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The PJ Cresenzo Team:
built for buyers who
are ready to move.
Get to the closing
table in 15 days—

or we’ll pay your

seller $1,500.
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It is my privilege to serve local individuals, couples, and families. Offering tailored loan

solutions, proactive communication, and an enjoyable, stress-free path to homeownership.

Hayden Hendry

Sr. Mortgage Banker

NMLS #1381988 | Licensed in SC

As a locally owned small business, we understand the urgency realtors face.
Whether it's a quick repair, an inspection, or a full roof replacement, our team is
ready to move fast—keeping your deals on track and your clients happy.

QUICK TURNAROUNDS | RELIABLE SERVICE | QUALITY CRAFTSMANSHIP

CONNECT
A TODAY

£03.627.1691 —~HINO ROOFING (864) 526-0295
teamhayden@atlanticbay.com AND RESTORATION LLC RHINOROOFS.US

A\ Atlantic Bay.

/\ Mortgage Group
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STOCK KITCHEN CABINETRY * CUSTOM CABINETRY « BATHROOM VANITIES E:qu."
WET & DRY BARS * CUSTOM CLOSET SYSTEMS « MUDROOMS « AND MORE! -

SCAN FOR A COMPLIMENTARY CONSULTATION AND DESIGN
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WE TAKE THE PAIN OUT OF YOUR MOVE!

(864) 643-2213
sales@swamprabbitmoving.com

Want to make a striking first
impression with your listing?

Your secret weapon to captivate potential
buyers and tenants instantly!

EXCLUSIVE
OFFER FOR REALTORS

SAVE 10%

on Your First
Power Wash

Curb Appeal - Quick Turnaround < Fully Insured
Value Enhancement - Flexible Scheduling

RollingSudsPowerWashing.com/greenville-greer-sc

Ed Patterson, Agent

3257 N. Pleasantburg Drive
Greenville, SC 29609

Bus: 864-322-0031
www.edpatterson.net

Se habla Espafiol

*Average annual per household savings based on a 2021
national survey by State Farm® of new policyholders who
reported savings by switching to State Farm.

State Farm Mutual Automobile Insurance Company
State Farm Indemnity Company

State Farm Fire and Casualty Company

State Farm General Insurance Company
Bloomington, IL

State Farm County Mutual Insurance Company of Texas
State Farm Lloyds
Richardson, TX

State Farm Florida Insurance Company
Winter Haven, FL

2001299

Here's the deal,

home + auto =
savings.

Combine home and auto and
save an average of $1,127*. I'm
ready to help you get the right
coverage at the right price.
Call me for a quote.

Like a good neighbor,
State Farm is there.®

oo StateFarm’

Before the leaves

Tl

let ws inspeer it ALL!

Schedule your home inspec

OQUR SERVICES

—

| Advantage

Inspection

The Advantage,

ADVANTAGE
« 17 Home Inspectors
» SupraKey Access

tion = Infrared Cameras

today and fall into confidence

» Drone Specialists
« Same Day Reports

RADON TESTING
CL100/TERMITE
LEVEL Il CHIMNEY

& MORE

WHOLE HOME INSFECTION
PRE-LISTING INSPECTION
NEW CONSTRUCTION INSPECTION
11TH MONTH INSFECTION
MOLDVAIR QUALITY TEST

HUD ENGINEER CERTIFICATE

F;':.‘nll: ]
LEAD BASED PAINT TESTING E‘_ l:l_::' o
[RRIGATION SYSTEM TESTING @j :1,;_;?
1
4 Yy - L

« 24/7 Scheduling

+ Family owned and
operated since 1991

= Over 3k 5 star google
reviews

Scan the ar code
to schedule your néxt
Hame Inspection

FULL SEFTIC TAMK INSPECTION @ . o B @
POOL & SPA INSFECTION .
i = SEWER SCOPE INSPECTION 4 'Iﬁ'
e

Go gle CONTACT US5:

864-298-0405

AdvantageBreenville.com

h @ @lvhumdmt“ﬂnl—;ftluﬂ-ﬁﬂm
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUTOMOTIVE
Carlton Motor Cars Inc
(864) 213-8000
carltonmb.com

FINANCIAL MANAGEMENT
Wagner Wealth Management
(864) 236-4706
wagnerwealthmanagement.com

FURNITURE SALES &
INTERIOR DESIGN
Bree Tuttle Interiors
(864) 916-9983
breetuttleinteriors.com

Villa Verona Design
(412) 418-3555
villaveronadesign.com

HOME BUILDER
Everett Homes
(864) 504-4622
everetthomessc.com

The Barndo Co.
(864) 571-4433
thebarndominiumco.com

HOME IMPROVEMENT

Blue Ridge Cabinet & Design
(864) 671-6333
blueridgecabinet.com

Sawyer Services LLC
(864) 870-7682
sawyerservice.net

HOME INSPECTION
Advantage Inspection Upstate
(864) 298-0405
advantagegreenville.com
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Alliance Pro Inspections
(864) 663-3320
allianceproinspections.com

Birdhouse Home
Inspections & Services
(864) 916-2627
birdhouseinspections.com

Inspekt Home Inspections
(864) 209-1581
getinspekt.com

RES Inspections
(864) 529-9900
resinspections.com

HOME RESTORATION & REPAIR
Allen Flooring

(864) 444-7545
allenflooringllc.com

American Home Shield
(864) 901-8802
ahs.com/realestate

Anderson Metal Roofing
and Shingles

(864) 287-2378
andersonmetalroofing.com

C J’s Plumbing
(864) 373-8276

Carolina Roofing & Contracting
(864) 420-2172

Fraser Roofing
(864) 569-9617
fraserroofinglic.com

High Caliber Solutions
(864) 594-1668
highcalibersolutionslic.com

Lane Roofing
(864) 404-6896

Rhino Roofing
(864) 526-0295
rhinoroofs.us

Rolling Suds

(864) 800-1961
rollingsudspowerwashing.com/
greenville-greer-sc

INSURANCE AGENCY

Ed Patterson - State Farm Agent
(864) 322-0031
www.edpatterson.net

MORTGAGE

Element Mortgage
(843) 813-6745
ElementMortgage.com

Joel Ridings- Atlantic
Bay Mortgage Group
(864) 993-2705
joelridings.com

Palmetto State Home Mortgage
(864) 775-5432
palmettostatehome
mortgage.com

Stone Mortgage Group
(864) 887-4230
gvlhomeloans.com

MOVING SERVICES
Mark 1 Moving
(864) 269-7659
markimoving.com

Swamp Rabbit Moving
(864) 660-0374
www.swamprabbitmoving.com

PROPERTY MANAGEMENT
Applewood Estates Inc.
(864) 342-7606
applewoodestatessc.com

REAL ESTATE ATTORNEY
Blair Cato Pickren
Casterline, LLC

(864) 999-3576
blaircato.com

Edwards Law, LLC
(864) 520-1890
chrisedwardslaw.com

Guest & Brady Attorney at Law
(864) 233-7200
guestbrady.com

Wendell L. Hawkins, PA
(864) 848-9370
wlhawkinslawfirm.com

REAL ESTATE MEDIA
Greenville Real Estate
Productions

(864) 528-7147
greenvillerealestate
productions.com

STAGING
Staged Upstate
(864) 437-3547

TREE SERVICE
Fernwood Tree Service
(864) 934-6396

Mullinax Tree Service
(864) 508-4100
mullinaxservices.com

WE NAIL
IT, SO
YOU CAN
SELL IT.

AWARD-WINNING ROOFING
STARTS HERE.

ROOF REPAIR + REPLACEMENT
STORM DAMAGE

EMERGENCY ROOFING

GUTTER REPLACEMENT

ROOFING

F@AS ER

FRASERROOFINGLLC.COM 864-569-9617
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Sierra smih Robert smih sy portr Joxdan witon METAL ROOFING & SHINGLES  ROOFING CONTRACTORS
Co-Owner & Publisher Co-Owner & Publisher Director of Content Director of Client Experience
sierra.smith@n2co.com Advertising Sales amy.porter@n2co.com sc.clientcare@n2co.com
402-560-4555 robert.smith@realproducersmag.com

843-560-6278

Vicki Manley Tres Dabney Lucas and Keke

Photographer Photographer GVL Real Estate Productions
vicki@carolinahouseshots.com tres.dabney@truenorthprod.com info@greenvillerealestate

productions.com
864-528-7147

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and

are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

SIMPLIFY YOUR MORTGAGE
JOURNEY WITH EXPERT
GUIDANCE YOU CAN TRUST

HORTON
HOME TEAM
MORTGAGE

GET THE HOME TEAM ADVANTAGE

Powered by:
. STONE

— MORTGAGE
oo Lavaling weifs Eonfduncs

WHY WORK WITH US?

WE'LL HELP YOUR CLIENT FIND

THE PERFECT MORTGAGE!

Contact Me:

Daniel Horton

Sr. Mortgage Advisor

NMLS 1505206

864.887.4230
daniel@gostonemortgage.com
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WE ANSWER.
WE REPLY.

WE SHOW UP
ON TIME.
i

¢ Full Home + Pre-Listing
Inspections

* Radon Testing
Mike Gibilisco
Founder

Getlnspekt.com
864.209.1581
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Foundedin 45+ Years of Better Family and
1999 Experience Warranties Locally Owned

CONNECT FOR A
FREE INSPECTION TODAY

DANNY BEST, OWNER

andersonmetalrooﬁng.com | 864.287.2378
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R’S NOTE

As we welcome October and the
beautiful changes that come with a new
season, we are reminded once again of
how fortunate we are to be part of such
an incredible real estate community.
Every month, Upstate Real Producers
has the privilege of sharing the stories,
accomplishments, and journeys of some
of the most dedicated professionals in
our industry, and we never take that
privilege for granted. Whether you are
a Realtor, industry partner, broker, or
simply someone who enjoys getting to
know the people behind the business,
your support is what makes Upstate Real
Producers possible.

This month, we are excited to introduce
you to another exceptional group of
professionals who represent the heart
of what makes the Upstate real estate
community so special. Our October
Cover Feature, Jessica Kilcoyne with
Herlong Sotheby’s International
Realty, is someone whose story reflects
dedication, professionalism, and a
genuine commitment to the people she
serves. We are honored to place Jessica
on this month’s cover and invite you

to take a closer look at the journey,
experiences, and passion that have
helped shape her career.

12 - October 2026

We are also proud to recognize Jill
Gunter with The Casey Group as our
Top Producer. Achieving success in real
estate requires far more than simply
closing transactions. It takes consistency,
resilience, relationships, and an
unwavering commitment to clients, and
Jill’s accomplishments are a wonderful
example of those qualities in action. Her
story is a reminder that true success is
built one relationship, one client, and
one opportunity at a time.

Our Rising Star, Bill Stewart with RE/
MAX Moves, represents the excitement
and promise of the next generation of
real estate professionals. Rising Stars
bring fresh energy, new perspectives,
and a determination to make their
mark on the industry. We are excited
to highlight Bill’s journey and celebrate
the momentum he is building as he
continues to grow his career and serve
his clients.

This month, we are pleased to shine
our Partner Spotlight on Blue Ridge
Cabinet and Design. Our partners
play an invaluable role in supporting
the professionals who serve our
communities, and we are grateful

for the relationships we continue to

build with businesses that share our
commitment to excellence.

As you turn the pages of this October
issue, we hope you will take time

to celebrate these individuals and
learn something from each of their
stories. Behind every achievement is
a story of hard work, perseverance,
challenges overcome, and people
who believed in themselves enough
to keep moving forward.

Thank you for continuing to read,
support, and be part of Upstate Real
Producers. It is our privilege to
celebrate the people who make this
industry extraordinary, and we look
forward to continuing this journey
with you, month after month. Here’s
to another season of growth, success,
and celebrating the very best of
Upstate real estate!

—‘

Robert & Sierra Smith
Publishers of Upstate Real Producers

Email us to learn more.

Our team of designers style furnished homes to create
high-end lifestyle shots for your photographer.

4 bree@breetuttleinteriors.com
':é:' BreeTuttleInteriors.com
New Location: 212 E Main St, Walhalla, SC 29691

Exclusive Realtor
Perk

Spend $150+ and receive a
complimentary 1-hour client design
consultation gift certificate.

INSPECTIONS

864.529.9900 » RESinspections.com

—
RE

Home Inspections » Termite Letters « Radon Testing « Indoor Air Quality

Inspections That Work as Hard as You Do
Effortless & Online Scheduling

As members of the local Board of Realtors,
we book through the appointment center

Bundled Inspections
Digital Reports within 24 Hours

VETERAN + FIRST RESPONDER DISCOUNTS
Schedule Your Inspection Today!

24/7 Service
Reliable. Insured. Local.

STRONG HOMES
FOR EVERY SEASON

Sawyer Services delivers complete property care solutions
to keep your clients' homes performing at their best
through autumn and beyond.

HVAC Service & Repairs © Handyman Services
Punch Lists © Plumbing & Electrical
Pressure Washing © Lawn & Landscape Maintenance

864.870.7682
SawyerService.net

Service@SawyerService.net
0 @SawyerServicesSC
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We are excited to introduce our newest business sponsors, who bring fresh perspectives, innovative solutions, and a drive for
success to our community. With their expertise and vision, they are poised to make a significant impact in their respective industries.

We welcome these dynamic companies with open arms and look forward to witnessing their growth
and achievements as valued members of our network.

EVERETT HOMES LLC ALLEN FLOORING LLC
Jonathan Niemela JEFF ALLEN
864.504.4622 864-444-7545

allenflooringllc.com
3018 Geer Hwy. Marietta

everetthomessc.com

As alocal, family-focused
builder, Jonathan works
closely with each homeowner to create a
home that reflects their vision, lifestyle,

and the way their family lives. What sets
Everett Homes apart is our personalized
approach, attention to detail, and dedication
to building lasting relationships through
honest communication and exceptional
craftsmanship. We are proud to serve

our community by creating beautiful,
thoughtfully built homes and renovations
that families can enjoy for generations.

AVENANE

HOMES

EST. 2016

WE CLIMB

to Exceed Expectations

At Allen Flooring, we deliver
expert flooring installation with a focus on
craftsmanship, reliability, and personal service
from start to finish. Unlike many flooring stores that
simply sell products, we partner with homeowners,
builders, realtors, and businesses to provide tailored
floooring solutions backed by experienced installers
and attention to detail. Our commitment to clear
communication, quality materials, and completing
every project on time has earned the trust of clients
throughout the Upstate. We treat every job as if it
were our own home, ensuring beautiful, long lasting
results that exceed expectations.

TREE REMOVAL
TRIMMING & PRUNING
EMERGENCY TREE SERVICES

0 FERNNDOD

\- .

| .leffHubbardl'- TREE SERVICE

Your Trees Y& : Deserve the Best » Schedule a Service Now!

| 864.934.6396
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| WAGNER

TH MANAGEMERNT

The Upstate’s Choice for
Best Investment Firm!

11
A

COMMUNITY'S

HOIC

AWARDS

Cecuritie

BUILD » GROW » PRESERVE

GREENVILLE OFFICE 3 Legacy Park Road, Suite A
864.236.4706
ANDERSON OFFICE 301 South McDuffie Street
864.231.5494

INNOVATIVE INSPECTION TECHNOLOGY | THERMAL CAMERAS
DRONE IMAGING | SUPRA EKEY ACCESS

ALLIANLCEPRO
BENNNINSPECTIONS

Flexible Scheduling | BUILT FOR
Daily Availability TDP-PERFDRMING

Transparent Pricing

Expert Support Team REALTDRS

Partner with us and pick your preferred inspector
plus enjoy flexible scheduling, daily availability,
transparent pricing, and expert support.

New agents who partner with us get a

FREE home inspection for their clients!

*Restrictions apply

Experience the difference, Call Noah Franks!

Call 864-663-3320 e allianceproinspections.com
admin@allianceproinspections.com

5,000+ Reviews
Locally Owned
Proven. Trusted. Local.

SC Professional Inspector Lic. #48993
Certified Master Inspector
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TOP PRODUCER

SPREADING

SUNSHINE,

ONE CLIENT
AT A TIME

PHOTOS BY:
TRES DABNEY
(TRUE NORTH

PRODUCTIONS)
WRITTEN BY:
AMY PORTER

or Jill Gunter, real estate has

never been about simply

buying and selling homes. It’s
about serving people through some
of the biggest moments of their lives,
helping them navigate uncertainty
with confidence, and making sure
they never feel like they’re facing the
process alone. While many agents
focus on transactions, Jill focuses on
relationships. That difference has
become the foundation of a career
built on trust, compassion, and an
unwavering commitment to doing
what’s right for her clients.

Ask Jill to describe herself, and she
won’t start with awards or production
numbers. Instead, she’ll tell you she’s a
people person. Someone who isn’t wired
for a traditional nine-to-five schedule.
Someone who simply loves giving to
others. That mindset has shaped every
chapter of her career and continues to
be the reason clients return to her year
after year and enthusiastically refer
their family and friends.

Jill first earned her real estate license

in the 1990s before returning to the
profession in 2012, her experience
serving people extends far beyond
residential real estate. She spent years
managing apartment communities

and even served two terms as
President of the Upper State Apartment
Association, developing leadership
skills and learning the importance

of communication, organization,

and customer service. Later, she
entered the rapidly evolving wireless
communications industry, witnessing
firsthand the incredible transformation
from car-installed phones with antennas
to bag phones, flip phones, BlackBerrys,
and eventually smartphones.

Those experiences taught Jill something
that still guides her business today:
industries may change, technology

may evolve, but people will

always value honesty, accessibility,

and genuine relationships.

When she returned to real estate,

she brought decades of business
experience with her. She partnered
with a private builder to develop a 25-

home subdivision while continuing to
grow her residential business. Unlike
many agents, Jill has never worked as
part of a traditional real estate team.
Instead, she has built her reputation
independently, earning clients one
relationship at a time. Eventually, a
trusted friend introduced her to Scott
Casey and The Casey Group, where she
found what she describes as the perfect
fit—a brokerage whose values aligned
with her own commitment to serving
clients with integrity.

Today, after more than twelve years

in the industry, Jill has become known
for handling the transactions many
agents shy away from. Probate sales,
foreclosures, short sales, lakefront
homes, raw land, and other complex
situations have become her specialty.
Rather than viewing complicated
transactions as obstacles, she sees them
as opportunities to provide clarity, solve
problems, and guide families through
situations that often carry significant
emotional weight.

“Ilove helping people,” Jill says. “I
couldn’t stomach becoming a nurse, so
this is my way of serving others.”

That heart for service is evident in every
client interaction. Before ever discussing
square footage or bedrooms, Jill spends
time learning about the people sitting
across the table from her. She wants to
understand what they love, what they
don’t, what their must-haves are, and
perhaps most importantly, where they
see themselves five years from now.
Those conversations allow her to move
beyond simply finding a house and
instead help clients discover a home that
truly fits their lives.

Her thoughtful approach extends
even further when working with
sellers. One of Jill’s signature business
practices—and one she credits with
helping her secure countless listings—
is preparing detailed net sheets for
every listing consultation. Rather than
discussing only list price, she carefully
walks clients through realistic pricing
scenarios, estimated closing costs, and
exactly what they can expect to take
home at closing.

When offers begin arriving, she
prepares updated net sheets comparing
each one based on price, terms, and
closing timelines. By the time settlement
day arrives, her estimates are often
within just a few hundred dollars of the
final closing statement.

“I don’t like surprises with other
people’s money,” she says.

That level of preparation provides
something every client values:
confidence. It removes uncertainty,
creates transparency, and reinforces the
trust that has become the cornerstone of
her business.

One story perfectly illustrates why

Jill encourages every agent to remain
open to every opportunity. Years ago,
she helped her next-door neighbors
sell their home and purchase a larger
one. Several years later, while building
another custom home, the couple
found themselves facing unexpected
challenges and budget concerns. One
Sunday, they called asking to tour

a nearby home—not because they
planned to buy it, but simply to gather
ideas for their build.

Jill showed the home anyway.

After a long conversation, some quick
calculations scribbled on napkins, and
an honest discussion about finances,
everyone realized the custom build no
longer made financial sense. Instead,
her clients submitted an offer on a
stunning $1.6 million home that better
fit both their lifestyle and budget.

It’s a lesson Jill shares often with
newer agents.

“Go show the house,” she tells them.
“You never know.”

That willingness to answer the phone,
make time for clients, and never assume
where a conversation might lead

has helped Jill consistently produce
between $10 million and $15 million in
annual sales, including approximately
$12 million last year. Yet despite the
impressive production, those numbers
aren’t what motivate her.

Upstate Real Producers - 17



For Jill, the greatest reward isn’t the
commission check.

It’s the look on her clients’ faces at the
closing table.

“The light in folks’ eyes when
everything comes together—that’s what
makes it all worthwhile.”

Outside of real estate, Jill’s joyful
personality shines just as brightly. She
and her husband, Frank—affectionately
known as “The Frank”—have built a life
full of laughter, adventure, and plenty
of unforgettable memories. When they
married, Frank had full custody of his
three sons, and Jill stepped into the roles
of wife and mother virtually overnight.

“It’s been a great ride,” she says with
a smile.

Today, they spend much of their time at
their home on beautiful Lake Hartwell,
where boating has become a favorite
pastime. If they’re not on the water,
chances are music is playing somewhere
nearby. Jill is a devoted concert fan who
jokes she could attend a show every

week. While country legend Marty
Stuart holds a permanent place as her
favorite performer, her playlists span
everything from classic country to
disco, often filling the air through the
impressive sound system on their boat.

Her vibrant personality extends

to her wardrobe as well. Pink is
unquestionably her color, and Lilly
Pulitzer has become her signature

style. Recently, she attended “The

Pink Retreat” in Palm Beach, joining
hundreds of fellow Lilly enthusiasts for
a celebration of fashion, friendship, and
fun—an experience she describes as the
time of her life.

Perhaps one of the most unexpected
pieces of Jill’s story involves three very
special family members who have stolen
her heart—her beloved house pigs.
Their presence has inspired her support
of Arthur’s Acres, a pig sanctuary
dedicated to rescuing and caring for
pigs in need. For Jill, giving back isn’t
something she schedules—it’s simply
part of who she is.

When asked to define success, her
answer is refreshingly simple.

“Being happy.”

It’s a philosophy reflected not only in
her personal life but also in the way she

approaches her career. She has no plans
to slow down. Real estate continues to
energize her, challenge her, and fulfill
her desire to help others while doing
work she genuinely loves.

For fellow Realtors looking to build
successful careers, Jill offers advice that
sounds deceptively simple but carries
tremendous wisdom.

Take the phone call.
Listen more than you speak.
Prepare thoroughly.

And never underestimate the value of
showing clients exactly what to expect.

Above all else, Jill hopes people
remember her for one thing: her
giving heart and spirit. It is the
same spirit reflected in her favorite
quote, one that perfectly captures
both her outlook on life and the
legacy she hopes to leave behind:

“Spread the Sunshine.”

After spending even a few minutes
with Jill Gunter, it’s easy to see that she
already does. Every conversation, every
closing, every client relationship—and
every life she touches—is just a little
brighter because of it. ®

Do you want to be featured in an upcoming issue of URP? Email us at sierra.smith@n2co.com to join the list.
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Personal Service and REALTOR®
Resource for All Situations

'Helping You be the Best
REALTOR®or BIC Out There

' ;Ohe Purpose

Wendell L. Hawkins, P.A. Location

Attorneys at Law
ne Staff

orld of Knowledge

Scan for our "Earnest”
Electronic Earnest
Money Deposit Portal

Connect Today to Elevate Your Clients' Closing Experience

9 Buena Vista Way, Suite B | Greenville, SC 29615
864.848.9370
wlhawkinslawfirm.com @

— >\ nnmgluavms

LGCAL & LONG ElS'ﬂlNCE MOVING - . |

Serving the Greenville area since 1885,

we don't just move your belongings; we move your life.
|

Schedule your

hassle-friae move

consultation “}daﬁl‘r
CALL Wheaton

(864) 269-  We move your life"
7659

SERVICES FOR YOU

* LOCAL A LOMNG DISTANCE MOVING

* EXPERTS IN MOVING QOLDER ADULTS
> PROFESSIONAL PACKING
EPECIALISTS WITH HEGH VALUE ITEMS
»* GHORT & LONG TERM STORAGE

> CORPORATE RELOCATION

58 - |y i : " :
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How is Blending
Design, Strategy, and Heart to Redefine
the Client Experience

There are some people who find real estate, and then there
are those who realize it has been quietly shaping their lives all
along. For Jessica Kilcoyne of Herlong Sotheby’s International
Realty, the path wasn’t a straight line—but looking back, every
chapter prepared her for exactly where she was meant to be.

Today, with more than $50 million in career sales in her first
four years as an agent and over $20 million in production last
year alone, Jessica has quickly established herself as one of
Greenville’s rising leaders in luxury real estate. Yet, ask her
what matters most, and the conversation shifts away from
numbers and toward people, relationships, and helping clients
build lives they truly love.

That perspective is what makes Jessica different.

Real estate has been woven into her story for generations.

As a little girl, she tagged along with her grandmother,

Joan Mathews, a Greenville Realtor, riding through the
neighborhoods of Augusta Road. At home, she watched her
parents renovate historic properties while balancing full-time
careers, often spending summers on construction sites learning
lessons she wouldn’t fully appreciate until years later.

One renovation project on Faris Road became a
defining memory.

Watching her parents breathe new life into a century-old
home sparked something inside her. It wasn’t simply about
construction or investment—it was about possibility. It was
about creating beauty where others saw work, building equity
while preserving history, and leaving behind something
meaningful for the next generation.

“I always thought there was something romantic about real
estate,” Jessica reflects. “Watching my parents build a future
and a legacy through homes made me realize that real estate
could change lives.”




Still, before following that calling, Jessica chose a path centered
on serving others in an entirely different way.

She became a critical care nurse, later earning her Master’s in
Health Administration before transitioning into medical device
sales with Johnson & Johnson and eventually a San Francisco-
based startup. Her career carried her across Washington, D.C.,
Birmingham, and Atlanta, providing invaluable experience in
healthcare, corporate strategy, and high-level sales.

Yet despite the professional success, Greenville
never stopped feeling like home.

When the COVID-19 pandemic caused many people
to reevaluate what truly mattered, Jessica found
herself asking difficult questions about where she
wanted to build her future. Returning home wasn’t
simply a move—it was a decision to build a life
aligned with her passions instead of remaining
comfortable in corporate America.

Rather than jumping directly into real estate, she
chose to create the foundation she envisioned.

Jessica spent nearly eighteen months restoring
two 100-year-old homes into boutique short-
term rentals, documenting every challenge,
renovation, and design decision through social
media. Those projects not only sharpened her
renovation expertise but also connected her with
Greenville’s thriving community of designers, contractors,
and preservation enthusiasts.

By the time those homes welcomed their first guests, Jessica
knew she was finally ready.

She earned her real estate license in 2022 and launched her
career independently with Herlong Sotheby’s International
Realty in January 2023.

Choosing the right brokerage wasn’t simply a business
decision—it was about finding a culture.

Jessica often compares that search to her days in critical care
nursing, where teamwork, mentorship, and shared knowledge
could literally save lives.

“I wanted to surround myself with agents who operate
strategically and with the professional level of excellence
I know my clients deserved,” she says. “From my first
conversations with Sotheby’s, I knew I had found that.”
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Instead of focusing solely on
production, Jessica focused

on becoming a student of the
business. She absorbed every
opportunity to learn, asked
countless questions, and intentionally surrounded herself with
experienced professionals who challenged her to grow.

That willingness to learn remains one of the cornerstones of
her success today.

Jessica specializes in historic homes, thoughtfully designed
properties, and helping clients identify renovation
opportunities that create lasting value. While many agents
begin with bedrooms, bathrooms, and square footage, Jessica
begins somewhere entirely different.

Lifestyle.

She believes the right home isn’t simply the one that checks
boxes on paper—it’s the one that complements how someone
actually wants to live.

Walkability. Morning light. Community. Floor plans that
encourage connection. Hidden potential waiting behind a wall
that could come down.

66
THAT'S THE KIND OF

| WANT TO BE FOR
MY CLIENTS."

She notices details others often overlook.

Her design background and renovation experience allow
clients to see possibilities instead of limitations. Rather than
asking buyers to imagine what could be, Jessica can confidently
explain what renovations truly involve, what they cost, and
whether the investment makes sense.

That combination of creativity and practicality has become one
of her greatest strengths.

Equally important is the way she tells a home’s story.

Jessica believes exceptional marketing isn’t about showcasing
rooms—it’s about helping buyers emotionally connect with
the life waiting inside them. Through thoughtful staging,
photography, compelling storytelling, and intentional design,
she creates an experience that captures attention long before
buyers ever walk through the front door.

For Jessica, marketing isn’t another task on a checklist.

It’s another opportunity to create something meaningful.
Jessica credits much of her integrity and work ethic to
watching her mother build a successful brokerage

from the ground up.

One lesson stands above the rest.

CONTINUED »




She believed that protecting clients’ futures mattered far
more than closing another deal, a principle Jessica has fully
embraced. “I always noticed my mom telling people the hard
things they didn’t necessarily want to hear. Often it would be
clients wanting to buy a house with major issues or one that
didn’t really fit their family needs. Her honesty paved the
way for smarter purchases, greater equity, and a lot of happy,
repeat clients who completely trusted her guidance. That’s the
kind of advocate I want to be for my clients.”

That mindset extends well beyond business.

Jessica remains passionate about animal rescue after
unexpectedly adopting Fritz, one of six abandoned German
Shepherd mix puppies discovered by a client shortly before
closing on his home. The experience introduced her to the
extraordinary work local rescue organizations perform
every day despite limited resources and strengthened her
commitment to supporting their mission.

Away from work, Jessica continues to feed her lifelong curiosity
through travel. Growing up as an Air Force child stationed in
Germany shaped her appreciation for architecture, culture,
and timeless design—interests that continue influencing both
her personal renovations and professional marketing today.
Whether exploring historic European cities, hunting for
antiques, or gathering inspiration from beautifully designed
spaces, she is constantly learning, observing, and bringing
fresh ideas back to Greenville.

Ask Jessica what success means, and her answer has little to do
with awards or production totals.
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WE ARE WHAT WE
REPEATEDLY DO.

EXCELLENCE,

THEREFORE, IS NOT AN
ACT, BUT A HABIT.”

Success is building a life filled with purpose while never
losing gratitude.

It’s continuing to grow without forgetting where you started.

It’s creating a career that leaves room for family adventures,
meaningful friendships, and experiences that matter long after
the paperwork is signed.

As she looks toward the future, Jessica hopes to continue
restoring historic properties, expanding her boutique rental
portfolio, and becoming an even greater resource for clients
seeking homes with character and untapped potential.

Yet through every goal, one priority remains unchanged.

She wants to be remembered not for the homes she sold, but
for the way she made people feel.

Heard. Supported. Protected.

Confident they had someone advocating for their future every
step of the way.

Perhaps that is the greatest measure of success.

Because while beautiful homes, impressive numbers, and
remarkable careers all leave an impression, it is character that
creates a lasting legacy.

For Jessica Kilcoyne, that legacy is already taking shape—one
relationship, one family, and one thoughtfully chosen home at
a time.

Favorite Quote:

“We are what we repeatedly do. Excellence, therefore, is not an
act, but a habit.” Excellence isn’t a big moment, it’s the discipline
of showing up the same way every single day: the systems, the
follow-through, the attention to detail, and most importantly the
willingness to tell clients the truth even when it’s not what they
want to hear. There’s no shortcut to earning that kind of trust,
and it’s what people remember long after the closing table. @

Do you want to be featured in an upcoming issue of URP?
Email us at sierra.smith@n2co.com to join the list.

“J

NO LOAN TOO TOUC

Creative Financing for

0%"

i

Conventional

Palmetto State
Home Mortgage

,864-775-5432
palmettostatehomemortgage.com

as & Low Costs

Partner.with.a
IPenderdVVholSaysiV/ES;]
2WEEK;

Shawn Ezell - Owner/Loan Officer @L@@Eg
NMLS #1134408

864-270-2345

SEzell@palmettostatehomemortgage.com

BACK TO BUSINESS
BUILT FOR CLOSINGS

As the market shifts into fall, e
tion coun
ommitted t

Mg S HABLAMOS ESPANOL

Your Success is OQur Mission

SEND NEW CONTRACTS TO ORDERS@GUESTERADY.COM

Upstate Real Producers - 25



THE CLOSING TEAM
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PARTNER SPOTLIGHT

A LOCAL TEAM THAT BUILDS SPACES TO LAST

PHOTOS BY: PP'S PHOTOGRAPHY (AMY PORTER)

hen a home
remodeling project
goes right, you

hardly notice the craftsmanship.

It simply feels like the space

was always meant to look that
way. That’s the quiet ambition
behind Blue Ridge Cabinet &
Design, the Easley, South Carolina-
based company that has been
transforming kitchens, bathrooms,
and beyond since 2016.

Founded as a local, family-

owned business, Blue Ridge
Cabinet & Design quickly grew
into a full-service cabinet and
countertop shop with a reputation
built on personalized attention
and premium work. What
distinguishes the team isn’t just the
quality of the finished product but
the depth of experience behind

it. With more than 25 years of
collective industry knowledge, the
professionals at Blue Ridge Cabinet
& Design approach every project
knowing the difference between a
job that looks good on move-in day
and one that holds up beautifully
for decades.

That long view shapes everything
about how they work. All
cabinetry is certified by the
Kitchen Cabinet Manufacturers
Association (KCMA), and every
product comes backed by a
lifetime warranty. The team’s
services span the full scope of

a home remodel. Semi-custom
cabinetry is at the heart of

what they do, with installations
designed for kitchens, home
offices, bar areas, pantry spaces
and more. Countertops in natural
stone and quartz are selected

to complement each cabinet
design. In-house designers,
carpenters, and fabricators
manage the entire process under
one roof, including professional
installation and millwork.

For clients, that start-to-finish
support makes all the difference.

Upstate Real Producers - 29




Blue Ridge Cabinet & Design
maintains a full-scale showroom
in Easley, where homeowners
can see and feel materials before
making decisions. There’s real
value in that kind of tangible,
hands-on experience, especially
for a project as personal as
redesigning a room you live in
every day.

“We pride ourselves on delivering
exceptional quality and
personalized service to every
customer,” the company notes,
and that philosophy extends even
to the unexpected. The team is
fully insured and can support
clients through insurance claims
by working alongside building
partners, a practical reassurance
that most homeowners only
appreciate when they actually
need it.

For real estate professionals

in the Upstate region, having a
partner like Blue Ridge Cabinet
& Design in your network means
having a reliable resource to
point clients toward when they’re
preparing a home for sale or
settling into a new one. A trusted
local company, a showroom that
makes decisions easier, and a
team that backs its work with a
lifetime promise: that’s the kind
of resource worth knowing.

TO LEARN MORE OR
REQUEST A CONSULTATION,
VISIT THE WEBSITE OR
CALL DIRECTLY. =

Do you want to be featured in an
upcoming issue of URP? Email us at
sierra.smith@n2co.com to join the list.

BLUE RIDGE

CABINET & DESIGN
BLUERIDGECABINET.COM
864-261-1965
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LUXURY VINY

Partner with Us for
Your Next Listing!
allenflooringlic.com

864.236.8188
3018 GEER HWY, MARIETTA
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TREE SERVICE

YOUR CLIENTS CAN TRUST
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Veteran-Owned. P HEAT
Quality Driven. .
Realtor Trusted. -

* Residential & Commercial :
* Fast, Reliable Service &
* 24/7 Emergency Support

WE PRIDE
OURSELVES ON
DELIVERING
EXCEPTIONAL
QUALITY AND
PERSONALIZED
SERVICE
TO EVERY
CUSTOMER.”

Tree Removal | Tree Trimming/Pruning
Debris Removal | Lot Clearing
Stump Grinding | Storm Damage Response

HighCaliberSolutionsLLC.com * 864.594.1668
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Bill Stewart | RE/MAX Moves

Some careers begin with certainty.
Others begin with a quiet dream that
lingers in the background for years
before courage finally catches up with
it. For Bill Stewart, real estate wasn’t a
spur-of-the-moment decision—it was a
dream he carried for nearly fifteen years.
The desire was always there, but like so
many people balancing career, family,
and responsibility, fear had a way of
convincing him that “someday” was a
safer option than today.

Then he made a decision that would
forever change the trajectory of his life.

In 2022, Bill earned his real estate license
and officially launched his career in
January 2023. What followed has been
nothing short of remarkable. In just three
and a half years, he has built a business
approaching $38 million in career sales,
including more than $16.6 million in
production last year alone. While those
numbers are certainly impressive, they
tell only part of the story. Behind every
transaction is a Realtor who has chosen
consistency over shortcuts, relationships
over transactions, and personal growth
over personal comfort.

That mindset is exactly what makes Bill
Stewart one of Upstate Real Producers’
Rising Stars.

From the beginning, Bill knew he wanted
to build something that reflected his

own values. After starting his career
with Century 21, he made the move to
RE/MAX Moves in late 2023, where he
continues to grow his business today as
an independent agent. While joining a
team may have seemed like the more
conventional path, Bill intentionally
chose to build his business on his

own. He wanted the freedom to create
systems, establish his own standards, and
develop a client experience that reflected
who he is—not simply follow someone
else’s blueprint.

That independence has become one of
his greatest strengths.

For Bill, real estate has never been
about simply opening doors or writing
contracts. Every client brings a unique
story, a different set of goals, and a home
that needs to solve specific problems.
Rather than beginning with square
footage or price points, he starts with
something much more important—
understanding why.

“What problems does this home need
to solve?”

That simple question shapes every
conversation he has with buyers. By
learning how clients live, what matters
most to them, and what they hope life
will look like after the move, Bill is able
to guide them toward homes that truly
fit their lives instead of simply checking
boxes on a search criteria list.

It’s an approach rooted in listening
before advising.

Long before becoming a Realtor, Bill
spent years helping organizations grow
their businesses. Those experiences
taught him the importance of systems,
processes, and delivering consistent
service. But they also reinforced
something else: no two clients are alike.
While strong processes create excellence,

RISING
ABOVE
THE
NOISE




flexibility creates trust. Today, Bill has
built a business that combines both.

As rewarding as his success has been, Bill
is quick to admit that his greatest obstacle
hasn’t been the market, competition, or
changing interest rates.

It’s been his own mindset.

Real estate is a profession built on
conversations. Every day requires
reaching out, making connections,
hearing objections, facing rejection, and
staying positive in an industry where
headlines often paint an uncertain
picture. It’s easy to allow outside
opinions—or even a few difficult weeks—
to create doubt.

Bill understands that struggle well.

He openly shares that maintaining focus
and protecting his mindset continues

to be one of the greatest challenges of
his career. There are seasons when
closings slow down, opportunities

seem scarce, and it feels as though
nothing is working. In those moments,
many agents begin chasing the newest
marketing trend, lead source, or
shortcut promising overnight success.

Bill has learned a different lesson.

The greatest return on investment

isn’t found in flashy ideas or expensive
systems. It’s found in showing up every
34 - October 2026

day and doing
the work.

* Phone calls.

* Conversations.
» Follow-up.

* Relationships.

The simple,
often repetitive
disciplines that
aren’t glamorous
but produce
lasting success.

He calls it
learning to “find joy
in the boring.”

That philosophy has

become the foundation of his business
and, perhaps more importantly, his
personal growth. He understands that
success isn’t created during the exciting
moments. It’s built quietly through daily
habits that no one else sees.

Helping shape that perspective has
been his longtime business coach,

Amy Flynn, who has worked alongside
Bill since the beginning of his career.
Through her mentorship, he developed
not only the daily disciplines necessary
to launch a successful business but also
the mindset required to sustain long-
term growth. While Bill has learned
from many respected professionals,

he credits Amy with having the single

¢ FIND JOY

IN THE
BORING.

greatest influence on both his business
and his outlook.

That commitment to continual
learning remains one of his
defining characteristics.

Today, Bill spends significant time
studying local market trends so he can
better educate his clients. He believes one
of the biggest misconceptions consumers
face is viewing real estate as one large
market. In reality, every neighborhood,
price point, and community behaves
differently. By understanding these
“mini-markets,” he can provide guidance
that is far more meaningful than broad
national headlines ever could.

For Bill, education creates
confidence, and confident clients
make better decisions.

While business growth remains
important, his greatest motivation has
little to do with production numbers.

It comes home every evening.

Bill and his wife, Stephanie, a physical
therapist who manages the CORA clinic
in Simpsonville, have built a life centered
around family. Their oldest daughter,
Alyssa, recently began the Honors
Program at the College of Charleston,
while their youngest daughter, Ella,
attends Monarch Elementary.

It was his daughters who ultimately
inspired one of the biggest decisions of
his life.

For years, Bill encouraged them to
chase their dreams and never place
limits on what they could become.
Eventually, he realized those same
words applied to him.

If he expected his daughters to pursue
the life they truly wanted, he needed to
be willing to do the same.

Starting over in real estate wasn’t simply
about changing careers.

It was about setting an example.

Showing them that fear doesn’t have to
make your decisions.

Showing them that dreams don’t come
with expiration dates.

Showing them that it’s never too late to
build the life youw’ve imagined.

That same desire to invest in others
extends beyond his family. Bill proudly
supports Monarch Elementary, where
he has served as a school sponsor for
the past three years. He also donates

a portion of every commission—in his
clients’ names—to Children’s Miracle

Network, believing every closing presents

an opportunity to make a difference in
the lives of children facing unimaginable
circumstances. Alongside his family, he
also supports the “Swing for the Cure”

golf tournament, helping raise funds for
breast cancer awareness and research.

Away from work, Bill enjoys spending
time with his family exploring the
Upstate, traveling whenever possible,
playing golf, and following Formula One
racing. Growing up in a military family
gave him the opportunity to live in
several places, including Australia, just
outside Sydney, experiences that fostered
his appreciation for different people,
cultures, and communities. That curiosity
continues today, with an Alaskan cruise
still sitting high on his family’s travel
bucket list.

When asked to define success, Bill’s
answer is refreshingly simple.

“Achieving the goals I set for myself.
Focusing on being a better version of
myself today than I was yesterday.”

It’s a philosophy that also shapes the
advice he shares with newer agents
entering the industry.

He encourages them to be careful with
the words they use about themselves
because limiting thoughts eventually
become limiting beliefs. Comparison, he
says, is one of the quickest ways to lose
focus. Every Realtor’s journey unfolds
differently, and the only meaningful
competition is the person staring back in
the mirror.

If you continue doing the work, continue
improving, and continue honoring the
commitments you've made to yourself,
success becomes less about if and more
about when.

As his business continues to grow, Bill
hopes that long after the production
numbers are forgotten, one thing will
remain true.

He wants to be remembered as
someone who did exactly what he said
he would do.

In an industry built on trust, there may
be no greater legacy than that.

For a Realtor whose career was born
from the courage to finally pursue a long-
held dream, Bill Stewart is proving that
the strongest foundation for success isn’t
built on talent alone. It’s built on integrity,
consistency, and the quiet determination
to become a little better every single day.

And for this Rising Star, the best chapters
are still being written.

Favorite Quote

“The world only exists in your eyes. You
can make it as big or as small as you
want.” - F. Scott Fitzgerald #

Do you want to be featured in an upcoming issue
of CRP? Email us at sierra.smith@n2co.com to
join the list.
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TIPS OF THE TRADE

LEAD WITH INTEGRITY, BALANCE,
AND PROFESSIONALISM

BY ADAM DEVOL, CASEY GROUP REAL ESTATE LLC

In an industry built on
relationships, reputation, and
results, Adam Devol believes
that success in real estate
comes down to two core
principles: professionalism
in how you serve your clients
and balance in how you live
your life.

For Adam, one of the most
important pieces of advice he
offers fellow agents is simple
but powerful: be honest,
operate with integrity, and
invest in doing things the
right way.

“One thing I always
encourage agents to do is not
cut corners,” Adam shares.
“For example, don’t be
cheap when it comes to your
listings. Hire a professional
photographer. Your client
has trusted you with one of
the biggest financial assets
they have, and the way you
present that home matters.”

In today’s competitive
marketplace, first
impressions often happen
online. Professional
photography doesn’t just
make a listing look better—
it helps tell the story of

a home, attracts more
buyers, and ultimately
positions a property to

sell more effectively. For
Adam, investing in quality
marketing isn’t optional—it’s
part of delivering the level of
service every client deserves.
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But professionalism doesn’t
stop at presentation. Adam
emphasizes that strong
negotiation paired with
respectful communication
is what truly sets great
agents apart.

“Negotiate hard for your
clients,” he says. “That’s part
of our job. But always be
polite and respectful while
doing it. Courtesy goes a
long way, and people always
remember it.”

Like many professionals
in the business, Adam
has seen firsthand how
reputations are built—or
damaged—within the
real estate community.

“If you’re rude, people
remember that too,” he
adds candidly. “I learned
that lesson the hard way
early on. So take my free
tip—always give grace, even
when it isn’t deserved.”

Maintaining professionalism
and ethical standards is
something Adam believes

is critical for the long-term
health of the industry. As he
explains, integrity should
guide every conversation
and transaction.

“As Realtors, we need to
operate with honesty and
ethics above all,” Adam
says. “Sometimes I get calls
from agents who haven’t

even shown my listing yet,
and the first thing they ask
is what the buyer’s agent
commission is. Before
they’ve even considered the
home for their client. That
mindset misses the point of
what we’re here to do.”

For Adam, the focus should
always remain where it
belongs—serving the
client’s best interests and
helping them make the
right decision, not simply
chasing compensation.

Yet Adam’s advice goes

beyond professional conduct.

His second “Tip of the Trade”
focuses on something many
agents struggle with in a 24/7
business: protecting your
personal well-being.

“Prioritize your spiritual,
emotional, physical, and
family health,” he says. “Real
estate can consume your life
if you let it.”

To maintain that balance,
Adam encourages agents to

set boundaries—something
he has implemented in his
own life.

“Take Sundays off,” he
suggests. “Use that time to
recharge. Play golf, go to
church, read your Bible,
spend time with your family,
and get plenty of rest so you
can serve your clients better
on Monday.”

Of course, real estate doesn’t
always follow a schedule,

and Adam recognizes that
emergencies can arise.

“If something truly urgent
comes up that can’t wait
until Monday, then handle
it,” he says. “But in my
experience, that’s actually
pretty rare.”

By creating space to rest
and reset, Adam believes
agents ultimately become
better professionals,

better partners, and better
advocates for their clients.

At the end of the day,
Adam’s philosophy is
straightforward: success in
real estate isn’t just about
closing deals—it’s about
building a reputation
rooted in honesty,
professionalism, and
respect for both clients
and colleagues.
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Quality Custom Homes ¢ Renovations

864.504.4622 - EVERETTHOMESSC.COM

And sometimes, the best
advice is also the simplest.

“Do the right thing,” Adam
says. “Treat people with
courtesy, take care of your
clients, and take care of
yourself. If you do those
things consistently, the rest
tends to fall into place.”

Do you want to be featured

in an upcoming issue of URP?
Email us at sierra.smith@n2co.
com to join the list.
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Blair Cato at The Commons
A NEW STANDARD IN CLOSING EXPERIENCES.

Blair Cato’s newest Upstate location has arrived at The
Commons—Greenville’s trendiest destination, where
you'll experience closings with a vibe just steps

from the Swamp Rabbit Trail

WHY BLAIR CATO?
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ELEVATED CLOSING EXPERIENCE
DIRECT ATTORNEY ACCESS
THREE UPSTATE LOCATIONS

Spartanburg, Mauldin, Greenville
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tX) ar cato | pckeen | asterline

SCHEDULE YOUR NEXT CLOSING AT THE COMMONS!
147 WELBORN STREET GREENVILLE, SC 29601 | 864.999.3576
UPSTATE LOCATIONS: GREENVILLE | SPARTANBURG | MAULDIN
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