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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

Pillar To Post (Tim James Team)
(219) 898-4357
timjames.pillartopost.com

HOME PREPARATION SERVICES
HOMEstretch - Northwest Indiana
(219) 350-8644
www.home-stretch.com/nwindiana

INSULATION - SPRAY FOAM
Great Lakes Spray Foam
(219) 384-9764
greatlakesspf.com

INSURANCE
Allstate - Tom Wisch
(219) 224-3244
agents.allstate.com/thomas-wisch-
chesterton-in.html

Hoosier Insurance Agency
(219) 865-8090
hoosierinsuranceagency.com

Indiana Farm Bureau Insurance
(219) 663-1193
www.infarmbureau.com

MOLD/WATER/FIRE RESTORATION
Master Clean
(219) 765-9823
www.mastercleanselect.com

Rytech Restoration - Lake County
(219) 213-3911
lake-county.rytechinc.com/

MORTGAGE / LENDER
CrossCountry Mortgage, LLC
(219) 240-1116
ccmhomelending.com

Direct Mortgage Loans
(219) 924-5554
www.directmortgageloans.com/
michelle-jacinto/

Everwise Credit Union
Scott Kosteba
www.everwisecu.com

First Community Mortgage  
The Amanda McKenzie Team
(219) 841-1316
www.approvedwithamanda.com

Notre Dame Federal Credit Union
(219) 296-6022
notredamefcu.com

Purdue Federal Credit Union
(800) 627-3328
www.purduefed.com

Regional Federal Credit Union
(219) 548-6805
www.regionalfcu.org

Rural 1st
(219) 246-1672
www.rural1st.com

Tech Credit Union
(219) 756-1101
cumortgageservice.com

The Federal Savings Bank
(312) 738-8440
www.thefederalsavingsbank.com/bankers/
brian-kohlstedt/

The Polarek Group with Rate
(219) 227-3570
www.rate.com/polarekgroup

Union Home Mortgage
Travis Waters
(219) 286-2211
www.uhm.com

MOVING & JUNK HAULING
College Hunks Hauling Junk
(812) 219-2376
www.collegehunkshaulingjunk.com/
merrillville/

NON-PROFIT ORGANIZATION
CoAction
(219) 741-4285
coaction.care

PAINTING CONTRACTOR
That 1 Painter
(574) 622-1143
michiana.that1painter.com

PEST SOLUTIONS
Franklin Pest Solutions
(800) GOT-PESTS
FranklinPestSolutions.com

PHOTOGRAPHY/ BRANDING
Melinda Nicole Photography
(219) 201-0156
melindanicolephotography.com

PHOTOGRAPHY/VIDEO PRODUCTION
Delia Jean FIlming
(219) 670-9161
www.deliajeanfilming.love

T-23 Productions
(219) 381-5719
www.t-23productions.com

Zoom Media USA
(219) 671-0989
www.zoommediausa.com

PLUMBING
Small Town Plumbing
(219) 315-8886

PROPERTY MANAGEMENT
Prestige Management
(219) 999-9211
www.rentfromprestige.com

RADON MITIGATION
NWI Radon & Environmental
(219) 248-7766
nwiradon.com

ASPHALT SERVICES
LandSeal
(219) 816-8187

ATTORNEY/LEGAL SERVICES
Kvachkoff Law INC
(219) 661-9500
www.kvachkoff.com

CLEANING SERVICE
Master Clean
(219) 765-9823
www.mastercleanselect.com

DUCT CLEANING
Master Clean
(219) 765-9823
www.mastercleanselect.com

ESTATE SALES
A1 Estate Sale
(219) 776-5414
A1EstateSale.com

FLOORING
ICC Floors Plus
(219) 500-6650

FOUNDATIONS/WATERPROOFING
Area Wide Waterproofing
(708) 274-7467
www.areawidewaterproofing.com

K&A Waterproofing LLC
(219) 379-6567
www.K&Awaterproofing.com

GRANITE COUNTERTOPS
TTS Granite
(708) 755-5200
www.ttsgranite.com

HOME BUILDER
Blackburn Builders
(815) 370-9537
www.blackburnbuilders.net

HOME INSPECTION
Contreras Home Inspections
(219) 309-7142
www.contrerashomeinspections.com

Peoples Choice Home Inspection Service
(219) 365-9005
www.peopleschoicehis.com

Call today!
(219) 379-6567

K&A Waterproofing LLC

BASEMENT, WATERPROOFING, AND CRAWLSPACE REPAIR
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Preferred Partners
CONTINUED

RESTAURANTS
Coppolillo’s Italiano Crown Point
coppolillos.com/locations/crown-point/

ROOFING & EXTERIORS
Monarca Roofing and Exterior
(219) 666-4616

Roman’s Roofing LLC
(219) 838-9111
www.romansroofing.net

SEPTIC INSPECTIONS & CONSULTING
McB’s Environmental Inspections
(574) 930-0518

STAGING
Modishly Designed
(219) 546-1696
www.modishlydesigned.com

Stage & Style
(219) 730-2369

TITLE & ESCROW
Chicago Title
(219) 928-0681
northwestindiana.ctic.com

Fidelity National Title
(219) 661-6900
northwestindiana.fntic.com

Meridian Title
(574) 293-3075
MeridianTitle.com

Near North Title
(219) 203-4086
NNTG.com

Premier Title
(219) 386-4006

Proper Title
(847) 603-2525
propertitle.com
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DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Meet
The

Team
Colt Contreras

Publisher 

Tyler Schilling
Event Photographer 

Giavonni Downing
Writer 

Ali Kucharzak
Writer

Val Contreras
Publication Director

Molly Cobane
Client Relations Specialist

Melinda Almaguer
Photographer 

Kimberly Genovese
Partnership Developer

Delia Curtis
Event Videographer 

GET BACK TO NORMAL FASTER WITH RYTECH!
Y O U R  N E I G H B O R H O O D  R E S T O R A T I O N  E X P E R T S

E M E R G E N C Y  S E R V I C E ( 2 1 9 )  2 1 3 - 3 9 1 1

1 1 2 2  A R R O W H E A D  C T  |  C R O W N  P O I N T ,  I N  4 6 3 0 7
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(219) 407-0733 ∙ abriseno210@smalltownplumbing.info

RESIDENTIAL & COMMERCIAL PLUMBING
CERTIFIED IN BACKFLOW PREVENTION

SERVICE, NEW CONSTRUCTION & REHABS
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Do you know an up-and-coming agent who’s making waves 
in the NWI real estate scene? Maybe they’ve crushed it in 
their first year, overcome major obstacles, or are just the 
kind of person who brings passion to everything they do.

At Northwest Indiana Real Producers, we’re always on the 
lookout for new talent that deserves to be recognized. We 
need your help to find them!

Who qualifies as a Rising Star?
•	 Licensed for 3 years or less
•	 Already making an impact in the industry
•	 Known for hustle and heart, and a hunger to grow

Help us shine a light on the next generation of top producers. 
Nominate someone you admire and tell us why they deserve 
to be featured in an upcoming issue.

Submit your nomination today – scan 
the QR code to tell us their name and a few 
words on what makes them a star.

N O M I N AT E  A  
RISING STAR!

5 8  Va l p a r a i s o  S t . ,  Va l p a r a i s o ,  I N  4 6 3 8 3  •  2 1 9 . 3 8 6 . 4 0 0 6

FREE ROOF INSPECTIONS
Over 400 homeowners approved for new 
roofs, siding and gutters paid by insurance. 

We help Realtors navigate roof 
issues before and during 
inspections, providing solutions that 
keep deals moving forward and both 
buyers and sellers satisfied. 

Sales Rep: Saad Arafat
8338 Kennedy Ave, Highland, IN 46322

CALL TODAY
219-666-4616



Northwest Indiana Real Producers • 1918 • November 2026

��������������
��������������������������������
���

�����������
	������
���
�������������
�������������������

������������������������������
����
��������������
�����	����������

SPRAY FOAM INSULATION

Travis Waters
Sr. Mortgage Advisor
NMLS 150593
219.286.2211
TWaters@UHM.com
UHM.com/TWaters

You Have Enough To

Leave Finding The
Right Mortgage To Me!

Juggle...

Established
in 1991

(219) 365-9005 • info@peopleschoicehis.com • peopleschoicehis.com

Working together to help
our clients make the 

Best Choice We        Realtors 
INTRODUCING PRP - PREFERRED REALTOR PROGRAM

HOW IT WORKS; 
1. Introduce your client and get named Agent of 

Record when the Design Phase begins.
2. At purchase agreement signing, Blackburn collects a 

minimum 10% deposit.
3. Your 3% commission is based on the price finalized 

through the Design Phase and agreed upon in the 
purchaseagreement (lot excluded), paid at 
groundbreaking, not at closing.

One commission rate. One payout point. No waiting on 
financing type, draw schedules, or closing dates.

RIGHT NOW: BONUS ALERT
For a limited time, PRP partners earn a bonus at closing on top of 
your 3% commission. Ask us for details on current qualifying builds.

Let's Work Together

Check Us
Out Here!BlackburnBuilders.net 

815-370-9537
bbllc.build@gmail.com
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something that will quite literally 
become a piece of history.

For the owner and production 
manager of TTS Granite, one of 
their most memorable projects 
came when the Diocese of Gary 
called upon them to create the 
crypt where Bishop Dale Melczek 
would eventually be laid to rest.

It was unlike anything most 
people will encounter during their 
careers, and they had just three 
days to complete it.

The work required drilling 
through the building and 
meticulously designing and 
constructing the crypts so each 
would be airtight and sealed from 

the others. When the time came 
for Bishop Melczek’s funeral, Max 
was there.

“I was there at his funeral, 
preparing the crypt, and had to 
seal the door!” Max recalled.

It’s a moment that has 
stayed with him.

“It’s a big thing to say you were 
part of history,” Max said.

But perhaps history has always been 
woven into the story of TTS Granite.

A Family Business Evolves 
The company’s roots stretch back 
decades, beginning with Tom’s 
Top Shop—or TTS—a business 

A LEGACY  
CARVED IN STONE:  

MAX NICOLAZZI  
& JACK DAVIS ARE 

BUILDING ON FAMILY, 
FRIENDSHIP &  A CRAFT 

DESIGNED TO LAST

OF TTS GRANITE
Max Nicolazzi 

When most people think of 
granite, they picture countertops.

Max Nicolazzi and Jack Davis see 
something more.

They see raw pieces of stone that 
can become works of art. They 
see kitchens, monuments and 
memorials. And sometimes, they 
see the opportunity to create 

BY ALI KUCHARZAK

PHOTOGRAPHY BY MELINDA 

NICOLE PHOTOGRAPHY

PARTNER SPOTLIGHT

Max Nicolazzi
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It is a culture they hope to 
protect as they look toward the 
company’s next chapter, including 
growing their commercial 
division and expanding 
relationships with builders.

More Than Countertop Guys 
Some of the best examples of what 
their team can do are the projects 
that make people rethink what 
granite fabrication actually is.

“Some of these projects are pieces 
of art,” Jack said.

One recent new-construction 
project included an enormous 
custom hood fabricated from 
granite—a one-of-a-kind 
undertaking requiring the kind of 
creativity, precision, and problem-
solving that goes far beyond 
cutting a slab for a kitchen island.

It’s why calling them “countertop 
guys” doesn’t quite tell the story.

They are craftsmen. They are 
designers. And, in many ways, 
they are artists.

Their work has included 9/11 
memorials and monuments, 
along with countless residential 
and commercial projects 
throughout the region.

For Max, there is something 
uniquely rewarding about 
driving through an area and 
seeing the physical evidence of 
years spent building.

“There’s something incredibly 
rewarding about walking through 
the city and being able to point out 
the places and projects I’ve had a 
hand in bringing to life,” Max said.

Those projects became markers 
along the way, not only of the 
company’s growth, but of two 
friends who grew up together 
and somehow ended up building 
something together too.

Max inherited a company built 
by the people before him. Now, 

alongside his best friend, he has 
the opportunity to decide what 
the next generation of TTS Granite 
will look like.

And perhaps that’s what makes 
their story so fitting.

Their business is built around 
a material known for its 
permanence. Their work can 
live inside a family’s home, 
become part of a city skyline or 
stand as a memorial honoring 
lives and moments that 
should never be forgotten.

Countertops may be what first 
comes to mind when people 
hear the word granite.  But for 
Max and Jack, their work is 
about something bigger.  It’s 
about creating something worth 
pointing out years later and 
saying, “We were part of that!”

It’s about family, friendship, 
craftsmanship, and a legacy 
carved in stone. 

THERE’S SOMETHING 
INCREDIBLY REWARDING 

ABOUT WALKING THROUGH 
THE CITY AND BEING  

ABLE TO POINT OUT THE 
PLACES AND PROJECTS I’VE 

HAD A HAND IN BRINGING  
TO LIFE.” 

originally focused strictly on 
laminate countertops.

Tom eventually sold the company 
to Max’s father, Joe Nicolazzi. In 
1988, Joe called upon his family to 
help run the growing operation.

As the industry changed, 
so did TTS.

What began with laminate 
evolved to include granite and 
other natural stones sourced 

from around the world, including 
Brazil and other parts of South 
America. Max grew up alongside 
that evolution, learning the 
business as it transformed.

Eventually, the family business 
became his.

In 2023, Max officially took over 
TTS Granite. One of his first 
decisions was promoting someone 
he had trusted for far longer than 
he had been running a company:  

his childhood best friend, Jack 
Davis, who had already been 
working within the business.

Jack became production manager.

The irony isn’t lost on either  
of them.

“We always had goals and dreams 
for our future,” Jack said. “But it 
was never, ‘Let’s open a business 
together.’”  Life apparently had 
other plans.

Best Friends and Bosses 
Running a company alongside 
your childhood best friend sounds 
like a pretty good arrangement.  
Most days, it is.

But both will readily admit it isn’t 
always rainbows and butterflies.

“It’s hard to be a buddy and a 
boss,” Jack said.

There are stressful projects, 
disagreements, and days when 
the pressure of running a 
business follows them right up 
until closing time.

Their solution is surprisingly simple.

“You come back the next day and 
just brush it off,” Max said.

And sometimes?  “Sometimes you 
just need a beer!”

Whatever happens during the 
workday stays there.

“I wouldn’t have it any other way,” 
Jack said. “At the end of the day, 
we can still get together, hang out 
and nothing bothers us.”

That sense of loyalty extends 
beyond the two friends. Many 
of TTS Granite’s employees 
have been with the company 
for years, creating a team Max 
and Jack describe more like 
family than employees.

Jack Davis



Northwest Indiana Real Producers • 2524 • November 2026

Eriek Nickson 
Eriek.nickson@chhj.com

We are a 
fully-licensed & insured, with 

background checked W-2 employees 
ready to serve your clients!

Junk Removal
Full-Service Moving

Move & General Labor 
Furniture Installation

Packing

(219) 281-2993
Giavonni Nickson-Downing
gia.downing@chhj.com
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W I L L I A M S

Her serving heart stems from 
her humble roots. In 1990, 
one week after her wedding, 
Cynthia started in the U.S. 
Department of Housing and 
Urban Development as a 
clerk with no experience or 
training. She owned seven 

shirts and three pairs of 
pants, rotating them until 
mentors began handing 
down their own clothes so 
she’d look professional. Now 
she loves to express herself 
with bold styles and elegant 
dresses and donates clothes 

to others so they can feel 
beautiful, too.  “Someone 
had to reach down to pull me 
up,” she says. “So now I am 
on a mission to do the same 
for others everywhere I go.”

She grew up on Chicago’s 
South Side, one of nine 
kids under one roof. Her 
father picked cotton before 
working for the post office, 
bringing home a gallon of 
milk and three loaves of 
bread most days. “We were 
poor,” she says plainly. “But 
I just knew that was not 
going to be my story.” At 
eighteen, she told herself 
she’d do real estate one day. 
Life had other plans first: 
marriage, four children 
(Nick, Christopher, Kendra, 
and Kennadie), and a 
25-year climb at HUD that 
ended with her earning 
the Secretary’s Award, the 
highest honor a federal 
employee can receive.

Before becoming licensed, 
Cynthia received poor 
service while searching for 
a home of her own. Rather 
than complain, she decided 
to become the remedy. The 
pivot arrived in a car. Her 

son, struggling to pass his 
real estate exam in Missouri, 
turned a study session into 
a question for his mother: 
“Mom, why aren’t you doing 
real estate?” She drove the 
six hours home with no 
music. As a woman of faith, 

she prayed, “God, speak to 
me.”  And she remembers, 
“God spoke.” She enrolled in 
real estate classes that week.

It wasn’t an easy journey. 
When Cynthia started in 
real estate, she faced closed 
doors because of the color 
of her skin. She didn’t see 
agents who looked like her 
on the Top Producer boards, 
so she decided to change 
that. Her goal was to build 
a presence and show other 
African Americans what was 
possible in real estate. In 
2016, she recalls there were 
roughly 20 African American 
agents in the region’s MLS, 
“But you would never know 
it. They were hidden.”

Cynthia’s background in fair 
housing at HUD strengthened 
her commitment to making 
sure every client receives 
excellent service. Her work 
with veterans is where her 
advocacy shines brightest. 
Cynthia was first introduced 
to helping veterans when 
a colleague gave her an 
account he didn’t want, 
warning her she’d never 
make real money serving 
veterans. “But I’ve never 
been driven by money. I’ve 
always followed the truth 
in my spirit rather than the 
paycheck, and success has 

BY GIAVONNI DOWNING   ••  PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

AGENT SPOTLIGHT

O F  B E T T E R  H O M E S 
A N D  G A R D E N S 
R E A L  E S TAT ECynthia 

Cynthia Williams shows up boldly. Heels, sparkle, and a laugh that fills the room. Behind 
the bold style is someone who has built her life around serving others. From her work with 
the American Heart Association and inner-city adolescents to her advocacy for veterans, 

Cynthia leads with a genuine desire to help people. 

The H E A RT  Behind  
the S PA R K L E
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followed regardless. The 
reward is simply what comes 
from being authentic and 
being a great human.”

Her passion for serving 
Veterans runs deep. Her 
father was an Army Vietnam 
Veteran. Her husband 
Kenneth served in the 
Marine Corps, and her 
son, Christopher Williams 
is currently in the Army 
Corps of Engineers. Now 
as a preferred agent with 
Veterans United since 2017, 
she closes 25 to 30 veteran 
families a year, ranking 
her in the top 1% of agents 
nationwide. Her favorite 

thing is to create a space for 
Veterans to talk at the closing 
table because, she says, “A 
lot of veterans don’t get to 
tell their story.” She honors 
every client, empowers them 
with information, and listens 
for what they need. She 
remembers one older client 
who had never owned a new 
house. He stood at a kitchen 
backsplash and touched it, 
quiet, until she asked what 
was wrong. “I’ve never 
touched anything new,” he 

replied. At closing, he wore 
all his Purple Hearts, his wife 
and Cynthia wore purple in 
his honor, and there wasn’t a 
dry eye in the room. 

Cynthia’s dedication to 
advocacy traces back to her 

spiritual roots.  Her mother 
was a pastor, and Cynthia 
and her husband co-pastored 
a church for 13 years before 
she entered real estate. She 
now attends Family Christian 
Center, where Pastor Steve 
Munsey encourages her to 
stay grounded. Her life verse 
is Psalm 139:14: “I praise you 
because I am fearfully and 
wonderfully made.”

Cynthia considers two events 
in her life to be miracles. 

Her daughter was born 
after a tubal ligation, in 
a pregnancy that later 
set legal precedent in the 
Illinois Supreme Court. 
After her daughter’s birth, 
Cynthia was diagnosed with 
congestive heart failure and 

told she might not survive. 
She recovered and went on 
to become a spokesperson 
for the American Heart 
Association, raising $100,000 
for the organization last 
year alone.

Her service extends beyond 
the American Heart 
Association. She was also 
honored with the Theo 
Bowman Award for her 
community service to inner-
city adolescents. Her love of 
life has taken her all over 
the world, from a vacation in 
Bali to a mission trip to South 
Africa, where she helped 
build homes for women who 
survived domestic violence.

“I just have a passion,” 
Cynthia said. “Wherever I 
go, my goal is to make things 
great.” She lives by a Mark 
Twain quote: “Kindness is 
the language which the deaf 
can hear and the blind can 
see.” That same kindness 
shows up in the way she 
serves her clients, standing 
up for them when something 
isn’t right and working 
to give them the best 
experience possible. 

K I N D N E S S  is the language which 
the deaf can hear and the blind can see.” 

-MARK TWAIN
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Radon Testing & Mitigation
Indoor Air Quality Testing & Solutions

Superior Residential & Commercial Inspections
WDI Inspections, Radon Testing, Water Testing, Mold Testing, & More!

TWO GREAT BUSINESSES, SAME GREAT OWNERS!

CONNECTING. ELEVATING. INSPIRING.

WHAT IS REAL PRODUCERS?

FAQS

Q:  Who receives this magazine?  

A:   The top 300 agents in NWI based 
on the previous year’s volume and 
our Preferred Partners. We update 
our mailing list annually to ensure RP 
reaches the Region’s top producers. 

Q:  Do agents pay for the magazine? 

A:   No!  The magazine is mailed FREE 
to agents and funded by our partners.

Q:  Who are the partners? 

A:  Trusted professionals who make this 
community possible. They are top tier in their 
industry; they appear in every issue, attend 
our events, and come highly recommended by 
our agents. Our goal is to build a powerhouse 
network of the best agents and affiliates, 
growing stronger together.

Q:  Does Real Producers have events? 

A:   Yes! We host quarterly, invite-only events 
where members connect, mastermind, and 
build relationships at local venues. Event 
details are shared through the magazine, email, 
and social media.

Q:  What does it cost for an agent to be featured? 

A:   Nothing.   $0, zilch, nada.  We are not a 
pay-to-play model.  We share real stories of Real 
Producers, and agents do not pay to be featured.

Q:  What is the process to be featured  

in the magazine? 

A:   Everyone in the magazine has first been 
nominated.  We spotlight professionals who 
are collaborative, produce top numbers, and 
known for strong character. Attending our 
events and engaging with our platform helps 
us get to know your story!  

Q:  How can I nominate an agent? 

A:   We need on your input to 
uncover great stories!  If you 
know an agent who’s on fire 
and deserving of recognition, 
scan the QR code to submit  
a nomination.

Q:  How can I recommend a 

Preferred Partner? 

A:  We only partner with 
businesses that have been 
vetted and recommended by 
top agents.  Scan the QR code 
to recommend an affiliate 
business and share what sets 
them apart.

New to Real Producers or just curious?   
Check out these quick facts about RP. 

Recommend a 
Partner

Nominate a 
Feature

Q:  What kind of content 

will be featured?   

A:   Personal, in-depth 
stories that highlight 
the people behind the 
production. We go 
beyond the numbers and 
showcase the personal side 
of the industry to inspire 
stronger connections.
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ARCHITECTURAL 
Photography + Videography

Photo • Video • Drone • 3D tours, and more!

CALL OR SHOOT US A TEXT!
(219) 671-0989

Infozoommediausa@gmail.com
zoommediausa.com      ZoomMediaUSA

Servicing IN, IL, and MI

219-730-2369  |  JLM1011@HOTMAIL.COM

Stage & Style

JULIE

MCKEEHAN
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Katie Wietbrock has a line 
she uses with clients who’ve 
walked through fifteen houses 

and can’t explain why none of them feel 
right:  “You’re going to get the feeling,” 
she tells them, and they usually look 
at her like she’s a little crazy. Then it 
happens: someone runs up a staircase 
shouting that they’ve found it, and Katie 
isn’t surprised at all. “Home isn’t just a 
roof over someone’s head,” she says. “It’s 
a feeling.” It’s a strange thing for her to 
know so well. In a 20-year career built 
on moving people, Katie has moved only 
three times, she admits. The woman 
who built her business on recognizing 
the feeling of home has spent most of 
her life just trying to hold on to it. 

These days, that certainty makes her the 
one other agents call. She oversees 50 to 
60 agents across two offices, including 
veteran agents.

Katie was the student and has now 
become the teacher, and she still sounds 
a little surprised when she reflects on 
her growth. “I never thought I was 
going to be half of what I am today.” She 
wasn’t always the one with the answers. 

Katie got licensed in 2007 at twenty-
three years old, walking straight into 
a housing market that was actively 
collapsing. Agents were leaving in 
droves. “How are they going to take 
advice from a twenty-three-year-old 
when everybody’s going bankrupt?” 
she remembers thinking. So, she made 
herself impossible to dismiss. “I used 
to follow home inspectors around like 
a lost puppy,” she says. “If I knew more 
than the client about the house, I could 

THE FEELING OF HOME BY GIAVONNI DOWNING

PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

CELEBRATING LEADERS

M A NAG I NG  B ROK E R  MCCOL LY  R E A L  E STAT E
Katie Wietbrock

Katie is celebrating 20 years 
in real estate this year
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her own cleaning company, scrubbing 
thirteen homes a week. “I went from 
cleaning houses to selling houses,” she 
laughed. “The Cinderella with the glass 
shoe, I call it.” 

Even earlier than that, she was selling 
sweet corn at eleven, pulling full days 
at a truck stop by fifteen, earning 
money and opportunities for freedom. 
Growing up, the family didn’t have cash 
for vacations, so Katie found a way to 
explore. “I would be the tag-along in 
other people’s families,” she says. “I’d 
say, ‘If I have the money, can I just come 
with your family on vacation?’” She was 
becoming part of other families’ stories 
long before she ever sold one of them 
a house, and the pattern never really 
left. “We become a part of their family,” 
she says of her clients today. “We know 
everything about them. We’re embedded 
in them.” The girl who worked for a seat 
in the backseat grew into the woman 
who gets to hand the keys to somebody’s 
next chapter. 

Underneath all of that drive was 
something heavier. Katie spent her 
teenage years as her mother’s caregiver, 
watching Huntington’s disease take 
her mother’s job, her license, and 
her independence, piece by piece. “I 
had to live a lot of my life in fight or 
flight,” she says. She got in trouble. 
She got suspended. Nobody, including 
Katie, called it grief then. “I don’t think 
I really processed it until after my 
mom passed away,” she admits now. 
“I didn’t know how to navigate it as a 
kid. I was hurting, and I didn’t know 
how to handle the stress.” Katie has a 
philosophy for life’s hardest moments, 
and it isn’t really about real estate. 
“When there’s something you can’t 
change, you either adapt, or you stay 
angry about it,” she says. The same 
choice she made the year her mother 
died. She’s making it again now, on her 
own terms.

For years, success meant volume: how 
many houses, how many closings, how 
many zeroes. She missed birthdays and 

family events “to help other families,” 
and being needed became the whole job 
description. Twenty years in, Katie is 
turning that same hard-won adaptability 
toward a bigger question, not how to 
build a career, but how to build a life to 

match it. The woman who taught herself 
to recognize the feeling of home in other 
people’s houses is finally building one 
entirely her own, and helping the next 
generation of agents she mentors learn 
to recognize it too. 

still help them make a good decision.” 
She taught herself construction, 
then contract law, reading purchase 
agreements over and over until she 
understood not just where to sign, 
but why the words were there. She 
didn’t have a mentor to teach her any 
of it, which is part of why she takes 
mentoring so seriously today, walking 
new agents through the same fine 
print, line by line, until they actually 
understand it rather than just filling in 
the blanks. 

Today, she has built a reputable 
business, gained knowledge, and earned 
the trust that has led to countless clients 
and referrals. “Eighty-five to ninety 
percent of my business is repeat clients 
and referrals,” she says. “I’ve never 
bought a lead in my life.”

Her hunger for knowledge and success 
started long before real estate. By 
seventeen, Katie had already launched 

WE BECOME A part 
of their family. 

WE KNOW EVERYTHING 
ABOUT THEM. WE’RE 

EMBEDDED IN THEM.”



Northwest Indiana Real Producers • 3938 • November 2026



Northwest Indiana Real Producers • 4140 • November 2026

NWI Real Producers 

SAVE THE DATE

9601 Calumet Ave
Munster, IN 46321 

Join us for our Fall Event on 
Thursday, November 12 from 1:00-
3:00pm at Rosebud Steakhouse in 
Munster. Come enjoy an afternoon 
of incredible food alongside 
networking and connection with 
fellow agents and Preferred 
Partners. This event is ​sponsored by 
Rosebud Steakhouse and Chicago 
Title and is FREE to ​Realtors. 
Space is limited; be sure to RSVP 
using the link in your email.

Thursday, Nov 12 | 1:00-3:00pm

Fall Event 
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melindanicolephotography219@gmail.com 219-323-4657

Your Headshot & Personal Branding Photographer!

SCAN TO WEBSITE

Melinda

Contact us today to schedule your FREE 
estimate and keep your asphalt and 

concrete looking their best!

FREE Estimates
Brush-Applied Sealcoating for a 

Thick, Even Finish
Premium-Quality Products

Reliable, Professional Service
Asphalt Repairs Available

We also offer Premium Concrete 
Coatings to give your garage, 
patio, basement, pool deck, or 
commercial floors a durable, 

long-lasting finish.

Free Estimates on All Asphalt 
Sealcoating & Repairs!

LandSeal Sealcoating

Protect your driveway or parking lot and 
extend its life with 

professional asphalt maintenance.

(219) 816-8187

Contreras Home Inspections 
were absolutely amazing!

They were super flexible with 
scheduling to make sure our 

inspection report was ready before 
our contracted response date. 

They also advised me of services 
that I selected and didn’t need so 

that I didn’t pay more than I needed 
to and thereby saving me money. 
Colt’s inspection was so thorough 
and I couldn’t recommend them 

more to anyone!
I look forward to working with 

them again in the future.

219-309-7142  |  Colt@ContrerasHomeInspections.com

COLT CONTRERAS, Owner/Inspector 

250+ 5-Star Google Reviews! 

Adding Peace of Mind
TO YOUR HOME BUYING EXPERIENCE

 We're thankful for 
our agent partners!
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ROOTS, REAL ESTATE, & RESULTS

O F  T H E  C A R R  T E A M  @ P R O P E R T I E S 
C H R I S T I E ’ S  I N T E R N AT I O N A L  R E A L  E S TAT E

BY GIAVONNI DOWNING  ••  PHOTOGRAPHY BY MELINDA NICOLE PHOTOGRAPHY

COVER STORY

CARR
JARROD & WAYNE

Jarrod Carr can leave for a family vacation without a single open 
question in his head. No client left waiting, no showing unattended, 

no deal quietly stalling while he’s away. “It’s a different trust 
factor, leaving your clients in someone else’s hands,” he says. “But I 
have no questions going on vacation, because I know my dad is here 

to take over. It’s been a perfect kind of partnership.” That sentence 
describes a father and son who built something beautiful together.

They arrived at that partnership from 
opposite directions, in the same year, 
almost by accident. Wayne Carr retired 
on January 1, 2018, after 38 years in a 
corporate career that moved his family 
from city to city. He gave retirement 
three months. “I was itching to do 
something else,” he says. Across town, 
his son was closing a different chapter: 
Jarrod had spent his senior year at the 
University of Arizona pitching a business 
to a room of angel investors in what he 
calls “a mini Shark Tank,” then spent 
seven years building that company 
for real, only to sell it right as his dad 
turned in his badge. “We’d always been 
interested in real estate,” Jarrod says. 
“We talked about playing off each other’s 
strengths and jumped in together.” 

Neither came to it untested. Wayne’s 
corporate years meant relocating his 
own family more than once, learning 
the process from the client’s side long 
before he sold a house. Jarrod spent his 
company years hunting new business 
and negotiating deals from scratch. “The 
corporate side is more what’s my bottom 
line, how am I cutting costs?” he says. 
“Real estate is more personal. You build 
actual relationships.” Both men, by their 
own description, “enjoy helping people.” 

Coming home to Valparaiso wasn’t 
Jarrod’s decision to make alone, either. 
His wife grew up there; they’d stayed 
together since high school, and by the 
time they were ready to raise kids of 
their own, nearly everyone in the family 
was already back in Northwest Indiana. 
“It just made sense to move back and be 
close to grandparents and cousins,” he 
says. “Family was a big factor.”

What makes the partnership work day 
to day is that father and son are built 
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differently. “Jarrod’s so quick, especially 
with technology,” Wayne says. “He can do 
from his cell phone what would take me 
sitting down with a laptop.” If Wayne has 
a question, Jarrod usually already has the 
answer; if Jarrod’s out of town, Wayne 
covers his clients instead. “Our clients 
get the best of two agents for the price of 
one,” Wayne says about how they have 
serviced clients the past eight years. 

Ask either of them to define success, 
and neither reaches for a production 
number. “Clients that refer you to 
somebody else, that’s the ultimate sign 
of success,” Jarrod says. “It means you’ve 
done right by them.” Wayne says it in a 
different key: “Success is getting to the 
closing table and seeing people smiling 
and happy.  That smile, that thank-you, 
that picture. It means a lot.” 

The business has grown every year 
they’ve run it. This year alone, around 
$14 million in the pipeline with time 
still on the clock, but Jarrod is quicker to 
mention what growth hasn’t cost him: “I 
don’t feel like I’ve had to sacrifice family 
time to keep building this.”

Family, for the Carrs, isn’t an evening-
and-weekend afterthought to the 
business; it’s the reason the business 
exists. Sundays mean big dinners, two 
sisters and their families, Jarrod’s two 
boys, six kids running from age five to 
ten, with business talk lasting exactly as 
long as it takes before someone needs 
chasing down for a skinned knee. 

This summer, one of those boys found 
a puddle holding roughly forty-five 
tadpoles and asked to keep them. What 
Jarrod figured would be a one- or two-
week project turned into sixteen weeks 
in a hastily assembled fish tank, a few 
escapees turning up in the house before 
the operation moved outside for good.

Wayne and his wife built their own 
version of that instinct on a larger scale: 
just under fourteen acres they call Dream 
Acres, where grandkids drive tractors 
under supervision, feed chickens, and 
occasionally lose one to a fox. 

Wayne still owns the 1955 Chevy he 
bought at sixteen, and last year Jarrod 

finally tracked down his own vintage 
car, a ‘67 Convertible Mustang. Between 
the two vintage cars and a last name 
that makes the joke write itself, the Carr 
Team’s motto is exactly what it sounds 
like: always driving you home.

That pull toward what came before 
shows up more quietly in Wayne, too. In 
1976, a college anthropology assignment 
sent him to a cemetery with a pencil 
and a blank family tree. Decades 
later, pension records proved a family 
member had fought in the American 
Revolution. Wayne joined the Sons of the 
American Revolution this year, timed to 
the country’s 250th anniversary. Asked 
what he’s proudest of, he doesn’t lead 
with sales figures. He lists it in four 
parts: 46 years of marriage this fall, four 
grown children and nine grandchildren, 
the family history he’s spent decades 
tracing backward.

Jarrod and Wayne Carr are two men 
who walked away from entirely 
different careers to build this one 
together. Eight years later, they are 
growing, with more referrals, helping 
more families, and delivering quality 
results synonymous with the name Carr 
in Northwest Indiana. 

SUCCESS  I S  GETT ING 
TO THE  CLOS ING TABLE 

&  SEEING   PEOPLE   
SMILING   &   HAPPY. ”  
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MICHELLE JACINTO, NMLS # 209470
mjacinto@directmortgageloans.com

Office: 219-924-5554  Cell: 219-501-1011
www.directmortgageloans.com/michelle-jacinto

Eligibility and approval is subject to completion of an application and verification of home ownership, occupancy, title, income, employment, credit, home value, collateral 
and underwriting requirements. Direct Mortgage Loans, LLC is licensed in Maryland. Direct Mortgage Loans, LLC NMLS ID# is 832799 (www.nmlsconsumeraccess.com). 

Direct Mortgage Loans, LLC office is located at 11011 McCormick Rd Ste 400, Hunt Valley, MD 21031.    

ELEVATED 
LENDING.
EXCEPTIONAL 
SERVICE.   

Tailored solutions for complex and 
high-value transactions. 
Experience the difference of a premier team
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Pest-Free Peace of MindPest-Free Peace of Mind

800-GOT-PESTS?
FranklinPestSolutions.com

Don't let fall invaders like stink bugs, Asian 
beetles, or boxelder bugs move in this season. 
We protect homes and businesses with trusted, 
family-safe solutions.

We are a local resource for your team and clients.

Book a free Lunch & Learn!
We'll equip you with essential pest knowledge to 
protect deals and add value to your service.

• Termite Protection
• Rodent Control & Prevention
• Investor & Property Management Expertise 
• 165+ Years of Integrity & Excellence

Real Estate Law • Evictions • Tax Sales • Solving Title Issues

405 N Main Street, Crown Point, IN 46307
Kvachkofflaw@gmail.com | 219-661-9500

Kvachkoff
Law, Inc.

Guided by Experience,Bu�t � Integr�y
Your Trusted Partner with

Compassion and Transparency.

WE HELP YOU MOVE FORWARD

ESTATE SALES • WHOLE HOME CLEAN OUTS

ESTATE APPRAISALS
DOWNSIZING

LOCAL 
MOVING NEEDS

LIQUIDATIONS

A1EstateSale@gmail.com

219-776-5414

A1EstateSale.com



9151 Currency St.
Irving, TX 75063

www.ttsgranite.com
P: (708) 755-5200  |  C: (708) 755-8600

Maxn@ttsgranite.com
Jdavis@ttsgranite.com


