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Don’t Just List It.
Make Them Want lIt.

Buyers decide quickly. Make your listing stand out from the start.
We stage homes to photograph beautifully, shine enline, and inspire buyers to act.

(804) 840-1563 » contact@diladesign.com = www.diladesign.com
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From the High $300s!

Arcadia

? HENRICO, VA

SCENIC OPEN SPACES,

AMAZING AMENITITIES &
b M UNMMATCHED CONVENIENCE!

= | Bl

MORE TO T

: i i Single Family Homes ¢ Townhomes
ExPLORE! | B R s urTo 2,889 SQ FT

RESORT-STYLE POOL | CLUBHOUSE I POCKET PARKS | TRAIL SYSTEMS WITH ACCESS TO VIRGINIA CAPITAL TRAIL
COMVENIENT TO VARINA LIBRARY, DOWNTOWN RICHMOND, RIC AIRPORT, AMD MORE!

From the Mid $500s!

The Parke

at Cold Creek

? MOSELEY, VA

ACTIVE 55+ COMMUNITY
WITH LOW-MAINTENANCE,
SPACIOUS HOMESITES
Single Family Homes
urTo 2,604 SQFT
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CLUBHOUSE [ BOCCE BALL COURT | PICKLEBALL COURT | WALKING TRAILS SYSTEM | YARD MAINTEMANCE
CONVENIENT TO MOSELEY, SWIFT CREEK RESERVOIR, GOLF & SPORTS CLUBS, AND MORE!

YOUR INTRODUCTION TO TWO OF RICHMOND'S
H OM E S NEWEST, INTENTIONALLY-CRAFTED COMMURNITIES
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If you are interested in contributing or nominating REALTORS® for features, please email Wendy@RealProducersKBTeam.com.

HOME LOANS

Arbor Home Loans | Richmond

308 Granite Avenue ¢ Richmond, VA 23226
Licensed in VA and NC

JUSTIN FRIEDRICHS

Mortgage Loan Originator
NMLS # 1073887
M: (804) 339-7532
www.JustinLoans.com
ArborHL.com/contact/JFriedrichs

EVAN RUTHERFORD
Mortgage Loan Originator
NMLS # 1513339
M: (757) 773-3826
ERutherford@ArborHL.com
ArborHL.com/contact/erutherford

Licensed by the Department of Financial Protection and Innovation under
California Residential Mortgage Lending Act, Branch License # 4131248; CalCon
Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending
NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite
305, San Diego, CA 92180. For more licensing information visit: https:/ar-
borhl.com/licensinginformation/. All products are not available in all states. All
options are not available on all programs. All programs are subject to borrower
and property qualifications. This is an Advertisement.
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We have a unique portfolio of lending options
for second homes or investment properties.
Call our team today to discuss the best option for you!

e Holding the property in an LLC

e Up to 100% financing for Medical Professionals

e Qualifying using estimated rental from the new property
e Helping with 1031 exchanges




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

BUILDER
Mungo Homes
(804) 814-4546
Mungo.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL
CONTRACTOR

SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

FLOORING & TILE
Better Floors

(804) 378-1405
BetterFloorsINC.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
Floorcoveringsinternational.com/
locations/us/va/North-Richmond/

GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com
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HOME & OFFICE ORGANIZING
Tidyish

(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential
Inspection LLC

(804) 653-0302
TriviumInspection.com

Worsham Home Inspections
(804) 350-2164
Worshamlnspections.com

INSURANCE AGENCY
Atkinson Insurance Agency
(804) 789-0795
AtkinsonlnsurancAgency.com

Torcia Agency —
Goosehead Insurance

(757) 785-0448
Goosehead.com/KevinTorcia

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

MOLD REMEDIATION
All Dry Services

(804) 583-6363
MyAIIDry.com/
East-Richmond-Virginia

MORTGAGE

Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage

Joe Dunn

(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(704) 231-5582
Lisa.Rhead@hilldrup.com

PHOTOGRAPHER
River City Media
(804) 389-9884
RiverCity.Media

PHOTOGRAPHY &
VIDEOGRAPHY

Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and

Drain Cleaning

(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
PMI Presidential

(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
Junkluggers.com/Central-VA

STAGING

Designed 2 Sell

(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesLLC.com/
Staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
AbsolutePestSolutions.com

TITLE SERVICES

Atlantic Coast Settlement
Services Inc.

Lori Kistner

(804) 541-6677
ACSettlement.com

TRAILER RENTALS /
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

VIDEO SERVICES
The Perfect Plat
(804) 845-1366
ThePerfectPlat.com

J_ﬂ“ﬁxmggerg Close more deals and sell faster with
Yk pompame e JUNk Removal The Green Way® _

Eco-Friendly Junk Removal for Real Estate Professionals

S 3N
{g!."-"" L]

{AY

5+, We're on a mission to donate, recycle, and rehome
Y37 as much as possible to keep items out of landfills!

= Eco-Friendly Junk Remaoval for Homes and Businesses
« We Declutter and Cleanout to Prepare Homes for Sale
« Same-Day and Next Day Appointments are Available

= Exceptional 5-Star Service and On-Time Arrival

Call 804-581-6515 or scan the QR code
to schedule a FREE, no-obligation estimate!

£ 2025 Junkluggers Franchising SPE LLC. All nghts reserved, Each location independenthy owned & operated

WATER & MOLD RESTORATION
& CLEANUP EXPERTS

AMAZ|NG
:

ISTING
PHOTOS

THE
PICTURE

PERFECT
LISTINGS

Next-Day Delivery by 10
Photos Video Floor Plans 3D Tours i :
¥ d . { 24 /l 7 EMERGENCY |
Schedule Your ; SERVICE
Next Photoshoot -

(804) 522-0544

Richmond Real Producers - 7



MEET THE REST OF
THE KB TEAM!

Meet
The

Team

Kristin Brindley Danielle Biglin Wendy Ross v
Publisher Associate Publisher Operations Manager

Follow Us Online!

o

Richmond Real Producers Richmond Real Producers
@realproducersrichmond @realproducersrichmond

Philip Andrews
Photographer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

S CO5M | ghassic

Superior Stone Solutions

Expert Craftsmanship
Precision Technology
Award-Winning Showroom

Largest Selection of Natural
Stone & Quartz Products in VA

Get a free estimate today!

804-378-1100

ClassicGranite.com/RealProducers

The Fenway - Clay Street Builders -
Richmond Homearama 2021
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Unpacking & Organizing
forelevat ed moves

TIDYIEH

scan to see how we support maves

el ¥
3 d -,
— g |
o o -a

REALTORS® & LENDERS
GOT CLIENTS?

We help your buyers get
properly insured

quickly and correctly—so
your closings stay on track.

Vv Fast quotes
Vv Seamless communication
v No last-minute surprises

Make us your go-to '
Insurance partner. .

Scan to refer a client today.

READY TO GET A
QUICK QUOTE?

SCAN the QR code
6 goosehe&:f or caII us directly.

INGURANCE

(757) 785-0448
TeamTorcia@goosehead.com

The #1 Goosehead Agency in Virginia -

NEWISERVIGE:
A | L LT
SOLAR Inspections!

Certified to inspect: solar system components -«
evaluate approximate power bill reductions - life left
in systems & even set appraisal values!

REST W FLASY

Justin Rest
InterNACHI Certified Inspector

justin@rest-ez.com
(804) 380-0696
www.rest-ez.com

0 Rest Easy Inspections LLC

Richmond Real Producers - 9



PHOTOGRAPHY FOR
Builders, Designers,
Architects, and Realtors

: | e
Philip Andrews () %EE'
@ philip@rivercity.media ﬁ o
® (304) 913-2365 o) [=l;
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October is one of those rare months that feels both calm and
full of possibility. It’s a season of harvest — a time to appreciate
the results of the hard work we’ve put in throughout the

year, reflect on the journey so far, and look ahead to the final
months with renewed purpose.

At Real Producers, we’re continually inspired by the heart and
resilience within this community. Every relationship built,
story shared, and success celebrated reminds us that what

we accomplish means even more when we have a strong
community surrounding us.

That spirit of appreciation makes the timing of our next event
especially fitting. We’re looking forward to gathering together
for our Gratitude Gala on November 5th — an evening
dedicated to connection, celebration, and showing appreciation
for the incredible people who make this community what it is.
We can’t wait to see everyone there!

As the leaves change, let’s hold onto this:
“What we nurture all year, we celebrate this season.”

Here’s to reflection, gratitude, and celebrating the connections
that make the journey worthwhile.

Owner/Publisher

Richmond Real Producers
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

RICHMOMD

o« REAL PRODUCERS.

powered l'::,' I.II TEARA

SAVE THE DATE ——

NOVEMBER 5, 2026

o hearlwarming evening where 1 e fogether 1o spread kindness and joy this holidoy season
v wibes, meaningful moments, and the chance to make a real difference in our community

wvents, email info@richmandrealproducers. com

Voted THE BEST by
¢4+ Richmond Times-Dispatch

Best

raem 6 Yedrs in a Row!

SHOCKINGLY
GOOD SERVICE

‘55 Electrical
Solutions

No Tricks—Just Bright Homes!

Haunted houses are fun... but not when it’s your listings! Keep every home bright, safe, and
ready for showings. From quick fixes to full electrical upgrades, we make sure your listings shine.

Schedule an electrical check-up today! 804-836-7914 - SSElectricalRVA.com

Richmond Real Producers - 11



Stan for Fros
In-homg 2

=S

Appointmant

S H AUN ME ALY & PHOTO BY PHILIP ANDREWS

GLENN MCLAUGHLIN

——FLOOR COVERINGS INTERNATIONAL - RVA—

The People Behind Every Perfect Step

ost people do not think about

flooring until they have to.

And when they do, it often
comes with a long list of decisions,
timelines, and unexpected stress. Shaun
Mealy saw that firsthand.

After years of moving between

construction, installations, and even
time spent in foodservice, he realized

12 - October 2026

something was missing in the customer
experience. People were being asked to
make major decisions about their homes
in environments that did not reflect
how they actually live. That disconnect
became an opportunity.

Instead of asking customers to drive
back and forth to showrooms, Shaun
leaned into a different model. One that

meets people where they are, both
physically and mentally. Today, as the
owner of Floor Coverings International
in Richmond, he leads a business built
around convenience, clarity, and trust.

“We can come to you and in one
appointment evaluate your space, show
you samples in your lighting against
your cabinets and furniture, and work

through all the options to find what is
best,” Shaun explains.

Alongside him is Glenn McLaughlin,
whose steady, relationship-driven
approach balances the operation. With
over a decade in the flooring industry,
Glenn brings both experience and
consistency to every project.

“Being able to help solve problems for
customers and see the project through
to the end is what makes it rewarding,”
Glenn shares.

Together, they have created a
partnership that blends hands-on
expertise with a genuine commitment
to people.

A Different Kind of

Flooring Experience

Floor Coverings International is
not just about installing floors.
It is about simplifying a process
that can easily overwhelm
homeowners and agents alike.

Based in Henrico County and serving
the greater Richmond area, the team
brings a mobile showroom directly to
each client’s home. With thousands of
samples available on-site, clients can see
options in their own lighting, alongside
their furniture, and within the context
of their daily lives.

That shift changes everything.

“We show up with approximately 3,000
samples,” Glenn says. “Most of the time,
the customer is able to see everything
and even get pricing before I leave.”

PARTNER SPOTLIGHT

For busy real estate professionals, that
efficiency is invaluable. Instead of
coordinating multiple appointments or
sending clients to different locations, the
process becomes streamlined and far
more manageable.

Shaun sees it as more than a
convenience. It is a way to better serve
both agents and homeowners during
one of the most important transitions in
their lives.

“Floors are one of the first things buyers
notice,” he explains. “They reflect the
overall care of the home and can give
buyers confidence to move forward.”

Experience That Runs Deep

What sets this team apart is not just
the model. It is the depth of knowledge
behind it.

Shaun has been in and around flooring
since the early 90s, with experience
that ranges from retail leadership

to hands-on installations and home
building. That background gives him

a perspective that goes far beyond
surface-level recommendations.

“I'have been in flooring since the early
90s,” he says. “There have been so many
changes, and if you are not constantly
working on it, it is hard to keep up.”

Glenn echoes that sentiment from his
own path. After entering the industry
post-college, he has spent the last twelve
years learning, adapting, and growing
with the ever-changing landscape of
products and design trends.

Together, they understand not only what
works, but why it works.

Their approach is rooted in education as
much as execution. They guide clients
through decisions with patience and
clarity, knowing that most people do not
update their floors often enough to feel
confident navigating the options alone.

A Team That Takes

Pride in the Details

Behind every project is a team that takes
the work seriously.

Richmond Real Producers - 13



Shaun leads with intention, building

a group that prioritizes both
craftsmanship and character. His team
includes Glenn, Kevin, and several other
key members who handle everything
from sales to operations to installations,
all working together to create a seamless
experience from start to finish.

“I truly feel we have the best
people in the industry,” Shaun says.

Shaun and his son enjoying some playtime
at the park.

14 - October 2026

“Everyone believes in doing the best
work possible and doing what is right
for the customer.”

That mindset shows up in the details.

At times, Shaun admits he has to
encourage his team to move faster
because they are so focused on getting
every aspect just right. It is a problem he
is more than willing to have.

Their shared commitment creates
consistency, something that both agents
and homeowners can rely on.

“We want to make a stressful time
easier,” Glenn adds. “If we can simplify

the process even a little bit, that is where

we see the most success.”

Life Beyond the Job

Outside of work, both Shaun and Glenn
stay grounded in the relationships and
routines that matter most.

For Shaun, family has always been
central. As the middle of five siblings,

he grew up surrounded by energy,
competition, and connection. Today, that
same spirit carries into his life with his
seven-year-old son, who shares his love
for staying active and exploring.

From skiing trips to outdoor adventures,
Shaun values time spent moving,
experiencing, and making memories.

Glenn’s life is rooted in Richmond,
where he has built both his career and
his family. Married for five years with
two daughters, he enjoys the rhythm of
everyday moments, from T-ball games
to evenings with friends.

“My family and I enjoy everything from
local restaurants to just hanging out
with our group of friends,” he shares.

Their homes are just as lively as their
workdays. Glenn’s English lab, Cash,
and cat, Stella, add to the mix, while
Shaun embraces the same energy
through his active lifestyle and family-
centered routines.

Both men share a common thread. No
matter how busy work becomes, they
prioritize being present for the people
who matter most.

1§y 1t :rtt,

- !
d puw

Looking Ahead
As Floor Coverings International

Together, they are not just installing
floors. They are building trust, one home

continues to grow in the Richmond at a time. ¥
market, Shaun and Glenn remain .
focused on building something that lasts. '

FLOOR COVERINGS

For Shaun, that means continuing to
refine the process, strengthen the team,
and stay true to the values that built the
business in the first place.

CONTACT
uUs!

For Glenn, it includes expanding his
own growth, both within the company
and beyond.

Their shared philosophy is
simple, but powerful.

“Your name is everything,” Shaun says.
“Always try to do what is right, and it
will come back to you.”

Glenn adds his own perspective, shaped
by years in the field. “The harder you
work, the more good luck seems to come
your way.”

Richmond Real Producers - 15



AGENT SPOTLIGHT

The Power
of Being a
Connector

BY GEORGE PAUL THOMAS
PHOTOS BY PHILIP ANDREWS
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“I TRULY BELIEVE THERE’'S ENOUGH BUSINESS FOR ALL OF US.” IT'S A SIMPLE
STATEMENT, BUT FOR MELISSA OEFELEIN, IT'S A PHILOSOPHY THAT HAS SHAPED
AN ENTIRE CAREER—ONE BUILT NOT ON COMPETITION, BUT ON CONTRIBUTION,
RELATIONSHIPS, AND AN UNMISTAKABLE SPARK THAT DRAWS PEOPLE IN FROM
THE MOMENT THEY MEET HER.

Spontaneous, authentic, and
undeniably outgoing, Melissa
brings a natural warmth
into every room she enters.
That same energy has fueled
her journey from a small-
town upbringing in Salem,
Virginia, to becoming one of
Richmond’s top-performing
independent agents. But
behind the cheerful, spunky
personality is a steady
determination that has

been there all along, quietly
guiding her path forward.

From Cheerleader

to Self-Starter

Long before real estate
entered the picture, Melissa
was already someone people
noticed. Growing up, she
was the hometown favorite
cheerleader in Salem. It was
not just about school spirit—
it was about leadership,
presence, and learning how
to connect with people in a
way that felt genuine.

While attending college, she
balanced her studies with
waitressing, sharpening
her ability to read people,
anticipate needs, and build
rapport quickly. Even then,
she carried a mindset that
extended beyond part-time
work. She was already
thinking about building
something meaningful,
something long-term.

An Accidental Start That
Changed Everything
Melissa often laughs when
she says she “accidentally”
became a REALTOR®, but

the story reveals just how
naturally she stepped into
the role. At just 20 years old,
while still in college, she
applied for a position as an
assistant at Pheasant Ridge
Condominiums. What began
as a job quickly turned into
an opportunity.

Within six months, she
and the lead agent sold

32 high-end condo units.
Buyers began handing her
earnest money deposits
and asking her directly
for help. It became clear
that she was not just
assisting—she was already
operating as an agent.

When she shared her
desire to pursue real estate
full-time, she was warned
it would mean “beating

the bushes.” Instead of
discouraging her, that
moment ignited something
deeper. She enrolled in real
estate school the very next
day and never looked back.

Since launching her

career in March of 2002,
Melissa has built a thriving
business grounded
entirely in referrals.

No purchased leads, no
shortcuts—just consistent
effort, strong relationships,
and a commitment to

showing up for people
in meaningful ways.

Today, as an Associate
Broker with Keller Williams
Richmond West, she
continues to thrive as a solo
agent while producing at
an exceptional level. Last
year alone, she closed $13
million in volume across 27
units, earning recognition
as one of Keller Williams’
Top Independent Agents,
ranking number one in
volume and number two in
GCI and units. Yet despite
the impressive numbers,

it is not numbers that
motivate her most.




What matters most is the
long-term connection.
Melissa finds fulfillment in
walking alongside clients
through different seasons
of life, from first homes

to growing families and
beyond. She hosts six to eight
client appreciation events
each year, creating space
for relationships to deepen
naturally over time.

Her approach is both
strategic and deeply

18 - October 2026

personal. She helps clients
map out their goals and
then works with them
step by step to bring those
plans to life. It is not

transactional. It is relational.

A Life Centered Around
Family and Joy

At the heart of everything
Melissa does are her two
sons, Andrew and Camden.
As a full-time solo parent,
she has built her business
around being present

I TRULY BELIEVE

h“ !.-_‘_'

THERE'S ENOUGH

-

BUSINESS FOR

ALL OF US.”

for them. She does not

miss dinner, and she is
intentional about creating

a life that balances success
with meaningful family time.

Andrew, a 10th grader,
channels his passion for
basketball as a member of
the Cosby High School team,
while Camden, in 7th grade,
brings humor and energy
to their home.Together,
they share a love for travel,
whether it is trips to Mexico
and Europe, exploring New
York, or spending time on
the water. Even simple
moments like cooking,
playing basketball in the
driveway, or hitting golf
balls together are part of the
rhythm of their life.

Outside of work, Melissa
embraces joy in every form.
She loves karaoke, with
“Don’t Stop Believin™ as
her signature song, enjoys
entertaining, and finds
peace in paddleboarding
and beach destinations.
Her life is full, vibrant, and
intentionally lived.

Looking Ahead

with Purpose

Melissa’s vision for the
future is both ambitious
and grounded. She hopes to

grow her business to new
heights while continuing

to serve her community in
meaningful ways. Personally,
she is focused on investing
in properties, creating
lasting experiences with her
children, and supporting
them through college.

Her guiding philosophy is
rooted in the idea of “Be,
do, have.” She bhelieves

that who you choose to be
shapes what you do, and
ultimately what you have. It
is a mindset that has carried
her through both growth
and rebuilding, including a
pivotal moment when she
reset her business from the
ground up after becoming a
solo parent.

Her advice to others

is straightforward but
powerful: stay consistent,
focus on what works, and do
not chase every shiny tool.
Build your business around
what feels aligned, and never
lose sight of your vision.

“If you treat your business
like a business, bring value
to your clients, and come
from a place of contribution,
you can build something
meaningful while serving
your community.” ¥

THE PERFECT

Pl o

CREATING CAPTIVATING
VISUAL STORIES FOR REAL
ESTATE LISTINGS

PRESTON DAY Owner
Schedule your photoshoot today!

ThePerfectPlat.com
ThePerfectPlat@gmail.com
(804) 845-1366

You lind their dream home.

| make sure its a safe one.

TRIVIUM

more info;
-653-0302

TKINSON

INSURANCE AGENCY

It’s

insurance,

not rocket
science.

We’re here to
make your
insurance simple.

Need a quote?
Visit our website
or give us a call.

Ryan Atkinson * Owner/Principal
Ryan@atkinsonins.com
804-789-0795
AtkinsonlnsuranceAgency.com
Offices in Richmond, Northern VA & Williamsburg

Richmond Real Producers - 19



BY GEORGE PAUL THOMAS
PHOTOS BY PHILIP ANDREWS

Spend just a few minutes with Erin Rose
and one thing becomes immediately
clear. What you see is exactly what you
get. She is warm, quick to laugh, and
refreshingly direct, the kind of person
who makes you feel comfortable right
away while also telling you exactly what
you need to hear.

“I'm always going to be myself,” Erin
says. “We’re going to have a good time,
but we’re also going to accomplish
your goals.”

That balance of authenticity and
accountability has quickly become her

signature in Richmond’s real estate scene.

20 - October 2026

ERI

From Bridgeport to Richmond

Erin’s story begins in Bridgeport,
Connecticut, just outside New York City.
Growing up in a diverse environment
helped shape her ability to connect
with people from all walks of life, a
skill that would later become one of her
greatest strengths.

She eventually made her way to Virginia
to attend the University of Virginia, where
she earned her degree in Religious Studies.
After graduation, she returned home
briefly before planting roots in Richmond
in 2012, a city she has now proudly called
home for more than a decade.

Her early career path was anything but
conventional. Erin worked as a special

Unfiltered and
Unstoppable

OSE

education paraprofessional, supporting
students with individualized education
plans. That role required patience,
adaptability, and empathy, qualities that
continue to define her work today.

From there, her path shifted into
ministry. Erin became a worship leader,
then a worship pastor, and eventually
served as a worship and teaching pastor
at East End Fellowship for seven years.
That season of her life deeply shaped
her ability to guide, counsel, and support
people through meaningful decisions.

“I've worn a lot of hats,” she says. “And
I think that’s why I can connect with so
many different people.”

A Leap into Real Estate

Erin entered real estate in late

2020, right in the middle of a global
pandemic. It was a bold move, but one
that felt aligned with her desire for
independence, flexibility, and growth.

Originally, her interest in real estate was
rooted in investing. Encouraged by her
then-boyfriend, now husband, Jowan,
she decided to get licensed to better
understand the process. What started

as a practical step quickly turned into
something much bigger.

“It just felt like the right fit,” Erin recalls.
“Ilove people, I love helping them make
decisions, and I love delivering results.”

Now with REAL Broker LLC, Erin

has built a business that reflects both

her personality and her values. In

her first full year with REAL, she has
already closed 20 transactions totaling
approximately $7 million in volume, with
a clear goal of reaching $10 million next.

Life Beyond the Listings

Outside of real estate, Erin’s world
revolves around her family, and it is
clear that this is where her heart is
most grounded.

She and her husband, Jowan, were
married in 2023, the same year they
welcomed their daughter, Lauren. At
two years old, Lauren is already the
center of their world.

Her parents also relocated to Richmond
after Lauren was born, creating a
close-knit family environment that Erin
treasures. Having that support system
nearby has been invaluable as she
balances motherhood, marriage, and a
growing business.

At home, life is full, joyful, and often
loud in the best way. Erin describes her
ideal downtime simply: eating, drinking,
and being merry.

“I like to laugh loudly and have a good
time,” she says.

She and her family are regulars at
Richmond Flying Squirrels games

and enjoy attending sporting events
together, including Washington
Commanders games. Whether cheering
in the stands or relaxing at home, Erin
values moments that bring connection
and joy.

She is also unapologetically a fan of
reality television and game shows,
happily admitting she could watch them
every day. That sense of fun carries

into her friendships as well, where
game nights often bring out her highly
competitive side.

In quieter moments, Erin enjoys reading
and participates in a book club that meets
monthly. It offers a chance to slow down,
reflect, and connect in a different way.

Her life also includes a shared
entrepreneurial spirit with her husband.
Together, they run a Polaris Slingshot
rental business, another outlet for
building something of their own and
creating financial opportunity.

Even her quirks add to her story. Erin
did not learn how to ride a bike until
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she was 24, thanks to a determined
friend who insisted it was time. It is a
small but telling detail that reflects her
willingness to grow, even when it feels
uncomfortable.

Looking Ahead with Intention
Erin’s vision for the future is both
ambitious and deeply personal. She
is driven by a desire to build wealth,
create stability, and leave a lasting
legacy for her family.

“I want to build something that lasts
beyond me,” she says.

In the coming years, she plans to scale
her business by building a team and
stepping into a coaching role. Teaching
comes naturally to her, and she looks
forward to mentoring other agents and
helping them grow.

Her guiding mindset is simple but
powerful, inspired by a quote that has
stayed with her through challenges:
keep pushing.

“When it looks bad, just keep pushing,”
she says. “Sooner or later, something is
going to break.”
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ABSOLUTEA
PEST SOLUTIONS . e

How can Absolute Pest
Solutions help you?

* Real Estate and Pest Inspections ‘“ﬂm! “[mm [

e

by it

* Pest Control Services

« Mosquito Control .| " (-

* Termite Treatments and 1 | | . :
Protection Programs "

+ And more, call our office for - TERMITE

more information!
“| INSPECTIONS
i‘“ JII" u' for only $35|

Do you require a moisture

866.429,7378 = -_ - =t : inspection and report?

; . We can do this for you, too, for an
AbsolutePestSolutions.com | —=azman Sy — additional 35!

We Do

Tenant Screening ‘:’ pml
Property Marketing FTREREnTIN
Rent Collection

Property Maintenance

Accounting and _
Financial Reporting ovnnORAN

Evictions

Property Inspections Schedule Your Consultation!
Legal Compliance 804.613.3633
Home Watch PMIPresidential.com

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell property.
To extend our appreciation to you, we offer a rental property referral program with competitive referral fees!
Contact our office with any questions or for more information about our referral program rates.
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Spend a little time with Tina McCabe, and it becomes clear why so much of her

CONNECTION IS real estate business has been built through personal relationships. She is outgoing,

confident, friendly, and direct, with a deeply caring nature that shapes the way she

THE LEGACY serves clients, mentors agents, and shows up for the people she loves. For Tinqg, real

Although she was born in New York,
Chesterfield is where Tina calls home.
Raised in the small-town community
of Matoaca, she has called Chesterfield
County home for most of her life. Long
before she was selling homes there, she
was building relationships. Today, that
lifelong connection gives her clients
something that cannot be learned from
a map: decades of firsthand knowledge
of the communities, neighborhoods, and
people she serves.

Tina earned an associate’s degree
from Richard Bland College while
working three jobs to put herself
through school. She worked in
hospitality at Spinnaker’s in
Midlothian and Colonial Heights,
taking on roles as a bartender, server,
restaurant manager, and assistant
manager before moving into outside
sales with SunCom AT&T Wireless.
Each role demanded patience,
communication, resilience, and an
ability to understand people quickly.

“My past experience in food service
and phone sales built the high-stress
communication, customer care, and
negotiation skills I use to close real
estate deals today,” she shares.

Hospitality taught her to read a room,
sales taught her to negotiate confidently,
and working multiple jobs taught her
discipline. More importantly, those years
reinforced something Tina believes
today: people remember how you make
them feel.

A Natural Turn Toward Real Estate
Real estate entered Tina’s life
organically. While attending nursing
school, she began purchasing rental
properties and took real estate classes
to better understand the properties
she owned and how to manage them.

estate has always been about people.

She was not searching for a new career,
but the more she learned about the
industry, the more naturally it seemed
to fit. “There’s nothing like the feeling of
handing over keys to first-time buyers
who never thought homeownership
was even in the realm of possibility,”
she reflects.

Tina understands that feeling
personally. At 21, she purchased her
first home with no savings and limited
funds. That experience has stayed with
her and continues to shape the empathy
she brings to first-time buyers who may
question whether homeownership is
possible for them.

She knows what it feels like to stand
on the other side of a major financial
decision with uncertainty, and because
of that, she never wants a client

to feel overlooked, intimidated, or
treated like just another transaction.

A Reputation Built One
Relationship at a Time

Today, Tina leads The Tina McCabe
Team with eXp Realty in Chesterfield,
Virginia, bringing more than two
decades of experience to every
transaction. In 2025, she closed 80
transactions totaling more than $13
million in volume. In 2026, she has
already completed 59 transactions.

Her career has brought significant
recognition, including Southside
Virginia Association of REALTORS®
Diamond Sales Awards, Top
Residential Sales REALTOR® honors,
and Top Residential Sales Team
recognition in 2024 and 2025.

“It’s always about the relationships with
people,” she explains. “Business comes
naturally and will always be there, but

building relationships with people is the
most important thing to me.”

That mindset reaches across every price
point. Tina enjoys working in the luxury
market, but she is equally passionate
about first-time buyers and clients who
may need extra guidance.

Over the years, many clients have
become close friends, and one of
Tina’s proudest experiences is helping
the children of people she served
decades ago. Those second-generation
relationships reflect the kind of

trust you can’t manufacture through
marketing.

Passing Experience Forward
After more than two decades in the
business, Tina’s role has expanded
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€€ THERE'S NOTHING
LIKE THE FEELING OF
HANDING OVER KEYS
TO FIRST-TIME BUYERS
WHO NEVER THOUGHT
HOMEOWNERSHIP WAS
EVEN IN THE REALM OF
POSSIBILITY.”

beyond helping buyers and sellers. As
a certified mentor with eXp Realty, she
now guides newer agents and shares
lessons learned through changing
markets, difficult negotiations, long
days, and countless transactions.

As a team leader, Tina believes success
becomes even more meaningful when
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experience is shared. She encourages
the agents around her to build their
businesses on integrity, hard work,
and genuine relationships, the same
principles that have guided her
throughout her own career.

“Be ready to work a lot of hours,” she
advises aspiring top producers. “It
doesn’t come easy; however, the results
are fulfilling.”

Paying her own way through college
while juggling multiple jobs taught her
early that meaningful goals rarely arrive
without sacrifice, and she carries that
same determination into her business
today.

The Life Behind the Business

Tina and her husband, Don, are raising
their 16-year-old son, Myles, and she
considers being his bonus mom one

of the greatest blessings in her life.

=

Myles is autistic, and as he approaches
adulthood, Tina’s biggest personal goal
is helping him transition successfully
into adult living and become as
independent as possible.

Family time often means travel. Tina
loves cruises, exploring new places,
spending time with friends and family,
and enjoying a good glass of wine.

Tina has also been investing more
intentionally in her health. Going to
the gym has become part of a personal
improvement journey, and seeing

the results has motivated her to keep
prioritizing herself while balancing a
life often spent caring for others.

One of the more surprising chapters of
Tina’s story is her background in martial
arts. She was once ranked third in the
nation in fighting during a time when
boys and girls were not separated into
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different divisions, which meant she
regularly competed against boys.

Martial arts taught her far more than
how to fight. It reinforced discipline,
confidence, perseverance, and the
ability to remain composed under
pressure, qualities that continue to serve
her in negotiations and leadership today.

Service has been another constant
throughout Tina’s life. She volunteered
with the Bermuda Rescue Squad and
served as president of the Colonial
Heights Jaycees, later receiving a

life membership in 2015. Today, she

is president of the Advisory Council
for the Mike Goff Scholarship Fund,
supporting education and training for
EMS personnel, firefighters, and law
enforcement professionals.

“I feel strongly about giving back to our
community,” she shares.

A Legacy That Goes

Beyond Numbers

As Tina looks toward the future,

she wants to continue growing
professionally, mentoring other real
estate professionals, and learning from
the people around her. At home, her
priorities are centered on family, health,
and helping Myles build a future filled
with independence and opportunity.

Her faith gives her another lens
through which to view the path that
brought her here.

“I truly believe God has had a plan
for my life,” Tina says. “Looking back,

Her business has grown, her experience
has deepened, and her career continues
to evolve, but the principle behind it
remains simple.

“Take care of people with your heart
and everything else will follow.”

For Tina McCabe, that is not just good
business advice. It is the way she has
chosen to build her career, serve her
community, and create a legacy that
reaches far beyond the closing table.

I can see that even the difficult
seasons helped shape who I am,
and that everyone He has placed
in my path has been there for a
reason.”

After more than two decades in real
estate, Tina understands that awards
and production numbers matter, but
they are only part of the story. The
moments that stay with her are more
personal: handing keys to someone
who once doubted they could own a
home, hearing from a former client
years later, helping the next generation
of a family, or watching another agent
gain confidence because of something
she taught them.
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Individual Closed Data as reported by MLS from Jan. 1to Aug. 31, 2026 _

Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units (Buying $) Units

1 Kim Tierney Virginia Colony Realty 17 $127,636,392 54 $41,641,697 225 $169,278,089
2 Kim Sebrell Keller Williams Realty 14 $78,337,362 8 $4,209,035 149 $82,546,397
3 Melony Fuller Samson Properties 125 $60,904,547 40 $18,784,066 165 $79,688,613
4 Jenny Maraghy Compass 98 $69,299,200 7 $7,960,295 105 $77,259,495
5 James Nay River City Elite Properties 122 $46,634,123 52 $20,390,030 174 $67,024,153
6 Margaret Wade Long & Foster REALTORS 19 $32,923,000 19 $23,986,250 38 $56,909,250
7 Ernie Chamberlain Hometown Realty Services 56 $29,228,652 47 $24,960,367 103 $54,189,019
8 Matt Jarreau Hometown Realty Services 89 $36,836,162 28 $14,744,668 17 $51,580,830
9 Gary Martin Providence Hill Real Estate 75 $35,976,887 17 $12,472,450 92 $48,449,337

A LL THE Y l l g A NT F OR THE 10 Cabell Childress Long & Foster REALTORS 57 $35413499 10 $12,868394 67  $48281893
1 John Thiel Long & Foster REALTORS 103 $44,129,396 10 $4,077,950 13 $48,207,346

12 James Strum Long & Foster REALTORS 71 $35,060,445 15 $8,437,988 86 $43,498,433

HOLIDA YS IS A S O LD S I GN & 13 Katie Stiles Joyner Fine Properties 28 $20,100,405 25 $19,894,515 53 $39,994,920
14 Kevin Morris Samson Companies 83 $38,137,577 3 $1,750,000 86 $39,887,577

GWE YOUR LISTINGS = AND YOU R CLIENTSI HOM ES o 15 Nikki Axman Providence Hill Real Estate 85 $37,200,874 4 $2,485,890 89  $39,686,764
ﬂ F LOORI NG G LOW—U P BEFO R E TH E H 0 Ll DAYS ) 16 John Martin Shaheen Ruth Martin & Fonville 15 $22,620,650 9 $9,515,500 24 $32,136,150

iﬁﬂ 1 h 1. d 1 anljl d 1 d " h d Disclaimer: Information based on MLS closed data as of Sept 4, 2026, for residential sales from January 1, 2026, to August 31, 2026, in Greater Richmond,
lt‘h D 1 ay partles’ f Y lnners-’ an Dvernlg t guest's aroun Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King

William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
the corner, floors are about to see a whole lot more attention.

Whether you're preparing a new listing, helping buyers turn their
new house into a home, or connecting past clients with e L | -
professionals you trust, Floor Coverings International RVA rA DIFFERENT APPROACH TO REAL ESTATE CLOSINGS

: : Title & Settlement Services in Central Virginia
makes beautlful new ﬂoormg E&S‘y. with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and
professional title companies that I've ever worked with,
and I've been in the real estate industry for over 17
years. They are always on top of things and their level
of customer service is amazing!"

- April Lane, Google Review

E‘ ATLANTIC COAST

SEITLEMENT SERVICES INC

New Floors. Just in Time 8
for the Holidays.

SELL YOUR HOME WITH NEW FLOORS FOR ONLY $500.

Call today to give your client's a FIVE-STAR homebuying experience!

SCHEDULE YOUR FREE CONSULTATION - (804) 409-2200

(804) 541-6677 - ACSettlement.com * 2405 Dovercourt Drive, Midlothian, VA 23113
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Aug. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units  (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Sept 4, 2026, for residential sales from January 1, 2026, to August 31, 2026, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan,
Goochland, and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

’LUS BATHS I

3 SPACES
$1,399

@ Usually Smaller Properties @ Mid-size to Larger Properties @ Caters to properties over $500,000
@ Minimal Art & Accessories © Additional Art & Accessories @ Higher-end Art & Accessories

@ Key Furniture Pieces 3 Rooms © Upgraded Furniture @ Higher-end Furniture

@ Clients on a Budget @ Clients Seeking the "wow" Factor @ Clients seeking the

luxury experience! .
AMANDA HARDESTY 2[R %
PRINCIPAL BROKER/OWNER + (804) 651-2157 + Amanda@HardestyHomesLLC.com LeEpUNY
Licensed to sell Real Estate in the Commonwealth of Virginia 5 Beards
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Aug. 31, 2026

List List Volume Sold Sell Volume Total Total$

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office
Units  (Selling $) Units  (Buying $) Units

Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Sept 4, 2026, for residential sales from January 1, 2026, to August 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data

Some teams may report each agent individually.

DON'T. GIELR .SB'U’IE[D ONFMOVANERAE

Some movers disappear when
you need them the most. Cavalier
Moving shows up ready to work.

CavalierMoving.com CavalierCleanRVA.com
(804) 806-4494

(804) 404-8048
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Aug. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units  (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Sept 4, 2026, for residential sales from January 1, 2026, to August 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.

Turning g
Over a

Whether your clients are moving across town s Lia it 5 i
or across the country, Hilldrup helps them how Hilldrup can support
start their next chapter with confidence. e :
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TOP 200 STANDINGS

Individual Closed Data as reported by MLS from Jan. 1to Aug. 31, 2026

Rank Name Office List List Volume Sold Sell Volume Total Total$
Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of Sept 4, 2026, for residential sales from January 1, 2026, to August 31, 2026, in Greater Richmond,
Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, and King
William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.
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"Designed 2 Sell is simply the best home stager in Richmond!
They have staged hundreds of houses for my company over
the past ten years, and they are always professional and
on-trend. Their work elicits a response in buyers that leads
to faster sales and for more money. I recommend Tammy

d e Si g ne d 2 se I I and her team in the most emphatic way I know possible,

with more business!"
HOME STAGING Frank Cava, Cava Companies

Tammy Wilkerson
Owner & President

(804) 640-4828 | designed2sellrva@gmail.com
www.designed2sellrva.com | @) @designed2selirva (0) @designed2sellrva
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No Tricks.
Just Results.

Don't let the mortgage process give your
clients a fright.

With responsive service, trusted expertise,
and competitive solutions, 'm here to help
keep your transactions moving smoothly.
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