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706-306-0082
www.mspaintingandwalldesign.com

Interior and Exterior Painting
Decks, Patios and Porches

Garage and Concrete Floors
Wallpaper     Wall Design     Cabinets
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www.TracyConlon.com

Call or Text Any Time!
(706) 294-9484
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Deserve Some
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

• Serving Greater Augusta since 1981
• 8 Full Time ASHI/SC Licensed Inspectors
• Full Time Office Staff Mon-Fri
• Online Scheduling 24/7
• Over 2300 Google Reviews
• Complete Residential/Commercial Inspections
• Pool/Spa Inspections
• Radon/Mold Testing
• Sewer Line Evaluations
• Drone and Thermal Included
• Team Inspections for Large Properties 

TEXT OR CALL US AT:
Augusta (706) 960-0797

Columbia (803) 769-7773

EMAIL US AT:
office@hargroveinspections.com

AI BUSINESS OPERATIONS
TERA AI
(785) 317-5752
Www.mytera.ai

AIR CONDITIONING 
HEATING/AIR QUALITY
Mister Sparky & One 
Hour Heat & Air
(706) 503-3733
www.mistersparky.com/augusta/

APPRAISAL SERVICES
Sims Appraisal Services
(706) 650-2288

Summit Appraisal Services
(706) 306-9098
www.summitvaluation.com

ATTORNEY
Phillip Scott Hibbard PC
(706) 854-1564
www.hibbardlawfirm.com

Wright McLeod Attorneys at Law
(706) 210-8040
mcleod.com/

BRANDING/MARKETING/
WEB DESIGN
Dynamic Marketing Investments
(706) 305-5856
www.dynamicmarketing 
investments.com

BUILDER/DEVELOPER
Southeastern Development
(706) 945-0512
www.southeasternresidential.com

CARPENTRY
Augusta Trim & Carpentry
(706) 627-7475

CONTRACTOR / REMODELING
Casas Properties LLC
(678) 836-3917
www.casasproperties.com

ELECTRICIAN
Dr. Electric
(706) 305-6563
www.drelectriccsra.com

EVENT VENUE
Summer House Venue 
Collection Augusta
(706) 955-6436
www.SummerHouseVenue.com

FENCING WOOD/METAL/
COUNTRY FENCING
K J Fencing
(706) 836-5377

FLOORING
Augusta Flooring
(706) 650-0400
www.augustaflooring.com

FOUNDATION REPAIR
Kenton Foundation Specialists
(706) 339-2203
www.kentonfoundation.com

GENERAL CONSTRUCTION
Burgess Built Construction
(706) 294-2915

MRC Construction
(706) 592-1947
www.mrcconstruction.com

HANDYMAN
True Blue Total House Care
(706) 831-5991
www.trueblueally.com

HEALTH INSURANCE
TLC Insurance
(706) 294-9484
TracyConlon.com

HOME BUILDER
Mutimer Custom Homes
(706) 828-1126
www.mutimercustomhomes.com

Park Ridge Builders
(706) 564-6099

HOME INSPECTION
C & C Property Inspections LLC
(706) 431-5878
www,cpropertyinspections.com

Hargrove Inspections
(706) 860-0797
www.hargroveinspections.com

Pillar to Post Home Inspectors
(706) 524-0444
theadellteam.pillartopost.com

HOME WARRANTY
Achosa Home Warranty
Tina Carneal
(757) 291-4398
www.achosahw.com

HVAC
Mister Sparky & One 
Hour Heat & Air
(706) 503-3733
www.mistersparky.com/augusta/

Steele HVAC LLC
(706) 910-5501
steelehvacllc.com

INSURANCE AGENCY
Bagwell Insurance
(706) 860-7703
www.bagwellins.com

State Farm - Todd 
Brown Agency
(706) 860-9000
www.toddbrown.
us/?cmpid=LOZC_blm_0001

LANDSCAPING / LAWN
PRC Premier Residential 
& Commercial
(706) 755-1673

MORTGAGE
Colony Bank Mortgage
Davis Clark
(229) 881-6366
colony.bank/bankers/davis-clark/

Veterans United Home Loans
(706) 284-4650
veteransunitedaugusta.com

NON-PROFIT ORGANIZATION
Recovery Vow - EIN 
# 99-3233025
(706) 836-9259
www.recoveryvow.com

PAINTING SERVICE
Fresh Coat Painters of Augusta
(706) 814-8367
www.freshcoatpainters.com/
locations/augusta/

M S Painting
(706) 306-0082
www.mspaintingandwalldesign@
gmail.com

PEST CONTROL
Riggins Moisture and 
Pest Control
(706) 790-0318
www.rigginspestcontrol.com

PEST, TERMITE & 
MOISTURE CONTROL
Brothers Pest Control LLC
(803) 200-2033

PHOTOGRAPHY
StrongShot Studio LLC
Edgar Villeda
(706) 223-0777
www.strongshotstudio.com

PRESSURE WASHING
Prime Pressure Washing
(706) 830-5715
primeaugusta.com

TRANSACTION COORDINATOR
Client’s Choice
(719) 216-2318
clieintschoicetransactions.com

TREE SERVICES
Bartlett Tree Experts
(706) 854-0926
www.bartlett.com/locations/
Augusta-GA

VIDEO PRODUCTION
TMRO Pictures
Talen Rabun
(706) 830-6978
www.tmropictures.com

WEALTH MANAGEMENT
Reveille Wealth Management
(706) 922-0423
www.reveillewealth.com

WINDOWS
Barrett Window and Door Co Inc
(706) 860-3315
www.barrettwindowanddoor.com
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Meet
The

Team
Freda Baker

Owner & Publisher
Advertising & Sales
freda.baker@N2co.com

(706) 306-5951

Talen Rabun
Videographer

TMRO Pictures

Edgar Villeda 
Photographer

StrongShot Studio

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective 
authors and do not necessarily reflect the views of The N2 Company d/b/a Real Producers (“N2”). 
Advertisements appearing in this publication are paid placements and are not endorsed or 
recommended by N2. N2 is not responsible for the statements, opinions, or business practices of 
any authors, contributors, or advertisers featured herein. Portions of this publication may include 
content created with the assistance of artificial intelligence (AI) tools by authors or contributors 
and may not be independently verified by N2.

Our Vision for Greater Augusta Real Producers 

To foster a stronger real estate community where agents and preferred 

partners build meaningful relationships, communicate effectively, and 

treat one another with respect. Better collaboration leads to smoother 

transactions, happier clients, and greater opportunities for repeat 

business for everyone involved.

Fred M. Sims, Jr.  |  Franklin Sims  |  Will Salley  |  Gary Grice  |  Mark Hite

Sims Appraisal
Services

3726 Executive Center Dr. Ste B
Martinez, GA 30907

(706) 650-2288

• Termite Control
• Pest Control
• Mosquito Control
• Crawlspace Moisture Control
• Real Estate Inspections
• Rodent & Wildlife Removal

Same-day termite letters. 
Inspections scheduled within 48 hours.

Pay at Closing Option
803.200.2033
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Don't get caught without power during a storm....
Call for a FREE ESTIMATE on your emergency back up power.

Indoor & Outdoor Lighting ∙ Panel & Meter Upgrades ∙ LED Retrofits ∙ Troubleshooting ∙ Outlets and Switches
Wiring Repairs ∙ Pool & Jacuzzi Electrical ∙ Smoke/Carbon Monoxide Detectors & More!

www.DrElectricCSRA.com ∙ (706) 305-6563

Diagnosis and Repair
We think before we work 

to save you money.

Service & Quality
We QA every job to 

keep your family safe.

Install & Upgrades
We bring you up to code 
to get your home safe.

SC LICENSE #49926

Chad Phillips
706-431-5878

www.cpropertyinspections.com

Your trusted inspector in Greater Augusta Commercial & Residential Inspections
Pre-drywall Inspections
Foundation Certificates
Water Quality Testing
Reports delivered same day

Serving Georgia and South Carolina 
Home Inspections 7-Days A Week  
Follow Along to Learn About The Home
Same Day Report Delivery
Aerial Photography with Drone

(706) 993-6308
steelehvacllc@gmail.com

If you have questions

WE HAVE
ANSWERS!
LET US TAKE
CARE OF YOU.

Heating & Air Maintenance, Repairs, 
Installations, Cleanings, Duct Repairs

Emergency Services Available  24/7 LIC: CR110437 •  R e s t o r a t i o n
•  C u s t o m  D e c k s
•  T r e x  D e c k i n g

•  P a i n t i n g
•  S i d i n g

C A R L O S
5 1 5 . 3 0 5 . 6 1 9 9

R O D R I G O
7 0 6 . 2 6 7 . 7 4 7 5
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davis.clark@colonybank.com
Location:
1201 Town Park Lane, Evans, GA 30809

Davis Clark....
making progress, 
not excuses.

COMPLETE

HOME
RENOVATIONS

Office: 706-925-1678
Cell: 678-836-3917

jccasas@casasproperties.com

ALL ABOUT GREATER AUGUSTA REAL PRODUCERS

Q:  WHO RECEIVES THIS MAGAZINE? 

A:   The top 300 agents in Greater 
Augusta based on volume for the 
previous year and our Preferred 
Partners receive a tangible copy of 
the magazine. There are thousands of 
agents in the region, and you, in this 
elite group, are the cream of the crop. 
Just to be included in this group is an 
accomplishment that testifies to your 
hard work, dedication, and proficiency.

Q:  DO REAL ESTATE AGENTS HAVE TO 

PAY FOR MAGAZINES OR EVENTS? 

A:   NO!  The magazine and events 
are FREE to agents and funded by the 
preferred partners who advertise.

Q:  WHAT KIND OF CONTENT WILL  

BE FEATURED? 

A:   This is all about you. We’ll do 
personal and unique stories on 
members in the community, providing 
you with a platform to inspire others. As 
we grow, we’ll add fresh content focused 
entirely on you. It costs absolutely 
nothing for a REALTOR® to be featured. 
We are not a pay to play model; we write 
real stories, about Real Producers, and 
we’re always accepting nominations. 
We will consider anyone brought to our 
attention-- we don’t know everyone’s 
story so we need your help to learn 
about them!

Q:  WHO ARE OUR PARTNERS? 

A:   Anyone listed as a “Preferred 
Partner” in the front of the magazine 
is funding and fueling this community 

and is an essential part of it. They are 
the top professionals in their industry. 
They will have an ad in every issue of 
the magazine and attend our events.  
One or many of you have recommended 
every single Preferred Partner you see 
in this publication.  Our goal is to create 
a powerhouse network, not only for the 
best REALTORS® in the area, but the 
best affiliates as well, so we can grow 
stronger together.

Q:  DOES Real Producers 

HAVE EVENTS? 

A:   Yes!  Along with the magazine, we 
will host quarterly events exclusive 
to this community, where you--the 
best of the best--get together at local 
venues to socialize, mastermind, deepen  

FAQFAQ

connections, and better our businesses. 
We will communicate about events 
through the magazine and on social 
media.  Stay tuned for info on our 
launch party this Fall!

Q:  HOW CAN I RECOMMEND A 

BUSINESS OR FEATURE STORY? 

A:  If you are interested in contributing, 
nominating REALTORS® to be featured, 
know of top-notch Preferred Partners 
who you believe should be a part of 
our community, or would simply like 
to network, feel free to email me. I look 
forward to hearing from you!

Email:   Freda.Baker@N2co.com
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augustavenue@summerhouserealty.com

www.summerhousevenue.com

2735 Washington Road

Augusta, GA, 30909

(706) 955-6436

summer house Venue

Retailer of Fine
Turkish Oushak Rugs

(706) 650-0400
202 Bobby Jones Expressway · Augusta, GA 30907

PROMOTIONAL CONTENT | CREATIVE PROJECTS

Talen Rabun | Founder & Filmmaker          (706) 830-6978         tmro.pictures@gmail.com

TMRO
PICTURES

Focused on creating 
high-impact videos that help 

brands, businesses, and 
creators tell their story with 

clarity and confidence. From 
promotional content to creative 

projects, we capture visuals 
that connect, inspire, and 

deliver results.

Let’s bring your vision to life.

HERE’S WHAT THE TOP AGENTS IN GREATER AUGUSTA SOLD IN 2025...

BY THE  
NUMBERS2025

8,452
TOTAL TRANSACTIONS

$3,058,632,536
SALE VOLUME

$9,866,556
AVERAGE SALES VOLUME PER AGENT

28
AVERAGE TRANSACTIONS PER AGENT 
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From Hospitality to 
Homes, a Career Built 
on Relationships, 
Strategy and Trust

The Art 
of Service

COVER STORY

Sikes

Today, Micah is an Area Manager, New 
Home Sales Specialist and Listing Agent 
with Hughston Homes Marketing. Since 
entering real estate in 2021, he has built 
an impressive business while remaining 
grounded in a philosophy shaped long 
before he ever sold his first home: take 
care of people, pay attention to the 
details and create an experience they 
will remember.

In 2025, Micah closed 35 transactions 
totaling more than $19 million in 
sales volume. He was also named 
Columbus’ People’s Choice Best Agent 
in 2022. Yet the numbers are only 
part of his story. For Micah, success is 
much more personal.

“Success is becoming everything I’m 
capable of becoming, while creating 
a life that takes care of the people I 
love, positively impacts the people I 
encounter, gives me the freedom to live 
on my own terms, and leaves something 
worthwhile behind.”

Hospitality at Heart 
Before real estate, Micah spent most 
of his career in the food and beverage 
industry, particularly in elevated and 

Micah Sikes never planned on 
a career in real estate. In fact, 
the path that led him there 
began almost by accident—with 
a prepaid real estate course, a 
change in his husband’s career 
plans, and a simple suggestion: 
Why don’t you take it instead?  
What happened next would prove 
that sometimes the unexpected 
path is exactly the right one.

fine dining. His career took him from 
San Antonio, Texas, to communities 
throughout Washington State, including 
Tacoma, Steilacoom and Olympia.

He began as a server, became a 
bartender and eventually worked 
his way into management, including 
serving as general manager of a farm-to-
table restaurant.

Those years gave Micah an education in 
people that no textbook could replicate.

Hospitality taught him how to create 
memorable experiences, anticipate 
needs, pay attention to seemingly 
insignificant details and solve 
problems—sometimes before a guest 
even realized there was a problem.

Most importantly, he learned a lesson 
that continues to influence his real 
estate career today: people may not 
remember every detail of an experience, 
but they will remember how you made 
them feel.

Before becoming a REALTOR®, Micah 
managed The Ranger Burger in Cusseta, 
Georgia, near Fort Benning. His husband, 
Ryan, had reimagined and reopened 
the restaurant, and together they 

poured themselves into making 
the business successful. When 
COVID created circumstances that 
ultimately made it impossible for 
the restaurant to survive, they 
faced the difficult decision to close 
its doors.

Micah then transitioned into 
business solutions, working 
as a Business Support Liaison 
while completing his real estate 
licensing. Looking back, he sees 
those experiences not as unrelated 
chapters, but as preparation.

Hospitality taught him to serve. 
Management taught him to 
lead and solve problems. Small-
business ownership taught him 
resilience and adaptability. “I 
may sell homes now, but at its 
core, I’m still in the hospitality 
business—creating an experience, 
anticipating needs, paying 
attention to the details, and taking 
care of people.”

An Unexpected Opportunity 
Interestingly, Ryan was the one 
who initially planned to enter 
real estate. During COVID, he 
enrolled in an online real estate 
course, but delays with the class 
coincided with his accepting 
a position with a sheriff’s 
department that demanded more 
of his time than expected. With 
the course already paid for, Ryan 
suggested Micah take the course 
instead. So he did.

Micah credits instructor Courtney 
Holman with making the 
experience an exceptional one. 
Once he began studying and 
later working in the business, 
something clicked. The abilities 
he had spent years developing—
connecting with people, listening 
carefully, communicating 
effectively, solving problems 
and earning trust—translated 
naturally into real estate.

But Micah didn’t begin with a 
large sphere of potential clients 
or a ready-made book of business. 

He built his career one conversation at 
a time. He picked up the phone, called 
internet leads, followed up consistently 
and proved himself client by client. His 
determination paid off with 16 closed 
transactions in his first year.

Ryan, meanwhile, became one of his 
greatest advocates. When he heard 
someone mention buying or selling 
a home, he was quick to make the 
connection and recommend Micah. “He 
believed in me and what I was capable 
of before I had much of a track record to 
prove it,” Micah says.

There is something fitting about that 
full-circle story. Ryan was the reason 
Micah took the course in the first 
place—and then became one of the 
biggest supporters of the career that 
grew from it.

“What began almost by accident quickly 
became something I realized I was very 
good at and genuinely enjoyed,” Micah 
says. “Looking back, I think real estate 
found me before I ever thought to go 
looking for it.”

More Than a Transaction 
Micah’s approach to real estate reflects 
both his hospitality background and 
his experience in new construction. 

Micah
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He doesn’t see his job as simply 
facilitating the purchase or sale of a 
property. Instead, he views himself as 
an advisor helping people navigate 
one of their most important financial 
and personal decisions.

His clients benefit from experience 
spanning real estate sales, new 
construction, marketing and negotiation. 
He understands how homes are 
positioned and priced, how builders and 
sellers think, and how incentives and 
financing can be used strategically.

But knowledge, he believes, only matters 
when it is put to work for someone else. 
“I want my clients to feel informed, 
protected, and confident enough to 
make the decision that is right for 
them—even when that decision isn’t 
necessarily the one that results in a sale 
for me.”

That willingness to put a client’s 
interests ahead of a commission speaks 
to what Micah values most: trust.

He wants every client to receive the 
same advice he would give someone 
he personally cares about—even if that 
advice means slowing down, walking 
away or choosing another path.

“If someone finishes working with me 
and feels confident saying, ‘Micah truly 

had my best interest at heart,’ then I’ve 
done my job well.”

Finding Strength in the Unplanned 
Micah’s life story has rarely followed 
a predictable roadmap. Born in Dallas 
and raised in Tyler, Texas, he also 
spent formative years in San Antonio. 
His education took an unconventional 
route as well. He did not complete high 
school when he was younger, but after 
marrying Ryan, Micah decided at age 28 
to return and earn his GED. Today, he 
views that part of his story with pride 
rather than regret.

Much of his education, he says, 
came through experience—working, 
managing people, moving to new 
places, meeting people from different 
backgrounds, navigating successes and 
setbacks, and figuring things out when 
there wasn’t a clear roadmap in front 
of him. “I’ve never believed that where 
someone starts has to determine where 
they finish,” he says. That perspective 
has also helped him navigate one of 
his greatest challenges: becoming 
comfortable with uncertainty.

Micah has learned to concentrate less 
on what he cannot control and more 
on what he can—his effort, attitude, 
treatment of others and willingness to 
continue growing. Sometimes success 
means pushing harder, he says, while 
other times it requires enough patience 
and self-awareness to change direction. 
The uncertain seasons have often 
produced opportunities he never could 
have planned.

A Life of Curiosity 
Away from work, Micah is intentional 
about taking care of himself and 
continuing to learn. He prioritizes rest, 
eating well, exercising regularly and 
growing both personally and as a leader.

He describes himself as naturally curious, 
with interests ranging from history, 
architecture and interior design to plants, 
construction, health and longevity.

Food and beverage remain especially 
close to his heart. He is fascinated 
not only by food, wines and spirits 
themselves, but by the stories behind 
them—the geography, traditions, culture 
and generations of craftsmanship that 
create them. Champagne and Mezcal 
are particular favorites because of the 
history, technique and sense of place 
behind each.

That appreciation for craftsmanship 
is a common thread throughout 
many of Micah’s interests. He enjoys 
understanding not simply what makes 
something exceptional, but why. Micah 
and Ryan also love exploring new cities, 
discovering interesting neighborhoods, 
finding great restaurants, visiting men’s 
shops and enjoying live comedy or 
music. Their family includes their Shiba 
Inu, LuLu—middle name Lemon—
whose personality, Micah jokes, makes it 
quite clear that he and Ryan are simply 
members of her household.

Service, Leadership and Community 
Giving back has also played an 
important role in Micah’s life. In 2022 
and 2023, he served on the Board of 
Directors for Habitat for Humanity, 
including serving as secretary. More 
recently, he has been involved with the 
Realtors of Greater Augusta. In 2025, he 
served as Chair of the IDEA Committee, 
helping establish the committee and 
its focus within the local REALTOR® 
association. He also served on the RPAC 
Committee and as a State Director. He 
has continued his involvement through 
the Legislative and IDEA Committees.

At the same time, Micah has learned 
that service has seasons. Sometimes 

making a meaningful contribution 
means stepping forward and taking 
on leadership; other times it means 
recognizing when to create space for 
personal growth and balance.

Building What Comes Next 
Real estate, Micah believes, will always 
remain a significant part of his life. 
He loves the people, strategy, homes, 
relationships and opportunity to make 
a lasting difference in someone’s 
life. But for someone as curious and 
entrepreneurial as Micah, there are 
other dreams on the horizon.

One is to someday design, create and 
own a boutique hotel—a concept 
that would beautifully combine his 
appreciation for architecture, interiors, 
food and beverage, hospitality and 
thoughtful details.

Another is a modern men’s shop 
centered on the idea of living and 
presenting oneself well. He envisions 
a carefully curated collection of 
casual and tailored clothing, leather 
goods, skincare, accessories and men’s 
essentials, along with barber stations 
for full-service grooming. And tucked 
away somewhere behind it all? A hidden 
whiskey and cigar lounge.

Both dreams reveal something important 
about Micah: he isn’t simply interested 
in owning businesses. He is interested in 
creating experiences. Whether designing 
a beautiful environment, serving a 
memorable meal or guiding someone 
through the purchase of a home, Micah 
is fascinated by how thoughtful details 
can make someone feel. That may 
be the clearest connection between 
the restaurant manager he once was, 
the REALTOR® he is today and the 
entrepreneur he may become tomorrow. 
The setting may change. The business 
may change. But the purpose remains 
remarkably consistent.

It’s about people. It’s about creating 
something meaningful. And it’s 
about leaving every person, place 
and experience a little better than he 
found it. 

What began almost 
by accident quickly 
became something 

I realized I was 
very good at and 

genuinely enjoyed.”
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mdbr123@yahoo.com
 C: 706-755-7419 | O: 706-831-5991

trublueally.com/augusta-west

Handyman & Home Repair Services
Performed By A Tru-Pro® Technician
Trusted, Reliable, Bonded & Insured

Change Your
             To-Do List To A

  Tru-Do List
To A
  Tru-Do List

No job is too big or too small

Flooring & Painting • Kitchen & Bath Remodels • Home Inspection Services
Home Watch • Fencing & Decks • Senior Home Safety Modifications

Marshall & Rachel Brewer 

Foundation Settlement
Foundation Repair

Crawl Space Problems
Crawl Space Jacks

706-339-2203
Locally Owned and Operated
www.kentonfoundation.com

The Foundation Specialists of
the Greater Augusta Area

INVESTMENT ADVISORY SERVICES ARE OFFERED THROUGH RAYMOND JAMES FINANCIAL SERVICES 
ADVISORS, INC. REVEILLE WEALTH MANAGEMENT IS NOT A REGISTERED BROKER/DEALER AND IS 

INDEPENDENT OF RAYMOND JAMES FINANCIAL SERVICES.

NICK SMAIL, CRPC®, AWMA®
FINANCIAL ADVISOR, RJFS

WILL CAYWOOD, CRPC®
FINANCIAL ADVISOR, RJFS

YOU CAN DEPEND ON
SUMMIT APPRAISAL SERVICES

Looking For An Appraiser?

Ralph C Squillace
Certi�ed Residential Appraiser

(706) 306-9098
ralph.appraisals@gmail.com

Summit Appraisal
Services Inc

Burgess Built
Construction is
a top of the line
company here
to serve you

in all your
r�no��tions��

burgessbuiltconst@gmail.com  |  Licensed, Bonded and Insured
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For Jessica Jobe, real estate 
has never simply been about 
buying and selling houses. It 
has been about  seeing what 
could be—in a property, in a 
transaction and in the lives 
of the people she serves.

This summer marks a 
milestone that even Jessica 
finds a little hard to believe: 
20 years as a  licensed 
REALTOR®.  “A lot of people 
don’t know this about me,” 
she says. “Time really flies!”

Today, Jessica is a solo agent 
with Southern Homes and 
Rentals in Evans, but her 
real estate story began 
in 2006, just after college 
and at the beginning 
of another important 
chapter—marriage.

Jessica attended the 
University of Georgia before 
transferring to Georgia 
Southern after meeting her 
future husband, Jason. The 
two married shortly after 
college, and Jessica, who 
had always been drawn 
to real estate and design, 
decided to take night classes 
with longtime real estate 
instructor Frank Mears. 
There was just one catch: 
the newlyweds weren’t 
particularly excited about 
spending their evenings 
apart. “Because we had 
just gotten married, Jason 
didn’t want me to leave 
him at night, so he decided 
to take the classes with 
me!” Jessica recalls. Jason 
continued his career as a 
plant superintendent in the 

concrete industry before 
starting his own company 
in 2015, while Jessica took 
her new license and hit the 
ground running.

A Determination 
to Succeed 
Success came quickly. Early 
in her career, Jessica earned 
recognition including 
Executive  Club, Presidents 
Club and Best of the Best. She 
also remembers being told 
she would need to reach a 
certain sales volume before 
earning her own office. 
Within a few months, she 
had it.

That determination has 
become one of the defining 
characteristics of Jessica’s 
career. “If I want something 

bad enough, I go after it, 
and I won’t stop until I 
achieve what I set out to 
do,” she says. “I don’t like 
to take ‘no’ or ‘that won’t 
work’ for an answer.” 
That persistence becomes 
especially valuable 
when a transaction gets 
complicated. Where 
someone else might see a 
dead end, Jessica begins 
looking for another route. 
“There have been many 
transactions that were 
about to fall through 
where I’ve had to think 
outside the box to get 
them to closing,” she says.

Her willingness to fight 
for a solution is balanced 
by an equally important 
quality: compassion. 

Jessica approaches her 
clients the way she would 
want someone to care for her 
own family.

Moving, she knows, is a 
major life event. Her goal 
is to make sure clients feel 
informed, protected and 
supported throughout the 
entire process. She has a 
particular affection for 
first-time homebuyers, 
who may arrive excited but 
understandably nervous 
about one of the largest 
purchases of their lives.

“I love being there to explain 
the entire process and put 
their minds at ease,” she says.

At the heart of her approach 
is a principle that is 
refreshingly simple: the 
Golden Rule.

“Treat others how you want 
to be treated,” Jessica says. 
“I try to live that out in not 
only my personal life but my 
professional life as well.”

When Real Estate 
Becomes a Lifestyle 
Jessica’s professional 
experience extends far 
beyond representing clients. 
In many ways, she and Jason 
have spent the past two 
decades living real estate 
themselves. His construction 
management background 
and her eye for real estate, 
remodeling and design 
turned out to be a powerful 

“If I  want 
something bad 
enough, I  go 
after i t ,  and 
I won’t stop 
unti l  I  achieve 
what I  set 
out to do.” 

Photography at the Home of Micah and Ryan Sikes

JESSICA JOBE Celebrates 20 Years of Real Estate, 
Family and Turning Potential Into Possibi l i ty
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combination. They just didn’t 
realize it at first.

Over their 20 years of 
marriage, Jessica and Jason 
have moved 11 times. Their 
youngest child, now 10, 
has already lived in eight 
different houses. And these 
weren’t rentals. Jessica 
would spot a property, see 
its potential and share her 
vision with Jason. He would 
get on board, and together 
they would renovate, 
upgrade and transform 
it. Typically, the family 
would stay about two years 
before Jessica’s eye caught 
the possibilities in another 
property. Their shortest stay? 
Five months.

Her reputation for moving 
became so well known 
among colleagues that agents 
began calling Jessica when 
they listed a property they 
thought might catch her 
eye. Eventually, Jessica and 
Jason took their experience 
renovating personal 
residences and expanded 
into investment properties. 
They purchased and flipped 

multiple rental homes, at 
one point becoming so active 
in a particular community 
that Jessica estimates their 
successful renovations helped 
increase property values 
there by nearly $100,000.

More recently, they have 
expanded their interests 
into commercial property 
in Augusta. The result is an 
unusually broad perspective. 
Jessica’s two decades in the 
business include experience 

with new construction, 
short sales, residential 
sales, commercial sales, 
investment properties and 
rentals. Jason, meanwhile, 
has earned a special 
distinction of his own.

“He likes to joke that he is my 
best client,” Jessica says.

A Career That Made Room 
for What Mattered Most 
Jessica’s career took on 
an even deeper purpose 

when she and Jason 
began their family.

As her real estate business 
was gaining momentum, 
Jessica realized the 
profession offered something 
success and awards couldn’t 
measure: flexibility. “Real 
estate allowed me to work as 
much or as little as I needed 
to be able to raise my kids,” 
she says. “They are only little 
once, and I didn’t want to 
miss a thing.”

Jessica and Jason have three 
children: Jackson, Jaylen and 
Jameson. Jackson recently 
graduated from high school 
and begins college this fall, 
where he plans to major in 
biology. Jaylen is a junior in 
high school, and Jameson is 
beginning his final year of 
elementary school.

After growing up with real 
estate as a constant part of 
family life, Jackson may also 
be following in his mother’s 
footsteps. He is currently 
taking classes to earn his 
own real estate license.

For Jessica, watching her 
oldest son begin exploring 
the profession she entered 
20 years ago brings her story 
full circle.

And as her children grow 
older, another chapter is 
beginning. “Now that my 
kids are getting older, I 
have more time to devote to 
my career again,” she says. 
“I’m back and hitting the 
ground running!”

Faith, Family and Home 
For someone who has lived 
in so many houses, Jessica 
understands perhaps better 
than most that a house and a 
home are two very different 
things. Home, for Jessica, has 
never been defined by an 

Jessica and her husband, Jason

Jessica’s family

address. “My family and my 
faith are the most important 
things in my life,” she says.

The Jobe family is deeply 
involved at Abilene Baptist 
Church, where Jessica and 
Jason serve on leadership 
teams and their children 
are involved as well. Their 
church community has 
become an important 
extension of their family 
and a source of friendships 
they treasure.

Outside of work, Jessica’s 
favorite moments are often 
the simplest ones: Sunday 
night dinners, grilling out, 
spending time by the pool or 
lake, and being surrounded 
by friends and family.

“To me, just being together 
with the ones you love is 
what matters most in life.”

Twenty years after earning 
her license, Jessica’s 
career reflects that same 
philosophy. She has 
bought, sold, renovated, 
invested, moved, raised 
a family and helped 
countless clients navigate 
their own changes along 
the way. Through it all, 
one quality has remained 
constant: Jessica  Jobe 
sees potential. She sees 
it in houses others might 
overlook. She sees solutions 
when transactions 
become difficult. And 
she sees the significance 
behind every set of keys 
handed to a client.

Because after 20 years in real 
estate—and 11 moves of her 
own—Jessica knows better 
than most that the real story 
isn’t simply where you live. 
It’s the life you build there. 

“I love being 
there to 
explain the 
entire process 
and put 
their minds 
at ease.”
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2203 Willis Foreman Rd
Hephzibah, GA 30815

WE DO IT ALL!

Confidently serving Greater Augusta since 1947

Custom Home Building | Remodeling | Insurance Restoration | Light Commercial

(706) 592-1947

Residential Pressure Washing
House Soft Washing | Concrete Cleaning

Roof Washing  |  Commercial Pressure Washing
Holiday Lights Installation  |  Gutter Clean-out

Residential Pressure Washing
House Soft Washing | Concrete Cleaning

Roof Washing  |  Commercial Pressure Washing
Holiday Lights Installation  |  Gutter Clean-out

Frank Jimenez, Owner    |    
706-830-5715    |    Primeaugusta.com

Frank Jimenez, Owner    |    
706-830-5715    |    Primeaugusta.com
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For nearly four decades, Jennifer 
D. Stewart has built her 
mortgage career on a simple 

philosophy: do what you say you’re 
going to do. It’s a lesson she learned 
long before she ever sat behind a loan 
officer’s desk, and one that continues to 
define every client interaction today.

Jennifer’s roots in the housing industry 
run deep. Her father was a local 
homebuilder, and her mother was a 
REALTOR®, giving her a front-row 
seat to the homebuying process from 
an early age. Summers weren’t spent 
lounging by the pool—they were 
spent cleaning newly constructed 
homes at every stage of completion. 
The sheetrock stage, she laughs, 
was the worst, especially before air 
conditioning had been installed. “By 
the summer before my senior year of 
high school,” Jennifer says with a smile, 
“I decided I wanted a desk job.” That 
decision led her to a career she still 
loves nearly 40 years later.

Today, Jennifer serves homebuyers 
throughout the Greater Augusta 
market with Veterans United Home 
Loans in Augusta, where she has not 
only established herself as a trusted 
mortgage loan originator but also 
successfully opened and leads a profit-
and-loss branch. While helping families 
achieve homeownership is incredibly 
rewarding, she also takes great pride in 
leading a team she deeply values.

“I define success by being happy and 
content in what I do,” Jennifer says. 
“There are so many people working jobs 
they don’t enjoy, and it shows in the 
way they serve others. I genuinely love 
meeting new people and helping them 
become homeowners.”

As a branch leader, Jennifer 
understands that success isn’t 
achieved alone. She credits much 
of her team’s effectiveness to the 
talented people around her, especially 
her processor, Dana, whom she 
affectionately describes as the person 
who “keeps this crazy train on the 
tracks.” Together with her dedicated 
staff, they work tirelessly to ensure 

every transaction moves smoothly 
from application to closing.

Jennifer believes great mortgage 
professionals need far more than 
financial expertise. Integrity, 
communication, and reliability are what 
truly set someone apart.

She recalls a childhood lesson from her 
own mother that has become a guiding 
principle throughout her career. After 
promising her young daughter a trip to 
McDonald’s once a chore was finished, 
Jennifer’s mother quietly reminded her, 
“Now do what you told her you were 
going to do.” That simple moment left a 
lasting impression.

“You can’t promise something and not 
deliver,” Jennifer says. “That has stuck 
with me my entire career.”

That commitment to honesty is 
especially important when navigating 
one of the biggest financial decisions 
most families will ever make. Jennifer 

Photography at the Home of Micah and Ryan Sikes

A Promise 
Made is a 

PREFERRED PARTNER

Jennifer Stewart, Veterans 
United Home Loans

Promise Kept
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believes transparency begins from 
the very first conversation, carefully 
explaining expectations, verifying 
information, and ensuring clients 
understand every step of the lending 
process. Whether buyers prefer 
completing their application through 
Veterans United’s mobile app, over the 
phone, or sitting down face-to-face in 
her office, Jennifer tailors the experience 
to fit each person’s comfort level. For 
first-time homebuyers especially, she 
has a unique approach.

“I tell them I’m going to explain 
everything like I’m talking to my own 
child,” she says. “Most first-time buyers 
really appreciate that.”

Her willingness to go above and beyond 
has created unforgettable moments 
throughout her career. One recent 
transaction involved a buyer whose 
wife was hospitalized with serious 
medical issues just days before closing. 
Rather than postpone their dream of 
homeownership, Jennifer personally 
met the couple in the hospital room to 
complete their electronic documents. 
The following day, the closing attorney 
came to the hospital to finalize the 
closing. “The loan closed, and everyone 
was happy,” Jennifer says. “Sometimes 
you simply have to meet people where 
they are.”

Of course, not every story is without 
its challenges. Jennifer laughs when 
recalling the FHA buyer who proudly 
showed off the engagement ring he’d 

purchased just a week before closing—
only to discover the new monthly 
payment pushed his debt ratio beyond 
loan qualifications. Thankfully, after an 
honest conversation, his mother agreed 
to co-sign, allowing the purchase to 
move forward. “It made for a very quiet 
closing,” Jennifer jokes.

Looking at today’s market, Jennifer 
believes affordability—not simply 
interest rates—is the greatest 
challenge facing buyers. “I see young 
buyers with $1,600 car payments,” 
she explains. “Combined with other 
debt, many simply don’t qualify for 
the home they want. They’re having 
to wait longer, earn more income, and 
reduce debt before they’re ready.”

For those considering a career in 
mortgage lending, Jennifer’s advice is 
refreshingly straightforward. “Don’t 
overpromise and underdeliver,” 
she says. “Know your loan products, 
be prepared, and don’t be afraid to 

tell people what you do. Some of 
my clients have come from casual 
conversations at restaurants.”

Outside the office, Jennifer’s greatest 
joy isn’t found in interest rates or loan 
programs—it’s found in family. She and 
her husband, Larry, will celebrate 39 
years of marriage this October. Together 
they’ve built a beautiful family that now 

includes two energetic grandchildren 
who arrived just 10 months and 17 
days apart. Their daughter, Alison, and 
son-in-law, Brian, have given Jennifer 
and Larry what they affectionately 
call their greatest blessings. “They 
mean the world to their Jammie and 
GDaddy,” Jennifer says. “Watching them 
grow, learn new things, and keeping 
us laughing all the time has completely 
changed our lives. Our hearts are full.”

Looking ahead, Jennifer admits she 
once joked she’d “die at this desk.” 
After nearly 40 years in the mortgage 
business, her perspective has changed. 
“I’ll work as long as God allows me to,” 
she says. “But I also want to spend as 
much time as possible with family and 
friends at our second home in the North 
Georgia mountains.”

After decades of helping thousands 
of families realize the dream of 
homeownership, Jennifer has proven 
that success isn’t measured solely by 
loans closed or branches managed. It’s 
measured by trust earned, promises 
kept, and relationships built one family 
at a time. 

You can’t promise 
something and not 
deliver. That has 
stuck with me my 
entire career.”
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• Window Installation

• Window Repairs

• Window Replacements

• Vinyl Replacements

• Energy Efficient Windows 

• Door Installations/Repairs

• New Construction

• Patio Doors

• French Doors

(706) 860-3315   |   www.barrettwindowanddoor.com  |  707 McKnight Industrial Blvd | Augusta GA 30907

hibbardlawfirm.com | 706-854-1564

Real Estate | Probate and Estates | Willis and Trusts
Specializing in:

PHILLIP SCOTT HIBBARD, PC

Lawn Maintenance  •  Weed control 
Mulch, Pine straw & Rock

Pruning  •  Aeration  •  Small patios

Joel Alavez
706.755.1673  |  prclanddesign@gmail.com

Inspiring stories of 
healing and hope 

through the journey 
of recovery

revoveryvow@gmail.com

www.recoveryvow.com
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ELEVATE YOUR REAL ESTATE

HEATHER NAVARRETTE
Transaction Coordinator with over 10 years of experience

Professionalism | Confidentiality | Quality Assurance
C L I E N T S C H O I C E T S @ G M A I L . C O M                    •                    (719) 216-2318

TO THE NEXT LEVEL

EVENT 
HIGHLIGHT 

REEL
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“
”

Our team combines deep real estate industry 
experience with modern software engineering 

expertise to build Tera which actually solves agent 
problems. Real estate experience, not theory. 

We've worked transactions. We know the 
frustrations first-hand, not just from the outside 
looking in. Modern engineering from the ground 

up. Tera wasn't built by bolting AI onto an old 
platform. Every feature was designed for how 

agents work today.

Daniel Ijigbamigbe
Founder, Tera

Voice Powered
Real Estate

Platform that:
• Executes and Manages Transactions
• Tracks Transaction in Real Time
• Closes Deals Faster
• Manages Documents Effortlessly

Our Mission: To make real estate 
hands-free, so agents can close deals 

from anywhere, driving, showing, 
walking a property, with AI handling 

every transaction on the go.

www.mytera.ai
hello@mytera.ai www.dynamicmarketinginvestments.com

(706) 305-5856
Rodney Spears, CEO

Website Development

Social Media Management

Email Marketing

Property Photography & 

Videography

706-828-1126  |  LICENSED IN GEORGIA AND SOUTH CAROLINA

St�ts H�eSt�ts H�e
Your Custom Home Journey

We’re not “the builder.”  We are MUTIMER CUSTOM HOMES.



9151 Currency St.
Irving, TX 75063


