OCTOBER 2026

Rising Star
NOAH DEVI

Partner Spotlig
AARDVARK
HOME
INSPECTORS

STAR HOMES

TOTES
ON LOAN

Finding Her Calling

PHOTO CRED:
DUSTIN MCKIBBEN

CONNECTING. ELEVATING. INSF



111

STAGING

]

vk F"i'h-:l

'W.BAWFG.COM

Staging Choice

Curated interiors designed to elevate iy, ’
your listing, captivate buyers, and e .
leave a lasting impression. A '

Nicole Romain Make Your Listings Stand Out!
Owner info@111staging.com | 111staging.com

s Dapertency. 40 Marin Strent, Witaband [N 44184, This kom0 comemifinat & b Sostomsis s '.-..I.'Iil
. Lozt oot poaiiohle in of vater Bailey & Wood Tinentisl Geoon i nof oefiag mm Bebalf of HID; THE, or ony ol iedusl o0 1o greeinment




Preferred Pariners

This section has been created to give you easier access when searching for a trusted affiliate partner. Each business
on this list has been personally vetted, and referred to us by a top producing real estate agent. Please take a minute to
familiarize yourself with the businesses partnering with our platform. These local businesses are proud to partner with
you and make this RP community possible. Please support and thank them for supporting the real estate community!

AIR DUCT CLEANING/
MOLD REMOVAL

DustOff Disaster Recovery
(260) 600-7610
dustoffduct.com

BUILDER
D.R. Horton
(260) 490-4131

Kiracofe Homes LLC
(260) 705-6700
kiracofehomes.com

Lancia Homes
(260) 739-7020
lanciahomes.com

Prime Homes
(260) 760-5650
primehomes-fw.com

Quality Crafted Homes
(260) 493-1655

Star Homes Inc by
Delagrange and Richhart
(260) 755-5999
www.starhomesinc.com

Windsor Homes
(260) 466-3994
mywindsorhome.com

CARPET & AIR DUCT CLEANING
Carpet Masters

(260) 637-8781
carpetmastersfw.com

CLEANING & CONCIERGE
Errand Angels

(260) 414-2543
errandangelsfw.com

CLEANING SERVICES
R.L. Cleaning LLC
(260) 387-9740
www.rlcleaninglic.com/
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CLIENT APPRECIATION/
CLOSING GIFTS

One Hope

(260) 445-6299
onehopewine.com/myshop/
judy-filler

CONCRETE CONTRACTOR
Crystal Creek Concrete
(260) 450-5332
crystalcreekconcrete.com

CUSTOM KITCHENS

& CABINETS

The Kitchenworks of Fort Wayne
(260) 657-3311
thekitchenworks.com

CUSTOM REMODELING
Rivers Edge Construction
& Remodeling LTD.

(260) 415-3799
riversedgeltd.com

DECKS & FENCES

Five Star Decks and Fencing
(260) 444-7678
fivestardecksandfencing.com

DENTISTRY

Middleton Family Dentistry
(260) 484-3136

1234 East Dupont

Fort Wayne, IN 46825
middletondentistry.com

DJ/ENTERTAINMENT SERVICES
Get Up to Get Down

(260) 715-2858
www.getuptogetdown.com

ENTERTAINMENT / EVENTS
The Fairfield

(530) 513-4261
www.thefairfieldfw.com/

FINANCIAL ADVISOR
Northwestern Mutual

(260) 413-0386
www.horthwesternmutual.com

FLOORING / CARPET
3 Kings Flooring
(260) 489-4839
3kingsflooring.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Fort Wayne
(317) 910-7361
garageexperts.com

GRAPHIC DESIGN: LOGOS
& VEHICLE WRAPS
INKWORKS

(260) 615-5988
INKWORKSFW.com

HOME DECOR/DESIGN/GIFTS
Wayne Home & Design Co.
(260) 445-5484

HOME INSPECTION
Aardvark Home Inspectors, Inc
(800) 662-2080

Brick by Brick Home
Inspection LLC
(260) 969-8660
brickbybrickfw.com

Gold Key Inspection Services
(260) 463-6558

National Property Inspections
Blake & Kelly Evans

(260) 705-9835
npiweb.com/fortwayne

Peak to Pillar Home Inspections
(260) 435-9278

HOME PREPARATION
SERVICES

HOMEstretch - Fort Wayne
(260) 442-7429
home-stretch.com

HOME STAGING /
INTERIOR DESIGN
111 Staging

(260) 494-2936
www.111staging.com

HOME WARRANTY
Home Warranty Inc.
(260) 433-4027
homewarrantyinc.com

HVAC SERVICES

Elite Heating & Cooling
(260) 489-4777
www.elitehvacfw.com

INSURANCE

Family Insurance Services
(260) 490-7200
www.familyinsurancefw.com

Goosehead Insurance
(260) 494-4030
260insurance.com

Insurance by Hand

(260) 515-5592
www.insurancebyhand.com/
index.html

Kapocius Family
Insurance - Alistate

(260) 305-6035
app.usecanopy.com/c/
kapocius-family-insurance

LENDING

Rural 1st

(502) 977-6167
www.rurallst.com/

LUXURY HOME BUILDER

/ REMODEL

Maison Forme, Design+Build
(260) 306-5552

MEDIA
Aligned Media
(317) 914-8604

MORTGAGE LENDER
3Rivers Federal Credit Union
(260) 399-8249
3riversfcu.org/mortgages

Bailey and Wood Financial
(260) 240-4797

Diamond Residential Mortgage
(260) 240-8669

Everwise Credit Union
(219) 276-0757
www.everwisecu.com/

First Financial Bank

(260) 414-5799

www first-online.bank/personal/
home-loans

First Merchants Bank
(260) 207-6815
firstmerchants.com/

Go Home Loans
Greg Thomas
(260) 705-4000

HMA Mortgage

Michelle Miller

(574) 797-0301
Mortgagesbymichelle.org

Midwest America
Federal Credit Union
(260) 423-8211
www.mwafcu.org

Nexa Lending
(260) 446-2224
nexamortgage.com

Ruoff Mortgage - Nick Staker
(260) 760-7467
www.nickstaker.com

Team Venture - Bailey & Wood
(260) 602-0940
Ldavis@bawfg.com

MOVING & JUNK HAULING
Two Men and a Truck

(260) 471-6683
twomenandatruck.com

MOVING / STORAGE
Hoover The Mover
(260) 459-6926
hoovermover.com

PERSONAL DEVELOPMENT
& COACHING

Abundance Life Coaching
(260) 344-8571

TITLE & ESCROW

Home Title Group

(260) 242-0397
www.hometitlegroup.com/

WATER TREATMENT
Gordon Water Treatment
(419) 506-0680
www.gwtohio.com

Meridian Title
(260) 490-1100
MeridianTitle.com

PLUMBING SERVICES
Best Contracting
Plumbing Services
(260) 387-9664
bestcontracting
plumbingservices.com

WEDDING & EVENT VENUE
Kruse Plaza
(260) 927-9144

kruseplaza.com/
Near North Title

(260) 451-0112

Trademark Title
(260) 490-9500

PROFESSIONAL JUNK
REMOVAL & HAULING
3:16 Removal

(260) 466-5219
www.316removalfw.com

TOTE/MOVING RENTALS
Totes on Loan
(574) 703-6593

REAL ESTATE AND totesonloan.com

PROPERTY MANAGEMENT
Fort Wayne Property Group
(260) 452-5960
www.fortwayneproperty
group.com

REAL ESTATE PHOTOGRAPHY
/ VIDEOGRAPHY

Art Home Photo

(260) 241-6631

local
expertise
you can trust

SHORT TERM
HOUSING RENTAL
Fortified Homes
(260) 499-1316
Fortifiedfw.com

SIGNS & GRAPHICS
GraphX Direct, Inc
(260) 478-8697
graphxdirect.com

Bryan Kapocius
260-305-6035

5830 E State Blvd

Fort Wayne
bkapocius@allstate.com

Allstate.

You love living in Fort Wayne as much as | do. But, are you doing
everything you can to protect the life you've built here? As your
local Allstate Agent, | can help you make informed decisions to
help ensure that everything you love is well protected. Contact
me to get covered.

Personalized service. Trusted advice.
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SERVING TOP AGENTS & THEIR CLIENTS FOR OVER 40 YEARS
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CONTACT US TODAY TO DESIGN
& BUILD YOUR DREAM HOME!

260.486.5788 | www.qualitycraftedhomes.com R é‘fﬁ
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E CELEBRATIONS.
with the personal service only a local agency can provide.

Yok Titr Yoap, Locat Trjutarce Joarn

260.969.8701 - davidhand@insurancebyhand.com  /

CONSULTATION

GETUPTOGETDOWN.COM
WEDDINGS | CORPORATE CELEBRATIONS & 260.715.2858
EVENTS OF ALLKINDS (5 @GETUPTOGETDOWN

o
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Jon Good
Owner/Publisher
jon.good@realproducersmag.com
574-538-9089

Kristen Callahan
Client Care | N2 Services
ftwayne.ads@n2co.com
(214) 856-1386 (call or text)

TTRITPPN

Amy Deck Dustin McKibben
Director of Operations Photography/Video
amy.deck@n2co.com arthomephoto@gmail.com

Lydia Riggers Hunter Kleeberg
Social Media Coordinator Director of Client Relations
hkleeberg4@gmail.com

Have an Idea?

Want to pitch, nominate
or share a really cool story
with our readers? Scan
the QR code to share with

WE CLEAR THE

YOU CAN CLOOE
WITH CONFIDENCE.

At Trademark Title, we uncover and clear the

ol
-

tuff so your transactions stay smooth,

safe, and stress-free.
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UNRELEASED

MORTGAGES
We make sure the
past stays in the past.
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SPLIT CLOSINGS

We'll be the Jack-o-lantern to

light the way when piecing
together your closing.
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LIENS &
MISSING HEIRS
We find the rightful
owners so nothing gets
left in limbao.
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JUDGMENTS

We clear the way
for a clean title,
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TITLE DEFECTS FORGERY &
We don't let unpaid We fix the flaws so FRAUD
taxes creep up on your yOU can move We protect your
closing. forward with ease. transaction from
hidden threats,

TRADEMARK "0
T1TLE {(sf%e

Experience the Difference. Every Time.

BACK TAXES

We reveal hidden
access so there are no
surprises later.
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TRUSTED. PERSOMAL SERVICE. YOU CAN COUNT ON,
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TOUR COMPETITIVE EDGE
= INCUSTOM HOMEGUILDING

S

: A
Tracy Hershey

Escrow Manager
(260) 416-5048

™ | HOME

TITLE

" MADE EASY Bak.l

to schedule your closing!

Sit back, relax, and let us handle the details. (260) 416-5179

HomeTitleGroup.com

THE —m8M

BUSINESS
A ol
BUILDING BRANDS.
BUILDING CAREERS.

We help businesses grow through strategic
marketing while building a team of passionate
professionals who make it happen.

Whether crafting a custom residence or reimagining a current space, we are
committed to delivering refined, functional, and personal environments.

Zero Builder Change Order Guarantee V4 J‘ﬁ' xq__ﬁ‘ f“*:;

What we price is what we build—no surprise 54.:@-55?;?“? P
N i Y
upcharges, ever. %3 )

everwise

CREDIT UNION

Bid Beat Guarantee. We beat any qualified bid by "-:,;

E < ! E k\ Evef—yone deserves = $500—c?r your client gets a quur?l dinner on us. S N
Hﬁa Scan here place to call their own. S e ek FOR ISO

o tearn more completed Maison Forme homes.
[=17%: — R ‘FORME

Referral Commission on Every Project. Earn while
delivering white-glove service. We handle the DESIGN+BUILD
build—you get paid.

JOHN STEFANEK
Mortgage Loan Officer

NMLS# 105386 . . . . . - .
260-446-2224 Nﬁzéé Equal Housing Opportunity. NMLS# 686706, Subject to ‘MAISON TORME: Where precision design meets client-first construction. Let's elevate your listings—and your margins.

St et i 260-306-5552 <> Find us on Facebook and Instagram! ®©

AZMB#0944059
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PARTNER SPOTLIGHT

A HEART FOR HOME & COMMUNITY

or more than two decades,

Aardvark Home Inspectors

has been a trusted name for real
estate agents, lenders, homeowners
and families. But while much of the
company’s day-to-day work happens
inside homes, some of its most
meaningful work happens well beyond
the inspection.

12 - October 2026

At the heart of Aardvark is a belief that
being part of a community comes with a
responsibility to invest back into it.

“If a community supports your business,
your business should support the
community,” says Aardvark Home
Inspectors President Joe Mishak.
“Success is about more than business.

It’s about making the places we live and
work a little better because we were
part of them.”

That philosophy has become woven
into the culture at Aardvark. From
supporting local charities, schools and
youth organizations to community
events, fundraising efforts and causes

that have personally touched members
of their team, giving back isn’t viewed
as an occasional initiative or marketing
opportunity. It is simply part of who
they are.

“We don’t just work in these
communities. We live here, raise our
families here, and are proud to invest in
making them even better,” Joe says.

Perhaps one of the most visible
examples comes every October, when
the familiar Aardvark team adds a little
more pink to its wardrobe in recognition
of Breast Cancer Awareness Month.

The cause is personal. Like so many
families, members of the Aardvark team
have seen breast cancer affect friends,
relatives, coworkers and clients. Their
annual support is a way to honor those
who have fought the disease, remember
those who have been lost and stand
alongside those who are still fighting.

Every October, the team proudly wears
pink while supporting awareness and
fundraising efforts. What may seem like a
simple gesture has often led to something
much more meaningful: conversations.

Clients, real estate agents and
community members have shared their
own experiences and stories with the
team, creating connections that extend
far beyond the inspection process.

“Almost everyone knows someone
whose life has been touched by breast
cancer,” Joe shares. “If wearing a pink

shirt or helping raise a few extra dollars
can make a difference for someone
battling breast cancer or bring hope to a
family, then it’s absolutely worth it.”

There is also a practical purpose behind
raising awareness. If seeing those pink
shirts starts a conversation, encourages
someone to get screened or reminds
someone to reach out and support a
loved one, Aardvark considers that a win.

And the team is happy to have a little
fun while doing it.

“Who doesn’t enjoy breaking out the
pink shirts for a great cause?” Joe says.

Breast cancer awareness is only one part
of Aardvark’s community involvement.
Another initiative that has become an
important part of the company’s identity
is its annual Golf Outing benefiting Coats
for Kids.

Through efforts like these, Aardvark
has found ways to turn the
relationships it has built through

more than 20 years in business into
opportunities to help others. The trust
placed in the company by local families,
homeowners, real estate agents and
lenders is something the team says it
never wants to take for granted.

“Giving back isn’t something
we do because we have to,”
Joe says. “It’s something we do
because it’s who we are.”

That same people-first mindset carries
directly into Aardvark’s approach to the
real estate industry.

Trust, they believe, is earned one
interaction at a time. Whether an
Aardvark team member is performing a

home inspection, teaching a continuing
education class, sponsoring an industry
event or volunteering in the community,
the objective remains remarkably
consistent: provide value, communicate
clearly, act honestly and treat people the
way they would want their own families
to be treated.

For buyers in particular, that approach
can make a significant difference.
Purchasing a home can already be
stressful, and an inspection can uncover
information buyers may not fully
understand. Aardvark sees its role as
helping clients understand the home
rather than creating unnecessary fear
around it.

“Our job is to educate, not intimidate,”
Joe says. “We want every client to walk
away feeling informed and confident,
and we want every real estate agent and
lender to know they’re working with a
team that helps make the transaction
smoother, not harder.”

It is an important distinction and one
that helps explain why community
involvement fits so naturally with
Aardvark’s business philosophy. Both

Ft Wayne Real Producers - 13



continually finding ways to invest in
the communities that have supported
Aardvark throughout its history.

Looking forward, that commitment isn’t
slowing down.

Aardvark plans to continue its Breast
Cancer Awareness campaign and annual
Golf Outing benefiting Coats for Kids
while seeking additional opportunities
to partner with local nonprofits and
organizations making a meaningful
difference. And as the company expands
into new communities, the team wants
its community involvement to grow
right alongside the business.

“Our goal isn’t just to grow our
business,” Joe shares. “It’s to become
an active part of the communities we
serve by supporting the people and
organizations that make them great.”

are rooted in relationships, education, delivers, the team believes great For Aardvark, that may be the clearest
service and trust. service should extend beyond the reflection of what more than two
report itself. It means providing honest decades in business has taught them.
While an inspection report is an information, embracing new technology, Homes matter, but people matter more.
important part of what Aardvark supporting industry professionals and Relationships matter. Trust matters.

(14
IFA COMMUNITY SUPPORTS YOUR BUSINESS,

YOUR BUSINESS SHOULD SUPPORT THE

b2
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And when a community has supported
your success, finding ways to return that
support matters too.

To the real estate professionals who
have trusted Aardvark with their clients
throughout the years, Joe has one
message above all else: thank you.

“Every inspection represents
someone’s future, and we take
that responsibility seriously,” Joe
says. “Great service goes beyond

CONTACT

delivering an inspection report.
It’s about building trust, providing
honest information, giving back
to the communities we serve

and being a company people

are proud to recommend.”

Because at the end of the day,
Aardvark Home Inspectors isn’t simply
inspecting houses. They’re serving the
people who call those houses home —
and investing in the communities they
all call home together. ®

uUs!

Aardvark Home Inspectors, Inc
(800) 662-2080

Ft Wayne Real Producers - 15



o e

"I - ..ll

DDDDD

rlnl- L] .l-
'I I'
-

“I ’, "l'

We have the key to YOUR new home.
See if you pre-qualify today!
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David Oyer  Cheryl Richey Grant Sinn Renee Blessing Alyssa Hatfield Madi Cook
(260) 437-5713 (260) 341-0301 (260) 494-9939 (260) 580-3176 (574) 253-1665 (260) 444-7509
NMLS# 368087 NMLS# 493681 NMLS# 1973382  NMLS# 310651 NMLS# 2125080 NMLS# 2230059

Call one of our Loan Officers at (260) 240-8669

e

DIAMOND

REBIDENTIAL MORTOAGE CORPORATION

Vm'asaus

diamondresidential.com/fortwayne
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By Delagrange & Richhart, Inc.

For over 60 years, Star Homes has committed to
delivering the highest level of design,
craftsmanship, and quality to Fort Wayne and
surrounding areas in Indiana and Ohio. Whether it
is a custom home, lake cottage, or renovation, we
take pride in combining your vision with our
dedication to building you "The Perfect Place to
Call Home".
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If you have questions or would like further information, A
COMMUNITIES contact Amanda Blackburn at 260-755-5999 MODEL HOMES
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How many years have you been a
real estate agent?
Almost 3 years

What is your career volume as a
real estate agent?

By the time the magazine

comes out I will be between
$12,000,000-$13,000,000

What was your total
volume last year?
$4,809,600

What awards have you achieved
as a real estate agent?

Sexiest Realtor Alive

2029 (its pending)

When did you start your career in
real estate?

I started my courses in the
summer of 2023 and got my license
on November 20th of 2023. A week
before my 23rd birthday.

What did you do before you
became a real estate agent?
I managed a restaurant/speakeasy
for 3 years prior to real estate.
This helped me learn
how to run my real
estate company as a
business and how
to treat clients. For
every customer we
served it was always
about creating
a memorable
experience which

creates repeat business. Real
estate is no different.

What are you passionate about
right now in your business?

I am really passionate about
teaching clients the way of real
estate. Rather it be negotiations,
contracts, or simply just the ebbs
and flows of the business. I never
have a client sign a contract we
haven’t discussed in depth prior
nor will I ever. I think being a
homebuyer myself not that long
ago, I understand the importance
of having a present agent who

is not only knowledgeable but
patient and willing to help you
understand the process.

What has been the most
rewarding part of your business?
My passion in real estate

comes from growing with my
clients. Staying in touch with

past buyers and sellers and
watching their families grow, new
career opportunities, or house
renovations. I love being able to
be along this journey with all of
my past clients.

What was your biggest challenge
as areal estate agent?

Starting. There is no manual, no
timecard, no one to really hold
you accountable. You must be
your personal manager, which

is super easy most days but

hard others. You are also in a

&\ 50
e g

hyper competitive industry with
thousands of agents. There is
enough pie for everyone, but it is
hard to stand out on day 1.

How does real estate fit into your
dreams and goals?

Real estate has been a dream

of mine since I was 8 years old.
Iremember walking into the
restaurant my grandma served

at, and I grabbed a real estate
magazine (before Zillow for all

the gen z’). I flipped through it

in astonishment of the houses for
sale and daydreamed of living in
these stylish homes. Once I saw the
agents on the back in their three-
piece suits, watches and jewelry,

I decided right then and there

that I would become a real estate
agent one day. It was something

I deviated from many times but
ultimately made the jump.

Being able to fulfill the dream and
grow in this industry has been
one of the most rewarding things
I'have done in my life. I plan on
using real estate as a catalyst to
build my personal real estate
portfolio and build connections
that lead to other businesses
outside of real estate.

What’s your favorite part of being
a real estate agent?

My favorite part of real estate

is having “Freedom”. I used

to see business professionals

PN
L=

working in big cities, on the
beach, in restaurants and other
non-traditional offices. I used to
envy the ability to work from
anywhere. Being in a position to
do so at 25-26 years old is very
valuable to me.

Define success.

“Success consists of going from
failure to failure without loss of
enthusiasm.” - Winston Churchill.
Success is a privilege to fail at
something you love to do and
keep working at it. We learn from
our mistakes more than we learn
from our achievements. I am
blessed to be in a situation where
Ilearn daily, and I don’t always
execute everything perfectly. It is
always about getting 1% better.

Tell us about your family.

My 3 grandmothers have

been monumental in my life.
I'have had three different

life perspectives from these
wonderful women. One has
shown me that you can start at
the bottom and reach the top

of whatever it is that you love
by doing the right thing and
believing in yourself. I admired
her at a young age and continue
to look up to her as she is
constantly achieving new heights
in her career and life. The other
has shown me the importance
of educating myself and keeping
an open mind at all times. There
is no such thing as knowing
everything. Anyone who claims
to know everything truly knows
nothing. The last one was my
best friend. When she passed it
put life into perspective for me

€6

| AM REALLY
PASSIONATE ABOUT
TEACHING CLIENTS THE
WAY OF REAL ESTATE.

’»
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SUCCESS IS A PRIVILEGE TO
FAIL AT SOMETHING YOU
LOVE TO DO AND KEEP

WORKING AT IT.

’»
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that our time is fleeting so
we must do everything
we can every day to
help others and work
towards our goals.
Not everyone is
promised tomorrow.

Favorite books?
The Secret, this book
talks about the power
of manifestation and
feeding your goals with
energy. The Comfort

Crisis, this book tells a story
of a man doing a misogi and
the importance of doing one.
These misogis are essentially

personal challenges meant to test
the human mind, spirit and body.
Ninja Selling, this book focuses
heavily on the art of selling,
specifically real estate. Atomic
Habits, compounding habits lead
to BIG results.

Are there any charities or
organizations you support?
Coats 4 Kids

What are your hobbies and
interests outside of business?
I'love to golf, working out,
recently retired from Bull Riding,
hang out with friends, collect rare
whiskey, and do challenges that
push me physically. Currently
training for an Ironman that I will
be completing in 2027.

Given your status and

expertise, what is some advice
you would give the up-and-
coming top producer?

Join a team. You can go fast alone,
but you get much farther with a

team. I genuinely believe a large
portion of my success came from
who I was surrounded with.

The saying is: your network is
your net worth, which I fully
believe. It is hard when you first

get into real estate because the
idea of joining a team and paying
someone may be a turn off, but
the reality is you will make far
more by surrounding yourself
with likeminded people who
already know how to get through
the stages you are currently at.

In closing, is there anything else
you would like to communicate
using this Ft. Wayne Real
Producer platform?

I'want to thank all of my past,
current and future clients who
trust me to help guide them
along the home buying, selling,
or investing journey. Without

the referrals, reviews and trust
put into me I wouldn’t be here
doing what I love. In this business
roughly 75% of new agents don’t
make it past year one. Out of

the 25% who make it to their
second year, 87% of them don’t
make it to year 5 in the business.
Iremind myself of this daily. It
truly has been a wild ride thus
far and I can’t wait to pop a bottle
of champagne with all my past
clients on my 5th year and 1 day
in the business! Cheers to helping
the future!
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'Ihinking
Outside
the Box

Totes
©l.OAN

For most people, moving means
mountains of cardboard boxes, endless
rolls of packing tape, and a pile of
recycling waiting at the curb. David
and Nikki Stillson saw an opportunity
to make one of life’s most stressful
experiences simpler, cleaner, and more
convenient. Through Totes on Loan, the
husband-and-wife team is introducing
Northeast Indiana to a smarter way to
move with durable industrial-grade
moving totes and a concierge-style
rental service that is quickly becoming
a favorite among homeowners and real
estate professionals alike.

Serving Allen County and the
surrounding communities, Totes on
Loan provides heavy-duty reusable
storage totes for moving, remodeling
projects, and other short-term storage
needs. While the concept is still new to
many people, David and Nikki believe it
won’t stay that way for long.

“Our goal is to make moving easier,”
David says. “Once people experience
moving with our totes instead of
cardboard boxes, they almost always
tell us they’ll never go back. That’s
incredibly rewarding because it means
we’ve genuinely made a difficult process
less stressful.”

For real estate agents, the business
offers something even more valuable
than moving supplies—it offers an
unforgettable client experience. Rather
than giving a traditional closing gift that
may sit unopened for weeks, agents can
provide their clients with a practical gift
they’ll use immediately.

“A move is one of the biggest moments

in a client’s life,” Nikki explains. “Giving
them Totes on Loan is a gift that actually
helps during the busiest part of the
process. We handle all the logistics so the
agent can simply make the introduction
while we take care of the rest.”

That level of service is what truly
distinguishes Totes on Loan. Their
industrial-grade totes are significantly
stronger than the plastic bins commonly
found at big-box retailers and far

more dependable than cardboard
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boxes. Better yet, customers eliminate
the hassle of buying tape, assembling
boxes, breaking them down, and
figuring out what to do with them
afterward. Instead, the Stillsons deliver
clean, ready-to-use totes directly to the
customer’s home and return to pick
them up once the move is complete. It’s
a true white-glove experience designed
to remove one more item from an
already overwhelming moving checklist.

Entrepreneurship has always been

part of the Stillsons’ DNA. Long before
launching Totes on Loan, they knew
they wanted to build something
together that emphasized relationships,
exceptional customer service, and
flexibility for their growing family.
When they discovered the tote rental
model, they immediately knew they had
found the right fit.

“We’ve always wanted to build businesses
that allow us to serve people well,” David
says. “This checked every box for us.

It’s high-touch, customer-focused, and
gives us the opportunity to create an
experience people genuinely appreciate.”

Their entrepreneurial journey has also
been shaped by influential business
leaders. David credits entrepreneurs
like Chris Koerner for encouraging
aspiring business owners to simply
get started, Cody Sanchez for inspiring
business acquisition strategies, and
Fort Wayne icon Chuck Surack for
demonstrating what it means to build a
company completely centered around
serving customers.

“Chuck built an incredible business

by obsessing over the customer
experience,” David says. “That’s exactly
the kind of company we want to build
here in Fort Wayne.”

The couple’s professional backgrounds
complement one another well. Nikki
earned her degree in elementary
education from Florida Gulf Coast
University, while David entered

the technology field immediately

after high school, eventually
specializing in software development,
infrastructure, and custom technology
solutions. Together, they’ve gained
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valuable experience studying how
successful organizations—from

small family businesses to billion-
dollar corporations—operate, market
themselves, and care for customers.
Those lessons now influence every
aspect of Totes on Loan, from customer
communication to business operations.

Like every entrepreneur, both have faced
challenges. For Nikki, transitioning from
being a stay-at-home mom to becoming

a business owner required learning how
to create structure, set priorities, and
continually motivate herself.

66

We’ve always wanted

to build businesses
that allow us to serve

people well.”

“Owning a business means nobody is
handing you the next assignment,” Nikki
says. “You have to be willing to take
initiative every single day, and that’s been
one of the biggest growth experiences of

my life.”

David’s challenge was finding work that
aligned with both his talents and his
desire to positively impact others.

“Owning our own business gives me
the freedom to pour my energy into
something I'm passionate about while
creating an experience that genuinely
helps people,” he says.

Their definitions of success reflect that
customer-first mindset. Nikki measures
success by seeing happy customers at
the end of every rental, while David
enjoys watching every piece of the

customer experience come together
from beginning to end.

“Success is hearing customers rave about
how much easier their move was because
of our service,” Nikki says. “Those
conversations remind us why we started
this business.”

David agrees.

“When someone tells us they’ll never
move with cardboard boxes again,

that’s success,” he says. “It means we’ve
delivered exactly the experience we hoped
to create.”

At home, the Stillsons’ entrepreneurial
spirit is very much a family affair.
They are raising two daughters,

Harmony and Melody, who already
enjoy helping with the business. In fact,
Harmony has confidently informed
her parents that she’ll be taking over
the company someday. Their family
also shares a passion for camping,

RV adventures, hiking, kayaking,

and spending quality time together
playing video games when they’re
indoors. Beyond Totes on Loan, they
also operate an RV rental business,
recently became owners of the local
Painting with a Twist franchise,

and David continues his work in
technology advisory and Al consulting.

As they continue growing their
business, the Stillsons have one
primary mission: educating people that
tote rentals even exist.

CONTACT

“If we could change one thing, it would
simply be awareness,” David says. “Most
people don’t realize this is an option until
someone tells them. Once they discover
it’s affordable, convenient, and often less
expensive than buying cardboard boxes,
it completely changes how they think
about moving.”

Looking ahead, David and Nikki are
excited to continue serving homeowners
while partnering with more real estate
professionals throughout Northeast
Indiana. They view every move as an
opportunity to make someone’s life just
a little easier—and every relationship as
the beginning of something lasting.

“We’ve been incredibly grateful for the
support we’ve received from the Fort
Wayne Real Producers community,”
Nikki says. “We’re excited to continue
serving local agents, their clients, and our
community for many years to come.” ¥

ﬂ TOTESONLOAN

uUs!

Totes on Loan
(574) 703-6593
totesonloan.com
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EVENT RECAP

mer IHeart

PHOTO CRED: ART HOME PHOTO

This past summer, Fort Wayne Real
Producers brought the community
together for another incredible IHeart
Realtor Event, and once again, our
real estate community showed up in a
big way! We had a packed house filled
with some of Northeast Indiana’s top
real estate professionals and industry
partners, making for an afternoon of
great conversations, new connections
and plenty of fun.

A special thank you to Kiracofe Homes
for opening their doors and hosting
such an incredible event. We also want
to thank Greg Thomas with Go Home
Mortgage for sponsoring lunch and
helping make the afternoon possible.

And, of course, a big shoutout to 800
Degree Pizza for coming out and
serving up some amazing pizza that
everyone loved!

Finally, thank you to Art Home Photo
for absolutely crushing the event
photography. We appreciate everything
they do to capture these moments and
showcase what makes the Fort Wayne
Real Producers community so special.

Most importantly, thank you to
everyone who came out and spent
the afternoon with us! Our events

are all about creating opportunities for
our area’s top real estate agents and
preferred partners to connect, build
relationships and enjoy time together
outside of the everyday routine of
business. Seeing another packed house
was a great reminder of just how special
this community continues to be.

Enjoy looking through the next few
pages of photos, and reminiscing on a
great afternoon!
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/STAR
HOMES

IN C Legacy by Design

T s ome companies measure their
- - ’ g history in years. Star Homes
| poh ‘ Inc. measures its history in

generations, relationships, and the
homes that have become the backdrop
for family memories throughout
Northeast Indiana.

Founded in 1960 by Delbert Delagrange
and Elmer Yoder, Star Homes began
with a straightforward belief: a
successful homebuilding company
should be built on honesty, a strong
work ethic, and uncompromising
standards of craftsmanship. More than
65 years later, those principles remain at
the heart of the company.

As Star Homes grew, so did its family
legacy. Delbert later partnered with

his son-in-law, Gregg Richhart,
forming Star Homes by Delagrange &
Richhart, Inc. For the next 40 years,
Gregg helped carry forward the values
established by the company’s founders,
building a reputation for quality
homes and a commitment to doing
business the right way.

Today, Star Homes has entered its third
generation of family ownership. Alex
Miller and Justin Doxsee, grandson of
one of Star Homes’ original owners, now
lead the company as owner-operators.
Alex oversees business and operations
management, while Justin leads drafting
and design. Together, they are honoring
the foundation established more than six
decades ago while continuing to evolve
the company for today’s homeowners.
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“There’s a responsibility that comes
with carrying forward a company that
families have trusted for generations,”
Alex says. “We want to honor what
Star Homes was built on while
continuing to improve, innovate, and
create the best possible experience for
the families we serve.”

That balance between tradition and
evolution is reflected throughout

the company’s approach to custom
homebuilding. Thoughtful design,
quality craftsmanship, strong
relationships, and homes built to stand
the test of time remain foundational,
but Star Homes also recognizes that
today’s buyers expect greater clarity,
personalization, technology, and
communication throughout the process.

For real estate agents, that can make Star
Homes an especially valuable partner.

One of the biggest challenges
surrounding new construction is
the uncertainty buyers may feel

when they first consider building.
Questions about timelines, budgets,
design, selections, financing, and the
overall process can quickly become
overwhelming. Star Homes works to

({3

Whatl
love most
18 helping families
create homes that
truly fic the way
they live.”

eliminate much of that uncertainty
through clear communication, in-
house design, transparent pricing, and
decades of experience.
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“We want agents to remain the
trusted advisor to their clients
while we handle the complexities
of construction,” Alex explains.
“Our job is to give everyone
involved confidence in the
process and make sure they
understand what comes next.”

Star Homes views its relationships with
real estate agents as true partnerships.
From the beginning, the company’s new
home coordinators can help buyers
explore available lots and communities,
compare floor plans and features, and
understand initial pricing. Once the
building process is underway, agents
remain informed through detailed plans
and specifications, proposals, financing
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coordination, closing information, and
consistent communication.

“We really see ourselves as an extension
of the agent,” Alex says. “We can help
guide their clients through the details

of building while keeping the agent
connected and informed. When everyone
is communicating and working toward
the same goal, it creates a much better
experience for the homeowner.”

That experience also helps challenge
one of the most common misconceptions
about custom construction: that
building a home is automatically more
complicated, slower, or less predictable
than purchasing an existing property.

Star Homes believes a well-managed
building process can be organized,
transparent, and enjoyable. With
thoughtful planning, realistic pricing,
documented selections and changes,
and consistent communication, clients
can understand where they are in the
process while ultimately creating a
home specifically designed around how
they want to live.

After more than six decades in the
industry, Star Homes has experienced
plenty of change. Design trends have
evolved, technology has transformed
the building process, and buyers

have developed new expectations for
both their homes and the experience
of creating them. Through it all, the
company has focused on evolving
without compromising its core values.

“The market will change, technology
will change, and the way families

live in their homes will continue to
change,” Alex says. “But quality, honesty,
craftsmanship, and taking care of people
never go out of style.”

One area where that evolution is
especially evident is design and
visualization. Star Homes continues

to invest in current design software
that allows clients to see strong
representations of their future

home before construction begins.

Its draftsman works alongside
homeowners until the design feels right,
helping clients make decisions with

greater confidence before those ideas
become reality.

The company is also continually refining
its systems, communication, and
planning tools to create an even clearer
and more efficient path from the first
conversation through closing day.

For Alex, however, the significance
of the work goes far beyond

plans, specifications, and
construction schedules.

“What I love most is helping families
create homes that truly fit the way
they live,” he says. “We have families
who have trusted Star Homes for
generations, and we also have people
building with us for the very first time.
When those relationships grow over
years or even decades, every project
becomes personal.”

Those relationships are especially
meaningful because Alex is building his
own life in the same community Star
Homes serves. He values the opportunity
to work alongside local real estate agents,
trade partners, and homeowners who
share a commitment to quality and
genuinely care about the future of the
communities they call home.

Becoming an owner of Star Homes

is also the personal accomplishment
Alex is most proud of. He has always
had a passion for entrepreneurship,
but ownership represented something
more than simply leading a business.
It gave him the opportunity to build
something meaningful in his community
while carrying forward the legacy of

a company that had already earned
generations of trust.

“It’s a privilege to be part of one of the
biggest investments a family will ever
make,” Alex says. “We’re helping create
the place where they’ll make lifelong
memories. At the same time, we get to
continue investing in the people and
communities that have supported Star
Homes for generations.”

The values Alex brings to that
responsibility were shaped long before
he became an owner.

He credits his parents, Tom and Laurie
Miller, as the greatest influences on

his life and career. Their support was
always accompanied by encouragement
to become the best version of himself.
They made countless sacrifices so

he could pursue the things he was
passionate about while instilling the
discipline, work ethic, and values that
continue to guide him today.

“They’ve always been my biggest
supporters, but they’ve also challenged
me,” Alex says. “From making sure my
bed was made every morning growing
up to now happily taking my kids for
the weekend so I can keep up with life’s
demands, they’ve been there every step
of the way.”

Alex hopes to pass those same values
along to his own children — although
life with four kids has changed his
definition of free time.

“I used to think I had hobbies,” he jokes.
“Then we had four kids.”

Today, his favorite time is spent with his
wife, Sarah, and their family. Whether
they are coaching, spending time on
the lake, or simply keeping up with the
kids, Alex describes family life as busy,
chaotic, and a lot of fun.

There is another important side of
Alex’s life that many clients and
industry partners may not know. In
addition to leading Star Homes, he
serves as a Captain in the Indiana Army
National Guard and has served for
nearly 13 years.

That experience has given him a
different perspective on leadership,
teamwork, and discipline — qualities
that naturally carry into his role at

Star Homes. It has also taught him to
appreciate life’s simpler moments,
whether that means a day on the

lake with his family, watching college
football, or enjoying a quiet morning on
the golf course.

“My time in the National Guard has
taught me a lot about leadership and
teamwork, but it has also given me
perspective,” Alex says. “It makes you
appreciate the people around you and
the simple things you sometimes take
for granted.”

Perhaps the best summary of Alex’s
approach to both business and life
comes from an unusual piece of advice
he would give his younger self: get a

bigger frying pan.

The phrase comes from a 2013 Nick
Saban speech that has stayed with Alex
over the years. For him, the lesson is
about the tendency to limit ourselves
based on what we currently believe we
can handle instead of allowing ourselves
to grow into bigger opportunities.

“I'd tell myself to stop sizing my dreams
to fit my comfort zone,” Alex says.

“Let God continue to stretch you, grow
your capacity, and prepare you for
opportunities you never thought you
could handle.”

It is a fitting philosophy for someone
entrusted with helping guide a company

with more than 65 years of history into
its next chapter.

Star Homes has evolved considerably
since Delbert Delagrange and Elmer
Yoder founded the company in 1960,
just as homes, families, technology, and
the real estate industry have evolved
around it. Yet the principles underneath
the company remain remarkably
familiar: honesty, hard work,
craftsmanship, and relationships.

Now, Alex, Justin, and the Star Homes
team have the opportunity to build upon
that foundation — respecting where the
company came from while continuing to
imagine where it can go next.

For Star Homes, the next generation
isn’t about replacing the traditions that
created its legacy. It’s about building
upon them, one relationship, one family,
and one home at a time. ¥
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COVER STORY

Some careers are carefully
mapped out years in
advance. Others have a way

of finding the right person at
~exactly the right time.

FINDING HER CALLING

PHOTO CRED: DUSTIN MCKIBBEN, ART HOME PHOTO
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For Alyssa Leach, real estate wasn’t
part of the original plan. In fact, she
was preparing for an entirely different
career when a seemingly ordinary
conversation changed everything.

“I usually tell people that real estate
found me,” Alyssa says. “I was finishing
the last year of my teaching degree
when my husband and I bought our
first home. Our real estate agent was
looking for a licensed assistant and
asked if I would be interested. I got my
license over Christmas break between
semesters, and the rest is history.”

That unexpected opportunity
became the beginning of a career
she never anticipated—but

one she quickly realized was
exactly where she belonged.

Licensed since 2018, Alyssa spent her
first two years as a licensed assistant

before launching her own career as
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an independent real estate agent in
2020. Since then, she has helped clients
achieve more than $35 million in career
sales while closing more than $8.6
million in volume last year alone. But
for Alyssa, the numbers only tell part of
the story.

“The most rewarding part of this
business is helping people,” she says.
“Watching someone who has worked
incredibly hard finally become a
homeowner and sitting with them at the
closing table—that never gets old.”

Although she ultimately chose real
estate over the classroom, her education
continues to shape the way she serves
her clients every day.

Alyssa earned both a Business
Administration degree and an
Elementary Education degree with a
concentration in mathematics from
Indiana University—Purdue University

(19
The most
9epa/]

PART OF ?ﬂ#:%

BUSINESS
is helping people.”

Fort Wayne. Together, those two
disciplines have created a unique
combination of business knowledge and
communication skills that benefit every
client she serves.

“My business degree influences how

I run my business,” she explains. “My
teaching degree helps me explain the
buying and selling process in a way
that’s simple and easy to understand.
Real estate can feel overwhelming, and
I'want my clients to feel confident every
step of the way.”

That servant-minded approach
has become one of the defining
characteristics of her business.

Whether navigating negotiations,
overcoming unexpected hurdles, or

finding creative solutions to keep
transactions moving forward, Alyssa has
developed a reputation for remaining
calm under pressure.

“I've always been a really great problem
solver,” she says. “If there’s a way to get
a transaction across the closing table, I'll
find it”

That determination is rooted in
something much deeper than
professional experience.

“Circumstances in my life have made me
resilient,” Alyssa shares. “I believe that
resilience is one of the biggest reasons
I've become successful.”

Her resilience has also been
tested in another area many
successful professionals know
well—finding balance.

Like countless agents, Alyssa wears
multiple hats every day. She is not only
building a thriving real estate business
but also raising a busy family.

“Balancing my career with my family has
definitely been my biggest challenge,”
she says. “It’s incredibly important to me
to be a present wife and mother and to
show up for everything that comes with
that. But I genuinely love what I do, so it’s
easy to become completely immersed in
work. Finding that balance is something I
work on every day.”

For Alyssa, success has never been
measured solely by production numbers
or awards.

“I think success looks different for
everyone,” she says. “My ultimate
success story will be raising my children
to become happy, contributing adults.
Everything else is just a bonus.”

That perspective becomes
even more meaningful when
she talks about her family.

Alyssa and her husband have been
together for 17 years after beginning
their relationship when she was just 19
years old. Today they are raising four
children—Chance, Harper, Everly and
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Circumstances
in my have
made me

RESILIENT.”

Knox—whose personalities keep life full
of adventure.

Her oldest son, Chance, loves football,
basketball and drawing, while proudly
embracing his role as an incredible

big brother. Harper is confident,
competitive and loves softball. Everly
brings endless energy to the family,
loves animals and drawing, and proudly
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serves as the best bat girl for her sister’s
softball team. Knox, the youngest, keeps
everyone laughing with his fun-loving
personality. Alyssa also credits her
husband, who spent 15 years serving in
the military, for helping build the strong
foundation their family enjoys today.

Outside of real estate, life revolves
around family.

“If ’'m not doing something related to
real estate, youw'll probably find me with
my family,” Alyssa says with a smile.
“My husband and I love going to see
comedians. I also spend a lot of time
coaching my girls on the softball field or
watching movies with my boys.”

That same people-first mentality extends
into the way she views the real estate
industry itself.

“If I could change one thing,” she says, “I
would love to see our industry become



What began as an unexpected
opportunity has grown into a career
built on resilience, service, education
and an unwavering commitment to
helping others achieve their dreams
of homeownership.

And for the families she serves, that’s
exactly the kind of real estate agent they
hope finds them.

more community-driven instead of
competition-driven.”

It’s a philosophy that reflects the
way Alyssa approaches every
relationship—with collaboration,
service and genuine care.

For those considering a career in real
estate, her advice is refreshingly simple.

“Do it. Jump right in,” she says. “It’s been
the best thing that’s happened in my
career. Find a great mentor and go for it.”

Looking back, it’s remarkable how one
conversation during a home purchase
completely redirected the course of
Alyssa’s life.

Ft Wayne Real Producers - 59



g 58

STABILITY

Keeping families close to school,
work, and daily routines during life’s
unexpected transitions.

R

FORTIFIED HOMES
g
% Tot 260 495-1318

MAKE EVERY
LISTING LOOK
ITS BEST

Fresh carpets, clean tile, and purified
air help homes show like new!
Giving your clients the confidence
to list at their best,

In Fort Wayne, the right lending partner
makes all the difference. First Financial Bank
will help you keep deals an track, with flexible
mortgage solutions built for today's buyers
and local guidance realtors can count on.

Frank Yanko

MORTGAGE LOAN ORIGINATOR

fyanko@first-online.com
260.414.5799

NMLS R1373263

260.483.3913 or 260.637.8781
carpetmastersfw.com

60 - October 2026

PRICE LOCK

Lancia

HOMESS

CUSTOM BUILT
ASK ABOUT CUSTOM PLANS
OR LAKE HOME BUILDS!
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Get Listings
Winter-Ready

IT'S FRIGHTENING -

BEST CONTRACTING

Reliable plumbing services to help prepare PLUMBING SERVICES | s -
il , I PLUMEING SERVICES TO MOVE WITHOUT TOTES! AR
properties for inspections, showings, and closing. \v/ } ! :
TOTES ONLOAN e
RESIDENTIAL PLUMBING E‘gee:%ficy [ WP  RENTALMOVING TOTES - =
RESERVE YOUR TOTES -3 7-'"»

Remodels - Installations Available SCAN NOW.
Gas lines - Inspection Reports O @%EJ
T
Best Contracting Plumbing Services IN SPEgT?Igz : Ty

260-387-9664 | Nbesticontractingllc@yahoo.com REPAIRS E E;n..

Instant Response: (260) 264-8122
Book Online: totesonloan.com

"‘ INDSOR REALTOR FRIENDLY BUILDER...

Main office: 260-490-1302
Builder Rep. Marla Lessen: 260-580-3077

Strong, stackable totes
for stress-free moving.

Residential. Business. Local. Long Distance. O (260) 471-6683

Professional movers you can trust — every step of the way. @ twomen.com
Over 35 years of experience, backed by a 97% referral rate.

Each ranchise b indegendantly cwred and operated, UL DOT: 1319267,

AARDVARK IS TEAMING UP WITH HELLO GORGEOUS!

IHE

KITCHENWORKS _ Celebrating Over 36 Years of Award-Winning
As we enter our 11th year of giving, invite your clients oG R e g2 Kitchen Design and Fine Appliances

N7 to help raise awareness and funds to support local

2ee ; cancer patients. Aardvark will donate a portion of
. each job to Hello Gorgeous from October 1-31st.

DEALER FOR OVER 30 LUXURY BRANDS

including...

Dulch Made (WOoLF|

vvvvvvvvvvvvvvvvvv

o [5UBe2ER0,
D=ECOR (covwe)

SCAN TO BE INSPIRED:

VISIT OUR SHOWROOM

127 W WAYNE STREET, SUITE 100
FORT WAYNE, IN 46802

TEL: 260.657.3331
THEKITCHENWORKS.COM

Q (800) 662-8020 * (877) 300-6880 . © AARDVARKINSPECT.COM
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THE REAL UPDATE

JON GOOD

Let’s get real. This movement has caught
fire. What movement am I referring to?
The movement that you all know as Real
Producers. Indianapolis was the starting
point for a program that is now in over
140 markets across the country. That’s a
lot of traction in under ten years. As we
grew, we knew that we wanted to brand
ourselves the same across the board but
never lost sight of the local mission.

This magazine has been successful
because of its ability to connect top-
producing agents with preferred
partners and with each other. There
are many other reasons that make it
successful, but, at its core, that is what
this is all about.

The vision is simple: We want to be a

one-stop shop for top-producing agents
in every market across the nation. How
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do we do that? In my opinion, three
main groups of people stand to benefit
from this monthly publication: the real
estate agents featured, the partners
that advertise and the publishers who
produce the magazine.

What’s in it for the agents? It is truly a
badge of honor to receive the magazine.
Being in the top 300 out of 1,500-plus
agents is an accomplishment in itself.
There are countless perks to being
featured in the magazine, but one of my
favorites is the element of humanizing a
local legend in real estate.

What'’s in it for our partners? The
struggle is real. How do we connect
with influential, top-producing agents
in our market? How do we cultivate
relationships with this group? Our
partners get constant exposure through

STRONG FIRST IMPRESSIONS START
WITH STRONG CONCRETE

Durable, high-quality concrete work that helps
properties look their best from the very first glance.

D ey

—

» Driveways

» Patios

» Stamped Concrete

» Residential/Commercial
Concrete Services

FREE ESTIMATE

crystalcreekconcrete.com | 260-241-4936

Prete frny [atng Slows-Bendy

Professional cleaning services that help
realtors present homes at their absolute best —
from first showing to final walkthrough.

g vhedute
RL Cforeg [ L) M% Cloarirey

Le1. dage ricleaninglic.com

the monthly magazine and the quarterly
events. The hard work is done. Partners
just need to show up!

What'’s in it for the publisher? Our
publishers have the unique ability to
connect with a group of people that is
otherwise pretty difficult to get in front
of. We are all busy building our own
businesses. Our publishers are entrusted
with featuring top agents, connecting
our partners and producing quality
content regularly.

Where do you fit in all this? It’s simple.
Connect us with people. Who should be on
the next cover? What business is catering
to agents at a high level? Who should

be our next publisher to launch a Real
Producers magazine in a new market?

Join the movement.

INNER CLARITY MEETS OUTER IMPACT

At Abundance Life Coaching, we guide high-achieving
professionals through powerful mindset shifts using Mental &
Emotional Release, NLP, and hypnotherapy to unlock clarity,
confidence, and internal freedom.

LEVELS OF MIND

Jimmy LaRowe

Founder & Life Strategist Coach
260-582-9821

jimmylarowe@gmail.com

Our daily promise:
Helping you Prosper

Reaching financial goals, especially buying a home, can be challenging

without the right partner. That's why First Merchants makes a promise to

all our clients: We'll work tirelessly to help you prosper. From flexible first-
time homebuyer programs and down payment assistance to purchase and
refinance solutions, our mortgage bankers provide personalized support to

help you move forward with confidence at every stage of homeownership.

For more information, call 1.800.205.3464
h | .
or go to firstmerchants.com.
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ARTHOME

PHOTDO

Indiana Real Estate Marketing

e fpom—

At Art Home Photo, we focus on
capturing the unique essence of
homes throughout Indiana, with
a central base in Northeast
Indiana. Our mission is to
showcase properties with
creativity and style, ensuring
that every home receives the
attention it truly deserves.

CONTACT US:

® (260)254-7070
Q @arthomephoto
www.arthomephoto.com




GOLDKEY

INSPECTION SERVICES

SCHEDULE
YOUR
INSPECTION
ONLINE AND

SAVE
WITH CODE

Prioritize Your
]

From application to keys. A local expert by your side.

£ i . . :
i Sewer Line Scopes ) Meet Debbie Proebstle, Alisha Humbert, & Amber Lengacher - Our Mortgage Loan Officers
g.‘ We're excited to welcome them to the MidWest America lending team. With many years of
2 . . . . o N
| ' mortgage experience, They brings extensive knowledge in helping members navigate the
Qo Multi- Famlly Home (Well System Checks ‘E%—“"'"‘ ; home-buying process with confidence and ease.
o) ; i, .. =

Inspections

Our MLOs specialize in guiding borrowers through a full suite of home loan options - including:

i Termite Inspections ) & Conventional Loans @ FHA, VA, USDA

& Construction Loans @ Lot & Land Loans

@ First-Time Home Buyer Programs @ Home Improvement Loans

| ml Residential Inspections

@ Zero or Low Down Payment Options & Adjustable Rate Mortgages

Commercial Ins peCtlonS ::r?hler "°§:’ﬁ’t'° ;h’ha Humbert Amber Lengacher
gage Loan Officer ortgage Loan Officer Mortgage Loan Officer
NMLS # 229893 NMLS # 1677428 NMLS# 1060737
1220 Medical Park Drive, Building 1 1220 Medical Park Drive, Building 1 9005 13th St
Fort Wayne IN 46825 | Fort Wayne IN 46825 Decatur, IN 46733
Lzau] i?jl-ml ) | (260)423-8216 (260)209-3412
proebstle@mwafcu.org ahumbert@mwafcu.org alengacher@mwafcu.org

SCANTO
SCHEDULE
TODAY!

MidweSt Amel‘iCCI Scan the QR code and Apply Today!

FEDERAL CREDIT UNION

. 260-463-6558

e —————— : Savings & Checking Products | Business Lending | Digital Banking | Consumer & Mortgage Lendin
oo @ www.goldkeyinspect.com 9 9 | 91Dig 9l g9ag 9
CONTACT IIC
|.:‘§‘-_1._ 5,:1. N A ] lj\_ “j_,.i}:“_'{-‘,‘ /7 _— . Please consult us for terms and details. Not all borrowers qualify and must meet underwriting
e e e ) “ Ofﬁcemanagel‘@90|dkeym5pe¢:t.com guidelines. Subject to credit review and approval. This does not constitute a commitment to lend.




TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to August 31, 2026

# Agent Office Units Volume Average
1 Chad Metzger Metzger Property Services, LLC - UPMEPS 105 $42,274,592 $402,615
2 Heather Regan Regan & Ferguson Group - UPREFE 38.5 $29,557,366 $767,723
3 Leslie Ferguson Regan & Ferguson Group - UPREFE 38.5 $29,557,366 $767,723
4 Bradley Noll Noll Team Real Estate - UPNTRE 48.5 $23,744,000 $489,567
5 Barbara Hendrick Coldwell Banker Real Estate Group - NE9 36 $22,887,482 $635,763
6 Evan Riecke Encore Sotheby's International Realty - UPENSO 53 $22,451,950 $423,621
7 Warren Barnes North Eastern Group Realty - UPNOEA 68 $21,747,655 $319,818
8 Brandon Ferrell Keller Williams Realty Group - UPKEPR 50 $18,931,600 $378,632
9 Richard Fletcher North Eastern Group Realty - UPNOEA 53.5 $18,288,481 $341,840
10 George Raptis Mike Thomas Assoc., Inc - UPMTAS 35 $17,797,400 $508,497
1 Jacob McAfee CENTURY 21 Bradley Realty, Inc - UPBRAD 54 $17,279,100 $319,983
12 Lucas Deck Weichert Realtors - Hoosier Heartland - NE2458 68 $16,632,900 $244,601
13 Perry Glancy Krueckeberg Auction And Realty - UPKRAU 9 $16,300,000 $1,811,11
14 Brecken Kennedy Mossy Oak Properties/Indiana Land and Lifestyle - NE2272 315 $14,976,730 $475,451
15 Alan Scherer North Eastern Group Realty - UPNOEA 36 $14,792,715 $410,908
16 Elizabeth Urschel CENTURY 21 Bradley Realty, Inc - UPBRAD 395 $14,518,950 $367,568
17 Scott Pressler Keller Williams Realty Group - UPKEPR 36 $14,182,185 $393,949
18 Patti Couperthwaite Coldwell Banker Real Estate Group - NE9 245 $14,139,249 $577112
19 Stacie Bellam-Fillman Orizon Real Estate, Inc. - UPORIZ 40 $14,013,075 $350,326
20 Tim Haber RE/MAX Results - UPREMXO1 37 $13,545,275 $366,088
21 Brandon Stone CENTURY 21 Bradley Realty, Inc - UPBRAD 74.5 $13,521,555 $181,497
22 Emily Ewing North Eastern Group Realty - UPNOEA 40.5 $13,121,315 $323,983
23 Erin Poiry Mike Thomas Assoc., Inc - UPMTAS 27 $12,996,088 $481,336
24 Joelle Ruefer Encore Sotheby's International Realty - UPENSO 25 $12,995,100 $519,804
25 Ray Smith ADT Realty - UPADTR 40 $12,935,700 $323,392
26 Geoff Cavender eXp Realty, LLC - UPEXPR 305 $12,817,169 $420,235
27 Bradley Stinson North Eastern Group Realty - UPNOEA 36 $12,640,615 $351,128
28 Martin Brandenberger Coldwell Banker Real Estate Gr - UPRWGRO09 20 $12,616,300 $630,815
29 TJ Short CENTURY 21 Bradley Realty, Inc - UPBRAD 48 $12,385,900 $258,039
30 Cecilia Espinoza Realty of America LLC - UPREOA 60 $12,260,590 $204,343
31 Gabe Cerny RE/MAX Results - NE30 22 $12,007,700 $545,804
32 Mary Sherer ERA Crossroads - UPSHAA 37 $11,896,181 $321,518
33 Jordan Wildman eXp Realty, LLC - UPEXPR 55 $11,678,400 $212,334
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# Agent Office Units Volume Average
34 Keri Garcia Mike Thomas Assoc., Inc - UPMTAS 16 $11,638,071 $727379
35 Alyssa Schendel North Eastern Group Realty - UPNOEA 41 $11,632,939 $283,730
36 Gregory Brown CENTURY 21 Bradley Realty, Inc - UPBRAD 325 $11,485,103 $353,387
37 Justin Walborn Mike Thomas Assoc., Inc - UPMTAS 26.5 $11,405,425 $430,393
38 Tyler Secrist CENTURY 21 Bradley Realty, Inc - UPBRAD 32 $11,310,530 $353,454
39 Kimberly Ward North Eastern Group Realty - UPNOEA 93 $11,286,213 $121,357
40 Kelly Werth Mike Thomas Assoc., Inc - UPMTAS 25 $11,166,300 $446,652
4 Tyler Jackson CENTURY 21 Bradley Realty, Inc - UPBRAD 39 $10,943,900 $280,612
42 Justin Heflin Mike Thomas Assoc., Inc - UPMTAS 275 $10,915,850 $396,940
43 Candice Everage Weichert Realtors - Hoosier Heartland - NE2458 35.5 $10,820,420 $304,800
44 Wendy France CENTURY 21 Bradley Realty, Inc - UPBRAD 29 $10,676,035 $368,139
45 Gregory Fahl Orizon Real Estate, Inc. - UPORIZ 40.5 $10,665,020 $263,333
46 Andrea Gates Coldwell Banker Real Estate Gr - UPRWGRO09 37 $10,573,300 $285,764
47 Jennifer Hinen Keller Williams Realty Group - UPKEPR 33 $10,560,266 $320,008
48 Andrea Zehr RE/MAX Results - UPREMXO01 24 $10,375,278 $432,303
49 Kay Young ERA Crossroads - KO128 21 $10,319,500 $491,404
50 Craig A Walker Coldwell Banker Real Estate Group - NE9 10 $10,283,900 $1,028,390
51 Jessica Arnold North Eastern Group Realty - UPNOEA 335 $10,147,550 $302,911

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NE Indiana counties.

ELEVATE YOUR IMAGE
just like vour portfolio.

BOTOX & Facial Precision Hair Regeneration
PRF Treatments Dermapen Microneedling

(Family Dentistry for All Ages) ( Teeth Whitening )

( Dental Implants ) (Sedation Options)

Two locations - 4302 E State Blvd - 5050 Great Oak Ct
(260) 484-3136 - middletondentistry.com

COMPLIMENTARY COSMETIC OR AESTHETIC CONSULTATION

SCHEDULE ONLINE
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Don't let the G@ morrosce

deal go cold.

When financing questions slow things
down, we're ready to help.

From first-time b

options and keep you |r|ﬁ,._r.rner1 every r=r|=-r1 :f.*u= way.

Let’s get your deal GO-ing again.

FOR INDUSTRY USE ONLY. Thia in nota commitrrant to end. Qualifications apply,
Ses representillve for detalis. Stoakvon Marigags MMLD 8259 Gmﬂ Thn mas
Equal Houging Lender | nmicancumeraccess.org Branch Managar

200 W Main 81 Suite 101, FartWayna, IN 68073 MMLSE 158839

gohomeloans.com

2607054000
guEgohomeloans.com

A REMODELING PARTNER
YOU CAN CONFIDENTLY REFER.

FORT WAYNE'S FULL-SERVICE REMODELING TEAM

KITCHENS BATHS ADDITIONS ‘ EXTERIORS WHOLE HOME
REMODELING

At Rivers Edge Construction, we believe remodeling
should be about more than changing a space. It’s
about creating a home that works better for the
way you live. Our team manages every detail from

concept to completion
s B l
- .-Hrr:vr
4 % ?_IVERS EDGE g

2e0-41 5 3'799

‘ -r-'!.

AARON & KEARSTIN KRAFT WWW.RIVERSEDGELTD.COM
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GORDON WATER

TREATMENT

YOU WANT JUST PURE
WATER IN YOUR HOME
(not chemical run-off, chlorine,
flouride, or pharmaceuticals)

You can trust Gordon Water Treatment
for all of your residential water needs.

Specializing in: Resident}al Water
Treatment Systems, Sulphur
removal, Iron removal, Softening
Technology, Reverse Osmosis
Systems, Ultra Filtration, &
Constant Pressure Systems

- -

alton Gordon, Owner

(419) 506-0680
dgordonwater@gmail.com
8736 Road 192Cecil, Ohio 45821
Find us on Facebook!

KRUSE PLAZA

Schedule A Tour

260-927-9144
kruseplaza.com

With over 200,000 square feet of
flexible event space, Kruse Plaza

brings weddings, corporate events,
expos, galas, and more to life.




Meaningful Money
Conversations

Maddison Knafel - Financial Planner

A friend who is invested in your success.

Ensure the Success of your Plan
Align Cash Flow with Goals

Why
Tax Efficient Growth Choose Us

Simple Strategy. Real Results

D%

QQ 260-280-5890

NATIONAL
NP] PROPERTY
INSPECTIONS®

National Property Inspections is Fort Wayne's first choice
for home inspections. Our professionally trained
inspectors have years of experience identifying the
condition of hundreds of your home's most vital systems.
With fast turnaround, comprehensive, easy-to-understand
reports and friendly service, our team is here to answer all
of your questions any time in the inspection process.
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$90 OFF

Mention This Ad, and Your
Clients Receive $50 Off
Their Inspection in the
Month of October! \

P R P
E 260-705-9835 g www.NPlweb.com/FortWayne Blake.Evans@npiinspect.com

3KINGS

FROM VISION TO FINISH
witt Yfow at Gvery Step.

IN-HOME ESTIMATES, EXPERT INSTALLATION,
VISUALIZERS AND SEAMLESS RESULTS.

9030 Lime Rd, Fort Wayne, Indiana 46818

(260) 489-4839

Store hours: Monday to Friday- 9:30 am - 5:00 pm
Saturday: 9:00 am - 12:00 pm - Sunday: Closed

i

- —p—

——
BRES

Where We Build:
Fort Wayne e Auburn e Garrett ¢ Angola |
Van Wert ¢ New Haven e Huntertown

| e e r——
s - o A g L e
Rl R R R LA

Elevate Your Expectations. Experience the Kiracofe Difference!

P: 260-705-6700 E: info@kiracofehomes.com | www.kiracofehomes.com | 10311 Dawsons Creek Blvd. D, Fort Wayne, IN 46825
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TOP 100 STANDINGS

Year-End Top 100 Standings: From January 1, 2026, to August 31, 2026
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# Agent Office Units Volume Average
52 Hayden Weber Weichert Realtors - Hoosier Heartland - NE2458 275 $10,145,850 $368,940
53 Dana Botteron CENTURY 21 Bradley Realty, Inc - UPBRAD 28 $10,017,000 $357,750
54 Scott Hope ADT Realty - UPADTR 25 $9,933,978 $397,359
55 James Felger Mike Thomas Assoc., Inc - UPMTAS 455 $9,891,644 $217,398
56 Heather Sanders eXp Realty, LLC - UPEXPR 29 $9,864,182 $340,144
57 Katie Brown Mike Thomas Assoc., Inc - UPMTAS 26.5 $9,864,100 $372,230
58 Beth Goldsmith North Eastern Group Realty - UPNOEA 235 $9,822,503 $417,978
59 Trevor Gray Krueckeberg Auction And Realty - UPKRAU 345 $9,791,400 $283,808
60 Heidi Haiflich North Eastern Group Realty - UPNOEA 18 $9,539,344 $529,963
61 Erika Gaetz Century 21 Bradley-Angola - NE2452 325 $9,479,900 $291,689
62 Erica Amans Coldwell Banker Real Estate Group - NE9 19 $9,404,225 $494,959
63 Kaylin Krontz CENTURY 21 Bradley Realty, Inc - UPBRAD 34 $9,307,500 $273,750
64 Timothy Green Sterling Realty Advisors - UPSTAS 30 $9,257,571 $308,585
65 Joanne Gleckler Realty PRO Hansbarger Realty - NE10 7 $9,195,000 $1,313,571
66 Joyce Swartz Coldwell Banker Real Estate Gr - UPRWGRO09 22 $9,080,300 $412,740
67 Sabrina Phyo Uptown Realty Group - UPUTRG 47 $9,061,690 $192,801
68 Kenson Dhanie Mike Thomas Assoc., Inc - UPMTAS 26 $8,891,950 $341,998
69 Isaac Stoller Steffen Group - UPSTGR 29 $8,862,834 $305,614
70 Stacy Dailey North Eastern Group Realty - UPNOEA 29 $8,821,650 $304,194
71 Brandon Steffen Steffen Group - UPSTEF 275 $8,677,250 $315,536
72 Michelle Sinn Coldwell Banker Real Estate Gr - UPRWGRO9 25 $8,663,302 $346,532
73 David Springer Mike Thomas Assoc., Inc - UPMTAS 18 $8,642,015 $480,111
74 Johanna Pardon Mike Thomas Assoc., Inc - UPMTAS 21 $8,612,300 $410,109
75 Jim Owen CENTURY 21 Bradley Realty, Inc - UPBRAD 28 $8,573,030 $306,179
76 Erin Hyndman Mike Thomas Assoc., Inc - UPMTAS 25 $8,539,965 $341,598
77 Randy Harvey Coldwell Banker Real Estate Gr - UPRWGR09 35 $8,520,475 $243,442
78 Melissa Jagoda Mike Thomas Associates, Inc. - UPMTASO3 29 $8,427,625 $290,607
79 Samantha Mason CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $8,325,820 $333,032
80 Jared Kent Anthony REALTORS - UPANRE 27 $8,263,923 $306,071
81 Erica Jamison Coldwell Banker Real Estate Gr - UPRWGR09 10 $8,257,425 $825,742
82 Timothy Tower CENTURY 21 Bradley Realty, Inc - UPBRAD 25 $8,190,247 $327,609
83 Kerri Morningstar CENTURY 21 Bradley Realty, Inc - UPBRAD 215 $8,089,730 $376,266
84 Billie Shively eXp Realty, LLC - UPEXPR 31 $8,058,100 $259,938

# Agent Office Units Volume Average
85 Isabella Reed Keller Williams Realty Group - UPKEPR 24 $7,935,200 $330,633
86 A.J. Sheehe CENTURY 21 Bradley Realty, Inc - UPBRAD 14 $7,890,400 $563,600
87 James Reecer Keller Williams Realty Group - UPKEPR 15 $7,856,500 $523,766
88 Tyler Dohner CENTURY 21 Bradley Realty, Inc - UPBRAD 305 $7,854,760 $257,533
89 Michelle Snyder North Eastern Group Realty - UPNOEA 24 $7,768,600 $323,691
90 Jerry Starks JM Realty Associates, Inc. - UPJMRA 28 $7,750,387 $276,799
91 Andy Eckert Ness Bros. Realtors & Auctione - UPRLNBO1 27 $7732,775 $286,399
92 Catherine Peterson Steffen Group - UPSTGR 26 $7,731,100 $297,350
93 lan Barnhart Coldwell Banker Real Estate Gr - UPRWGRO0O5 22 $7,651,440 $347,792
94 Jeffery Walborn Mike Thomas Assoc., Inc - UPMTAS 18 $7,633,725 $424,095
95 Emily Cary Keller Williams Realty Group - UPKEPR 23 $7,606,811 $330,730
96 Joni Donaghy-Myers Coldwell Banker Holloway - UPCOHO 28 $7,582,100 $270,789
97 Lori Stinson North Eastern Group Realty - UPNOEA 21 $7,572,633 $360,601
98 Jeffery Holtsclaw CENTURY 21 Bradley Realty, Inc - UPBRAD 30 $7,565,300 $252,176
99 Jacob Hege Uptown Realty Group - UPUTRG 21 $7,562,340 $360,111
100 Raylene Webb eXp Realty, LLC - UPEXPR 44 $7,519,370 $170,894

Disclaimer: Information is pulled directly from MLS. New construction or numbers not reported to MLS within the date range listed are not included. MLS is not responsible for
submitting this data. Some teams report each agent individually. Ft. Wayne Real Producers does not alter or compile this data nor claim responsibility for the stats reported to/
by MLS. Data is based on UPSTAR and NE Indiana counties.
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VOTED #1 FOR VEHICLE WRAPS
Froff YJogne's Vbbicle Ypop iflordfy

RESIDENTIAL - COMMERGIAL  AIRBNB - REAL ESTATE  CLEANING + ORGANIZING* ERRANDS - CAR DETAILING

Same-day & next-day appointments available! W},; "ﬁj
(260) 414-2543 » Fort Wayne & Surrounding Areas AYal,

Vsted Platinum Winner for Best Home Cleaning Company in Fart Wayne (2024)

DUSTOFF \  MOLD ISSUES DON'T
PSSR /UAVE TO KILL YOUR DEAL

* A personalized approach to your insurance needs

FAST, PROFESSIONAL REMEDIATION
WHEN TIME MATTERS MOST.

WE MOVE FAST.
o0 YOUR DEAL DOESN'T
STALL.

* Generational experience. The Mesaros Family has
been in the insurance business over 30-years

Being an independent agency means we shop and compare
multiple insurance options on your behalf to find the best
combination of cost and coverage. Whether you are looking
for a home, auto, commercial or life policy, we have you
covered. If you're looking for a better insurance experience,
you'll love doing business with us.

EEXE L0 CALL OR TEXT
} i i:igjfmis?:surancefw com . Fa II Indiana Farmers & ‘. N EERVIBE Y ..I : Zﬁ[}'ﬁu U'?EI"]
'EL f Insurance et N
NI '| 10327 Dawsons Creek Blvd. *li Illbllrdllﬂiggn II-..-'r t I t H ..-"-"., r"-J r ]' 'n’"" [ J t L i 1 . [ ]
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Get Homes Market-Ready

Life transitions are hard, we make it easy.
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Get in touch.

Mark & Carrie Snyder
Owners, Fort Wayne

LOCAL EXPERTISE. NATIONAL COVERAGE.

NEAR
NORTH

TITLE GROUP

? North Fort Wayne ? SW Fort Wayne
648 E. Till Road 4705 lllinois Road, Suite 100

Fort Wayne, IN 46825 Fort Wayne, IN 46804
260-451-0112 260-240-4388

¢ Warsaw
2170 N. Pointe Drive
Warsaw, IN 46582
574-376-4099

Columbia City
236 Frontage Road
Columbia City, IN 46725
260-248-5880

 RESIDENTIAL « COMMERCIAL + NEW CONSTRUCTION « 1031 EXCHANGE

Crystal High Avyan Taylor Andrea Henson Laura Ormsby
Account Executive Account Executive Account Executive Managing Director
CHigh@nntg.com ATaylor@nntg.com AHenson@nntg.com LOrmsby@nntg.com

260-414-0648 260-564-5334 260-224-0095 260-213-3988

A SMARTER WAY TO CLOSE NNTG.COM
/ \ j _-"
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

D'RHORTON
Americaz Buitater

Move In Ready or Dirt Builds
across Greater Fort Wayne!
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D.R. Horton is an Equal Housing Opportunity Builder. @DR Horton Inc.
Revised 2/09/
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