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PRMG

REAL ESTATE®
PARTNERSHIP

S0 ROOFING Il 228

& SOLAR OF REALTORS

The Real Estate Partnership Program allows the owner of a real estate enterprise to become a W-2
employee of PRMG as a Branch Manager or Business Development Specialist to hire loan originators and receive
distributions of profits once realized in a highly controlled business model.
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Absolute best industry marketing tech stack - Credit union and small bank partnerships available

Direct seller/servicer with Fannie, Freddie + [TIN, asset depletion, renovation, HECM and many

and Ginnie Servicing portfolio other niche products

Multiple lead generating verticals - Lead monitoring for FICO changes, debt, listings,

Consistent two-week closings mortgage inquiries and more .
Multiple brokering outlets + In-house decisions for all products

No overlays + Affinity Partnership Program 25 PPAR m:FILIATE OF THE YEAR

Let’s Partner' Call TODAY for Details! Z@CI( CSTARI(

\. 719.428.1020

BRANCH MANGEH ¥ jdpeck@prmg.net

......

| P R TR COROOFING.COM - 719-232-8747



Preferred Partners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

ASSISTANT TASKS
The On-Call Assistant
(719) 602-9490
theoncallassistant.com

BUILDER

Structure Custom Builds
(719) 649-7195
structurecb.com

CUSTOM FRAMING
/ ART GALLERY
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysgallery.com

DEVELOPER
Gold Hill

(719) 633-2202
goldhillmesa.com

DRYWALL REPAIR
Patch Doctors
(719) 922-5311
patchdoctors.com

ECONTRACTS
RE-Sure

(619) 994-2737
resure.realestate

ESTATE SALES & AUCTIONS
Schur Success Group

(719) 667-1000
schursuccessgroup.com

EXCAVATION SERVICES
Absolute Excavating, LLC
(719) 440-6000
absoluteexcavatingllc.com

FLOORING
HOMEstretch

(719) 900-8257
home-stretch.com/cos

GARAGE DOORS
ASAP Garage Doors
(719) 749-8904
asap-gds.com

GENERAL CONTRACTOR
Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

GIFTS

Leah’s All Occasion
Baskets, LLC

(719) 280-2341
leahsalloccasionbaskets.com

BILLS

Plumbing & Drain

GLASS REPAIR

Lightning Glassworks & Screens
(719) 649-4001

lightning.glass

HANDYMAN

On Top Roofing & Restoration
(719) 432-9886

ontoproof.com

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

HOME IMPROVEMENT
That 1 Painter

(719) 491-7031
thatipainter.com/
colorado-springs

HOME INSPECTION

A Buyer’s Choice Home
Inspections - Pikes Peak

(719) 368-4225
abuyerschoice.com/pikes-peak

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

The Plumbing Partner You'll

Feel Confident Referring.

Call us today to get your plumbing

and drain appointment scheduled!

|

Ground Floor Home Inspection
(719) 641-1555
groundfloorhomeinspection.com

Inspections Over Coffee
Bryan Zenner

(720) 845-5282
InspectionsOverCoffee.com

HOME PREPARATION
SERVICES
HOMEstretch

(719) 900-8257
home-stretch.com/cos

HVAC

Cheyenne Mountain HVAC
(719) 330-1839
cheyennemountainhvac.com

INSULATION

Koala Insulation
(719) 394-0033
koalainsulation.com/
colorado-springs

o

719-598-4775 + billsplumbinganddrainservice.com
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INSURANCE

American Family Insurance,
Sam Brossard Agency

Sam Brossard

(719) 370-9729

amfam.com

Elevated Insurance Team
Tony D’Alessio

(719) 301-0095
elevatedinsuranceteam.com

The Agency

Michael Hendrickson
(719) 785-1330
theagencysprings.com

JUNK REMOVAL
HOMEstretch

(719) 900-8257
home-stretch.com/cos

Junky Town
(719) 799-8622
junkytowncos.com

LANDSCAPER
Freedom Landscapes
(719) 301-4000
freedomlandscapes.co

MAKE READY SERVICES
Patch Doctors

(719) 922-5311
patchdoctors.com

MARKETING

Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

MORTGAGE
Central Bank
(719) 309-3339
centralbank.net

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

NFM Lending
Mary Greenwood
(719) 649-6656
nfmlending.com

Paramount Residential
Mortgage Group, Inc.
JD Peck

(719) 428-1020
jdpeck.lender.marketing

Planet Home Lending
Eric Newman

(719) 313-3570
EricNewmanGroup.com

Rate

Andrew Deyo
(719) 725-1024
rate.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 227-7755
5starmovingandstorage.com

MOVING SERVICES
iHaul iMove

(719) 357-5865
ihaulimove.com

ODOR REMOVAL
1-800 WATER DAMAGE
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

OUTDOOR LIVING
Freedom Landscapes
Zack Langston

(719) 301-4000
freedomlandscapes.co

PAINTER
HOMEstretch

(719) 900-8257
home-stretch.com/cos

That 1 Painter
(719) 491-7031
thatlpainter.com/
colorado-springs

PHOTOGRAPHER

Casa Bay Photography
(541) 213-5435
CasaBayPhotography.com

PHOTOGRAPHER | REAL
ESTATE MEDIA

Black Clover Media

(719) 357-5273
blackclovermedia.org

Freedom Real Estate
Photography
(719) 675-5115
freedomrephoto.com

Vibrant Media Co
(719) 259-0061
vibrantmediaco.com

PLUMBING

Bill’s Plumbing & Drain

(719) 598-4775
billsplumbinganddrainservice.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

Dorman Real Estate
Management

(719) 213-9100
coloradospringsproperty.
management

REMODELER

Wickham’s Workbench
(719) 632-5117
wickhamsworkbench.com

RESTORATION & REMODELING
Patch Doctors

(719) 922-5311

patchdoctors.com

ROOFING

CO Roofing & Solar
Zack Stark

(719) 232-8747
coroofing.com

On Top Roofing & Restoration
(719) 432-9886
ontoproof.com

SOLAR

CO Roofing & Solar
Zack Stark

(719) 232-8747
coroofing.com

STAGING

Elegant by Design

(719) 582-2999
elegantbydesignstaging.com

TAX PREPARATION
Eldridge Tax & Advisory
(719) 205-5504
eldridgetaxes.com

TITLE & ESCROW

Empire Title of Colorado Springs
(719) 884-5300

etcos.com

TRANSACTION COORDINATOR
Peak Transaction Coordinating
(972) 268-5369
PeakTransactions.com

WATER DAMAGE
RESTORATION

1-800 WATER DAMAGE
of Colorado Springs
(719) 684-9200
1800waterdamage.com/
colorado-springs

WINDOW REPLACEMENT
Lightning Glassworks & Screens
(719) 649-4001

lightning.glass

Windows America
(719) 597-8544
windowscoloradospringsco.com

WINDOW SCREENS

Lightning Glassworks & Screens
(719) 649-4001

lightning.glass
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Meet

e THE DREAM 1S

ream A Ea N & THE HUSTLE IS SOLD SEPERATELY

Publisher | Advertising Sales Editor Ad Specialist

719-313-3028 cosrealproducerscontent@n2co.com COSads@realproducersmag.com

brian.gowdy@n2co.com

-

. @

Stefy Ruiz Maria Bay Aimee Garske Sara Cripe
Event Coordinator Photographer Client Concierge Social Media Manager
541-213-5435 sara@connectgrafiks.com

Do you know someone who should be more involved with
Colorado Springs Real Producers? Email brian.gowdy@n2co.com

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect

Our Mission

To build a more tightly knit
real estate community.

Through our magazine, we feature
agents and tell their stories so

you can get to know one another
on a real level. Our events bring
agents and vendors together in a
relaxed environment outside of a ' - iy Lt

F 3
transaction, helping build genuine M O

relationships across the industry. F I D E LI I Y R I G AG E
Everything we do is designed to SOLUTIONS

strengthen connection within the real
estate community with the goal of
creating more patience, empathy, and

collaboration during transactions. Vaughn Littrell
- Vlittrell@fidelityms.com
Our advertising partners are trusted (719) 290-0415

vendors who we invite aboard
our platform to build relationships
with real estate agents.

NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate
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Some addresses have
a better story.

Gold Hill's story began well before its first front porch. It is a story of industry, reinvention,
community and a distinctive piece of the city finding new purpose.

Today, Toll Brothers and Vanguard Homes are building into that story, each bringing
a different perspective to a neighborhood shaped by its past and helping define what
comes next.

The place is Gold Hill. Connect with our builders at GoldHill.com

GOLD 4G HILL

142 5 Raven Mine Dr #200 ' Colorado Springs, CO | 80905

Toll Brothers = /) VANGUARD

PUBLISHER’S NOTE

Brian Gowdy and his mom, Lori, in Stevensville, MD, 2026

Earning Your Attention

I am an incredibly difficult
person to advertise to.

Ilove movies, new TV shows, and
plenty of things companies spend
millions of dollars promoting—yet I'm
regularly surprised to learn something
I'would have been interested in came
out weeks or months ago—sometimes
things are not on my radar at all. I

use ad blockers. I stream my music.

I don’t have cable. Outside of the
Super Bowl, I couldn’t tell you the last
television commercial I watched.

It’s interesting to think about because
my primary role with Colorado Springs
Real Producers is selling advertising.

Advertising has always been about
earning someone’s attention and
today attention is harder to earn than
ever. We have more ways to avoid
advertising, and more competition
for the little free time we have.

That’s part of why I believe
relevance matters so much.

When you open Real Producers, my hope
is that it feels a little like opening a high
school yearbook. You turn the pages and
recognize people. You read stories about
agents you've worked with, heard about,
or wanted to know better. Our content is
created for this real estate community—
and the businesses advertising alongside
it want to serve this same community.

There’s nothing cutting-edge about a
printed magazine. You also can’t install
an ad blocker on one. But earning
your attention still requires us to
create something worth picking up.

Thank you for continuing to do
that. Your readership allows us
to tell these stories, support our
advertising partners, and continue
our mission of building a more
tightly knit real estate community.

Brian Gowdy

Publisher | Advertising Sales
719-313-3028
brian.gowdy@n2co.com

Music on
the Mesa +
Art on the
Mesa

The concert
seqason ends

Live music, original art, food
trucks and drinks available,
Grab your lawn chairs, and
bring your blankets!

Always free. Always open to
the public.

SEP 26 Rock onthe Mesa
1 PM — 6:30 PM
(Doors 12 PM)
Steely Dead,
Zeppelin Alive,
Grizzly Gopher

Art on the
Mesa keeps
showing up
Gallery opening every

second Thursday
5PM = 7:30 PM

GoldHill.com



Reflections from the Editor

Real estate may be the common
thread, but for Brian Coram,
Javier Macias, and Clay Martin,
the deeper connection is people.
Each of these agents took a very
different path into the industry,
shaped by experiences in
counseling, ministry, athletics,
nonprofit work, homebuilding,
and beyond. Yet all three
ultimately found a way to turn
their careers toward something
larger than a transaction.

Their stories are a reminder that
purpose doesn’t always arrive in a
straight line. Sometimes it grows out of
years of experience, unexpected career
turns, mentorship, or simply recognizing
where your skills can make the greatest
difference. For these three REALTORS®,
real estate has become more than a
profession. It has become another way
to serve, guide, and make an impact
during some of life’s biggest transitions. Tabby Halsrud

Editor
cosrealproducerscontent@n2co.com

T'hope you enjoy reading the stories!

Every property has a past.

We make sure it doesn’t come back to
haunt the deal.

CHICAGO TITLE

NECTION

THERE ARE PEOPLE YOU HAVEN'T MET YET
WHO WILL CHANGE YOUR BUSINESS.

[HE QUESTION IS WHETHER YOU'LL HAVI
THE COURAGE TO MEET THEM.

WHAT IF YOU DI
Walk over. S:l:_f hello. Ask the

The client who became an advocate. question. Because you have no
idea what might exist on the

hink abour the people who

o=

matter most to your business,

The agent who became a friend. ;
The introduction that opened a door. other side of that conversation.
The conversation that somehow Sometimes the greatest
opportunities in our businesses
begin with having the courage
to walk toward something we

66

Your future isn’t em pty

became something much bigeer.
g £8

There was a time when you didn’t
know any of them. ;

_ can’t yet see.
J Ny were sr ANZCrs.

That's the part of business we don’t
talk about enough. We talk about
leads. Units. "'r"a1|:.m1v:. Conversion. s ml’]}’ because you
Market share. can’t see it yet

But some of the most mnscquuntiﬂl , ,
opportunites in your career will

: - : : That’s why I don’t believe
begin before there’s anything to y L

relationships are something we
turn toward only when we need
more business. They're the
business we're building every
day so opportunity already
exists when we need it.

MEAsLre.

They begin in the wnknown space
between two people.

'HE PERSON ACROSS THI

ROOM.

DO THE SCARY THING.
You walk into an event and see
someone you've wanted to meet. Meet the people you think
you're too small to walk up to
. S and talk. Ask the impossible
you. So you grab a drink. Talk to the questions. There will always be

Your mind starts negotiating with

people you already know. And
maybe you leave without ever

crossing the room.
=

SOIMeone in L]'Il.'.' room who

Walk over anvway.

seems more successful than you.

Andrew Deyo  MNMLS: 1889231
Producing Partnérship Branch Manager

DON'TOUTGROW YOUR
CURIOSITY!

When we're new, we'll talk o
anybody. We do it because everything
still feels possible. Then we get
experienced. Our calendars fill.

We can become so efficient that we

Stﬂ].) cn-.:ountcring the liII'.IL‘.‘L].)I:.'I..'tL"d.

Walk into a room where nobody
knows your production. Talk to
someone who can’t do anything for
you - yet. Ask the question you worry

|nig]1l sound ridiculous.

ALL THINGS COME AND GO.

Markets change. Deals come and go.
(reat years will u]'r.l]l:.'ng'.: us, and
difficule years will give way to

.‘u.J]'I'II..'Tl’]ir'IH 1ew.

But there are still people you haven't
met. Conversations you haven’t had.
Roooms you haven’t entered.
pportunities you can’t see from where

you're standing today.

Look forward like a child looks
torward. With wonder. With
expectation. Then walk across the
rooIm.

Someone you haven’t met yet may be

waiting on the other side

Applicant subject o eredit and underwritin

approval. Restrictions apply. Operating as Guaranteed Rate, Ine.

) Py :Z«w
in New York | Guaranteed Rare, Ine.D/B/A h;m‘;.‘{.\l[.ﬂ.‘uﬁ] i; For licensing inflormation, visic (719) 725-1024
nmlsconsumeraceess.org CO - Regulated by the Division of Real Estave é:wu e —
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H[ ME BEHIND _ REALTOR
EVERY GREAT 719-900-8257 COMISSION

stretch | usting

3% ) .
structurech.com %

BE THE AGENT WITH 719.649.7195

A PLAN, NOT A LIST.

The quick, affordable,
worry-free updates

that get a home ready
to list faster and for
more.

We take the chaos,
you take the win.

Pay-at-close available

& RESTORATION

M A N AOEMENT

EARN

Quality roofing with a personal touch.

We treat every project with care
and clear communication.

Trusted since 2010 by top
builders, insurance agents, and

Refer a client for
property management

i property managers.
and earn $500 for every " Meet the
home we take on. owner/operators ROOFING * GUTTERS * SIDING - WINDOWS * PAINT
Trusted, top-rated service. Todd Dorman FENCES * DECKS + HANDYMAN SERVICES
We don’t handle sales—so Employing Broker/CEO ““

As a broker, working with this roof restoration team has been a huge

BEST&I THE

us if your client decides Alex Yoder asset. Their wqu_consist_ent!y adds value to properties, boosts street appeal,
to sell in the future M q Brok /COO and helps avoid inspection issues that can delay sales. I've referred them to o )R INLS
: anaging bBroker, multiple clients, and the feedback has always been positive. It's a service |

you’ll never compete with

trust to enhance property presentation and support a Ewifazeilr .-r-—--

El Call or visit online E|-|'-J'E_| IO il | CW 202[3 Ij : STHUCTU RE

719-213-9100 P CONTACTUSTODAY :: § INN
\';ﬁ.-. CUSTOM BUILDS

OnTopRoof.com —r
BBB

DormanRealEstate.com 719.432.9886 =

12 - October 2026




NICHE REALTOR®

CLAY
MARTIN

CASA BAY
PHOTOGRAPHY

From Kentucky
Roots to Senior-
Focused Real Estate

Clay Martin’s story begins in
Lexington, Kentucky, where he grew
up alongside a brother who was five
years older and eventually went into
the military while Clay was still in
middle school. After finishing high
school in his hometown, Clay went
on to play college football in Ohio
during the 2007-2008 recession era.

He described that period as a turning
point. He initially stepped away
from athletics after realizing his

path in football would not continue
beyond college. That decision led
him to transfer to a larger university
while working and attending school,
a transition he later reflected on

as a time of personal missteps and
learning. He ultimately completed his
degree in sports management, a field
he chose largely for its accessibility
and speed toward graduation.

After college, Clay explored a range of
career paths. He interviewed multiple
times with the U.S. Olympic Committee
and also pursued opportunities with the
YMCA, including an entry-level role and
attempts at director-level positions. At
the same time, he worked in fitness
management, including running
a NineRound kickboxing gym.

It was during that phase that
real estate first entered his
orbit in a practical way.

Clay recalled seeing a friend’s
income from real estate and
being struck by the comparison
to his own earnings at the time.
That moment became a catalyst.
He decided to pursue his real
estate license, initially believing it
would be a straightforward path.

“I quickly realized that it was not
easy,” he said, reflecting on his first
year, when he closed just one deal.

Like many new agents, the early
experience was challenging. Clay
compared the learning curve to skilled
trades, noting that in other professions
such as plumbing or electrical work,
there is a structured apprenticeship
period. Real estate, he said, required
him to build that structure for himself.

Seeking guidance, he connected with
Jeff and Kaye Pigott, who brought him
onto their team. That mentorship period
became foundational. Clay described

it as a time when he was able to build
confidence through repetition, with
experienced agents serving as both
guides and sounding boards. Over

time, that support helped him move
from uncertainty to consistency.

After several years, Clay eventually
transitioned back out on his own,
later partnering with his brother
Jacob Martin, who is also in real
estate. Looking back, he credited
Jeff and Kaye with playing a major
role in his development as an
agent, particularly in helping him
navigate the early insecurity that
comes with entering the industry.

He also noted that his experience
reinforced a strong belief in the
value of mentorship in real estate.

It amazes me when I see some agents
that come out the gate by themselves
and they do the damn thing,” he said,
emphasizing how uncommon he

believes that path is without support.

One of the most defining parts of
Clay’s career today is his focus on
senior real estate services, a niche
that was initially started by his
brother Jacob and then Clay stepped
into the role and ran with it.

He explained that early in his
career, real estate felt transactional
and left him unfulfilled. While he
was able to generate income, he
found greater meaning in work he
had previously done in nonprofit
settings, even when those roles
were not financially rewarding.

Working with seniors ultimately
bridged those two experiences.

“It combined the two,” he said,
describing how senior-focused real
estate brought together financial
work and personal fulfillment.

The work itself is highly hands-on.
Clay noted that many of his clients are
in their 80s or 90s, and the process
often requires adapting to their
communication preferences and
mobility. Tasks that might normally be
handled digitally—such as electronic
signatures—often require in-person
visits or printed documents.

Despite the logistical complexity, he

described the work as deeply rewarding.

Many clients, he said, express gratitude
for the support during transitions

that are often emotionally and
physically difficult. These situations
frequently involve downsizing after
decades in a home, changing health
needs, or the loss of a spouse.

Clay emphasized that his role is not just
transactional, but about guiding families
through a major life transition with as
much support and clarity as possible.

Outside of real estate, Clay shared

that the past few years have brought
significant personal changes. He and

his wife Sarah Martin, a mortgage
lender at Wings Credit Union, have been
navigating a long and difficult journey
to start a family, including multiple

Colorado Springs Real Producers - 15



What started

as a pivot from
athletics and early
career uncertainty
has evolved into a
business centered
on guiding people
through one of the
most significant
transitions of
their lives.

challenges and IVF treatments. That

experience led him to reevaluate
his lifestyle and relationships.

About two years ago, he made the
decision to stop drinking socially,

a shift he described as difficult at
first but ultimately clarifying. Over
time, he noticed his social circle
narrowing to a smaller group of
close relationships, which he said
he has come to value more.

That change also opened space for
new interests. Clay has recently
focused on golf and pickleball, and
more recently purchased a gravel
bike. He described gravel biking as
a blend between road cycling and
mountain biking, allowing him to

16 - October 2026

ride trails and paved paths without the
intensity of technical mountain biking.

He has also leaned into exploring
Colorado Springs more actively
through outdoor recreation, including
local trail systems such as Rock

Island and other area routes.

Beyond recreation, Clay has expanded
into media work through a YouTube
channel called Colorado Springs Senior
Living Resources. The channel features
conversations with professionals who
support seniors and their families
through transitions such as downsizing
and moving into senior living
communities. Guests have included estate
sale companies, moving specialists, and
other senior-focused service providers.

Clay said he recently recorded
his fourth or fifth episode and is
continuing to grow the platform.

Looking at his career as a whole,
Clay’s path reflects a steady shift from
transactional beginnings toward a
more service-driven focus. What
started as a pivot from athletics and
early career uncertainty has evolved
into a business centered on guiding
people through one of the most
significant transitions of their lives.

For Clay, the throughline is not just
real estate itself, but the ability

to combine practical work with
meaningful impact—especially for
clients navigating change later in life. ®

Help your clients fall into
the place that feels like home.

e,

ERIC NEWMAN GROUP

-—- planet HOME

Fall is one of the busier seasons for buyers looking
to make a move, but many homeowners hesitate
because they don't know how to buy their next
home before selling their current one.

That's where Buy Now. Sell Later. can help.
= More opportunities to convert move-up buyers = .
= Stronger, more competitive offers Eﬁl: N EW'“H“
Retail Branch Manager, NMLS ID# 97776
. 719-313-3570

~ eric@planethomelending.com

* Fewer contingent sale challenges

= Avoid double payments and double moves

When your clients find the home that feels right,
timing shouldn’'t stand in the way.

flL ot e v DR TROMEION S oMY DUTRaSG-odpe for DOGYSM dotnit and 1 slghATy. Anchional toni 3 condieans apoly Frograe s sulect 10 Change of taemanation witwout nolics snd expee on
Parset Home: a D6 of Panct Home Lending L Rosearoh Parionmy: Suie 00, Maridon, CT 06 4-=Hi000 | NVILS 8 TS | e ctovsing indarmmation, po T wewsa iCoraUmoncooss.ang Tht B 3 Cusiness 10 beaingsd CoMmuPaation
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HEADSHOT FRIDAY

A PROFESSIONAL

HEADSHOT

Sjessi Updé e | | YOU'LL ACTUALLY LOVE
Market-Ready ResUlts:

Book a polished professional
headshot session with Casa Bay
Photography in Colorado Springs.
A guided studio experience

7 designed to help you look

| - confident and camera-ready.

Whether it’s pre-listing updates

or post-sale repairs; we take -l What's Included
the stress out - so you can '

focus on closing. . - 0 45-minute session

e 2 outfit options

2 professionally retouched
digitalimages

. Delivered within 24 hours

250 per person By appointment only

BOOK YOUR
HEADSHOT SESSION

Dunu s Chients receive Eidiisive ‘u"IP mw-ng benefits from iHaul iMove
= Irustud o carry 'H'm rm_' fiveistar sta nefard 'thrnugh moving day.

CASA BAY

-PHOTOGRAPHY
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PARTNER SPOTLIGHT

SUCCESS GROUP

HOW

CONTINUES TO BE A TRUSTED

RESOURCE FOR REAL ESTATE AGENTS AND THEIR CLIENTS

When real estate agents encounter an
estate filled with decades of belongings,
a family overwhelmed by downsizing,
or a property that can’t move forward
until its contents are addressed, they
often need more than an auction
company. They need a partner

who can help solve a complicated
problem from beginning to end.

That comprehensive approach has
always been the foundation of Schur
Success Group, but over the past few
years, Rich and Shannon Schur have
continued refining their business to
better serve both their clients and the

real estate professionals who refer them.
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One of the biggest milestones has been
strengthening the company’s leadership
team. The addition of Operations
Manager and Graduate Personal
Property Appraiser Ann Nyberg has
allowed Schur Success Group to elevate
both its service and its expertise. While
Ann oversees many day-to-day auction
operations and works directly with
clients, Rich and Shannon have been
able to devote more time to appraisals,
real estate, business development,

and mentoring their growing team.

“We’re able to work on the business
instead of just in it,” Rich explains.
That investment has also changed the

type of projects the company pursues.
Rather than accepting every estate that
comes through the door, Schur Success
Group now focuses on larger, more
complex estates where their appraisal
knowledge and nationwide network
create the greatest value for clients.

“We’ll still sell Tupperware if we
have to,” Rich says with a smile.
“But we’re looking for opportunities
where there is fine art, high-end
furniture, or collectibles and our
expertise really makes a difference.”

That expertise often begins long
before an auction is ever scheduled.

Unlike many estate sale companies,
the Schur Success Group team
includes three accredited personal
property appraisers. Their ability

to recognize valuable artwork,
antiques, collectibles, machinery, and
specialty assets allows them to identify
opportunities others might overlook.

One recent Broadmoor estate illustrates
the difference. While processing the
home’s contents, the team identified

a piece of artwork that deserved a
broader audience than a local auction.
Through one of their national auction
partners, the painting ultimately

sold for approximately $70,000—far
exceeding the estate’s expectations.

“It’s about making sure nothing gets
overlooked,” Shannon says. “Because
of our appraisal background, we
know when something belongs

in a different marketplace.”

That ability to match assets with

the right buyers has become one of
the company’s defining strengths.
Whether it’s fine art, agricultural
equipment, collectibles, or specialty
items, Schur Success Group leverages

relationships built over decades in
the auction and appraisal industries
to maximize value for their clients.

For real estate agents, that translates
into smoother transactions
and fewer obstacles.

Rich says one of the most common
calls they receive comes from agents
preparing a home for sale. “The
seller says they want the house on
the market in three weeks, but it’s
completely full,” he explains. “That’s
when we become part of the team.”

Instead of simply conducting an estate
sale, Schur Success Group helps develop
a complete plan. Valuable items are
identified for auction or consignment,
donations are coordinated through
trusted partners, unwanted items are
removed, and the property is prepared
for listing. If outside specialists are
needed, they already have established
relationships to connect clients

with the right professionals.

Their advice to real estate agents
is simple: call early. “The earlier
we’re involved, the more options

everyone has,” Rich says. “If we
have time to plan, we can maximize
value and reduce stress.”

That collaborative mindset has helped
earn the trust of brokers across Colorado
Springs. Rich, who is a licensed broker,
understands the concern some agents
have about referring clients his way, but
he is quick to put those fears to rest.

“My mission is to make the referring
broker look good,” he says. “I'm not
trying to take listings. The agents we
work with are our referral partners.”

In fact, Schur Success Group frequently
works alongside other brokerages,
helping prepare properties while
leaving the listing entirely in the
referring agent’s hands. Many agents
simply text Rich a few photos or
schedule a quick FaceTime walkthrough
to determine whether an estate is
worth auctioning or whether a simpler
solution would better serve the client.

That willingness to provide honest
guidance—even when it means
recommending a dumpster instead of
an auction—is one reason so many real
estate agents continue coming back.

“We’re going to tell people the
truth,” Rich says. “Sometimes
there isn’t enough value to justify
an auction, and that’s okay.”

That honesty extends to appraisals
as well. Many people assume an
internet search provides all the
answers, but Rich explains that
professional appraising involves
extensive market research, regional
analysis, provenance, condition, and
countless other factors that can’t be
captured by a simple online search.

“Our job isn’t to guess what something’s
worth,” he explains. “Our job is to
research the market and determine
what the evidence supports.”

For Ann, however, the business has
always been about something deeper
than values and auctions. After
nearly eight years with the company,
she says the most rewarding part
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of her work is helping families through
emotionally difficult transitions.

Many of the estates she manages
belong to clients grieving the loss of
parents or loved ones. Some never
want to return to the home again.

“We recently worked with a woman who
told us she would never step back into
her parents’ house,” Ann recalls. “We
handled everything so she didn’t have to.”

It’s that combination of compassion
and professionalism that defines
Schur Success Group. Every project is
different, but the mission remains the
same: solve problems, reduce stress,
and help families move forward.

Outside the business, Rich and Shannon
continue investing in the community
through leadership and service. Rich
remains active nationally as an instructor
for appraisal and auction education while
serving in leadership roles with local
nonprofits. Shannon has expanded her
own community involvement through

We want people

to think of us as a
resource. If someone
has a problem
involving an estate, an
appraisal, an auction,
or preparing a property
for sale, we want real
estate agents to know
they can call us.

board service, and together they recently
helped launch the Tri-Lakes Foundation
for First Responders, supporting the health
and well-being of local first responders.

As Schur Success Group continues to
grow, Rich is excited about what comes
next—not simply because the company
is expanding, but because it now has
the team in place to continue serving
clients at an even higher level.

“We want people to think of us as a
resource,” Rich says. “If someone has a
problem involving an estate, an appraisal,
an auction, or preparing a property for
sale, we want real estate agents to know
they can call us. Even if we aren’t the
solution, we’ll help them find one.”
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PEOPLE FIRST

hen Javier

Macias talks

about real estate,
he rarely starts with houses.
He talks about people.

It is a theme that runs
through every chapter of
his life—from his childhood
in Mexico, to years spent

in ministry, to his work in
homebuilding, and now to
his career helping families
navigate one of the most
significant purchases

they will ever make.

For Javier, real estate
isn’t a departure from his
life’s work. It is simply
another expression of it.

From Mexico to Colorado
Javier was born and raised
in Ciudad Victoria, a small
city in the Mexican state of
Tamaulipas. Growing up,

he watched his hometown
change dramatically as
cartel activity became
increasingly prevalent.

By the time he was a
teenager, violence and
instability had become a
reality of daily life. Friends,
neighbors, and families were
affected in ways that left a
lasting impression on him.

At eighteen years old,
Javier faced a choice. He
had an opportunity to
play baseball at a private
college in Mexico, or he
could accept a scholarship
to attend a Bible school in
Woodland Park, Colorado.

He chose Colorado.

At the time, he was eighteen
years old. He had never been
to the United States. He didn’t
speak English. He didn’t
know the people who would
be picking him up from the
airport. What he did have
was a growing conviction
that his life was meant to

be spent serving others.

“I wanted to learn how to
help people,” Javier says.

“I wanted to learn how to
build organizations, help
communities, and then take
that knowledge back home.”

The transition was anything
but easy. He arrived
knowing little English

and spent countless hours
translating textbooks,
seeking extra help from
instructors, and immersing
himself in learning. What
quickly set him apart,
however, was his purpose.

While some students
were still figuring out
what they wanted to do
with their future, Javier
felt a deep urgency.

He had seen firsthand
what pain, violence, and
hopelessness could do to
families and communities.
He wanted to be equipped
to make a difference.

That passion resonated with
the school’s leadership.

Before long, Javier found
himself sharing his story
on larger stages, speaking

at conferences, youth
events, and churches across
the country. A nationally
broadcast interview with
the founder of the college
dramatically expanded

his platform, opening

doors to opportunities

he never imagined.

“I think people could tell it
was real,” he says. “I wasn’t
trying to become famous.
I'wasn’t trying to build a
name for myself. I genuinely
wanted to help people.”

Returning Home

After graduating, Javier
returned to Mexico
determined to put what he
had learned into practice.

For the next two years,

he immersed himself

in ministry, leadership
development, and
community outreach. He
worked alongside business
owners, government leaders,
churches, and nonprofit
organizations, helping

build programs designed
to strengthen families and
create opportunities.

His vision extended beyond
spiritual development.
Javier believed communities
flourished when people
were healthy physically,
financially, emotionally,
and spiritually. Whether
helping organize initiatives,
mentoring young leaders,
or simply investing time in
individuals, he approached
every opportunity with the
same mindset: people first.

Then, in early 2020,
everything changed. While
hosting a visiting group
from Colorado Springs,
Javier was asked to consider
joining a church staff in
Colorado as a youth pastor.
He traveled to Colorado
Springs to visit and

explore the opportunity.

Two days later, the
COVID pandemic shut
the world down.

Suddenly, Javier faced a
difficult choice. He could
return to Mexico without
knowing when he would

be able to come back to the
United States, or he could stay
in Colorado without knowing
when he would see his
family again. Complicating
the decision further, he was
engaged to the woman who
would later become his wife,
and she was living in the U.S.

After prayer, conversations
with family, and

careful consideration,

he chose to stay.

Building People

Javier stepped into a youth
pastor role and quickly
found himself leading

a thriving ministry.

For the next three years,

he poured his energy into
mentoring students and
families, helping young
people navigate some of the
most formative years of their
lives. Under his leadership,
the ministry experienced
significant growth, but what
mattered most to Javier
were the individual stories.

Students struggling
with depression found
hope. Families found
support. Young people
discovered purpose and
direction. “Iloved every
minute of it,” he says.

As his family grew, however,
so did his responsibilities.
Javier and his wife welcomed
their first child, and he began
evaluating how to provide
for his growing family while
continuing to serve others.
That transition led him to

an unexpected opportunity.

A New Chapter
Through a friendship with
the O’Leary family, Javier
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became connected with
Aspen View Homes. At first,
he wasn’t convinced he
belonged in sales. “I told

them, T'm not a salesperson.

I'm a preacher,” he recalls.

The response was simple:
just help people. That
philosophy fit perfectly.

Javier joined Aspen View
Homes and quickly found
success, not because he
approached the role as a
salesperson, but because
he approached it as a
consultant. He focused on

28 - October 2026

listening, educating, and
helping buyers make the
best decisions for their
families—even when that
meant recommending a
competitor’s product.

His career flourished.

At the same time, Javier
continued pursuing creative
interests that had been

part of his life for years.
Growing up in Mexico, he
had participated in freestyle
rap competitions. Those
experiences eventually led to
opportunities working with

Red Bull’s freestyle battle

platform, where he traveled,

created content, and further
developed his skills in
media and storytelling.

The combination of
communication, content
creation, and relationship-
building became a
powerful foundation for
his professional growth.

Real Estate with Purpose
Today, Javier is building his
business with the Flourish
Collective at Real Broker,

a team whose leadership

HELP PEOPLE.

BUILD RELATIONSHIPS.
LEAVE THINGS BETTER
THAN HE FOUND THEM.

includes several former
pastors and ministry leaders.
The fit feels natural.

Since joining the team earlier
this year, Javier has quickly
established momentum
while continuing to grow
relationships throughout

the Colorado Springs real
estate community. Builders,
lenders, agents, and industry
leaders have become

part of a network he has
cultivated through genuine
connection and service.

His philosophy remains
unchanged. Whether he

is helping a first-time
buyer, working with a
luxury client, mentoring an
agent, or creating content
online, the objective is the
same: put people first.

Javier believes there is
room for everyone to
succeed when service
becomes the priority.

That perspective has
guided him from a small
city in Mexico to Colorado
Springs, through ministry,
entrepreneurship,
homebuilding, and real
estate. Along the way, the
titles have changed, but
the mission has remained
remarkably consistent.

Help people. Build
relationships. Leave things
better than he found them.

For Javier Macias, everything
else is simply the vehicle.
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Here are some frequently asked questions and misconceptions we hear from time to time.

Q: WHO RECEIVES THIS MAGAZINE?
A: The top 500 agents (roughly the

top 10%) ranked on Pikes Peak MLS-
reported sales from the previous year.
This means if an agent reports their
sales under their team lead, their team
lead will receive a copy and they will
not, unfortunately. Any agent, no matter
their production, can request to be
added to our digital distribution list.

Q: WHAT IS THE GOAL OF

THIS MAGAZINE?

A: Real Producers is about building a
stronger, more connected real estate
community. The stories in our magazine
are written to help you get to know each
other better as people and remember
that all of us, no matter our brands,
titles, and production, are doing our
best. We hope that by reading our
stories you feel more connected to

your colleagues and that, next time you
encounter a colleague, you will have

a foundation already in place to build

a stronger professional relationship.

Q: HOW MUCH DOES IT

COST TO BE FEATURED?

A: There is no cost to being featured
in our magazine. This includes our
front-cover features. We are not a
pay-to-play platform for real estate
agents. Our platform is funded by our
advertising vendors (lenders, title
companies, home inspectors, etc...)
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With this said, we do offer a few “add
ons.” If an agent wishes to purchase
extra copies of the magazine, there

is a cost. We also sell what we call
“promos” which are 4-page pamphlets
of our features’ articles that can be
distributed to their clients; about half
of our features will purchase promos
and we profit off those purchases. And
while the photoshoot is complimentary,
our features can purchase their
photos from the photographer,

though we are not involved with and
do not profit off these purchases.

Q: HOW DOES AN AGENT

GET FEATURED?

A: It starts with a nomination from
within the real estate industry.
Nominations must come from other
agents, brokers, or vendors. If you
know someone who deserves to be
recognized in our magazine, please
email us. Once a nomination is
submitted, we will ensure they are over
a minimum production amount to put
them in the top 10% of agents and will
reach out for an interview. If selected,
our team will coordinate an article
write-up and schedule a professional
photo shoot for a magazine feature.

Q: DO | HAVE TO REFER
VENDORS TO BE FEATURED?

A: No, you do not have to refer
vendors to be featured. We will
always ask our featured agents for
referrals to their favorite vendors,

but it is not a requirement and we
have featured agents who have
not shared referrals with us.

It’s worth noting, however, that Real
Producers is an invite-only advertising
platform, meaning we only invite
companies who have been referred to
us by those in the real estate industry to
advertise. Our goal is to provide a list of
the most-referred vendors in town for
real estate agents to use as a reference
when their clients need a service.

Q: WHAT’S THE BEST WAY TO
SUPPORT REAL PRODUCERS?

A: The best way is to support us is

to support our advertising vendors.
Naturally, most agents have a vendor
list they have spent years vetting.

Our list of vendors (see our index list
towards the front of the magazine) can
be considered a back-up vendor list
for when an agent’s primary vendor is
unable to serve them for any reason.

Another way to support our platform is
to simply snap a photo of a vendors’ ad
and text it to them saying, “I saw your ad
in Real Producers!” This helps them to
know their ads are being seen by their
target market. Of course, you can always
refer your favorite vendors to us as well.

If you ever need to contact us,
the best method is to email
brian.gowdy@n2co.com
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6602 Delmonico Dr.
Colorado Springs

FOR REALTORS, SELLERS & NEW HOMEOWNERS

A Modern Garage Door Makes 3 Power ful First impression

) LOCALLY OWNED & DPERATED Go g|e
&) H0H WALITY DARADE BERVICE
& COMPETT GATAGE DOOR SOLUTIONG TRUSTED BY

€ W CRFIR MALITARY DESCOUNTS 1,400"‘

COLDRADD SPRMGS
ROMEDTWRERS

& SEMOR CTITEN MSCOUNTS

SCHEDULE YOUR FREE ESTIMATE

(719) 749 8904

Colorado Springs Real Producers - 35




MAKING A DIFFERENCE

BELLA TERRA

Healing Through Hooves, Hugs, & Hope

hen people think

about healing,

they often picture
hospitals, therapy offices, or
rehabilitation centers. At Bella
Terra Farms in Larkspur, healing
takes a different form. It might
begin with the gentle nuzzle of
a miniature Highland cow, the
quiet curiosity of an alpaca, or the
simple joy of holding a bunny.

Co-founded by Bryan and Tara
Wells, Bella Terra Farms is a
nonprofit sanctuary where
miniature farm animals help
create moments of peace,
connection, and joy for people on
healing journeys. From children
and adults with disabilities to
families navigating difficult
seasons, the farm offers a

36 - October 2026

welcoming environment where
visitors can slow down, connect
with nature, and experience
the calming presence of
animals—all free of charge.

For Tara, the co-founder and

executive director, the vision
behind Bella Terra Farms has
been years in the making.

As a young girl, Tara discovered
a passion for working with
children with special needs.
That calling eventually led her to
earn a degree in psychology and
become an Early Intervention
teacher serving children with
disabilities. At the same time,

a lifelong love of animals
continued to grow alongside

her professional journey.

FARMS

When her family moved to a
beautiful six-acre property in
rural Larkspur in 2021, those
two passions came together. The
dream of creating a sanctuary
where miniature animals could
bring comfort and healing to
individuals with special needs
became a reality. After a year
and a half of preparation, Bella
Terra Farms officially opened
its gates in August 2023.

Research has shown that
peaceful interactions with
animals can reduce stress
while increasing the body’s
natural “feel-good” hormones.
At Bella Terra Farms, those
benefits become tangible
through the smiles, laughter,
calm, and gratitude shared by
visitors. Families frequently

leave saying it was their “best
day ever,” and those moments
serve as the organization’s
greatest measure of success.

For the team behind Bella Terra
Farms, healing isn’t always
dramatic. Sometimes it’s found
in a quiet moment, a shared
laugh, or the simple comfort of
spending time with an animal
that asks for nothing more

than kindness in return.

The organization itself reflects
that same spirit of generosity.

Bella Terra Farms operates
entirely through volunteers and
community support. Every staff
member and volunteer donates
their time, while the ongoing
care of the animals and the
operation of the farm are funded
solely through donations.

The mission has also become a
true family effort. Although the
founders’ children—now young
adults and teenagers—balance
work and school commitments,
they regularly volunteer

during group visits and special
events, stepping in wherever
extra hands are needed.

The farm’s season runs from May
through October, and its calendar
continues to fill with school
groups, disability programs,
families, and individuals

seeking encouragement and
healing. As demand grows, so
does the need for sustainable
community support.

Bella Terra Farms hopes to
welcome even more monthly
supporters who will help
ensure every visit remains free
for those who need it most.
Ongoing donations provide
daily care for the animals
while making it possible for
families and individuals to
continue experiencing the farm
without financial barriers.

For real estate agents,
organizations like Bella

Terra Farms can also become
valuable community resources.
Real estate professionals

often work alongside clients
experiencing significant

life transitions, whether
celebrating new beginnings

or navigating unexpected
challenges. Knowing about local
organizations that offer hope,
peace, and encouragement
allows agents to connect clients

with meaningful resources
when the opportunity arises.

Whether through becoming

a monthly supporter, sharing
the organization’s mission with
others, or simply introducing
someone who could benefit
from a visit, there are many
ways to help Bella Terra Farms
continue serving the community.

At its heart, Bella Terra Farms

is built on a simple belief: love
heals. Every animal, every
volunteer, and every visitor
contributes to an environment
where compassion is freely given
and healing often begins with the
smallest of moments. As more
members of the community
become part of that story, the
farm’s impact continues to
grow—one visit, one family, and
one joyful connection at a time.

A note from Shannon Schur who
connected Colorado Springs Real
Producers with Bella Terra Farms:

As a board member of Bella Terra
Farms, I believe in a mission that
extends far beyond the boundaries
of the farm. At its heart, Bella
Terra Farms is built on a simple
but powerful belief: love heals.

Every donation to Bella Terra
Farms helps provide exceptional
care for our animals while
creating a safe, welcoming
place where children, families,
veterans, and our community can
experience healing, connection,
and joy. Your generosity ensures
that our mission continues

to grow, allowing us to touch
more lives through compassion,
education, and the belief that
love truly heals. —Shannon
Schur, Schur Success Group

TO SPOTLIGHT A LOCAL NON-PROFIT, EMAIL
COSREALPRODUCERSCONTENT@N2CO.COM
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That 1 Painter's
“Sell Ready Services”
can help
boost your home's
appeal and value
for a quick sale.

Our team knows what buyers are looking for
and will get your property in prime condition to
attract serious offers. Let us make your home
stand out!

Iil THAT 1 PAINTER
Tl
GET A El

FREE ESTIMATE
IN 24 HOURS

(719) 491-7031

INTERIOR & EXTERIOR PAINTING ¢ CARPENTRY ¢ POPCORN CEILING REMOVAL
ODOR REMOVAL + DECK STAINING ¢ PRESSURE WASHING

Town delivers
reli Iy reliable sama-
day junk removal to ensure:
your money lsn't tled up by
Junk.
= Timely move-out clear
outs
« Yard cleanups _
» Last minute “get rid of
this!"
So your clients know you
. get things done - NOW
= [ Same-day service available
/) Upfront pricing (no surprises)
Call, text or DM for a free quote
(719) 799-8622
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IBRANT

AL ESTA MEDI

Free iPhone video when you book a Listing Launch Pack
mention this ad when booklng through November 30, 2026

Listing Launch Pack from $295
(Based on Sq. Ft.) Includes:
(¥ Unlimited Photos
(/] Aerial Drone
(¥1 3D Tour + Floor Plans
(VI Property Website to Showcase All

Call us to learn more | 719-259-0061

John Zwahlen

InterNachi Certified Master Inspector
CO Licensed Radon Technician
CCPIA in Commercial Inspections
Mold IAC2 Certified

" | love that in

home inspections,
NOTHING is ever
the same. Every
day is a new
face, a new
home, which
speaks to my
adventurous

e &

| practice irlsh step
dancing with my wife at
a local school and lead
a HEMA (Historical

European Martial Arts)
group-ﬂ'

" | appreciate this

industry, and | am
honored to care for our

nature.”

R COFFE

ERFENRED ND CAUND

clients through this
process.”

l\BUllT JOHN

720-845-JAVA (5282)

Front-rangeeinspectionsovercoffee.com
InspectionsOverCoffee.com




REAL PRODUCER

MAKING A
DIFFERENCE

Long before Brian
Coram ever helped
clients buy and sell
homes, he knew

the kind of work he
wanted to do. He
wanted to make
people’s lives better.

CASA BAY PHOTOGRAPHY

That goal shaped his
education, his early career,
and ultimately the way he
approaches real estate today.
While the profession may
not have been part of his
original plan, it has become
another avenue for the work
that has always mattered
most to him: helping people
navigate important moments
and leaving them better
than he found them.

Brian grew up in Colorado
Springs after his military
family relocated here
when he was young. Aside
from attending Colorado
State University, where he
studied psychology, the city
has always been home.

Even in high school, he
envisioned a career centered
on service. After earning

his undergraduate degree,
he completed a master’s
degree in Family Studies
and Human Services before
earning a second master’s
degree in School Counseling.
His professional path led
him into nonprofit work
and later the Department of
Human Services, supporting
young people and families
facing significant challenges.

One of his earliest roles
was with the Right Track
Project, a program designed
to help teenagers involved
in the juvenile justice

system find employment,
rebuild relationships,
and establish stability.

Looking back, one
experience still stands out.

After helping one teenager
secure a job and reconnect
with his family, Brian
eventually moved on to other
responsibilities. Months
later, while walking through
Citadel Mall, he spotted

the young man sitting with
friends. Not wanting to
interrupt or put him in an
uncomfortable position,
Brian continued walking.

Instead, the teenager called
out to him. The two caught
up briefly, and the young
man shared that he was in
college, working steadily,
and getting along with his
parents. Before they parted,
he thanked Brian for the role
he had played in helping
him change direction.

For Brian, that conversation
affirmed that the work

he was doing mattered.

“It meant I had to have
done something really

good there,” he says.

Seeing People Differently
Working with struggling
families also changed the
way Brian sees hardship.

During training at the DHS,
an instructor who had
personally experienced
the system led participants
through a modified
version of the board game
Life. Instead of moving
steadily toward success,
players encountered
realistic barriers—losing
transportation, missing
work because childcare
fell through, becoming
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IT'S EASY TO ASSUME PEOPLE
JUST AREN'T TRYING.

BUT SOMETIMES THEY'RE
DOING EVERYTHING THEY
CAN, AND LIFE STILL ISN'T
WORKING IN THEIR FAVOR.”

homeless after one setback
compounded another.

By the end of the exercise,
many participants had
actually moved backward.

Everything in the game
reflected experiences the
instructor herself had
lived through. The lesson
stayed with Brian.

“It’s easy to assume people
just aren’t trying,” he says.
“But sometimes they’re
doing everything they
can, and life still isn’t
working in their favor.”

That perspective continues to
influence how he approaches
people today, reminding him
that every story contains
circumstances others may
never fully understand.

An Unexpected Career
Real estate entered Brian’s
life through his older
brother, who believed his
background in counseling
and working with people
would translate well

into the profession.

Initially, Brian wasn’t
convinced. His brother
talked about the financial
opportunities, the

flexibility, and the career
potential, but none of
those things resonated.

What finally changed his
mind was hearing about a
community outreach effort
that involved purchasing
hats, gloves, and sandwiches
to distribute to people
experiencing homelessness.

That conversation reframed
what real estate could
provide. Brian realized that
success in business could
create opportunities to help
others in meaningful ways.

“Idon’t need to be a
millionaire,” he says. “I
just want to be happy.”

Today, he still views real
estate through that lens.
The profession allows him
to build relationships,
solve problems, and create
opportunities to serve
people both inside and
outside the transaction.

Impactin

Everyday Moments

Ask Brian about the ways he
gives back, and he becomes
noticeably hesitant. He
wrestles with the idea of
talking publicly about acts
of generosity, concerned
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that they could sound
self-congratulatory. At the
same time, he recognizes
that sharing those stories
can inspire others to act.

“I'haven’t settled that
completely,” he admits.
What he is comfortable
saying is that meaningful
impact often comes through
relatively small moments.

When he learned that a
local teacher couldn’t afford
a plane ticket to visit an
ailing parent, Brian simply
purchased the ticket.

To him, it wasn’t about
recognition. It was about
removing one obstacle

at exactly the right time.
He believes making a
difference doesn’t require
waiting until someone has
unlimited resources.

“It doesn’t have to

be perfect,” he says.
“Making a difference is
making a difference.”

That same philosophy
shapes the advice he offers
to anyone hoping to become
more involved in their
community. “Just start.”

Whether it’s helping a family
buy dance shoes, assembling
care bags for people
experiencing homelessness,
or quietly stepping into
someone’s moment of need,
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IT DOESN'T HAVE TO
BE PERFECT. MAKING
A DIFFERENCE IS

MAKING A
DIFFERENCE.”

Brian believes consistent
action matters more
than grand gestures.

Lessons That Last

Brian credits many people
with shaping his outlook,
from mentors throughout
his career to fictional heroes
like Captain America, Black
Panther, Spider-Man, and
Batman. Their stories of
responsibility, sacrifice,
and using one’s abilities

to serve others continue

to resonate with him.

One lesson, however,
has stayed with him
longer than any other.

As a sixth grader, his
teacher lined the class
against one wall and
repeatedly instructed them
to “go halfway” toward the
opposite side of the room.

Eventually, every student
stood inches from the far
wall. Then she told them
to go halfway one more
time. The class insisted

they couldn’t move any
farther. Her response
became a lesson Brian
has carried ever since.

“No,” she told them. “You’re
not at the wall because you
decided to go halfway.”

For Brian, it became a
lifelong reminder that
partial effort never truly
reaches the goal.

Outside of real estate, Brian
enjoys spending time with
his wife, Sam, whom he has
known since high school. The
couple will soon celebrate
20 years of marriage and
have raised two children
together. Kai, who recently
started at The Colorado
School of Mines, and Talia,
a junior in high school.

He has also embraced the
idea that new passions don’t
have an expiration date. In
recent years, he has learned
to play hockey, started piano
lessons, explored target
shooting, and rediscovered

his love for gaming and
other longtime interests.

Those hobbies reflect
another principle he
tries to live by. “The only
thing you can’t make
more of is time,” he says.

That perspective shapes
not only how Brian spends
his free time but also how
he defines success. While
he enjoys real estate

and the opportunities it
provides, his larger vision
extends well beyond his
own career. One day,

he hopes to help create

a children’s hospital
where families can
receive care regardless

of their ability to pay.

Whether that dream
becomes reality or not, it
reflects the same purpose
that first led him toward
counseling years ago.

For Brian, the career
has changed. The
mission never has. ¥

FOCUS ON
YOUR CLIENTS.

I'll handle the details.
Experienced. Reliable. Detail-Oriented. \'ft

From contract to close,
| keep deadlines on
track, communication
clear, and clients
informed.

r
-

Your communication,
organization, and attention et
to detail made the process
much easier, and your hard
work behind the scenes did

not go unnoticed. | look
forward to working with you
again in the future. ()
-Thomas N.

PEAK

TRANSACTION
COORDINATING

CETAILS MATTER. RESULTE COLNT

13+ YEARS EXPERIENCE
3,000+ TRANSACTIONS CLOSED

Ashley Brewster

972-268-5369
Peaktransactions@yahoo.com

_ONE

. CALL.
HOME
- READY.

From punch its 1o full remodals,

we ged propertios ready ta
list, sell, rent or move in,

O

hmaﬂ mu—

T8

PATCH ==&
DOCTORS e |m

REPAIRS » REMODELS « RESULTS

COLORADD SPRINGS” OHE-STOP
FROFERTY REPAER & REMODELING PARTNER

-;nn-nu.

DWE CALL. HOME EEADY.

7169922531 patchdoctors.com

Making Sure Your
Closings Are More

TREAT
Tuan TRiCK!

We handle your to-do list with local
& remote pros, so you can focus on
high-value tasks—or just breathe.

The On-Call Assistant is the leader
in as-needed real estate services.

The On-Call Assistant

Michael Shenuk
CEOQO/Co Founder

Aimee Garske
COO/Co Founder

Casa Bay Photography

Theoncallassistant.com
719-208-4605

£16]in
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AROUND TOWN

Follow Colorado Springs Real Producers on
social media for more agent snapshots!

AGENT & VENDOR SNAPSHOTS

1. Patch Doctors: Welcome Patch Doctors aboard Colorado
Springs Real Producers as our newest Preferred Partner!
Patch Doctors is a full-service reconstruction contractor,
providing comprehensive solutions for residential and
commercial properties. In addition to drywall repair and
installation, they offer demolition, texturing, painting,
flooring, tile installation, carpentry, deck construction and
repairs, make-ready services, remodeling, and complete
rebuilds. From minor repairs to full-scale reconstruction
projects, they have the experience and skilled trades to
handle every phase of the job—from the ground to the
roof. Shoutout to Barb Hagar with Galvan & Gardener
Real Estate Group for referring Patch Doctors to us!

2. Sean-Michael Kayga: Sean-Michael Kayga, originally
from Phoenix, Arizona, joined the army at 18 and served
for 10 years, including a stint at Fort Carson. After
leaving the military, he pursued a career in real estate,
inspired by his friend and mentor, Charles Beaton. Sean-
Michael emphasizes the importance of community and

infrastructure in real estate and values loyalty and service.

3. Jessica Brown: For Jessica Brown, real estate has
always been about people. After a career as a clinical
social worker helping veterans navigate life’s toughest
challenges, she found a new way to serve others—guiding

44 . October 2026

buyers and sellers through some of their biggest life
transitions with empathy, patience, and genuine care.

. Vanessa and Ricky Marquez took very different paths

into real estate, but both have built their careers around
one shared purpose: serving people well. Originally from
Germany, Vanessa turned what began as a flexible career
for her growing family into a thriving real estate business
through vision, determination, and an entrepreneurial
mindset. Ricky’s journey—f{rom military service and

law enforcement to real estate—gave him a unique
ability to remain calm under pressure and guide clients
through life’s biggest decisions with confidence and care.
Together, they’ve built a business that plays to each of
their strengths, allowing them to better serve their clients
while creating the family life they always hoped for.

. Troy Gedack: From nearly 30 years in education to leading

the next chapter of a respected real estate team, Troy
Gedack has built his career around helping people grow
through life’s biggest transitions. A Colorado native, he
brings an educator’s heart, a passion for problem-solving,
and decades of community connections to every client he
serves. Outside of work, you’ll often find Troy exploring
the outdoors, playing the piano, or planning his next
adventure, including a yoga retreat in Greece this fall.

L Low Cost

Mortgage
HELP YOUR CLIENTS
SAVE THOUSANDS.

— ON YOUR CLIENTS’ HOME LOANS

LOW RATES at a LOW COST

Octotoer

NEW MEMORIES.
NEW HOME.
NEW POSSIBILITIES.

This season is about more than fun and festivities-
it’s about building a future you love coming home.

WHY REALTORS CHOOSE

LOW COST MORTGAGE

* Fast Pre-Approvals

* Clear Communication

* Quick and Reliable Closings

* Always Available

719-362-0439

FALL IN LOVE WITH
HOMEOWNERSHIP.

Whether you’re buying, refinancing,
or planning ahead, our team is here
to help you every step of the way.

(1-844-LCM-SAVE) LCMLoans.com

Low Cost Mortgage LLC « NMLS #2357261

EQUAL HOUSING *Savings amount based on a comparison of loan estimates. Individual results may vary.

LENDER



"/’\\\ Brick and

BAM Cotorade’s Trusted Tnspection Team /g

HOME INSPECTION e e,

Helping Great
Realtnrs CIE‘HE 7

Your Reputation Matters.
50 Does Your Inspection Partner.

Chear comimmscation. Balanced insight. A chent svpersnce
Tt s confidence—nol Tede. Y Relp buyers feo
wiriad, MEDpOTiRL And COANGENT i thek decision

¥ i el Dreovme ot reilalin
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PARTHER WITH BAM

Efet
ESTEE

'L 719-648- 2335

DON'T LET
INSULATION ISSUES
DELAY THE CLOSING

Common Pre-Closing Solutions
+ Attic insulation upgrades

« Inspection-related repairs

+ Air sealing and energy concerns

CALL OR VISIT ONLINE
TO SCHEDULE

719.394.0033

;

§
,-r 5L /

1y /
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l_._ INSULATION ®

koalainsulation.com/Colorado-Springs E
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Make Every Closing Memorable

Leah’s personalized, locally curated gift baskets
transform client gratitude into long-term relationships.
Perfect for:

+ Closing gifts

- Welcome-home baskets

] 4 Thank-you gifts
for referrals

* Neighborhood-

.._chemed baskets

e CLIENT
OFFER:

F'...l_,_ = Order online or
call 719-280-2341
Eh_"'!' % leahsalloccasionbaskets.com

FREERD M

| AN DS PE S

design install maintain

All your landscaping
& outdoor living needs

brought to life I:,I our

local, famil .
team of professionals

* SCHURSUCCESS
— GROUP —
ASSET APPRAISAL= AUCTION

Inherited Valuables or
an Estate to Liquidate?

Schur Success Group: Appraisals & Auctions Done Right
When its more than just stuff, we handle it all - stress free.

* Professional Appraisals
* Thoughtfully Managed Estate Auctions

* Pre-Inspection Tune-Ups

* Clear Service Documentation

* Fast Scheduling for Listings

* Free Estimates & Second Opinions

SCHEDULE TODAY
719.330.1839
cheyennemountainhvac.com

® 719-667-1000

PROTECTING WHAT
YOUR CLIENTS

CALL HOME.

Local insurance guidance for Colorado Springs homeowners.

Samuel Brossard, Agent
Brossard & Associates, Corp

- _“A?p——-' > 5528 Library Ln, Unit B,
L= Colorado Springs, CO 80918

(7119) 370-9729
shrossar@amfam.com

N
AMERICAN FAMILY
 INSURANCE |

@

Insure carefully, dream fearlessly.

HOME AUTO LIFE BUSINESS FARM & RANCH

American Family Mutual Insurance Company S.1. & its Operating Companies, Life Insurance underwritten
by American Family Life Insurance Company, 6000 American Parkway, Madison, W1 53783 ©2026
21178 - Rev. 10/24 - 26675626-MOD
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

COLORADO SPRINGS
719.884.5300

5555 Tech Center, Ste. 110
Colorado Springs, CO 80919

COLORADO SPRINGS N
719.884.5300

8605 Explorer Drive, Ste. 250
Colorado Springs, CO 80920

CANON CITY
719.275.4900

120 N. 9th Street, Ste A
Cariion City, CO 81212

CHANGING SEASONS,
CONSISTENT SERVICE.

%f‘lﬂ WE DON'T SUCCEED

hh% UNLESS YOU DO!
RIZGil¥ EMPIRE TITLE - ETCOS.COM




