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Affordable homebuying starts here

Take advantage of the Chase DreaMakers™' mortgage: Contact me today to learn about all
+  Alow 3% down payment option? that can come your options.
entirely from gift funds®

+ Reduced mortgage insurance coverage that can be
canceled as you pay down principal

Bhawna Kapoor, Senior Home Lending Advisor
Chase certified in FHA loans

T (630) 615-1281

bhawna.kapoor@chase.com
homeloan.chase.com/bhawna.kapoor

NMLS ID: 1632665

« Competitive interest rates, which could mean a lower
monthly payment

FF WA AT #
Even more benefits from Chase:
+ The Chase Homebuyer Grant™# could give you $2,500
or $5,000 toward buying a home that's your primary EI E
residence, located in select areas across the country :

+ Guaranteed on-time closing or you'll get $5,000, CHAS E “ |
if you qualify® " E

Scan to visit my
website

The DreaMaker*" mortgage is only available for purchase and no-cash-out refinance of a primary residence 1-4 unit property for 30-year fixed-rate terms. Income limits apply and a homebuyer education course is
required when all mortgage applicants who will occupy the residence are first time homebuyers.

2A 3% down payment on a 30-year, fixed-rate loan of $250,000 with an interest rate of 5.990% / 6.603% APR will have 360 monthly principal and interest payments of $1,497.27. Payments shown do not include taxes,
homeowners insurance, or mortgage insurance (if applicable). Actual payments will be higher. This is assuming a New Jersey purchase transaction, 45-day lock, 97% LTV, 720 FICO, detached single family, owner-occupied,
closest to zero discount points, rates change daily.

’ Elig\'bi\‘\? for gift fund contributions may vary based on loan product type and donor. Examples of permitted donors may include, but are not limited to, family members, domestic partners, employers and close friends
with a clearly defined and documented relationship with the borrower. The donor cannot be, nor have any affiliation with the builder, the developer, the real estate agent or any other interested party to the transaction.
Other restrictions apply. Please contact a Home Lending Advisor for more details.

The APRshown is based on the interest rate, discount points, and mortgage insurance only and does not take into account other loan-specific finance charges you may be required to pay.
For down payments less than 20% on conventional loans, Mortgage Insurance (M) may be required and MI charges may apply.

“The Chase Homebuyer Grant is available on primary residence purchases only, on select products and subject to eligibility. Other limitations and restrictions apply. To learn more about the Homebuyer Grant, visit
chase.com/AffordableLending.
>Notall customers or products are eligible for the guarantee. Certain delays, loan tyEe, property nye, and other factors may impact your eligibility. Visit chase.com/cg for eligibility, Umméand documentation requirements.
The Chase Closing Guarantee may be considered miscellaneous income and may be reportable for tax purposes to you and the IRS. Consult your personal tax advisor for questions about the impact to personal income
taxreturns. This offer is subject to change at any time without prior notice.

Allhome \end‘m% products are subject to credit and property approval. Rates, program terms and conditions are subject to change without notice. Not all products are available in all states or for all amounts. Other
imitations apply. Home lending products provided by JPMorgan Chase Bank, N.A. Member FDIC ©2026 JPMorgan Chase & Co. B0426-8077100 111551CU | 30174635

Local Knowledge ° Fast Scheduling
Detailed, Same-Day Reports

Your next deal deserves a Spot On Inspection.
Call/Text: 630-542-0273 « SpotOnHomelnspect.com

Residential Inspections - Commercial Inspections
Radon Testing » Sewer Scope Inspections
Termite Inspections ¢ Mold & Air Sampling
New Construction « Condo Inspections
Multi-Unit Inspections « Solar Panel Inspections

@ J0DAY Scan to
Book Online!

Ask us about our 200% Guarantee
& Free 90 Day Warranty

Modern Plate and Stage 119 have quickly become a staple for local Elmhurst
residents and businesses.

Our experienced team will help make your next event—big or events & entertainment
small—unforgettable. Now’s the perfect time to start planning
your holiday event—book early to secure your date!

. We're excited to introduce our new weekend breakfast E " :_ -Iq E
menu, served Saturdays and Sundays from gam—2pm. Ir :_;' *-_1
Enjoy both classics and unique dishes to start yourday. 13" _#L'

M®DERN"

phone. Walk-ins are always welcome! - restaurant & bar

 PLATE 4

Reservations are recommended on OpenTable or by

PRIVATE EVENTS | CATERING | RESERVATIONS
(630) 361-6304 | ModernPlateElmhurst.com | 119 N York St, Elmhurst, IL
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levate Your

Coverage, Empower Your Future!

ert insurance advice from a member of your local community

) * HOME - COMMERCIAL * LIFE

NEXT LEVEL

INSURANCE

Anthony Campanella

Anthony@NLinsagency.com
630-347-9855
Nextlevelinsagency.com ‘

1300 Greenbrook Blvd Suite 200 Hanover Park, Il 60133

8 REASON

ALTERNATIVE
MORTGABGIE
PROGRAMS

IN-HOUSE
MARKETING
DEPARTMENT

BHOUSANDS OF

9% REVIEWS

JEFF LAROCCO

Loan Officer

4 . November 2026

WHY AGENTS CHOOSE
JEFF LAROCCO

FAN NIE MAE
FREDI;HE MAC

ECH)

IN-HOUSE
OPERATIONS E'

PULL THROUGH RATE
THAN APPROVAL
S = LOCK AND

+ [SHOP

Jeff LaRocco

neighborhood ISERS

COVERAGE THAT GIVES YOUR CLIENT
REAL-LIFE ASSURANCE
hwahomewarranty.com - 888.492.7359

magE  ome

&
LA

s

WE'VE GOT YOU COVERED.

Over 25 Years
HO combined experience!

o Tl

Account Executive
Multi-Million Dollar Producer
847-271-7968
Tia.D@hwahomewarranty.com

Qiainer Jucklt™ 7
Account executive
Multi-Million Dollar Producer
708-205-5193
lluckett@HWAhomewarranty.com

HAPPY

%&nﬁs‘gc}/mg

From the Experts in
Comfort Satisfaction!

= TRANE ‘
‘epECIALIS
It’'s Hard To Stop A Trane. ' l

i o

(630)425-6943
MyComforTemp.com

% MARKET

T R E N D S Sponsored '1.-
Podcast NIRRT

"Your #1 Resource for the Latest
Real Estate News and Trends"

Stay Ahead in Real Estate!

* Economic Updates
+ Market Stats

» Investor Highlights
+ Breaking News

PeopleNotTitles.com
OO

HOSTED BY

g Steve Kaempf & .

Matt Lombardi \ié
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If you are interested in nominating people for certain stories,

please email us at: Andy.Burton@n2co.com

| specialize in saves!

If other lenders can't close your client’s loan, let's see what | can do

Dan Gjeldum

EVP of Mortgage Lending @

NMLS686529

D 630.242.8732 DAN GJELDUM

dan@ccm.com CROSSCOUNTRY MORTGAGE®
ccm.com/Dan-Gjeldum Send me your

next tough deal.

CrossCountry Mortgage | 36 S Washington St, Suite 200, Hinsdale, IL 60521
Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for details. All borrowers must meet minimum credit

score, loan-to-value, debt-to-income, and other requirements to qualify for any mortgage program. lllinois Residential Mortgage Licensee. CrossCountry
Mortgage, LLC NMLS3029 NMLS2868101 (www.nmlsconsumeraccess.org). 26VIP_86bc9a5dv

6 - November 2026

Andy Burton Emily Burton Melissa Lopez Antonio Delao
Publisher Director of Partner Success Operations and Account Executive of
and Editorial Content Content Specialist Relationships

Christine Thom Alysha Garner Katherin Frankovic Cris Cunningham
Managing Editor Ad Strategist Photographer Photographer

Travis Heberling Lauren Young
Videographer Writer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.

@ DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company

A STRONG CLOSING STARTS
WITH THE RIGHT PARTNER.

Focused exclusively on real estate, Watkins Legal Group
knows what it takes to keep your deal moving.

PUT EXPERIENCE ON YOUR SIDE.

ATTORNEY MICHAEL K. WATKINS

AT TR I, 630-396.6790 | MKWLEGAL.COM ‘

DuPage Real Producers - 7



Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate affiliate. Take a minute to
familiarize yourself with the businesses sponsoring your magazine. These local businesses are proud to partner with you and
make this magazine possible. Please support these businesses and thank them for supporting the REALTOR® community!

ATTORNEYS

Anselmo & Wojcicki LP

(630) 359-8560
www.anselmollp.com/

Donna Craft Cain P.C.
(630) 941-8650
DonnaCraftCain.com

Law Office of
James F. White, P.C.
(630) 466-1600
JWhite-Law.com

Niko Law LLC
(708) 966-9388
Niko-Law.com

Ranjha Law Group
(630) 277-9368
RanjhaLaw.com

The Law Office of
Damon M. Fisch P.C.
(630) 857-951
Fisch.Law

Watkins Legal Group
Michael Watkins
(224) 340-7563
mkwlegal.com

CLOSING GIFTS
Cutco Closing Gifts
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

CUSTOM COUNTERS
& STONE WORK
Select Surfaces

(847) 260-5940
SelectSurfaces.net

FLOORING

Great Western Flooring
(630) 357-3331
GreatWesternFlooring.com

FRAMING

If These Walls Could Talk
(331) 212-5962
WallsTalkFraming.com

HEATING & COOLING
ComforTemp

(630) 537-8367
MyComforTemp.com

HOME INSPECTION

Spot On Home Inspection
(630) 542-0273
spotonhomeinspect.com

The BrickKicker
(630) 420-9900

BrickKicker.com/Chicagoland

HOME WARRANTY
Achosa Home Warranty
Kim Bisaillon

(847) 975-6706
AchosaHW.com

HWA Home Warranty of America
(888) 492-7359
HWAHomeWarranty.com

INSURANCE

Champion Insurance Agency
(630) 332-2555
Allstate.com/ChampionAgency

Next Level Insurance Agency
Anthony Campanella

(630) 347-9855
NextLevelinsAgency.com

JUNK REMOVAL & HAULING
JDog Junk Removal & Hauling
(630) 537-0610
JDogEImhurst.com

LIGHTING & HOME FURNISHINGS
Hortons Home Lighting

(708) 352-2110

HortonsHome.com

MORTGAGE / LENDER

A & N Mortgage Services
(773) 305-7037
ANmtg.com

Chase
Jesse Byrer
(312) 730-5250

Chase Home Loans
(630) 479-3296
Chase.com

CrossCountry Mortgage Dan Gjeldum
(773) 435-0654
ccm.com/Dan-Gjeldum

CrossCountry Mortgage John Noldan
(630) 290-6251
ccm.com/John-Noldan

Ferrante/Roppo Team
(630) 327-8553
www.rate.com/loan-officers/vito-roppo

Mutual of Omaha Mortgage

Chris Hoss

(630) 546-6150
MutualMortgage.com/Loan-Officer/CHoss

Neighborhood Loans

Jeff LaRocco

(630) 701-0179
NeighborhoodLoans.com/Jeff-LaRocco

Preferred Rate

Sergio Giangrande

(847) 489-7742
preferredrate.com/loan-officer/
sergio-giangrande/

The Kriticos Group
CrossCountry Mortgage
(847) 942-1497
ccm.com/Adam-Kriticos

Union Home Mortgage

Bill Pendley

(630) 330-5626
uhm.com/loan-officers/bill-pendley/

GREAT SERVICE. GREAT PRODUCTS. GREAT WESTERN.

MOVING & STORAGE
Berger Moving & Storage
Colleen Tubacki

(630) 888-5278
bergerallied.com

Boerman Moving & Storage
(630) 972-1000
boerman.com

MOVING / STORAGE

Advanced Moving & Storage inc
(630) 790-2500
AdvancedMoving.com

PERSONAL BRANDING/
STORYTELLING
Persona Marketing
Alan Stern

(847) 917-4210
ThislsAlanStern.com

PEST SOLUTIONS
Rose Pest Solutions
(800) GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Styles Media
(708) 212-4206

POWER WASHING

Rolling Suds

(630) 230-6885
RollingSudsPowerWashing.com/
Naperville-EImhurst

RADON MITIGATION
DuPage Radon Contractors
(630) 836-1918
DuPageRadon.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

RESTAURANT

Modern Plate

(630) 361-6304
ModernPlateEImhurst.com

STAGING

Home Glo

(630) 514-5702
www.homeglo.com

TITLE INSURANCE

Chicago Title Insurance Company
(224) 242-6848

ctic.com

Landtrust Title Services
(708) 710-5580
MyLandtrust.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

() CHICAGO TITLE

LET’S BUILD TOGETHER

Unlock Your Listing
Potential With Us

Molly Manzella | Ryan Hovarth

AVP EXECUTIVE KEY ACCOUNT
ACCOUNT MANAGER MANAGER

630.464.4779 224.242.6848

Molly.Manzella@CTT.com Ryan.Hovarth@CTT.com

Nancy Kroll

EXECUTIVE
ACCOUNT MANAGER

630.913.1399

Nancy.Kroll@CTT.com

CALL TODAY TO LEARN ABOUT OUR
Lectnologey~acven dolutiond

GREAT
WESTERN
FLOORING

GENEVA+NAPERVILLE

PHOTOGRAPHY
VIDEOGRAPHY
DRONE

HEAD SHOTS

Cris Cunningham

StylesMediaHomes@gmail.com | 708-212-4206

8 - November 2026 DuPage Real Producers - 9



Meet Your
Trusted _
Loan Offi cei‘*"

Loan Officerin-
DuPage County"

OVER

25

John Noldan

EVP of Mortgage Lending

NMLS 193680

M: 630.290.6251
ccm.com/john-noldan
john@ccm.com

115 W Adelaide St, Elmhurst, IL 60126 C"‘J CROSSCOUNTRY
® HMLS193680 MORTGAGE.

Source: Public Record Data. Equal Housing Opportunity. NMLS3029 |

Years of
Experlence

One of my favorite parts
of our events is looking
around the room and
seeing so many familiar
faces; people I've had

the privilege of getting to
know over the years. And
just as exciting is knowing
there are always new
faces and new connections
waiting to be made.

That is what makes this
community special. There
are familiar faces to

@DupageRealProducers

catch up with, but always a
conversation you haven’t had
or a relationship that hasn’t
been built yet.

Last month’s DuPage Real
Producers fall event at
Puttshack was another
reminder of that. Agents and
partners stepped away from
business for an afternoon to
compete, connect, and have
some fun together.

As the year winds down, keep
investing in the relationships
you’'ve built. Sometimes one
conversation is all it takes to
open a new door.

Stay tuned for event photos in
our December issue and details
on what’s ahead for 2027.

Andy Burton
Publisher
andy.burton@n2co.com

Facebook.com/
DupageRealProducers

* Real Estate Transaction
* Real Estate Litigation
* HOA Disputes

* Evictions

OMm

FISCH.LAW

WE ARE HERE TO HELP
www.fisch.law « 630-857-9511

DuPage Real Producers - 11
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WITH LANDTRUST A Partner

TITLE SERVICES

Before finding her right-fit place in title services, Ania
began her career in real estate in an office management
role, supporting about 100 agents. Her job centered around
making it easier for them to focus on serving their clients by
coordinating marketing materials and broker opens, as well
as improving processes and solving last-minute challenges.
It gave her firsthand insight into the daily work required to
keep transactions moving.

“That experience gave me a front-row seat to what REALTORS®
go through every day,” says Ania. “I saw how difficult it is to
earn a client’s trust, how many moving pieces exist behind
every transaction, and just how emotional the buying and
selling process can be.” She even chose to earn her real estate
license so she could better understand the business.

“I always joke that the chair next to my desk became the
‘therapy chair’ because agents would stop by to talk through
whatever challenge they were facing,” she adds. “Together
with the managing broker, we’d figure out solutions and
determine the best way to support them.”

When Ania’s brokerage decided to launch its own in-house
title company, she was asked to serve as a liaison between

the brokerage and the title team. She picked it up quickly,
recognizing ways to make the process even more efficient and
create a better experience for agents and their clients.

“Irealized many agents only interacted with title [companies]
at closings,” she reflects. “After COVID, when fewer closings
happened in person, much of what title companies do became
invisible. I wanted to understand everything that happened
between [a deal] going under contract and getting to the
closing table.”

Ania was able to hone her craft through hands-on engagement
with transactions in Illinois and Wisconsin where attorneys
were not always involved. Today, she brings her expertise and
perspective and same curiosity to her work at Landtrust Title

12 - November 2026

for Business

BY LAUREN YOUNG
PHOTOS BY STYLES MEDIA

Services, which has served the Chicago real estate community
since 2005 with title insurance, closing and escrow services,
and earnest money holding.

“One of the things that made the opportunity at Landtrust

so appealing was that it allowed me to continue building
relationships with the agents I had come to know over the
years, regardless of which brokerage they were with,” says
Ania. “That has made this transition feel less like starting over
and more like expanding the work I've always loved doing.”

Landtrust’s “Partner for Results” philosophy centers on an
exceptional customer experience. Team members receive
ongoing customer experience training, clients are surveyed
after closings, and the company reports a “best-in-class” Net
Promoter Score (NPS) of over 80.”

“Ilove helping agents prepare before a listing even hits the
market by providing useful property information and looking
for potential title concerns that could create issues later,” says
Ania. “Being proactive on the front end can help agents be
better prepared at listing appointments and, more importantly,
help create a smoother transaction for everyone involved.”

Ania extends that support through her educational events
and collaborations with other industry professionals. She
wants REALTORS® to have useful resources for serving their
clients and growing their businesses before a contract ever
arrives at Landtrust.

“I never want our communication to consist of a last-minute
email saying, ‘By the way, we also need [items] A, B, C, and
D,” says Ania. “I believe in being proactive, keeping everyone
informed throughout the transaction, and addressing things
early so there are fewer surprises as we get closer to the
closing table.”

That consistent communication becomes especially valuable
when complications arise. Ania says the best outcomes happen
when the professionals involved share their expertise and
work together toward the same goal.

“More than anything, I want REALTORS® to look great in
front of their clients,” says Ania. “They’re the ones who
earned that relationship and built the trust. Our job is to
support them with an outstanding experience throughout, but

Photos taken in a DJK Custom Homes
listing courtesy of Brett Mcintyre.




especially at the closing table. We want that final piece, that
last impression, to reflect just as well on the REALTOR® as
everything that came before it.”

Landtrust backs that personal approach with a business that
continues to grow even in the current flat market. For Ania,
the company culture of teamwork and willingness to adapt
made it a natural fit for the relationship-focused career she
had already built.

“I think success starts with being professional, doing the
right thing even when no one is watching, and earning
people’s trust over time,” says Ania. “Relationships are at the
heart of this business. Trust is what turns relationships into
long-term partnerships.”

“RELATIONSHIPS ARE AT THE
HEART OF THIS BUSINESS. TRUST
IS WHAT TURNS RELATIONSHIPS
INTO LONG-TERM PARTNERSHIPS.”

14 - November 2026

Ania values the professional relationships that have become
genuine friendships. “One of the things I never expected
when I entered this industry was how many genuine
friendships would come from it,” she says. “Real estate has a
way of bringing people together in meaningful ways.”

Looking ahead, Ania wants to keep strengthening Landtrust’s
relationships throughout the real estate community while
finding new ways to help REALTORS® succeed. For her,

the best title partnership starts well before closing and
contributes to business long after it.

“I want agents to see me as part of their team,” says Ania. “Let’s

figure out together how to better serve your clients, help you
win the next listing presentation, and make
every transaction as smooth as possible.”

To reach Ania and to learn more about the
services Landtrust Title Services provides its
clients, visit their website www.mylandtrust.com
or email ania.pulit@mylandtrust.com.

" FORPARTNERSHIPS

HAT POWER GROWTH
N

November brings a natural pause to reflect on the
relationships and trust that drive our industry
forward. In a dynamic real estate market, having a

When you partner with the Hoss Team, you can expect:

« Solid, upfront pre-approvals

« Clear, consistent weekly updates

- Experienced guidance through complex scenarios

« A streamlined, efficient loan process

« On-time closings that protect your deals and your name

dependable lending team beside you isn't just a
convenience—it's the cornerstone of a successful,
stress-free transaction.

At The Hoss Team, we are deeply grateful for the This November, align with a team that values your trust
realtors who trust us with their clients. As we enter the and elevates your business. Stay one step ahead with the
holiday season, our focus remains unchanged: Hoss Team.

delivering the speed, clarity, and flawless execution

required to bring every transaction across the finish

line with complete confidence.

Chris Hoss
Mortgage Loan Officer The

Producing Branch Manager for The Hoss Team E HDSS 'l‘eum

630-546-6150

CHoss@MutualMortgage.com

MutualMortgage.com/Loan-Officer/CHoss/ f
NMLS #933997

& Muruats Omana

Mutual of Omaha Mortgage, Inc., NMLS ID 1025894. 3131 Camino Del Rio N 1100, San Diego, CA 92108. Alabama Consumer Credit License 22123; Alaska Broker/Lender License AK1025894.
Arizona Mortgage Banker License 0926603; Arkansas Combination Mortgage Banker/Broker/Servicer License 109250; Licensed by the Department of Financial Protection & Innovation
under the California Residential Mortgage Lending Act, License 4131356; Colorado Mortgage Registration 1025894; Connecticut Mortgage Lender License ML-1025894; Delaware Lender
License 028515; District of Columbia Mortgage Dual Authority License MLB1025894; Florida Mortgage Lender Servicer License MLD1827; Georgia Mortgage Lender License/Registration
46648; Hawaii Mortgage Loan Originator Company License HI-1025894; Idaho Mortgage Broker/Lender License MBL-2081025894; lllinois Residential Mortgage Licensee MB.6761115;
Indiana-DFI Mortgage Lending License 43321; lowa Mortgage Banker License 2019-0119; Kansas Mortgage Company License MC.0025612; Kentucky Mortgage Company License
MC707287; Louisiana Residential Mortgage Lending License 1025894; Maine Supervised Lender License 1025894; Maryland Mortgage Lender License 21678; Massachusetts Mortgage
Broker and Lender License MC1025894; Michigan 1st Mortgage Broker/Lender/Servicer Registrant FR0022702; Minnesota Residential Mortgage Originator Exemption MN-OX-1025894;
Mississippi Mortgage Lender 1025894; Missouri Mortgage Company License 21-2472; Montana Mortgage Broker and Lender License 1025894; Nebraska Mortgage Banker License
1025894; Nevada Exempt Company Registration 4830. Licensed by the New Hampshire Banking Department, Mortgage Banker License 1025894MB; Licensed by the New Jersey Banking
and Insurance Department. New Jersey Residential Mortgage Lender License 1025894, New Mexico Mortgage Loan Company License 1025894, North Carolina Mortgage Lender License
L-186305; North Dakota Money Broker License MBI03387; Ohio Residential Mortgage Lending Act Certificate of Registration RM.804535.000; Oklahoma Mortgage Lender License
MLO12498; Oregon Mortgage Lending License ML- 5208; Pennsylvania Mortgage Lender License 72932; Rhode Island Lender License 20163229LL. Rhode Island Loan Broker License
20163230LB; South Carolina BFI Mortgage Lender/Servicer License MLS-1025894; South Dakota Mortgage Lender License ML.05253; Tennessee Mortgage License 190182; Texas Mortgage
Banker Registration 1025894; Utah Mortgage Entity License 8928021; Vermont Lender License 6891; Virginia Mortgage Broker and Lender License, NMLS ID #1025894
(www.nmisconsumeraccess.org); Washington Consumer Loan Company License CL-1025894; West Virginia Mortgage Lender ML-1025894; Wisconsin Mortgage Banker
License 1025894BA; Wyoming Mortgage Lender/Broker License 3488. Toll Free #: (877) 978-1922. Subject to Credit Approval. Rates subject to change without notice.
For licensing information, go to: www.nmlsconsumeraccess.org
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“’ MORTGAGE

Bill Pendley | Branch Manager

PendleyTeam@uhm.com
Mobile: (630) 330-5626

1475 East Woodfield Road | Suite 950
Schaumburg, IL 60173
NMLS 211969

- Tt
- ¥ _. L
W
@ Unian Home Mortgage Corp =
el
“

MNMLS 2229 | nmlsconsumeraccess.org

The most successful brands won't be 9 5 %
PROTECTION TO BE the loudest — they'll be the most

THANKFUL FOR impactful.

vé/vﬂwy /M,/ftmégﬁ/ {?&Z/oﬁ« ;H/M &ﬁfm{z &Hmz on, Today's buyers and sellers don't just want to see properties. They want to feel the lifestyle, understand the story,

» and connect with the people behind the brand. High-impact video transforms listings into experiences, agents 8 6 %

into brands, and transactions into narratives.

Cinematic visuals, authentic testimonials, and behind-the-scenes moments are outperforming traditional
marketing — because they create emotional resonance, not just awareness. A single well-crafted brand film can

influence perception for years.

BRAND FILMS PROPERTY TOURS AGENT PROFILES They did an amazing job with
their creative approach to
filming and photos. I have

ADVANCED e M ’ : - : L - already scheduled our next 3
- 3 ; rojects — I highly recommend
MOVING & STORAGE we. | : More protection. Less stress. Happier homeowners. s '
: i Visual Filmworks.
' 50% of claims completed in less than 48 hours!

TESTIMONIALS SOCIAL REELS

Realtors Love Us Because
Their Clients Do

v/ White-Glove Service for Your Clients

] Realtor Partner Perks Available

v/ Moving Discounts for Buyers & Sellers il

Call Kim to receive

$50 off ALL plans!

- Senior Sales Executive )
00 . . .

Call or Text: 847-975-6706 o, (O] Visual Filmworks visualfilmworks.com

AchosaHW.com

. Kimb@achosahw.com ACHOSA SCAM ME

LET'S MAKE YOUR CLIENTS' MOVE
THE EASIEST PART OF THEIR CLOSING.

Call Us: 630-790-2500 // Visit: ChicagoMoving.com

info@visualfilmworks.com
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COVER STORY

“Success, to us, is about impact
and legacy,” says REALTOR®
Eabad Haque of the Haque

BY LAUREN YOUNG Group. “It isn’t just about the next
PHOTOS BY KDE PHOTOGRAPHY

transaction; it’s about earning the
trust of the people you serve, staying
true to your values, and building
relationships that stand the test of time.”

Those values have guided the
Haque family for more than twenty-
five years. What began with just Moin
Haque has grown into a thriving
family business where father and son
now work side by side, blending their
experience with innovation while
staying grounded in the principles that

established the company’s reputation.

Today, Eabad is leading the

company, positioning

it for the future
and next

generation all while honoring and
maintaining the foundational values
and integrity Moin continuously
infused into the business.

As Moin’s son, Eabad was immersed
in real estate long before he
became a REALTOR®. He tagged
along to inspections, listened to
client conversations, and watched
his father serve clients with
humility and professionalism.

“Iinitially became a REALTOR®

to help my dad whenever he was
swamped with clients,” Eabad says.
“I was still working my corporate job
then, so I just helped with showings
after work and on weekends.”

It didn’t take long before Eabad’s
interest began to soar. “The more time



Moin and
Eabad with
their family.

I spent around the business, the more
Irealized how much opportunity there
was,” Eabad says. “I also saw the amount
of respect people had for my dad. That
was the moment I realized I wasn’t just
joining a real estate company: I was
joining a reputation my father had spent
more than two decades earning.”

Watching Eabad’s real estate career
unfold has been rewarding for Moin.
“Watching and walking alongside
Eabad as he has grown from a curious
kid tagging along on inspections to my
business partner has been one of the
most fulfilling journeys of my life,”
Moin shares. “Technical knowledge can
be taught, not so with understanding
people. Eabad’s ability to connect with
people has always come naturally.”

After graduating from the University
of Mlinois Urbana-Champaign with
degrees in economics and informatics,
Eabad pursued a career in healthcare
consulting. While successful, he
realized he wanted an entrepreneurial
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career that provided the opportunity
to make a lasting impact.

“My education gave me the framework
[for financial success]. Entrepreneurship
gave me perspective,” says Eabad. “Real
estate taught me empathy, resilience,
and the importance of relationships.”

While joining the family business
meant inheriting opportunity, Eabad
had to establish his own credibility.
“Even though my dad had built a solid
business, I had to earn every client,
every referral, and every opportunity
through hard work,” he shares.

Moin remembers the moment he
realized his son no longer needed
his guidance:

“Iwatched him handle a difficult
situation with complete composure

as he protected the client’s best
interests and maintained strong
relationships with everyone involved,”
Moin shares. “That was the moment

Irealized I wasn’t guiding him
anymore. He had become a peer.”

Soon after, the family and firm
faced an unexpected challenge:
Moin became seriously ill. Eabad
suddenly found himself leading the
company and having to ensure that
clients continued to receive the level
of service they’d come to expect.

“I went from being a buyer’s agent to
becoming the CEO overnight,” Eabad
says. “It was like being thrown into an
ocean without a life jacket.”

The situation forced a reevaluation of
their roles both during and after Moin’s
illness. The result? The Haque Group
not only survived but it has grown.
Today, Moin is back to full health and
doing what he loves, focusing primarily
on commercial real estate while Eabad
leads the luxury residential division.

“Our roles have evolved naturally
around our strengths,” Eabad says.

“Clients benefit from our specialized
expertise and the secure, reliable
continuity of working with one,
family-led team.”

That collaborative approach extends
throughout the Haque Group. The team
includes REALTORS® Taha Raziuddin,
Christine Medina, and Carlos Robles;
Broker and Sales Associate Elaine
Zannis; Operations Director Marianne
Rehman; and Marketing Director
Marilyn Brown. Together, they serve
clients across residential, commercial,
leasing, and investment real estate.

“Our team members each bring
different strengths,” Eabad says. “We’re
good at trusting one another and
leveraging each other’s expertise.”

As their business continues to grow,
both father and son are embracing
innovation yet never lose sight of
the personal service that has always
defined the company.

“Technology will power our processes,”
Moin says. “But integrity, trust, and
human connection will always guide
our relationships.”

For both men, family is at the center
of everything they do. Eabad says
he speaks for both of them when he
says, “My family is my why. Every
day I wake up and hustle to make

HAS GROWN
FROM A CURIOUS KID
TAGGING ALONG ON
INSPECTIONS TO MY
BUSINESS PARTNER HAS
BEEN ONE OF THE MOST
FULFILLING JOURNEYS
OF MY LIFE.” — MOIN

—_—

sure the Haque last name is spoken
about with honor and respect.”

“The biggest lessons I've learned

from my father are the value of hard
work, patience, and protecting your
reputation,” he continues. “Success isn’t
built overnight. It comes from showing
up consistently, treating people with
respect, and always keeping your word.”

Those values extend beyond real
estate. Whether through financial
support or volunteering their time,
the Haque family believes that serving
the community is just as important as
serving their clients.

Together, Moin and Eabad are focused
on building something that lasts:

“I hope the Haque Group becomes a
legacy—remembered as a firm built
by family, driven by innovation, and
respected for treating every client with
dignity and care,” Moin says.

Eabad speaks to that legacy and to the
present: “We want people to associate
the Haque name with integrity, hard
work, and genuine relationships,” he
says. “For us, real estate has never been
just about properties; it’s about helping
families build wealth, create stability,
and begin new chapters.”

get $5,000, if they qualify.

Jesse Byrer
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jesse.byrer@chase.com
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AGENT FEATURE

Andrea Quinones

In Her Own Style

“Looking back,
it is pretty
amazing to see
how a simple
connection
turned into

a team and
careers that

we have built
together,” says
REALTOR®
Andrea
Quinones about
her partnership
with REALTOR®
Stephanie
Pellegrino.

Andrea with her three boys.
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BY LAUREN YOUNG
PHOTOS BY STYLES MEDIA

Andrea’s relationship with Stephanie
began at a salon; Andrea was
Stephanie’s stylist.

“While I was doing her hair, we would
always talk about our kids, our lives, and
her career in real estate,” says Andrea.
“The more she shared with me about
the business, and the more I talked to
other friends in the industry, the more
interested I became and wanted to
learn. Stephanie encouraged me to take
a chance and get my real estate license,
and told me she would mentor me and
help me learn the business.”

Andrea earned her license in 2018, and
a year later, the two women formally
created the Pellegrino & Quinones Team
at Platinum Partners REALTORS®.
Andrea brought the skills she has
developed over her now, thirty-two-
year hairstyling career, particularly
listening closely, communicating well

with different personalities, and creating
relationships that last. Stephanie excels
at marketing and has an incredible eye
for detail.

“We respect each other’s strengths,
support one another, and work together
as a true team from beginning to end,”
says Andrea. “We are both extremely
hardworking and willing to work
whatever days or hours are necessary to
get the job done.”

Andrea grew up in Westchester, the
oldest of four, in a close-knit family. She
has always looked up to her parents who
emphasized hard work, respect, and
showing up for others. Those lessons
became especially important when
Andrea found herself having to raise
three very young children as a single
mom while balancing the challenges of
her career as a hair stylist.

“I quickly learned how to hustle,
multitask, and make things happen
because I had three little boys depending
on me,” she says. “It taught me to be
selfless, strong, independent, determined,
and willing to work as hard as necessary
to provide a good life for my family.”

Andrea and Stephanie’s complementary
skills and willingness to hustle are
supported by a friendship that allows
them to communicate openly. They
regularly bounce ideas off each other and
ask for each other’s opinion, and they
divide responsibilities according to what
each situation requires. This dynamic also
gives both of them something valuable in
an unpredictable business: someone very
dependable in their corner.

“Stephanie’s caring personality and
willingness to help others makes her not

.--Ir—-'-lc-_—-_mr*-_-‘m.... il

“A strongt
partnership allows
S, You to support
one another, grow
together, and I_(now_
that you never have
to navigate the
challenges of the
business alone.”




only a great business partner, but also
someone I truly value and trust,” says
Andrea. “Our clients know that no matter
what, with the two of us, someone is
always there to take care of them.”

Family is the motivation behind much
of Andrea’s work. Today, her oldest

son, Mateo, is nineteen, and her twins,
Christian and Julian, are fifteen. All three
sons are involved in sports, particularly
baseball, soccer, and boxing. Andrea
treasures dinners together, and shared
experiences from movies to traveling,
as well as family gatherings, carrying
forward the close family culture she
experienced growing up.

“My family is the most important part of
my life,” Andrea says. “No matter how
busy life gets, spending quality time
together and creating memories as a
family is very important to me.”

Andrea also shares the importance
of service with her sons. Through

Platinum Partners Realtors®, she
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supports Sharing Connections through
holiday donations and she volunteers
at their annual holiday event. Also,
Andrea and her twins have spent time
volunteering at Feed My Starving

Andrea and Stephanie Pellegrino.

Children and the St. Cletus Food
Pantry—opportunities that allow her to
give back while showing her sons the
value of helping others.

Looking ahead, Andrea and Stephanie
intend to keep growing the business
together while protecting the qualities
that have made their partnership
successful. They plan to continue
learning, expanding their client base,
and strengthening their reputation
while relying on the combination of
skills, personality, and perspective each
brings to the table. A relationship that
began between a hairstylist and her
client has grown into a friendship and
business partnership that they’ve built
to make both of them stronger.

“When forming a partnership, it’s
important you find someone you trust
and respect, to communicate openly,
learn from each other, and never be
afraid to ask questions,” Andrea says.

“A strong partnership allows you to
support one another, grow together, and
know that you never have to navigate
the challenges of the business alone.”

“I also love that we can laugh, have fun,
and enjoy ourselves while still working
hard and getting the job done,” she
adds. “Having a teammate who is also

a friend makes even the stressful days
more enjoyable.”

Grateful for the
partnership.

Focused on

what’'s next.

Thank you to the real estate

partners who trust us with thej.Eﬂ_-?_:

clients and their next chaper.
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DIMPI
MITTAL

Research Meets Relationships

BY LAUREN YOUNG
PHOTOS BY KDE PHOTOGRAPHY

“Commitment to my research and
digging deep to get the desired
results was always a part of my
education, and that came in very
handy when | got into real estate,”
says REALTOR® Dimpi Mittal.

Research may seem like an unusual
foundation for a real estate career,

but for Dimpi, curiosity and the desire
to understand how things work have
been constants in her life and work.
Originally from India, Dimpi obtained
a master’s in biomedical sciences
before beginning her career in medical
research. A move into corporate
communications followed, initially
“on a lark.” Discovering how much she
enjoyed connecting with people and
communicating complex ideas, she
stayed there for five years.

In 2000, Dimpi moved with her family

to the United States for of her husband’s
career. Because of her H-4 visa status,
Dimpi wasn’t allowed to work for three
years. Later, with two young children at
home, she began considering careers that
would allow her to work close to home. A
casual conversation with friends pointed
her toward real estate. Dimpi had always
been fascinated by how differently
homes are built in the US and how
regulated the industry is, so in February
2006, she earned her license.

“Initially it was to stay busy,” she says.
“I soon realized how tough it was and
that it needed full-time commitment.

It was also an opportunity to build my
own business.”

The former researcher dove in. She
studied neighborhoods, properties, and
market conditions while learning how
to guide people through highly personal
decisions. Today, nearly two decades
later, that detailed research and analysis
remains central to her approach.

“Staying ahead of the curve is
important to me,” Dimpi says. “I
continuously educate myself on the
changing landscape of real estate and
embrace new technology that can
better serve my clients.”

“Al is becoming an increasingly
important part of both our lives and
our businesses,” she adds. “I believe in
leveraging these tools thoughtfully to
provide better insights and make more
informed decisions that ultimately help
my clients.”

Persistence and resilience, two other
strong traits she developed in her
research days, have been essential in a
career that has included dramatically
different market cycles. Dimpi has
experienced days when a celebration
and a setback arrived only hours apart.

“Real estate is an emotional roller
coaster,” she says. “You celebrate

the wins, navigate the setbacks, and
somehow come back ready for the next
day. And no two days are the same.”

“Build your business around your
reputation, not your transactions,”

she advises. “Learn your market, keep
educating yourself, embrace change and
technology, and never stop improving.”

Dimpi’s consistency has produced
something much more enduring

than successful transactions: lasting
relationships. Many clients from her
early years have become like family,
returning to her not only for their next
home, but also for advice, guidance, and
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other important milestones. This now
close-knit community, which reflects
the genuine care and trust in her client
relationships, surrounds Dimpi and her
business. “They’re my ‘circle of trust’,”
she says.

“What I find most rewarding about real
estate is earning my clients’ trust and
becoming a part of their lives beyond
the transaction,” Dimpi says. “One of

the greatest compliments is when those
same clients come back to me years later
and trust me to help their children make
educated decisions about buying their
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first home or investing in real estate.
That lasting trust and connection is what
makes this career so meaningful to me.”

Dimpi takes that responsibility seriously.
She approaches clients’ decisions with
the same care she would bring to a
choice affecting her husband, Sunish, or
their sons, Tanveer (26) and Ranbir (23).

“I'm fiercely loyal to the people I

care about,” Dimpi says. “I believe in
showing up, standing by the people
who count on me, and being someone
they can truly rely on.”

“Ibelieve in giving my clients the
same advice I would give myself or my
own family,” she continues. “Honest,
thoughtful advice that puts their best
interests first, even when it may not be
the easiest answer.”

Her personal value of showing up for
others extends to her community, too,
but Dimpi prefers to keep those efforts
private. Family remains Dimpi’s anchor
away from work. With both sons now
living in New York City, she and Sunish
love exploring the Big Apple during
visits, discovering neighborhoods

and restaurants, and enjoying new
experiences together. She especially
loves having everyone around the table
at the holidays—Diwali, Thanksgiving,
Christmas, and New Year’s.

Looking ahead, Dimpi wants to not
only continue building a business

that evolves alongside her, but also a
lasting legacy. She remains dedicated
to continuously learning, researching,
adopting useful technology, and
refining the client experience she
provides. Her growth and dedication
over these twenty years is already
creating that legacy with relationships
strong enough to bring families back to
her years later and trust deep enough
to cross generations.

“To me, success is building trust that
lasts for generations,” Dimpi says. “It’s
creating a reputation where, when
someone reaches out to me, they know
they will be genuinely taken care of.”
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TOP 200 STANDINGS

First Name

Dawn
Tim
Bryan
Nicholas
Kim
Larysa
Maureen
Megan
William
Kris
Sabrina
Kelly
Lance
Daynae
Sarah
Nathan
Linda
Lina
Michael
Lori
Alice
Pat
Linda
Christine
Natalie
Elaine
Katherine
Renee
Brandon
Sarah
Chris
Lisa
Patty

Walter
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Teams and Individuals from January 1, 2026 to September 30, 2026

Last Name

McKenna
Schiller
Bomba
Solano
Preusch
Domino
Rooney
McCleary
White
Berger
Glover
Stetler
Kammes
Gaudio
Leonard
Stillwell
Feinstein
Shah
Thornton
Johanneson
Chin
Murray
Little
Wilczek
Weber
Pagels
Karvelas
Hughes
Blankenship
Swanson
Pequet
Byrne
Wardlow

Burrell

List #

33
75
32
10
30
21

39

36
28
51
92
35
31

23

27
36
28
46
45

35

23

List $

$86,013,000
$73,808,360
$38,825,499
$73,276,949
$29,938,301
$28,167,950
$33,270,036
$45,890,790
$36,035,000
$24,539,000
$24,519,235
$28,412,025
$28,448,612
$44,845,085
$19,283,100
$25,377,428
$29,794,000
$21,318,409
$14,952,000
$26,634,401
$24,421,475
$25,154,100
$32,259,928
$23,457,877
$18,960,437
$15,498,900
$15,040,000
$13,407,000
$14,637,000
$8,384,000
$14,246,000
$16,212,607
$12,111,316

$16,111,000

Sell #

29
49

43

35

21

38

21

33

23

33

50

25

21

Sell $

$68,284,000
$44,455,258
$57,410,402
$0
$38,882,590
$36,066,557
$30,640,150
$11,485,000
$18,660,400
$29,030,070
$23,397,400
$19,474,300
$18,376,538
$0
$24,434,200
$17,812,400
$12,168,000
$18,193,116
$24,373,495
$12,143,500
$12,122,000
$8,811,000
$0
$8,535,000
$11,013,413
$13,037,900
$13,237,400
$14,501,500
$12,663,000
$17,049,000
$11,083,650
$7,610,000
$11,014,992

$6,930,000

Total #

62
124
75
110
65
42
77
25
60
36
69
51
84
92
85
56
34
27
59
54
45
65
45
45
28

43

27

46

20
34

40

Total $

$154,297,000
$118,263,618
$96,235,901
$73,276,949
$68,820,891
$64,234,507
$63,910,186
$57,375,790
$54,695,400
$53,569,070
$47,916,635
$47,886,325
$46,825,150
$44,845,085
$43,717,300
$43,189,828
$41,962,000
$39,511,525
$39,325,495
$38,777,901
$36,543,475
$33,965,100
$32,259,928
$31,992,877
$29,973,850
$28,536,800
$28,277,400
$27,908,500
$27,300,000
$25,433,000
$25,329,650
$23,822,607
$23,126,308

$23,041,000

35

36

37

38

39

40

41

42

43

44

45

46

47

48

49

50

First Name

Mike
Stacey
Tom
Bridget
Kevin
Katie
Jennifer
Tracy
Daniel
Jan
Matt
Joanna
Julie
Holley
Moin

Kathryn

Last Name

Berg
Harvey
Fosnot
Salela
Layton
Minott
Newsom
Anderson
Firks
Morel
Laricy
Matthies
Sutton
Kedzior
Haque

Pinto

List #

List $

$14,984,100
$8,282,250
$16,041,800
$12,895,200
$10,313,400
$17,401,500
$6,222,500
$9,564,000
$13,259,505
$12,634,294
$3,575,000
$10,577,000
$7,255,000
$8,545,500
$2,614,570

$9,885,500

Sell #

Sell $

$7,570,955
$13,418,400
$5,342,500
$8,445,000
$10,847,501
$3,740,000
$14,790,250
$10,985,273
$6,497,900
$6,740,000
$15,530,500
$8,528,000
$11,654,000
$10,357,500
$16,158,193

$8,725,000

Total #

47
23
47
19
17
17
21
17
29
19
25
16

13

16

23

Total $

$22,555,055
$21,700,650
$21,384,300
$21,340,200
$21,160,901
$21141,500
$21,012,750
$20,549,273
$19,757,405
$19,374,294
$19,105,500
$19,105,000
$18,909,000
$18,903,000
$18,772,763

$18,610,500

Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
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YOUR CLIENTS.
OUR TOP PRIORI

When you refer a client to The Kriticos Group,
they're treated like family and guided from contract
to closing with speed, communication, and certainty.
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We had a great experience with Isa, Alex, and the rest
of the Ranjha Group team! We appreciate how
professional the team is, specifically, the speed and
clarity of the communication. We highly recommend

- working with them!
g -Rolando H
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2026 to September 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
51 Ginny Leamy 15 $6,750,000 21 $11,829,900 36 $18,579,900 85 Ginny Stewart 3 $6,264,250 5 $6,370,000 8 $12,634,250
52 Ryan Cherney 37 $18,368,695 0 $0 37 $18,368,695 86 Brian Solner 2 $5,400,000 5 $7,230,000 7 $12,630,000
53 Courtney Stach 1 $14,353,500 4 $3,942,326 15 $18,295,826 87 Litsa Lekatsos 9 $7,387,600 9 $5,113,000 18 $12,500,600
54 Grigory Pekarsky 8 $4,055,000 25 $13,928,500 33 $17,983,500 88 Troy Cooper 1 $9,554,113 3 $2,842,613 14 $12,396,726
55 Cindy Banks 26 $11,361,400 15 $6,422,194 41 $17,783,594 89 Trevor Pauling 6 $8,669,835 5 $3,721,000 n $12,390,835
56 Penny O'Brien 18 $15,113,500 3 $2,592,000 21 $17,705,500 90 Vipin Gulati 8 $4,522,002 14 $7,773,000 22 $12,295,002
57 Virginia Jackson 18 $13,982,000 6 $3,686,000 24 $17,668,000 91 Paul Baker 21 $9,913,500 7 $2,381,500 28 $12,295,000
58 Jackie Angiello 14 $8,071,400 15 $9,425,000 29 $17,496,400 92 Cindy Purdom 14 $7,817,450 9 $4,403,000 23 $12,220,450
59 Margaret Smego 7 $8,336,250 7 $8,720,000 14 $17,056,250 93 Holly Pickens 8 $5,552,500 10 $6,417,000 18 $11,969,500
60 Joseph Champagne 18 $11,018,500 8 $5,368,559 26 $16,387,059 94 David Gust 13 $6,327,200 10 $5,566,000 23 $11,893,200
61 Shelley Brzozowski 9 $10,601,000 4 $5,620,500 13 $16,221,500 95 Craig Doherty 13 $6,893,700 10 $4,741,500 23 $11,635,200
62 Julie Schwager 1" $11,913,500 6 $3,940,000 17 $15,853,500 96 Wendy Pawlak 9 $5,505,000 12 $6,001,500 21 $11,506,500
63 Jeffrey Proctor 6 $7,872,500 9 $7,969,900 15 $15,842,400 97 Laura McGreal 7 $5,491,750 8 $5,929,500 15 $11,421,250
64 Melanie Young 13 $8,315,500 13 $7,412,999 26 $15,728,499 98 Tracy Tran n $4,499,000 13 $6,877,890 24 $11,376,890
65 Keith McMahon " $7,350,000 12 $8,313,000 23 $15,663,000 99 Meredith Lannert 9 $5,873,604 8 $5,446,000 17 $11,319,604
66 Susan Hoerster 12 $10,149,000 10 $5,338,500 22 $15,487,500 100 Christopher Grano 7 $4,595,000 n $6,627,000 18 $11,222,000
67 Lynda Wehrli 10 $7,361,200 8 $7,950,575 18 $15,311,775
68 Maureen McCarthy 7 $9,781,000 5 $5,460,000 12 $15,241,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
69 Oriana Van Someren 7 $11,987,350 2 $3,037,500 9 $15,024,850 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
70 Jack Brennan 7 $8,260,000 6 $6,658,500 13 $14,918,500
71 Kimberly Brown-Lewis 18 $7,519,900 17 $7,239,075 35 $14,758,975
72 Justin Greenberg 13 $5,852,100 17 $8,755,755 30 $14,607,855
73 Courtney Monaco 10 $6,318,500 10 $7,935,467 20 $14,253,967 I\‘ NIKO_LAW LLC
74 Eric Logan 16 $9,376,301 7 $4,867,500 23 $14,243,801
75 Kim Moustis 16 $8,777324 10 $5,257,000 26 $14,034,324
76 Susan Cook 6 $6,983,000 3 $7,049,000 9 $14,032,000
77 Adam Stary 13 $5,248,900 22 $8,749/150 35 $13,998,050 Let Us Assist With All Your Real Estate

, Legal Needs & Questions!
78 Julie Roback 15 $7,418,626 1" $6,504,500 26 $13,923,126
79 Sairavi Suribhotla 13 $8,469,500 9 $5,324,996 22 $13,794,496
80 Joseph Cirafici 16 $6,813,000 14 $6,862,000 30 $13,675,000
81 Jennifer laccino 1 $7,661,000 1 $6,007,500 22 $13,668,500
Attorney at Law | Niko Law LLC
82 Margaret Giffin 12 $7,514,500 9 $5,365,900 21 $12,880,400 .
7808 W. College Dr., STE 4SW | Palos Heights, IL 60463

83 Kimberly Heller 16 $8,283,400 7 $4,550,100 23 $12,833,500 708-966-9388
84  Matthew Kombrink 14 $6,413,000 13 $6,372,400 27 $12,785,400 info@niko-law.com
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,. Leverage our team of Experienced Attorneys
Anselmo &  toDeliver Legal Services to Your Clients

WOJCICKI, LLP

Residential & Commercial Real Estate Contract Law.
Serving Buyers, Sellers, Investors, Developers Across lllinois

www.AnselmoLLP.com

MIKE ANSELMO VICTORIA LUPINEK MEMED NURCESKI

Partner & CEO Attorney Attorney
630-359-8560 x225 630-359-8560 x215 630-359-8560 x230
Legal@AnselmoLLP.com Victoria@AnselmoLLP.com Memed@AnselmoLLP.com

Locations - Schaumburg, Oakbrook Terrace, and coming soon... Lisle

i

HOME GLO

Spaces
that speak 101

themselves®

From educational events to our Charity Goff Quting, we're bringing real
estate professionals together to learn, connect, and make a difference
Let's grow together. Connect with me: @loanswithpinelopi

VACANT STAGING

Pinelopi Georgakopoulos

SR. Martgage Consultant
pinelopi@anmtg.com
B47.204.9027

ANmtg.com

L.et's make vour (6
next listing glow @

PARTNERS IN YOUR GROWTH.
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Pest-Free PeacelofiMind!

Don't let fall invaders like stink bugs, Asian
beetles, or boxelder bugs move in this season.
We protect homes and businesses with trusted,
family-safe solutions.

We are alocal resource for your team and clients.

Book a free Lunch & Learn!
We'll equip you with essential pest knowledge to
protect deals and add value to your service.

» Termite Pl:otection

< Rodent Control & Prevention ‘ )
- Investor & Property Management Expertise '
+ 165+ Years of Integrity & Excellence ™

ik o

RosePestControl.com

nnnnn

800-GOT-PESTS? 2

PEST SOLUTIONS

on’'t Sweat The Clutter
We'll take care of it!

FREE ESTIMATES e« ECO-FRIENDLY
COMMUNITY CONNECTED e« RESPECTFUL
ON-TIME <« LICENSED & INSURED

American Owned « Veteran Operated

Ray Hill, Owner « 844-GET-JDOG e« JDogJunkRemoval.com
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2026 to September 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
101 Brandon Loncar 8 $9,968,588 2 $1,222,650 10 $11191,238 135 Linda Conforti 4 $4,417,000 7 $4,951,750 " $9,368,750
102 Hui Li 9 $4,707,000 9 $6,473,990 18 $11,180,990 136 Paul Mancini 5 $8,397,000 1 $951,250 6 $9,348,250
103 Steven Powers 1 $4,000,000 1 $7150,000 2 $11,150,000 137 Eric Andersen 6 $1,877,500 16 $7,470,600 22 $9,348,100
104 Denis Horgan 9 $4,778,000 10 $6,300,000 19 $11,078,000 138 Erik Sachs 6 $5,356,000 4 $3,950,000 10 $9,306,000
105 Patrick Roach 9 $3,794,500 12 $7,099,800 21 $10,894,300 139 Ann Pancotto 5 $6,463,900 3 $2,800,752 8 $9,264,652
106 Kimberly Wirtz 15 $5,451,900 3 $5,350,000 18 $10,801,900 140 Caitlin McLain 8 $3,487,000 12 $5,755,000 20 $9,242,000
107 Maria Verbena 7 $8,353,700 5 $2,313,000 12 $10,666,700 1441 Charles McCann 10 $5,382,000 6 $3,741,000 16 $9,123,000
108  Natasha Miller n $9,095,500 2 $1,505,000 13 $10,600,500 142 Elias Masud 4 $3,695,000 7 $5,346,000 n $9,041,000
109  Angela Testa-Kerivan 10 $6,474,000 6 $4,094,000 16 $10,568,000 143 Catherine Bier 4 $2,671,000 1 $6,325,600 15 $8,996,600
110 Chase Michels 3 $3,002,000 6 $7,452,000 9 $10,454,000 144 Carl Cho 7 $3,761,000 12 $5,231,000 19 $8,992,000
m Misael Chacon 16 $10,352,000 0 $0 16 $10,352,000 145 Anne Madden 4 $3,990,000 4 $4,975,000 8 $8,965,000
12 Jeff Salhani 2 $1,795,000 8 $8,505,500 10 $10,300,500 146 John Garry n $4,744,000 6 $4,206,890 17 $8,950,890
13 Cory Tanzer 4 $1,491,425 16 $8,742,990 20 $10,234,415 147 Lisa Read 4 $6,575,000 3 $2,374,000 7 $8,949,000
n4 William Squires 2 $1,900,000 1 $8,300,000 3 $10,200,000 148 Sandy Hunter 4 $5,520,000 4 $3,407,500 8 $8,927,500
15 Melanie Everett 0 $0 9 $10,168,547 9 $10,168,547 149 Agnes Czaja 4 $5,710,000 4 $3,215,000 8 $8,925,000
16 Luljeta Bajraktari 4 $6,775,000 3 $3,330,000 7 $10,105,000 150 Tricia Hart 6 $5,709,000 4 $3,144,000 10 $8,853,000
n7 Jill Clark 7 $6,098,800 3 $3,990,000 10 $10,088,800
18 Mary Wilson 6 $3,327,000 5 $6,746,000 1 $10,073,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,
or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
19 Jeanne Jordan 8 $4,395,000 9 $5,661,635 17 $10,056,635 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.
DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

120 Beth Lindner 12 $6,808,500 6 $3,191,380 18 $9,999,880
121 Diana Hardek 7 $4,903,013 9 $5,009,500 16 $9,912,513
122 Bernard Cobb 12 $6,578,501 7 $3,283,100 19 $9,861,601
s mewwo s s A STRONGER PARTNER FOR EVERY CLOSING.
124 Katerina Pavlova 4 $826,000 20 $8,996,525 24 $9,822,525
125  Maureen Flavin 6 $2,367,000 13 $7,370,990 19 $9,737,990 .

i ®
126 Melissa Montanye 7 $7,782,385 1 $1,900,000 8 $9,682,385 THE TEAM THE =y
127 John Barry 6 $7175,560 2 $2,506,800 8 $9,682,360 —

“GUIDANCE - TRUST » KNOWLEDGE"

128 Cindy McKay 5 $6,236,500 5 $3,440,500 10 $9,677,000
129 Sophia Su 6 $5,012,425 5 $4,650,000 n $9,662,425

_ , _ VITO ROPPO NICK FERRANTE
130 Juliet Mills-Holubowicz 6 $7174,000 3 $2,440,500 ° $9,614,500 - The Roppo Team | NMLS# 543270 The Ferrante Team | NMLS# 1110570

. B ing Partnership Branch Man P ing Partnership Branch Man.
131 van Santos 31 $9.605.800 0 $0 31 $9.605.800 roducing Partnership Branch Manager roducing Partnership Branch Manager
132 William Finfrock 6 $4,577,500 6 $4,933,815 12 $9,511,315 (630) 327-8553 Cell (630) 465-2656 Cell
(312) 741-8695 Office (312) 383-6311 Office |

133 Jessica Garry 13 $5,416,800 10 $4,027,000 23 $9,443,800 Vito.Roppo@rate.com Nick.Ferrante@rate.com |
134 Simran Dua 6 $3,616,000 10 $5754,325 16 $9,370,325 Operating as Guaranteed Rate, Inc. in New York.

Guaranteed Rate, Inc. D/B/A Rate; NMLS #2611 For licensing information visit nmlsconsumeraccess.org. Applicant subject to credit and underwriting approval. Restrictions apply.
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When you need Custom Framing...

See us first to make it last.

HUNDREDS of MATS
THOUSANDS of FRAMES

100% Archival Quality

F_ri::nd]ﬁ_;, knowledgeable,
helpful and experienced Framers

Artwork, Photos, Memorabilia & More...

32 S. Stolp Ave. Aurora, IL 60506
L 331.212.5962  wallstalk@ilwct.com

EisE
‘ | T www.wallstalkframing.com &

Custom Framing & (.--llll:qr

Is Your @HU@Q He r"

From holiday gatherings to cooler
weather, help your clients head into
the season with confidence. Our
thorough inspections can identify
potential concerns before they
become bigger problems.

W@HU@?@%R@@ T3

@ HOME INSPECTIONS
> RADON TESTING

@ SEWER SCOPE

% INSPECTIONS

@ SOLAR INSPECTIONS

« 7-day scheduling

* Report within

24 hours : Call, TEXT or email us

* Trusted by Chicagoland
agents since 1989

INSPECTION SERVICES

inspections available <
SINCE 1989

to learn more!
800-821-1820

Scan to Book Instantly

- Commercial '5\“,//‘ ‘@ Request@BrickKicker.com

sk

g
T
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photography inc
L

1 630.244.9959

Photography ¢ Videography ¢ Aerial
www.kdephotography.com

630.972.1000 « WWW.BOERMAN.COM + 414.551.9100

THERE'S A LOT
TO BE
AFTER 100 YE

For every family who
opened their door to us..

For every Realtor who
trusted us with a client... | H '

For every community
that welcomed us...

M;ﬁw

20.8TE.180
e

ORA

100 YEARS OF MOVING PEOPLE FORWARD

Donna Craft Cain PC

EXCELLENCE IN EVERY CLOSING

Helping you and
your clients navigate
contracts, closings,
and title issues with
clarity and confidence.

- Residential &
Commercial
Expertise

. Clear Guidance
for Clients

+ Support from

Offer to Closing

DONNA CRAFT CAIN, P.C.

DonnaCraftCain.com - 630.941.8650
3 EAST PARK BOULEVARD - VILLA PARK, IL
Donna@DonnaCraftCain.com
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TOP 200 STANDINGS

Teams and Individuals from January 1, 2026 to September 30, 2026

# First Name Last Name List # List $ Sell # Sell $ Total # Total $ # First Name Last Name List # List $ Sell # Sell $ Total # Total $
151 Rutul Parekh 9 $2,631,400 17 $6,131,480 26 $8,762,880 185 Marianne Kearney 8 $4,610,000 5 $2,936,900 13 $7,546,900
152 Tracy Driscoll 10 $6,223,000 5 $2,525,000 15 $8,748,000 186 Kathryn Swanstrom 5 $3,746,000 5 $3,765,000 10 $7,511,000
153 Jennifer Drohan 14 $7,650,500 3 $1,089,000 17 $8,739,500 187 Debra Stenke-Lendino 6 $4,512,000 5 $2,985,000 n $7,497,000
154 Beth Gorz 10 $6,628,000 4 $2,107,000 14 $8,735,000 188 Christopher Prokopiak 6 $1,923,000 " $5,557100 17 $7,480,100
155 Zilola Chulieva 1 $1,200,000 12 $7,355,228 13 $8,555,228 189 Tom Makinney 6 $5,590,500 3 $1,885,900 9 $7,476,400
156 Cynthia Windeler 7 $3,810,000 10 $4,722,760 17 $8,532,760 190 Patricia LaDeur 9 $3,793,700 8 $3,670,400 17 $7,464,100
157 Amy Duong 4 $2,884,700 3 $5,616,375 12 $8,501,075 191 William Anderson 10 $5,983,900 3 $1,475,000 13 $7,458,900
158  Bridget Carroll 7 $3,903,655 8 $4,568,000 15 $8,471,655 192 Blake Morgan 1 $350,000 14 $7.096,500 15 $7,446,500
159  Conor Scanlon 4 $7,060,000 1 $1,380,000 5 $8,440,000 193 Cathy Balice 3 $3,060,000 4 $4,365,000 7 $7.425,000
160  Carol Gavalick 10 $7,048,500 3 $1,355,000 13 $8,403,500 194 Kristen Jungles 9 $6,553,000 2 $865,000 1 $7,418,000
161 Jennifer Whitney 6 $3,913,000 8 $4,467,500 14 $8,380,500 195 Karen Lippoldt 12 $5,858,000 3 $1,550,000 15 $7,408,000
162 Sharad Choudhary 2 $835,000 20 $7,511,019 22 $8,346,019 196  Tina Marie Mateja 3 $2,120,000 6 $5,273,500 9 $7,393,500
163 Jennifer Vande Lune 2 $5,599,000 3 $2,746,500 5 $8,345,500 197 Lisa Wolf 9 $4,458,500 7 $2,906,027 16 $7,364,527
164 Alexandre Stoykov 4 $5,247,850 4 $3,000,000 8 $8,247,850 198 Alison Song 3 $1,743,001 10 $5,615,900 13 $7,358,901
165 Neveen Michael 3 $1,770,000 6 $6,469,890 9 $8,239,890 199 Betsy Stavropoulos 4 $3,175,000 5 $4,175,000 9 $7,350,000
166 Anna Fiascone 2 $4,580,000 1 $3,500,000 3 $8,080,000 200 Debbie Obradovich 7 $4,690,683 4 $2,643,500 n $7,334,183
167 Maureen Burk 2 $2,618,000 4 $5,295,000 6 $7,913,000
168 Mary Beth Ryan 5 $3,547,000 5 $4,365,000 10 $7,912,000 Disclaimer: Information is pulled directly from MRED, LLC and reflects production within DuPage County. New construction, commercial transactions,

or numbers not reported to MRED within the date range listed are not included. Some teams may report each agent individually, while others may take
169 Chris Lukins 6 $4,976,500 4 $2,915,000 10 $7,891,500 credit for the entire team. Data is filtered through Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume.

DuPage Real Producers and Mainstreet REALTORS® do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.
170 Michael LaFido 8 $5,821,500 2 $2,060,000 10 $7,881,500
7 Nancy Sliwa 10 $5,236,000 7 $2,608,890 17 $7,844,890
172 Terri Christian 7 $7,296,000 1 $485,000 8 $7,781,000

E[IHMI“T EAFII]

173 Michael Muisenga 5 $5,874,527 3 $1,881,000 8 $7,755,527
174 Tom Muisenga 5 $2,870,000 5 $4,844,000 10 $7,714,000
175  Briana Murray 2 $4,299,000 2 $3,384,294 4 $7683,294
176 Matt Pittman 10 $4,196,714 9 $3,471,000 19 $7,667.714
177 Craig Sebert 6 $2,663,000 9 $4,989,000 15 $7,652,000
178 Becky Chase VanderVeen 10 $6,261,000 3 $1,387,000 13 $7,648,000
179 Kari Wilson 4 $2,063,000 n $5,567,900 15 $7,630,900
180 Larry Reedy 9 $6,359,000 3 $1,264,800 12 $7,623,800
181 Kate Newey 2 $1,709,000 8 $5,864,075 10 $7,573,075
182 Sue Pearce 10 $4,023,000 9 $3,549,231 19 $7,572,231 -
183 Jason Nash 6 $5,037,914 3 $2,530,914 9 $7,568,828 I CI:AM PIDN .
184 Sang Han 1 $775,000 8 $6,776,250 9 $7,551,250
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Give your clients’ kitchens a fresh, market-ready look
with our Kitchen Makeover Special.

Realtors earn a commission.
Your clients receive an exclusive discount.

S ELE C T LET'S GET THEIR HOME MARKET-READY.
847.260.5940 | selectsurfaces.net
SURFACES |
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

SEND CLIENTS OUR WAY.
GET REWARDED.

JOB REFERRAL I

. FOR EVERY SUCCESSFUL (| j:B

Refer your clients Referral must CREDITS CAN ACCUMULATE
Use up to $500 to Rolling Suds result in a UP To $soo
in credits and earn a $100 completed job
toward power credit every time to qualify. Leads ;
washing your your referral and inquiries R .

owh property. results in a alone are not
completed job. eligible.

\

CLEAN HOMES. HAPPY CLIENTS. REWARDED AGENTS. 630-448-7014




