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9075 W. DIABLO DRIVE, SUITE 100, LAS VEGAS, NV 89148 | 702.836.8000

JENNIFER REININK KELLY MARSH ASHLEY WICKARD
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Escrow Officer Escrow Officer Escrow Officer
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2370 CORPORATE CIRCLE, SUITE 100, HENDERSON, NV 89074 | 702.407.8894
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COURTNEY DUKE
Escrow Officer
Courtney.Duke@ctt.com

KIM CATELLO
Escrow Officer
Kim.Catello@ctt.com

SUMMERLIN BRANCH

7201 W. LAKE MEAD BLVD., SUITE 101, LAS VEGAS, NV 89128 | 702.940.0200

; KATHE STEVENS
- Escrow Officer

Kathe.Stevens@ctt.com
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Partner
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[ZIFAIRWA with the #1

Jeff Dragovich Fairway Lender

"Vegas Mortgage Dude” in Nevada

Senior Loan Officer (NMLS 1167382)

702.713.7206

VegasMortgageDude.com

8845 W Flamingo Rd,, Ste. 200 | Las Vegas  &&ees
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'Exceptional.

Seamless,

stress-free
closings from
start to finish.

Real-time
updates and tools
for total
transparency.
Advanced
technology for -
faster, smarter Bill Gaylord Ser‘"ng Up
transactions. Loan Officer
QO (702) 757-8131 @ billgaylord.com Home Loans
@bgaylord@guildmortgage.net W/th a S/de

Protecting your investment with trusted title solutions. G l I 0 f S m /'/e S
Start your next closing with confidence [=]; E u I
WFG National Titl fgtitle.com/sahara-office i = o
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Meet
The

Team

Mike Maletich Kevin Kerata Joli Waldeck Kendra Woodward
Owner VP of Operations Publisher Editor & Writer
412-606-9954 919-397-2288 702-756-9896
mike.maletich@n2co.com kevin.kerata@n2co.com joliwaldeck@n2co.com

Kaycee Hill Albert and Liliya Mitzie Maletich
Ad Strategist Spaces and Portraits Promo & Photo
Photography Studio Shoot Coordinator
(424) 236-8553 412-605-9491

www.spacesandportraits.com

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

The Difference Is in
What Others Miss

Thorough inspections. Clear reporting.
ne 5|ght Realtors rely on when
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AI Associated
Inspectors

-
A MULTI INSPECTOR TEAM
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Proudly Serving Nevada
Since 1997.

MEMBER

« Certified Master Inspectors

+ Residential & Commercial

« Thermal Imaging Technology
« Detailed Digital Reports

Richard Cummins

Certified Master Inspector, CCIM

702-255-5504 | AssociatedInspectors.com = « Available from 7 am - 10 pm
10S License # 0000064-MAST SCAN HERE! »

« English & Spanish Inspectors!
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. Secure Al Systems

Keep Your Listings Smart.
Keep Your Clients Private.

Every conversation contains
confidential information—finances,
negotiations, motivations, contracts,
and personal details. Your Al should
protect that trust, not profit from it.

Our private Al platform helps real

estate professionals:

» Draft listing descriptions in
seconds

* Write client emails and follow-ups

* Summarize contracts and
disclosures

* Organize transaction timelines

* Brainstorm social media posts

* Prepare presentations

secureaisystems.ai

Charles.Kimble@SecureAlSystems.ai

1-425-223-4119

Without using your conversations
as training data.

No advertising.

No data harvesting.

No client conversations used to train
public Al.

Just secure, subscription-based Al
running in a private environment
designed for professionals whose
reputation depends on confidentiality.




PUBLISHER’S NOTE

When I first had the idea for an Inked Edition, I knew
immediately that I wanted to do it. Not because tattoos are
trendy or because I wanted to create an issue that simply looked
different, but because I knew there were stories behind them.

If you know me, you know I have quite a few tattoos myself.
Some have deep meaning. Some represent chapters of my life.
Some remind me of people, places or moments I never want to
forget. And, admittedly, some are there simply because I liked
them. But together, they tell pieces of my story.

That became the inspiration behind this issue. In real estate,
we spend so much time talking about production, numbers,
awards, transactions and accomplishments. Those things
absolutely deserve to be celebrated, but Real Producers has
always meant something more to me. I want these pages to
introduce you to the people behind the production.

And sometimes, their stories are literally written on them.

A A : ‘L‘
TO THE 1ST E\/ER

Las Vegas Real Producers

“INKED” Edition!

Trusted by Top-Producing agents like Matthew Martinez.

WHEN YOUR PIPELINE GROWS,
DON’T LET THE DETAILS
SLOW YOU DOWN.

The Inked Edition gave us the opportunity to do something
a little unexpected. To sit down with some incredible people
in our real estate community and ask about the artwork
they chose to carry with them every single day. Some tattoos
represent family. Some honor people they have lost. Some
mark major moments or seasons of life. Others represent
passions, growth, resilience or simply a memory that makes
them smile.

Every one of them tells us something about the person behind it.

My hope for this issue is that you have fun with it, but I also
hope you find yourself slowing down to read the stories. I hope
you learn something about someone you may have known
professionally for years. I hope it starts conversations at the
next event, closing table or industry gathering. And maybe

it reminds us not to assume we know someone’s whole story

based on the version of them we see at work.
e Timeline management
e Contingency notifications & follow-ups
e Transmit listings and changes to a multiple listing service
e Draft and assemble transaction documents
e Research, secure documents, and deliver copies
from public records.

Most of all, I hope this edition feels like what I want Las Vegas
Real Producers to always be a place where we celebrate success
without losing sight of the humans behind it.

Thank you to every person who trusted us with their story and
702-605-6309  toptchelp.com  toptchelp@gmail.com sFepped 11.1 front of the camera for an idea that was definitely a
little outside the box.
Welcome to the Inked Edition. I hope you love it as much as I
loved bringing it to life.

Joli Waldeck

5SA SCHREIBER Publisher, Las Vegas Real Producers
er of Top TC Help LLC
ansaction Coordinator
HS Nevada Properties

#5S.0182666
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B sistant Services
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LOCK IN WITH

LASZR PRECISION.

SPEED WINS DEALS.

On Time Closings
Clear Communication From Start to Finish
Pre-Approvals That Strengthen Offers

VA

SCAN HERE
for our online
application!

M O RTGAG E
READY TO WIN? lasermortgage.com | 702.720.3000

NMLS 2012640




Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
APINC
(702) 236-6212

ACCOUNTANT/CPA
Badass Tax Guys
(702) 564-1040

Al BUSINESS OPERATIONS
Secure Al Systems
(425) 770-5311

CARPET/UPHOLSTERY
CLEANING

Raysco Inc

(702) 837-4914

INTEGRITY
PROPERTY MANAGEMENT
&INVESTMENTS

Managing with Integrity
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HANDYMAN SERVICES
Maintenance America
(702) 773-8434

HOME INSPECTION
Absolute Home Inspections
(702) 752-0061

Associated Inspectors
(702) 255-5504

Dusty Bottoms Home
Inspections
(702) 292-9368

Odin Home Inspections
(702) 848-3998

Strong
Investments
Are Managed,
Not Just
Owned.

AS YOUR PROPERTY
MANAGER, WE TAKE
CARE OF EVERYTHING:

Marketing - Tenant Screening
Rent Collection - Maintenance
Financial Reporting

GET A FREE
PROPERTY
CONSULTATION
TODAY!

integritypmlv.com

B.0145393/PM.0166788

HOME STAGING
House Of Vegas
(310) 503-3611

HOME WARRANTY
ACHOSA Home Warranty
(702) 908-9003

American Home Shield
(702) 218-4138

Old Republic Home
Protection - Francine Willis
(702) 604-2004

Old Republic Home
Protection - Stacia Brain
(702) 596-3752

INSURANCE
InsureWise
(702) 620-4825

MORTGAGE
Adrian Webb Mortgage Advisors
(206) 795-8411

Citizen’s Choice Mortgage
(702) 433-5626

Fairway Mortgage
(702) 713-7206

Guild Mortgage
(858) 776-6830

HighTech Lending
(702) 491-2583

Laser Mortgage
(702) 720-3000

Vanich Capital
(702) 985-5586

MOVING & STORAGE
Berger Moving & Storage
(702) 399-9913

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Jayson Yoss

(702) 685-7696

Integrity Property
Management & Investments
(702) 933-5305

Monarch Property
Management & Realty
(702) 205-9503

REAL ESTATE MEDIA
AVIA Media Group
(702) 660-1654

RESTORATION
Ammco Restoration
(725) 205-0054

TITLE COMPANY
Chicago Title
(702) 836-8000

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-111

Lawyers Title
(725) 276-5411

WFG National Title
(702) 575-6775

TRANSACTION COORDINATOR
Top TC Help
(702) 605-6309

YOUR COMPETITIVE
EDGE FOR

LOWER RATESE

AND STRATEGIC PLANNING

We help Realtors scale their business
with competitive rates, fast turnarounds,
and communication that keeps your
clients happy and your deals secure.

TOGETHER, WE CLOSE MORE.
THAT’S THE VANICH ADVANTAGE.

| o | -

COMPETITIVE RATES
Access to top wholesale
pricing to help your
clients win.

FAST TURNAROUNDS
Quick pre-approvals

and smooth closings
keep deals on track.

REALTOR-FIRST
COMMUNICATION
You’ll always know

LET'S GROW TOGETHER
When your clients win, you win.
Let’s create more successful
closings together.

where your file stands.
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BUILT FOR REALTORS
We align with your goals
and help you deliver
exceptional results.

BRENTON VAN
OWNER

JOHN PANICH
OWNER

VanichCapital.com
702-965-1383

PARTNER WITH US TODAY!

Call or email to connect and see how
we can help your business stand

out from the competition.
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The market is complicated.
We're not.

Attract new business, generate referrals,
and create a smoother experience from
listing to closing and beyond with

Old Republic Home Warranty.

¥

Francine Willis Stacia Brain

This home protection plan is not insurance, It is a service contract reguiated under appicable state b, Terms and conditions apply. Ses your ourend state plan for pricing, coverage, and exciusion
detads. Chages for non-covered ilems may apply. Aome waranties offesed under the Oid Ropublic Homs Wirranty Drand bne seraon contracts issued by Ohd Bepubss Home Protection Company, inc

Mention
this ad when

Dusty Beltems
A 5
OME nyspecTiO™ scheduling and
receive

\
10% OFF o
your Inspection =
Fee! ..

MY UNWAVERING PROMISE

+ Thorough & detailed home inspections.
« Clear reports that make the process easy to understand.
« Reliable service you can trust for every property.

Schedule your next inspection today!

702.292.9368 | 702.984.1112 | dusty-bottoms.com

— YOUR TRUSTED HOME INSPECTION PARTNER
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e e ey of Nerada Your
T/ \ WINNING
EDGE

¥ / for Real Estate
>~ Excellence
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Conquer the Market and Seal
in Your Success with Fidelity

Julie Cimorelli Macrum Sidney Cimorelli Samantha Giacomino Mike England
President & County Manager Sales Executive Sales Executive VP | Sales Manager
702-303-0883 702-286-2208 702-596-0833 253-225-9597

Natalie Bradley Krysta Sitko Adrienne Salomon Dalene McLaughlin Makayla McLaughlin Mahban
Sales Executive Sales Executive Sales Executive Sales Executive Sales Executive
702-575-4837 702-303-0893 702-994-7442 702-306-0071 702-306-0546



CAMI
LINCOWSKI

PHOTOGRAPHY BY SPACES AND
PORTRAITS PHOTOGRAPHY STUDIO

t age 16, Cami had
a serious horseback
riding accident while

training for a rodeo. She’d been
running barrels her entire life,
but in that moment everything
changed. Coming out of a two
week coma she was barely
aware of her surroundings but
knew something within her

had shifted. “It gave me this
reckless, almost untouchable
outlook on life.” She had been
given a second shot and wasn’t
about to play it safe so naturally
she thought getting a tattoo in a
“questionable part of town” was
a great idea. “At the time, it felt
like I came back as some kind of
resurrected angel. Looking back,
it was chaos, and stupidity.”

With each tattoo reflecting a
moment, phase, or chapter that
shaped who Cami has become,
she admits the misconception
that tattoos are unprofessional is

widely overrated when you think

about the pain it takes to get one.

The Medusa piece on her back Bl’Okel'ag91
in particular took over 50 hours SERHANT.

to complete and every session ' Favorite
coincided with a transitional Tattoo StYIGI
p111a§e in her li;fe. “I (.iidn’t ha}\lre Realist
clarity on my direction or what < .
I even wanted my career to look o Tattoo Tally'
like. That tattoo marks the shift. Th.e b(?tter

It represents uncertainty, growth, quet . Whét
and finding my edge without pe.rce)ntage o
having all the answers. Looking IsgQUogeds
back, it’s a reminder that not

knowing didn’t stop anything.”

CAN!

STONE-GARCIA

DICE

T 1

PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO

Brokerage:
Realty One Group

Favorite
Tattoo
Style:
Neo-traditional
Favorite
Tattoo:

The owl on
her neck

i ——

fes

INKED

‘ ‘ y tattoos don’t follow
one specific story...
they’re more like a

collection of moments that reflect
different phases of my life. I got my first
one at 14, and many of the others came
during a more wild chapter. I started
tattooing at 18, and my body became
both a canvas and practice space. Some
pieces I did myself, while others were
done by friends and artists I worked
alongside in shops across Arizona and
Las Vegas. Each one reflects where I was
at the time...together, they’re a reminder
of how far I've come.”

Early in Candice’s real estate career,
she often worried that she wouldn’t
be taken as seriously as other agents,
but quickly realized that people are
far more accepting of tattoos than they
used to be. In fact, they’ve become a
great conversation starter and often
help clients connect on a more personal
level through the designs and details
of her work. “People may not always
remember every detail, but they
remember the tattooed REALTOR®.
In an industry of sport coats, that
distinction sets me apart in a way
that’s authentic to me. It creates
a lasting impression
and helps me be
recognizable, which
is incredibly valuable
/  inan industry built
on relationships.”
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COURTNEY

—
ourtney enjoys how tattoos Despite the misconception that many E:glgggﬁ::: 21\_( US;:‘)CES it ulisallis Br okerage:
are able to express the various tattooed agents face when meeting new Zahler Properties
eras someone lives through clients, Courtney never really worries Favorite Tattoo Style:
throughout their lifetime. From the about that since he’s wearing a suit Realism
Namazu tattoo on his left shoulder and 99% of the time. He never questions Tattoo Tally:
his brother’s initials on his forearm to what potential clients might think of 2%
Courtney’s favorite Arte Suave piece him, admitting clients care more about
across his stomach, each piece is a your reputation and track record than
roadmap of experiences. “I believe mine they do your appearance, but will still
say that I've lived an interesting life.” occasionally make sure nothing is 4

poking out of a sleeve just in case.

JOLI

Brokerage:
Real Broker LLC
3 PHOTOGRAPHY BY
Favorite SPACES AND PORTRAITS
Tattoo Styleo PHOTOGRAPHY STUDIO
Traditional Japanese
Tattoo Tally:
a sleeve and a half, & y tattoos tell the story of who
stomach, and chest I’'ve been, who I am, and who
I'm becoming. One sleeve
is my inspiration sleeve - filled with

the people, places, and moments that
have shaped my past, ground me in

the present, and guide my future. My
other arm is dedicated to mental health
awareness, representing both the battles
and the strength that came from them.
And my leg sleeve holds some of my
most personal chapters - milestones,
achievements, and moments that
changed me. Together, they’re not just
art...they’re my life, layered in ink.”

Joli’s very first tattoo, a semi colon,
happen to create a snowball effect not
only for collecting more work but also
for dedicating an entire sleeve in honor
of her Uncle Bill, suicide awareness, and
mental health awareness. “A common
misconception is that tattoos make
someone less professional. In reality,
they have nothing to do with work ethic,
intelligence, or how someone shows up
for their clients. If anything, tattooed
professionals tend to be incredibly
intentional - about their image, their
story, and the way they build trust.”




Brokerage:
Berkshire
Hathaway Home
Services of Nevada

Favorite
Tattoo
Style:

Traditional
Dream
Tattoo:

Three swords
to represent the
Three Musketeers
- her daughter,
sister-in-law
and herself.

INKED

SHANNON

PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO

hannon’s collection of tattoos

is a jovial nod to the people she

loves and the events she’s been
through. “My tattoos tell the story of
my life, the people and places I love.”
While traveling often with her daughter,
Larissa, during cancer treatments and
seeking answers across the country they
would often get tattoos together to make
the best of the time. When they finally
had the opportunity to take a “healthy
trip”, they opted to take a cruise and
later got matching origami tattoos that
represent the origami class they took
together on that adventure.

While many of her tattoos represent
significant locations and meanings tied
back to Shannon, her husband and
Larissa, other tattoos reflect childhood
memories of her grandmother’s home,
the lightning bugs she used to catch with
her sister, and a hibiscus flower she
chose to cover up her hand...something
she was always insecure about. “Now I
look at my hands every day and LOVE
what I see.” And yes, she did the other
hand too!

LARISS

PHOTOGRAPHY BY SPACES AND
PORTRAITS PHOTOGRAPHY STUDIO

y Tattoos say: This

is what I love, this is

what I've lived, and
all of it deserves to stay. They are a
road map of things I love, places I've
been, and versions of myself that have
shaped who I am today!” That includes
the cancer ribbon she has tattooed on
her middle finger as a “Big F U” after
being diagnosed with cancer at age 19,
losing her little cousin to Leukemia, and
the countless other people she knows
affected by cancer. Her favorite tattoo,
however, is a large side piece she had
done when she was 18 that says “every
day is a new beginning”. Despite it being
somewhat of a rebellious decision, it
was also an ode to her mother who often
recited that same quote to Larissa.

While many years ago tattoos might
have been a detriment to your business
as a real estate agent, Larissa has since
realized the majority of clients just
want to connect with an agent who
cares about their goals. “Years ago, I
would meet clients practically covered
head to toe to limit exposing my tattoos
in fear of being judged until one day

a new client said to me, I was the only
person who even called her back and
took time with her. She was just so
grateful. That was when I realized that
what people actually respond to is
competence, communication, and trust,
not what I look like.”

Brokerage:
Berkshire
Hathaway Home
Services NV

Favorite
Tattoo
Style:
Realism
Tattoo
Tally:

Too many to
count!




qLHighTechLending

WHERE INTEGRITY STILL
LEADS THE WAY HOME

IGNITE HOPE. EMPOWER DREAMS. BUILD LEGACIES.

| don't close transactions.

| help SPARK businesses,

YOUR COMPETITIVE EDGE IN LAS VEGAS . : Wt
relationships, and possibilities.

REAL ESTATE

¥ INSPIRE HOPE
€ IGNITE POTENTIAL
A BUILD FUTURES

) EMPOWER SUCCESS
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EQUAL HOUSING
ENDER .

Charisse Nader

Instant Pre-Approval Hotline:
702-682-1196
LasVegas.HighTechLending.com |

Relationships.
Results.
Real Impact.

Tt QMW

f

HighTechLending, Inc. NMLS #7147 « HTL Las Vegas NMLS #154019%
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LISA

PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO

Brokerage:
THE Brokerage, A
Real Estate Firm

Favorite
Tattoo
Style:

Neo-traditional

Tattoo
Tally: 14

isa’s favorite tattoo is a pin-

up hula girl with a Navy

hat that resembles the
same hat her mother wore while
serving in the Navy. With Lisa’s
mom being a minority of women
serving in the 80’s, it represents
her resilience and determination,
characteristics which Lisa still
carries to this day. It also harkens
back to her childhood growing up
in Hawalii as an Army Brat, which
her left arm and hand proudly
represents. Traveling a lot at
such a young age taught Lisa to
roll with the punches and how
to connect with people all
walks of life.

“I do feel my tattoos help me
stand out as a lot of people will
remember a tattoo over a face
sometimes. I get a lot of comments
on the hibiscus on my left hand.

I was apprehensive at first to get
that one, but my clients know and
trust me and a little tattoo won’t
change that.”

PAYTON
FREI

PHOTOGRAPHY BY SPACES AND
PORTRAITS PHOTOGRAPHY STUDIO

ayton’s tattoos tell the story of
P her life and her favorite things.

They would say she’s just a
hippie cowgirl at heart. One leg sleeve
represents her love for nature; full of
butterflies, moths, mushrooms, and
flowers, while her half-sleeve represents
her cowgirl roots. More than anything,
her tattoos tell the story of her love for
her family, many sharing matching
tattoos with those closest to her.

“My first tattoo is a hand holding a
hummingbird in honor of my great-
grandmother. One of my earliest
childhood memories is making sugar
water for the hummingbird feeders and
sitting on her front porch, watching
them together. Because of my Granny,
I've alwah a deep love for
hummin, . To this day, I still make
the same sugar water for them - it’s a
small tradition that keeps her memory
close to my heart.”

INKED

e

Brokerage:
Zahler Properties
LLC

Favorite
Tattoo
Style:

Realism and
Traditional
Dream
Tattoo:

A realism back
piece by D] Tambe




DESIGNED TO

Helping Las Vegas' top agents
present homes at their absolute
best, we create spaces buyers
remember—and Realtors frust.

STAGE THE ODDS IN YOUR FAVOR.

1031
Exchanges

» 1031 Exchange Guidance

» Personalized Exchange Planning
« Dedicated One-on-One Support
=« Service From Start to Finish

Paul V. Mangual

TO2.236.6212
paul@apiexchange.com ' il 1 }}

apiexchange.com ASSET PRENERVAT }ox
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Smart Ins

JAMES CLAYTON
NPN# 18262315

(702) 620-4825

InsureWiseLLC.com

PROTECT WHAT YOU'VE BUILT.

CONTACT US TODAY!

/ MONARCH
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Maximize your returns, minimize your stress. Experience
professional property management designed to protect
your investments and streamline your daily operations.

$1000
REFERRAL BONUS

Limited Time Offer!
Earn $1,000 for every property management client
you refer! (And the best part—they remain your
client when it's time to sell!)

CONTACT US! (702) 412-7189
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ma/zc,ef/a Qu.afaa/a

Monarch Property Management & Realty
Broker | Property Manager
B.1001305
LasVegasYourHome.com



MEET OUR PARTNER

DUSTY
BOTTOMS

HOME INSPECTIONS

Inspections with Intention

WRITTEN BY KENDRA WOODWARD ¢ PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO
PHOTOGRAPHED AT RAGTOWN TATTOO PARLOR

A home inspection report can tell you
what’s wrong with a house. What it
can’t always tell you is how to live in it
and that’s the part Dusty Unger enjoys
the most. Long after ladders have been
climbed, crawl spaces explored, and the
reports are delivered, Dusty still finds
himself teaching clients the intricacies
of how their homes work. From how to
reset a breaker or why a GFCI outlet is so
important, to how to shut off the water
valve in an emergency, Dusty is there

to share whatever knowledge he can
with his clients. “My purpose is service,
first and foremost,” he says with pride,
a mindset which has shaped both Dusty
Bottoms Home Inspection and the path
that led him there.

Growing up in a family full of
tradesmen, Dusty was surrounded

by friends and family who had their
hands in everything. They built things
themselves, fixed things together, and
figured everything out on their own...
calling a professional was practically
taboo in their world. But it’s that
exact environment which sparked a
curiosity in Dusty and followed him
into the construction world where he
began working in hazardous materials
management, logistics, soil testing,
and hazardous material removal on
construction sites.

In his early twenties, that same
curiosity followed him up and down
the West Coast while Dusty spent
several years traveling as a nomad,
picking up work wherever he could
find it. From farm work and carpentry
jobs to countless odd projects, Dusty
gained experience in every trade
imaginable. Eventually, though, he
found himself missing home and

returned to Las Vegas carrying a
collection of knowledge that would
later become invaluable in building his
own company.

As Dusty continued gathering industry
experience while working as a carpenter
on custom high-end residential homes,
he learned about various construction
styles and creative designs. That role
also introduced him to an entirely
different side of the industry when he
met Jason Rivera of Green Tech Home
Inspections while working in MacDonald
Ranch. At the time, Dusty admits he
knew very little about the inspection
process as he hadn’t yet purchased

a home himself, and what began as
curiosity quickly turned into a career
conversation when he noticed how

often home inspectors and tradespeople
seemed to butt heads.

Wanting to better understand the
profession, he started asking questions
and Jason encouraged him to take home
inspection classes. As soon as Dusty
became licensed, Jason hired him on and
began teaching him the business. But
their relationship shaped far more than
his technical knowledge as Jason began
mentoring Dusty on the business side of
things. Together they worked through
the paperwork, systems, and behind the
scenes responsibilities that come with
running a company while racing a clock
they didn’t even know existed. After
Jason’s unfortunate passing, Dusty knew
the timing wasn’t accidental, seeing it as
God confirming his path to set out on his
own and start something new.

In 2025, he officially launched Dusty
Bottoms Home Inspection, playing on a
nickname that had followed him most

CONTINUED >




of his life and just so happened to fit
perfectly within an industry where
he’d be exploring some of the dirtiest
crevices of a home. Dusty laughs that
older clients often recognize the name
from The Three Amigos while younger
generations tend to connect it to
SpongeBob. Either way, it’s memorable,
which is exactly what he hoped for
when he decided to put his name on
the door.

Today, Dusty continues to provide
residential, multifamily, and
commercial inspections using modern
digital reporting, drone roof surveys,
sewer scoping, and radon services,

but the technology isn’t what he
believes separates him from others.
The difference is how far he’s willing
to go for answers. “My whole goal is
service so I try to be able to provide
every possible service,” he explains. If
something catches his attention, he’ll
crawl a little farther or push a little
deeper to better understand what’s
happening. “It’s about the client and
informing them the best I can.”

The depth in which Dusty combs over
a home is why he strongly encourages
buyers to attend their inspections, so
they can be there in person to see the
reason behind a flag on their report

rather than simply reading through
the explanation via email. Dusty wants
clients to experience the property
alongside him, ask questions, and
develop a better understanding of the
home they’re purchasing. Because
ultimately, one thing a report can’t
relay is the vibe a house puts off...and
sometimes that’s all it takes for a client
to make their decision.

With such a strong passion and
consideration for the client, it’s no
surprise that Dusty has intentionally
kept his operation small. In fact, it’s just
him! And he likes it that way because he
knows when an agent or client reaches
out, they can be confident Dusty is the
one handling the call. “I get to provide
a service, go to people, and help them
as much as I can with their process of
buying a new home.”

Outside of helping clients understand
their own home better, Dusty laughs
admitting he recently purchased a
home in Boulder City with his fiancée,
Frankie, that is the worst house he’s
ever inspected. Rather than seeing
problems and turning away from

the challenge, however, he sees the
opportunities that lay within its walls.
The ongoing renovations have even
become somewhat of a teaching tool
to help clients understand that nearly
everything can be repaired with the
right knowledge and effort.

His life reflects the same hands-on
spirit which built his career, as Dusty
and Frankie share their home with
three dogs, three cats, and three
chickens, admitting, “I'm a civilized
hippy.” They grow their own fruits
and vegetables, make most of their
food from scratch, buy meat from
local butchers, and even create their
own cleaning products. Dusty often
fills his free time with woodworking
projects, maintaining his truck, playing
piano, collecting antique furniture,
or taking a break; preferring VHS
tapes, cassettes, and vinyl records
over modern conveniences. Which,
for someone whose career was built
by slowing down long enough to look
a little deeper, that lifestyle makes
perfect sense.

Y « L

My purpose is
e _ service, first
- - =y and foremost.”

L
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Brokerage:
Redfin

Favorite

Tattoo
Style:
Traditional
Dream
Tattoo:

A collection of
black and white
family portraits

DRTRAITS PHOTOGRAPHY STUDIO

f my tattoos could tell a
story about myself, they’d
say I'm always growing,
always becoming something
stronger and more beautiful. They’d
say I'm like my flowers; constantly
blooming, no matter the season.
That I choose growth, I choose light,
and I keep showing up for myself
with strength and grace. Every
petal represents a version of
me that kept going and kept
becoming better. And they’d
say I'm like my ocean; full
of life, energy, and depth.
Calm and steady, but also
powerful and unstoppable
when I need to be. I move
forward, I adapt, and I
carry a strength within me
that runs deep.”

“One big misconception people
have about tattooed professionals
is that tattoos somehow make you
less professional, less serious, or
less capable. In reality, tattoos have
nothing to do with work ethic,
intelligence, or how someone
shows up in their career. You can
be polished, successful, and highly
driven, and still express yourself
through tattoos. For a lot of us,
they’re not distractions, they’re
part of our story.”... “The truth is,
many tattooed professionals are
disciplined, client-focused, and
deeply committed to what they

do. We just choose to carry our
experiences, values, and meaningful
moments with us in a visible way. At
the end of the day, professionalism
is about how you treat people, how
you perform, and the integrity you
bring...not what’s on your skin.”

INKED

LOUISE
TRUJILLO

PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO

‘ ‘ I f my tattoos can tell a story do the talking, and my
about me, they would say I numbers speak loudly.
love my girls! My arm tattoos I outwork, outhustle,

are framed around where my daughter’s and outperform, and

birthplace was at because my girls that’s what clients

are my world. 'm so proud to be their remember. Not what’s

mother. Having them has made me the on my skin.”

woman who I am now. They’ve pushed
me to be a better person overall.”

“My tattoos have never held me back...
not even for a second. If anything, viak
they’ve worked in my favor. &
People see me and might make

assumptions, but the moment I
start working, those assumptions
disappear. I let my numbers

Brokerage:
Realty Of America

Favorite
Tattoo
Style:

Traditional
Next
Dream

Tattoo:
A back piece
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CORINNI=EN

Brokerage:
Galindo Group

Real Estate
Favorite
Tattoo
PHOTOGRAPHY BY SPACES AND PORTRAITS PH Style:
Traditional, Classic
f my tattoos could tell a story me being rebellious, impulsive, and Favorite ‘ ‘ f my tattoos could talk, they’d
about me, they’d say I don’t honestly just being a kid. But now, the Tattoo: read like a biography of my
do anything halfway.” Every fact that it created a story my family still Hakuna Matata heart. They are a permanent
piece for Corinne reflects a moment or " laughs about and remembers means a f " collection of my roots art that I've
experience in her life, admitting she ] lot more to me. That’s kind of how I feel _ curated to honor the people I love
doesn’t get tattoos just because they # Wabout all of my tattoos. They each hold a f and the memories that shaped me.
look cool but rather for specific moment, a memory, or a version of me.” A They are my anchor; they remind me

exactly where I come from and who
I'm building this life for.” Between the
ink that honors her past and the gear
she keeps close by that reminds her to
stay present, Gutierrez-Uy has struck a
balance in life that allows her to show
up for clients as her most genuine self...
“no filters, no pretense, just results.”

meanings or reminders. They
tell a story of resilience in
times where the difficult
path was the necessary
option to take and of her
loyalty to anything and
' everyone she dedicates
time to, but they also

follow personal

growth and every Her first tattoo was an alto clef,

chapter she’s closed. something Gutierrez-Uy refers to as an
“'m not trying “underdog move” because while most
to blend in. ’'m people recognize violins for their ability
building something, to carry a melody and a cello for its

ability to bring drama, it’s the viola and
the alto clef that represents it which
flies under the radar. “It’s the hidden -
heartbeat of the orchestra, the warm,

evolving, and leaving
my mark while doing
so. If someone really

paid attention, they’d

see someone who’s ) rich harmony that holds everything
been through pre e g Team: i o) i [ f | together from the middle.” After picking .

Jo adap ' o -~ I ¥ ] up a viola at age 11 to go on a trip to
fast, and someone who Hive Real Estate - . - ol Disneyland, became an immersion
doesn’t forget where they Group & Property " ! ) . }7 s within the grind of endless private
came from.” Management " i i . - | lessons, rehearsals, and dedication to

Las Vegas | = : ARF mastering her craft. “Ilearned to find
The very first tattoo Corinne ever Favorite L e 5 my strength in the notes that often went
got was at age 15 by an artist she Tattoo fr S s ignored. Winning the WorldStrides
still adores and continues to collect le: P - Liing T 1 m Heritage Performance Maestro Award
Sty eo - g . .
work from, Joey Haefs. She laughs — my senior year was the highlight of
) S = 0ld School I o s .
about it now admitting she wa . 41 e my high school life; it was the ultimate
. ! Traditional . vt ,
just young and dumb at the t Next : validation of every hour I'd poured
and got the word ‘sorry’ tattooec T tetx into an instrument that usually gets
on her inner lip. But it left a lifelon; attoo: . overlooked.” So her alto clef tattoo
i

positive impact and became a story A traditional remains a permanent nod to the girl
her parents continue to share often Ed Roth Rat who learned that you don’t have to be
as one of their favorite tattoos on Fink-inspired PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGRAPHY STUDIO the loudest voice in the room to make a
her. And despite lip tattoos having skateboarding massive impact.

a short shelf life, Corinne’s has
stayed put for 21 years! “At
the time, it didn’t carry some
deep meaning. It was more

sewer rat

|




QUIT
GETTING
BUCKED
OVER.

When your lender is 500 miles away in a cubicle, getting personal service can
be along shot. Citizens Choice gives you local expertise, real people, and a
home-loan experience built around your choice.

SPACES AND PORTRAITS

FRAMED BY ART

Over 30 Years of Trusted
Mortgage Experience

Confidence in Every Cornerv.
‘Inspections ‘matSee rIl;ﬂtl

Proud to be the Valley’s Ieader in customer service!

1

REALTIJRS
STOP OVERPAYING IN TAXES

1 Cl m - "Pre51dent
Direct #702-499-1316 .
Office # 702-433-5626 !/
3571 East Sunset Road #

o Schedule your inspection today !

ABS‘P LU-E absolutehomeinspections.net
MOME INSPECI"{JN 702_752_006.I
Las Vegas, NV 89120

CO NMLS 322341 IND N

for dependable, proven results.
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PHOTOGRAPHY BY SPACES AND
PORTRAITS PHOTOGRAPHY STUDIO

—-

ean’s favorite tattoo is the
S Phoenix on his forearm

that represents a time
in his life when he practically
had to crawl out of the mud to
rebuild. Like a phoenix, Sean gets
stronger every time he chooses
to get back up and continue
moving forward. “Markets shift,
people will hurt you, plans and
deals change, but no matter the
situation, get back up. Keep going
and keep loving people! We don’t
just facilitate transactions, we
help people and change lives. Go
change lives!”

“I feel that one of the major
misconceptions is tattoos mean
you can not be a professional.
When it is quite the opposite.
Tattoos don’t invoke fear
anymore, they tell a story. Every
day we get to tell a story and write
our own narrative. It’s not about
what my tattoos say about me, it’s
what people say about how the
tattooed man treated them.”

Brokerage:

Keller Williams
Realty Las Vegas

Favorite
Tattoo
Style:
Traditional
Tattoo
Tally:

6

KRISTEN
GROOVER

PHOTOGRAPHY BY SPACES AND PORTRAITS
PHOTOGRAPHY STUDIO

risten got her first tattoo at
K age 19 while serving the Army:.
Proud of her accomplishments
and in joining the Aymy, she wanted
a work of art to carry that tribute as a
memento of that chapter. It says “We
The People” etched forever across
her left shoulder blade. She proudly
admits that her tattoos have become a
trademark, something she can’t hide
and proudly displays every day. They
are proof of her ability to plan longterir
follow through on decisions, and are
a significant financial investment...
all details which mirror the journey
homebuyers and sellers go through
every day. “I am unapologetically me!”

“The tattoo that means the most to me is
right under my lower right elbow; it is a
half broken clock/butterfly and a quote
that curves around the tattoo that says,
‘Broken people are the most dangerous,
because they know how to survive’. This
particular piece of work is important to
me because I have been many things,
survived many things and loved many
people deeply. I am still here, still soft,
and still open.”

Brokerage

The Ridge

Realty Group

Favorite
Tattoo
Style:

Realism

Tattoo
Tally:

16
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early all of Stephanie’s tattoos
have some sort of spiritual
meaning behind them. Whether

it’s the dreamcatcher that protects

her against negative energies and
nightmares, the wolf who represents
protections and loyalty, or the tree of
life on her back that reminds her of
the balance between good and bad in
everything. She laughs looking back at
some of her oldest tattoos, seeing the
beauty in that balance as she describes
what was supposed to be a dove on her
lower back. The tattoo done out of an
artists’ house admittedly looked like a
pigeon and has since been covered up.

While a majority of her own clientele
also sport various artwork, Stephanie
laughs advising agents not to be afraid
of being tattooed in real estate. “We’re
all professionals, some of us are just a
little more creative.” Although she does
advise maybe not going for the face...at
least until you’ve established a name for
yourself. “If it’s who you are then do it!
Typically you're gonna attract your ideal
clientele anyway; people work with who
they like and trust, whether you have
tattoos or not.”

—

STEPHANI

OFFICER

 — . —

Brokerage:
Real Broker

Favorite
Tattoo
Style:
Spiritual
Next

Tattoo:
Finishing up
aleg sleeve

PHOTOGRAPHY BY
SPACES AND PORTRAITS
PHOTOGRAPHY STUDIO

PHOTOGRAPHY BY SPACES AND
PORTRAITS PHOTOGRAPHY STUDIO

story, it would be about

growth into authenticity.
Each piece represents a version of me
that chose to show up fully; creative,
independent, and unapologetically
myself. Over time, they’ve become a
reminder that I don’t have to fit a mold
to be successful. In fact, the more I've
leaned into who I truly am, the more
aligned everything else has become
both personally and professionally.”

“ I f my tattoos could tell a

The tattoo that means the most to
Stephanie is a matching set she shares
with her husband on their upper arms.
“Because he doesn’t have many tattoos,
it made the decision feel even more
meaningful. It represents a different
kind of commitment and is something
I'm proud to show off.” Her first tattoo
on the other hand, Stephanie designed
when she was 14 and finally convinced
her mom to approve when she was 16.
The fairy and moon design represents
her free-spirited nature as a teen and
her affinity for art and self-expression.

Brokerage:
Keller Williams
Realty
Marketplace

Tattoo
Tally:

It’s all one giant
tattoo at this point.

Favorite
Tattoo:

Small manta
ray on her inner
arm...which she

created a voice for




THE MOST IMPORTANT PERSON
ON YOUR NSACTION YOU

HAVE T YET.

LET'S CLOSE
CLEAN

Lissie has been an incredible resource for both myself
and my clients. We've successfully closed multiple
transactions together, and she consistently goes above
and beyond to get things done efficiently and on time. In
an industry where responsiveness and follow through
aren't always a given, Lissie truly stands out. She is
professional, easy to communicate with, and committed

to making every transaction as smooth as possible.

Leah Silva »

CEO of Eluciant-Keller Williams | Principal Realtor

WHY WORK WITH LISSIE AUSTIN & LANDMARK TITLE?
Experience. Expertise. Confidence at Every Closing.

When your transaction requires experience you can trust, Lissie Austin brings more than 20 years of

expertise in title and escrow to the table. With extensive knowledge in title research and clearing,
Lissie has successfully handled a wide range of transactions, including resales, refinances, probate,
commercial transactions, reverse mortgages, and short sales.

At Landmark Title, we understand that every transaction is unigue—and that having the right Escrow Officer
can make all the difference. Lissie’s professionalism, attention to detail, and deep industry knowledge provide clients with
the confidence that their transaction is being handled with care from contract to closing.

Whether it's a straightforward sale or a complex transaction, choose an experienced team that knows how to get it done.
Choose experience. Choose expertise. Choose Landmark Title.

Landmark Title Assurance Lissie Austin | Escrow Officer

m L A N D M A n K Agency of Nevaca License No. 3485825 | Landmark License No. 3554565

TITLE ASSUBANCE AGENCY 10000 W. Charleston Blvd. Suite 137 ‘ .
Las Vegas, NV 89135 LAustin@LandmarkNV.com | 702-232-6413 | Landmark Title Assurance

A Shaddock Company Main: (702) 869-1111 | ltaag.com 10000 W. CHARLESTON BLVD, STE 137, LAS VEGAS, NV 89135




EVENT

LAS VEGAS REAL PRODUCERS

nightat,__

L
PHOTOGRAPHY BY SPACES AND PORTRAITS PHOTOGR%PH
| ——

NNNNNNNNNN



THANK YOU

O P DONIDRS

WHO MADE THIS EVENT HAPPEN

THE ‘ f

YA MONARCH SCOE[ELD | (56)

BOTTOMS UPSPONSOR  MVPSPONSOR

— = T : , e ; -' T A We Love to Give Your Clients
( y Eii Fidelity National Title Agency of Nevada | & 1 ) | h h hei
[ W'F(} Mational Title Cﬂmpﬂ“}' -— Trusted everywhere every day. p :__' i f R . A the Power to Choose their
- B Wil Pl Clvop compny L Ak : / Own Service Provider &

Take Back Control of their

A Shaddock Company

- 7THINNING SPONSOR

b

A " ‘ - ( f
“eiters GoldenWest & 2 : g i
ACHOSA Management Inc. LD RRINIC ] i e '
4 = Lisa Waldeck
”“” Vice President of Sales
OO/ .
o - DAANS p: 702.908.9003
SPACES AND PORTRAITS M ﬁ ""."%’Q" E: LisaW@AchosaHW.com

ACHOS A W: AchosaHW.com

— HOME WARRANTY, LLC — ({) #thenewwcyfohomewcrronty

46 - October 2026 Las Vegas Real Producers - 47



* POWER WASH
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Washing

ServiceS®

We wash away stubborn’ . ;
dirt, mold, and stains so_
you don’t have to.

Our Services:

© Residential Exterior
Cleaning

@ Commercial Property [ . ——
Washing L LIC S
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Real-time help? Yep!

We offer what others don't — a home warranty plus video
chat’ in our app. Additional member benefits include:

& Special HVAC pricing’

& HVAC tune-ups’ and Rekey

@ Access to maintenance services

Contact us for more info.

| Trisha Ferris
i Executhee Market
([ __J Manager
N 7024989828
trisha. farris@ahs.com

MNora

Market Manager
T02. 84138
nora.degregonodahs. com
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OUR SERVICES
@i Carpet Cleaning
@ Carpet Repairs

@ Upholstery Cleaning

@ Tile & Grout Cleaning
lﬁ Adr Duct Cleaning

] Matural Stone

Clean & Palish

Get guaranteed great service
with Raysco's 28 years of
professional cleaning
experience. Our team of
certified technicians can
elevate any home or office with
our range of services.

CONTACT US TODAY!
@' Rayscoinc.com

info@rayscoinc.com
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YOUR EMERGENCY IS OUR EMERGENCY

WHEN PROPERTY DAMAGE HAPPENS,
THE RIGHT RESTORATION TEAM MATTERS.

Water Mitigation | Flood Damage | Mold Remediation

WE'RE

AVAILABLE
24[7!
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The Careful Movers % 33%

¢ Residential
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e |nternational

m@ BCRGER  ghawn Sudduth

Home Relocation Specialist
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CONSTRUCTION ENVIRONMENTAL SERVICES RESTORATION

Fast Response to Protect Property Value. Trusted Restoration Partner for Homeowners and Realtors.
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Goldenwest
Management Inc.

We Are Here For All Your Property Management Needs
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BANKER RATES

BAW %h%ﬁRS ADRIAN WSS

Tired of hearing, "I/ love your /ender, but their rates are too nA

high"? Frustrated by unanswered calls and weekend MI‘LESTONE
unavailability? Experience flexible products, streamlined schoidul b R GU AL
processes, and 24/7 service with Adrian Webb, a 20+ year
mortgage expert. Committed to service and expertise, Adrian
Webb Mortgage Advisors delivers competitive solutions for
your clients. We stand confidently behind our terms,
experience, and reputation, surpassing any lender in the
field.

/ uwmM .
| TOP 1%

| CERTIFIED PARTHER
\_ 2024 i

Traditional Bﬁhléel’ys_/]afi’/'ala Webb Mortgage Advicore

Limited Hours - Closed on H
Available 24/7, every da
Weekends @ / yasy

Lengthy Approval Processes @ Fast Approvals in 24 hours

Impersonal Service @ Exceptional customer service

PRR®®

Limited Mortgage Options @ Diverse Mortgage Options

Upgrade your lender today! Call Adrian.

ADRIAN WEBB

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com
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We are here to Power your business, go to www.PowerYourBusiness.ai
for more info on events and how we support your growth!

Adrian Webb | NMLS ID: 811655 | Milestone Mortgage Solutions, LLC| NMLS #1815656 | 128 Union Street, Suite 101, New Bedford, MA 02740 | Milestone
Mortgage Solutions, LLC s licensed/registered in California (60DB0-192393), Connecticut (MB1815656-MORTGAGE BROKER ONLY, NOT A MORTGAGE LENDER

OR MORTGAGE CORRESPONDENT LENDER), Idaho (MBL-2081815656), Maine (1815656), Nevada (NCEM-101664), New Hampshire (26661-MB), Oregon
(1815656), Rhode Island (20193813LB and 20214285LL), South Carolina (1815656), and Washington (CL-1815656). @
Copyright ©2025 | Milestone Mortgage Solutions, LLC | NMLS #1815656 —

Visit www. ess.org and www.mil lutions.com/legal for more i ion. For infc | purposes only. This is not a
commitment to lend or extend credit. Information and/or dates are subject to change without notice. All loans are subject to credit approval. Other
restrictions may apply. For additional details, visit www.milestonemortgagesolutions.com.

Sr. Mortgage Advisor | NMLS-811655 | TeamWebbLoans.com | (206) 795-8411



