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Get Homes Market-Ready

Life transitions are hard, we make it easy.
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Get in touch.

Mark & Carrie Snyder

Sarasota-Manatee

Owners
041-974-4450
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At Wild Blue at Waterside, life revolves around
exceptional waterfront living, thoughtfully

designed homes, and an unmatched collection
of resort-inspired amenities.

The spectacular 30,000-square-foot waterfront
clubhouse, opening soon, serves as the heart
of the community, featuring indoor and outdoor
dining, resort-style pools, a state-of-the-art
fitness center, golf simulator, private theater,
putting course, and inviting social spaces.
Just beyond, Midway Sports Park offers tennis,
pickleball, basketball, dog parks, playgrounds,
and an active lifestyle for every member of the family.

Celebrating 25 years of excellence, family-owned
Stock Development continues its legacy of
exceptional communities, where buyers
can choose from a distinguished collection
of preferred builders.

| Bue

Residences from $1.5 million
Sales Center: 8396 Sea Glass Court,
Lakewood Ranch, FL 34240 | 941.313.3852
WildBluelwr.com

SDEVELOPMENT
A FOUNDATION25 OF EXCELLENCE

years

@ ORAL REPRESENTATIONS CANNOT BE RELIED UPON AS CORRECTLY STATING THE REPRESENTATIONS OF THE DEVELOPER. FOR CORRECT
s, REPRESENTATIONS REFERENCE SHOULD BE MADE TO THE DOCUMENTS REQUIRED BY SECTION 718.503, FLORIDA STATUTES, TO BE FURNISHED
BY A DEVELOPER TO A BUYER OR LESSEE. ALL RENDERINGS AND PLANS ARE PROPOSED CONCEPTS SHOWN ONLY FOR MARKETING PURPOSES AND ARE
BASED ON THE DEVELOPER'S CURRENT PRELIMINARY DEVELOPMENT PLAN. DEVELOPER RESERVES THE RIGHT TO MODIFY, REVISE OR WITHDRAW THE
PROPOSED DEVELOPMENT PLAN IN DEVELOPER'S SOLE DISCRETION WITHOUT NOTICE. NOTHING HEREIN OR IN ANY OTHER COMMUNICATION SHALL BE
'DEEMED TO OBLIGATE THE DEVELOPER, OR ANY AFFILIATE OF DEVELOPER, T0 CONSTRUCT THE PROJECT OR OFFER ANY OF THE PROJECT FOR SALE, AND
NOTHING HEREIN SHALL BE DEEMED A GUARANTY OF ANY KIND. THIS IS NOT AN OFFER TO SALE OR SOLICITATION OF OFFERS TO BUY.

Anchor Builders
AR Homes by Arthur Rutenberg
John Cannon Homes
Lee Wetherington Homes
Stock Luxury Homes

Stock Custom Homes
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Preferred Partners

The following companies represent some of the best affiliates in the industry. The Top 500 ranking agents

personally recommend them all, we vet each one, and they commit to supporting this platform long-term. E.r
They are passionate about building relationships with and serving YOU, so we hope you’ll give them a F{J?-"'F !

chance to earn our business. If you’d like an introduction to any of these companies, e-mail joni@n2co.com. El‘r-:

ADVERTISING

Real Producers

Joni Giordano-Bowling
(757) 348-7809
sarasotarealproducers.com

ARCHITECT
CMSA Architects
Rick Oswald

(941) 364-4600
cmsaarchitects.com

ATTORNEY/TITLE COMPANY
Preferred Settlement Services
Michael Infanti

(941) 376-9551
preferredsettlement.com

BALLOON DECOR &
EVENT DECORATION
Sarasota Balloon Bouquets
Dana Bachmann

(941) 702-3316

linktr.ee/
sarasotaballoonbouquets

BUILDER/DEVELOPER
Stock Development Group
Claudine Leger-Wetzel
(239) 592-7344
stockdevelopment.com

BUILDER/GENERAL
CONTRACTOR
Modus

RJ Diaz

(941) 677-2219
modusbldrs.com

HEALTH CARE
Elite Peak Health
Tanya Zucco

(941) 400-8334
elitepeakhealth.com

HOME INSPECTION

A Radiant Property Inspection
Hank Lobdell

(813) 954-8070
radiantinspect.com

4 - November 2026

Mr Inspector
Tronn Goehring
(941) 356-2311
mrinspectorfl.com

HOME SERVICES
HOMEstretch

Mark & Carrie Snyder
(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOME STAGING

Set The Stage Home Staging
Denise Henke

(941) 263-3808
wesetthestage.com

HOME STAGING & DESIGN
Linden Creek Sarasota
Elaine Sheffrey

(941) 202-3176
linden-creek.com/sarasota-fl

HOUSE CLEANING SERVICES

Manatee Ladies Cleaning
Renata Zerbinatti

(941) 212-9739
manateeladiescleaning.com

INSURANCE
Reliable Insurance
Tanya Johnson
(941) 231-3128
tanyainsures.com

INSURANCE AGENCY
Prestige Planning LLC
Jeremy Keller

(941) 4241244
prestigeplanningrm.com

KITCHEN & BATH DESIGN/
REMODELING

Kirkplan Kitchen & Bath
Catie Sweeney

(941) 355-2703
kirkplankitchens.com

MARKETING / BRANDING
Movement Marketing
Madalyn Hawthorn

(330) 956-1356
movementmarketingusa.com

ONLINE PARTNER

End 2026 With Social Media &

MOBILE NOTARY

EZ Notary Services
Tonya Ezell

(614) 352-4874
eznotaryservicesllc.com

MORTGAGE

Chris Galli — Novus
Home Mortgage

(941) 529-1040
novushomemortgage.com/
loan_officers/cgalli/

Dennis Wells —

Mortgage Advisor

(941) 278-4446
www.wellsfundinggroup.com

Jason Schneider —

CMG Home Loans

Jason Schneider

(347) 277-5422
cmghomeloans.com/mysite/
jason-schneider

Yvette Clermont — Novus
Home Mortgage

(941) 201-5847
novushomemortgage.com/
loan-officer/yvette-clermont

MOVING COMPANY
Sunshine Movers
Blake Fitzpatrick
(941) 4471719
sunshinemovers.com

MUSIC/ENTERTAINMENT
BABYL Media Group
Benjamin Jacobs

(941) 312-3541
babylmusic.com

PAINTING

Elevate Painting Co.
Joshua Smith

(941) 224-4219
ElevatePaintCo.com

PHOTOGRAPHY
Poff Media Group
Mindy Poff

(779) 861-3739
poffmedia.com

i Video Content Off Your Plate.

PHOTOGRAPHY &
VIDEOGRAPHY
Axis 360 Media
John Igras

(941) 877-0032
axis360media.com

POOLS & SPAS
Artisan Pool & Design
Monica Hall

(941) 212-6682
artisanpooldesign.com

Tampa Bay Pools
Tyler Adams
(913) 302-0293

Trusted Pool and Spa
Chris Hegedus

(941) 289-5253
trustedpool.com

PROFESSIONAL
BARTENDING SERVICES
Hook Line & Drinker

Stacy Sutton
(727) 314-6400 —.‘?
hidrinker.com F oA

MOVEMENT “
MARKETING

RENOVATION SERVICES
RenoVision Pros of Sarasota FL
Dan Nelson

(941) 702-1220
RenovisionPros.com

Local Social Media for Real Estate Pros:
* On Site Reel Creation

» Guidance and Strategy Done for You
e Social Media Management

TILE/CABINETRY/
FLOORING & DESIGN
Design Works

Catie Sweeny

(941) 355-2703
floridadesignworks.com

TITLE & ESCROW
Green Label Title, LLC
Steven Green

(732) 674-4390
greenlabeltitle.com

Madalyn Hawthorn

Book your FREE discovery call:
(330) 956-1356 | www.movementmarketingusa.com

SOCIAL MEDIA + MARKETING THAT CONNECTS
WE DON'T CHASE TRENDS. WE BUILD TRUST.

Legacy Settlement Services
Paul Sellers

(941) 216-0296
legacyfortitle.com




Meet
The

Team

Joni Giordano-Bowling Dave Bowling Jacki Donaldson Maddie Podish
Owner/Publisher Owner/Publisher Managing Editor Social Media Coordinator
757-348-7809 757-450-2899 352-332-5171 757-634-8998

joni@n2co.com dave.bowling@n2co.com jacki.donaldson@n2co.com msparks7382@gmail.com

Elizabeth McCabe Heather Spruill Dan Clark Mindy & Cory Poff Benjamin Jacobs
Writer Writer Writer Photographers Event & Logistics Manager
513-940-8419 757-848-7094 757-206-4144 779-861-3739

beth.mccabe@n2co.com heather.spruillRP@gmail.com dan@danclark.realtor mindy@poffmedia.com

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

a DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

Elevate Your Business With Preferred ER
Settlement Services cutting-edge

technology
You curate exceptional experiences for your discerning clientele.
Shouldn’t your closing process reflect the same level of excellence?

5-star rated closers
and attorney title
More than 50 years of combined title experience, including Michael services

Infanti’s 25 years of real estate law practice.

Marketing support
& real estate
education

Tailored service for
high-volume
agents

Beautiful
downtown office

Remote closings

NN\ Preferred Settlement Services
PREFLRRLD SCTTLEMENT — 941-376-9551 - orders@preferredsettlement.com

e SIE AL GIELS ey www.preferredsettlement.com

1605 Main Street, Suite 1112 . Sarasota, FL 34236

6 - November 2026

/\
DESIGN
WORKS

YOUR FULL-SERVICE DESTINATION FOR INSPIRED SPACES

TII.E&S_TNE"':' MOSAICS | CABINETRY | | COUNTERTOPS |

SARASOTA SHOWROOM

29 N. Pineapple Ave., Sarasota, FL 34236 |
FLORIDADESIGNWORKS.COM

941.340.0037

FLOORING
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Preferred Partners
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Cover Story: Jessica Batten
Broker Spotlight: Vinnie Vinopal
Partner Spotlight: Dan Nelson
Featured Agent: Fevil Patel

In the Loop

If you are interested in nominating people for certain stories, please email us at: joni@n2co.com.
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YOUR PROPERTY. ¥
OUR PERPECTIVE.
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Architectural &
Real Estate Photography

Professional imagery designed

to showcase the spaces, details,
and character that make every
property stand out.

OUR SERVICES
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@ nttps://poffmedia.com

POFF

mindy@poffmedia.com

MEDIA GROUP




BY THE
NUMBERS

HERE’S WHAT SARASOTA & MANATEE
TOP 500 REALTORS® SOLD IN 2025

$10,420,371,000
N

TOTAL SALES VOLUME

14,461

TOTAL TRANSACTIONS

$20,840,742

I AVERAGE SALES VOLUME PER AGENT

N30

(\v l\ AVERAGE TRANSACTIONS PER AGENT

10 - November 2026

-K Kirkplan
Kitchen & Bath
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Licensed General Contractor with 25+ Years Experience
Remodeling Sarasota & Bradenton Homes

Visit one of our showroom or
make an appointment today. i
N
= r r

2015 Cattlemen Rd,
Sarasota, FL 34232

941.340.0010

COC1524708 KirkplanKitchens.com




9 seom SET THE STAGE. Derise Henke@Wesethestage o

941.263.3808

GREATER SARASOTA
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FOR THOSE WHO HAVE COLLABORATED.,

SUPPORTED, & WORKED WITH
US DURING OUR INAUGURAL YEAR!
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LET'S BUILD YOUR DREAM POOL!

Since 2001, Tampa Bay Pools has been Florida’s Preferred
Fool Builder.

Wa're vary excited to bflﬂg aur uwuru—wlnnnng custom pool . = L T 1 m e 1 e S S ? S u S t a 1 n a b 1 e D e S 1 g n S
designs to beautiful Sarasotal Benjamin Jacobs \¥ FOR EXCEPTIONAL PROPERTIES.

our team Is ready to create the perfect pool for you!

Booking@babylmusic.com Th'cllrj]gh;cfully detail(:d 1?cro:T‘a‘rangedof aﬁrchgectural ts’tyles,
Visit Us: T Ba 1 Call Us: +B13-445-6381 0 Wi a Tocus on watertront living anda refined renovations.
DEIEIRLII— -~ babylmusic.com | (941) 312-3541

12 - November 2026

CMSA Architects | 941.364.4600 | AR99702 | CMSAArchitects.com
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From Educator to

STORY BY ELIZABETH MCCABE
PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP




Jessica Batten was a teacher and
administrator for almost a decade
before transitioning into real estate in
2017. While her career has changed,
Jessica has never stopped being an
educator. Her lessons now include
contracts, inspections, market statistics,
and guiding people through one of the
largest financial decisions most will
ever make. “I love real estate so much,”
says Jessica. “It’s someone’s home,
someone’s story, and someone’s life.”

Being trusted with a person’s largest
investment is something Jessica takes
seriously. She wants everyone to
understand the process, what they
are signing, and why. “Taking the time
to educate people is so important,
whether they are a first-time or a very
seasoned buyer,” she notes. “Each
negotiation and property is different.”

Originally from Massachusetts, Jessica
received her undergraduate degree
from Champlain College in Vermont
and a Master of Education from Loyola.
An avid snowboarder, sailor, and
multi-sport athlete, she decided after
graduation that some warmth and sun
might be a welcome change. She went
to the Virgin Islands, where she met her
now-husband, Aaron. He was a charter
boat captain, and she was working as
the Director of Sailing for the St. Thomas
Yacht Club. Subsequently, Aaron opened
his own charter boat company, and
Jessica continued teaching, but this

time on dry land at an international
Montessori school in St. Thomas.

They had their first child in St. Thomas,
but when Jessica was pregnant with
their second child, the Zika virus forced
them to leave and move near her family
in Delaware. While their plan was to
return to the Caribbean, Hurricanes
Irma and Maria had different plans.
The storms, as Jessica put it, “blew

our life away.” Still desiring warmer
climates, they moved to Bradenton,
Florida, where Aaron had grown up.

Somewhere along the way, real estate
entered the picture. Family and friends
encouraged Jessica to give it a try, as
they believed she had the discipline,
intellectual curiosity, and personality
to succeed in the competitive business.
16 - November 2026
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WHEN ASKED ABOUT THE KEY DRIVERS OF HER SUCCESS, SHE SHARES, AI’]SWGFI ng The
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She earned her license in 2017, joined
M/I Homes in the Tampa division, and
proved she was a very quick learner.

In her first year, Jessica was nominated
for Tampa Bay Builders Association
Rookie of the Year. During her five years
with M/I Homes, she was consistently
one of the top-producing agents, both
regionally and nationally, and was also
named the TBBA Salesperson of the
Year. During that time, she estimates
she helped build approximately

600 homes and at one point was
managing around 100 homes under
construction. She accomplished

much of this while having her third
child, born in the middle of COVID.

Jessica loved the multifaceted challenges
of new construction, but as her older
children approached kindergarten,
Jessica wanted something else, too: the
chance for some nights and weekends
with her family. Time is precious.

She took another leap, leaving the
success she had with new construction
and trying her skills in general real
estate. She joined Sato Real Estate in

2023, focusing primarily

on Anna Maria Island and
Northwest Bradenton while
expanding into Longboat
Key. “I love being on the
island,” she shares. More importantly,
she loves representing people in

the community she calls home.

Not surprisingly, given her background
as an educator, Jessica is a big believer
in doing her homework. She pores
over data and sales trends to help

her clients make the most informed
decisions possible. Jessica jokes that she
sometimes feels like a “total nerd” but
believes her clients deserve the best
information available. When asked
about the key drivers of her success,
she shares, “Answering the phone and
doing what I say I'm going to do.”

This approach seems to be working
well. Jessica was recently voted Anna
Maria Island’s #1 Favorite Real Estate
Agent in the Anna Maria Island Sun’s
Annual Readers’ Choice Award, and
she is projecting around $50 million
in sales as a single agent for 2026.

Her business spans a wide range, from
more modest homes and townhomes to
multi-million-dollar properties, but one
thing is consistent: her approach and
service to her clients. She knows that, as
in sports and the classroom, there are
no shortcuts to success in real estate.

Jessica is a lifelong learner, continually
reading, taking courses, and studying
the data because the market never
stops changing. She also earned her
broker’s license in 2025. She is a
champion of building relationships,
following up, and simply being there.

Behind all of Jessica’s work is her
favorite team: Aaron and their

three children. To relax, she likes
working out, competing in fitness
events, boating, and enjoying time
with her family. Faith is also a part
of her family’s life, and she serves on
the worship team at her church.

The classroom might be gone, but
Jessica Batten is still doing what she
has always done best: helping people
understand what is in front of them,
giving them tools to move forward
confidently, and cheering them on.

And if the lesson plan changes
halfway through? Jessica knows
a thing or two about pivoting.

Stay tuned for what Jessica

accomplishes next. Something new is
on the horizon for this top producer.
Let’s just say there’s more to come. ¥
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A RT | SA N We specialize in turning dreams into reality by designing and building
g timeless pools that elevate outdoor living spaces to works of art
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* * * * * * www.artisanpooldesign.com

CALL TODAY TO SCHEDULE YOUR CONSULTATION ([ (941) 212-6682 ©) 1504 53rd Ave W Bradenton, FL 34207

]ﬁ.‘p,rj ' Elevate
-~ Paint Co

Give Every Listing a

J/CLEANER
LOOK!

-

RELIABLE INSURANCE

HONESTY INTEGRITY RELIABILITY

THE JOHNSON AGENCY
INSURANCE AGENT

STRATECGIC RISK
MANAGEMENT, BACKED BY
EXPERTISE YOU CAN TRUST

. AUTO
. MOTORCYCLE
. HOME
. PET
- LIFE
el SN From touch-ups to full repaints, Elevate Paint Co
- COMMERCIAL helps properties look clean, polished, and ready for
UMBRELLA the next step.
. RENTERS
. CONDO
. o Call Today for a
. .y iee Estimate
- MANUFACTURED Phone:
MOBILE HOME +1(941) 224-4219 |
TANYA N. JOHNSON Pabae: A | 1
855-482-6925 MBA, CPCU, CLCS wwslereapainasacer I
tanyainsures.com INDEPENDENT BROKER

18 - November 2026

CMGHOME LOANS iic| 2

Q&A with Jason Schneider,
Market Leader at CMG Home Loans
Your partner in navigating today’s mortgage market

Q: Jason, what sets you apart in the mortgage industry?

A: With over seven years in the business and closings across multiple
states, | bring a wide range of lending knowledge to the table.
Whether I'm working with a first-time buyer or a seasoned investor,
my focus is always on finding the right solution that aligns with
their financial goals.

Q: Real estate agents are busy—what can they expect when
working with you?

A: Clear communication and proactive updates. | make sure
every client fully understands the process, from start to finish.
That means no surprises, just well-managed expectations and
smooth transactions.

Q: What types of clients do you work with most?

A: Everyone—from families purchasing their very first home
to investors building their portfolios. I've worked with a
variety of loan programs, so | can tailor solutions no matter
the situation.

Q: How does your personal background shape the way
you work?

A: Having spent most of my life in New York and now
splitting time in Florida, | understand the needs of clients in
diverse markets. Outside of work, I've been married for over
25 years, have kids from teens to adults, and stay active in
my community. | believe the discipline | put into staying
mentally and physically strong also translates into how |
serve my clients and partners.

Q: Why should agents connect with you?

A: Because | make their clients’ success my top priority.
Agents can trust me to keep deals moving forward and
clients informed every step of the way. That partnership
makes all the difference.

Jason Schneider
Loan Officer, NMLS ID# 1849287

(347) 277-5422 | jschneider@cmghomeloans.com
4350 W Cypress St, Ste 630, Tampa, FL 33607 | Branch NMLS# 1788480
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VINOPA

COLDWELL BANKER REALTY

STORY BY JACKI DONALDSON
PHOTOS BY MINDY & CORY POFF,
POFF MEDIA GROUP

Vinnie Vinopal was only 17
when he signed up for the
U.S. Marine Corps between
his junior and senior years
at Manatee High School.

He finished school, left for
boot camp in 2006, and
spent nearly a decade in the
military before returning to
the Bradenton area. Born in
Wisconsin, Vinnie moved to
Bradenton with his family at
9 months old. “I'm about as
native as you can be without
being born here,” he jokes.

As an intelligence analyst in
the Marines, Vinnie spent
much of his career at Camp
Pendleton in California. His
first deployment with the
15th Marine Expeditionary
Unit took him across the
Pacific and into the Middle
East, where he trained
alongside military forces

in multiple countries.

His second deployment
brought an entirely different
experience. With piracy a
significant threat off the
coast of Somalia, Vinnie
trained alongside Force

20 - November 2026




Recon Marines for visit,
board, search, and seizure
missions. His additional
training included Navy
search-and-rescue swimming
and small-boat operations.

Vinnie was part of the
Marine unit involved in the
2010 rescue of the Magellan
Star, a merchant vessel
overtaken by pirates. The
Marines regained control

of the ship and rescued its
crew without casualties.
One moment remains
particularly vivid for Vinnie:
The crew members had
barricaded themselves inside
for protection and initially
refused to open the door. A
Marine cut through enough
of the metal to show them
the American flag on his
uniform. Once they saw it,
they knew help had arrived.

Vinnie later deployed

to Afghanistan as an
intelligence chief with

a helicopter squadron
before leaving the Marines
in 2015. The transition to

civilian life required some
adjustment, but real estate
had already planted a seed.

While preparing to sell

his California home,
Vinnie researched
neighborhood properties and
independently calculated
what he believed the house
should be worth. When he
met with the listing agents,
his number matched their
recommended price. “They
asked, ‘Have you ever

been in real estate?”” he
recalls. He hadn’t. But the
question stayed with him.

Vinnie liked the idea of a
career where discipline
and hard work could
directly influence his
success. After returning to
Florida, he earned his real
estate license and began
with Coldwell Banker
Realty in January 2016.

The discipline and
confidence he brought from
the Marines served him
well. During his first year,

iiran
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he was named Coldwell
Banker’s Rookie of the Year
for Southwest Florida. “If I
don’t have rockets shooting
over my head, 'm always
going to have a good day
in this business,” he once
told a company panel. Real
estate can be stressful, he
explains, but his military
experience taught him to
control his emotions, step
back, and work through
problems calmly.

Within a few years, former
clients began asking
whether they could get
licensed and work with
him. Vinnie formed a
small team, rediscovering

something he had missed
since leaving the Marines:
camaraderie and leadership.

That experience ultimately
pointed him toward
management. In 2020, he
was offered an assistant
broker position. Soon
afterward, opportunities
shifted, and Vinnie moved
into the managing broker
role. Today, at 38, he oversees
Coldwell Banker Realty’s two
Lakewood Ranch locations.

He no longer competes for
clients. His job is supporting
the agents who do. “Brokers
should serve the agents;

the agents shouldn’t serve
the broker,” he says about
the culture he has created.
Agents collaborate through
an internal group chat;
gather for meetings, training,
happy hours, and awards;
and step in to help one
another. In an industry
where remote work and
technology can easily replace
face-to-face interaction,
Vinnie intentionally protects
the human connection.

He also credits his staff,
particularly longtime sales
support team member Lisa,
whom he calls his “secret
weapon,” with helping create
an office where people feel
welcomed and supported.

For Vinnie, seeing agents
enjoy their careers and
knowing they have someone
to call when problems arise
is now more rewarding than
closing his own transactions.
None of it, he says, would be
possible without his wife,
Meghan. “She has stood
behind me through every
stage of my career,” Vinnie
shares. Late calls, transaction
emergencies, interrupted
family time, and the
responsibility he feels to be
available to his agents affect

IF I DON'T

HAVE ROCKETS
SHOOTING OVER
MY HEAD, I'M
ALWAYS GOING
TO HAVE A

GOOD DAY

IN THIS BUSINESS.”

the entire family. Meghan Today, he is doing well and his Marine brothers

supports that commitment returns for yearly checkups. for a motorcycle racing

while also reminding him weekend in Austin, Texas.

that professional success Outside the office, Vinnie

cannot come at the expense prioritizes family activities, Nearly 11 years after

of being present at home. movies, trips, and date entering real estate, Vinnie
nights with Meghan. He’s still draws on the lessons that

Together, they are raising also a lifelong car enthusiast first shaped him as a Marine:

their daughter, Raevin, 6, who has spent the past discipline, composure,

and son, Zander, 4. Zander decade rebuilding a 1967 leadership, and looking out

was born with heart disease Camaro, now pushing for the people beside him.

and underwent open-heart 1,000 horsepower. Each Only now, the team he serves

surgery at 3 months old. year, he reunites with looks a little different.
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Beyond Painting and Flooring.
REFRESH THE SPACES THAT SELL HOMES.

A modern refresh, without a full gut job.

What we refresh:
. Kitchens Got a dated listing?
Let's transform it fast.

N PREMIUM
AXIS INTERACTIVE

350 K MEDIA

¥ 3D TOURS

. Bathrooms

STANDARD FEATURES:
LIVE VIDEC CHAT
CUSTOM BRANDING
INTERACTIVE HOTSPOTS

Scan to Book a FREE
- Whole-home Home Refresh Consult.

cosmetic updates

MANAGED START-TO-FINISH | PAY-AT-CLOSE OPTIONS
RETOUCHED MAGES

FLOOR PLAN
GOOGLE ANALYTICS
MLS COMPATIBILITY

RENOVISION

REFRESH | LIST | SELL

NOW AVAILABLE -
' FREE ZiLL OW 3D HOME - . xw"
FOR SHOWCASE COMPATIBILITY = N

e
-%%Emon h

. j
ik

“RenoVision makes my listings show like model Dan NelSOIl
homes. My sellers love the process.” % # # K & Founder/Owner | RenoVision

—Robin Eekhof, LuxeKey Real Estate
941.702.1220

INFOEAXIS3SOMEDIA COM
(W) 877-0032
AXISISOMEDIA COM
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GIVE YOUR CLIENTS MORE | / | LOCAL AND A
B N KNOW MDRE R 1 NATIONWIDE | | D Aake I
LINDD _ 1: ARE - — NOTARY YOUR NEXT EVENT
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: SERVICES bartenditil
YOUR SIGNATURE, services that
OUR PRIORITY. TOP leave a lasting
impression.
TONYA EZELL PRODUCERS
FOUNDER, TRUST

EZ NOTARY SERVICES

(614) 352-4874

info@eznotaryservicesllc.com
www.eznotaryserviceslic.com

20+ years in real estate
transactions. Flawless
signings. Proactive
updates at every

THORDUGH &
DETAILED INSPECTIONS

CREATING BACKYARD SHOWSTOPPERS. i

- milestone. A direct line to
glsis ) FAST SCHEDULING & - the owner. Because your
DNe\I'(v' Pool I()onlsihrnuc'tion * Pool I}-emlftll)eling e Wuigr Ii]euiu;(gs; Firr Feuﬂur.es BT A = clients deserve more than
[ ] [ ] [ ] f . . .
ecking @ Pool Maintenance @ Leak Detection ® Qutdoor Kitchen Installation Hu"Eg;I i’,mm a signing service — and

so do you.

@bﬂ@ﬁ J}ag Juttorn

(727) 314-6400

barkeep@hldrinker.com
hldrinker.com

] (AL )
e Pool & Spa :
QUALITY YOU CAN TRUST @) W / MRINSPECTORFL COM

(941) 776-9992 @ info@trustedpool.com ® trustedpool.com ' ’Wg / e 941-356-2311

24 . November 2026 Sarasota & Manatee Real Producers - 25

REMOTE
AND MOBILE
NOTARY 24/7




PARTNER SPOTLIGHT

ucked into the suburbs of

Philadelphia is a glass dance

floor Dan Nelson hasn’t thought
about in decades. He built it. And for
eight years in the 1970s, it made the
Downtowner one of the top nightclubs
in the region—back when rock and roll

was at its peak, disco owned the dance
floor, and R&B was just getting smooth.

But that was one chapter in a career

that has defied easy description. It reads

like an impressive resume. Mainframes
for Burroughs Corporation in an era
before personal computers existed.

VP of Sales at Commodore when
Commodore and Apple were the only
two PCs on the market and before IBM
even entered the picture. A general
contractor’s license in Atlanta, where
for eight years he built custom homes
from the ground up because his wife
wanted a backyard with a swing set

for their daughter, and he came from
a family of tradesmen who taught him
to figure it out. Tech companies with
successful exit strategies. Retirement
in 2014. A decade of consulting. And
then, a problem nobody was solving.

“I didn’t want to be just another
remodeling contractor,” shares Dan.

“I saw an opportunity to become what
I'like to call a renovation advisor.”

RenoVision is the vehicle Dan built
around a premise most of the industry
was missing. Walk into almost any
home listed for sale, and yow’ll likely
find the same thing: five rooms painted
five different colors. Cabinets with

STORY BY DAN CLARK
PHOTOS BY MINDY & CORY POFF,
POFF MEDIA GROUP

RENOVISION

hardware corroded since the ’90s. A
shower that looks dated and tired.

A front door that needs painting so
badly that every buyer walking up

the driveway wonders what the rest
of the house looks like inside. None of
it is structural. None of it requires a
major renovation. And almost nobody
in the industry was stepping in to fix it




“We're trying
to modernize
a home and
make it look

like a brand-

new model
home on the
inside by
just doing
cosmetic
updates.”

strategically before the sign went in the
yard. RenoVision operates in that gap.

Pre-listing home improvements,

done in collaboration with the listing
agent, focus on cosmetic updates that
typically require no permitting, wall
demolition, or months-long timelines.
Projects typically run $10,000 to $35,000
and take about a month from start to
finish. For sellers who don’t have the
cash on hand, RenoVision partners
with Notable, a financing platform
that advances up to $75,000 against
the project with repayment at closing.
Sellers pay nothing until they close.

“We’re trying to modernize a home
and make it look like a brand-new
model home on the inside by just doing
cosmetic updates,” Dan explains.

The first thing Dan notices when he
walks into a listing is the front door.
Then, he sees the corroded lock set.
The 18-inch gap between wall cabinets
and the ceiling. The mirrors with
edging starting to peel. The three
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shades of gray across an open floor
plan chosen by three different owners
across two decades. These are the
details most sellers stop seeing because
they’ve lived with them too long.
They’re the first things a buyer sees.

Dan’s answer is never a massive
renovation. It’s a focused, strategic
refresh. He runs an educational session
at brokerage sales meetings he calls The
Home Refresh Playbook, built around
five high-impact refreshes for under
$10,000: painting, flooring, cabinet
refinishing, bathroom updates, and curb
appeal. The goal is education rather
than a sales pitch. “Many home sellers
assume they need a major renovation
to make a meaningful difference,”

Dan explains. “However, the right
strategic refreshes can completely
change how a home looks and feels.”

Dan has been in sales his entire career.
What connects it all is the instinct to
find a need nobody is filling and build
something around it. He built the
nightclub because he wanted to own

one. He built the custom homes because
he came from a family of tradesmen
and figured he could be one, too. He
built RenoVision because he retired,
tried consulting for a decade, and
couldn’t stop seeing a problem that
nobody in real estate was solving.

Today, 45 percent of Dan’s work
comes through listing agents who
bring him in before the house hits
the market. The other 55 percent
comes through buyer’s agents
whose clients just closed and want
to make the house their own.

Dan isn’t simply in the renovation
business. He’s in the first-impression
business. The renovation is

just how he changes it.

Connect with Dan
941-702-1220
dan@renovisionpros.com
RenoVisionPros.com

Paul Sellers
Partner & VP of Sales
443-223-2779

1549 Ringling Boulevard, Suite 510

Sarasotaq, FL 34236
www.legacyfortitle.com



It's Not
‘Just Your Age.”

High-performing women over
45 don't have to accept declining
energy, brain fog, or stubborn
weight as the new normal.

| provide multiple strategies and options to
facilitate this transition giving your client
more flexibility when moving from one

property to another. It may also allow them to
make an offer without a home-sale
contingency, helping simplify the transition
between homes.

If you're over 45 and are feeling exhausted
or foggy and gaining weight or not sleeping
well — even though your labs are “normal”
— you are not alone.

BWL:'I W&“f Book an appointment with me

Branch Manager today to discuss uptiuns
NMLS# 383207

Wells Fundmg

P:(219) 689-6091 OUP

E: Dennis@WellsFundingGroup.com
WellsFundingGroup.com

At Elite Peak Health, we specialize in
precision longevity medicine for driven
women who want answers—not guesswork.

(] LeaderOne
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Through advanced diagnostics and
root-cause medicine, we help women
restore energy, metabolism, brain clarity,
and long-term vitality.

When your clients purchase an exceptional
property, connect them with an insurance specialist
who understands what makes it exceptional.

N OIINVAVRREEEDYC/ ©NANSS EVIIIN/AR

Why Women Over 45 Feel Exhausted, Gain Weight,
and Struggle to Sleep—and What Actually Works.

Please contact us for our next weekly seminar date.
Attendees will receive a simple 1-page roadmap:
“The 3 Biggest Reasons Women Feel Stuck After 45—and What To Do Next.”

Qur Professional
Cleaning Services

© Home Cleaning : 5 Spicializing in higt]h—vzlue homes, Iperslonali.zed Reserve Your Seat

# risk management, and concierge-level service. /
@ Commercial Cleaning : . T : ‘ at Our Free Women's E L I I E p E A K
@ Office Cleaning Give your clients another reason to trust your recommendations.

Health Seminar

@ Move-in [ out P — HEALTH
@ Deep Cleaning \

@ PR ESTIGE Scan Here to
Get In Touch HE ANNQ poverea b Mytnic Enerpr Reserve Your Seat Tanya Zucco, PA-C, Hormone & Longevity Specialist
@ 94]1212-3739 Prefer to call? Elite Peak Health | (0) @elitepeakhealth
@ wwrmmanasesladienciecsing corn ST e RUIGRIM.COM 941-400-8334 www.elitepeakhealth.com | 941-400-8334
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FEATURED AGENT

Fevil

Patel

FINE
PROPERTIES

y

STORY BY JACKI DONALDSON
PHOTOS BY MINDY & CORY POFF,
POFF MEDIA GROUP

e

When Fevil arrived in the United

States in 2008, he expected pharmacy
to be his future. Born and raised in
India, he earned a bachelor’s degree

in pharmacy and became a registered
pharmacist there before moving to the
U.S. at his parents’ encouragement.

He continued his education at Stevens
Institute of Technology in New Jersey
and earned a Master of Science in 2009.

With his uncle already established

in business in Florida, Fevil and his
family headed south in 2009. Later

that year, he married his wife, Jaymini,
who joined him in Florida from North
Carolina. Entrepreneurship quickly
became part of their story. Fevil and his
brother bought a small retail business
in Sarasota in 2010, and Fevil also
worked as a pharmacy technician.

In 2013, Fevil and Jaymini welcomed

their first daughter, Sanvi, and he began

looking for ways to create additional
income for his growing family. Fevil’s
curiosity about business began with

the people behind it—the individuals

who built businesses, served their
communities, and created careers
around helping others. He started
asking business brokers about their
experiences, what motivated them,
and what it took to build a successful
business. Around the same time, he
and Jaymini were looking for a home,
and he began asking real estate agents
similar questions about their careers
and how they built relationships with
their clients. Then his brother-in-law
called. “He said, ‘Why don’t you get
your real estate license?’ I was already
thinking about it,” Fevil recalls.

Fevil earned his real estate license
in 2015 but didn’t want to rush into
a business he didn’t understand. He
immersed himself in the industry,
taking training courses through
Keller Williams and spending
much of his first year preparing
before he began selling in 2016.

His first couple of years were
challenging as he worked to find his
footing. “I kept telling myself every
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day, ‘I can do this,” he states. Fevil
called friends, family, and people he
had met since arriving in Florida,

held open houses, attended social
gatherings, and built relationships.
Word of mouth gradually became the
foundation of his business. Between
2016 and 2022, he spent almost nothing
on paid marketing or lead generation.

After starting with Keller Williams
and spending time with an
independent brokerage, Fevil
joined Fine Properties in 2018. A
solo agent, he personally oversees
his transactions and coordinates
everything from photographers and
staging to vendors and closing gifts.

Fevil sums up his approach in three
words: knowledge, honesty, and
loyalty. “I never worried about how
much I would make,” he shares.

“It was about helping the client,
providing the knowledge, staying
honest, and being loyal. That’s how I
build relationships with everyone.”

For Fevil, the responsibility that

comes with representing a client isn’t
something he takes lightly. “For most

of the people we serve, real estate

is probably going to be the biggest
transaction they make in their lifetime,”
he explains. “For them to trust me with
the process gives me joy and peace.”

He approaches every transaction as
though his own money is at stake,
guiding clients through closing and
remaining a resource afterward. Some
of the people he helped when he began
selling in 2016 have remained friends
over the years, and he continues to
maintain those relationships today.

His entrepreneurial interests haven’t
stopped with real estate. Fevil has
purchased multiple locations of

a food business with the help of
family members, who help oversee
the operations, allowing him to

focus primarily on real estate.

Lakewood Ranch has been part

of Fevil’s vision since he began
selling real estate. He watched the
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| Inever worried
about how much I
would make. It was
about helping the
client, providing

the knowledge,

staying honest,

and being loyal.
That’s how I build

relationships

| with everyone.” |

community grow and dreamed of
eventually calling it home. In 2023, his
family made that dream a reality.

Outside of work, Fevil’s world
revolves around Jaymini and their
daughters, Sanvi, 13, and Mayra, 7.
He credits Jaymini with supporting
him through every stage of his
journey, noting, “She has seen the
ups and downs and the struggle in
the beginning, and she has always
stayed with me and supported me.”

Weekends mean friends, family,
community, and cultural celebrations.
Fevil also plays cricket every Sunday.

Underlying everything is Fevil’s

faith. He follows a teaching from

HH Pramukh Swami Maharaj that
guides how he approaches his family,
friendships, businesses, and clients:
“In the joy of others lies our own.”

For a man whose original plan brought
him across the world to practice
pharmacy, the career Fevil ultimately
found looks very different. But the
desire behind it is remarkably similar.
He wanted work that allowed him to
help people. In real estate, he found it.

Sarasota & Manatee Real Producers - 35



Were Selective. On Purpose.

We take a limited number of agents so your closing never waits.

* In-house attorney on every file from day one

* Trusts, probate, estates and curative work

» Exceptional communication, start to close —
you'll never chase us for an answer

« Built for agents who protect their referral base

We're selective about the agents we partner
with, so the agents we partner with never have to
be selective about us. !

/ , A

Steven M Green
Founder

HS OF STORAGE

™ We're celebrating our move to a brand-new 30,000 sq.ft.
climate-controlled warehouse on University Parkway! Enjoy up
to 2 free months of storage for you or your clients. Perfect for
short-term holding between closings or long-term protection
for valuables. Full-service, white-glove care from start to finish.

- : WHY REALTORS® TRUST SUNSHINE MOVERS:
SUNSHINE R ® - Full-service local & long-distance movers
MOVEH a2 B * Climate-controlled, fully secured warehouse

s . S + 15 branded moving trucks
N + 1,200+ Google Reviews with a 5.0 rating

Give your clients a seamless experience
from the home they're leaving to the E
home they're moving into.

IN MAGAZINE

But don’t just take our
word for it. Take theirs.
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NEW CONSTRUCTION. -

BUILD ITRIGHT. 8 w—
INSPECT IT SMART. / |||

New doesn’t always mean problem-free.

A brand-new home can still hide £ J'_.I‘-
costly issues—especially underground. e

Radiant’s thorough new-construction
inspection helps uncover concerns
before closing. "
A sewer scope inspection uses :
high-resolution camera technology

to check the main sewer line for cracks,
blockages, poor grading, and construction
debris befare they become expensive
surprises.
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info@radiantinspect.com radiantinspect.com

) 94146211897 | ) com |
M
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LINDEN CREEK

At Linden Creek, staging isn't simply
decorating. It's a strategic marketing
tool that blends design, buyer
psychology, and market intuition to
drive faster sales and stronger offers.
With $1.5 billion in real estate staged,
we know what moves the market.

OCCUPIED HOME STAGING:

WE USE EXISTING FURNISHINGS TO
REPOSITION, EDIT, AND STYLE EACH
SPACE, SUPPLEMENTING WITH OUR
INVENTORY FOR MAXIMUM BUYER
APPEAL, GIVING REAL ESTATE AGENTS
A COMPETITIVE EDGE ON EVERY
OCCUPIED LISTING WITHOUT DISRUPTING
THE SELLER’S DAILY LIFE.

i
1 ', Partner with a staging team that
1l helps you win more listings—and
close them with confidence.

20

PHOTO PREP STAGING:

FIRST IMPRESSIONS HAPPEN ONLINE.
WE STYLE AND MAKE EVERY ROOM
CAMERA-READY BEFORE YOUR
PHOTOGRAPHER ARRIVES. BETTER
PHOTOS CAN MEAN MORE SHOWINGS,
STRONGER OFFERS, AND LISTINGS THAT
STAND OUT FROM THE COMPETITION.

Elaine Sheffrey
Owner, Sarasota, FL
(941) 202-3176
elaine@linden-creek.com
linden-creek.com
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IN THE LOOP
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Bookmark our website and
follow us on social media to
stay connected to everything
Real Producers. Discover
exclusive content, trusted
preferred partners, event
recaps, photo galleries, and
more. Scan the QR code on
this page to stay up to date.

Take your Real Producers
feature a step further with a
custom article reprint. These
high-quality, branded pieces
are perfect for open houses,
listing appointments, and direct
mail, helping you showcase
your expertise and leave a
lasting impression. Email joni@

realproducersmag.com to learn
more about options and pricing.

Know agents who are raising
the bar or making a meaningful
impact in the community?

We’d love to celebrate them.
Submit your nomination
through our website.

Our preferred partners help

make this magazine possible
through their advertising, event
participation, and ongoing support
of our real estate community.
Because of them, this publication
is provided free to agents.

Please support these trusted
businesses whenever you can.

Know standout local businesses
that go above and beyond
for real estate professionals?
Help us grow our trusted
network by recommending
them through our website.

10 We’re always
i looking for
ways to better
serve this
incredible
real estate community and
create opportunities to connect,
collaborate, and grow. Have ideas
or feedback? We’d love to hear
from you. Reach out anytime at
joni@realproducersmag.com.

E Custom Homes | Renovations | Design-Build

MODUS

RN TR

“RJ is a rare combination: outstanding
craftsman with a well-trained eye for
design. We enjoyed working with him,
from the beginning to the end of our
extensive (down to the studs)
renovation. The professionalism,
commitment to excellence and
thoroughness of RJ and his team
resulted in a beautiful finished
product.” - Dawn 8. (Client)

How We Work With You

> Build Custom Homes

> Build on Your Lot

> Find + Build on the Right Property

Realtor Incentives Available!

A trusted resource for homeowners and real estate professionals

across Sarasota and the Gulf Coast.

LET'S CONNEC

modusbldrs.com | office@modusbldrs.com




A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Feast Ysun Eyes on a Smesthen Closing.

AGENT ADVANTAGE PROGRAMS

Creative Financing That Wins Offers: Rate buydowns, DPA,

and niche loan options to make your buyers stand out.
Fast, Local Decisions: No corporate red tape—we get deals cleared and closed fast.
Co-Branding & Marketing Tools: ListReports, Home |IQ, Mortgage Coach,
and social content designed to help you grow.

REALTOR® Growth Focused: Strategy sessions, events, and support that move the
needle for your business.

24/7 Partner Access: Real conversations. Real support. Real closings.

& NOVUS

// HOME MORTGAGE

The Clermont Team The Galli Team
Yvette Clermont, CMB Christopher Galli
NMLS #248437 Member FDIC. Equal Housing Lender. Novus Home X NMLS #13152
yvette@novushomemortgage.com Mortgage is a division of Ixonia Bank, NMLS #423605 cgalli@novushomemortgage.com
941-201-5847 941-529-1040
MyTeamClermont.com @ novushomemortgage.com/CGalli



