first.

From curb appeal to interior updates, one trusted contractor
can handle it all.

DANIEL KIHLE
316.202.6859 | KihleRoofing.com

OMNE CALL ONE CONTRACTOR. ONE LESS THING BETWEEN YOUR CLIENT AND CLOSING
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meet the
community

Whether she’s running into Agents & REALTORS®
out in the community, connecting with agents at our
monthly events, or attending industry gatherings
across Wichita, Sam always enjoys building new
relationships and reconnecting with familiar faces.
These moments are a big part of what makes the
Wichita Real Producers community so special. If
yowd like Sam to attend one of your upcoming
events, she’d love the opportunity—just reach out!
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PAINT NOW
PAY AT CLOSING!

PROFESSIONA
INTERIOR AND
EXTERIOR ":
AINTING SERVICES

Hardt Studio

JOUGHTFUL SP8CES
BEAUTIEULLY DESIGHED:

Residential and Commercial

ATTENTION

IS THE NEW CURRENCY
EGRANDFRAMEMEDIL [G:] :

) GRANDFRAMEMEDIA.COM

ALLERGIES FLARING UP OR
MOTICE A

YOUR VENTS

PROBABLY NEED C_I_.EANED

SCAN HOW TO CLANE TOUR
FREL DAYER VENT CLEANISG!

- SCAN ME i
-I'}T‘) REDEEM |
THI5 OFFER

=
: DRYER VENT CLEANING

WITH FOUS ASH OOCT CLERAING: PUSC AT

=
\J %51 FIVE-STaR BVEWS

. mm START YOUSR JOURNEY TO CLEANER AR
e 36-444-681

et - s St g bl Lt m
hﬂ'fbu-‘f'l-h’ I yore ka0l eaning. oom
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SEAL FAILURE?
BROKEN WINDOWS?

we understand the Real Estate Transaction.
Yo can brust your clients ang in good hands.

Realtor Tested * Realtor Approved

B8] GLASS GURU

The GlassGuru.com

ael & Valafie Gomm

i RESBEHACING LLC

* Cost-effective * Faster project timeline:  Affordable

alternative to takes a few hours to bathtub and
removal/replacement complete compared to countertop
* Minimally days or weeks for restoration
alternative methods services

invasive process

HLResurfacing@gmail.com - (316) 347-7388
www.hlresurfacing.com - Service-Disabled Veteran-Owned Small Business

“$15.000
Kansas Aviation Grant

« 0% Down Poyment Conventional & FHA Options
« Mo Payback, Mo Penalty, Mo Multi-Tear Lock-in
+ SO0 Minimum Credit Score
« Kansas Aviation Industry Exclusive

Scan Here

g For A Free Quote

0| 780

.{@ﬁ' _9@1{( "

316 - 685 - 0101

ALIFCY & MDA = INFE

wiww shelterinsurance.com/CAfagent/KBALER E

8

Bryant

HOME INSPECTIONS

Residential Home Inspection

'LL HANDLE THE MORTGAGE.

o Eallobls pie-oppravell o Clear cammunioolion o Smisalh daingl

hatt
Hamm

Scom Heow tor Mot
Fra. A.!:'\V\:d

" 3
railtrust

MORTGAGE

Move Faster with Title Services
Built for Busy Agents

Title Officer

Ashley Coffman
316-358-T016
ashley@oldcastletitle.com

Escrow Officer

Callie Moore
316-358-1016
callie@oldcastletitle.com

oldcastletitle.com

h

rA

Seamless Insurance Solutions
for Home, Auro & More

E CONRADE

INSURANCE GROUP

Personal Linas ﬂ.-_;r:-r'r

CONTACT US

E

Pk

IC'I'

RODFING(
EXTERIORS

Roofing | Siding | Guitering
ictronl.com
316-796-7622

TailoredCloset.com
316-669-0800
Free Design Consultations

n
THE TAILORED CLOSET

@ PREMIERGARAGE"

Closets, Pantries, Home Office, Murphy
Beds, Garage Storage, Epoxy Flooring

William (Ben) Benjamin
Wealth Management Advisor
Sterling Edge Financial

Ty
If

STERLING EDGE  (244)308-6118

Registennd Rpseiantating, Securities offered thigugh Coamoridg iInvestmen!, Reiparch,
g, & Brotmt (Danlee, Mt MRS ISP, mvagtment Advissr Begreausntative, Cambeidge
st ment Beaasrch Adviscr s, 1ns., & Begitterdd Fyestment Adviese Cambaidge and
Stwrling afgie Mhaniial aim ot alfillaze

@Mortgqge Local Experts.
e [ Proven Results.

)

Competitive
Rates

Fast Closings

Guidanee You
‘Can Trust
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LOCAL REAL ESTATE EVENTS

RP

Thursday, October 1

5:00pm - 7:00pm

DAM - DRINKS & MINGLE

The Rusty Nail, 1155 S Washington

All are welcome, no RSVP required, occurs the first
Thursday each month Contact Patty Savage

Thursday, October 1

7:00pm - 9:00pm

PINTS & PROPERTIES

Wichita Brewing Company, 901 W Douglas

All are welcome, no RSVP required, occurs the 1st
Thursday each month Contact Joseph Hamer

Tuesday, October 6
11:00am -12:00pm
COFFEE & CONVERSATIONS

TALLGUY

Renovations & Constry

il

Donnie Wallace /

General Contractor /
(316) 399-550/ ﬂ &£
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Check out some of
Wichita’s Real Estate
Networking Opportunities!

The Vagabond, 614 W Douglas
All are welcome, no RSVP required, also occurring on
October 13th, 20th and 27th Contact Michelle Crubaugh

Tuesday, October 6

10:30am -12:30pm

THE COLLECTIVE NETWORK

Speaker: Damon Young of Lead Wichita
The Commerce Club, 150 N Main
Membership required, Contact Trent Barney

Thursday, October 8

6:30pm - 9:30pm

WAREIA - WICHITA AREA REAL ESTATE INVESTORS
ASSOCIATION

The Hub On Lewis, 1518 E Lewis

All are welcome, no RSVP required Contact

Jake Henderson or Ely Randleas

Tuesday, October 20

10:30am -12:30pm

THE COLLECTIVE NETWORK

Halloween Costumes encouraged

The Commerce Club, 150 N Main

Anyone may attend, but RSVP is required: Contact Trent Barney

Wednesday, October 21

12:00pm - 1:30pm

ICT INVESTORS LUNCHEON

The Hub On Lewis, 1518 E Lewis

All are welcome, no RSVP required, occurs the third
Wednesday each month Contact Jason Lavender

Saturday, October 24

3:00pm - 6:00pm

BOO AT THE BOATHOUSE

The Boathouse, 515 S Wichita

All are welcome, FREE, no RSVP required,
Contact Amanda Jolley of Luxe Living ICT

Have an Idea?

Contact Sam to discuss how to have
your real estate events listed here!

NEW FLOORS

GAN MAKE ALL THE DIFFERENCE

nouglyfloors com”
530N Hydrauhc Street chhIIa KS,67Z1 4
316-440-8888 | ben@nquglyfloors.cqrp_ ;

" highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire

home recarpeted prior to listing it for sale. | always shop around to get my clients the BEST deal and was shocked that
Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents).

They really made the whole process so much easier than ANY other company | had ever used prior. | have been using

Designer's Home Gallery ever since. | don't have to shop around; he knows what | like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

LIFETIME INSTALLATION
WARRANTY ON ALL
WOOD, TILE & CARPET

R e DA o




WICHITA'S PREMIER
LENDIE R

PRIVATE

CLOSE FASTER. SCALE QUICKER. WIN MORE DEALS.
OVER $150 MILLION IN LOANS FUNDED.

Q
DYNAMO

CAPITAL

316.247.6894
DYNAMOCAPITAL.COM
WICHITA, KS

Special thanks to our Veterans and Active Service members.

——

Gurld "'" "*.

mortgage

Fall in love mthh

new home this
season.

October is the perfect time to
make your move!

La

810 Douglas Ave Ste B & D Wichita KS, 67203

§

Sherri Rangel

Branch Manager

MNMLS: 1367758

M: 316.350.9729
srangel@guildmortgage.net

Frank Herrera

Loan Officer | Hablo Espaiiol
MMLS: 2635249

M: 316.670.0363
fherrera@guildmortgage.net

Rick Rangel

Senior Loan QOfficer

NMLS: 2140198

M: 316.806.4852
rrangel@guildmortgage.net

/-
e &

Diana Cortina

Loan Officer | Hablo Espaniol
NMLS: 1838315

M: 316.633.5303
deortinaZguildmortgage.net

Guild Morigege Company; Eﬂuit Housing Opporiunity; NMLS 3274, nmiscorsumeraccess.ong; quildmorigage.comyslicensing.

Rick Rangel is authorized to do busingss in ILKS MO, 0K Sherri Rangel is authorized to do business in K5, MO,OK TX: Frank Harrara is autharized o do business in K5,

Dlans Corting ls autharized to do business in KS, MO, Guild Marigags is not affilisted with Real Producess Magazing. All lsans are subject to underwriter approval,
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\s\T OUF $TUDjo

* v“:iegg‘ PESIGN q1.«':. Dofltgmj: CONSIDER IT (Sowred,
CELEBRATING THE INDIVIDAL
WITH EXCEPTIONAL INTERIOR DESIGN

UNIQUE EXPRESSION REQUIRES SOURCES FAR BEYOND THE “EVERYDAY". FROM
REMODELING T0 DESIGN TO RESOURCES T0 BUILDING, ~WMID IS YOUR SINGLE SOURCE
SOLUTION. REPRESENTING ORIGINAL, UNCOMMON AND HARD-TO-FIND INTERIOR
WATERIALS, OBJECTS AND MAKERS. -BESPOKE INTERIOR SOLUTIONS.

Wendy Mayes,
ASID, CKD

316.358.9672

WENDYMDESIGN.COM

THE FIRST T
MATTERS.

Quick quotes.
Real answers.
Coverage that performs.

IHNSURANCE GROUP

@ WHEAT STATE

wheatstateinsurance.com | 316-776-0777
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ASK THE EXPERT: BROKER EDITION
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WRITTEN BY DAVE DANIELSON

A New Chapter for REAL and RE/MAX

Samar Edenfield has seen plenty of change
during nearly two decades in real estate.

She earned her license in February
2007, just before the housing crash,
and built her career during one of

the industry’s most difficult periods.
Today, she is the Kansas State Broker
for Real Broker LLC, overseeing
approximately 640 to 650 agents across
the state, while also leading the nine-
person Samar and Associates team.

Now, Samar has a front-row seat
for another major evolution:
Real’s acquisition of RE/MAX.

For Samar, the opportunity is exciting
because it brings together two
organizations with different histories,
strengths and business models. Just
as importantly, she believes it creates
possibilities for agents while allowing
both brands to retain their identities.

Built Through Change
Change has been part of Samar’s
career from the beginning.

Entering real estate just before the

2008 crash meant learning through
adversity. She remembers reaching a
point when she was making so little that
she told her broker she needed to quit.
Instead, he encouraged her to remain

in the business, assuring her that those
who survived the downturn would
benefit when the market returned.

She stayed, worked other jobs around
the office, learned everything she could
and eventually became a top producer.

“I always say we grow through what
we go through,” Samar says.

That experience helped shape how
she views change today—including
the Real and RE/MAX venture.

Q: What excites you most about Real
and RE/MAX coming together?

A: Samar believes each organization
brings something valuable to the
relationship. She describes Real as a
high-tech company with core values
including “work hard, be kind” and
“collaboration over competition.” RE/
MAX, meanwhile, brings a powerful
name, a long history in real estate and
a strong tradition of client service.
For Samar, the possibilities come
from bringing the people and ideas
behind those strengths together. “All
of these great minds at the top of
these two companies [are] coming
together to build something just
beyond imagination for the agents

at both companies,” she says.

Q: Will the Real and RE/MAX
brands remain separate?

A: According to Samar, that is what
agents have been assured. “Real will
stay Real, and RE/MAX will stay RE/
MAX,” she says. The two companies
have distinctly different models. Real
operates as a cloud brokerage and
one company rather than a franchise
organization, while RE/MAX operates
with a brick-and-mortar franchise
model. Samar says the expectation

is that both models will remain
intact while gaining opportunities to
learn and grow from one another.

Q: What would you tell agents who
are uncertain about the changes?
A: Samar understands why change
can create questions, particularly in an
industry that has already experienced
significant transformation. She
believes some of that uncertainty

will naturally diminish as people see
how the organizations work together.
“Once the dust settles, the excitement
will set in for those that might have a
little unsurety right now,” she says.

For her part, Samar says Real is
embracing its newly expanded RE/

MAX family and looking forward to
seeing what increased collaboration
can bring to the industry.

Q: With technology and business
models changing, what still
matters most for an agent?

A: Relationships. “The most important
thing in this business is relationships,
connections,” Samar says. “Take care
of people, and they will take care of
you.” That philosophy extends to how
she defines an agent’s role. Buying
and selling a home can accompany
major—and sometimes difficult—life
transitions. Samar believes great real
estate professionals understand the
responsibility that comes with helping
clients through those moments. “You
are a consultant. You are an advisor.
You are never a salesperson,” she says.

Energy for the Future

Nearly two decades after
beginning her career during a
historic downturn, Samar remains
energized by what comes next.

Companies may evolve. Technology
will continue advancing. Business
models may change.

But for Samar, the foundation remains
the same: keep learning, embrace
change and never lose sight of the
people at the center of the business.
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Empowering Agents,
- PrOteCt’ng

e  Clients!

Trusted
State Farm

StateFarm

Home | Life | Auto

T — ]

= 316.721. 8181 | WichitaSF.com

2121 N Tyler Road Suite 203, Wichita

- GARAGE
=MAKEOV

DURABLE FLOORS & CUSTOM CABIN

‘ | e
W, ]
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PROTECT THE TRANSACTION.
PROTECT YOUR CLIENTS.

KANSAS Cyber threats are real. o -
SECURED  y ' itle partner should be read
A TITLE our titie Pﬂr ner shou e req Y&

kstitle.com | 316-262-8261

It's the Heartland Way.

Brett & Hayley K.
Members since 2013



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

ANDOVER

YOUR ONE STOP SHOP
FOR ALL COLLISION AND —

HAIL REPAIR. _ "

We handle everything from a I ¥ AR
minor door ding to maj-:}r S—
collision repairs.

CIRTINID

SERVICES AVAILABLE

IHFIMITI

PAINTLESS COLLISION FREE RENTAL
DENT REPUIR REFRIR LJANER [475 CARS

::.nflm_ oo _1: Y R lI " i NISSAN

- L CHRTENS CoLLma
TOWIHG e e ACLIFA, EpRLE T
AVAILABLE

HAIL DAMAGE

BEPAIR CALIBRATIDNS

5 5ty THE LINCOLH Mervedes Ber

OVER 1,000 i v 9 W GOOGLE REVIEWS MOTOR COMPANY Cartified Collision Center ooy Hﬁi

115 W CLOUD AVE
@ 31 6-925-5145 ° ANDOVER KS 67002
WORK WITH ALL LIFETIME WARRANTY
INSURANCE COMPANIES ON ALL REPAIRS

OUALITY REPAIRS. HONEST SERVICE. EVERY TIME.




