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The following companies represent some of the best affiliates in the industry. The Top 500 ranking agents 
personally recommend them all, we vet each one, and they commit to supporting this platform long-term. 
They are passionate about building relationships with and serving YOU, so we hope you’ll give them a 
chance to earn our business. If you’d like an introduction to any of these companies, e-mail joni@n2co.com.

Preferred Partners

ADVERTISING
Real Producers  
Joni Giordano-Bowling
(757) 348-7809

ARCHITECT
CMSA Architects 
Rick Oswald
(941) 364-4600
cmsaarchitects.com

ATTORNEY/TITLE COMPANY
Preferred Settlement Services
Michael Infanti
(941) 376-9551
preferredsettlement.com

BALLOON DECOR & 
EVENT DECORATION
Sarasota Balloon Bouquets 
Dana Bachmann
(941) 702-3316
linktr.ee/
sarasotaballoonbouquets

BUILDER/DEVELOPER
Stock Development Group
(239) 592-7344
stockdevelopment.com

BUILDER/GENERAL 
CONTRACTOR
Modus 
RJ Diaz
(941) 677-2219
modusbldrs.com

HEALTH CARE
Elite Peak Health 
Tanya Zucco
(941) 400-8334
elitepeakhealth.com

HOME INSPECTION
A Radiant Property Inspection
Hank Lobdell
radiantinspect.com

Mr Inspector 
Tronn Goehring
(941) 356-2311
mrinspectorfl.com

HOME SERVICES
HOMEstretch
Mark & Carrie Snyder
(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOME STAGING
Set The Stage Home Staging
Denise Henke
(941) 263-3808
wesetthestage.com

HOME STAGING & DESIGN
Linden Creek Sarasota
Elaine Sheffrey
(941) 202-3176
linden-creek.com/sarasota-fl

HOUSE CLEANING SERVICES
Manatee Ladies Cleaning
Renata Zerbinatti
(941) 212-9739
manateeladiescleaning.com

INSURANCE
Reliable Insurance 
Tanya Johnson
(941) 231-3128
tanyainsures.com

INSURANCE AGENCY
Prestige Planning LLC
Jeremy Keller
(941) 424-1244
prestigeplanningrm.com

KITCHEN & BATH DESIGN/ 
REMODELING
Kirkplan Kitchen & Bath 
Catie Sweeney
(941) 355-2703
kirkplankitchens.com

MOBILE NOTARY
EZ Notary Services
Tonya Ezell
(614) 352-4874
eznotaryservicesllc.com

MORTGAGE
Chris Galli — Novus 
Home Mortgage
(941) 529-1040
novushomemortgage.com/
loan_officers/cgalli/

Dennis Wells — 
Mortgage Advisor
(941) 278-4446
wellsfundinggroup.com

Jason Schneider — 
CMG Home Loans
(347) 277-5422
cmghomeloans.com/mysite/
jason-schneider

Yvette Clermont — Novus 
Home Mortgage
(941) 201-5847
novushomemortgage.com/
loan-officer/yvette-clermont

MOVING COMPANY
Sunshine Movers
Blake Fitzpatrick
(941) 447-1719
sunshinemovers.com

MUSIC/ENTERTAINMENT
BABYL Media Group
Benjamin Jacobs
(941) 312-3541
babylmusic.com

PAINTING
Elevate Painting Co.
Joshua Smith
(941) 224-4219
ElevatePaintCo.com

PHOTOGRAPHY
Poff Media Group
Mindy Poff
(779) 861-3739
poffmedia.com

PHOTOGRAPHY & 
VIDEOGRAPHY
Axis 360 Media
John Igras
(941) 877-0032
axis360media.com

POOLS
Artisan Pool & Design
Monica Hall
(321) 217-5322
artisanpooldesign.com

Tampa Bay Pools
Tyler Adams
(913) 302-0293

POOLS & SPAS
Trusted Pool and Spa 
Chris Hegedus
(941) 289-5253
trustedpool.com

PROFESSIONAL 
BARTENDING SERVICES
Hook Line & Drinker
Stacy Sutton
(727) 314-6400
hldrinker.com

RENOVATION SERVICES
RenoVision Pros of Sarasota FL
Dan Nelson
(941) 702-1220
RenovisionPros.com

TILE/CABINETRY/
FLOORING & DESIGN
Design Works
Catie Sweeney
(941) 355-2703
floridadesignworks.com

TITLE & ESCROW
Green Label Title, LLC
Steven Green
(732) 674-4390
greenlabeltitle.com

Legacy Settlement Services
Paul Sellers
(941) 216-0296
legacyfortitle.com

WINDOW TREATMENTS
Beyond Measure 
Window Treatments
Ross Jenkins
(941) 928-6382
beyondmeasuresrq.com

ONLINE PARTNER 
DIRECTORY

Q: Jason, what sets you apart in the mortgage industry?
A: With over seven years in the business and closings across multiple 
states, I bring a wide range of lending knowledge to the table. 
Whether I’m working with a first-time buyer or a seasoned investor, 
my focus is always on finding the right solution that aligns with 
their financial goals.

Q: Real estate agents are busy—what can they expect when 
working with you?
A: Clear communication and proactive updates. I make sure 
every client fully understands the process, from start to finish. 
That means no surprises, just well-managed expectations and 
smooth transactions.

Q: What types of clients do you work with most?
A: Everyone—from families purchasing their very first home 
to investors building their portfolios. I’ve worked with a 
variety of loan programs, so I can tailor solutions no matter 
the situation.

Q: How does your personal background shape the way 
you work?
A: Having spent most of my life in New York and now 
splitting time in Florida, I understand the needs of clients in 
diverse markets. Outside of work, I’ve been married for over 
25 years, have kids from teens to adults, and stay active in 
my community. I believe the discipline I put into staying 
mentally and physically strong also translates into how I 
serve my clients and partners.

Q: Why should agents connect with you?
A: Because I make their clients’ success my top priority. 
Agents can trust me to keep deals moving forward and 
clients informed every step of the way. That partnership 
makes all the difference.

Q&A with Jason Schneider, 
Market Leader at CMG Home Loans
Q&A with Jason Schneider, 
Market Leader at CMG Home Loans
Your partner in navigating today’s mortgage marketYour partner in navigating today’s mortgage market

Jason Schneider
Loan Officer, NMLS ID# 1849287

(347) 277-5422  |  jschneider@cmghomeloans.com
4350 W Cypress St, Ste 630, Tampa, FL 33607 | Branch NMLS# 1788480
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powered by Mythic Enterprises

Specializing in high-value homes, personalized
risk management, and concierge-level service.

Give your clients another reason to trust your recommendations.

YOU FOUND THEM THE RIGHT HOME.
HELP THEM PROTECT IT THE RIGHT WAY.

When your clients purchase an exceptional 
property, connect them with an insurance specialist 

who understands what makes it exceptional.

941-757-3702  |  PRESTIGEPLANNINGRM.COM

TONYA EZELL
FOUNDER,  

EZ NOTARY SER VICES
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NOTARY 24/7

YOUR SIGNATURE, 
OUR PRIORITY.

Cheri Castro
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Benjamin Jacobs
Event & Logistics Manager

Dan Clark
Writer

757-206-4144
dan@danclark.realtor

Mindy & Cory Poff
Photographers

779-861-3739
mindy@poffmedia.com

Elizabeth McCabe
Writer

513-940-8419
beth.mccabe@n2co.com

Meet
The

Team

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Joni Giordano-Bowling
Owner/Publisher

757-348-7809
joni@n2co.com

Dave Bowling
Owner/Publisher

757-450-2899
dave.bowling@n2co.com

Jacki Donaldson
Managing Editor

352-332-5171
jacki.donaldson@n2co.com

Maddie Podish
Social Media Coordinator  

757-634-8998
msparks7382@gmail.com

Heather Spruill
Writer

757-848-7094
heather.spruillRP@gmail.com

Got a dated listing?
Let’s transform it fast.

Scan to Book a FREE 
Home Refresh Consult.

REFRESH THE SPACES THAT SELL HOMES.
Beyond Painting and Flooring.

What we refresh:
• Kitchens
• Bathrooms
• Whole-home

cosmetic updates

Dan Nelson
Founder/Owner | RenoVision

“RenoVision makes my listings show like model 
homes. My sellers love the process.”
—Robin Eekhof, LuxeKey Real Estate

A modern refresh, without a full gut job.

MANAGED START-TO-FINISH | PAY-AT-CLOSE OPTIONS

SARASOTA & MANATEE’S PRE-LISTING REFRESH PARTNER
941.702.1220
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HERE’S WHAT SARASOTA & MANATEE  
TOP 500 REALTORS® SOLD IN 2025

BY THE  
NUMBERS2025

14,461
TOTAL TRANSACTIONS

$10,420,371,000
TOTAL SALES VOLUME

$20,840,742
AVERAGE SALES VOLUME PER AGENT

30
AVERAGE TRANSACTIONS PER AGENT

FAMILY OWNED & OPERATED  |  LOCALLY OWNED & OPERATED | 1755 W UNIVERSITY PKWY, SARASOTA FL 34243FAMILY OWNED & OPERATED  |  LOCALLY OWNED & OPERATED | 1755 W UNIVERSITY PKWY, SARASOTA FL 34243

941.447.1719 
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We’re celebrating our move to a brand-new 30,000 sq.ft. 
climate-controlled warehouse on University Parkway! Enjoy up 
to 2 free months of storage for you or your clients. Perfect for 
short-term holding between closings or long-term protection 
for valuables. Full-service, white-glove care from start to finish.

WHY REALTORS® TRUST SUNSHINE MOVERS:
• Full-service local & long-distance movers
• Climate-controlled, fully secured warehouse
• 15 branded moving trucks
• 1,200+ Google Reviews with a 5.0  rating

Give your clients a seamless experience
from the home they’re leaving to the 
home they’re moving into.

We're Selective. On Purpose.
We take a limited number of agents so your closing never waits.

• In-house attorney on every file from day one
• Trusts, probate, estates and curative work
• Exceptional communication, start to close — 
   you'll never chase us for an answer
• Built for agents who protect their referral base
We're selective about the agents we partner 
with, so the agents we partner with never have to 
be selective about us.

941-361-1529  | greenlabletitle.com
Steven M Green

Founder



Sarasota & Manatee Real Producers • 1312 • October 2026

COVER STORY

The Best Marketing Plan? 
Treat People Like Family

C O L D W E L L  B A N K E R  R E A L T Y

STORY BY 

ELIZABETH 

MCCABE

PHOTOS BY 

MINDY & CORY 

POFF, POFF 

MEDIA GROUP

Walter

SPIKES
Treat people right, and the money  
will follow.

When Walter Spikes closed over $2 
million in real estate deals from a single 
word-of-mouth referral, nobody was 
surprised, except perhaps the agents 
who had previously turned those 
same clients away. While others saw a 
language barrier, Walter saw family.

Walter built his stellar work ethic 
through 25 years in the cutthroat 
automotive industry in Sarasota. 
Today, as a force to be reckoned with 
at Coldwell Banker, Walter approaches 
every deal the same. “Whether the home 
is $200,000 or $2 million, clients deserve 
the same level of customer service,” he 
says. “I treat every client like family.”

Launching Into Real Estate 
Before transitioning into real estate, 
Walter managed operations for Advance 
Auto Parts and then owned a “Buy Here, 
Pay Here” dealership and service shop. 
What was the secret to his success? 
“You have to be an expert in your field,” 
he shares. He learned how to cater 
to his clients with his people skills, 
compassion, and consideration.

While running his dealership, Walter 
and his wife, Shawn, raised four 
children. When three of them decided to 
join competitive rowing, Walter jumped 
in to support them. He started by 
volunteering with the food trailer, was 
asked to serve on the board, and became 
vice president.

“Whether the home is 
$200,000 or $2 million, 

clients deserve the same level 
of customer service. I treat 

every client like family.”
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During his time on the rowing board, 
Walter met Robert Stettler, a mortgage 
lender who saw his work ethic at the 
car lot and offered life-changing advice: 
“You should consider getting your real 
estate license.”

Walter listened, joining Barry Bright 
Realty and balancing real estate 
part-time while continuing to operate 
the dealership. Working nights and 

weekends, he closed eight to 10 
transactions a year. His broker noticed. 
He told him, “Walt, what you’re doing 
part-time, a lot of agents would like to 
do full-time.”

That comment stuck. Then came the 
month when Walter realized his real 
estate income was paying the bills for 
the dealership instead of the other way 
around. “It was time to let one go,” he 
reflects. He chose real estate. The first 
year he committed full-time, he more 
than doubled his production. He hasn’t 
looked back since. Later, Walter joined 
Coldwell Banker for its national brand 
and marketing resources.

White-Glove Service 
Having bought and sold properties 
himself before entering the industry, 
Walter remembers being shocked by 
the lack of professionalism and poor 
communication he received from 
agents. Coming from the car industry, he 
vowed to do things differently, providing 
all clients white-glove service. “If they 

are young, I treat them like my own 
kids,” he explains. “If they are older, I 
treat them like my mom and dad.”

Years ago, Walter worked with a couple 
from Bulgaria who spoke with thick 
accents and had been rejected by other 
agents. Walter welcomed them, found 
them a $200,000 home in North Port, 
and helped them navigate every step of 
the process. That single relationship led 
to referrals for a $400,000 townhome, a 
$650,000 family home, and additional 
investor properties, resulting in over 
$2 million in real estate deals from one 
initial connection. Since then, he has 
built a loyal network of clients across 
Ukrainian and Russian communities.

Faith, Family, and Finding Balance 
While real estate keeps him busy, 
Walter maintains a clear set of 
priorities. “Your job will replace you 
tomorrow if something happens, but 
your family can’t,” Walter comments. 
“You always have to put God and your 
family first.”

Walter credits much of his strength to 
his wife, whom he calls the backbone 
of his success. Together, they are 
extraordinarily proud of their four 
adult children, all of whom are blazing 
their own trails. Walter jokes that if 
he could somehow add “real estate 
attorney” to the family résumé, he’d 
have everything covered.

Walter and Shawn’s oldest daughter, 
Kimia (29), was a competitive rower at 
Jacksonville University and now works 
as a retirement initiatives specialist for 
The Zenith Group on Harbour Island 
in Tampa. She helps clients manage 
the retirement process while also 
building her own portfolio as a real 
estate investor. Twin sons Jason (27) and 
Joshua (27) have taken very different 
career paths. Jason graduated from 
St. John’s University in Queens, New 
York, and works for a Manhattan law 
firm specializing in real estate eviction 
law. Joshua chose to serve his country 
and is now in his eighth year with the 
United States Marine Corps, stationed 
in San Diego. Their youngest daughter, 
Winter (25), earned her associate 
degree before joining the U.S. Army. She 
recently returned from a nine-month 
deployment in Poland and is preparing 
to attend leadership academy as she 
advances her military career.

When he’s not working, Walter enjoys 
playing golf, spending time with 
family, or heading to the drag strip. An 
enthusiast of eighth-mile grudge racing 
and “no time” events, he loves traveling 
to races and helping friends work on 
race cars. His favorite annual event 
is “No Guts No Glory,” a big year-end 
grudge race in Orlando that he attends 
with his dad every year. After 25 years 
in the car business, horsepower is still 
in his DNA.

What’s Next? 
With a consistent average of 50 or 
more transactions every year, Walter 
stays grounded, works hard, and treats 
people right. “Live to fight another day, 
don’t get overwhelmed, and focus on 
what truly matters,” he notes. “I love 
what I do, and I wouldn’t trade it for  
the world.” 

“Your job will 
replace you 
tomorrow if 
something happens, 
but your family 
can’t. You always 
have to put God and 
your family first.”
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At Elite Peak Health, we specialize in 
precision longevity medicine for driven 
women who want answers—not guesswork.

Through advanced diagnostics and 
root-cause medicine, we help women 
restore energy, metabolism, brain clarity, 
and long-term vitality.

    It’s Not 
“Just Your Age.”
High-performing women over 
45 don’t have to accept declining 
energy, brain fog, or stubborn 
weight as the new normal.

If you’re over 45 and are feeling exhausted 
or foggy and gaining weight or not sleeping 
well — even though your labs are “normal”
— you are not alone.

Why Women Over 45 Feel Exhausted, Gain Weight, 
and Struggle to Sleep—and What Actually Works.

Please contact us for our next weekly seminar date.

Attendees will receive a simple 1-page roadmap:
“The 3 Biggest Reasons Women Feel Stuck After 45—and What To Do Next.”

Tanya Zucco, PA-C, Hormone & Longevity Specialist
Elite Peak Health  |        @elitepeakhealth

www.elitepeakhealth.com  |  941-400-8334

Reserve Your Seat 
at Our Free Women’s 
Health Seminar

Scan Here to 
Reserve Your Seat
Prefer to call? 
941-400-8334

Elaine Sheffrey 
Owner, Sarasota, FL

(941) 202-3176
elaine@linden-creek.com

linden-creek.com

At Linden Creek, staging isn’t simply 
decorating. It’s a strategic marketing 

tool that blends design, buyer 
psychology, and market intuition to 

drive faster sales and stronger offers. 
With $1.5 billion in real estate staged, 

we know what moves the market.

Partner with a staging team that 
helps you win more listings—and 

close them with confidence.

O C C U P I E D  H O M E  S TA G I N G :
W E  U S E  E X I S T I N G  F U R N I S H I N G S  T O  

R E P O S I T I O N ,  E D I T ,  A N D  S T Y L E  E A C H  
S P A C E ,  S U P P L E M E N T I N G  W I T H  O U R  
I N V E N T O R Y  F O R  M A X I M U M  B U Y E R  

A P P E A L ,  G I V I N G  R E A L  E S T A T E  A G E N T S
A  C O M P E T I T I V E  E D G E  O N  E V E R Y  

O C C U P I E D  L I S T I N G  W I T H O U T  D I S R U P T I N G  
T H E  S E L L E R ’ S  D A I L Y  L I F E .

P H O TO  P R E P  S TA G I N G :
F I R S T  I M P R E S S I O N S  H A P P E N  O N L I N E .

W E  S T Y L E  A N D  M A K E  E V E R Y  R O O M  
C A M E R A - R E A D Y  B E F O R E  Y O U R  

P H O T O G R A P H E R  A R R I V E S .  B E T T E R  
P H O T O S  C A N  M E A N  M O R E  S H O W I N G S ,  

S T R O N G E R  O F F E R S ,  A N D  L I S T I N G S  T H A T  
S T A N D  O U T  F R O M  T H E  C O M P E T I T I O N .

NOW OFFERING
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M O N I C A  &  M U R R AY  H A L L

STORY BY DAN CLARK

PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP

PARTNER SPOTLIGHT

A R T I S A N  P O O L 
&  D E S I G N
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corporate America. Monica did 
the same.

That decade in commercial 
aquatics—working with 
Disney, cruise lines, and 
municipalities—shaped what 
would become Artisan’s two 
signature differentiators. The 
first is their custom-designed 
spa seating. Most spas position 
bathers nearly upright. Artisan 
designs its spa seating more 
like Adirondack chairs. The 
back reclines naturally, the legs 
extend comfortably, and the seat 
is customized to the individual 
using it. Each person receives two 
adjustable therapy jets positioned 
at the mid-back, while seat 
heights are tailored so people of 
different statures enjoy the same 
comfortable waterline. A husband 
who is 6-foot-8 and his wife who 
is 5-foot-5 don’t share identical 
seating. “We customize every spa 
to fit the client,” Monica says.

The second differentiator is 
Artisan’s commercial-grade 
recycled glass filtration system. 
Adapted from filtration systems 
used in commercial aquatic 
facilities, the system filters water 
down to one micron, producing 
exceptionally clear water. Monica 
spent 10 years specializing in 
water chemistry, teaching service 
technicians how to properly test, 
balance, and maintain pool water. 
She explains filtration in terms 
almost anyone can understand. 
“Think of the filter as your 
kidneys,” she explains. “Think of 
water chemistry as what you eat.” 
She laughs when she calls herself 
“a water snob.” Her clients usually 
describe it differently. “Your water 
feels like I just took a shower,” one 
homeowner told her.

Artisan isn’t a production 
builder. They don’t rely on large 
developments or tract-home 
communities to generate business. 
They earn every project one 
relationship at a time. Every client 
matters. Every pool has a story. 

Faith has guided that journey as 
much as business planning.

When Artisan moved into its new 
design center, the numbers didn’t 
completely make sense. Monica 
remembers walking through 
the space asking God why the 
contracts weren’t coming and 
wondering if they had stepped out 
too soon. Still, they kept moving 
forward in faith. She began 
praying for just one new customer 
each week. Then one signed. Then 
another. Then another. Today, 
she says, they’re witnessing the 
harvest of those prayers.

Faith has shaped Monica in more 
personal ways, too. She has lived 
with alopecia since 2011. When 
her hair begins to fall out, she 
chooses to shave it rather than 
endure the emotional toll of 
watching it disappear strand by 
strand. The first time she walked 
out into the world without hair 
became one of the defining 
moments of her life. “I realized 
my hair didn’t define me,” she 
stresses. “I was still me in here.” 
That authenticity naturally comes 
through in conversations with 
clients. She shares stories about 
faith. About difficult seasons. 
About trusting God when the path 
isn’t clear. Those conversations 
often happen while sitting around 
a table with fresh bread, olive oil, 
wine, and cookies, which brings 
everything back to the basket.

Breaking bread is about 
connection. “We get to pour  
into people,” Monica shares.  
“And people pour back into us.” 
That philosophy has become  
the foundation of Artisan Pool  
& Design.

Based in Manatee County, Florida, 
the company was recently 
nominated for Small Business of 
the Year by the Manatee Chamber 
of Commerce. Their Australian 
Labradoodle, Miss Harlie, also 
shared the spotlight, appearing 
alongside Monica and Murray on 

the cover of our August 2026 Dog 
Days of Summer issue.

For Monica Hall, pools have 
always been about people. And 
every project ends the same 
way—with gratitude, fellowship, 
and the simple act of breaking 
bread over water. 

E

Connect with Artisan at  

941-212-6682 and  

info@artisanpooldesign.com

CONTACT

US!

Every basket Monica Hall deliv-
ers to a client when a project is 
complete includes a card. It reads, 
“Breaking Bread Over Water,” 
inspired by Acts 2:47—a reminder 
that sharing a meal builds fellow-
ship, gratitude, and community.

Monica thoughtfully assembles 
each basket and includes a 
fresh loaf of sourdough bread, 
premium olive oil, a bottle of 
wine, handcrafted herb blends, 
and artisan cookies featuring the 
company logo, baked by a local 
baker. That’s how Artisan Pool & 
Design closes every project.

For Monica and Murray Hall, 
completing a pool may be the end 
of a construction job, but it’s also 
the beginning of a relationship 
worth celebrating. Rather than 
simply handing over the keys, 
they gather around bread, wine, 
and conversation, a tradition 

that reflects their commitment to 
hospitality, gratitude, and treating 
every client like family.

Ironically, Monica came into 
the pool industry the way many 
people stumble into the things that 
ultimately define them—sideways 
and completely by accident. She 
has held a Florida real estate 
license for more than 40 years. 
She kept it active, completed the 
required education, and always 
assumed real estate would be part 
of her life. It just never became 
her passion.

Then she built her own pool. She 
watched the construction from 
start to finish, fascinated by the 
process. When it was complete, 
she called the builder—a friend—
and asked if she could sell pools 
for him. She shares, “I remember 
thinking, ‘I saw mine be built. It 
can’t be that hard.’”

That simple thought launched  
a career.

More than 30 years later, Monica 
and her husband, Murray, have 
built Artisan Pool & Design 
around two distinct divisions. 
Their Standard division serves 
homeowners with smaller lots 
and practical designs, while their 
Timeless division lets creativity 
run free. As Monica likes to say, 
“Whatever you can imagine, we 
can build.”

Murray’s journey through 
the industry has been just as 
diverse. He began installing 
child safety fencing and screen 
enclosures before moving into 
weekly pool service. From there, 
he worked for a pool builder, 
earned his contractor’s license, 
started his own company, sold 
it, and eventually spent time in 
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Preferred Settlement Services
941-376-9551 • orders@preferredsettlement.com

www.preferredsettlement.com

• Secure               
cutting-edge      
technology

• 5-star rated closers    
and attorney title     
services

• Marketing support    
& real estate     
education

• Tailored service for    
high-volume      
agents

• Beautiful             
downtown office

• Remote closings

Elevate Your Business With Preferred
Settlement Services

You curate exceptional experiences for your discerning clientele. 
Shouldn’t your closing process reflect the same level of excellence?
More than 50 years of combined title experience, including Michael 

Infanti’s 25 years of real estate law practice.

1605 Main Street, Suite 1112 • Sarasota, FL 34236

The N2 Company was named to Inc.’s 
Best in Business list for Social Good — 
the authoritative list of companies that 
make a meaningful impact beyond profit.

Here’s the part we’re most proud of:
The magazine you’re reading is part
of that impact.

Read how THIS magazine is part of something bigger.

INC.
SAYS
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Bringing the best of the best together 
always makes for a memorable evening, 
and our latest Sarasota & Manatee Real 
Producers event delivered exactly that.

Hosted by the incredible team at Florida 
Design Works, the evening brought 
together some of the market’s top real 
estate agents for an opportunity to step 
away from the phones, listings, and 
closings and spend time with the people 
who understand the business best.

And what’s a Real Producers event 
without great food? A huge thank you 
goes to Buddy’s Bagels for catering the 
gathering. Their spread was nothing 
short of amazing. From the presentation 
to the variety to the delicious food, 
Buddy’s Bagels absolutely knocked it out 

FLORIDA DESIGN WORKS:  
THE PERFECT PLACE FOR THE BEST 
IN THE BUSINESS TO CONNECT

Another Fantastic 
Real Producers Event

PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP

EVENT RECAP

of the park. If you haven’t experienced 
their catering yet, consider this your sign 
to give them a call. They helped make the 
night remarkable, one bite at a time.

Of course, the real stars were the 
agents who took the time to join 
us. Collectively, those in the room 
represented more than half a BILLION 
dollars in real estate sales in the last 
year, reflecting an incredible amount 
of experience, success, and market 
knowledge under one roof.

Real Producers events are private and 
invitation-only, reserved exclusively 
for the Top 500 agents in Sarasota 
& Manatee Counties and our vetted 
preferred business partners. We 
do not have open invitations, general 
admission, or rooms filled with vendors 
looking for leads. Our business partners 
have been recommended by top agents, 
and we carefully vet them. The result? A 
room of people who belong there.

We are incredibly grateful to every 
agent who joined us, every business 
partner who continues to support the 
Real Producers mission, and especially 
Florida Design Works for opening their 
doors and helping us create such a 
fantastic gathering.

If you missed this one, make sure 
you’re watching your inbox. Our next 
get-together is taking the party to the 
rooftop at Aster & Links, and we have a 
feeling you won’t want to miss it.

Top 500 agents: Keep an eye out for 
your invitation via text and email. We’ll 
see you on the rooftop.

Sarasota & Manatee Real Producers 

Celebrating the best. Connecting the best. 
Building relationships that matter. 

Couldn’t attend this time? 

Stop by the Florida Design  

Works Showroom:

29 N Pineapple Ave.

Sarasota, FL 34236

floridadesignworks.com

And for your next celebration, check out 

Buddy’s Bagels at buddysflorida.com.
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New Pool Construction • Pool Remodeling • Water Features • Fire Features
Decking • Pool Maintenance • Leak Detection • Outdoor Kitchen Installation

CREATING BACKYARD SHOWSTOPPERS.

QUALITY YOU CAN TRUST
(941) 776-9992 • info@trustedpool.com • trustedpool.com

YOUR POOL PARTNER FOR L IFE.

Poolside Peace of Mind.
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She Never 
Learned to Take 

No for an Answer

FEATURED AGENT

Mazan Castro

STORY BY ELIZABETH MCCABE

PHOTOS BY JOHN IGRAS, AXIS 360 MEDIA

Cheri
M I C H A E L  S A U N D E R S  &  C O M P A N Y

The deck was stacked 
against her. At 17, Cheri 

Mazan Castro was living on 
her own, supporting herself 
and wondering what came 

next. On paper, that story 
wasn’t supposed to lead here: 

a college degree, thriving 
businesses, an award-winning 
restaurant, and a place among 

the top-producing real estate 
agents in her market. 
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Cheri became the first in her family to 
graduate from high school and college. 
Then she built a career spanning 
advertising, marketing, real estate 
development, television, and top-
producing real estate.

Ask Cheri how she accomplished 
everything, and she’ll simply shrug and 
say she has never been very good at 
accepting the word no. “I’ve overcome a 
lot of adversity,” she says. Cheri learned 
early that if she wanted something, she 
would have to find a way forward.

New York Roots 
Cheri grew up in Queens, New York, 
before relocating to Florida in 1991. 
By 17, she was supporting herself and 

focused on survival long before college 
felt like a realistic possibility.

Around age 22, she decided to enroll in 
college. At 23, her life changed forever 
when she became a mother to her 
daughter, Arianna. While working 
full-time and raising her daughter, 
Cheri graduated from college, earning a 
degree in mass communications with a 
concentration in public relations from 
the University of South Florida. “My first 
love was actually marketing,” she shares.

Her professional career began with 
a media group, where she worked in 
multimedia and advertising. She later 
moved to Denver, Colorado, becoming 
director of marketing for a law firm. 

After returning to Florida, Cheri 
transitioned into multifamily real estate 
development, helping guide new-
construction communities from pre-
lease through stabilization. She worked 
with advertising agencies on brand 
development, managed sales teams, 
and helped shape social media, events, 
websites, resident programs, community 
outreach, and inbound and outbound 
marketing. Once a project stabilized and 
sold, the process began again—often 
with a new project, city, demographic, 
and marketing plan.

Those experiences would later become 
one of her greatest competitive 
advantages in real estate.

“It doesn’t matter 
where you start. 
You create your 

own story in life.”

Eventually, Cheri 
and her partner, 
Gary, returned to 
Sarasota. When 
Gary talked 
about someday 
opening his 
own restaurant, 
Cheri had a 
simple response: 
“Then let’s do it.” 
What began as 
a conversation 
over chicken 
wings and beer 
quickly became 
something much 
bigger. She 
had him write 
his dream on 
a napkin. That 
napkin evolved 
into a business 
plan the couple 
developed 
together. Gary 
shaped the 
culinary vision 
and direction, 
while Cheri 
brought her 
marketing 
and business 
background to 
its structure, 
demographic 
research, 

financial estimates, and investor 
presentation. After years of planning, 
they secured commercial property 
during the pandemic and designed 
much of the restaurant themselves. 
Along the way, they married.

Today, Brine has become an award-
winning destination.

Launching Into Real Estate 
While helping launch the restaurant, 
Cheri made another life-changing 
decision. She entered real estate full-time, 
selling 26 homes during her first year. 
The funny part? She didn’t even realize 
that number was exceptional. “I was 
just doing my thing, working, calling, 
networking, and shaking hands,” she 
notes. She has built her business largely 
through relationships.

One story perfectly captures her 
approach. After trying unsuccessfully 
to reach a prospective client for nearly 
a year and a half, Cheri changed 
tactics. Instead of another predictable 
voicemail, she playfully asked whether 
everything was okay because she’d 
been trying to reach him for months. 
He laughed. That conversation led to 
multiple transactions, family referrals, 
and the largest sale of her career.

For Cheri, every relationship matters 
because she never knows where one 
conversation might lead. That mindset 

has helped propel her into the top 
ranks of her profession, although she 
admits she doesn’t spend much time 
thinking about rankings. “I just work,” 
she stresses.

Marketing, however, remains her 
superpower. Long before short-
form video became fashionable, 
Cheri embraced social media as a 
relationship-building tool. She connects 
with people through direct messages, 
birthday videos, and authentic 
conversations. She laughs that if she 
isn’t posting online, they’ll probably 
find her singing “Happy Birthday” 
inside someone’s DMs. That creativity 
caught the attention of producers 
at American Dream TV, an Emmy-
nominated television show, where 
she now serves as a host showcasing 
local businesses, communities, and the 
people behind them.

Family Matters 
Outside of work, she treasures time 
with Gary, her favorite adventure 
partner, and Arianna. She and Gary 
love playing tourists in nearby cities, 
discovering restaurants, traveling to 
Puerto Rico, and spending time with 
family. They also own an energetic 
Australian shepherd named Mad 
Max, who, according to Cheri, has a 
personality almost as big as hers.

What’s next? Cheri has no intention 
of slowing down. She enjoys helping 
newer agents and sharing what she 
has learned, but her next ambition 
reaches back to her development roots. 
This time, she wants to be involved on 
the front end: sourcing and evaluating 
land; analyzing numbers, value, and 
demographics; positioning projects; and 
helping shape them from acquisition 
through development and sale.

It would bring her career full circle, 
but perhaps that’s fitting for someone 
whose path has never followed a 
straight line. Cheri doesn’t take no 
for an answer, and she’s perpetually 
curious about what might be on the 
other side of yes. “It doesn’t matter 
where you start,” she says. “You create 
your own story in life.” 
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C M S A  A r c h i t e c t s    |    9 4 1 . 3 6 4 . 4 6 0 0    |    A R 9 9 7 0 2    |    C M S A A r c h i t e c t s . c o m

T i m e l e s s ,  S u s t a i n a b l e  D e s i g n s
F O R  E X C E P T I O N A L  P R O P E R T I E S .

Thoughtfully detailed across a range of architectural styles,
with a focus on waterfront living and re�ned renovations.

(727) 314-6400
barkeep@hldrinker.com

hldrinker.com

Shake up
YOUR NEXT EVENT
Professional 
bartending 
services that 
leave a lasting 
impression.

Owner Stacy Sutton
Booking@babylmusic.com
babylmusic.com  |  (941) 312-3541

Immersive experiences your audience will remember.
Music. Content. Events.

Benjamin Jacobs
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Protecting Florida’s 
Way of Life 
Requires Property 
Tax Relief

FROM THE DESK OF THE PRESIDENT

855-482-6925
tanyainsures.com

INSURANCE AGENT

STRATEGIC RISK 
MANAGEMENT, BACKED BY 
EXPERTISE YOU CAN TRUST

• AUTO
• MOTORCYCLE
• HOME
• PET 
• LIFE
• HOME WARRANTY
• COMMERCIAL 

UMBRELLA
• RENTERS
• CONDO
• FLOOD
• BOAT/RV 
• MANUFACTURED 

MOBILE HOME

TANYA N. JOHNSON
MBA, CPCU, CLCS

INDEPENDENT BROKER

BY CHUCK BONFIGLIO JR.,  

2026 PRESIDENT FLORIDA REALTORS®

Florida’s success has always 
been rooted in one simple 
promise: If you work hard, you 
should have the opportunity 
to build a life here and own a 
home. Today, that promise is 
increasingly at risk.

Since 2019, Florida’s 
property values have surged. According to Florida 
Department of Revenue data, the state’s total value 

of real property increased from approximately $3.8 
trillion in 2019 to more than $6.5 trillion in 2025, 
representing an increase of roughly 70%. In many 
communities, individual homeowners have seen 
values rise dramatically.

But our public services did not suddenly become 
twice as valuable simply because our homes did. 
Roads, fire protection, law enforcement, water 
systems, and other essential services remain 
fundamentally the same services Floridians rely on 
every day. At the same time, higher property values 
can automatically generate substantially more 
tax revenue for local governments. This is not a 
sustainable path to affordability.

If we allow property taxes to continue rising 
alongside property values without meaningful relief, 
we risk creating a Florida where homeownership 
is reserved for fewer and fewer people. Young 
families, retirees, and working Floridians could find 
themselves priced out not only by the cost of buying 
a home, but also by the ongoing cost of keeping it, 
which is why Amendment 3 matters.

In simple terms, Amendment 3 would give 
homeowners with a qualifying homestead a much 
larger portion of their home’s assessed value that is 
exempt from certain property taxes. The exemption 
would increase from the current $50,000 to $150,000 
in 2027 and $250,000 in 2028, with the exemption 
then adjusted for inflation. It would also reduce the 
annual assessment cap on nonhomestead properties 
from 10% to 5%. The amendment requires approval 
from at least 60% of voters.

The need for an updated exemption is 
straightforward. Florida’s standard $50,000 
homestead exemption has been in place for 
many years, while the cost of homes and virtually 
everything else has increased substantially. Florida 
homeowners should not be expected to rely on a tax 
benefit that has failed to keep pace with the value of 
the asset it was designed to protect.

Property tax relief does not mean we stop investing 
in our communities. It means we find a better 
balance, one that protects essential services while 
ensuring that Florida remains a place where people 
can afford to live, work, and own a home.

As the Voice of Real Estate, Florida Realtors® has a 
responsibility to advocate on behalf of homeowners 
while protecting the health of the real estate market. 
Florida’s way of life is worth protecting. And 
sustainable homeownership must remain at the 
heart of that effort.
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9151 Currency St.
Irving, TX 75063

TOP REALTORS®

Deserve TOP Lending Partners

The Galli Team
Christopher Galli

NMLS #13152
cgalli@novushomemortgage.com 

941-529-1040
novushomemortgage.com/CGalli  

The Clermont Team
Yvette Clermont, CMB
NMLS #248437
yvette@novushomemortgage.com 
941-201-5847 
MyTeamClermont.com 

WE DON’T JUST CLOSE LOANS—WE HELP YOU CLOSE MORE DEALS.

Member FDIC. Equal Housing Lender. Novus Home 
Mortgage is a division of Ixonia Bank, NMLS #423605

Don't Let Bad Financing Haunt Your Deals. 
Partner with a lender that guarantees smooth, trick-free closings every time.

AGENT ADVANTAGE PROGRAMS
Creative Financing That Wins Offers:  Rate buydowns, DPA, 

and niche loan options to make your buyers stand out.
Fast, Local Decisions:  No corporate red tape—we get deals cleared and closed fast.

Co-Branding & Marketing Tools:  ListReports, Home IQ, Mortgage Coach, 
and social content designed to help you grow.

REALTOR® Growth Focused:  Strategy sessions, events, and support that move the needle 
for your business.

24/7 Partner Access:  Real conversations. Real support. Real closings.


