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Modern Techniques with a Classic Approach

20+ Years of Experience
GAF Certified Contractor
Lifetime Warranty
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WHERE YOUR LISTING

LEVEL UP

Personalized Service

High-Quality Materials
Expert Craftsmanship
Timely Completion

NEW LEVEL

803.546.6631 « NewLevelConstructionllc.com

The Loan Partner

Who Loves a |

Challenge.

With 11+ years of experience, Josh
provides strategic financing solutions that
help more deals reach the closing table.

» Zero Lender Fees on VA Loans
« Creative Solutions for Complex Loans
« Locally Owned & Operated

Josh
Tronco

Mortgage Banker

803.465.0388
jtronco@rfsmortgage.com

NMLS# 1377585

@ Resource Financial

EQUAL HOUSING
GPPORTUNITY

NMLS #1339801
NMLSconsumeraccess.org
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Delivering The Peace of Mind All Homebuyers Deserve
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

HOME IMPROVEMENT
Cola Town Construction
and Renovations

(803) 250-1534

Envision Interiors By Jordan
(641) 691-4303
envisioninteriorsbyjordan.com

Jost Homes & Renovations
(803) 600-6061
www.josthomes.com

New Level Construction
(803) 546-6631

Pulte Homes
(843) 353-5447
www.pultehomes.com

HOME INSPECTION
Integrity Property
Inspections, LLC
(803) 521-4816
integrityproperty
inspectionslic.com

Magnolia Inspection Co.
(864) 529-2924
magnoliainspections.com

Metro Home Inspections
(706) 825-1460
metroaugustainspection
services.com

HOME RESTORATION & REPAIR
American Home Shield

(864) 901-8802
ahs.com/realestate

Classic Roofing
(803) 590-7870
classicroofingsc.com

Davis Climate Control
(803) 359-6638
davisclimatecontrol.com

Delta Plumbing LLC
(803) 834-9483
deltaplumbinglic.com

Electric Connection LLC
(843) 494-8877
electricconnectionllc.com

Jaco Heating and Air
(803) 873-6432
jacohvac.com

INFIEENCED,

Olson Heating and Air
(839) 810-5350

Premiere Roofing
(803) 732-3322
roofteam.com

Rock The Top Resurfacing
(803) 998-2088
rockthetopresurfacing.com

Upgrade Construction & Design
(732) 731-9588

INSURANCE

Alexis Smith State Farm
(803) 760-2740
alexissmith.net

JUNK REMOVAL

Junk King Columbia, SC
(888) 888-5865
junk-king.com/locations/
columbia-sc

MORTGAGE

Assurance Mortgage
(803) 727-8049
assurancemortgage.
com/assurance_officers/
michele-rodgers/

Atlantic Bay Mortgage

- Mark Smith

(803) 920-8914
AtlanticBay.com/MarkSmith

Cross Country Mortgage-
Mark Niosi

(301) 919-6944
ccm.com/mark-niosi

First Citizens Bank

(803) 212-8089

bankers firstcitizens.com/
mortgage/sc/columbia/
ossie-rogers

Kevin Kuper- Guaranteed
Rate Affinity

(803) 361-8249
homeloansbykevin.com

Motto Mortgage Beyond
(803) 738-5676

Palmetto Mortgage
Group - Brian Prahl
(803) 727-1941
palmettomtg.com

P
We change the way your waler flows

SEAL EVERY DEAL

WITH NO PLUMBEBING SURPRISES

Reliable Plumbing that Protects Yo, Reputati,
\‘_ n

r.

33 Years of

Catch up to the world

your kids live in.

FREE ACCESS

Digital safety training  scan the QR code and use “SAFETY” at checkout for “\ \

f th le kid FREE access to this virtual course (a $90 value),
O tie Begplo Kids Keep Your Llstmgs Leak Free

turn to first available to you through the generosity of N2GIVES.
MEGAN AND ERIC STEVENS | DELTAPLUMBINGLLC.COM | 803-834-9483

INFLUENCED.ORG

INFIMENCED
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Preferred Partners

CONTINUED

Resource Financial

(803) 465-0388
resourcefinancialservices.com/
loan-officer/josh-tronco/

MOVING / STORAGE

Pro Help Moving and Storage
(803) 776-4357
prohelpmovers.com

Swamp Rabbit Moving

(864) 395-5373
swamprabbitmoving.com
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PEST CONTROL
Streamline

(803) 462-4951
streamline-sc.com

PROPERTY INSPECTIONS

NPI National Home Inspections
(803) 306-2413
npiweb.com/shadwell

REAL ESTATE ATTORNEY Wylie & Washburn, LLC

Blair Cato Pickren (803) 814-0015

Casterline, LLC wylieandwashburn.com

(864) 999-3576

blaircato.com REAL ESTATE EDUCATION
Real Estate School Of

Brent McGee Law South Carolina

(803) 739-0550 (803) 791-3800

brentmcgeelaw.com realestateschoolofsc.com

Law Offices of Bryan Caskey
(803) 708-3252
caskeylawoffice.com

Turning mortgage
expertise into
realtor success.

Knowledge Is Key

PARTNER WITH A LENDER WHO ELEVATES YOUR SERVICE.

Loan Originator with 25 Years of Experience.
To get to know me better, please call 301.919.6944

()
- o
E E] Mark E. Niosi cno&ggg&rgmv

Scan for my : ;
Bio & Unsolicited Equal Housing Opportunity.
Reviews! NMLS3029

Loan Originator/ Branch Manager
NMLS #216306

UPGRADE

CONSTRUCTION & DESIGN

HANDY SOLUTIONS FOR HOMES THRT SELL

Whether it’s repairs, renovations, or land clearing, we’re your all-in-one property improvement partner.

Let us handle your Real Estate Punch List!
Call Bob Today! 803.626.3503 | upgradeconstructionanddesign@gmail.com



Meet

The
Team

ESURFACING

Have an Idea?

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below to

Robert Smith Sierra Smith Amy Porter share with our

Co-Owner & Publisher Co- Owner & Publisher Director of

Advertising Sales sierra.smith@n2co.com Content/Relations Publisher.
robert.smith@realproducersmag.com 402-560-4555 amy.porter@n2co.com

843-560-6278

Jordan Wilson Sheena Summers Chelsea Marne
Director of Client Account Executive Photographer
Experiences, sheena.summers@n2co.com Chelsea Marne Photography
sc.ads@n2co.com 843-560-2681 chelseamarnephotography@gmail.com

724-289-6179

Lucas and Keke Kacie Woods
GVL Real Estate Productions Photographer
info@greenvillereal KWoods Photography
estateproductions.com kacierushton@gmail.com
864-528-7147 864-980-5784

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Affordable and
Transformations!

Save thousands compared
to replacement!

@ Fast turnaround with
beautiful results!

’ Less going in our landfills!

& Quality Satisfe

&) RockTheTopResurfacing.com A B803.998.2088
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HOUSING CENTER

Because Local Mafters

EXCITING NEWS FOR
REAL ESTATE AGENTS: FULL COMMISSION
PAID ON MANUFACTURED HOME SALES!

At 803 Housing Center, we're redefining what manufactured home living looks like—and
making it easier than ever for agents to confidently guide their buyers to affordable, high-
quality homeownership. Today's manufactured homes offer stunning designs, customizable
layouts, split floor plans ideal for multi-generational living, and upgraded finishes like
granite countertops, stainless steel appliances, overhead ducts, and smart home
technology. Even better? \We pay full commission to buyer's agents—no cutbacks, no
exceptions. Your clients win with unbeatable value, and you win with a strong commission
for your expertise.

Modern manufactured homes rival site-built construction in durability, style, and energy
efficiency. Built to HUD standards in a climate-controlled environment, these homes offer
consistent quality, weather resilience, and impressive eco-friendly features like upgraded
insulation and sustainable materials. With flexible placement options—private land or
community settings—and features like built-in porches, fireplaces, and designer cabinetry,
the homes at 803 Housing Center are the perfect fit for today's buyers.

Send your clients our way and experience firsthand how we're changing
the manufactured housing game—one beautifully built home at a time.

CONTACT:

LET'S WORK
TOGETHER!

803-463-8424

WWW.B03HOUSINGCENTER.COM
BO3HOUSINGCENTEReGMAIL.COM
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As we welcome October and the
beautiful change of season that comes
with it, we want to take a moment to say
thank you. We are incredibly grateful
to have you, our readers, as a continued
part of the Columbia Real Producers
community. Whether you have been
with us from the beginning or recently
discovered our publication, your
support and enthusiasm for celebrating
the Columbia real estate industry means
more than you know.

At the heart of every issue are the people
who make this industry so remarkable.
Real estate is about far more than
transactions and numbers. It is about
relationships, trust, perseverance, and
the lives that are impacted along the
way. This month’s featured professionals
each have a unique story, but they share
a common commitment to their clients,
their businesses, and the communities
they serve.

Our October Cover Feature, Terri
Horton with RE/MAX Summit, gives
us the opportunity to celebrate not only
her professional accomplishments,

but also the experiences, values, and

determination that have shaped her
journey. We are excited for you to get to
know the person behind the success.

We are also proud to recognize Andrea
Kelly with EXIT Realty Consultants
as our Top Producer Feature. Her
accomplishments reflect dedication,
consistency, and the trust she has

built with her clients throughout

her career. We are honored to

share her story and celebrate the

hard work behind her success.

Our Realtor on the Rise, Delia
Campbell with Keller Williams
Preferred, represents the exciting
future of our industry. Her journey is a
reminder that success is built through
persistence, learning, and a willingness
to continue growing. We look forward to
watching her career continue to unfold.

This month’s Partner Spotlight, New
Level Construction, highlights the
important role trusted business partners
play in the real estate community.
Strong partnerships help Realtors
provide exceptional experiences for
their clients, and we are grateful to

feature a company that understands the
importance of quality and relationships.

As you turn the pages of this issue,

we hope you will celebrate these
professionals and find inspiration in
their stories. Every accomplishment
represents countless hours of hard
work, challenges overcome, and people
who believed in the journey.

Most importantly, thank you for
continuing to read, support, and be
a part of Columbia Real Producers.
We are honored to tell your stories and
celebrate the incredible professionals
who make this industry—and this
community—so special.

Here’s to a wonderful fall season and an
exciting final quarter of 2026!

|

Robert & Sierra Smith
Publishers of Columbia Real Producers

WYLIE & WASHBURN,

ATTORNEYS AT LAW

Kristen Washburn, Esq.
Managing Attorney

1601 Hampton Street
Columbia, SC 29201

615 S. Coit Street
Florence, SC 29501
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MetroAugustalnspectionServices.com

American Home Shield
is here for you.

We are here to support you and your clients’
every step of the way. Whether addressing your
clients’ home warranty needs or helping you
stay connected with clients, we want to make
your job easier.

We offer:

+ Plans that protect parts of systems and appliances
+ A network of independent Pros
* And Market Managers like me to help howewver | can

Contact me for more information.

Aneha Chenault

Market Manager
864.901.8802
aneha.chenault@ahs.com

American
Home Shield

T TRt B v iR SHE P B B R BV B BTk
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INSPECTIONS THAT EMPOWER YOUR CLIENTS, NOT OVERWHELM THEM.
— 120 day warranty with all services —

METRO

INSPECTION SERVICES

TR REAL PRODUCERS

WIN A
GIFT CARD

Bl
o

q- -1 Take our quick survey (it's just 1 minute) and you'll
E Ll T

be entered for a chance to win a $250 gift card.

NO PURCHASE NECESSARY. Open fo legal residents of the U.S. (excludin;]Arizona, Florida, New York, and Rhode Island), tge 18 or
older. Void where prohibited. Enrrn period begins 90/25 and ends 12/31/26 at 11:59 PM ET. Limit one amr6 per person. One (1)
winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winninghde&end
on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS
(collectively,"N2"), reserves the right to cancel, suspend, or modify the promofion if technical or other issues prevent it from running as
plnnnet‘, By emerinq, participants agree to release and hold N2 harmless from any claims urising out of pnnici?nﬁon N2is not
responsible for technical errors or issues beyond ifs control. These rules are governed by the laws of Texas.

CUSTOM HOME BUILDER
CRAFTED WITH EXPERTISE

H O ME S

25 YEARS QF E.HCELLEN_L;E

803.600.606! THUSTED FAMILY-OWNED: BUSINESS

JOSTHOMESCOM

S

e =

WE TAKE THE PAIN OUT OF YOUR MOVE!

(864) 643-2213
sales@swamprabbitmoving.com

BRENT L. MCGEE

LT TORMNEY -A

THE
WINNING
MOVE

From agent to attorney,

le) ),
3rent knows the moves that
protect your closing.

334 Old Chapin Rd, Lexington

brentmcgeelaw.com ¢ 803.739.0550

Columbia Real Producers - 17



For some people, success is measured
by numbers—the sales volume,

the awards, the milestones, or the
transactions closed. For Realtor

Delia Campbell with Keller Williams
Preferred, success is measured
differently. It is found in the tears of a
first-time homeowner receiving keys, in
the freedom to be present when family
needs her most, and in the ability to
turn unexpected life challenges into
opportunities to serve others.

18 - October 2026

Turning Life's

Detours Into a

Real Estate Jo

Delia’s journey into real estate was not
a carefully planned path. In many ways,

it was a road created by resilience, faith,

and a willingness to embrace change
when life took an unexpected turn.

Before becoming a Realtor, Delia
built a successful career helping
others as a Home Health Physical
Therapist Assistant. Her passion
for caring for people was evident
long before she entered the

real estate industry. However, a

traumatic work accident changed
the direction of her life and forced
her to reevaluate what came next.

“Transitioning to real estate gave me a
sense of control while allowing me to
serve the community,” Delia shares.

That transition became the beginning
of a new chapter—one where she could
continue helping people while creating
a career that aligned with her goals,
values, and vision for the future.

Delia was not new to the world of real
estate when she made the transition.
Her professional journey actually
began years earlier in 2005 when she
worked as a Loan Originator. After
several years in lending, she followed
a different passion into healthcare,
becoming a Physical Therapist
Assistant in 2010. When life presented
another unexpected opportunity for
change, she returned to the industry
she already knew and stepped into
her role as a Realtor in 2022.

66
EVERY

TRANSACTION
HAS A STORY.”

She began her real estate career at

a boutique firm as an individual

agent before joining Keller Williams
Preferred in 2023, where she continues
to build her business today.

Her decision to join Keller Williams
Preferred came after attending the
company’s Women’s Empowerment
Breakfast. Something about the message
that morning resonated deeply with her.

“I felt as if the speaker was speaking
directly to me,” Delia recalls. “I left
feeling inspired and determined to go all
in on growing my business.”

That moment became a catalyst. It
was the shift from simply working
in real estate to truly building

a business with purpose.

With the guidance of mentors and
coaches, including Productivity Coaches
Pat Andrews and Desmond Meade,
Delia learned to approach her business
with a new mindset.

“They played a pivotal role in shifting
my mindset to run my business like a
business,” she says.

Under their guidance, Delia grew her
closed volume from $3 million to $6
million, continuing to expand her
knowledge, refine her systems, and
strengthen the relationships that have
become the foundation of her success.
She has now reached an impressive $12
million in career volume, a testament
to her dedication and commitment to
her clients.

[ o=
p— - N
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Delia also credits her business coach,
Saundra Kandler, for helping her
develop strategies to attract clients

who align with her values while
strengthening referral partnerships and
creating intentional growth.

At the heart of Delia’s business is one
simple philosophy: relationships matter.

She believes a Realtor’s greatest
responsibility is not just helping
clients find a house—it is becoming
their trusted resource throughout the
entire process. Through relationships
with custom builders, other agents,
contractors, site agents, lenders,

and her personal sphere, Delia
works to provide opportunities her
clients may not discover through
traditional home searches.

“I strive to introduce my clients to
homes they will NOT find on home
search websites,” she explains. “I want
to be their ultimate resource.”

For Delia, every transaction carries a
story. One particular client experience
remains especially meaningful.

Columbia Real Producers - 19



One experience that remains especially
close to her heart involved the mother
of a former classmate, who had lost
her childhood home—the home she
inherited—in a devastating fire.
Feeling uncertain about whether
homeownership would ever again

be possible, she turned to Delia for
guidance. Through her knowledge and
connections, Delia introduced her to a
grant program that provided a $15,000
forgivable grant toward purchasing a
new home.

The moment her client realized
homeownership was once again within
reach became unforgettable.

M;'ﬁ' cc
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“We cried as she said over and over, ‘I
thought I would never be able to buy a
home,” Delia recalls.

Another experience reminded Delia
that real estate is about so much more
than buying and selling property—

it’s about changing lives. A first-time
home seller called her in tears after
closing, overwhelmed with gratitude for
what the sale had made possible. The
proceeds not only allowed the family

to purchase their next home, but also

to pay off all of their credit card debt,

take the family on a long-awaited dream

vacation, and begin building a stock
portfolio for their future.

i

WHEN LIFE DOESN'T
GO AS PLANNED,
SURROUND
YOURSELF WITH LOVE
AND POSITIVITY.”

1
e

For Delia, those moments are far more
rewarding than any sales statistic.

“Every transaction has a story,” she
says. “Being able to witness my clients’
tears of joy and knowing I've played a
small part in changing the trajectory
of their lives—that’s what truly pulls at
my heartstrings.”

While Delia has experienced
tremendous professional growth, her
journey has also taught her important
lessons about balance. One of her
greatest transformations has been
learning that success does not require
sacrificing everything else that matters.

“I’'ve had to overcome the idea
that I should work, miss family
events, and never take time off
for self-care,” she shares.

Today, Delia proudly considers herself
the “self-care queen.” She intentionally
blocks time each month for experiences
that allow her to recharge, because

she understands that caring for herself
allows her to better care for others.

That mindset has become even

more meaningful through personal
experiences. Since entering real estate,
Delia’s mother has undergone two
surgeries, and her son experienced an
appendix rupture that required multiple
hospital stays and surgery. Her career
gave her something invaluable—the
flexibility to step away and be present.

For Delia, that is the true definition
of success.

“Success is watching your dreams
become reality and having the freedom
to be present with family when they
need you the most,” she says.

That freedom recently allowed her to
experience a personal milestone that
may seem simple to some, but meant
everything to her. When her father
invited the family to meet him in Detroit
for Father’s Day weekend, Delia was
able to purchase a last-minute airline
ticket, fly out on a Saturday, and return
the next day.

For the first time, she had the freedom
to say yes.

“That may sound small for some, but
being able to take a weekend trip was a
dream and a goal that I can now place in
my ‘did that’ category,” she shares.

Looking ahead, Delia is passionate
about continuing to grow her real estate
investment portfolio while giving back
to the community through various
nonprofit organizations. Her faith
remains an important part of who she
is, and she continues to support Greater
St. Luke Baptist Church, where she has
been a member since first grade.

She also co-hosts a free monthly
networking event for women in business,
creating opportunities for connection,
encouragement, and growth.

Outside of real estate, Delia enjoys
dancing, romantic-comedy movies,
reading self-help books, attending water
parks, watching high school basketball,
and listening to sermons from Dr.

Dharius Daniels and Joel Osteen. She
treasures time with her son, Gamar,
who is pursuing Surgical Technology,

as well as her parents, Reginald and
Patricia, her siblings, and extended
family gatherings in Savannah, Georgia.

One of the most inspiring parts of
Delia’s story is something that cannot

be found on a résumé or online profile.
During her time as a volleyball athlete
at Benedict College, Delia became a
mother during her senior year. While
some encouraged her to leave school
and focus solely on raising her child, she
chose perseverance.

She graduated Cum laude.

That determination has followed her
throughout every chapter of her life.

Her advice to other Realtors is simple but
powerful: cherish relationships, protect
time with family, prioritize self-care,

and build a business that allows you to
choose the clients and opportunities that
align with your purpose.

“When life doesn’t go as planned,
surround yourself with love and
positivity,” Delia says. “The sun will
surely shine again.”

Ultimately, Delia hopes to be
remembered for one thing: making
people feel special.

“Because I believe everyone is,” she says.

And perhaps that is the greatest
measure of her success—not just the
homes she helps people buy, but the
lives she touches along the way.

Her favorite quote captures the heart of
who she is: “May the life | live and the
service | give, speak for me.”

For Delia Campbell, every person
matters. Every story matters. And every
opportunity to serve is a chance to
make someone feel seen, valued, and
cared for. ®

Do you want to be featured in an upcoming

issue of CRP? Email us at sierra.smith@n2co.
com to join the list.
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MAGNOLIA

INSPECTION CO.

We are a locally owned and operated
full service home inspection company.

We prioritize clear communication with your
clients, ensuring that the inspection process is
free of unnecessary stress. We offer
comprehensive, detailed, and easy-to-read
Home Inspection reports within 24 hours.

* Home Inspections

* CL100s

¢ HVAC Inspections

* Pre-Drywall Inspections

* Re-Inspections . | 864.529.7924
eanercioynsPectichs . jacob@Magnolialnspections.com
Magnolialnspections.com

Real Estate Law HEATING & AIR

Closings can be very STRESSFUL and FAST HVAC TURNAEOUNDS.
WORRIESOME! Having a o | ROVEN RES _'I's

knowledgeable and experienced
attorney on your side is CRUCIAL' ' '
Blake is the man!
TREY HARRELL is one ' I had a bunch of stuff |
of our REAL ESTATE ' T - needed done after
. inspections from the
] . | o T house | bought and
assist you with o1 he completed all of
; A them with no issues!
ensurlng. thét your ' [ | Definitely would use
transaction is SECURE A 3 him again and
and ACCURATELY recommend 10/10."

- R. Alexander
EXECUTED!

attorneys and can

Contact Us s . n

Cola Renovations Made Simple.

Tewn
e EXPERIENCES MADE EXCEPTIONAL.

ﬁria

e

[ ]
Trust is
At Cola Town Construction, we treat every client like family. No chasing

[ ]
volume. Just honest work, clear communication, and quality craftsmanship. not the Onl)/‘ thlng
Kitchen, Bath & Whole-Home Renovations | Decks | Porches °

we build well!

Fences | Handyman Services & More
Sellers Moize: 803.269.3095 | Lynn Moore: 803.552.7066 | Chris Moore: 803.387.3261

harrellmartinpeace.com & HVAC PARTNER? DUCTWORK | MINI SPLITS | TANKLESS WATER HEATERS

! \ \
803.345.3353 _— - T ) RESIDENTIAL + COMMERGIAL HVAC
GAS (NATURAL R PROPANE) | REFRIGERATION
CALL BLAKE

%g TUDAY! / ~ 839.810.5350

OlsonHeatingandair@gmail.com

>
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LENDERS BUILT FOR
TOP PRODUCERS

Michele #
RODGERS "

Custom Lighting Packages Include:

$150 OFF
Michele Rodgers (803) 727-8049

Dan Kadar (803) 983-2763
mmmmmjmmm 803.724.9439

ElectricConnectionllc.com
mmm- MMIwm 20+ Years of Experience
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FOR TERRI HORTON, SUCCESS
HAS NEVER BEEN ABOUT CHASING
TRANSACTIONS —IT’S ABOUT
SERVING PEOPLE WITH INTEGRITY

or more than two decades, Terri Horton

has quietly built a reputation as one of

the Midlands’ most trusted real estate
professionals. She isn’t the loudest person in the
room, nor is she driven by awards or recognition.
Instead, her career has been defined by consistency,
unwavering ethics, and an authentic desire to help
others navigate one of life’s biggest milestones.

Terri represents something that resonates deeply
throughout the real estate industry: lasting success
isn’t built overnight. It is earned through years of
hard work, adapting to change, weathering difficult
markets, and never losing sight of why you started in
the first place.

Today, as an independent REALTOR® with RE/MAX
Summit Camden, Terri continues to do what she has
loved since 2005—helping buyers find a place to call
home and guiding sellers into the next chapter of
their lives. More than twenty-one years later, that
passion remains just as strong as it was on day one.

Her story is one of resilience, partnership, and
a commitment to always putting people before
the transaction.

Finding a New Path
Real estate wasn’t always part of Terri’s plan.

Before entering the industry, she and her husband,
Robert, owned and operated an off-price clothing
business. Like many entrepreneurs, they experienced
firsthand how quickly business landscapes can
change. As that chapter of their lives came to a close,
they found themselves asking a familiar question that
many successful people encounter at some point:

“What’s next?”

Robert made the leap into real estate while Terri
pursued a career in health insurance. They agreed
on a simple but memorable challenge—after one
year, whichever career proved to be the better fit, the
other would follow.

The booming housing market made the decision
surprisingly easy.

Robert’s success in real estate opened the door for
Terri to earn her license in 2005, launching what
would become a lifelong career.

The couple initially worked for Russell & Jeffcoat,
each beginning in different offices before eventually
working together in Camden. In 2011, they made
another important career decision by joining RE/
MAX, a move Terri says simply made sense.
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She appreciated the independence the brokerage
offered along with the financial flexibility that
allowed her to continue growing her business on her
own terms.

Unlike many agents who have built careers through
large teams, Terri has remained proudly independent
from the very beginning. That independence

has allowed her to develop her own business
philosophy—one rooted in personal relationships,
accountability, and individualized service.

Learning That Success Isn’t Always Easy
When Terri entered real estate, the market

was thriving.

Homes sold quickly, opportunities seemed endless,
and optimism filled the industry.

Then came 2008.

Like thousands of REALTORS® across the country,
Terri suddenly found herself navigating one of the
most difficult housing markets in modern history.

The market crash tested more than business plans—it
tested perseverance.

Rather than allowing adversity to define her career,
Terri allowed it to refine it.

She learned that success could no longer depend on
favorable market conditions. It had to come from
working harder, thinking smarter, and continually
improving her skills.

That season became one of the greatest teachers of
her career.

“It taught me that things don’t always come as easily
as they did in the beginning,” she reflects. “You have
to work harder and work smarter.”

Looking back today, those difficult years helped build
the foundation for the steady, dependable REALTOR®
she has become.

Even before real estate, she and Robert experienced
several career transitions that forced them to rethink
their future. Those experiences taught them resilience
long before the housing market demanded it.

Those lessons continue to shape the way Terri
approaches every client relationship—with empathy,

patience, and the understanding that change often
leads to new opportunities.

Every Closing Tells a Story

Ask Terri about her most memorable transaction,
and she won’t point to the largest sale or the
highest commission.

Instead, she smiles.

Because to her, every successful closing represents a
family beginning a new chapter.

Whether she’s helping first-time homebuyers
purchase their very first house or assisting longtime
homeowners as they prepare for life’s next adventure,
each transaction carries its own unique significance.

“I really can’t pinpoint one success story,” she says.
“Every time I help a client buy the home they’ve been
looking for or help a seller move on to their next
adventure, I consider that a success.”

It’s a perspective that perfectly captures the heart
behind her business.

For Terri, homes have never simply been properties.

They’re where memories are made, children are
raised, holidays are celebrated, and futures begin.

Helping people reach those moments is what
continues to motivate her after more than twenty
years in the industry.

Evolving While Staying True to Her Values
Although Terri’s passion for serving clients has never
changed, the tools she uses certainly have.

She embraces technology as an essential part of
today’s real estate landscape, using MLS searches,
market alerts, and modern marketing strategies to stay
ahead of new opportunities for her buyers and sellers.

She also understands something technology can
never replace—the value of relationships.

She routinely communicates with fellow
REALTORS® to uncover off-market opportunities
and believes collaboration within the industry
benefits everyone involved.

Her advice to newer agents reflects that philosophy.
“Keep plugging away,” she says. “Use all the

technology available to you, communicate well, and
never stop learning from other REALTORS®. Even

L

KEEP

S AWAY.”

though they’re your competition, they can also be
some of your greatest resources.”

That mindset has helped Terri build a career based
not on competition alone, but on professionalism,
mutual respect, and continual growth.

Family Is the Greatest Reward
While real estate has provided Terri with a fulfilling
career, her greatest joy waits at home.

She and Robert have raised three successful children
who each followed their own unique paths.

Their oldest son, Michael, is an accountant living
in Greer with his wife, Amber, and their beloved
dogs. Their son Daniel followed a path connected
to the housing industry as a loan officer with Stone
Mortgage, living in Greenville with his wife, Ashley,
and their young son, Callahan—the family’s first
grandchild and newest source of endless smiles.
Their daughter, Natalie, has been living in St. Louis
for the last 2 years with her fiance Nima. They are
planning on returning to South Carolina to plant
roots in their careers and be closer to family.

Family vacations, spending quality time together, and
celebrating life’s milestones have become even more
meaningful as the Horton family continues to grow.

Terri admits becoming a grandmother has shifted
her perspective.
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While she still loves real estate, she also looks
forward to creating more space to enjoy future
grandchildren and the precious moments that come
with this new season of life.

It isn’t about stepping away from the career she loves.

It’s about finding balance.

Leading Through Service
Beyond serving clients, Terri has remained
committed to serving her profession.

As the current Vice President of the Kershaw County
Board of REALTORS®, she helps support numerous
charitable organizations through community
fundraising efforts.

Giving back has become another extension of the
values that have always guided her business—
serving others, strengthening relationships, and
investing in the community she proudly calls home.

A Reputation Built on Integrity
Ask Terri what she most hopes people remember
about her, and the answer comes without hesitation.

“I always want people to know that I did my best for
my buyers and sellers and that I was always ethical
in my business.”

Those words aren’t simply a mission statement.

They’re the foundation upon which an entire career
has been built.

In an industry where technology evolves, markets
fluctuate, and trends constantly change, integrity
remains timeless.

It cannot be automated.

It cannot be marketed.

It must be lived every single day.

That commitment has earned Terri something
far more valuable than sales statistics—it has
earned trust.

Success Beyond the Numbers

When Terri defines success, she doesn’t mention
production goals or rankings.

Instead, her answer is refreshingly simple.
Success is enjoying what you do.

It’s waking up each day excited to help someone.
It’s building a business that aligns with your values.

It’s balancing career with family.

It’s embracing every season of life while remaining
grateful for the opportunities each one brings.

As she looks toward the future, Terri plans to
continue doing exactly what she has done for

more than twenty years: serving her clients with
professionalism, embracing innovation, supporting
her community, and putting relationships first.

Because long after the contracts are signed and the
keys are exchanged, what people remember most
isn’t the transaction.

They remember how they were treated.

For Terri Horton, that’s the legacy she continues to

build—one family, one home, and one relationship at

a time.

Favorite Quote
“Believe in yourself and your ability to succeed”

Do you want to be featured in an upcoming issue of CRP?
Email us at sierra.smith@n2co.com to join the list.

Turn More Clients
Into Homeowhnhers
with Portfolio Select

We realize not everyone is in the same situation
when it comes to buying a home. With our
“Portfolio Select” Products, we make homebuying
possible for everyone.

List of Portfolio Select Products
1099 Loan - “Near Miss” Loan « P&L Loan
Bank Statement - No Ratio Loan
Investment Property (DSCR) Loan « Asset Qualifier Loan

THE PALMETTO MORTGAGE GROUP

POWERED BY CROSSCOUNTRY MORTGAGE™

We’'re committed to providing a true white glove customer service experience
from start to finish for you and your clients. From pre-approval to closing,
we keep the buyer’s agent, seller’s agent,and your clients informed every
step of the way with our weekly Tuesday updates. Our goal? Clear to close
at least a week in advance, so everyone involved can enjoy a smooth,
low-stress transaction.

G okl

NMLS #279339

803-971-7150 » prahlteam@palmettomtg.com « palmettomtg.com

#1LOAN OFFICER FOR THE MIDLANDS

‘I had a fantastic and stress-free experience working
with Brian for my mortgage loan! He is so professional,
knowledgeable and kind! My BEST experience ever
getting a mortgage loan! Thank you so much, Brian!"

- AnnJ.




PARTNERING TO MAKE
HOMEOWNERSHIP POSSIBLE

When buying a home seems out of reach, we're here to help open the door to new possibilities.
We bring dreams home with our range of affordable lending solutions.

Ossie Rogers Flr St
Mortgage Banker | NMLS #225423 111

m: 803-212-8089 ~ Cltlzens
e: ossie.rogers@firstcitizens.com Bank(

Member @
FDIC 026 First-Citizens Bank & Trust Company. Al rights reserved. MM#16362

ENHANCE YOUR LISTINGS
WITH SEAMLESS
TRANSITIONS

v'Moving v Storage v Packing
v'Designer Services

PRO-HELP
MOVERS
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-
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LW,
. 803.776.4357

ProHelpMovers.com

Brandon & Parker
DOT#3304870 | MC#1048763 | PSC#9838

Owners
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YOUR TRUSTED CHOICE FOR

RESIDENTIAL PROPERTY INSPECTIONS

FORD SHADWELL
Lead Inspector
SC Lic. #RBI 49909

SGAN T0

At NPI Greater Columbia, we truly value the relationships we create with our : LEARN MORE
customers and agents. With our multi-inspector operation, you can expect
high-quality inspections and exceptional customer service!

( Concierge Service & Repair Pricing ¥ 203K Consulting (1D: A1324) ¥ Water Quality Testing
Estimate Reports / Termite Inspections (WDO) ¥ Home Inspections

" HUD certificates for Manufactured Homes +" Sewer Scope Inspections /" Infrared Imaging

/' Engineering Foundation Evaluations ’ Pool & Spa Inspections ' Asbestos Testing

" Mold & Indoor Air Quality Testing ¥ Sprinkler Inspections ¥ Lead Paint Testing

/" 4-Point Insurance Inspections

%, B03-565-7239 5 www.NPlweb.com/shadwell % SecondLookSC@gmail.com

4 Incredible New Home
Communities Open Now, and

IR |
PUIte HOMES  Even More Coming Soon!

Scan to see all of our great
Columbia communities!

pulte.com/columbia |ii|.

Call/Text to Schedule your appointment: 803-797-0444

ENVISION INTERIORS BY JORDAN

envisioninteriorsbyjordan.com
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PARTNER SPOTLIGHT

NEVV [EVEL

A FAMILY BUILDER'S
COMMITME TO GETTING IT

ith a combined 35 years of experience in the home building
industry, the team at New Level Construction has spent
decades developing the kind of knowledge that only comes
from showing up, day after day, on real projects for real
families. Being fully licensed, bonded, and insured is part of
their professional foundation, but the culture that drives the
company goes deeper than credentials. They approach each
project with the understanding that a home is where memories
are made and should reflect the people living in it.

That kind of personalized attention shapes how New Level
Construction works with clients from the first conversation.
Rather than applying a one-size-fits-all approach, the team
listens closely to understand a homeowner’s goals, style
preferences and budget before a single material is selected.
High-quality materials and meticulous craftsmanship back up
that personalized process, and a commitment to staying on
schedule means clients aren’t left wondering when their lives
will return to normal.

For homeowners ready to reimagine their space, complete
home renovations are one of the firm’s core strengths.
Whether the goal is a modern refresh or a more traditional
transformation, the team brings both innovative techniques
and careful attention to every room. Kitchen remodeling is a
particular area of focus, with custom cabinetry options and a
clear understanding that the kitchen sits at the center of how a
household functions and gathers.
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W TR T LT . A
START WITH BETTER PREPARATION.
e

REAL . ]
ESTATE A completely updated Pre-Licensing
SCHOOL textbook, rebuilt with today’s student
bl S in mind, with clearer explanations,
stronger exam preparation, and a

L oy Theres never beena  sharper focus on the concepts new
YOUR BEST CAREER better time to begin  Jicensees need to understand.
L  noot skl

SHEHE NEW VIDEO RESOURCES. e et Coacl’s Corner Video Learning
SAME SCHOOL SC HAS feade SR The learning doesn't stop when class

TRUSTED SINCE 1977. the licensing exam :
REAL ESTATE SCHOOL OF S€  cven sironger, ends. Students can access Coach’s

SE > . . Corner videos that reinforce
= 00 | concepts, explain challenging topics,

i and bring the material to life.

A

eScho:

g P
vwiv.Re4IEst!

Smooth Transactions, “!-#.-..
Confident Closings! i}

CONTACT |
us!

o A

Do you know a business that would benefit
from being in front of the realtors in the area? : Trust Bryan to make every deal hassle-free

Home additions represent another significant part of what . . o q .
New Level Construction offers, and it’s work that resonates while ensuring every detail is handled with care.

with families navigating life’s natural changes. Extra bedrooms,

Give them their shot to grow and connect
them with us at robert.smith@n2co.com.

sunrooms, home offices and expanded living areas are all i Brycm Cqskey

possibilities the team designs and builds to integrate seamlessly ATTORNEY

with an existing structure. The goal is always added space and 803.708.3252

function without sacrificing the comfort or character of the ’ CaskeyLawOffice.com Bryan C aSkey

home already there.

“Your home is more than just a building,” the company notes.
“It’'s where memories are made, and it should reflect your
unique style and needs.”

Ensure Every Listing
Feels Like %/W

Installation | Repair
Preventative Maintenance Plans

That belief keeps the work grounded in something beyond
square footage and material specs. For the real estate
professionals in the Columbia area who regularly work
alongside contractors, partner with clients mid-renovation,

or refer trusted vendors to buyers and sellers, knowing who
stands behind a project matters. New Level Construction
brings to every engagement the accountability and care that
comes from being a family business with a genuine stake in
the community it serves. We are glad to count them among our
trusted partners here in South Carolina. #

TO LEARN MORE, VISIT THE M

WEBSITE OR CALL DIRECTLY. JACO HEATING

New Level Construction NEW LEVEL AND AIR a

newlevelconstructionlic.com CONSTRUCTION Will Jaco | 803-319-6798 | jacohvac.com
803-546-6631 MewlevelConstructionlLC.com
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SoPHISTICATION MEETS EXPERTISE
HoME INsSPECTIONS FOR ELITE REAL ES'l:ﬁTE AGENTS ee s

SIMPLICITY

Our BuNDLE

::f}ggggl_tm Packaces OFFER : “F
INSPECTIONS LLC SAVINGS FOR f i
ot Rl e b b b e o L YOUR CLlENTS! @ .:!:“'i'

Client’s Inspection with
our Convenient
One-Stop-Shop Service

Rt

H Partner with Kevin Today and
" Revolutionize Your Closings!

REAL ESTATE INSPECTIONS - REAL ESTATE REPAIRS - SECOND OPINIONS
HUAC UNIT REPAIR AND REPLACEMENT - DUCTWWORK REPAIR OR INSTALLATION

WHY DAVIS CLIMATE CONTROL IS BEST FOR YOU!

) Y - Co® UU
Mo fo3 W [
PROFESSIONAL COMPETITIVE FAMILY SCHEDULE
& RELIABLE PRICES OWNED SERVICES

EFFINITY

OUR FAMILY OWNED BUSINESS

DAVIS nsures to respond to ever i

CLIMATE cuEstomer': heat?ng :ntd cooli¥1g ' d X : R Pl === ' Y EEa— —— == ' KeVIn Ku per

CONTROL needs as if they were our own i ' S .'v_; S, = E ' ==, . ' ; . Vice President, Mortgage Lending
The Name You Can Trust : _;’_:,— ! _- i __;';1:_: 4§ ’ : - = - == : = s : NMLS: 756797

Wenyse? > - SR e e D A o il _ : | . e Kevin.Kuper@grarate.com
CONTROL SERVICE . A CLEAN CLOSE STARTS HERE - ' : Pl , L ’ (803) 361-8249

803.359.6638 = HELPING REAL ESTATE AGENTS CLOSE WITH CONFIDENCE. homeloansbykevin.com

EEEEEE

DAVISCLIMATECONTROL.COM = J JUNK-KING.COM 888-888-JUNK : iy NMLS: 1598647 e

36 - October 2026




PRODUCER

Work Hard.
Be Kind.
Love People.

WRITTEN BY: AMY PORTER
PHOTOS BY: KACIE WOODS
(KWOODS PHOTOGRAPHY)

Andrea Kelly’s Journey
From Determination to
Top Producer Success

For Andrea Kelly, success has
never been about chasing

a title, a number, or a
certain level of recognition.
It has always been about
something much deeper—
showing up, working hard,
serving others well, and
making a meaningful impact
along the way.

Today, Andrea is a Top
Producer with EXIT Realty
Consultants, with more than
$61 million in career sales
volume and a reputation
built on trust, compassion,
and a genuine love for
helping people. But her
journey into real estate did
not begin with a vision of
becoming a top-producing
agent. It began with a desire
for something many people
can relate to—a better
balance, a more intentional
life, and the opportunity to
build something of her own.

Before becoming a Realtor,
Andrea worked in property
management, overseeing
more than 500 apartment
homes. While she loved
the industry and gained
valuable experience, the
demanding schedule came
with a significant sacrifice.
She was driving an hour
each way to work, leaving
home early in the morning
and often returning after a
long day away.

Then life changed.

When Andrea found out

she was pregnant with her
first child, she began looking
at her future differently.

She knew she wanted to be
present for the moments that
mattered. She wanted the

flexibility to raise her family
while also building a career
she could be proud of.

“I wanted something that
allowed more time with
my family,” Andrea shared.
“I wanted something that

I could grow myself and

be proud of. I was excited
to get away from the
corporate world and try

to find a way for myself

as an entrepreneur.”

In 2017, Andrea earned her
real estate license and began
a new chapter—one that
would challenge her, stretch
her, and ultimately lead her
to incredible success.

Nearly 10 years later, Andrea
can look back and see just
how far she has come.

Her career has been filled
with lessons, growth, and
countless opportunities to
serve others. While there

are moments when it feels

like she just started, there
are also moments when
she realizes how much
experience and wisdom she
has gained along the way.

Her business today is a
reflection of her versatility
and dedication. With a
nearly even split between
buyers and sellers, Andrea
specializes in first-time
home buyers and full-service
listings. No matter who she
is helping, her approach
remains the same—educate,
guide, and provide a level
of service that allows her
clients to feel confident
throughout the process.

Andrea believes buying

or selling a home is much
more than a transaction.

It is a major life milestone,
and she takes seriously the
responsibility of helping
people navigate one of the
biggest decisions they will
ever make.

For buyers, that begins with
preparation. Every client
receives a personalized
home buyer consultation
where Andrea walks them
through the process, explains
what to expect, and answers
questions before they ever
step foot into a home.

“I believe in a full-service
approach,” she explained.
“My goal is to help my
clients feel confident in
their next steps and trust
that I can guide them
through the journey.”

That commitment to
education and connection
has created countless
memorable moments
throughout Andrea’s career,
but one recent experience
stands out as a reminder of
why she does what she does.

Andrea had the opportunity
to help the daughter of a
past client purchase her first

home. The young family had
been living in a small shed
behind her parents’ home
that they had tried to make
livable. With two children
under the age of two, the
space was far from ideal, but
they were doing everything
they could to create a safe
place for their family.

Andrea was able to find them
an off-market home that met
their needs and helped them
transition into a place they
could truly call home.

“Closing day was full of
smiles,” Andrea recalled.
“They were so thankful
and kind.”

For Andrea, moments like
that are the heart of real
estate. It is not simply about
contracts and closings—it is
about changing lives, creating
opportunities, and helping
families reach dreams they
may have only imagined.
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Behind Andrea’s success

is a work ethic that was
developed long before she
entered real estate. She
learned early in life that
nothing worthwhile comes
without effort. At just 12
years old, she began working
at her aunt’s hair salon,
helping at the front desk. By
14, she was working at Cones
Meats, a small-town meat
market in Ridge Spring.

Those early experiences
shaped the person she
is today.

“I have never been given
anything,” Andrea said. “It
has been hard work, sweat,
and tears to get where I am
in my business.”
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That determination has
carried her through

the challenges of
entrepreneurship and the
ever-changing real estate
industry. She understands
that success does not happen
overnight. It comes from
consistency, resilience, and
the willingness to keep
moving forward even when
things are difficult.

Andrea has also been
fortunate to have a mentor
who has helped guide her
throughout her career—her
broker, Craig Summerall. She
credits him as a tremendous
influence, describing him

as an honest, supportive,
and compassionate leader
who is always willing

to answer questions
and do what is right.

“Even 10 years in, I still
have a lot of questions,”
Andrea laughed. “That

is the thing with real
estate—you are always
learning something new.”

Beyond real estate, Andrea’s
passion for connection
extends into the community.
She is a co-host of Ladies

of Lexington, a group
dedicated to bringing women
together through quarterly
events designed to create
friendships and connections.
From kickboxing classes and
Bunco nights to axe throwing
and other community
gatherings, Andrea loves
creating spaces where

people can meet, connect,
and build relationships.

Her desire to bring people
together is also reflected

in the way she approaches
every transaction. She wants
her clients, fellow agents,
and everyone she encounters
to feel valued and respected.

Hanging above Andrea’s
desk is a simple reminder
that has guided her since the
beginning of her real estate
journey: “Work Hard and
Be Kind to People.”

It may have started as
inexpensive Target artwork,
but the message has become
the foundation of her
business and her life.

“Hard work goes a long way,
but people will never forget
how you made them feel,”
Andrea said.

That philosophy extends
into her family life as
well. Andrea and her
husband of 14 years,

Matthew, are raising their
two children, Levi, 10,

and Izzy, 8. Together, they
enjoy traveling, exploring
the Midlands, trying new
restaurants, spending time
outdoors, and making
memories with their
Goldendoodle, Minnie.

Andrea especially loves
planning vacations—so
much so that her husband
jokes she already has the
next trip planned before
the current one is over. For
Andrea, having something
to look forward to is part of
what makes life special.

When asked what
success means to her,
Andrea’s answer is
simple but powerful.

“Success to me means being
proud of where I am. Proud
of my business, proud of my
family, and proud of myself
as a person.”

Looking ahead, Andrea’s
goals remain centered on
what has always mattered
most—helping families
achieve homeownership and
being part of some of life’s
most meaningful moments.

She is not focused on chasing
a certain sales number or a
specific milestone. Instead,
she wants to continue doing
what she loves for as long

as her clients and the Lord
allow her to.

Her advice to other
agents hoping to reach
the next level is the same
advice she lives by every
day: work hard, stay
focused, and be kind.

“Don’t listen to all the
background noise,” she
encourages. “Find your

core business buckets
and commit to them. You
can drive yourself crazy
chasing the next shiny
object, but commitment
is key. And kindness will
take you a long way.”

Andrea Kelly’s story is
proof that success is built
one relationship at a time.
It is built through long
days, difficult seasons,

and moments when
perseverance matters more
than recognition.

At the end of the day,
Andrea hopes she is

remembered for the way
she treated people—for
being kind, compassionate,
and hardworking.

Because for this Top
Producer, the greatest
measure of success has never
been a sales number.

It has always been simple:

Work hard. Be kind.
Love people. ®

Do you want to be featured in an
upcoming issue of CRP? Email us
at sierra.smith@n2co.com to join
the list.
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PREMIERE
ROOFING

YOUR TRUSTED

ROOFING RESOURCE FOR

REAL ESTATE

PROFESSIONALS

WHY PARTNER WITH
PREMIERE ROOFING?

Build Client Trust
Transactions

Enhance Your Business Tips for Spotting
aaaaaaaaaaaa

SCANTOBOOK A
~ miet.  LUNCH AND LEARN

sy 803.884.9148
ROOFTEAM.COM




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

BLAIR CATO

Because your clients deserve a closing that feels like a celebration — not a chore.

&
o=

9 Locations

Spanish Liaison

Fraud Protection

Direct Attorney Access
1,000+ Five-Star Reviews

Elevated Closing Experience

Dl |cato | pekoen |casterline
X

803.400.8600 | BLAIRCATO.COM

COLUMBIA | LEXINGTON | CHAPIN | CAMDEN | SUMTER | GREENVILLE | SPARTANBURG | MAULDIN | MYRTLE BEACH



