
A C A D I A N A OCTOBER 2026

Partner  
Spotlight

EDGE MORTGAGE

Rising Star
JEREMY 

BROUSSARD

CJ
MEET THE

GROUP

Ask the  
Expert
S CLARE DESIGN

Where Are They Now
VICTORIA 
HARGRODER EMRICK



Acadiana Real Producers • 32 • October 2026

CONSISTENT.
EXPERIENCED.
ESTABLISHED.

-New Construction
-Re-Roof and Standing Seam
-Specialty Materials & Installation
-Exceptional Craftsmanship
-Durable, High Quality Results

Trusted Manufacturing Partners

331 Teljean Rd. Lafayette
LA 70503

337-504-3576
gcboflouisiana.com

337-267-7963
www.coreinsurancela.com

Ben Leonards

Auto Insurance 
Rates Keep

Ready to See What You 
Could Save?

Falling

337-459-7897
www.havenhomeinspect.com

Safe Home. Safe Haven. 
Your Trust Is Our Foundation.

FREE TERMITE INSPECTION 
included with all resale 

home inspections.

10% DISCOUNT 
for Veterans, Teachers, 
and First Responders.

Resale Home Inspection
New Construction Inspection

Pre-listing Inspection
Pool Inspection
Mold Sampling

Lead Paint Testing
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Residential & Commercial
Real Estate Closings

Refinancing
Donations

Notary Closings
Business & Estate Planning

1301 Camellia Blvd. Ste. 401
Lafayette, LA 70508

(337) 984-9480

• Air conditioning repair, 
installation & replacement

• Furnace and heating services
• Heat pump services
• Air handler installation & repair
• Ductless mini-split systems
• Ductwork and duct services
• Indoor air quality solutions

• Smart thermostat installation
• Preventative HVAC 

maintenance plans
• Commercial HVAC services
• 24/7 emergency HVAC service
• HVAC system sales and 

financing options

8320 Church Point, La 70525  |  337-384-6759 or hnmhvac1@gmail.com  |  HNMHVAC.com

HNM Cooling & HeatingHNM Cooling & HeatingHeatingCooling WIN A $250 
GIFT CARD

Answering a few questions could be worth $250!

Take our quick survey (it’s just 1 minute) and you’ll
be entered for a chance to win a $250 gift card.

Scan the QR code to enter

NO PURCHASE NECESSARY. Open to legal residents of the U.S. (excluding Arizona, Florida, New York, and Rhode Island), age 18 or 
older. Void where prohibited. Entry period begins 9/1/25 and ends 12/31/26 at 11:59 PM ET. Limit one entry per person. One (1) 

winner will be randomly selected each month (on or about the first of each month) to receive a $250 gift card. Odds of winning depend 
on the total number of entries received each month. Winners will be notified via email. The N2 Company, d/b/a REAL PRODUCERS 

(collectively, "N2"), reserves the right to cancel, suspend, or modify the promotion if technical or other issues prevent it from running as 
planned. By entering, participants agree to release and hold N2 harmless from any claims arising out of participation. N2 is not 

responsible for technical errors or issues beyond its control. These rules are governed by the laws of Texas.



Acadiana Real Producers • 98 • October 2026

Professional Lawncare & Landscaping services you can count on!

 Mason Meyers  |  Owner/CEO
(337)256-6963

meyerslawncarelandscaping@gmail.com

CALL OR TEXT TODAY FOR FREE QUOTE!

Lawn Maintenance
Mulch & Flower Beds

Hedge & Shrub Care
Landscape Design/Installation 

Cleanups & Brush Removal

( 3 3 7 )  6 5 2 - 8 6 5 4   |   L a n ce @ d ra g o n fl y m g t . co m

      D ra g o n fl y  Co n s t r u c t i o n

7 Years Trusted Experience in Acadiana

• NEW CONSTRUCTION

• RESIDENTIAL REMODELS

• HOME ADDITIONS

• OUTDOOR OASIS
DRAGONFLY

CONSTRUCTION
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Benjamin G. Torian | Attorney
307 La Rue France
Lafayette, LA 70508
337-534-8300
BTorian@Torian-Law.com
Torian-Law.com

CLOSING WITH CONFIDENCE
R E A L E S TAT E  C LO S I N G S

THE TORIAN LAW DIFFERENCE
Torian Law is a trusted Real Estate Closing Firm located in the Heart of Acadiana.
Led by Managing Attorney, Benjamin G. Torian, a Lafayette native with over two 
decades of real estate experience, the Torian Law team works seamlessly with you, 
your Realtor, and your Lender to always deliver a smooth, accurate and efficient 
closing experience. In addition to his extensive work in real estate closings, Ben 
brings a strong background in real estate title litigation, which allows him to 
navigate complex title issues and ensure a smooth closing. Torian Law is committed 
to providing personalized service, deep local expertise, and a seamless experience 
from contract to closing.

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

A/C & HEATING-RESIDENTIAL 
& COMMERCIAL
Chapman’s A/C & Heating
(337) 207-5900
chapmansac.com

CLEANING SERVICE
Cozy Corner Cleaners, LLC
(337) 288-2827
www.cozycornercleaners.com

The Maids, LLC
(337) 839-2000
www.maids.com

CUSTOM BUILDER
Dragonfly Construction, LLC
(337) 652-8654
www.dragonfly 
constructionllc.com

Schoeffler Built Homes, LLC
(337) 739-0034
www.facebook.com/
schoefflerbuilthomes

DERMATOLOGY/ MEDICAL 
AESTHETICS
Dermatology Center 
of Acadiana
(337) 235-6886
www.dermcenterofacadiana.com/

DESIGN & HOME STAGING
JM Designs Staging & Decor

ELECTRICAL SERVICE 
COMPANY
Trahan’s Electrical Service 
and Repair, LLC
(337) 551-3737
www.facebook.com/p/Trahans-
Electrical-Service-and-Repair-
LLC-61551902286209/

ELECTRICIAN - COMMERCIAL/
RESIDENTIAL
Freedom Electric, LLC
(337) 344-4551
tbd

Gardner’s Electrical 
Services, LLC
www.gardnerselectrical.com

FOUNDATION REPAIR 
AND ENGINEERING
Atchafalaya Foundation 
Repair, LLC
(337) 581-9588
www.atchafalayafoundation 
repairllc.com

HOME INSPECTION
Haven Home Inspections
(337) 459-7897
www.havenhomeinspect.com

Moncrief Estate Services
(337) 258-9457
moncriefestateservices.com

HOME/MOLD INSPECTION
Dales Quality Home 
Inspections, LLC
(337) 250-3816
www.facebook.com/
share/176d8JvJ1T/ 
?mibextid=wwXIfr

HVAC SERVICES
HMN Cooling & Heating
(337) 384-6759
www.hnmhvac.com

Savoy AC Service, Inc.
(337) 356-2762
www.acsuperman.com

Trahan & Sons HVAC
(337) 319-1614
www.trahanandsons.com

INSURANCE
Brightway Insurance
(337) 236-4339
www.brightwaymcfarlain 
aguillard.com

Core Insurance Solutions
(337) 267-7963
coreinsurancela.com

Goosehead Insurance
Garet Berry
(337) 504-7714
www.goosehead.com/garet-berry

Maven Risk Specialist
(337) 362-2271
www.mavenrisks.com

Riverlands Insurance
(337) 962-1369
www.riverlandsinsurance.com/
team/josh-hidalgo

TWFG Knight Insurance
(337) 716-7074
agentpages.twfg.com/lisaknight/

INSURANCE SERVICES
Shield 365 Insurance
(337) 573-0675
www.shield365insurance.com

INTERIOR DESIGN / 
REMODELING
S. Clare Design
(337) 296-5290
sclare.design

JUNK REMOVAL / DEMOLITION
Acadian Haul-Away & 
Junk Removal, LLC
(337) 366-1795
www.acadianhaulaway.com

LAND DEVELOPMENT
Westwood Professional Services
(833) 523-2526
westwoodps.com

LANDSCAPE / HARDSCAPE
Megan Montgomery Design
(337) 280-6657
www.meganmontgomery 
design.com

LAWNCARE/LANDSCAPING
Meyers Lawncare & 
Landscaping, LLC
(337) 256-6963

MARKETING AGENCY
Procept Creative Agency, LLC
(337) 252-7416
www.proceptmarketing.com

MORTGAGE / LENDER
Castille Mortgage
(337) 354-4415
www.castillemortgage.com

Edge Mortgage
(337) 230-1538
www.edgemortgageloan.com

Edge Mortgage - Jaime Trahan
(337) 362-4050
www.edgemortgageloan.com

GMFS Mortgage
(337) 456-3580
gmfsmortgage.com/stacey.britton

NEXA Mortgage, LLC
(337) 230-5431
www.annauriegas.com

SFMC Home Lending
(337) 278-3834
sfmc.com/loan-officer/lizbreaux/

Southern Elite Mortgage
(337) 942-5180
www.apmortgage.com/dba-lo/
mattie-cortina

Terry McBride of 
Reliant Mortgage
(337) 294-0252
www.reliantacadiana.com

MORTGAGE LENDER
Lending House
(337) 278-0313
www.lendinghouse.com

PAINTING COMPANY
Fresh Coat Painters of Lafayette
(337) 523-9572
www.freshcoatpainters.com/
locations/lafayette

PHOTOGRAPHER
Wesley Sun Chee Fore 
Photography
(337) 412-3879
wesleysuncheefore.com

PHOTOGRAPHER | REAL 
ESTATE MEDIA
Cajun Virtual Tours
(337) 654-0904
www.cajunvirtualtours.com

PLUMBER
A 5 Star Plumbing Company
(337) 254-1275
www.a5starplumber.com

PLUMBING
Mr. Rooter
(337) 945-7668
www.mrrooter.com/lafayette/



Acadiana Real Producers • 1312 • October 2026

Trusted Electrical 
Services for 

Acadiana Homes & 
Businesses

Our expert electricians are here to keep your 
clients’ properties safe, functional, and up to code.

OUR SERVICES:
• Real Estate Electrical Inspections
• Panel Upgrades
• Code Compliance Repairs
• Indoor & Outdoor Lighting
• Generator Hookups
• New Construction Wiring
• Emergency Troubleshooting

Need a dependable electrician for your listings
or clients? Call Freedom Electric for fast, professional 

service you can count on.

(337) 344-4551 | Proudly serving the Acadiana area.

Licensed & Insured | Residential & Commercial

POOL MAINTENANCE & REPAIR
Cricket’s Pool & Spa World, Inc.
(337) 984-7626
www.poolandspaworld.net

Pelican Pool Service, LLC
(337) 306-0441
www.facebook.com/
share/1UBzHqNbhQ/ 
?mibextid=wwXIfr

PROFESSIONAL ORGANIZER
Bee Organized Lafayette, LLC
(337) 341-2025
www.beeorganized.com/lafayette

PROPERTY MANAGEMENT
PMI Integrity Properties
(337) 476-1176
www.pmi-integrity.com

ROOFING
Cloteaux Roofing & 
Construction
(337) 277-9227
www.cloteauxroofing.com

ROOFING CONTRACTOR
Burford Roofing & 
Construction, LLC
(337) 257-3739
www.burfordroofing.com

ROOFING/ RESTORATION
CTL Pro Construction
(337) 534-0040
www.ctlpro.com

SOCIAL MEDIA MARKETING
Coffee & Contracts
(203) 616-0479
www.coffeecontracts.com

TITLE COMPANY
AMO Title
(337) 706-9266
www.amotitle.com

Andrus Boudreaux - 
Complete Title
(337) 984-9480
www.andrus-boudreaux.com

Bradley Moreau Title
(337) 235-4660
www.bradleymoreau.com

Lalande Title
(337) 446-0790
www.lalandetitle.com

Prime Title
(337) 235-0047
www.primetitle.net

Southern Compass Title
(337) 333-7626
www.SoCoTitle.com

Standard Title
(337) 232-8777
www.standardtitle.com

Torian Law
(337) 534-8300
www.torian-law.com

TREE SERVICES
Hollands Tree Care
(337) 412-3057
www.hollandstreecare.com

VIDEO PRODUCTION/
DRONE SERVICES
Numa Films
(337) 371-9498
www.numafilms.com

WINDOWS / DOORS 
/ SHUTTERS
Windows, Doors and More
(337) 261-0243
www.Wdandm.com

Preferred Partners
CONTINUED

Travis McGrew
114 Curran Lane, Lafayette, LA 70503
Direct: (337) 573-0675  |  Cell: (337) 258-7952
tmcgrew@shield365insurance.com
shield365insurance.com

REQUEST A QUOTE
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(337) 366-1795 · www.acadianhaulaway.com
acadianhaulaway@gmail.com

     Acadian Haul-Away & Junk Removal, LLC ·      acadianhaulaway

Need Junk Gone?
We'll Haul It Away - Today! 

Let us take the mess off your hands:
Furniture & Appliance Removal
Garage & Attic Cleanouts
Yard Debris & Storm Cleanup
Estate & Eviction Clear-outs

Light Demolition
(sheds, playsets,hot tubs,etc.)
Hoarder House Cleanouts
Storage Unit Cleanouts

LOCALLY OWNED & OPERATED IN ACADIANA
QUICK TURNAROUND & FLEXIBLE SCHEDULING

FREE ESTIMATES · NO HIDDEN FEES · FRIENDLY, PROFESSIONAL CREW

Coty Bergeaux, Owner

Safe and Professional Service • Free Quotes/Fair Prices • 50 years of electrical experience

Call to schedule your troubleshoot, 
installation, or quote

337-551-3737
Licensed and Insured

Built on Faith - Powered by Craftsmanship!
 It's our joy to serve you. 1 Peter 4:10

WIRED WITH
INTEGRITY

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

Stay
Cool!!!

Stay
Cool!!!

Financing Available on Approved Credit
Locally Owned and Operated with 

Superior Service & Professionalism

Savoy AC Service Inc.Savoy AC Service Inc.

ROOF REPLACEMENTS & REPAIRS

Free Inspections

CTL is... Committed to 
Local & Certified to Last

(337) 534-0040  |  www.ctlpro.com  |          ctlprola

3 1 1 7  H w y  9 0  E a s t  |  B r o u s s a r d ,  L A  7 0 5 1 8
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• Purchases & Re�nances

• Primary homes, second homes 
and investment properties

• Licensed in Louisiana, Texas, 
Florida, and Alabama

• Excellent service and knowledge!

Let me help get
you pre-approved

Your local
Mortgage Broker

chris@edgemortgageloan.com
www.Edgemortgageloan.com

(337) 230-1538

Chris Bienvenu
Mortgage planner

nmls# 1181784

Apply Now
christopherbienvenu.floify.com

THANK YOU!!! To all my
amazing realtors and clients
for another great year!!

Meet
The

Team
Drake Abshire

Publisher
Wesley Sun Chee Fore

Photographer

Jenny Hockett
Scheduling Coordinator

Elizabeth Trahan
Videographer

Jess Wellar
Staff Journalist

Holly Griffin 
Assistant Publisher

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

P: 337-581-9588
F: 337-334-9816
P: 337-581-9588
F: 337-334-9816

Pier and beam foundation 
specialist

House leveling 

Sill and joist replacement 

Root moisture barriers

Family owned and operated

2753 White Oak Hwy
Rayne, La 70578

2753 White Oak Hwy
Rayne, La 70578
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Call us for all your insurance needs.
337.362.2271  |  www.mavenrisks.com

100 Asma Blvd Suite 100  |  Lafayette, LA 70508

Leaves change. Your insurance should too.
Get a free quote this fall.

Leaves change. Your insurance should too.
Get a free quote this fall.

A New Season, A New Quarter 
Fall is just around the corner, and with 
it comes a fresh season—and the start 
of the final quarter of the year! As we 
head into Q4, we’re excited to keep 
the momentum going and continue 
bringing our Acadiana real estate 
community together.

A huge thank you to everyone who 
joined us for The Content Lab! We 
had an incredible turnout, and we hope 
you left with fresh ideas, practical tools, 
and plenty of inspiration to elevate 
your social media presence. It was 
so much fun seeing our Realtors and 
Preferred Partners connect, create, and 
learn together.

We’re also thrilled to welcome several 
new Preferred Partners to the Acadiana 
Real Producers family: Pelican 
Pool Service, St. Landry Bank & 
Trust, Megan Montgomery Design, 
Westwood Professional Services, and 
Brightway Insurance. We’re grateful to 
have you as part of our community and 
look forward to introducing you to our 
readers and Realtor partners.

Here’s to a strong finish to 2026, 
new connections, and plenty more 
opportunities to connect, grow, and 
celebrate together! 

Thank you always,

Providing a 
platform to 
celebrate and 
unite the top 
real estate 
professionals 
across Acadiana!

A Note 
from the 

Publisher

BY DRAKE ABSHIRE

DRAKE ABSHIRE 

Owner/Publisher  
Acadiana Real Producers  

Drake.Abshire@Real 
ProducersMag.com  

(337) 316-0479

We treat you like family, it's a better way of doing business

JEREMY CASTILLE
Loan o�cer - Owner

NMLS ID # 1421097

Cell: 337-230-1536
O�ce: 337-534-4415
Jeremy@castillemortgage.com

BRENON WILSON
Loan O�cer

NMLS ID 2244342

Cell: 337-552-8073
O�ce: 337-534-4415
Brenon@castillemortgage.com

castillemortgage.com
Castille Mortgage is licensed in 
Louisiana, Texas and Florida.

Named as "Best Mortgage 
Company" by the times of Acadiana 

in 2020, 2021 and 2022.
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Call 337-235-6886 to schedule your appointment!     dermcenterofacadiana.com  |         @dermacadiana

M�t O� Sk� Exp�ts

Now a
ept�g 
new p	�nts! 

At Dermatology Center of Acadiana, 
your skin is in the most trusted hands.

With over 20 years of dermatology experience, 
Meghan combines clinical expertise and precision 
artistry to deliver radiant, healthy skin. Her advanced 
training in laser technology ensures that every 
treatment is performed safely and effectively—with 
beautiful, lasting results.

Blair brings her refined touch and deep 
understanding of skin health to every service she 

provides. Her expertise in customized facials, 
chemical peels, and skin-rejuvenating treatments 

helps patients achieve confidence through 
luminous, balanced skin.

Me��, LPN & Laser Specialist

Bla�, Licensed Esthetician

Together, Meghan and Blair create an exceptional skincare experience that 
blends medical knowledge with aesthetic excellence.
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A home showing becomes 
memorable when buyers do more 
than view square footage, they 
*experience** how life could feel 
there. Engaging the five senses 
strategically helps create an 
emotional connection, reinforces 
perceived value, and makes the 
property easier to remember. 

1 / SIGHT -  CREATE AN IMMEDIATE VISUAL YES 
Before Buyers ever inquire about seeing a home they 
have likely seen photos on line and have formed 
their first impression. A strong visual presentation 
makes rooms feel brighter, more spacious, and more 
intentional, both online and in person.

•	 Maximize natural light: open blinds, clean 
windows, and replace burned-out bulbs.

•	 Use layered lighting in darker rooms with lamps, 
under-cabinet lights, and warm, consistent bulbs.

•	 Declutter surfaces, closets, counters, and 
entryways to emphasize space.

•	 Style focal points: dining tables, beds, fireplaces, 
patios, and kitchen islands.

•	 Prioritize curb appeal with trimmed landscaping, 
a clean front door, fresh mulch, and welcoming 
exterior lighting.

•	 Use professional photography, video, floor plans, 
and virtual tours to create a compelling online 
first impression.

2 / SOUND - LET THE HOME FEEL PEACEFUL  
Sound is often overlooked, yet it can dramatically 
affect whether a home feels relaxing or stressful. A 
quiet, calm environment allows buyers to focus on 
the property rather than distractions.

•	 Turn off televisions, loud appliances, fans, and 
notification devices before showings.

•	 Address squeaky doors, rattling vents, dripping 
faucets, and noisy HVAC equipment.

•	 Schedule lawn care, construction, or repair work 
outside showing windows where possible.

•	 Use soft, unobtrusive background music only 
when it suits the home and audience.

•	 Highlight positive ambient sounds when genuine, 
such as birds in the yard, a gentle fountain, or a 
quiet neighborhood setting.

3 / SMELL - MAKE “CLEAN” A  
SIGNATURE SCENT 
Scent has a powerful connection to memory and 
emotion. The goal is not to perfume tor mask 
smells in the home; it is to make the home smell 
unmistakably fresh, clean, and neutral.

•	 Remove pet bedding, litter, trash, dirty laundry, 
damp towels, and strong cooking odors.

BY STACEY 

ARCENEAUX 

WITH S.CLARE 

DESIGN

ASK THE EXPERT

num
afilm

s.com
 |  info@

num
afilm

s.com
  |  (337) 371-9498

NUMA FILMS
PROFESSIONAL CONTENT CREATION AND BRANDING

•	 Deep-clean carpets, upholstery, drains, garbage 
disposals, and refrigerators.

•	 Air out the home before showings when  
weather permits.

•	 Use only mild, natural scents sparingly, such as our 
S. Clare signature scent. 

•	 Avoid heavy candles, plug-ins, incense, and 
overpowering air fresheners.

4 / TOUCH - INVITE BUYERS TO FEEL QUALITY 
Buyers often evaluate a home through their hands 
without consciously realizing it. The feel of surfaces, 
hardware, textiles, and finishes communicates 
quality and maintenance.

•	 Ensure doorknobs, cabinet pulls, faucets,  
drawers, locks, and light switches are clean and 
work smoothly.

•	 Use clean, plush towels in bathrooms and neatly 
made beds with inviting linens.

•	 Present countertops, flooring, railings, and fixtures 
free of sticky residue, dust, or visible wear.

•	 Make closets, cabinets, and storage areas easy to 
open and explore.

•	 Set a comfortable indoor temperature so buyers 
can linger without discomfort.

•	 Stage outdoor seating with cushions or throws, 
helping buyers imagine using the space.

5 / TASTE - SUGGEST A LIFESTYLE, NOT A  
SALES TACTIC 
Taste can create hospitality and help buyers slow 
down during a showing. It should be simple, clean, 
and optional, never intrusive or overly elaborate.

•	 Offer sealed bottled water or individually  
wrapped refreshments.

•	 Consider a small, clearly labeled display of locally 
made treats.

•	 Stage a coffee bar, breakfast nook, wine station, or 
outdoor dining setup to illustrate everyday living.

•	 Remove dishes, leftovers, and visible pet food 
before tours.

THE CORE PRINCIPLE - The strongest home 
presentation is authentic. Every sensory detail 
should support the home’s real strengths: a sunny 
kitchen, a peaceful primary suite, a welcoming front 
porch, a functional family room, or an entertaining-
ready backyard.

When sight, sound, smell, 
touch, and taste work together, 
a listing shifts from a property 
that buyers merely inspect to a 
place they can vividly imagine 
calling home.

THE

LISTING EXPERIENCE

FiveSense
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Full-Scale Renovations
Quality Craftsmanship and Thoughtful Design
Attainable and Accessible Luxury

Specializing in Custom Home Builds, 
Commercial, & Turn-Key 
Construction

Feel the Quality.
Afford the Luxury.

A Trusted Name in Home Building  |  Locally owned by Bill and Lisa Schoeffler  |  40+ years of Experience

337-739-0034  |       schoefflerbuilt
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We are a local mortgage company that 
specializes in USDA, FHA, VA, Conventional loans, 

and manufactured homes.

601 Loire Ave, Suite C, Lafayette, LA 70507

Heather Moody

paige@southerneliteteam.com
337-580-5020 cell
337-942-5180 office
https://www.louisianamortgagelender.com/

Mattielene Cortina

mattie@southerneliteteam.com
337-942-5180 office
337-580-6244 cell
www.apmortgage.com/dba-lo/mattie-cortina

(337) 306-0441
pelicanpoolservice1@gmail.com
      pelicanpoolservice

Devin Nugent
OWNER

Pelican Pool Service specializes in weekly cleaning and 
maintenance throughout Lafayette and surrounding areas.
Our services include filtration system repairs and upgrades,

sand changes, plumbing repairs, green-to-cleans, and
weekly pool maintenance

FAST FACTS 
Years in Real Estate: Almost  
15 years! 

Current Brokerage: Hargroder 
Real Estate Group

Team or Solo Agent: Solo 

Favorite Local Restaurant:  

Five Mile Eatery 

Favorite Weekend Activity: 

Being at home with my babies 
and hosting Sunday dinners for 
my family

Where

Acadiana Real Producers • 2524 • March 2024 @realproducers realproducersmag.com

creativity, a side she gets from her mother. “My mom is 
the creative talent, which is where I get my love of interior 
design and architecture. To this day she blows me away with 
her talents,” she remembers fondly. Emrick channels this 
creativity in her endeavors with real estate, 
allowing her to fuse the two sides of 
herself into one career that she 
loves. She uses her experiences 
with photography in her vid-
eography of the houses she 
lists, while also using her 
love of design to make 
the houses look their 
best. “I love interior 
design. It helps to get 
in touch with that 
artistic side,” she 
says. These skills 
have helped Emrick 
to become one of 
the most successful 
realtors in Acadiana, 
showing anything 
from commercial 
acquisitions and lux-
ury residential prop-
erties to waterfront 
homes in the state  
of Florida.

Working Woman 

In 2020, Emrick and 
her husband wel-
comed their daughter, 
Olivia, into the fam-
ily, and then last year, 
they added their son, 
Jackson, to the fold. 
With two kids and a 
full-time job, Emrick 
often lives two lives 
at once. “Being a 
mom is the best job in 
the world, but being a 
professional woman 
and a mom is hard,” 
she admits, sympathizing with a modern-day struggle for 
many women. Some of the services she prides herself 
on are her availability for her clients and her tenacity in 

closing a sale. Emrick knows that upholding these stan-
dards means late nights, early mornings, and changing 
diapers while on the go.

When schedules won’t line up and deadlines are 
eminent, that’s when Emrick’s devoted 

husband helps to fill in the cracks. 
“My husband is such a good dad 

and picks up the pieces when 
Mom is away showing prop-

erty or on the phone,” she 
relates. Together, they 
have established a routine 
that allows them to pur-
sue their professional 
dreams while raising a 
family. With the help 
of her assistant, Kelly, 
Emrick has been able to 
wipe noses one moment 
and get signatures the 
next without the whole 
operation caving in. 
“Being a working mom 
has its challenges, espe-
cially when you are a 
perfectionist! Whether 
it’s green shirt day, or 
‘surprise! the kids have 
the day off of school’ 
and I have a full day 
of appointments,” 
she laughs, “we just 
figure it out!”

Emrick embodies the 
power of family and 
its ability to make the 
impossible, possible. 
From her dad who set 
her on this path, to her 
husband who helps her 
to continue, and finally, 
to the children who 
make it all worthwhile, 

Emrick lives the life of 
a realtor to the fullest. Looking to the future, all Emrick 
desires is to continue selling houses, helping people, and 
living life to the fullest with her family.

E M R I C K 

E M B O D I E S  T H E 

P O W E R  O F 

FA M I LY  A N D 

I T S  A B I L I T Y 

TO  M A K E  T H E 

I M P O S S I B L E , 

P O S S I B L E .
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I f you’re from Louisiana, you know that traveling through 
the state isn’t quite like driving anywhere else. While you 
may get small towns and wooded stretches elsewhere, 

Louisiana is unique in its mix of passing swamps, 
sugar cane fields, and flat ground as 
far as the eye can see. As a real 
estate agent, Victoria Hargroder 
Emrick explores these 
southern sights daily as 
she travels from property 
to property. Growing 
up in Ascension Parish 
on a large horse farm, 
Emrick still thinks fondly 
of her childhood that 
was full of open fields 
and rolling Louisiana 
skies. Though she’s now 
based in Lafayette with a 
multimillion-dollar sales 
record, she still pulls 
from these experiences 
when showing listings, 
like farms, to her clients. 

Emrick’s path to real 
estate was a sinuous 
one, as she did not set 
out with the intention 
of becoming an agent. 
After graduating high 
school, she pursued 
photography at the 
Savannah College of Art 
and Design. “I always wanted to do something artsy, so real 
estate was not on my radar at all,” Emrick relates. After 
becoming homesick, her father convinced her to move 
home and pursue certification in real estate. At nineteen, 

she was licensed in Louisiana, then immediately moved to 
Florida, where she would live with her parents for the next 
five years. “I got licensed in Florida when I was twenty 

and then met my future husband, Shelby, who was 
stationed with the Marines in Destin,” Emrick 

recalls. After getting married in 2016, 
Emrick’s new husband was stationed 

in San Diego, so she decided to 
move back to Louisiana and build 

her career while he was in 
training and deployed. Then, 
in 2019, the two settled down 
in Lafayette to raise a family 
and grow their flourishing 
real estate group.

Family Ties 

Even though Emrick is the 
third of four girls, she is the 
only one to pursue a career 
in real estate, following the 
example of her father. “I 
joke with my dad saying I’m 
his only son because I’m the 
only one to go into the family 
business,” she notes. Emrick 
relates that even though her 
father, Dwayne Hargroder, 
started his professional 
journey in sales, real estate 
has always been a passion on 
the side. When he retired, he 
decided to go all in with his 

daughter, and together they 
started a real estate brokerage, Hargroder Real Estate Group.

While real estate takes a business mind, one that she 
inherited from her father, it also needs a helping of 

By Jordan Iverstine  •  Photos by Ace Sylvester
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K E E P I N G  I T  I N  T H E  F A M I L Y

VICTORIA
H A R G R O D E R 
E M R I C K

Since we last featured you, what has changed the most in 

your business or personal life?   

Since I was last featured, our family has welcomed another 
baby—I’m officially a mom of three!

Professionally, I’ve been focused on growing my business 
throughout Lafayette Parish while placing a much greater 
emphasis on video marketing. I’ve always loved the marketing 
side of real estate, and creating compelling content to showcase 
homes has become one of the most rewarding parts of what 
I do. It’s been an exciting season of growth, and I’m truly 
enjoying every minute of it.

What accomplishment or milestone are you most proud of 

since we saw you last?   

Listing some of the most beautiful homes in Acadiana! 

What’s next for you?  

I’m continuing down this path God has placed me in. No plans 
for change- just improvement! How can I better serve my 
clients? How can I improve our systems? Truly love and enjoy 
the people I work with for my business. 

VICTORIA VICTORIA 
HARGRODER HARGRODER 
EMRICKEMRICK

ARE THEY NOW?
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Welcome to Service First! Preferred Partner 
of the Real Estate Community

Liz Breaux  NMLS# 90305
Service First Home Lending – NMLS# 166487 337-278-3834
LizBro@SFMC.com  |  969 Coolidge St Suite 127  |  Lafayette, LA 70503
sfmc.com/loan-officer/lizbreaux  |       LizBreaux1

Enhancing Louisiana's 
Landscape Since 2017

It is a mission to create a design that is 
innovative and unique on any scale.

337-280-6657
www.meganmontgomerydesign.com
meganmontgomerydesign@gmail.com

Megan 
Montgomery 
Design LLC
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What’s HIDING in Your House?
BY STEVEN “BUBBA” DALE, LICENSED HOME INSPECTOR #11177

BEHIND THE WALLS

When people think about buying 
a home, they often focus on the 
exciting parts—finding the perfect 
neighborhood, choosing paint 
colors, or imagining where the 
furniture will go. But every home 

has a story, and sometimes that story includes 
hidden problems that aren’t visible during a 
casual walk-through.

A professional home inspection is designed to uncover those 
issues before they become expensive surprises. While no home 
is perfect, understanding a property’s condition gives buyers 
confidence and helps sellers address concerns before they 
become deal breakers.

Here are some of the most common issues we find during 
home inspections.

1 / Termites: The Silent Destroyers 
Termites are one of the biggest 
threats to homes throughout 
Louisiana. Because they work 
behind walls, beneath flooring, 
and inside structural wood, 
homeowners often don’t realize 
there’s a problem until significant 
damage has already occurred.

Signs may include:

•	 Mud tubes along the foundation
•	 Damaged or hollow-sounding wood
•	 Discarded wings near windows or doors
•	 Wood that appears blistered or soft

Even if there aren’t visible signs, a licensed termite inspection 
is an important part of the home-buying process. Catching 
termite activity early can save thousands of dollars in  
future repairs.

2 / Mold: More Than Just  
an Eyesore 
Mold doesn’t always announce 
itself with black spots on a wall. 
It often grows behind drywall, 
under flooring, inside HVAC 
systems, or in attics and crawl 
spaces where moisture is present.

Common causes include:

•	 Roof leaks
•	 Plumbing leaks
•	 Poor ventilation
•	 High indoor humidity

Beyond damaging building materials, mold can negatively 
affect indoor air quality and may aggravate allergies or 
respiratory conditions. Identifying moisture sources is just 
as important as addressing the mold itself because simply 
cleaning the surface won’t solve the underlying problem.

3 / Foundation Movement 
Nearly every home  
experiences some settling over 
time, but excessive foundation 
movement can lead to costly 
structural repairs.

Things inspectors commonly look 
for include:

•	 Cracks in walls or ceilings
•	 Uneven floors
•	 Doors or windows that stick
•	 Large cracks in the foundation

Not every crack indicates a major problem, but documenting 
the condition helps buyers understand whether additional 
evaluation by a structural specialist may be necessary.

4 / Plumbing Leaks 
Even a slow drip can cause 
extensive damage over time. 
Hidden plumbing leaks often 
lead to wood rot, mold growth, 
damaged flooring, and increased 
water bills.

Inspectors check:

•	 Visible supply and drain lines
•	 Water heaters
•	 Faucets and fixtures
•	 Areas beneath sinks
•	 Signs of previous water intrusion

Finding a small leak today can prevent thousands of dollars in 
repairs tomorrow.

CALL US TODAY FOR ALL OF YOUR HOME 

INSPECTION NEEDS! (337) 250-3816

5 / Electrical Concerns 
Electrical systems should always 
operate safely and efficiently. During 
an inspection, we evaluate readily 
accessible components for conditions 
that may require attention.

Common findings include:

•	 Double-tapped breakers
•	 Improper wiring
•	 Missing GFCI protection
•	 Loose outlets or switches
•	 Aging electrical panels

Electrical issues aren’t always 
obvious, but they can create 
safety hazards if left uncorrected. 
Identifying these concerns 
allows homeowners to make 
informed decisions about 
needed repairs or upgrades.

6 / HVAC Problems 
Heating and cooling systems 
are among the most expensive 
components of a home. An inspection 

evaluates their general condition 
and operation, but it’s important to 
understand that inspectors are not 
performing a full mechanical service.

Common concerns include:

•	 Dirty filters
•	 Poor airflow
•	 Aging equipment
•	 Improper temperature differentials
•	 Signs of deferred maintenance

Routine maintenance and annual 
servicing can significantly extend the 
life of HVAC equipment while improving 
energy efficiency.

Why Home Inspections Matter 
A home inspection isn’t about 
passing or failing a house. Every 
home—whether it’s five years old or 
fifty—will have maintenance items 
and recommendations. The goal is to 
provide an objective evaluation so buyers, 
sellers, and homeowners understand the 
property’s current condition. 

For buyers, an inspection helps prevent 
unexpected expenses after closing. For 
sellers, it offers the opportunity to address 
concerns before listing or negotiating with 
potential buyers. For homeowners, periodic 
inspections can identify maintenance 
issues before they become major repairs.

The hidden issues inside a home aren’t 
always visible, but they can have a 
significant impact on safety, comfort, and 
long-term costs. A thorough inspection 
provides valuable information that helps 
protect one of the biggest investments most 
people will ever make.

Whether you’re buying, selling, or simply 
maintaining your home, knowing what’s 
hiding behind the walls, beneath the floors, 
and above the ceilings can make all the 
difference. A professional home inspection 
gives you the knowledge to move forward 
with confidence—and peace of mind.

COMMON ISSUES A HOME INSPECTION CAN REVEAL



Acadiana Real Producers • 3332 • October 2026

Zed LaCour, Broker
PMI Integrity Properties

337-476-1176 • support@pmi-integrity.com
www.pmi-integrity.com

L A F A Y E T T E  &  S U R R O U N D I N G  A R E A S

Each office is independently owned and operated
L I C E N S E D  I N  L O U I S I A N A

We make Property Management, manageable!
Partner with us today!

Rent Collection
Maintenance Coordination
Routine & Annual Inspections
Tenant Communication
Turn Services & Make-Readies
Leasing & Tenant Placement
24/7 for Owners & Tenants
Backed by Proven Systems & Local Expertise

(337) 412-3057
hollandstreecare.com

"Rooted in Service,
Growing Together”
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“My clients and Realtors 
know from the beginning 
that my cellphone is 
always on, after hours 
and weekends, too,” Chris 
Bienvenu emphasizes. “I’m 
available 24/7, 365 days a 
year because real estate is 
a time-sensitive business.”

As an exceptional mortgage 
loan originator with Edge 
Mortgage in Lafayette, 
Chris’s emphasis on being 
available isn’t just lip service; 
it’s the very keystone that’s 
helped him build a loyal 
clientele in the competitive 
mortgage industry. Since 
2014, Chris has made it 
his mission to support 
his clients and Realtor 
partners through every 
step of the home-buying 
process, especially when 
the clock is winding down.

The Pivot 
Growing up in the small 
town of Parks, just outside of 
Breaux Bridge, Chris initially 
pursued a career in physical 
therapy after graduating from 
the University of Louisiana 
at Lafayette with a degree in 
exercise physiology. However, 
the steep cost of continuing 

education and a drive to get 
into the workforce sooner 
prompted him to rethink his 
career plans.

That realization led him 
to work as a regional sales 
manager for his brother’s 
company, Electronic Payment 
Services, where he honed 
his people skills for seven 
years. A true entrepreneur, 
Chris eventually started his 
own ATM company, which 
he ran for three years before 
selling it.

Through all of those years, a 
close friend in the mortgage 
business continued to nudge 
him toward the industry. 

“My buddy kept asking me to 
lunch, always wanting to talk 
about joining his mortgage 
team or at least take a look 
at it,” Chris recalls with a 
chuckle. “This went on for a 
couple of years until one day 
back in 2014, I sat with him 
for lunch, entertained the 
idea — and from that lunch, 
there was no looking back.”

There was little doubt Chris 
was a great fit. A natural 
salesman, he learned the 
ropes quickly and enjoyed 
talking to people.

PARTNER SPOTLIGHT

BIENVENU
E D G E  M O R T G A G Ewith 

WRITTEN BY 

JESS WELLAR

PHOTOGRAPHY 

BY WESLEY SUN 

CHEE FORE

Always  
On Standby
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To learn more about Edge Mortgage or to speak with Chris Bienvenu directly, visit www.
edgemortgageloan.com or call Chris today at 337-230-1538. There’s a very good chance 
he’ll answer!

“Back when I started, 
5%-6% rates seemed high, 
and no one wanted to do 
the tough deals in flood 
zones,” Chris recalls. “But 
I was hungry to learn, and 
getting through those deals 
helped me thoroughly 
understand the business. 
Now, nothing makes me 
nervous anymore.”

Over the years, Chris 
transitioned between 
companies and ultimately 
joined Edge Mortgage five 
years ago with a group 
of former colleagues 
that have decades of 
industry experience.

Prioritizing Service 
Edge Mortgage provides 
clients with multiple loan 
options as a mortgage 
broker, offering everything 
from conventional loans to 
refinances, non-QMs, and 
home equity loans. Chris is 
personally licensed across 
Louisiana, Texas, Alabama, 
and Florida, and with 10 
exceptional employees, the 
company benefits from the 
combined experience of 
seasoned professionals who 
understand the complexities 
of the mortgage process.

Chris’s commitment to 
service stands out in an 

industry that can sometimes 
feel impersonal. His 
focus on availability and 
responsiveness sets him apart 
from many in his field. This 
level of service has earned 
Chris the trust of many 
Realtors, who appreciate  
his openness, reliability,  
and understanding of the 
often urgent nature of  
the business.

“I have friends who won’t 
touch their phones after 5 
o’clock, but for me, I know 
that if I don’t take care of my 
clients, my family won’t get 
fed. Realtors are the same as 
me!” he notes. “Clients call me 

at any hour, so I have to be 
available for them.”

The Best Feeling  
Beyond the practical aspects 
of his work, Chris finds 
true fulfillment in helping 
people achieve their dreams 
of homeownership. 

“Nothing is more satisfying 
than helping a client 
purchase their first home 
at 20 years old or helping a 
single mom achieve this goal 
to have a better place to raise 
her kids,” he shares. “I also 
love thanking a veteran by 
putting them in the home of 
their dreams. It’s moments 

like those that remind me 
why I’m here.”

In addition to his client-
centered approach, Chris and 
his company are committed 
to giving back to their local 
community. Edge Mortgage 
frequently partners with 
Realtors to support charities 
and other initiatives that 
benefit Lafayette and the 
surrounding areas. 

And with over a dozen years 
of experience in the mortgage 
industry, Chris has witnessed 
many significant changes 
over the years, particularly in 
how interest rates respond to 
broader economic factors. 

“The rates are volatile right 
now, so we’re always staying 
on top of the market to make 
sure the clients get the best 
rate possible,” Chris points 
out. “Any given day rates can 
go crazy!”

Despite the constant 
fluctuations, Chris maintains 

a positive outlook for the 
future, understanding that 
the mortgage business 
is cyclical and requires 
adaptability. Staying 
informed allows Chris 
to serve his clients with 
confidence, regardless of 
market shifts.

“We’re absolutely growing 
despite the volatility and 
people are still buying,” 
he adds. “The last two 
years have been just as 
busy as it was during 
COVID when we were 
processing all those refis.”

On The Homefront 
In a job that requires him to 
be constantly available, Chris 
is grateful for the support 
of his family, particularly 
his understanding spouse, 
Sheila. Married for 16 years, 
the couple has two amazing 
boys, Jax and Finley, who 
share their father’s passion 
for sports, especially when it 
comes to all-things football. 
Chris and his wife also enjoy 

a good pickleball match when 
time allows.

“But when we get a break 
from sports, hanging out by 
the pool and grilling for them 
is my perfect day,” he shares. 

Looking down the road, 
Chris notes he has zero 
ambitions to let off the 
gas and future plans even 
include more growth ahead 
with the right people while 
staying relevant in an ever-
changing industry. 

“We’re always looking for 
new loan officers with 
exceptional attention to 
detail and a passion for 
customer service,” he 
concludes. “But ultimately, 
my goal is to continue 
maintaining great 
relationships with my 
Realtor family and their 
clients; I am so grateful 
for the opportunity and 
trust they place in me 
each day and I never take 
that for granted.”  

grateful I am so  
for the opportunity and 
trust they place in me  
each day and I never  
take that for granted.” 
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Real Estate Journey & Achievements 
What inspired you to take the leap into 

real estate, and what was that first year 

like for you? 

My husband inspired me to take the 
leap. He was sick of my planning it out 
and making sure I had my ducks in a 
row and kind of pushed me into taking 
the leap through his supportive nature. 
My first year? Equal parts excitement, 
panic, and Googling things in my car 
before appointments. I’m so grateful 
for the first year because I was just so 
excited to do all the things. I often look 
back and remind myself how I felt to 
help get through the “don’t wants” 

RISING STAR

JeremyJeremy

PHOTOGRAPHY 

BY WESLEY SUN 

CHEE FORE

BROUSSARD
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What’s one transaction or client 

experience that had a lasting impact  

on you? 

One of my first transactions in real 
estate was to a friend who I had been 
a mini mentor to for some time. We 
went from roommates, to her being 
my tenant in my first rent house, 
to me selling her a home of her 
own. It was so rewarding to see her 
grow and achieve homeownership 
through my guidance over the 
years. We both felt accomplished. 

If you could go back and give your 

rookie self one piece of advice, what 

would it be? 

Stop worrying about knowing 
everything. Clients don’t need a walking 
encyclopedia. They need someone 
honest who will find the answer.

What’s a personal milestone or 

achievement in your career that you’re 

most proud of? 

I would say making the top 10 a couple 
of times when working amongst some 
really hard hitters. 

What’s the best piece of advice a mentor 

or colleague has ever given you? 

“Just take care of your people, and they 
will take care of you.” -PG 

Challenges & Growth 
How do you handle difficult clients or 

challenging personalities in negotiations? 

I remind myself we’re all stressed for 
different reasons and give people the 
grace I’d hope they’d give me. Stay 
calm (try to), keep the facts front and 
center, and refuse to let someone else’s 
emotions live rent-free in my head.

How do you stay resilient when  

deals fall apart or the market  

shifts unexpectedly? 

I don’t; I fall apart too! BUT…the deal 
you lose on Monday can be replaced 
by two on Friday. I let myself be 
disappointed for about five minutes, 
then it’s back to work.

What’s a challenge you’re still working 

on overcoming in your career today? 

Learning to say no. I genuinely love 
helping people, but I’ve realized I can’t 

pour from an empty cup… or an empty 
coffee mug.

How do you manage stress when 

juggling multiple deals at once? 

Checklists, calendars, and controlled 
chaos. If it’s not written down, it doesn’t 
exist. My phone works harder than I do 
some days.

What’s a misconception people have 

about being a Realtor that you wish 

more people understood? 

That we just unlock doors. If only! Behind 
every sale are negotiations, inspections, 
contracts, lender calls, title issues, repair 
drama, and about 487 text messages.

Personal Insight 
What’s a personal or business slogan 

that keeps you motivated every day? 

Leave people better than you  
found them.

Where do you see yourself in five years, 

both personally and professionally? 

Personally, making more memories with 
my family. Professionally, continuing 
to grow my business while creating 
systems that let me work smarter and 
perfect my customer experience. I’d also 
like to continue mentoring other agents 
along the way.

How do you balance the hustle of  

real estate with your personal life  

and self-care? 

Balance is a work in progress. Some 
weeks I crush it. Some weeks my family 
reminds me to put my phone down. 
They’re usually right.

What’s one non-negotiable daily habit 

that helps you stay focused  

and successful? 

Caffeine and going through notifications 
often. Swift communication with my 
clients is a non-negotiable that helps 
me stay on top of tasks and exceed 
expectations of clients, lenders, and 
other agents. 

What’s one thing your clients would be 

surprised to learn about you? 

Most people are surprised to learn that I 
don’t like bacon, I’m scared of frogs, and 
I’m not a fan of shopping.   

BALANCE IS 
A WORK IN 
PROGRESS.”
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Key

Edge Mortgage, LLC
120 Rue Beauregard, Ste 110 
Lafayette, LA 70508 
337-362-4050
NMLS# 2320423

We are licensed in Louisiana,
Texas, Alabama, Florida

WE ARE THE

W e  s p e c i a l i z e  i n  m a n y  d i f f e r e n t  p r o g r a m s :  F H A ,  C o n v e n t i o n a l ,  U S D A ,  V A ,  B a n k  S t a t e m e n t ,
1 0 9 9 ,  D S C R ,  O n e - T i m e  C o n s t r u c t i o n ,  a n d  D o w n  P a y m e n t  A s s i s t a n c e  P r o g r a m s

TO YOUR HOME

Partner with Burford Roofing & Construction, LLC
151 Southpark Rd. | Lafayette, LA 70508 | (337) 412-7540 | www.burfordroofing.com

The Roofer Realtors Trust.
Helping you protect deals, listings, and clients — without the headaches.

Fast inspections for listings & buyers
Clean, professional crews (your reputation matters)
Storm & insurance claim support
Residential & Commercial

FREE LISTING 
& PRE-CLOSING INSPECTIONS BURFORD ROOFING 

AND CONSTRUCTION, LLC
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THETHE CJCJPEOPLE OVER 
PRODUCTION

COVER STORY

GROUPGROUP
​WITH JANA HICKEY AND ​RUSTY STEEL

For a team that closed nearly 
$70.8 million across 317 
transactions last year, that 
perspective might sound 
surprising. But for Jana Hickey 
and Rusty Steel, co-owners and 
Team Leaders of The CJ Group 
brokered by eXp Realty, volume 
has always been a byproduct of 
something far more important: 
creating an environment where 
people genuinely want to show up 
and grow together.

Founded in 2016 and now 34 
members strong, the Lafayette-
based group has evolved 
considerably over the past 
decade, but its culture has 
remained remarkably consistent. 
Together they’ve created a 
supportive atmosphere rooted 
in individuality, accountability, 
collaboration, and the belief that 
when you take care of people 
first, the rest tends to follow.

“It’s really about the people that 
walk through these doors every 
day, numbers aren’t the goal,” 
Jana Hickey explains. “We work 
towards them but it’s really about 
our agents, which are our clients.”

WRITTEN BY 

JESS WELLAR

PHOTOGRAPHY 

BY WESLEY SUN 

CHEE FORE

Shared Vision 
Real estate was practically part of 
Jana’s DNA. Raised in Alexandria, 
she earned her bachelor’s degree 
from the University of Louisiana 
Alexandria and spent seven 
years purchasing and negotiating 
contracts for Acadian Ambulance. 
With both her mother and 
grandmother working as 
REALTORS®, Jana became the 
third generation to enter the 
profession when she earned her 
license in 2011. 

Rusty’s path was decidedly 
different. Originally from 
Nashville, Arkansas, he attended 
the University of Central Arkansas 
before spending eight years 
managing multiple Hobby Lobby 
locations throughout Louisiana. 
Under his leadership, his stores 
received numerous accolades as 
the top stores in the country. He 
later opened several donut shops 
before selling them and turning 
his entrepreneurial instincts 
toward real estate in 2015. Years 
spent managing businesses 
and people proved to be ideal 
preparation for what came next.

Their different personalities have 
ultimately become one of The CJ 

Group’s greatest strengths, as 
certain agents gravitate to one or 
the other. Rather than trying to 
lead alike, the two have learned 
to appreciate what the other 
brings to the table. 

“This balance is the very 
foundation of the team,” Rusty 
elaborates. “We truly treat every 
agent on our team as a unique 
individual and an equal.” 

“We know that the path to 
success looks different for 
every one of our agents and 
we allow them to be who 
they are and teach them how 
to build a business as big as 
they want,” he continues. 
“Our goal is to support their 
efforts and enhance the 
business that they have.”

Culture Is The Strategy 
Ask Jana and Rusty what sets 
The CJ Group apart and neither 
hesitates: it’s all about the 
culture. In fact, as Jana points 
out, she believes another team 
could copy their systems and 
playbook page for page and still 
struggle to replicate the results 
because the real difference lies 
in the people executing them.
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That philosophy shapes 
everything from team growth to 
goal-setting. 

“Recruiting has never been our 
focus. In truth, we feel the energy 
it takes to recruit is better spent 
on our team members,” Jana 
explains. “We have been very 
blessed to attract 95 percent of the 
agents we have organically; we 
are always open to agents joining 
the team, but very selective of 
who we let into our world.”

Once inside that world, agents 
aren’t expected to conform to 
a single definition of success. 
Someone ready to sprint receives 
the resources to run, while an 
agent entering a slower season is 
supported without judgment. 

Rusty believes that investment 
ultimately reaches far beyond 
the office. 

“Our focus is on our agents, our 
culture, our environment, our 
service, professionalism, integrity, 
and knowledge and we know that 
when we pour into those avenues, 
it will overflow into the client 
experience,” he states. 

That culture was tested during 
the first half of 2026 following 
a period of rapid growth. Ten 
agents had joined within six 
months in 2025, prompting a 
major office renovation just as 
staffing changes left the group 
stretched thin amid an influx 
of files. The team also suffered 
a loss of an agent passing 
away suddenly. Rather than 

unraveling under the pressure, 
team members stepped forward 
to help: Jeff and Cassie doing 
whatever they could to make 
things happen and Robin 
Godeaux offered to take over 
staging to alleviate the staff. It was 
a difficult season that reinforced 
for Jana and Rusty why investing 
in the right people matters.

Paying It Forward 
For Jana and Rusty, giving 
back begins inside their team. 
They see helping agents create 
businesses capable of funding 
better lives for their families as 
its own form of service.

“We invest our time in our agents 
and support them to turn their 
dreams into reality,” Jana offers.

Looking ahead, that means 
developing more leaders 
rather than making themselves 
indispensable. Jana dreams of 
creating a self-sustaining team 
where agents recognize their 
own leadership potential while 
she explores Paris to live like 
a local for a few weeks sooner 
rather than later; meanwhile 
Rusty and his wife are pursuing 
a personal goal of taking their 
children to all 48 contiguous 
states before age 18.

For Rusty, however, the greatest 
reward remains helping others 
discover what’s possible. 

“We have a front row seat to 
watch lives be transformed and 
that’s why we get up everyday,” 
he concludes with a smile.

WE TRULY TREAT EVERY 
AGENT ON OUR TEAM AS 
A UNIQUE INDIVIDUAL 
AND AN EQUAL.”
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2022: A Blockbuster Year 
The CJ Group purchases its own 
building at 102 Amaryllis Drive 
and expands its operational 
infrastructure. Melanie Webb 
is hired to bring greater 
organization to business finances 
and the owners’ personal LLCs, 
freeing leadership to devote more 
energy to agents and growth.

Nine new agents joined that 
year, including Jeff Bower, 
who moved into the Listing 
Coordinator role. With two Team 
Leaders, a Listing Coordinator, 
Transaction Coordinator, Director 
of Operations, and Executive 
Controller, the group’s support 
system reaches a new level.

2023: The Move To eXp 
The CJ Group moves to eXp Realty 
specifically for a team structure 
that provides greater financial 
benefit to its agents. The switch 
puts nearly $20,000 more into 
each agent’s pocket.

2024: Operations 
Jeff Bower moves into the 
Operations Director role. This 
restructuring was a turning point 
that was instrumental in taking 
the team to the next level.

2025: Experience Multiplies 
For the first time, two brokers 
join The CJ Group—a mother-
daughter duo with more than 
20 years of experience each. The 
year also marks a major growth 
period, with 10 agents joining 
within six months.

2026: Investing In What’s Next 
The team adds a new position, 
Agent Growth Partner, who 
provides hands-on guidance to 
help newer agents launch their 
careers. The CJ Group remains 
focused on what has guided 
it all along: surrounding itself 
with good people committed 
to growing their businesses 
professionally and ethically. 

THE CJ GROUP: 
A LOOK BACK 

2008: Where It Started 
Charlotte “Mama” Ducote earns 
her real estate license, setting in 
motion what would eventually 
become The CJ Group.

2011: Jana Joins In 
Jana earns her license 
initially to help her mother 
stage homes and assist with 
showings and discovers her 
true passion, real estate. 

2016: The CJ Group Is Born 
After several years working 
together, Charlotte and Jana 
officially form The CJ Group. 
They hire their first assistant, 
Adrianne, an early believer in 
what the mother-daughter duo 
could accomplish who is still 
involved in handling property 
management as an honorary 
team member.  

2018: A New Partnership 
Recognizing the group’s potential 
for growth while Charlotte enters 
a different season of life, Jana 
strikes up a conversation with 
Rusty. The two decide to partner 
as The CJ Group’s new owners.

Within days, longtime family 
friend and newly licensed agent 
Pam Bergeron asks to join before 
the group even has team contracts 
and processes in place. Christa 
Granger, a past client turned 
agent, follows days after — both 
of whom are still on the team to 
this day. 

2021: Strength Behind  
The Scenes 
The group hires Cassie Melancon, 
whose decade-plus of transaction 
coordination experience 
immediately strengthens the level 
of support available to agents.
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Loan Officer
NMLS #2647475

337-356-3415
chargrave@lendinghouse.com

Quality Service & Individual Attention

Loan Officer
NMLS #2312938

337-278-0310
becky@lendinghouse.com

100 Sabal Palm Row Suite 106 | Youngsville, La. 70592
www.lendinghouse.com

LendingHouse NMLS #2141418
777 Brickell Ave Suite 500 | Miami, Florida 33131

Courtney Hargrave Becky Gogola

“Trahan & Sons Heating & Cooling is a third-generation family-owned 
and operated HVAC company proudly serving Lafayette and the 
surrounding areas for over 40 years. Our owners are still involved 
in day-to-day fieldwork, ensuring every customer receives the same 

honest, dependable service our name was built on. We believe in fair, 
straightforward pricing and employ no-commission technicians, so 
our focus is always on repairing your system first—not selling you 

something you don’t need. As a small family business, we value 
long-term relationships and treat every home and business like it belongs to 

our own family. When you call Trahan & Sons, you can expect integrity,
experience, and service you can trust.”

Installation | Repair | Replacement | Preventative Maintenance Contracts
Residential and Light Commercial Service | Financing Options Available

Residential & Light Commercial HVAC Services

337-319-1614
www.trahanandsons.com
trahansonsac.heating@gmail.com

Lafayette, LA &
surrounding areas

Gardner's Electrical Services is a 
family-owned and operated 
business serving the Lafayette 
and Acadiana area. 

Owned by Matthew Gardner, 
we take pride in offering reliable 
electrical services with a 
personal touch.

Gardner's Electrical Services

gardnerselectrical

gardnerselectrical.com(337) 349-9224

matthew@gardnerselectrical.com

101 N. Pat Street Scott, LA 70583
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24/7 Emergency Service | 337-207-5900 | chapmansac.com
RESIDENTIAL | COMMERCIAL | GENERATORS | REFRIGERATION  | MAINTENANCE PLANS

Inspection day shouldn’t be a deal breaker. Aging HVAC systems, poor 
performance, or backup power concerns can quickly turn excited buyers 
into hesitant ones. We help you stay ahead of the report with pre-listing 
HVAC inspections, fast, reliable repairs, and energy-efficient upgrades that 
add value and confidence.

And when buyers ask about reliability during outages, we’ve got you 
covered there too. Our whole home generator solutions provide peace of 
mind, protect the property, and give your listing a competitive edge, 
especially in the heat of a Southern summer.

Don’t Let HVAC Kill the Deal!Don’t Let HVAC Kill the Deal!

From first showing to final walkthrough, we help ensure comfort, reliability, and zero surprises.

Guiding you through
your closing process.
Stress-Free Title Services for Home Buyers,
Realtors, Lenders & Builders

ANGELA C.
LALANDE

OWNER / CLOSING ATTORNEYWWW.LALANDETITLE.COM

INFO@LALANDETITLE.COM
337-446-0790

YOUNGSVILLE OFFICE:
1821 CHEMIN METAIRIE PKWY. STE 2
YOUNGSVILLE, LA 70592

(337) 412-3879  •  WESLEYSUNCHEEFORE.COM

HEAD SHOTS

REAL ESTATE PHOTOGRAPHY

PARTIES

CORPORATE EVENTS

WEDDING PHOTOGRAPHY

Wesley Sun Chee Fore
Photography



9151 Currency St.
Irving, TX 75063

SIGN. SEAL. CELEBRATE!

Info@SoCoTitle.com
www.SoCoTitle.com

251 La Rue France
Lafayette, LA 70508

337-333-SOCO

 Mitzi Mayeux & Peter Marshall  Mitzi Mayeux & Peter Marshall 

 Other Locations: 
Lake Charles 
Alexandria
New Iberia

Crowley
Opelousas

and Abbeville


