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—MORTGAGE—

RESULTS. "t

FAST APPROVALS. X
STRONGER OFFERS.
MORE WINS.

TN o

When your clients can’t afford to wait,
you need a lender who delivers:

e Same-day conditional approvals

e fast, reliable closings that protect your reputation

e Specialized loan products not everyone can offer
— Jumbo specialist, temporary buydowns to win
offers, doctor loans, DSCR, VA expert,
bank-statement loans for self-employed
borrowers, VantageScore 4.0, and 100%
financing options. Construction loans

Agents choose Stephen because he cares, always
follows up, and makes partnership the priority.
Excellent communication. Consistent results. A true
partner focused on getting you to the closing table —
and helping you grow your business.

Let’s win more deals together.

Call or text me today.

859-351-55653 | Sgray@statewidemortgage.com

www.closewithgray.com | Equal Housing Lender
This is not a commitment to lend or extend credit. All loans

e SUbject to credit approval and must meet program guidelines to
qualify, other restrictions may apply.

J : STEPHEN GRAY
;o— = Mortgage Loan Officer | 25 Years Experience
' | Licensed in Kentucky, Florida & California

Statewide Mortgage | NMLS #1304
NMLS #444059

A Modern Approach

Professional Photography | 4K 'Videos | Virtual Tours | Floor Plans | Branding

Book Now

859.710.9004
B L U E G R A S S bluegrassrealestatemedia.com

Real Estate Medla Aaron@BluegrassRealEstateMedia.com

All that’s i
THE TEAM "moved and transported:
YOU CAN

. = The Premier Movers of the Bluegrass
I HOME INSPECTION

Partner with the only 5-star moving

859-388-0530 team in the state!
CHCHOMEINSPECTION.COM

PARTIRER
=

859.893.2602 « FromHereToThereKY.com
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“Working with Achosa has changed the
way we do business for the better. The
claims process is simplified, and we can
quickly address mechanical issues while
saving our investors money.”

= The Azzam Group ’ ’
~——— WHY PROPERTY MANAGERS CHOOSE ACHOSA ——
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If you are interested in nominating people for certain stories, please email us at ahutch@realproducersmag.com.
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

AUDIO VIDEO / IT
46Solutions
Crystal Newton
(859) 788-4600

BUILDER

GSL Construction
Roman Slobodzian
(425) 219-7939

ESTATE SALES

Blue Moon Estate Sales
Kelli Helmers

(859) 523-3483

GENERAL CONTRACTOR
Anderson & Rodgers Construction
Teddy Rodgers

(859) 309-3021

Horton Home Enhancements
Colin Horton
(603) 998-0634

HEATING/COOLING/
PLUMBING/ELECTRICAL
Hubbard Mechanical

Art Hubbard

(859) 806-5482

HOME INSPECTION
CHC Home Inspection
Clay Hoskins

(859) 388-0530

HOME WARRANTY
Achosa Home Warranty
Kristen Moore

(859) 547-6024

MORTGAGE
Rural 1st
Brandye Smith
(859) 435-0964

MORTGAGE / BANKING
Traditional Bank
(502) 614-1854

MORTGAGE LENDER
Benchmark Mortgage
Brad Hacker

(859) 977-5239

Mortgage Investors Group
Scott Mayes
(859) 286-4394

PrimeLending
Lesley Sinks
(859) 588-1680

Statewide Mortgage
Marcus Beau Hundley
859-321-5437

Statewide Mortgage
Stephen Gray
(859) 351-5553

MOVING COMPANY
From Here To There
Jyre Richardson
(859) 893-2602

Vincent Fister Inc.
Michael Collins
(859) 333-4064

Wildcat Moving
Meredith Turk
(859) 948-3553

PAINTING

Five Star Painting of Lexington KY
Jim Labbe

(859) 212-3539

RENPEC Painting
Tomas Perez
(859) 907-7375

PHOTOGRAPHY & VIDEOGRAPHY
1075 Photography

Gabriel McBride

(606) 510-7628

Next Door Photos
Daniel Ziegler
(513) 297-3328

REAL ESTATE MEDIA
Elevare Creative
David Timoshchuk
859-354-6818

REAL ESTATE PHOTOGRAPHY
Bluegrass Real Estate Media
Aaron Bradley

(502) 330-4600

ROOFING
Apex Roofing
(859) 523-2739

Langham & Sons Roofing
Andy Langham
(859) 748-9685

TITLE & ESCROW
Bluegrass Land Title
Maggie Lewis

(502) 321-6924

Land Group Title
Karen Mumme
(859) 554-3665

YARD SIGN INSTALLATION
Pink Posts Installation
Ryan Richardson

(859) 395-8188

Meet
The

Team

Aaron Hutchison Dan Allsup Sophia Reynolds Stacy Norris
Owner and Publisher Publishing Assistant Ad Strategist Associate Publisher

Beth McCabe Renée Hensley Brett Rybak Jaron Johns
Writer Photography Writer Photographer
DISCLAIMER: The articles and opinions expressed in this publication are those of the
EDITOR’S NOTE: IN OUR SEPTEMBER 2026 EDITION, respective authors and do not necessarily reflect the views of The N2 Company d/b/a Real
IN OUR COVER REWIND SECTION, WE INCORRECTLY Producers (“N2”). Advertisements appearing in this publication are paid placements and are
IDENTIFIED LYNDSEY MARTIN AS A BROKER/OWNER. not endorsed or recommended by N2. N2 is not responsible for the statements, opinions,

WE APOLOGIZE FOR THE ERROR AND APPRECIATE
THE OPPORTUNITY TO CORRECT THE RECORD.

TIMETOMAKE

or business practices of any authors, contributors, or advertisers featured herein. Portions
of this publication may include content created with the assistance of artificial intelligence
(Al) tools by authors or contributors and may not be independently verified by N2.

YOUR CLIENT’S DREAM 1&°

LAND A REALITY.

- furajlending. we can provide your
s a wide'range of financing solutions designed
ifically to make their rural living dreams.a reality,

g RURAL I
Closer to What-Matters
Home = Construction » Lot & Land Loans

Scan the QR
code to learn more,
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There is something about
endurance events that
continues to draw me back.

Recently, I had the
opportunity to run the
Children’s Marathon,

an event I have come to
appreciate not only for the
physical challenge, but also
for the impact it makes in
our community. Running
26.2 miles is certainly an
accomplishment, but when
the miles are connected

to something bigger than
yourself, the experience

takes on a different meaning.

That combination of
challenge and purpose is
probably why I continue
signing up for these things.

A marathon has a way of
exposing you. There are
stretches where everything
feels good. Your training is
working, your pace feels
comfortable, and the miles
seem to pass quickly. Then
there are stretches where
the same pace suddenly
requires considerably more
effort. Your legs get heavy,
the distance remaining feels
much longer, and you have
to remind yourself that

you have prepared for this.

8 - November 2026

Business has seasons that
feel a lot like that.

Right now, I think many
real estate professionals
would agree that this is

a challenging season.

The market has changed.
Transactions require more
work. Consumers have
questions and concerns that
weren’t necessarily part

of the conversation a few
years ago. Deals can take
longer, negotiations can
become more complicated,
and sometimes considerably
more effort is required to
produce the same result.

For professionals who have
experienced easier markets,
it can be frustrating. But I
also believe these are the
seasons where years of
preparation begin to show.

During a marathon, you
don’t suddenly become
prepared at mile 20.
Whatever foundation you
have at that point was built
months earlier. It came from
the early mornings, the long
runs, the days when the
weather wasn’t ideal, and
the workouts you completed
when nobody was watching.
The same is true in business.

The relationships you’ve
spent years developing
matter more when business
becomes difficult. The
reputation you’ve built
matters more. The systems,
experience, communication
skills, and ability to remain
calm when a transaction
becomes complicated

all begin to separate
seasoned professionals.

That doesn’t make the
difficult miles easy. It simply
means you are better
prepared to handle them.

One of the things I've
learned through endurance
sports is not to make too
many judgments about

the entire race based on
one difficult mile. You can
feel terrible at mile 18 and
surprisingly strong again

at mile 21. Sometimes the
answer isn’t to completely
change the plan. It’s to stay
patient, manage your energy,
trust your preparation, and
keep moving forward.

I think there is something
valuable in that for our
industry right now.

A challenging market doesn’t
necessarily require us to
abandon everything that
helped us become successful.
It may require adjustment. It
may require more discipline,
better communication,
stronger relationships,

or a willingness to learn
something new. But difficult
seasons can also sharpen

us. They remind us what
we’re capable of and

expose areas where we’ve
become comfortable.

And they give us an
opportunity to become

better prepared for
whatever comes next.

That’s also one reason the
Children’s Marathon means
so much to me. The miles are
personal, but the purpose

is communal. Knowing the
event is making an impact
on children and families in
our community provides
perspective when the race
becomes uncomfortable.
There is something powerful
about choosing a difficult
challenge while knowing

the effort is connected to
something beyond your own
finish line. I believe business
works best that way too.

Production matters. Goals
matter. Growth matters.

But when our work is
connected to serving people,
strengthening relationships,
supporting our communities,
and doing something
meaningful for others, it
becomes easier to remember
why we started when the
season gets difficult.

If you're feeling some

of that difficulty in your
business right now, I hope
you’ll remember that a
challenging stretch doesn’t
define the entire journey.
You’ve spent years preparing
for moments like this. Trust
the relationships you’ve
built the experience you've
earned. Stay willing to
adjust when necessary, and
keep moving forward.

Sometimes the hardest miles
are the ones that remind us
just how much endurance
we’ve built along the way.

Cheers,

Aaron Hutchison

Bluegrass Real Producers
ahutch@realproducersmag.com
614-348-9787

Whether you're helping clients purchase their first house
lerstands the impo
local bank. We have a mort solution for your
all income le

clients will be |

To find a local lender visit us at
traditionalbank.com/lenders

* Residential and
Commercial Painting

e Interior Painting

e Deck Staining and
Fence Painting

e Exterior Painting

Custom homes | ﬁiégm-ﬁ
ANDERSON&ROL
C O M S5 i

Lexington, KY

/ F HI |
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We're your tdcal chdice for mortgage loans

. or build their
me better than a
customers, with loans for
When working with a Traditional Bank lender, you and your

ed, more informed and ready to move this fall.

Traditional
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LOCALLY OWNED
AND OPERATED

Five Star Painting® of Lexington

FiveStarPainting.com

Independently owned and operated franchise.
© 2025 Five Star Painting SPV LLC. All rights reserved
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“No hour of life is wasted
that is spent in the saddle.”
— Winston S. Churchill

For Tess Utterback, the best days
involve horses, horsepower and a
little real estate along the way. Most
mornings, she gets dressed in riding
clothes. Not because she has the day
off. Quite the opposite. She may have
emails to answer over coffee, a listing
appointment across town, clients
waiting to see a property and a dozen
other things demanding her attention.
But somewhere between the contracts,
phone calls and showings, Tess will
look for an opening in her calendar.

“Ijust need an hour,” she smiles.

She heads to the barn, climbs onto
Nico, her dapple gray Irish Sport
Horse, and for a little while, everything
else falls away.

“Riding truly keeps me sane,” Tess
says. “It’s good for my soul.”

Finding Her Stride

WRITTEN BY ELIZABETH MCCABE

PHOTOS BY JARON JOHNS A

e

It is difficult to separate the
horsewoman from the REALTOR®
anymore. Tess has spent nearly three
decades in real estate, 18 years in
T corporate sales and about 18 years
“« i riding horses. Over time, those
seemingly separate paths converged into
a career that fits her almost perfectly.

= )
: A . é Today, more than half of her business
s & T E s s U I I E R BAC K Ll i ! involves farms, and approximately 85%
1 f Y . comes from the eventing community.
RE/MAX CREATIVE

SPONSORED BY

A Career Comes Full Circle

Tess earned her real estate license in
1995, shortly after college, although real
estate wasn’t initially part of the plan.
She studied pre-law at the University

of Kentucky before moving to North
Carolina and working as a paralegal.
After a year with a personal injury and
workers’ compensation attorney, she
realized law wasn’t for her.

Then, while Tess was vacationing with
a friend, her friend said something
that would change the course of

her life, “You would be such a good

Bluegrass Real Producers - 11



REALTOR®.” Tess thought about
it. “You know, that’s a really good
idea,” she remembers responding.

She returned to Lexington, earned

her license and spent approximately
eight years selling real estate full

time. Eventually, she transitioned into
corporate America for greater stability
and spent the next 18 years in IT sales.
She kept her real estate license and

continued doing transactions on the side.

Then came 2020. COVID took Tess off
the road for her corporate position and

12 - November 2026

gave her an unexpected opportunity
to rethink her life. She began doing
more real estate and, in August 2020,
returned to it full time.

Only this time, she brought something
entirely different with her: Horses.

Where Two Worlds Meet
Tess didn’t grow up riding. She
started in her 30s and

fell hard for it.

Nearly two

decades

later,

66

horses are woven into her daily

life. Tess competes in three-day
eventing, a demanding equestrian
sport combining dressage, show
jumping and cross-country jumping.
She has owned her own small horse
farm, cleaned stalls, fed horses and
experienced firsthand what equestrian
property owners actually need.

Naturally, her real estate business
began moving in the same
direction. She started with
hobby farms because
she understood
them. Soon, larger
farms followed.
Last year, Tess

handled both
In sales, we are sides of the
trusted confidants, approximately

$4 million sale
cheerleaders and talk of a historic

0 Thoroughbred
them off the ledge. farm in
Midway, her

largest transaction
to date. Today,
she sells everything
from smaller properties
where someone can keep a
pony in the backyard to large working
Thoroughbred and sport horse farms.

“Ilove it,” she says. “I spend 90% of my
time in riding clothes.” That’s not an
exaggeration. Tess can finish a riding
lesson, jump into her truck and head
straight to a showing. “The farms are
really where my passion is and what I
really enjoy,” she says.

Tess’ connection to the equestrian
community goes far beyond selling
farms. She rides, competes, volunteers,
and even sponsors horse shows. Her logo
appears on her horse trailer and even on
jumps at the Kentucky Horse Park.

“My daughter teases me about being
famous,” Tess laughs. “I just market
myself really, really well.”

But marketing only goes so far. The
equestrian community is close-knit, and
Tess credits much of her success to the
people who have trusted her, supported
her and referred her over the years.

“I've been really fortunate that this
community has embraced me so well,”
she says.

Her clients have warmly embraced her
as well. The best real estate advice she
ever received was, “Never let the client
see money in your eyes.” In other words,
the transaction should never become
about the commission.

“In sales, we are trusted confidants,
cheerleaders and talk them off the
ledge,” she says. Tess puts clients “100
percent first.”

Her equestrian experience may
distinguish Tess, but she credits her 18
years in corporate America gave her
something equally valuable: discipline.
Working in outside sales taught her
how to structure her own days and hold
herself accountable.

The Horse That Changes a Bad Day
Tess has three horses, each special in
a different way. There is Lou Lou, her

i

.I. y ol . .
‘m;ﬁ-li.m o
s
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particularly strong in dressage, while

cross-country jumping remains what J o E ,&

Tess calls their “Achilles heel.” STk — — -
Tk jﬁ BBB
— ACCRETHTED

Earlier this summer, after nearly two BUSINESS
years together, Tess and Nico won their

first event. They also qualified for the

American Eventing Championships.

Small but Mighty = Eo
Away from work and the barn, Tess is .J _*_" |
also Mom to her 12-year-old daughter, e w :* |
Isla, and enjoys a close circle of family b o
and friends. She describes her family as

“small but mighty.” , £ P

In her free time, Tess loves fashion.
“I enjoy shopping,” she says. Other
pastimes include cooking for friends,
traveling, hiking and spending time

i

. rtas

with the many friendships she has !

formed through riding.

F a
original trail horse; Simon Says, her “He’s like that guy in school everybody’s And somewhere in the middle of it all,
daughter’s retired pony; and Nico, best friends with,” she says. “He’s super she’ll find her way back to the barn. Back
whose show name is Master Martini. cute. Everybody likes him, and he’s to Nico. Back to the place where the noise j
even nicer than he is cute.” Tess rides quiets, the rest of the day disappears and " s 7 h ’J

Nico is Tess’ competition horse. him about six days a week. The pair is Tess Utterback finds her stride. . - " {

14 - November 2026
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TOP 300 AGENTS

IN THE BLUEGRASS
SOLD IN 2025

7~ N\
TOTAL
TRANSACTIONS $3,670,000,000
AVERAGE
TRANSACTIONS
PER AGENT
AVERAGE SALES 0
VOLUME PER AGENT
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$12,200,000
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THAN YOUR AVERAGE LENDER
( www.MIGonline.com )

MORTGAGE
INVESTORS

GROUP

(859) 286-4300

128 Kentucky Ave, Suite 112
Lexington, KY 40502

Fast pre-approvals

Open communication

Proven track record & reputation
Competitive Pricing

EXPAND WHAT’S POSSIBLE FOR YOUR BUYERS.

Let’s discuss how our loan programs can help you grow your business.

CHECK OUT WHAT OVER 3,100 cUSTOMERS 5AY oN 22 Zillow

16 - November 2026

Trusted Trades

YOU ASK. WE DELIVER.

Trusted Trades are valuable affiliates who know how to serve the needs of REALTORS®.
You may not require their services for every transaction, but when the need arises, you’re
grateful for them. This group of partners is critical to your business. Most importantly, these
Trusted Trades will get the job done and make you look awesome to your clients!

RAISING THE STANDARD.
PROTECTING WHAT MATTERS. |8

Cluality roofing seluthons with
Inmegrity, erafismanship,
and Lagting protection,

U (859) 523-2739 | (@) spexcoctintomgmsiicom

RENPEC
PAINTING

- INTERIOR & EXTERIOR PAINTING
LI
{f&?&%bﬁm FREE ESTIMATES

Gabriel McBride
606-510-7628

TURNING SET THE STAGE.
HOUSES _ | SesTRaTon
INTO HOMES

Furnlture Sales
© Short Term Rental Furnishing Packages
© Model/Spec Home Staging

Custom
Remodeling
Central
Kentucky
Homes

(603) 998-0634 %
Hortonhome2025@gmail.com

www.facebook.com/p/Horton-Home-
Enhancements-LLC-61573098166510/

/. Serving Central Kentucky

ANGHAM & SONS for over 50 years

COMMERCIAL & RESIDENTIAL

ROOFING

FAMILY OWNED & OPERATED

@ langhamroofing.com \ ‘%‘) '48 9685 B langhamandsons@gmail.com
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WELCOME TO OUR NEW AFFILIATES

Stephen-Gl.yF——
Statewide Mortgage

My core mission is simple: deliver speed, certainty, and
results so agents and buyers never have to wait on financing.
After 25 years as a Mortgage Loan Officer with Statewide
Mortgage, I focus on same-day conditional approvals, clear
communication, and loan options not every lender can
offer—Jumbo, VA, doctor loans, DSCR, bank-statement loans,
temporary buydowns, VantageScore 4.0, and 100% financing.
What I love most about serving the Bluegrass is partnering
with local agents who work just as hard as their clients do.
What sets us apart is that partnership comes first. I follow up,
stay available, and treat every file like it belongs to someone I
personally want to get to the closing table—and help that agent
grow. - Stephen Gray, Statewide Mortgage

GSL Homes is a custom home
builder located in Central Kentucky
specializing in custom home I | { ] 1 ES
building and renovations. GSL
builds the home of your dreams
from groundbreaking to the final
finish with superior quality. Our
goal is to provide superior customer service and productivity

to our clients. They have 10+ year so experience and over 100
completed projects. The GSL team is passionate about creating a
rewarding construction experience for our clients and our team.
Our focus always remains on providing quality workmanship
and outstanding service.

At the heart of the Kentucky Home Team, we hold a

firm belief that our most crucial role is to assist and
educate our clients, empowering them to make well-
informed decisions. We see real estate not merely as a
series of sales, closings, or transactions. Instead, we view
it as an opportunity to assist our clients in achieving
their goals and making sound long-term decisions.

So, what can you expect from our team? Whether you’re
contemplating buying, selling, or both, or perhaps you're

on the hunt for your first home, your forever home, or an
investment property, we’re here for you. We pride ourselves
on being a valuable resource for the community at large and
especially for our clients. We’re here to offer our services and
explore how we can assist you. Even if you’re just curious
about real estate or the process in general, we’re more than
happy to answer your questions.

18 - November 2026

We value genuine conversations
and believe in building lifelong /m
relationships. We want to L ——

understand your journey and how (“ ‘ L H omes
we can help. - Miranda Hinchman, 3

Raprosmied by ———

Owner, Kentucky Home Team M
HOME TEAM

The Kentucky Home Team

W W Listing Photography

Drone Photography

THAT MAKES LISTIN'G > STAND OUT. Cinematic Video

Social Reels

3D & Virtual Tours

Scan to book
your shoot

NEXT DAY DELIVERY

Built on Relationships.
Not Transactions

Local Lending. Personal Service.

- BENCHMARK

MORTGAGE

s B2
B-E-B Rating@

Benchmark Lexington, KY

(859)977-5239

https://lexington.benchmark.us/
3499 Blazer Piowy Ste 330 Lexington, KY 40509

Great Partnerships = Better Closings

Bluegrass Real Producers - 19



A6Solutions

46Sol:

0s.Com

Elevating Spaces and Securing Success  worosorssonsons

exceptional client experiences extends far beyond closing

day. Whether a buyer is trying to navigate a complex
existing smart home setup, a seller wants to elevate their listing
with high-end entertainment features, or a brokerage needs
bulletproof cybersecurity, technology plays a critical role in
modern real estate. That is where 46Solutions steps in.

F or top-producing real estate professionals, delivering

Rooted in a rich history, 46Solutions originated within the Davis
H. Elliot Company, a trusted brand dating back to 1946. After
developing its internal IT department in the 1990s, 46Solutions
officially launched as a stand-alone business in 2019. Starting
with just nine employees, the company rapidly expanded into

a full-service technology powerhouse. Today, the team includes
dedicated professionals like Audio/Video Consultants Alex
Mars and Douglas Hocker, Systems Manager Nathan Cecil,

and Manager of IT Services Josh Dixon, all working together

to deliver seamless tech integrations across Central Kentucky.

20 - November 2026

What truly sets 46Solutions apart in the industry is its business
structure: it is 100% employee-owned. “Our employee-
ownership model gives every team member a personal stake
in the client’s experience and the company’s reputation,”
explains Systems Manager Nathan Cecil. “We support both
residential and business technology, which gives us a broad
view of how people actually use their systems day to day.”

This personal investment translates directly into value for local
REALTORS®, brokerages, and their clients. REALTORS® do

not need to be tech experts when they have a reliable partner
to call. 46Solutions assists agents with the tech questions that
inevitably arise during listings, purchases, renovations, or

new builds. Their comprehensive services include improving
Wi-Fi coverage, mounting and concealing televisions, installing
whole-home and outdoor audio, designing custom home
theaters, adding security cameras, automating lighting and
motorized shades, and simplifying existing smart home setups.

AFFILIATE SPOTLIGHT

Beyond residential solutions, 46Solutions provides
commercial-grade support designed to protect and streamline
agency operations. “We help REALTORS® and brokerages
stay secure, connected, and productive by protecting
sensitive client information, improving cybersecurity, and
keeping computers, networks, and phone systems running
smoothly,” notes Josh Dixon, Manager of IT Services.

“With a trusted technology partner like 46Solutions, real
estate professionals can focus on serving clients and

closing deals instead of troubleshooting IT problems.”

To make home and business technology even more accessible,
46Solutions opened its state-of-the-art Audio/Video Showroom
at Lexington Green. This space allows clients and REALTORS®
to test and
experience

integrated
technology in
person before

making decisions. .
The showroom We love removing

has also become the frustration

a highly desired .
event space people associate
for corporate with technology
meetings,

gatherings, and giving them

and industry

networking. total confidence

in their systems.”
“Our early years

reinforced a

lesson that

still guides us

today: technology works best when it is designed around
the people using it,” says Audio/Video Consultant Alex Mars.
“For our commercial IT clients, that means understanding
their operations and security needs. For residential audio
and video clients, it means understanding the space and
how the family will actually live in it. Asking the right
questions early helps us create reliable solutions, prevent
frustration, and provide support long after installation.”

This commitment to client-first service has earned 46Solutions
widespread recognition. Among their accolades are the

Salute to Small Business Success Award, Small Business of the
Year, ABC 36 Best Home Entertainment, BIA Best Marketing
Campaign, and consistent top rankings on the Business
Lexington Best of Lex lists for Best Technology Company

and Best AV Company. They also proudly maintain an
endorsement partnership with local personality Ryan Lemond.

Despite these major accomplishments, the team measures
success by simple, meaningful moments. “The most
rewarding moments are often simple ones,” shares Audio/
Video Consultant Douglas Hocker. “A homeowner finally has
reliable Wi-Fi, a family can enjoy movie night without a stack
of remotes, or a local business avoids downtime because our
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team caught a security issue early. We love removing the hands-on demonstration in their Lexington Green showroom, - Loan Officer | NMLS# 2169498
frustration people associate with technology and giving them 46Solutions is ready to support the Kentucky real estate 859-321-5437 | 10140 Linn Station Rd | Louisville, KY Sta_teW]de Mortgage

total confidence in their systems.”

22 - November 2026

46Solutions

Your tech Dartner

Michael Collins

Marketing Managar

Tyler Reliford

Maving Consultant

EXPERT MOVERS FOR ANY SIZE MOVE — LOCAL OR LONG-DISTANCE
859.266.2153 | WWW.VINCENTFISTER.COM | 2305 PALUMBO DR. LEXINGTON, KY 40509

Simple Mortgage. Fewer Fees.
Lower Rates.

"Marcus was always willing to help. He was

. . always communicating every step of the way
At its core, 46Solutions operates on a clear and made the home buying process super

mission: harness the power of technology to easy. He was confident and always helped
provide innovative solutions and unparalleled with possible offers on houses. Truly an
service. They view every project as an amazing worker and you guys are so
opportunity to build a long-term relationship lucky to have him! We cannot thank
rather than complete a transactional sale. Marcus enough!” - Lauren

“REALTORS® do not need to become technology
experts,” Cecil emphasizes. “They simply

need a trusted resource who can answer
questions, evaluate an existing system, and
help a client understand what is possible.
46Solutions is proud to be that local resource.”

Whether you need a single consultation for a picky
buyer, an upgrade for your brokerage office, or a Marcus Beau Hundley

community with expert, reliable, and friendly service. Mhundley@statewidemortgage.com More than a loan.
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BUIL DING YOUR BUILD WITH CONFIDENCE.

SUILD WITH EXPERIENCE.
SUILD WITH GSL HOMES.

GSL Homes combines quality craftsmanship and personalized service to create
custom homes designed for the people who will live in them.

Represented by Kentucky Home Team

With extensive experience in new construction, Kentucky Home Team helps
buyers navigate the process from the first conversation through the final
walkthrough—providing the information, strategy, and guidance needed to make
confident decisions along the way.

—— 859-621-8073 —— lABlEGusS
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I Heart
Realtors®

Celebrating Connection
in the Bluegrass

In September, Bluegrass Real Producers brought
together some of Central Kentucky’s top real estate
professionals for our I Heart Realtors® event,
hosted inside a beautiful new construction home
by GSL Homes in Drake’s Landing. The home
provided the perfect backdrop for an afternoon
centered around connection, relationships, and
celebrating our local real estate community.

A huge thank you to everyone who joined us and
made the event such a success. These gatherings
are about more than networking. They’re an
opportunity to build meaningful relationships
with other professionals who understand this
industry and the value of staying connected.

We’re especially grateful to our event sponsors,
GSL Homes, Achosa Home Warranty,
Benchmark Mortgage, and Elevare Creative,
whose partnership and support helped make the
afternoon possible. This couldn’t have been made
possible without the help of Kentucky Home
Team a special thanks to Miranda Hinchman for

the continued support.

Thank you to everyone who came out,

connected, toured
the beautiful

GSL home, and
helped make I
Heart Realtors

a memorable
afternoon!

\r i
REAL PRODUCERS @ REAL PROI

REAL PRODILK

' 5 poOs |
E i P

n — “’. i)

WL

Bluegrass Real Producers - 27



REAL PRDDUCEEE__I" @ REAL PRODUCERS.

i
R ol .

28 - November 2026

SAVE TIME,
SAVE TRIPS,

SELL MORE WITH PINK POSTS INSTALLATION

We store your signs, riders, lockboxes,
and brochure boxes. When you have a
new listing, you simply place the order
and we take care of the rest!

NEXT DAY INSTALL!

PINK POSTS Realtor Owned Company

INSTALLATIONS pinkposts.com = 859-395-8188

CROSESAEEENEEE CONFIDENTLY. CLOSE WITH

>

BECAUSE THE RIGHT TITLE TEAM

Bluegrass Land Title proudly serves across FOUR states - bringing agents and clients the same responsive
communication, reliable service, and elevated closing experience agents trust across Kentucky.
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Visit BlueMoonEstateSales.com

We get homes market-ready in just one week. Call us today.

BLUE MOON OF LEXINGTON
(859) 523-3483
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Kymberly McCreary

PHOTOS BY CRESTIVE VISIONS

46Solutions

Your technology partner.
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Call TODAY for a FREE consultation

y, (859) 788-4600 | 465olutions.com
Kymberly McCreary’s journey McCreary translated her military F FOLLOW US ON SOCIAL MEDIA! 0y
exemplifies a life rooted discipline directly into her real estate j
in service. resilience. and career. She closed 48 homes in her 4 L,
) ,’ ) ’ . first year, 77 in her second, and soon |

leadership. Before becoming a expanded into property flipping, " f=s _
successful real estate leader, she  construction, and investment - — ﬁ = 4 5 ==
served in the U.S. Army’s elite management. She founded the 7 | # ' i ‘
1 : Valor Homes Team, guiding her ( Fd = R s
1st Space Battalion in Colorado » suiding | # J

P business with clear purpose and YOUI" P ar tn er fOI" " o ; j . i

Springs, where she learned the an unwavering commitment to her g b

vital importance of precision, clients. Today, she boasts over $265 H O m e Te C h n O l O We &( SO do

teamwork, and accountability. million in career sales volume. g y ¢ cdommercia l s
Home Theater - Outdoor Entertainment - TVs & Projectors ] =

Her drive stems from overcoming Home Automation - WiFi - Custom Surround Sound * Outdoor Audio %
a challenging childhood. Raised

largely by her great-grandmother
in Winchester, Kentucky, McCreary
was the first in her family to
graduate, serve in the military,

and build a lasting enterprise. Her
childhood experiences instilled

a belief that everyone deserves a
safe home. Driven by this vision,
she prioritizes people over profit—
building a Virtual Assistant team
in the Philippines to support

local communities and coaching

' r - !1 ¥ ‘1-'- : - -.-. + :
e - ":é.:';‘! i et her agents to achieve financial ’ r
3 «hw 4 . P - ﬁ’ -2y independence and “freedom of time.”
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S A - :‘:: — & : ; Supported by her sister Kendra,
3 = -h.'*‘ - s 4 : who serves as Operations Manager,
P, A i, W SESDY McCreary continuously invests in her ELLIOT -
: ' = ' personal and professional growth. SERVICES SN 2 )l

Outside of work, she cherishes
family life with her husband, BJ, . s - h :
and their blended family of five Residential - Commercial / Industrial - Healthcare - Voice & Data
children, prioritizing travel and
creating shared memories.

-

Lighting Upgrades Low Voltage, Data, Video Surveillance
& Fiber Optics Infrastructure

Troubleshooting

Panel Change-outs and More!
LED Change-outs

Ultimately, McCreary’s philosophy Electrical Repairs
centers on authenticity, continuous Generator Installation
self-improvement, and leading
through service. From military space
operations to top-tier real estate,

her career demonstrates that true
leadership relies on showing up for
others, learning from failures, and
building a meaningful legacy.

24/7 Service Available

ElliotServices.com | (859) 255-5788
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A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

(6 LAND GROURP TITLE
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Closing & Escrow | Title Insurance & Title Reports | Deed Preparation & Closing Representation

lex-orders@landgrouptitle.com | (859) 554 - 3665 | landgrouptitle.com




