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FULL-SERVICE MOVING

Packing, loading, transport, and unloading.
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LOCAL MOVES

Across town or across Alabama.

am The Valil Agency ‘%..CRQCKER E'RE AIDIFFERENT/KIND OH

MOVING SERVICES m MPAN

LONG-DISTANCE MOVES

Reliable service from start to finish.

1'E

124 DISTRIBUTION DR. | HOMEWOOD, AL 35209

Alfa’s #1 Agency in Jefferson ACIEDABTRCOD A CIHAGTES Al E DI
and Shelby County for 205 980-9933

over a decade! CrockerMovingServices.com
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email us at: Justin.Petrusson@n2co.com

VISIT OUR SHOWROOM

kopri
opri
SIGNS & GRAPHICS

205.306.2521

KopriPromotions.com

6600 WALT DR. SUITE C
BIRMINGHAM AL 35242

Embroidery
Screen Printing
Promotional Products

THERMAL IMAGING
INCLUDED IN EVERY
KITCHEN AND BATH

We see what a
walkthrough
can’t.

Your clients get clarity.
You get smoother transactions.

Free re-inspection Pay at close

120-day warranty

Residential - New Construction - Commercial - WIR
-Radon - Mold - Pool - Sewer - Thermography

“ally. 205.607.0031

allypropertyinspections.com

$199. TERMITE. BOND. | pri@rity

pest & termite

Designed for real estate transactions.

Backed by a local, responsive company.

 Retreat & Repair Bond
 Pay at Close

& Order by Call, Text or Email
# Fast Response & Turn Around

Scan to Order Now

Call or Text: (205) 508-0028
Email: office@prioritypestandtermite.com
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statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the

Justin Petrusson Jacob Vail Meredith Jones
Co-owner Co-owner Operations Manager

Adrian Lucas Katherine Fondren Elizabeth McCabe
Relationship & Event Editor & Ad Strategist Writer
Manager

Nick Ingrisani Brendon Pinola Hala Barakat
Writer Photographer Photographer

assistance of artificial intelligence (Al) tools by authors or contributors and may not be independently verified by N2.
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YOUR CLOSING PARTNER IN EVERY SEASON

YOU CAN RELI ON US.

UTCO | |

Closing Gifts

Some gifts are opened... and forgotten. Others become part of a
home, a story, a legacy. Cutco gifts fall into the second category.
Handcrafted in the USA and backed by a Forever Guarantee,
Cutco isn’t just a knife—it’s an everyday reminder of quality,
thoughtfulness, and care. Whether it’s a wedding, closing gift,
milestone birthday, or client thank-you, Cutco turns meaningful
moments into lasting impressions. Long after the wrapping paper
is gone, your gift is still on the counter, still in use, and still being
appreciated—every single day.

Devin Gilliam
Gifting Professional
(334) 544-9758
knivesbydevin(@gmail.com

Philip Tice
Gifting Professional
(256) 404-8526

philip@philiptice.com

Curb appeal closes deals, so call Dnveway Pressure Washing
today and make your listing shine like new!
10 Years Expenence Resndenual & Commercial - We Clean ANY Exterior Surface!

i AT AN

Driveway Pressure
Washing

Call or text Cody Brownson
205-915-0646

Cody@DrivewayWashing.com
DrivewayWashing.com

WE USE LIFTS TO CLEAN ALL OF YOUR HIGH PLACES!
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Preferred Pariners

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

CORPORATE/CLOSING GIFTS
Cutco Gifting Professional
(256) 404-8526

FINANCIAL PLANNER

Edward Jones

Richard Self

(205) 229-8153
edwardjones.com/us-en/financial-advisor/
richard-self

FOUNDATION REPAIR AND ENGINEERING
Alabama Professional Services

Jordan Erwin

(205) 532-3577

alabamaprofessional.com

HOME & PROPERTY INSPECTIONS
Ally Property Inspections

(205) 607-0031
allypropertyinspections.com

HOME WARRANTY

2-10 Home Buyers Warranty
(256) 777-8306
www.2-10.com/bbell

HVAC SERVICES

Veterans Heating & Cooling
Brian Green

(205) 535-5533
veteranshvacal.com

INSURANCE AGENCY

Alfa Insurance - The Vail Agency
Jacob Vail

(205) 837-5179
thevailagency.com/
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MORTGAGE

Redmont Home Loans, A
Leader One Company
Scott Moulton

(205) 999-8217
Scott.Moulton.Leaderl.com

MORTGAGE LENDING
MortgageRight

(205) 776-8401
mortgageright.com

MORTGAGE SERVICES
Towne Bank Mortgage The
Petrusson Mortgage Team
Justin Petrusson

(205) 470-8000
mortgagesbyjustin.com

MOVERS
Crocker Moving Services
(770) 855-0580

Two Men and a Truck
(205) 616-4573

PLUMBING
Mashburn Plumbing
(205) 296-9217

PRESSURE WASH/ SOFT WASH
Driveway Washing

(205) 915-0646
drivewaywashing.com

PRINTING, SIGNS, &
PROMOTIONAL MATERIALS
Kopri Signs & Graphics
(205) 903-1642
kopripromotions.com

RESIDENTIAL MORTGAGE
Stockton Mortgage

Craig Jemison

(205) 516-0751
Stockton.com

RESIDENTIAL MORTGAGE LENDER
Adam Snable Mortgage Team
(205) 370-9231
guildmortgage.com/adamsnable

TERMITE & PEST CONTROL
Priority Pest and Termite
Justin Russell

(205) 508-0028
prioritypestandtermite.com

TITLE & CLOSING SERVICES
Reli Title & Closing

Addie Hanchey

(205) 970-2200

reli.us

South Oak Title
(205) 983-8100
www.southoaktitle.com

WINDOW TREATMENTS: BLINDS/
SHUTTERS/SHADES

Bumble Bee Blinds of Birmingham
Jeff Sweatt

(205) 651-4889
bumblebeeblinds.com/birmingham-al

IT'S PEACE
OF MIND.

MOVING & STORAGE

Your clients deserve a
stress-free move.
We make that happen.

= TWO MEN
++ AND A TRUCK.

MEET
"“TEAM

With i years of mortgage axpenence.
Fmu m loan afficer helping cleenés
rawvigatn the monpage process from
the first cormersation to the closing
table and long after. Whether you're
brying your first home or refisancing
YOUF Cximent e you wont just get
8 loan officer youll get a trusted
friend 'm here bo male the procesn
fpel less overwhalming and 8 kot
maore colorful st B my kove for
matung, trawvel and all things wibrant.
Let's take this journey together.

Frea Feere Lo bt you plank roots,
gros aqusty and make your
homeownership deeams a reality.

CAMIE JO FUNK

@ mon dh-ges3
B chmcsmangagengtt com

€ Bmangram Mormgagegnt romicamie-tuk
O 20 Masowrii D, Moo, AL 25241

OWN MORE HOME.

MORTGAGE

A
| I p'_""

'-JN\

“"“ HEH AND & TRUCK
“Movers Who Lo

Heme & Busineg;

205-970-22712

We Sell Boxes

205.970. __2272

TWOMEN.COM /i

TRUSTED EXPERTISE FOR
YOUR CLIENTS' COMFORT

Your Dependable HVAC Partner
é_. for Real Estate Success

v

VETERANS

INSTALLATION
REPAIR « AIR QUALITY

nteed ¢ 24/7 HVAC Service

Brian Green, SCANTO REQUEST

A FREE QUOTE
Owner

| UNITED STATES =0
AIR FORCE VETERAN }im
(205) 535-5533 -

AL#21006 VETERANSHVACAL.COM _ F:I'i'l.ﬁ:
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18,946 MEDIAN SALES PRICE 3 . & .

P : i : Doh’t let your
u @ '@ . clients’ money go
son $285,000 .

down the drain.

Call Mashburn

AVERAGE AVERAGE Plumbing for a
— DAYS 202 ‘comprehensive
BY THE ’75 BRIRT(IE ?’QEE ¢ " plumbing inspection
NUMBERS 44 $350.416 -y /by a professional.
HERE'S WHAT AGENTS
SOLD IN 2025 $6.638.984.399 A 'I 7 ; (205) 296-9217
’ 7 7 O it
TOTAL SALES | MEDIAN DAYS
VOLUME o@o ON THE MARKET 24I.AUS|I;II %llj ﬁh&' mashburnplbg@yahoo.com

Birmingham Real Producers
Top 300 Agents

CONGRATULATIONS ON MAKING THE LIST!

Your Weekend Mortgage Team

Available 7 days a Week

C ongratulations part of the Real Producers
on making the community. This year, we
Birmingham Real have added NEW BADGES
Producers 2026 Top 300 Agent that offer further disctinction
list! The list is based on 2025 for agents in the top 100 and
sales according to the MLS, top 50!
and as part of this exclusive
community of the top real Missing your badge?
estate agents in Birmingham, Reach out to genny.
the top 300 agents will receive williams@n2co.com.
. Q_E ER 2 o the magazine each month
q_q' L and be able to attend our Our vetted RP preferred
3 OO exclusive events for agents partners also have a badge ‘ . ;|
PARTNER and RP preferred partners in so that agents can look for it e | &8 Adam Snable | Branch Manager | (205) 370-9231
S SRMIGHAM the city. and know they are working iy |, | 2700 Hwy 280, Suite 290 E | Mountain Brook, AL 35223 | NMLS #203825
REAL PRODUCERS REAL PRODUCERS with the best of the best : Guild Mortgage Company | NMLS ID #3274 | asnable@guildmortgage.net
20 & 26 20 @ 26 As part of the top 300 agents businesses in Birmingham. ! 1
in Birmingham, you will ’ . - Gull d =
also have your own badge We can’t wait to celebrate : | { mortgage
to use however youwd like to your success in 2026! e :

show that you’ve made it a
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PARTNER SPOTLIGHT

JOSEPH /.

Mashburn
Plumbing

A Reliable Plumbing Business in the Heart of Birmingham

WRITTEN BY NICK INGRISANI; PHOTOS BY HALA BARAKAT, STILL THEORY VISUALS

“We want to be the company everyone
calls when they have a plumbing issue.
Whether it’s a homeowner, a property
manager, or a real estate agent preparing
a home for sale, we focus on providing
quick, reliable service. We understand
how important it is to respond quickly
and take care of our customers.”

Joseph Mashburn grew up in Odenville,
Alabama, where he spent most of his
childhood before graduating from St.
Clair County High School. During high
school, he spent his summers working
for a local plumbing company. By the
time he graduated, he was ready to
finish school and get into the workforce.

12 - November 2026

After graduation, Joseph began working
full-time for the plumbing company

while completing a two-year computer
networking program. Near the end of the
program, he learned that pursuing a career
in networking would require him to move
out of state. He decided to stay in Alabama
and continue to focus on plumbing.

“My previous boss told me, ‘When are
you going to forget about computers and
let me teach you how to make a living?’
He had a very successful business and
had a huge impact on me not only in
businesss but in life as well. He was a
great mentor throughout the years I
spent working for him. He taught me a

lot about plumbing, hard work, and how
to deal with people.”

Joseph started his career primarily
working on residential new
construction. He later accepted

a position with a company in
Birmingham, where he spent the
next five years working mostly on
commercial projects.

During that time, he also started his
own company, Mashburn Plumbing.
He continued working his full-time
job during the day while taking on
plumbing jobs for his business in the
afternoons and weekends.

In 2008, work began slowing down

at his employer while demand for

his own business continued to grow.
Joseph decided it was time to focus

on Mashburn Plumbing full-time. He
worked long hours to build the business
and steadily grew the company.

Over time, Joseph made changes to
focus the business on the types of work
and services he wanted to provide.
Today, the company has approx 17
field employees and three office staff
members, with three main divisions of
the company.

The service division handles plumbing
service calls for residential customers,
property management companies,
commercial building owners, and

a multitude of businesses such as
Chick-fil-A and American Family

Care. The residential construction
division focuses on custom homes

and custom remodeling, while the
commercial construction division
handles commercial projects throughout
Birmingham and the surrounding areas.

One of the things that sets Mashburn
Plumbing apart is that the company
has never relied on advertising. Its
business has grown through word of
mouth and long-standing customer
relationships. Joseph believes that
consistently doing quality work and
treating customers right has been the
key to the company’s success.

“Our main focus is doing a good job

for our customers. We’re going to
make mistakes like everybody else,

but there’s a reason we’ve kept most

of our customers for so many years.
We’ve worked with some property
management companies and property
owners for over 15 years. If we weren’t
doing something right, they wouldn’t
have stayed with us that long.”

Customer service is especially important
in the company’s service division.
Mashburn Plumbing takes the time

to understand each customer’s needs
and determine what work is necessary.
When needed, a service manager meets
with the customer, answers questions,

and evaluates the plumbing system to
help determine the best solution.

Joseph believes customers should
understand their options and feel
confident in the decisions they make. His
team explains what needs attention and
why, allowing the customer to decide how
to proceed. The goal is to provide honest
recommendations and dependable service.

Real estate agents are another important
part of the business Joseph wants to
continue growing. Mashburn Plumbing
helps agents and homeowners address
plumbing issues before a property goes
on the market or reaches closing. The
company also offers camera inspections
and plumbing evaluations for homes
being bought and sold.

“If you have a property for sale and
want to have the plumbing checked
before closing, we can help. Home
inspectors don’t typically perform sewer
line or septic tank inspections. We can
run a camera through the lines to check
for breaks or damages that cannot be
seen before a purchase is complete. That
helps protect the buyer and can also
benefit the seller by identifying potential
problems before they become an issue
during the inspection process.”

Joseph also recommends taking care
of smaller plumbing issues before a

home is shown to potential buyers. A
running toilet or dripping faucet may
seem minor, but those problems can
affect a buyer’s impression of a property
and potentially influence an offer.
Addressing them early can help make
the home more appealing.

Looking ahead, Joseph wants to continue
growing the service division by building
relationships with more property
management companies, commercial
building owners, homeowners, and real
estate agents. His goal is simple: to make
Mashburn Plumbing the company people
throughout the Birmingham area turn to
when they need plumbing work done.

Outside of work, Joseph enjoys spending
time hunting with his wife and three
kids. The family often travels to Kansas
and Illinois for hunting trips. During

the summer, he enjoys taking his boys
fishing. Spending time outdoors with
his family is one of his favorite ways to
spend his time away from the business.

As Mashburn Plumbing continues

to grow, Joseph remains focused on

the principles that helped build the
company: quality work, reliable service,
honest recommendations, and strong
relationships with customers. Those
values continue to guide the business
and shape its reputation throughout the
Birmingham area.

Birmingham Real Producers - 13



AGENT SPOTLIGHT
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DAYLIGHT SHOWS UP,
YOU SHOW UP

Thirty-five years of real estate. More than 6oo homes

sold in Greystone alone, 32 builders she and her longtime
business partner worked with, countless clients, and some
of the industry’s highest honors, including Hall of Fame,
Chairman’s Club, Platinum Club, Club of Excellence,
Lifetime Achievement, and the President’s Cup.

Meet the real estate
professional who has
accomplished so much over
more than three decades:
Janice Folmar. Yet ask Janice
what still excites her about
real estate, and she doesn’t
mention a number or award.

“People,” she says.

That answer may explain her
career better than anything
hanging on a wall or trophy
displayed on a shelf.

Daylight Shows Up, You
Show Up

Long before real estate,
Janice was a self-described
“country girl” growing up in
Moundyville, Alabama, one
of eight children. Her father

14 - November 2026

INOLA PHOTOGRAPHY

farmed roughly 300 acres of
cotton, and the family garden
stretched for acres.

“We learned from an early
start in life that you earn
what you get,” she says.
There was no sleeping in
during the summer.

“Daylight shows up, you
show up,” points out Janice.

The work made her stronger
and more disciplined. She
brought those character
qualities into banking, where
she advanced from teller and
administrative assistant to
bank officer and personnel
management. Then her
company decided to relocate
to Iowa. Janice did not.

“I said, ‘No, thank you. I don’t
think this Southern girl can
do that.”

Instead, she decided to try
real estate while figuring

out what she wanted to

do. Thirty-five years later,
apparently she figured it out.

“I got into it and just
absolutely knew,” she says.
“That’s where I needed to be.”

From the Ground Up
Janice began in on-site

sales and new construction,
learning everything from
construction to plotting

lots. She and her longtime
business partner worked
with 32 builders and helped
build Greystone Legacy.
When she moved into
residential sales, she had

a solid understanding of
homes that went far beyond
finishes and floor plans.

But some of her proudest
moments weren’t about
construction or commissions.




When clients text, Janice
often calls. A conversation
allows her to hear whether
someone is excited, worried
or somewhere in between.
A text might tell her what
someone is saying, but a
conversation can tell her
how that person is feeling.

“Once you start talking

to them, you can feel the
rhythm that they’ve got
going, whether it’s positive
or negative. And that’s what
I count on to know how to
make them happy.”

six great-grandchildren.
For 15 years, the family has
spent a week together at
Orange Beach, Alabama.
It’s the perfect time to relax
and recharge.

And when asked about
hobbies, Janice delivers
perhaps the most fitting
description of herself. “I
don’t have any hobbies
other than people,” she
candidly comments. Maybe
that’s the secret.

After 35 years, countless
transactions and some of

T he best thing we
bring to the tablee

Options. Different buyers need different paths to
homeownership. When a deal gets complicated, having
more financing options can make all the difference.

Let’s keep your buyers moving home.

For refinance transactions, be aware that by refinancing your existing loan, your
total finance charges may be higher over the life of the loan. For industry use only.

She takes client real estate’s highest honors,
satisfaction seriously. Janice still measures the

value of her career in Thomas Dickinson

Early in her career, Janice
and her business partner
often helped young families

might not have the money to
replace flooring later.

“They’ve got to be happy
when they walk through that
door every day,” she says.

Home in Greystone
Janice’s connection to
Greystone is heartfelt, and

it extends beyond selling

600 homes. After moving to
the community, she became
involved with Greystone Golf
& Country Club, serving on
committees and its board
before becoming the club’s
first female president in 2020.

“It’s the biggest honor I think
I've ever had,” she says.

There is, however, one aspect
of country club life Janice

hasn’t conquered: golf.

“I tried it once, but I think

relationships.

“I’ve been so blessed in this
business,” she says. “It’s
beyond words.”

({4

Once you start talking
to them, you can

feel the rhythm that
they've got going,
whether it’s positive
or negative. And that’s
what I count on to
know how to make

them happy.”

Her formula for success isn’t
particularly complicated:

STOCKTON

MORTGAGE

FOR INDUSTRY USE ONLY

Stockton Mortgage NMLS 8259 | Equal Housing Lender | mlsconsumeraccess.org
1 Riverchase Office Plaza, Suite 204, Hoover, AL 35244

Branch Manager
NMLS 40424
205.907.4721

Craig Jemison
Branch Manager
NMLS 40427
205.516.0751

Coverage Your
Clients Deserve

struggling to afford their People First they all applauded when I dedication to clients and
first homes. Technology has transformed decided not to continue,” doing the right thing. “And Hel p your clients prote ct their
real estate, but Janice hasn’t she laughs. the rewards come.” Maybe
“We would chip in and give surrendered completely to Janice learned the most budget and plan for the unexpected B o B I I
up some of our commission texting. She wants to hear These days, she’s perfectly important lesson of her with a 2-10 home warranty. rl a n e
to help them get it like they her clients, especially since content waiting at the career long before she ever Ma rke t Manaaer
wanted,” she says. she built her business on old- snack bar. sold a house. 9

fashioned relationships.

pro.2-10.com 256.777.8306

The buyers never knew. Bbell@2-10.com

Away from work, Janice Daylight shows up, you

Janice didn’t need them to. “Ilike to hear people talk treasures time with her show up. www.2-10.com/bbell

She knew hardwood would to me so I can get their husband, Rod, their two

last longer, and she also emotions,” she says. “That’s daughters, two sons-in-law, Thirty-five years later, Janice .

knew those young families two-thirds of a house.” three grandchildren and Folmar still does. ”/ / / / / o //”// // / / / j
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FINANCIAL FOCUS®

No matter what stage of your life you’re in — caring for
children, working toward retirement or planning your legacy
— unforeseen events like a job loss, a major illness or even a
stock market drop could derail what you’re working so hard to
achieve financially.

With your future at stake, you may want to get guidance
from a financial professional who can develop a personalized

financial strategy to help you navigate life’s curveballs.

Here are specific ways a financial advisor can help.

Edward]ones® Member SIPC

Working with you to help you

achieve what's most important.
Let's connect and build a plan together.

Richard D Self

Financial Advisor

240 Oxford Exchange Boulevard
Oxford, AL 36203
256-835-5694

EJB-19325-A-E-DA-3 AECSPAD edwardjones.com

18 - November 2026

* Create a customized long-term strategy. This is the first step to
weather unforeseen events. You may have several long-term
investing goals — your retirement, your child’s education or
perhaps a dream vacation. A financial advisor can help you
build a strategy specific to your goals and risk tolerance. This
will include prioritizing those goals, building a path toward each
and pivoting your strategy as markets shift and needs change.

* Set realistic expectations. Successful investing requires discipline
and patience — most individual investors make their money
over time, not overnight. Start by setting realistic timelines to
reach each of your goals. And don’t be surprised if you need to
make trade-offs, like working an extra year to help fund your
retirement dream home. It’s realistic to expect youw’ll hit some
bumps in the road. Perhaps the markets will drop and the value
of your portfolio may follow. (It’s also realistic to expect they will
rebound, as they have historically. Of course, past performance
of the markets is no guarantee of what will happen in the future.)
A financial advisor can help you keep your emotions in check no
matter what comes your way and stay focused on the long term,
knowing you have a customized strategy in place.

* Diversify your investments. The foundation for your portfolio is
your asset allocation, or how you divide your assets among stocks,
bonds, cash and other investments. Different investments behave
differently in various market conditions, so maintaining a good
mix can help better weather market fluctuations than putting “all
your eggs in one basket.” Finding the right diversification mix,
and keeping it balanced despite what the market does, can get
complicated, but it’s almost second nature for a good financial
advisor. All investments do carry risk, and asset allocation doesn’t
ensure a profit or protect against loss in a declining market.

* Keep a long-term outlook. It’s easy to become distracted by the
latest headline, expert prediction or market swing. However,
if these events don’t change your long-term outlook, there
probably isn’t a reason to make changes to your strategy. In
fact, these declines often present good opportunities if you're

a long-term investor, so use them to your advantage — your
financial advisor can show you how.

* Keep your emergency savings well-funded. This is your “rainy
day” fund, and an unexpected event may constitute a rainy
day. For most people, maintaining three to six months of total
expenses in emergency savings is appropriate. The specific
amount depends on factors like your risk of unexpected
expenses or temporary loss of income, and how much

you value being confident that you can weather financial
emergencies. A financial advisor can help you determine what
your emergency savings should look like.

Unexpected events are part of life. You can’t predict them, but
you can prepare for them. No matter what is going on around
you, having a professional by your side can help set you up to
navigate them confidently.

This article was written by Edward Jones for use by your local
Edward Jones Financial Advisor. Edward Jones, member SIPC
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BUMBLE

O~ BLINDS

Window treatrments to Buzz About

In-Home Consultation,
Installation and Warranty!

@@ 20585853

e

% N2 COMPANY.

X7
g a@eX

The N2 Company was named to Inc.’s
Best in Business list for Social Good —
the authoritative list of companies that
make a meaningful impact beyond profit.

Here's the part we're most proud of:
The magazine you're reading is part
of that impact.

Read how THIS magazine is part of something bigger.

=8 Bumblebeeblinds.com/

Scott
Moulton

Branch Manager

NMLS #4042

(205) 999-8217
scoltmoulton@Leadericom
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FROM SACKS TO SOLD SIGNS

YANT TURNER, JR. -

M i

As any professional football player
will tell you, there are no shortcuts to
success. You have to put in the time,
study the plays, train your body and
mind, and develop the discipline to
perform whether you feel like it or not.

So when Bryant Turner, Jr. heard that
“real estate is just like football,” he
became interested.

At first, Bryant had his doubts.

“I didn’t understand how being a good
pass rusher correlates to me selling a
house,” he admits.

Then he figured it out. It wasn’t
necessarily football that translated. It
was everything required to become good
at it: preparation, consistency, discipline
and a willingness to put in the work.

And Bryant knew a thing or two
about football.

From Mobile to the CFL

Originally from Mobile, Alabama,
Bryant came to Birmingham on a
football scholarship to UAB. College
also introduced him to his future wife,
Morgan, a standout UAB soccer player
who earned multiple MVP honors.

A Professional Athlete’s Discipline
Becomes the Foundation for
Success in Real Estate

After college, Bryant headed north
and spent seven years playing
professional football in the Canadian
Football League.

For years, his life revolved around
the game. During the season, football
consumed his time. During the
offseason, he trained.

“If I want to run faster, I can train to
run faster. If I want to get stronger, I can
train to get stronger,” he says.

Bryant loved knowing his effort

could influence the outcome. As his
football career began winding down,
however, a traditional 9-to-5 job wasn’t
particularly appealing.

Then breakfast changed everything.

One offseason, Bryant stopped at a
restaurant with his daughter and met
Randy Brooks, who owned a real estate
company. They started talking football,
but the conversation soon turned to
real estate.

Brooks explained the business in terms
Bryant understood: Like professional
football, real estate gave him an
opportunity to control his own destiny.

That got his attention.

Bryant signed up for real estate classes
and earned his license before returning
to Canada. He played two more seasons,
using the final one to prepare for his
next career. An injury sidelined him

for about half the games that season,
unexpectedly giving him more time to
start building his business.

By the end of 2017, Bryant was back in
Birmingham and ready to go full time.

Same Discipline, Different Field
Bryant joined ARC Realty, where
founder Tommy Brigham reinforced
something he had already begun to
discover: The lessons learned through
athletics worked just as well in business.

Not the pass rushing, exactly. The
discipline behind it.

Professional football taught Bryant to
work when he didn’t feel like working,
stay prepared and understand that
results matter.

“You show up, and if you’re not in shape,
they will cut you,” Bryant says. “It’s a
quick yes or no. Then move on to the
next person.”

Real estate isn’t quite that ruthless, but
Bryant quickly noticed that consistent
effort separated successful agents from
everyone else. He brought an athlete’s
mentality to the business, focusing on
what he could control: preparation,
effort, consistency and relationships.

Relationships Win
Nearly nine years later, Bryant has built
his business without buying leads.

“All my business comes from clients,”
he says.

His strategy isn’t flashy. One of the
foundations of his business comes
down to something as simple as pen
and paper.

“I write two personal notes every day,
and I'm really strict about it,” he explains.

Birmingham Real Producers - 21



He sends handwritten postcards

and finds reasons to stay in touch.
Sometimes the subject seems random,
but the purpose is always the same:
maintaining a genuine connection.

“It’s small disciplines,” he says.
Those little things multiply.

That mentality fits perfectly at ARC
Realty, a company Bryant describes as
relationship-focused. It also means his
clients don’t disappear once the closing
documents are signed.

Clients become friends. Friends become
clients. Eventually, it becomes difficult
to tell where one group ends and the
other begins.

And that’s exactly how Bryant wants it.
Team Turner

Away from real estate, Bryant’s life
centers on his family.

He and Morgan have three children:
daughters Kennedy, 12, and Zoe, 9, and

their son, Trey, who turns 3 in October.

Sports are a big part of the Turner
household, but Bryant describes his life
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a little differently than simply “work
and sports.”

“My life is really work and family, with
sports surrounding all of us,” he says.

Kennedy and Zoe play soccer and
basketball, including competitive

soccer that keeps the family traveling
throughout Alabama and surrounding
states. Bryant also remains connected to
UAB Football as a color analyst.

And when it comes to the children’s
athletic ability, Bryant is quick to point
toward Morgan. The former UAB soccer
standout was a multiple-time MVP.

“They definitely get that from their
mom,” he jokes.

For the Turners, family and community
extend beyond the five people living
under their roof.

Their friendships have grown through
their neighborhood, church, schools,
sports and Bryant’s real estate business.
Their home has become a gathering
place. On a game night, the Turners can
easily have 60 or more people at the
house—and 40 of them might be past or
current clients.

The same thing happens at their
children’s birthday parties. Half the
room may have some connection
to Bryant’s business, but nobody is
thinking about real estate anymore.

They’re simply friends.

There isn’t much separation between
Bryant’s personal community and his
real estate community. Over the years,
the two have naturally become one.

Playing the Long Game

Bryant remains an independent agent
with one assistant, Raina Granger, and
sees his future in real estate much the
same way he has built his career so far:
one relationship at a time.

“As business grows, my friendship
grows,” he says.

He jokes that during a game night or
birthday party, he can look around the
room and realize just how many people
originally came into his life through
real estate.

“How big can this friend group get?”
he asks.

For Bryant, that’s the goal. It’s not
simply about how many houses he
can sell. It’s about the relationships he
can build and the people who remain
part of his family’s life long after the
transaction is finished.

It turns out real estate really is a lot like
football after all.

You show up. You prepare. You put

in the work. You practice the small
disciplines when nobody is watching.
You build trust with the people around
you. And you keep doing it long enough
for the results to follow.

Bryant Turner, Jr. may not be sacking
quarterbacks anymore, but the mindset
that carried him from Mobile to UAB
and eventually onto a professional
football field never left.

He simply found a new field to play
on—and these days, the wins look a
little different. ®

WIN A

GIFT CARD!
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We partner with REALTORS®
and lenders to deliver
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from first impressions to the
finish line.
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This Thanksgiving season, we're
reflecting on another year of helping
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