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V M with AnnieMac Home Mortgage Win more offers with
y NMLS#338923 AnnieMac

Cash2Keys®—giving
your clients two
ways to compete like
cash buyers:

H el p YO u r B uye rS * We make a 100% full-cash

offer on your buyer's behalf

4 4 ’ W « Stand out with a fast,
W guaranteed close

* Finance through us or any
With Cash

preferred lender

* Buy and move into the
new home first
 Eliminate home sale
contingencies

« Sell the old home
hassle-free on their
timeline

SUSQUEHANNA
VALLEY

SUSQUEHANNA VALLEY
Ton Deeon | Banch Merager REAL ESTATE PHOTOGRAPHY

Stop losing listings to cash buyers.
Call me today to get your
clients pre-approved!

NMLS #142916
717-579-8270
timdixon.ovmfinancial.com AN D M o R E
Publish listings faster with Next Door Photos -
+ QUICK LEAD TIMES Pn;‘;jﬂ
- EASY ONLINE BOOKING .ip

« RELIABLE NEXT DAY TURN AROUND -—

i PHOTOGRAPHY, FLOOR PLANS, VIDEOGRAPHY,
3D TOURS, AERIALS, WEBSITES
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MARK & KAREN ACKLEY,

717.4482838 |




Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE SOLUTIONS
1031 CORP.

Emily McDonnell

(610) 792-4880
www.1031corp.com

ATTORNEY/LEGAL SERVICES
Dethlefs Pykosh & Murphy
Darrell Dethlefs

(717) 975-9446
www.dplglaw.com

BRAND PHOTOGRAPHER
Shannon Claire

(570) 419-8636
theshannonclaire.com

CLEANING SERVICES
Final Touch Cleaners
Katelyn Horton
(717) 758-0584

Maid For You Cleaning Services
Liz Lerew
(717) 443-4826

COACHING

Sherri Johnson Speaking/
Coaching/Consulting
Sherri Johnson

(844) 989-2600
www.sherrijohnson.com/

DESIGN/BUILD/REMODELING
Montgomery Design Build Inc.
John Evans

(717) 471-2081
www.montgomerydesign
build.com/

FLOORING

Couch Potato Carpet & Flooring
Sarina Boyd

(717) 566-7679
couchpotatocarpet.com

Floor Coverings International
Wendy Langan

(717) 820-9444
floorcoveringsinternational.com
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HOME INSPECTION

Adler Home Inspections LLC
Dave Heintzelman

(717) 480-3357
www.adlerhi.com

ALPHA Home Inspection
Kevin Kenny

(717) 574-2133
alphainspection.net

Nighthawk Inspections
Robert Matlock

(717) 844-9175
www.nighthawkinspection
group.com/

HOME PREPARATION
SERVICES

HOMEstretch - Southern PA
Michael Fenske

(717) 696-0033
www.home-stretch.com/

HOME STAGING

Linden Creek

Kristie Matthai

(410) 340-6567
linden-creek.com/lancaster-pa

HOME WARRANTY

First American Home Warranty
Cheryl Rost

(717) 495-6522

INSURANCE - AUTO - HOME
Bernieri Associates Allstate
Raquelle Riti

(717) 626-2940

INSURANCE AGENT
Dan Collison Insurance
Dan Collison

(717) 462-5684
teamupwithdan.com

Good Apple Insurance

Enza Baiarunas

(717) 814-5084
www.goodappleinsurance.com

LANDSCAPING / LAWN
King’s Precision Cuts
and Landscaping LLC
Shawn King

(717) 880-4723

LANDSCAPING/

JUNK REMOVAL

Dirty Deeds Junk Removal
& Landscaping

Josh Lerch

(240) 291-6468
getdeedsdone.com

MORTGAGE BROKER
Finofi Mortgage
Rebecca Foote

(717) 249-7500
www.rebeccafoote.com

Francois Houde Loan Officer
Francois Houde

(717) 592-8359
quickloansforyou.com

MarvelLoans LLC
Melissa McCullough
(717) 860-0505
marveloans.com

MORTGAGE LENDER

First Alliance Home Mortgage
Andrew Morcos

(717) 755-4400 x1102
amorcos.fahmloans.com

OVM Financial

Tim Dixon

(717) 579-8270
timdixon.ovmfinancial.com

MOVERS

Making Moves PA LLC
Jadin Ogden

(717) 460-0300
makingmovespa.com

U-Relax Moving
Jared Fetrow

(717) 515-5512
moversyorkpa.com

PAINTING/REMODELING
Signature Finishes
Painting & Restoration
Jared Houck

(717) 424-0847

PHOTOGRAPHY- REAL ESTATE
Next Door Photos

Karen Ackley

(717) 903-4088
susquehannavalley.
nextdoorphotos.com

PRESSURE WASH/ SOFT WASH
DB360 Soft Wash

Daniel Gross

(717) 691-1712
db360softwash.com

REAL ESTATE/INVESTING
First Choice Home Buyers
Anthony Lynam

(717) 926-3143
firstchoicehomebuyers.com

ROOFING

First Choice Roofing
Eric Hiester

(610) 621-9244
firstchoiceroof.net

SENIOR MOVE/DOWNSIZING/
ESTATE TRANSITION
Complete Senior Transitions
Pam Kowalewski

(717) 502-2507
completeseniortransitions.com

TITLE INSURANCE
Jameson Stone Settlements
Dan Jameson

(717) 220-3529
www.jamesonstonelaw.com

TITLE SERVICES
Guardian Transfer
Liz Rivera

(717) 901-8342
guardianclosings.com

VIDEO MARKETING/BRANDING
Nieri Creative

Nathan Nieri

(717) 790-1712

niericreative.com

o Pre-listing paint services.
o Interior and exterior work.
e Reliable timelines.

¢ Quality, professional results.

Work with a partner that helps your listings stand out.

Signature FINISHES ..

PAINTING

& RESTORATION

@) signatureFinishesLLC2015  717.424.0847

_ BEFORE Zafes —=] Why choose Soft Wash?

Use of
Green
Products,
environmentally,
friendly.

Cleans &
sanitizes any
outside surface,
removing algae,
moss, lichen.

Results last
4-6x longer
than pressure
washing!

SIDING * DECKS
BRICK ¢« ROOFS

J'.rl

r
717.691.1712 | db360wash.com El.:‘l L

Covering

Your Ass(ets)!

You help them
buy it. We help them
protect it.

Dan Collison

Your Insurance SOS
(Second Opinion Specialist)

Licensed in PA, MD, DE & NJ.

Hassle-free coverage
for your clients that keeps
every settlement on track!

(717) 462-5684

AUTO | HOME | CONDO | BUSINESS
BOAT | MOTORCYCLE | LIFE | HEALTH | PET & MORE

DETA IL

MATTERS,
SO DOES

YOUR
INSPECTOR.

svec\'\ons \WDI Ins

ADLER
HOME INSPECTIONS

" oc5aem

Your next closing starts here.
Call us today!

David C. Heintzelman, Owner

717-480-3357 | adlerhi.com
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Meet

The
Team

Coach Fino Cherie Bartels Krystal Shearer Josette Plank
Owner/Publisher Executive Assistant Event Coordinator Publishing Assistant

Kaycee Hill Mark and Karen Ackley Nathan Nieri Shannon Confair of The
Ad Strategist Photography Team Lead Event Photographer/ Shannon Claire Agency
Next Door Photos - Videographer Photographer

Susquehanna Valley

L]
Corey Jerry Sarah Weber Tara Davis Dominic Leto
Ambassador Ambassador Ambassador Ambassador

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

".l;ﬁrkey, Pie,and , ﬂ - YourLocal Resoure

‘ ¥ . Cheryl Rost
Peace of Mind | Zam 717-495-6522
This Thanksgiving, let’s give thanks

N

cdrost@firstam.com

warranties. These
can feel like a financial bl

household applian

sxpectedly break :P‘&
'-. l L .

Happy Thanksgiving!

myfahw.com £ | Firsts “My goal is to make
Phone Orders: 800-444-9030 ' ; e your job easier”
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Reduce stress for your clients

e with I 5
support

www.home-stretch.com/lancaster-harrisburg

SEE THE FULLPICTURE
BEFORE YOU CLOSE

Foundation Certifications - Fast, reliable reports for manufactured homes
on land are coordinated with engineers to ensure clarity and accuracy.
203K HUD Consulting - We flag safety items, outline repairs,
and guide all parties for a smooth loan process.
Full Home & Commercial Property Inspections
Pool & Spa Evaluations
Mold & Termite Inspections

717-844-9175 - nighthawkinspectiongroup.com

AUTO
HOME
LANDLORD

MOTORCYCLES
RVs & BOATS

BUSINESS
& MORE

Meet Brody,
Your Protector

\)
Goop APPLE
[SI N8 URANGE-

Hand-picked
coverage.

Sweet savings.

Service you
can trust.

717-814-5084

South Central PA Real Producers - 7



PUBLISHER’S NOTE

Remembering |
What Matters

8 - November 2026

November is a good time to remember what matters.

As the year begins to wind down, it’s natural to focus on what
remains unfinished—the goals still out of reach, the calls still to
make and the business you hope to close before December 31.

But November also offers a chance to pause and
appreciate what it took to get this far.

In real estate, success is rarely a solo effort. Every transaction
depends on people choosing to place their trust in you.

Clients invite you into major life decisions. Colleagues share
their knowledge and experience. Lenders, inspectors, title
professionals and countless others help move each deal forward.
Friends and family offer patience and support through the

long days, shifting schedules and inevitable surprises.

Those relationships are worth recognizing.

Gratitude in business is more than saying thank you, although
that matters. It’s returning a call when there’s nothing
immediate to gain. It’s acknowledging the people who

helped you along the way. It’s making time for past clients,
encouraging another professional and remembering that every
closing represents a person or family beginning a new chapter.

This season can become busy quickly. There are year-
end goals to pursue, holiday plans to make and plenty
of demands competing for attention. Staying grounded
in gratitude helps keep all of it in perspective.

Take a moment this month to consider the people who
trusted you, supported you, challenged you and helped your
business grow. Reach out. Let them know they mattered.

There is still work to do before the year is over.
But before racing toward the finish line, it’s worth
appreciating who helped you get there.

With gratitude,

Coach Fino
Publisher,

South Central PA
Real Producers

&
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INDEN GRE

Luxury Home Staging | Interior Design §

Turn CE Into
a Competitive
Advantage

The best agents don’t wait until the
deadline to complete continuing
education. They use it to sharpen
skills, strengthen their business,
and stay ahead of the market.

Real Producers of South Central
PA has partnered with The

CE Shop to offer discounted
continuing education courses
for our community.

Scan the QR code to explore
available courses and start
earning credits today.

Our Services

Interior D “-'};.’.L'l
Consultations
Model Home Design
Full Service Design
Buillder Selections

Staging
Consultations
Vacant Stagings

linden-creek.comflancaster-pa/
4 kristie@linden-creek.com
(@ @lindencreak_central_pa

South Central PA Real Producers - 9



Army veteran
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orn and raised in Brazil,
B Ysmaine Domiciano

charted her own course
early. A full scholarship carried
her to the University of Sdo
Paulo for law school, and when
she decided to master English,
she crossed an ocean to do it.
What began as a temporary
plan became a brand-new life:
U.S. Army service, American
citizenship, a second degree
earned on a second continent,
a successful career in supply

chain and project management,

and finally the launch of her
own brokerage.

Today, Ysmaine is the broker-
owner of NextHome Dream
Seekers Realty in Harrisburg. As
the nation honors its veterans
this November, she reflects on
the chapters that shaped her
confidence, sharpened her
leadership, and inspired her

mission: helping others find a
place to call home.

Tell us about your childhood
and education in Brazil.

I grew up in Brazil with

my younger sister and two
wonderful parents. I was a self-
described bookworm, and school
was always my happy place.

I earned a scholarship to a
technical secondary high school,
where I spent my afternoons
studying English and computer
science. I finished high school in
three years, then earned a full
scholarship to the University of
S&o Paulo, one of Brazil’s most
prestigious universities, where I
studied law.

What originally brought
you to the United States?
I wanted to become fluent
in English and then

return to Brazil. I figured a law
degree plus strong English would
make me much more valuable in
the job market.

I moved to Washington, D.C., and
started learning English. While I
was there, I learned I could join
the U.S. military and get help
paying for college. I had always
wanted to serve, even growing
up in Brazil, so it felt like the
perfect fit. I thought I could
serve, earn another degree, and
return to Brazil with an even
stronger résumeé.

Instead, the military led me to
citizenship and an entirely new
future in the United States.

The Army taught me
discipline, accountability,
and how to lead under

pressure.”



My background
helps me

bring several
perspectives to
my clients.”

12 - November 2026

How did your military
experience shape you?

The military made me who I

am today. I entered with low
confidence, and I sometimes felt
people judged me because of
my accent. I refused to let that
define me.

I earned the rank of sergeant and
led soldiers who were older and
had served longer than I had.
I'had to find the confidence to
say, “I am your sergeant. I am in
charge, and you need to follow
my leadership.” They did, and
that confidence never left me.

The Army taught me discipline,
accountability, and how to lead
under pressure. Those lessons
shape how I run my business
and how I guide clients through
decisions that can feel stressful
or overwhelming.

What happened after your
military service?

I graduated from Shippensburg
University with a dual major
degree in Supply Chain
Management and Information
Systems and Analytics.

My personal journey taught me
resilience too. I married young,
and that marriage ended, but the
timeline matters: I was already
in college and had already joined
the Army during that chapter. I
call it my “worst best mistake”
because it showed me how strong
I'really was. And the beautiful
part of the divorce is that it gave
me the time I needed to meet my
current husband at exactly the
right moment. We have been
together for 10 years and
married for 3.5, and our
shared passion for growth
and entrepreneurship is
what led me to real estate.

How did you make the
transition into
real estate?
After college, I built a
successful career in project

management. It paid well, but I that buying or selling a home
hated it. Meanwhile, my husband is deeply personal. Whether I growing the brokerage and start

and I had started investing in am helping a first-time buyer, a family in the next few years. I

real estate together, and we a seller, or a seasoned investor, never could have predicted this path
decided one of us should get every client gets personalized when I left Brazil to study English,

Looking ahead, I want to keep

licensed. The plan was for him attention, honest guidance, but every chapter, from law school
to do it, but the timing was not and the confidence to make an to military service to real estate,
right, so I took the leap myself. informed decision. prepared me for the work I do today.

After my first sale, something
clicked. It lit a fire in me to realize
I could guide people through one
of the most important moments
of their lives.

How did that first sale lead to

opening your own brokerage? My

I'went from solo agent to.team personal

leader to mentor, and ultimately .

opened NextHome Dream journey

Seekers Realty. My business took also

off during the COVID era, and I tau g ht me

have been building ever since. . »
resilience.

My background gives my clients
several advantages. I understand
the legal and logistical sides of

a transaction, and I also know

Don’t Limit Your Buyers
To One Bank

Work with a mortgage broker who protects your deals—and your reputation.

| help REALTORS® grow by making their financing the strongest part of every
offer. With deep lending access and advanced deal structuring, | deliver:
Faster answers ¢ Stronger offers * Fewer surprises « Smoother closings

Let’s win more deals together!

Francois Houde

Vice President of Business Development

L O a n S fhoude@phfmc.com
NMLS #170231

MORTGAGE MADE EASY @ (717) 592-8359
NMLS# 2591313 bz loansmme.com

Philadelphia Fidelity Mortgage Company, DBA Loans MME and Loans Mortgage Made Easy. NMLS #2591313. Francois Houde, NMLS #1702311.
www.nmisconsumeraccess.org. Philadelphia Fidelity Mortgage Company is a mortgage broker, not a lender. We arrange loans with third-party lenders

and do not make loan commitments or fund loans. Not a commitment to lend. All loans subject to credit approval. Equal Housing Opportunity.
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All About Real Producers
of South Central PA

Real Producers magazine started in Indianapolis in 2015 and is now in
over 120 markets across the nation and continues to spread rapidly.

Q: WHO RECEIVES

Real Producers’ MAGAZINES?

A: The top 500+ producing real estate
agents in Dauphin, York, Lancaster,
Lebanon, Perry, Cumberland,
Franklin and Adams Counties.

Q: WHAT IS THE GOAL OF

THE PROGRAM?

A: To connect, elevate and inspire our
entire industry. We are better together.
We can create change when we surround
ourselves with other successful, like-
minded people. We as people grow.

Our businesses grow. Our impact on

the community grows. Real Producers

is the platform that brings together.

We take the top 500 real estate agents
and RP-vetted businesses in every
market, and we build an exclusive
community around that group. We share
their stories, successes, market trends,
and upcoming events — really, anything
that will connect, inform and inspire,
we put in our monthly publication.

Q: DOES Real Producers

HAVE EVENTS?

A: Yes! In fact, in-person celebration
and collaboration are essential to

14 - November 2026

building REAL RELATIONSHIPS with
Real Producers. We will have specific
networking, learning and community
events throughout the year.

Q: WHAT IS THE PROCESS FOR BEING
FEATURED IN THIS MAGAZINE?

A: It’s really simple. You have to be on
the top 500 list, and we take nominations
seriously. You can nominate other real
estate agents, businesses, brokers,
owners or even yourself! Office leaders
can also nominate real estate agents.
We will consider anyone brought to

our attention who is in the top 500
because we don’t know everyone’s
story, so we need your help to learn
about them. We cannot guarantee a
feature, but we encourage you to meet
with one of our team members, support
Real Producers and attend our private
events to increase your chances.

Q: WHAT DOES IT COST

A REAL ESTATE AGENT/

TEAM TO BE FEATURED?

A: Zero, zilch, zippo, nada, nil. It costs
nothing, my friends, so nominate away!
We are not a pay-to-play model. We
share real stories of Real Producers.

.|.
‘J
‘
.'I
ol
l] 3

Q: WHO ARE THE

RP-VETTED BUSINESSES?

A: They are the best businesses in South
Central PA in their category, and you can
find them listed in our index! We don’t
just find these businesses off the street,
nor do we work with all businesses

that approach us. Many of the top
agents have recommended every single
business you see in this publication. We
won’t even meet with a business that
has not been vetted by one of you and
“stamped for approval,” in a sense. Our
team will further vet every business

to make sure they are a good fit and
bring value to our community. Our goal
is to create a powerhouse network,

not only for the best real estate agents
in the area but the best businesses

S0 we can grow stronger together.

Q: HOW CAN | RECOMMEND

A BUSINESS?

A: If you want to recommend a
business that works with top real estate
agents, please email or message us!

Email: Coach.Fino@n2co.com

The Legal Advantage
for Pennsylvania's Top Agents

95+ Years Of Combined Legal Experience

An Award-Winning Law Firm
30,000+ Real Estate Closings Completed!

» Residential

« Commercial
» Farm

» Mobile Home

Let our team guide you
through your legal matters!

717.975.9446 | dplglaw.com

“CouchPotatoCarpet.com

.FLOORS DON’'T GET. A

SECOND CHANCE TO MAKE A

Professional carpet and -
floor cleaning that
helps homes look their = .
best before buyers walk = = . -
through the:door. R

* Carpet & Hard Surface
Floor! Cleaning e
* Pet Odor & Stain Removal .
. Llstmg Refreshes B

\ﬁ_::}“m COUCH POTATQ

" E==CARPET & FLOORING =

717 566.7679

IEI

il
MOHAWK

o

MOVING HARRISBURG

ONE BOX AT A TIME

PACKING/UNPACKING - LONG DISTANCE MOVING - SENIOR MOVING
JUNK REMOVAL - RESIDENTIAL & COMMERCIAL MOVING
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CONTINUING EDUCATION

CE Is Mandatory. Unique Mortgage Solutions

« PA First-Time Buyers: Purchase a Home for Just $1,000 Out of Pocket FOR pA HOMEBUYERS
° ‘X‘ 4 ° * FHA 3.5% Down & Closing Cost Assistance for First-Time Buyers
USlng It ell IS Optlonal. - 100% Financing Program with No Mortgage Insurance AND HOMEOWNERS

- FHA Solar Program: Buyers Eligible for up to $13,000 Prior to Closing and Up to a $13,000 Tax Credit

Top producers don’t treat continuing education as a box
to check. They use it to sharpen skills, reduce risk, and
strengthen their business before the market speeds up.

Here’s what they do differently:

* Choose courses that solve real business problems

* Use CE to protect their reputation and income

* Modernize systems and workflows while they learn
» Focus on one learning theme per cycle

* Complete CE early — while it can still be applied

Andrew Morcos A G P
VP of Business Development i

& Branch Manager | NMLS #144027 Contact Andrew today to learn how to qualify! @
amorcos.fahmloans.com £a

CE gives you the time anyway.

The best agents make sure it gives them
something back. Discounted CE is now i [s] Apply now — start your

- -
available through Real Producers of home journey with confidence! FlrStAlllance

South Central PA and The CE Shop. s A7 gl ifh:“ ! Connect with me today! NMLS# 5034 HOME MORTGAGE
h" '!T g Office: 717-755-4400 Ext. 1102 | Cell: 201-519-9712
H w] 2805 Eastern Blvd, York, PA 17402 | NMLS #144021

Scan the QR code to get started.

~ MOVING SOON?

WE'VE GOT YOUR BACK!

t200+

o i PRAEFERREED

A 1031 exchange enables investors to
defer capital gains taxes when selling and
reinvesting in business use or investment
property. As a qualified intermediary,

we can help you:

THREE CONSECUTIVE YEARS.
« Understand the process and benefits
* Position themselves as a trusted expert

A1IAL ITY
RELIABILITY

* Use exchanges as a marketing tool
* Grow referrals and listings

S
MOVING COMPANY A MOVING COMPANY
WINNER WINNER

With 35 years of experience, we manage
every detail to keep the process simple
and secure.

THE OFFICIAL - , L o Tt i y 200.828.1031
Cwmmumw:: By b —— i - T, PROFESSIONAL CLEANING SOLUTIONS . 1031CORP.com

HOIC e S P FOR EVERY SPACE!
AWARDS AR & U S

! r "!"'I':':'
£ ourdmerinsce com WIWW- URETAXMOVINGCO! caM 717-515= 5512 FMTRCIEUS MM & 2: (=]
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FinalTouchC@yahoo.com ¢ (717) 758-0584
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PARTNER SPOTLIGHT

Making
the Right
Moves

¥
J'f
|

PHOTOS SHANNON CONFAIR | THE SHANNON CLAIRE AGENCY

How Jadin Ogden turned

a cross-country moving

nightmare, years behind the
bar and a willingness to grind

into Making Moves PA

18 - November 2026

Jadin Ogden knows a
thing or two about
controlled chaos.

“That’s a term in
restaurants,” he says. “And
move day is 100% controlled chaos.”

For the Harrisburg native and owner
of Making Moves PA, learning to
navigate that chaos started long
before he ever owned a box truck.

Born and raised in the Harrisburg
area, Jadin graduated from Central
Dauphin High School before he and
his now-wife, Gillian, decided to see
what life looked like somewhere
else. Both were bartenders, young
and ready for an adventure.

“We wanted to see something
different, and LA was about as
far as we could drive without
catching a boat somewhere.”

With no elaborate plan, they headed
west, booked an Airbnb, found jobs
and spent several years experiencing
Los Angeles. Jadin eventually became
a bar manager, gaining his first real
experience hiring, interviewing and
managing people. Later, the couple
moved to downtown Denver.

“I owe a lot of my professional skills to
the restaurant industry,” Jadin says. “I
learned a lot on how to manage people.”

Coming Home
When Jillian became pregnant with their

first child, home started looking different.

“It was pretty interesting how having
children led me to decide to leave Los
Angeles and Denver and ultimately we
decided that Central Pennsylvania was
the best for us and best for our family.”

The move back, however, was
anything but easy. Their experience
with a moving company was so poor
that they waited roughly 60 days for
their belongings—and only received
part of them. Their daughter was
born while they were still waiting
for necessities, including her crib.

Ironically, that experience helped set
the stage for Jadin’s future career.

While bartending back in Harrisburg,
a friend managing a furniture store
needed a dependable delivery

team. He suggested Jadin get a box
truck and start delivering furniture.
Jadin and his cousin bought a used
U-Haul truck and got to work.

“We delivered hundreds of couches,”
he said. Customers quickly began
asking another question: If you

have a truck, can you move me?

“It just snowballed from there.”

Making Moves PA grew rapidly
during COVID, initially through
furniture delivery. By 2023, Jadin
had decided to leave deliveries
behind and focus fully on moving.

The reason went beyond business.

With deliveries, success meant
getting to as many houses as possible.
Moving gave him the opportunity

to spend a day with one family and
make a tangible difference during

an inherently stressful transition.

“Ijust really enjoyed being the one
sense of calm, the one sense of
relief,” he says. “You don’t know how
many strangers hugged me as I'm
dripping sweat, saying ‘Oh my gosh,
you made this so much easier.”

Building Something That Lasts
Today, Making Moves PA provides
residential and commercial moving,
packing, unpacking and labor-only
services throughout the Harrisburg area.
Jadin’s philosophy is straightforward.

“We care,” he said. “I would lose sleep
if we scratched a floor or damaged
something. It would haunt me.”

That attention comes at a price, and
Jadin makes no attempt to position
Making Moves PA as the cheapest option.

“We charge a premium, but it’s for a
reason,” he says. “I pay my guys well so
they can do a good job. I invest in the

Growth

isn’t about
becoming the
biggest moving
company—it’s
about becoming
the one the
community
trusts first.
That’s the goal.”

DELIVERIES. o

717.460.0300

right materials to give our customers
the level of service they expect.”

That approach matters to REALTOR®
professionals whose client experience
doesn’t necessarily end at closing. Jadin
also understands their world personally:
Jillian has built her own real estate
career with Iron Valley and now mentors
newer agents in the Harrisburg office.

Meanwhile, Jadin has focused

on building a business that can
thrive without him carrying every
responsibility. After a period of
rapid growth and long weeks, he
turned his attention to stronger
systems, local hiring and bringing
more operations in-house.

“The goal is to be more structured
and have better systems,” he says.

Away from work, Jadin describes
himself as being in “full dad mode.”
His daughter, 8, keeps him on the
soccer sidelines, while his 2-year-old
son has developed an appropriately
timed obsession with trucks. Camping,
fishing, boating and family trips

fill whatever free time remains.

Someday, Jadin would love to hand
the company to one of his children.

For now, his ambitions are closer
to home: keep growing carefully,
keep serving Central Pennsylvania
and become the moving company
Harrisburg knows it can rely on.

“Growth isn’t about becoming the
biggest moving company—it’s about
becoming the one the community
trusts first. That’s the goal.”
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THE RIGHT MORTGAGE STARTS WITH
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Personalized mortgage solutions, paired with the
education clients need to understand their options
and move forward with confidence.

Over 20 years of experience * Licensed in 9 states

EDUCATIONAL CLASSES WE OFFER:
HOMEBUYER CLASSES « AGENT EDUCATION
WEBINARS < ONE-ON-ONE GUIDANCE

7@@5@@@7 pote  wmmme,

MORTGAGE TEAM on YouTube
Powered by Finofi Mortgage . 4

REBECCA FOOTE
Founder & CEO

CALL OR TEXT: 717-906-7075
TeamRebecca@Finofi.com
NMLS #51029, 134413 =2

YOU ONLY GET ONE CHANCE
AT A FIRST IMPRESSION.

MAKE IT COUNT.

Shannon Claire is an international brand
photographer and strategist residing in Central PA.
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JUNK REMOVAL
& LANDSCAPING
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( C LAI I{E - HOARDER CLEANOUTS
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« LANDSCAPING
TRANSFORMATIONS

» HEAVY EQUIPMENT ACTION
« SATISFYING DEMOLITIONS

+ BEFORE & AFTERS THAT
DON'T LOOK REAL

Are you ready
to Become
Unforgettable?
Reach out to book

your brand : LET’S QET DONE

shoot today!
FOLLOW DIRTY DEEDS
JUNK REMOVAL & LANDSCAPING

MORE DIRT. MORE DEEDS.
» MORE WOW.

theshannonclaire.com

All Socials @theshannonclaire
Shannon@theshannonclaire.com
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WE ELEVATE REAL ESTATE.

@NIERI o 7
CREATlVE . Check out our stud:o in New Kingstown PA!

g

SOCIAL MEDIA CONTENT VII]EUGRAPHY PODCASTING REAL ESTATE PHOTOGRAPHY

CALL OR TEXT TODAY! 717.790.1712 | NieriCreative.com | @niericreativerealestate
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g y @ in Home Inspections
YOUR HOME DESERVES
A RENOVATION

Our Renovation Services Include: TR ftace e ‘P oy
FULL-SERVICE REMODELING | ROOM ADDITIONS Yalal v
KITCHENS | BATHROOMS | FLOORING | ROOFING
SIDING | WINDOWS | DOORS | FIRE REBUILDS & MORE...

Kevin
and

Meet Your Local South-Central
PA Contractor & Owner

JOHN EVANS

ALPHA

Harishrg. HOME INSPECTION
N

Magazing
Readers'Poll

A Family SCAN HERE
Team You
Can Trust

info@montgomerydesignbuild.com
(717) 471-2081

www.montgomerydesignbuild.com
Contractor Registration PA173798

Book your inspection today!
717.914.1600 | alphainspection.net
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MAKING A DIFFERENCE

Honoring
Those Who
Served

Through Wreaths
Across America and
Honor Flight, real estate
professionals can help
preserve veterans’
stories, recognize their
sacrifices and connect
more heroes with
meaningful experiences.

22 - November 2026

LS. Armed Forces

For REALTOR® Audrey Wentling,
supporting veterans is personal. The
daughter of a father who served 42
years in the Army, Audrey has worked
with many military families during her
real estate career and has seen firsthand
both their sacrifices and their gratitude.

Recently, she helped a veteran and
single father purchase a home. At
closing, he mentioned he couldn’t afford
furniture right away. By coincidence,
Audrey was also selling a home for
another veteran who had furnishings

to give away. She connected the

two, and the sellers donated items

the new homeowner could use.

That simple act of veterans helping a
fellow veteran reflects the spirit behind
two organizations Audrey supports:

Lebanon County Native
SFC Robernt Shuey (Ret.)

Wreaths Across America and Space
Coast Honor Flight. This Veterans

Day, members of the South Central
Pennsylvania real estate community
can help extend both missions by
donating, volunteering and sharing the
word with veterans and their families.

Wreaths Across America:
Remember, Honor and Teach

What began in 1992 with one Maine
wreath company’s surplus holiday
wreaths has grown into a nationwide
mission to remember the fallen, honor
those who serve and teach the next
generation the value of freedom.

Each December, volunteers gather
at participating cemeteries to place
fresh balsam wreaths on veterans’
graves. As every wreath is laid, the

volunteer says the service member’s
name aloud—a small but powerful
gesture that helps ensure each

life and legacy is remembered.

“Participating in Wreaths Across
America is a way to not only honor

my own family members but also
provide for those who have few or no
surviving family members so that they
too can be remembered and honored,”
Audrey says. “Donations and volunteers
are needed to provide a wreath for
every soldier across America.”

National Wreaths Across America
Day will be held Saturday, December
19, 2026. There is no cost to attend

a ceremony, and volunteers of all
ages are welcome. Participants can
place wreaths, help organize a local
event, support fundraising efforts

or sponsor a wreath for $17.

To get involved: Use the QR code to
sponsor a wreath, locate a participating
cemetery or register to volunteer.

Honor Flight: A Day of

Recognition and Remembrance
Audrey’s involvement with Honor
Flight began through Space Coast
Honor Flight in Florida, where she has
helped send veterans off for their trips
to Washington, D.C., and welcome them
home. Space Coast is one of more than
128 independent hubs that make up
the national Honor Flight Network.

Together, these hubs carry out a shared
mission: to celebrate America’s veterans
by inviting them to experience a day

of honor at the memorials built in
recognition of their service. Veterans
travel free of charge, supported by
donations and volunteers. The program
serves veterans of World War II, the
Korean War and the Vietnam War

eras, as well as critically ill veterans
from any period of service.

For South Central Pennsylvania
residents, that mission is carried
forward locally by Central PA Honor
Flight. “Seeing veterans’ faces before
their Honor Flight and their smiles
as they return to a welcoming crowd
is something that stays with you
forever,” Audrey says. “Knowing
you touched their lives and made a
difference is a feeling like no other.”

The trip is also an opportunity for
veterans to spend time with others

who share the bond of military service,
remember those who were lost and tell
stories that might otherwise go unheard.

Real estate professionals can help by
identifying eligible veterans among

their clients, relatives, friends and
neighbors and encouraging them to
apply. Community members may also
volunteer, serve as guardian escorts,
organize fundraisers or make individual
or corporate donations. Sponsorships
help provide transportation, meals

and other necessities, allowing

veterans to participate at no cost.

Those outside Central PA Honor
Flight’s service area can visit the
national Honor Flight Network
website to locate their nearest hub.

To get involved locally: Visit
centralpahonorflight.org, call 717-259-3313 or
email CPAHFcontact@gmail.com. Donations
may be mailed to Central PA Honor Flight, P.O.
Box 10, Quincy, PA 17247.
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Q%a/ﬂ» %@. A SIMPLER WAY.

Nelegeor Mot wllougsi
Senior Loan Originator
717.860.0505
melissa@marveloans.com
marveloans.com

NMLS# 1915797

Personalized mortgage solutions
without the unnecessary complexity.

START YOUR MARVELOUS MOVE
SmartLoanAdvisor.com

Senior Loan Originator
717.439.7421

sarah@marveloans.com
NMLS# 2700105

s
ﬂ%«m Do o
Loan Originator
NMLS# 2872891

UNWANTED LISTINGS?
Fast Cash Offers for Houses
in Any Condition!

We pay agents full 6%

(G commissions and relist with
you after flip. Minimum 5K
commiissions on all referrals

| j_ Unlock the
-, [
Ty 1 Power of
—"':I I:E Fast Cash -
Request Your
Offer Now!

HOME BUYERS
Locally Owned & Operated
717.744.9113

firstchoicehomebuyers.com [ 2040 Good Hope Rd. Enola

24 - November 2026

Consider
it handled.

Simple, stress-free insurance support that helps
Realtors stay focused on selling homes.

Bernieri Associates, LLC
— INSURANCE AGENCY —

Home Auto

v

OFFICE MANAGER | LICENSED SALES PRODUCER

€ Raquelle Riti
Rockyyriti

C:516-830-0616
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Business Planning Strategies from Top Performers
By Sherri Johnson

Top producers don’t wait until January to
decide what kind of year they're going to
have. They start building it now.

November is the time to step out of
production mode and evaluate what
truly drove your results—and what limited
them. Business planning isn't simply
about setting a bigger income goal. It's
about identifying the activities, people,
and systems that will make that goal
predictable.

Start with profitability. Look beyond
volume and GCI. Which lead sources,
clients, price points, and markets
produced the strongest return? Where
did your time and energy outweigh the
revenue? Top performers don't just ask,
“How can | do more?” They ask, “What
deserves more of me?”

Reverse-engineer your goals. If you want
to increase your income, identify exactly
where the additional business will come
from—your database, referrals, past
clients, listings, or a new market. Then
connect that goal to measurable weekly
activities. Hope is not a strategy.

The System You Know and Trust. Upgraded.

Unlock $15M and $450K in GCI in days.

Monthly Subscription - $150/month.
(No contract. Cancel anytime.)

Live Group Coaching + Academy Access.

Next-level scaling starts here.

Sherri Al Coach - 24/7 Coaching in your pocket.

Plan for capacity. Growth without the right
infrastructure creates chaos. Make sure your
systems, team, communication, and client
experience can support the level of business you're
working toward.

Identify your biggest constraint. Is it inconsistent
prospecting, weak follow-up, poor delegation, or
time spent on low-value activities? Your next
breakthrough may not require a new strategy—it
may require eliminating what is diluting your focus.

Your business plan should answer four questions:
e What are you committed to producing?
e Where will the business come from?
e What must happen consistently each week?
e Who will hold you accountable?

Top performers don't build their businesses around
motivation. They build them around clarity,
standards, and execution.

Use November to make the decisions. December to
install the systems. January to execute.

Your best year shouldn’t begin with a resolution. It
should begin with a plan.

Ready to turn your goals into a focused,
measurable strategy? Schedule a business-
planning session with me to identify your
opportunities, remove the obstacles, and build an
execution plan designed to produce results.

SHERRI JOHNSON

SPEAKING -+ COACHING

= CONSULTING

www.sherrijohnson.com

Scanthe QR Code  (@)%E7%#(®)
to learn more 33 .
about GoldMine
Pipeline™ 3.0




TOP AGENT
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for the property and the seller.”
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From a 114-acre Perry County farm, T\/’Icr_\']
Stoltzfus has built a sophisticntcd real estate
and auction business around lmowing the land,
undcrstzmding the pcoplc who own it and
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“Farming is a lot more enjoyable when it doesn’t have to be
the primary business,” Meryl Stoltzfus says with a laugh.

For the longtime farm and land REALTOR®
and auctioneer, however, agriculture has never
been far from the center of his life.

Meryl lives with his wife, Katie, and their six children on 114
acres in Newport, where they keep Texas Longhorn cattle and
Standardbred horses and put roughly 50 acres into crops.

From that Perry County home base, he has built a
career specializing in the farms, acreage and rural
properties he has understood since childhood.

A Move That Became an Opportunity
Meryl grew up near the Chester-Lancaster County line
in an Amish home, the oldest of nine children.

With dairy farmers on both sides of his family,
farms were part of his life from the beginning,
as were horses and the auction business.

When his father began purchasing property in Perry
County, Meryl followed him there at 22. He expected to
spend most weekends back among friends in southeastern
Pennsylvania. Then Perry County began to feel like home.

“I ended up marrying a Perry County
girl,” he says. “We like it here.”

Around the same time, Meryl completed the auctioneering
program at Reading Area Community College and connected

26 - November 2026

with Beiler-Campbell Realtors. The company was building its
auction operation and expanding its Farm & Land Division,
and Perry County gave Meryl the territory a specialist needed.

He earned his real estate license in 2009 and went full
time in 2010. What began as a move to follow his father
became the foundation for a career helping clients buy
and sell thousands of acres across Pennsylvania.

“When I moved here, I didn’t realize the business opportunity
Perry County offered,” he says. “For what I do in farm and land
real estate, it puts me right in the middle of the people I serve.”

Strategy Before Salesmanship

Meryl’s expertise sits at the intersection of two professions:
REALTOR® and auctioneer. Rather than treating them

as competing business models, he uses each as a tool.

“My focus is on choosing the right approach for the property
and the seller,” he says. “Some properties are a better fit

for auction, while others make more sense as a traditional
listing. Both can work, and both can work well.”

That distinction matters in agricultural real estate. Farmers
routinely purchase livestock and equipment at auction, so

CONTINUED >




BEILER-
CAMPBELL

REALTORE - APPRAISERS

@ FARM & LAND
=  DIVISION

888-786-8715

wirw.beller-campbell.com
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selling a farm the same way is often not a distress strategy. For
many clients, it is a familiar and preferred way to do business.

Auctions can provide a defined timeline and transparent
competition, while a traditional listing may make more
sense when the buyer pool or financing calls for it.

His work also reaches beyond marketing. Farm transactions
can involve leases, subdivisions, financing, tax considerations,
agricultural preservation easements and Pennsylvania’s Clean
and Green program. Meryl has spent more than a decade
developing expertise in details that can make rural transactions
fundamentally different from conventional residential sales.

He has built his team with the same intentionality. Meryl
hired a personal assistant early in his career and later added
agent Gerald Nolt, whose strengths complement his own.

“For me, the goal is to keep building a great team
within the brokerage,” Meryl says. “I like being able
to focus on what we do well and surround myself
with people whose strengths complement mine.”

Right Where He Belongs

Perry County has become more than Meryl’s address.
It is where he and Katie are raising their family,
where he farms and where he remains closely
connected to the people his business serves.

The rural lifestyle is part of the appeal, but so is the location.
“I don’t know why I'd live anywhere else,” he

says. “It’s an overlooked area, honestly.”
28 - November 2026
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the goal is to keep building a

great team within the brokerage.
I like being able to focus on
what we do well and surround
myself with people whose

strengths complement mine.”

That connection also shapes how Meryl defines his work.
Despite a career built in sales, he would rather be known
as a “transaction manager” than simply a salesperson.

One of his favorite parts of the job is showing
buyers a property, giving them the information
they need and then getting out of the way.

“Step back and let them walk through,
and let them dream,” he says.

Itis an approach that has allowed Meryl to
build a significant business from a place he once
wondered whether he would ever call home.

“Perry County gave me the room for a farm, a
family, and a career -- and my Christian faith is at
the heart of how I view my life,” Meryl says.

“My family, the farm, and the opportunities to serve others

through my business are gifts from God. I give God the
credit for the blessings and success I have experienced.”

And through changing markets and evolving strategies, his
measure of the business has remained remarkably simple.

For Meryl, success has always followed the
same order: people first, service always.

“Take care of people and provide a real
service. The rest will follow.” ®

WHAT'S A
PROMO?

A Promo is a unique promotional piece created for agents featured in
the pages of Real Producers. A previously printed Real Producers article
is transformed into a four- or eight-page leave-behind, laid out like the

original article with limited customization.

WHY DO TOP AGENTS

LOVE THEM?

A Promo is a one-of-a-kind marketing tool
that highlights your personal brand and
legitimizes you as an agent worth profiling.

Use them to:

Yy s , Envelope & Letter
* Impress during listing appointments

e Send fo past clients, friends, or family —
* Include with holiday cards REAL PRODUCERS:
\ i ¥

* Atiract top talent (brokers love this!) i’ A A

* Farm your favorite neighborhoods

If you've been featured in Real
Producers and want to make
the most of your story, reach out

to the publisher of this magazine

for a Promo.




Preparing a senior home for
the market takes time.

We handle it all from
start to finish:

» Decluttering and
estate organization

> Move mcmogement

>» Complete pre-listing
home prep

» Community Placement
Assistance

Complete

Senior Transitions

>

Visit
completeseniortransitions.com
to learn more!

@& Kovalewski 717- 502-2507

Maid for You Cleaning Services
*
COMMERCIAL CLEANING SERVICES

Clean Homes. Happy Clients.

Your Reliable Cleaning Partner Before,
During & After the Sale.

From getting a property show-ready
to keeping your office spotless,
Maid for You delivers
dependable cleaning backed
by 15+ years of experience.
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Ask about a

cleaning quote today. l "J;«
717-443-4826

Lizlerew@yahoo.com \ l

Commercial & property cleaning « Fully insured
Reliable & affordable « References available

Roofing That
Won't Hold Up
Your Closing

150

ROOF
CERTIFICATIONS

with quick turnaround times!

—— ROOFING | SIDING | GUTTERS

Make roofing the easiest part
of your transaction!

(610) 621-9244
FirstChoiceRoof.net | @O

License # PA132149 | Discounts for Veterans & First Responders
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WIN A
GIFT CARD

‘%E Scan the QR code to enter

t.l Take our quick survey (it's just 1 minute) and you'll
E Lo -l be entered for a chance to win a $250 gift card.
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responsible for technical errors or issues beyond ifs control. These rules are governed by the laws of Texas.

- Dated flooring shouldn’t stand between your client
and a “Sold” sign. Help your sellers maximize their
home’s value with zero upfront costs.

AMESON
STONE
SETTLEMENTS

The People Behind
the Paperwork Matter

At Jameson Stone Settlements, we work along
side buyers, sellers, agents, and lenders to help
bring each transaction together.

- Title & Settlement Services
- Residential & Commercial Closings

- Purchase, Sale & Refinance Transactions l
- Coordination With Your Transaction Team ] :

The title/settlement company is YOUR
choice to make. Make the right choice
and choose Jameson Stone Settlements!

Daniel R. Jameson, Esq. & Ethan K. Stone, Esq.

717-220-3529 | JamesonStoneLaw.com

Our Mobile Flooring Showroom Comes Right to Your Door

REMOVE THE HURDLES

4%, FLOOR COVERINGS OF L

ol -
O itinddonal

%m{? &u/zﬁfm, Owner & CEO
(717) 820-9444

*Terms and conditions apply. Each Floor Coverings International is a Locally Owned

and Independently Operated Business

Precision Cuts and Landscaping LLC ;:

@ MOWING

@ BRUSH
REMOVAL

Gua,tiw Work * Fair Prices © Relinble Sendice!
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THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Local Know-How.

Statewide Success.

You Deserve a Closing That Feels Easy.

Loy Rveta

Bilingual Title Agent

Over 30 years of experience
13 offices in Central PA

¢ Residential
e Commercial
¢ REO Services
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Platform
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T TRANSFER
717.901.8342
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Liz.Rivera@RealogyTitle.com




