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R E A L T Y  D I V I S I O N :

OUR TEAM PROVIDES
QUALITY RESIDENTIAL

AND COMMERCIAL
ASSISTANCE ALWAYS

AND FOREVER.

FOREVEREXT.COM833-4EVER-00

OUR EXCLUSIVE
SERVICE INCLUDES:

Video assessments. 

Exterior inspections. 

Onsite Maintenance repairs. 

Excellent communication. 

Full service Insurance
claim handling.

Roofing, siding, gutter
replacements and repairs.
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Robin Rudisill is a CPA who runs a boutique tax and advisory practice serving 
freelancers, small business owners, real estate investors, and high earners. Her 
positioning leans on personal, year-round support (not just tax season), transparent 
monthly pricing, and working directly with her — not a call center or junior sta�. 
Since the magazine audience is real estate agents, her site speci�cally lists “S-Corp/LLC, 
Real Estate Investor” as a service category, which is a strong, relevant hook.

Robin M Rudisill, CPA PC
Robin@RMRCPAFirm.com

Real Estate Pros 
Deserve a CPA 

Who Gets It
Smart, stress-free tax and 
advisory services for real estate 
agents, investors, and small 
business owners. Transparent 
pricing. Proactive planning. Direct 
access to Robin — no call centers, 
no junior sta�.

Book your first call today.

Life is Taxing, Taxes Shouldn't Be.

rmrcpafirm.com
470.253.4507
robin@rmrcpafirm.com
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(706) 229-7639
squarecowmovers.com

Local & Long-Distance Moves • Commercial Moves & Labor-Only Moves
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Contact us now to elevate your listings
— and your commissions.

setthestagealc.com

SetTheStageALC

706-750-9975
sara.tintle@wesetthestage.com

setthestage_athenslc

Make Every Showing
Unforgettable
What We Provide:
Vacant Home Staging
Model Home Staging
Pre-Listing Consulations
Turn-Key Furnishing Packages: STRs, Offices, 
Student Housing, Senior Living
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ACCOUNTING - CPA
Robin M Rudisill, CPA PC
(470) 253-4507
www.rmrcpafirm.com

CATERING & EVENTS
Cindy Lynn’s Gourmet 
Gatherings
(404) 667-7587

CLEANING - RESIDENTIAL 
& COMMERCIAL
Home Clean Heroes
(770) 554-2224

CUSTOM HOME BUILDERS
Great Home Endeavors
(470) 968-7238

Windsor Custom 
Homes of Georgia
(470) 946-3767

CUSTOM WINDOW 
COVERINGS & PATIO SCREENS
Bloomin’ Blinds of 
Cumming & Johns Creek
(404) 360-0906

DATA / CALLING / AI 
/ VIDEO EDIT
M Power Solutions, LLC
(410) 936-3675
www.supermpower.com

DOCK BUILDER
Dock Cares
(706) 897-6449

EVENT SERVICES
North Georgia Event Solutions
(614) 623-4279

HANDYMAN SERVICES
Local Handyman 
Northeast Georgia
(770) 823-3014

HOME BUILDER - CUSTOM
Brown Haven Homes
(828) 735-4184

HOME INSPECTION
Abernathy Home Inspections
(404) 996-7690

At Ease Home Inspections
(706) 224-4333

Blue Ridge Home Inspections
(706) 633-3377

HOME ORGANIZING/STYLING
Styl Home Enhancements
(617) 633-5050

HOME STAGING/BUSINESS 
STAGING/INTERIORS
Set The Stage Athens 
Lake Country
(706) 750-9975

INSURANCE: AUTO/HOME/LIFE
Branton Wiseman-State 
Farm Insurance
(678) 679-9577

Brightway Insurance, 
The Caldwell Agency
(706) 969-0053

Clear View Insurance Agency
(770) 998-6469

Comparion Insurance-Zach 
LaFontaine, Agent
(770) 713-1737

LONG TERM RENTAL / 
PROPERTY MANAGEMENT
Real Property 
Management Excel
(678) 999-4696

MORTGAGE / LENDER
Southeast Mortgage-Bacarri 
Rambo Loan Officer
(229) 400-2222
southeastmortgage.com/
bacarrirambo

MORTGAGE BROKER
JOHNS CREEK MORTGAGE, LLC
(678) 632-0080

Stockton Mortgage
(404) 416-6380
adambuice.com

MOVING & HAULING
Square Cow Moovers
(706) 229-7639

MOVING/DELIVERY/STORAGE
Greater Athens Storage LLC
(678) 863-2928

PHOTOGRAPHY
Stanley Real Estate Media
(706) 499-0514

PRINT, SHIP, & MAIL
The UPS Store 4342
(404) 374-9859

PRIVATE MONEY LENDING
Lillibell Financial
(303) 819-6059

REAL ESTATE COACHING
Jessica Wade Real 
Estate Coaching
(770) 540-3641

REAL ESTATE MEDIA
Social4Business
(706) 580-2349

REAL ESTATE TRANSACTION 
COORDINATOR
Elite Closing Solutions
(470) 299-3995

ROOFING & GUTTERS
Ascend Roofing and 
Contracting Inc
(404) 757-9824

Glory Roofing, LLC
(706) 656-0391

ROOFING AND RESTORATION
Elite Roofing and Restoration
(678) 781-1998
www.eliteroofingga.com

ROOFING, SIDING & GUTTERS
FOREVER Exteriors
(414) 248-6275

SOCIAL MEDIA MARKETING/ 
MANAGEMENT
Kadima Collective
(678) 960-8479
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Meet
The

Team
Nick Stevens

Owner/Publisher
Elizabeth McCabe

Writer
Jessica Wellar 

Writer

Dan Allsup
Ad and Content Manager

Steven Neville 
Social Media

Cam Jimenez
Videographer

Allie Santos
Photographer

Rebecca Wilson
Writer

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

NORTH GEORGIA EVENT SOLUTIONS

NorthGAEventSolutions@gmail.com • 614-623-4279

North Georgia Event 
Solutions looks forward to 
helping your event go off 

with a bang!
Call to discuss solutions that we offer

Ascend Above the Rest with
Georgia’s Roofing Experts!

Residential & Commercial Roofing • Roof Replacements & Repairs
New Installations • Maintenance Plans • Specialty Roofing Systems

Contact Us Today for a Free Estimate:
404-757-9824 • info@ascendroofinginc.com
2180 Elm Street N.E., Covington, GA

ASCENDROOFINGINC.COM

Storm Response & Restoration • Emergency Tarping • Insurance Claim Assistance
Gutter and Gutter Guard Installation • Siding Installation • Exterior Painting 

From storm damage to 
sleek new roofs

Ascend Roofing has 
you covered!
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PUBLISHER’S NOTE

I
t’s my honor to bring Real Producers to the north and 
northeast Georgia area and to celebrate everything that 
makes you all an outstanding part of the Mountains, 

Lakes & Athens Real Estate Community. I look forward to 
highlighting your accomplishments, encouraging your dreams 
and recognizing you for your continued excellence in serving 
your clients. 

Real Producers is now 10 years old, having started as a simple 
idea in 2015 in Indianapolis and has spread across the nation 
like wildfire. The Real Producers community is now available 
in over 140 locations and is changing the way the real estate 
community interacts across America. As we embark on this 
journey together, I promise to create platforms to connect this 
community and forums to recognize and celebrate what makes 
each one of you iconic. In years to come, I hope to interview 
every one of you so that I can share your success stories in 
future issues. I also look forward to celebrating you at our 
events, providing tools and connections to help you grow your 
business, and representing your passion for this industry that 
we all share. 

Here are some quick facts about Real Producers:
DISTRIBUTION: This magazine will arrive in the mailboxes 
of the TOP 300 agents in the Mountains, Lakes & Athens 
communities of north and northeast Georgia each month. 
These 300 agents are determined through compiled MLS data 
from 2024. If you are receiving a hard copy of the publication, 
it is because you belong to an elite group and represent the 
best of the best in our industry!

CONTENT: This publication is all about YOU, the Mountains, 
Lakes & Athens real estate community. We will be writing 
personal and unique stories about members of this 
community, giving you a platform to inspire greatness in 
others. As we grow, we will continue to add fresh content 
focused entirely on the top agents and our Preferred 
Partners. We have NOTHING to sell to real estate agents as 
it is absolutely FREE to be featured in this publication. To be 
featured, the agents must be nominated by a peer, leader, 
or influencer in the local real estate market. We always 
encourage nominations and love to hear about agents who 
are making a huge impact in our market.

NICK STEVENS

Owner/Publisher 
Mountains, Lakes &  
Athens Real Producers 
Nick.Stevens@RealProducersMag.com 
www.MountainsLakesAthensRP.com 
470-423-8634

Let’s Chat About Who We 
Are At Real Producers!

PREFERRED PARTNERS: Anyone listed as a “Preferred Partner” 
in the index of this publication will also be a part of this 
exclusive community. You will see them advertised in every 
issue, attending our private events, and being a part of our 
online community. We do not cold call businesses off the street 
to join us, nor do we allow any business that approaches us to 
be a part. One or many of you have recommended every single 
one of these Preferred Partners that you see in this publication. 
Our goal is to give you as many resources as possible to add to 
your arsenal so that you always remain that trusted referral 
source to your clients and customers. 

EVENTS: Along with our monthly publication, we will be 
hosting various social and educational events throughout the 
year. Our goal is to bring the best of the best together while 
supporting our local communities. And we fully intend to have 
a good time doing it! We will be communicating information 
on upcoming events through the publication, monthly emailed 
newsletter and social media. 

CONTRIBUTION: If you are interested in contributing, 
nominating REALTORS®️ for certain features, know of 
additional top-notch affiliate partners who would be a great 
fit for our community, or would simply like to learn more, 
please reach out to me anytime. I look forward to meeting with 
every one of you in the future. I would also like to give a HUGE 
THANK YOU to the Preferred Partners who jumped on board 
with us so that we could bring Mountains, Lakes & Athens Real 
Producers to life. Also, a huge shout-out to my team that pulled 
this together without much guidance. You all are incredible 
and this first issue is dedicated to you!

I appreciate you all and I look forward to seeing you all at our 
launch party coming soon!

BY NICK STEVENS
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(617) 633-5050 | mystylhome.com
limor@mystylhome.com

Transform Your Client's 
Space with

Expert Home Organization

Simplify life with personalized home 
organization and decluttering solutions

Home Organization
Decluttering
Senior Downsizing Support

We are continually adapting with the market & adding 
carrier solutions to assist each client. 

We find the Right Coverage for the Right Price!

Drake Dodson
770-998-6469 | Drake@ClearViewIns.com

www.myagentdrake.com

Auto InsuranceCommercial

Home or Condo Insurance Landlord Insurance

SELL HOMES FASTER.
STRESS LESS.

762-234-COOL · www.cool-binz.com/greater-athens

Give your listings a competitive
edge—reserve a bin today.

Climate-controlled on-site storage
Protect staging furniture & seller belongings
Declutter listings for better showings
Flexible delivery & pickup—on your timeline
Safer alternative to traditional moving/storage

S E R V I N G
G R E AT E R
AT H E N S
A R E A

« Designed to protect
items from heat, humidity,
and damage »

PLUGSINTO A
110OUTLET.

Real Producers badges aren’t given. They’re earned. They represent the elite 
agents in each market who excel in performance, professionalism, and impact.

RECOGNITION THAT
SPEAKS BEFORE YOU DO

If you’ve earned a Top Producer badge, make sure it’s seen.
Better yet, make it impossible to ignore.

That’s why top agents proudly display their badge across every touchpoint, from digital to 
print and everything in between.

• Email signatures
• Business cards
• Websites

• Listing presentations
• Social profiles

• Office signage
• Vehicle decals
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TECHNOLOGY CORNER

(706) 580-2349
cjimenez@mysocial4business.com

Scan Here To Get Started! 

Unlock the Full Potential of Your Listings

with Stunning Media!
Professional Photography - 

Capture every detail and make 
your properties shine. 

Cinematic Video Tours - 
Bring homes to life with immersive 

walk-throughs. 

Aerial Drone Footage - 
Showcase the property and 

surroundings from
breathtaking angles. 

Virtual Staging & 3D Tours - 
Create inviting, realistic spaces 

that sell.

Stand Out. Sell Faster. Get Top Dollar.
Impress your clients and close deals with 
high-quality, attention-grabbing content.

Ready to elevate your listings?

Use code 
“RPMLA” and get 

$100 OFF on 
your fist order.

Only for new clients. 

This spring, one real estate team handed 
its brokerage’s new AI a list of about 
3,000 leads nobody had spoken to in 
over a year. In 30 days it held nearly 
2,000 conversations, ran hundreds of 
them at the same time, and booked 
actual tours from a list everyone had 
written off. That was Real Brokerage’s 
Leo 2.0, now in testing with thousands 
of agents. The direction is clear across 
the industry too: only 2 percent of 
brokerages now say they have no AI 
plans at all.

This Month’s Tip: Revive Your Dead 
Leads for Free 
You have a list like that. The buyers who 
ghosted last spring. The sellers who 
wanted to wait and see. Here is the free 
version of what that brokerage AI did.

Export every lead that went quiet. Paste 
three of your own past texts or emails 
into your AI of choice so it learns how 
you actually sound. Then have it write 
a short, no-pressure check-in sequence 
in your voice. Send it in batches of 50, 
and when someone bites, be the human 
who answers in minutes, not days. 
Even a small slice of a big dead list is 
real closings.

Tool Spotlight: Three Ways to Work 
a Dead List 
•	 Structurely  runs AI text 

conversations that qualify leads and 
book appointments for you. Built for 
teams of two and up.

•	 Fello  (from $165 a month) fits 
individual agents. It watches the 
database you already have and flags 

who is likely to sell, so you call the 
right people first.

•	 MPower Global, and full disclosure, 
this one is mine, does custom builds 
for individuals or teams: AI voice, 
text, and email working your list and 
booking appointments straight to 
your calendar. Pricing is published 
right on the site. No sales-call maze.

Got Questions? 
Wondering whether your old list 
is worth reviving? Email me and 
I will give you a straight answer: 
steve@mpowerglobal.ai.

StevenPaulNeville.com 
MPowerGlobal.ai

The AI That Called 3,000 Dead Leads

Your AI Advantage
BY STEVEN NEVILLE 
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Build It Better. Beautiful decks, built to last

Custom Deck Design & Build
Deck Renovations & Upgrades • Timber Frame & Outdoor 

Living Spaces • Quality Materials & Craftsmanship

Local | Skilled | Honest | Responsive | Respectful

678-249-8765 | www.deck5.online

ROOF SOLUTIONS
REALTORS TRUST

Call today — ensure every 
listing is “show ready”!

706-851-5074
www.gloryroofingllc.com

Comprehensive Roof Inspections (Free)

Reliable Repairs & Installations

High-Quality Shingles & Financing

Fast Turnaround for Listings

Dream it. Build It.
Live it. Love it

Custom Homes
Crafted with
Southern Excellence

N E W  H O M E  C O N S T R U C T I O N
D E S I G N - B U I L D  S E R V I C E S

P E R S O N A L I Z E D  F L O O R  P L A N S
Q U A L I T Y  C R A F T S M A N S H I P

O N - T I M E ,  O N - B U D G E T  D E L I V E R Y

"I Love 
is Stu
!" 
Henry Darby, Owner

Serving Lake Oconee and Surrounding Areas

470-WINDSOR
WindsorCustomHomesGA.com

Call today to schedule a consultation!
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of Georgia

CUSTOM 
HOMES

Make Your 
Vision a Reality

WRITTEN BY ELIZABETH MCCABE

PROPERTY PHOTOS BY MAKENZIE EDDY 

(@MAKENZIE_EDDY)

SPONSOR SPOTLIGHT

Building a custom home isn’t 
just about lumber, blueprints 
and floor plans. It’s about trust. 
After all, you’re placing one of the 
largest investments you’ll ever 
make into someone else’s hands. 
That’s not a decision most people 
make lightly.

Henry Darby understands that.

For more than two decades, 
the owner of Windsor Custom 
Homes of Georgia has earned 
a reputation for meticulous 
craftsmanship, uncompromising 
integrity and a level of attention 
to detail that begins long before 

the foundation is poured. 
Creating beautiful homes is just 
the beginning. His goal is to 
create homes that stand the test 
of time while making the entire 
experience as rewarding as the 
finished product.

“We just do the right thing,” 
Henry says. “If you do that, 
you don’t have to worry about 
yesterday, and it doesn’t matter 
what comes your way tomorrow. 
We do the right thing and let the 
chips fall where they fall.”

This commitment to integrity has 
guided Windsor Custom Homes of 
Georgia since Henry founded the 
company in 2001.

A Passion That Started Early 
Growing up in historic 
Charleston, South Carolina, Henry 
developed an appreciation for 
timeless architecture, expert 
craftsmanship and beautifully 
constructed homes. He found 
himself fascinated not only by 
the finished product but by the 
process of creating exceptional 
homes from the ground up.

That passion eventually led 
him to Atlanta, where he 

joined one of the city’s premier 
homebuilders. During his first 
year, an experienced mentor 
took him under her wing and 
introduced him to every aspect 
of the business, from developing 
neighborhoods to building and 
selling luxury homes. It proved to 
be an education that would shape 
the rest of his career.

Uncompromising Quality: 
Behind the Walls 
What sets a Windsor Custom 
Homes of Georgia apart is the 
craftsmanship embedded where 
few ever look: in the dirt and 
within the walls.

“All of our foundations are 
designed and inspected by 
engineers, not just the county,” 
Henry explains. “I like to have an 
engineer involved in designing 
all the structural elements, not 
just to meet code, but to meet 
my standard. Zero deflection is 
unrealistic, but it’s still the goal. 
That’s a Henry Darby thing.”

Rather than aiming to merely 
pass minimum building codes, 
Henry partnered early on with 
structural engineers to ensure 
every home is built to last. “I 

Dream it. Build it. Live it. Do you 
have a client with a vision for their 

dream home but need a builder you 
can trust to bring it to life? Meet 
Henry Darby, owner of Windsor 

Custom Homes of Georgia.

WindsorWindsor
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protect their clients, Henry 
believes everyone wins.

Building a Legacy 
Although Henry has built luxury 
homes throughout Atlanta and 
now throughout the Lake Oconee 
area, he’ll quickly tell you that 
his proudest achievement has 
nothing to do with construction.

It’s his family. Henry and his 
wife, Caitlin, have raised two 
accomplished daughters, Ella 
and Katherine, and he beams 
with pride when talking 
about the women they’ve 
become. One recently began 
dental school, while the other 
graduated early from the 
University of Georgia and 
launched her corporate career.

“My wife and my two 
daughters are my proudest 
accomplishment,” he says.

function exactly as intended and 
every component should perform 
the way it was designed.

It’s an obsessive commitment to 
quality, and Henry readily admits 
that’s simply how he’s wired.

“If it’s not right, we’ll do it again 
until it is,” he says.

More Than a Custom Home 
Every Windsor Custom Homes of 
Georgia project is unique because 
every homeowner is unique.

Some clients arrive with 
magazine clippings, Pinterest 
boards and detailed sketches. 
Others know they want to build 
but need guidance every step of 
the way. Windsor Custom Homes 
of Georgia accommodates both.

Clients can modify one of the 
company’s previous designs, 
customize an existing floor plan 
or begin with a blank sheet 
of paper and work alongside 
architects to create something 
completely original. Henry 
emphasizes that Windsor Custom 

Homes of Georgia doesn’t simply 
build custom homes; it provides 
a custom process tailored to each 
client’s comfort level and vision.

The process begins with a face-to-
face conversation.

Rather than automatically 
accepting every project, Henry 
believes it’s important to 
determine whether both builder 
and client are the right fit for one 
another. Honest communication 
and realistic expectations create 
the foundation for a successful 
year-long partnership.

“We set realistic expectations, 
and then we try to exceed them,” 
he explains.

Relationships That Last 
Henry estimates he has built 
well over 100 custom homes 
throughout his career, but 
surprisingly, his proudest 
professional accomplishment isn’t 
a particular house.

It’s the friendships. Many clients 
become lifelong friends after 
spending roughly a year building 
together. Others return again and 
again. One family is preparing to 
build its fifth home with Henry.

To Henry, repeat business is the 
greatest compliment a builder can 
receive. That relationship-first 
approach extends to the area’s 
REALTORS® as well.

Windsor Custom Homes of 
Georgia frequently partners 
with real estate professionals 
long before construction begins, 
helping evaluate lots, identify 
grading concerns, assess building 
potential and uncover expensive 
surprises before buyers ever close 
on a property.

“The more you do on the front 
end, the smoother it’s going 
to go on the back end,” Henry 
explains. By helping agents 

That same sense of stewardship 
carries over into every home 
Windsor Custom Homes of 
Georgia builds. A home is a place 
where memories are made. 
He’s creating the place where 
birthdays will be celebrated, 
grandchildren will visit, holidays 
will be remembered and families 
will build their own legacies.

“I feel very lucky and blessed to 
do what I do,” Henry says. “People 
trust me to execute their vision, 
and I take that very seriously.”

For Henry, that’s what custom 
home building has always 
been about. Not just building 
exceptional homes. Building trust 
that lasts long after the keys are 
handed over. 

wanted to make sure that I had 
a set of eyes looking at it from 
a longevity standpoint,” he 
notes. “They really genuinely 
taught me the details of how to 
do things that last and reduce 
warranty issues. I didn’t start 
this just to be another builder—I 
wanted to be an expert in all 
aspects of my profession.”

Structural systems are designed 
to Henry’s own demanding 
standards because he doesn’t want 
floors that flex or shortcuts that 
become expensive problems years 
later. Windows should operate 
flawlessly, plumbing should 

For more information on Windsor 

Custom Homes of Georgia,  

check out their website,  

www.windsorcustomhomesga.com.

CONTACT

US!
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Success 
Doesn’t 
Happen by 
Accident. 
Showing 
Up Does.

“I got into real estate by complete 
accident,” says Dakota Bradley. “I’ve 
never had a friend, family member, 
cousin, Mom, or Dad in real estate.”  
That barrier didn’t stop him from 
getting into the business, earning his 
license at the young age of 20 in 2024.

“I kind of went in blind,” he admits. 
At the time, his father was buying a 
house and had been working with a 
REALTOR®. His father introduced him 
to her. “At that point, I didn’t even know 
what Keller Williams was,” he laughs. “I 
didn’t know what a buying agent was or 
a selling agent.”

What did Dakota have? Drive and 
determination. This go-getter followed 
the advice of his team leader who told 
him, “Just show up. If you keep showing 
up, You’ll keep learning.” With ample 
time on his hands, Dakota gave real 
estate his all, hanging his license with 
Keller Williams Greater Athens.

“For the next six months, I came in 
every day, made phone calls, and try 
to get one percent better,” he explains. 
It paid off. With one call, he got a For 
Sale By Owner. “I was lucky enough 
because I listed and sold it.” That sale 
gave him the motivation to succeed. 
“I realized I could sell a house and get 
paid for it. Everything started clicking 
for me after that point. Ever since 
then, it’s been nonstop.”

No Ceiling, No Floor 
For Dakota, the sky is the limit in real 
estate. What excites him most about the 
industry is its unlimited potential.

“There is truly no ceiling and no 
floor,” Dakota shares. “When I say 

freedom, I don’t mean being able to 
work on your own schedule, because 
if you’re in real estate, you work on 
everybody else’s schedule most of 
the time! But I love knowing that 
whatever I do with my career, there’s 
no limit. I can sell as much as I want, 
live any lifestyle I want, or be as small 
as I want.”

That mindset has propelled his 
production at a remarkable pace. In his 
first year, he closed 17 or 18 properties. 
By his second year, that number jumped 
to 32. Now approaching the end of his 
third year in February, he has 31 closed 
properties under his belt, three more 
closing in the coming weeks, and a bold 
goal to reach 55 closings by the end of 
the year.

To keep up with that volume, Dakota 
operates with lean efficiency. While he 
spent his first year and a half working 
entirely solo, taking on a transaction 
coordinator (TC) and executive assistant 
was a calculated risk that paid off. “I 
took a gamble that I was going to fill my 
pipeline with enough business to make 
it worth it,” he says.

Welcoming the Growth Spurts 
Scaling a business rapidly brings special 
challenges, but Dakota views every 
obstacle as an opportunity to sharpen 
his skills.

“Real estate is a constant cycle,” Dakota 
notes. “Navigating the ups and downs is 
where most agents struggle. You learn 
how to get business, but then you don’t 
know how to manage it. Then you learn 
how to manage it, but forget how to 
keep prospecting at the same time. It’s a 
constant wavelength.”

Bradley 
WRITTEN BY BETH MCCABE

PHOTOS BY AUSTIN POFFENBERGER  

OF STANLEY REAL ESTATE MEDIA

PHOTOS TAKEN AT 133 ARBORS LN, 

EATONTON GA

RISING STAR

Dakota
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Rather than getting overwhelmed, even 
during months like a recent peak where 
he had 15 properties under contract at 
once, Dakota keeps a positive perspective. 
“In hindsight, it was the best nightmare 
possible. Every time there’s a challenge, 
it’s really just a growth spurt. If I’m going 
to have problems, I’d rather have those 
kinds of problems.”

When it comes to real estate advice, 
Dakota relies on his athletic background, 
keeping things simple and execution-
focused. Growing up playing competitive 
sports, culminating in a commitment 
to basketball through high school, he 
learned the value of fundamentals.

Today, Dakota’s routine is anchored by 
discipline. Every morning is strictly 
dedicated to lead generation and future 
business to ensure his pipeline stays 
full. Beyond the daily grind, he stays 
driven by keeping his goals front and 
center—literally.

“I used to think vision boards were 
completely stupid, but now I have 15 
different pages taped to my wall that 
I look at every day,” Dakota laughs. 
“When I don’t feel like doing the work, 
it’s hard to stare at what I envision for 
my life and not stay motivated.”

When he isn’t prospecting or closing 
deals, Dakota enjoys spending quality 
time with his fiancé, friends, and family. 
The couple, who got engaged in July, 
are planning their summer wedding. 
He also loves traveling to relax and 
recharge, whether taking trips to Florida 
and Charleston or enjoying his first 
international trip to Aruba.

Dakota also makes a point to show 
gratitude to the people who backed him 
early on. Through his “MVP list,” he 
hosts private giveaways, like a recent 
$500 UGA game-day basket, for the 
clients and supporters who have been 
his biggest cheerleaders since day one.

With a proven track record, a clear 
vision, and a solid work ethic, Dakota 
Bradley is well on his way to making 
his name synonymous with real estate 
excellence in Greater Athens and 
outranking any famous names on 
Google along the way! 

 JUST SHOW 
UP. IF YOU KEEP 
SHOWING UP, 
YOU’LL KEEP 
LEARNING.” 

“The best advice I got is that real estate 
isn’t complicated; people just like to 
reinvent the wheel,” he says. “All you 
have to do is rinse and duplicate. Copy 
the scripts, copy the systems, and be 
really dedicated to doing the same 
boring tasks every single day.”

Rooted in Routine 
Dakota’s entrepreneurial work ethic 
runs in the family. His father built 
Bradley Transportation, a local Athens 
trucking company, starting at just 16 
years old.

“Watching my dad work as hard as 
he did to grow his company made it a 
no-brainer for me,” Dakota reflects. “I 
wanted to do something where I could 
take pride in building my own business 
from the ground up.”
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O�er your sellers a 
valuable pre-listing 
advantage

Help listings 
photograph better 
and show better

Save time with a room 
by room expert 
walkthrough and 
recommendations

Present homes at 
their very best for 
a stronger market 
debut.

MAKE EVERY
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Count

www.TheRefinedNest.com | 706-970-8481
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CALL 470.299.3995
eliteclosingsolutions.com

Melisa Vinke,Melisa Vinke,Melisa Vinke,Melisa Vinke,

No Tricks, Just Treats
for Your Transactions!

�����������������������������������

��������������������������������������������
�
����������������������������������
�
���������
������	�	�������



Mountains, Lakes & Athens Real Producers • 3130 • October 2026

We has a blast at our Toast To The Top-
Lake Oconee event, held for our Greater 
Athens to Lake Country agents. Thank 
you so much to all agents and partners 
in attendance, especially Brown Haven 
Homes and Pella Windows as our 
event sponsors. Also, we enjoyed the 
atmosphere and great food provided by 
Italian Chophouse, one of Lake Oconee’s 
newest and hottest restaurants!

Lake
Oconee

PHOTOS BY AUSTIN POFFENBERGER

TOAST TO THE TOP

At



Mountains, Lakes & Athens Real Producers • 3332 • October 2026



Mountains, Lakes & Athens Real Producers • 3534 • October 2026

I n ten t iona l  Ser v ice  On Ever y  Leve l
BHATIA

COVER STORY

“I want people to say that because 
our paths crossed, they believed in 
themselves a little more,” Marlena Bhatia 
begins. “That’s what success looks like 
to me — not a destination, but a life 
lived with purpose, intention, growth, 
gratitude, and service.”

Seven years into her real estate career, 
this top REALTOR® and dynamic sales 
manager is helping intentionally shape 
the culture of Titan Realty Advisors, 
a fledgling brokerage that recently 
celebrated its second anniversary. 

While celebrating over 40 transactions 
and over $9 million in sales last 
year, Marlena has remained just as 
focused on mentoring fellow agents, 
strengthening her community, and 
proving that lasting success is measured 
by the people you lift along the way, not 
simply the numbers you put up.

Homegrown Purpose
Raised in Jackson County and deeply 
rooted in the Athens community, Marlena 
started working at just 14 years old, 
pushing shopping carts at Winn-Dixie 
before taking a second job as a bank teller 
at 18. Over the next several years, she 
worked her way up to collections officer 
at Synovus before spending nearly a 
decade as a sales manager for Tena’s Fine 
Diamonds & Jewelry.

When her daughter approached her 
senior year of high school, Marlena 
began preparing for a new career 
that would allow her to continue 
supporting her family.

“I didn’t want to choose between a 
school function and someone needing 
me for real estate,” she explains. “So 
my plan was to get licensed after my 
daughter graduated high school.”

Although her timeline changed 
unexpectedly after losing her job when 
her request to go part-time to study for 
her real estate exam was denied, she 
decided to trust the opportunity in front 
of her instead of waiting for the perfect 
moment. She took an accelerated 
real estate course after receiving 
encouragement from her daughter. 

“On February 14th I was fired; and 
on February 19th I joined my first 
brokerage, Coldwell Banker Upchurch 
Realty,” Marlena recalls. “I went full 
time from day one and I was very 
self-driven. I also knew the time I was 
committing would eventually grow the 
business I wanted.”

Growing While Giving
Even with years of sales experience 
behind her, those first months required 
determination. Rather than waiting 
for business to find her, she embraced 
open houses, Zillow leads, and cold 
calling, while steadily building both 
confidence and credibility.

That commitment has helped Marlena 
establish herself as one of the Athens 
area’s respected professionals, earning 
recognition as the 2024 Athens Area 
REALTOR® of the Year, the Women’s 
Council of Athens Rising Star Award 
in 2023, and the Women’s Council of 
Georgia Community Service Award.. 
A longtime supporter of RPAC since 
becoming an investor in 2021, she also 
received the RPAC Crystal R Major 
Investor Award in 2025. 

Yet today, one of her greatest sources 
of fulfillment comes from helping 
grow Titan Realty Advisors, where 
she serves as associate broker, PHOTOS BY AUSTIN POFFENBERGER POWERED BY STANLEY REAL ESTATE MEDIA

WRITTEN BY JESS WELLAR

MARLENA
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sales manager, and recruiter while 
continuing to build her own thriving 
business and supporting her clients.

Rather than pursuing rapid expansion 
for expansion’s sake, Marlena and her 
colleagues are focused on creating 
a brokerage culture where agents 
genuinely support one another while 
continually improving their craft.

“For me, I think what sets me apart 
is the fact that I have been able to 
maintain a pure and honest reputation 
in the industry,” she shares. “And now, 
in my position at Titan, I am trying to 
instill those same values to our agents 
here. You have to be true to yourself or 
the client will see right through you.”

That culture of authenticity reflects 
exactly what attracted Marlena to real 
estate in the first place. While helping 
clients buy and sell homes remains 
a central part of her business, she’s 
equally passionate about developing 
professionals who will continue raising 
the standard throughout the industry.

“Our brokerage does not strive to 
have the greatest number of agents,” 
she elaborates. “We are creating an 
environment of educated, honest 
individuals that want to collaborate. We 
are cumulative and we all have to work 
together, which can be hard sometimes.”

Leading By Example
Whether she’s guiding first-time buyers 
through one of life’s biggest financial 
decisions or mentoring newer agents 
inside Titan, Marlena approaches every 
interaction with the same philosophy: 
people always come first. It’s a mindset 
that has helped her build a business 
where approximately 75 to 80 percent 
of her clients now come from repeat 
business and referrals.

“My business has never been about 
selling houses, it has always been 
about serving people, being honest, 
and always following up.” Marlena 
emphasizes. “Real estate is simply the 
vehicle I use to make an impact.”

companionship while being “the best 
of friends,” and Marlena treasures the 
quiet satisfaction of returning to the 
beautifully restored 102-year-old home 
she bought off-market and renovated 
into what she affectionately describes as 
her “little country house in an old city.”

Outside of work, she enjoys exploring 
North Georgia, hiking, camping, golfing, 
and browsing small-town vintage and 
antique stores, and she loves creating 
and cooking in the kitchen.

“If I could ever do anything after real 
estate, I would be a consignment dealer 
or open a coffee shop!” she declares 
with a chuckle. 

Giving back to Marlena is a joy, not 
an obligation. She looks forward to 
volunteering each Sunday in the Pre-K 
ministry at Athens Church. She also 
serves as chair of Sleep in Heavenly 
Peace in Jackson County, chairs her 
local RPAC Committee, member of 
the Athens Area Realtors Education 
Committee, and is a member of  the 
Athens Area Realtors Board, and 
represents the area as a state director.

Looking to the horizon, as Titan 
Realty Advisors continues to grow, 
Marlena hopes to help cultivate a 
brokerage where ethics remain at the 
center of every decision, while also 
pursuing personal goals that include 
building passive income and traveling 
internationally. 

Next up? A 22-day trip to Morocco 
with two local agents, one of whom 
attended a CE class led by Marlena 
and offered her a spot to join the trip 
spontaneously.

“If people think of me as someone 
who listens, follows through, shares 
knowledge freely, and genuinely cares 
about helping others succeed, then 
I’ve accomplished what I set out to 
do,” Marlena concludes. “I want the 
agents I work with to feel encouraged, 
challenged, and confident enough to 
build businesses they can be proud of.” 

That perspective influences every 
aspect of her business and it’s the same 
approach she brings to the agents she 
mentors.

“I believe relationships matter more 
than transactions, education is more 
valuable than sales tactics, and 
collaboration will always accomplish 
more than competition,” she notes. “I 
want my clients to feel informed and 
supported, not pressured.”

Clients consistently mention her 
communication, responsiveness, 
and local knowledge, while fellow 
professionals know her as someone 

willing to share ideas and help 
strengthen the industry as a whole. 

Loving Home
When the workday ends, Marlena finds 
her greatest joy on the homefront. 
Her daughter, Omeka, recently began 
her third year at Mercer University 
in Savannah pursuing her doctorate, 
while her mother, Judy, has been “an 
amazing pillar of support” throughout 
her career, stepping in whenever she 
was needed most. 

At home, her seven-year-old yellow 
Labrador, Nevada, and rescued 
Siamese cat, Frankie, provide constant 

“I want my clients 
to feel informed 
and supported, 
not pressured.”
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Proud to support
the neighborhood

Being a good neighbor means being there for my community.
As your local State Farm agent, I'm ready to help whenever
you need me. Give me a call.

Branton Wiseman
Agent
2755 Antioch Rd Ste 500
Cumming, GA 30040-3572

Bus: 678-679-9677
branton@thewisechoice.net
www.thewisechoice.net

Like a good neighbor, State Farm is there.

Why join Jessica’s Journey? 
Tailored Mentoring Paths
1:1 Support and Training

Actionable Marketing Approaches and Plans
A Work-life Balance

Peer-to-Peer Support & Mentorship

Start your journey and join our team of agents
who are doing it differently — with balance,

results, and intention.

Jessica Wade — Northeast Georgia’s top real estate
leader — invites you to experience The Journey.

Through mentoring, community, and 
clarity, agents at every level can find 

success with purpose.

Scan the QR 
code to Start 
Your Journey Jessica Wade | REALTOR® | Northeast Georgia | Helping agents thrive through encouragement, systems, and balance.

Monthly Masterminds | Free Breakfast
Networking | Active Social Groups

Gainesville, GA | Call or Text Jessica: 770-540-3641
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