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WITHOUT THE

WAIT

Hauve

Introduce them to Quick Move-In luxury ranch
homes and 2-story townes in Indianapolis-area
Epcon communities, with opportunities to move

in before year's end. |

For clients looking for single-level living,

a low-maintenance lifestyle and a home designed
around the way they live today. an Epcon
community could be the right fit.

And when you close with Epcon, you can earn
commission and bonuses through the Epcon
Excellence Recognition Program.

Explore Quick Move-In opportunities for
your clients.

EpconlndianapolisQMIHomes.com
463.219.1161

Scan this QR code
to explore available
Quick Move-In Homes.

1ST CLOSING

Standard Region Commission
[Base price « lot premium, = aelected structural options)

ZND CLOSING
Standard Commission +%$2,000 Bonus

IRD CLOSING
Standard Commission * $3,000 Bonus

4TH CLOSING
Standard Commission +$4,000 Bonus

FIVE OR MORE CLOSINGS
ELITE

Standare HTITNS

LEVEL * ES,DUD Bonus

NON-QM LOAN SOLUTIONS

offer mortgage solutions for
borrowers who don't fit
traditional lending guidelines.

Our Non-QM Programs Include:

- 12-Month Bank Statement Loans

« Jumbo Loans up to $5 Million

« Investment Property Loans with No Income Documentation
+ DSCR Loans for Real Estate Investors

- Asset Utilization Programs

« Interest-Only Options Available

« Loan Amounts from $400,000 to $5,000,000+

- Competitive Rates Starting Around 6.255%* (subject to
market conditions and borrower qualifications)

Ideal For:

+ Self-Employed Borrowers

- Business Owners

- Real Estate Investors

« High-Net-Worth Clients

« Clients with Complex Tax Returns
- Foreign Nationals (where eligible)

When Conventional Financing Says No... We Find a Way.
Contact us today to learn how our Non-QM programs can help
your clients close with confidence.

Flexible Financing for Today's Borrowers

Todd Reisenbigler
President

ToddR@Jumbo-Lending.com
g
&) (949) 265-4440

WJFinancialGroup.com
238 South Meridian St,
Suite 201 | Indianapolis

/\JUMBO

exclusive service for exclusive clients
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UNLOCK YOUR

— o> DIGITAL
@ - POTENTIAL

SOCIAL MEDIA | EMAIL | WEBSITE

After purchase, you'll receive a
high-quality gift card and envelope
to make closing day extra special

for your client! g [ S\, T How does it work?

Our team of experts help your business stay visible,
credible, and connected online through expert social
media, email marketing, and website solutions.

"Chris has been a fantastic s

addition to my preferred vendor OUR SUITE OF DIGITAL MARKETING SOLUTIONS

list. He's helped with prepping

listings for the market, inspection

repairs, and he's been extremely | | 4 m_

valuable. | appreciate his quick . @

responses, fair prices, and quality

for a long time to come.” Affordable organic social Targeted email and Smart website design
. media management SMS campaigns with chatbot integration

Mike Feldman ° Peis °

with Bond Real Estate - N

Chris Berlgelt - Owner Compass, Founding Agent VISIT WWW.N2.DIGITAL FOR MORE INFORMATION

317-459-2558 = HandymanNow.com = Chris@HandymanNow.com @ N2 Digital
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If you are interested in nominating people for certain stories, please email us at: indyteam@realproducersmag.com

We're celebrating 15 yeors of building homes in Indianapolis, and we want to

thank you for helping your Clients find their dream David Weekley home!

When you sell four or more David Weekley homes in the Indianapolis area between January 1
and December 31, 2026, you'll receive a 55,000 trovel voucher for your next adventure.

Learn more by contacting 317-644-0909

Est. 1976

YEARS

i

David Weekley Home:; .

CELEBRATING 15 YEARS IN INDIANAPOLIS

2000

Fictured Abere: Ditd Weakbey Hommes Tiam Members with Ting LaBlkiss and Lovie

See o Dand Wissldey Homes Sales Consultant for detsts. Not walid with sy othes offr of on prinaniisly witten contacts. §5,000 Galsctic Perlprmance Salutans traved voacher offer ivatiabis 1o Real Estate Ageants who-sell four
(4§ or means David Weekloy bomes in e Indisnapolis aiea that cloce and lund batweon January. |, 2026, and Ddcember 21, 2026, To nicedve the frip, tha-Agost must meet all applicabée travel terms and conditions of Galatctic
Pertmmanen Solutions ane comysire el by Decimber 34, 2067, Travel g subjeet b aimilalily, aisd. thie voushe is non-tasdicsbie. 1f Az doss nod ke v il voucls, far any man, Sgend wil mil e enfitbed 1 sy
ather compenaation i bey of the travad voucher, Agent i responmible boy nny fea-splifting o oibe compensation owed 1o sponening biokes Jor the vilus of he frave| vouches Agent must meed off gther requiteménts o gash
=ada [por Commizgion Pratection Agiesimant and applicable Isdiana lwk, ﬂrruul b g5 |he Ageal oo the ageoamant on fhe Salp Date. Ay home purchased by an Agent, o tor sy poipodo ot than awmer occupancy,
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rogeam of change rales &'any fime. Pricas, . dimensiohs. fedbumes speodicalions, materals, md of homed of communsics are subject o change withait notica'or obligation. istrations ane arie's depictions
ety and imay ditfe-from completed improvamangs. Copyright © 2025-75 Bavid Weaklay Hemms = Al Rights Reemimd, Indipnapolic, [N {IN0-25-033514)



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKING
JPMorgan Chase Bank NA
(614) 323-5080

homelendingadvisor.chase.com/craig.r.dube

BLINDS/WINDOW TREATMENTS
In Style Blinds

Brooke Sorenson

(765) 414-6472

InStyleBlinds.com

BUILDER
AR Homes

(317) 973-8100

arhomes.com

David Weekley Homes

(317) 669-8605

Epcon Communities

Kara Shipman
(317) 258-6560

Lennar

(765) 404-5870
Lennar.com

M/l Homes

(317) 296-7150
mihomes.com

Guaranteed on-time

closing or your

buyers get $5,000

The Chase Closing Guarantee' will give your

buyers the confidence they need to plan their

maove. We promise an on-time closing for
eligible products in as soon as three weeks,

or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:

CHASE €
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Adam Snyder, Senior Home Lending Advisor
C:(317) 797-7714
adam.m.snyder@chase,.com
homeloan.chase.comfadam.m.snyder
NMLS |D: 425795

Taylor Morrison
(317) 339-1799
TaylorMorrison.com

CHIROPRACTOR
Chiropractor - Jordan Burns
(317) 595-9620

CLOSING GIFTS
Handmade Karma

(765) 215-9339
www.handmade-karma.com

DEVELOPER

The Marina Il Corporation
Rob Bussell

(317) 845-0270

FLOORING

Blakley’s Flooring

Harry Tishler

(317) 339-9096
www.blakleysflooring.com

ICC Floors Plus
(317) 813-0931

HANDYMAN SERVICES
Handyman Now

(317) 459-2558
HandymanNow.com

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Cornerstone Inspection Services
(317) 815-9497

Home Experts of Indiana
Shane Peterson
(317) 933-1000

Indyspect LLC
(317) 777-4101
Indyspect.com

HOME WARRANTY
Achosa Home Warranty
(888) 509-2916

Armadillo Home Warranty
(317) 417-4999
armadillo.one

INSURANCE

Core Insurance Solutions
(317) 358-6780
www.coreinsurancesolns.com

Voldico Insurance
Brent Turner
(317) 363-0752

LUXURY AUTO DEALER
Bentley Indianapolis

(317) 688-9444
www.BentleyIndianapolis.com

MORTGAGE LENDER
Bailey and Wood Financial
(317) 535-4804

Elements Financial
(317) 524-5185

Everwise Credit Union
(219) 276-0757
www.everwisecu.com/

Guild Mortgage
(317) 522-3554

GVC Mortgage Carmel
(317) 796-3989

MJW Financial
(317) 679-8015

Nest Mortgage Group
(317) 538-9825
BradNiccum.com

Rate Mortgage
(773) 516-6688

Ruoff Home Mortgage
Amy Robbins
(317) 660-4280

Rural 1st
(765) 561-7194
www.rurallst.com/

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

Union Home Mortgage
(317) 694-1733
UHM.com

WJ Financial Group
(949) 265-4440

PAINTING - CUSTOM
Heritage Painting
Jason Humricous
(317) 349-1951
Heritagepainting.info

PHOTOGRAPHY

360 Tour Designs of Central Indiana

Susie Chamberlin-Dawes
(317) 640-7257

Art Home
(260) 254-7070
arthomephoto.com

Indy Sky Pics
Ron Smith
(317) 439-2640

Lauren Bigler Photography
(616) 460-9317
LaurenBiglerPhotography.com

RC Fine Pix
(317) 379-5378
www.rcfinepix.com

PLUMBING

Prime Plumbing & Drains
Mimi Donahue

(317) 678-7101

RESTORATION
Guardian Angel Restoration
(463) 250-8601

STAFFING SERVICES
Goldbar Staffing
goldbarstaffing.com

TITLE & ESCROW
Chicago Title

(317) 684-3957
chicagotitleindy.com

Meridian Title
(574) 293-3075
MeridianTitle.com

Nations Title
(269) 553-9904
NationsTitle.com

Stewart Title
(616) 406-9760
stewart.com

Trademark Title
(260) 490-9500

TRANSACTION COORDINATOR
Hoosier TC

(317) 210-2627

hoosiertc.com
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Meet
The

Team

Remington Ramsey Kelsey Ramsey Gabryelle Estampa
Publisher Senior Editor Executive Assistant

Nominate!

Scan this code
Lauren Bigler AJ Kallas to nominate
Photography Videography REALTORS® to be
featured in this
magazine!

Kelly Klemmensen Chrissy Ramsey Rick Ramsey
Photography, Videography Photography, Videography Photography, Videography

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Savvy businesses know it's all
about who many you reach -
not how many.

Our niche publications, exclusive
events, and targeted digital
marketing get your brand in front
of ideal clients affordably.

Let's talk!
Reach out to the publisher
of this magazine today.
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TIME TO MAKE YOUR
DREAM HOME-A REF
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I RURAL TS

Closer to What Matters
Construction Loans « Lot Loans « Land Loans » Home Loans.,

Scan to
learn more

. iv"l'

Cody Reichart

Rural 1** Loan Officer
765.367.9625 | NMLS 1205885
Cody.Reichart@Rurallst.com

Morgan Nobbe

Rural 1** Loan Officer
765.561.7194 | NMLS 1538773
Morgan. Nobbe@Rurallst.com

Loans subject to credit approval. Rural 197 is a tradename and Rural 1%, the RollingHills Window icon, Rural Logic, and Claser Lo What Matters
arg gaclusive trademarks of Farm Credit Mid America, NMLS 407249, Rural 1* products are available to consumers within the territories of
participating Farm Credit System Associations. Equal Housing Lender.

CHIROPRACTIC | CUPPING | DECOMPRESSION

Dr. Jordan Burns

Indy's Favorite Chiropractor

e

FIRST VISIT ONLY $99 |

* Pick Your Own Contractor
* Fast, Easy Claims
* 4.7 Star Google Rating

BOOK YOUR APPOINTMENT
WITH DR. JORDAN BURNS!

E u n @DrJordanBurns

#AligningSpinesAndMinds
www.drjordanburns.com

Steve Salerno
Senior Sales Executive

(317) 417-4999 -

Armadillo.one/Reps/Steve-Salerno

Indy Real Producers - 11



EXECUTIVE |
ASSISTANT = <3S
TRAINED ON "

CLAUDE Al

THE TOP 1% DON'T DO
EVERYTHING THEMSELVES.

OUR SERVICES

PRIMARY PHOTO SERVICES

Cwur core photography services include professionally

We place elite Executive Assistants trained
in Al, systems, and operations, They learn
your tools, support your workflow, and help
you maove faster—so you can focus on growtk captured interior and exterior images tailored to your
leadership, and the work that actually listing's size and neeads,
drives revenues i

OUR ASSISTANTS PERFORM, VIDEO SERVICES

OR YOU DON'T PAY

Bring your property to life with engaging video content

Choose from a classic video tour featuring interior,

exterior, drone, and neighborhood footage, or elevate

yaur marketing with an on-camera agent-led tour

ADD-ON SERVICES

Enhance your listing with value-added services that
increase visual appeal. Options include virtual staging,
twilight-style sunset edits, vertical images, aeria

UNLOCK YOUR

DIGITAL
POTENTIAL

SOCIAL MEDIA | EMAIL | WEBSITE

photography, detailed floor plans with measurements
exterior-anly video, and Matterport 2D tours.

How does it work?

Our team of experts help your business
stay visible, credible, and connected
online through expert social media,

Q‘? everwise

CREDIT UNION

email marketing, and website solutions.

Everyonedesewesa R
place to call their own. B 23 Wwebsite

Smart website design o Indianapolis & Surrounding Areas
with chatbot integration

Affordable organic social

P~ Jell Ouman NMLS 724682 W media management
10998 Allisonville Rd, T &
Fishers, IN 46035 S ezt
Office: (317) 3525911 SRR e (317) 854-4639
Celtels) dorasy T e Email VISIT WWW.N2.DIGITAL

il == X2
.Y RS AR Connect FOR MORE INFORMATION

Targeted email and

Equal Housing Opporunicy,. NMLS 2686706, Subject o . Ha
credit approval and membership requirements, e SMS campaigns @ N2 Dlgltal

0 arthomephoto@gmail.com

www.arthomephoto.com
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PUBLISHER’S NOTE

own

REMINGTON RAMSEY
—

It’s a running joke
in our family. 'm
sure it is in a lot
of families. If Dad
needs to focus,
everybody needs

to be quiet. Parking the car.

Driving through a downpour.

Backing into a tight spot.

“Turn the music down. I
can’t see.”

Which makes absolutely no
sense. Until you’re trying to
park a boat.

Now I'm trying to ease several
thousand pounds of fiberglass
into a slip without ripping

out the dock I spent my life
savings on, and suddenly I
need complete silence.

Turn it down. I can’t see.

Turns out, there’s actually
something to this.

Vision and hearing compete
for our attention. Our
brains can only process so
much at once, and reducing
one source of input can
help us concentrate harder
on another.

Apparently, the brain has a
limited number of open tabs.
And when you're trying to
thread a boat into a tight slip,
Spotify is using one of them.

This is particularly bad news
for me.

I am the king of open tabs.
It’s embarrassing.

At any given moment I have
S0 many tabs open on my
computer that I can’t even
read what they are anymore.
And that’s on one window.
There are other windows.

There is something exciting
about chaos. Especially

in business. The phone is
ringing. People need you.
Problems need solving.
Opportunities keep showing
up. Another idea pops into
your head.

Open another tab.
And another.
And another.

Some of that chaos
is necessary. Some
of it is even fun.

But there are moments when
you need to turn the music
down. Because there’s a
difference between being busy
and being focused. There’s a
difference between having

a lot going on and knowing
what matters right now.

Sometimes the most
important thing you can do
isn’t add another idea, another
meeting, another report,
another opinion. Sometimes
you need to turn the music
down so you can see.

I was reminded of this
the other day while
parking the boat.

Along the side of our dock
was a PVC pipe that acted
as a guide for the boat.

I say “was” because
I took it off coming
in a little too hot.

After various harsh words
directed entirely at myself,
I stood there looking at the
damage and wondered if
maybe I had forgotten to
turn the music down.

There were too many
tabs open.

Next time, I'll turn it down.

Because someday it might
not be a PVC pipe.

It'll be a prop.
Or a hole in the boat.

Some things cost a lot
more than a little silence.
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HELBING HOMEBUYERSH
_HARVESTTHEHOME _

Celeste Meyer  Veronica'Goodspeed

Brar anager M

NATIONS TITLE AGENCY
*

Your Trusted Partner

Every Sfop of The Wy

Mations Title Agency is committed to helping
you close with confidence. KEENA WALLACE

Account Maonager

NEVER A WIRE FEE WORKING PAST9TO 5 | ﬁ
of z L o = LAk : : ’ Tl

Aff #l;;:i__}?ij: : {_‘;:fﬁ_ .f"-’ i , Proud to serve the real estate community
! & B with integrity, communication, and unmatched @ 317-587-0440 '@ www.nationstitle.com
WE BUILD RELATIONSHIPS. service—every fime.

#
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Indianapolis

7226 E 87" Street
Indianapolis, IN
46256
317.813.0931

(O)@iccfloorsplus

L EEETELAT

C 1CC FLOORS PLU i

S COU

b 317-258-2794

SANE gy p, fora24-hour

ON quote on your
next listing.

Gk,

o \;‘}";‘:}\'\ o

HELP YOUR
LISTINGS SELL
FASTER

without lifting a finger.

Even better? Our Pay-at-Close
option means no upfront cost for
your sellers.

T T

Lamy

G @iccfloorsplus



GHGARDEN

Years licensed: 4 years

Q. Career Volume? 18.2M

Q. Last year’s total volume? Just
under 6M

Q. Any other accomplishments?
I'm licensed in MDT (a way to
fix your back) and dry needling.
| also survived running the Indy
Mini like 7 times.

Q. How early did you know
that you wanted to be a

real estate agent?

A. If P’m being honest, I
didn’t really know that

early. I had gotten my
doctorate and ended

up with $114,000 in

debt. I cleared undergrad
with just $17,000 of debt

but graduate school really
increased that debt amount.

I knew in order to change my
situation, I had to change my life. I
bought my first house, got my real estate
license and paid off my student loan
debt after 2 years in real estate. Once I
got into it, it clicked really fast. I realized
it combined everything I naturally
enjoy: helping people, problem-solving,
negotiating, marketing, and building
relationships and it felt like a career
where I could fully be myself.

Q. What are the positives/rewards of
what you do?

The beauty of this career is it tests
you in every facet of your personality,
which is so interesting to me.
Obviously, I love meeting people and
helping be a little matchmaker with
the perfect house, but emotions run
high in a scenario like this and being
self-aware enough to not let one’s own
inner demons influence responses is
a big responsibility that I don’t take
lightly and always aim to improve.

Q. What are the negatives / challenges
of what you do?

You can make as much, or as little
money as you’d like to. Sounds positive,
right?! This is what I always wanted
and hoped for, however, it requires stiff
boundaries that I am still developing.

I remember waiting around for this
buyer all day, who had wanted to see

a house that day. I showed the home

to the wife around noon that day and
she wanted to see it again once her
husband got off work...she texted me

at 9pm saying he was finally home and
they were ready. Thank goodness it was
vacant and I could do it but I would be
lying if I said I wasn’t cussing myself as
I changed out of my PJs and drove from
Greenwood to Carmel.




Q. What has contributed to your
quicker success?

Coming from the field that I did, I got
really used to giving people news they
weren’t going to like but needed to
hear, and delivering it in a very direct
manner. Doing the same with houses
has worked well for me.

An example of this is a few months ago I
was helping a first-time homebuyer with
parents in tow. The house was listed

for $275k parents said, “well what’s
asked for and what you offer are totally
different, so you should offer $230k.”

I said, “I'll support whatever you do

but offering $230k on a house listed

for $275Kk is a recipe for not getting

this house so you have to be ready to
lose out on this house if we take that
advice.” I went on to explain market
stats from when the parents were
buying vs now and we put in a stronger
offer and close next week.

Q. What people influenced you the most?
A. My family has always influenced me
a lot, especially through work ethic and
resilience. Professionally, I've also been
inspired by my husband who has built a
business authentically and is so good at
making others feel comfortable instead
of pressured. I pay attention to people

20 - October 2026
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who lead with confidence without losing
their personality.

Q. How do you define success?

Time freedom and money freedom.

I get maybe 15 years with my dog, if
I'm lucky, I want to have the time to
walk him and to take him swimming.

I want to suck the marrow from life
while I'm physically able to do so. That
opportunity is something I'll always
seize and make the absolute most of it.
know if my husband and I have children,
that mindset will shift from canine
children to human children but same
sentiment applies. One can never know
how much time she has with people
and I really want to have the capacity
to savor that time with those I love.

Q. What other interests do you have?
Ilove fitness, I quilt, I also love home
design, content creation, and personal
development. I love exploring new
cities with my husband, finding vintage
stores, and getting 50,000 steps. I also
really enjoy creating social media
content because it allows me to combine
creativity with business.

Q. What makes your business different
from others?

I don’t look at everything like it has to

be earth-shatteringly difficult. I reflect
on how grateful I am for leads that fall
into my inbox, literally while I sleep, and
how I just have to connect with people.
It doesn’t have to be that hard. It can be
fun, light, playful even, and that’s how I
use social media to connect.

Q. If you could change one thing in your
industry right now, what would it be?
I'would wipe Zillow leads out. I don’t
know how, but I'd try.

Q. What about your family life today?
I couldn’t be happier. I have the most
supportive husband, who is always

in sales, he owns a company buying,
selling, and refurbishing oxygen
cylinders. We love taking long walks
together with our dog, Cash. We travel
together often and our careers allow
that flexibility; our favorite spot is NYC
but we love a roadtrip to Colorado too!
Some days we choose a coffee shop and
go work together before whatever we
have on the docket for the day. #
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MERIDIAN

TITLE CORPORATION

Deca J. Williams

Account Manager
765.610.0393
dwilliams{@meridiantitle.com
Denise Kouril

Senior Account Manager
317.750.4545
dkouril@meridiantitle.com

Jenna Majors

Senior Accotunt Manager
3174179170
jmajors@meridiantitle.com
Jennifer Scott

Senior Account Manager
317.442.8543
jscott@meridiantitle.com

Julie Allen

Account Manager
317.281.7926
jallen@meridiantitle.com
Kimberly Jors Riddle
Senior Account Manager

317.523.7827

kjors@meridiantitle.com

Makayla Moyers :E:h"'"}' Hartmin

Account Manager Senior Account Manager

765.803.0533 b g

mmoyersi@meridiantitle.com shartman(@meridiantitle.com . 2w ~

Mclissa Smoot Gerth Leah Rodriguez meﬂdldﬂtltle. com
Senior Account Manager Account Manager

317.513.9595 317.695.0798 m En O]
mgsmoot@meridiantitle.com Irodrigues@meridiantitle.com

M/1| HOMEg

QUALITY

W

'THouT compPROM'®

M/1 Homes builds low-maintenance townhomes, villas, and single-family homes from the mid $200s to the $800s.
Our communities are in the most pristine Indianapolis Metro and surrounding areas including Bargersville,
Brownsburg, Franklin Township, Greenwood, Indianapolis, McCordsville, Noblesville, Shelbyville, and Westfield.

Find the perfect fit for your clients with M/l Homes. Choose from move-in ready homes or build from the ground up, with
spacious layouts, designer finishes, and flexible options to personalize your space. Located in top-rated school districts,
our communities offer convenient access to Downtown Indianapolis and everyday essentials.

We offer below-market interest rates through M/I Financial, LLC on homes that close within your client's preferred
timeframe. Both short and long term. Because we put our homebuyers first and build homes of exceptional quality,

our partnership is a smooth and rewarding experience.
M

SCAN HERE TO LEARN MORE
ABOUT OUR LOCATIONS AND NEW HOMES. M/ HOMES

Celebrating 50 Years




PARTNER SPOTLIGHT FROM GOLDBAR STAFFING
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IF DOING LES
ALLY GET YO

BY KELSEY RAMSEY

Transactions closed. Awards earned. Income generated.

For Juan Carlos Barreneche,
success is not about doing
everything yourself. In fact,
he believes the opposite. His
guiding principle is simple:
“In order to regain control of
your life, you must first learn
to release it.”

That philosophy is at the
heart of Goldbar Staffing,
the company Juan Carlos
founded to help high
performing real estate
agents, entrepreneurs, and
business owners build the
teams they need to grow
without becoming trapped
by their own businesses.

Goldbar recruits, trains,
certifies, and places top

tier executive assistants,
handling the hiring, training,
systems, and artificial
intelligence so clients do

not have to figure it all out
themselves. In roughly

15 months, the company

S
U

has placed more than 100
executive assistants across
the United States.

For Juan Carlos, the concept
came from experience.

Born and raised in Queens,
New York, Juan Carlos
earned a biology degree
from Stony Brook University.
During his sophomore year,
he found himself sitting in
a library at 2 a.m., studying
organic chemistry as part
of a pre med path that he
eventually realized was not
really his.

“I wanted assets, not just
income,” he says.

After graduating in 2016,
Juan Carlos went in a
completely different
direction than many
expected. He skipped medical
school, earned his real estate
license, and began building

a career around creating a
business that could grow
without requiring him to
trade every hour of his life
for a paycheck.

By 2023, he had sold more
than $100 million in real
estate and more than 200
homes. More importantly,
he had built a business that
could operate remotely
because he had created
teams, systems, and
processes that removed him
as the bottleneck.

That experience became

the blueprint for Goldbar. “I
personally sold $100 million
plus in real estate, so I know
exactly what it takes to build
a team,” Juan Carlos says.

“I do the hiring, staffing,
and systems for our clients
so they don’t have to figure
out the Al or the training
themselves.”

Goldbar’s approach is

not simply about finding
someone to handle a long list
of tasks. Juan Carlos believes
clients need a complement,
not a clone. The right
assistant is someone who
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loves the work the business
owner avoids and brings
strengths that fill the gaps.

His formula for success is
straightforward: People,
Process, Performance, in

that order. Put the right
person in the right role. Build
systems that do not depend
on one individual. Then
create accountability without
constant micromanagement.

There is also a deeply
personal reason Juan Carlos
is so passionate about
helping business owners
release control.

His parents came to the
United States from Colombia
with almost nothing. They
had no fluent English,

connections, or money.
What they did have was an
incredible work ethic.

His father spent more

than 50 years working in
corporate human resources
while commuting three
hours every day. His
mother built her own
business, carrying much

of the responsibility
herself. In 2024, she
required heart surgery,
which doctors connected

to decades of stress. She
has fully recovered, but

the experience came at

a significant cost. She
ultimately had to give up the
practice she had built.

“That’s the whole reason
Goldbar Staffing exists,”

Juan Carlos says. “So no one
else has to pay that price for
building something.”

Today, Juan Carlos works
alongside his sister Laura,
who runs Finance at
Goldbar. A corporate team
of about 22 people supports
executive assistants placed
throughout the country,
while Goldy.ai provides

an assistant management
platform for Goldbar and
its clients.

Perhaps the most fulfilling
part of Juan Carlos’s work

is hearing what happens
when a client finally has the
support they need.

“The moment a client tells
you, ‘You changed my life. I

can’t remember what it was
like before this assistant,’
that is everything.”

His own life reflects the
freedom he wants to create
for others. Juan Carlos
travels frequently, enjoys
good restaurants, plays
tennis, and loves salsa.

He can enjoy those things
because Goldbar is built
around people and systems
rather than requiring him to
be in every room.

For Juan Carlos, that is the
real definition of success:
reaching a point where you
are aligned with your highest
purpose, making a difference

in the world, and genuinely
happy doing it.

His advice to top producers
is simple. Whatever you

are trying to achieve,
someone has already
achieved it. Find that person
and model what worked.

There is no reason to
reinvent the wheel. Find the
right people, build the right
systems, and learn to release
the things that keep you from
moving forward.

That is not just the Goldbar
philosophy. It is the lesson
Juan Carlos has built his
life around.
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HOME INSPECTION

Al and Home Inspections

BY PHIL THORNBERRY

Artificial intelligence is quickly becoming part of

the real estate transaction. Buyers are using Al to
summarize inspection reports, explain technical
terms, estimate repair costs, and even generate lists
of questions to ask after an inspection. In some cases,
agents are also using Al to review inspection reports
before discussing them with their clients. While AI
can be a valuable educational tool, it is important to
understand both its strengths and its limitations.

As home inspectors, we see tremendous potential for
Al to help buyers better understand the information
contained in an inspection report. A quality
inspection often contains dozens or even hundreds
of observations, and Al can organize those findings
into summaries with familiar terminology and help
buyers prioritize which issues deserve the most
attention. These capabilities can make the inspection
report less overwhelming and help clients feel more
informed when making one of the largest financial
decisions of their lives.

Where problems begin is when AI shifts from
explaining the inspection report to evaluating the
inspection itself or re-inspecting the home from the
limited set of photos included with the report.

An Al program only analyzes the words and photos
in a report. It was not present during the inspection,
cannot see conditions that were observed but found
acceptable, and does not know what areas were
inaccessible or outside the scope of a standard home
inspection. Experienced inspectors make hundreds
of professional judgments during every inspection,
many of which never require a written comment
because no defect was observed.

As a result, Al may generate questions such as,
“Why wasn’t this item mentioned?” or “Shouldn’t
the inspector have recommended this?” The
answer is often simple: there was nothing to report.
Al frequently assumes that if something is not

mentioned, it was overlooked. Home inspectors
know that is not how professional inspection reports
are written.

Another common challenge is that Al often presents
opinions with a high degree of confidence, even
when it lacks important context. It may confuse
modern building codes with standards that applied
when the home was built, interpret manufacturer
recommendations as code requirements, or suggest
additional testing outside the scope of a standard
home inspection. While these recommendations may
sound authoritative, they are not always accurate or
applicable to the property being inspected.

For real estate agents, the best approach is to view
Al as an assistant rather than an authority. It can be
an excellent resource for helping clients understand
technical information, organizing questions, and
identifying topics that deserve further discussion.
However, Al-generated conclusions should never
replace a conversation with the inspector who
personally evaluated the property.

If Al raises a question about the report, consider
asking the inspector for clarification instead of
assuming something was missed. Inspectors are
happy to explain why an item was or was not
included and to provide additional context that Al
simply cannot obtain from written text alone.

As Al continues to evolve, it will undoubtedly become
a valuable tool throughout the home buying process.
However, successful transactions will continue to
depend on collaboration between buyers, agents, and
qualified home inspectors. Al can help explain what
was written, but it cannot reliably determine what
should have been written. The inspector’s firsthand
observations, professional training, and experienced
judgment remain the foundation of a quality home
inspection, and Al is at its best when it supports that
expertise rather than attempting to replace it.
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workshops.
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everal years ago, Matt King
s received life-altering news; he

had stage 4 cancer and was
given six months to live. Matt accepted
his position and formulated his plan
for the final chapter of his story. He
wanted his friends and family to see
him journey with grace and dignity,
and he wanted them to know that his
mantra would center on his resiliency.
As time progressed and an experimental
drug began to work, Matt had to alter
his thoughts about legacy and pivot
to making it through life. To take the
pressure from your angst, you will be
very happy to know that Matt is now
cancer free and making plans as he
always does - to improve and make
things better.

For King, success falls into two
categories: life and career. He
says that his plan for his personal
life is to make things better for
his family and to make those
around him better. For his
career, Matt strives always
to do something noble and
valuable each day where he
can keep on pace through
positive feedback, and he labors
to build financial rewards for
his and his family’s benefit. It
goes without saying that
the cancer altered his
view of work and life
forever, and he has an
inner passion now to
make every day count.

Help your clients reach

their home and fi{% 30@&

A cash-out refinance may be able to help your
clients make home improvements, pay off debt or
pay for their child’s college! By utilizing the equity Zak Shobe
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their financial needs.
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Contact me for a fast quote for your prospective buyer.

Shana Langford Shelley Nescola Mike Pierson \i
317-847-8064 317-440-0539 317-403- 2266
shana.langford@ctt.com  shelley.nescola@ctt.com mike. plerson@ctt com

JACKSON BLEVINS 4
Owner & Agent . ChlcagoTntIeIndy.c

Home - Auto - Umbrella Brynn Smith

317-358-6780 - coreinsurancesolns.com 317-526-3138 0600 @ChlcagoTltIelndy

jblevins@coreinsurancesolns.com »
J @ brynn.smith@ctt.com
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COVER STORY FROM WEST EIGHT PROPERTY GROUP

FROM MAIDENHEAD
TO THE MIDWEST

~ BY KELSEY RAMSEY
PHOTOS BY ART HOME PHOTO

But even he might not have
predicted that the road to becoming
one of Indiana’s top Realtors would
begin with a childhood passion for
acting and a small role in a Harry
Potter movie.

Born and raised in Maidenhead,
England, about 30 miles outside
London, James grew up surrounded
by a supportive family that
encouraged him to pursue
whatever path interested him. In
his teenage years, that path briefly
pointed toward acting. He even
landed an extra role in the fourth
Harry Potter movie.

Hollywood, however, would have
to wait.

“I turned it down,” James jokes when
asked about returning for the fifth
movie. “It was Hollywood to houses!”

The joke is fitting because real

estate quickly became much more
than a job. At 18, James entered the
industry as a trainee negotiator in
the United Kingdom. By 21, he was
managing the sales team in a busy
flagship office. During his time in the
UK, he earned regional and national

recognition for both listings and
sales performance.

Real estate was James’s first job and,
remarkably, it has remained his only
career.

“I couldn’t wait to get into work,”
he says.

While he had already developed
significant sales experience, James
decided at 22 that he wanted to
formalize his business education.
He attended Bucks New University
just outside London, completing his
studies at night while continuing to
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work full time. He graduated with a first
class honors degree in business.

For James, the decision to pursue real
estate always felt natural. He is outgoing,
highly communicative, competitive, and
genuinely enjoys helping people. Put
those traits together and the industry
seems almost tailor made for him.

“I've always been extroverted and

a strong communicator,” he says.
“Combine that with enjoying helping
people and the job feels like it was made
for me.”

After building a successful career

in the UK, James faced what would
become one of the defining challenges
of his professional life. He left behind
an established business, professional
reputation, and network to start over in
Carmel, Indiana.

He had no local sphere. No longstanding
connections. No built in pipeline.

So he did what he knew how to do.
He picked up the phone.

For his first 12 months in the United
States, James cold called For Sale By
Owner properties, generating nearly

$14 million in production. It was

an unconventional way to establish
himself in a new market, but it perfectly
demonstrated the quality that has defined
his career for more than two decades.

James simply does not quit.

Within a year of joining RE/MAX, he
achieved Platinum status. Today, seven
years after making the move to Carmel,
he has closed more than $160 million in
business, opened a luxury office space
in Downtown Carmel, built a successful
team, and earned five time Icon Agent
recognition with eXp.

66

THE MOST REWARDING ELEMENT IS DEFINITELY

WITH SUCH A MONUMENTAL LIFE DECISION AND
SUCCESSFULLY NAVIGATING THE PROCESS.

He has also risen to become the number
one agent for production within his
brokerage in the Indianapolis metro area.
The numbers are impressive, but James
believes the most important part of his
business is what happens between the
numbers. “The most rewarding element

is definitely helping people with such a
monumental life decision and successfully
navigating the process,” he says.

Real estate transactions may have a
closing date, but the relationships often
last much longer. Clients become friends,

’»

and friends become part of an ever
expanding network of people who know
James, trust James, and refer James.

That network was not handed to him.
He built it.

His approach has been shaped by more
than 20 years of experience, rejection,
difficult conversations, long hours, and
plenty of moments that would test even
the thickest skin.

One story perfectly captures his attitude.

During a cold call, a potential client told
James to, in his words, “F off” before
immediately hanging up the phone.

Most people would probably move on.
James called back. “I asked why they
hung up on me,” he says.

Six weeks later, he closed their sale.

It is the kind of story that might sound
unbelievable if James did not have
plenty more where that came from.
After more than two decades in the
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business, he says he has enough crazy
real estate stories to fill a book.

His ability to shrug off rejection is one of
the biggest things he believes separates
him from others.

“I've developed incredibly thick skin,”
he says. “Rejection is water off a duck’s
back.” That mentality has served him
well, particularly when building a
career in a new country. James believes
success is less about avoiding setbacks
and more about continuing forward
when they inevitably happen.

His advice to newer agents is
straightforward. “Just keep going. You
can’t fail if you never quit.”

He also encourages new agents to find
someone who is already doing what
they aspire to do.

“Attach yourself to an agent that has
experienced the success you want to
emulate,” he says. “It’s hard to do this
alone. You are going to tighten the
learning curve significantly if you can
get in the right rooms and surround
yourself with winners.”

Today, James’s motivation extends far
beyond professional accolades. He is
passionate about continuing to grow his
business while creating the best possible
life for his family. He and his wife, Caity,
have two young sons, Parker and Pierce,
who are four and two. Away from work,
the Robinson family enjoys long walks
around the neighborhood, coffee and
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croissant mornings, summer swims, and
traveling whenever they can squeeze it
into their schedules.

James is also a lifelong football fan,
although American readers would know
it as soccer. He has followed Liverpool
for most of his life and is now attempting
to pass that passion down to his boys.

There is just one problem. “They want
to pick up the ball and run with it,” he
says. “That’s not a great sign from

my perspective.”

It is that combination of relentless
ambition and easygoing humor
that makes James who he is. He can
talk about production numbers and
business strategy one minute, then

laugh about his sons’ questionable
football technique the next.

His career may have started in England,
but James has built something distinctly
his own in Indiana. He took a risk,
started over, picked up the phone, faced
rejection, and kept going.

From a young boy in Maidenhead who
dreamed about acting to a top producing
Realtor in Carmel, the story has never
really been about houses.

It has always been about people,
persistence, and the willingness to keep
moving forward.

And if James has anything to say
about it, there are still plenty
of chapters left to write.
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to August 31, 2026

Rank Agent Name Office Name # List # Sold Total # Total Tran. Rank Agent Name Office Name # List # Sold Total # Total Tran.
Vol Vol
1 Allen Williams Berkshire Hathaway Home 93 89 182 $112,495,041 34 Laura Waters Highgarden Real Estate 37 30 67 $26,669,980
2 Mike Deck Berkshire Hathaway Home 47 52 99 $111,266,872 35 Denise Fiore CENTURY 21 Scheetz 21 16 37 $26,271,637
3 Matt McLaughlin F.C. Tucker Company 61 55 16 $98,346.252 36 Tim O'Connor Berkshire Hathaway Home 25 28 53 $25,124,411
. . ) 37 Jordan Gallas @properties/Christie's Intl RE 10 10 20 $25,006,400
4 Justin Steill Berkshire Hathaway Home 75 53 128 $87,047,485
5 Jennil Salazar Compass Indiana, LLC 36 14 50 $74,046,931 38 Kristian Gaynor F.C. Tucker Company 16 23 39 $24,592,817
6 Bif Ward F.C. Tucker Company 35 28 63 $73,284,587 39 Jeffrey Cummings RE/MAX Complete 36 28 64 $24,392,102
7 Lindsey Smalling Highgarden Real Estate 82 100 182 $56,886,171 40 Tina Smith CENTURY 21 Scheetz 14 14 28 $24,282,050
L T F.C. Tuck 4 104 4,552,524
8 aura furner €. Tucker Company 6 58 ° $54.552.5 2 Craig Deboor Real Broker, LLC 54 29 83 $23,925,082
9 Stephanie Evelo Keller Williams Indy Metro NE 58 64 122 $51,673,141 42 Kyle Ingle eXp Realty, LLC 19 22 41 $23,576,868
10 Matt King F.C. Tucker Company 33 21 54 $49,349,718 43 Todd Ferris Ferris Property Group 20 23 43 $23,471,830
1 Carrie Holle Compass Indiana, LLC 21 19 40 $47,709,975 a4 Laura Heig| CENTURY 21 Scheetz 17 10 27 $23,432,460
12 Stephen Clark Compass Indiana, LLC 28 47 75 $47148,251 45 Scott Chain Berkshire Hathaway Home 29 30 59 $23,205102
13 Steve Lew Steve Lew Real Estate Group, LLC 64 54 18 $37,630,544 46 Will Lonnemann F.C. Tucker Company 31 26 57 $23,128,603
14 Michelle Chandler Keller Williams Indy Metro Partners 55 49 104 $37,381,797 47 Andrea Kelly Encore Sotheby's International 8 7 15 $23,015,000
15 Robbin Edwards Encore Sotheby's International 19 28 47 $36,453,306 48 Eric Wolfe Prime Real Estate 47 37 84 $22,965,759
16 Sean Daniels Daniels Real Estate 44 33 77 $35,600,747 49 Eric Forney Keller Williams Indy Metro Partners 36 36 72 $22,851,832
17 Lora Reynolds Epique Inc 35 100 135 $34,353,164 50 Carl Vargas F.C. Tucker Company 27 23 50 $22,718,742
18 Mary Wernke Encore Sotheby's International 12 18 30 $33,808,561
19 Patrick Tumbarello F.C. Tucker Company 30 32 62 $32,743,330
20 Heather Upton Keller Williams Indy Metro NE 59 50 109 $32,378,119
2 Brian Sanders CENTURY 21 Scheetz 20 18 38 $32,046,200 Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not
22 James Robinson eXp Realty, LLC 15 29 44 $31,.210,896 included. MLS is not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not
alter or compile this data, nor claim responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
23 Traci Garontakos The Agency Indy 17 n 28 $31,161,923
24 Patrick Watkins Mike Watkins Real Estate Group 44 36 80 $30,464,737
25 Derek Gutting Keller Williams Indpls Metro N 32 26 58 $30,191,924
26 Nicholas Laviolette Compass Indiana, LLC 25 15 40 $30,182,000 - Iﬂ ¥,
E-ﬂl % %y
T i
27 Scott Hackman CENTURY 21 Scheetz 14 19 33 $29,701,963 )
28 James Embry Keller Williams Indpls Metro N 24 16 40 $28,918,902 N Ew H D M E
vl
29 Erika Frantz Berkshire Hathaway Home /1 16 57 $28,881,643 F R E S H STA R 'I' w I T H B A I L E Y & w [] [I D l A
=
30 David Brenton DAVID BRENTON'S TEAM 53 33 86 $28,851,095 - V™ §
S Gl o
31 Chris Schulhof RE/MAX Realty Services 21 17 38 $28,676,700 B 5 5 35 0 H ﬂ M E
32 Drew Wyant 1 Percent Lists Indiana Real Estate 74 18 92 $27,724,375 b
33 Jamie Boer Compass Indiana, LLC 33 33 66 $27,376,102
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to August 31, 2026

Rank Agent Name Office Name # List # Sold Total # Total Tran.
Vol

51 Stacy Barry CENTURY 21 Scheetz 19 23 42 $22,433,822
52 Brian Wignall F.C. Tucker Company 22 32 54 $22,306,371
53 Gurvinder Gill CENTURY 21 Scheetz 22 14 36 $22,271,899
54 Corina Jones Your Home Team 35 42 77 $21,838,000
55 Lauren Hewitt F.C. Tucker Company 18 21 39 $21,829,425
56 Jennifer Goodspeed Keller Williams Indy Metro Partners 28 27 55 $21,613,680
57 Brigette Nolting RE/MAX Real Estate Prof 19 21 40 $21,260,000
58 Drew Schroeder eXp Realty, LLC 17 14 31 $21,068,234
59 Danielle Robinson F.C. Tucker Company 26 19 45 $20,685,820
60 Chanda Johnson Maywright Property Co. 20 19 39 $20,574,500
61 Benjamin Jones Compass Indiana, LLC 19 16 35 $20,106,158
62 Kristie Smith Indy Homes 17 7 24 $19,832,500
63 Paula Smith Smith Family Realty 13 21 34 $19,640,199
64 Lisa Stokes CENTURY 21 Scheetz 27 16 43 $19,532,665
65 Joshua Carpenter Trueblood Real Estate 22 28 50 $19,494,089
66 Patrick Keller CrestPoint Real Estate 28 30 58 $19,487,598
67 Garrett Brooks United Real Estate Indpls 45 6 51 $19,373,222

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim

responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
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360,TOUR DESIGNS

REAL ESTATE MEDIA =8
& MARKETING KITS

BOOKUS! (317) 640-7257 | 360TourDesigns.com/Central-Indiana | susie@360tourdesigns.com

Rank Agent Name Office Name # List # Sold Total # Total Tran.
Vol
68 Matthew Kressley F.C. Tucker Company 7 10 17 $19,273,000
69 Shannon Gilbert Keller Williams Indpls Metro N 19 17 36 $19,152,549
70 Chad Renbarger Mossy Oak Properties 1 1 22 $18,776,870
7 Jennifer Shopp Berkshire Hathaway Home 18 23 4 $18,644,400
72 Peter Stewart Keller Williams Indpls Metro N 40 40 80 $18,467,428
73 Jake Stiles Coldwell Banker Stiles 32 21 53 $18,335,700
74 Tony Janko Janko Realty Group 29 24 53 $18,282,053
75 Christopher Braun RE/MAX Real Estate Prof 9 6 15 $18,257170
76 Sena Taylor Berkshire Hathaway Home 10 20 30 $18,175,787
77 Isabella Frazier Trelora Realty 126 0 126 $18,137,897
78 Summer Hudson eXp Realty, LLC 24 36 60 $18,107175
79 Basim Najeeb Keller Williams Indy Metro Partners 10 40 50 $17,919,769
80 Diane Brooks F.C. Tucker Company 18 18 36 $17,508,222
81 Whitney Strange Keller Williams Indy Metro NE 18 23 4 $17,504,353
82 Matthew Meyers Encore Sotheby's International 12 1 23 $17,441,720
83 Kelly Todd Compass Indiana, LLC 1 1 22 $17,350,000
84 Gregory Mohr Berkshire Hathaway Home 8 9 17 $17,213,200
85 Kelly Dather Keller Williams Indy Metro NE 16 18 34 $17,205,530
86 Mark Studebaker Trueblood Real Estate 1 35 46 $17,072,075
87 Mark Branch Highgarden Real Estate 15 17 32 $17,067,970
88 Meighan Wise Keller Williams Indpls Metro N 20 9 29 $17,038,685
89 Christy Cutsinger F.C. Tucker Company 1 25 36 $16,785,303
90 Matthew Reffeitt Keller Williams Indy Metro Partners 30 13 43 $16,723,361
91 Bryan Compton United Real Estate Indpls 5 28 33 $16,624,145
92 Megan Kelly F.C. Tucker Company 8 1 19 $16,469,585
93 Renee Peek F.C. Tucker Company 22 17 39 $16,456,600
94 Kyle Gatesy eXp Realty, LLC 7 25 32 $16,451,400
95 Molly Hadley F.C. Tucker Company 23 17 40 $16,441,055
96 Andrew Prince CENTURY 21 Scheetz 10 24 34 $16,316,101
97 Daniel Hubbard eXp Realty LLC 15 29 44 $16,172,850
98 Molly Lawless F.C. Tucker Company 21 12 33 $16,132,490
929 Kelly Huff F.C. Tucker Company 19 17 36 $15,810,835
100 Kristen Yazel CENTURY 21 Scheetz 17 20 37 $15,656,875
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BUY YOUR LOT NOW
CHOOSE YOUR OWN BUILDER
BUILD WHEN YOU'RE READY

Limited Lots Available

- If you've been eyeing a lot at Geist Lake
or Lake Clearwater, now is the time!

For lot availability & pricing contact:
ROB BUSSELL
317.845.0270 ext. 104 - Rob@RobBussell.com

ITY 1.

.. Inu q.u"-i":

N A N R i e

GEIST LAKE - HAMILTON COUNTY

LAKE CLEARWATER - MADISON COUNTY

§% MarinaLimitedLand.com



Rank Agent Name

101 Tracy Wright

102 Casley Ward Lewis
103 Jerry Gemmecke
104 Mike Scheetz

105 Dana Holt

106 Jennifer Blandford

107 Karl Vierling

108 Jordan Moody

109 Jamie Hall

10 Tracy Ridings

m Dawn Pollard

12 Sarah Sanders

13 Jason Williamson
14 Christopher Fahy
15 P. Aaron Starr

16 Christiana Kalavsky
17 Andy Sheets

Office Name

F.C. Tucker Company
F.C. Tucker Company
F.C. Tucker Company
CENTURY 21 Scheetz

Keller Williams Indpls Metro N

Carpenter, REALTORS®

Carpenter, REALTORS®

Keller Williams Indpls Metro N
Carpenter, REALTORS®
F.C. Tucker Company

eXp Realty, LLC

1 Percent Lists Indiana Real Estate

RE/MAX Advanced Realty
Berkshire Hathaway Home
F.C. Tucker Company
Berkshire Hathaway Home

Compass Indiana, LLC

# List

1

14

17

25

25
31

24
25
14
17

13

TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to August 31, 2026

# Sold

1

12

20

20
15
12
14

14

Total #

22

20

34

25

22

38

42
45

36

24

22

44

40

26

31

27

21

Total Tran.
Vol

$15,637,506
$15,574,800
$15,466,398
$15,399,476

$15,396,600

$15,333,934

$15,166,695
$15,161,903

$15,095,925
$15,025,690
$15,012,700
$14,932,625
$14,926,301
$14,921,507
$14,917,578
$14,802,805

$14,744,290

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

AARDVARK

50 - October 2026

IS TEAMING UP WITH HELLO GORGEOUS!

As we enter our 11th year of giving, invite your clients
to help raise awareness and funds to support local
cancer patients. Aardvark will donate a portion of
each job to Hello Gorgeous from October 1-31st.

Rank Agent Name

18

19

120

121

122

123

124

125

126

127

128

129

130

131

132

133

134

135

136

137

138

139

140

1M

142

143

144

145

146

147

148

149

150

Samuel Hawkins
Jada Sparks Green
Steve Silver
David Cronnin
Sara Denig
Jason Hess
Natalie Clayton
Staci Woods
Mark Linder

Joe Everhart
Luis Coronel
Doug Dilling

Jeanne Hutcherson

Elizabeth Marks-Strauss

Raymond Habash MS

Jonathan Bell

Michelle Armstrong

Suzanne Kappen

Nancy Mutchmore
Stacy Grove

Kristin Glassburn

Samuel Arce
Shelly Walters-Cifelli
Marty Dulworth
Amber Greene
Mary Boustani
Rochelle Perkins
Jeneene West
John Pacilio
Casey Elkins
Jeremy Sandlin
Kristen Woodworth

Ron Rose

Office Name

F.C. Tucker Company

eXp Realty, LLC

RE/MAX Professionals

AMR Real Estate LLC

Keller Williams Indpls Metro N
Compass Indiana, LLC
Maywright Property Co.
Keller Williams Indy Metro NE
CENTURY 21 Scheetz
Everhart Studio, Ltd.

Realty of America LLC

United Real Estate Indpls
CENTURY 21 Scheetz

F.C. Tucker Company

F.C. Tucker Company
@properties

Encore Sotheby's International
CENTURY 21 Scheetz

F.C. Tucker Company
@properties

@properties

F.C. Tucker Company

F.C. Tucker Company
RE/MAX Real Estate Solutions
Greene Realty, LLC

Keller Williams Indy Metro NE
Garnet Group

F.C. Tucker Company

eXp Realty, LLC

Kovener & Associates Real Esta
F.C. Tucker Company

F.C. Tucker Company

Indiana Realty Pros, Inc.

# List

21
26

23

10
16
27

15

# Sold

12
24

15

17
15
22

12

72
21
12
17
27

17

10

14

13

14
28
20

17

27

15
21
"

18

Total #

18

31

53
25
26
40
34
36
33
34
95
38
27
29
36
27
19

18

30
30

28

17

29
58
47
28
53
51

19

66
54
24

37

Total Tran.
Vol

$14,699,800
$14,642,223
$14,584,600
$14,569,390
$14,534,501
$14,524,445
$14,459,700
$14,426,970
$14,391,439
$14,328,403
$14,304,900
$14,277,890
$14,241,800
$14,183,650
$14,136,500
$14,103,251
$14,097,055
$14,088,100
$14,060,400
$14,054,500

$14,004,625

$13,989,899
$13,949,750
$13,888,777
$13,842,950
$13,821,960
$13,751,900
$13,736,860
$13,693,199
$13,685,900
$13,559,241
$13,520,438

$13,450,699
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to August 31, 2026

Rank Agent Name Office Name # List # Sold Total # Total Tran. Rank Agent Name Office Name # List # Sold Total # Total Tran.
Vol Vol
151 Kurt Spoerle F.C. Tucker Company 14 6 20 $13,416,800 168 Mike Feldman Compass Indiana, LLC 16 1 27 $12,847,267
152 Jonathan Steinbach F.C. Tucker Company 13 27 40 $13,394,500 169 Steve Slavin Coldwell Banker Real Estate Group 32 1 43 $12,788,400
153 Jeffrey Paxson Jeff Paxson Team 22 1" 33 $13,246,999 170 Ellen Orzeske Compass Indiana, LLC 1" 13 24 $12,785,995
154 Andy Deemer F.C. Tucker Company 12 16 28 $13,170,667 7m Marty Wagner F.C. Tucker Company 10 16 26 $12,691,959
155 Beckie Schroeder F.C. Tucker Company 16 8 24 $13,156,801 172 Amy Spillman Compass Indiana, LLC 15 13 28 $12,662,514
156 Cathy Russell @properties 28 4 32 $13,132,000 173 Jeff Kucic Engel & Volkers 7 6 13 $12,604,381
157 ChadHess F.C. Tucker West Central 26 14 40 $13,099,000 174 Gita Kapur Berkshire Hathaway Home 6 9 15 $12,570,000
158 Chris Price Keller Williams Indy Metro Partners 72 26 98 $13,078,050 175 Michael Fox F.C. Tucker Company 7 8 15 $12.551.541
159 Andrew Flora 1Percent Lists Indiana Real Estate 48 18 66 $13,039,300 176 Kerolos Sarofem HSI Commercial & Residential Group, Inc 19 17 36 $12,545,900
160 Deborah Eliiott F.C. Tucker Company 5 8 13 $13.021687 177 Ryan Radecki Highgarden Real Estate 15 15 30 $12,540,460
161 Michael Burchyett Berkshire Hathaway Home 17 14 31 $13,010,904 178 Paul Bates F.C. Tucker Company 1 12 23 $12,483797
162 Kyle Williams Compass Indiana, LLC 14 10 24 $13,002,900
179 Perla Palma Nunez Keller Williams Indy Metro Partners 13 49 62 $12,472,300
163 Lisa Meulbroek Liberty Real Estate, LLC. 20 4 24 $12,987,593
180 Penny Dunn CENTURY 21 Scheetz 9 6 15 $12,446,891
164 Ryan Orr RE/MAX Real Estate Groups 52 20 72 $12,986,090 .
181 Julie Preston F.C. Tucker Company n 19 30 $12,399,643
165 Steve Sergi REMAX ONE 20 1 31 $12,961,850
182 Kara DeArman F.C. Tucker Company 14 12 26 $12,341,888
166 Stacey Sobczak Compass Indiana, LLC 8 7 15 $12,947,594 . .
183 Michael Botkin CENTURY 21 Scheetz 21 8 29 $12,335,390
167 Kelli Bastin Compass Indiana, LLC 12 17 29 $12,936,057
184 Stevee Clifton Compass Indiana, LLC 1" 10 21 $12,310,075
185 Deb Polise Berkshire Hathaway Home 13 10 23 $12,256,400
Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim 186 Trent Whittington @properties 17 15 32 $12,242,866
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.
187 Eric Eisenmenger Trusted Realty Partners of Ind 20 23 43 $12,169,784
188 Megan Porterfield Keller Williams Indpls Metro N 16 " 27 $12,140,078
! 189 Randy Wasmuth Highgarden Real Estate 8 14 22 $12,078,565
E?
s 190 Leslie Cooper Pyle Keller Williams-Morrison 35 1" 46 $12,046,750
191 Terry Young Red Bridge Real Estate 85 0 85 $12,046,635
192 Christi Coffey F.C. Tucker Company 18 15 33 $12,016,500
193 Jacob Duke Duke Collective, Inc. 8 13 21 $11,960,900
194 Kathryn Lory F.C. Tucker Company 5 13 18 $11,936,300
195 Lori Shanahan Compass Indiana, LLC 7 9 16 $11,935,574
196 Lauren Blake Berkshire Hathaway Home 8 9 17 $11,899,285
197 Jacilynn Ferris JMG Indiana 5 37 42 $11,887,000
198 Katrina Matheis Ever Real Estate, LLC 13 28 Zy $11,832,200
’ 199 Lisa Gaff White Hat Realty Group, LLC 22 14 36 $11,819,750
Amiwmortaaae www.mjwmaortgage.com
= | g9ag MO RT GAGE J 9ag 200 Wendy Zin Shalom Realty LLC 6 31 37 $11,810,150

52 . October 2026
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TOP 250 STANDINGS

Teams and Individuals January 1, 2026 to August 31, 2026

Rank Agent Name Office Name # List # Sold Total # Total Tran.
Vol

201 James Smock F.C. Tucker Company 13 15 28 $11,799,590
202 Glenn Bill eXp Realty, LLC 12 15 27 $11,786,500
203 Michael Price REMAX ONE 20 16 36 $11,783,901
204 Eric Miller Wright, REALTORS® 28 6 34 $11,770,205
205 Phillip Shively Carpenter Hills O'Brown 22 1 33 $11,762,000
206 Jennifer Deakyne F.C. Tucker Company 15 13 28 $11,754,500
207 Jenni Bliss McMillion @properties 10 10 20 $11,747,500
208 Sarah Fishburn F.C. Tucker Company 13 27 40 $11,685,000
209 Laura Konieczny REMAX County Wide 1st 27 9 36 $11,654,595
210 Jennifer Turner Carpenter, REALTORS® 12 18 30 $11,624,599
2N1 Cameron Mason Keller Williams Indpls Metro N 23 13 36 $11,603,300
212 Jacob Deacon eXp Realty, LLC 6 20 26 $11,583,410
213 Jennifer Marlow Trueblood Real Estate 13 16 29 $11,580,848
214 Dan O'Brien Trueblood Real Estate " 20 31 $11,574,800
215 Trish Meier eXp Realty, LLC 19 19 38 $11,549,600
216 Nathan Pfahler Weichert REALTORS® Cooper Group Indy 18 14 32 $11,543,646
217 Kathryn Keller Compass Indiana, LLC " 7 18 $11,538,148

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is
not responsible for submitting this data. Some teams may report each agent individually. Indy Real Producers does not alter or compile this data, nor claim
responsibility for the stats reported to/by MLS. Data is based off of Mibor counties.

WORLDWIDE
RESOURCES,
LOCAL EXPERTISE #}

Stewart Title brings confidence, ; :.
care, and expertise to every 1 i

transaction.

ewart
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Wherever your journey takes you,
we're here to help.

i

Contact us today!

Stewart Title
Kyle Knight

(616) 406-9760 (c)
Kyle.Knight@stewart.com
stewart.com/Indianapolis

54 . October 2026

Rank

218
219

220
221

222
223
224
225
226
227
228
229
230
231

232
233
234
235
236
237
238
239
240
241

242
243
244
245
246
247
248

249

250

Agent Name

Scott Babb
Jason Alsup
Kristen Cambridge
Angela Line
Frederick Catron
Randy Placencia
Denis O'Brien
Caleb Cleek
Fred Nelson

Val Hooton
Courtney Query
Jason O'Neil
Bethany Rust
Sarah Wagner
Suzanne Findley
Chelsea Tarquini Noble
Eric Heuer

Tom McNulty
Zachery Archer
Eric Rasmussen
Brian Black

Jen Richardson
Heather Schaller
Mamadou Gueye
Kate Tuttle
Carlos Higareda
Landon Buesching
Sandra Ginn
Brenda Bowman
Todd Denkmann
Troy Dixon

Molly Babczak

Emily Stewart

Office Name

F.C. Tucker Real Estate Experts
eXp Realty, LLC

@properties

Highgarden Real Estate

F.C. Tucker Company

Red Bridge Real Estate

Keller Williams Indy Metro Partners
Jeff Boone Realty, LLC

CENTURY 21 Scheetz

CENTURY 21 Scheetz

The Stewart Home Group

Circle Real Estate

Real Broker, LLC

F.C. Tucker Company

Keller Williams Indy Metro Partners
Berkshire Hathaway HomeServices
RE/MAX Edge

McNulty Real Estate Services,
CrestPoint Real Estate

CENTURY 21 Scheetz

Trueblood Real Estate

Berkshire Hathaway Home

eXp Realty, LLC

Trueblood Real Estate
@properties

eXp Realty LLC

1 Percent Lists Indiana Real Estate
The Agency Indy

F.C. Tucker Company

Keller Williams Indpls Metro N
eXp Realty, LLC

eXp Realty, LLC

F.C. Tucker Company

# List

15

n

12
10
50
23
22

13

17

19

20

29

# Sold

23
il
il
26

21

13

15

12

15

14

30

Total #

38

22

17

38

31

55

36

37

21

19

32

13

33

39

25
24
23
33
15
20
48
29
31
21
30
31
15
22
21
26

19

19

Total Tran.
Vol

$11,537,700
$11,533,700
$11,456,877
$11,442,592
$11,428,775
$11,426,000
$11,395,275
$11,379,637
$11,366,500
$11,245,900
$11,245,875
$11,232,600
$11,221,700
$11,211,400
$11,208,000
$11,206,103
$11191,800
$11,078,467
$11,059,294
$10,996,900
$10,967,250
$10,964,775
$10,943,700
$10,942,685
$10,931,440
$10,921,372
$10,911,473
$10,892,545
$10,883,149
$10,816,800
$10,813,200
$10,792,390

$10,752,500
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Indy Real Producers
Advisory Board

Clay Burris
Highgarden

Lindsey Smalling
Highgarden

56 - October 2026

The Advisory Board is brand
new to Indy Real Producers
in year eleven, and these

six leaders will serve for

the entire year. The goal

is simple. We want a real
agent voice helping us grow,
shaping both the content

of the magazine and the
quality of our events.

We know we are a trusted
voice within the real estate

Drew Dial
REAL

LY
Dawn Pollard
EXP Luxury

world, but staying a trusted
voice requires staying
connected. Having agents
we respect keeping their ear
to the ground and giving
insight into the daily realities
of an agent will help us

grow in every direction.

The Advisory Board is a

badge of honor all on its
own. Yes, there are some
great perks, but the best

Sean Daniels
Daniels Real Estate

Remax

part about these six is that
they were eager to serve
long before we ever talked
benefits. They have always
been champions of the
community and supporters
of Real Producers.

We could not be more
excited to introduce
them as the very first
Advisory Board in Indy
Real Producers history.

Sophie Sergi

RC-FINE-PIX
Your Real Estate Imaging Specialists

%yéﬂ‘ impressions matter!

rcfinepix.com « 317.379.5378

30 YOU CAN
CLOSE WITH CONFIDENCE.

TRADEMARK TITLE

At Trademark Title, we uncover and clear the
so your transactions stay smooth,
safe, and stress-free.

- Still uploadil;é _
‘documents at:10 PM

i e

We make sure the past We’l o We find the rightfi We clear the way
stays in the past. lig] OWners so nc vets for a clean title.
: leftin ]

Experience the power of transaction
management — work smarter, reduce stress,
and boost your productivity with Hoosier TC®,

Let's begin your path to better productivity/

Elisa Coffey, Founder & CEO

contracts@hoosiertc.com | HoosierTC.com | 317-210-2627

A
i : ‘=1'_.-

We reveal hidden We don’t let unpaid We fix the flaws so We protect your

access so t € no taxes creep up on your YOUICAINOYC

suprises later. closing. forward with ease. hidden threats
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Handmade Karma helps Realtors elevate
their client experience with luxury
laser-engraved closing gifts and branded
business merchandise.

Each piece is thoughtfully designed to reflect e gmw.
your brand and to leave a lasting impression long E

after closing day. N EW M M 0 RI ES
. Custom Cutting Boards & Charcuterie Sets

- Engraved Tumblers & Glassware

- Client Gift Baskets

- Branded Journals & Merch

NOW IT'S EASIER THAN EVER TO GET STARTED! : iy n.% ..-'~
SCAN THE QR CODE TO REQUEST IDEAS, PRICING, Fu; ﬁ 3
OR A CUSTOM CLOSING GIFT DESIGN. :

www.handmade-karma.com | 765.215.9339 (call/text) | karma@handmade-karma.com

WARM SIPS. COZY FIREPITS.
COLORFUL HILLSIDES.

It's Fall ya'lll As temperatures drop, sales remain steady, and your UHM
team is at the ready!

AVON BRANCH

'IKP Brandy Garcia
2 ¥

p O/F: 317.395.7276 | €: 317.737.7208 | brandyjones@uhm.com
..A 7386 Business Center Drivie | Suite A | Avon, IN 46123

R
ﬁ CARMEL BRANCH BIEgH
T Jae Tolliver

ar Asnnget | NMLS # ¥ thy! b
o —!\ OfF: 317.644.3155 | C: 317.694.1733 | jtolliver@uhm.comn
10401 M. Meridian Street | Suite 215 | Carmel, IN 46290

UNION HOME MORTGAGE

DON'T LET OPPORTUNITY HAUNT YOU

MAKE THE MOVE TO A TEAM THAT HELPS YOU GROW YOUR BUSINESS ALL YEAR LONG.

58 - October 2026

LENNAR

Your Client’s Dream Home.
Already Upgraded at No Extra Cost.

Plus Earn a 3% Broker Commission

':" '¢' |:| /r;":\\\ --..L : 'f,a
% He > 4
m 9] =
QUARTZ STAINLESS STEEL LUXURY SMART HOME UPGRADED PANEL ENERGY-EFFICIENT
COUNTERTOPS APPLIANCES FLOORING TECH CABINETRY FEATURES

Everything's Included® by Lennar means every home comes complete with the
features buyers want most at no extra cost. From gourmet kitchens to premium
upgrades, it's all included in the base price. There's no surprises—just real value.

Find Your Client’s

(317) 799-0282 | Lennarcom Next Home Today!

'FOIR REAL ESTATE PROFESSIONALS ONLY: D0, I% Medl Estete Agen Commibiien slaied Ao will B svillablo &h elact naw Homes it 1 Growsr daassoly @ il 8 purdhalo spitemenl i Bgned Batweon DOI30/24
s 0T 20 8l closad nd fully furd o of badong T 30028, Ofer good for & imiled time anly, Lernar nidorvis 1ha right 1o changs withdnne of Sioontirius This ofler at any Time wiidut notita, Ho committion/bonus wil Be
paid whan spediEdoked il pohnG & & principalburer Only vala i Bunirs iniiel denbfcation and mgrRsnition of SoontHicksr acourt sMer thi publicaben of il cled ASent/Broker will Ibcah the commiinionbonal within 3
vepohn wtter buyor clodes-on the Lennar homee. To gualfy for eny sppiicable commizsion/booun, (f-Lesnnar most be offerng @ commission in the commursty; (i) buyer must identify and regisber Broker on ibuwyor’s fret inteaction
waith a Lehinar empdoyes; (8] Broker musl scoompany buyer 6n binsors infbial wisit to the comemunity, whather in person, self-guidad, or virtual (i sppicabls] vl Buyer and Lennar miat daocuts & Purchass and Sals Agreamant fac
= Fisma within the spplicabls coommuanty wishin 80 days of the date of buyer's ientihcation snd regivtrasion of Beokes [as may b extended purtuant io Lennars Brolosr Participation Polcy Fitpafwewtonnar somflegal Pbooke: -
participation-policyh and athenwise meet any Srng reguinements noted sbowo; and (v] Beokerand Lennas must teocute Livnar's standand Cooperating Broker Agresment (saliable upon reguest], which makes the paymont of
moommissin sublect o cectain termi and conditiond, nchuding Lermar's Bmokor Participation Policy and cloting ¢ the homss. Cifer walid ooy in itates where pemitiad. To gualify for any appcatilo comminsion,/banus, 1) Lenndar
mrast be ofeving A commission in the community, (§) buyer must identity and rogistor Broker on buyer’s St intersction with o Lonnar emploves; (9] Beoker st sccompany buyer on buyer's infilll vislt 19 tho community, whathor
I person, soif-graided, o vicbual {if applicatila] (iv) buyer and Lennarmust coscute a Purchass and Sake Agreament for 2 home within thi appicabio oommunity within 50 darys of the date of buyer's identification and regstration of
Brokior (aa may be-extended pursasnt 1o Lennar's Broker Participation: Policy) and ofherwise meat any timing requiremants nobed above: snd {v] Beoker pnd Lonnar must sssoute Lennar's standand Coaperating Brioker Agroamont
{ailabio upon roguest), which maies she payrment of @ commission subliect to certain terma and conditions, inckiding Lennary Broler Participation Policy and closing of tho homo, Cifler valid only in states whees permittod

Features_ smenmies, floor plons, slovations, and desgns wany and ane subpect o changes of BJbesRuDon wilhout nooce: items chown one oriist's renderings-and may coniain options Thad anenod standarnd on ail models ornot inckudod
it putchase price. Smilabdity may vory. Plosse see a hew Home Consuftanrt and for home purohase agroomant for sotasl fastuncs designated as an Everything 1 Includied featore. Engrgy efciancy will vary due o many variables,
inclading buf rot Emited to, aciual utiity ratos and fees, actusl constnaction, Tioor plan, COCUPancy, DPOARNCE USA0E, Thammceiat settings, weather conditions. numbsee of indivicualy cocugrying the home and orientation of tha
homes, Lornar providos na guarssice of sxvings or sfcioncy that will be schigved by each homaownar, This [5.nof an offer in states whang prior negivirafion i requinsd, Vold wheee profibioed by lew Copsright © 20028 Lennar
S5  Conporation. Lonnar, the Lennar loga and Evenythings inciuded a5 repistemd servicn onarks or servog marks ot Lennar Conporation snd for iis subsiciaries Dote 05726
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Q. Who receives this magazine?
A: The top 500 real estate agents
based on last year’s volume. It takes
$10.3 million in sold volume to be in
this select group of REALTORS®.

Q. Do real estate agents have to
pay for magazines or events?

A: NO! The magazine and the events
are FREE to the agents and paid for
by the partners who advertise.

Q. When are the events?

A: We typically have one event per
quarter. These are mostly social
events where we give out food and
prizes and celebrate the success of
those who have been featured.

Q. How do | become a

partner of the magazine?

A: Contact Remington Ramsey or
someone on the Indy Real Producers
Magazine team to discuss becoming
a partner. Partners have access to the
top agents via events, the monthly
magazine, and social media.

Q. How do | advertise?

A: We have options for advertising in
our partnership agreements. All of
our partners are personally vetted by
the Indy Real Producers team. Email
indyteam@realproducersmag.com to
learn more.

Q. Can | nominate someone or be
nominated for a featured article?
A: YES! - Reach out via email

for us to send you a form.

Q. How did this magazine start?

A: Real Producers is a local magazine
currently found in over 130 markets
nationwide. It started in Indianapolis
as a concept to highlight top-
producing agents regardless of brand
and connect them to the best vendors
in town. Follow us on social media
and reach out to find out how you
can become a part of the platform.

SARTNER WITH A
MORTGAGE EXPERT

JOE FAZZINI

Producing Regional Manager

.E]Lr_.m W
LENDE

0: (773) 516-6688
C: (317) 507-6679
Joe.Fazzini@rate.com
Rate.com/JoeFazzini

Home Warranties to Bring

Peace of Mind

——

to Your .

The home protects the family -
who protects the home?

The home is your clients most valuable asset, so you
want to make sure they have the right protection.

¢

Brent Turner Agency can help you and your client find the ’ ’ . .
homeowners insurance policy that will offer the protection " ",’.’.’.‘
they need at a price they can afford, ‘ L ) (7 .
- = NRLNT TURNER ADENCY i k ( j I I\ [ ) S! l
1 e % . unhnl{‘:“ — HOME WARRANTY, LILC —
= i 1 - INSURANCE
L MARTI BROWN
\ Brent Turner, Cwner/Agent Senior Sales Executive—North
b’ P 317.353.0752 | bturner@veldico.com MartiB@achosahw.com
www.brentturneragency, com )
" - <3 317-712-6368
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PROTECTING
="' HOOSIERS

ONE HOME INSPECTION AT A TIME

Experienced owner,
Sean Eagan, will
bring peace of mind
to your buyer's
investment.

RESIDENTIAL, COMMERCIAL,
NEW CONSTRUCTION INSPECTIONS

SEWER SCOPE, ELECTRICAL,
DRONE INSPECTIONS

INDYSPECT"

INTERNACHI® CERTIFIED LLC

BOOK AN INSPECTION

(317) 777-4101 | Indyspect.com | S_Eagan@Indyspect.com ©©

INFRARED/THERMAL IMAGING
11 MONTH WARRANTY INSPECTIONS

PAY AT CLOSE OPTION

THE SEASONS CHANGE -
’GREAT PHOTOGRAPHY NEVER DOE

DOWNLOAD
OUR APP!
Book Our
Services,
Access Your __
Media & More

B

L9

j;fg‘sﬂ r..

-

e
tn =1

Photography Vldeo - Virtual Tours, Stagings & Twilights - Airbnb & Vacation Rental Photography

317-643-9747 - info@IndianaSkyPics.com - IndianaSkyPics.com
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{HOUR | 7 DAYS CLUSE ON TIME

PRE-APPROVALS " AWEEK »# - o GUARANTEE

o

Brad will go the extra mile with his local team at Nest Mortgage Group to find
every possible solution to your home financing needs. Brad’s knowledge and
experience in the industry allows him to close loan applications that other
mortgage companies can’t figure out.

A “IM THE GUY THAT MAKES YOUR DEAL GO SMOOTH.”

NEST
- . BRAD NICCUM

__/ ¢
\-'xh_// OWNER, BANKER >> NMLS# 1642106
MORTGRGE

GROUP 317-538-9825

A Private Mortgage Banker

NMLS #139952 Brad@NCLLending.com | www.BradNiccum.com
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FINANCIAL

| LA U | il
Don't Let | ke — o8
- - & Evenytransaction has énough
FlllaI'ICIllg - 1% 10ving parts. We'll make
financing one less thing to

Ha u Ilt VO ur worry about with responsive

i S LA s b D e al s service, dejpendable.tlmellnes,
and experienced guidance.

We create spaces that your clients will

B i .
4 At .',I y F o .
o r 53 - \ 3 [
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SPECIALIZING 1IN
Professional Headshots | Real Estate | Branding | Product | Lifestyle

Janai Santana Roberts
Senior Mortgage Loan Originator
NMLS# 252636

Cell: (317) 341-4925
jroberts@elements.org
Elements.org/jroberts

Stacy Ashby

Senior Mortgage Loan Originator
NMLS# 1742837

Cell: (317) 727-4857
sashby@elements.org
Elements.org/sashby

Chris Kerr

Senior Mortgage Loan Originator
NMLS# 143199

Cell: (317) 201-7334
ckerr@elements.org
Elements.org/ckerr

Justin Montour

Senior Mortgage Loan Originator
NMLS# 1198316

Cell: (603) 858-1049
jmontour@elements.org
Elements.org/jmontour

L 8 | i
Beautiful windows start with a conversation — let’s have one.

InIVle Blinds  Fhude S, owner

317.219.6093 - dream-instyle.com - brooke@dream-instyle.com . .
WOMAN OWNED & OPERATED SINCE 2001 ’ p-= I 225 South East St, Indianapolis, IN 46202
‘ WA

ELEMENTS FINANCIAL FCU 410639 - FEDERALLY INSURED BY NCUA
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2026 BROKER PROGRAM

Success sprouts here!
Be a 2026 Grow Partner with Taylor Morrison.

Let's grow something lasting! Our Grow Broker Program is an innovative rewards system designed to help your
business flourish, available exclusively for our valued Indianapolis Broker partners.

5= g

4.25% Commission* $1,000 Flex Cash** Become an Insider

For available homes and new- Your clients can use this for Enjoy exclusive Taylor Morrison
build sales. Effective on qualified financing, closing costs, design events, advance notice of price
purchase agreements signed studio options, and more. changes, and be among the first
between 1/1/26 and 12/31/26. to know about new communities!

‘ is44 taylor
taylormorrison.com morrison
& “Limsbed fime cormant 20295 “Grow mmmmm WHWnl}MWWMMMﬂHMMﬂ vl ot your propely regestened clisnt on all new cash of

finasced homs contracts on a Tayior Mormson findianapotis aves) elgible nevr move-in riady, quick move-a, immniory of bo-be-built horme feach, an "Elgibds Home™) vwrithan 8 of 1/7:28-12/31/26 and cloted by 871/27 (" Promotion
Poriod™). For crent 2005 Grow Broker Prograns eligibiity during s Promotion Periad, {1) Firet Sale: 7% standand commission pad for your 151 2028 saleelosing: and (2 Ssoond and Beyond Salss: 3% standand commission pius

1,249% bonus for second sale'dlosing and sach subseguent tale'closing theealter (a0 caph during S Promotion Perind, Broker's Comemizsion cannol be uSsd i redace the purchase price of the home and is only vald i (1} actively loenged Indan
Buvcdkysr! hgent personally accomparsst and negesters s chend vt the Taylor Momson Commenity Saled Manager on dhent's frst visst o the Eligibls Home's Communty; (il Brokengent parsanally scoompanss itt ciend on the Shawing of the Elighbils
Here; fiil} Beiar/hgent's Ciant antars info o new purchase agnoement o n Eligible Home during the Promotion Periad. A of its Chent's Puschass Agressent Date and subject i further varilication, Agent must provids wiithen decumantation i
Taylor Moerigon's Community Sales Marager indizating its total year-io-date qualifying sales. Commission payable ko actively ficensed IN Broker ot Closing only upon cient’s successiul Closing and will be caloulaind usieg the Base Price of Cents
Eligibin Homa, a5 miflecisd in the paragraph of the Purchass Agreement siitied *Purchase Price™ 25 of the Parchase Agresmant Diade ("Coenmigsion”). However, il the final purchase peice of a To-Ba-Buill homa Sat forf in the clesing disciosurm or
Setament Fiatermant i3 lecs than the Basa Pric of the home a3 of the Punchase Agreemend Dule, thn the Commistion Shall b based upos B final purchass prics of B hame in the doting dsclotuns or Setfament Statermnl. No team saled; only
Indsvidual Buyer's Agent may quakly. The 2025 Giow Brokar Program ™ does not alfect e Purchacs Price of incanthes oflensd on Chant's Eligible Hom aad is imalid and will not be counted a8 o sl for pureoses of calculation sligibdity, f the mal
wstabe brokeriagent is purchasing an Eligble Home for kim or hersel! during the Promation Period and i alrsady receiving tha benefit of ths Standaed 3% commission for the transaction o if the kome i contracted outside of S Promation Period
("Excluded Sala”), A osher terms and conditions of Seller’s Indina-area Broker Referml Policies & Procedunes (per commemityt and Broker Bonus Addendum apply. Broker Solsly resporsibin for ol applicable toees. Additional details and restriciions
iy apoly e all hormiss 2ubject o prior Sake. May nol ba comisned with amy other apectal Broker bonuses or offers unlsss offsnwise et Torth in 1 Broker Bonus Addendom. **Limited trme Opbion incantiv (a2 defined in the Parchats Agreament) up ks
a maimim Savings of $1,000 to be nppibid sither iowands Buysr of Ssllsr-telecied Structural or Design Dplions, inchufing Cawas® Collsction Packages jcollcvely, *Dption Incentive™). The sxact vales of Buysr's actual £hings on Oplioh Incentse
vares based on B Specific opbons, lot, o plan Salected: completn detuils svadable. Offer valld for select cash or inanced new homa contracts in Taylor Mormison’s Indianag«olis-area: communities only {each, an *Elkgibé Homa™) weitien. on o after
126 DMLY if Buyer's BrokerAgent it o 20:26 Gros Broker Program parfacipant and Ruyer also finalines all option selections and makes all mguined deposits within the Sima frame Sef forth in the Penchase Agreemaent (“Promotion Period ). Hot valid
outsids of B Promobon Pariod, for ese wilh an sasSing amculsd conlracd, in any other Taylor Montison Dévision of with any other advertitad promalions, iscentives and/or offer aad no subsibulions permilied, excepl 32 sxpressly &8t forth in The
Purchase Agresment (callectively, the “Inslgbie Hoenes™). Any unusad porbion of the Option Incenthve is forfeied and cannot be usad for amy offer reason. Agolied Opton incentr will be rodnded off io neares! whess dollar. Opbion Incantres cradited
nm;mmu-mmumwmwnmmm::mumwmmnmumuwmmmm:mhmu
coniract. Gption incentive is unnetated io and distinct fram any nancing Tha Oiprtion d roquirs s of Affiliniod Lendor and is available to all purchasing an applicable Eligible Homa, rgaediess of who Buyer chooses fo finance
wth of if Buyer pays cash. AR ebghility decizions of Seller ans final Addibional detals and restriclons may apphy. All information fincluding, but nol Emiled to pricas, views, availability, school assignments and ratingd, incaniiess, Boor plang, sie plang;
features, standards and opbons. sscessments nd fees, planned amenibes, programs, concepbual artists” remdanngs and commenty development planst 5 not guarsnbeed and remans subpct 1 Changs or delay Wiout notice. Seliar resenves the
right o miody, ferminate or mdend Py ior o contrct, Cfer void whesp prohitited or otheraise restricied by law, Ploate See 0 Taylor Mormson Commanity Sales Manages for dotails asd visit www Esylormorison. com for additional disdaimerns.
nmmmwummummm1mﬁghmummwmwmmm.u—mﬂmmmm

THE START IT DESERVES.
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: R— WHAT OUR

- CUSTOMERS SAY

BEFORE THE SIGN
GOES UP

GIVE YOUR NEXT LISTING

HERITAGE PAINTING
INTERIOR o« EXTERIOR « RESIDENTIAL
FREE ESTIMATES

CONTACT:

custompainting.com



THE N2 COMPANY

{HE HOUSE MAY { DOK SPODKY,

We're really.good at*" 3

\

what we dough!, . -

~ [ r
Just being FRANK
with you!
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&4 3 To Schedule Call:

317-933-1000
homeex pertsofindiana.com




