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families helped
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loan volume
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our VENTURE

TITLE SERVICES

Financing the world one loan at a time. venturetitleservices.com
Contact me today.

Lauren Maxwell MAXWE LL

Executive Vice President | NML5331415 MORTGAGE TEAM

lauren@maxwellmortgageloans.com

Your trusted
loan partner.

We've moved!

239-596-0500 9115 Galleria Ct., 2nd Floor

MaxwellMortgagelLoans.com Naples, FL 34109
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Not every title opportunity is built

What Serious Agents
Should Evaluate Before

on the same foundation. Deep
local roots, trusted leadership,
real compliance, and operational

Saying Yes to a Title
Opportunity

depth matter more than most
agents realize.

More agents are being approached with title-related opportunities, and many sound compelling

at first glance. But for serious agents, the real question is not just what is being offered. It is what
kind of company they are aligning their name with, and whether that relationship will strengthen

their brand over time.

1. Built on Real Local Service
The strongest title opportunities are built on a real operating company with deep local roots and
a proven service history, not just a structure designed to sell ownership.

2. Attorney Leadership That Is Truly Involved
There is a meaningful difference between access to legal support and a model built with true at-
torney-owner oversight, accountability, and day-to-day involvement.

3. A Structure Built for Long-Term Trust
Serious agents should care how a model was built, how carefully it was structured, and whether
it was designed for long-term trust, compliance, and confidence rather than quick expansion.

4. A Closing Experience That Reflects Back on the Agent
A closingis not just a final event. It is a multi-week client experience that shapes how buyers and
sellers remember the transaction and the agent behind it.

5. Growth That Protects Quality and Long-Term Value
Not every model grows the same way. The strongest ones are built to protect service, trust, and
long-term value as they expand.

At Florida Property Title, we believe a title relationship should do more than get a file to closing. It
should strengthen client confidence, enhance the agent’s brand, and be built on trusted local
leadership, compliance, and real operational depth.

Joe Taylor

President & Founder
[ &

FLORIDA PROPERTY

Serving Southwest Florida with

trusted title service for over 19 years. TITLE

239.691.3369 Estero | Cape Coral
JTaylor@FloridaPropertyTitle.com FloridaPropertyTitle.com

For select agents interested in Florida Property Title’s ownership model, private review available.



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS
Goodwin Law, P.A.
Matt Goodwin
(239) 207-3403

Woods, Weidenmiiller,
Michetti & Rudnick, LLP
Michael Michetti

(239) 325-4070

BOOKKEEPING
Medrano & Cail
Jennifer M. Cail
(239) 677-5888

CPA SERVICES
CCG Certified
Public Accountants
Steven Phillips
(239) 992-1973

CUSTOM HOME BUILDERS

Smart Set Builders
Jhonandy Herrera
(239) 849-2702

Tri-Town Construction
Tanda Hogg
(239) 895-2058

HEALTH INSURANCE
SMG

Joe Garcia

(239) 460-5415

HOME INSPECTION
HouseMaster

John Prete

(239) 480-8220
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Joe the Home Pro
Joe Nugent
(239) 216-7892

HOME RENOVATION
Renovation Sells SWFL
George Nahra

(312) 310-0111

HVAC SERVICES
AC Pros

Todd Meady
(239) 747-6549

Rocket Cooling
Daniel Peregrin
(407) 782-8202

INSURANCE

Chapman Insurance Group
Jamin Eastman

(239) 307-0339

Nash Insurance & Associates
Brandon Nash
(239) 770-8521

State Insurance USA, LLC
Blake Chapman
(239) 989-5618

MORTGAGE LENDER
Easy Mortgage LLC
Pamela Fajardo
(239) 333-5431

Guild Mortgage Company
Mike Schwartz
(848) 218-0335

Hartford Funding Ltd
E.J. Gilbride
(631) 445-9807

Lund Financial Group
Josh Lund
(239) 478-5783

Maxwell Mortgage Team
Lauren Maxwell
(239) 596-0500

PHOTOGRAPHY/PORTRAIT
Michelle Reed Photography
(239) 404-8158

PHOTOGRAPHY/REAL ESTATE
ADM Real Estate Photography
and Videography

Earl Gardner

(239) 822-0806

LaCasaTour
Sheryl Moreno
(888) 598-8687

PROPERTY MANAGEMENT
ALL IN Property Management
Dali Mihajlovic

(630) 915-1752

REALTOR ASSOCIATION
Florida Gulf Coast Multiple
Listing Services, Inc.

Sean O’Brien

(239) 936-3537

ROOFING

SCM Roofing
Roberto Santos
(239) 233-0450

TILE/CABINETRY/
FLOORING & DESIGN
Design Works

Catie Sweeney

(941) 326-2725

TITLE COMPANY
Coastal United Title
LuAnn Vizzone
(973) 652-7077

Diligent Management
Group LLC

Joe Taylor

(239) 691-3369

Easy Title and Escrow LLC
Elianne Onoz
(239) 628-0137

First Source Title of Florida
Valerie Downing
(239) 234-8009

LandSel Title Agency, Inc.
Kelly Craycraft
(614) 226-6751

Paradise Coast Title & Escrow
Sam J. Saad Il
(239) 784-5556

Venture Title Services
Ryan Marrie
(239) 734-2400

Tosy Mortgage LLC

At Easy Mortgage LLC, we believe real estate
investing should be smooth and stress-free.

Behind every successful transaction is a team that
works hard so you don't have to. From consultation to
closing, we make your investment journey easy and
rewarding.

Whether you're buying your first, second, or vacation
home, investing in property, or building your next
venture, our dedicated team will be with you every
step of the way. Because your goals matter and our
focus is on you, our clients and their families.
We're not just here to process loans — we're here to
solve problems, deliver real solutions, and help make
the impossible possible.

We offer a full range of loan options, including:

¢ Residential Mortgages (FHA, VA, Conventional, USDA,
Home Equity)

¢ Jumbo Loanse Fixed & ARM Rate Loans
¢ 1-Year Bank Statement Loans

* DSCR (No Income) Loans

* Blanket Mortgages

* Commercial & Construction Loans

e Lot Loans

* Down Payment Assistance

With personalized service, competitive rates, bilingual
support, and fast closings, we make the mortgage
process smooth and stress-free.

Linet Molina | Loan Officer
Linet@easymtgs.com
239-287-5807

NMLS #2514297

Licensed in Florida

“Your lender should make you look like a rockstar
— not a firefighter.”
— The Easy Mortgage Promise

HELPING

FAMILIES ACHIEVE
HOMEOWNERSHIP

WITH PERSONALIZED
MORTGAGE SOLUTIONS.

Fluent in English,
and Spanish.

€€ Nothing changes
if nothing changes. 77

(239) 287-5807  troversce Al oans are sibjoe o e spprov

Interest rates and loan programs are subject to

wwWw EasyMTGS com change without notice. This is not a commitment to

lend. Terms and conditions apply. Not all applicants

NMLS 1666459 1oYWk il qualify.



Yowr Health Mallers.

Are You Covered with a
Plan that Works for You?

Dedicated to serving our community by providing
tailored solutions for REALTORS®

JOE GARCIA
239-319-3062
Jgarcia@my-smg.com
Oursmg.com :

THE HOME PRO
HOME INSPECTIONS

4-POINT

\ 4
239-216-7892 INSPECTIONS
joethehomepro.com 0] 3

— v/ COMPLETION $175
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CLOSE WITH

CONFIDENCE

Flopida'y Vpugited Vitte [rgutance Copary

e TITLE INSURANCE
« SETTLEMENT & CLOSING SERVICES
- MOBILE & REMOTE CLOSINGS

Get Your Free Quote Today
COASTAL CoastalUnitedTitle.com
UNITED 239.518.6370

TITLE SERVICES title@coastalunitedtitle.com




REMEMBERING ONE OF OUR OWN

Meet
the
Team

Ellen Buchanan

Naples & Fort Myers
Real Producers,
Editor-in-Chief
(2020-2026)

Andrew Regenhard Geneva Eilertson Jess Wellar
Owner/Publisher Ad Strategist Writer

Michelle Reed Sheryl Moreno Samuel Saum Ellen Buchanan (December 4
Photographer Photographer Videographer ’
LaCasaTour 1961 - June 25, 2026)

was a devoted mother, sister,

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company magazme edltOI‘, and hfemng
W d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the animal lover whose kindness
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the .
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2. and generosity touched

everyone who knew her. A
student of the University at
Albany’s paralegal program,
she built a career in publishing,
sm m where she combined a sharp
U i i B il editorial eye with a genuine love
u s A of storytelling and helping others
V= share theirs. Above all, Ellen
Oine: Team. Protecting Your Dream. cherished her family, always
giving her time, encouragement,
and unwavering support to
those she loved. She is survived
by her two children, her
partner of many years, as well
as her three siblings, mother,
and many extended family
members and friends who will
miss her deeply. Ellen will be
remembered not only for her
professional contributions but
for the compassion, warmth, and
open heart she brought to every

person and animal fortunate
enough to cross her path.

we. At State Insurance USA, we specialize in
seamless, high-value home coverage designed
for SWFL's most prestigious properties.

ELEVATE YOUR CLIENT EXPERIENCE
WITH INSURANCE THAT MEETS
THEIR EXPECTATIONS

BLAKE CHAPMAN

v/ TAILORED POLICIES FOR LUXURY HOMES

v/ EXPEDITED QUOTES FOR SMOOTH CLOSINGS

v/ UNPARALLELED SERVICE FROM A TRUSTED TEAM
v/ PERSONAL & COMMERCIAL

stateinsuranceusa.com
(239) 567-9992
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PHOMNE: 239-430-8220
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REAL ESTATE SERVICES

BB01 College Parkway

CREATIVE CONTENT
WE LIVE & BREATH REAL ESTATE MARKETING TO GROW YOUR \ J Insurance

THE ONLY TOUR PROVIDER IN SW FLORIDA LACASATOUR.COM | 888.598.8687
THAT PROMOTES AGENTS & THEIR LISTINGS INFO@LACASATOUR.COM
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PUBLISHER’S NOTE

DA

BY ANDREW
REGENHARD
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Dear Fort Myers Real Producers,

As we head into the final stretch
of the year, I've been reflecting
on just how incredible this Real
Producers community has been.

Throughout the year, our

events have brought together
members of our community, and
every time, we're reminded of
what makes this community so
special. It is the conversations,
connections, friendships, and
opportunities that come from
bringing the right people together.

To our Preferred Partners, thank
you for continuing to invest in
and support the Top Realtors in
our community. Your partnership

= |

QLY \Y
Worth Celebrating

makes these experiences possible
and, more importantly, helps
create a network where great
professionals can connect,
collaborate, and grow.

And to our agents, thank you for
continuing to share your stories.
Every feature, conversation, and
introduction gives us another
opportunity to highlight the
people behind the business,

the leaders, innovators, and
professionals who are making an
impact across Southwest Florida.

Now, we’re getting closer to the
night we’ve all been looking
forward to: the 3rd Annual Real
Producers Awards Gala on
Friday, November 13th.

Our finalists have been selected,
and it’s time to celebrate them! Be
sure to cast your vote and help us
recognize the Realtors who have
gone above and beyond this year.

We can’t wait to see everyone
dressed up, together in one room,
celebrating an incredible year and
the people who made it possible.

We’ll see you at the Gala!
Very respectfully yours,

Andrew Regenhard
Owner/Publisher

Fort Myers Real Producers
239-290-0692
andrew.regenhard@n2co.com
www.swflrp.com

WE'RE WITH YOU EVERY STEP OF THE WAY

SMART SET REAL ESTATE BROKERS

Our in-house team of licensed real estate brokers finds and acquires
properties on your behalf, to suit your investment priorities.

SMART SET REMODELING

Our highly skilled Remodeling Experts know how to renovate
existing investment properties for lucrative sale or rental to benefit

owners like you.

SMARTSET
— BUILDERS —

239-849-2702

smartsetbuilders.com



JRY HOMES UND

“DESERVE PREMIERE CONSTRUCTION e |' \ |\|

JNTLESS SO4L g

LENDING SINCE 2001

SEE THE VALUE?
TRETOWN  fomebuis, BUY IT YOURSELF

CONSTRUCTION Storm Damage Restoration FUND YOUR OWN PRO]ECT/FLIP

License #: CGC1512714 & CCC1329614 www.Tri-TownConstruction.com | 239-895-2058

* 10% DOWN AT CLOSING e CLOSE IN YOUR LLC NAME

* 100% RENOVATION FINANCING e SINGLE-FAMILY, TOWNHOUSE,
CONDO, & 2-UNIT PROPERTIES
e NO TAX RETURNS, INCOME

VERIFICATION, BANK * 660+ CREDIT SCORE
STATEMENTS, APPRAISAL, OR
EXPERIENCE REQUIRED * 12-MONTH TERM

WHY USE OUR SERVICES

MULTIPLE @ Listing Photos & Videos
@& WMatterport & Zillow 3D Virtual Tours
COM PAN I ES ® Headshots & Branding Photographs

WH EN WE CAN (V) Branding & Social Media Videos
DO IT ALL?

A&s.:,r.!s MY

Real Estate Photography & Videography admphotoandvideo.com | (239) 839-5971

eteran-Owned Business’

NMLS 387408
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2026 Legislative
Wins Deliver for
Florida Real Estate

The 2026 Florida Legislative Session brought several significant
victories for REALTORS®, property owners, and communities
across the state. Through continued advocacy by Florida
Realtors®, lawmakers advanced measures addressing housing
affordability, private property rights, consumer protections,
storm resiliency, and water quality while stopping or
improving proposals that could have created new challenges
for real estate professionals and their customers.

For Southwest Florida, many of these victories have particular
significance. From protecting the homes we live in to investing
in the waterways that define our region, the decisions made in
Tallahassee this year will have impacts well beyond the Capitol.

Protecting Florida’s Real Estate Profession
One of the most important victories of the 2026 session was
something that did not happen.

For the second consecutive year, Florida Realtors successfully
opposed legislation that would have eliminated the Florida
Real Estate Commission and Florida Real Estate Appraisal
Board. The proposal would also have replaced existing post-
licensing and continuing education requirements with an
annual email summarizing legislative change.

Maintaining Florida’s existing regulatory structure helps
preserve professional standards, consumer protections, and
the value associated with holding a Florida real estate license.
It also protects Florida’s mutual recognition program, which
helps eligible licensees more easily conduct business across
participating states.

Strengthening Private Property Rights
Property owners also gained additional protection against
individuals who fraudulently occupy rental properties.

House Bill 1293 strengthens Florida law by making it a felony
to gain access to a rental property using forged documents or
a false identity. The legislation also provides landlords with a
more efficient process for removing individuals who obtained
possession of a property through fraud.

The new law takes effect October 1, 2026, building upon
previous legislative efforts to protect residential,
commercial, and vacation rental property owners from
fraudulent occupancy.

More Support for Florida Homebuyers
Housing affordability remained a major priority during the

2026 budget process.

18 - October 2026

The state’s Hometown Heroes Housing Program received

an additional $50 million. The program helps eligible
working Floridians overcome one of the biggest barriers to
homeownership by providing assistance with down payments
and closing costs.

Lawmakers also allocated $236.5 million to Florida’s state and
local affordable housing programs. Of that funding, $165.7
million is directed to the State Housing Initiatives Partnership,
or SHIP, which supports programs including down payment
and closing cost assistance. Another $70.8 million is directed
to the State Apartment Incentive Loan program to support
affordable rental housing development.

In a market where affordability continues to influence the
decisions of both buyers and sellers, these investments can help
create additional pathways to housing for Florida residents.

Helping Floridians Protect Their Homes

Storm preparedness remains especially important in
Southwest Florida, and the 2026 budget maintained
significant funding for programs designed to make homes and
condominiums more resilient.

Approximately $405 million in unused funding from the
previous budget was carried forward for the My Safe Florida
Home and My Safe Florida Condominium programs. This
includes approximately $378 million for My Safe Florida Home
and $27 million for My Safe Florida Condominium.

These programs help eligible property owners strengthen
their homes against storms through improvements such as
wind mitigation upgrades, while potentially helping reduce
insurance costs.

For a region that understands the effects of major hurricanes
firsthand, investments in resilient housing can have a direct
impact on homeowners, communities, and the long-term
health of the real estate market.

Major Investment in Florida’s Waterways

Another major victory with significant implications for
Southwest Florida was continued investment in water quality
and environmental restoration.

The state budget provides more than $1.7 billion across a
variety of environmental initiatives, including $665 million
for Everglades restoration, $396 million for targeted water
quality improvements, $64 million for beach renourishment,
$50 million for springs restoration, and $23 million to combat
harmful algal bloom:s.

Clean water is not simply an environmental issue in Southwest
Florida. It is closely connected to tourism, quality of life,
property values, and the long-term economic health of our
coastal communities. Continued investment in water quality
therefore represents an investment in the future of our region
as a whole.

Reducing Risk for REALTORS®

Lawmakers also approved changes designed to help buyers
better understand how property taxes could change following
a real estate transaction.

Beginning February 1, 2027, public facing online property
listing platforms and websites will be required to provide
prospective purchasers with access to estimated property tax
information. Importantly for real estate professionals, the
legislation protects licensees and other information providers
from liability for the accuracy of those estimates.

Florida Realtors also successfully worked with lawmakers to
remove a proposed septic system disclosure from House Bill
1417. While intended to provide consumers with additional
information, the original language was considered confusing
and difficult to implement. Removing the provision allows
stakeholders additional time to develop a disclosure process
that provides meaningful information without unnecessarily
increasing transaction complexity or litigation risk.

Advocacy in Action

The 2026 legislative session provides another reminder
that advocacy is an important part of the REALTOR®
organization’s work.

Many legislative victories are not immediately visible in a
transaction. Sometimes success means securing millions

of dollars for housing programs. Sometimes it means
strengthening property rights or investing in water quality.
Other times, success means preventing legislation that could
create unnecessary burdens for REALTORS®, businesses, or
property owners.

Together, the accomplishments of the 2026 session demonstrate
the impact a unified REALTOR® voice can have in Tallahassee.

For REALTORS® in Southwest Florida, these issues are

closely connected to the communities we serve every day.
Protecting private property rights, expanding homeownership
opportunities, strengthening Florida homes, and preserving
the natural resources that make our region such a desirable
place to live are not simply legislative priorities. They are
investments in the future of Florida real estate.

Information for this article was sourced from the Florida
Realtors® 2026 Legislative Final Report.

%) RPCRA
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KEEP YOUR LISTINGS HOT
YOUR BUYERS COOL

E Local, Family Owned

[V Trusted Service Technicians
E" We Arrive In Hours Not Days 239.694.4849

ROCKET
COOLING
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FROM CONTRACT TO CLOSING, WE'VE GOT YOU.

ORE THAN .
CLOSINGS,

Because your clients deserve the right partner

If your walls
could talk

they’d tell yo
to talk to us.

Easy Title & Escrow LLC

Elianne Onoz
Lic Title Agent & Director of
Business Development

Elianne@Easytitleandescrow.com

Because the fine print
isn’t always fine.

Having somebody by your side to guide you through Direct: (239) 628-0137

the home-buying or home-selling process is essential.
Buying a home is one of the largest financial
investments most people will make in their lifetime.
Fulfilling the American dream of homeownership is a
complex process and a huge undertaking.

TAX LAWS ARE
COMPLICATED

Tiheresis no such thing-as'a simple tax'return.

You don't have to be a taxeexperts TTHAT'S OUR JOB!

We are agents who are REALTORS®

and we are, “Right by you.”

REALTORS?® help you navigate a tough market and
guide you in making smart, informed decisions. When
you use a REALTOR?®, you’re not just getting any real
estate agent. You're getting the expertise &
dedication of someone just as invested in your
family's future as you are.

Learn more about all the ways using a REALTOR® can help you
make your home-buying dream a reality.

(239) 345-2190
ccgcpas.com

1016 Collier Center Way, Suite 205
Naples, FL 34110
info@ccgcpas.com : .

Certified Public Accountants

@RPCRA

ROYAL PALM COAST REALTOR" ASSOCIATION

@ www.rpcra.org ¥, 239-936-3537

F‘EALTOR'
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FEATURED AGENT

RICH IN
WHAT
MATTERS

BY JESS WELLAR
PHOTOS BY
LACASATOUR

“1 would tell my younger self to
take the plunge into real estate
much earlier,” Jennifer Paulke
reflects. “I've never worked harder
or experienced more stress than |
do as a real estate agent, but it's
also by far the most satisfying.”

For Jennifer, the irony is that real estate
was never a sudden career change or
unexpected discovery. It was an idea
she carried with her for more than two
decades before finally deciding to trust
herself enough to go for it. A dozen
years later, the Fort Myers Realtor with
CornerStone Coastal Properties has built
a thriving business, closing just over
$15 million on 26 sales last year alone,
fueled largely by repeat clients and
referrals while remaining grounded in
the values that drew her to the industry
in the first place.

Taking The Chance
Originally from a small town in
Michigan’s lower peninsula, Jennifer

earned both a business degree and
a master’s degree in counseling
from Cornerstone University before
building a diverse professional
background. Her resume includes
temporary staffing, luxury property
management, and nearly a decade
in higher education administration
at Central Michigan University and
Florida Gulf Coast University after
relocating to Florida in 2004.

Although real estate interested her

as early as her twenties, Jennifer
repeatedly found reasons to postpone

it. First, she wasn’t sure she wanted to
commit to the schedule required of a
Realtor. Later, she met with a broker
who painted an intimidating picture of
startup costs, marketing expenses, and
months without income. Each time, she
convinced herself the timing wasn’t right.

“Eventually, in my 40’s, I decided it was
now or never, and I was going to take a
chance on myself,” Jennifer recounts. “I

wanted a career that better aligned with
my personality and strengths. Although
it was uncomfortable to leave the
stability of my former job, I felt called to
something more personally meaningful
and dynamic.”

When she finally entered the business in
2014, much of it felt surprisingly natural.
Years spent managing employees,
resolving conflicts with confidence,

and overseeing a luxury apartment
community had quietly prepared her for
the realities of being a Realtor.

“I had intuition and common sense

as well as an understanding of the
fundamentals,” she affirms. “There was
still a lot to learn with the paperwork of
course, but it just felt natural working
with people.”

Jennifer also credits Brandy Huyskens,
a licensed office manager she worked
with at the end of her rookie year, with
helping accelerate her learning curve.

Fort Myers Real Producers - 23



| SPENT A LOT OF TIME IN
THE OFFICE LEARNING AS
MUCH AS | COULD.”

“I spent a lot of time in the office learning
as much as I could,” Jennifer recalls of
those early years. “Brandy was always
extremely helpful and supportive.”

No Pressure

Over the years, Jennifer has built a
reputation around something rather
rare in any sales-driven profession: a
complete lack of interest in pressuring
people. She believes clients deserve
information, guidance, and honest
feedback instead of manipulation.

“I care deeply about doing the right
thing and serving my clients well,”
Jennifer emphasizes. “My top priority is
ensuring my clients make decisions they
are happy with.”

That ethos shapes every contract
she handles. Rather than pushing
clients toward decisions that benefit
her, Jennifer sees herself as an
advocate whose responsibility is
helping people navigate one of life’s
largest financial and emotional
decisions with confidence.

“I want to be their informant and
facilitator as well, empowering them to
make wise decisions and achieve their
real estate goals,” she elaborates.

Clients consistently respond to that
non-pushy approach. Jennifer says
professionalism and honesty are the
qualities she hears about most often after
a deal closes, and those relationships
continue to fuel her business.

Roughly 75 percent of her business
last year came from repeat clients and
referrals, a reflection of trust earned
over slick sales tactics.

Grounded Perspective

Like anyone who has spent decades
navigating life and business, Jennifer
has faced her share of obstacles. Some
were relational, some financial, and
some professional. What has remained
constant throughout those seasons

has been her devout faith and the
perspective it provides.

“I overcame all those challenges by
trusting God — not always for an easy
resolution — but for strength to move
forward and peace to know that better
days were ahead,” Jennifer shares.

A grounded outlook continues to
influence both her personal life and
her business today. While real estate
can be filled with drama, uncertainty,
and emotions running high, Jennifer
believes her faith allows her to stay
focused on what truly matters rather
than becoming consumed by things
outside her control.

That perspective has also shaped how
she defines success. Rather than chase
bigger production numbers, Jennifer
measures success differently: meeting
financial responsibilities, serving
clients well, maintaining balance, and
living generously. Genuine connections,
she points out, will always matter more
than possessions.

“My purpose in life is relationships and
having a positive influence on those

around me,” she elaborates. “Those are
the things that truly fuel and fulfill me.”

Beyond Blessed

On the homefront, Jennifer and her
husband, Rick recently celebrated 16
years of marriage. Rick also holds a
real estate license and occasionally
helps when scheduling conflicts arise.
Together they enjoy spending time with
their two daughters’ families, who both
live locally, their Golden Retriever, Tater,
who is “a big, lovable baby” and one
“very sassy” cat named Daisy.

Jennifer speaks fondly of the
adventures she shares with Rick.
Whether they are setting sail on a
cruise, or escaping to Michigan during
the summer, travel has become one

of their favorite ways to recharge and
spend quality time together. This year,
they are particularly excited about an
Alaska cruise with a group of friends,
along with their annual trip back to her
home state to reconnect with family
and enjoy the shores of Lake Michigan.
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Nothing compares to the simple
pleasure of walking the beach in
Michigan in search of unique stones.
Jennifer laughs that she enjoys the
thrill of the hunt almost as much as

she enjoys helping clients find the right
property. She also has a creative side,
occasionally dabbling in craft projects
that are more therapeutic than they are
beautiful. She also enjoys finding local,
off-the-beaten path restaurants, golfing,
and cheering on her beloved (if not
beleaguered) Detroit Tigers.

“We are also blessed with wonderful
friends who are easygoing, laugh often,
and are incredibly supportive,” Jennifer
adds with a smile.

She and Rick are deeply involved at
Crosspoint Christian Church in Cape
Coral, where they serve on the Guest
Services team and lead a Life Group.
Additionally, Jennifer volunteers as a
neighborhood block captain, helping
welcome newcomers and ease their
transition into the community.

Looking ahead, Jennifer remains
refreshingly content with the life she
has built. While she is open to growing
her business and potentially adding

a team member if the right person
comes along, she has little interest in
scaling simply for the sake of growth.
Her priorities remain unchanged:
serve clients exceptionally well, invest
in relationships, live generously, and
trust that the right opportunities will
continue to present themselves.

“I am already blessed beyond measure,”
Jennifer concludes. “I don’t know what
the future holds, but I know who holds
it. As much as I can plan how things
should go, I can’t control most things, so
I would much rather seek to honor God
and let Him direct my path.” ®

| AM ALREADY
BLESSED BEYOND
MEASURE.”

MEET
MIKE

SCHWARTZ

Mike is a great guy who actually cares about his clients. He knows
how to get the right loan for YOU! Highly recommended. He also
knows about the programs in Florida that you may qualify for. He
will tell you what's going to work and what will probably not work
for you. Love working with him! He helps make the dream happen!

- Grace
Branch Manager

G u I l d CELL: 848.218.0335

m O r t g a g e OFFICE: 239.970.6624

mortgagemikeflorida.com
OWN WHAT MATTERS NMLS 230779

Guild Mortgage Company; Equal Housing Opportunity; Company NMLS #3274 (www.nmlsconsumeraccess.org). For more licensing information,
please visit www.guildmortgage.com/licensing. Guild Mortgage is not affiliated with SWFL Real Producers or any other featured company.

LET'S CONNECT TODAY!
Mike Schwartz
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You work weekends.
Sam works weekends.

Real estate doesn’t follow a 9-5. Deals move nights,
weekends, and whenever your clients need answers.

That is why Sam Saad is there—24/7/365—by call, text,
or email.

Because responsiveness isn't optional.
It's how agents win.

LAW OFFICE OF

SAM J. SAAD 111

REAL ESTATE | BUSINESS | LITIGATION

Title & Escrow
Quick. Accurate. Closings.

Call or text Sam directly at 239-784-5556 or visit SaadLegal.com or ParadiseCoastTitle.com
Proudly serving Naples, Marco Island, Bonita Springs, Estero, Fort Myers and Cape Coral
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From left to right: Amber Wood, Lina Holloway, Tracy Henry, Kelly Craycraft, Cathy Mann-Seiple, Amanda Wilkins, Theresa Stramel

“] find it most fulfilling

to help agents succeed,”
Kelly Craycraft shares.
“When | can be a trusted
resource that makes their
job easier and contributes
to their business’s growth,
it’s rewarding because
we both succeed.”

Growing up in the family
business has a way of
shaping perspective. For
Kelly, title insurance was a
familiar part of the family
conversation long before she
officially joined the company
nearly 25 years ago.

As the owner and president
of LandSel Title, she
continues building on

the foundation her father
established more than three
decades ago while guiding a
family-owned company that
has earned a reputation for
uncompromising integrity
and exceptional service.

With offices in both Ohio
and Southwest Florida,
and a nationwide network
of closing professionals,
LandSel Title continues
expanding its reach

while maintaining the
personal touch it has
become known for.

A Solid Foundation
Founded in 1992 by Kelly’s
father, Randall Craycraft,
LandSel Title has always
been rooted in family values.
Those same values naturally
influenced Kelly’s own path,
even though she initially

envisioned a different career.

After graduating from
Louisiana State University
with a bachelor’s degree
and a minor in Business
Administration while
competing on a full tennis
scholarship, Kelly began her
professional career selling
advertising. Eventually,

however, the opportunity
to join her father in the
business proved too
meaningful to pass up.

Rather than stepping into a
leadership role immediately,
she learned every aspect

of the industry from the
ground up. Kelly answered
phones, ordered payoffs,
prepared closing documents,
conducted closings, earned
her title agent license, and
eventually moved into sales
and marketing, where she
consistently became one of
the company’s top producers
while later leading multiple
sales and operational teams.

“As a kid our family
vacationed in the Southwest
Florida area every year

and eventually purchased
property, which led to

our footprint for LandSel
growing in the local market,”
Kelly explains.

That connection eventually
became even stronger.

In 2022, Kelly purchased
LandSel Title from her
father, continuing the
family’s legacy while
beginning a new chapter

of her own. Today, the
tradition carries into a third
generation as her oldest son,
Braden, recently joined the
company’s sales team.

“It has been neat to see the
family succession continue,”
she adds with a smile.

More Than A Closing
Although LandSel Title has
grown considerably over the
past 34 years, Kelly believes
the company’s greatest
strength are the people
behind those transactions.
Across the organization’s 48
employees, everyone shares
the same devotion to treating
customers like family rather
than files.
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“What stands out to me
about LandSel Title is the
emphasis on building trust
through excellent service,”
Kelly elaborates.

“Amanda Wilkins, our
Florida operations manager,
and Lina Holloway, our
branch manager of our Fort
Myers office along with
every member of our team
have the highest standards
when it comes to customer
service which shines through
in every transaction,” she
continues. “Our teams
market knowledge and
customer service skills
always leave clients
impressed and everyone
walking away feeling
special with their questions
answered every time.”

Beyond accurate paperwork
and timely closings, Kelly
believes buying or selling
real estate represents one
of life’s biggest milestones,
and every client deserves

to feel informed and

cared for throughout the
daunting endeavor.

“Our company really values
clear communication,
attention to detail, and
treating every client

with professionalism,”

she emphasizes. “Your
transaction is more than
paperwork to us, it’s a
milestone — and we treat it
that way. That’s why we have
a 4.9 Google Star rating.”

A True Business Partner
For Kelly, a successful
closing is only part of the
relationship. She wants
Realtors to view LandSel
Title as an extension of
their own business and a
proactive partner that helps
solve problems to create a
better experience for clients.

“When agents work with
us, they can trust that we’ll
protect their transaction
while providing exceptional
service from contract to
closing,” she affirms.

That partnership recently
expanded even further with
the launch of LandSel Growth
Services, a personalized
business development program
designed specifically for real
estate agents and lenders.

Rather than focusing solely
on title work, the initiative
provides strategic marketing
support, relationship-building
tools, and customized

growth plans that help
Realtors strengthen their
businesses long after the
closing is complete.

“This program is tailored
specifically to individual
agents,” Kelly offers. “I
would encourage agents

to contact me to set up a
consultation to create a
personalized growth plan.”

Kelly also takes great pride in
the company’s involvement
within the Southwest Florida
real estate community.

This September marks the
fifth annual Inspired event,
which recognizes the Top
100 Women Realtors in
Southwest Florida through
awards, education, and
inspirational speakers.

Additionally, LandSel Title
hosts a fun, annual client
appreciation BBQ and

DJ event each fall, giving
team members, clients,

and industry partners an
opportunity to “let their hair
down together” before the
busy season gets underway.

The Next Generation
Away from the office, Kelly’s
greatest joy comes from
spending time with the
people she loves most. She
and her fiancé, Jim, enjoy

traveling, staying active,
and creating new memories
with sons Braden and
Colten, while cheering them
on through life’s newest
adventures. A trip to the
Bahamas is next on the
family’s calendar, but many
of their favorite moments
are the simple ones spent
together over family dinners
or at Colten’s soccer matches.

Their home is filled with
plenty of energy thanks to
Murphy, an Irish Doodle;
Melbourne, an Australian
Shepherd; and Piper, a Mini
Hippo, three four-legged
family members who, as
Kelly says, bring just as much
love as they do excitement.

As LandSel Title continues
expanding its presence
throughout Florida while
growing market share
through new programs and

experienced team members,
Kelly remains excited about
what’s on the horizon. She
believes the investments the
company is making today
will position both LandSel
Title and its clients for long-
term success as the market
continues to rebound.

“Even with all the advances,
I believe experienced
professionals will remain
essential because title

work requires judgment,
problem-solving, and
building trust with clients
and agents,” Kelly concludes.
“Technology will enhance
the customer experience, but
it won’t replace the value of
knowledgeable people.” ®

LANDSEL

TITLE AGENCY, INC.

To learn more
about LandSel
Title, visit
www.landsel.
com, email
kcraycraft@
landsel.com, or
call 614-226-

6751. Kelly
would be happy
to connect you
with the right
team member to
schedule an in-
person visit.
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Let Us Bring it to Life |

Ele\}ate your client offerings with fast, on-budget renovations. Whether
prepping for market or renovating to stay, we handle design, construction,
and financing for a seamless process.

A COOLLISTING SELLS FASTER
- &

The Smart Way
to Sell >

Maximize your client’s returns with
turnkey renovations that help homes
sell for more, faster.

Profit

AS-IS PRICE

$775K

RENO. COST

$46.8K

v 3 Week Renovation With 43+ years of experience in Southwest Florida, we keep homes move-in
v Kitchen | Bathroom ready with expert AC repairs, maintenance, and replacements—so your
buyers feel comfortable from the moment they walk in.

George HALE (239) 747-6549 * acprosnow.com

Your Southwest Florida Renovation Expert

(239) 880-2992 | george@renovationsells.com

Because no one falls in love with a home that feels like a sauna
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JAMES BOYER’S future in real estate seemed

almost inevitable; long before he was closing millions

in luxury sales on one of Naples’ top-producing
teams, he was wholesaling his first property as a
teenager and rolling up his sleeves.

“I'm not a second or third generational Realtor,

I came from a small town outside Dayton, Ohio,
shoveling manure on our family’s farm every day,”
James recalls. “Nothing‘s been handed to me and I'm
fine with that because hard work builds character
and something that will last.”

Six years after arriving in Southwest Florida with
little more than a willingness to outwork everyone
around him, Naples has become one of the market’s
most respected Realtors, earning Century 21’s 30
Under 30 recognition in 2024 and ranking among
SWEFL’s Top 100 Realtors in 2025. He continues to
grow his business year over year and is now a
Member of the Founding Team of Naples Concierge
Group | SERHANT. Naples.

Farm Kid to Florida

James grew up in rural Ohio, one of eight
children in a farming family. His father taught
history at the local high school while his mother
dedicated herself to raising their brood. But
everything changed when James’ father passed
away in a farm accident. At just 13 years old,

he suddenly found himself taking on greater

BY JESS WELLAR
PHOTOS BY MICHELLE REED

responsibility at home, a moment he still points
to as one of the defining experiences of his life.

“What started then and continues to drive me today
was seeing my mom and the people I love suffer and
not have the things they needed,” James shares. “It
continues to push me to build a life and a legacy that
provides and takes care of the people I love.”

Real estate entered the picture not long afterward.

At just 16, James connected his brother with a top-
producing local agent through his church. When that
introduction resulted in a sale, the agent handed James
a referral check that changed his stance on college.

“That check was more money than I had ever seen
in my life,” James grins. “Real estate had always
intrigued me, but that moment sparked something
new in me and shifted my mindset.”

After high school, James wholesaled properties in the
Chicago area for several years, and spent time as a
part-time banker with a National Bank. But by 2019,
he was ready for a bigger opportunity as he watched
countless cohorts get passed by for promotions while
realizing he was getting paid the same amount at

the bank as the worst employee. He had grown tired
of the cold weather as well, and began researching
various market opportunities in Texas, California,
and Florida before deciding on SWFL during a visit to
attend a church conference.
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James sold nearly everything he owned,
packed his car, and drove 17 hours south to
Estero. Within weeks, he was pursuing his
real estate license and preparing to start
over in a completely unfamiliar market.

“I was 23 years old and knew I could go all in and
fail and still pick myself up,” he affirms. “So that’s
what I did.”

What sparked all of this? A 30-second podcast clip of
Gary Vee on the Joe Rogan podcast.

“Gary said, ‘If you’re in your 20s and you’re not going
100% in on something, you're an idiot; you could
completely fail and move back in with your parents
or find a buddies couch to crash on to get back on
your feet,” James recalls.

Relationships That Last
Today, James is a key member of the Naples
Concierge Group, SERHANT. Naples’ Founding Team,

led by Matt and Megan Chionis, who are
consistently ranked among the top percent of Naples
agents each year.

According to the Chionis, “We are incredibly proud to
be partnered with James. He represents the highest
standard of service, integrity, and client advocacy,
qualities that are at the core of our brand. His
commitment to excellence, tireless work ethic, and
genuine passion for helping people make him not
only a tremendous asset to our team, but a trusted
resource for his clients and community.”

Despite the impressive numbers, James has built
his business around something more meaningful:
staying connected long after the closing.

“What sets me apart from other Realtors is

my dedication to the client, not just during the
transaction but beyond,” James elaborates. “To
this day, my very first client still gets birthday gifts,
anniversary gifts, and Christmas cards.”

| FOLLOW UP WITH EVERYONE
AND ANYONE WHILE BEING

TRA
ACROSS THE BOARD.”

That long-term vision often means putting
relationships ahead of commissions. James says he
has advised clients more than once to walk away
from properties when he believed the purchase was
not in their best interest, even when it meant losing
a deal.

His emphasis on communication has become
another hallmark of his business. In an industry
where many agents struggle with consistency, James
views responsiveness as one of the simplest ways to
stand out.

“I follow up with everyone and anyone while being
transparent across the board,” he offers. “Last year

almost 30% of my business was from referrals and I
know that is from simply following up.”

That approach has earned him a reputation for
professionalism even during difficult transactions,
something clients frequently mention after getting
their keys.

“In addition to my communication, clients appreciate
my honesty and my professionalism,” James affirms.
“When real estate deals blow up, you can get cussed
out very quickly by another agent; but having all
three of those things in your corner helps.”

Faith Over Fear

Ask James about the secret behind his success and he
won’t expound on his branding or lead generation.
Instead, the conversation quickly turns to his

faith. Over the past several years, his perspective

has shifted dramatically and he now sees both his
personal life and business through a different lens.

“There was a time when I relied on myself, but
now I rely on God and it takes a lot of stress off my
shoulders,” he notes. “Now I give God all the glory.”

Faith influences everything from how he structures
his priorities to how he measures achievement.




| STRONGLY BELIEVE BY BEING

A BLESSING TO THOSE AROUND
YOU, MYSELF AND MY BUSINESS
GETS BLESSED | =N FOLD.”
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Sundays are reserved for church and family
whenever possible, and he and his wife Camila
regularly volunteer and donate to support children
in need both locally and internationally. James

has also volunteered his time speaking at local
entrepreneurial events, sharing lessons learned
through his life.

“First and foremost is my relationship with God, then
family and work,” he adds. “So many times I pray for
something and then my phone rings and it might not
even make sense how a client found my listing, but I
know it came from Above.”

Building The Legacy

At home, James and Camila recently celebrated

their first wedding anniversary and are raising their
four-year-old son Josue, whose love of Spider-Man
and anything involving water keeps life entertaining.
Their family also includes Dexter, a six-year-

old German Shepherd, and Luna, an energetic
Pomeranian pup.

“We love the sun and the beach,” James grins. “When
many people complain about our hot summers, we
soak it up!”

When he is not working, James enjoys pickleball,
cars, and spending time with Camila’s large Bolivian
family, whose gatherings regularly turn into all-day
celebrations filled with food, laughter, and plenty of
barbecue leftovers.

Looking ahead, James is certainly not afraid to swing
for the fence. He hopes to become the number one
agent in Florida while beginning the process of
building his own team next year.

“T'll be looking for buyer’s agents since the majority
of what I do now is the listing side,” he points out,
“and with the marketing exposure from my social
media, I get a bunch of buyers that reach out wanting
to look at property.”

He and Camila also hope to purchase some land,
build a family compound with a guest house, add
rental properties to their portfolio, and continue
growing their family.

“I strongly believe by being a blessing to those
around you, myself and my business gets blessed
tenfold,” James concludes. “What I have built here
has taken an incredible amount of risk, long hours,
sweat and tears to get where I'm at, and I'm nowhere
close to being finished.”

Mcdrano & Cail

Fall Into

Better Financials.

Clean books. Clear numbers.
Smarter decisions for your
real estate business.

Why Work With Us?

Female Owned and Operated
Always On-Call & Always On-Time
White-Glove Bookkeeping Support
Nosotros Hablamos Espanol

Scan to EW
Schedule Your
Free Discovery

Call and Get

239.610.5056
medranoandcail.com

Follow Us ﬂ
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WHEN THE BUYERIDOESN'T |
FIT THE TRADITIONAL BOX...=
Their Mortgage Shouldn't

Have To Either.

Just because a buyer doesn't qualify for traditional home financing doesn't always
mean the transaction is over.

Many buyers who are self-employed, receive 1098 income, own a business, or have
non-traditional income may still have financing options through Non-QM mortgage
programs.

Ask About Our:

(W Bank Statement Loans @& Asset Utilization Loans

(@ DSCR Loans @ Alternative Income Mortgage Programs

Before that deal falls apart and your buyer walks away, let's explore every available option.
One conversation could help uncover additional financing solutions for eligible borrowers.

Save More Deals. Close More Transactions. Earn More Referrals.

FirstSource
Title | FLoriDA

WE PUT YOU FIRST, IT'S IN QUR TITLE.

J Specialists in large, complex commercial

transactions, including multi-state and
multi-property deals across the U.S.

Best Practices compliant with enhanced
regulatory, IT, and cybersecurity
standards that meet and exceed lender
and underwriter expectations.

Over 150 years of combined team
experience across paralegals and
production management.

In-house legal counsel providing support
for underwriting, complex title issues, and
transaction guidance.

J Dedicated settlement department

handling closing coordination, funds
management, and post-closing matters.

Advanced technology including
e-recording, secure online banking,
centralized wire room, and robust
wire fraud prevention.

National title services with direct
licensing in 16 states, serving
leading law firms, developers, banks,
equity firms, and lenders nationwide.

Partnering with Closinglock to
provide enhanced security for every
transaction, protecting sensitive
information, securing wire transfers,
and helping prevent fraud for a
smooth, secure closing experience.
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Let’'s review your next buyer’s scenario today! - j
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EVENT RECAP

FORT MYERS REAL PRODUCERS AT

SIDNEY

August 27, 2026

Fort Myers Real Producers brought the
local real estate community together
for an unforgettable evening at the
beautiful Sidney & Berne Davis Art
Center. It was a night to step away from
the day-to-day, connect with fellow
Realtors and Preferred Partners, and
enjoy the community that makes Fort
Mpyers Real Producers so special. Great
food, drinks, entertainment, and plenty
of laughs made for an evening that was
all about the people.

We’re incredibly grateful to our
event sponsors who helped make the
event possible:

* Headline Sponsor: Maxwell
Mortgage Team

* Bar Sponsors: Easy Mortgage LLC
and Chapman Insurance Group

* Food Sponsor: Housemaster

* Photobooth Sponsor: State
Insurance USA

* Entertainment Sponsor: Nash
Insurance & Associates

* Valet Sponsor: LandSel Title
Agency, Inc.

* High Top Sponsors:
Diligent Management Group, Paradise
Coast Title & Escrow, and Easy Title
and Escrow

Thank you to everyone who came out
and made the evening such a success.
Your continued support and enthusiasm
are what make these events so special.

And we’re not done yet — we’ll see
you at the 3rd Annual Real Producers
Awards Gala!

Get ready to celebrate the incredible
Realtors who continue to raise the bar in

our community.

44 . October 2026
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&U From Contact to Contract

%

ALLIN WE'RE ALL IN

Property Management, LLC.

When Partnering with us

First Class Customer Service | Endless Resources Under One Umbrella

Unparalleled Attention To Detail | Responsive, Friendly Interaction with our Team of Professionals

What Sets Us apart ?

Discover the ALL IN Property Management Difference

In addition to our Core Property Management Services,
we also offer:

Ly Complete Design, Furnishing & Staging Services byour In-House Design Team
Ly A Trusted Local Network of Vendors, Contractors & Preferred Partners

Ly Home Concierge Services - Comprehensive Visits Offered Between Guests

Ly Stellar Reputation, Effective Marketing Strategies & Proven Results

Ly Setup and Installation of Smart Home Automation Services

DALI MIHAJLOVIC
0wner LEARN MORE
ABOUT OUR

239-451-3066 PARTNERSHIP =\
dali@allinpmfl.com opTions [m]}:

WOODS - WEIDENMILLER
MICHETTI- RUDNICK

Michael Michetti « Joshua Rudnick ¢ James “Jay” Caudill ¢« Samuel Colburn ¢ Brian Cordero

Big Firm Quality,
Small Town Service.

é. A Personal Approach to Real Estate Law

239.325.4070 | lawfirmnaples.com

Offices in Naples, Downtown Naples and Bonita Springs/Estero

Woods, Weidenmiller, Michetti & Rudnick, LLP a Florida Professional Limited Liability Partnership

The hiring of a lawyer is an
important decision that should
not be based solely on
advertisements. Before you
decide to hire an attorney
be sure to request free
written information about
qualifications and experience.
Rule4-7.2(d).
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SCM ROOFING is a GAF MasterElite Roofing Contractor
'HOME | FLOOD AND PRIVATE FLOOD | INVESTMENT PROPERTIES

AFIS

RVING SWFL

By focusing on roofing we are able to offer a
competitive price, exceptional customer service
and outstanding quality!

Free consultations

Our GAF lifetime roof system includes a 25 year
workmanship warranty.

Locally owned and operated with 30+ years of
combined experience.

Veterans, Active Duty Military, First Responders
andTeachers Discounts.

"SCM Roofing was amazing and much faster than the
others | called.. " -Wesley Chapel Homeowner

"Professional. Quick & Easy. Would definitely use again." 855_SCM'ROOF
-Tampa Homeowner scmroofingfl.com

"Very Professional. Knowledgeable guys and zero trash Licensed Florida Contractor #CCC1331132
was left behind!." -Tampa Homeowner

GOODWIN LAW, P.A. GET TITLE COMPANY RATES
Real Estate * Probate * Wills & Trusts & EXPE RT G“IDANCE

Serving Florida with offices in Naples and Palm Beach

GOODWIN LAW, A
Judgment. { oun el irssgrn)

T
safllll} }LU ”JL |

Partner With Us for All
GLPA.LAW | (239) 207-3403 | 9955 TAMIAMI TRAIL N, SUITE 4, NAPLES, FL 34108

Your Client's Transactions
j:?::::: . II : Florida’s Premier Law Firm focused on Real Estate Transactions, Estate Planning, and Estate Administration. E &l;l E ‘- CHAPMAN duto 0 ”ers
¥ Martindale-Hubbell ¥ e
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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Proudly Serving the
Real Estate Community
for Over 30 Years

RESIDENTIAL | REFINANCE | COMMERCIAL | LAND DEVELOPMENT | AGRICULTURAL

KELLY CRAYCRAFT
OWNER/CED
KCRAYCRAFTELANDSEL COM

MIKE BOSTROM
VICE PRESIDEMNT
MEBOSTROMSLANDSELCOM

TRACY HENRY
CAPE CORAL
VP OF MARKETING
TRACY@LANDSEL COM
2398509532

CATHY MAMNMN-SEIPLE
FORT MYERS
UNT MANAGER
ANDSEL COM
2397705251

SWEL

CAPE CORAL « 239.205.6373 |

FORT MYERS -

LINA HOLLOWAY
FORT MYERS BRANCH MANACGER
LHOLLOWAY@LANDSEL.COM

AMANDA WILKINS
DRPERATIOMNS MANAGER
AWILKINSRLANDSEL COM
23 0535335

239.214.7009 | LANDSEL.COM



