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BOBBY JAFFERY
Vice President of Sales

Insurance Advisor
bobby@ja�eryinsurance.com

AHMAD JAFFERY
President of Operations

ahmad@ja�eryinsurance.com

CYRUS JAFFERY
Founder | CEO

Insurance Advisor
cyrus@teamcyrus.com

402.451.2500 | Ja�eryInsurance.com

FOR HOME INSURANCE!
BEST CHOICE

Get a 
Home/Auto 
Quote in 30 

Seconds!Brian Hart
NMLS: 494732

402.715.4696
bhart@premierbankne.com

Chris Ellis
NMLS: 1482248
402.715.4693

cellis@premierbankne.com

Brandon Mitzel
NMLS: 1807349
402.715.4668

bmitzel@premierbankne.com

P r e m i e r B a n k N E . c o m  |  4 0 2 . 5 5 8 . 8 0 0 0

Mortgage Lending Construction Loans
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Team Up with a Lending Company with a Proven Track Record 
of Success to Close Your Transactions Quickly
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402.397.8884 • LienPestControl.com

Residential & Commercial
Extermination

Specialists in Rodents,
Ants, Termites,
Fleas & More!

Contact us today for a free estimate!
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We Fetch,
We Carry,

and We Move
so Your
Clients
Don't

Have to!

Fun!

Kira McGahan
712.899.6265

MoversAndShakersNE.com

Call Today!

FULL SERVICE MOVES  |  EFFICIENT & RELIABLE
LOCALLY OWNED & WOMEN-LED

YOUR PREMIERYOUR PREMIER
Residential & Commercial

Property Management Company

DEEANN ROUNDY
Owner & Property Manager
402.512.3525 | HeartlandForRent.com

Top Producers,
Top Results:
Guaranteeing Your
Clients' Financial
Success

Ready to Elevate
Your Mortgage

Game? 

Misty Hemphill-Wilson, Branch Manager
NMLS #324285

1210 N. 205th Street, Elkhorn, NE 68022 | C: (402) 708-0976
misty.hemphillwilson@rate.com  |  rate.com

760 W Gold Coast Rd #109,
Papillion, Nebraska 68046

Mandy Aufenkamp36
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ORGANIZING / DECLUTTERING
Simply Sorted Omaha, LLC
(402) 915-0603
simplysortedomaha.com

PHOTOGRAPHER
Natalie Jensen Photography
(402) 505-0522
nataliejensenphotography.com

Stacy Ideus Portrait
(308) 440-8043
stacyideus.com

PROPERTY MANAGEMENT
NHS Commercial Property Management
(402) 512-3525
heartlandforrent.com

ROOFING & EXTERIORS
Golden Exteriors
(515) 402-1865
goldenext.com

Inspectix Home Inspections
(402) 506-5711
inspectixusa.com

Red Rhino Roofs
(402) 502-4270
redrhinoroofs.com

Thompson Roofing
(402) 733-0981
thompsonroofingomaha.com

ROOFING & GUTTERS
SquareUp Exteriors
(402) 890-8182
squareupexteriors.com

TERMITE & PEST CONTROL
Lien Termite & Pest
(402) 397-8884
lienpestcontrol.com

TOTE/MOVING RENTALS
Monster Totes
(402) 401-7220
monstertote.com

TRANSACTION COORDINATOR
Mirato Co.
(402) 677-9320
miratoco.com

VIDEOGRAPHER
TaleSlate Agency
(402) 810-0970
taleslate.agency

WINDOW WASHING
West Wolf Window Washing
(402) 651-6886
westwolfservices.com

CARPET/FLOORING
FLOORfashions
(402) 597-3161
floorfashionsomaha.com

CLEANING
Cano Complete Cleaning
(402) 706-9345
canocompletecleaning.com

CLOSETS/CABINETS
Closet Factory Nebraska
(402) 697-3600
closetfactory.com

CONCRETE LEVELING
EverLevel Concrete Repair
(402) 677-0188
everlevelconcrete.com

CONSTRUCTION/GENERAL CONTRACTING
Streamline Services
(402) 690-6154
streamline370.com

FENCING
The Fence Krew
(402) 740-5390

FITNESS STUDIO / LIFESTYLE FITNESS
The Exercise Coach
(402) 875-6596
exercisecoach.com

GUTTER, WINDOW AND 
DRYER VENT CLEANING
Home Smiles Omaha
(402) 657-4369
homesmiles.com/ 
location/homesmiles-omaha/

HANDYMAN
Streamline Services
(402) 690-6154
streamline370.com

HANDYMAN/CARPENTRY SERVICES
JMS Builders
(531) 530-9238

HANDYMAN/CLEANING
The Tailored Room Services
(402) 885-0544

HOME INSPECTION
CTM Property Inspection
(402) 660-8493
ctminspections.com

Cutting Edge Home Inspections
(402) 578-6289
cuttingedgenebraska.com

One Stop Home Inspection
(402) 513-9858
ospsrvs.com

Shield Point Home Inspections, LLC
(531) 510-1434
shieldpointinspections.com

HOME STAGING
Rearranged for Change
(402) 981-3509
rearrangedforchange.com

Set The Stage
(402) 915-1325
wesetthestage.com/ 
locations/sts-omaha-metro/

HVAC SERVICES
Skradski Heating & Cooling
(402) 333-2928
heatomaha.com

INSURANCE
AXNT Insurance
(402) 380-5318
axntinsurance.com

INSURANCE - LIFE, HEALTH, 
SUPPLEMENTAL
Health Markets Insurance
(402) 517-0732
healthmarkets.com

INSURANCE/FINANCIAL SERVICES
Jaffery Insurance & Financial Services
(402) 213-9890
jafferyinsurance.com

JUNK REMOVAL & HAULING
Junk-King.com
(888) 888-5865
junk-king.com/omaha

Prairie Pick Up Co.
(402) 409-0744

LENDING | CREDIT UNION
Cobalt Credit Union
(402) 292-8000
cobaltcu.com

MORTGAGE
Arbor Bank
Francisco Serrano
(402) 208-0248
fairway.com/branch/
omaha-ne-11422-68154-805

Guaranteed Rate
Misty Hemphill-Wilson
(402) 708-0976
rate.com

Guild Mortgage
(402) 689-1523
Www.guildmortgage.com/lisabrodersen

LendingRight
Liz Schreiber
(402) 316-8176
LizSchreiber.com

Premier Bank
(402) 715-4691
PremierBankNE.com

One Goal Mortgage
(712) 355-2040
newamericanfunding.com/ 
mortgage-loans/rachelpierce

Results Mortgage
Cindy Kinsler
(402) 542-5825
cindykinsler.com

Supreme Lending
Stacy Thorne
(402) 871-8128
StacyThorne.SupremeLending.com

West Gate Bank
(402) 490-0509
westgate.bank

Wilhelm Mortgage
(402) 210-8352
jeremywilhelm.com

MOVING COMPANY
10 Men Movers
(402) 860-2774
10menmovers.org

Firefighters on the Move
(402) 850-0145
firefightersonthemove.com

Movers and Shakers
(712) 899-6265
moversandshakersne.com

STAY TRUE.
BANK BLUE.

Zero PMI
ARM &
Professional
Mortgages

Ana Deabreu 
NMLS #2001028
402.490.1914

Ana.Deabreu@cobaltcu.com

402.292.8000 | cobaltcu.com

Maribel Garcia
NMLS #1560070
402.289.7826
MGarcia@cobaltcu.com

*All loans are subject to credit approval. Rates, terms & conditions 
are subject to change without notice.
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Meet
the

Team
Stacey Penrod 

Publisher
stacey.penrod@n2co.com

402-677-7744

Dave Danielson 
Writer

Sarah Cosentino 
Ad Strategist 

OmahaNE.ads@n2co.com

Kyle Ranney
Videographer

TailSlate Agency

Phylicia Bova
Editor 

Natalie Jensen 
Photographer

nataliejensenphotography.com

Stacy Ideus
Photographer
StacyIdeus.com

Jess Wellar 
Writer

Have an Idea? 
Want to pitch, 

nominate or share a 

really cool story with 

our readers?  

Scan the QR code  

to share with  

our publisher or email  

Stacey.Penrod@n2co.com.

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Professional Organizing Services that 
Enhance Client Experiences & 

Streamline Property Transactions

Your Strategic
Partner for
Every Home

Allison Brown & Megan Fraber
Professional Organizers & Co-Founders

402.915.0603

ASK ABOUT
OUR REALTOR
PACKAGES!

You Close the Deal,
We Customize the Dream. 

GENERAL CONTRACTING
FINISH CARPENTRY
CUSTOM CABINETRY

531.530.9238
JUNIOR@JMSBUILDERS.ORG

JUNIOR MUNOZ

YOUR GO-TO INSPECTOR
& ONE-STOP SHOP FOR
ALL INSPECTIONS!

Home Inspections  |  Pre-Inspections  |  Radon Testing

 New Construction Inspections  |  Commercial Inspections

Termite Inspections  |  Sewer Scopes

Your Real Estate Business
Needs the Cutting Edge!
402.578.6289
CuttingEdgeNebraska.com
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CLEAR ADVANTAGE.

402.651.6886
WestWolfServices.com

JEREMY MITCHELL
Founder & Inspector

�������������������������
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YOUR TRUSTED
HOME INSPECTOR

�����������������������������������������

Sell Your Listings Faster & for More Money!
402.588.1602 | Junk-King.com

Order Online
NO WASTE, NO HASSLE

402.401.7220
MonsterTote.com

DELIVERING MOVING SOLUTIONS
Rentable Moving Totes  for 
Residential & Commercial Use

Trusted Trades are valuable vendors who 
know how to serve the needs of REALTORS®. 
You may not require their services for every 
transaction, but when the need arises, you’re 
grateful for them. This group of vendors is 
critical to your business. Most importantly, 
these Trusted Trades will get the job done 
and make you look awesome to your clients!

Trusted Trades

YOU ASK. WE DELIVER.

Headshots
Branding

Lifestyle
Editorial
& More!

Amp Up Your Marketing Game This Year!
YOU ARE THE FACE OF YOUR BUSINESS.

Nataliejensen.photography
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HERE’S WHAT OMAHA’S TOP AGENTS SOLD...

BY THE  
NUMBERS2025

10,261

TOTAL  
TRANSACTIONS 34.2

AVERAGE TRANSACTIONS 
PER AGENT

$4.1 Billion

SALES 
VOLUME

$13.6  Million

AVERAGE 
SALES 

VOLUME 
PER AGENT

Information is based on residential sales in 2024 in Greater Omaha by the top 10% of agents by sales volume. 

Q: WHO RECEIVES THIS MAGAZINE? 

A: The top 10 percent of agents in Omaha. We pulled the MLS 
numbers (by volume) from January 1, 2024, to December 
31, 2024, in Greater Omaha and, based on the year’s sales 
performance, our new 2025 distribution list was born. This 
magazine is free exclusively to the top agents in the area each 
year. This year, the minimum production level for our group 
was $7 million, based on data reported to MLS.

Q: WHAT IS THE PROCESS FOR BEING FEATURED  

IN THIS MAGAZINE? 

A: It’s really simple — every feature you see has been chosen 
based on production numbers and/or nomination. You can 
nominate other REALTORS®, affiliates, brokers, owners, or even 
yourself! Office leaders can also nominate Realtors. We will 
consider anyone brought to our attention because we don’t know 
everyone’s story, so we need your help to learn about them.

A nomination currently looks like this: You email us at stacey.
penrod@n2co.com with the subject line, “Nomination: (Name 
of Nominee),” and explain why you are nominating them to 
be featured. It could be they have an amazing story that needs 
to be told — perhaps they overcame extreme obstacles, they 
are an exceptional leader, have the best customer service, or 
they give back to the community in a big way. The next step 
is an interview with us to ensure it’s a good fit. If it all works 

out, we put the wheels in motion for our writer to conduct an 
interview and for our photographer to schedule a photo shoot.

Q: WHAT DOES IT COST A REALTOR®/TEAM TO BE FEATURED? 

A:  Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS? 

A: Anyone listed as a “Preferred Partner” in the front of the 
magazine is a part of this community. They will have an ad in 
every issue of the magazine, attend our quarterly events, and 
be a part of our online community. We don’t just find these 
businesses off the street, nor do we work with all businesses 
that approach us. One or many of you have recommended 
every single Preferred Partner you see in this publication. 
We won’t even meet with a business that has not been vetted 
by one of you and “stamped for approval,” in a sense. Our 
goal is to create a powerhouse network, not only for the best 
Realtors in the area but the best affiliates, as well, so we can 
grow stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER? 

A: If you have a recommendation for a local business that 
works with top Realtors, please let us know! Send an email to 
stacey.penrod@n2co.com.  

If you just made the 2025 Top-Producing Agents in Greater Omaha and are new to our publication, you 
may be wondering what it’s all about. “FAQs About This Magazine” answers the most commonly asked 
questions around the country regarding the Real Producers platform. My door is always open to discuss 
anything regarding this community — this publication is 100 percent designed to be your voice and to 
connect, elevate the industry, and inspire!

FAQFAQ
ABOUT THIS MAGAZINE BY STACEY PENROD, OWNER/PUBLISHER



Omaha Real Producers • 1716 • October 2026

West Wolf Services, 
owned by Jakob 
Lanaeus, provides 
professional window 
washing that can 
help REALTORS® and 
homeowners make a 
property shine—whether 
preparing for listing photos, 
an open house, closing, 
or simply maintaining a 
home. Using a fully insured, chemical-free water-fed pole 
filtration system, West Wolf delivers a clean, polished finish 
while providing attentive service and care for each property. 
Based in Fremont and serving the surrounding area, Jakob and 
West Wolf are a great resource for agents looking to help their 
clients put their home’s best face forward.

402-651-6886 |  westwolfwindowwashing@gmail.com 

Easy As Pie Moving 
Co., owned by Brice 
Faber, helps REALTORS® 
and their clients make one of 
the biggest parts of a real estate 
transition a whole lot easier. 
From local and long-distance 
moving to packing, unpacking, 
storage, and labor services, 
Brice and his team can step in 
wherever clients need help—
whether preparing a home for market, coordinating the move 
between properties, downsizing, or settling into a new home 
after closing. With a wide range of services under one roof, 
Easy As Pie is a convenient resource agents can confidently 
share with clients throughout the moving process.

402-200-4661 |  office@piemoving.com  |  

easyaspiemoving.com 

CuttingEdge Home 
Inspections, owned 
by Luke Walker, 
combines construction 
and property experience 
with modern inspection 
technology to serve 
REALTORS® and their clients. From home and pre-listing 
inspections to radon testing, sewer scopes, termite and new 
construction inspections, CuttingEdge delivers detailed digital 
reporting designed to help agents and clients quickly identify 
and understand important property findings.

402-578-6289 | cuttingedgenebraska.com   

Carson Outdoor 
Living helps 
REALTORS® and 
their clients see the 
full potential of a 
home beyond its four 
walls. With more than 20 years of experience in the Omaha 
area, their team designs and creates custom outdoor spaces 
ranging from in-ground pools and patios to outdoor kitchens, 
fire features, landscaping, lighting, and more. Whether clients 
are enhancing a new home, transforming a backyard, or 
elevating a property’s outdoor appeal, Carson Outdoor Living 
is a valuable resource for creating beautiful, functional spaces 
designed to be enjoyed for years to come.

402-676-5579 |  hello@carsonoutdoorliving.com  | 

carsonoutdoorliving.com 

 

Cobalt Credit Union  
is a local lending resource 
for REALTORS® and their 
clients, offering a variety 
of mortgage solutions to 
help make homeownership 
possible for more buyers. Their 
experienced mortgage team 
works alongside agents and 
borrowers from application 
through closing, with options for first-time homebuyers, 
conventional financing, construction lending, adjustable-
rate mortgages, and specialized programs—including zero-
down and no-PMI options for qualified borrowers. With 
local expertise, personalized guidance, and flexible financing 
solutions, Cobalt is a valuable partner for REALTORS® helping 
clients find the right path home.

402-292-8000 | 800-228-0392 | cobaltcu.com 

JMS Builders, owned by 
Junior Munoz, is a versatile 
resource for REALTORS® and their 
clients, offering general contracting, 
finish carpentry, custom cabinetry, 
and handyman services. Whether 
it’s tackling the repair list, making 
strategic updates before a home 
hits the market to help maximize 
its value, addressing projects in an 
existing home, or helping buyers personalize their new space 
after closing, Junior can handle projects both big and small. With 
one trusted contact for a wide range of home improvements and 
repairs, JMS Builders is a valuable connection for agents to have 
before, during, and long after the sale.

531-530-9238 |  junior@jmsbuilders.org 

Shield Point Home 
Inspections, owned 
by Jeremy Mitchell, 
takes an educational 
approach to helping 
REALTORS® and their clients 
better understand a home 
from roof to foundation. 
Serving Omaha, Lincoln, and surrounding communities, 
Jeremy focuses on explaining what he finds, answering 
questions, and giving clients a clearer picture of the property 
so they can move forward with greater knowledge throughout 
the buying or selling process.

531-510-1434 |  info@shieldpointinspections.com  | 

shieldpointinspections.com 

Monster Tote 
Omaha  
gives REALTORS® 
an easy, convenient 
resource to share 
with clients as 
they prepare for 
their next move. Instead of buying, assembling, and disposing 
of cardboard boxes, clients can have clean, sturdy, reusable 
moving totes delivered directly to their door and picked up 
once they’re unpacked. Serving the Omaha and Lincoln metro 
areas, Monster Tote helps make moving more organized, 
efficient, and environmentally friendly—taking one more task 
off your clients’ moving-day list.

402-401-7220 |  emilyh@monster-totes.com  |  

monster-totes.com 

Welcome  
          To Our  
New Partners

WELCOME

We’re excited to welcome these outstanding businesses to Real Producers! 
We sincerely appreciate their support of our platform and our real estate 

community, and encourage you to take a moment to learn more about 
each of them—and support and patronize these businesses whenever you 
have the opportunity. Remember, every Real Producers partner has been 

vetted and recommended by our real estate community, so you can feel 
confident knowing they are truly tried, trusted, and true!
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HomeSmiles 
Omaha, owned 
by Brian Allen, 
makes home 
maintenance easier 
by bringing a wide range of preventative services together in one 
convenient resource. From gutter and window cleaning to dryer 
vent and HVAC maintenance, pressure washing, soft washing, 
and more, Brian and his team provide REALTORS® with a trusted 
resource they can confidently share with clients before, during, and 
long after the transaction.

402-671-8536 |  omaha@homesmiles.com  | homesmiles.com/

location/homesmiles-omaha 

Junk King 
Omaha, owned 
by Joseph 
“Joe” Wherry, 
gives REALTORS® a 
dependable resource 
when a property needs 
to be cleared quickly and efficiently. From furniture and appliance 
removal to estate and foreclosure cleanouts, construction debris, 
and general property cleanups, their full-service team handles the 
lifting, hauling, and disposal from start to finish. With convenient 
scheduling and an emphasis on donating, reusing, and recycling 
whenever possible, Junk King can help agents and their clients get 
homes cleaned out, showing-ready, and one step closer to closing.

402-307-1831 | junk-king.com/locations/omaha 

CTM Property 
Inspections, owned 
by Christopher 
Moynihan, is committed 
to being a responsive, 
dependable resource for 
REALTORS® and their 
clients throughout the 
inspection process. With 
convenient scheduling and services including home 
inspections, sewer scopes, thermal imaging, carbon 
monoxide and mold testing, Christopher focuses on 
making the process straightforward and providing the 
information clients need as they move toward closing.

402-660-8493 |  chris@ctminspections.com  |  

ctminspections.com 

the Right Lending Partner!
25 Years of Experience  |  Personalized Mortgage Solutions

Integrity  |  Speed  |  Unmatched Care

402.208.0248  |  FranciscoSerrano@ArborBanking.com

Success Starts with

Francisco Serrano
Mortgage Originator  |  NMLS# 766820
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E N H A N C E  P R O P E R T Y  VA L U E  W I T H
E X P E R T  E X T E R I O R  R E M O D E L I N G

Trusted by Real Estate Agents for Over 10 Years – Premium Roofing, Siding, and Gutter 
Solutions That Maximize Curb Appeal and Protect Your Investment in Nebraska & Iowa

C O N TA C T  U S  T O D A Y  F O R  A  F R E E  E S T I M A T E !
Nebraska: 402.208.7733    Iowa: (515) 402-1865

Dayanar@goldenext.com    Jose@goldenext.com    GoldenExt.com

 floorfashionsomaha.com · 11339 P Street, Omaha
V I S I T  O U R  S H O W R O O M  T O D A Y

Carpet, Luxury Vinyl, Sheet Vinyl, Countertop Formica, and Ceramic
for Kitchen Backsplashes, Showers, Fireplaces, and Floors.

Welcome Realtors!
Join Us For a Personal Tour and Learn About Our New Real Estate Program!

Call 402-203-7966 to schedule your personal tour.

Floor Buyers With A First
Impression That Sells!

Nick Kiroff
Account

Executive

Leave The
Cleaning
To Us!

Our Move Out Services:
 Save Time    Stress-Free    Ensure Home is Spotless and Sanitized for Showings

FOR EFFORTLESS CLIENT MOVES, CALL CANO TODAY!
402.706.9345  •  CanoCompleteCleaning.com
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PUBLISHER’S NOTE

One hundred issues.  

How is that even possible? It truly feels 
like yesterday that I was launching Omaha 
Real Producers in 2018, wondering what 
in the world I had gotten myself into. And 
somehow, here we are, 100 issues later.

When I started Real Producers, I was 
told over and over that this platform 
was different. That it would be 
impactful, bring people together, and 
build powerful relationships. I believed 
them. Of course I did. But did I really 
understand what that would look like? 
Probably not. Now I do.

Looking back through more than eight 
years of photos, videos, magazines, 
and events, what strikes me most isn’t 
necessarily everything we’ve done. It’s 
the relationships that have come from it. 
I’ve made some truly wonderful friends. 
I’ve been inspired by so many of your 
personal stories. I’ve watched friendships 
and business relationships develop 
between people who may never have 
met otherwise. Some connections started 
through the pages of this magazine, some 
on social media or at an event, and others 
simply by sitting across from each other 
during a one-on-one meeting.

And when I look back through all those 
years of photos, there is one thing I see 
over and over again: smiles. So many 
smiles. That brings me more joy than 
I can explain because that is what I 
have always hoped Real Producers 
would bring to Omaha. Something 
positive. Something uplifting. A place 
where people can be celebrated, 
inspired, and connected, while having 
a whole lot of fun along the way.

Reaching 100 issues has also made me 
think about where we started and the 
people who believed in this long before 
they had any proof that it was going to 
work. Some of our very first partners 
included Premier Bank, Lien Pest Control, 
Rearranged for Change, Red Rhino Roofing, 
Wilhelm Mortgage, and so many others. 
These businesses said yes to me when I 
didn’t even have a magazine yet! They 
couldn’t flip through an issue. They hadn’t 
been to one of our events. There weren’t 
years of photos to look through or stories 

about relationships that had formed 
because of Real Producers. They simply 
took a chance on the idea, and they took a 
chance on me. I will never forget that.

Then there was Megan Owens, our very 
first cover. I didn’t know if we knew what 
we were doing yet, and I’m not entirely 
sure Megan knew if we knew what we 
were doing either! But she trusted us, and 
looking back, we could not have chosen a 
better person for that first cover. Megan, 
thank you for believing in us before there 
was much of an “us” to believe in.

There are so many memories since then 
that I can still picture like they happened 
yesterday. There was the four-hour 
photo shoot with Ralph and Nico, where 
I watched the two of them bond in a 
completely different way through the 
experience. I think the rest of us were 
exhausted the next day because those two 
had us laughing for four straight hours.

Then Mike and Joe Evans and the 
Entourage Team wanted a photo shoot 
that actually represented Entourage, 
so naturally, we found a plane at the 
Millard Airport. They brought all of their 
creativity and ideas, and the result was 
this fabulous spread that captured them 
perfectly. And yes, I also remember 
the early days when I was the newbie 
publisher who made a typo on the cover 
of the magazine. More than once. You 
were all so gracious.

Those are the things that stand out when 
I think about 100 issues. Not perfection. 
It’s the people, the moments, the 
laughter and the stories.

And then there are the events. Nuri. 
Bentley. Borsheims. Joslyn Castle. 
We’ve been fortunate to gather in some 
incredible places over the years, but again, 
when I think back on them, it’s the people 
I remember most. Even when COVID 
happened, and there were no venues and 
no traditional events, we found another 
way. We created our “Selling Sunset” 
events, and you all showed up.

In fact, that’s something this community 
has done from the very beginning. 
You’ve shown up. For our events, for 
one another, and for Real Producers.

I’ve watched friendships form, and 
business relationships begin with a 
simple introduction. I’ve had people 
tell me that someone’s story in these 
pages inspired them. I’ve sat across 
from so many of you and heard 
about your businesses, your families, 
your challenges, and your successes. 
I’ve walked into packed events and 
looked around at a room full of people 
laughing, talking, and connecting.

I truly cannot imagine Omaha without 
Real Producers anymore. Is it a lot of 
work? Absolutely. But it energizes me. It 
inspires me. And it means more to me 
than I ever could have understood when 
I was putting together Issue No. 1.

So as we celebrate this crazy milestone, 
more than anything, I just want to say 
thank you. To our partners, especially 
those who took a chance on me before 
there was even a magazine, thank you 
for believing in Real Producers and in 
me. To every Realtor who has allowed us 
to tell your story, thank you for trusting 
us with a little piece of yourself and 
sharing it with this community.

And to everyone who has attended an 
event, made an introduction, shared a 
post, recommended a partner, nominated 
a Realtor, laughed with us, celebrated 
with us, or simply supported what we’re 
trying to do, thank you. From the bottom 
of my heart, I am so incredibly grateful.

Maybe that’s the biggest thing 100 
Issues has taught me. Back in 2018, they 
told me Real Producers could build 
something special. One hundred issues 
later, I don’t just believe it. I’ve lived it.

Cheers to 100 issues and to every 
person, story, friendship, laugh, and 
connection that made them possible. 

What a ride. 

And we’re not done yet.

Warmly,

Stacey Penrod,  

Publisher

100
I BELIEVE.
Issues.
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JULY 2018 
Cover Story: Megan Owens
Power Team: Hopkins Minino  
Home Team
Rising Star: Lisa Zimmerman

AUGUST 2018 
Cover Story: Megan Bengtson
Power Team: Julie Tartaglia /  
The Tag Team
Rising Star: Trevor Schade

SEPTEMBER 2018 
Cover Story: Ralph Marasco
Power Team: Dawn Grimshaw /  
The Omaha Home Pros Team
Rising Star: Vanessa Shoemaker

OCTOBER 2018 
Cover Story: Jeffrey Rensch
Power Team: Mike Pettid / Metro Pros 
Rising Star: Casanova Brooks

NOVEMBER 2018 
Cover Story: Rachel Tiller
Power Team: Ricardo Castro /  
Castro Realty Group
Rising Star: TJ O’Leary

DECEMBER 2018 
Cover Story: The Cizek / Stork Group
Power Team: Lindsey Krenk /  
Dixie TenEyck
Rising Star: Brittney McAllister

100
ISSUES OF Omaha Real Producers!

COVER STORY

2018

CELEBRATING

JANUARY 2019 
Cover Story: Susan Clark
Agent Feature: The Jansen Team
Rising Star: Neil Galas

FEBRUARY 2019 
Cover Story: Power Couples  
in Real Estate
Libby & John Headid 
Lisa & Dennis Ritter 
Todd & Tasha Moss
Peter & Jennifer Manhart
Tracy & Brandon Frans

MARCH 2019 
Cover Story: Ethan Brown 
Power Team: Maria Lundin /  
The Complete Real Estate Group
Rising Star: Sean & Renada Kelly

APRIL 2019 
Cover Story: Kristina Young-Philbin
Power Team: Deb Ellis / The Ellis Team
Rising Star: David Potter

MAY 2019 
Cover Story: 
Mother’s Day Issue
Shelly & Nick Ragan
Brenda & Allie Hamre
Diane & Josh Briggs
Teresa & Gina Elliott
Lyn, Kristin & Jenna Echter
Lila Shaffer, Terri Dennhardt,  
Sara Storovich

JUNE 2019 
Cover Story: Bill Black
Power Team: Jen Bennett /  
The Bennett Team
Rising Star: Sidney Price Rokusek

JULY 2019 
Power Team: Kathy & Marty Cohen/ 
The Cohen Team
Rising Star: Linda Moy

AUGUST 2019 
Cover Story: Shelli Klemke
Power Team: Mark Hinrichs & Anne 
Duggins / The Hinrichs Group
Rising Star: Nick Benner

SEPTEMBER 2019 
Cover Story: Jamie Flanagan
Agent Feature: Justin Pogge /  
The Pogge Team
Rising Star: Lizzie Countryman

OCTOBER 2019 
Cover Story: Brent, Lesa & Chad Blythe
Power Team: The Compass Team
Rising Star: Marie Schroeder - Bartlett

NOVEMBER 2019 
Cover Story: Benjamin Smail
Power Team: The Insight Group
Rising Star: Jim Kristl

DECEMBER 2019 
Cover Story: Susan Hawkins
Agent Feature: The Alpha Team
Rising Star: Robert Anthony 

2019
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JANUARY 2020
Cover Story: Karen Jennings
Rising Star: Casandra Kellar
Power Team: Ollis Real Estate  
Group NE Realty

FEBRUARY 2020
Power Couples in Real Estate: 
Carole Souza & Laura Doocy
Don & Val Keeton
Kristen & Greg Lehl
Ryan & Laura Schwarz
TJ & Mamie Jackson

MARCH 2020
Cover Story: April Tucker
Rising Star: Cassie Litz

APRIL 2020
Cover Story: Tim McGee
Agent Feature: Cali Rethwisch
Power Team: Potter Real Estate Group

MAY 2020
Cover Story: Cassidee Reeve
Agent Feature: AJ Chedel
Power Team: Billy Coburn and Cara 
Crawford

JUNE 2020
Cover Story: Leanne Sotak
Power Couple: John & Lisa Gell
Rising Star: Nathan Moseley

JULY 2020
Power Team: Cindy Andrew Group
Rising Star: Krista Luther

AUGUST 2020
Cover Story: Justin Lorimer
Rising Star: Victor Ortiz

SEPTEMBER 2020
Cover Story: Sarah Maier
Power Team: Joe & Mike Evans
Rising Star: Carissa Ostdiek

OCTOBER 2020
Cover Story: Teresa Elliott
Power Team: Jean Main & Omaha’s Main 
Team / Better Homes and Gardens® Real 
Estate The Good Life Group
Rising Star: Jessica Rangel

NOVEMBER 2020
Cover Story: Sarah Guy
Power Team: Meraki Realty Group
Rising Star: Colleen Almgren

DECEMBER 2020
Cover Story: JD and Nancy Erb
Power Team: Old Omaha Vintage  
Real Estate Team
Power Player: Derick Lewin

2020
JANUARY 2021 
Cover Story: April Williams
Power Team: The Jacobsen Group
Rising Star: Scott Bergmann

FEBRUARY 2021 
Cover Story: Stacey Reid
Rising Star: Steve Vanherpen

MARCH 2021 
Cover Story: Matt Beers
Power Team: The Equity Group with 
Berkshire Hathaway HomeServices 
Ambassador Real Estate
Rising Star: Mandy Aufenkamp

APRIL 2021 
Cover Story: Brian Wilson
Power Team: Angie Thiel /  
The House2Home Team
Rising Star: Nicki Headen

MAY 2021 
Boss Moms: 
Jennifer Bixby
Shelby Rosso-Gill
Leslie Hillman Dollinger
Amber Tkaczuk
Katie Keith
Erin Strunk

JUNE 2021 
Cover Story: Staci Mueller
Power Team: Shannon Salem / 
 Salem Real Estate Group
Rising Star: Nick Ragan

JULY 2021 
Power Team: Chris & Jennifer Bober / 
Team Bober at Nebraska Realty
Rising Star: Emily Ware

AUGUST 2021 
Cover Story: Brittney McAllister
Power Team: Nick & Rachel Nun
Rising Star: Johnny Reyes

SEPTEMBER 2021 
Cover Story: Debbie Meyer
Power Team: Nick & Erin Boyer / 
Elevation Real Estate Group
Rising Star: Alyson Roach

OCTOBER 2021 
Cover Story: Michael Maley
Power Team: Carri Ann & Lauren Owens
Rising Star: John Ouedraogo

NOVEMBER 2021 
Cover Story: Jay Miralles 50-Mile March

DECEMBER 2021 
Cover Story: Lisa Ritter
Power Team: Team Moore /  
Nebraska Realty
Rising Star: Tine Sempeck

2021
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JANUARY 2022 
Cover Story: Rachel Skradski Luhrs
Power Team: Homelife Realty Group
Rising Star: Mo Barry

FEBRUARY 2022 
Power Team: 
Corky & Eva Grimes
Gary & Linda Carpenter
Joe & Becky Evans
Jay & Becky Miralles
Steve & Jenny Minino

MARCH 2022 
Cover Story: Jill Lewis Harris
Power Team: Jeremy & Tina Harper
Rising Star: Matt Carper

APRIL 2022 
Cover Story: Tyson Compton
Power Team: Heartland Realty Group / 
Coldwell Banker NHS
Rising Star: Keaton Hutchinson

MAY 2022 
Cover Story: Vanita Lund
Rising Star: 
Rick Nelson
Skylar Bauer

JUNE 2022 
Father’s Day Feature: John & Matt Beers
Alycia Prince & Oscar Barrera
Jim Marriott Sr. & Jim Marriott Jr.
John & Greg Kraemer

JULY 2022 
Cover Story: Marie Bartlett
Power Team: Michael Bjork /  
The Bjork Group
Rising Star: Jenn Tucker

AUGUST 2022 
Cover Story: Adam Briley
Rising Star: Hannah Galas

SEPTEMBER 2022 
Cover Story: Nico Marasco
Rising Star: Jake Romero

OCTOBER 2022 
Cover Story: Kim Bills
Power Team: Team Locale / Local Real 
Estate Services and Nebraska Realty
Young Gun Feature: Rachael Schreiner

NOVEMBER 2022 
Surviving and Thriving: 
Angie Podool
Becky Miralles
Candy Troia
Corky Grimes
Liss Gell
Teresa Elliott

DECEMBER 2022 
Cover Story: Lori Paul
Rising Star: Greg Eloge

2022
JANUARY 2023 
Cover Story: Deb Gustafson
Rising Star: Kristin Sterns

FEBRUARY 2023 
Cover Story: Jamie & Nicole Hildebrand
Rising Star: Aaron Krier

MARCH 2023 
Cover Story: Doyle Ollis
Young Gun: Mindy Kidney
Rising Star: Lashell Johnson

APRIL 2023 
Cover Story: Brittney LaHayne
Young Gun: Matt Heller
Rising Star: Jessica Dembinski

MAY 2023 
Cover Story: Jason Birnstihl
Rising Star: Xiang Liu

JUNE 2023 
Cover Story: Shelly Ragan
Rising Star: Amy Nuckoles

JULY 2023 
Cover Story: Megan Owens
Power Team: Steve Minino  
& Empire Group Nebraska
Rising Star: Lisa Zimmerman

AUGUST 2023 
Cover Story: Drew Halvorson  
& Rusty Johnson
Power Team: Emily Lynch & Sarah Lynch
Rising Star: Ashonte Thomas

SEPTEMBER 2023 
Cover Story: Ricardo Castro
Power Team: Toast Real Estate Group
Young Gun: Tawni Whisler
Rising Star: Lavinia Harris

OCTOBER 2023 
Cover Story: Tim Reeder
Agent Feature: The Pivotal  
Real Estate Group
Rising Star: Grace Wanninger-Stanzel

NOVEMBER 2023 
Cover Story: Nic Luhrs
Rising Star: James Doebelin

DECEMBER 2023 
Cover Story: Jill Marie Bartling
Power Team: Academy Realty Group
Rising Star: Alycia Cooper

2023
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JANUARY 2024 
Cover Story: Nicki Headen
Rising Star: Katie McDonald

FEBRUARY 2024 
Cover Story: Peter & Jennifer Manhart
Rising Star: Alysha Washington

MARCH 2024 
Cover Story: Eric Carraher
Power Team: The Corky Grimes Group
Rising Star: Niki Bermel

APRIL 2024 
Cover Story: Andrea Marzullo-Lane
Power Team: Team Leathers  
Realty Group
Rising Star: Ali Rensch McBride

MAY 2024 
Cover Story: Amy Schinco

JUNE 2024 
Cover Story: Dawn Grimshaw
Young Gun: Libby Long

JULY 2024 
Power Team: Michael Maley & M2 
Real Estate Group

AUGUST 2024 
Cover Story: Matt Heller
Power Team: Cali Rethwisch  
& The Virtue Group
Rising Star: Chloe Daeges

SEPTEMBER 2024 
Cover Story: Lindsay Hollingsworth
Rising Star: Delaney Vogt

OCTOBER 2024 
Cover Story: Travis Taylor
Rising Star: Brooke Bies

NOVEMBER 2024 
Cover Story: Diane Hughes
Agent Feature: Erin Oberhauser
Rising Star: Nick Pacal

DECEMBER 2024 
Cover Story: Mari Rensch
Power Team: Sallie Elliott /  
The Priority Group
Rising Star: Melissa Gerdes

2024
JANUARY 2025 
Cover Story: Tasha Moss
Power Team: The Salzbrenner Group
Rising Star: Cortney Thomas

FEBRUARY 2025 
Power Couple: 
Matt & Carrie Carper
Mark & Trina Ciochon
Emily & Skylar Lybarger
Bradley & Sarah Pierce

MARCH 2025 
Cover Story: Mark Gorup
Power Team: Top Priority  
Real Estate Group
Rising Star: Alex Speer

APRIL 2025 
Cover Story: Tyler Weaver
Power Team: Mackenzie Shelton /  
Prairie and Pine Real Estate Group
Rising Star: Maren Lakers

MAY 2025 
Cover Story: Katie Day
Power Team: Shari Grimes & Karen 
Wilwerding / Grimes Wilwerding Real 
Estate Group at Berkshire Hathaway 
HomeServices Ambassador Real Estate
Agent Feature: Mandi Lackas 

JUNE 2025 
Cover Story: Kelly Buscher
Rising Star: Scott Anderson

JULY 2025 
Cover Story: Steve VanHerpen
Agent Feature: Carmen Bunde
Rising Star: Brittany Hatjinos

AUGUST 2025 
Cover Story: Vince Leisey
Agent Feature: Susan Rauth
Rising Star: Julian de la Guardia

SEPTEMBER 2025 
Cover Story: Ashley Cerveny
Power Team: The Peter Team
Rising Star: Megan Hepburn

OCTOBER 2025 
Cover Story: Garrett Tennant
Rising Star: Melissa Hovendick

NOVEMBER 2025 
Cover Story: Jay Miralles
Agent Feature: 
Sue Laubert
Sarina McNeel

DECEMBER 2025 
Cover Story: Dani Schram
Agent Feature: Andrea Oster

2025
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JANUARY 2026 
Cover Story: Deb Cizek
Agent Feature: Heather Tedesco,  
Liz James

FEBRUARY 2026 
Cover Story: Nick Benner
Agent Feature: Jasmin Jensen
Rising Star: Jamie Schroder
Brokerage Feature: Toast Real Estate

MARCH 2026 
Cover Story: Marie O’hara
Agent Feature: Jasmin Jensen
Rising Star: Chad Ahlvers
Power Team: Emily Swinford

APRIL 2026 
Cover Story: Amber Tkaczuk
Agent Feature: Jamie Hunsberger, 
Ashley Cherney

MAY 2026 
Cover Story: Lisa Jansen Bartholow
Agent Feature: Adrea Clark 
Rising Star: Gillian Hanus

JUNE 2026 
Cover Story: Nathan Moseley
Agent Feature: Jen Magilton
Rising Star: Cristina Luckey

JULY 2026 
Cover Story: Carissa Ostdiek
Agent Feature: Molly Amick

AUGUST 2026 
Cover Story: Marie Otis
Rising Star: Nick Gollin

SEPTEMER 2026 
Cover Story: David Potter
Agent Feature: Nathan Nelson,  
Sheila Ost

2026

100

 

WINDOW WASHING • GUTTER CLEANING
DRYER VENT CLEANING • PRESSURE WASHING & MORE!

Make Your Listing Stand Out
HOMESMILES OMAHA TRANSFORMS 

INTERIORS & EXTERIORS TO GET 
YOUR DEALS TO THE CLOSING TABLE!

AFTER

Brian Allen
Owner

BEFORE

10% OFF
on All 

Services!

Call Now! 402.657.4369
ballen@homesmiles.com
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Your Go-To for Storm 
Restoration for Roofing, 
Gutters, and Siding

Come Hail or
High Water,
WE'LL GET YOUR 
TRANSACTIONS
TO THE CLOSING 
TABLE ON TIME!

LUCAS RUWE
OWNER
402.810.0614
SquareUpExteriors.com

402.850.0145
FirefightersOnTheMove.com

Residential, Commercial & Long Distance
Piano/Gun Safes • Assisted Living & More!

OMAHA’S
FINEST
MOVERS!

L I C E N S E D  &  I N S U R E D
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A Decade 
of Growth 

Through

BY DAVE DANIELSON

PHOTOS BY STACY IDEUS 

Mandy
Aufenkamp

Service
T en years ago, Mandy 

Aufenkamp was a new 
mom looking toward 
the future and asking 
a question that would 
ultimately change the 

course of her career: How could she 
build a successful professional life while 
still being present for her family?

The answer led her to real estate.

Today, Mandy is a REALTOR® with 
eXp Realty, celebrating a decade in 
the industry. She earned her license 
in August 2016, beginning a journey 
filled with challenges, perseverance, 
professional growth, and relationships 
that now extend around the world.

A Decision Built Around Family 
Mandy’s entry into real estate was 
driven largely by her desire to create 
a career that worked alongside 
motherhood rather than competing 
with it. With an interest in interior 
design and a baby at home, she and 
her husband, Heath, began thinking 
seriously about what the future might 
look like.

“I think I might get my real estate 
license,” Mandy remembers deciding.

Getting there, however, was anything 
but easy. While studying, Mandy 
experienced tremendous personal loss, 
including the deaths of her father and 
grandfather. She was simultaneously 
navigating life with a newborn and 
another pregnancy. Eventually, she 
passed her licensing exam and began 
building her business while raising a 
young family.

A decade later, she knows the difficult 
beginning was worth it.

Her daughters, Hadley and Elsie, 
are now competitive gymnasts with 
demanding year-round schedules. The 
flexibility Mandy hoped real estate 
would provide has allowed her to 
remain involved in their lives while 
continuing to grow professionally.

AGENT FEATURE

“I look back at the 10 
years, and we’re so 

blessed with how our 
lives have turned out.”

–  Mandy 
Aufenkamp
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“I look back at the 10 years, and we’re so 
blessed with how our lives have turned 
out,” she says.

Finding Her Professional Home 
Success didn’t happen overnight.

During her early years in real estate, 
Mandy worked additional jobs, 
including positions with Helzberg 
Diamonds and LinkedIn, while learning 
the business and helping support her 
family. She worked with two brokerages 
before eventually finding what she 
describes as her professional home at 
eXp Realty.

The move proved pivotal.

Mandy connected with the company’s 
culture and fellow agents and began 
finding her stride. Today, she is a five-
time eXp Realty ICON Agent.

“It was a slow start,” she says, “but once 
I kind of got my groove, I was able to 
spread my wings and fly.”

A Heart for Military Families
Along the way, Mandy also discovered 
her niche.

Heath is retiring from the Army in 
October after 24 years of service, giving 
Mandy a personal understanding of 
military life. Early in her career, she 
often heard the advice to “find your 
niche,” but initially wasn’t sure what 
hers would be.

Eventually, the answer became obvious: 
military families.

Today, serving active-duty military 
members who are PCSing into or out 
of the Omaha area is one of the most 
meaningful parts of her work. She 
understands that relocation orders can 
arrive quickly and sometimes require 
families to leave behind communities 
and lives they have spent years building.

For Mandy, those relationships don’t 
end at closing. Former clients now live 

in places including the United Kingdom, 
Japan, and Germany, and she enjoys 
staying connected and watching their 
families continue their journeys.

Making Real Estate Enjoyable 
Whether she is representing a buyer or 
seller, Mandy approaches the process 
with an emphasis on integrity and 
cooperation.

She wants everyone involved—including 
the agent and clients on the other side—to 
feel that people are working together 
toward a successful outcome.

“Real estate shouldn’t be a transaction 
that people dread, like buying a car,” she 
says. “It should be fun. It’s their home. It’s 
where they’re going to put their family.”

Not every transaction will be perfect, 
she acknowledges, but her objective 

remains 
the same: 
communicate, 
collaborate, and 
find solutions 
that help create 
the smoothest 
possible 
experience.

Life Beyond the 
Closing Table 
Away from work, 
family remains 
at the center of 
Mandy’s world. 
She and Heath 
put in a pool 
last year, and 
she loves having 
friends and 

family over to swim, laugh, and create 
memories. The family also enjoys bike 
rides around the lake, walking their new 
puppy and, of course, spending plenty of 
time at gymnastics.

Having cheered throughout middle 
school and high school and briefly in 
college, Mandy particularly enjoys 
being immersed in her daughters’ 
gymnastics world.

After 10 years in the profession, Mandy 
also has valuable advice for those 
following behind her: find the right 
mentor, connect with other agents, and 
treat real estate as a true business.

“Relationships matter. Build respect, 
lead with integrity, and do your job 
well,” she says.

It’s advice that reflects Mandy’s own 
journey. She found the career that 
gave her the flexibility she sought, the 
brokerage where she could flourish 
and a niche that connects her work to 
something deeply personal.

Most importantly, she built a business 
around what mattered from the 
beginning—family, relationships and being 
there for the people who count on her. 

“Real estate shouldn’t be a 
transaction that people dread. 

It should be fun. It’s their 
home. It’s where they’re going 

to put their family.”

–  Mandy Aufenkamp
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10 Men Movers

We're Not Just Moving Boxes,

WHY PARTNER WITH US?
5-10 Advanced Movers on Every Job
Licensed & Insured
Family-Owned & Operated
Full White Glove Alli-In-One Packing Service
We O�er Cleaners

We're Moving
Your Client's Life!

RESIDENTIAL • COMMERCIAL • PACKING • CLEANING • STORAGE • LONG-DISTANCE MOVING

Let's Get Moving! 4 02 . 8 6 0. 2 7 74  |  1 0 M e n M ove r s .co m

THOUSANDS OF INSURANCE PLANS,
NATIONALLY RECOGNIZED BRANDS.

Coverage That Works
as Hard as You Do!

Jon Jacobi, LUTCF, FSS
Licensed Insurance Consultant

402.517.0732
Jonathan.Jacobi@HealthMarkets.com Heal thMarkets  Insurance Agency, Inc . is  l icensed in  a l l  s ta tes. Serv ice  and product  avai labi l i ty  varies. 

Agents  may be  compensated based on  enrol lment . No obl igat ion  to  enrol l . ©2021 Heal thMarkets  46841-HM-1220

HEALTH INSURANCE • MEDICARE INSURANCE • LIFE INSURANCE • SUPPLEMENTAL INSURANCE

Home Inspector.Y O U R  O M A H A

W H Y  C H O O S E  O N E  S T O P ?
 Backed by the InterNACHI Buy-Back Guarantee
 Certified, Insured & State Registered Professionals
 Fast, Clear Reporting
 Professional Communication & Reliability

Dilon Rader
Inspector

B O O K  N O W !
402.513.9858
ospsrvs.com

LD Cruz | NMLS 2751065 | Lending-Right.com

402.370.8610 | ld@lending-right.com

Shop Up To 50 Lenders
Closings In As Little As 15 Days
Experienced Mortgage Professionals
Competitive Products
Clear Communication From Pre-Approval To Closing

A New Brokerage Built for
Top-Producing Agents
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BY DAVE DANIELSON

PHOTOS BY NATALIE JENSEN

INSPIRATIONAL

A fter more than 
three decades of 
achievement in 

real estate, Teresa Elliott has 
learned that success can be 
both rewarding and deceptive.

A thriving career can provide 
purpose, opportunity, and 
financial rewards. But when 
professional achievement 
becomes the overriding 
priority, something important 
can be lost along the way.

It is a lesson Elliott learned 
personally—and one she 
hopes others won’t have to 
learn the hard way.

That desire is at the heart of 
her new book, When Success 
Isn’t Enough, released in July 
after a journey that began 
12 years ago. More than 
simply sharing her story, 
Elliott hopes the book will 
encourage professionals 
to reconsider what success 
really means and recognize 
the importance of balance 
before work begins 
consuming the things that 
matter most.

A Message Years 
in the Making 
For Elliott, writing When 
Success Isn’t Enough wasn’t 
about presenting herself as 
someone who always had 
the answers.

Quite the opposite.

She wanted to share 
lessons learned from 
her own mistakes.

Her hope is especially to 
reach young professionals 
who are building careers 
and may feel pressure to 
constantly work harder, 
accomplish more, and 
keep pushing toward 
the next milestone.

Elliott understands that 
mindset because she lived it.

She hopes her experiences 
can help others avoid 
getting caught in a cycle of 
relentless work—to not, as 
she puts it, “grind and get 
sick” while losing sight of 
what’s truly important.

For Elliott, one of the book’s 
central ideas is understanding 
priorities before professional 
ambition begins determining 
them for you.

“If I can just help others 
learn from my mistakes 
and make sure they know 
what’s important to them,” 
she says, that makes sharing 
her story worthwhile.

She describes one of the 
dangers as allowing work to 
become “your drug.”

The Experience Behind 
the Words 
Elliott’s perspective was 
forged during a remarkably 
successful real estate career.

Before entering the 
industry, she was doing 
hair and starting her family. 
Because she loved talking 
about homes and wanted 
greater flexibility, she 
decided to earn her real 
estate license in 1991.

Her original idea was to 
continue doing some hair 
from home while selling a 
little real estate.

Instead, her enthusiasm 
quickly took over.

Within about a year and 
a half, as her third child 
was on the way, Elliott 
was working in real estate 
full time. She remembers 
entering the profession 

I F  I  C A N  J U S T 

H E L P  O T H E R S 

learn from my 
mistakes A N D 

M A K E  S U R E  T H E Y 

K N O W  W H AT ’ S 

I M P O R TA N T  T O 

T H E M ,  T H AT  M A K E S 

S H A R I N G  M Y  S T O R Y 

W O R T H W H I L E . ” 

— TERESA ELLIOTT

TERESA
E L L I O T T

WHEN SUCCESS 
ISN’T ENOUGH

at age 31 without really 
knowing what to expect.

She took it slowly, learned 
as she went, and soon 
realized she had found 
something special.

“It was a calling for 
me,” she says.

Today, Elliott is an owner and 
agent at NextHome Signature 
Real Estate, a company with 
approximately 40 agents. 
She still loves working with 
clients, but she has also found 
tremendous fulfillment 
in mentoring other 
professionals and sharing 
the wisdom accumulated 
throughout her career.

That combination of success, 
experience, and hindsight 
gives When Success Isn’t 
Enough its purpose.

Redefining What It 
Means to Win 
Elliott isn’t discouraging 
ambition. Her message is 
about pursuing success 
without sacrificing yourself 
in the process.

Part of that involves creating 
habits that support both 
professional achievement 
and a healthy perspective.

When discussingadvice 
for professionals, Elliott 
identifies four important 
keys: schedule, attitude, 
accountability, and mindset.

Keep a good schedule. 
Choose your attitude 
rather than allowing 
circumstances to choose it 
for you. Find accountability. 
And be intentional 
about the messages you 
allow into your mind.

There are also fundamentals 
that never go out of style.

“Do what you say you’re 
going to do and show up 
when you’re supposed to 
show up,” she says.

And don’t allow someone 
else’s actions to dictate 
your outlook.

“For gosh sakes, don’t let 
somebody ruin your day. It’s 
not worth it.”

From Book to a 
Broader Mission 
Now that When Success Isn’t 
Enough is in readers’ hands, 
Elliott is considering where its 
message might take her next.

The book is available 
through Amazon, and she 
is beginning the process 
of exploring an audiobook 
version. She’s also interested 
in speaking engagements, 
workshops, and other 
opportunities to share the 
lessons behind the book 
directly with people.

While she initially 
envisioned helping young 
professionals, Elliott believes 
the message applies much 
more broadly. It isn’t limited 

by age, career stage, or 
profession—and certainly 
isn’t limited to real estate.

At its core, the message is 
about perspective.

Elliott has spent more than 
three decades building a 
career she loves. In fact, 
when people ask whether 
she’ll ever retire, she isn’t 
sure what to tell them.

“I just love what I do, and it 
gives me energy,” she says.

Perhaps that’s also one 
of the most important 
distinctions behind When 
Success Isn’t Enough: 
meaningful work can be an 
extraordinary part of life 
without becoming all of life.

After 12 years of working 
toward putting that message 
into words, Elliott now has 
the opportunity to help others 
define success on their own 
terms—and perhaps avoid 
some of the mistakes she 
made along the way.

For Elliott, that may prove 
to be one of her most 
meaningful measures of 
success yet.
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I want my clients  
to know that  

I’m going to go  

to the moon and 
back for them, 
regardless of the 
price point or the 

commission.”
— Skylar Lybarger

BY DAVE DANIELSON

PHOTOS BY NATALIE JENSEN

RISING STAR

A REALTOR® with Better Homes and Gardens, 
Skylar entered the industry just over two years 
ago. While relatively new to the profession, he has 
quickly developed a clear philosophy for building his 
business: take exceptional care of people, be willing 
to adapt to their individual circumstances, and treat 
every client as though they’re the only one he has. 

Learning the Business 
When Skylar earned his real estate license, he quickly 
discovered there was much more to the profession 
than he had anticipated.

For the first six months to a year, he describes the 
experience as being like “drinking out of a fire hose.”

There were contracts to understand, leads to generate 
and nurture, inspections to navigate, homes to tour, 
and countless details to master. Fortunately, one part 
of the profession already came naturally.

Skylar considers himself a people person. His ability 
to connect with different personalities gave him an 
important foundation as he learned the technical side 
of the business. 

Serving at a Higher Level 
Today, what Skylar enjoys most is serving people.

With sellers, that can mean coordinating contractors, 
arranging pre-inspections, and making sure 
everything is “dialed in and buttoned up” before a 
property ever reaches the market. Buyers require 
their own approach, with Skylar guiding them 
through the many steps and decisions along the way.

That hands-on involvement is important to him, 
particularly because he believes the public doesn’t 
always understand how much a dedicated real estate 
professional does behind the scenes.

Skylar wants to challenge the perception that an 
agent simply puts a sign in the yard, opens a door 
and collects a check.

Instead, he strives to go above and beyond  
for his clients.

“Everybody has a situation,” he says.

No two transactions—or clients—are identical. 
Communication styles differ. Challenges differ. 
Timelines and circumstances change. Skylar believes 
one of his strengths is recognizing those differences 
and adapting accordingly.

That variety is also part of what keeps  
the profession interesting.

“Not only is the house different, but the people are 
different,” he says. “It never feels mundane to me.” 

Partners in Life and Business 
Skylar has also had an invaluable resource  
beside him throughout his real estate journey:  
his wife, Emily.

Emily had been licensed for five years before Skylar 
entered the business, giving him someone he could 
turn to when he encountered unfamiliar situations.

Although they maintain individual production rather 
than operating as a formal team, they frequently 

Skylar 
For Skylar Lybarger, success in real estate isn’t 
measured simply by transactions, production 
numbers, or commission checks. It’s measured by 
the experience he creates for the people who trust 
him with one of life’s biggest decisions.

GOING the 
EXTRA MILE

LYBARGER
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Honest, Fair and Always There
Ultimately, Skylar hopes clients 
remember how much he cared.

He wants them to describe him as 
honest and fair—someone willing 
to “go to the moon and back” for 
them regardless of price point or 
potential commission.

His approach to negotiation reflects that philosophy. 
Skylar will advocate firmly when necessary, but 
he doesn’t believe creating unnecessary conflict or 
drama serves anyone well. Whenever possible, he 
looks for solutions that are fair and allow everyone 
to move forward.

Most importantly, his commitment doesn’t 
disappear at closing.

Whether someone needs a trusted connection 
months after purchasing a home or simply needs 
advice at the beginning of the process, Skylar wants 
clients to know they can call.

“Hopefully I’m their REALTOR® for life,” he says. 

support one another professionally. They’ll cover 
showings and inspection walk-throughs for each 
other and share their knowledge whenever needed.

“We’re not a team, but we are a team in a way,” he says. 

Taking Care of the One
If Skylar could give a new agent one piece of advice, 
it would be simple:

“Treat every single person like they’re your only client.”

Rather than becoming consumed with production 
numbers, he encourages agents to focus on 
providing the best possible 
experience to the person 
directly in front of them.

It’s also his approach to 
growing a sustainable business.

Skylar believes outstanding 
service naturally generates 
future opportunities. When 
satisfied clients refer friends 
and family, an agent can devote 
more time to serving people 
instead of constantly searching 
for the next prospect.

“Taking care of your clients is 
lead generation,” he says. 

When you take great care of the person 

in front of you, the business and 
the referrals will follow.”

— Skylar Lybarger

Always in the Zone 
That commitment carries into Skylar’s  
life outside real estate.

He coaches his son’s soccer and football teams and 
is passionate about running and lifting. Last year, 
he completed a 50-mile race and four marathons. 
Now he’s preparing for an even greater endurance 
challenge: pacing one of his friends for 60 to 75 miles 
who is competing in a 200-mile race. It’s an event 
Skylar plans on competing in sometime in the not-
too-distant future.

His mornings routinely begin at 5 a.m. with a run 
at Lake Flanagan. The discipline prepares him 
physically, but it also gets him ready for clients whose 
questions may begin arriving early in the morning. 

Between real estate, coaching, training, and family, 
Skylar’s days are full. Yet the common thread is 
showing up.

For someone still early in his real estate career, 
Skylar has already decided what kind of professional 
he wants to become: present, dependable, and willing 
to put in the work.

Whether it’s a client, his children, or his family, his 
goal remains remarkably consistent—show up, stay 
engaged, and give people his best. 
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WITH AZIZI!
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nazizi@getmoreresults.com
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WIN A
$250
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter now!

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or older. Void where prohibited. Entry period begins 
9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift 
card. Odds of winning depend on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS (collectively, "N2"), 
reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as planned. By entering, participants agree to release and hold N2 
harmless from any claims arising out of participation. N2 is not responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.
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Life With Boundaries 
Outside of real estate, David is 
rediscovering the creative side of himself 
that first drew him to music years ago. 
He and his wife Kelly, a talented interior 
designer and artist, have been married 
for nearly 20 years and are raising two 
children, Ivy (11) and Will (8). As the kids 
have gotten older, family vacations have 
become one of their favorite traditions, 
not because of the destination but 
because of the opportunity to experience 
somewhere new together.

Creativity continues to influence nearly 
everything David does. Whether he’s 
collecting vintage stereo equipment 
and vinyl records, exploring overlooked 
corners of Omaha, organizing 
community pop-up markets in Florence, 
or simply wandering through a day 
without a rigid agenda, he’s happiest 
when curiosity leads the way.

“I am most happy when I feel like 
I am free to create, experiment, 

and ‘play’ really,” David shares. 
“So I’m just trying to have more 
fun, and as my therapist regularly 
encourages me, ‘Be good to myself.’”

That same playful spirit shapes his 
long-term vision. Along with expanding 
his investment portfolio and continuing 
neighborhood revitalization efforts, 
David hopes Good Omaha Group 
becomes more than a successful real 
estate team. He wants it to become 
a place where talented people can 
experiment and enjoy building 
something meaningful together.

“I now understand that I’m the type 
of person where every decade or 
so there is going to be some sort 
of reinvention,” David concludes 
thoughtfully. “But real estate will 
always be a huge part of what I 
do; there are so many different 
ways to take it and collaborate 
with great, talented people to do 
exciting work in Omaha.” 

THOUSANDS OF INSURANCE PLANS,
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People want to 
WORK WITH 

SOMEONE 

THEY know,  like, & trust.  
The more you’re 

yourself, the more 
you’ll attract the 

right people.”  
— DAVID POTTER— DAVID POTTER

Were you, the team or your 
business featured in an 
issue of Real Producers? 
Want a copy of your article 
or full magazine that you 
were featured in?

Reprints!          
What the heck is a reprint? A reprint is a four- or eight-page, 
magazine-quality-grade paper with your full article and photos 
and you on the cover of the publication.
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Print Me More!

Omaha Real Producers • 2928 • September 2026

“I also knew that I liked people and 
houses and had a decent-sized network 
in Omaha,” he continues, “but other than 
that, all I had was a wing and a prayer!”

That leap of faith became the beginning 
of a career that has now grown to over 
$17.8 million in sales last year and a 
business fueled nearly 100 percent by 
repeat clients and referrals.

But David is quick to give credit where 
it’s due. Early on, he leaned heavily on 
friend and fellow Realtor Jay Stalnacker, 
managing broker Deda Myhre, and, 
after changing brokerages nearly four 
years ago, his current broker, Ryan Ellis, 
whose guidance has helped expand 
his perspective beyond traditional 
residential sales to open new doors in 
commercial and development.

“I think having some sort of mentorship, 
whether formal or informal, is super 
important early on,” he advises aspiring 
top agents. “But I would also say don’t 
be afraid to be yourself. People want 
you to succeed because they know and 
like you, so the more yourself you can 
be, the more you’ll attract the right 
people that want to work with you.”

Redefining Success 
David’s approach has always been 
rooted in a balance of technical 
knowledge and genuine human 
connection. Years of renovating 
investment properties have given 
him a practical understanding of 
homes beyond the surface, while his 
background in ministry taught him 
how to listen carefully with plenty of 
emotional intelligence. 

“People feel like I actually care 
about them at a human level and am 
genuinely interested in their lives while 
maintaining a presence beyond the 
transaction,” he elaborates.

As he prepares to launch Good 
Omaha Group with a team leadership 
approach and five total agents, David 
is intentionally challenging one of real 
estate’s most accepted norms: the belief 
that successful agents must remain 
constantly available.

“One of the most important functions 
of the new team will be to provide each 
other uninterrupted time off, as this is 
one of the most elusive things for higher 
producing agents,” he points out.

Rather than chasing growth for growth’s 
sake, David hopes to cultivate a group 
of collaborative professionals who 
trust one another enough to protect 
both exceptional client service and 
each other’s personal lives. So far, the 
Good Omaha Group roster includes 
five like-minded agents; and if they 
can make this experiment work, David 
believes they’ll have created something 
genuinely different.

“I’m fiercely independent, but I do love 
collaboration,” David affirms. “Last year, 
I did my client appreciation event with an 
agent that isn’t even at our brokerage — 
but we both love pickleball. I am always 
interested in finding the good people, 
regardless of where they hang their hat.”

Success 
shouldn’t require 
being ‘always on.’ 
I’m building Good 
Omaha Group to 
prove you can 
deliver exceptional 
service while 

still MAKING 
SPACE FOR A 
REAL LIFE.” 
 — DAVID POTTER

O M A H A SEPTEMBER 2026

RISING STAR
NATHAN NELSON

AGENT FEATURE
SHEILA OST

ROOM TO BREATHE

David 
Potter
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BY JESS WELLAR

PHOTOS BY STACY IDEUS

COVER STORY

“I’m over the ‘always on’ culture of residential 
real estate and am interested in experimenting 
with ways we can help each other as agents to 
produce at a high level while still maintaining 
balance and respecting our limitations as 
finite beings with limited amounts of energy 
and attention,” David Potter explains.

For nearly a decade, David has built 
his real estate business on thoughtful 
relationships and an authentic desire to 
help people make wise decisions. Today, 
the Omaha Realtor is taking that same 
mindset in a different direction. 

As the founder of the newly formed 
Good Omaha Group, he’s setting out to 
answer a question many top-producing 
agents quietly wrestle with: Is it possible 
to build an exceptional business while 
still permitting yourself to truly unplug?

An Unexpected Pivot 
Real estate certainly wasn’t on David’s 
radar after college. An Omaha native with 
a degree in Vocal Music Performance 
from the University of Nebraska-Lincoln, 
he spent nearly a decade serving as a 
church worship and music director in 
both Omaha and St Louis. Along the way, 
he and his wife Kelly discovered a passion 
for restoring older homes after renovating 
a beautiful 1905 brownstone in St. Louis 
and completing several investment 
projects together.

Then life hit an unexpected snag when 
David was unexpectedly let go from his 

position at the church. The timing couldn’t 
have been more daunting. His wife was 
seven months pregnant, his family’s 
livelihood had disappeared overnight, and 
there was no obvious career waiting in 
the wings with a music degree.

“Needless to say, it was a stressful and 
confusing time!” he admits. “I knew 
I could either get a random job that 
wouldn’t really make ends meet and I 
would hate it, or I could just get my real 
estate license as quickly as possible and 
dive into both sales and investment.” 

POTTERDavid
ROOM TO BREATHE
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