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TRUE NORTH

Home Loans

TOP PRDDUCERS CHDOSE A 1% MORTGAGE ORIGINATOR!
Offering your clients a home loan to fit their needs.

FHA * VA * Conventional + Jumbo = USDA = Down Payment Assistance = Reverse Mortgages * Renovation Loans

You’ve built
your reputation on

100% Money Back

t t Guarantee
kag If your client isn't satisfied —

we don't get paid.
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WE HELP YOU PROTECT IT

Premium inspections, Advanced tools.

[=]

| Sgcn ; ; : ; .
E| & T—i,,EI \5 . (=] : ixcepthor;_al f:hr:.nt exp:l;erlegce. SEI‘VII‘IQ the
’i @ ,-:[**-1 | o - N extention or your orand. clnc!nnatl
i B area since 1998.
EI%%% D MORE THAN INSPECTIONS
_:'_ T’“,‘l ERANKED —r— :: LIEL Tor I_-“.’_::;-'_?r A :—u ent S The Capuanﬂ Team
= > « Reduce fallout cincinnati@pillartopost.com
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STEVE ELLIS BO KEARNEY Earn referrals

» Elevate your brand

Senior Mortgage Banker, NMLS: 55174 Originating Branch Manager, NMLS: 296795
C: (513) 903-7043 (513) 404-6948
Q: (513} 747-8357 Bo.Kearney@TrueNorthHomelLoans.com
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WHY PARTNER WITH
GVC MORTGAGE EXPERT ADVISORS?

Deal Rescue Specialist

Burnet Campus

24/7 Underwriting Hotline

Fully Underwritten KE LS EY DENMAN

Pre-Approvals Sales VP/Senior Loan Officer, NMLS# 1804896

937.694.3159
kdenman@gvcmortgage.com
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Redl Estate Transaction Coordination
and Administrative Services
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TURN EVERY SHOWING
INTO AN EXPERIENCE

Visit one of our experience centers for the latest in Smart
Home Lighting, Blinds, TV's, Hi-Fi Audio, Golf Simulators,
QOutdoor Entertainment, Home Theaters, and more.

Cincinnati Dayton
10800 Montgomery Rd. 5749 Far Hills Ave.
513-563-0444 937-293-6200

If you are interested in nominating people for certain stories, please email us at: patrick.braddick@n2co.com HansonAV,com
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

CATERING

Jersey Mike’s

Wyatt Moore

(513) 510-4282
www.jerseymikes.com

HOME AUDIO / VIDEO
Hanson Audio Video
(513) 563-0444

HOME BUILDER

Home Builders Association
of Greater Cincinnati

(513) 851-6300

HOME INSPECTION

Pillar to Post Home Inspectors-
The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

HOME STAGING & DESIGN
Intertwine Design

(513) 886-7653
www.intertwinedesignco.com

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

INSURANCE
Firehouse Insurance
(513) 526-9853
Firehouseins.com

Kyler-Moore Insurance Agency
(513) 315-7845
www.kyler-mooreinsuranceblueash.com/

MORTGAGE LENDER
100 Doors Lending Team
Max Snyder

(937) 409-9364
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3rd Street Financial
(513) 769-41M1

A-Z Lending
Dante Zompetti
(937) 522-5419
a-zlending.com

CrossCountry Mortgage
(513) 476-4575

GVC Mortgage
Cody Coomer
(513) 479-4630

JPMorgan Chase Bank NA
(614) 422-4638

Paramount Residential Mortgage Group
Jeremy Pope
(513) 432-6971

Rate

Ron Erdmann Jr.

(513) 609-4484
www.rate.com/ronerdmann

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Ruoff Mortgage
Shannon Ryan
(937) 608-4181

Rural 1st
Roger Hauke
(513) 322-2786

True North Home Loans
Bo Kearney

(513) 404-6948
truenorthhomeloans.com

MOVING / PACKING
Big Blue Moving
(859) 608-2583

MOVING / STORAGE
Black Tie Moving
(614) 347-9007

REAL ESTATE LAW

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

TITLE COMPANY

American Homeland Title Agency
(513) 863-9100
www.americanhomelandtitle.com

Bluegrass Land Title
(859) 488-7304 x1604
www.bluegrasslandtitle.com

TRANSACTION COORDINATOR
Agents Plus 1

Maria Carmosino

(513) 482-0465
agentsplusl.com/

VIDEOGRAPHY/PHOTOGRAPHY
Next Door Photos

Daniel Ziegler

(513) 297-3328

YARD SIGN INSTALLATION
Pink Posts Installation
(859) 395-8188
pinkposts.com/

MAX SNYDER

Branch Manager/Loan Officer | NMLS # 2217562

INDIANA REACH.

Your business doesn’'t
stop at the river.

Closing with confidence in Kentucky,
Indiana, Ohio, + West Virginia.

ebluegrasslandtitle | 859.488.7304

C 937.409.9364
E MaxSnyder@rwmloans.com
W MaxS.rwmloans.com

INSTALLATIONS

100 DOORS
mllll.,._'m

. Mortgage Management

PINK POSTS

NMLSE 70445 | DRENM ON74642 @

SAVE TIME,
SAVE TRIPS,

SELL MORE WITH PINK POSTS INSTALLATION

We store your signs,
riders, lockboxes, and
brochure boxes. When
you have a new listing, you
simply place the order and
we take care of the rest!
NEXT DAY INSTALL!
Realtor Owned Company
pinkposts.com

859-395-8188
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YOUR KEY TO LOCAL REAL ESTATE SUCCESS

Have an Idea?

Meet

The
Team

YONAS & PHILLABAUM

Want to pitch,
nominate or
share a really cool
story with our
readers? Scan the
QR code below
to share with

our Publisher.

Patrick Braddick Kristen McDowell Beth McCabe
Publisher Ad Strategist Senior Writer

fiminal Defense * Estate Planning °. Family Law
Probate Law °* Real Estate Law

JOHN YONAS, JASON PHILLABAUM,

Member Attorney and Owner Managing Member Attorney

Krista Silz Brenna Smith
Photographer Photographer

d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the

statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the )
assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2. o o tto r n eys . C o I I I

W DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company

Offering
Includes:

Drone Footage
Agent on Camera

TRENDY VIDEO

For more than 42 years Ruoff Mortgage has helped make the
P a reality. Whether you are looking to move
or refinance, we will help you every step of the way with confidence.

With an average clear to close of just C 5, we make the homebuying process quick
and stress-free, so you can focus on the thlngs that matter most—spending quality time with
your friends, family and community. Contact us today to get started.

\ /\ § Shannon Ryan Sheri Watkins
// VP, Branch Manager " AJ Hodge T Senior Loan Officer
NMLS: 1166950 | Senior Loan Officer . NMLS: 279665
OH: MLO.044002.000 NMLS: 1045145 ‘3 OH: MLO.025193.002
Ru Off ’ KY: MC700401 . OH: MLO.042794.000 v KY: MC72811
937.608.4181 k. 513.907.2374 513.265.8666 \
MORTGAGE shannon.ryan@ruoff.com aj.hodge@ruoff.com sheri.watkins@ruoff.com . > ROO 0 » | I ; 5
U - DU C

PROITO OC DDA

@ The average Clear to Close time is dependent on loan type, proper documentation, and other qualifying factors. Loan decision is subject to satisfactory appraisal, title review, and no change to financial condition. This is not an offer for extension of credit or a commitment to lend. Some
restrictions may apply. Ruoff Mortgage NMLS #141868. Equal Housing Lender. Ruoff Mortgage Company, Inc. d/b/a Ruoff Mortgage is an Indiana corporation. For complete licensing information visit: http:/iwww.nmisconsumeraccess.org/EntityDetails.aspxCOMPANY/141868 10012026
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COVER STORY

It only takes one person
to make a difference.

Clncmnotl

such individual. With her

heart of compassion and

empathy for others, she

gives back to those who
A N

need it most: children

who are in need of help.

Burnet Campus

e
EATON

MAKING MIRACLES HAPPEN, ONE HOME AT A TIME

WRITTEN BY ELIZABETH MCCABE
PHOTO CREDIT: KRISTA SILZ OF CINCY PHOTO



As Ohio’s #1 Children’s
Miracle Network RE/MAX
agent, Donna has made
an incredible impact since
she started selling homes
with RE/MAX in 2015.

She explains, “With every
home sold, a donation is
made to the Children’s
Miracle Network.” She
also appreciates the fact
that she supports the local
community at Cincinnati
Children’s Hospital at the
Cincinnati campus and the
Liberty campus.

“That’s a lot of my why,”
she says. Her children and
grandchildren also went to
Children’s Hospital. For her
niece, it was a life-changing
moment going to Children’s
Hospital after she almost
died. “Children’s saved her
life,” comments Donna.

Her clients have also been
touched by Children’s,
including one who has
Cystic Fibrosis. “He’s doing
fabulous now and has a
family,” smiles Donna.
Another client, who has
Cerebral Palsy, is also

12 - November 2026

benefiting from Children’s
Hospital. An agent in her
office also has a child with
Dravet Syndrome, and he has
also spent numerous days as
a patient in Children’s.

Hearing people’s stories is
priceless. Every dollar makes
a difference.

“Ambassadors come to our
meetings and conferences,”
explains Donna. “Hearing
their stories is just
amazing. We’re changing
lives with donations.”

New Construction to
Selling Homes

Prior to entering the real
estate scene in 2003, Donna
worked in new construction
for a builder.

“That’s what got me into
being a real estate agent,”
says Donna. She enjoys the
flexibility of having her own
business platform.

Donna really started her
career in Cincinnati, working
as an assistant to a top
producer and soaking up

A cincinnati

everything she could learn.

At the time, however, she
was living in the Dayton

area and raising teenagers.

She realized she needed to
be closer to home, so she
transferred her business
to the Dayton market and

began building from there.

Originally from West
Alexandria in Preble
County, Donna eventually
found herself positioned
between two markets. In
2009, she moved closer to
Cincinnati, allowing her

*» Cincinnati
uchudren’s

W

‘Children’s

to work both the Dayton
and Cincinnati areas.

Over the years, she built
her business the old-
fashioned way: postcards,
phone calls, conversations
and relationships.

“You have to overcome the
fear of the no,” she says.
“Don’t take it personally,
which is hard to do.” That’s
especially true for Donna,
who describes herself as an
introvert. Her success didn’t
happen overnight. It was
built one relationship, one
referral and one transaction
at a time.

“Im strong on building
relationships and
communicating,” she says.
“Doing what I say I'm going
to do.”

That consistency has paid off.
Donna is a RE/MAX Hall of
Fame recipient, a prestigious
honor recognizing her
accomplishments.

Behind the Closing Table
Real estate may look like
fun from the outside, but
Donna knows there is often
much more happening
behind the scenes. Agents
become invested in their

clients, transactions and
outcomes. When something
doesn’t go as planned, it
can become personal.

“We take this job so
seriously,” Donna says. “You
lose sleep over it.”

While agents may make

the profession look easy,
clients rarely see everything
required to reach closing.
“You don’t know what it took
to get to that closing table.”

Today, Donna is also a Manag-
ing Vice President, overseeing
approximately 30 agents.

She loves helping them work
through problems, resolve
difficult situations and grow
their businesses.

“It’s exciting to watch them
grow,” she says, especially
when they can build
something together.

Her desire to help people
isn’t limited to real estate.
Long before her current role,
Donna volunteered with
youth sports organizations
and served on a board.
Those experiences helped
reinforce something

that would later become
foundational to her business:
relationships matter.

Meet “Glammy”
Away from real estate,
Donna’s favorite people are

never far away. She met her
husband, Kash, 43 years
ago, and they have been
married for 41 years. They
have two children: Brody,
who recently turned 40 and
is engaged to Dararat, and
their 36-year-old daughter,
Meghan. They also have

three grandchildren: Reesa,

22; Rhyder, 13; and Kaylee, 2.

Her grandchildren don’t
call her Grandma. They call
her Glammy.

“They might be a little bit
spoiled,” Donna jokes.

For Donna, some of the
best moments are also the
simplest ones.

“We just like being together,”
she says.

That might mean pool
parties at the house, trips

Cincinnati Real Producers - 13



to the zoo or taking off

for a short getaway to
Gatlinburg or Pigeon Forge.
Her grandson loves history,
which has led the family to
Washington, D.C.,, for the
past two spring breaks. And
soon a trip to NYC to see
Hamilton on Broadway.

Travel is always better
when her family comes
along. Rather than planning
trips just for herself, Donna
finds herself thinking about
the next place they can all
experience together.

Back home, family time
can be as simple as carving
pumpkins or sitting down
with Play-Doh and stickers
with the grandchildren.

14 - November 2026

Donna also loves driving her
golf cart.

Golf itself, however, is
another story.

She tried it. “It was awful,”
she laughs.

Even Donna’s golf cart
reflects something close to
her heart. It is splattered with
Children’s and Children’s
Miracle Network decorations.

And if she ever wins the
lottery? Donna already
knows what she would do.
“I will donate to Children’s
and build a compound

for everyone to live on,”
she says. In fact, when the
jackpot gets especially high,

she admits she buys a ticket.
Maybe Glammy has plans.

Do It With Love

Donna describes herself

as deeply spiritual, private
and laid-back. She is also
someone who feels things
deeply, even if other people
don’t always see it. Her
favorite quote captures the
thread she tries to carry
through every part of her
life: “Let all that you do be
done in love.”

“It applies to business,
family, friendships, how you
treat people,” she says.

Her advice to newer agents
follows the same grounded
approach. Stop chasing the
appearance of someone else’s
success. Instead, concentrate
on becoming really good at
the career.

“Don’t take shortcuts.
Don’t be a secret agent.

({4
Let all

that you
do be done
in love.”

Don’t compare yourself to
someone else,” says Donna.
Most importantly, treat every
client with the same care,
whether they are purchasing
a $100,000 house or a
million-dollar home.

Donna knows that genuine
success takes time. She once
wrote her RE/MAX Hall of
Fame goal on her mirror,

a daily reminder of what
she hoped to accomplish.
Eventually, she did.

But the accomplishments
that mean the most extend
far beyond awards. They are
found in the agents she helps,
the clients who trust her, the
relationships she has built
and the children and families
who benefit each time
another donation is made.

One house. One closing. One
donation at a time.

Or, as Donna puts it,
“Together we can make
miracles happen, one home
atatime.” ¥

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process s s .
moves swiftly so you can close d/_ Dlgﬂégln r(l:l!'gSIl"lg
== LALCLICITYC —

quickly and settle in sooner.
- Avoid hand-signing page after page at closing.
- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.
- Know your signature is secure with special encryption and extra layers of secu

A Ruoff

MORTGAGE

Dave Scully

SVP, Area Manager
MMLS: 757304 | MLO-OH.757304

513.633.8476

dave. scully@ruoff.com

CINCINNATI'S #1

KEEP TENANTS HAPPY.
KEEP OWNERS HAPPY. | MOVING COMPANY

(6 * Ak ok K — fi=
“Working with Achosa has changed the :

way we do business for the better. The

| claims process is simplified, and we can

| quickly address mechanical issues while
saving our investors meney.”

Marttare Kentucky's #1 Moving Company

Fiwdl Us ol ‘I
[ T

.608-BLUE [

= The Azzam Group , ,

—— WHY PROPERTY MANAGERS CHOOSE ACHOSA ——

W @ B ®

I.Is.tyaur Fast claim Retail-rate
trusted approvals contracior

Offering Residential and Commercial quality packing and moving services
to Ohio and Kentucky.
Local and Long Distance Moving © Locally Owned and Operated.

ASK ABOUT OUR SISTER SERVICES:
BIG BLUE PACKING * BIG BLUE PRESSURE WASHING < BIG BLUE STORAGE
BIG BLUE CLEANING CREW < BIG BLUE HOLIDAY DECOR

BEST
WY 859.608.BLUE (2583) | BIGBLUEMOVINGKY.COM  :E=m
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REALTOR® TO WATCH

Coming from 14 years as a General
Manager for Red Lobster set him up for
success. “It definitely prepared me for
time management and all the craziness
real estate can bring.”

Rewind to his restaurant years and
Adam remembers the annual “Mother’s
Day Massacre.” Picture families waiting
for three hours in the lobby, hundreds of
takeouts, and dads and husbands yelling
at the staff, “Why can’t we sit down?”

Adam’s response: “Look at my dining
room. Where would you like to sit?”
Every table was full.

He also recalls the Endless Shrimp days.

“That was crazy,” he laughs. Before
making his career change, while still
working part-time at Red Lobster, he

G 'I' C O | d We | | B G n ke r Re(] | Ty had an “Endless Shrimp Menu Burning
Party” at home with a big bonfire.
Former servers and staff remember it to
this day.

“Real estate feels like vacation,” says Adam Wake-Up Call
Jones at Coldwell Banker Realty/The Adam When Adam's appendix ruptured in
Jones Group. “] feel like I am retired.” g 207 1 wasa warenp e L

the hospital for a week, he continued to
put the restaurant first. He even waited
WRITTEN BY ELIZABETH MCCABE two days before going to the hospital.
After he got home, he had to return to
the hospital and he struggled with sepsis
for a month there.

“My body started shutting down,” he
says. “I was in AFib.” Even then, he was
still running the restaurant from his lap-
top in the hospital. His condition became
life-threatening on several occasions.
Adam had a light-bulb moment, which
put his life in perspective.

-t
PHOTO CREDIT: DANIEL ZIEGLER OF NEXT DOOR PHOTOS
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We’re not Iin
the transaction
business.
We are in the
relationship
business.”

“I needed to do something different,”
he says.

That “different” was real estate.

When he was ready to get out of the
restaurant business, Adam admits, “I
had no idea what to do. I was saving up
for a year to figure out what to do in
midlife.” That’s when he met Jim Pitzer,
a top agent with Coldwell Banker.

“We exchanged business cards. He gave
it to his office manager, and we met a

few weeks later,” he recalls. It turns out

20 - November 2026

that Adam knew the office manager
from his childhood days. Almost seven
years ago, he started real estate classes
and gave his notice to Red Lobster.

The only problem? The global pandemic.

“I had to wait for the testing centers to
open up,” recalls Adam. It was worth the
wait. A friend of the family waited until
June 2020 to get their house listed. “My
business hasn’t stopped since then,” he
reflects. Adam hit the ground running,
finding a better work-life balance with a
new career.

Starting a Team

In January 2024, Adam decided to start
The Adam Jones Group, but he had some
hesitation. As he told his office manager
four years ago, “I managed people my
whole life. I don’t want to deal with
that.” But never say never.

Adam initially started being an office
mentor. “I fell in love with it,” he shares.
“I coached and developed them.” Those
agents eventually became part of
Adam’s team. “To be able to bring them
on the team and start the team was
pretty amazing.” He loved seeing them

grow, develop, and become great agents.

“I support them to make it as smooth
as possible.” He helps them navigate
difficult deals and find the best path

forward for clients.

Seeing the passion in his agents’ eyes is
priceless. “That’s when you know it is
real and why they are doing it,” he says.

Adam now loves what he does and
uses his connections in the restaurant
industry to serve others, including
selling houses to past employees and
their kids.

]
#

hh“m _1_:;

“It’s been great to have the connection
and the impact on their lives,” he smiles,
“and to be trusted with that.”

Finding Balance

Now Adam lives a balanced life, making
time for his two children, ages 16 and
19. For the past seven years, Adam has
been able to be there for his kids in ways
he couldn’t before. He also has time to
enjoy his life, especially camping.

“Ilove to camp,” he raves. “I've got a
place in Kentucky with four-wheelers,
and I love getting down there.” His
three dogs — two Great Danes and

one Aussiedoodle mutt — also love to
camp. “Those are my girls, and they go
everywhere with me.”

You can also find Adam enjoying life
with family and friends.

A resident of Hamilton for 40+ years,
Adam has put down roots in the area.
“Ilove the tight-knit community that

we have,” he says. He attended Fairfield
schools, worked at Ford Motor Company
in Sharonville, and Champion Papers

in Hamilton. Now he is making a
difference through nonprofits.

Adam also serves as the Co-Chair on the
17Strong Advisory Board in Hamilton,
a City Council committee that supports
neighborhood initiatives and grants
ranging from elementary-level projects

to business-focused efforts. He serves on
other boards in Hamilton as well.

“That is my passion,” he says.

With a large family in Hamilton, Adam
jokes that he can’t go far without
knowing somebody. But that’s also what
he loves about the area: connection,
community and the opportunity to
make an impact. He also sponsors sports
teams, donates to fundraisers, and
makes a difference in Butler County.

Words of Wisdom

Through changing careers in midlife
and hitting the ground running in real
estate, Adam has gathered plenty of
wisdom along the way.

What’s his favorite quote? “Change
your thoughts. Change your destiny,” he
shares. That certainly worked for him.

Adam is an inspiration. He’s living

proof that it’s never too late to change
direction and find a career you truly
love. Now he’s making an impact that
goes beyond a memorable meal. He’s
helping families find a place to call
home. For this go-getter, there is nothing
more rewarding than that.

“We’re not in the transaction business,”
Adam concludes. “We are in the relation-
ship business.” That’s what real estate is
all about for this REALTOR® to Watch.
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PARTNER SPOTLIGHT

WITH YONAS & PHILLABAUM, LLC

Ll I &

MEET THE 2027

WRITTEN BY
ELIZABETH MCCABE

The selection process includes peer
nominations, independent research
and peer evaluations. For Jason
Phillabaum, managing attorney at
Yonas & Phillabaum, the fact that the
recognition comes in large part from
within the legal community makes it
particularly meaningful.

“There are a lot of attorneys, but you see
the same faces and specific recognition
among peers,” says Jason.

The recognition also reflects what
Jason and John Yonas have worked to
build at the firm. Rather than simply
telling clients what they should do,
Jason encourages the firm’s attorneys
to approach their roles as both business
professionals and teachers.

“You combine customer service with
advising, guiding and educating,” he
explains. The goal is to put clients in
the best possible position to make
informed decisions.

Jason often uses a nautical analogy to
explain that relationship.

“I always tell clients that they are the
captain of the boat and we are the
navigator,” he says. “I navigate them
through difficult shorelines.”

Ultimately, clients make their own
decisions, but their attorneys make sure
they understand their options and the
potential consequences.

“If I do a good job, we can get through it
together,” says Jason.

It is an approach shared by the firm’s
three 2027 Rising Stars: Connor Nelson,
James Boyd and Hope Platzbecker.

For Connor Nelson, practicing law

is about making a complicated legal
system easier for clients to understand.
Connor has been practicing for
approximately five years, primarily
focusing on criminal defense and DUI
cases, along with real estate and some
family law.

His interest in criminal defense
developed while interning with a judge
in his hometown in West Virginia.
There, he saw firsthand how confusing
and difficult the legal system could be
for a criminal defendant.

“I witnessed how confusing and
difficult it was for a criminal
defendant,” says Connor. “I wanted to
help those around me.”

Even when someone is accused of
something serious, Connor believes
that person deserves due process and
the opportunity to be heard. That
experience helped shape his approach
to practicing law today.

“I want to be someone who is
approachable and wants to make the
law understandable to all of my clients,”
he says.

Connor has seen how legal terminology
and complicated processes can leave
clients wondering what is happening
and why. He wants to reverse that

experience by explaining the process in
understandable terms.

That desire to make the law
understandable also carries into
Connor’s real estate practice.

For many people, purchasing a home

is the largest transaction they will

ever make. Yet real estate transactions
happen every day, and something

that seems like common sense doesn’t
necessarily align with how the law
applies. “There are many ways it can go
awry,” says Connor. “What seems like
common sense might not be how the
law applies.”

“I always tell
clients that they
are the captain of
the boat and we
are the navigator.
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Legal questions can range from
something relatively simple to a full
lawsuit. Regardless of the situation,
Connor wants clients to understand
what they are facing and the options
available to them.

James Boyd has been practicing law
since the end of 2019, focusing primarily
on estate planning, probate and real
estate. His interest in these areas
developed partly from seeing how easily
people can be caught off guard by the
legal system.

“Normal, law-abiding citizens are
potentially going to have to do something
with probate court,” says James.

Too often, people encounter probate
without understanding what is required
or without having the appropriate plans
in place. James wants to help clients
prepare before they find themselves in
that situation.

“The legal system should work with
the people who make the legal system
work,” says James. “I can be that guy
to guide you through that process and
prepare things for you.”

His interest is also personal. James has
a sister who is permanently disabled,
and he watched his mother navigate the
court system while simply trying to care
for her daughter.

“It wasn’t easy,” he says.

That experience left him wondering
why accomplishing ordinary things
sometimes becomes significantly harder
once the legal system becomes involved.

Estate planning can help families
prepare ahead of time. James
encourages homeowners in particular to
start planning early rather than waiting
for a crisis. “Start early,” he advises.
“When you get that new house, get
things in place.”

Issues surrounding a home or land are

frequently part of probate. Something
as seemingly simple as the way a
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deed is written can have significant
consequences later.

James has received difficult calls

from widows who discovered that
survivorship rights weren’t included

on a deed, leaving their deceased
spouse’s share of the property subject

to additional legal issues. Situations like
these can also complicate or delay a real
estate closing.

Planning can make an
enormous difference.

James recalls helping someone

whose friend wanted to leave them

an investment property. Instead of
simply preparing a will, James found
another way to transfer the asset that
avoided probate. According to James,
the planning cost less than $1,000 and
ultimately saved approximately $15,000
in probate legal fees.

That’s also why he values
relationships with real estate
agents and financial advisors.

“People talk to REALTORS® and
financial advisors more often than their
attorney, which is fine,” he says.

Those professionals may hear about a po-
tential issue long before an attorney does.
James encourages his real estate con-
tacts to send people his way when they
recognize an opportunity for planning or
avoiding future legal problems.

Outside the office, James and his wife
have two young children, ages 4 and 1.
Fatherhood has taught him at least one
additional lesson.

“Sleep is a myth,” he jokes.

Hope Platzbecker passed the bar in 2021
and handles the majority of the firm’s
real estate work.

“Ireally enjoyed property law in law
school,” she says. “After law school, I
found it very applicable to everyday
life, especially in ways that people don’t
necessarily realize.”

instead

of just telling

clients how it’s
going to be.”

Those everyday questions can involve
anything from repairs to trees and
property-line fences. Hope enjoys
helping clients understand their rights
and determine how to move forward.

Through the firm’s title company,
American Homeland Title Agency, she
also has opportunities to work with
first-time homebuyers. Those buyers
aren’t necessarily young. Hope has
worked with people in their 50s and 60s
purchasing their first homes.

“Being able to help a multitude of people
achieve that next goal for themselves is
rewarding,” she says.

Sometimes clients simply have questions
about the process. Other times, they find
themselves facing a contract or property
dispute. Hope approaches those
problems with a focus on resolution.

“I think the goal is ultimately to resolve
the dispute,” she says.

If two neighbors are arguing over a
property line, for example, her objective
isn’t to make the conflict so miserable
that someone eventually wants to sell
the house and move.

Instead, she asks practical questions:
“How are we going to solve your
problem, not rack up attorney fees or
make the other party miserable in the
process?” she says. “What is your goal,
and how are we going to get there?”

Hope also appreciates that real estate
law continues to evolve. Changes
involving homeowners associations,
insurance, financing and other issues
can directly affect whether a real estate
transaction moves forward.

“There is always something to learn
and always something else to change,”
she says.

Hope also has a major change
happening in her personal life. She and
her husband recently had their first
child, a baby boy, in October.

For Jason, the recognition of
Connor, James and Hope comes
during a period of significant
growth for Yonas & Phillabaum.

“Our firm is one of the fast-
est-growing firms in the area,” he
says. “We have more than dou-
bled in size in the last year.”

Jason credits that growth to hard work,
results and positive word of mouth.
“That’s a testament to working hard

on cases, having good results and good
word of mouth,” he says.

He and John started the firm, and

Connor, James and Hope are among the

core attorneys helping it continue to
expand. Based on what Jason is seeing,

he expects that growth to continue. Even

with that growth, the firm’s focus on its
clients hasn’t changed.

“We try to guide, educate and advise
instead of just telling clients how it’s
going to be,” says Jason.

For Connor Nelson, James Boyd and
Hope Platzbecker, being named

2027 Super Lawyers Rising Stars

is recognition from within their
profession. For their clients, however,
their focus remains on something
much more practical: understanding
the problem, knowing the options and
finding the best way forward.
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THE

N2 COMPANY

The N2 Company was named to Inc.’s
Best in Business list for Social Good —
the authoritative list of companies that
make a meaningful impact beyond profit.

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.

Experience
changes
everything.

Strategy and service built for
today’s market.

The difference between

a smooth transaction and
a stressful one comes
down to having the right
mortgage partner.

Drew Stacey and

his team provide

the strategic financing
expertise, responsive
communication and
trusted guidance agents
rely on when every
detail matters.

> —

Let’s close more deals together.
Local expertise. National strength. Proven results.

Drew Stacey
SVP of Mortgage Lending | NMLS728175

513.404.8622
ccm.com/drew-stacey THE DREW STACEY GROUP

drew.stacey@ccm.com CROSSCOUNTRY MORTGAGE'

CROSSCOUNTRY MORTGAGE, LLC | 4243 Hunt Rd. Suite 401 - Blue Ash, OH 45242

Equal Housing Opportunity. All loans subject to underwriting approval. Certain restrictions apply. Call for
details. All borrowers must meet minimum credit score, loan-to-value, debt-to income, and other requirements
to qualify for any mortgage program. CrossCountry Mortgage, LLC NMLS3029 NMLS2699896
(www.nmlsconsumeraccess.org). See https://crosscountrymortgage.com/licensing-and-disclosures/state-
disclosures/ for a complete list of state licenses. 26LO_86bazdt9j
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- September 30 as of October 5th, 2026 at 12:11PM

Rank Name Office Total Volume
1 Scott A. Oyler Coldwell Banker Realty 262 $173,137,295
2 Julie K. Back* Sibcy Cline 101 $156,133,317
e re a e 3 Peter D. Chabris Keller Williams Seven Hills Re 377 $130,754,476
4 Brittney Frietch BF Realty 141 $78,683,162
5 Rick J. Finn Coldwell Banker Realty 149 $74,563,826
et e a s 6 Eleanor D. Kowalchik Keller Williams Pinnacle Group 159 $70,496,787
7 Daniel Baron Keller Williams Advisors 165 $62,596,832
8 Andrea DeStefano Sibcy Cline 78 $62,525,358
d o n e a ste r 9 Amy Hackett Roe Coldwell Banker Realty 7 $57,461,500
10 Rakesh Ram Coldwell Banker Realty 120 $56,348,608
1 Heather R. Herr Private Real Estate Collection 96 $54,608,036
S a m e D a M 0 rt a e 12 Shelley Miller Reed Coldwell Banker Realty 64 $54,096,900
y g g 13 Andrew Gaydosh eXp Realty 138 $53,346,879
c l Os es a S fa St a S 1 0 d ays 14 Ragan R. McKinney Ragan McKinney Real Estate 166 $52,903,540
L - : 15 Heather McColaugh BF Realt 86 51,463,572
A== - with no surprises. 9 y )
' 16 Julia Packer P. Wesselkamper Coldwell Banker Realty 72 $49,321,400
L =
L | 17 Bob Dorger Comey & Shepherd 63 $46,811,155
18 Adam G. Marit Real Link 103 $40,402,471
19 Kevin E. Hildebrand eXp Realty 94 $39,876,440
g 20 Walter B. Gibler Coldwell Banker Realty 83 $39,074,141
a e 21 Heather M. Stallmeyer Coldwell Banker Realty 49 $37135,381
22 Ronald A. Bisher Coldwell Banker Realty N $34,873,792
23 Heather S. Kopf Kopf Hunter Haas 47 $34,240,238
24 Holly Finn Coldwell Banker Realty 77 $34,153,268
25 Linda T. Destefano Sibcy Cline 37 $33,523,571
26 Kelly Pear Comey & Shepherd 38 $33,448,407
Ron E rd m a n n 27 Jack C. Hinckley Coldwell Banker Realty 46 $32,616,020
Regigna| Mana ger,’SVP of Mortga ge Lending 28 Robbie Dorger Comey & Shepherd 43 $31,988,655
29 Denise L. Gifford Keller Williams Advisors 73 $31,435,688
0: (51 3) 60 9'4484 I C: (513) 470'3481 30 Michael C. Hinckley Coldwell Banker Realty 45 $31,201,520
rate.com/ronerdmann | ron.erdmann@rate.com 3 Eric Surkamp Comey & Shepherd 7 $30.899,062
2101 Grandin Road, Suite A Cincinnati, OH 45208 2 TylerR Minges Huf Realty 7 $30,078,01
33 Tom Deutsch Jr. Coldwell Banker Realty 95 $30,047,426
L S i
e ey it T e ot Lt il e st bt el et s b L Lol - sdeeshal ool st mgh oy e i 34 Helena F. Cameron Sibcy Cline 64 $29,457,214

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- September 30 as of October 5th, 2026 at 12:11PM

Rank Name Office Total Volume Rank Name Office Total Volume
35 Jon L. Bowling Re/Max Preferred Group 77 $29124,780 55 Laura Wogen Coldwell Banker Realty 36 $24,817,513
36 Jon A. DeCurtins ERA REAL Soluations Realty 42 $28,895,150 56 Kathryn M. Cousino Sibcy Cline 19 $24,646,300
37 Robert J. Mahoney Sibcy Cline 32 $28,506,635 57 Timothy J. Mahoney Il Sibcy Cline 20 $24,615,973
38 Monika Deroussel eXp Realty 55 $28,121,988 58 Micha Gleisinger Comey & Shepherd 47 $24,555,700
39 Rebecca A. Messenger Comey & Shepherd 35 $27,953,407 59 David D. Browning Coldwell Banker Realty 60 $24,261,716
40 Megan S. Stacey Coldwell Banker Realty 49 $27,882,277 60 Maura K. Cagney-Tipton Coldwell Banker Realty 64 $24,179,652
Lyl Sue S. Lewis* Sibcy Cline 45 $27,844,650 61 Keith T. Taylor Comey & Shepherd 67 $24,019,542
42 Alexander Schafers Re/Max United Associates 73 $27,767,475 62 Richard Davey Comey & Shepherd 66 $23,769,542
43 Allison Thornton Sibcy Cline 24 $27,705,300 63 Kimberly K. Mansfield Keller Williams Advisors 75 $23,575,993
44 Michael L. Murtland Comey & Shepherd 59 $27,660,194 64 Jessica Bauer Crichton Comey & Shepherd 53 $22,981,825
45 Heather Alley Keller Williams Advisors 49 $27,095,912 65 Evan Johnson Cutler Real Estate 53 $22,753,536
46 Gina A. Dubell-Smith eXp Realty 43 $26,862,620 66 James E. Pitzer Il Coldwell Banker Realty 55 $22,675,188
47 Tyler McConnell Comey & Shepherd 56 $26,703,944 67 Tina A. Burton Sibcy Cline 53 $22,544129
48 Sue A. Wahl Comey & Shepherd 69 $26,315,019 68 Molly E. Blenk Comey & Shepherd 42 $22,539,500
49 Luke R. Luther Coldwell Banker Realty 22 $26,015,450 69 Michael P. Hines Coldwell Banker Realty 13 $22,534,320
50 Austin R. Castro Coldwell Banker Heritage 42 $25,904,100 70 James Hurtubise Keller Williams Advisors 66 $22,519,8M1
51 Drew Frietch BF Realty 53 $25,646,673 71 Michael W. Jordan Jordan, Inc. 40 $22,436,612
52 Sarah Robben Coldwell Banker Realty 43 $25,633,200 72 Patrick J. Cagney Coldwell Banker Realty 66 $22,425,352
53 Nikki M. Hayden Private Real Estate Collection 33 $25,454,546 73 Janelle A. Sprandel Comey & Shepherd 59 $22183,404
54 Sue M. Miller Comey & Shepherd 64 $25,026,053 74 Tom Hambly Relocation Planners 50 $21,712,100
Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual 75 Michele R. Mamo eXp Realty 56 $21,529188
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® 76 Tami Holmes Tami Holmes Realty 66 $21,470,497
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
77 Robert DiTomassi Comey & Shepherd 38 $21,105,309
78 Gordon G. Green eXp Realty 56 $21,059,638
79 Barbie Woehrmyer Coldwell Banker Realty 52 $21,047,430
80 Lesli D. Norris Coldwell Banker Realty 51 $20,924,550
81 Elizabeth R. Mahoney Sibcy Cline 24 $20,791,035
82 Regina M. Hamilton Sibcy Cline 52 $20,582,550
CHRIS HESS
:ﬁ t_l_ ] 5[’(;_3“{,3 | 3 83 Allen D. Ernst Il Coldwell Banker Realty 58 $20,575,875
84 Michelle E. Hudepohl Coldwell Banker Realty 32 $20,511,612
TOF PICKE ¢ ] ;
A 2010 o -] = a 85 Mitchell Ram Coldwell Banker Realty 34 $20,391,371
F() rb eg ' 7 . 86 Alex J. Wagner Coldwell Banker Realty 68 $20,385,715
Ny T .: Y n y .
£ % 1 by | " 87 Anna S. Bisher Coldwell Banker Realty 52 $20,367,290
rcaltor.com
I:II \CK -l-“ 88 Jason A. Sheppard Coldwell Banker Realty 48 $20,360,700
BLA !
MOVING o 89 Mike Hildebrand eXp Realty 45 $20,220,200
amov - -
novi ﬂ 90 Kathy J. Kramer Sibcy Cline 32 $20,182,340
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- September 30 as of October 5th, 2026 at 12:11PM

Rank Name Office Total Volume

9N Trent S. Ferrell Keller Williams Advisors 66 $20,181,127
92 Andrew H. Homan Coldwell Banker Realty 29 $19,926,636
93 Jeanne M. Rieder Hoeting, REALTORS 63 $19,850,111
94 Cindy J. Shetterly Keller Williams Distinctive RE 63 $19,697,316
95 Tiffany B. Allen-Zeuch Sibcy Cline 31 $19,687,000
96 Kyle Mahoney Sibcy Cline 21 $19,595,104
97 May Xuemei Wu Comey & Shepherd A $19,056,800
98 Avery R. Lindner Coldwell Banker Realty 30 $18,587,900
99 Mary Clare Baden eXp Realty 4 $18,574,000
100 Ingrid K. Likes Coldwell Banker Realty 27 $18,521,687
101 Leah Slicer Coldwell Banker Realty 55 $18,487100
102 Mike Franz Coldwell Banker Realty 9 $18,050,500
103 Keli S. Williams Sibcy Cline 39 $17,996,001
104 Chris R. Waits Sibcy Cline 51 $17,753,950
105 Cheryl A. Ferry Keller Williams Advisors 49 $17,726,690
106 Sandra L. Peters Comey & Shepherd 22 $17,451,865
107 Oscar Asesyan Coldwell Banker Realty 37 $17,444,376
108 Donald M. Johnson Cutler Real Estate 40 $17,343,036
109 Amy L. Vilardo Coldwell Banker Realty 44 $17,215,330
10 Carol A. Grubb Comey & Shepherd 26 $17,196,795
m Rachel M. Silvey Sibcy Cline 38 $17,068,022
12 Kurt J. Lamping Sibcy Cline 55 $17,006,947

Executive Agent | Owner

Your Business Deserves Real Coverage, ‘ o
Not 1-800 Excuses F'REHousE

Connect Your Client With A REAL Person!  E CUT RATES -

Over 35 Carriers Offering
Competitive Rates for Your Business

SYICHSVAGREISISKC!

Greater Cincinnati's #1 Rated Insurance Carrier
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Rank Name Office Total Volume
13 Beth A. Brown Ciul eXp Realty Y $16,968,900
114 Steve S. Early Sibcy Cline 20 $16,921,000
15 Courtne' C. Brass Coldwell Banker Realty 43 $16,825,685
116 Jason R. Beebe Comey & Shepherd 45 $16,823,000
17 Austin Long Keller Williams Advisors 43 $16,751,937
118 Hillary Justice Coldwell Banker Realty 40 $16,674,499
19 Diane Tafuri Sibcy Cline 19 $16,562,000
120 Gabrielle Hodge Ken Perry Realty, Inc. 40 $16,452,900
121 Ethan R. Bishop Keller Williams Seven Hills Re 39 $16,334,108
122 Tyler A. Smith Re/Max United Associates 43 $16,168,300
123 Theodore O. Hoerstmann Traditions Building and Dew. 16 $16,037,626
124 Brittney Lovdal Keller Williams Advisors 46 $15,923,430
125 Robert Hines Coldwell Banker Realty 16 $15,872,918
126 Marc A. Cameron Sibcy Cline 28 $15,821,300
127 Timothy J. Mahoney Sibcy Cline 13 $15,821,116
128 Pete Kopf Kopf Hunter Haas 28 $15,818,455
129 Robert F. Stephens Comey & Shepherd 27 $15,710,900
130 Celia B. Carroll Sibcy Cline 20 $15,656,000
131 Kelly Little Plum Tree Realty 42 $15,629,799

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent
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TOP 150 STANDINGS

Teams and Individuals | By Volume Jan 1- September 30 as of October 5th, 2026 at 12:11PM

Rank Name Office Total Volume
132 Larry L. Thinnes Sibcy Cline 39 $15,551,802
133 Mark Schupp Sibcy Cline 48 $15,528,562
134 Amy L. Markowski Real of Ohio 58 $15,523,720
135 Beth Silber Coldwell Banker Realty 37 $15,514,000
136 Lisa McCarthy Coldwell Banker Realty 43 $15,464,323
137 Myles Greely Keller Williams Community Part 46 $15,327,400
138 Melissa B. Friede Keller Williams Seven Hills Re 42 $15,326,499
139 Flor D. McNally Keller Williams Advisors 55 $15,276,500
140 Molly Eynon Coldwell Banker Realty 42 $15,256,500
141 Sara E. Limper Coldwell Banker Realty 42 $15,119,400
142 William Draznik Coldwell Banker Realty 24 $14,931,650
143 Zach Singler RE/MAX Local Experts 26 $14,708,900
144 Amanda Fite Wilson Realtors, West Union 74 $14,603,300
145 Lee G. Robinson Robinson Sotheby's Internat'l 19 $14,542,500
146 Brice K. Allen Coldwell Banker Realty 30 $14,481,400
147 Nickolas G. Welage Plum Tree Realty 30 $14,452,700
148 John T. Bissman Keller Williams Advisors 40 $14,426,560
149 Kristie Morris Sibcy Cline 19 $14,370,450
150 Teresa M Johnson Comey & Shepherd 38 $14,346,781

Disclaimer: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected
by the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS®
through the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information. * Denotes Solo Agent

Savvy businesses know it's all
about who many you reach -
not how many.

Our niche publications, exclusive
events, and targeted digital
marketing get your brand in front
of ideal clients affordably.

Let's talk!
Reach out to the publisher
of this magazine today.
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MORTGAGE ORIGINATORS
IN AMERICA @

WHY CALL JEREMY POPE OF
PARAMOUNT RESIDENTIAL MORTGAGE GROUP TODAY?

* As little as 3% down payment on Gonventional loans with NO MORTGAGE INSURANCE

* Conventional loans down to 620 credit

 FHA loans down to 500 credit score

* 0% Down Payment Assistance loans available

* 0% Down payment VA and USDA loans

* In-house Credit Goaching

* Hands-on approach to helping to educate buyers and guide them throughout the mortgage process
* OUR SPECIAL $10,000 SELLER GUARANTEE

Jeremy and his team keep a pulse on the mortgage industry and cater to clients with a special
pre-approval process to help their offers stand out from other homebuyers. By conducting soft credit
pulls that do not affect the client’s credit score, along with gathering basic documents such as pay

stubs and bank statements, they can send the application to underwriting without an address. If the
underwriter approves the client’s income, credit, and assets, Jeremy and his team provide a $10,000
guarantee! This guarantee attests to the client’s credibility and commitment to purchase a home. If the
deal does not close due to income, credit, or assets, Jeremy and his team offers $10,000 to the sellers!

ALL WE DO IS WIN!

jEREMY Pn PE, PRMG Loveland Team Branch Manager | NMLS # 874577 :
513.432.6971 | jpope@prmg.net

2022 PARAMOUNT RESIDENTIAL MORTGAGE GROUP CORPORATION, INC. IS AN EQUAL HOUSING OPPORTUNITY LENDER NMLS ID #75243. THIS IS NOT A COMMITMENT
OF ANY KIND. LOAN APPROVAL, INTEREST RATE AND FEES ARE DEPENDENT ON APPLICANT'S CREDIT, COLLATERAL, FINANCIAL HISTORY AND PROGRAM AVAILABILITY.
ALL LOANS SUBJECT TO UNDERWRITER APPROVAL. PRICING, TERMS AND CONDITIONS APPLY, SUBJECT TO CHANGE WITHOUT NOTICE - ALL RIGHTS RESERVED




Specializing In Customizing Mortgage Solutions

For Both Purchase And Refinance Transactions.

TOP 1% MORTGAGE ORIGINATOR

- 24/7 Preapproval Service

«Zero Loans Declined
Once Submitted

«Loans Down To 580 Credit Score

Robert Mahaffey,

President - NMLS 2608 s

(513) 806-2635 « WWW.ROBERT.MORTGAGE
@ 6964 TYLERSVILLE RD., STE. B « WEST CHESTER, OH 45069

e et e NMLS 304138

PASSION FOR CREATING SPACES
THAT YOU WILL NEVER WANT
TO LEAVE!

KYL Lr‘ MOORE
INSURANCE AGENCY LLC

——— INSURANCE DONE DIFFERENT ——

WHICH WOULD YOU CHOOSE?

\'ti7< INTE RT WINE INTERIOR DESIGN
%\ DESIGN DESIGN CONCIERGE

HOME STAGING
HISTORIC RENOVATIONS

!_ ! HOME REFRESH

ACCESSIBLE SPACE DESIGN
SHORT TERM RENTALS

HETe Tl TRANSFORM
YOUR SPACES
[E]#%3[E1 BOOK YOUR FREE 1-HOUR NOW!

o CONSULTATION HERE:

S INTERTWINEDESIGNCO.COM (513) 886-7653
[F INTERTWINEDESIGNERS@GMAIL.COM © @INTERTWINE_DESIGN
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Where the
Best in the Business

Call Home.

Join the 400+ members of the HBA in strengthening the
residential construction industry n our community.

ABA

HOMEBUILDERS

ASSOCIATION OF GREATER CINCINNATI

For more information on becoming a member of the HBA,
contact us at 513-851-6300 or chickerson@cincybuilders.com.



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

Guaranteed on-time

closing or your
buyers get $5,000

The Chase Closing Guarantee' will give your
buyers the confidence they need to plan their
maove. We promise an on-time closing for
eligible products in as soon as three weeks,
or they get $5,000, if they qualify.

Visit chase.com/cg for more details.

I'm here for your buyers:

Jane Lach, Senior Home Lending Advisor
C: {513) 257-5666

jane.lach@chase.com
homelgan.chase.com/jane.lach

MMLS 1D: 1574097
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