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Strategic Lending. Lasting Legacy. /l/&— %&/ﬁ& fMﬁ%M ?W

WHY YOUR PIPELINE DRIES UP FAST, RELIABLE CLEANING FOR BUSY HOMEOWNERS AND REALTORS®.
& WHAT TO DO ABOUTIT
' Most REALTORS® don't have a lead problem. They have a consistency T S U P E RI o R
BJ : ':EiThI: _‘:‘_Ih_j gi‘:ﬂulr ﬁ:rn problem. A full pipeline doesn't happen by accident. It happens by j S

NMLS ID# 308553 design. The agents who never worry about where their next deal is

540.314.8R43 coming from aren't luckier than you. They just built a system, and they
jsweat@ihmcloans.com waork it every week, without fail. \

They treat lead generation like a non-negotiable appointment.
Prospecting isn't something top producers do when they have time. It's the first
thing on the calendar, protected like a client meeting, because it is.

540-815-9555

latonyaones83@gmail.com

They know their numbers. ‘
How many conversations lead to a client? How many clients close in 90 days? Top
agents track their pipeline like a business owner because they are one,

CORY BARMNES .
Mortgage Loan Originator They never let their database go cold.

NMLS ID#2630837 The agents with the fullest pipelines are constantly warming up relationships, not
704.791 9975 just chasing new anes. Your next deal is already in your phone.
charnes@ihmecloans.com
They have a follow-up system that runs even when they're busy. N
Busy seasons are exactly when most agents stop prospecting. The best ones built i
a rhythm that keeps running whether the market is hot or slow. N

They diversify their lead sources intentionally.
Relying on one source is a risk. Top producers build multiple streams, referrals,

sphere outreach, open houses, and strategic partnerships so no single dry spell ; Commercial & Residential
stops their momentum. '

Martaane Loan Originator They shorten the gap between contact and conversion. .
gag g : : Mold & Fire
NMLS ID#15960072 Speed matters. The agent who responds first, follows up consistently, and stays ]
540 676.7054 top of mind wins the relationship. Systems make that possible without burning out. _' Painting

dlewe@ihmecloans.com . . ' )
They never stop planting seeds, even during harvest season. 1 Restoration
The biggest pipeline mistake agents make is stopping lead generation when Much M
business is good. Top producers plant and harvest at the same time, every season. uc ore

A pipeline doesn't fill itself. But with the right system, it never runs dry.
The Legacy Team is here to help you build a pipeline that works as hard as you do.

TIPHANIE RASNICK BOOT CAMP

Mortgage Loan Criginator
NMLS ID#1161741 Every Wednesday

540.598.7582 Intcgrltv Home 10-10:30 a.m.

trasnick@ihmcloans.com MORTGAGE CORPORATION

www.zoomlegacyteam.com
Each week, we help top
agents build the systems and
habits that keep their

THE LEGACY TEAM pipelines full.




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
MLA Valuation & Advisory
Jared Schweitzer

(540) 345-3233
mlavaluation.com

ARBORIST/TREE CARE
Bartlett Tree Experts
Adam Braaten

(434) 546-6423
bartlett.com/locations/
roanoke-va.cfm

Bartlett Tree Experts
Cory Deniker
bartlett.com/locations/
lynchburg-va.cfm

BOOKKEEPING/ACCOUNTING
S & S Services, LLC

Samantha Simmons

(434) 299-3920
sandsservicesva.com

CLEANING SERVICES

All Star Commercial &
Residential Cleaning, LLC
Rhonda Carrico Washington
(434) 258-0850

TJs Superior Cleaning
LaTonya Jones
(540) 815-9555

CUSTOM BUILDER
Grace Alon Builders
Andrew Lee

(540) 900-8001
gracealon.com/

ELECTRICAL SERVICES
Kelley’s Electric, LLC
Joshua Kelley

(540) 521-3686
kelleyselectricllc.com

Wired Up Electrical
Dalton King

(434) 660-9897
wiredupelectrical.com

4 . October 2026

ESTATE SALES

Big Spring Estate Services
Toby Bullion

(540) 641-1413
bigspringestate
services.com

EVENT SERVICES
One Fine Day Events
Chelsea Yeatts

(540) 212-4114
onefinedayva.com

FOUNDATION REPAIR

AND WATERPROOFING
Fortress Foundation Solutions
Jon Burger

(434) 818-5937
fortressfoundation
solutions.com

HEATING/COOLING
Ideal Comfort, LLC
Scott Hensley

(434) 352-2028
idealcomfortva.com

HEATING/COOLING/
PLUMBING/ELECTRICAL
Freedom Home Services
Brendan Burrell

(434) 339-0001
freedomheating
andairva.com

HOME INSPECTION

2020 Home Inspections, LLC
Neil Wilson

(434) 609-6789
www.lynchburghome
inspector.com/

CALVERT Home Inspection, LLC
Beth Dudley

(540) 550-6538
calverthomeinspection.com

Inspecx/Goldstar Services, LLC
Tim Gardner

(540) 798-1388

Inspecx.com

INSURANCE

Comparion Insurance Agency
(540) 989-6179
comparioninsurance.com/
insurance-agent/virginia/
roanoke-0536

Meador Insurance Agency
Bill Meador

(540) 904-7833
meadorinsurance.com

The Vargas Agency,
Goosehead Insurance
Albert Vargas

(540) 469-5115
albertvargas.com

LVP FLOORING

C.A.S.E. Discount Flooring
Heather Murray

(540) 858-1128
casediscountflooring.com/
bedford-va/

MATTRESS/FURNITURE
The Mattress Therapists
(434) 337-5337
TheMattressTherapists.com

MOLD REMEDIATION

& INSPECTION
Inspecx/Goldstar Services, LLC
Tim Gardner

(540) 798-1388

Inspecx.com

MORTGAGE

First Bank & Trust Company
(804) 508-7813
firstbank.com

Freedom First Credit Union
Edgar Tuck

(540) 401-8073
freedomfirst.com/edgar-tuck

The Legacy Team of
Integrity Home Mortgage
Jonathan Sweat

(540) 314-8843
ihmcloans.com

E" E ONLINE

ooty PARTNER
DIRECTORY

MOVING & STORAGE
Blue Ridge Moving, LLC
Tyler Lucy

(434) 841-3401
blueridgemoving.com

PHOTOGRAPHY - BRANDING
Kristina Rose Photography
Kristina Rose

(540) 818-8564
krosephoto.com

PIANOS SALES/TUNING
The Piano Guyz

Jeremiah Guelzo

(434) 420-2583
stoneblueproductions.com

REAL ESTATE
PHOTOGRAPHY & MEDIA
Rapid Imagery

Bryce Scott

(540) 522-5467
rapidimagery.com/

RealPixs,LLC
Tom Wallace
(540) 505-8499

ROOFING CONTRACTOR
VBR ROOFING AND
RESTORATION

Jim Lane

(540) 354-5517
vbrroofing.com/

TITLE SERVICES
All Star Title and
Settlement, LLC

Lee Anna Buford
(540) 518-1080

Court Street Title
Paula Furrow
(540) 520-0358

Impact Title & Settlement,LLC
Jay Vaughan

(540) 566-5811
impacttitleva.com

WINERY/EVENT VENUE
Riviera Vines

Tay Adams

(540) 453-8338
rvieravines.com

ROOFING & RESTORATION

Licensed.
Experienced.

Specializing in service
upgrades for your clients!

: | CALL FOR A
FREE ESTIMATE.

Reidntial
Install | Repair | Maintenance
kelleyselectricllc.com

Licensed Master Electrician

540-521-3686 | kelleyselectric@gmail.com

VALUATION
MILA J5ig
Trusted Insight. Regional Reach.
Jared L. Schweitzer, MAI, SRA
540-345-3233

office@mlavaluation

Every Successful- Coﬁmercial Deal
Starts with Knowing the Value.

From neighborhood retail centers to industrial facilities, office
buildings, apartments, schools, churches, and land tracts, we
provide reliable commercial valuations that help you move
forward with confidence.

Blue Ridge Real Producers - 5
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Best of Roanoke Platinum
WHO DO YOU TRUST Award Winner for Best Insurance Agency—

We want to know which local vendors you’d recommend to other agents in your market. {0 gwm M\/ “ @w

+ Insurance + Mortgage Lending + Home Repairs + Builders + Property Management
+ Moving Services « Title Company + Home Warranty + Client & Referral Gifts » Inspections

Experience a decade
Send your list of most trusted partners to .. /,,// of award-winning

betty.lee @realproducersmag.com N
MEADOR

INSURANCE AGENCY

WHERE EVERY DEAL INTO PLACE
e R Get a Quote Today!

: ) | i b Scan the QR code or visit ff = / ]
% &l s Ve www.Meadorlnsurance.com = S\ g
\ - I ol > iy (540) 904-7833 W Bill Meador

PLATINUM Owner/Agent

1)
Voted Best of Roanoke—10 Years in a Row!

Impact Title & Settlement, LLC is

, a locally owned and operated

||m|| « ) title and settlement company
|I|||| ||||I- \ ), serving all your closing needs. REALTORS CARE

540 566-5811 ...their contractor should too!

M 1' F(!{’jm; ;":‘7 P i fo@impacttitleva.com
| Wy TN -

\ E ‘ | ABOUT CLOSINGS.

Contact our Real Estate Response Team
for any of your home transaction needs.

YOUR CLOSING A
DAY PARTNERS /5l o[l aerss  miwBASEMENTY)

+ Remodels, Addirions & New Construction 1|0 ' - — 434-818-5937 Waterproofin
- Generac, EV Chargers & Service Upgrades 5 " L ' / P J

- Fast Ingpection Report Repairs 7 . | | . X ‘, : Oly?igms y@y gﬁ” Q»/ Foundation Repair

—————— \/Crawl Space Repair
5.STAR RATED \' 172 /FloorStablllzatnon

Q\/ & Concrete Leveling, too! Jerry Gllnsk: | Owner

IRED UE‘
M > FORTRESS FF{EE INSPECTIC')Ns
REAL ESTATE Priority Scheduling

i i : RESIDENTIAL + COMMERCIAL + INDUSTRIAL FOUNDATION Same-Day Quotes
wnnes [ ", 434,660.9897 | WIREDUPELECTRICALCOM @ Smmmse® SOLUTIONS RESPONSE TEAM Lunch-n-Learns

1-Hour CE Courses

6 - October 2026 Blue Ridge Real Producers - 7
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From Clean to Closing
We Prepare Homes to Sell Quickly
{,‘i

Ihumla Washinglon. fhw ner
(434) 258-9850

washinglonrhonda207@yahoo.com WI - . E H

Residential & commercial | Move-out & rental cleans
Deep, top-to-bottom results | Fast turnarounds

i AWARDS |
120258 )

October 2026

CO\

If you are interested in contributing or nominating agents for a story in
future issues, please email us at betty.lee@realproducersmag.com.

dedededededede

Helping
Your Clients

Weaher. (sfe (el

Jessica Carroll | Broker

(540) 446-0234 |
jessica.carroll@goosehead.com

'LOCAL.¢

The t Home Loan S a
for Clients

First B I ompany’s in-house loans are creatiy

can ag I00&te even the most unigque property situati 3

of ou being serviced locally, your client
rvice.throughout the life of thgl

. Mortgage Banker
Daleville, VA

(434) 426-8083 6) 228-1125

NMLS# 462147 NMLS# 641054

Kev
VP/Agricultu
Da
(540) ¢

r

The Bank That Puts You First.
firstbank.com | Member FDIC | &

EXPLORE OUR MORTGAGE LOAN
SOLUTIONS TODAY.
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NOW OFFERING
No Dispatch Fees

IN HOME
READINESS

Same-Day Service
* * Free Estimates *

(434) 339-0001 > [FREEDOM

N
N HOME SERVICES

PARTNER

HVAC | Electrical | Plumbing
Duct Cleaning | Generators /

Y
www.freedomheatingandairva.com | e |
Veteran-Owned & Operated HAvAC <t

#1 Electrical
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Betty Lee Jacki Donaldson

Publisher Managing Editor & Writer
betty.lee@realproducersmag.com jacki.donaldson@n2co.com

336-414-3324 453-332-5171

Amber Perdue Kristina Rose
Photographer Photographer
amberperduephotography@ www.krosephoto.com
gmail.com 540-560-9639

540-293-4697

Chelsea Yeatts N2 Digital
Photographer Event Coordinator
Jjeremiah@stoneblueproductions.com chelsea@onefinedayva.com
434-420-2583 540-212-4114

Bryce Scott Jeremiah Guelzo
Photographer & Videographer
rapidimagery@gmail.com
540-522-5467

$3.9 Billion

SALES VOLUME

10,127

TOTAL TRANSACTIONS

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

m DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

QW%&QM%

MARK YOUR CALENDARS

Our next opportunities for connecting, collaborating, celebrating, and
continuing our education are on the horizon.

34 15 Millon

12 - October 2026

OCTOBER 13, 11:00 a.m. to 2:00 p.m.
CE for REALTORS®

(40 seats available)

Sponsored by Blue Ridge Real Producers

Join us in the training room at
the Roanoke Valley Association
of REALTORS®.

NOVEMBER 11

Blue Ridge Real Producers
Holiday Celebration

Another signature gathering is in the

works. Stay tuned for more information.

AVERAGE
TRANSACTIONS
PER AGENT

AVERAGE
SALES VOLUME
PER AGENT
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Jim Lane of VBR Roofing, Event Planner Chelsea Yeatts of One Fine Photographer Jeremiah Guelzo captures a group shot
Day Events, Rob Rigatti of VBR Roofing, Martin Chege of Comparion

Insurance Agency, Betty Lee, Robby Lee, and Tim Gardner of Inspecx

Inspection Services

T Cover REALTORS® Jonathan and Megan Lazaro REALTORS® Saundra Cuff and Alyshia
WH E RE N N E PrioTos BY Merchant with cover REALTOR® Ashley Fellers
JEREMIAH G

Blue Ridge Real Producers with the added treat of picking A special thank-you to Jennifer and
brought together top-producing blooms to take home. Sweet Riviera Vines for being wonderful
REALTORS® and preferred Indulgence Bakery in Lynchburg hosts and to our Gold Sponsors,
partners for a beautiful End-of- catered the delicious food, while Blue Ridge Moving and TJ Superior
Summer Soirée at Riviera Vines Riviera Vines provided a cash bar Cleaning, for helping make the event
in September. Guests enjoyed an along with complimentary tea possible. Thank you to everyone who
afternoon of conversation and and water. joined us for a memorable end-of-
connection surrounded by flowers, summer afternoon.

T)s SUPERIOR \
C LEAN ING

te with Martin Chege

&F%ﬂ;w uranceAgency

Producers event team Jeremiah Event Planner Chelsea Yeatts with REALTOR® Esther Featured REALTOR® Gary McCullough
. i b e, Chelsea Yeatts, Robby Lee, and Cerle and cover REALTOR® Nancy Page
Jim Lane of VBR Roofing, cover REALTOR® | | ] L of Rapid Imagery
Darin Greear, Shree Campbell of S&S Services, \ . . ; :
REALTOR® Tammy Nichols, Martin Chege of
Comparion Insurance Agency, and Rob Rigatti
of VBR Roofing

Cover REALTOR® Ashley Fellers REALTORS® Amber and Featured REALTOR! j . o ) .
® C REALTOR® Ashley Fellers, Amb d Eric G )
with Betty Lee Eric Gerner White and James Al Cover REALTOR® Nancy Page with Betty Lee over shiey reflers, Amber and Eric (erner,

and Tim Gardner of Inspecx Inspection Services

Blue Ridge Real Producers -




& SCHEDULE
 YOUR SEASONAL
TUNE-UP TODAY.

“The most important thing when dealing with
service vendors is that they communicate
promptly, do what they say, and show up
when they commit. That is Ideal Comfort LLC!

Scott Hensley and his staff offer excellent
customer service from start to finish!”
—Karen Walker Hall, happy client

Air, Gondltmnmg,
(434) 352-2028 | (434) 664-8335 | idealcomfortva.com

RealPixs LLC

Real Estate Media Partner

REACH FOR THE $TARS
WHTH EVERY CLOSIRIGE

Allstar Title &
Settlement, LLC

% Competitive rates & discounted
options for veterans § first responders

IMAGES THAT STOP THE SCROLLING
ea/// 7;4/147 Yz a/&m/f@ 9ot MMW\?/ |

% Secure portal to track every closing
% In-office, mobile, or remote closings

% Mobile closings at no extra charge (Franklin to
Grayson County)

X Responsive—even outside business hours
% Fast turnaround

Q 540-518-1080

B Olivia@allstarclosing.com
Leeanna@allstarclosing.com
Q 502 Newbern Road, Dublin VA 24084

16 - October 2026

™

THE OLD
FLOORS

Transform your space
with flooring designed
for beauty, durability,
and everyday living.

Schedule your
LVP consult today!

ULTRA-DURABLE | ECO-FRIENDLY | GUARANTEED

In-Stock Inventory | (540) 858-1128 | casediscountflooring.com/bedford-va

CASEfloors

Life is full of surprises. *
Your clients’ homes shouldn’t be.

SERVING: Roanoke, Salem,
Lynchburg, Bedford, Franklin, Henry,
Pittsylvania & Regions Surrounding
Smith Mountain Lake, 7 Days a Week

spic (540) 798-1388
Greater Roanoke Valley / SML
(540) 421-7453

Greater Lynchburg / Appomattox

INSPECTION SERVICES INSPECK.com

OHE FINE DAY
ENEITS

YOU DESERVE TO
Ergey Ysur Crn Evernts

Extraordinary, effortless experiences
Refined, luxurious design
Polished & deeply personal atmosphere

Owner & Creative Director
www.onefinedayva.com
info@onefinedayva.com | 540-212-4114

Blue Ridge Real Producers - 17
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KELLEY'S ELECTRIC, LLC

An inspection flags an
outdated electrical panel.
A buyer falls in love
with an older home but
has questions about the
wiring. A seller needs
repairs before closing. A
light that worked perfectly
yesterday suddenly
doesn’t, and everyone
wants to know why.

Electrical issues can surface at
any point in a real estate
transaction, and when
they do, having a
knowledgeable
electrician to call
can help agents
and their clients
understand the
problem, determine
what needs to be
addressed, and keep
moving forward.

With more than a
decade of electrical
experience, Joshua Kelley,
owner of Kelley’s Electric,
LLC, helps homeowners
and real estate professionals

find solutions when electrical
concerns surface. “Electrical is
one of the most important areas
to look at when buying or selling
a house, especially in older
houses,” says Joshua, a licensed
Master Electrician.

A Boones Mill native and Franklin
County High School graduate,
Joshua’s path into the trade began
before graduation, when he took
electrical classes in high school.
In 2012, he started working as an
electrical helper and spent the
years that followed developing
his skills through residential and
commercial work. Along the way,
Joshua had another goal in mind:
owning his own business. At 32,
Joshua founded Kelley’s Electric
in October 2024.

Kelley’s Electric serves residential
and commercial clients
throughout the Roanoke area. The
company handles troubleshooting
and repairs, service and wiring
upgrades, lighting controls,
generators and interlock

kits, switch and receptacle
installations, renovations,
remodels, and new installations.

STORY BY JACKI
DONALDSON
PHOTOS BY KRISTINA
ROSE, KRISTINA ROSE
PHOTOGRAP

SPOTLIGHT

CONTINUED >

e
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SUCCESS IS
NOT HOW
MUCH MONEY
YOU MAK

WHAT

. DO WITH IT.”

A

"A_

For agents, that range of
experience can be particularly
useful when an inspection report
raises questions or a property
needs electrical work before

it can move forward. Joshua
understands that identifying

a problem is only part of the
equation. Clients also need to
understand what it means and
what can reasonably be done
about it.

Troubleshooting is a natural
fit for someone who genuinely
enjoys being challenged. “I do
this because I enjoy it,” Joshua
says. “Ilove doing electrical
work. I thrive on being
challenged and improving my
knowledge and skill.”

Safety remains at the center of
that work. Electrical systems are
easy for homeowners to overlook
because they are often hidden
behind walls, inside panels, and
above ceilings. In older homes
especially, years of repairs,
additions, renovations, and
changing electrical demands can
create concerns that deserve a
closer look.

For Joshua, one of the most
satisfying parts of his job is
“making homes safe and code
compliant while not breaking

the homeowner’s wallet.” He

also understands that the people
calling him may already be
dealing with the stress of buying,
selling, renovating, or discovering
an unexpected problem. His goal
is to provide knowledgeable
service while remaining
approachable, something he
hopes will make Kelley’s Electric a
company agents feel comfortable
recommending to their clients.

Joshua also wants real estate
professionals to understand what
supporting a small local business
means. Kelley’s Electric carries
his name, and every customer

contributes to something deeply
personal. “When you hire me, you
are helping support my family,”
he says.

Family has been central to Joshua’s
journey. He is grateful for his wife,
who has supported him through
difficult seasons and the process of
building a business. “I'm grateful
for my wife, who has seen me at
my worst and has still stuck by my
side no matter what,” he shares.

When he isn’t working, Joshua
enjoys less technical pursuits. He
recently discovered a love for
hiking and hopes the family will
tackle more mountains together
and perhaps add bike riding to
their adventures. At home, one
of his favorite activities is simply
wrestling with the kids.

Those priorities also shape

his definition of achievement.
“Success is not how much money
you make but what you do with
it,” Joshua says. “Stay frugal and
take care of those closest to you.”

As Kelley’s Electric grows, Joshua
intends to keep expanding his
knowledge while maintaining

the personal service of a local
company. He currently offers a
complimentary electrical service
inspection, a $395 value, with any
paid diagnostic service.

For the real estate professionals
he serves, Joshua hopes to become
the person they can call when an
electrical question threatens to
become one more unknown in an
already complicated transaction.
Years from now, he hopes

clients remember more than the
electrical work he completed. “I
want to be remembered for my
customer service and my friendly
attitude,” he says.

CONNECT

WITH JOSHUA
540521-3686
KELLEYSELECTRIC@
GMAIL.COM

.ia.!-'['.lt-{'rn-r

&
3
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ONE VENUE

WEDDINGS ¢ CORPORATE EVENTS
PRIVATE PARTIES « FLOWER FARM & U-PICK
GLAMPING & STAYS « WINE EVENTS '
DANCE NIGHTS « PHOTOGRAPHY
RETREATS « SEASONAL FESTIVALS
& MORE

©® || B | B | A
WEDDINGS CORPORATE PRIVATE PARTIES FLOWER FARM GLAMPING
EVENTS & U-PICK &STAYS

4025 CHILDRESS RD
CHRISTIANSBURG, VA 24073

You Help Them Find the
Right Home.

We'll Help Them
Sleep Better In It.

Your local mattress resource you can feel
good recommending to your clients.

A better night’s sleep
makes a new house
feel like home.

B2+ VIARS OF MEALTHCART

STEVE & PEMNY ELAM |  oocttors of shvsical teimary | NEPERTHCT TACH

VIR < (434) 33-SLEEP
SIIEREeSS

TheMattressTherapists.com

22 . October 2026

WINE EVENTS DANCE NIGHTS PHOTOGRAPHY RETREATS SEASONAL

FESTIVALS

RIVIERAVINES.COM (£)

People are judging
your business before
they contact you.

WILL THEY
TRUST WHAT
THEY FIND?

GET THE 3 QUICK FIXES

to create a stronger first impression and stand
outin an Al world,

. Photos & Strategy That;
f‘\R Help You Stand Out Online|

kristina@krosephoto, rnrnl
540-560-9639|
Christiansburg. wh|
www.krnsephntn.e‘.nmi

Kristina Rose

R

MASTER HG ETNSPECTOR

EL

Don’t Let Hidden Issues

FALL THROUGH
THE CRACKS

20/20
HOME

INSPECTIONS LLC
I'M LOOKING FOR TROUBLE.

So your clients don't have to.

Schedule Online At
LynchburgHomelnspector.com

434.609.6789

W ILSON

LIC#3380000586 NRS | NRPP#107575

Virginia New Home Certified | Mold Testing | Pre-Purchase Inspections | Radon Testing

Well Inspection with a Home Inspection | Pre-Listing Inspections | Mold Inspections | Pool Inspections with a Home Inspection

‘ Comparion

Insurance Agency

The Move Your Clients

Al -

September is Life Insurance
Awareness Month.
Contact your local insurance
agent to find coverage that can
help secure your family's future.

AUTO

Protect the life you've built—

and %2%920%2& yOMjO'U,@

TR

Michael Dancho
Senior Sales Agent
Direct: (540) 494-6930
Michael.Dancho@Comparioninsurance.com

Your Go-To Moving Partner

Free Estimates * Expert Packing, Loading, & Unloadln
Timely, Reliable, & Stress-Free Servic
about our cleaning and o

(434) 841-3401 | bluerldgemovmg com

Scott Vaught

Senior Sales Agent

Direct: (540) 494-6934
Scott.Vaught@Comparionlnsurance.com

blueridgemovingco@gmail.com

| HOME | LIFE | AND MORE

Blue Ridge Real Producers - 23



At 4:45 on a Friday afternoon, Rachele Hunley’s phone rang. She answered. “Oh my gosh, you
answered your phone,” the woman on the other end said. “Of course,” Rachele responded.

For Rachele, answering the phone was typical. For

the architect calling, it was remarkable enough to
mention. That distinction captures something essential
about the way Rachele has built a 23-year real estate
career in Roanoke: When clients call, she answers. “I
want all sides to feel comfortable,” says Rachele, who
strives to be fair, responsive, and caring.

Rachele grew up in Michigan and attended Northwood
University, a small private business school. A
competitive volleyball player, she admits athletics
drove her college decision. “What did I go to school
for? To play volleyball,” she jokes. She earned degrees
in marketing management and international business,
then worked in human resources near Ann Arbor.

Rachele originally moved to Roanoke because of a

lntel«actions -9 work opportunity without knowing anything about

the city. As her plane descended and the mountains

< came into view, she remembers thinking, “Wow, what
Over TransaCtlons = i a beautiful place.” She loved Roanoke immediately. A
few years and two daughters later, she found herself
searching for a career that would allow her to spend
more time with Carsen and Camryn.

Real estate made sense. She loved building a home
in Michigan and, after moving to Virginia, toured
about 40 houses before buying the first one she had
seen. Her agent, Wayne Amos, guided her through
the process and eventually became her mentor
when she earned her license in 2003. The two
remain in touch today.

Rachele’s career began when she joined Boone
& Co. during a strong market. “People were
walking in the door needing help, which was
great,” she shares. Without an established
network in Roanoke, those opportunities gave
her a place to begin building her business.

Boone & Co. was later acquired by Long & Foster,
and Rachele eventually joined Lichtenstein Rowan
.

O E & C R O N K : Realtors, where she spent seven years. As investor
A |_ E S '|' AT E G R O U P g clients began asking about commercial properties,

she frequently called Poe & Cronk Real Estate Group
for guidance. After several conversations, she was
encouraged to consider joining the firm. Although
she was happy where she was, Rachele saw an
opportunity to add commercial real estate while
continuing to serve residential clients. She has now
been with Poe & Cronk Real Estate Group for almost
stal nine years and is currently VP of Residential and
PHOTC Commercial Services.
AMBER P
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Buying & selling homes ==
can be stressful. My job is
to make it less stre_ssf_ulf" s ™
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Much of Rachele’s business comes from friends,
family, and referrals. Some of her closest friendships
began with clients she met early in her career. Their
children grew up together, they traveled together,
and the relationships continued long after closing.

Her depth of real estate knowledge has become one
of her greatest resources. Recently, while touring

a property, Rachele gave a buyer her opinion of its
value. When he asked where her assessment came
from, she had a ready answer: “My experience!”

A self-described Type A personality—but with a
lowercase a—Rachele works independently because
she likes knowing exactly what is happening with
every client. She adapts her approach to each person
but remains especially focused on communication.
Impatient herself when waiting for a response, she
makes sure no one is waiting on her. “Buying and
selling homes can be stressful,” she notes. “My job is
to make it less stressful.”

Her career has grown alongside her family. When
Carsen and Camryn were young, Rachele sometimes
brought them to showings, their two car seats filling
the back of her small red Jetta. Today, Carsen, a U of
M graduate, is an RN at Michigan Medicine, while
Camryn earned a master’s degree in Global Strategy
& Sustainability at the University of Edinburgh and
remains in Scotland, working for Changeworks.

Rachele and her husband of 20 years, Corey, also
have a son, Cash. Corey, a musician and longtime

manager at Kelley’s Music, now spends more time on
photography and drone work through his company
Lightning Bird Photography and helps Rachele with
real estate properties.

Away from work, Rachele loves spending time with
family and friends, traveling, playing pickleball,

and camping. During COVID, the family bought an
Airstream, allowing them to spend time together and
occasionally escape cell service. “Is this all I had to do
to bring your stress level down?” Corey asked her on
one trip. “Yep,” Rachele said.

Rachele plans the family trips. A recent trip through
Banff and Jasper National Parks checked a longtime
destination off her bucket list and became one of her
favorite adventures.

Her willingness to make room for life has not slowed
her professionally. Last year, Rachele received her
firm’s top overall producer award, but she does

not measure success by hitting a predetermined
number of transactions. She says, “I measure real
estate success by the trust I build, not just contracts

I close.”

That philosophy shapes her work and relationships.
No wonder her clients so often become friends

and start calling her Shelly, the name those close to
her have always used. That small shift says a great
deal about the career she has built. A client calls,
Rachele answers, and somewhere along the way, she
becomes Shelly. @
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Move. Tune. Sell. Repair.

(434) 610-1795

VHITEHALL RD L » VA 24501 . STONEBLUEHOBBIES.COM
';;;;. ANOCUYZ.COM ' 104 WHITEHALL RD LYNCHBURG VA 24501

TU M | ng Home Inspection

Radon Testing
I I’ItO Mold Inspection & Testing

Sewer Scope Inspection
Keep closings on track with
our trusted inspection team.

CALVERT Home Inspection, LLC

540-632-7115

calverthomeinspection@yahoo.com
calverthomeinspection.com

EIFS Inspection
Foundation Certification

We mind, The booky, so
wwmmﬁﬂ@m&%@%y&k

Bookkeeping Tailored for Real Estate Agents
and Brokerages

Discover what you truly retain. Lets chat!

sscustombookkeeping.com
434-278-0204
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Efd dBig Ypring Edtate Yewices
We Clear It So You Can

(lose JL.

Specializing in the estate sales
and liquidation services.

bigspringestateservices.com
(540) 641-1413

REAL ESTATE MARKETING

RAPID
IMAGE=RY

RAFPIDIMNAGERY.COM

Court Street
Title

Real Estate Settlement Agency

CTOSE HAPPY!

SMOOTH CLOSINGS ARE ALWAYS IN SEASON

117 East Court Street Rocky Mount, VA 24151
(540) 483-8696 EXT. 3 « pafurrow@courtsttitle.com
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DIVINE FOG REALTY COMPANY

BOOKER

OPEN-DOOR POLICY

At a Home for Your
Heart gala, a young
woman who had
recently aged out of
foster care received
the keys to a brand-
new house, thanks
to Scottie Booker
and a community

of people who had
rallied around her.

The two-story home in
downtown Lynchburg
resulted from an ambitious
collaboration through
Divine Fog Serves, a
nonprofit Scottie founded to
give back to the community.
The Lighthouse Community
Center provided the lot, local
builder Gary Schmincke
volunteered his time, and
additional partners

donated materials

and helped reduce
construction costs. Local
nonprofits nominated
potential recipients, and

Photo by James Harrington

an independent board
selected the young woman.

For Scottie, watching what
she did with the opportunity
was especially meaningful.
She became involved in
volunteer work, which
eventually led to employment
and a new chapter in her life.
The experience reflects what
Scottie hopes to accomplish
far beyond buying and
selling houses. “My heart and
passion are to serve clients,
the community, and agents,”
he shares.
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Born in the Lynchburg
area and raised for several
years in Amarillo, Texas,
Scottie returned to Virginia
as a teenager when his
mother packed him and
his brother into a small
Volvo and headed to their

32 . October 2026

grandmother’s home.

His mother rented, and
Scottie gave little thought

to homeownership or real
estate. Looking back, he
describes the industry as
something that was “hidden
in plain sight.”

Photo by James Harrington

After high school, Scottie
headed to college to study
radiology but admits he

was unfocused and headed
down the wrong road.

He eventually returned

to Lynchburg and began
factory work, including a job
on a production line labeling
Bath & Body Works products.

By his late 20s, Scottie was
taking a harder look at his
life. He deepened his faith
and began reading about
finances, eventually picking
up Rich Dad Poor Dad. The
book changed the way he
thought about possessions.
“I'realized I had a bunch of
liabilities,” he says. “All my
desires up to that time were
buying trophies of life and
not what brought value.”

Scottie began studying real
estate and investing while
continuing his factory

The house he gave away

job. He purchased his first
investment property before
buying a personal residence
and eventually accumulated
several properties. He
enjoyed investing and
flipping homes, but as

he became increasingly
involved with his church
and community outreach,
he realized real estate could
provide another avenue to
serve buyers and sellers.

Scottie began training
with Weichert in 2006

and earned his real

estate license in 2007.

He approached his new
career proactively, hosting
open houses, knocking on
doors, contacting FSBOs,
mailing cards, and making
sure everyone he knew
understood what he was
doing. “Anything worth
having, you have to go and
get,” he stresses.

66

ANYTHING WORTH HAVING,

YOU HAVE TO GO AND GET.”
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“

WANT TO BE REMEMBERED

AS SOMEONE WHO SERVED WELL.”

In 2008, Scottie was laid
off from his factory job,
pushing him into real estate
full time during a recession.

He was also a new husband,

having married his wife,
Frances, that year. He
credits Frances, whom he
had first met years earlier,
with inspiring many of the
positive changes he was
making in his life.

Scottie joined Century 21
in 2008 and spent nine
years there, becoming a
top-producing agent and
eventually an associate
broker. He earned his
broker’s license in 2015,
and his vision expanded
beyond his own production.
He wanted to share his
knowledge and experience
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with other agents while
continuing to serve clients.

In July 2017, Scottie
founded Divine Fog Realty
Company. Today, he remains
a producing agent while
also leading and mentoring
agents within the company.
Divine Fog has expanded
beyond Lynchburg, with
offices in Northern Virginia,
North Carolina, and
California, and Scottie has
plans to continue growing
into additional markets.

As the business grew, so
did Scottie’s commitment
to giving back. He founded
Divine Fog Serves to invest
in the community, support
other nonprofits, and assist
with needs ranging from

disaster relief to larger
community initiatives. The
annual Divine Fog Classic golf
tournament and Home for
Your Heart gala raise money
to support those efforts.

At 54, Scottie says his
definition of success has
evolved. Real estate can
provide a good living, but
financial success alone does
not provide the fulfillment
he wants. “You can make

a lot of money, butI geta
lot of fulfillment from truly
serving,” he notes.

Service begins at home, too.
Scottie and Frances have
four children, ranging in
age from 11 to 31. Their
daughter Kiana is already
following Scottie into

real estate, earning her
license while attending
Liberty University. Outside
the business, Scottie’s
priorities remain his family,
community, and church.

As he looks ahead, Scottie
plans to continue growing
Divine Fog, but the number
of offices or transactions will
never be his only measure
of success. “I want to be
remembered as someone
who served well,” he says.
The house in downtown
Lynchburg is one visible
example of that mission.
For Scottie, however,
serving well is bigger than
one grand gesture. It is the
principle behind the career,
company, and life he has
spent years building. ®
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EXPERT TREE CARE FOR 118 YEARS — AND GROWING.

For 118 years, our family-owned company has brougiht arare mix of groundbreaking
science,award-winning safety practices, and global resources to every tree and
shrub-care task at hand. And at the heart of our £ccess are our péople —experts
who know and'ehampion every tree, no matter the species. Allow us to show your
clients how our passion is inspiring one beautiful property after another..
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Serving Roanoke, Lynchburg, Smith Mouhta;n La*l‘(e‘,and the New Rlver \Ialley
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INSECT & DISEASE MANAGEMENT | TREE INSPECTICIN\ ..‘68”

STORM DAMAGE | LIGHTNING PROTEGTIUN [ REMUV'I-\'L\& \\ 1» %

The F.A: Bartlett Tree Expert Company

ENSURING YOUR
CLIENTS’ NEXT
CHAPTERS

Edgar Tuck

VP Mortgage Loan Originator
Roanoke/Lynchburg/SML Markets

NMLS 659525

Office: (540) 401-8073 Cell: (540) 871-0940

Serving the Roanoke Valley and Smith Mountain lake Communities

BARTLETT

1/ TREE EXPERTS

SCIENTIFIC TREE CARE SINCE 1907

MORTGAGE
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

GRACE ALON
BUILDERS

LIFEBYDESIGN
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New Home Constructlon
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Additions & Remodels |




