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(208) 887-5828
www.consignfurnitureboise.com

1550 S Tech Ln Ste #1, Meridian, ID

FOCUS ON THE SALE.
We’ll Handle the Furniture.

• We pick up the furniture 
• We professionally merchandise and sell 
  it in our showroom 
• Your client receives the proceeds

Less stress for them. One less thing for you.

A trusted resource for real 
estate professionals.

White-glove consignment service for your clients.

When your clients have 
furniture they don’t 

want to move, we take it 
from here.

FREE PICKUP
When your client 
mentions your name
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20 25 TOP 1% ORIGINATOR
MORTGAGE EXECUTIVE

MAGAZINE

2026 VERIFIED
TOP ORIGINATOR
SCOTSMAN GUIDE

Fast, clear communication · Thorough preapproval reviews · Renovation loans available · Hablo Español

TOP 1%.
LOCAL FOR EVERY CLOSE.
Nationally recognized. Built for agents and buyers across the

Treasure Valley who need a lender that actually shows up.

SERGIO SZYRKO
BRANCH MANAGER · THESZYRKOTEAM · NMLS #276534

208.841.3751
SergioS@fairwaymc.com

3597 E. Monarch Sky Lane, Suite 240, Office 209,
Meridian, ID 83646

300+ 5 Star Google Reviews

PROFILES
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

1031 EXCHANGE
Leader1031
Kayla Frerking
(208) 866-3348

ATTORNEY - ESTATE 
PLANNING, PROBATE
Andrew Johnson 
Attorney at Law, PLLC
(208) 586-3266

BLINDS & SHADES
Direct Blinds
Chris Meyers
(208) 908-7468

BUILDER
Cedar & Sage
Lindsay Holmes
(208) 243-9403

Core Building Co
(208) 369-3669

KB Homes
(208) 617-2785

CLEANING SERVICES
Clean Elements
Melissa Barr
(208) 703-4737

CLOSING GIFTS
Olive and Vyne
Cheryl Neruda
(208) 939-6775

CONSIGNMENT / FURNITURE
Consign Furniture of 
Southern ID LLC
David Martinez
(775) 771-2206

CONTRACTORS & 
HOME SERVICES
Durabuild Home Services
Heath Hayes
(208) 724-8121

GARAGE DOORS
Access Garage Door
Bill McKernan
(208) 570-3424

HEATING & AIR
D&A Heating and Cooling
Carter Baker
(208) 455-5158

Even Flo Heating & A/C
BJ Kerwin
(208) 573-0755

HOME INSPECTION
Lawford Home Inspections
Jack Lawford
(208) 861-5057

Morrison Property Inspections
Chase Kerr
(208) 810-0426

Presidential Inspections
Craig Burden
(208) 573-5300

HOME STAGING / 
INTERIOR DESIGN
Studio 3 Staging and Design
Joe Olmstead
(208) 996-3535

HOME WARRANTY
Big Horn Home Warranty
Mason Shepherd
(208) 985-4886

Innovate Home Warranty
Summer Sweaney
(208) 514-6894

INSURANCE
Farmers Insurance
Chris Meyer
(208) 860-4476

INSURANCE BROKER
Goosehead Insurance
Spencer Tyler
(949) 377-1073

JUNK REMOVAL
Simon Says Junk It
Shaun Benight
(208) 249-4798

LANDSCAPE CURBING
Border Magic
Aaron Love
(986) 213-5767

LANDSCAPE LIGHTING
Treasure Valley 
Lighting & Display
Jeremy Ferchau
(208) 440-1730

MORTGAGE / LENDER
Fairway Mortgage
Sergio Szyrko
(208) 841-3751

Mortgage Tree Lending
Sam Evans
(208) 731-0567

New American Funding
(408) 782-6881

Synergy One Lending
Bryson Smith
(541) 519-1577

The Morrell Team Powered 
by JMJ Financial
Matt Morrell
(208) 407-4633

MOVING / STORAGE
Better Route Moving 
and Storage
Eric Lopez
(208) 402-5356

PHOTOGRAPHY
CLOUT Real Estate Marketing
Blake Clemens
(208) 247-4398

Cy Gilbert Photography
Cy Gilbert
(208) 353-6300

Lux Real Estate Media
Garret Leo
(208) 912-4984

PLUMBING
CrossFlow Plumbing
Christopher Ponce
(208) 559-3321

PRINTING, SIGNS, & 
PROMOTIONAL MATERIALS
Catapult3
Darin Lawley
(208) 375-2500

PROPERTY MANAGEMENT
Iron Creek Property 
Management
Kylie Holm
(208) 502-4171

RE TRANSACTION 
COORDINATOR
The Harmony Group
Laura Ferguson
(208) 261-1062

ROOFING
Central Valley Roofing
Gabriel Johanson
(208) 629-6409

Roofing Stop
Preston Pratt
(208) 999-2863

STAGING
Fina Home Design
Nicole Cahill
(208) 440-5575

TITLE COMPANY
Pioneer Title Company
Rob Myklebust
(208) 921-8390

Venture Title & Escrow
(208) 515-7740

VIDEOGRAPHY/
PHOTOGRAPHY
Tactical Studio
Tom Chlebowski
(208) 609-3663

WEALTH MANAGEMENT
New York Life Insurance 
Company
Zoe Larson
(509) 608-0473



Boise Real Producers • 98 • November 2026

Father & Son
Owned Company

Bill & Blake

HELP YOUR 
LISTINGS
SELL FASTER

Serving the Treasure Valley
(208) 690-4404
accessdoorcompany.com/treasurevalley-id

• Pre-Listing Garage Door Tune-Ups
• Quiet, Smart Garage Door Opener Upgrades
• New Garage Doors That 
   Boost Curb Appeal 
• Fast Repairs Before or After Inspection

SEAL THE DEAL WITH

• Full-Service HVAC Solutions
• Ductwork & Air Quality Services
• Retro-Fit & Remodel HVAC Projects
• Reliable Repairs & Tune-Ups 

(208) 323-2665  |   evenfloheatingandair.com

Schedule today — keep every home closing comfortable!

Year-Round Comfort!

Meet
The

Team
Tim Ganley

Owner/Publisher
Garret Leo 

Photographer 
Lux Real Estate Media

Cy Gilbert 
Photographer 

Cy Gilbert Photography

Dan Allsup
Ad & Content Manager

Tom Chlebowski
Videographer

Tactical Studio

Nick Ingrisani
Writer

Blake Clemens 
Photographer & 

Videographer
CLOUT. Real Estate Marketing

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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Christopher Meyer
Farmers Insurance Agent in Boise, ID
Agent License #: 21377244
943 W Overland Rd.
Meridian, ID 83642
208-563-3388

Helping you with insurance for Auto, home,
business and recreational vehicles

208-563-3388

Transaction Coordinators | Serving the Treasure Valley and Beyond

Laura Ferguson, Owner
208-261-1062
laura@harmonygroup.io
www.harmonygroup.io

At The Harmony Group, we specialize in Transaction Coordination that helps real estate 
agents shine. We handle the paperwork, deadlines, and details so you can focus on client 

relationships, growing your business, and doing what you do best.Our job is to make your life 
easier and your business look even better. Let us bring more ease, efficiency, and peace of 

mind to your transactions. When you're ready for support you can count on, we're here.

M O R E  S A L E S .
L E S S  PA P E R W O R K .Reported by NAHB, courtesy of the 

Building Contractors Association of 
Southwestern Idaho.

According to new analysis from the 
National Association of Home Builders, 
single-family residential construction 
across the Boise metro generated an 
estimated $3.93 billion in local income, 

supported more than 41,000 local jobs, and produced $432 
million in local government revenue in 2025.

The report comes as Treasure Valley communities continue 
weighing housing affordability, infrastructure needs, 
permitting costs, and the fiscal impact of growth. While 
homebuilding is often discussed in terms of growth pressure, 
the NAHB analysis provides local data on the jobs, income, and 
public revenue generated by new single-family construction.

Prepared by NAHB’s Housing Policy Department, the report 
analyzed the local economic impact of 9,415 single-family 
homes permitted across the Boise metro in 2025. For purposes 
of the report, the Boise metro includes Ada, Boise, Canyon, 
Gem, and Owyhee counties.

NAHB’s local economic impact model has been used in 
more than 800 studies across projects, local jurisdictions, 
metropolitan areas, non-metropolitan counties, and states 
to estimate the income, jobs, taxes, and other local economic 
activity generated by homebuilding.

According to NAHB, 2025 single-family homebuilding activity 
in the Boise metro generated an estimated:

•	 $3.93 billion in local income
•	 $2.75 billion in local wages and salaries
•	 $432 million in taxes and other revenue for  

local governments
•	 41,698 local jobs supported

Economic Impact Continues After Construction
The report also found that the economic impact continues 
after homes are built and occupied. NAHB estimates that 
the 9,415 single-family homes analyzed will generate an 
additional $515 million in local income annually, $73 million 
in taxes and other local government revenue annually, and 
support 6,655 ongoing local jobs each year.

“Residential construction is often discussed only in terms of 
growth pressures, but this report shows the other side of the 
story,” said Adam Capell, president of the Building Contractors 
Association of Southwestern Idaho. “New homes support 
local jobs, generate income for local families and businesses, 
and provide significant revenue for local governments. 
As communities work through housing affordability, 
infrastructure, and permitting challenges, it’s important 
to recognize that homebuilding is part of the Boise metro’s 
economic foundation.”

Long-Term Revenue for Local Governments
A companion NAHB report examined the estimated local 
government revenue and costs associated with the same 9,415 
single-family homes.

Over 15 years, NAHB estimates the homes will generate $1.49 
billion in cumulative local government revenue compared with 
$438.5 million in estimated costs, including annual current 
expenses, capital investment, and interest on debt.

“Every additional cost added to housing has a ripple effect,” 
Capell said. “When costs increase or delays make it more 
expensive to build, those impacts ultimately affect homebuyers 
and the broader local economy. Housing policy should reflect 
the full picture, including the jobs, income, and public revenue 
that new homes help create.”

The economic impact of homebuilding reaches beyond the 
job site. Residential construction supports local workers and 
businesses involved in construction, materials, professional 
services, real estate, finance, retail, and other sectors. Once 
occupied, new homes continue contributing to the local 
economy as residents pay taxes, purchase goods and services, 
and participate in the community.

About the Building Contractors Association of 
Southwestern Idaho
The Building Contractors Association of Southwestern 
Idaho is a nonprofit trade association representing builders, 
remodelers, developers, subcontractors, suppliers, and 
industry professionals across the region. The BCA works to 

support responsible residential 
construction, advocate for housing 
affordability, and strengthen the 
homebuilding industry throughout 
Southwestern Idaho.

Economic Impact Study 2025

WHAT'S GOING ​ON ​IN THE TREASURE VALLEY

Adam Capell 
- President of 
BCASWI

Article provided by BCASWI
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ydney was born in Spokane, 
Washington, but her family 
moved to Meridian when she 
was just six years old. Since 

then, Idaho has shaped every 
chapter of her life. After graduating 
from Rocky Mountain High 
School, she joined the Navy, where 
she spent five years as a heavy 
equipment operator with a naval 
construction battalion. She left the 
service in 2017 and moved back to 
Idaho, living in Caldwell and Kuna 
before returning to Meridian. 

“I’ve lived in almost every county in 
Treasure Valley. Now I live around 
the corner from my childhood 
home, and my kids go to the same 
schools I went to and even have 
some of the same teachers.”

While Sydney was exploring career 
options, a family member was 
working in project management for 
a home builder, and Sydney joined 
the company as a sales assistant. 
The builder sponsored her real 
estate license, and she spent a year 
selling for them before deciding 
she wanted more: branching into 
resales and working both sides 
of deals with a range of builders. 
In 2018, she joined Idaho’s number-
one-ranked team, where she stayed for 
almost six years. She realized quickly 
that her life experience, although not 
directly related to real estate, made the 
career path a perfect fit.

“In high school, I was on the debate 
team. I also did competitive speech and 
was a waitress at IHOP. I didn’t realize 
it at the time, but I was comfortable 
talking with people, connecting with 
people, and those skills definitely 
helped me. I’m not scared to put myself 
out there, initiate conversations, and 
connect with people.” 

Her time in the Navy added something 
else: a belief that a team is only as strong 
as its weakest member. That mindset 
followed her into real estate, where 
she treats mentoring newer agents as 
second nature rather than trying to 
guard what’s made her successful. 

Full Circle in the 
Treasure Valley

PHOTOS BY 

BLAKE CLEMENS

WRITTEN BY 

NICK INGRISANI

AGENT ON FIRE

“I’ve taken on this mentality that 
nobody gets left behind. If someone 
wants to succeed in this industry and 
is open to learning and putting in 
the work, I’ll never shy away from 
taking on a new mentee or giving the 
secrets that I’ve learned. I call it giving 
someone the keys to the castle.”

When her team disbanded in 2024, 
Sydney became a solo agent with 
Silvercreek Realty Group. The 
collaborative instinct didn’t disappear 
with the team, though; she simply 
built a new home for it, launching a 
mastermind group that brings top 
producers together every Friday 
to compare notes on the market. 
Behind the scenes, her transaction 
coordinator, Rachel, keeps the day-
to-day operation on track. Sydney 
feels that Rachel is the backbone of 
her company and keeps operations 
running smoothly and efficiently. 

Most of her business today is 
residential, but she works with 
builders when she already has a 
buyer lined up. She’s also carved out 
space for commercial and investment 
deals, work she credits with keeping 
her analytical side sharp. Those 
transactions run on numbers rather 
than emotion, and they remind her 
that a home is never just a home. 

“That side of the business reminds 
me that everything is an investment. 
You can have your primary 
residence, but at the same time 
there’s so much power in parking 
your money in an appreciating asset. 
Doing some commercial transactions 
brings me back to the mindset that 
not only is this your home, but it’s 
also future debt being paid off, 
kids going off to college, and future 
retirement. So I try to bring that into 
conversations with my clients.”

BURTWELL
Sydney
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staying personally connected to the 
people already in her circle. Clients 
hear from her monthly: sometimes a 
lottery ticket, sometimes free coffee, 
sometimes a small gift tied to a holiday 
like National Watermelon Day or 
National Pancake Day. 

“I keep my clients in the loop: they know 
my family, my kids. I send out family 
updates, family photos. With my very 
unique personal touch marketing, my 
plan for the future is to continually build 
up the list of people that I’m marketing 
to so I can stay front of mind, and they 
can refer me to their friends, family… 
anyone they know.”

Outside of work, Sydney is usually 
somewhere with her three kids: on bike 
rides, rollerblading, floating the river, 
or spending the day at Roaring Springs. 
She also makes time for friends, wine 
tasting, and trying new restaurants 
around the valley, always ordering 
something she hasn’t had before. 

“I spend a lot of time outside with my 
kids. I’m very social and extroverted. 
So no matter what, I’m just looking for 
where the people are. That’s where I 
want to be.” 

The core of her approach centers on 
communicating quickly, communicating 
well, and never waiting for the client to 
reach out first. Sydney describes herself 
as tenacious, someone who wants every 
client to end up as close as possible to 
their version of a dream home, and 
someone who’s willing to do whatever it 
takes to get them there.

“I ask my clients to tell me what their 
perfect world scenario looks like and I’ll 
try my best to make that a reality.”

Looking ahead, she’s intently focused 
on growing her sphere of influence 
and has built a marketing style around 

I’ve taken on this 
mentality that nobody 

gets left behind.”
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GET THEIR 
HOME LOAN IN 
THE FAST LANE

Ready to take your buyers' loans across the �nish line faster? 
See how my process accelerates your business:

Partner with me and get paid faster than 
ever. Reach out today to get started!

No need to wait at the closing table for the 
funding authorization number. Get alerts every 

step of the way on the buyer's file's progress.

Sam Evans
NMLS# 193206 | NMLS # 1945287
Mortgage Tree Lending
1151 E Iron Eagle Dr | Eagle, ID 83616
(c) 208-731-0567
www.mortgagetreelending.co
Sam@mortgagetreelending.com
apply online at SamEvans.my1003app.com

I can trigger the CD the minute it 

hits underwriting. No more waiting 

on docs 

I'll get your buyer closing docs out 

sooner so they can close faster. I 

provide instant funding!
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FAMILY OWNED.
FAITH DRIVEN.

QUALITY ROOFING.

PROTECTING
WHAT MATTERS MOST

 F A I T H .  F A M I L Y .  R O O F I N G .

As for me and 
my house, 

we will serve 
the Lord.

JOSHUA 24:15

Bl� Th� H�e.
W E ' L L  P R O T E C T  I T .

ROOFINGSTOP.COM
PROUDLY SERVING 
OUR COMMUNITY

208-999-2863
CALL OR TEXT 

FREE ESTIMATES
HONEST. RELIABLE. 
NO OBLIGATION.

ROOF 
REPLACEMENT

ROOF REPAIRS

METAL ROOFING

SIDING
& GUTTERS

KEEP YOUR 
TRANSACTIONS 
ON TRACK

• Pre-Listing Inspections 
• to Reduce Surprises
• Fast, Reliable 

Pre-Purchase Reports
• Clear Photos & 

Easy-to-Read Summaries
• Repair-Request-Ready 

Findings
• New Construction & Final 

Walk-Through Inspections

Jack Lawford
www.idahoinspector.com

(208) 861-5057

Partner with a 
trusted inspector — 
schedule your next 

inspection today.
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HERE'S WHAT THE TOP 500 AGENTS IN
 TREASURE VALLEY SOLD IN 2025...

AVERAGE TRANSACTIONS 
PER AGENT 

26.5

AVERAGE SALES VOLUME
PER AGENT

$16.5 Million

TOTAL TRANSACTIONS

13,609

TOTAL TRANSACTION  VOLUME

$8.4 Billion

B o i s e

BY THE
NUMBERS2026

FIX HVAC.
BILL ESCROW.

CLOSE THE DEAL.
We fix HVAC

issues fast and
get paid through 

escrow at closing.
Built for Real Estate Transactions:
▪ 24–48 hour turnaround for

active deals
▪ No upfront cost, paid through 

escrow at closing
▪ Clean invoices formatted for 

escrow/title
▪ We work directly with agents, 

buyers, and title companies

(208) 455-5158 | dahvac.com

Text “ESCROW” to (208) 455-5158
to save your deal today

Trusts, Wills, POA, & Probate

andrewjohnson.law
(208) 586-3266

Keep your transaction moving smoothly.

Whether you want to add a new home to your Trust, update

your estate plan, or learn more about estate planning,

Andrew Johnson and his team are here to help.

They handle Trusts, Wills, Powers of Attorney, Estate

Administration, and Probate. They work with realtors to sell

houses early in the Probate process, and when applicable,

arrange to have their legal fees paid from closing costs. 

Andrew Johnson
Attorney at Law, PLLC

Partner with us to make every home shine- 
contact Chris Meyers today!

DirectBlindsIdaho.com • (208) 908-7468

Tailored Window Treatments • Professional Installation
Fast, Reliable Service • Competitive Pricing
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Cy Gilbert
(208) 353-6300

cy@cygilbert.com

Headshots
Real Estate Photography
Business & Lifestyle Portraits

elevate
your

listing
with award

winning
photos

DESIGN TO DWELL
STAGED TO SELL

staging and design services for the Treasure Valley and beyond

Nicolle Fina (208) 440-5575
FINAHOMEDESIGN.COM

     @finahomedesign
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Despite initially wanting to go 
in a different direction with 
his career, his business took 
off in the first 30 days. He went 
on to work for a few different 
brokerages before linking up 
with Shawn Cardoza to build 
something of their own. 

Shawn’s path to real estate was 
more serendipitous. He was 
a carpenter in the Carpenters 
Union right out of high school 
and built residential homes 
for a local general contractor. 
Eventually, he shifted into 
agriculture as a tree fruit 
farmer and started a business 
with a partner called Sierra 
View Orchards, which farmed 
200 acres of stone fruit. He 
bought his first home at 21, 
which led to buying and selling 
homes for a profit on the side. 

When his agriculture business 
took a huge hit in 2003, he 
decided to join the police 
academy to pay his mortgage 
and support his family, but real 
estate was always right there.

“My taste of real estate investing 
made me truly love the idea of 
real estate. Through life’s curves, 
I went through an unfortunate 
divorce and remarried my 
amazing wife, Laura, who 
introduced me to the #1 real 
estate agent in our area, Kevin 
Blain.  Kevin eventually talked 
me into getting my real estate 
license.” — Shawn

After Shawn completed 
numerous flips around the 

2008 market crash, he began 
getting leads through Zillow, 
and his business shifted 
significantly. 

“I started getting leads through 
Zillow, and the next thing I 
knew, our team was going full 
bore and started growing so 
fast. I was selling 50+ units a 
year while on duty as a police 
officer. I had to make a decision 
and retired early from law 
enforcement to pursue a real 
estate career.” — Shawn

Shawn soon became general 
manager of the Kevin Blain 
Real Estate Team, a sixty-agent 
team at Keller Williams, and 
by 2018 it was selling more 
than 80 properties a year. The 
Kevin Blain Real Estate Team 
was awarded the top real 
estate team in California and 
the top Keller Williams team in 
the nation. When his business 
partner Kevin tragically died, 
Shawn stepped in as GM at the 
local Keller Williams Realty and 
started the Cardoza Real Estate 
Team, eventually building a 
second team in Idaho. He also 
began coaching real estate 
agents across the nation and 
in Canada through Icenhower 
Coaching and Consulting.

In 2024, Shawn began coaching 
with Tony, who’d sought 
him out to sharpen his own 
business. The two hit it off, 
and Shawn, needing a local 
partner who already knew how 
to produce, asked Tony to join 
as a 50/50 partner. The Idaho 

B U I L D I N G 
A N  E T H I C A L 

B U S I N E S S 
C E N T E R E D 

O N  P E O P L E

WRITTEN BY NICK INGRISANI

PHOTOS BY BLAKE CLEMENS

COVER STORY

& L A R S O N 
Tony 

Shawn
C A R D O Z A

Tony Larson has spent his whole life in the Treasure Valley. He was 
born into a family that was deeply entrenched in real estate; his 
grandfather was one of the valley’s biggest developers, responsible for 
more than 10,000 lots before he passed, and Tony’s oldest brother built 
homes for a living. Tony worked in fire protection before becoming 
the design manager for Hubble Homes. Don Hubble was the one who 
talked him into getting his real estate license in 2016. 
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side now outproduces the 
California team; together, the 
two teams closed $66M last 
year, their first full year in 
partnership. The Idaho team 
alone is on pace to surpass 
that in 2026. 

Tony and Shawn now lead 
the Cardoza Larson Real 
Estate Group. They have 
12 agents in total covering 
Idaho and Oregon and are 
focused on ethical growth 
that benefits people. 

“The money follows when 
you do right by people and let 
God lead the way. We want 
to see our team members 
succeed. We’re sharing our 
knowledge, training, and 
coaching to build up the next 
generation of good, ethical 
agents who will do right by 
people. That was a big deal 
and exactly what we’ve built 
and continue to build. Our 
goal is to be different and 
stand out above the rest in 
the sense that we truly care, 
and when people see our 
name they’ll know we’ll do 
right by them. We do what 
we say and always follow 
through.” — Tony

Their future plans center on 
investment and development 
work: more flips, more land 
deals, more listings drawn 
from Tony’s roots and his 
inventory of investors and 
developer landowners, 
echoing what his grandfather 
built decades ago. 

“I have a big inventory of 
investors and developer 
landowners. We’re trying 
to put it all together so 
we’re bringing stable 
future work to the team 
through land development 
projects.” — Tony 

Both partners point to their 
knowledge depth as a key 
differentiator in the Idaho 
market. Shawn also started 
a coaching platform, The 
Unshakable Agent, which 
provides module-based 
coaching that teaches agents 
the Pathway to Production. 
Tony points to relationships 
and roots that go back 
generations in the valley, 
the kind that make big 
subdivision deals possible. 

“A lot of newer agents have 
never seen a short sale. 

Today there are multiple 
short sales happening across 
Idaho. With our depth of 
knowledge and experience 
running big brokerages and 
teams of all sizes, we can 
handle it all.” — Shawn

“Between Shawn’s 
knowledge and my roots 
here, we’re putting big 
land development deals 
together, working it out 
with our agents to sell 
subdivisions as well 
because of how connected 
we are here.” — Tony

M Y  TA S T E 
O F  R E A L 
E S TAT E 
I N V E S T I N G 
M A D E 
M E  T R U L Y 
L O V E 
T H E  I D E A 
O F  R E A L 
E S TAT E . ” 
— Shawn
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Outside of work, Tony enjoys 
modifying cars, golfing, 
camping, and traveling with 
his family throughout the 
year. Shawn is a licensed 
pilot who flies for fun as 
much as for business. He’s 
also an avid horseback rider 
who follows the rodeo circuit 
around Idaho with his wife 
and daughter, who performs 
with a bareback riding team 
called EhCapa. In 2025, 
Shawn published his book 
The God-Fearing Real Estate 
Agent, which is a powerful 
reminder that there is room 
for God in every facet of 
life, including real estate. 
His book is available for 
purchase on Amazon. 

Going forward, Tony and 
Shawn are committed to 
the values, commitment, 

and care that have guided 
their success from the 
beginning. If you take care 
of your clients and your 
agents, everything else 
will fall into place.  

T H E  M O N E Y 
F O L L O W S 
W H E N  Y O U 
D O  R I G H T  B Y 
P E O P L E  A N D 
L E T  G O D  L E A D 
T H E  WAY. 
— Tony
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(208)761-7298  |  luxrealestatemedia.com

FREE SOCIAL MEDIA REEL
with Purchased Package!

CLOUT. Boise creates premium visual campaigns designed
to position your listings - and your brand - at a higher level.

CONSISTENTLY DELIVERING

Local. Strategic. Trusted.

WWW.CLOUTREALESTATE.COM

208-247-4398

BLAKE@CLOUTREALESTATE.COM

@CLOUT.BOISE

@CLOUTREALESTATE

B O I S E

EXCEPTIONAL 
VISUALS.
We're more than a media company — we're 
your strategic marketing partner. Agents trust 
us to elevate their listings and represent their 
brand with care, creativity, and consistency.

AGENTS CHOOSE US

Because we make 
them look their best

150+

Boise • McCall • 
Sun Valley • & Beyond

MARKETS WE SERVE

3+

L O C A L .  S T R A T E G I C .  T R U S T E D .

Across Residential, 
Luxury & New 
Construction

MARKETED & SOLD

$500M+

AGENTS TELL US IT'S SIMPLE:
WE MAKE THEM LOOK GOOD,THEIR 
LISTINGS SHINE,

AND THEIR CLIENTS ARE IMPRESSED.

WE BECOME YOUR GO-TO 
CREATIVE PARTNER.

CONSISTENT. DEPENDABLE. 
EASY TO WORK WITH.

LET'S CREATE SOMETHING 
REMARKABLE TOGETHER.
Let's discuss your next listing, campaign, 
or long-term marketing needs.

FOCUSED ON 
QUALITY

100%

No shortcuts. 
Just exceptional 

results.
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Long before Bryson Smith understood loan guidelines, interest 
rates, or the complexities of structuring a mortgage, he 
understood the value of a dollar.

Every summer, Bryson’s parents took him and his younger 
brother, Spencer, to the Oregon Coast. Before the new school 
year, each brother received approximately $300 to buy his 
school clothes. Bryson treated the experience like a strategy 
exercise, searching clearance racks at Nike, Abercrombie, Old 
Navy, and anywhere else he could stretch his money.

He would return home with as many as 25 items. Spencer, 
meanwhile, might spend the same amount on five or six of the 
newest releases.

It was a simple family tradition, but it reflected a much 
larger lesson Bryson’s parents consistently taught their sons: 
meaningful results come from making thoughtful decisions 
and putting in the work.

Both of Bryson’s parents are educators, and their lessons 
extended far beyond the classroom. When Bryson wanted his 
first cell phone, they told him he could earn it by receiving 
straight A’s for the entire school year. He did. When he 
wanted the newest baseball bat, they encouraged him to win 
it by selling the most pies during his team’s fundraiser. With 
his parents driving him around town and promoting the 
fundraiser to their friends, he accomplished that goal too.

“They weren’t doing it because they couldn’t afford those 
things,” Bryson explained. “They wanted me to understand that 
hard work created opportunities, and that the things you earn 
tend to mean more.”

That mindset became the foundation for everything  
that followed.

As Bryson prepared for college, his parents promised to help 
him graduate debt free under one condition: he had to apply 
for every local scholarship for which he qualified. Bryson 
completed more than 75 applications and earned enough 
scholarship money to cover nearly half of his education at 
Oregon State University.

The freedom of graduating without student debt ultimately 
allowed him to take chances, work relentlessly, and build a 
career earlier than he might have otherwise imagined.

Interestingly, mortgage lending was never part of the  
original plan.

In early 2020, Bryson was a senior studying exercise science 
when he decided he no longer wanted to become a physical 
therapist. Changing majors was not practical that late in 
college, so he began considering law school. At the same time, 
he felt ready to leave Western Oregon, challenge himself 
somewhere new, and figure out what came next.

Bryson called his cousin Aaron, who lived in Boise and had 
established a successful mortgage career, to ask whether he 
knew of anyone hiring for the summer. Aaron requested his 
résumé, and one day later, Bryson was invited to interview for 
a processing assistant position with Synergy One Lending.

He flew from Portland to Boise over spring break on a flight 
with only seven passengers. COVID had just reached the United 
States, and no one yet understood how dramatically the world 
was about to change.

HOW BRYSON SMITH TURNED AN UNEXPECTED OPPORTUNITY 
INTO ONE OF IDAHO’S LEADING MORTGAGE CAREERSBRYSONBRYSON

PHOTOS BY 

CY GILBERT

PARTNER SPOTLIGHT 

Smith
SYNERGY ONE 
LENDING, INC.
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Bryson began working at Synergy 
One Lending on June 13, 2020. 
His first months were spent 
handling much of the behind-
the-scenes work that keeps 
mortgage transactions moving. 
Instead of being discouraged 

by the grunt work, he became 
fascinated by the loan officers 

around him. He watched them 
build relationships, solve problems, 

meet with agents, and guide clients 
through important financial decisions.

By late summer, he wanted to know how he could become one 
of them.

Aaron advised him to become an assistant to an experienced, 
high-producing loan officer who could teach him the business 
properly. That opportunity came through Monica Davis, a 
respected mortgage professional with nearly three decades  
of experience.

Bryson listened to Monica’s calls, studied how she responded 
to objections, and observed how she built lasting relationships. 
Monica taught him how to originate and serve clients, while 
Jessica Clow helped him master the operational side of lending, 
including guidelines, documentation, and the details required 
to close loans successfully.

Those lessons became the foundation of Bryson’s approach to 
the business. As his knowledge and relationships grew, so did 
his production and his team. He eventually launched The Smith 
Group, built around the same principles he had learned early: 
know the details, communicate relentlessly, and never lose 
sight of the people behind the transaction. Today, Bryson and 
Monica lead Synergy One Lending’s Idaho branches together, 
which have ranked as the company’s number one branch for 
five consecutive years.

The growth since then has been substantial. Today, the Idaho 
branches Bryson helps lead fund more than $275 million 
annually, while his personal team funds more than $80 
million, including approximately $55 million in Bryson’s own 
production. He has twice been named a Scotsman Guide Top 
Originator, earned Synergy One Lending’s Rising Star award 
in 2023, and received President’s Club recognition three times 
and Chairman’s Club recognition twice. But for Bryson, growth 
has never been about production alone. He takes just as much 
pride in helping build an environment where loan officers and 
team members can grow their own careers.

Yet Bryson’s greatest differentiator is not simply production. It 
is the way he approaches each loan.

I want people to know 
that if they trust me with 
their client, their career, 
or an opportunity, I’m 
going to take that 
responsibility seriously.”

With a math teacher for a mother, Bryson naturally views 
every mortgage as a story problem. He studies the client’s 
income, goals, timeline, desired payment, available funds,  
and long-term plans, then works to create the strongest 
possible strategy.

“My job isn’t just to quote a rate and take an application. It’s to 
understand the client’s entire situation well enough to build the 
right strategy—and to know the guidelines and products well 
enough to find solutions when a transaction gets complicated,” 
he said.

That preparation matters when a transaction becomes 
complicated. Bryson takes pride in finding ways to save loans 
other lenders could not complete, not by making impossible 
promises, but by understanding the details well enough to 
recognize options others may have overlooked. Sometimes the 
best solution is finding a path forward. Other times, it is being 
willing to tell a client or agent that something does not make 
sense. Bryson believes long-term trust is worth far more than 
closing any single loan.

For real estate agents, that creates a valuable advantage. A 
knowledgeable and responsive lender can strengthen an offer, 
protect a transaction, communicate confidently with clients, 
and help more buyers reach the closing table. Bryson views 
every referral as an extension of the agent’s reputation. When 
an agent introduces him to a client, he understands that how 
his team communicates, performs, and solves problems reflects 
directly on the person who made the introduction. He wants 
his agent partners to know that when they refer someone to 
him, that client will receive a mortgage plan built specifically 
for their circumstances.

Whether he is helping a first-time buyer who never believed 
homeownership was possible or an experienced investor who 
needs a smooth transaction, Bryson’s goal is the same: provide 
an experience that makes the client grateful for the entire 
agent and lender team.

As his business has grown, Bryson has also become 
increasingly intentional about building a team capable of 
delivering the same level of service clients and partners have 
come to expect. He still believes there are moments when a 
transaction demands immediate attention, regardless of the 
hour, but he has learned that great leadership is not about 
doing everything yourself—it is about building great people, 
strong systems, and a culture of accountability.

Outside the office, Bryson enjoys traveling, golfing, 
wakesurfing, hunting, and spending time throughout the Idaho 
and Oregon backcountry. He values time with his girlfriend, 
Sabrina, their dog, Nala, and the close circle of family and 
friends who continue to motivate him. His brother Spencer 

is even part of the business, managing Bryson’s social media 
while serving as Synergy One Lending’s social media strategist.

Another surprising chapter in Bryson’s story is his five years 
as a college basketball referee. He traveled throughout the 
western United States officiating NCAA games, an experience 
that taught him how to prepare, communicate clearly, make 
difficult decisions with incomplete information, accept 
accountability, and remain composed when the pressure was 
highest. Those same qualities now influence both the way he 
lends and the way he leads.

Years from now, Bryson does not want his reputation in Boise 
to be defined by how many loans he closed or awards he won. 
He wants to be known as someone who mastered his craft, 
treated people well, created opportunities for others, and did 
business the right way—even when doing the right thing was 
not the easiest or most profitable option.

For Bryson, the philosophy is ultimately about responsibility: 
“I want people to know that if they trust me with their 
client, their career, or an opportunity, I’m going to take that 
responsibility seriously.”

For agents searching for a lender who is driven, deliberate, 
responsive, and genuinely invested in finding the right 
solution, Bryson Smith offers more than financing. He offers a 
partner who will study the details, protect the relationship, and 
work relentlessly to help everyone succeed. 
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Zoe Alden Larsen
Financial Professional 

New York Life Insurance Company 
CA Insurance Lic #4402418

1290 W. Myrtle St., Ste 460, 
Boise, ID 83702

Mobile: 509-608-0473
zabatie@ft.newyorklife.com

For 180+ years, 
New York Life Insurance 
Company has helped families 
and businesses build lasting 
financial security. As a mutual 
company, we put policy 
owners first—not Wall Street.

I’ll work with you to create a 
personalized strategy to help you:

• Protect your family • Prepare for retirement
• Grow and preserve wealth• Support your business

Let’s get started.

Call today to schedule your inspection.
(208) 810-0426

ckerr@morrisoninspects.com
www.morrisoninspects.com/treasurevalley

Protecting our client’s health, 
safety, and investment.

Same-Day Reporting • Pre-Listing & Buyer Inspections
Builder Warranty Inspections • Sewer Scope Inspections

Thermal Camera Enhancements • Certified Drone Inspections

Trusted by Realtors.
Chosen by Clients

Call/Text: 208.724.8121   |   durabuildconstruction.net

INSPECTION REPAIRS
DONE BEFORE CLOSING.

• Fast repair-list estimates.
• Priority closing schedules.
• One point of contact.
• Trade coordination.
• Photos & documentation

SEND THE REPAIR LIST + DEADLINE  |  WE HANDLE THE REST

HOME SERVICES | Durabuild Construction Inc. | RE-10 REPAIR SPECIALISTS

Proudly Serving All of Idaho

Include Big Horn Coverage in
Every Closing Package!

     
  

Protecting Your Home Field.

Complete coverage for major home systems and appliances. 
Trusted by agents, lenders, and homeowners across Idaho.

Mason Shepherd | Your Local RepMason Shepherd | Your Local Rep

YOUR WINNING TEAMMATE 
IN HOME PROTECTION

YOUR WINNING TEAMMATE 
IN HOME PROTECTION

Looking for a cleaner you can trust?

Our services include:
• Routine Maintenance Cleaning
• Deep Cleaning
• Move-In/Move-Out Cleaning

We provide high-quality
residential cleaning with attention

to detail and consistent results.

We don't cut corners
we clean them!!
Call or Text

208-703-4737
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LIGHT AS DESIGN

FREE
ESTIMATES

SCHEDULE A PRIVATE CONSULTATION TO DISCUSS YOUR CLIENT’S NEW HOME.
www.treasurevalleylighting.com   |   (208) 440-1730

Partner with Treasure Valley Lighting to showcase properties and deliver 
unparalleled value to your clients. A signature touch of luxury.

We specialize in luxury architectural and landscape 
lighting design, the finishing touch that creates an 
unforgettable first impression. Maximize property 
value and market appeal, distinguishing your listings 
in a competitive market.

Enhance Architectural Features
Showcase Exterior Living Spaces
Increase Curb Appeal & Safety

208-996-3535  |  info@studio3staging.com
LET’S ELEVATE YOUR NEXT LISTING — CALL US TODAY!

STAGING THAT
ELEVATES YOUR LISTING

Vacant & Occupied Home Staging
Design Refresh for Listings

Where Style Meets Functionality - We Stage To Sell!

SPENCER TYLER AGENCY

Protect what matters most
with the best coverage

Home. Renters.
Auto. Life. Business. 

Candid Advice
We offer straightforward, unbiased advice.
Unrivaled Choice - We find and compare coverage 
and cost for over 20 top insurance companies.
Concierge Service - We work for you and are your 
go-to-source for customized coverage.

Spencer Tyler
(208) 906-3116 
spencer.tyler@goosehead.com

Licensed in ID, CA, OR and AZ 
License #17889692 / OK80877

goosehead.com/agents/id/meridian/spencer-tyler

GET YOUR 
QUOTE

And more.

SimonsSaysJunkIt.com

CALL NOW
(208) 249-4798

HEAVY
LIFTING

LET US DO THE

Fast turnaround for
realtors — book
your pickup today.

RESIDENTIAL &
COMMERCIAL
JUNK REMOVAL

YARD WASTE
& DEBRIS
HAULING

TRAILER RENTAL
FOR DIY
CLEANOUTS



9151 Currency St.
Irving, TX 75063


