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(520) 314-4544
www.steamyconcepts.com
FREE VISUAL 
WATER & MOLD 
DAMAGE 
INSPECTION

FLOODED?
24/7 EMERGENCY SERVICES

520-349-4417
FREE IN-HOME CONSULTATION

Ju l i e@deser tskydes ignaz .com
@deser tskydes ign

desertskydesignaz.com

“ Julie Lee and her team at Desert Sky Design have been an 
absolute pleasure to work with on our luxury listings. Julie is 

consistently organized, prepared, and incredibly thoughtful in her 
approach. Every staging is installed on schedule and executed 

seamlessly, which makes a huge difference in keeping our 
listings on track. The furniture and styling are always upscale 
and perfectly aligned with the caliber of our listings. Julie’s 
staging truly elevates each property and helps it show at its 
absolute best. She is also a fantastic communicator who is 

proactive, responsive, and easy to work with from start to finish. 
We truly value our partnership with Desert Sky Design and highly 

recommend Julie and her team for luxury staging.

Gray St. Onge Real Estate 
Jameson Gray & McKenna St. Onge

“

Desert
Sky
Design

Desert Sky Design is a full-service design firm specializing in interior 
design, customized renovations and home staging. Our design and 

styling team works collaboratively with clients to curate spaces with 
timeless style and functionality.
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Reroofs  •  Coatings  •  Repairs
copperridgeroofingaz.com

Free Inspections!

CALL US TODAY! 520-337-7500
TEXT AT 520-337-7555 

General Manager
520-462-7898

520-448-2334  ext: 117
sales@clutchmovingcompany.com

Residential Moving

Local Moving

Commercial Moving

Packing Services

White Glove Delivery

Staging Services

Receiving/FFE
Installation

Senior Moving

Storage

Nationwide Moving
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If you are interested in contributing or nominating REALTORS® 
for certain stories, please email us at Delilah.Royce@
RealProducersmag.com.

Note:  When community events take place, photographers may 
be present to take photos for that event, and they may be used in 
this publication.

A Financial Advisor agent is acting as an investment advisor representative (IAR) only when 
providing advisory services on behalf of State Farm Investment Management Corp., a 
Registered Investment Advisor. Your State Farm agent may o�er additional products and 
services for which they are not acting as an IAR. See the �rm CRS and wrap fee program 
brochure for further details.
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Schedule 

Your Free

Estimate!Schedule 

Your Free

Estimate!Schedule 

Your Free

Estimate!

Bringing New Color 
to the Old West
Bringing New Color 
to the Old West

ROC #344885 Licensed, Bonded & Insured

• Interior & Exterior Painting
•
• Cabinet Refinishing
•
• Stucco Maintenance
•
• Concrete, Pool Deck, & Roof Coatings
•
• Color Consultation
•
• Commercial & Residential Projects

520-302-4204

We are a Licensed,
Bonded and Insured

Full Service Roofing Company

520-460-5331  •  Contact@bandmroofing.com  •  bandmroofing.com  •  facebook.com/bandmroofs

Repairs and maintenance
Tear off and re-roof

Built up  |  Tile  |  Shingle  |  Metal
Family owned and operated

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

ADU BUILDER
Tiny Homes of Tucson
(520) 585-6806

BUILDER
Meritage Homes Tucson
Jarrad Creagan
(520) 955-5647
www.meritagehomes.com/state/
az/tucson

CARPET CLEANING 
& RESTORATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

CLEANING: RESIDENTIAL 
& COMMERCIAL
Time-Maid
(520) 999-0630
Time-Maid.com

FLOOR PLANS
Floor Plans First LLC
(520) 881-1500
FloorPlansFirst.com

GLASS, MIRRORS & WINDOWS
Columbus Glass & Screen
Bernie Hiither
(520) 327-6009
ColumbusGlassandScreen.com

HOME INSPECTION
Bill’s Home Inspection Services
Ryan Bennett
(520) 625-2381
BillsHomeService.com

HouseMaster Home Inspection
Clark Rustand
(520) 531-1440
Tucson.Housemaster.com

Tanque Verde Home Inspections
Michael Soulliard
(520) 462-8844
tvhiaz.com

HOME WARRANTY
2-10 Home Warranty
Sierra Hardy
(520) 444-2600
Shardy@2-10.com
Enroll: pro.2-10.com

Old Republic Home Warranty
Vicki Hart
(928) 706-7611
(800) 445-6999
orhp.com

HOME WARRANTY SERVICES
American Home Shield
Joe Posey
(520) 342-6109
Pro.AHS.com
Joseph.posey@ahs.com

HVAC & PLUMBING
Picture Rocks Cooling 
Heating Plumbing
Ron Arenas
(520) 440-4069
picturerockscooling.com

HVAC SERVICES
Plunkett Home Services
Chris Plunkett
(520) 808-2743
Tmtucson.com

INSURANCE
Sharliene Tripp Insurance 
Agency, LLC
(520) 416-7970
Agents.Allstate.com/sharliene-
tripp-tucson-az.html

State Farm - Tom Tatro
(520) 323-2253
TomTatroInsurance.com

INSURANCE AGENCY
Paul Barker Agency, Inc DBA 
American Family Insurance
(520) 625-2166
amfam.com/agents/arizona/
green-valley/michael-barker

LANDSCAPING
Dawn Till Dusk 
Landscaping, LLC
(520) 727-7355
DawnTillDuskLandscaping.com

MOLD TESTING AND 
REMEDIATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

MORTGAGE
Altitude Home Loans  
Judas Ramos  
NMLS# 958214
(520) 617-2259
altitudehomeloans.com

Rob Purvis VIP Mortgage 
NMLS# 199836
(520) 979-1817
RobPurvis.VIPmtginc.com

MORTGAGE BROKER
Barrett Financial LLC  
Zach Mooney  
NMLS# 378994
(520) 230-5599
ZachMooney.com

Swift Mortgage  
Robert Hatch  
NMLS# 202680
520-349-8943
RobertHatch@
SwiftMortgageBroker.com

MORTGAGE LENDER
Idaho Central Credit Union
(509) 672-5100

MOVING & LIQUIDATION
Caring Transitions
Sherri Gillette
(520) 850-4111
CaringTransitionsTucson.com

MOVING COMPANY
Clutch Moving Company
(520) 783-2635
clutchmovingcompany.com

PAINTING SERVICES
CertaPro Painters
(520) 812-3388
certapro.com/north-tucson

Piper Family Painting
(520) 302-4204
piperfamilypainting.com

PHOTOGRAPHY - PORTRAIT/
WEDDING/EVENTS
Photography by Jacquelynn
Jacquelynn Buck
(610) 662-1823
jacquelynnbuck.com 

PHOTOGRAPHY - REAL ESTATE
Luxe Realty Photography
Casey James
(520) 258-8729
LuxeRealtyPhotography.com

PHOTOGRAPHY / PORTRAIT 
PHOTOGRAPHY
Kristi Harris Photography
(979) 251-2279
www.kristiharrisphotography.com

PLUMBING SERVICES
Jobe & Sons Plumbing
(520) 850-4552
jobeandsonsplumbing.com

POOL SERVICES
E-Konomy Pool Services 
& Supplies
(520) 325-6427
E-Konomy.com

PRINTING / PROMOTIONAL
DP Solutions, Inc
Micah Dray
(520) 393-3551
DiversifiedPrintSolutions.com

PROMOTIONAL PRODUCTS/ 
PRINTED APPAREL
Lady Baba Does Promo!
Jeff Saunders
(520) 419-5882
LadyBabadoesPromo.com

RETIREMENT PLANNING
Stepping UP!
(520) 425-6052
SteppingUpUSA.com

ROOFING
B&M Roofing
Brent Hendricks
(520) 460-5331
bandmroofing.com

ROOFING SERVICES
Copper Ridge Roofing LLC
(520) 337-7500
copperridgeroofingaz.com

STAGING
Desert Sky Design
Julie Lee
(520) 349-4417
desertskydesignaz.com

TITLE COMPANY
Stewart Title & Trust 
of Tucson, Inc
(520) 327-7373
Stewart.com/Tucson
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DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
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assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Convenient scheduling 
online, phone,

or email
�

        info@tvhiaz.com         520-462-8844         www.tvhiaz.com

Solar inspections
Sewer scopes
Mold testing
Termite inspections
Pool & spa inspections
Radon Testing
HUD Certifications
Infrared Scans

Tweaked

Allow me to beat your current
quote from a local, Tucson Lender.

I will beat their rate and fees or pay you $100.

(520) 349-8943
1050 E River Rd. Suite 302

Tucson, AZ 85718

NEVER A Lender Fee
for our Community Heroes
VA, FIRST RESPONDERS, NURSES, TEACHERS

 Lowest Rates in Tucson
or I pay YOU $100

LET'S CONNECT
Call or text today for a
No Lender Fee Refinance!

Robert Hatch Lender
VP Branch Manager NMLS #202680
Swift Mortgage of Tucson NMLS #1925754

520-327-6009

Serving Tucson & 
Southern Arizona

www.ColumbusGlassAndScreen.com • ROC 185813

1226 N. Columbus Blvd.

FREE ESTIMATES
10% MILITARY DISCOUNT

your Best Choice!Clearly Clearly 
Tub & Shower Enclosures • Mirrors • Screens/Sunscreens & More!

Residential & Commercial • Glass & Screen Repair/Installation
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Led by founder Tom Ebenhack, Stepping 
Up! brings together experienced real 
estate leaders, including Heather 
Shallenberger and Nancy Hennessey, to 
help REALTORS® transition out of day-
to-day production while protecting their 
client relationships, income and legacy.

1. What do I want my real estate career 

to look like next year? 

TOM: For most of our careers, we’re 
taught to think about growth. More 
listings, more clients, more transactions. 
But at some point, success may mean 
something different. Maybe it’s more 
travel, more time with family, fewer 
weekends, or simply not having to be 
available every time the phone rings. 
The good news is you don’t have to 
choose between continuing at full speed 
and walking away from real estate. 
There’s a middle ground. You can step 
back from day-to-day production while 
staying connected to the relationships 
you’ve built and continuing to benefit 
from them. The best time to start 
thinking about that transition is before 
you actually need to make it.

2. What do REALTORS® worry 

about most when they think 

about stepping back? 

HEATHER: For most experienced 
REALTORS®, their first concern isn’t 
really the transactions. It’s their clients. 
They’ve spent years, sometimes decades, 
building relationships and earning 
people’s trust. They don’t want to simply 
hand those relationships to someone 
and hope for the best. That’s why finding 
the right person or team to care for 
those clients is so important. It isn’t 
just about whether someone can sell 

a house. It’s about whether they will 
communicate, follow through and care 
for those people in a way that reflects 
well on the REALTORS® who spent 
years earning their trust. Stepping back 
becomes much easier when you know 
your clients will be well cared for.

3. What happens to the business 

and relationships I’ve spent 

all these years building? 

NANCY: They shouldn’t simply 
disappear when you decide you don’t 
want to handle transactions anymore. 
You’ve spent years building a database 
of clients, friends, families and referral 
relationships. There’s real value in 
those relationships, both personally and 
financially. With the right transition 
plan, those relationships can continue 
to be nurtured and served. When 
someone needs real estate help, there’s 
a trusted agent ready to take care of 
them, and you can continue receiving 
income from the business you’ve built. 
You’re stepping away from the work, not 
necessarily from the relationships or the 
income they can continue to produce.

4. What would you say to a REALTORS® 

who thinks, “This sounds interesting, 

but I’m not ready to retire”? 

TOM: Good! That’s exactly when we 
should talk. Stepping Up! isn’t about 
choosing a retirement date. It’s about 
creating a plan before you need one. You 
may want to keep working for another 

year, three years or longer. You may 
want to gradually reduce your workload 
rather than stop altogether.

Having a plan gives you choices. We can 
talk about what you’ve built, what you’d 
like your life and career to look like 
going forward, and how your clients and 
relationships could be cared for when 
you’re ready to step back. There’s no 
pressure to make a change. Let’s simply 
sit down and explore what’s possible.

As you begin thinking about your 
plans for next year, add this one 
question to the list: “What do I 
actually want my real estate career 
to look like?” If the answer includes 
more freedom, less day-to-day 
production, and continued connection 
and income from the relationships 
you’ve spent years building 

… Let’s sit down and explore  
what’s possible.

HELPING REALTORS® 
MAKE THE TRANSITION 
WITH CONFIDENCE

PARTNER SPOTLIGHT

Tom Ebenhack | (520)425.6052
www.SteppingUpUSA.com

Let's start the conversation. No pressure, just possibilities

Your Retirement business is 
important to us. 
Scan to see how we do it.

Stepping Up! –
Systems Built for Transitions

A Professional Partnership for Retiring Agents

You’ve spent a lifetime building 
your business.

Start planning early. Stepping Up! has your roadmap.
Your clients stay cared for. 
Your income stays alive.

Don’t let it fade the last two years.
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In Tucson, From Tucson, For Tucson

To learn more, call: 

(520) 425-6052 

SteppingUpUSA.com 

CONTACT

US!

Up!
Stepping
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Carlson
TEAM PLAYER

PHOTOGRAPHY BY JACQUELYNN BUCK

WRITTEN BY ELIZABETH MCCABE

“People feel so special when 
you remember their name and 
their order. That lights them up. 
Everyone wants to feel seen, and I 
brought that to real estate.”

Hannah decided to shift to 
real estate when the economy 
changed. Waking up at 3 a.m. was 
also challenging (even when you 
have unlimited coffee!). Hannah 
knew it was time for a change.

“I’ve always wanted more and I 
knew that I was meant for more,” 
she says. “Starbucks was not it. 
I’ve always been very outgoing. 
I can easily connect with people, 
and I had a lot of experience in 
customer service, so real estate 
sounded like a great idea.”

Interestingly, making coffee 
and selling real estate had a lot 
of overlap. “I learned how to 
stay calm under pressure, solve 
problems quickly and always 

“Coffee can make or break 
someone’s day,” says Hannah 

Carlson, a former Starbucks barista.

Waking up at 3 a.m. six days a 
week, getting orders perfectly right, 

and catering to customers was 
no easy task as a shift supervisor. 

However, that job taught Hannah 
more than just about coffee. 

She learned more than she ever 
thought possible, especially through 

connecting with customers

follow through,” she says. “Clients 
need someone they can trust, 
communicate with, and rely on 
throughout the process.” That’s 
where Hannah shines.

Growing up in Brooklyn, New 
York, Hannah developed a strong 
constitution. Nothing fazes her. 
“I’m always telling clients, ‘I’m 
going to fight for you.’ I will 
literally fight to the death for my 
clients. I just want them to have 
a great experience.” Her business 
partner, Diana Buljubašić, even 
calls her “Brooklyn” when she 
tackles obstacles in her path.

Seeing Potential 
When it comes to moving, 
Hannah has been there. 
Many times.

“I’ve moved physical houses 10 
times in my life,” she candidly 
comments. “And I’m 30.” If 
anyone knows how stressful 
moving can be, it’s Hannah. “I 
like to take the stress away from 
people if I can. I’ve walked in 
their shoes.”

She decided to get her license 
in March 2021 and is on the 
Wilhems Group with eXp Realty. 
Why real estate? “I have always 
been really good with people.” In 
addition to being a people person, 
she also loves properties.

“I enjoy interior design and 
looking at houses. I think they 
are so beautiful.” When she was 
little, her parents purchased a 
house that wasn’t in the best 
condition. “I was a little girl and 
walked in. ‘Mommy, this house is 
so beautiful.’ I thought the house 
was so pretty. I thought it would 
be a beautiful home for us. They 
thought it looked horrible.”

Hannah, even as a child, was able 
to see the potential in properties. 
That is a skill she has to this day, 
visualizing what a home could 
be, suggesting paint colors and 
possibilities. Her clients tell her, “I 
never thought about that.”

She also saw the potential in 
herself and knew she could 
accomplish great things.

“I want a life that is worth living,” 
she says. “I grew up worrying 
about money, and my parents 
struggled a lot.” There were 
times when her family relied 
on food stamps, and those early 
experiences gave Hannah a 
determination to build a different 
future for herself. “I wanted to 
make something of myself.” 

“The idea of being mediocre 
genuinely scares me,” she admits. 
“If this doesn’t work, I am starting 
from nothing. I have to make this 
work. I don’t have anything else. 
That lights a fire under me.”

With no backup plan or college 
degree to fall back on, Hannah 
had no choice but to succeed. 
That skyrocketed her to success 
along with Diana. Together, they 
have a social media page where 
they post silly videos and laugh. 
“We do a social media video for 
every single listing. I love doing 
that with her.” The videos are 
resonating with viewers.

Burning Bright 
Hannah’s fire is still burning 
bright today. This year, she was 
honored to be awarded Top 
Agent in both units and volume 
for the first half of 2026. “That’s 
something I’m truly proud of,” 
she says. “When they announced 
it, my mouth was wide open.” 

Hannah From Coffee to the 
Closing Table
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Hannah also holds the most 
closings on her team overall.

“I’ve poured everything 
into building this career, 
staying consistent, showing 
up, and pushing through 
every challenge.”

To keep her fire in real estate 
stoked, Hannah makes sure she 
takes time to relax and unwind. 
A perfect day would be getting an 
iced coffee, driving up a scenic 
mountain, coming back down for 
lunch with a glass of wine, and 
then going home, taking a shower, 
ordering dinner in, and watching 
an entertaining movie.

“If I’m taking a day off, I have to 
be outside to unplug,” she says. “I 
love nature.”

She also loves spending time with 
her cat, Nala. “I want her to have 
a great life.”

Final Thoughts 
From making coffee to ensuring 
deals go smoothly to the closing 
table, Hannah took her hospitality 
skills and applied them to real 
estate. Treat people right and the 
deals will follow! 

I’m always telling clients, 
‘I’m going to fight for you.’”
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T
ucson Real Producers Myth 
Busters Event was certainly a 
success! Thanks to everyone who 

came to learn more and better discuss 
issues related to Water, Wildfires, 
state land, and new Condo lending & 
Appraisal changes (coming soon) with 
your clients.

Truly appreciate Sharon Megdal - 
Director, U of A Water Resources 
Research Center, Lisa Atkins - former 
State Land Commissioner, Zach Mooney 
- Barrett Financial Group & Paul Barker 
- American Family Insurance Agent for 
sharing their knowledge with our agents 
and partners. This industry is constantly 
changing, and it is important to keep 
learning to be an expert for your clients. 
And we were thrilled to take a step in 
that direction! 

Huge thanks to the partners who 
sponsored this event!!
•	 Michael Soulliard with Tanque Verde 

Home Inspections
•	 Robert Hatch at Guaranteed Rate
•	 Paul Barker - American Family 

Insurance Agent
•	 Caring Transitions of  

Southern Arizona
•	 Luxe Realty Photography & 
•	 Vicki Hart with Old Republic  

Home Warranty!

INDUSTRY EXPERTS SET THE RECORD STRAIGHT
Myth or Fact?
EVENT RECAP

Our next event is our Toys for Tots on 
December 2nd at the Westward Look! 
Can’t wait to celebrate the season as 
we come together to collect toys for 
Tucson’s children. Keep an eye out for 
our invite to register! 

Have a wonderful Thanksgiving with 
your friends and family. We all have so 
much to be thankful for!

Cheers,  
Delilah

Tweaked



Tucson Real Producers • 1918 • November 2026



Tucson Real Producers • 2120 • November 2026

PHOTOGRAPHY BY JACQUELYNN BUCK

WRITTEN BY ELIZABETH MCCABE

LEADING THE WAY

“It was pretty crazy,” says Steph Pastore. While in the Air Force, 
she worked in Iraq, controlling airspace over the southern 
two-thirds of the country from a location 50 miles north of 
Baghdad. What started as a six-month deployment grew into 
nine months.

“It was the most stressful thing,” she says. Imagine sitting in a 
dark room with green dots (representing aircraft) on a screen. 
But when drone attacks occurred, another Airman marked the 
screen with an “X” to show the conflict and Steph had to adjust 
flight paths in seconds to ensure safety. “As I was directing the 
planes, my assistant was marking out Xs,” points out Steph. “It 
was intense.”

Fortunately, Steph was protected from the conflict in the sky. “I 
was never outside the base walls,” she says. She learned how 
to handle her nerves under pressure, thanks to her training at 
Nellis Air Force Base in Las Vegas. “That’s the biggest military 
base in the country in a non-war zone,” she says. “Working at 
Nellis helped a ton.”

As a result of her experience in the Air Force, Steph exhibits 
a level of professionalism and composure that few real estate 
agents have. As she says, “Things don’t stress me out as much 
as they could.” When you have been working in a war zone, 
nothing can compare. Steph has always been able to keep 
things in perspective.

“There is always a solution,” she says. “Just pause and take 
a break.” Even if a deal blows up, Steph always remains 
optimistic. “You will find the right house,” she notes. “Every 
house eventually sells.”

It’s her calmness that clients love. “I have great relationships 
with my clients,” she says. “I am not frenzied.” Even during 
the COVID pandemic when houses sold in seconds, Steph 
didn’t give in to pressure to waive rights or go thousands of 
dollars over the asking price. Why? She’s encountered the most 
stressful situations on earth. Her character and calmness were 
built in a literal war zone. Talk about nerves of steel. Even 

PASTORE
Steph
CALM, COOL, COLLECTED, AND ON 

THE WAY TO THE CLOSING TABLE

Planes flying in and out. Aircraft 
getting blown up without notice. 

Drone attacks. Fire in the sky. 
Being an air traffic controller can 

be challenging, but being an air 
traffic controller in a war zone? 

That might be one of the most 
stressful jobs on the planet.
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Call 877-887-1500
www.FloorPlansFirst.comDavid Goff

Owner/Architect

DISCOVER
HIDDEN VALUE!
When Buying, Selling, or Leasing

Get a floor plan and verify the square 
footage of your building.™

Residential • Commercial

Don't Leave
Money on

the Table!®

when real estate gets stressful, she tells herself, “This isn’t a 
true emergency. We’ll fix it.”

Road to Real Estate 
Steph decided to get her real estate license because she wanted 
to help others.

After a difficult experience selling her first house and buying 
another house, Steph  learned how much homebuyers rely 
on their agent for guidance and education, especially when it 
comes to inspections. “We didn’t know what inspections to ask 
for,” says Steph, who relied on her real estate agent. That was a 
pivotal moment for her, and she realized she could help others 
in real estate transactions. “I thought education had to be a 
bigger part of it,” she notes.

Real estate wasn’t the original plan, becoming an 
air traffic controller was. However, when she didn’t 
start the program by the last day of the month of 
her 31st birthday, she aged out. Worse yet? She had 
already earned two degrees in the field.

“I felt really lost, but I had a 6-month-old baby at 
the time and my husband luckily had a great career 
as an attorney, so I stayed home with my daughter 
for a few years. Once she was getting ready to start 
kindergarten full-time, I knew it was time for me to 
get back to work.”

It was real estate to the rescue.

Steph, who had been living in Tucson for five 
years by then, admits she was “obsessed with the 
older homes and unique Tucson architecture.” She 
wanted clients to have a better experience than she 
did. In 2019, she got her license and is now with 
Long Realty.

“I thought I could do a better job representing 
people. I would empower them,” she says. “I 
wanted my clients to learn from me and know 
what their rights were at every step of the 
process.” Her clients see her as an advisor, not a 
high-pressure salesperson.

Focused on Family 
When not working, Steph treasures time with her 
husband, Chris. Recently, they celebrated their 
15th anniversary. They met in 2008, but Chris 
didn’t ask her out until April 2009, right before 
Steph was deployed to Iraq. It was a long-distance 
relationship, complete with cards and gifts. They 
built their relationship, one email at a time during 
her deployment.

Together, they have one daughter, Harper, who is 
12. “She is the most absolutely incredible person,” 

raves Steph. She’s funny, smart, and beautiful.

To relax, Steph likes to curl up with a book. “I have my Kindle 
with me everywhere I go,” she smiles. Other pastimes include 
making lotion and candles. “People say my house smells really 
good,” she laughs.

With real estate, Steph can achieve a work-life balance she 
cherishes. “I have a really good balance that allows me to fully 
support my clients, but still provides time to take vacations, 
have dates with my husband, and pick my daughter up from 
school,” she says.

Unfazed by war zones, an extended deployment, and being 
stationed in Iraq, Steph knows she can handle anything that 
comes her way.  

THERE IS ALWAYS A 
SOLUTION, JUST PAUSE 

AND TAKE A BREAK.”
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The Ultimate Doer

WRITTEN BY JESSICA WELLAR

PHOTOGRAPHY BY CASEY JAMES

FEATURING

SPARKS
Jessica 

“I was called a ‘hope-aholic’ by my 
therapist years ago, and that kind 
of stuck with me,” Jessica Sparks 
reflects. “After going through 
heartbreaking loss at such a young 
age, your perspective on everything 
changes. Sometimes life can be day 
by day—even eight years later—but I 
choose joy every day that I get to be 
here on this earth and raise my three 
amazing sons.” 
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Choosing joy doesn’t mean Jessica has 
had an easy road. The Tucson native 
has navigated profound loss, single 
motherhood, and the challenge of 
rebuilding a real estate business after 
returning home from Phoenix five 
years ago. Yet plenty of true grit, hustle, 
an instinct for getting things done, and 
a refusal to be anything but herself 
have helped the Russ Lyon Sotheby’s 
International Realty agent regain serious 
momentum, including being a top agent 
in her office the past two years.

Back To Her Roots  
Jessica grew up in Tucson before 
moving to Scottsdale after college, 
where an early corporate job with a 
builder quickly taught the creative-
minded young professional that a 
conventional 9-to-5 wasn’t for her. 
Interior design school followed, 

launching a decade-long career that 
eventually expanded into remodeling 
and flipping homes. 

“Some of my mom’s friends were big 
designers here in Tucson, and I grew 
up with a creative mind,” she recalls. 
“I loved rearranging my room,  
along with using fashion as another 
creative outlet.” 

Working closely alongside investors 
building spec homes made getting 
licensed in 2015 feel like a natural 
step. Jessica taught herself much of 
the business, aided by the REALTORS® 
already surrounding her and the 
organizational skills she’d developed 
professionally. Her design background 
gave her another advantage, allowing 
her to help clients see possibilities in 
staging, remodeling, and presentation. 

Life changed dramatically when Jessica’s 
husband passed away in 2018, leaving 
her to raise three boys and become the 
family’s sole breadwinner overnight. 
COVID later brought her design work to a 
halt, pushing her more fully into Phoenix 
real estate. By 2021, however, Jessica 
knew her family needed something 
Phoenix couldn’t provide on its own: a 
support system. She moved her family 
back to Tucson that year so her oldest 
son could attend high school at her alma 
mater, Salpointe Catholic High School, 
and be closer to her parents. 

Proactive Pro  
Starting over in a familiar city didn’t 
mean picking up where Jessica had 
left off professionally, however. Her 
business took a substantial hit with the 
move, and she has spent the past five 
years steadily rebuilding her client base. 

Today, more than half of her business 
comes from repeat clients and referrals, 
while last year’s sales volume placed her 
third for most units sold in her office out 
of 80 agents, a ranking that genuinely 
surprised her as she admits she doesn’t 
keep tabs on such things. What she does 
keep track of is what needs to happen 
next. Jessica describes herself as a 
“doer,” the kind of person who makes 
a list and works through it, a trait that’s 
proven useful while simultaneously 
managing clients, three active sons, and 
everyday life as a single parent. 

“They say if you want something done, 
give it to the busiest person in the room… 
That’s me!” she laughs. “I’m naturally a 
strong-minded, motivated person.” 

Jessica traces some of that drive to 
her parents. Her mother spent years 

as a single mom and successful 
businesswoman, while her step father 
is a retired attorney, giving Jessica two 
strong role models whose examples 
continue to influence her. She notes 
that to this day, she is very deliberate 
about surrounding herself with like-
minded individuals. 

With clients, however, that hustle 
doesn’t come at the expense of 
honesty. Jessica takes pride in being 
straightforward and willing to help, 
and her combination of real estate 
knowledge and design experience gives 
clients practical guidance. 

“Clients often tell me after a closing that 
I went above and beyond and did more 
than expected to help them get to the 
finish line,” she adds. “They appreciate 
that I always just get it done, and they 
know I will!”

Jessica is quick to acknowledge 
that her own life experience is 
part of what equips her to help her 
clients,”having navigated my own major 
life transitions—clearing out homes 
and relocating across cities—I know 
firsthand how overwhelming buying 
and selling real estate can be, both 
logistically and emotionally. My goal 
is to absorb that stress for my clients. 
I take a hands-on approach to every 
stage of the process, from mapping out 
a realistic timeline to sorting keepsakes, 
coordinating donations, organizing 
estate sales, and staging the property 
for maximum value. At my core, I’m 
a problem-solver who naturally goes 
above and beyond, because taking care 
of people is simply what I do.” 

Hope In Practice 
Jessica’s involvement at Salpointe 
Catholic has become especially 
meaningful because the school 
represents more than an education 
for her sons. It’s also her own alma 
mater and the community that offered 
the family structure and security, 
like a “welcome-back-home” feeling 
after returning to Tucson. Jessica is so 
grateful for the lifelong friendships that 
stem from the supportive Salpointe 
community. She remains actively 
involved while juggling the sporting 
events that come with raising three boys.

You can catch her cheering her three 
boys on at any of their events: “I’m their 
number one fan!”

Seeking growth and balance remains 
an ongoing priority. Keeping everything 
in life in balance can be difficult, but 
her three sons and work are always 
her priority. “Being a hope-aholic is a 
positive trait I have always carried—I 
look for the positive and keep a right 
mental attitude. It helps me in my 
personal life and business life.” Jessica 
stays active by walking their family 
dog, Indy, running, and working out at 
F45. She also makes time for positive 
podcasts and books whenever she can, 
and considers a good spa day at the Ritz 
one of her favorite ways to reset. 

Her Favorites  
At the center of Jessica’s life are Rowan, 
20, Palmer, 17, and Hudson, 15, the 
three sons she credits with keeping her 
motivated through both good days and 
bad. The close-knit foursome shares 
a love of the outdoors, sports, and 
travel—and at more than six feet tall 
apiece, her boys certainly stand out 
wherever they go. 

Her brood also shares an unusually 
convenient birthday calendar, with 
all four birthdays falling within 
seven days of one another around 
the Fourth of July. Instead of 
squeezing in separate celebrations, 
they’ve turned the coincidence 
into a fun family tradition. 

“Since we all love to explore together, 
every summer we do a weeklong 
celebration over the 4th of July instead,” 
she smiles. “This year we went on a 
Caribbean cruise.” 

Looking to the horizon, Jessica intends 
to keep building on the momentum 
she has regained in Tucson, but her 
greatest ambition lies elsewhere. After 
everything life has taught her about how 
quickly circumstances can change, the 
larger aim is to lead by example. 

“My goal is to keep working hard, but 
success isn’t just about the numbers,” 
she concludes, “I want to give my kids a 
great life and show them that hard work 
pays off.”  

If you can’t find Jessica touring homes 
you will surely find her on a sports field 
somewhere supporting her 3 sons.

I’m a problem-
solver who 
naturally goes 
above and 
beyond, because 
taking care of 
people is simply 
what I do.”

At my core,
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Rank Name Sides Volume Average

1 Michelle R Jessee (8424) of MTH Realty LLC (5383) 271 107,443,133 396,469

2 Lisa M Bayless (22524) of Long Realty (16717) 165 97,116,915 588,587

3 Marsee Wilhems (16298) of eXp Realty (495201) 210.5 75,565,178 358,979

4 Angela Marie Kuzma (28301) of Keller Williams Integrity First (333802) and 1 prior office 192.5 70,477,314 366,116

5 Kaukaha S Watanabe (22275) of Real Broker (5244608) and 1 prior office 197.5 69,113,323 349,941

6 Michael D Rhodes (19668) of Realty Executives Arizona Territory (498307) 182 65,880,810 361,982

7 Rich Oosterhuis (32811) of Dove Mountain Realty, LLC (5156) 21.5 53,102,886 2,469,902

8 Sandra M Northcutt (18950) of Long Realty (16727) 56.5 47,572,720 841,995

9 Anthony D Schaefer (31073) of Long Realty (52896) 59 40,280,885 682,727

10 Lauren M Moore (35196) of Keller Williams Southern Arizona (478313) 70 37,393,568 534,194

11 Peter Deluca (9105) of Long Realty (52896) 51 36,210,644 710,013

12 Brenda O'Brien (11918) of Long Realty (16717) 48 34,312,509 714,844

13 Danny A Roth (6204) of OMNI Homes International (5791) 75 34,246,862 456,625

14 McKenna St. Onge (31758) of Gray St. Onge (52154) 19.5 33,066,599 1,695,723

15 Jameson Gray (14214) of Gray St. Onge (52154) 19.5 33,066,599 1,695,723

16 Nara Brown (13112) of Long Realty (16717) 54.5 32,413,918 594,751

17 Martin Ryan (35633) of First United Realty, Inc (5764) 28.5 32,319,900 1,134,032

18 Denice Osbourne (10387) of Long Realty (52896) 43 30,795,655 716,178

19 Adam Christopher Kraft (39897) of Keller Williams Southern Arizona -478313 87.5 30,689,896 350,742

20 Chase A Delperdang (32680) of Keller Williams Southern Arizona (478313) 80.5 30,635,687 380,568

21 Eliza Landon Dray (37458) of Long Realty (52896) 44 30,038,278 682,688

22 Patty Howard (5346) of Long Realty (52896) 26.5 29,836,940 1,125,922

23 Helen W F Graham (55628) of Long Realty (16728) 45 29,711,500 660,256

24 Erick Quintero (37533) of Tierra Antigua Realty (286606) 76.5 28,615,956 374,065

25 Gary P Brasher (80408123) of Russ Lyon Sotheby's International (472205) 35.5 28,556,226 804,401

26 Russell P Long (1193) of Long Realty (52896) 37.5 27,877,500 743,400

27 Tori Marshall (35657) of Coldwell Banker Realty (70207) 45 27,862,570 619,168

28 Susanne Grogan (17201) of Russ Lyon Sotheby's International Realty -472203 24.5 27,802,200 1,134,784

29 Denise Nicole Newton (7833) of Realty Executives Arizona Territory (4983) 41.5 27,079,263 652,512

30 Russ Fortuno (35524) of Tierra Antigua Realty (286610) 53.5 27,054,100 505,684

Teams And Individuals Closed Date From Jan. 1- September 30, 2026

TOP 150 STANDINGS • BY VOLUME

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range 
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The 
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.
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Rank Name Sides Volume Average

31 Julie M Nielson (56950) of Long Realty (16706) and 1 prior office 35.5 26,515,000 746,901

32 Barbara C Bardach (17751) of Long Realty (16717) 10.5 26,450,000 2,519,048

33 Manuel Davila (21970) of Real Broker (52446) 78 25,099,645 321,790

34 Suzanne Corona (11830) of Long Realty (16717) 19.5 24,745,410 1,268,995

35 Matthew F James (20088) of Long Realty (16706) 29 23,843,015 822,173

36 Stephanie M Urban (57953) of Long Realty (16724) 56.5 23,618,721 418,030

37 Marta Harvey (11916) of Russ Lyon Sotheby's International Realty (472203) 35 23,415,746 669,021

38 Christina Esala (27596) of Real Broker (5244603) 81.5 23,264,993 285,460

39 Ann Fraley (62295) of Long Realty (16728) 42.5 23,218,852 546,326

40 Laurie Hassey (11711) of Long Realty (16731) 35.5 23,112,381 651,053

41 Kyle Mokhtarian (17381) of Real Broker (5244603) 78.5 22,918,700 291,958

42 Jose Campillo (32992) of Tierra Antigua Realty (2866) 73.5 21,411,715 291,316

43 Brittany Palma (32760) of Tierra Antigua Realty (286617) 39 20,606,035 528,360

44 Rachel Clark-Munday (54147) of LPT Realty LLC (53882) 32 20,583,022 643,219

45 Richard Jacome (37890) of eXp Realty (52964) 46.5 20,547,703 441,886

46 Johana Castillo (39296) of Realty Executives Arizona Territory (498313) 60 20,489,090 341,485

47 Calvin Case (13173) of OMNI Homes International (5791) 58.5 20,470,533 349,924

48 Spirit Messingham (22794) of Tierra Antigua Realty (2866) 40.5 19,893,571 491,199

49 Tom Ebenhack (26304) of Long Realty (16706) 41.5 19,851,019 478,338

50 Danae S. Jackson (26717) of Coldwell Banker Realty (70202) 42.5 19,427,230 457,111

51 Rebecca Ann Crane (32933) of Real Broker (52446) 48 19,148,095 398,919

52 Heather L Oliver (21476) of Oliver Realty, LLC (51610) 24.5 19,146,500 781,490

53 Heather L Shallenberger (10179) of Long Realty (16717) 32 19,046,308 595,197

54 Laurie Lundeen (1420134) of Embarc Realty (5387501) 51.5 18,779,300 364,647

55 Sherri Vis (54719) of Redfin (477801) 27 18,625,665 689,839

56 Paula J MacRae (11157) of OMNI Homes International (5791) 26 18,568,299 714,165

57 Leta Jacquet (641489) of West USA Realty (248904) 29.5 18,176,500 616,153

58 Scott E Bowers (29372) of Bowers Residential Real Estate (5251) 11 17,704,030 1,609,457

59 Jim Storey (27624) of Long Realty (16706) 23 17,598,485 765,152

60 Kristina Scott (37825) of Real Broker (5244603) and 1 prior office 44 17,475,310 397,166

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range 
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The 
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1- September 30, 2026
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TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1- September 30, 2026

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date range 
listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. The 
listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

Rank Name Sides Volume Average

61 Michael D Oliver (14532) of Oliver Realty, LLC (51610) 22.5 17,447,500 775,444

62 Heather L Arnaud (32186) of Realty Executives Arizona Territory (498306) 35.5 17,241,700 485,682

63 Jennifer R Bury (35650) of JMG (51974) 48 17,125,249 356,776

64 Don Eugene (10600) of Realty Executives Arizona Territory (498306) 35.5 17,050,658 480,300

65 Shawn M Polston (20189) of Keller Williams Southern Arizona (478313) 51 16,606,494 325,618

66 Sofia Gil (1420209) of Realty Executives Arizona Territory (498303) 48 16,438,480 342,468

67 Corissa Y Miller (22532) of Tucson's TLC Realty (3939) 35 16,407,350 468,781

68 Pam Ruggeroli (13471) of Long Realty (16719) 33 16,287,800 493,570

69 Jeffrey M Ell (19955) of Ambrell Realty (54699) 37 16,162,061 436,812

70 Frank Scott Lococo (56578) of Russ Lyon Sotheby's International Realty -472203 17.5 15,982,752 913,300

71 Eddie D Watters (31442) of Realty Executives Arizona Territory (4983) 37.5 15,908,000 424,213

72 Jenifer Miranda (142000816) of Tierra Antigua Realty (286610) 39.5 15,737,400 398,415

73 Paula Williams (10840) of Long Realty (16706) 22.5 15,688,000 697,244

74 Catherine Nichole Morency (61405) of Coldwell Banker Realty (70207) 36 15,608,020 433,556

75 Darci Hazelbaker (39101) of Tierra Antigua Realty (286606) 23 15,455,792 671,991

76 Christina E Tierney (29878) of Russ Lyon Sotheby's International Realty -472203 16.5 15,410,550 933,973

77 Michele O'Brien (14021) of Long Realty (16717) 26.5 15,311,000 577,774

78 Joelle C Kahn (21408) of Tierra Antigua Realty (286607) 29.5 15,276,225 517,838

79 Don H Vallee (13267) of Realty Executives Arizona Territory (498328) and 1 prior office 25 15,182,531 607,301

80 Anne Ranek (39879) of Tierra Antigua Realty (286606) 22 15,120,292 687,286

81 Tom Peckham (7785) of Long Realty (16706) 16 15,048,000 940,500

82 Leslie Heros (17827) of Long Realty (16706) 22 14,970,000 680,455

83 Karin S. Radzewicz (20569) of Coldwell Banker Realty (70202) 13 14,939,900 1,149,223

84 Brooke K Dray (35703) of Realty Executives Arizona Territory (498310) 10.5 14,922,907 1,421,229

85 Josh Berkley (29422) of Keller Williams Southern Arizo (478307) 38.5 14,847,450 385,648

86 Alyssa A Kokot (18637) of Coldwell Banker Realty (70207) 34 14,803,731 435,404

87 Tony Ray Baker (5103) of RE/MAX Fine Properties (433102) 30.5 14,791,050 484,952

88 Haley Ann Robling (61217) of Realty Executives Arizona Territory (498304) 51.5 14,770,000 286,796

89 David J Masterson (142000790) of Tierra Antigua Realty (286610) 38 14,698,420 386,801

90 Lori L Skolnik PLLC (17106) of Realty Executives Arizona Territory (498306) 28 14,542,240 519,366
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Rank Name Sides Volume Average

91 Tim R Hagyard (32545) of Long Realty (52896) 28 14,540,204 519,293

92 Gina McMullen (642272) of Redfin (477801) 28.5 14,212,425 498,682

93 Drew Smith (38920) of Real Broker (5244607) 43 14,188,825 329,973

94 Kelly Garcia (18671) of Keller Williams Southern Arizona (478313) 31 14,059,289 453,525

95 Kimberly Mihalka (38675) of Realty Executives Arizona Territory (498306) 27 13,956,110 516,893

96 John E Billings (17459) of Long Realty (16717) 32 13,730,040 429,064

97 Terri Kessler (15874) of Long Realty (16706) 11.5 13,609,500 1,183,435

98 Ann K Gavlick (27887) of Tierra Antigua Realty (286601) 27.5 13,355,851 485,667

99 John DeLalla (58262) of Tierra Antigua Realty (286601) 32 13,345,040 417,032

100 Jason K Foster (9230) of Tierra Antigua Realty (286607) 21 13,276,900 632,233

101 Patricia Kaye Brown (14873) of Coldwell Banker Realty (70202) 23 13,161,000 572,217

102 Bridgett J.A. Baldwin (27963) of Berkshire Hathaway HomeServices Arizona Properties (356307) 26.5 13,001,000 490,604

103 Jessica Sparks (39888) of Russ Lyon Sotheby's International Realty -472203 16 12,949,066 809,317

104 Bryan Durkin (12762) of Russ Lyon Sotheby's International Realty (472203) 11 12,889,000 1,171,727

105 An Nguyen Cooper (36001) of Tierra Antigua Realty (286607) 33 12,867,000 389,909

106 Cathleen E Itule (38529) of JMG (51974) 34 12,581,140 370,034

107 Amanda Clark (39708) of Keller Williams Southern Arizona (478313) 26 12,556,380 482,938

108 Robin Sue Kaiserman (4368) of Russ Lyon Sotheby's International Realty -472203 7.5 12,510,098 1,668,013

109 Douglas J Sedam (55438) of SBRanchRealty (51898) 16 12,422,850 776,428

110 Michelle Metcalf (1420854) of RE/MAX Signature (5271801) 28 12,394,387 442,657

111 Trina M Alberta Oesterle (1420383) of Coldwell Banker Realty (70204) 34.5 12,248,063 355,016

112 Melissa Connelly (17221) of Russ Lyon Sotheby's International Realty -472203 6.5 12,180,098 1,873,861

113 Cody Lopez (57614) of Long Realty (16727) 38 12,121,300 318,982

114 Gabrielle Feinholtz (26008) of Coldwell Banker Realty (70202) 19 12,096,550 636,661

115 Stephen Woodall (27353) of Long Realty (16717) 24 12,016,750 500,698

116 Zachary R Tyler (16327) of Tierra Antigua Realty (286601) 20 11,988,000 599,400

117 Jen O'Brien (14140) of Russ Lyon Sotheby's International Realty (472203) 22 11,932,069 542,367

118 Thalia Kyriakis (21322) of Russ Lyon Sotheby's International Realty (472203) 9.5 11,919,000 1,254,632

119 Lore C Denny (641002) of Long Realty (16717) 14.5 11,841,195 816,634

120 Alicia Hiller (148056487) of Coldwell Banker Realty (70204) 26.5 11,765,170 443,969

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1- September 30, 2026

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date 
range listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. 
The listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.
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121 Lucia Maria Robinson (55954) of Coldwell Banker Realty (70207) 21 11,724,700 558,319

122 Anthony Boatner (16214) of Keller Williams Southern Arizona (478313) 30 11,688,150 389,605

123 Lori C Mares (19448) of Long Realty (16719) 27 11,681,835 432,661

124 Sherry Ann Tune (55889) of Coldwell Banker Realty (70202) 23 11,599,085 504,308

125 Steven McCay Williams (39333) of Realty Executives Arizona Territory -498310 9.5 11,522,907 1,212,938

126 LizBiz Nguyen (27962) of Realty Executives Arizona Territory (498306) 30 11,507,660 383,589

127 Sonya M. Lucero (27425) of Realty Executives Arizona Territory (498313) and 1 prior office 26.5 11,403,140 430,307

128 Ryan J Brown (33007) of Long Realty (16717) 17 11,361,506 668,324

129 Carolina S Caballero (640007) of Tierra Antigua Realty (286606) 41 11,338,996 276,561

130 Kate Herk (16552) of Russ Lyon Sotheby's International Realty (472203) 12.5 11,248,160 899,853

131 Carlos L Albelais (30953) of Wow Real Estate LLC (52251) 31.5 11,213,758 355,992

132 Jessica Bonn (37158) of Long Realty (52896) 12 11,183,860 931,988

133 Joshua Waggoner (14045) of Long Realty (16706) 11.5 11,021,500 958,391

134 Alicia Marie Pastore (53392) of Real Broker (52446) and 1 prior office 24 10,975,530 457,314

135 Jay Lotoski (27768) of Long Realty (16717) 20.5 10,917,940 532,582

136 Jamie M Angeley (35605) of Realty Executives Arizona Territory (498306) 19 10,811,325 569,017

137 Jennifer C Anderson (16896) of Long Realty (16724) 26 10,750,800 413,492

138 Catherine S Donovan (28185) of Berkshire Hathaway HomeServices Arizona Properties (356307) 16.5 10,749,313 651,474

139 Mary B Tosca (6200) of Tierra Antigua Realty (2866) 19.5 10,728,706 550,190

140 Lynn Tofel Dent (32852) of Realty Executives Arizona Territory (4983) 16.5 10,717,893 649,569

141 Dianne Grobstein (29050) of Realty Executives Arizona Territory (4983) 10 10,715,500 1,071,550

142 Curt Stinson (4808) of Engel & Volkers Tucson (51620) 30.5 10,654,590 349,331

143 Juan De La Ossa (30525) of Keller Williams Southern Arizona (478313) 26.5 10,569,315 398,842

144 Tim S Harris (2378) of Long Realty (52896) 20 10,563,750 528,188

145 Judy L Smedes (8843) of Russ Lyon Sotheby's International Realty (472203) 10.5 10,539,535 1,003,765

146 Lonnie Williams (61428) of Redfin (477801) 22 10,492,625 476,938

147 Cindie Wolfe (14784) of Long Realty (16717) 18.5 10,457,375 565,264

148 Debbie G Backus (6894) of Backus Realty and Development (2422) 17 10,435,490 613,852

149 Javier Olono (38753) of Realty Executives Arizona Territory (498312) 27 10,403,651 385,320

150 Miechal Durkin Frosch (142000879) of Realty One Group Integrity (5153501) 25 10,271,250 410,850

Disclaimer: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to MLSSAZ within the date 
range listed are not included. MLSSAZ is not responsible for submitting this data. Each sold listing has two sides: a listing side and a selling side. 
The listing member and selling member are each credited with a side, or in the case of co-listing or co-selling members, 1/2 a side.

TOP 150 STANDINGS • BY VOLUME
Teams And Individuals Closed Date From Jan. 1- September 30, 2026

LET US TREAT YOUR
LANDSCAPE AS

OUR VERY OWN.

ISA Certified Arborists on Staff
Residential & Commercial
Routine Maintenance
Paver/Rock Install
Certified Irrigation Technicians
Artificial Turf & Design

(520) 727-7355 • WWW.DAWNTILLDUSKLANDSCAPING.COM
LICENSED AND INSURED
ISA License WE-15505A
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This fall is the right time to put your property to work - whether 
you've been thinking about a casita for aging parents, a rental 

income ADU, or a private backyard retreat, Tiny Homes of Tucson 
builds every unit on-site from the ground up.

No Delivery Trucks     No Craning Fees     No Costly Surprises

Let’s build the next chapter of 
Tucson housing, one

property at a time.

Let’s build the next chapter of 
Tucson housing, one

property at a time.
 Schedule your free property 

evaluation today at 
tinyhomesoftucson.com 

or call (520) 495-2444

Our team manages the entire process under one roof, from 
navigating Arizona's zoning requirements to pulling every 
permit to the final walkthrough, so you stay in the loop 
without getting buried in the details. With a build timeline of 
4–6 months — among the fastest in Southern Arizona — a 
project you start this fall can be finished and fully functional 
before summer arrives.



9151 Currency St.
Irving, TX 75063

Check our website 
for special discounts: 

PictureRocksCooling.com

520-492-0748

FOR ALL YOUR HVAC NEEDS!
• Air Conditioning Installation, Maintenance, Repair
• Heat Pump Installation, Maintenance, Repair
• Mini Spilt Systems
• Ventilation & Indoor Air Quality
• Aero Duct Sealing
• Duct & dryer vent cleaning
• ROC #'s: #208709 | #293702


