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Helping San Diego

homeowners & realtors
nagivate insurance

) @

since 2014
CLEAR COMMUNICATION SEAMLESS COORDINATION. NO SURPRISES
Proactive updates From contract to close, We anticipate issues
you don't have to chase. we keep everything on track. before they happen.

Just a smooth, confident close - every time.

cord
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760.707.8710 cordinsurance.com

CA Lic 0178398 Member of Steele Insurance Agency

o 619.555.1500 OEOED Camine del Ric Morth, Suite 00

San Diego, CA 92108
forefrontescrow.com

@ info@forefrontescrow.com

CONNECTWITH US

LOCAL EXPERTS. PROVEN RESULTS. STROMGER TOGETHER.
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Because October has enough scares..
Close with a trusted title partner that
\1- eeps your transactions
) wmovmg forward.

RYAN LIPSEY TEAM

Residential-Commercial-Purchase & Refinance

o 2275 Rio Bonito Way #160 San Diego, CA f:.l..‘_.

@ (619)454-9366 Fﬂv@ﬁgE

Q ryanlipsey@ticortitle.com =
@ FRyanlipsey.com grj TICOR TITLE

I’'M YOUR SECOND CALL
THAT SAVES IT.

Creative loans need strategic eyes.

5

Amanda Silber

MOVEMENT MORTGAGE
Calling Now

HRealtor/nvestor

| Amanda Silber is by far the best Lender
I've ever worked with. Having a lender
that knows what she’s doing will make
sure you don‘t lese a deal, you'll get
crfn accepted offer and she’ll close on
time!

Over 300+ five star reviews

| wwkww \

I.'\Il. . '|)I|}h| T .._:-I r B p
p >, - d i
andasilber@movement.com
h [

! @ @amandaaasilber

NMLS ID#977217 r
B49 W, Washington St
San Diego, CA. 92103

@ MOVEMENTMORTGAGE IEI - “‘?El_l
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DANNY DAHL
San Diego’s Top Termite Inspector

Easily schedule your inspections at:
DannyYourTermiteGuy.com

e Free Escrow Termite Inspections
o Same-Day Escrow Reports

e Guaranteed Termite Solutions

(619) 843-3700

daniel.dahl@lloydpest.com

BBB A+ Rating | LLOY -

Winner of the BBB Torch Award ' =
for Marketplace Ethics

San Diego Family-Owned cou‘.ot

Since 1931 lloydpest.com
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Anthony Mendoza

Providing Exceptional
Inspection Services

IN THIS ISSUE
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New Construction And More!

Inspections

PO Box 270344
San Diego, CA 92198-2344

Commercial
Inspections

Home
Inspections

(866) 994-0505
Inspectrite.com

The Bug Girl

Director of Bu

If you are interested in nominating people for certain stories, please email us at: jessie@jessiewright.com
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[7E0) 789-588

Elizabeth Hughes

siness Development

Trusted by Top Producers

9 | PestPatrol.com
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Meet

The
Team

Jessie Wright
Owner | Publisher

Elizabeth Ireland Incrocci
Elizabeth Ireland

Madison Coble Emily Estrada
Editor in Chief Business
Development Manager

Justin Erickson
Photographer & Drone Pilot

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

W DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company

assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
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HOUSES THAT
BECOME HOMES.

Flevating San Diego County,
one home af a time,

Hawtharn & Albatross acquires, renovates
and reimagines komes throughout San Diego Cousty,
creating value for homeowners neighborhoods;
and the agents we partner with

A E1-3000
i homardal IIr 06s Com
afcafhowitbor nondelbatior tom

OriginPoint

) Sam May
Regional Manager
NMLS ID - 345871

(619) 486-1572

originpoint.com

sam.may@originpoint.com

EEDUM HOUEIND LEMD

The fastest growing short term rental
management company in San Diego

our Agent Referral Progrdm

earn $500 fOf‘g_g,ij% ;
: o

Follow Us on Instagram to
Up to Date With Special Offers

e

FARMERS

INSURANCE

Pete Williams, Agent

1020 Prospect St | Ste Cu 2
La Jolla, CA 92037

(858) 587-2116

pwilliams4@farmersagent.com

San Diego Real Producers - 9



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

“CHECK OUT OUR

NEW SPONSORS!”
Cross Country Mortgage
Josh Gullick

(619) 495-9904
ccm.com/josh-gullick

House Envy Staging
Rosie Volcano

(619) 784-1167
houseenvystaging.co

1031 EXCHANGE
apx1031

Jake Schiro

(619) 765-4000
apx1031.com

BUILDER
Meritage Homes
Rachel Peyton
(619) 246-1420

BUILDING & REMODELING
Seaside Construction
Matthew Silva

(760) 415-1528

Shirari Design Build
Ronen Barda

(858) 952-9383
RemconDesignBuild.com

CLIENT APPRECIATION/
CLOSING GIFTS

Forever Etched

Ted & Angela Claudet
(619) 300-4136
www.foreveretched.com

ELECTRICAL SERVICES
Mister Sparky

Dale Gillum

(858) 206-8696
Mistersparky.com/north-county

ESCROW

Brickstone Escrow
Carson Bishov

(858) 436-7216
BrickstoneEscrow.com

Forefront Escrow
Ryan Salter

(619) 666-4800
forefrontescrow.com

Foundation Escrow Inc.
Natasha Keitges

(858) 527-5967
FoundationEscrow.com

Linked Escrow
Coby Chatwin
(858) 465-4891
www.linkedescrow.com

New Venture Escrow
Tania Marks

(619) 807-0711
NewVentureEscrow.com

ESTATE PLANNING &
PROBATE ATTORNEY
Andrew Marin Law
(619) 821-8202
andrewmarinlaw.com

FINANCIAL ADVISOR
Modern Wealth Collective
Mahalene Dulay

(858) 200-7684
modernwealthcollective.com

GARAGE DOORS
ProperShop Garage
Door Services

Eric DeDonato

(858) 956-2777
propershopgarage.com

HARD MONEY LENDER
Rancho Ted

Ted Przybylek

(619) 647-1999
RanchoTed.com

Renovo Financial
Brendan Ochinero

(858) 232-2501
www.RenovoFinancial.com

HOME INSPECTION

Aztec Property Inspections
Chris Magill

(858) 245-9329
aztecpropertyinspections.com

InspectRite

Joey Cox & Tim McGinn
(619) 504-8031
inspectrite.com

Coast to Cactus

Property Inspections
Danielle Wolter

(619) 648-1295
coasttocactusinspections.com

HOME WARRANTY
Choice Home Warranty,
San Diego

Hayley Dozier

(925) 499-1587
chwpro.com

First American Home Warranty
Amanda & Lisa Wood

(858) 229-5294
firstamrealestate.com

Home Warranty of America
Pierre Levesque

(619) 322-3683
hwahomewarranty.com

& BRICKSTONE ESCROW

Built with care. Rooled in trust.

Basile o Partnership
Collaboratve. Responsive.
Solutions-focused.

Bocked Iy Strength
Experience, precision,

ol Commgpionce.

Carson Bishov
;.:_.r{:u:;‘l;lé:.‘:lmnu O L

@ dbrickslone esorow
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HVAC SERVICES

AC Mechanical

Julie Gertser

(619) 456-3427
acandheating4you.com

Western Mechanical
Brian James

(619) 448-5222
westernhvacsd.com

INSURANCE

Cord Insurance Broker
Cord & Nicole Williams
(760) 707-8710
cordinsurance.com

Farmers Insurance

Pete Williams

(760) 809-3171
agents.farmers.com/ca/la-jolla/
pete-williams/

INVESTMENTS

Hawthorn & Albatross

Jim Ritter

(619) 961-3070
Hawthornandalbatross.com

Resolve Real Estate Solutions
Daniel Tromello

(805) 660-3101
ResolutionVC.com

WeRevive
Brian Daly
(619) 888-4376
ReRevive.com

JUNK REMOVAL &
DUMPSTER RENTAL
J&B Solutions

Byron Maxwell

(619) 357-9587
jandbsolutionsca.com

Johan’s Junk Removal
Johan Labrana

(619) 942-8978
JohansJunkRemoval.com

LANDSCAPE

Drab to Fab

Kurt & Alec Markowski
(619) 404-2222
drabtofab.com

LEGAL DOCUMENT
ASSISTANCE

House Owl

Jason Piske

(619) 786-1663
www.myhouseowl.com

MOBILE CAR DETAILING
Superior Shine Mobile
Detailing & Restoration
Derek Vijtko
858-302-9448

MOLD/WATER REMEDIATION
Flood Solutions

Amanda Montijo

(760) 423-8001
FloodSolutionsSD.com

MORTGAGE

Barrett Financial Group
Jared Kelley

(619) 993-6065
JaredKelleyTeam.com/home

Cornerstone First Mortgage
Sean Cahan

(619) 519-3780

cfmtg.com

DG Funding
Matt Moreno
(619) 871-3948
dgfunding.com

Intercap Lending
Danny Drysdale

(858) 863-6411
TheDrysdaleTeam.com

MortgageOne

Jesse Tenenbaum
(818) 383-4032
JesseTenenbaum.com

Movement Mortgage

Amanda Silber

(619) 756-3852
movement.com/lo/amanda-silber

Neo Home Loans
Megan Sawamura
(858) 876-2506
GEMHomeTeam.com

New American Funding

Dylan Hoffman

(312) 505-6164
www.newamericanfunding.com/
mortgage-loans/DylanHoffman

Origin Point
Sam May

(714) 235-4294
originpoint.com

RWM Home Loans
Scott Morse

(858) 922-3575
rwmloans.com

Supreme Lending
Desiree Lowe

(858) 263-5900
LoweKnowsLoans.com

Synergy One Lending
James Carmody
(858) 525-3086
s1l.com/loanofficer/
jamescarmody

United American Mortgage
Craig ONeil

(858) 243-4442
OneilTeamHomelLending.com

MOVING & HAULING
A Smart Move
Hayden Curtis

(858) 790-8394
asmartmove.co

Coast 2 Coast Moving
Jessica O’Neill

(978) 870-3200
Coast2CoastMovesYou.com

FlexDolly

Nas Elakkad
(858) 308-5156
Flexdolly.com

NLP COACH & TRAINER
Evolution Room

Corryn Kivett

(619) 873-6007
evolutionroom.co

NOTARY SERVICES
Sign Docs Today
William Zuniga
(760) 801-9242
SignDocsToday.com

ORGANIZER

NEAT Method

Tracey Kuennen

(619) 333-6983
neatmethod.com/locations/ca/
san-diego

PRINTING SERVICES
Premier Printing
Chris Weiner

(858) 900-7399
PremierPrintingco.net

PROPERTY INSPECTIONS
A Better Home Inspection
Danny Forster

(619) 603-0268
forsterhomeinspections.com

PROPERTY MANAGEMENT
Fitch Property
Management Group

Jayce Fitch

(760) 271-5528
fitchpmg.com

GoldenWest Management, Inc
Jayson Yoss

(858) 779-0577
GoldenWestManagement.com

REAL ESTATE ATTORNEY
Feerick Law & Realty, Inc.
Thomas Feerick

(858) 337-9564
feericklawrealty.com

ROOFING

Roofmaxx of Escondido
Miles Ivey

(760) 270-6180
roofmaxx.com/find-a-dealer/
california/escondido/

SHORT TERM RENTAL
PROPERTY MANAGEMENT
Coastline Vacation Rentals
Ray Fraser

(858) 432-3378
stayatthecoastline.com

TUMO Stays

Braydon Moreno & Sarah Tuley
(916) 207-8117
https://www.tumostays.com

TERMITE & PEST CONTROL
Lloyd Pest Control

Daniel Dahl

619-843-3700

lloydpest.com

Pest Patrol
Elizabeth Hughes
(619) 323-5898
pestpatrol.com

Top Flight Termite
Shawn Calnan
(619) 599-4172

TITLE INSURANCE
Fidelity National Title
(760) 994-6091
fntic.com

First American Title
Samantha Belzer

(619) 916-8565
https://local.firstam.com/ca/
offices/san-diego

Ticor Title

Ryan Lipsey
(619) 454-9366
RyanLipsey.com

TRANSACTION COORDINATOR
Alchemy TC

Anna Lovec

(619) 861-3215

AlchemyTC.com

Transaction Processing
Services, Inc

Angela Ackerman
mytpsinc.com

San Diego Real Producers - 11



Protection From el | PITCH SESSIONS
Life’s Little FRIGHTS;_' A | | ('\m SCHEDULES

Since nearly half of our
members experience ghastly www.psar.org/pitch-sessions
home system failures in their

first year of coverage,* makes®

Ol
A o=

sure your clients are protected Amanda Wot
— so scary breakdowns don't AREA :;‘g";ggﬂé'eg:”@ EEHT IMPERIAL BEACH PITCH SESSION
become financial nightmares. 4 amwood@firstam.com
15T & 3RD @ 10:00 AM - 11:00 AM 9 The Plank — 24 Palm Ave, Imperial Beach
Let's Connect. TUESDAYS
I'?ihd..l.‘ir;r:-:it -:-:r::-rrHcrr“e '.::'Is:-a.-'-::.- ‘
2025-Dacember 31, 2025 —
3 | SOUTH COUNTY PITCH SESSION
| weoreonys | (O 9:00 AM-10:00 AM Q880 Canarios Court, Chula Vista
firstamrealestate.com Ao
Phone Orders: AE™ | Home Warramty AREA MANAGER —
800-444-9030 0K~ A EAST COUNTY PITCH SESSION
i (© 9:00 AM - 10:00 AM @ 1150 Broadway, El Cajon
TERMITE CONTROL —1 | CENTRAL COASTAL CONNECTION PITCH
(0 9:00 AM - 10:00 AM Q' 4340 Genesee Avenue
PARTNER.

WE HELP YOU CLOSE..

FAST. RELIABLE. COMMUNICATION YOU CAN COUNT ON.

THE HOME IS JUST

THE BEGINNING.
NOW YOU CAN TAKE IT FURTHER.

Creative Financing
That Helps
Realtors Get Paid.

TARGETED TREATMENTS
Lece, igetic, ] priimnlos
i o] |z e prigerty

EXPERT REPAIRS
in-hoame seoced TRgaey. o rigr Y
SRS
TERMITE Hﬂﬁtﬂﬂﬂm FR E TERMITE
Vaar-raurd protecion snd o | INSPECTIONS

of e e o il

| help Realtors’ win more offers
and create clients for life.

o Real Eutate Professionats! JAMES S. CARMODY
% BUILT FOR REAL ESTATE PROFESSIONALS = = Branch Mﬂnﬂﬁ]ﬁl NMLS #308051 -
[ERSY r-:mm L LA Gl Iy AT 1 TE.
iy nrmu NI FALT T CARMDDRDRDTY

Q== Q= ot e © e e ' (858) 525-3086 o e o (
SHAWN CALNAN | ALEXANDRA McGRAW @ v R jcarmody@51lL.com CREATIVE | CERTAIN PROACTIVE ) g Maliei
CO-OWNLE & LER] WLMET U5 OWHEN & POR{CIOE OF QR R T0AT g D - . e 1 T

® 519 599_ 4172 e TheCarmodyTeam.com Financing Closings Chharicton e e
@ office@topflighttermite.com & ramLy own e L

B www. topflighttermite.com & musm

€ sERVING SAM DIEGO & RIVERSIDE COUNTIES
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YOU ASK. WE DELIVE

I S

TRUSTED

TRADES

Trusted Trades are valuable vendors who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of vendors is critical to your business. Most importantly,
these Trusted Trades will get the job done and make you look awesome to your clients!

/2D PRRTIRG
Better print,
Better marketing.
Better results.
» Full-Service Jent Fenpaal ."::::_‘:__I::.._:-_;:..I.:_:_I"IJ“.
»  Bame-Oay & Bext-bay Eerirn wrotens
B+ Light Demolition (Beitreams, bichens, she ﬂ R

&%

Serving San liega & surrounding areas Johan maval & Hauling
SAME-DAY SERVICE AVAILABLE 94017 gjohansjunkremoval com

14 - October 2026

TAIL SPECIALIST

« TGP OF TRE LINE INTERIOR AN EXTERRGR

MUTOMOTIVE DETAULING PACKARES BOOK NOW
= [NOUSTRY [EADING CERIMIC COOTING
«  PUINT CORSECTION AND MORE

' (858) 302-9448

WA SLUIPERIDRSHINEMOEIL EDETARLING. COM

"W Treaf Gow L&k&fwf% [
Local and Long Distance
Moving Services

ﬂ?ﬂﬁ.hy

DOT #: 3177184
CAL-T #0191852 www.Coast2CoastMovesYou.com

858-256-0458

WE MAKE YOUR
PROPERTY OUR ltc
PRIORITY! e e G

Services:
Marketing | Tenant Screening

Rent Collection | Maintenance
Financial Reporting

jayce@fitchpmg.com
760-271-5528

WE PAY REALTOR REFERRALS!

Neat

METHOD

Hello San Diego
Your Neighborhood
Just Got Neater.

Let Us Transform Your
Space from Chaos to Calm.

(619) 333-6983 | tracey.kuennen@neatmethod.com
@sandiegoneat | neatmethod.com

PROPERShOP

OARAGE DOOR SERVICES

Heating and
Air
Conditioning
Serving San Diego Since 2008

COMMERCIAL & RESIDENTIATA
REPAIR « SERVICE - INSTALLATION

866-226-3909

www.acandheatingdyou.com
310

.] Think vou need a new raat?

San Diego Real Producers - 15



WE MAKE BUYERS Yl tre Love
BEFORE THEY MAKE AN OFFER.

—
@ ﬁé/é/f
Home Staging + Design Services

STAGING

£h AL e
- wam ‘/ vlcarno

Serving San Diego + Surrounding Communities ‘ 619-784-1167
HOUSE ENVY STAGING & DESIGN L

““houseenvystaging@gmail.com
Beautiful spaces. Strategm staglng Memorable ||st|ngs

(©: @houseenvystaging

Mister Sparky” of North County | o

ON TIME.
UPFRONT.

GUARANTEED.  ¥en o wed s rused decricn,

call the team that's available 24,7,

o Emergency Service & Repair B 5 B 56 8 4 9 5 0
D i iy @ can o Schedule Service ij -'
Sk

ﬂ Satisfaction Guaranteed

SOLUTIONS

"GETREADY .. ,
JFOR THE HOLIDAYS 37’

CI iy I!Ill.. Iu1t|.-| before the guests armve s

J&E Sulutluns

1t [ 2 EEtone
 EH-&48- 5020 W W TR O B L
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The Man. the Myl:h the Lender

ted

mdlegusi:hmdmmylandlngmm

Kk ok kA kR Ak kA ROk,

SOLUTIONS, INC LIVE CALLS

p .
Sroo <
WHEN WATER HITS,

WE MOVE FAST.

Your trusted San Diego County water, fire
and mold restoration experts.

= % & 2

0O[>10] SMART PEOPLE SCAN.
1%

flexdolly

*@Sdg

i*'.f > i \ a?‘“"“

FIGHTING HUMl FFICKING

WORLDWIDE

n2gives.com

THROUGH ACTION.
WE ADVISE
WITH EXPERTISE.
WE HELP THEM
THRIVE AS

. HOMEOWNERS.

We work hard to help you keep it.

BARRETT’S TOTAL ENGAGEMENT SYSTEM

PROACTIVE CLIENT CRM PIPELINE PROTECTION CLIENT RETENTION
COMMUNICATION

Personalized calls, CQur custom CRM keeps Real time maonitoring and Strategies and resources

texts, emails and leads organized, tracked follow through to keep designed to help you stay
education. and followed up with. transactions moving. connected beyond the transaction,

JARED KELLEY

| B}BARRETT

FINANCIALGROUP

; ' ] , 'ﬁ First American Title™
FEERICKLAW ¢ Ry A1 TY, INC. AW | Frtmerscen T

Your Real Estate and Construgtion Attorneys
To Help You And Your Clients Get The Results
You/'Want. Your Bottom Line Will Be Better Off
With Feerick Law & Realty On Your Side.

First American [ 15 homeowners with
free title monitoring tc
on their pr npert-.f after clos

This service also pr o] g
, and alerts
fect ownership.

Call for a Free Consultation Today!
SDTITLE TEM-‘I

Thomas Feerick 2
Founder & CEO, J.D. gl
858.337.9564 - FeerickLawRealty.com -...‘
SBN 311191 | DRE 02144837
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erkshire

way
eServices
Head of

Operations,
The Harwood
Group with
Compass

THO
MEN|

PHOTOS BY ELIZABETH IRELAND PH
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Some agents find
real estate through
ambition. Anthony
Mendoza found it
through tennis.

He did not formally play
tennis, only casual hangouts
hitting around balls with
other non-playing friends. He
had told Orva Harwood as
much when she invited him
to join her early morning
lessons in Rancho Santa Fe.
She invited him anyway. So
there he was, pre-shift, on
the court with one of North
County’s most respected
agents, a Compass agent with
45 years of experience and a
reputation built entirely on
integrity. He showed up. He
learned. He kept showing up.

“Orva has not only been
immensely impactful to my
professional life, but also my
personal life and physical
fitness overall,” Anthony
says. “I am a happier,
healthier person and will

be for the rest of my life
because of her.”

Today, Anthony Mendoza is
a REALTOR® conducting his
own deals with Berkshire
Hathaway HomeServices,
and Head of Operations at
The Harwood Group with
Compass, the team led by
Orva. Two years into his
career, he has closed $6.4
million in personal sales
volume and personally
overseen $22.2 million in
transactions as partner to
Orva Harwood across some
of San Diego’s most coveted
markets, including Rancho
Santa Fe, Del Mar, La Jolla,
Encinitas, Carmel Valley,
Mission Hills, and Sunset
Cliffs. He is exactly where
the last decade of his life was
quietly preparing him to be.

Built by Every Job He
Ever Had

Anthony was born in Chula
Vista and raised in National
City before his grandparents
made a deliberate move to
Escondido. His grandmother
Victoria, tough, patient, and
fiercely capable, was his
anchor. She handed him his
first set of power tools before
he was 16. She never said
no without an explanation.
She raised children the

way she did everything

else, with intention.

His childhood was not
without difficulty. His mother
cycled through addiction
and the legal system for
much of his early years. His
father followed a similar
path, though more quietly.
What Anthony carried
forward from that time was
not bitterness but clarity, a
bone-deep understanding
of what financial instability
actually looks like, and

a determination to build
something different.

That determination showed
up early. At 13, after losing
the house his family shared
following the deaths of his
grandfather and uncle,

he pestered his parents
about buying instead of
renting, pulled data from
Zillow, scheduled showings
with a realtor, and helped
convince them to purchase a
3-bedroom home in Escondido
for $217,000 in 2011. They
still live there. That house
gave his parents financial
stability during some of the
hardest years of their lives,
and it gave Anthony his

first real lesson in what real
estate can do for a family.

He went on to become an
honors and AP student,
served as Director of

Publicity in student
government, became

the first in his family to
graduate college, and earned
a Bachelor’s in Business
Administration with an
emphasis in Marketing from
San Francisco State University,
graduating Cum laude.

The Coffee Shop Years
What Anthony did between
college and real estate is
not a gap on a resume.

It is the education that
made him better at what
he does. It honed a very
unique set of skills crucial
to a new REALTOR®’s
viability and success.

He worked retail
management in high school,
consistently ranking among
the top 100 sales associates
out of more than 10,000
nationwide at his first

job. He assisted a highly
accomplished ER doctor and
founding Medical Director
of Rady Children’s Hospital’s
Urgent Care program, a
close friendship he carries
to this day. He drove for
Uber in college, racking up
long conversations with
Silicon Valley innovators
and collecting business
cards he did not yet know
what to do with. He worked
in an interior design studio
developing a keen design
eye. And through much of it,
he worked in coffee shops.

Not just any coffee shops.
He ran community hubs.
He worked as a barista and
eventually managed cafes
throughout North County
coastal San Diego, including
a well-known spot in the
Village of Rancho Santa Fe.
He learned, he says, how to
foster genuine community
through coffee shop culture.
He would walk into the

offices of top producers with
mistake coffees or training
drinks, simply because he
enjoyed bringing a surprise
to the workplace.

“I did this for the joy

of bringing a fun little
surprise to someone’s
workday,” he says, “before
I ever had the intention
of joining the industry.”

Those visits built a
relationship with Tim Van
Damm and his office. They
opened doors to host open
houses at a level most new
agents never access. And on
the other side of the coffee
shop wall in Rancho Santa Fe,
they introduced him to Orva
Harwood, one of the greats
working the corridor from
Rancho Santa Fe to the coast.

The First Escrow

Anthony entered the market
in May 2024, during an
election year and what
would later be described as
a 30-year low in national
home sales. He was hosting
open houses every weekend
for a listing in Point Loma,

a contemporary home
priced above $2 million

and perched on a hill with
pocket slider doors opening
to sweeping views of the
ocean, SeaWorld, and the
lights of Ocean Beach below.
Other agents had given

up on it. He kept going.

One Sunday, after yoga, a
visitor from one of those open
houses called. He wanted to
write an offer and wanted
Anthony to represent him.

What followed was the most
exhilarating and terrifying
stretch of his career. Escrow
opened in mid-December
2024. His mentor was leaving
for Italy just days later. He
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| first transaction largely on presents himself. A friend He worries, as many native
E his own, with the support and fellow agent, Deb Klein San Diegans do, about To newer agents, his advice Bringing the Human Element to F
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entertain his family for the Orva, who famously shows for his family, to help with survive, especially in the
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before Christmas, just over and active wear, sharpened to give his parents the knows that firsthand. home buying?
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of money like that suddenly personality and heart keep showing up to has
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it cost to get there, or what it California coastal lifestyle.”
meant when it finally did. )
Currently, The Harwood A _ T
An Operator in a World Group has two luxury e =y .
Full of Campaigners compounds in active listings, : f £
Anthony is self-aware in a each set on 2.5 acres with ’
way that not many agents views to the La Jolla skyline,
his age are willing to be in priced individually at
print. He describes himself $3,795,000 or listed together
as more operator than at $7,590,000. Anthony’s
campaigner. He despises personal goal is to reach $12
automated CRM emails. million in personal career
He writes every client and sales by year-end and to
prospect communication close his first transaction
personally, by hand, insidewithin the Covenant of
because he believes people Rancho Santa Fe, a market he
can feel the difference. has come to know intimately
He does not advertise by over four years of working,
production volume. He walking, and belonging to it
is building his business in his own way.

entirely by word of mouth.
What He Wants to Be

JESSE TEMENBAUM BRANCH MANAGER

“I view my role as an advisor Known For 818.383.4032 |www.jessetenenbaum.com
to a decision someone has Outside of work, Anthony NMLS 201922

already come to,” he explains, hikes, walks the beach, and

“not a salesperson pushing practices yoga and sculpt

someone into a decision they classes at YogaSix locations

have not even considered.” in Carlsbad, Solana Beach,
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SUPREME LENDING/THE LOWE TEAM

Desiree Lowe | Producing Brand Manager
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(858) 263-5900 | LoweKnowsLoans.com
desiree.lowe@supremelending.com

2550 Fifth Ave
Suite 510
San Diego, CA

MAKE IT A WIN-WIN SOLUTION:

SECURE CASH OFFERS FOR YOUR CLIENT
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YOUR TRUSTED LOCAL - [
INVESTOR PARTNER

(619) 603-0915

@RENOVATESANDIEGOLLC

House Owd

Protect your future and scale with confidence. Turn your
document reviews over to House Owl. Our expert
independent review and risk management education cut
through hundreds of disclosure pages and eliminate
overwhelm. We position you as the trusted expert, strengthen
your reputation, and generate consistent referrals, so you can
focus on listings, relationships, and closings.

Run your business boldly. It's your edge.

(619) 786-1663 - info@myhouseowl.com

J
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Most real estate professionals have a mortgage lender, a title rep,

and an escrow officer saved in their phone. Very few have a trusted

notary. William Zuniga built his entire business around that gap.

As President of Sign Docs
Today Signing Services,
William has spent eight
years proving that a reliable,
round-the-clock notary
partner is not a luxury for
real estate professionals. It
is a necessity they did not
know they were missing.
What started as a part-time
venture after a long career
in logistics has grown into a
nationwide signing service
handling thousands of
transactions a year, with

a reputation built almost
entirely on referrals.

Thirty Years at UPS, Then
Something New

William spent more than 30+
years with UPS, eventually
managing local operations
after the company relocated
him to San Diego. He took
an early retirement in 2018
when he qualified for his
pension, and spent a year
figuring out what came
next. What came next

was notary work, initially
approached as something to
keep him active part-time.
That plan did not last long.

“I quickly learned that

there was a need and a

void to assist real estate
professionals with qualified
notaries nationwide,”

he says. His background

in logistics gave him a
framework that most
notaries simply do not have:
operational discipline, a
systems-oriented mindset,
and a deep understanding of
what it means to coordinate
moving parts under time
pressure. By 2021, he had
launched Sign Docs Today
as a nationwide signing
service. It has scaled every
year since.

The Three A’s

Sign Docs Today operates on
a simple promise William
calls the three A’s: any time,
any day, anywhere. The
company serves escrow
officers, loan officers,

real estate brokers and
agents, and attorneys,
handling purchase

and sale transactions,
refinances, estate plans,
and last-minute requests
that other services

cannot accommodate.
That last category is
where William says the
business has carved
out its clearest niche.

“We specialize in last-
minute requests and we
love to be challenged,”
he says. It is the kind of
availability that agents
rarely find in a notary
partner and that becomes
invaluable at exactly the
wrong moment, when a
closing is time-sensitive
and the person who
needs to sign documents
is not in a convenient
location or operating on
a convenient schedule.

For William, the business
case he makes to real estate
professionals is direct: every
agent has the authority

to select their own notary
rather than leaving that
choice to escrow or a lender.
Having a trusted, vetted
notary already in your
network means one less
variable to manage when a
transaction gets complicated.
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What I'm
most gro’refu|
for is the
gratitude we
get from our
clients and
knowing that
we play a
part in one
of the most
important
financial
decisions
some people
make.”
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“Why not have one in your
network of partners and tell
escrow or lenders who you
would like to use?” he says.

Built on Referrals

William measures his
company’s success by a
single metric: the number
of referrals he receives
from current clients. It is

a deliberate choice that
reflects how he thinks about
the work. “We strive to
provide the best customer
service to every client,”

he says. When an agent
refers Sign Docs Today to

a client and that client has

a smooth, professional
experience, it reflects well
on the agent. William takes
that responsibility seriously.

The team that executes

on that promise is small

but purposeful. William’s
personal assistant Philline
handles the day-to-day
administrative work that
keeps operations running,
while associates Pau and
Tin support the signing side
of the business. Together,
the four-person operation is
tracking toward more than
4,000 transactions in 2026,
with a goal of exceeding
5,000 by 2027, a trajectory
that reflects consistent year-
over-year growth since the
company launched.

“What I'm most grateful for
is the gratitude we get from
our clients,” William says,
“and knowing that we play

a part in one of the most
important financial decisions
some people make.”

Family, Baseball,

and the Dodgers in
Padres Country

Away from work, William’s
world centers on his wife
Diana, their three grown

CONTACT

children, and three young
grandchildren. Getting
everyone together as

often as possible is the
priority. He is competitive
by nature and gravitates
toward outdoor activities
and sports, with baseball
holding a special place. He
is a lifelong Dodgers fan,
committed enough that he
holds Padres season tickets
specifically so he does not
miss a game when Los
Angeles comes to town. It is
the kind of detail that tends
to make for interesting
conversations at escrow
closings in San Diego.

His approach to work-life
balance is characteristically
uncomplicated. “I don’t
think about work-life
balance,” he says. “I do
what I need to do when I
need to do it.” For someone
running a 24/7 signing
service, that mindset is

less a philosophy than

a job requirement.

For real estate professionals
who have never had a go-
to notary in their contact
list, William Zuniga makes
the case simply: you will
need one eventually, and

it is far better to already
know who to call. His motto
says it all: never say never.
And with Sign Docs Today,
you never have to say you
couldn’t find someone. ¥

us!

For more information,

contact William Zuniga at
orders@signdocstoday.com

or call 760-215-6469.
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* Same-day and emergency
appointments
Maobile or remote signings
Real estate, legal docs,
affidavits, estate planning
Professional. Reliable. On-
time - every time.
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Built on Service

PHOTOS BY ELIZABETH IRELAND PHOTOGRAPHY

Long before Ryan and Danielle Caron built The Caron Group,
both chose careers centered around serving others. Ryan served
in the United States Navy as a Search and Rescue Swimmer,

and Danielle spent 12 years as a nurse. Those experiences still
shape the husband-and-wife team today. They carry that same
commitment to serving others into real estate: taking care of
people, doing the right thing and treating every client like family.

Ryan is a two-time Top Buyers Agent
and ranks among the top 3 percent of
Pacific Southwest Association of Realtors
members, with The Caron Group on
track to reach the top 1 percent in 2026.
But production has never been the
ultimate measure of success.

“The numbers are great because they
show the work is paying off, but that’s
never been the end goal,” Ryan says.
“We want to be our clients’ real estate
resource for life.”

Two Paths Built Around Service
Ryan grew up in Medford, Massachusetts,
and joined the U.S. Navy after high
school, training as a Search and Rescue
Swimmer before becoming a helicopter
crew chief and door gunner, a career
that eventually brought him to San Diego.
“Discipline, resilience, teamwork and
being able to perform under pressure
were part of the job,” he says. “I didn’t
realize then how much those things
would carry over into real estate.”

After leaving the Navy, Ryan attended
San Diego State University, graduating
magna cum laude, and spent eight years
in property management. He considered
a career flying UAVs, but becoming a
father changed his priorities. “Once
I'had a family, I wanted to build
something of my own while still being
present for them,” he says.

Danielle’s path was different, but the
motivation was remarkably similar. A
San Diego native, she spent 12 years

as a nurse before leaving a profession
that had become part of her identity.
“Nursing was such a big part of who

I was, so walking away was scary,”

she says. “But what I loved most was
helping people, and real estate gave me
another way to do that.”

San Diego Real Producers - 31



Building The Caron Group

Ryan earned his real estate license in 2021
and joined the Dean Aguilar Group to
learn alongside agents operating at a high
level. One lesson stuck with him. “Dean
pulled me aside during a role play training
and told me to stop trying to sound like
what I thought a Realtor was supposed

to sound like,” he recalls. “He told me,

‘Just be yourself. People want to work
with you, not some polished version.”
Dean and his partner, Afroditi, reinforced
another philosophy Ryan and Danielle still
carry today: “Love on your clients.”

As Ryan’s business grew, he signed
Danielle up for real estate classes, and
she made the leap from nursing full time.
What began as Ryan’s career became a
shared vision: The Caron Group.

Two Agents. One Client Experience.
Ryan and Danielle don’t simply share a
last name and a logo. They operate as a
true team. “Our clients aren’t hiring one
of us and occasionally seeing the other,”
Ryan says. “They’re getting both of us,
working toward the same goal.”

That combination has helped The Caron
Group serve buyers, sellers, veterans
and longtime homeowners throughout
San Diego. Ryan’s military background
gives him a particular connection to
veterans navigating VA financing. “We
don’t want anyone to feel like they were
sold something,” he says. “Our job is to
educate people and help them make the
best decision for their family.”

For Danielle, some of the most
meaningful moments happen long after
the keys change hands. “Some of the
best parts of this career are when clients
become friends, or someone we helped
years ago calls us with a question,” she
says. “That’s when you know you did
things the right way.”

Getting Comfortable

Being Uncomfortable

For Ryan, one of the biggest challenges
of building the business was becoming
more visible. “I’'ve always been a pretty
private person,” he says. “Putting myself
on social media was way outside my
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comfort zone. I had to get comfortable
being uncomfortable.”

Danielle provides a steady presence

that, Ryan says, has made the business
stronger. “Danielle sees things I don’t
see, and I see things she doesn’t,” he says.
“Having someone you completely trust
beside you in business is pretty special.”

Family at the Center

Ryan and Danielle’s definition of success
has evolved as the business has grown.
“Now success is building a business
alongside my wife, being present for our
family and creating something our kids
can be proud of,” Ryan says.

Their daughter, Eva, is 9, and their son,
Riley, is a high school senior. Both kids
play sports, keeping the Caron family
constantly on the move. “Our kids see
the work that goes into this,” Danielle
says. “But they also get to see why
we’re doing it.”

Building Something That Lasts

Ryan and Danielle have ambitious goals
for The Caron Group, but reaching the
top 1 percent isn’t the finish line. They
want a reputation strong enough that
past clients and fellow agents never
hesitate to refer them, and they want to
show their children what happens when
you take chances, work hard and treat
people well.

“That’s the legacy part of it for us,”
Ryan says. “We want our kids to see
that you can build something you’re
proud of without losing sight of why
you’re building it.”

His advice to newer agents reflects the
lessons that shaped The Caron Group:
“Be yourself. Find what separates you
from everyone else and build around
that. Focus on serving people instead of
chasing transactions. The business and
referrals will follow.”

For Ryan and Danielle, the careers may
have changed, but the foundation hasn’t.

Serve people. Take care of families.
Build something that lasts.

Now success is building a
business alongside my wife,
being present for our family &
creating something our
kids can be proud of.
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A San Diego native and
Team Lead at the Dean
Aguilar Group with Real
Broker, Allie has built a
career defined by the kind
of discipline and composure
that most agents spend
years trying to develop.
With 150 transactions
closed, nearly $100 million
in career volume, and four
consecutive years as a top
producer at her company,
Allie Castro has become a
defining force in San Diego
County real estate.

From the Cockpit to the
Closing Table

Allie grew up in a Navy
family, which meant home
was always San Diego, even
when life briefly took her to
Chicago and Los Angeles. She
returned to San Diego for
high school in Carlsbad, and it
was there that she first began
developing the leadership
instincts that would follow
her everywhere.

At 16, she was not just
working at Legoland. She
was leading a team there.
“That experience gave me
an incredible foundation in
customer service, leadership,
and problem solving at a
young age,” she says. By

18, she had moved into the
hospitality industry and was
rising fast, training staff and
traveling the country as a
regional trainer, opening
new restaurants along the
way. Working with guests

Clear for fﬂ/,é@é%

Some people find a career. Others find a calling. For Allie Castro, real estate
became both. By her late twenties, she had closed $33 million in annual sales,
built a thriving team, and established herself as one of San Diego’s top producers,
not by following a conventional path, but by pursuing excellence at every turn.

from around the world
taught her how to stay
calm under pressure and
communicate across every
kind of situation.

From there, Allie spent five
years as a flight attendant,
traveling the world and
falling in love with aviation.
That love eventually led

her to pursue her pilot’s
license. She enrolled in an
accelerated professional pilot
program through ATP Flight
School, training in Carlsbad
with the goal of becoming

a commerecial airline pilot.
Flying sharpened her
further: attention to detail,
risk management, precision
under pressure, preparation
as a non-negotiable.

Then came a diagnosis. Skin
cancer. And with it, a decision.

“I could continue down

the aviation path and
potentially face medical
certification challenges

later in my career,” she
explains, “or I could pivot
and build a new future for
myself.” That pivot began
with a conversation with her
mom, and an introduction
to Afroditi, a friend her
mom had met through the
hospitality industry. That
introduction placed Allie in
an environment surrounded
by successful people who
genuinely wanted to see

her win. Real estate, she
quickly realized, combined
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everything she cared about:
relationships, problem-
solving, entrepreneurship,
and the freedom to build
something entirely her own.

Building From Zero

Allie entered real estate
without a roadmap. She was
not from a real estate family.
She did not have a built-in
sphere of influence. What
she had was the discipline
of a pilot and the work ethic
of someone who had been
leading teams since she was
a teenager.

“Every day was a test of
my discipline, confidence,
and ability to keep moving
forward even when results
weren’t immediate,” she
says. The commission-only
structure was a significant
adjustment from the
structured path of

Her first real turning
point came at her
first closing. “When
we finally closed
and I handed
them the keys,

aviation. She embraced it.

everything became real,”

she recalls. “It wasn’t about
the commission or the
transaction. It was seeing

the excitement, relief, and
happiness on their faces as
they achieved a goal they had
worked so hard for.” That
moment showed her that real
estate is about far more than
buying and selling homes. It’s
about changing lives.

That first closing was just
the beginning. In her first
year in business, Allie closed
28 deals, establishing a

level of momentum that
would become a defining
characteristic of her career.
What started with no
roadmap quickly became

a business built through
discipline, consistency, and
an unwavering commitment
to her clients.

Allie’s path was shaped by
lessons learned along the
way. She will be the first

to acknowledge that every
challenge and misstep helped
build the foundation of the
business she leads today, one
rooted in communication,
consistency, and the kind of
trust that can only be earned
over time.

The Numbers Tell the Story
The numbers tell a story of
their own: four consecutive
years as a top producer,
$33 million in closed
volume in a single year,
more than 150 transactions,
and nearly $100 million in
career sales. But behind
every milestone is the
same foundation that

has driven Allie’s success
from the beginning,
discipline, consistency,

and an uncompromising
commitment to doing
things the right way.

“Focus on mastering the

fundamentals before
chasing shortcuts,” she
tells newer agents. “Real
estate is ultimately a
relationship business.
Technology, marketing, and
social media are valuable
tools, but nothing replaces
trust, follow-up, market
knowledge, and consistent
communication.”

For Allie, milestones are
not finish lines. Transaction

is having a career | love, serving my
clients at a high level, continuing to grow
as a person, and creating a life that
gives me both purpose and freedom.”

150 is in the books. This
year she has set her sights
on a new career high: 40
closed units by 2027. This is
just another step forward
in an already remarkable
trajectory.

Calm in Every Room
The best advice Allie ever
received in real estate
became the foundation
of the way she serves her

clients: be the calmest
person in the transaction.

“Clients remember market
expertise,” she says, “but

they refer agents who helped

them navigate uncertainty,
negotiations, inspections,
financing hiccups, and
emotions without adding to
the stress.” Deals fall apart.
Problems arise. The agent
who holds steady becomes
the trusted advisor people
come back to for years.

That composure was earned
long before real estate. It
was shaped through years of
flight training, strengthened
by the experience of

building a business from

the ground up, and refined
through hundreds of client
interactions. Today, Allie
brings that same steady
presence to every negotiation,
inspection, and conversation,
especially in the moments
when clients need clarity
and support the most as they
navigate one of the biggest
decisions of their life.

“My clients know they’ll

get honest advice, strong
communication, and
someone who will advocate
for them every step of the
way,” she says.

Life Outside the Deal
When she is not working,
Allie is at the beach, back

in the cockpit of a small
plane for recreational

flying, discovering a new
coffee shop, making her

way through Nordstrom,

or spending time with the
people who matter most. Her
wife serves in the U.S. Navy.
That dedication, the kind
that asks you to give yourself
to something bigger than
yourself, inspires Allie daily.

She defines success today not
by the milestones but by the
freedom those milestones
create. “Success is having

a career I love, serving

my clients at a high level,
continuing to grow as a
person, and creating a life
that gives me both purpose
and freedom,” she says.

Six years into her career
and Allie Castro has already
proven she knows how to
take flight. But for someone
driven by growth, discipline,
and purpose, the journey is
far from over. There is no
ceiling on where she goes
next. The sky is the limit.
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+

WERro.com
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - Aug 31, 2026
based on MLS data in San Diego County. Sorted by volume

Rank FirstName Last Name List # List$ Buy # Buy $ Total # Total $ Rank First Name Last Name List# List$ Buy # Buy $ Total # Total $

1 Jason Barry 25 $148,672,983 9 $43,927,983 34 $192,600,966 35 Dane Soderberg 10 $35105,000 6 $14,885,000 16 $49,990,000
2 Tim Van Damm 26 $79,518,500 22 $69,960,000 48 $149,478,500 36 Scott Ryan 7 $19,372,000 7 $29,927,020 14 $49,299,020
3 Eric lantorno 21 $84,901,000 12 $57,230,000 33 $142,131,000 37 Scott Aurich 7 $30,267,000 5 $19,000,000 12 $49,267,000
4 Janice Clements 12 $81,791,000 N $57,400,000 23 $139,191,000 38 Gregg Whitney 7 $23,375,905 8 $25,850,031 15 $49,225,936
5 Mike Cady 3t $71,093,800 21 $55,682,000 52 $126,775,800 39 Drew Nelson 10 $34,319,995 6 $14,549,000 16 $48,868,995
6 Greg Noonan 23 $109,314175 4 $16125,000 27 $125,439175 40 Conor Brennan 5 $16,475,000 6 $32,385,000 1 $48,860,000
7 Mark Schultz 86 $77,022,862 34 $32,273,560 120 $109,296,422 » Nicole Mascola . $46,972.043 o $0 . $46,972.043
8 Maxine Gellens 21 $69,917749 14 $39,000,485 35 $108,918,234 o Nicolas Jomille 0 $46,673.278 o $0 - $46,673.278
9 Alan Shafran 36 $56,438,500 28 $49,388,650 64 $105,827150 a3 e Cadgell . $26,374.450 a $16713.550 1 $46,088,000
10 Emma Lefkowitz 53 $70,094,625 33 $34,698,675 86 $104,793,300 a4 Tyson Lund o1 $30,492160 “ $15.431,000 - $45.923160
" Ever Eternity 55 $90,796,751 2 $6,095,000 57 $96,891751 45 K. Ann Brizolis 5 $29,617,055 4 $16,275,000 9 $45,892,055
12 Chad Dannecker 33 $42,612,969 44 $51,577,039 77 $94,190,008 6 Cristi Chaquica 8 $27599,000 4 $17.960,000 12 $45.559,000
13 Melissa Goldstein Tucci 52 $57,544,300 21 $28,074,000 73 $85,618,300 47 Dor Eontana 35 $36.346,259 8 $8.679.366 43 $45,025,625
1 Rande Turner 6 $38,750,000 & $41180,057 1 $79,930,057 48 Sean Zanganeh 13 $23,204,500 10 $21,081,960 23 $44,286,460
15 Robert Brown / $43,140,000 2 $25,550,000 o $68,690,000 49 Austin Huffman 15 $28155,000 7 $15,540,000 22 $43,695,000
16 Julie Feld ° $41891,000 6 $26.466,750 1 $68,357750 50 Richard Stone 16 $32,333,000 7 $11,351,000 23 $43,684,000
17 Adam Loew 1 $34,962,888 8 $30,840,000 19 $65,802,888

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
18 llana Huff 26 $36,933,000 22 $28,099,698 48 $65,032,698 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

19 Mike Aon 24 $22,078,000 17 $41,881,000 a4 $63,959,000
20 Patti McKelvey 38 $39,292,813 19 $24,530,399 57 $63,823,212
21 Jim Bottrell 85 $60,239798 2 $3101,000 87 $63,340,798
22 Gregg Neuman 33 $32,441,950 18 $26,974,705 51 $59,416,655
23 Min sun 13 $20,646,000 19 $38,760,850 32 $59,406,850 " etst orl V. gr ¥ I | e
[ | BAN NEGO ; o e = bt
24 Melvina Selfani 20 $26,313,790 21 $31,697,000 a4 $58,010,790
25 Sean Barry 3 $22,569,700 5 $34,830,000 8 $57,399.700
26 Mark Marquez 22 $39,511,990 9 $17,815,000 31 $57,326,990
27 Brett Combs 10 $46179135 2 $10,495,000 12 $56,674135
28 Tracey Ross 14 $29,432,000 1 $25,002,000 25 $54,434,000
29 Kelli Miller 1 $19,511,000 16 $34,808,500 27 $54,319,500
30 George Fillippis 33 $41,600,200 8 $12,164,218 4 $53,764,418 8 e =
OUR ECO-FRIENDLY DESIGN,. BUILD, & MAINTEMANCE SERVICES INCLUDE:
31 Gregg Phillipson 36 $40,400,475 14 $12,601,900 50 $53,002,375 e ' * Drvge & britadetion i - 5
- _ 4 Labbagn ' =
32 Patrick Mercer 30 $50,137,558 1 $1700,000 3 $51,837,558 sy ) 3 S, e
33 Sanjay Solomon 7 $31,041,426 6 $19,275,000 13 $50,316,426
- H REACH OUT FOR YOUR CONSULTATION TODAY!
34 Farryl Moore 16 $40,323,500 4 $9,903,000 20 $50,226,500 "~ e ) | == - : - . £, Lo, @
1 ! . =, -, i % ¥ F W TRl m ol
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TURN YOUR CLIENT'S

SECOND HOME
INTO A TOP- Mari L
PERFORMING SWN

VACATION RENTAL T e SN

Muost vacation homes

ANDREW

Helping You Protect

in San Diego are ¥ v A n
underpertorming What Matters Most.,

for Generations to Come.

Prizing strategy that Q

MAaXimIizTes revenus

S-star guest
expetience

Full-seivice
maAnAgEmenNt

. -Beta lree income \ M&;yﬂnﬁ;‘wm]
= prajection for your | Ft!rl:tlﬂl m:m.nm
= mt listing, Manageme

916-207-8117

www._tumostays.com EI_.-

www.alchernyk.oom UNLOCK YOUR

619-861-3215 DIGITAL
POTENTIAL

SOCIAL MEDIA | EMAIL | WEBSITE

How does it work?

Our team of experts help your business
stay visible, credible, and connected
online through expert social media,
email marketing, and website solutions.

Contractto close - q
We've got you ' Social = m Website
covered J! Reach > Engage

Affordable organic social Smart website design
media management with chatbot integration

Email VISIT WWW.N2.DIGITAL

i
ot TN Connect FOR MORE INFORMATION
3 -"';,'EMY Targeted en_1ai| and . o
AL:‘_.'LN 2 SMS campaigns @ N2 Dngltal

i L
\\I_"' lx-.-:-u_r “'11/1
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San Diego’s Most
Loved, Trusted, and
#1 Rated Moving

Company

'PREFERRED MOVER FOR SAN DIEGO'S PREMIUM REALTORS®

v White-Glove Service |s The Standard, Not An Upgrade

v We Treat Your Clients Like Our Reputation Depends On It

¢ Award-Winning Care, 5-Star Service Trusted by Top Agents

v Local, Family-Owned , San Diego's Finest Since 2013 . _“ ] ;

T

e

[z

e VISIT US OMLIME g -’-@,.rw.mr'-‘?'! |
8394 asmartmove.com L bk |
e

CCM PRODUCT PORTFOLIO GULLICK GROUP
MORE LOANS. CROSSCOUNTRY MORTGAGE"
MORE HOMES. RSN JOSH GULLICK
MORE HAPPY PEOPLE. ) freriiiadpinadiunde 4

619-995-9%04
JOSH GULLICK@CCM.COM

WE CAN CLOSE IN ASLITTLE AS 10 DAYS
___._-——:?_..

PROFIT AND LOSS [PE&L)

BAMK STATEMENT

Seolf-employed borresers quealify wsing bank statement in liew of

A solution for

business owners to gualily using

Lax Pelums peafessicnally prepared PEL statements

ADU INCOME

Allows ADU remtal Income 19 help you gqualily of to consolidate

INVESTOR CASH FLOW (DSCR)

Cualify usirg sobely rertal Incon

@ 1o finance an
anatruction costs with a rate and term refinonce
Irvegtmmient propery

1099

Secure & haerse ssing your 1099 incame ferms

FOREIGN NATIOMNAL

ncing for & vacation of irrestment property in the LS without Ining

ASSET QUALIFIER

Qualify for a morigage

sclely Using your assets
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - Aug 31, 2026
based on MLS data in San Diego County. Sorted by volume

Rank First Name Last Name List # List $ Buy # Buy $ Total # Total $

51 Jonathon Shea 24 $31,258,945 8 $12,386,415 32 $43,645,360
52 Betty Toroyan 3 $11,565,000 8 $31,729,000 1 $43,294,000
53 Talechia Plumlee-Baker 9 $24,022,500 8 $19,046,500 17 $43,069,000
54 Erik Anderson 3 $4,555,000 4 $38,035,000 7 $42,590,000
55 Mike Chiesl 26 $31,159,000 " $11,355,000 37 $42,514,000
56 Nadia Colucci 13 $21,212,000 14 $21,193,428 27 $42,405,428
57 Tamara Kapa 17 $26,512,464 9 $15,861,486 26 $42,373,950
58 Greg Gorsuch 10 $40,754,000 1 $1,095,000 1 $41,849,000
59 Jordan Beal 8 $21,115,000 8 $20,357,247 16 $41,472,247
60 Shawn Rodger 5 $28,560,000 3 $12,830,000 8 $41,390,000
61 Denny Oh 16 $26,645,318 10 $14,607,500 26 $41,252,818
62 Angel Flores 17 $13,600,999 38 $27,077,500 55 $40,678,499
63 Jason Saks 8 $32,800,320 4 $7,573,000 12 $40,373,320
64 Sean Caddell 7 $17,962,000 6 $22,348,320 13 $40,310,320
65 Krista Sozinho 3 $5,865,000 8 $34,290,000 " $40,155,000
66 David Thayer 12 $14,103,800 18 $25,821,950 30 $39,925,750
67 David Butler 12 $27,065,000 6 $12,755,000 18 $39,820,000
68 Jeff Rosa 22 $25,519,000 13 $14,268,500 35 $39,787,500
69 Ray Shay 19 $30,949,052 4 $8,281,588 23 $39,230,640
70 Daniel Greer 6 $20,933,730 3 $18,240,000 9 $39,173,730
71 James Nelson 9 $20,075,000 8 $18,689,000 17 $38,764,000
72 Marilyn Comiskey 6 $21,525,000 5 $17,000,000 1 $38,525,000
73 Eric Chodorow 9 $24,801,500 4 $13,640,936 13 $38,442,436
74 Eric Comer 6 $26,350,000 3 $11,800,000 9 $38,150,000
75 Elizabeth Reed 7 $21,384,000 4 $16,674,000 n $38,058,000
76 Bryan Devore 28 $30,382,332 5 $7,224,000 33 $37,606,332
77 Steve Ploetz 17 $30,426,000 6 $7,141,500 23 $37,567,500
78 Twana Rasoul 6 $6,212,000 23 $31,351,000 29 $37,563,000
79 Delorine Jackson 4 $19,090,000 4 $18,450,000 8 $37,540,000
80 Nancy Beck 18 $26,651,664 8 $10,755,375 26 $37,407,039
81 Voltaire Lepe 19 $18,855,935 19 $18,392,385 38 $37,248,320
82 Arianna Schwarz 22 $32,529,400 4 $4,506,000 26 $37,035,400
83 Romina Nassif 4 $13,155,000 4 $23,850,000 8 $37,005,000
84 Vincent Crudo 6 $12,229,000 5 $24,680,000 n $36,909,000

44 . October 2026

Rank First Name Last Name  List # List $ Buy # Buy $ Total # Total $

85 Mark Green 31 $36,802,000 0 $0 31 $36,802,000
86 Craig Lotzof 5 $32,335,000 2 $4,249,000 7 $36,584,000
87 Katie Nelson 8 $17,925,000 8 $18,510,000 16 $36,435,000
88 Kristyna Lukacova 2 $2,974,000 20 $33,208,233 22 $36,182,233
89 Catrina Russell 19 $26,003,000 8 $10,103,718 27 $36,106,718
90 Brendan Flynn 2 $13,175,000 4 $22,880,000 6 $36,055,000
91 Jim Mclnerney 3 $6,900,000 4 $29,005,000 7 $35,905,000
92 Gwyn Carter Rice 3 $6,595,000 6 $28,871,500 9 $35,466,500
93 Eric Matz 18 $26,764,283 8 $8,585,000 26 $35,349,283
94 Kyle Murphy 6 $16,220,000 7 $19,109,000 13 $35,329,000
95 Ryan Stafford 1 $6,800,000 7 $28,488,000 8 $35,288,000
96 Steven Cairncross 1 $24,245,000 6 $10,921,300 17 $35,166,300
97 Cheree Bray 12 $13,381,500 14 $21,501,280 26 $34,882,780
98 Tyler Hagerla 16 $13,542,000 21 $21,298,490 37 $34,840,490
99 Bern McGovern 9 $11,994,000 14 $22,820,000 23 $34,814,000
100 Gina Vreeburg 7 $17,865,000 5 $16,865,000 12 $34,730,000

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

AZTEC

PROPERTY INSPECTIONS

Sewer Line Inspections

CERTIFIED AND TRUSTED IN THE SAN DIEGO
AREA SINCE 2004!

¢ Multiple inspectors provided for large properties

¢ Mold Testing & Inspections

Pool & Spa Inspections

Drone Roof Inspections

aztecpropertyinspections.com

(858) 245-9329 | info@aztecpropertyinspections.com
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - Aug 31, 2026
based on MLS data in San Diego County. Sorted by volume

Rank First Name Last Name List # List $ Buy # Buy $ Total # Total $ Rank First Name Last Name List # List $ Buy # Buy $ Total # Total $
101 Valerie Zatt 6 $15,928,500 5 $18,653,000 n $34,581,500 135 Tyler Polan 5 $14,830,630 4 $14,378,500 9 $29,209,130
102 Rob Aumann 6 $21,927.888 4 $12,491,388 10 $34,419,276 136 Kevin Chhum 6 $6,577,250 29 $22,552,990 35 $29/130,240
103 Noah Grassi " $14,043,899 n $20,200,948 22 $34,244,847 137 Michi Suzuki 10 $16,780,500 9 $12,283,000 19 $29,063,500
104 Keith York 1 $21,486,222 6 $12,630,000 17 $34116,222 138 Amy Green s $17.592,500 3 $11.447.500 " $29,040,000
105 Janna Hernholm 7 $13,880,000 7 $19,985,000 14 $33,865,000

139 Julia Duncan 7 $19,123,000 4 $9,687,560 n $28,810,560
106 Evan Smith 2 $29,202,020 2 $4,420,000 4 $33,622,020

140 Cara Steele 6 $9,380,000 6 $19,326,603 12 $28,706,603
107 Heather Manion 3 $18,000,000 2 $15,600,000 5 $33,600,000

141 Ryan McGovern 0 $0 8 $28,651,426 8 $28,651,426
108 Seth OByrne 9 $21,327,000 6 $12,067,000 15 $33,394,000

142 Ruth Ann Fisher 4 $17,856,000 4 $10,745,000 8 $28,601,000
109 Andrew Appleby 6 $14,930,000 4 $18,290,000 10 $33,220,000

143 Carlos Gutierrez 12 $17,446,500 5 $10,835,000 17 $28,281,500
10 Patty Cohen 4 $14,000,000 5 $18,952,950 9 $32,952,950

144 Chris Martin 4 $19,505,000 2 $8,600,000 6 $28105,000
m Philip Buckley 7 $26,375,000 3 $6,080,000 10 $32,455,000

145 Michael Sabourin 10 $14,657,250 9 $13,210,260 19 $27,867,510
12 Tracie Kersten 4 $14,223,000 4 $18,150,000 8 $32,373,000

146 Felicia Bell 2 $5,103,000 5 $22,725,000 7 $27,828,000
13 Michelle Warner 18 $22,445,600 9 $9,811,911 27 $32,257,5M

147 Linda Daniels 1 $5,525,000 6 $22,301,400 7 $27,826,400
14 Stephanie Cowan 10 $16,841,400 10 $15,353,500 20 $32,194,900

148 Karen Smith 31 $27792,438 0 $0 31 $27792,438
15 Benn Vogelsang 7 $23,685,000 2 $8,300,000 9 $31,985,000

149 Lindsay Himmel 9 $19,145,000 2 $8,570,000 1 $27715,000
e Rachael Kaiser 4 $15,254,000 10 $16,584,000 14 $31,838,000

150 Adam Wolf 6 $6,185,000 15 $21,516,000 21 $27,701,000
n7 Katie Herrick 9 $22,499,000 6 $9,176,400 15 $31,675,400

. Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
18 Madeline Foley 22 $20,323,000 10 $11,217,000 32 $31,540,000 month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

19 Caren Kelley 4 $19,497,000 2 $11,979,806 6 $31,476,806
120 Roseanne Martin n $14,527,500 13 $16,675,000 24 $31,202,500
121 Chris Heller 23 $19,858,625 12 $11,280,000 35 $31,138,625
122 Kevin Silberman 9 $17,474,500 10 $13,490,000 19 $30,964,500
| - - a ek o I - L - 1
123 John Selby 15 $15,299,375 12 $15,590,225 27 $30,889,600 ,"‘_)}_1 me Ltrus te {:l X l]L" l’t 1S,
124 Ranni Huang-G 5 18,495,000 2 12,225,000 7 30720,000 231Y, ] Ao Fh oo ] l ] TV
vang Greer * ’ ’ A new place to call home.
125 Jeffrey Nix 16 $16,387,499 14 $13,909,418 30 $30,296,917
126 Susana Corrigan 4 $22,650,000 2 $7,540,000 6 $30,190,000
127 Meriah Druliner 17 $23,544,109 5 $6,605,000 22 $30,149,109
128 Michael Wolf 14 $13,437,899 13 $16,513,138 27 $29,951,037
129 Morgan Baiton 7 $9,071,000 1 $20,844,000 18 $29,915,000 Dylan Hoffman
= L] L] -
130 Meghna Surana 13 $19,246,000 6 $10,595,000 19 $29,841,000 Producing Branch Manager - NMLS # 404652 Orl npolnt
O: B55925.5T1
131 Brian Cane 21 $25,574,500 3 $4,187,000 24 $29,761,500 dylanhoffman@originpoint.com Mortgage
155 5 Highway 101, 5te ¥, Solono Beach, CA 92075
132 Ken Pecus 14 $21,277,500 4 $8,293,000 18 $29,570,500
N El—-—lr— CirgmnPoint (Operoting os OngenPoing Morngs mnOCAY MMLS B2 For liconsng nformaton st www rmlzoonsumsraconss ong. Equal Housng Lender Conditinns
133 Drew Davis 8 $16’925'000 7 $12’465’000 15 $29’390’000 ray spply: G;.'E:u!ir-u?n thie -sl.u‘.:rl-;'ll Eﬁ ] l.?-._ Dwinﬁbhl.{-‘”?g::w LLC ot e ol the legal mﬂlegiﬂ"pcil". LLE. CA Licerded by the EM'WE:E c-‘qf-:x.lm:-u'l :l:l.xec Lo and
Irmorection under the California Residentiol Martgoge Lending Act
134 Frances Mouser 26 $24,039,499 4 $5,345,000 30 $29,384,499
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TOP 200 STANDINGS

Teams and Individuals Close Date Jan 1, 2026 - Aug 31, 2026
based on MLS data in San Diego County. Sorted by volume

Rank First Name Last Name List # List $ Buy # Buy $ Total # Total $
151 Marc Lotzof 7 $10,160,000 4 $17,404,300 1" $27,564,300
152 Stanley Krimerman 9 $12,064,000 10 $15,446,500 19 $27,510,500
153 Hillary Biscay 1 $1,755,000 7 $25,635,000 8 $27,390,000
154 Rebecca Roman Stevens 20 $16,730,000 9 $10,542,900 29 $27,272,900
155 Salvatore Cefalu 10 $12,511,500 7 $14,655,000 17 $27166,500
156 Shawn Bengtson 8 $20,378,000 2 $6,775,000 10 $27,153,000
157 Linda Sansone 4 $15,630,000 3 $11,510,000 7 $27140,000
158 Glen Henderson 23 $23,752,799 3 $3,355,000 26 $27107,799
159 Christie Duguid 5 $8,730,000 14 $18,377,500 19 $27107,500
160 Jorge Ahuage 9 $14,420,000 5 $12,655,000 14 $27,075,000
161 JD Esajian 14 $21,481,000 4 $5,500,000 18 $26,981,000
162 Lisa Sanshey-Beaudin 20 $25,251,347 2 $1,519,900 22 $26,771,247
163 Darren Schneider 1" $13,701,000 7 $13,036,000 18 $26,737,000
164 Joseph Arendsen 14 $16,643,600 5 $9,751,275 19 $26,394,875
165 Nathaly Vera 3 $1,681,000 34 $24,663,000 37 $26,344,000
166 Michel Goldstein 7 $15,532,000 5 $10,750,000 12 $26,282,000
167 Tom North 6 $11,428,000 10 $14,626,000 16 $26,054,000
168 Omar Elminoufi 23 $21,569,050 6 $4,460,640 29 $26,029,690
169 Seth Chalnick 7 $17,585,350 5 $8,417,000 12 $26,002,350
170 Debe Mclnnis 6 $13,344,000 5 $12,600,000 n $25,944,000
7 Brett Dickinson 4 $18,575,000 3 $7,250,000 7 $25,825,000
172 Peter Caspersen 8 $15,285,500 6 $10,518,000 14 $25,803,500
173 Oleksandra Galanis 4 $4,096,999 17 $21,695,300 21 $25,792,299
174 Jesse Ibanez 14 $14,886,750 12 $10,760,728 26 $25,647,478
175 Melissa Westfall 24 $23,870,500 2 $1,753,000 26 $25,623,500
176 Jenna Hoyas 0 $0 14 $25,503,990 14 $25,503,990
177 Cideer Saco 16 $11,915,500 14 $13,552,000 30 $25,467,500
178 Craig Gagliardi 5 $9,083,500 4 $15,680,700 9 $24764,200
179 Steven Sladek 18 $19,370,246 6 $5,325,000 24 $24,695,246
180 Jon Granston 2 $7,325,000 5 $17,368,450 7 $24,693,450
181 Kurtney Wolters Noonan 5 $19,342,000 4 $5,235,000 9 $24,577,000
182 Cay Bohnsack 7 $12,899,000 8 $11,675,000 15 $24,574,000
183 Allen Jackel 4 $7,530,000 7 $16,949,000 1" $24,479,000
184 Kyndal Dejurnett 12 $15,873,000 8 $8,604,570 20 $24,477,570

48 - October 2026

Rank First Name Last Name List # List § Buy # Buy $ Total # Total $

185 Sharon Robinson 15 $19,961,994 4 $4,470,047 19 $24,432,041
186 Julie Houston 16 $20,285,500 3 $4,137,990 19 $24,423,490
187 Carole Downing 10 $11,649,500 7 $12,754,225 17 $24,403,725
188 Sandra Copeland 7 $16,767,800 4 $7,614,750 n $24,382,550
189 Ramon Maldonado 6 $7,535,000 18 $16,833,000 24 $24,368,000
190 Tami Fuller 17 $20,380,000 3 $3,985,000 20 $24,365,000
191 Keaton English 20 $23,670,900 1 $680,000 21 $24,350,900
192 George Bukes 13 $13,177,995 10 $11,166,375 23 $24,344,370
193 Melissa Steele 9 $8,426,500 n $15,911,700 20 $24,338,200
194 Vanessa Munoz 21 $17,568,997 10 $6,710,990 31 $24,279,987
195 Elliott Ahajanian 5 $15,705,000 3 $8,560,000 8 $24,265,000
196 Rick McCandless 10 $11,846,500 10 $12,365,000 20 $24,211,500
197 Ryan White 5 $15,715,000 4 $8,445,000 9 $24,60,000
198 Cherie Harrington 12 $14,589,750 10 $9,521,982 22 $24,111,732

199 Chase Penrose 5 $7,740,000 10 $16,339,900 15 $24,079,900
200 Alissa Anderson 3 $2,535,000 16 $21,486,720 19 $24,021,720

Disclaimer: The Pacific Southwest Association of REALTORS® (PSAR) compiled this report from CRMLS data. It covers sales closed by the primary agent, year-to-date through the prior
month, by members of PSAR, SDAR, or NSDCR, credited by DRE license number. Some sides are omitted where an MLS record was incomplete. PSAR and San Diego Real Producers
do not alter MLS records and do not warrant the accuracy of data reported by others.

Mortgage
Like You Megan It.g

For Guaranteed Success, You Need The Geek!

Sean Cahan | president
NMLS #309034

@TheMortgageGeek C O r n e rSt 0 n e
TeamCahan@CFMTG.com rl F I R S T M O RT G A G E

866.815.1803

% ©2023 Cornerstone First Mortgage. All Rights Reserved. NMLS ID #173855. Equal Housing Lender.
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the need arises.

Great Rate: Matthew Moreno
NMLS#1885084

® NMLS#1413213 )
RE SOIVE DRE#02101007
REAL ESTATE SOLUTIONS
@_" greatratehomeloans.com
Fo R You R 5810 El Camino Real | Carlsbad, CA 92008
F Protect Your Home, Secure Your
% : ; - p Future: The Power of Trusts & Life
h d ' : Insurance
' - ' . A power combo that homeowners
i Te By overlook is having a trust and life

insurance. A trust ensures your home
transfers smoothly to heirs, avoiding
probate delays. Life insurance provides
- financial security, covering mortgage
= ; : payments and expenses if the
unexpected happens. Together, they

':_ S ¢ can safeguard your family's future and
WHEN DEALS GET HARD, WE HELP T protect one of the largest assets.
YOU FIND THE RIGHT PLAN. . |

What typs ofllf.! insurance
and trust is best for you and
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If traditional financing isn't working, a property needs a different o SN e

exit, or the transaction requires the right investor, REsolve brings -

tDEE}ThEI’ I."‘_,ElpitEiL aCQLJiSitiDI"‘I Dptions, deal strategy, and an active Securities olfered through Kestra Investment Services, LLC (Kestra [S), member FINRASSIPC, Invesiment advisory services

. . : offered through Kestra Advisory Services, LLC (Kestra AS); an affiliate of Kestra 15, The opinions expressed herein are solely
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vgs1o etwork to PIUTIOWNE the authors "and do not reflect the opinions of Kestra 15 or Kestria AS. Kestra IS, Kestra AS, and Modern Wealth Collective®

do not approve, endorse, nor are affiliated with external web sites linked herein or any of the material ¢contained therein
FINANCING - ACQUISITIONS - INVESTOR OPPORTUNITIES - DEAL STRATEGIES

Modern Wealth Collective® 15 not affliliated with Kestra 15 or Kestra AS. CA Insurance License #0G04997.
Investor Disclosures - hitps:/fbit.ly/KF-Disclosures
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LINKED
ESCROW

Escrow Built Around
How Agents Work

Faster closings. Happier clients. More time for you.

_}f:.. OME DEDICATED ESCROW OFFICER 2
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PROACTIVE COMMUNICATION =- Eé =
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TRANSPARENT PRICING = ]
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SKYSLOPE COMPATIBLE = =

SAN DIEGO

*Escron Instructons will be sent oot 24 hours offer recespst of the eamest money
depomt and prebmnony ttle repor

INSPECTION
by ~Sforstars S §

SEMPER FI

FUN D

With every Inspection we provide a
donotion to Semper Fi & America’s
Fund,

This charity provides assistnace to

our local veterans and octive duty
service members!
Thank you for helping us donate
over $30,000 in the lost 3 years/!

“Avocadoe
Inspectors”

CONTACT
(1) 800-720-2844 V2
info@forsterhomeinspections.com
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@WE Revive.

SCAN QR fo get your free

TURN FIRERS'INTO FIJIITIIHES, ey Sic Oy icp auide

: : d &g with case sfudies fo
WITHOUT LIETING' AFINGER. 220 reio vou revve vour

' ' 7 . Julrd soles pipeline and

Discover how top agents are turning il \/OUT bq.nk: account.
the toughest homes into fast closings: '
and extra income, no extra eﬁqrt
no siress, no surprises.

In a recent challenging situation,
o WeRevive was the only one who
». got creative and found a real
solution for the seller. That
kind of problem-solving is
'S why | keep choosing them,
CLEVE SHIRLEY
Regitor | WeaRevive VIP =
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

What if One Conversation
Could Save Your Seller $50,0007?

Protecting your clients doesn't end at closing.

New Venture Escrow provides an added layer of protection against post-closing
disclosure claims with our exclusive Seller's Protection Insurance Policy.

Courtney Louis Tania Marks

VICE PRESIDENT OF SALES VICE PRESIDENT OF SALES
Courtney@NewVentureEscrow.com Tania@NewVentureEscrow.com
858.229.9035 619.807.0711

CALL US BEFORE YOUR NEXT LISTING CONSULTATION!

Servicing all of California

Del Mar | Carlsbad | Chula Vista | Mission Valley | Laguna Niguel | Temecula | Rancho Mirage | Sherman Oaks

New Venture Escrow is not a licensed insurance agent, broker, or insurer. New Venture Escrow does not solicit, sell, negotiate, underwrite, or provide insurance coverage or
advice, and has no responsibility for any associated insurance. *This is not based in partnership with New Venture Escrow. It is simply an available option for all qualified sellers




