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Realtors call The Apex Team .+l

With New American Funding,
you're not just pre-qualifying
buyers—you're positioning
them to compete and close.
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- buyers getinthe =

AE No down * Buy, Build, or ¢‘

buyersintocash | : aslittleas3.5% [ Refinance with as -

game with low buyers—win in A E down = more low as 3% down =
upfront costs competitive approvals with competitive =
(Credit score as markets rates for qualified *
low as 580) buyers. :

payment, no
monthly Ml for
eligible veterans

&7 Fast Scheduling
6? Next-Day Reports

Realtor-Friendly Communication
6’ Experienced Multi-Inspector Team

Licensed, Bonded & |nsured
d Lockbox Access

A

' PARTNER WITH NEW AMERICAN FUNDING
Y& AND CLOSE WITH CONFIDENCE. Y

NATE ARMSTRONG

nate.armstrong@nafinc.com

BENITO MAEZ

Whien Realtors Need Apawers, We Anuwes.

JEN HERNANDEZ

JULIAN CORDOVA
Benito.Maez@nafinc.com Hablo espafiol julian.cordova@nafinc.com
505-550-4990 505-785-1118 Jen.Hernandez@nafinc.com 505-269-2549
NMLS# 2557749 NMLS# 1682535 505-657-7996
Joseph Lebron (505) 261-0351

NMLS# 1693329
NMLS# 2586166
Equal Housing Opportunity. This is not a loan commitment or guarantee of any kind. Terms and conditions apply. Subject to borrower and property qualifications. Not all applicants will qualify. Rates and terms are subject to change without
notice. All mortgage loan products are subject to credit and property approval. © 2026 New American Funding, LLC. NMLS #6606. nmlsconsumeraccess.org. Corporate office 1 MacArthur Place, Suite 800, Santa Ana, CA 92707

www.newamericanfunding.com. Phone: (800) 450-2010. NAF Cash, LLC (“NAF Cash”) is a real estate company that is an affiliated company of New American Funding, LLC. All products and services supplied by NAF Cash are subject to state
License number. M| Real Estate Broker #6505431332.

availability and contractual terms and conditions. NAF Cash does not originate loans or issue loan commitments. NAF Cash, LLC charges a Transaction Fee of 1.50%-7.5% of the purchase price for its service (fee varies by state and program).
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Remove “I'll get back to you"” from your vocabulary.

Get Seller Net Sheets at your
fingertips with WFG Key! su5n

Scan to download or visit

WFGKeyApp.com
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THE BEST SURPRISE? SMART SOLUTIONS (¥-fe Cir-ple

Cost-aeffective property maintenance solutlons that help homeowners

N o s U R P R I S ES AT A L L. get their properties market-ready —without the cost of replacement,

CERTIFIED INSPECTIONS FOR SMOOTH CLOSINGS

Save up to 85%
vs. Replacement

100% Eco-Friendly & -
American-Made Products |

Licensed & Insurad
Veteran-Owned

—
a®

FRESH TEC .

Helping buyers, sellers, and
agents move forward
with confidence.

Protect. Seal. Save. Adds 6-8 years to Bring new life to old,
shingles using GreenSoy® fired driveways.

(CalljRick(Erhart; ALSO OFFERING '
505-861-9040 ¢ erharthomeinspections.com | Pomer Washing || Roof Tune-tips || Solar Panel Cleaning || Qutier Clesning

rickinspectshomes@gmail.com
Licensed, Bonded, and Insured

Albuquergue & Rio Rancho, NM | 505-219-1952

freshtecllc @gmail.com | www.freshtec. solutions
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PONIC
PHOTOGRAPHY

WEDDINCS - PORTRAITS
HEADSHOTS - REAL ESTATE
505-595-5388 ponicphotography.com

FLAT ROOF | ROOF DRIVEWAY
COATINGS REJUVENATION RENEWAL

VES TO-PROPERTY MANAGEMENT, WE BELIEVE IN TREATS

SMART PROPERTY
MANAGEMENT THAT

." - WORKS AS HARD AS YOU DO.

Toni-Lei Ponic | Qualifying Broker | Property Manager | Licensed Realtor

C Your Trusted Ally in Property Management

COUTURE 505.321.3259 | COUTUREBROKERAGE.COM

BROKERAGE

YOUR LISTING SHOULDN'T

From packed homes to inherited properties, HR Integrity
Estate Sales takes the overwhelming work off your

plate—helping you get properties cleared, market-ready, =
and ready to sell. “l

WE MAKE THE PROCESS EASY:
Clear, prepare, & stage the property.
Handle accounting & payouts
Deliver the home broom-swept and photo-ready

_ -

{4 Don't let an estate backlog stall your next listing.

HR Integrity Estate Sales ,f
BARBARA SPEAR | (505) 339-8401

Serving Albuquerque for Over 10 Years!
P i W e i N T —
i 5: O~ }., R
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14 Rural 1** Lending

IN THIS ISSUE

8 Meet our Preferred Partners

10 Meet the Team

14 Partner Spotlight: Rural 1** Lending
20 Overcomer: Andrew Mathis

26 Broker on the Rise: Jason L. Jenkins
20 Andrew Mathis 30 Cover Story: Jonathan Ortiz

CLOSE THE DEALS

MOST BROKERS CAN'T!

We get asked
for broker
referrals o
every day.

Not every broker makes A

i g b Sl
do know how to close
owher-financed deals most -39 21K+ A+

agents walk away from.

If that'’s you: submit a photo and bio to the Referral Program.
Quality leads come from our homepage survey.

Z4%| We introduce you.
(s]

You close it.

Scan the QR Code or go to www.SunwestEscrow.com/Brokers

Receive a downloadable Owner Financing Brokers Tool Kit when you sign up

If you are interested in contributing or nominating Realtors for certain stories, please email us at
ml.rauch@realproducersmag.com, or call ML at (505) 250-0092.

6 - October 2026



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

CLEANING SERVICE

Four Seasons Cleaning
Michael Galaviz

(505) 489-0755
www.fourseasonscleaning.com

ESCROW

Sunwest Escrow

Terry White

(505) 237-2225
www.sunwestescrow.com

ESTATE LIQUIDATION
HR Integrity Estate Sales
Barbara Spear

(505) 339-8401

ESTATE SALES

My Auction Addiction
Lloyd Swartz

(505) 252-0915
www.AlbuquerqueAuction
Addiction.com

GARAGE SOLUTIONS
Pride Garages

David Large

(505) 818-9710
www.priderealestatenm.com

HOME INSPECTION

Duke City Inspections

Matt Williams

(505) 587-3535
www.dukecityinspections.com

Erhart Home Inspections
Rick Erhart

(505) 861-9040
www.erhartinspections.com

Fireman Home Inspections LLC
Lee Carns

(505) 353-2979
www.firemanhome
inspections.com

General Inspectors

of Albuquerque

(505) 288-2234
www.generalinspectorsof
abg.com
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Pillar to Post Home
Inspectors/The CG Team
Eric Robinson

(505) 247-2298
www.pillartopost.com/cgteam

HOME SERVICES
Fresh Tec LLC

Scott Herrmann

(505) 219-1952
www.freshtec.solutions

HOME STAGING

All About Staging

Trish Tilley

(505) 228-2895
www.allaboutstaging.info

HVAC/PLUMBING

C & L Total Service LLC

Chad Padilla

(505) 294-3777
www.CandLTotalServiceLLC.com

INSURANCE

Farm Bureau Financial Services
Mark Krueger

(505) 998-7250
www.agentmarkkrueger.com

Strategic Insurance Group
Benito Ortiz

(505) 585-0227
www.thesigco.com

LENDING

Rural 1st

Gabe Baeza
(575) 808-7361
www.ruralist.com/

MORTGAGE

Guild Mortgage
Robert Sanchez
(505) 573-9777
www.branches.guild
mortgage.com/

Neighborhood Loans
Ross Murray

(505) 257-1933
www.closewithross.com

New American Funding

Nate Armstrong

(505) 550-4990
www.newamericanfunding.com

Waterstone Mortgage

Zora LaClair

(505) 389-1900
www.waterstonemortgage.com

MORTGAGE ADVISOR

Bell Bank Mortgage

Yvette Klinkmann

(505) 366-9090
www.mortgagesbyyvette.com

Cornerstone Home Lending
Lauren Sandoval

(505) 553-2059
www.laurensmylender.com

MORTGAGE BANKER

Bank of Albuquerque

Karen Holguin

(505) 804-3191
www.bankofalbuquerque.
com/find-a-mortgage-banker/
waylon-gentry

MOVING COMPANY

Faith Moving Company

Nick Fehrenbach

(505) 305-0182
www.faithmovingcompany.com

ProRelo Bekins

Brad Killman

(505) 888-1007
www.myabgmover.com

PAINTING SERVICE

New Mexico’s

Painting Specialists
Mandi Loudenbach

(505) 250-8000
www.newmexicospainting
specialists.com

PHOTOGRAPHY-FAMILY/
REAL ESTATE/EVENTS
Liz Lopez Photography
Liz Lopez

(505) 401-9843

www.lizlopezphotography.com

Ponic Photography

Jason & Elizabeth Ponic
(505) 595-5388
www.ponicphotography.com

PROPERTY MANAGEMENT
Couture Brokerage
Toni-Lei Ponic

(505) 321-3259
www.couturebrokerage.com

RESTORATION/REMODEL
Next Level Restoration
and Remodel

Matt Adlesperger

(505) 980-7515
www.nextlevelrr.com

ROOFING & CONTRACTING
Hawk Construction Services
Justin Hawkins

(505) 881-4568
www.hawkcs.com

TITLE COMPANY
First American Title
Kylie Coffman

(505) 888-8232
www.nm.firstam.com

WFG Title

Teresa Manzanares
(505) 366-3973
wfgtitle.com

TRANSACTION MANAGEMENT

Right Wray Real Estate LLC
Timothy Wray
(505) 681-5199

Happy
customers =

more return <«

° £
business
At closing

Closing gifts end the transaction on a positive note.

Servicing handoff is fluid. Most of our loans are serviced in-house.
Homebot home equity monitoring’ is free with every Guild loan.
You can also be featured in their digest, ask how!

Ongoingcﬁecfc—w Roger Gettler
k . o - % X Senior Loan Officer | NMLS #251785
Friendly and informative emails are sent on topics of interest to M: 505.238.3345

past clients.

Birthday and loan anniversary calls and cards give us a chance to see
if a client is due for a change.

Both are automated in our CRM, so we never forget a milestone!

6723 Academy Road NE,
Albuguerque, N BE7109

Portfolio r‘r’gjm

Credit and listing triggers keep us in the loop if our clients look to move.
Servicing staff send past client leads back to us.

Pre-mover leads let us know when our mutual customers' activity
indicates they might be considering a move.

Zoe Enright
Senior Loan Officer | NMLE #298803

M: 505.250.1127

B200 Carmel Ave NE, Suite 103a
Albuquerque, NM B7122

(=155 =]

Reach out today =
1d L )
glr'tlgagde \—alilf:.

Burgandy Casias
Loan Officer | NMLS #220422
M: 505.410.4414

6723 Academy Rd. ME
Albugquerque, NM 87109



Meet

The
Team

M.L. Rauch Amber Ortega Maddie Podish Mariya Stout
Publisher Content Coordinator Social Media Coordinator Advertising Strategist

Alexa Kirsch-Poole Liz Lopez Elizabeth & Jason Ponic Elizabeth McCabe
Client Concierge Manager Photographer Photographers Writer
Liz Lopez Photography Ponic Photography

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

HAWK

CONSTRUCTION SERVICES

cuUursS ArPPEAL
THAT CLOSES

DEALS

Roofing. Stucco. /
Painting. /

INSPECTIONS

Precision, Quality, and Excellence in Every Project.

Licensed, Bonded & Insured
MM License #417835

Stucco 'FE
505.881.4568 l FREE
admin@hawkcs.com )
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Bell £ Bank
Mortgage

Your Clients Are Ready
for a Second Home.
We're Ready to Help.

When your buyers are looking beyond your market, whether it's a desert
retreat in Arizona, a beach getaway in Florida, or a cabin in the mountains,
you can count on Bell Bank Mortgage to help them get there.

We now offer improved second home pricing, with:

o As little as 10% down

o Reduced rates

o Flexible options to keep more money for monthly payments or upgrades

We lend in 38 states across the US. Contact us to learn more about lending in your area.

Area Manager | NMLS # 471722

mortgagesbyyvette.com | yklinkmann@bell.bank

D 505.280.0508 | F 1.855.401.8104

2440 Louisiana Blvd. NE | Suite 110 | Albuqguerque, NM 87110

Alf loans are subject to credit approval. Income and property restrictions may apply. Program guidelines are subject to
change without notice. Not all products are available in all markets. Other restrictions apply. This ad is intended for real

estate professionals only: it is not intended for distribution to consumers, clients or the general public. EENBER

"FAITH
~-MOVING' =
COMPANY

WE MAKE
MOVING JOYOUS
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EVENT ANNOUNCEMENT

Making an

OCTOBER 22ND,

impact for
a , l local charities!
THURSDAY,

'Choic

ABQ Real Producers is partnering with
our sister publications, Stroll Tanoan,
Stroll North Albuquerque Acres & Stroll
Paako for our annual Charity of Choice
private event!

Together, we’re making an even

bigger impact by raising money for

local charities. 100% of every ticket
purchased goes into our giving pot. The
night of the event, selected attendees

5:00 TO 7:00 PM

oice

will have the opportunity to donate their

portion of the funds to a local charity of

their choice! a rl t y
One night. One community. Countless

lives impacted. Of 0 l

Keep an eye on your email & text

messages for your exclusive invite & GIVING BACK. TOGETHER.

event location details!

TIREAL PRODUCERS. (&) STROLL

THE RIGHT WRAY.
EVERY STEP OF THE WAY

Whether you're closing five transactions a year
or fifty, transaction coordination helps you stay
organized while delivering a consistent client

GREAT CLIENT
EXPERIENCES
START WITIHI
GREAT PARTN IEE@@ (

Personalized guidance, responsive
service, and reliable support designed

to make the homebuying experience
smoother for you and your clients.

KARL TREMMEL

NMLS #298630 )
Vice President, Branch Sales Manager" ':
ktremmel@bankofalbuquerque.com .-
T 505-855-0570

M 505-350-8060

F 505-717-3813 6301

Jefferson NE, Albuquerque, NM 87109+

Bank of Albuquerque® and BOK Financial® are trademarks of BOKF, NA. Member y+
FDIC. Equal Housing Lender &.©2026 BOKF, NA. NMLS #403501. All loans-are
subject to credit approval.

experience. Timothy

Wray provides flexible
support tailored to the
way you work.

TIMOTHY WRAY.
Realtor | Qualifying Broker | Gwner:
License REC=2024-076]1
505-681-5199
timothywrayrealestate@gmail.com
7709 San Francisco Rd NE, 87109
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Evervtning You Need,

et B

One Inspection Team,
|| One Gall Away =

We Bring Peace and Gonfidence _
INto Every Environment. g Lichnses

A )

.(-)1

Q= puse crry  505-587-3635 Gall/Tex

dukecityinspections.com - Book Online 24/7  inspection Today!

schedule Your
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It happens all the time. Sometimes with
only days to spare. A buyer can find
property with a closing date on the
calendar. Then, there’s a problem. It’s
too rural. A farm is connected to the
property. The lender drops the deal.

p_1
Ny =

That’s when Gabriel Baeza and Chance
Honey at Rural 1% get a phone call.

' |L'/ | Lenders S
mﬁ ral 1st

e L |.I Fts Star
<JRURAL I ===

Homg = Construction +

“We have a few calls from agents about
this,” Gabriel says. “People are in a
really tight spot.”

i B - Rural 1% comes in to save the day,

DHE'."ME h‘ g frequently finding another route
ﬂl_ ] ﬂH K forward. Those are the calls that
[:U - iy | Gabriel remembers. “It’s always

s B great to hear the excitement in

; I_i] o | people’s voices,” he says.

In New Mexico, Rural 1% comes to
the rescue with rural properties,
vacant land, hobby ranches,
rural home construction, farms,
and large-acreage homes.

“Most lenders are not going to
finance a farm or a hobby ranch
or a large-acreage tract with 200
or 300 acres,” Chance says. “That
is our bread and butter.”

About the Company

“In New Mexico, we are relatively new,
says Gabriel. Rural 1% got started in
early 2024 through a partnership that
allows it to provide consumer financing
in the state. One distinction is that they
handle their loans directly.

2»

“We are not a traditional bank,” says
Gabriel. Don’t expect USDA or FHA
loans. They set themselves apart. “We
don’t hold deposits; we are strictly a
lender. We purchase our loan funds
from one of four agricultural banks.
That allows us to get creative in terms
of rates, and since we’re a cooperative,
there are more benefits tied to that as
well,” points out Gabriel.

Rural 1% has a funding structure that
gives the team the ability to finance
properties that may not fit into the
traditional secondary mortgage market.
A property may have too much land for

BY ELIZABETH 'MCEA a conventional lender or be too small to

PHOTOS BY LIZ LOPEZ Pyo O R

qualify as a true agricultural business
operation. Rural 1% operates in that
space in between.

“We try to set ourselves apart by having
unique products,” Chance says.

Bare land is a significant part of the
business. Depending on the property,
that could mean a 10-acre tract or land
with hundreds of acres. Rural 1* also
finances vacant land where owners may
want to hunt, hike, fish or ride horses.

Construction is another specialty. Rural
1st can help finance the land, provide

a construction loan and ultimately
refinance it into one loan going forward.

Understanding the Land
What makes Gabriel and Chance unique
is that they understand agricultural and

rural communities. Why? They have
lived and worked in them.

Gabriel has been in banking for
approximately 14 years. He began as a
commercial banker in 2012 and moved
into agricultural lending in 2019. What
keeps him in the industry is the people.

“You get to work with rural communities,”
he says. “I work with great people and
help them achieve their dreams.”

As for Chance, he grew up in the
southeastern Colorado community

of La Junta, where his family owned

a livestock sale barn with cattle and
horses. Chance even competed in rodeo
before finding his niche in agricultural
lending almost 11 years ago. With his
rural background, he understands the
importance of acreage.

ABQ Real Producers - 15



We takecare of
the customers
‘ ‘ and let the
cards fall where
they might.”

Collaboration Counts

In contrast to traditional mortgage
lending, Gabriel and Chance have a
powerful partnership because they
work together. Expect to find them
traveling throughout New Mexico as
a team, going where they are needed
most. Whether at a REALTOR®
association event in Las Cruces or a stop
in Albuquerque, they literally go the
extra mile for their clients.

“There is no telling where we will
be,” Chance says. “We don’t mind the
windshield time.”

Rather than competing for deals, they
divide opportunities based on who has
the bandwidth to serve the customer
most quickly. “We don’t run on a
philosophy of scarcity,” Chance adds.
“We take care of the customers and let
the cards fall where they might.”

When not working, Gabriel savors
time with his family. His wife works

16 - October 2026

as an escrow officer, and they love
spending time with their 10-month-old
daughter and 14-year-old niece who
lives with them. With three females

in the house, “I'm outnumbered,”

Gabriel jokes. Fortunately, he has
a male dog named Pepper.

Chance and his wife have a young son
who turned one in June and recently
started walking, which means there is
never a dull moment. To relax, he returns
to his rural roots by hunting deer and elk.
Or you could spot him at his wife’s family
ranch near Yeso, New Mexico.

“We get to brand and gather,” he says.
“I also spend time on horseback, which
I enjoy.”

Final Thoughts

Real estate professionals need to know
that there is another option for rural
properties: Rural 15t. What might be
complicated for another lender simply
makes sense to Rural 1%, whether it
involves a hobby ranch, construction
project, or agricultural property. ¥

CONTACT THEM TODAY!
Chance Honey
Chance.Honey@Ruralist.com
575-973-0894

Gabriel Baeza
Gabriel.Baeza@Ruralist.com
575-808-7361

g RURAL 1"

Closer to What Matters _
' Scan to

Construction Loans » Lot Loans » Land Loans = Home Loans P iR ] learn more

When your client’s goal is to get Closer to What Matters®, we're ready to help them get started.

Gabriel Baeza

Sr. Rural 1** Loan Officer
575.808.7361 | NMLS 1024218
Gabriel.Baeza@Rurallst.com

Chance Honey

Sr. Rural 1* Loan Officer
575,973.0894 | NMLS 1806193
Chance.Honey@Rurallst.com

Loans subject to credit approval. Rural 1" is a tradename and Rural 1%, the RallingHills Window icon, Rural Logic, and Closer to What Matlers are
exclusive trademarks of Farm Credit Mid America, NMLS 4072493, Rural 1* products are available to consumers within the territories of participating —
Farm Credit System Associations. Equal Housing Lender. i

AS THE WEATHER COOLS, YOUR HOME SHOULD FEEL
WARMER, RICHER, AND MORE INVITING.
A FRESH COAT OF PAINT CAN TRANSFORM ANY SPACE -
FROM SOFT AUTUMN NEUTRALS TO BOLD, COMFORTING TONES |

THAT MAKE EVERY ROOM FEEL LIKE HOME.

5057176401 newmexicospaintingspecialists.com

ABQ Real Producers - 17



The Friendly Faces Behind
Beautiful First Impressions.

NEXT
AN LEVEL

RESTORATION AND REMODEL

Because This isn’t
B— Their Starter Home

e A n H m o re ®

AliaboutStaging. ABQ@gmail.com Scan to Check Us
Out on Facebook!
l n\u R n IE‘ “ I nu u u Nn E l I‘ u ! I l HEI lE And their next kitchen should reflect that.
\\\ \\\ \ ‘ ' / ! 0 ¥
B\ ’ \ \" SN Q@ Your buyers aren't looking for “good enough.’

V ‘ o They want a home that matches the life they've worked hard to build.
I == T ' B i Thats why Albugquerque buyers choose Next Level Restoration & Remodel to transform dated

kitchens into modern, elevated spaces built for hosting, gathering, cooking. and actually livi

GAQR‘A:G)E_/ R ‘
.,, .' ‘

/5 Dayid Large
@ 505.818.9710 | /davidlarge65@gmail.com

Every home is different. Every client is different.
Owner-focused. Customized. Personal service.

I % *ﬂ —‘\\“EE ‘."Wv

One accountable team from
start to finish

—

X5

Clear scope, budget ranges,
and timelines

i
N
\\\\

L
N

e ——

Low-disruption remodels
with dally cleanup

T
A client experience that
reflects your high standards

I
3
\x\

WHY REALTORS AND HOMEBUYERS

P I L L A R T O P O ST GUARANTEED AVAILABILITY SAME DAY INSPECTION

WITHIN 2 BUSINESS DAYS REPORTS

WEEKEND INSPECTIONS REPAIR REQUEST BUILDER
The CG Team AVAILABLE INCLUDED

LOCALLY OWNED, PROFESSIONAL & TRUSTWORTHY

605-607-0319
CGTEAM.PILLARTOPOST.COM

HOME INSPECTORS

To see real kitchen transformations
Text “REMODEL” to 505-885-5707

—y -
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OVERCOMER

BY ELIZABETH MCCABE
PHOTOS'BY PONIC PHOTOGRAPHY
=

“| care deeply
about each
client and each
transaction,”
says Mathis.

“l am not perfect
but | am grateful
and | try always
to lead

with love.”

Andrew’s life hasn’t always been easy. Long before
he helped clients buy and sell homes, he learned the
importance of home for himself while growing up
between Gainesville, Georgia, and briefly in Grants,
New Mexico. When he was 7 years old, his parents
were divorcing, going through bankruptcy, and they
had no choice but to leave their big, beautiful house
behind. Andrew moved back and forth between New
Mexico and Georgia. The time was challenging, but
there was a silver lining: open houses.

“We would look at open houses on the weekends, and
they were like hope,” Andrew recalls. Open houses
represented possibility and potential. Decades later,
Andrew is helping other people find the home of
their dreams.

Finding His Path
Before entering the real estate scene, Andrew really
wanted to be an architect as a child.

“I would build big buildings out of brick and had

a little town,” he smiles. “I have a very creative
imagination.” The youngest of three children,
Andrew lived in an imaginary world and loved to
build. “I have always loved structure and form, but I
was terrible at architectural drawing,” he laughs.

He decided to pursue architecture at the University
of New Mexico. However, during his second
architectural drawing class, his teacher held up his
drawing and told the class, “If your drawing looks
like this, you should drop the class.” Andrew got the
message. “That was the end of architecture.”

Saying no to architecture, however, caused his dream
of real estate to take flight. “I always wanted to be in
real estate. I talked about it for almost twenty years.
It wasn’t until I met my partner, Charles Robilard,
that he gave me the wings and toughness to do it.”
Charles saw Andrew’s potential and encouraged him
to pursue real estate.

Andrew got his license on December 31, 2022, and
started full-time on February 1, 2023 at Weichert
REALTORS®. His first transaction closed that August,
and he closed a staggering nine transactions in his
first full year in real estate.

Prior to that, he earned his degree in Communications
from the University of New Mexico and his MBA

from Regis University in Denver. He learned from

a variety of industries with his work experience in
marketing, mortgages, loan sales, mortgage servicing,
landscaping, construction services, and the wholesale
granite and cabinet industry.
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Overcoming Obstacles
Real estate isn’t for the faint of heart, but Andrew is
a go-getter.

“Consistency makes a good REALTOR® great,” he
mentions, “especially consistency in prospecting.”
Andrew struggled to find consistency. “I'm a work

in progress, but it’s not about giving up,” he says. He
has learned to get back on his feet and find his stride
again. Andrew credits his 84-year-old father with
instilling in him the work ethic and perseverance
that keep him moving forward. Andrew has also
learned to be calm, especially with his clients.
Calmness and compassion have become his
strengths. As he says, “You're dealing with a trying
and emotional time for buyers and sellers. There is a
lot at stake.”

Andrew knows about navigating difficult seasons.
“I'm an addict in recovery,” he says. He overcame
obstacles that could have sidelined him. “It’s not
about what happens, but how you learn from it

and grow from it.” Now his emotional outlook

has changed. “I'm full of life, love, and gratitude.”
Andrew is often heard saying, “I am not perfect, but
I am grateful.”

The difficult chapters in life are opportunities to keep
moving forward.

Family Matters

With the flexibility of real estate, Andrew enjoys
being there for his family and kids. He has two
children, a son (12) and a daughter (14), and enjoys
being present in their lives.

“They look out for each other,” he comments. His
son is chill and loves to put things together with
what Andrew calls his “engineer brain,” while his
daughter is a well-spoken, driven young lady and
a social butterfly. “They’re very different but best
friends,” he adds.

To relax, Andrew loves being on the beach, spending
time in the mountains, and being in the water. “You
have a different appreciation for water when you
are in the desert,” he notes. He also loves hanging out
and watching movies. Andrew is a proud pet parent
of two Basset hounds, Norman P. and Buzz LightYear.
“We like to take our ‘low riders’ to the Plaza in Old
Town on Sundays to check out the cool cars. That’s
one of our things,” he smiles.

When viewing his real estate career, Andrew has a
heart of gratitude. Although his life hasn’t always
gone according to plan, he has turned a new page
with real estate. With hopes and dreams of growing
his real estate business, eventually building a team,
and venturing into commercial real estate, the
greatest chapters of his career are yet to be written. ¥

From packing and loading to transportation and

| I storage, we customize every move to fit your
clients' unique needs.

Whether they're moving across town or across
the country, our experienced team delivers a
smooth, stress-free relocation experience.

THIS IS MOVING.

We're the highest-rated mover
on Google
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1,900+ reviews

We Welcome Realtor
Referrals with Free,
Guaranteed
Quotes—Every Time.
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FALL IS HERE.
IS YOUR HEATER READY?
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At Waterstone Mortgage, we make it our goal to find the right loan for each
homebuyer’s needs. Today, homebuyers have more options than ever before.

Conventional | FHA | USDA | VA | Jumbe | Wealth Building Loan | First-Time Homebuyer Programs

Jason Pike

- Chris Russo
59”%;&2'}2;;2’5& = \ Loan Originator
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JPikemWaterstoneMortgage.com “ ‘ 505-235-9191
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When a home is full,
moving foward gets complicated.
Thats where we come in.
We parter with realtors to professionally

e estate sales, downsizing, and

nments so listings can move forward

v and without added stress, From high-end
art and jewelry to everyday household items,
we handle evervthing with care and purpose,
» INVENTORY & PROFESSIONAL PHOTOGRAPHY
o ONLINESALES WHILE CLIENTS REMAIN IN THTOME
= ONE DAY FICKUP £ REMOVAIL
= FULLCEEAN OUT SERVICES AFTER THE SALE

= GATED HURAL & COMMUNITY PROPERTIES

RELIABLE, LICENSED. INSURED. LOCAL,

A seamless solution for

realtors and their clients.
505-252-09 15 We handle the contents so
ALBUQUERQUEAUCTIONADDICTION.COM  You can focus on your clients
and their next move,

PARTNER WITH US TODAY!
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Put integrity into
everything you do.
Overcome your fears
and failures.

Keep moving forward.
Look at what hard work
can do for you.

Be a good family man.

These are some of the
words of wisdom that Jason
Jenkins lives by in his real
estate career at Century

21 Camco Realty. Jason
understands firsthand what
it’s like to move and brings
that empathy to every client
he serves.

Born in Albuquerque,
Jason remembers moving
many times as a child. “My
Dad was an engineer,”

he explains. “He was
moved from plant to plant,
based on his job. I went to

LLNG 1AM

thirteen different schools
growing up, moving
about every two years.”

The oldest of five children,
Jason understands how
stressful moving can be.

“It’s branded into my

mind,” he says. “People get
overwhelmed, and they
need a helping hand. If

you can take some of that
stress off them, it goes
smoother.” That’s exactly
how Jason runs his business.
He is there when his clients
need him, answering their
questions and relieving their
concerns with compassion.

Entrepreneurial Roots
In his youth, Jason always
wanted to get into some
form of technology, but
he ended up working in
restaurants instead.

V1O

“I always had the mindset
of wanting to own my

own business,” he says.

“At 19, I was given the
opportunity to manage my
own Pizza Hut location,
becoming a general
manager at a young age.
From there, I eventually
became an area manager.”
Then he moved to Michigan
after the franchise where he
was working went through
a rebrand. Jason worked for
a pre-foreclosure inspection
company for three years,
giving him his first real
exposure to the housing and
real estate industry.

All of these experiences
made Jason willing to
reinvent himself. When

he became a single dad of
three children, he was no
stranger to starting over. “I

realized I needed to move
back to Albuquerque.” He
remarried, and together
they blended their families.
Today, Jason and his wife
are raising seven children,
including two they have
welcomed together.

“When I got down to
Albuquerque, I had an
option to do insurance or
real estate,” he candidly
comments. “I felt like real
estate was more for me.”

In 2022, he earned his real
estate license. “I just hit

the ground running,” he
comments. “I was already
working for myself, so the
mindset of being self-
employed was already there.
No one is going to give you

a silver spoon. You have to
work hard for it.”
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Skyrocketing to Success
“Real estate is a hustle,” he
says. “I work on deals, farm,
and connect with future and
past clients.”

The road hasn’t been easy,
however. “You have to

grow thick skin,” he laughs.
Sometimes you invest time
in someone, only to have
them ultimately choose
another broker. You learn
not to take those setbacks
personally and find ways to
improve. “Don’t dwell on it,”
he cautions others. “Just keep
moving forward. Take those
failures in life and improve
on the business. Use those
failures as a stepping stone.
Do better and get better.”

One thing that Jason
wished he had known
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before starting real estate
is that it’s all about building
relationships. Making

sure he stays connected
with his clients, builds
genuine relationships, and
remains available long
after the transaction is
essential to his success.

He’s done remarkably well
for himself. His first year,
he closed ten transactions.
“Every year after that,

it’s nearly doubled,” he
points out. “But you can’t
continue that every year
if it’s just me. That’s not
possible, especially when
you have a family.” That’s
why Jason has expanded
his team to include a
transaction coordinator,

a couple of assistants, and
a marketing company.

Jason also has high hopes
for the days ahead. “I want

to build a portfolio of rentals

and eventually fix and flip
homes,” he comments. “I
eventually want to get my
contractor’s license and
expand into that side of
the business. I want to be
able to build my own home
and continue to provide
for my family, especially
by taking my family on
memorable vacations.”

When not working, Jason
loves to travel, work on
DIY projects, and spend as
much time as he can with
his family. “Real estate

is my biggest hobby,” he
laughs. “It brings me a lot
of purpose, even though it’s
stressful and requires a lot
of problem-solving.”

I JUST HIT

THE GROUND

RUNNING.”

Moving Forward

Jason knows there will
always be another deal,
another challenge, and
another opportunity waiting
around the corner. That’s
why he refuses to dwell

on setbacks. Instead, he
keeps his head down, puts
in the work, and focuses on
serving the next family who
needs his help. In his mind,
success is defined by having
the grit to get back up, keep
moving forward, and never
compromise his integrity
along the way. ¥
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Jonathan

POURING INTO THE
PLACE HE CALLS HOME

BY ELIZABETH MCCABE
PHOTOS BY PONIC PHOTOGRAPHY

Jonathan Ortiz wears a lot of hats: REALTOR®, Qualifying
Broker, businessman, village councilman, volunteer youth
coach, husband and father. Soon, he’ll add brokerage owner to
that list. While his accomplishments are impressive, his ties to
the area are even more noteworthy.

“I'was born and raised in The Village of Tijeras in the East
Mountains,” says Jonathan. As an heir to the Cafion de Carnué
Spanish Land Grant and part of a founding family of the
Village of Tijeras, his family roots run deep. “Every third or
fourth house is a relative,” he comments. That rich history and
heritage have given him a sense of pride.

“I'm very proud to be a part of the village and where I'm from,”
he says.

Raised by a single mom, Jonathan’s drive and determination
were shaped in childhood by her hard work. He comments,
“My mom would be at work at 6 a.m. She worked in quality
control for manufacturing companies.” He learned to get ready
by himself when he was very young.

Jonathan didn’t want to work in factories. He says, “I wanted to
be a professional athlete like every other little kid. That dream
was short-lived,” he laughs. “I played a lot of sports, including
basketball and baseball.” Sports helped make him competitive,
and baseball, his main sport, was the one he loved most.

After graduating high school, Jonathan attended college before
embarking on a new chapter: real estate.

“I got my real estate license at 20 years old in September of
2005,” he says. The only problem? “Not a lot of people wanted
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to trust a 20-year-old kid with their largest investment,” he
candidly comments. When he didn’t do much business, he
quickly pivoted. He applied and was selected for the City of
Santa Fe Fire Department, following in his dad’s and uncle’s
footsteps into firefighting.

Five years later, he was back on the real estate scene full-time,
fighting fires to arrive at the closing table. He gained traction
from working on FHA foreclosures (HUD homes).

“My Qualifying Broker had the largest HUD account in the
state,” explains Jonathan. When he asked Jonathan to help him,
he jumped at the opportunity. Shortly after, his business started
taking off and quickly gained steam.

“I did foreclosures for seven years with 300-400 transactions

a year, between the two of us. Most of our transactions were
under $50,000,” he comments. It was a grueling time, but

- October 2026

Jonathan put the pedal to the metal in real estate. “I was
driving from one corner of the state to the other in the same
day. It was crazy. I don’t miss it at all,” he says.

Working every Thanksgiving, Christmas, and New Year’s

took its toll after four years, but Jonathan was grateful for the
experience. He learned a lot from his Qualifying Broker. “He’s
still the hardest-working human I ever met,” he says.

This experience was the catalyst for Jonathan’s career.
Afterward, he was ready for anything residential real estate
had to offer him. In his career, he has had countless satisfied
clients with transactions going smoothly. That’s how he was
able to build a 100% referral-based business from clients,
friends, and family.

What’s next for Jonathan? “Starting my own brokerage,” he
says without hesitation. Currently, he is a Qualifying Broker
and is in the process of buying his own building.
He’s taking his team, Your Hometown Team, to
his own boutique brokerage. His team is small
but mighty, consisting of friends who have earned
their licenses.

His business partner Andrea Romero will be the
office manager and team manager. Together, they
are 50/50 partners at the brokerage and team.
Jonathan is very involved with the agents on his
team. “I help them with whatever they need,” he
points out.

Family, Faith, Fun

When not working, Jonathan treasures time with
his family. He is married to his wife Jordan and they
are blessed with two younger children, Nikko, age
10, and Rylee, age 8. “I've got an awesome family
and great kiddos,” raves Jonathan. Together, they
enjoy going to church and are active in youth sports.

“My wife and I coach a lot of youth sports,” says
Jonathan. “Our kids play basketball, baseball,
volleyball and soccer.” He also enjoys playing sports
himself. As a family, everyone likes hiking. Another
popular pastime? Cruising around in classic cars.

Jonathan also enjoys being a councilman and was
recognized as the East Mountain Citizen of the Year in
2023 for his volunteer work and community outreach.
“I like my community and pouring into it,” he says.

Whether he is helping a client find the home of their
dreams, coaching his kids’ sports, or serving as a
councilman, Jonathan is happiest when he is giving
back to the people and community that have given
him so much. ¥
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