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Your Closing Starts Here.

& OVER 20 YEARS OF COMBINED EXPERIENCE
@ LICENSED AND CERTIFIED

& SAME-DAY SERVICE AVAILABLE
& QUICK, FREE OVER-THE-PHONE ESTIMATES
& LOCALLY AND FAMILY-OWNED
& VETERAN-OWNED
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BRANDON BOGGS
OWNER / INSPECTOR

FARM AMERICA'S Forbes
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#6) HOMEOWNERS
INSURANCE

IN THE NATION

(910) 330-3699

Bradley Carroll

FSCP

Agent

3965 Richlands Hwy
Jacksonville, NC 28540

NCAD092024A

North Carolina Farm Bureau® Mutual Insurance Company Farm Bureau® Insurance of North Carolina, Inc.
Southern Farm Bureau® Life Insurance Company, Jackson, MS Life Insurance and Annuity products offered by SFBLI, Jackson, MS
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HOME INSPECTIONS

757-770-8413 | madinspections@gmail.com | www.madinspections.com

Custom Packages - Elevated Techniques
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252-305-3410 - kiiindcocktails.com
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Preferred Partners

This section is designed to make it easier for you to find trusted real estate affiliates. Take
a moment to get to know the businesses that sponsor your magazine. These local partners

are proud to support both you and the publication, helping make it possible. Please consider
supporting them in return and thank them for their commitment to the real estate community!

ARTIFICIAL INTELLIGENCE
Vates Domus Al

(281) 797-8720
vatesdomusai.com

BLINDS/SHADES/SHUTTERS/DRAPES
Budget Blinds of Elizabeth

City/The Outer Banks

(252) 562-0262
www.budgetblinds.com/
elizabeth-city-the-outer-banks-nc/

Budget Blinds of Jacksonville NC
(910) 219-3910
www.budgetblinds.com/jacksonvillenc/

BUILDER

JC Jackson Homes, LLC
(252) 838-1590
www.jcjackson.com

Wavecrest Builders
(252) 354-7610
www.wavecrestbuilders.com

CONCRETE FLOOR COATINGS
Limitless Concrete Coatings

(910) 330-1044
www.limitlessconcretecoatings.net

FLOORING

Watkins Floor Covering
(910) 340-5172
www.watkinsnewfloor.com

GARAGE FLOORING

Granite Garage Floors

(252) 646-9221
www.granitegaragefloors.com/location/
coastal-carolina

HOME INSPECTION
Brad Inspects

(910) 934-8833
www.bradinspectsnc.com

MAD Home Inspections
Brandon Boggs

(757) 770-8413
madinspections.com

6 - November 2026

Tidemark Home Inspections
Jonathan Morgan
(910) 358-3345

www.tidemarkhomeinspections.com

HOME WARRANTY

Old Republic Home Protection
Marlene Campini

(410) 802-8101

www.orhp.com

INSURANCE

April Jones Insurance

April Jones

(910) 660-0215
april@apriljonesinsurance.com

Flatlands Insurance Group
(252) 638-9000
www.flatlandsjessup.com

Goosehead Insurance

Heather Sargent

(252) 773-4090
www.goosehead.com/agents/nc/
morehead-city/heather-sargent/

Lamberth Insurance Services
Tammy Lamberth

(910) 389-5428
www.lamberthins.com

North Carolina Farm Bureau
Insurance Group

Bradley Carroll

(910) 346-9812
www.ncfbins.com/bradley.carroll

Wavecrest Insurance
(252) 354-1414
www.wavecrestinsurance.com

LAW FIRM
Law Office of Debra Whaley
(252) 222-4555

MORTGAGE

Carolina Family Mortgage

Sara Hoopes Ingram

(910) 478-8014
www.carolinafamilymortgage.com

Castle Mortgage Group

Bill Horrell

(910) 352-1512
www.castlemortgagenc.com

CrossCountry Mortgage
(919) 632-8647
www.crosscountrymortgage.com

Garden City Mortgage Team

Drew Blakely

(269) 569-6818
www.emmloans.com/gardencitymortgageteam

Movement Mortgage
(910) 232-4112
www.movement.com

Southeast Mortgage

Marc Carter

(240) 779-5345
www.southeastmortgage.com

MOVING COMPANY
Off Load Moving

(757) 749-7212 x101
www.offloadmoving.com

PROPERTY MANAGEMENT
Spinnaker’s Reach Realty
(252) 354-5555
www.spinnakersreach.com

Village Realty
(252) 616-1808
www.villagerealtyobx.com

REAL ESTATE PHOTOGRAPHY
Lighthouse Visuals

(252) 302-4773
www.lighthousevisuals.com

ROOFING

Maven Roofing
(910) 294-9817
www.mavenroof.com

Patriot Roofing Company LLC
Stephanie Bolton

(910) 218-0600
patriotroofer.com/

4,646,826,260

SALES VOLUME

54.1

AVERAGE
TRANSACTIONS
PER AGENT

10,154

TOTAL TRANSACTIONS

$15.6M

AVERAGE

SALES VOLUME
PER AGENT '
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Lauren Schuster Emma Dollenmayer Josh Freeman Justin Whitt
Publisher & Owner Writer Photographer Photographer
Lighthouse Visuals Lighthouse Visuals
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Tre Cogdell Mike Leech Landon Mann Eli Powell
Photographer Photographer Photographer Photographer
Lighthouse Visuals Lighthouse Visuals Lighthouse Visuals Lighthouse Visuals

the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors,
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial
intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

u DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect

Welcome our

Preferred Partners

of North Carolina Coast Real Producers

When you see them out and about or at our events, please say hello!

We look forward to bringing their excellence to our platform!

WH O Real Estate Agents!

Do you know of any businesses who would want
Do YOU to hear about partnering with Real Producers?
K N OW? |50|eur:(:nr.if:ﬁ:]srtne?n@drzgfpr:so:'lotmersmog.com
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LET'S BUILD SUCCESS
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limitless etecoatings.net
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COVER STORY

OTT &TRAC

EVERY ACRE HAS A STORY

SCOTT AND
TRACIE HICKS

DO NOT LOOK
AT LAND THE WAY
MOST PEOPLE DO.

Where others may see acreage, trails
or a parcel number, they see history.
They see families, memories and the
responsibility that comes with helping
someone decide what happens next.

Together, Scott and Tracie lead the
Hicks Real Estate Team with Whitetail
Properties Real Estate, combining a
lifelong connection to the outdoors with
deep experience in land, agriculture,
wildlife and real estate.

Scott’s path to Whitetail Properties
began after years of public service,
business ownership and time outdoors.
A former Infantry Paratrooper in the
U.S. Army’s 82nd Airborne Division,
Scott later dedicated nearly three
decades to law enforcement and
continues to serve as a part-time sworn
Deputy Sheriff. Those years shaped the
way he works today.

Before real estate, Scott and Tracie
operated a landscaping business
together. Tracie moved to North
Carolina after graduating from
Blackburn College with a degree in
secondary education and spent five
years teaching high school history and
government before joining Scott more
fully in the business.

Then, one day, their next chapter
showed up on television.

WRITTEN BY LAUREN SCHUSTER
PHOTOGRAPHY BY JUSTIN WHITT

“One day he was watching Sportsman
Channel, and Whitetail Properties
was doing an advertisement looking
for North Carolina real estate agents,”
Tracie said.

Scott called that Monday, earned his
real estate license and began selling
land. He became the first Whitetail
Properties agent hired on the East
Coast, helping establish the brand in
the region. Today, Scott is a Company
Partner, Broker in Charge and Team
Leader overseeing nearly 60 land
specialists throughout North Carolina,
South Carolina and Virginia.

Over the last five years, he has sold
more than $300 million in rural real
estate, but for Scott and Tracie, the
numbers only tell part of the story.

For the Hicks Real Estate Team, land is
personal. Much of what they represent
has belonged to families for decades,
sometimes generations. A farm, hunting
property, timber tract or inherited piece
of land can carry memories far beyond
market value.

Tracie understands that connection
firsthand. She was raised in Southern

66

BEING A LAND
SPECIALIST MEANS

KNOWING MORE
THAN HOW TO

LIST A PROPERTY?”
-SCOTT HICKS

Ilinois on a working family livestock
and crop farm, where much of what
her family ate came from their garden,
the farm, the ponds or the woods.

That upbringing gave her a lasting
appreciation for agriculture, wildlife,
conservation and rural living.

“We would much rather sell a home that
is on acreage,” Tracie said. “The land has
more history to it.”

That history often reveals itself in
unexpected ways. Over the years, they
have found old homes hidden in the
woods, forgotten structures, creeks,
stone outcroppings, cemeteries and
pieces of a property’s past that even
sellers did not know were there.

“When you walk a property, you

start to see more than boundaries,”
Scott said. “You see the history, the
wildlife, the access, the possibilities
and the responsibility that comes with
representing it well.”

While Scott spends much of his time in
the field with landowners, marketing
properties and leading agents, Tracie

is the backbone of the team’s daily
operation. As Transaction Coordinator,
she manages the process from contract
to closing while overseeing the office and
coordinating the details required to keep
a high-volume land business moving.

Her role is especially important because
land transactions can be deeply
emotional. “Most of the time, people
inherit it or they worked hard for it,”
Tracie said. “There is way more emotion
to the closing process of land, and I

just want to make it as comfortable as
possible for the clients.”

North Carolina Coast Real Producers - 11



THE LAND HAS
MORE HISTORY
TOTIT”

-TRACIE HICKS

12 - November 2026

That balance between business and
empathy defines the Hicks Real Estate
Team. Scott brings leadership, field
experience and land knowledge. Tracie
brings agricultural roots, education,
organization and a steady presence for
clients navigating one of the biggest
decisions their family may make.

Both have invested heavily in becoming
true land specialists. Scott and Tracie
have each earned the Accredited Land
Consultant designation through the
REALTORS Land Institute and the
Whitetail Properties Certified Land
Specialist designation. They have also

66

WHEN YOU WALK A
PROPERTY, YOU START
TO SEE

MORE THAN
BOUNDARIES.

-SCOTT HICKS

completed Deer Steward Levels I and
II through the National Deer Association.

“Being a land specialist means
knowing more than how to list a
property,” Scott said. “You have to
understand soils, access, wildlife,
timber, agriculture, conservation and
the highest and best use of the land.”

Land is not only their profession. It is
their lifestyle.

Scott is often working on food plots for
deer, turkey or ducks on their Newport
property or on family land in Warren
County that has been in his family since
the 1700s. Their children, Taylor and
Colt, grew up around that lifestyle too.
Taylor is working toward her private
pilot’s license and bachelor’s degree,
while Colt recently graduated high
school and plans to attend real estate
school. Their dog, Anja, is a German
hunting dog trained for land and water,
able to retrieve birds, track game and
still be part of the family.

For Scott and Tracie, success is not
simply measured in sales volume,
awards or active listings. It is
measured in trust. It is being the
call a family makes when they are
ready to sell land that has been part
of their story for generations.

Because at the end of the day, land may
be what Scott and Tracie sell, but people,
relationships and stewardship are the
foundation of the business they have
built together.




MOVEMENT MORTGAGE LENDER SPOTLIGHT

Jena Ashcraf

For Jena, helping
someone buy a
home begins with
a conversation.
Understanding

a family’s goals,
answering their
questions, and helping them see a path
forward are at the heart of her work.

With nearly 20 years in the mortgage
industry, the Jacksonville-based
Movement Mortgage loan officer brings
experience and a personal approach

to home financing. She serves buyers
throughout Eastern North Carolina,
including first-time homeowners,
military families, and those preparing
for their next chapter.

In a community closely connected to
Camp Lejeune and MCAS New River,
Jena’s work with VA buyers holds

particular importance. Whether
someone is navigating a military move
or wondering if homeownership

is within reach, she helps them
understand their financing options and
the steps ahead.

Her approach combines practical
guidance with straightforward
communication. Buying a home

comes with plenty of questions, and
Jena believes people deserve clear
answers that help them make informed
decisions. That same relationship-
focused mindset extends to her work
with local real estate agents.

Through educational opportunities,
creative marketing, and collaborative
events, she looks for ways to support
her partners and connect with the
community she calls home.

A Lender in Your Corner

WRITTEN BY JENA ASHCRAFT

Outside of work, Jena enjoys travel,
adventure, and making memories with
her husband and young daughter, Nora.
Those experiences keep her connected to
what a home represents: a place to build
a life, celebrate milestones, and spend
time with the people who matter most.

For Jena, the most rewarding part of the
mortgage business is helping families
take that next step with someone in
their corner who cares about where
they’re headed.

Jena Ashcraft | Loan Officer
NMLS #1271555 | 910-581-7275
Jena.Ashcraftemovement.com
430 Dolphin Dr, Suite 300,
Jacksonville, NC 28546

MOVEMENT

MORTGAGE

REAL ESTATE MEDIA SOLUTIONS

YISUALS

SAVE 5154

Virtual Tour

* Drone P

(252) 508-0868 | info@lighthousevisual.com
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FIRST TIME CLIENT SPECIAL |

FIRST TIME CLIENT SPECIAL INCLUDES:

VIEW ALL
SERVICES

Welcareabout
you your family,

Bl Co il

We operate with the highest
levels of integrity, expertise,
transparency, personalized

solutions, and heartfelt advice.

Our commitment is to build
lasting relationships, and link
arms with every client who
dreams of home ownership.
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269.569.6818 | 5725 Oleander Drive Suite A4, Wilmington, NC 28403

MORTGAGE TEAM

Pt i o | i | L COEAAL L

4GRANITE

GARAGE FLOORS

RESIDENTIAL & COMMERCIAL COATINGS

Flatlands #%-

A0 Flatlands J
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North Carolina’s Trusted
Insurance Partner since 1963

1. 8.8.8 8¢

S5-star rating on both

Residential and Commercial

Concrete Coating Systems

;F%s Interior and Exterior
AGRANITE .

L] Storage Solutions
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] [=] 252-368-6843

Serving all of Eastern North Carolina
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Washington | New Bern | Greenville
Email us today!
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LEADER IN THE OFFICE

P

BLANKENSHIP

WRITTEN BY LAUREN SCHUSTER
PHOTOGRAPHY BY JUSTIN WHITT

Nema Blankenship’s road to real
estate leadership included a few
unexpected turns, including one

that took her underwater.




Left to Right: Jerry and
Nema Blankenship

Long before she was
managing agents along
the North Carolina coast,
Nema was growing up in
a small Oklahoma town,
graduating in a high
school class of just 19
people. Her career later
took her to Dallas and Houston, where
corporate work eventually gave way
to an unexpected opportunity in the
scuba industry.

“Scuba was never part of the plan, but
it ended up being what brought me to
North Carolina,” Nema said.

A friend of a friend owned a scuba shop,
and Nema started working there. Before
long, she was managing the shop and
had started a large dive club. She also led
group trips to places like Belize and Costa
Rica and specialized in shark dives.

That experience eventually led her to
Olympus Dive Center in Morehead City.
When a manager position opened, she
18 - November 2026

applied. In 2007, she packed her Toyota
Corolla with her bike and dive gear and
moved to North Carolina.

She spent seven years with Olympus
before realizing she was ready for a
new chapter. After years of working
weekends, she was tired and looking
for something different. She had met
her husband, Jerry, who lived in Sneads
Ferry, and when she moved there, she
noticed one thing right away.

There were a lot of real estate signs.

Nema first stepped into the industry
through vacation rental property
management. During that time, she
earned her real estate license in 2016,
originally thinking it might help her
grow within property management. It
did not take long for her to realize that
was not the direction she wanted to go.

She moved into real estate sales, worked
as an individual agent, joined a team

Photography by Sascha Kellersohn

66

Scuba was never part

of the plan, but it ended
up being what brought

o me to North Carolina.”

and spent time in an administrative
and transaction coordinator role. That
experience gave her a behind-the-
scenes understanding of how agents
work, what they need and how an office
functions beyond the sale itself.

In 2020, Nema made another shift.
She stepped away from the team

environment, became an individual
agent again and joined a company that
later merged with Coldwell Banker
Sea Coast Advantage. By 2021, she had
moved into management.

Although she once questioned
whether she was ready for that kind of
leadership, management was not new
to her. She had spent years managing
people and operations in the scuba
industry, and those skills translated
naturally into real estate.

“My heart was always in management,”
Nema said. “Even though it was a
different industry, I was managing a
business and I was managing people.”

Today, Nema manages the Atlantic
Beach and Emerald Isle offices for Sea
Coast. Her role includes supporting
agents, helping newer Realtors grow,
recruiting, retention and being a steady
resource when agents need guidance.

She describes the job as a mix of
recruiting, retaining and being a “deal
doctor,” but for Nema, retention is just
as important as bringing new agents
through the door.

“Recruiting matters, but keeping the
right people matters just as much,” she
said. “You cannot build a strong office
if people are constantly coming in and
leaving just as quickly.”

Because of that, Nema focuses heavily
on culture. She does not believe in
recruiting just for numbers. Instead, she
wants the right people, agents who value
what the company offers and contribute
to the environment they have built.

“They just have to be really good
humans that want what we have to
offer,” Nema said.

For Nema, leadership is personal.

She takes time to talk with agents,
understand what they need help with
and learn where they may be struggling.
She believes people should be treated as
humans, not numbers.

That same mindset carries into
recruiting. When she interviews
someone, she wants to know about more

than production or a resume. She wants
to know who they are, what their life
looks like and whether they will feel at
home in the office.

Outside of work, Nema and Jerry live in
Newport with their Old English bulldog,
Brutus. Jerry is a retired Navy hospital
corpsman who continues serving the
military community through his work in
orthotics. Together, they enjoy boating,

€6

Recruiting matters, but

cruising the Intracoastal, spending
weekends at the sandbar, cooking and
having friends over.

During football season, Saturdays are
reserved for the Georgia Bulldogs. Even
with the demands of real estate, Nema
believes in enjoying life outside of work.
She is available to her agents when they
need her, but she also shows them that a
full life outside of work matters too.

keeping the right people

matters just as much.”

After a career that has taken her from
shark dives to managing two coastal
real estate offices, Nema has built

her leadership style around the same
thing that brought her success in every
chapter: people.

She listens, she supports, she leads and
she creates the kind of office culture
where agents want to stay.

® ¢
My heart

was always in
management.”




RP reaches the top 300-500 real | FromPre-Approval to Porch
: P Keys, We Help Your Clients

estate agents in 100+ major markets Gal-Eiome while keeping

across the country (Iike this one). = | nk every step of the
O Tiddn® | transaction on track.

Your business can reach those agents too. - W e A faisinabamilyMortgage.com

When things get busy, details matter.
We ensure you and your client receive a smooth
and transparent process with zero origination,

processing, or application fees.
CARCLINA FAMILY

MORTGAGE
Sara Hoopes Ingram  Shelly Rankin Office (910) 346-1146

Mortgage Loan Officer Senior Loan Processor 2832 Henderson Dr,

(910) 478-8014 (910) 545-3688 Jacksonville, NC 28540
NMLS #928764 NMLS #2213127 NMLS #86691 @

So you can refer with confidence!

SCAN ME

E' E 5 Enoschead | e samanns anency
Wy,

Hurricane Season
Doesn’t Wait for Closing Day.

Let us help your
buyers navigate

FOR INFO

their coverage
BEFORE it
becomes a delay.

=" ROOFING
*~~_ SIDING

{4 CURTERS |
'~ WINDOWS
Doons Candid Advice Unrivaled Choice Concierge Service

REPMRS We offer We find and compare  We work for you and
g straightforward, coverage and cost for  are your go-to-source
’\\ ' unbiased advice.  over 65 top insurance  for customized
* A\ (=~ R companies. coverage.
REAL PRODUCERS PATRIOT o
® ROOFING & EXTERIORS

(910)218-0600
@ PATRIOTROOFER.COM

The Goosehead Insurance difference:

Heather Sargent

heather.sargent@goosehead.com
| goosehead.com/heather-sargent

4644-C Arendell Street =
Morehead City, NC 28557 GET YOUR QUOTE

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.
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PARTNER SPOTLIGHT
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A Anthony Futral did not have “I interviewed with different homeowners from both the While many people know
~ e - to search far to find his path. companies including construction and protection Anthony as a builder,
g = -} In many ways, construction opportunities involving sides of the process. the insurance side of his
r~ — was already part of the commercial construction business has become a
o o § foundation of his life. and national home builders,” Wavecrest Builders carries major part of what makes

BUILDING HOMES,
PROTECTING FUTURES

WRITTEN BY LAUREN SCHUSTER
PHOTOGRAPHY BY JUSTIN WHITT

Anthony grew up coming
to the Crystal Coast while
his father, Sherrell Futral,
worked as a builder and
kept a place in the area.
After finishing high school
in Duplin County, Anthony
studied construction
management in college. It
was not his original plan,
but the industry quickly
made sense.

Anthony said. “I just really
did not want to leave eastern
North Carolina.”

Instead, he came back to
the coast. After graduating,
Anthony started working
immediately and has been
building ever since.

Today, he owns Wavecrest
Builders and Wavecrest
Insurance, two businesses
that allow him to serve coastal

forward the experience and
foundation of Bluewater
Builders, which was started
by Anthony’s father, Sherrell
Futral, and his business
partner. After years in the
building industry, Anthony
eventually took over the
construction company

and later launched the
insurance agency, creating
two businesses that
naturally work together

for coastal homeowners.

his work unique. Wavecrest
Insurance began about 15
years ago, and to Anthony,
the two industries naturally
fit together.

“The insurance just kind of
goes with this,” he said.

That connection gives clients
another resource during and
after the building process.
As homes near completion,
Anthony and his team can

North Carolina Coast Real Producers - 23
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help owners understand
coverage options, price
policies and make sure

the home is protected
properly. When his work
was referenced as a one-stop
shop, he agreed.

“We are,” Anthony said. “We
try to take care of all of our
clients’ needs.”

On the building side,
Wavecrest Builders focuses
heavily on custom homes,

especially along Emerald Isle
and the surrounding Crystal
Coast. Anthony works with
many clients who do not

live locally full time, which
makes communication a
critical part of the process.

“A lot of our business is
custom,” Anthony said.
“Most of our clients do
not live here during the
construction process.”

Because of that, he and his
team have developed ways
to keep clients updated
from a distance. Some visit
every few weeks, while

others rely on photos,
progress updates and regular
communication as their
coastal home comes together.

Over the years, Anthony
has built a wide range of
properties, from custom
primary and second homes
to large oceanfront rental
homes designed to generate
income for their owners.

At times, that market has
been especially active.
Other times, interest rates,
insurance costs and broader
market conditions have
slowed the pace.

Anthony has seen those
cycles firsthand. He
remembers building in
neighborhoods that sat quiet
for years after the market
shifted, then watching
demand return as COVID
changed the way people
thought about where they
could live and work.

“COVID was a strong boost
for property sales and
home building in our area,”
Anthony said.

Remote work helped bring
new interest to coastal
communities, with buyers
realizing they could live
with a better view while still
doing their jobs.

Another piece that sets
Wavecrest apart is its

team. While many builders
subcontract nearly every
part of a project, Anthony
has employees who handle
framing, trim work, painting,
and other important
finishing details.

“We have a lot of our own
crews,” Anthony said. “A lot
of builders sub everything
out. We have employees who
have made working with us
their careers.”

That consistency gives him
more control over quality,
scheduling and the finished
product, while also creating
a team atmosphere within
the company.

Outside of work, Anthony
and his wife are embracing
a new season as empty
nesters, although their home
is far from quiet. With three
dogs, including a new puppy
recently added to the family,
they have plenty keeping
them busy.

They also have three
children, and Anthony would
love to see them become

part of Wavecrest one day,

insurance or another role
within the family business.

“That is what I did with
my dad,” Anthony said. “I
would love for them to get
involved, take over and
keep the business going for
generations to come.”

For Anthony, Wavecrest

is more than a building
company or insurance
agency. It is a continuation
of family, hard work and
coastal experience, built
around helping people
create and protect the
homes they love. ®

““m,,;;:-‘—
whether through building,

“WE TRY TO
TAKE CARE
OF ALL OF

OUR CLIENTS'

Anthony Futral, Owner
WAVECREST BUILDERS
252-354-7610
www.wavecrestbuilders.com

WAVECREST INSURANCE
252-354-1414
www.wavecrestinsurance.com
201 Mangrove Drive,

Emerald Isle, NC 28594

T, T,

WAVECREST WAVECREST

BUILDERS MNSURANCE
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PHOTOGRAPHY BY EMILY MARTIN AND JUSTIN WHITT

TIDEMARK s

SCAN HERE
INSTAGRAM
REEL RECAP!
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Spinnaker’s Reach Reatty CHARM BAR

THE LAW OFFICE OF
DEESRA WHALEY

26 - November 2026

North Carolina Coast
Real Producers brought
together top realtors and
business partners for two
incredible afternoons

of fresh seafood, great
conversations and
meaningful connections!

The celebration kicked
off in Emerald Isle on
September 29th, followed
by an especially exciting
event in Nags Head

the next day, marking
our very first Real
Producers gathering

in the Outer Banks!

We’re grateful to
everyone who joined
us and look forward
to bringing even more
opportunities for
connection along the
coast in 2027!
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Il BUDGET
Il BLINDS

Style ond service for every budget,

SCAN HERE
vrobx.com Instagram
Reel recap!

BELLAS
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Build your dream home with Wavecrest Builders and protect it with Wavecrest Insurance

LI LB

WAVE_;_ES LY

~ WAVECREST

INSURANCE BUILDERS

www.wavecrestinsurance.com WWW. wavecrestbwlders cbm ~_af

252-354-1414 252-354-7610 e
201 Mangrove Drive Emerald Isle, NC 28594
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You helped them buy it.
| Sherrl Yanev Now hE[p it payr‘
(252) 581-8139 i
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UP TO
$soo PER BEDROOM
IRAL BONUS

32 - November 2026

HOME FACELIFT TODAY!
® (910) 294-9817

Blinds « Shades « Shutters « Drapes « Home Automation

B BUDGET
B BLINDS

Style and service for every budget.

When your clients expect a seamless closing

experience, partner with the team that delivers.

Budget Blinds provides professional
measuring, custom design, and expert
installation—handled with clear
communication and white-glove service from
start to finish. Make us your Preferred Window
Treatment Partner and give your buyers one
less thing to worry about.

Mention this ad to receive preferred partner
pricing!

©2026 Budget Blinds, LLC. All Rights Reserved. Budget Blinds is a trademark of Budget

Blinds, LLC and a Home Franchise Concepts Brand. Each franchise independently owned and operated.

Scan or call for a free consultation i
JACKSONVILLE AREA: 910-219-3910 ==
OUTER BANKS AREA: 252-562-0262 i

- ke

TIDEMARK

HOME INSPECTIONS

Setting the mark for home inspections in
North Carolina’s Tidewater Region.

HOME | SEPTIC | RADON
MOLD | WATER TESTING

Veteran-Owned & Operated
45+ 5-Star Google Reviews

Jonathan Morgan
910-358-3345

Jonathan@tidemarkhomeinspections.com
www.tidemarkhomeinspections.com

Marc Carter

1(240)779-5345 )
Marc.Carter@SoutheastMortgage.com AN
il e AR

Our coastal lending team works alongside
builders, buyers, and investors to deliver tailored
solutions, clear communication, and a seamless

experience from start to finish.

SOUTHEAST

7’770% 2&
;@ NMLS #2251623

GA Branch: 3575 Koger Blvd. NC Branch: 5710 Oleander Drive,

Suite 400 | Duluth, GA 30096 Suite 104 | Wilmington, NC 28403
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EXPERT IN THE FIELD

JC Jackson Homes

What Realtors Should Know About On Your Land

WRITTEN BY SAVANNAH AUSTIN, MARKETING COORDINATOR FOR JC JACKSON HOMES

YOUR CLIENT JUST SAID, “l THINK
WE WANT TO BUILD.”

For over 20 years, JC Jackson Homes

has built homes and relationships
throughout Eastern North Carolina. Our
On Your Land program serves buyers in
Carteret, Onslow, Jones, Lenoir, Pamlico,
Craven, Pitt, and Beaufort counties,
helping them turn their vision into a
home they love.

Whether your client already own land,
are searching for property, or are simply
exploring their options, the first step
with us is always a conversation. Our
New Home Specialists begin with a
Discovery Meeting to learn about your
client’s goals, land situation, preferred
home design, timeline, and investment.
From there, we help them understand
their options and determine the path
that best fits their needs.

There’s More Than One Way to Build

From our Carolina and Southern Series
to fully custom home designs, our in-

34 - November 2026

house drafting team helps clients create
a home that fits their lifestyle.

Our proven process makes building
clear, collaborative, and enjoyable.

We guide homeowners through home
design, site considerations, selections,
construction, orientation, and closing.
Buyers can ask questions, explore
possibilities, and make informed
decisions with experienced professionals
alongside them. We’re here to help them
move forward with confidence.

Where Does the Realtor Fit In?
Right alongside the client. We value
our Realtor partners and want you
to remain part of the relationship
when you introduce buyers to

JC Jackson Homes.

Please register your client with our
team before they contact us. We’ll add
them to our system with you listed as
their Realtor, ensuring we know from
the start that they were referred by you.

You can call us directly or visit jcjackson.

com/realtors.

Since 2018, JC Jackson Homes has
maintained a 4.7 out of 5-star rating on
GuildQuality™ across more than 600
homeowner reviews. Those experiences
give our Realtor partners confidence

in the team they’re recommending.
When you recommend a builder, your
reputation is part of that referral. We
take that responsibility seriously.

So, when your buyers can’t find the
right home or say, “I think we want to
build,” you can simply respond, “I know
a team!”

Think JC Jackson Homes.

Brighter Ideas. Better Homes.
Best Experience.

252-838-1590

jcjackson.com/realtors @
LN\

JC JACKSON

HOMES, LLC

YEARS

Hampton Roads Trusted Movers
Now Serving the OUTER BANKS *

SCAN TO GET
YOUR QUOTE

Your belongings are in
good hands!

Portable Storage
and Junk Removal

757-699-5540 | offloadmoving.com v serfans o

Licensed & Insured | Veteran Owned & Operated available too!

The Realtors Al Assistant

Nationwide MLS
Map Search

VARES DC)I\!I USYAN MLS Chat

MLSGPT

The Realtors
Al Generated CMA
with

* Property Tax data
= Avg Martgage rates
» Market Position
« Comip Price Analysis
« Comp Comparison
« Trends and Timing
* Location Analysis
* Recommendations
» Risk Factors

sdomius.com
97 8720

A Reputation
That Shines Bright

Built on trust. Backed by exceptional service. £ ¥

When a home warranty company has over 10,000 five-star OLD REPUBLIC

reviews on Trustpilot, that's a reputation you can trust.

Give your clients home warranty service that is out of this world.
Choose Old Republic Home Warranty.

Marlene Campini
Sanior Account Executive
O (980) 308-6492 | M: (410) BO2-B101
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MORTGAGE. WE REDEFINE THE
REALTOR-LENDER RELATIONSHIP TO
ENSURE A SUCCESSFUL PARTNERSHIP!

@ A WINNING TEAM FOR YOUR CLIENT'S

CROSSCOUNTRY
MORTGAGE

. m:'mﬁ :
— Y ] !ﬁ-w y cile [T | FE._._ .' -

Your Local Partner

j) FOR EMERALD ISLE RENTALS

Spernaker’ Reach Realty
Custom revenue projections, ready when you need them
Hands-on care for your client that reflects highly on you

Your go-to resource for vacation rental investment guidance

L REZACY
Business Development Executive
(252) 424-46510 | jill@spinnakersreach.com

THE LAW OFFICE OF
DEBRA WHALEY

Debra Whaley | Attorney at Law
301 Commerce Ave, Morehead City, NC 28557
252-222-4555 | dwhaleylaw@hotmail.com

e
L |
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ASK ABOUT MILITARY, ScantoSchedule

Your Consultation

TEACHER AND FIRST .
THE RESPONDER Ll -
;IQAD DISCOUNTS. .
INSPECTS
TEAM bradinspects.com

o q

- %“ ﬂl COASTAL INSURANCE IS OUR TOP PRIORITY.

1;- —_
.~ APRILJONES
] LN S UR AN CE
Local & Independently Owned

As your local independent insurance team, we

represent many leading insurance companies. We are
able to offer your clients choices and provide the
protection that is right for them.

Scan to 1213 CULBRETH DRIVE

Cligr?tﬁsygltjjrote Wilmington, NC 28405 91 O 660 021 5 ﬁ
° °

Started & We 51S. END CT

Will Take It
From There! Hampstead, NC 28443 apriljonesinsurance.com | info@apriljonesinsurance.com
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063
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