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We Deliver.We Deliver.WHEN YOUR CLIENTS NEED OPTIONS, 

FINANCING THAT HELPS
YOU CLOSE MORE DEALS.

MORE PRODUCTS, MORE FLEXIBILITY,
MORE DEALS TO THE CLOSING TABLE.

We Deliver.
Why Top Agents
Partner with Anchor:
• Brokerage Advantage
• Real Solutions for Real Buyers
• Local Team, Local Accountability
• Service That Enhances Your Reputation
• Proactive Approach

Let's Talk Through
Your Next Deal!

Josiah Burdge 
NMLS: 2305586

JBurdge@TheAnchorTeam.com
404.259.0099

TheAnchorTeam.com
Company NMLS 169063
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Proactive Roof 
Maintenance

Professional 
Roof 

Documentation

Dedicated
Roof Manager & 

Vetted Contractor
Network

One Roof
Protection Plan.

OCT 7, 2026

OCT 7, 2028

FOR LISTING AGENT S
Give Your Listing More to Offer.
Differentiate your listing with a transferable, two-year roof 
documentation and proactive maintenance plan that 
provides lasting value to the buyer after closing.

THE VALEN D
IF

FERENCE

THE TRANSACTION ENDS AT CLOSING.
THE VALUE DOESN'T HAVE TO. 

Discover Valen Roof Protection.
valenroofprotection.com

Realtor partnerships

FOR BUYER'S AGENT S
Give Your Buyer More Than the Keys.
Introduce your buyer to proactive roof care, professional 
documentation, storm monitoring, and a Dedicated Roof Manager 
supported by Valen's network of vetted roofing contractors.

OVERWHELMED?
FEELING
OVERWHELMED?
FEELING
More Closing, Less Stress.

Let's Create Your
Breakthrough.

Schedule a
Free Discovery 
Call Today!

A N D Y  R O B I N S O N
4 7 0 . 8 3 5 . 0 0 9 5
L F G m i n d . c o m

Roof Concerns Shouldn’t
Take Over Your Transaction.
A roof issue on an inspection report can leave buyers 
and sellers wondering what comes next. We help you 
understand the condition, evaluate repair or 
replacement options, and put a practical plan in place.

From pre-listing inspections to due-diligence roof 
concerns, give your clients a roofing partner they
can turn to.

Have a roof question before closing?
Let’s review it.

Josh Garret
O: 678-224-1663
C: 678-665-5845
josh@watersedgeroofing.com
watersedgeroofing.com
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CLEANING - RESIDENTIAL
Radiant Touch Solutions
(404) 590-3977
radianttouchsolutions.com

CLOSING ATTORNEY
Pacific Law Group
(770) 702-8467
pacificlawllc.com

Shafritz & Dean
(404) 255-8183
shafritz-dean.com

Weissman
(404) 926-4598
weissman.law

COMPREHENSIVE WEALTH 
MANAGEMENT
Phelps Financial Group
(678) 819-3765
phelpsfinancialgroup.com/

HARD MONEY LENDER
212 Loans
(817) 999-3374
Loans212.com

HVAC SERVICES
Elite Air
(770) 771-2970
eliteairga.com

INSPECTIONS
Ally Property Inspections
(404) 793-3773
allypropertyinspections.com

At Ease Home Inspections
(770) 765-6869
ateaseinspections.net

Grace Property Inspections
(404) 680-8842
graceinspections.com

House Call Home 
Inspection Atlanta
(404) 615-7427
housecallgeorgia.net

Mission Ready Inspections
(678) 203-2400
missionreadyinspections.com

INSURANCE
Dixon Home and Auto LLC
(470) 508-1494
goosehead.com/rico-dixon

Sarah Bentley Agency
(470) 460-5527
goosehead.com/sarah-bentley

INSURANCE/FINANCIAL
Country Financial - DCG 
Insurance Services
(678) 494-4211
countryfinancial.com/derek.good

LANDSCAPE DESIGN/
OUTDOOR LIVING
Cosmic Design Studio
(404) 797-1675
cosmicdesign.studio

Every Solution is Not Clear.
Don't Worry, Evolution is Here.

770.299.2505 | EvolutionRoofingSolutions.com

Residential & Commercial Roofing Services
G U T T E R S  |  S I D I N G  |  S O F F I T  |  W I N D O W S
W A T E R ,  M O L D ,  A N D  F I R E  R E S T O R A T I O N

MENTAL PERFORMANCE 
COACH
LFG Mindset Consulting
(470) 835-0095
lfgmind.com

Possibilities Unlimited Coaching
(562) 980-2271
miles.gurucoaches.com

PEST CONTROL/
WILDLIFE REMOVAL
Truly Nolen
(404) 431-9572
trulynolen.com/franchise/
atlanta-ga

PHOTOGRAPHY / MULTIMEDIA
Visually Sold
(678) 948-5388
visuallysold.com

RESIDENTIAL 
MORTGAGE LENDER
Anchor Home Mortgage
(678) 679-7000
theanchorteam.com

Clarity Mortgage by Coast 
2 Coast Mortgage
(678) 373-6915
clarity.mortgage

Cornerstone First Mortgage
(678) 300-6913
cfmtg.com/christie-elliott

Mortgage Right
(404) 863-2121
hunterteam.mortgageright.com/
darin-hunter

River Rock Group
(770) 893-7097
applywithsharon.com

Southeast Mortgage
(770) 279-0222
southeastmortgage.com/
CassieFuchs

ROOFING
Roof it Forward with 
Joey McLemore
(706) 889-4256
roofitforward.com

Waters Edge Roofing
(678) 887-8800
watersedgeroofing.com/

ROOFING/REMODELING
Evolution Roofing Solutions
(770) 299-2505
evolutionroofingsolutions.com

GO Roofing & Exteriors
(478) 973-8743
goroofingatl.com

My Go To Roofer
(770) 815-1128
www.mygotoroofer.com/

ROOF WARRANTY
Valen Roof Protection Services
(678) 887-8800
valenroofprotection.com/

TREE SERVICE / REMOVAL
Trees Plus LTD
(770) 788-7575
treesplusltd.com/
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��������

������
��
���

From overgrown branches to hazardous trees, we help you 
tackle tree concerns before they become dealbreakers.

• Tree Removal

• Pruning + Trimming

• Stump Grinding

• Emergency Tree
   Removal

• Storm Clean-Up (770) 788-7575
info@treesplusltd.com

treesplusltd.com
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Y O U R  T R U S T E D
H V A C  P A R T N E R

770.771.2970

COMFORT
YOU CAN COUNT ON.
SERVICE YOU CAN
RECOMMEND.

YOUR COMFORT, OUR PRIORITY.

PROUD TO INSTALL 

YOUR TRUSTED HVAC PARTNER
HELPING REAL ESTATE PROFESSIONALS

Close De�s � T�e.
Fast Response

Clear Communication

Reliable Service

On-Time Results

LOCAL, FAMILY OWNED. 
HONEST. DEPENDABLE.

REPAIR. MAINTENANCE. REPLACEMENT.
INDOOR AIR QUALITY. COMMERCIAL SERVICES.

ELITEAIRGA.COM

Scan to find 
out more!
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If you are interested in nominating people for certain stories, 
please email us at: denny.faircloth@n2co.com

Your Future is Bright.

Ross LaRochelle
Sr. Mortgage Loan Advisor  |  NMLS | 1962129

678-357-4829 | ross@clarity.mortgage
Clarity.Mortgage

Apply Now!

YOUR CLIENT'S PATH TO THE RIGHT MORTGAGE IS CLEAR.

Creative Solutions       No Nonsense Advice       The Right Loan for Your Client

PROFILES

30 Chris McMahan
Ally Property 
Inspections24
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Meet
The

Team
Denny Faircloth
Publisher & Owner

Elizabeth McCabe
Writer

Jacki Donaldson
Managing Editor

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect 
the views of The N2 Company d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and 
are not endorsed or recommended by N2. N2 is not responsible for the statements, opinions, or business practices of any authors, 
contributors, or advertisers featured herein. Portions of this publication may include content created with the assistance of artificial 
intelligence (AI) tools by authors or contributors and may not be independently verified by N2.

Evan Roberts
Photographer

Auto and home insurance policies issued by COUNTRY Mutual Insurance Company®, COUNTRY 
Preferred Insurance Company® or COUNTRY Casualty Insurance Company®, Bloomington, IL.

Don't Let Your
Transactions
Get Tangled.

Leverage My Expertise & Insurance Solutions to Close On-Time

Derek Good   678.494.4211
Advisors.CountryFinancial.com/USA/GA/Woodstock/Derek-Good

R E S I D E N T I A L  R O O F I N G

W I N D O W  &  D O O R  R E P L A C E M E N T

I N S U R A N C E  C L A I M S

I N T E R I O R  &  E X T E R I O R  P A I N T I N G

G U T T E R S GOROOFINGATL.COM

You Have a Friend in the
Roofing & Exteriors Business

ZACH FLOYD
EXTERIOR CONSULTANT

478.973.8743

CALL FOR A
FREE QUOTE!
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If we’ve met at a Real Producers 
event, grabbed coffee, or crossed 
paths somewhere in the real estate 
community, you’ve probably figured 
out one thing about me: I love 
connecting people.

I’m Denny Faircloth, publisher of 
Cherokee Real Producers. But that’s just 
one of the hats I wear.

My journey has taken me 
through college athletics, sales, 
entrepreneurship, real estate 
investing, and building businesses. 
I played Division I soccer on 
scholarship, and while my playing 
days are behind me, the lessons I 
learned about teamwork, discipline, 
and surrounding myself with great 
people have stuck with me.

Throughout my career, there’s been one 
common thread: relationships.

I’ve always enjoyed bringing people 
together, making introductions, and 
helping others find opportunities they 
might not have discovered on their own. 
It’s one of the reasons I started hosting 
real estate networking events and, 
ultimately, why Cherokee Real Producers 
was such a natural fit.

What excites me most about this 
publication isn’t the number 
of homes someone sells or the 
awards they’ve won. It’s the people 
behind those accomplishments.

Everyone has a story: the challenges 
they’ve overcome, the risks they’ve 
taken, the families they’re raising, and 
the things they’re passionate about 
outside of work. Those are the stories I 
want us to tell.

Outside of business, my favorite roles 
are being a husband to Ashley and 

a dad to our four kids. My faith and 
family are central to my life. When 
I’m not working or spending time 
with them, you might find me on a 
golf course, fly fishing, or pursuing 
whatever adventure comes next.

My hope is that Cherokee Real 
Producers becomes more than a 
magazine. I want it to be a community 
where great people build genuine 
relationships, celebrate one another, 
and help each other succeed.

So if we haven’t met yet, please 
introduce yourself at our next event. I’d 
genuinely love to hear your story.

After all, real estate is the business that 
brings us together. Relationships are 
what make it worthwhile.

—Denny Faircloth  

Publisher, Cherokee Real Producers

Meet the Publisher | Cherokee Real Producers

Who’s Questions With 
“My Go-to Roofer”

Casey Beaver, President
3 

YOUR CLOSING IS OUR PRIORITY!
FREE Video Roof Inspections
Buyer & Seller Roofing Solutions

Casey Beaver | (770) 815-1128
www.mygotoroofer.com

WHY DO REALTORS® CALL YOU THEIR “GO-TO ROOFER”?
REALTORS® have been calling me that for 20 years, so we made it official! With former REALTORS® and Property 
Managers on our team, we understand what agents need. Our No. 1 goal? Get you to closing!

WHAT'S SPECIAL ABOUT YOUR FREE VIDEO ROOF INSPECTIONS?
We bring the roof down to you! Our free video inspections show exactly what is, or isn't, a concern. You'll get a walkthrough
of our findings, along with repair recommendations and estimates when needed. No guesswork, no surprises!

HOW DO YOU HELP AGENTS WORKING WITH BUYERS AND SELLERS?
For buyers: Call us when you schedule the home inspection! We'll check the roof early in time to address any
issues before the due-diligence deadline.
For sellers: Call us as soon as you get the listing!
We'll identify potential problems early so you can tackle
repairs or insurance concerns before buyers come along.

1

2

3

DENNY?

Inspections You Can 
Refer with Confidence.

Drew Illes, Owner
InterNACHI Certified Home Inspector

404-615-7427      HouseCallGeorgia.net

Know the home. Protect the deal.

House Call Home Inspection delivers clear, 
unbiased inspections backed by 20+ years of 

construction experience and InterNACHI 
certification. We focus on facts, not fear, so your 

clients feel informed and your deals stay on track.

When your reputation is on the line, 
you need an inspector who’s thorough, fair, 

and easy for clients to understand.

Clear, easy-to-read reports
Fast turnaround times
Buyer & seller friendly communication
Trusted by Georgia real estate professionals
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PUBLISHER’S NOTE

YOUR CLIENTS DESERVE AWinning Team!

404.825.9154            SoutheastMortgage.com/CassieFuchs

Cassie Fuchs
Assistant VP | Executive Mortgage Loan Originator
NMLS #446363

20 Years of Lending Experience
Fast, Accurate Preapprovals
Creative Financing Solutions
Communication From Contract to Close
15-Business-Day Closings
Available When Realtors Are Working

Let's Get
Your Clients
Across the
Goal Line

THE WINNING PLAYBOOK

Preferred Lender  of
the Georgia Bulldogs!

In Partnership With Real 
Estate Connections Atlanta

SAVE THE DATE

November is here, and Thanksgiving 
plans are taking shape, grocery lists are 
growing, and the debate over the best 
side dish is heating up.

With gratitude on our minds, we can’t 
help but think about the incredible 
people who make Cherokee Real 
Producers so special.

To our top-producing agents, thank 
you for the passion, hard work, and 
dedication you bring to our real estate 
community. And to our preferred 
partners, we share an extra helping 
of thanks. Your support makes this 
magazine possible, allowing us to 
celebrate local real estate success stories 
and bring great people together. 

November also gives us several other 
reasons to celebrate. On Veterans Day, 
we honor the brave people who have 

served our country, including veterans 
in our own real estate community. 
Thank you for your service and sacrifice.

National Entrepreneurship Month also 
gives us a reason to celebrate the drive 
and determination of our agents and 
preferred partners. Building a successful 
business takes long hours, big ideas, 
hard work, and probably a whole lot of 
coffee. We applaud the entrepreneurial 
spirit that makes our real estate 
community thrive.

And don’t forget Small Business Saturday 
on November 28, a perfect opportunity 
to shop local, support our neighbors, and 
show some love to the businesses that 
help Cherokee County thrive.

As Thanksgiving approaches, we hope 
you’ll find time to step away from the 
hustle, enjoy the people around your 

table, and appreciate the moments that 
matter most.

From our Cherokee Real Producers 
family to yours, we’re thankful for you!

Warmly,

Denny Faircloth
Publisher & Owner 
Cherokee Real Producers
denny.faircloth@realproducersmag.com

GRATITUDE ON THE MENUCherokee Real Producers 

Holiday
NETWORKING SOCIAL

Celebrate another successful year, reconnect with 
familiar faces, build new relationships, and enjoy an 
evening of networking with some of the industry’s best.

Join us for a special 
evening bringing 

together Cherokee 
County’s top-producing 

REALTORS®, Real 
Producers preferred 
partners, and other 
leading real estate 
professionals from 

across Metro Atlanta.

Mark your calendar and 
scan  the code to register. 

Tuesday, December 15, 2026  
6:00–9:00 p.m.  
Brimstone Restaurant & Tavern | Alpharetta, GA 
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Are Better Together

STORY BY ELIZABETH MCCABE

PHOTOS BY VISUALLY SOLD

COVER STORY

They’re unstoppable.

“What we really thrive on is 
fixing problems and figuring 
out solutions where other 
REALTORS® might throw 
their hands in the air,” says 
Brooke. Simply put, they get 
the job done.

Their all-hands-on-deck 
approach is why this 
husband-and-wife team 
was awarded the title of the 
No. 1 domestic partnership 
in the state of Georgia for 
their brokerage, eXp Realty. 
An old-school approach to 
relationship building helped 
them achieve that milestone 
in volume and production. 
There’s no substitute for the 
personal touch.

Real Estate Is in  
Their Blood 
Both Justin and Brooke are 
proud to be third-generation 
real estate professionals. 
Brooke’s grandfather was 
a local broker for 40 years 
and a prolific builder 
who constructed several 
neighborhoods throughout 
Cherokee County, while her 
dad operated as a broker for 
35 years.

“I tried to do everything else 
besides real estate,” Brooke 
shares with a laugh. But 
destiny called in 2013 when 
she earned her license. A few 
years later, while pregnant 
with their first daughter, she 
convinced Justin to leave his 
corporate marketing career. 
He earned his license in June 
2016, and they have been 
working together side by side 
all day, every day ever since.

Working together as life and 
business partners can strain 
many relationships, but for 
the Morgans, it has only 
solidified their bond. “We 
are very lucky that we get to 
work together and still truly 
love each other,” Brooke 
stresses. “We are each other’s 
best friends. We make a 
perfect partnership because 
we know each other’s 
strengths and weaknesses.”

Complementary Roles 
Justin and Brooke have their 
own lanes in real estate. 
Justin describes himself 
as the “golden retriever” 
of the operation. Consider 
him the outgoing social bug 
who thrives on customer-
facing communication, 

HUSBAND-AND-WIFE 
TEAM RISES TO THE TOP

When a client is caught in a high-
stakes, eleventh-hour moving 

crisis, most real estate agents will 
offer words of sympathy over the 

phone. Justin and Brooke Morgan, 
founders of Morgan Property 

Partners, handle things a little 
differently. They pull up in a pickup 

truck, roll up their sleeves, and 
grab the packing tape. “We just 

picked up a bunch of boxes so we 
can help our clients pack and load 

up because they have to be out 
by tonight,” Brooke explains. For 

Justin, the logic is simple: “No job 
is too big or too small. Our job is 

to get the house sold and deliver a 
clean, good product. Whatever we 

need to do in that transaction to 
help our clients, we are willing to 

step up and take care of.”

MORGAN 
Justin & Brooke WHAT WE REALLY THRIVE ON  

is fixing problems and figuring out solutions where other 
REALTORS® might throw their hands in the air.”
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making phone calls, and 
interacting directly with 
buyers and sellers. Brooke is 
the mastermind behind the 
scenes, seamlessly managing 
the contracts, paperwork, 
emails, and appointments. 

Together, they make an 
exceptional problem-solving 
team. When an Atlanta 
property languished on the 
market under a previous 
agent for nine agonizing 
months, the Morgans stepped 
in, improved the marketing 
strategy, and secured an all-
cash, $2 million contract in 
just a few hours.

Cherokee County Proud 
While the couple recently 
moved just across the county 
line to the Cobb County side 
of Acworth to place their 
daughters in a private school 
they absolutely love, their 
hearts and business remain 
fiercely tied to Cherokee 
County. Of the seven homes 
they’ve owned over their 

15 years of marriage, five 
have been in Cherokee. 
Today, over 40 percent of 
their referral-based business 
remains anchored in 
Woodstock, Canton, and Ball 
Ground. “Cherokee County 
has never simply been 
another market to serve; it 
is part of our family’s story,” 
Brooke emphasizes. “Our 

business is about helping 
people discover a community 
where they can truly belong, 
find the front porch where 
they’ll drink coffee, and find 
the backyard where kids will 
chase fireflies.”

That passion for community 
shines in their hospitality. 
The Morgans are avid hosts 
who love to cook big meals 
for their neighbors. Their 
crowning achievement is 
an annual Thanksgiving 
tradition in which they set 
up a lavishly decorated 
100-foot-long table right 
down their driveway, 

WE ARE EACH 
OTHER’S BEST 

FRIENDS.  
We make a perfect 

partnership because we 
know each other’s strengths 

and weaknesses.”
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Happy Clients. 

CHRISTIE ELLIOTT
BRANCH MANAGER

NMLS# 1998136
678.300.6913

CFMTG.com/Christie-Elliott     

STRONGER PARTNERSHIPS
SEAMLESS CLOSINGS

I MAKE
MORTGAGES 

First of all Christie is a great person 
which shows through in how she treats 
people she Is helping through the loan 

process. She is always on top of 
everything that needs to be done, 

getting us through the process with 
minimal stress. Couldn't have asked for 

anything to be better." - James T C

Personal.
“

bringing 80 neighbors and 
family members together to 
share a meal.

Whether they are hosting 
a massive dinner, riding 
electric bikes around the 
community, dropping 
off a last-minute home-
cooked meal for a neighbor 
recovering from surgery 
(which Brooke loves to 
do), or taking the boat 
they found at a yard 
sale out on the water, 

life for the Morgans is 
all about connections.

During the economic 
downturn between 2010 
and 2012, Brooke’s family 
lost everything, including 
a 30-acre horse farm and 
a 7,000-square-foot home. 
Watching her parents 
rebuild their lives from 
bankruptcy and foreclosure 
changed her life for the 
better. “It completely shifted 
my mindset,” Brooke reflects. 

“It taught me that no matter 
how hard things get, you 
keep the love of your spouse 
the most important thing and 
you keep working.”

Justin knows that family 
comes first. He points out, “I 
drive a 10-year-old, paid-
for pickup truck because 
I’d rather invest in our 
daughters’ education than 
drive a new luxury car. We 
live below our means and 
focus on what truly matters.”

Looking to the future, Justin 
and Brooke are focusing 
on strategically expanding 
Morgan Property Partners, 
leveraging eXp Realty’s 
global reach to grow their 
network of agents across 
different regional markets. 
Yet, no matter how large 
their footprint gets, their 
mission remains unchanged: 
to inspire community 
through real estate, one box, 
one front porch, and one 
handshake at a time. 



Cherokee County Real Producers • 2524 • November 2026

A house can look picture-perfect on the 
surface. Fresh paint. Beautiful floors. 
An updated kitchen. But what about 
everything you can’t see? Serving 
Metro Atlanta and beyond, the highly 
trained Ally Property Inspections team 
takes a closer look at the details that 
matter, helping buyers and real estate 
agents better understand the home in 
front of them.

With nine years of experience, Ally 
combines local knowledge with a 
process designed around the realities 
of a real estate transaction: thorough 
inspections, fast reporting, clear 
communication, and services that help 
buyers and agents move from inspection 
to decision with fewer surprises.

Experience Where It Matters 
Meredith Jones brought her 
background in the insurance 
restoration industry to the home 
inspection business when she founded 
Ally Property Inspections. Today, the 
woman-owned company continues 
to build on that foundation with a 
commitment to thorough service 
and strong communication. Over the 
past nine years, Ally’s Atlanta team 
has completed more than 10,000 
inspections throughout Metro Atlanta, 
including residential and corporate 
inspection work.

Lead Inspector Stan King leads the 
Atlanta team in the field. He has been 
with Ally for nearly eight years. Along 
with inspector Erick Barros, Stan works 
throughout Metro Atlanta. Both live just 
outside Cherokee County and know the 
area well. “We have a lot of experience 
in the Cherokee County area,” Stan says. 
“We are very familiar with the area and 
typical issues that you see.”

That local experience matters. 
Construction methods, common defects, 
aging building materials, and recurring 
issues can vary significantly from 
one area and generation of homes to 
another. But Stan is quick to point out 
that experience doesn’t mean assuming 
you already know what you’re going 
to find. “I will never say I’ve seen it all 
because every time I say I’ve seen it all, I 
see something crazy,” he shares.

Built Around the Real  
Estate Transaction 
For Ally, a good inspection is about 
giving buyers useful information in a 
form they can understand, rather than 
simply producing a long list of defects, 
and delivering it quickly enough for 
them to use.

Most inspection reports are complete 
before the inspector leaves the property. 

What You Don’t See Matters
ALLY

STORY BY ELIZABETH MCCABE

PHOTOS BY VISUALLY SOLD

PARTNER SPOTLIGHT

PROPERTY
INSPECTIONS



Cherokee County Real Producers • 2726 • November 2026

Ally Property Inspections  

(404) 793-3773 

office@allypropertyinspections.com 

allypropertyinspections.com

CONTACT

US!

For agents working within tight due-
diligence deadlines, that speed can make 
a big difference.

Ally also offers the following services 
designed to support buyers and agents 
throughout the transaction:

•	 Free repair estimates to help agents 
understand the potential cost of 
inspection findings.

•	 Free re-inspections of seller repairs 
(up to 10 items) to verify that agreed-
upon work was completed properly.

•	 Pay-at-close option for buyers who 
prefer to defer the inspection expense 
until closing.

•	 120-day home warranty for added 
protection after the inspection.

The goal is to make the inspection one 
less stressful part of the transaction for 
agents to manage.

Higher Standards in an  
Unregulated State 
Georgia does not currently license home 
inspectors, which means the burden 
often falls on buyers and their real 
estate agents to determine whether an 
inspector has the experience, training, 
insurance, and professional standards 
they expect. Ally chooses to hold its 
Atlanta team to a higher standard. Its 
inspectors are InterNACHI certified 
and have passed the National Home 
Inspector Examination. The company’s 
inspectors are also FAA Part 107 
certified drone pilots.

“All of our Atlanta inspectors have 
the certification and education 
requirements to be licensed if and when 
the state of Georgia decides to become a 
regulated state,” Stan notes.

For Ally, those standards are particularly 
important because buyers may not 
realize how much qualifications can 
vary from one Georgia inspection 
company to another.

Communication Without  
Creating Panic 
Finding a problem is only one part of 
an inspector’s job. Explaining it well is 
another. “It’s not what you say; it’s how 
you say it,” Stan explains. “The biggest 
thing is describing the fix.”

An inspection report can contain dozens 
of findings, ranging from ordinary 
maintenance items to larger concerns. 
Without context, buyers can have 
difficulty distinguishing between the 
two. Ally’s approach is to explain what 
the inspector observed, why it matters, 
and what the logical next step should be, 
without minimizing legitimate concerns 
or unnecessarily 
escalating routine ones.

This approach is 
especially important 
when working with 
first-time buyers, who 
may view the normal 
imperfections of an 
existing home differently 
than experienced real 
estate professionals.

When a significant 
concern is discovered 
during an inspection, 
Stan believes in 
communicating it 
quickly rather than 
allowing the issue to 
appear unexpectedly 
in the finished report. 
This gives the agent 
an opportunity 
to help the buyer 
understand the finding, 
gather additional 

information when needed, and 
navigate the next steps.

More Than Finding What’s Wrong 
In addition to residential inspections, Ally 
offers mold and radon testing, sewer line 
inspections, termite inspections, thermal 
imaging, and pool inspections. Ally’s 
value goes beyond its range of services 

to include experience, accessibility, 
communication, and systems designed 
around the real estate transaction.

For agents, having an inspection 
partner whose job doesn’t end when 
the inspection does is critical. From 
providing answers during due diligence 
to offering repair-cost information and 
verifying seller repairs, Ally helps agents 
and their clients navigate the period 
between contract and closing.

For buyers, Ally’s services provide a 
clearer understanding of a home’s 
condition and added protection as 
they make one of the biggest financial 
decisions of their lives.

That’s ultimately what Ally aims to 
provide: a thorough inspection for 
the buyer and a better inspection 
experience for everyone involved in 
the transaction. 

212 Loans, LLC Texas Savings and Mortgage Lending Mortgage Company License NMLS #1047836; Arizona Mortgage Broker License 0932278; Colorado Dept. of Regulatory Agencies Mortgage Company Registration; Florida Office of 
Financial Regulation Mortgage Broker License MBR1798; Georgia Department of Banking and Finance Mortgage Broker/Processor License/Registration #41073; Nevada Department of Business & Industry Division of Mortgage Lending 
Mortgage Company License #5081; 212 loans of California, LLC Department of Financial Protection & Innovation NMLS 2269701; 212 Loans of Oregon, LLC Oregon Division of Financial Regulation NMLS #1928586

THE LENDER
THAT MOVES AT
YOUR SPEED.

WHY CHOOSE OUR TEAM?
• Leading Source of Financing for
  Acquisition & Renovation Loans
• Creative Financing Options 

Buddy McKinney 
NMLS 1048124

678.336.7577
212Loans.com Apply Now!

Erick Barros

Stan King
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KATHERINE FRANCE
NMLS 1677570

Success Mortgage Partners, Inc. is an Equal Housing Lender.Success Mortgage Partners, Inc.; NMLS # 130562; 1200 S. Sheldon Road, Suite 150, Plymouth, MI 48170STATE DISCLOSURE 
REQUIREMENTS Success Mortgage Partners, Inc. is a licensed mortgage lender.  The following states require additional disclosure of licensing information.  If your state is not mentioned, it is because 
they do not require specific disclosure.licensed by the NJ Dept of Banking and Insurance;Georgia Residential Mortgage Licensee (#36474) – 1200 South Sheldon Rd., Ste. 150, Plymouth, MI  48170

Bring the Right Lender to the Table

Clear communication. Smooth 
financing. No closing-day drama.

Your reputation is built deal by deal. So is ours.

At River Rock Group, we work behind the scenes so you shine out front.
We don’t chase volume. We protect relationships.

Clean pre-approvals | Clear communication  |  Honest expectations  |  On-time closings
No guesswork.  |  No last-minute fires.  |  No damage control.

Just smooth transactions and confident clients.

Your reputation is on every referral.
River Rock Group protects it.

WHAT YOU CAN EXPECT

 Strong pre-approvals
 Proactive communication
 Straight answers
 Solutions before problems become delays
 Confident clients and on-time closings

You handle the relationship. We’ll handle the loan.

Let’s close with confidence.

RIVERROCKSMP.COM
770.893.7097

215 GILMER FERRY ROAD
BALL GROUND, GA 30107

WWW.RIVERROCKMTG.COM

SHARON WOFFORD
NMLS 582336

™

Voted Best of Cherokee
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Atlanta Communities 
Real Estate Brokerage

STORY BY ELIZABETH MCCABE

PHOTOS BY VISUALLY SOLD

CELEBRATING LEADERS

“Years ago, I was a high school Spanish 
teacher,” she shares. “I loved my 
job.” But her daughter had health 
challenges when she was born. Just 
as her daughter began getting better, 
Chris’s second child developed health 
issues, too. “I had to give up my career 
to take care of my kids,” she explains. 
Having recently begun following the 
Lord, Chris recognized that caring for 
her children was what she was meant 
to do. “I did it happily, and I think I did 
it well,” she shares.

With her third child, she decided to 
homeschool. “That all kind of came to 
a culmination right around the time of 
COVID,” Chris points out. Her third child 
had returned to public school to finish 
high school, and Chris was ready to 
return to work when the pandemic hit. 
“As COVID started to ease up and as an 
extrovert, I was like, ‘I’ve got to get out 
of this house,’” Chris recalls. She called a 
local ministry and discovered that they 
weren’t taking volunteers. Chris was at 
a crossroads until she realized her next 
step. Several people had suggested that 
she would be good at real estate, and she 
and her husband had already spent 10 
years flipping homes.

Chris started looking into real estate, 
took the classes, passed the test, and 
earned her license.

“It’s been the most fabulous fit for a job 
for me,” she states. “I started doing well 
right away.” Even her children noticed 

McMahan
Chris

PEOPLE ABOVE 
PROPERTIES

“Whatever you do, work 
at it with all your heart, 
as working for the Lord, 

not for human masters.” —
Colossians 3:23, NIV 

Passionate. Purposeful. 
Prayerful. Problem Solver. 

Chris McMahan at Atlanta 
Communities Real Estate 

Brokerage is all of those 
things. She also has the heart 

of an educator.

I’m much  
more of a  

SERVICE 
PERSON 
than I am a 

salesperson.” 
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how the previous decade had prepared 
her for real estate. Over those years, 
she had built a large network through 
church, neighbors, friends, and family. 
“I thought I had given something up 
when I gave up my career, but God 
used that time to prepare me for my 
next career,” Chris notes. What felt like 
a pause was actually preparation for 
her future.

Service Over Sales 
“I’m much more of a service person 
than I am a salesperson,” says 
Chris, who focuses on people versus 
production. “A successful business is 
having successful relationships,” she 
emphasizes. “I would never prioritize 
a sale over a friendship or a person 
or a relationship.” She especially 
loves working with clients who need 
a little extra guidance or don’t fit the 
traditional real estate mold.

Fueled by Faith 
Chris does not reserve faith for Sundays 
at church. Faith is fundamental to who 
she is, influencing every part of her 
life and business. Whether working 
with clients, spending time with family, 
or helping a friend, she wants to be 
a hopeful, prayerful person who acts 
with integrity.

One way Chris brings joy to others 
is through her love of photography, 
a hobby sparked by a camera her 
uncle gave her in college. She turns 
her nature photos into small art 
cards paired with scripture verses to 
encourage people. One card features 
a bumblebee on a yellow flower, 
paired with a joyful message from 1 
Thessalonians. Chris hands out the 
cards to offer encouragement and speak 
a blessing over others. Sometimes she 
includes a business card or church 
card; other times, she simply shares the 
photograph and its message. Although 
those interactions occasionally lead 
to real estate business, her purpose is 
to encourage the person receiving the 
card. She estimates she has handed out 
approximately 3,000 since COVID.

Family, Hobbies, and Surprises 
Born in Illinois and raised on a farm 
before moving to Wisconsin, Chris 

A SUCCESSFUL 
BUSINESS  

is having successful 
relationships. I would 

never prioritize a 
sale over a friendship 

or a person or a 
relationship.”
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NOW MASTER WHAT HAPPENS TO ITNOW MASTER WHAT HAPPENS TO IT

YOU’VE MASTERED THE ART OF MAKING MONEY IN REAL ESTATE

(678) 819-3765
dwain@phelpsfg.com
www.phelps�nancialgroup.com

YOU HAVE A BUSINESS PLAN FOR  SELLING REAL ESTATE.

DO YOU HAVE A PLAN FOR 
THE WEALTH YOU ARE CREATING?

THE REALTOR WEALTH CHECKUP™

KEEP MORE
Tax & Retirement Strategies
Structure your business and retirement 
plan around the income you’re earning.

GROW MORE
 Investment & Wealth Management
Turn today’s commissions into 
long-term wealth.

PROTECT MORE
Life Insurance & Risk Planning
Protect your income, family, business, 
and assets.

BEYOND THE COMMISSION™
Financial Strategies for Successful Real Estate Professionals
High income doesn’t automatically create lasting wealth.  The right strategies 

can help you keep, grow, protect, and ultimately pass on more of what you earn.

LEAVE MORE
Estate & Legacy Planning
Transfer wealth intentionally to 
the people and causes that matter.

Schedule a private 15-minute check-up

How e�ciently are you turning 
income into wealth?WE HAVE BEEN FEATUREDWE HAVE BEEN FEATURED30+ YEARS OF

FINANCIAL SERVICES 
EXPERIENCE

30+ YEARS OF
FINANCIAL SERVICES 

EXPERIENCE

DWAIN PHELPS
Founder & Owner

LINDSAY WHITED
Financial Professional

earned her Spanish teaching degree 
from the University of Wisconsin–
Madison. There, she met her husband. 
They have been married for 30 years 
and are proud parents to three adult 
children, aged 29, 28, and 22.

Outside of real estate, family traditions 
take center stage, from summer outings 
on Lake Allatoona on their old pontoon 
boat to an annual family gingerbread 
house competition. Chris also nurtures 
a collection of about 50 houseplants. 
She began treating herself to a new 
plant after every closing, although she 
has recently cut back as her collection 
has grown. She also writes a monthly 
vignette column for a newspaper, 
creates jewelry, and loves to travel.

And for something you won’t find 
in her online bio? Chris has two 
tattoos: one from a college spring 
break and a matching one with 
her daughter. Another fun fact? 
She speaks fluent Spanish.

A Bright Future 
Whether she’s guiding a client 
through a home transition, tending 
to her indoor jungle, or handing out 
encouragement in the community, 
Chris puts people first. She approaches 
her career wholeheartedly and serves 
others with excellence. The results 
speak for themselves. 

The Insurance Advantage Your Clients
Deserve & Your Closings Depend On.

Turning Stressed Buyers
INTO CONFIDENT HOMEOWNERS.

Sarah Bentley | Agency Owner
470.615.2660 | Sarah.Bentley@Goosehead.com
Goosehead.com/Sarah-Bentley

100% 5-Star Google Ratings
Able to Shop 30+ Carriers
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IN THE LOOP

CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET.

MORE Than a Magazine

Visit Our Website 
Bookmark our website and follow us on social media for 
exclusive content, trusted preferred partner bios, event recaps, 
photo galleries, and more. Scan the QR code on this page to stay 
connected and get the latest updates.

Turn Your Real Producers Story Into a Powerful 
Marketing Tool 
Take your Real Producers feature story a step further with 
custom article reprints. These high-quality, branded pieces 
are perfect for open houses, listing appointments, and direct 
mail, helping you showcase your expertise and leave a lasting 
impression. Email denny.faircloth@realproducersmag.com 
to explore options and pricing.

Nominate Agents Making an Impact 
Know agents who are raising the bar or making a meaningful 
impact in the community? We’d love to celebrate them! Submit 
your nomination on our website.

Support the Partners Who Support This Community 
Our preferred partners make this magazine possible through 
advertising, event participation, and community support. 
Thanks to them, this publication is complimentary to agents. 
Please support these trusted businesses whenever possible.

Recommend a Trusted Local Business 
Know standout local businesses that go above and beyond for 
real estate professionals? Help us grow our network of trusted 
partners by recommending them on our website.

Stay in Touch 
We’re always looking for ways to better serve our real estate 
community and create opportunities to collaborate, elevate, 
and inspire. Have ideas or feedback? Reach out anytime at 
denny.faircloth@realproducersmag.com.

MINDSET & PERFORMANCE COACHING  |   HYPNOSIS 

TO SEE THE POSSIBILITIES.
EMPOWERING YOU

“Miles has truly been a game 
changer for me. If you’re a top 

performer looking to unlock that 
next level, I highly recommend him.”

- DIANNA HORNES

Schedule A Call Today!

Miles Rubin

We catch the details before they complicate the deal.We catch the details before they complicate the deal.

Firefighter Owned & Operated

Detailed,
Easy-to-Read

Inspection Reports 
Same-Day

Turn Around

Detailed,
Easy-to-Read

Inspection Reports 
Same-Day

Turn Around

Jeremiah Lutz
404.680.8842

GraceInspections.com

Don’t Let Hidden Issues
Fall Through the Cracks.
Don’t Let Hidden Issues
Fall Through the Cracks.

CHARLOTTE

    

CHARLOTTE

GRAND RAPIDS   

CHARLOTTE

GRAND RAPIDS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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in mortgage rates before the announcement ever happens.

WHY THIS MATTERS FOR REALTORS®

Your clients are hearing the headlines, too.

Some buyers may tell you they're going to wait because they 
heard the Fed is expected to lower rates. Others may suddenly 
feel pressure to purchase because they think rates are about to 
increase.

The problem is that neither decision should be based on a 
headline alone.

When one of my REALTOR® partners has a client asking, 
"Should I wait for rates?" I would much rather have that 
conversation with them than let everyone guess.

Let's look at the actual numbers.
• What does the payment look like today?
• What would a different rate realistically change?
• Are seller concessions available?
• Would a temporary or permanent buydown make sense?
• Is there another loan structure that better fits what they're  
   trying to accomplish?

Sometimes the numbers say move forward.

Sometimes they say waiting makes sense.

The important thing is that the client understands why.

A good lending partner shouldn't simply quote an interest rate. 
A good lending partner should help your client understand the 
market well enough to make a confident decision.

Because the next Fed announcement will generate plenty of 
headlines.

Your clients need to know what those headlines actually mean 
for them.

Every time the Federal Reserve makes a move, I hear some version 
of the same question.

"The Fed changed rates. What does that mean for mortgage rates?"

It's a fair question, because the two are constantly discussed 
together. But there is an important distinction.

The Federal Reserve does not directly set mortgage rates.

When you hear that the Fed raised or lowered rates, they're 
referring to the federal funds rate, a short-term interest rate that 
influences borrowing throughout the economy. (Federal Reserve)

Thirty-year mortgage rates are driven by a much bigger mix of 
factors, including inflation, economic expectations, Treasury yields, 
mortgage-backed securities, and investor demand. (Freddie Mac)

That's why mortgage rates don't always move the way people 
expect after a Fed announcement.

Sometimes the Fed lowers rates and mortgage rates barely move.

Sometimes mortgage rates move 
before the Fed does anything at all.

That's because financial 
markets are constantly looking 
ahead. If investors already 
expect the Fed to make a 
certain move, that expecta-
tion may already be reflected 

DARIN HUNTER
Certified Mortgage Advisor 

NMLS #2239/29290

404.863.2121
Darin@mortgageright.com
www.applydarinhunter.com

THE FED DOESN'T SET YOUR MORTGAGE RATE

Real people. Real coverage. Real results.
We Shop the Market for You

• Homeowner Insurance 
• Auto & Motorcycle
• Flood & Renters 

• Condo & Landlord
• RV, Boat & Specialty 

Coverage

Call / Email Today for a 
FREE Quote

(470) 508-1494

Homeowners Insurance Made Easy!
RICO A. DIXON
Agency Owner

rico.dixon@goosehead.com

WHEN THE STAKES ARE HIGH,

BE MISSION
READY.

Agent-Friendly Reports | Follow-Up Support
Excellent Value | Inspecting with Integrity

Schedule Your Client's Inspection Online

678.203.2400 | MissionReadyInspections.com

JOE CAMACHO
Owner, Inspector

THE SHINE BEFORE THE SIGN.

Deep Cleaning Services
Move-In/ Move-Out Cleans
Airbnb

Schedule Your Client’s Cleaning Today!

Christina Boyd
404.590.3977       RadiantTouchSolutions.com

Make spotless your first selling point.

706.889.4256 | RoofItForward.com

Roof It Forward With Joey McLemore

24/7 Availability | Fast Turnaround
Free Inspections

Realtor Transaction Experience
Property Management Support
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