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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

BUILDER
Mungo Homes
(804) 814-4546
Mungo.com

CLEANING SERVICE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Happy Housekeepers
(804) 938-3368
HappyHouseRVA.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

ELECTRICIAN/ELECTRICAL 
CONTRACTOR
SS Electrical Solutions
(804) 836-7914
SSelectricalRVA.com

FLOORING & TILE
Better Floors
(804) 378-1405
BetterFloorsINC.com

FLOORING AND SHOWERS
Floor Coverings International
(804) 409-2200
FloorCoveringsInternational.
com/Locations/us/VA/
North-Richmond/

GRANITE & MARBLE
Classic Granite & Marble
(804) 378-1100
ClassicGranite.com

HOME & OFFICE ORGANIZING
Tidyish
(804) 223-2663
TidyishRVA.com

HOME INSPECTION
Rest Easy Inspections
(804) 380-0696
Rest-EZ.com

Trivium Residential 
Inspection LLC
(804) 653-0302
TriviumInspection.com

Worsham Home Inspections
(804) 350-2164
WorshamInspections.com

INSURANCE AGENCY
Atkinson Insurance Agency
(804) 789-0795
AtkinsonInsurancAgency.com

Torcia Agency — 
Goosehead Insurance
(757) 785-0448
Goosehead.com/KevinTorcia

JUNK REMOVAL
The Junkluggers, LLC
(804) 585-2210
Junkluggers.com/Central-VA

MOLD REMEDIATION
All Dry Services
(804) 583-6363
MyAllDry.com/
East-Richmond-Virginia

MORTGAGE
Arbor Home Loans
Evan Rutherford
(757) 773-3826
ArborHL.com/contact/
ERutherford

First Heritage Mortgage
Joe Dunn
(804) 543-2261
FHMtg.com/officers/Joe-Dunn/

MOVING / STORAGE
Cavalier Moving
(804) 381-1829
CavalierMoving.com

Hilldrup
(704) 231-5582
Lisa.Rhead@Hilldrup.com

PHOTOGRAPHER
River City Media
(804) 389-9884
RiverCity.Media

PHOTOGRAPHY & 
VIDEOGRAPHY
Amazing Listing Photos
(703) 340-3880
AmazingListingPhotos.com

PLUMBING/DRAIN CLEANING
Mr. E’s Plumbing and 
Drain Cleaning
(804) 305-3215
E.BanePlumbing@gmail.com

PROPERTY MANAGEMENT
PMI Presidential
(804) 613-3633
PMIPresidential.com

REPURPOSED FURNITURE 
& FINE HOME DECOR
The Junkluggers, LLC
(804) 585-2210
Junkluggers.com/Central-VA

STAGING
Designed 2 Sell
(804) 640-4828
DesignedToSellRVA.com

Dila Design
(804) 840-1563
DilaDesign.com

Hardesty Homes Staging
(804) 745-8516
HardestyHomesLLC.com/
Staging/

TERMITE & PEST CONTROL
Absolute Pest Solutions, LLC
(540) 548-1366
AbsolutePestSolutions.com

TITLE SERVICES
Atlantic Coast Settlement 
Services Inc.
Lori Kistner
(804) 541-6677
ACSettlement.com

TRAILER RENTALS / 
HAULING SERVICES
Hicks Rental Haulz
(804) 929-2789
HicksRentalHaulz.com

VIDEO SERVICES
The Perfect Plat
(804) 845-1366
ThePerfectPlat.com

JUSTIN FRIEDRICHS
Mortgage Loan Originator

NMLS # 1073887
M: (804) 339-7532

www.JustinLoans.com
ArborHL.com/contact/JFriedrichs

EVAN RUTHERFORD
Mortgage Loan Originator

NMLS # 1513339
M: (757) 773-3826

ERutherford@ArborHL.com
ArborHL.com/contact/erutherford

Arbor Home Loans | Richmond
308 Granite Avenue • Richmond, VA 23226

Licensed in VA and NC

Licensed by the Department of Financial Protection and Innovation under 
California Residential Mortgage Lending Act, Branch License # 4131248; CalCon 

Mutual Mortgage LLC, dba Arbor Home Loans is an Equal Housing Lending 
NMLS #46375; Corporate phone (888) 488-3807. 3838 Camino del Rio N Suite 

305, San Diego, CA 92180. For more licensing information visit: https://ar-
borhl.com/licensinginformation/. All products are not available in all states. All 

options are not available on all programs. All programs are subject to borrower 
and property qualifications. This is an Advertisement.

Are You Ready to 
PURCHASE a

Second  Home 
or

Investment
Property?

Are You Ready to 
PURCHASE a

Second  Home 
or

Investment
Property?

• Holding the property in an LLC
• Up to 100% financing for Medical Professionals
• Qualifying using estimated rental from the new property
• Helping with 1031 exchanges

We have a unique portfolio of lending options 
for second homes or investment properties.
Call our team today to discuss the best option for you!
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• Real Estate and Pest Inspections

• Pest Control Services

• Mosquito Control

• Termite Treatments and
Protection Programs

• And more, call our office for
more information!

866.429.7378
AbsolutePestSolutions.com

REALTORS!!
TERMITE

INSPECTIONS

 $35!
Do you require a moisture 

inspection and report?
We can do this for you, too, for an 

additional $35!

for only

How can Absolute Pest 
Solutions help you?



Richmond Real Producers • 1110 • November 2026

PUBLISHER’S NOTE

The Season 
of Gratitude!

PUBLISHER’S NOTE

Kristin Brindley

Owner/Publisher 
Richmond Real Producers 
313-971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

November invites us to slow down and reflect — to take stock 
of the people, relationships, and progress that have shaped our 
year. Gratitude is more than a feeling; it’s a perspective that 
reminds us just how much there is to appreciate.

Within our Richmond Real Producers community, that spirit 
of thankfulness runs deep. We’re continually inspired by the 
relationships we’ve built, the moments we’ve shared, and the 
stories that connect this incredible group of professionals. 
It’s the people behind the success who make this community 
truly special.

We’re especially looking forward to coming together for our 
Gratitude Gala on November 5th. It’s the perfect way to 
celebrate the season — gathering with our Real Producers 
community, strengthening connections, and showing our 
appreciation for the agents and partners who have made this 
year so memorable. We can’t wait to see everyone there!

As we celebrate this season, let’s remember: “Gratitude turns 
what we have into enough.” 

Here’s to reflection, appreciation, and all the bright things ahead.

Hello November,

PHOTOGRAPHY FOR
Builders, Designers, 
Architects, and Realtors

philip@rivercity.media

(804) 913-2365

RiverCity.Media

RESIDENTIAL

COMMERCIAL BRANDING

Scan to book!

Philip Andrews



Richmond Real Producers • 1312 • November 2026

When you meet Adila McGhee, you quickly realize her work 
goes far beyond arranging furniture. As the founder of 
Dila Design, she has built a reputation across Richmond for 
transforming homes into spaces that feel intentional, inviting, 
and impossible to forget.

For Adila, staging is not about decoration. It is about strategy. 
Every placement, every texture, every detail is designed to 
create an emotional connection the moment a buyer walks 
through the door. “A home should speak before anyone says a 
word,” she shares. “If buyers can feel themselves living there, 
the rest follows.”

That philosophy has made Dila Design a trusted partner for 
Realtors who understand that presentation is not optional. It is 
essential.

A Journey Across Continents 
Adila’s path to entrepreneurship did not begin in real estate. Born 
and raised in Malaysia, she grew up with a creative mind and 
a disciplined foundation shaped by boarding school life. From 
an early age, she found herself sketching layouts and imagining 
interiors, long before she knew design could become a career.

Her professional journey began in corporate settings, including 
Citibank’s Fraud Investigation Unit and later as a secretary to 

the Turkish Ambassador. But life took a defining turn when she 
married her husband, Forrest, and moved to the United States.

Arriving in Virginia, she left behind her family, her career, and 
everything familiar. “I started over with nothing but faith,” she 
reflects. That transition required resilience, adaptability, and a 
willingness to embrace the unknown.

She rebuilt her confidence teaching Malay to U.S. government 
officials, strengthening her communication skills, and finding 
her footing in a new country. Still, she knew she was meant to 
build something of her own.

Building Dila Design from the Ground Up
In 2016, an unexpected opportunity changed everything. Her 
husband asked her to stage one of his investment properties. 
With no formal training, she said yes.

That decision became the foundation of Dila Design.

What started as a single project has grown into a full-service 
staging company serving the greater Richmond area. Today, 
Adila leads a team of seven, managing everything from client 
consultations and design strategy to operations and logistics.

Her approach blends artistry with precision. While many 
staging companies focus on aesthetics alone, Adila focuses 

The Art Behind the Outcome

DILA 
DESIGN

PARTNER SPOTLIGHT

BY AMELIA ROSEWOOD

PHOTO BY PHILIP ANDREWS 

McGHEE 
ADILA 
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Ready to elevate your next listing and create a lasting 

first impression? Connect with Adila McGhee of Dila 

Design at (804) 840-1563  or contact@diladesign.

com. Visit diladesign.com  to learn more about how 

intentional design can transform the way your home 

is seen and sold.  

CONTACT

US!

on results. She considers buyer psychology, market trends, 
and spatial flow in every project. The goal is always the same: 
create a space that sells.

Realtors value more than just the design. They value reliability. 
Dila Design is known for showing up on time, delivering 
consistently, and making the process seamless from start to 
finish. “Our clients should never have to wonder if we will 
deliver,” she says. “We always do.”

What Sets Her Apart 
What truly differentiates Adila is the combination of discipline, 
systems, and heart.

She built her business without shortcuts. No local network. No 
prior staging experience. No safety net. Every relationship and 
every opportunity was earned through consistency and results.

That same mindset carried her through one of her most 
difficult personal challenges: a breast cancer diagnosis. 
Through it all, she continued to lead her team and serve her 
clients with unwavering commitment.

Today, that experience fuels her mission. A portion of every 
staging project supports breast cancer awareness and research. 
She also mentors immigrant women and minority entrepreneurs, 
helping others navigate the same path she once walked.

“Resilience is something you build,” she says. “And once 
you have it, you carry it into everything you do.”

Life Beyond the Listings 
Outside of work, Adila’s world is deeply rooted 
in family, connection, and the quiet moments 
that bring meaning to everything she has built. 
Her life spans two continents, with loved 
ones in both Malaysia and the United States, 
a reality that has shaped her appreciation for 
time together.

Her sons remain at the center of 
her world. She speaks with equal 

love and pride about Faris, 
Faiz, and Fauzan, whose lives 
have taken them on very 
different journeys. Faris, her 
youngest, is now a certified 
commercial pilot and U.S. 
citizen, a milestone she is 
especially proud to have 
witnessed. At the same 
time, she treasures the 
life her other sons are 
building, including the 

time she gets to spend 
with Faiz and Fauzan and 

their families in Malaysia. For 
her, motherhood has always been 

about watching her children grow into their own lives while 
remaining connected as a family. 

“Seeing your children grow into who they’re meant to be, 
there’s nothing more fulfilling than that,” Adila notes.

When she is not managing projects or leading her team, Adila 
finds peace in simple, grounding routines. Cooking is one of her 
favorite ways to connect, often blending flavors and traditions 
from her Malaysian roots with the life she has built in the U.S. 
Meals are not just about food. They are about creating space 
for conversation, laughter, and togetherness.

She also enjoys gardening, a practice that mirrors her approach 
to both life and business. It requires patience, consistency, and 
care, with the understanding that growth takes time. Reading 
offers another form of quiet escape, allowing her to slow down 
and reflect amid the fast pace of entrepreneurship.

Creativity has always been part of her identity, even beyond 
staging. In the past, she mastered handcrafted soapmaking, 
another expression of her love for building something 
meaningful with her hands. Whether designing a home or 
creating something small and personal, she finds fulfillment in 
the process.

International travel remains an important part of her life as 
well, not just as a way to explore new places, but as a way 
to stay connected to her roots and her family abroad. These 
moments, both near and far, are what keep her grounded.

Looking Ahead 
As Dila Design continues to grow, Adila remains focused on 
scaling with intention. Her goal is to expand the business while 
maintaining the level of quality and care that defines her 
brand.

She is equally passionate about mentorship, particularly for 
women building businesses without a roadmap. “You do not 
need to have everything figured out,” she says. “You just need 
to keep moving forward.”

Her guiding philosophy comes from a traditional Malay 
proverb: the more the rice plant is filled, the more it bows. For 
Adila, success is not about recognition. It is about humility, 
consistency, and doing meaningful work.

For Richmond’s top Realtors, Dila Design offers more than 
staging. It offers a dependable partner committed to helping 
every listing reach its full potential. 

OUR  
CLIENTS
should never 
have to  
wonder  
if we will  
deliver. We  
always do.”
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BY GEORGE PAUL THOMAS

PHOTOS BY JOANNA HARTSOOK PHOTOGRAPHY

RISING STAR

At River City Real Estate Co, brokered by eXp Realty in 
Richmond, Virginia, Amber has built her business on 
relationships that last far beyond the closing table. For her, real 
estate is not about transactions. It is about trust, connection, and 
making sure every client feels seen, supported, and understood.

A Life Shaped by Service 
Amber’s story begins in Virginia, where she was born in 
Alexandria and raised in Chesterfield. Her path was not a 
straight line into real estate. Instead, it was shaped by years of 
working closely with people in meaningful ways.

After graduating from high school in 2002, she pursued some 
college and attended nursing school. Her early career included 
time in both the restaurant industry and healthcare, two 
environments that demand patience, empathy, and the ability 
to connect with people from all walks of life.

Those experiences left a lasting impact. “My life experiences 
have made me very people-focused,” she shares. “I understand 
how emotionally big decisions can be.” Whether serving 
guests in a fast-paced restaurant or caring for individuals in 
healthcare, Amber learned how to listen, how to show up, and 
how to meet people where they are.

Those lessons would later become the cornerstone of her real 
estate career.

Finding Purpose in Real Estate 
Amber entered the real estate industry in 2021, drawn by a 
natural love for homes and an even stronger desire to help 
people. It quickly became clear that she had found the right fit.

“Real estate felt like the perfect way to combine both,” she says.

What started as a new chapter soon grew into a meaningful 
career. In her first years, Amber built momentum through 
consistency and care, closing 14 transactions and reaching over 
5.7 million in volume, with a goal of continuing that growth in 
the years ahead.

More important than the numbers, however, is the role she 
plays in her clients’ lives. “Getting to walk alongside my clients 

VERHEUL
Amber
TRUST OVER TRANSACTIONS

MY LIFE 
EXPERIENCES

have made me very 
people-focused.”

“People will forget what you said, 
but they will never forget how 

you made them feel.”

That quote is more than 
something Amber Verheul 

believes. It is the foundation of 
how she lives and works. Friendly, 

outgoing, and deeply genuine, 
Amber brings a quiet confidence 

into every interaction, one that 
is rooted not in being the loudest 

voice in the room, but in being 
the most present.
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It’s 
insurance, 
not rocket 
science.
We’re here to 
make your 
insurance simple.

Meghan Baber • Sr. Sales Agent 
Meghan@atkinsonins.com 

804-442-7470
AtkinsonInsuranceAgency.com

HOME • AUTO • BUSINESS • HEALTH • LIFE

Offices in Richmond, Northern VA & Williamsburg

Need a quote? 
Visit our website 
or give us a call.

CREATING CAPTIVATING 
VISUAL STORIES FOR REAL 

ESTATE LISTINGS

PRESTON DAY Owner

Schedule your photoshoot today!

ThePerfectPlat.com
ThePerfectPlat@gmail.com

(804) 845-1366

during such a big moment in their lives and knowing they trust 
me to guide them, that’s everything to me,” she says.

Relationships Over Transactions
Amber’s approach to business is simple, but powerful. She 
treats every client like family.

“I don’t treat this like a transaction,” she explains. “I treat it like 
a relationship.”

That mindset shows up in the way she communicates, stays 
accessible, and remains fully present throughout the process. 
She is hands-on, honest, and real with her clients, never shying 
away from hard conversations when they are needed. Her goal 
is not just a successful closing, but a positive experience from 
beginning to end.

Life at the Center of It All 
While Amber is dedicated to her work, her life outside of real 
estate is where her heart truly shines.

She has been married to her husband, Chris, since 2017, 
and together they are raising four children, Emma, Aliyah, 
Samuel, and Benjamin. Their home is full, busy, and filled with 
moments that matter, from board games and video games to 
walks in the park and time spent outdoors.

Family time is not something 
Amber squeezes in. It is 
a priority. Whether it is a 
simple evening at home 
or a shared activity, those 
moments are what keep her 
grounded and motivated.

Their household also includes 
a lively group of pets. Toby 
the dachshund, Gracie the 

Weimaraner, Charlie the shih tzu poodle mix, and even Harley 
the crested gecko all add their own personality to the mix.

Outside of family life, Amber finds joy in the details of home. 
She enjoys redecorating her home, baking, and creating spaces 
that feel warm and inviting. She is also deeply committed to 
her health, attending Burn Boot Camp four to five times a 
week, a routine that reflects her discipline and dedication.

Her connection to the community is equally important. Amber 
volunteers regularly with the Chesterfield Food Bank and the 
Richmond SPCA, always looking for ways to give back and 
make a difference.

Even with her outgoing nature, Amber admits there is more 
beneath the surface. “I am naturally a little quieter than people 
expect at first,” she says. “But once I am comfortable, I love 
connecting deeply with people.” That depth is what makes her 
relationships so meaningful, both personally and professionally.

Vision for the Future 
Looking ahead, Amber’s goals are centered on growth without 
losing authenticity. She wants to continue building a successful 
business while staying true to who she is, someone who leads 
with care and puts people first. Creating long-term stability for 
her family and helping more clients achieve their goals remain 
at the forefront of her vision.

For those entering the industry, Amber offers advice that reflects 
her own journey. “Be consistent, be genuine, and focus on 
relationships over transactions,” she says. “Success in real estate 
isn’t about being the loudest, it’s about being the most trusted.” 

I don’t treat this like a transaction.  
I TREAT IT LIKE A 
RELATIONSHIP.”
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It makes sense, then, that the career he eventually chose would 
still involve building. The materials are simply different now.

Today, Jess is building relationships, businesses, opportunities, 
and what he hopes will become generational wealth for the 
people around him.

“I learned to work hard, show up with a plan, and do what I 
say I am going to do,” he says.

That philosophy has followed him from the trades to football 
fields, from his first days in real estate to the launch of 
McLaughlin Seibert Real Estate, where he 
is now thinking not only about what he can 
accomplish himself, but what can happen 
when the right people build together.

A Richmond Foundation 
Richmond has always been home for Jess. 
He graduated from Goochland High School 
before attending Randolph-Macon College, 
where he earned a degree in Environmental 
Studies with a minor in Communications 
and played football.

The combination suited him. Football 
reinforced the discipline he had 
already learned growing up in the 
trades, while college gave him another 
way to think about people, planning, 

and the environments they 
create around themselves.

There was always a practical 
streak to Jess. After graduation, 
his professional life began with 
designing septic fields and wells 
for new construction before he 
transitioned into kitchen and 
interior renovations. He understood 
the mechanics of a house well 
before he ever represented someone 
buying one.

Jess McLaughlin has spent most of his life around people who 
build things. Long before houses became listings on a screen, they 
were job sites. Masonry was the family trade. Later came septic 
fields and wells for new construction, then kitchens and interior 
renovations, each one giving Jess another view into how a home 
comes together and how much thought, coordination, and trust 
sit behind the finished product.

McLaughlin
Jess BUILT FOR THE 

LONG GAME
BY AMELIA ROSEWOOD

PHOTOS BY PHILIP ANDREWS

COVER STORY
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But while working in the trades, another question started 
occupying his attention: how could he create wealth for his 
family in a different way?

Jess began researching, and real estate kept surfacing as 
an answer.

“I felt led to get my real estate license,” he says.

In October 2019, at the same time he was beginning another 
major chapter by marrying his wife, Breanna, Jess entered 
the industry.

The timing feels fitting in retrospect. Both decisions were 
rooted in commitment, family, and the idea of creating 
something that could grow over time.

Seeing More Than the Property 
Jess’s background still shapes the way he sees real estate.

Where one person might walk into a home and see finishes, 
square footage, or a list price, Jess often sees the layers beneath 
it. Years spent around construction gave him an understanding 
of how properties function, but just as importantly, they 
trained him to think strategically.

That is the part of the business he enjoys most.

Whether he is helping someone purchase a home, sell an asset, 
or evaluate an opportunity, Jess is drawn to figuring out how 
people can make the best use of what they have, whether that 
means time, money, property, or relationships.

He describes the work simply as “strategic thinking and 
helping people maximize their investments.”

That approach has translated into significant production. 
In 2025, Jess closed 53 transactions totaling more than $27.7 
million in volume. He was named to Real Producers’ 40 Under 

40 and, while at Long & Foster, was part of Richmond’s No. 1 
small team in the Masters Club for 2024.

Still, the larger vision has never been limited to his 
own production.

For Jess, real estate becomes more interesting when it starts 
creating opportunities for other people.

“Real estate is the best way to help clients and agents create 
generational wealth,” he says. “My long-term dreams and goals 
are to have an impact on the people around me.”

Building Better Together 
That idea sits at the heart of McLaughlin Seibert Real Estate, 
the new group Jess founded with Dave Seibert at Real Broker.

Dave, a founding partner and team lead alongside Jess, brings 
his own strengths in construction and development, historic 
properties, and luxury real estate. Away from business, he 
enjoys coaching soccer. Executive Assistant and Operations 
Manager Amy Hartman adds another perspective, including 
relocation expertise shaped in part by the decade she spent 
living in Europe and raising her children there.

Jess sees those differences as an advantage.

“There is no one perfect person,” he says. “It takes a  
team of people to create a good atmosphere and a great, 
fulfilling career.”

There is something revealing in the way he frames it. Jess is not 
interested in building a group of people who all operate exactly 
as he does. He is interested in putting complementary strengths 
in the same room and creating an environment where each 
person has space to contribute.

It is a philosophy that reaches back to football, to job sites, and 
even to the way a home itself gets built. The strongest result 
rarely comes from one person doing everything. It comes from 
people understanding their role, trusting one another, and 
working toward something shared.

Over the next five to ten years, Jess hopes to help 40 agents 
create long-lasting businesses in Richmond.

The goal is not simply growth for growth’s sake. He wants to 
help create careers that have staying power.

The Life Around the Business 
If Jess thinks frequently about building businesses, he thinks 
just as seriously about building a life around them.

He and Breanna are raising three children, ages 5, 4, and 2, 
along with their dog, Samson, and a horse named Cowgirl. 
Family time tends to involve being outside, cooking, or 
traveling, all things that naturally pull Jess away from a phone 
or computer and back toward the people in front of him.

His own interests follow a similar pattern. He enjoys hunting, 
fishing, golfing, and cooking, and if real estate had taken a 
different turn, he suspects he might have ended up running a 
fishing charter.

There is also a strong community thread running through his 
life. Jess serves as chair for Goochland Young Life, a role that 
gives him another opportunity to invest in relationships and in 
people who are still figuring out what their own futures might 
look like.

That relational instinct is difficult to separate from the way Jess 
conducts business. He likes connecting people, sharing advice, 
helping someone think through a decision, and seeing what 
can happen when the right introduction or strategy opens a 
new door.

What He Wants to Build Next 
Jess’s ambitions for the next decade are both expansive and 
remarkably grounded. Professionally, he wants to help dozens 
of agents create businesses with longevity. Personally, he wants 
to remain a present husband and father while doing it.

The two goals are not competing visions of success. In his mind, 
they are part of the same one.

Jess has spent enough of his life around construction to 
understand that what lasts is usually the result of many 
elements working together. The right materials matter. So does 
the plan. So do the people.

Real estate has simply given him a larger canvas.

What began as a search for another way to build wealth for 
his own family has grown into something broader: helping 
clients invest wisely, helping agents build careers, creating 
opportunities through relationships, and developing a business 
where success can be shared.

For Jess, that may be the most satisfying kind of building 
there is. 

“I learned to 
WORK HARD, 
show up with A 
PLAN, and do 
what I say I am 
going to do.”
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Do you know a business that deserves a spot on this page?

Contact the Kristin Brindley team at Info@RichmondRealProducers.com

TRUSTED TRADES
Recommended Trade Services for the Richmond Real Estate Market

MORE

CLEANING SERVICE

HAPPY HOUSEKEEPERS
(804) 938-3368

HappyHouseRVA.com

PLUMBING/DRAIN CLEANING

MR. E’S PLUMBING 
AND DRAIN CLEANING

(804) 305-3215
e.baneplumbing@gmail.com

CLOSING GIFTS

STRATEGIC GIFTING
(313) 971-8312

StrategicGifting.com

GOT CLIENTS?

(757) 785-0448
TeamTorcia@goosehead.com

REALTORS® & LENDERS:

We help your buyers get 
properly insured
quickly and correctly—so 
your closings stay on track.

Fast quotes
Seamless communication
No last-minute surprises

Make us your go-to
Insurance partner.

Scan to refer a client today.

READY TO GET A
QUICK QUOTE?

SCAN the QR code
or call us directly.

The #1 Goosehead Agency in Virginia

The Fenway - Clay Street Builders - 
Richmond Homearama 2021

Get a free estimate today!

804-378-1100
ClassicGranite.com/RealProducers

Superior Stone Solutions

Expert Craftsmanship

Precision Technology

Award-Winning Showroom

Largest Selection of Natural 
Stone & Quartz Products in VA

   Rest Easy Inspections LLC

Justin Rest
InterNACHI Certified Inspector

justin@rest-ez.com
(804) 380-0696

www.rest-ez.com

NEW SERVICE:
SOLAR Inspections!

NEW SERVICE:
SOLAR Inspections!

Certified to inspect: solar system components • 
evaluate approximate power bill reductions • life left 

in systems & even set appraisal values!

F U L L - S E R V I C E  P R O P E R T Y  M A N A G E M E N TF U L L - S E R V I C E  P R O P E R T Y  M A N A G E M E N T

We Do More Than Collect Rent

Schedule Your Consultation!

804.613.3633
PMIPresidential.com

Tenant Screening
Proper� Marketing
Rent Collection
Proper� Maintenance
Accounting and
Financial Reporting
Evictions
Proper� Inspections
Legal Compliance
Home Watch

Your Clients Stay Your Clients
We will never try to sell real estate to or for your clients. We will contact you immediately if your client wants to buy or sell proper	.

To extend our appreciation to you, we o�er a rental proper	 referral program with competitive referral fees!
Contact our o�ce with any questions or for more information about our referral program rates.

Mon� Greene -
Owner/Operator
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of  October 5, 2026, for residential sales from January 1, 2026, to September 30, 2026, in Greater 
Richmond, Virginia, by agents licensed in our service area, which includes  Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, 
and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Sep. 30, 2026
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Sep. 30, 2026

Disclaimer: Information based on MLS closed data as of  October 5, 2026, for residential sales from January 1, 2026, to September 30, 2026, 
in Greater Richmond, Virginia, by agents licensed in our service area, which includes  Hanover, New Kent, Henrico, Charles City, Chesterfield, 
Powhatan, Goochland, and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is 
not responsible for submitting this data. Some teams may report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Title & Settlement Services in Central Virginia 
with CUSTOMER SERVICE being the #1 priority!

"Atlantic Coast is one of the most well-put-together and 
professional title companies that I've ever worked with, 

and I've been in the real estate industry for over 17 
years. They are always on top of things and their level 

of customer service is amazing!" 
- April Lane, Google Review

Call today to give your client's a FIVE-STAR homebuying experience!
(804) 541-6677 • ACSettlement.com • 2405 Dovercourt Drive, Midlothian, VA 23113

A DIFFERENT APPROACH TO REAL ESTATE CLOSINGS
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Sep. 30, 2026

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of  October 5, 2026, for residential sales from January 1, 2026, to September 30, 2026, in Greater 
Richmond, Virginia, by agents licensed in our service area, which includes  Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, 
and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.
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Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Sep. 30, 2026

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $

Disclaimer: Information based on MLS closed data as of  October 5, 2026, for residential sales from January 1, 2026, to September 30, 2026, in Greater 
Richmond, Virginia, by agents licensed in our service area, which includes  Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, 
and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.

Real Producer Agents, thank you for 
trusting Cavalier Moving to take care
of the people who trust you with one of 
the biggest purchases of their lives!

CavalierMoving.com
(804) 404-8048

CavalierCleanRVA.com
(804) 806-4494

This November, we are THANKFUL for you!This November, we are THANKFUL for you!This November, we are THANKFUL for you!THANKFULTHANKFULTHANKFUL
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"Designed 2 Sell is simply the best home stager in Richmond! 
They have staged hundreds of houses for my company over 
the past ten years, and they are always professional and 

on-trend. Their work elicits a response in buyers that leads 
to faster sales and for more money. I recommend Tammy 
and her team in the most emphatic way I know possible, 

with more business!"

Frank Cava, Cava Companies Tammy Wilkerson
Owner & President

@designed2sellrva @designed2sellrvawww.designed2sellrva.com   |   
(804) 640-4828 | designed2sellrva@gmail.com

TOP 200 STANDINGS
Individual Closed Data as reported by MLS from Jan. 1 to Sep. 30, 2026

Disclaimer: Information based on MLS closed data as of  October 5, 2026, for residential sales from January 1, 2026, to September 30, 2026, in Greater 
Richmond, Virginia, by agents licensed in our service area, which includes  Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, 
and King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting 
this data. Some teams may report each agent individually.

Rank Name Office List 
Units

List Volume 
(Selling $)

Sold 
Units

Sell Volume 
(Buying $) 

Total 
Units

Total $



9151 Currency St.
Irving, TX 75063


