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with Trahan’s Electrical

Event Recap
THE CONTENT LAB

Where Are They Now
LATONIA RIGGS

Michelle 
Mouton



Acadiana Real Producers • 32 • November 2026

337-459-7897
www.havenhomeinspect.com

Safe Home. Safe Haven. 
Your Trust Is Our Foundation.

FREE TERMITE INSPECTION 
included with all resale 

home inspections.

10% DISCOUNT 
for Veterans, Teachers, 
and First Responders.

Resale Home Inspection
New Construction Inspection

Pre-listing Inspection
Pool Inspection
Mold Sampling

Lead Paint Testing
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• Air conditioning repair, 
installation & replacement

• Furnace and heating services
• Heat pump services
• Air handler installation & repair
• Ductless mini-split systems
• Ductwork and duct services
• Indoor air quality solutions

• Smart thermostat installation
• Preventative HVAC 

maintenance plans
• Commercial HVAC services
• 24/7 emergency HVAC service
• HVAC system sales and 

financing options

8320 Church Point, La 70525  |  337-384-6759 or hnmhvac1@gmail.com  |  HNMHVAC.com

HNM Cooling & HeatingHNM Cooling & HeatingHeatingCooling 
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Professional Lawncare & Landscaping services you can count on!

 Mason Meyers  |  Owner/CEO
(337)256-6963

meyerslawncarelandscaping@gmail.com

CALL OR TEXT TODAY FOR FREE QUOTE!

Lawn Maintenance
Mulch & Flower Beds

Hedge & Shrub Care
Landscape Design/Installation 

Cleanups & Brush Removal
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PROFESSIONAL ORGANIZER
Bee Organized Lafayette, LLC
(337) 341-2025
www.beeorganized.com/lafayette

PROPERTY MANAGEMENT
PMI Integrity Properties
(337) 476-1176
www.pmi-integrity.com

ROOFING
Cloteaux Roofing & 
Construction
(337) 277-9227
www.cloteauxroofing.com

ROOFING CONTRACTOR
Burford Roofing & 
Construction, LLC
(337) 257-3739
www.burfordroofing.com

ROOFING/ RESTORATION
CTL Pro Construction
(337) 534-0040
www.ctlpro.com

SEPTIC SERVICES
Southern Septic, LLC
(337) 684-5394
www.facebook.com/profile.
php?id=61551450841711

SOCIAL MEDIA MARKETING
Coffee & Contracts
(203) 616-0479
www.coffeecontracts.com

TITLE COMPANY
AMO Title
(337) 706-9266
www.amotitle.com

Andrus Boudreaux - 
Complete Title
(337) 984-9480
www.andrus-boudreaux.com

Bradley Moreau Title
(337) 235-4660
www.bradleymoreau.com

Lalande Title
(337) 446-0790
www.lalandetitle.com

Prime Title
(337) 235-0047
www.primetitle.net

Southern Compass Title
(337) 333-7626
www.SoCoTitle.com

Standard Title
(337) 232-8777
www.standardtitle.com

Torian Law
(337) 534-8300
www.torian-law.com

TREE SERVICES
Hollands Tree Care
(337) 412-3057
www.hollandstreecare.com

VIDEO PRODUCTION/
DRONE SERVICES
Numa Films
(337) 371-9498
www.numafilms.com

WINDOWS /  
DOORS / SHUTTERS
Windows, Doors and More
(337) 261-0243
www.Wdandm.com

This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

A/C & HEATING-RESIDENTIAL 
& COMMERCIAL
Chapman’s A/C & Heating
(337) 207-5900
chapmansac.com

CLEANING SERVICE
Cozy Corner Cleaners, LLC
(337) 288-2827
www.cozycornercleaners.com

The Maids, LLC
(337) 839-2000
www.maids.com

CUSTOM BUILDER
Dragonfly Construction, LLC
(337) 652-8654
www.dragonfly 
constructionllc.com

Schoeffler Built Homes, LLC
(337) 739-0034
www.facebook.com/
schoefflerbuilthomes

DESIGN & HOME STAGING
JM Designs Staging & Decor

ELECTRICAL  
SERVICE COMPANY
Trahan’s Electrical Service 
and Repair, LLC
(337) 551-3737
www.facebook.com/p/Trahans-
Electrical-Service-and-Repair-
LLC-61551902286209/

ELECTRICIAN -  
COMMERCIAL/RESIDENTIAL
Freedom Electric, LLC
(337) 344-4551
tbd 

Gardner’s Electrical 
Services, LLC
www.gardnerselectrical.com

FOUNDATION REPAIR 
AND ENGINEERING
Atchafalaya Foundation 
Repair, LLC
(337) 581-9588
www.atchafalayafoundation 
repairllc.com

HOME INSPECTION
Haven Home Inspections
(337) 459-7897
www.havenhomeinspect.com

Moncrief Estate Services
(337) 258-9457
moncriefestateservices.com

HOME/MOLD INSPECTION
Dales Quality Home 
Inspections, LLC
(337) 250-3816
www.facebook.com/
share/176d8JvJ1T 
/?mibextid=wwXIfr

HVAC SERVICES
HMN Cooling & Heating
(337) 384-6759
www.hnmhvac.com

Savoy AC Service, Inc.
(337) 356-2762
www.acsuperman.com

Trahan & Sons HVAC
(337) 319-1614
www.trahanandsons.com

INSURANCE
Brightway Insurance
(337) 236-4339
www.brightwaymcfarlain 
aguillard.com

Core Insurance Solutions
(337) 267-7963
coreinsurancela.com

Goosehead Insurance
Garet Berry
(337) 504-7714
www.goosehead.com/garet-berry

Maven Risk Specialist
(337) 362-2271
www.mavenrisks.com

Riverlands Insurance
(337) 962-1369
www.riverlandsinsurance.com/
team/josh-hidalgo

TWFG Knight Insurance
(337) 716-7074
agentpages.twfg.com/lisaknight/

INSURANCE SERVICES
Shield 365 Insurance
(337) 573-0675
www.shield365insurance.com

INTERIOR  
DESIGN / REMODELING
S. Clare Design
(337) 296-5290
sclare.design

JUNK REMOVAL / DEMOLITION
Acadian Haul-Away & 
Junk Removal, LLC
(337) 366-1795
www.acadianhaulaway.com

LAND DEVELOPMENT
Westwood Professional Services
(833) 523-2526
westwoodps.com

LANDSCAPE / HARDSCAPE
Megan Montgomery Design
(337) 280-6657
www.meganmontgomery 
design.com

LAWNCARE/LANDSCAPING
Meyers Lawncare & 
Landscaping, LLC
(337) 256-6963

MARKETING AGENCY
Procept Creative Agency, LLC
(337) 252-7416
www.proceptmarketing.com

MORTGAGE / LENDER
Castille Mortgage
(337) 354-4415
www.castillemortgage.com

Edge Mortgage
(337) 230-1538
www.edgemortgageloan.com

Edge Mortgage - Jaime Trahan
(337) 362-4050
www.edgemortgageloan.com

GMFS Mortgage
(337) 456-3580
gmfsmortgage.com/stacey.britton

NEXA Mortgage, LLC
(337) 230-5431
www.annauriegas.com

SFMC Home Lending
(337) 278-3834
sfmc.com/loan-officer/lizbreaux/

Southern Elite Mortgage
(337) 942-5180
www.apmortgage.com/dba-lo/
mattie-cortina

Terry McBride of 
Reliant Mortgage
(337) 294-0252
www.reliantacadiana.com

MORTGAGE LENDER
Lending House
(337) 278-0313
www.lendinghouse.com

PAINTING COMPANY
Fresh Coat Painters of Lafayette
(337) 523-9572
www.freshcoatpainters.com/
locations/lafayette

PHOTOGRAPHER
Wesley Sun Chee Fore 
Photography
(337) 412-3879
wesleysuncheefore.com

Wesley Sun Chee Fore 
Photography
(337) 412-3879
wesleysuncheefore.com

PHOTOGRAPHER |  
REAL ESTATE MEDIA
Cajun Virtual Tours
(337) 654-0904
www.cajunvirtualtours.com

PLUMBER
A 5 Star Plumbing Company
(337) 254-1275
www.a5starplumber.com

PLUMBING
Mr. Rooter
(337) 945-7668
www.mrrooter.com/lafayette/

POOL MAINTENANCE & REPAIR
Cricket’s Pool & Spa World, Inc.
(337) 984-7626
www.poolandspaworld.net

Pelican Pool Service, LLC
(337) 306-0441
www.facebook.com/
share/1UBzHqNbhQ/ 
?mibextid=wwXIfr

ROOF REPLACEMENTS & REPAIRS

Free Inspections

CTL is... Committed to 
Local & Certified to Last

(337) 534-0040  |  www.ctlpro.com  |          ctlprola

3 1 1 7  H w y  9 0  E a s t  |  B r o u s s a r d ,  L A  7 0 5 1 8
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( 3 3 7 )  6 5 2 - 8 6 5 4   |   L a n ce @ d ra g o n fl y m g t . co m

      D ra g o n fl y  Co n s t r u c t i o n

7 Years Trusted Experience in Acadiana

• NEW CONSTRUCTION

• RESIDENTIAL REMODELS

• HOME ADDITIONS

• OUTDOOR OASIS
DRAGONFLY

CONSTRUCTION

Residential & Commercial
Real Estate Closings

Refinancing
Donations

Notary Closings
Business & Estate Planning

1301 Camellia Blvd. Ste. 401
Lafayette, LA 70508

(337) 984-9480

Meet
The

Team
Drake Abshire

Publisher
Wesley Sun Chee Fore

Photographer

Jenny Hockett
Scheduling Coordinator

Elizabeth Trahan
Videographer

Jess Wellar
Staff Journalist

Holly Griffin 
Assistant Publisher

DISCLAIMER: The articles and opinions expressed in this publication are those of the respective authors and do not necessarily reflect the views of The N2 Company 
d/b/a Real Producers (“N2”). Advertisements appearing in this publication are paid placements and are not endorsed or recommended by N2. N2 is not responsible for the 
statements, opinions, or business practices of any authors, contributors, or advertisers featured herein. Portions of this publication may include content created with the 
assistance of artificial intelligence (AI) tools by authors or contributors and may not be independently verified by N2.
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First up, mark your 
calendars for October 
29th from 4–7 PM for our 
2nd Annual Pickleball 
Tournament! Last year 
was such a hit that we knew 
we had to bring it back. 
Whether you’re ready to 
compete or just looking 
for a fun afternoon with 
other members of the Real 
Producers community, we 
hope you’ll join us. We’re 
looking forward to another 
great event and another 
chance to spend some time 
together outside of the office.

We’re also excited to welcome 
our newest Preferred Partner, 
Southern Septic, to the 
Acadiana Real Producers 
family! They’re here to take 
care of all your septic needs, 
offering everything from 
pump outs, inspections 
and maintenance contracts 
to commercial and 
residential sewer system 
installs and sales. We’re 
excited to have them as part 
of our Preferred Partner 
community and encourage 
you to get to know them!

And as always, we want 
to hear from you! Our 
magazine is all about 
recognizing the people who 
make Acadiana real estate 

such a great community, 
and many of the people 
we feature start with a 
nomination from someone 
just like you. If you know 
a Broker, Rising Star, or 
someone else doing an 
awesome job and deserving 
recognition, let us know. 
Your nominations help us 
shine a light on the people 
who are making an impact.

We appreciate this 
community more than ever 
and are looking forward to 
a great final stretch of the 
year. We’ll see you on the 
pickleball courts!

Thank you always,

Providing a platform  
to celebrate and unite  
the top real estate  
professionals across Acadiana!

A NOTE FROM 
THE PUBLISHER

BY DRAKE ABSHIRE

(337) 412-3057
hollandstreecare.com

"Rooted in Service,
Growing Together”

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

(337) 356-2762
www.acsuperman.com
       Savoy AC Service Inc.
304 Audubon Blvd. Ste 131, Lafayette
 

Stay
Cool!!!

Stay
Cool!!!

Financing Available on Approved Credit
Locally Owned and Operated with 

Superior Service & Professionalism

Savoy AC Service Inc.Savoy AC Service Inc.

DRAKE ABSHIRE

Owner/Publisher  
Acadiana Real Producers  

Drake.Abshire@ 
RealProducersMag.com  

(337) 316-0479

Fall is here, and  
we have a lot happening at 
Acadiana Real Producers!
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We treat you like family, it's a better way of doing business

JEREMY CASTILLE
Loan o�cer - Owner

NMLS ID # 1421097

Cell: 337-230-1536
O�ce: 337-534-4415
Jeremy@castillemortgage.com

BRENON WILSON
Loan O�cer

NMLS ID 2244342

Cell: 337-552-8073
O�ce: 337-534-4415
Brenon@castillemortgage.com

castillemortgage.com
Castille Mortgage is licensed in 
Louisiana, Texas and Florida.

Named as "Best Mortgage 
Company" by the times of Acadiana 

in 2020, 2021 and 2022.

P: 337-581-9588
F: 337-334-9816
P: 337-581-9588
F: 337-334-9816

Pier and beam foundation 
specialist

House leveling 

Sill and joist replacement 

Root moisture barriers

Family owned and operated

2753 White Oak Hwy
Rayne, La 70578

2753 White Oak Hwy
Rayne, La 70578

Q: WHO RECEIVES THE MAGAZINE?
A: The top 300 real estate agents in Acadiana. We update our
mailing list annually to ensure Real Producers reaches our area’s top-
producing agents.
 
Q: WHAT IS REAL PRODUCERS ALL ABOUT?
A: Real Producers is a platform that brings together the most elite
individuals and affiliates in Acadiana real estate. Every month we
share stories of some of the area’s most recognizable names in real
estate, as well as the rising stars in the industry and the Preferred
Partners that are highly recommended by top agents. Beyond the
magazine, we host exclusive events that bring titans of real estate
together. 
 
Q: HOW DO YOU GET FEATURED IN THIS MAGAZINE?
A: You have to be on the top 300 list to be a featured agent. We
welcome nominations for other real estate agents, businesses, brokers,
owners, or yourself. Office leaders can also nominate real estate
agents. Though we can’t guarantee a feature, we strongly encourage
you to meet our team and attend our private events so we can get to
know your story.

Real Producers magazine started in Indianapolis in 2015 and is now in more than 130 markets across the nation. 

Q: HOW MUCH DOES IT COST TO BE FEATURED AGENT?
A: Absolutely nothing! Real Producers is not a pay-to-play model. 
We share real stories of Real Producers – no price tag attached.

Q: WHO ARE THE PREFERRED PARTNERS SHOWN IN THE MAGAZINE AND
AT EVENTS?
A: The businesses that sponsor the magazine and attend our events are
some of the best vendors in Acadiana in their category. Find them listed in
our index. We partner with businesses that top agents have recommended
to us, so every single business you see in this publication has earned its
“stamp of approval.” Our team also vets every business to make sure they
are a good fit and bring value to our powerhouse network.

Q: HOW CAN I RECOMMEND A BUSINESS?
A: If you’ve enjoyed working with a local business that isn’t part of our
Preferred Partner network, please email us their information at
drake.abshire@n2co.com or holly.griffin@n2co.com.

Q: CAN I SUBMIT AN ARTICLE OR IDEA FOR REAL PRODUCERS?
A: Yes, we would love to hear from you! Email your ideas to
drake.asbhire@n2co.com or holly.griffin@n2co.com.

FAQFAQFAQFAQ

ALL ABOUT ACADIANA REAL PRODUCERS
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What a turnout! We’re so grateful to everyone who 
joined us for The Content Lab, an inspiring day 
dedicated to helping real estate professionals 

elevate their businesses through social media.

A special thank-you goes to our Main Sponsor, Procept 
Marketing, for helping us bring this event to life and creating 
an experience where our realtors could learn, connect and get 
inspired. We also want to recognize our Supporting Sponsors: 
Trahan & Sons Heating & Cooling, Nexa Mortgage, Lending 
House & Numa Films. Your support made this event possible, 
and we truly appreciate your partnership.

And, of course, thank you to all of the realtors who showed 
up ready to learn more about how to curate their businesses, 
build their brands and make an impact on social media. Your 
enthusiasm and participation made for an incredible day!

We’re already looking forward to 
bringing more opportunities like 
this to our real estate community. 
Thank you for making The 
Content Lab such a success! 

THE 
CONTENT 

LAB

EVENT RECAP

337-319-1614

PHOTOGRAPHY BY 

WESLEY SUN CHEE FORE
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(337) 306-0441
pelicanpoolservice1@gmail.com
      pelicanpoolservice

Devin Nugent
OWNER

Pelican Pool Service specializes in weekly cleaning and 
maintenance throughout Lafayette and surrounding areas.
Our services include filtration system repairs and upgrades,

sand changes, plumbing repairs, green-to-cleans, and
weekly pool maintenance

R
eal estate has always been 
a relationship business. The 
difference today? Many of those 

first impressions happen on a screen long 
before they happen at a closing table.

Social media isn’t about becoming an 
influencer; it’s about becoming familiar. 
The agents who consistently show up 
with authenticity, value, and personality 
are often the ones who stay top of mind 
when someone needs a Realtor.

Here are a few “house rules” worth 
remembering before you hit publish.

Show Your Face 
People don’t hire logos; they hire people. 
Yes, your listings deserve to be featured, 
but your audience also wants to know 
the person behind the business. A quick 
market update, a behind-the-scenes look 
at your day, or a glimpse into your life in 
the community can help build familiarity. 
The more people feel like they know you, 
the more likely they are to think of you 
when it’s time to buy or sell.

Lead with Value 
Not every post needs to be a sales 
pitch. Some of the most engaging 
content simply answers questions your 
audience is already asking. Explain 
the home-buying process, share 
simple homeowner tips, highlight local 
businesses, or bust a common real estate 

myth. When people learn something 
from your content, they begin to see you 
as a trusted resource, not just another 
salesperson.

Progress Beats Perfection 
It’s easy to delay posting because the 
lighting isn’t perfect or the video isn’t 
exactly how you envisioned it. But 
consistency will always outperform 
perfection. Your audience doesn’t expect 
a Hollywood production. They want 
authenticity. A helpful message shared 
today is far more valuable than the 
“perfect” video that never gets posted.

Be the Local Expert 
Anyone can report national housing 
headlines. What sets you apart is your 
knowledge of the community you serve. 
Showcase a local coffee shop, celebrate 
a neighborhood event, introduce a 
small business owner, or highlight what 
makes your city a great place to live. 
Buyers aren’t just investing in a home; 
they’re investing in a lifestyle.

Start Conversations 
Social media was designed to be social. 
Reply to comments. Answer direct 
messages. Congratulate your clients. 
Celebrate another agent’s success. 
Engage with local businesses and 
community organizations. Relationships 
aren’t built through broadcasting—
they’re built through conversations.

Protect Your Brand 
Every post contributes to your 
reputation. Before sharing something 
online, ask yourself one simple 
question: Would I be proud if a future 
client saw this? You don’t have to be 
polished every minute of every day, 
but professionalism, kindness, and 
authenticity never go out of style.

At the end of the day, social media isn’t 
about chasing followers or going viral. 
It’s about building trust one post, one 
conversation, and one relationship at a 
time. Trends will change, algorithms will 
evolve, and new platforms will come 
along, but people will always remember 
the professionals who consistently 
show up with value, personality, and a 
genuine desire to serve.

Content Lab Challenge 
This month’s assignment: Post one 
piece of content that has nothing to do 
with buying or selling a home.

Maybe it’s your favorite local coffee 
shop. A behind-the-scenes look at your 
day. A lesson you learned from a client 
(without sharing personal details). Or a 
spotlight on another local business.

The goal? Help your audience 
get to know the person 
behind the profession. 

THE  
UNWRITTEN 
RULES

SOCIAL MEDIA

O F  B U I L D I N G  A  B R A N D  P E O P L E  R E M E M B E R
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Key

Edge Mortgage, LLC
120 Rue Beauregard, Ste 110 
Lafayette, LA 70508 
337-362-4050
NMLS# 2320423

We are licensed in Louisiana,
Texas, Alabama, Florida

WE ARE THE

W e  s p e c i a l i z e  i n  m a n y  d i f f e r e n t  p r o g r a m s :  F H A ,  C o n v e n t i o n a l ,  U S D A ,  V A ,  B a n k  S t a t e m e n t ,
1 0 9 9 ,  D S C R ,  O n e - T i m e  C o n s t r u c t i o n ,  a n d  D o w n  P a y m e n t  A s s i s t a n c e  P r o g r a m s

TO YOUR HOME

Partner with Burford Roofing & Construction, LLC
151 Southpark Rd. | Lafayette, LA 70508 | (337) 412-7540 | www.burfordroofing.com

The Roofer Realtors Trust.
Helping you protect deals, listings, and clients — without the headaches.

Fast inspections for listings & buyers
Clean, professional crews (your reputation matters)
Storm & insurance claim support
Residential & Commercial

FREE LISTING 
& PRE-CLOSING INSPECTIONS BURFORD ROOFING 

AND CONSTRUCTION, LLC

Loan Officer
NMLS #2647475

337-356-3415
chargrave@lendinghouse.com

Quality Service & Individual Attention

Loan Officer
NMLS #2312938

337-278-0310
becky@lendinghouse.com

100 Sabal Palm Row Suite 106 | Youngsville, La. 70592
www.lendinghouse.com

LendingHouse NMLS #2141418
777 Brickell Ave Suite 500 | Miami, Florida 33131

Courtney Hargrave Becky Gogola

“Trahan & Sons Heating & Cooling is a third-generation family-owned 
and operated HVAC company proudly serving Lafayette and the 
surrounding areas for over 40 years. Our owners are still involved 
in day-to-day fieldwork, ensuring every customer receives the same 

honest, dependable service our name was built on. We believe in fair, 
straightforward pricing and employ no-commission technicians, so 
our focus is always on repairing your system first—not selling you 

something you don’t need. As a small family business, we value 
long-term relationships and treat every home and business like it belongs to 

our own family. When you call Trahan & Sons, you can expect integrity,
experience, and service you can trust.”

Installation | Repair | Replacement | Preventative Maintenance Contracts
Residential and Light Commercial Service | Financing Options Available

Residential & Light Commercial HVAC Services

337-319-1614
www.trahanandsons.com
trahansonsac.heating@gmail.com

Lafayette, LA &
surrounding areas

Gardner's Electrical Services is a 
family-owned and operated 
business serving the Lafayette 
and Acadiana area. 

Owned by Matthew Gardner, 
we take pride in offering reliable 
electrical services with a 
personal touch.

Gardner's Electrical Services

gardnerselectrical

gardnerselectrical.com(337) 349-9224

matthew@gardnerselectrical.com

101 N. Pat Street Scott, LA 70583
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We are a local mortgage company that 
specializes in USDA, FHA, VA, Conventional loans, 

and manufactured homes.

601 Loire Ave, Suite C, Lafayette, LA 70507

Heather Moody

paige@southerneliteteam.com
337-580-5020 cell
337-942-5180 office
https://www.louisianamortgagelender.com/

Mattielene Cortina

mattie@southerneliteteam.com
337-942-5180 office
337-580-6244 cell
www.apmortgage.com/dba-lo/mattie-cortina
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Southern Septic, LLC
Church Point, LA

337-501-6218

(337) 366-1795 · www.acadianhaulaway.com
acadianhaulaway@gmail.com

     Acadian Haul-Away & Junk Removal, LLC ·      acadianhaulaway

Need Junk Gone?
We'll Haul It Away - Today! 

Let us take the mess off your hands:
Furniture & Appliance Removal
Garage & Attic Cleanouts
Yard Debris & Storm Cleanup
Estate & Eviction Clear-outs

Light Demolition
(sheds, playsets,hot tubs,etc.)
Hoarder House Cleanouts
Storage Unit Cleanouts

LOCALLY OWNED & OPERATED IN ACADIANA
QUICK TURNAROUND & FLEXIBLE SCHEDULING

FREE ESTIMATES · NO HIDDEN FEES · FRIENDLY, PROFESSIONAL CREW

Coty Bergeaux, Owner

num
afilm

s.com
 |  info@

num
afilm

s.com
  |  (337) 371-9498

NUMA FILMS
PROFESSIONAL CONTENT CREATION AND BRANDING

Safe and Professional Service • Free Quotes/Fair Prices • 50 years of electrical experience

Call to schedule your troubleshoot, 
installation, or quote

337-551-3737
Licensed and Insured

WIRED WITH
INTEGRITY

THANKFUL TO SERVE!
Wishing your family a Blessed Thanksgiving! 
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337-267-7963
www.coreinsurancela.com

Ben Leonards

grateful to be part of the
acadiana community

FAST FACTS: 
Years in Real Estate: 9.5 years

Current Brokerage:  
Broker/Owner Evolve Realty 
Co, still producing

Favorite Local Restaurant:  
Fuji Sushi

Favorite Weekend Activity: 
Going to the movies

Where
Since we last featured you, what has changed the most in 

your business or personal life? 

Since I was last featured in the magazine, I’ve had the honor 
of serving on the Board of Directors for the Realtor Association 
of Acadiana (RAA) for the past two years, and I’ve become 
increasingly involved with several other committees within our 
association. This deeper involvement has allowed me to give 
back to an industry that has given me so much, while staying 
connected to the issues shaping real estate in our region.

What accomplishment or milestone are you most proud of 

since we saw you last?  

Professionally, I’ve also expanded my expertise beyond real 
estate sales. I am now a licensed commercial and residential 
contractor, and I currently have a development underway 
in Evangeline Parish, in addition to building custom homes 
for clients who want a home tailored specifically to their 
vision. This growth into construction has been one of the most 
rewarding steps in my career, allowing me to guide clients 
through the entire journey — from finding land to building 
the home of their dreams. Through it all, I’m equally proud of 
my brokerage, Evolve Realty Co, which continues to thrive and 
produce some of the 
top agents in the area. 
Between the brokerage’s 
continued success and 
my expansion into 
construction, these past 
two years have truly 
broadened my footprint 
in this industry I love.

What’s next for you?  

Looking ahead, my 
focus is on growing 
the administrative side 
of both companies so 
I can delegate more 
effectively. Building 
strong teams and 
systems behind the 
scenes is what will 
allow me to step back 
from the day-to-day and 
give more of my time 
and resources to the 
communities I love. At 
the end of the day, that’s 
my ultimate goal — to be 
in a position to give back.

LATONIA LATONIA 
RIGGSRIGGS

ARE THEY NOW?
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• Purchases & Re�nances

• Primary homes, second homes 
and investment properties

• Licensed in Louisiana, Texas, 
Florida, and Alabama

• Excellent service and knowledge!

Let me help get
you pre-approved

Your local
Mortgage Broker

chris@edgemortgageloan.com
www.Edgemortgageloan.com

(337) 230-1538

Chris Bienvenu
Mortgage planner

nmls# 1181784

Apply Now
christopherbienvenu.floify.com

THANK YOU!!! To all my
amazing realtors and clients
for another great year!!
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Real Estate Journey  
& Achievements 
What inspired you to take the 

leap into real estate, and what 

was that first year like for you?  

Real estate felt natural because, in 
a way, I grew up in the business. 
I literally spent my childhood in 
a playpen next to my Granna’s 
desk at our family construction 
company. Houses, building, and 
property were part of my world, 
but funny enough, no one ever 
taught me how to actually buy 
a house. That stayed with me. 
I wanted to learn what I didn’t 
know and use it to make someone 
else’s journey easier.

What’s one transaction or client 

experience that had a lasting 

impact on you? 

There are two I hold especially 
dear. One of my first clients later 
called me to sell the home we 
had purchased together so they 
could upgrade. That felt like my 
first true compliment as a Realtor, 
and we’re still friends today. But 
helping my daughter and son-in-
law buy their first home at only 
20 really changed me. Watching 
them begin building equity so 

young showed me just how life-
changing homeownership can 
be, and that I am exactly where I 
need to be!

If you could go back and give 

your rookie self one piece of 

advice, what would it be? 

Trust the process and trust 
yourself. I was fortunate to be 
mentored by some of the best in 
the business, and that foundation 
was priceless. But even with 
great mentors, you have to find 
your own rhythm and learn by 
doing. I’d tell rookie me to quit 
overthinking every little thing 
and stop expecting to have it all 
figured out. Keep learning, keep 
listening, trust yourself a little 
more, and for goodness’ sake, 
enjoy the ride.

What’s a personal milestone or 

achievement in your career that 

you’re most proud of? 

Being selected for RAA’s 
Leadership Class was a milestone 
I’m extremely proud of. It gave 
me a deeper understanding of 
our industry: the laws, rules, 
education, advocacy, and 
everything happening behind the 
scenes to protect our profession. 
I finished the program with an 
entirely different perspective 
and a greater respect for what 
we do. Most importantly, it 
made me more intentional 
about continuing to learn and 
ultimately becoming a better 
Realtor for my clients.

What’s the best piece of advice 

a mentor or colleague has ever 

given you? 

Possibly the simplest advice has 
stuck with me the most: to put 
it politely, know your “stuff.” 
Know the house, contracts, area, 
and your profession. None of us 
knows everything, and sometimes 
“let me find out” is the right 
answer, but clients can only hear 
that so many times. It taught 
me to do my homework, stay 
educated, and show up prepared. 

PHOTOGRAPHY 

BY WESLEY SUN 

CHEE FORE

RISING STAR

I can clean up, 
but underneath 
it all, I’m still 

a country 
girl.”

Alisha
DEVILLE
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What’s a misconception 

people have about 

being a Realtor 

that you wish more 

people understood? 

That we just open 
doors. If people only 
knew what happens 
before that door opens, 
and everything after it 
closes behind us. There are 
comps, contracts, negotiations, 
inspections, appraisals, lenders, 
title work, deadlines, problem-
solving, and endless calls, 
texts, and emails. And that’s 
when everything goes right. 
When it doesn’t, we’re usually 
behind the scenes figuring it 
out. Opening the door is easy. 
Getting from “I love this house” 
to “here are your keys” is 
where the real work happens. 

Personal Insight 
What’s a personal or business 

slogan that keeps you motivated 

every day? 

“Failure is not an option.” That 
doesn’t mean everything goes 
according to plan, because I’ve 
learned more than once that my 
plan isn’t always His plan. To me, 
it means you don’t quit because 
something gets hard. You adjust, 
find another way, and keep 
moving. I may have to change the 
plan, take a different route, or 
even start over, but giving up has 
never really been my style. 

Where do you see yourself  

in five years, both personally  

and professionally? 

Professionally, I want a strong 
referral-based business built on 
clients who trust me enough to 
come back and send their families 
and friends. I’ve also recently 
stepped into a role helping train 
new agents, which feels full-circle 
after having incredible mentors 
myself. Personally, I want more 
family time, memories, traveling, 
and maybe a little better work-life 
balance. I don’t necessarily want 
a completely different life, I just 

want to be better at the one I’m 
building now. 

How do you balance the hustle 

of real estate with your personal 

life and self-care? 

I don’t. What’s self-care? 
Seriously, this is another one I’m 
still learning. I try to take one day 
each week and keep as much of 
it for myself as possible...catch up 
at home, spend time with family, 
or do absolutely nothing related 
to real estate. Do I still answer the 
phone? Of course I do. I’m a work 
in progress. I haven’t mastered 
balance yet, but at least I’ve 
finally admitted I need one. 

What’s one non-negotiable daily 

habit that helps you stay focused 

and successful? 

Before I give the day to 
everything and everyone else, I 
take a few minutes for my faith. 
No matter how busy I am, or how 
late I’m running—I sit down, 

read my Bible and verse for the 
day, and pray. I ask for guidance 
through the day He has planned 
for me. It reminds me that no 
matter how full my calendar is, 
I’m not ultimately in charge of 
the plan. It keeps me grounded, 
focused, and ready for whatever 
comes next. 

What’s one thing your clients 

would be surprised to learn 

about you? 

Probably how country I really 
am. I can clean up, put on the 
Realtor clothes, talk contracts, 
and sit at the closing table with 
the best of them, but underneath 
it all, I’m still a country girl, 
Mama, and best of all, Mamaw. 
I’m happiest when life is simple, 
my family is around, and nobody 
expects me to wear heels. The 
professional version of me is 
real, but so is the woman who’ll 
choose a back porch and bare 
feet every single time. 

People trust us with huge 
decisions, and we owe them that.

Challenge & Growth 
How do you handle difficult 

clients or challenging 

personalities in negotiations? 

One step at a time. Real estate 
can be stressful, emotions run 
high, and let’s face it, not every 
personality is going to click. 
I genuinely care about my 
clients, so I’ve had to learn not 
to let too much emotion into the 
transaction. Sometimes serving 
them best means stepping back, 

looking at what’s in front of us, 
and focusing on the next step. We 
don’t have to agree...or be best 
friends...to work together and get 
to closing.

How do you stay resilient when 

deals fall apart or the market 

shifts unexpectedly? 

Real estate can change about 
as fast as our crazy Louisiana 
weather. Everything can be 
going perfectly and then, out of 
nowhere, here comes the storm. I 
prepare my clients for the what-
ifs, but I’ve learned to prepare 
myself too. When something falls 
apart, I give myself a minute, 
figure out what happened, learn 
what I can, and move forward. 
You can’t always see the craziness 
coming, but you can learn to be 
ready when it does.

What’s a challenge you’re still 

working on overcoming in your 

career today? 

Time management, without a 
doubt. You work hard to build 

a business, and when clients 
trust you with something this 
important, you want to be 
there when they need you. My 
challenge is learning when to 
put the phone down. Real estate 
can become an all-day, every-day 
job if you let it, and I’ve let it. I’m 
learning to make room for the life 
I’ve worked hard to build. The 
“put the phone down” part is still 
a work in progress.

How do you manage stress when 

juggling multiple deals at once? 

Coffee. Lots and lots of coffee. 
But seriously, I try to stay a few 
steps ahead. Every transaction 
has a moving piece (or twelve) 
and knowing what’s coming 
next keeps me off the “Hot Mess 
Express.” I track deadlines, follow 
up, make lists and then more lists, 
and tackle what needs attention 
first. There may be a little chaos 
behind the scenes, but my job is 
to handle the crazy, keep things 
moving, and make sure my clients 
know I’ve got them.

Failure is 
not an 

option.”
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JOY COBERT
LOAN OFFICER

NMLS #2182643
337.246.2052

STACEY BRITTON
LOAN OFFICER / BRANCH MANAGER

NMLS #114899
337.456.3580

ACADIANAACADIANAACADIANAACADIANA
WITH YOUR LOCAL LENDING PARTNER

Purchase | Construction | Renovation | DSCR | HELOC
Let’s get your next deal to the closing table.

337.456.3580
gmfsmortgage.com/lafayette

GMFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS LLC at  7389 Florida Blvd Suite 200A, Baton Rouge, LA 70806. NMLS #64997.
Branch is located at 201 Rue Iberville Suite 304, Lafayette, LA 70508. Branch NMLS #1183361. Products may not be available in all states. This advertisement is not a commitment to lend. All loans subject to credit approval.

MORE WAYS TO CLOSE

Full-Scale Renovations
Quality Craftsmanship and Thoughtful Design
Attainable and Accessible Luxury

Specializing in Custom Home Builds, 
Commercial, & Turn-Key 
Construction

Feel the Quality.
Afford the Luxury.

A Trusted Name in Home Building  |  Locally owned by Bill and Lisa Schoeffler  |  40+ years of Experience

337-739-0034  |       schoefflerbuilt
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“The mortgage industry has changed tremendously over 
the years, and lending has become increasingly complex,” 
Jeremy Castille begins. “That makes having knowledgeable 
loan officers who understand the guidelines and different 
ways to structure loans more important than ever.”

For Jeremy, those changes have reinforced the importance of 
doing the work upfront. Rather than simply telling a borrower 
what they want to hear and hoping everything falls into 
place, he believes borrowers deserve a clear understanding of 
their options, their limitations, and Realtor partners deserve 
confidence that a financing has been thoroughly vetted and 
will find its way to the closing table.

As owner of Castille Mortgage Co., and now branch manager of 
Castille Mortgage Co., powered by Cornerstone First Mortgage, 

WRITTEN BY JESS WELLAR

PHOTOGRAPHY BY 

WESLEY SUN CHEE FORE

PARTNER SPOTLIGHT

CASTILLE
Jeremy

with Castille Mortgage Co.

YO U R 
CA L L 

W H E N 
T H I N G S 

FA L L 
A PA R T

I  H AV E  T H E  FA M I LY  
I  A LWAYS  D R E A M E D  O F.”

Jeremy points to a startling industry reality: 32% of loans in 
America get denied in the first round of underwriting. His goal 
is to make sure your client isn’t one of them.

With more than a decade of mortgage experience, Jeremy has 
built his Lafayette business around knowing the guidelines, 
doing the homework upfront, and searching for solutions 
when a borrower’s path to homeownership isn’t obvious. In 
fact, some of his most rewarding work begins when a buyer 
has already experienced a setback elsewhere.
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Unexpected Career Twist 
Born in New Iberia and raised in Mississippi, Jeremy came 
from humble beginnings where owning a home never seemed 
like a realistic possibility. A serious car accident that left him 
unable to use his arm for a year ultimately redirected his 
future. Concerned he might never return to manual labor, he 
earned a bachelor’s degree in pharmaceutical/medical device 
sales from Southern Miss and spent roughly a decade selling 
dental supplies.

When his father became ill, Jeremy moved to Lafayette to care 
for him. Oddly enough, fantasy football helped determine 
what came next. Videos Jeremy made to poke fun at friends in 
his league caught the attention of one member who owned a 
mortgage brokerage and thought Jeremy’s personality would 
translate well to the business.

“Not knowing anything about mortgages, I got my license and 
went to work for him for over two years,” Jeremy recalls. “I 
really enjoyed the business, and eventually I knew I wanted to 
build something of my own, so I decided to open my mortgage 
company in August 2018.” 

After 7 years of operating solely as Castille Mortgage, 
Jeremy decided to expand and partner with Cornerstone 
First Mortgage, which has since given his business access to 
extensive resources, technology, loan products, and the ability 

to lend nationally. Today, his five-person Lafayette office 
handles residential and commercial financing, backed by 
Cornerstone’s roughly 1,300 employees.

Finding a Way Forward 
Castille Mortgage offers options ranging from down payment 
assistance to investor, fix-and-flip, and other loan products, but 
Jeremy believes his knowledge and willingness to work through 
difficult scenarios have become the company’s calling card.

“About once a week I get an emergency call with a deal that is 
falling through days before closing or weeks before closing,” 
Jeremy notes.

Sometimes the process takes far longer than a typical 
transaction. Jeremy and his team may work with prospective 
borrowers for years to help them become eligible to purchase, 
and he takes their success personally. Jeremy recalls one 
client in particular where the borrower had been at the same 
company for 20 years and still made only $15 per hour. Jeremy 
knew this was basically her only shot at being able to purchase 
a home, so he did her loan completely for free due to that being 
the only way to get her approved.

That determination is rooted partly in Jeremy’s own upbringing 
and knowing what it feels like to believe homeownership is out 
of reach.

“I believe in being honest and transparent and treating 
people the way I would want to be treated,” he explains. “If 
there’s a way to help someone reach that goal, I’m going to do 
everything I can to find it.”

His results give Realtor partners another reason to pay 
attention. Since 2018, of the over 1000 loans Jeremy has closed, 
he reports a fall-through rate of less than 1% once a buyer goes 
under contract, along with hundreds of five-star client reviews.

A Pre-Approval That Means Something 
For Jeremy, that exceptionally low fall-through rate represents 
more than a statistic. It tells agents on both sides of the 
transaction how seriously his team takes a pre-approval.

“When I send out a pre-approval, I want both the buyer’s agent 
and the listing agent to feel confident that we’ve done our 
homework and that the financing is solid given everything else 
falls into place,” he emphasizes.

That confidence comes from understanding loan 
parameters and guidelines before a client enters 
a contract. And in an industry where guidelines, 
programs, and borrower circumstances can be 
increasingly complicated, Jeremy believes knowledgeable 
guidance and careful preparation are invaluable.

It’s also why education remains such an important part of 
his approach. Buyers may arrive with questions, previous 
disappointments, or situations that require a little more work, 
but Jeremy would rather explore the possibilities thoroughly 
than make assumptions about what can — or cannot — be done.

His approach can be summed up by the company’s longtime 
motto: “We treat you like family, it’s a better way of doing 
business.” The payoff comes when that experience changes the 
outcome for someone who believed the opportunity was gone.

“The most fulfilling part of my work is finding a solution when 
a deal gets difficult, or helping a buyer who has been denied 
somewhere and getting the deal closed,” he shares. “Being able 
to give someone hope again is incredibly rewarding.”

The Life He Dreamed Of 
Family makes his business motto particularly meaningful for 
Jeremy. He and his wife, Gio, have been together for 10 years 
and have three beautiful children: daughters Emma and Maya 
and son JonPaul.

“I have the family I always dreamed of,” Jeremy shares.  
“Life is fulfilling, being able to do the things for them I never 
got to do as a child.”

Their happiest moments are refreshingly simple: cooking and 
swimming in the backyard, playing sports and games together, 
heading to the park, and cheering on the girls at their softball 
games. JonPaul loves baseball, football, and wrestling with Dad, 

and the family is looking forward to watching him start flag 
football this fall. 

Jeremy is equally optimistic about what comes next 
professionally. As the mortgage industry continues evolving, 
he sees an opportunity for Castille Mortgage to grow without 
losing the personal service, preparation, and relationships 
that built the business in the first place. That means 
expanding selectively and finding people who share the same 
commitment to borrowers and Realtor partners rather than 
simply getting bigger for growth’s sake.

“We’re excited about the future and continuing to build lasting 
partnerships throughout the Acadiana Realtors community,” 
Jeremy concludes. 

B E I N G  
A B L E  TO  G I V E 

S O M EO N E 
H O P E 

AG A I N  I S 
I N C R E D I B LY 

R E WA R D I N G .”

Realtors or clients who want to book an appointment 

or learn more about Castille Mortgage Co. can call 

337-534-4415 or visit castillemortgage.com

CONTACT

US!
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Call us for all your insurance needs.
337.362.2271  |  www.mavenrisks.com

100 Asma Blvd Suite 100  |  Lafayette, LA 70508

No tricks.
Just trusted coverage and competitive rates.

No tricks.
Just trusted coverage and competitive rates.

No tricks.
Just trusted coverage and competitive rates.

Happy Halloween from the team at Maven Insurance!Happy Halloween from the team at Maven Insurance!
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A Happier Adjustment

WRITTEN BY JESS WELLAR

PHOTOGRAPHY BY WESLEY 

SUN CHEE FORE

COVER STORY

MoutonMICHELLE
“Nothing good ever happened in claims 
adjustments, so to go from that world to 

real estate — where everyone was mostly 
just happy and excited — was a big 

adjustment!” Michelle Mouton laughs.
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A queen is not afraid to 
fail, and failure is just 
another stepping stone to

After 20 years handling 
claims, Michelle was 
more than ready for a 
career where good news 
occasionally came with the 
territory. But the Lafayette 
native’s second act wasn’t 
quite as far removed from 

her past as it might appear. 
Long before becoming 
a REALTOR® in 2016, 
Michelle had experience 
with property, an abiding 
fascination with houses, 
and the kind of outgoing 
personality that was never 

destined to stay behind a 
desk forever.

A Natural Fit  
Michelle originally attended 
UL to study microbiology 
after losing a friend to 
leukemia, then moved to 

Orlando in the ‘80s. There, 
she became the marketing 
person for a new mall, 
leasing its stores and 
assisting with its eventual 
sale while learning about 
property options, financing, 
and even hotel sales. After 
nearly five years in Florida, 
she returned to Acadiana 
and ultimately settled into 
claims adjusting, although 
real estate never completely 
left her mind.

“I had always thought about 
this business; I even told 
my husband I would retire 
and do this some day,” she 
reflects. “I have always been 
drawn to houses being built, 
so it felt natural to me.”

Michelle finally began 
making good on that 
prediction part-time, 
spending three years 
balancing real estate with 
claims work before leaving 
the latter behind. Self-taught 
in what she described as a 
“sink or swim” environment, 
she immediately found 
herself working with land 
developers despite hoping 
her first deal would be 
anything but land, given 
Acadiana’s pipelines 
and complexities. 

The irony isn’t lost on 
Michelle today: development 
has since become a major 
part of her business that 
still includes plenty of 
residential sales.

People Find Her 
Nearly a decade on, 
Michelle closed 48 
transactions totaling $10.9 
million last year alone 
while representing new 
construction builder Paul 
Heath with Heath Homes, 

adding to a collection of 
past Top Producer and Top 
Recruiter honors. She was 
even named Best Dressed 
during her time at Keller 
Williams, an achievement 
that feels particularly 
appropriate for someone 
who readily admits new 
shoes are among the things 
keeping her motivated.

Awards aside, Michelle’s 
business at Real Broker is 
remarkably straightforward. 
Relationships come 
before commissions, 
and approximately 95 
percent of her clients now 
arrive through glowing 
referrals. Her advice to 
newer agents is similarly 
uncomplicated: “Work 
your database and don’t be 
afraid to put yourself out 
there,” she emphasizes.

Michelle certainly isn’t. She 
may jokingly call herself a 
“secret agent” on Facebook, 
but in person, prospective 
clients have a funny way 
of appearing wherever she 
happens to be.

“I’m just very out of the 
box and outgoing!” she 
offers. “I’ve gotten clients 
in many different ways. 
Once, for example, I 
was in the ER and met 
a girl who was having 
an asthma attack... And 
when I get bored, I talk!”

“Another client I met 
while she was taking my 
temperature during COVID 
testing,” she continues. 
“I’ve even made a client 
just standing in line at 
Home Goods while asking 
if anyone wanted to buy or 
sell a house. You can’t be shy 
in this business!”

greatness!”

I have always been drawn to 
houses being built, so it felt 

natural to me.”
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That openness is paired 
with serious attentiveness 
once someone is on board. 
Michelle answers calls 
from morning well into 
the evening and sees part 
of her job as absorbing 
whatever pressure she 
reasonably can during a 
major financial decision.

“I tell my new buyers 
and sellers that this is the 
most important, expensive 
purchase they are ever 
going to make,” she points 
out. “So I want them to enjoy 
the process, and I will take 
on whatever I can to help 
make that happen.”

Working Hard While 
Laughing Often 
Calling Michelle busy would 
be an understatement. 
Her son is grown, but 
between a thriving career, 
quality time with her 
husband, and caring for her 
parents, she is constantly 
juggling something.

“You just have to have a 
good sense of humor!” 
 she chuckles.

That humor accompanies an 
equally strong appetite for 
connection and giving  
back. Each year, Michelle 
and a group of friends from 
the real estate industry 

Work
your database and 
don’t be afraid to put 
yourself out there.”

sponsor children through 
the Department of Children 
and Family Services, 
providing Christmas gifts 
and a party.

Underneath that drive and 
generosity is something 
even more foundational 
for Michelle: her faith. It 
has remained at the center 
of both her personal life 
and professional path, 
shaping not only how she 
approaches her work, but 
also how she views the 
opportunities, relationships, 

and successes that have 
come along the way. 

While Michelle has never 
been afraid to roll up her 
sleeves, she is equally quick 
to acknowledge that she 
doesn’t believe she arrived 
here on effort alone.

“At the end of the day, I give 
God all the glory and credit 
for every door He has opened 
and every blessing He has 
placed in my life,” she shares.

That sense of gratitude 
also helps explain why, 
for all her ambition and 
accomplishments, Michelle’s 
definition of success comes 
down to a single word: 
peace. She appreciates where 
the journey has taken her 
while continuing to trust the 
path ahead, and she keeps a 
favorite reminder handy for 
those inevitable moments 
when something doesn’t go 
according to plan.

“I think like a queen,” she 
explains. “A queen is not 
afraid to fail, and failure is 
just another stepping stone 
to greatness!”

No Slowing Down 
Away from closings 
and development deals, 
Michelle’s favorite people are 
close to home. She and her 
husband, Paul, have been 
married for 36 years, and 
their 35-year-old son, also 
Paul, is married to his wife, 
Ellen. Bandit, the family’s 
gorgeous, long-haired Shih 
Tzu, rounds out their crew.

“A big part of my life is the 
children in the family that 
all call me Nanan,” she 
shares. “I love spending time 
with them as well as my 

Earth child, Kamie James, 
her husband Michael, and 
their children.”

When Michelle manages 
to carve out some rare 
downtime, she loves 
swimming in her pool and 
hanging out with family and 
friends, although the beach 
remains her favorite escape. 
Shopping ranks pretty 
high as well, particularly 
when another pair of shoes 
happens to be involved.

Looking ahead, Michelle 
has seriously considered 
earning her broker’s license 
and expanding further into 
residential development. 
Although she was once 
offered the opportunity to 
have her own Lafayette 
brokerage, ownership itself 
isn’t the objective.

“If I were to get my 
broker’s license, it would 
be for my clients’ benefit 
to expand my knowledge 
and possibly to do a joint 
venture with my biggest 
developer,” she elaborates.

Whatever shape the next 
chapter takes, Michelle 
certainly isn’t searching 
for an exit strategy. After 
waiting years to make real 
estate her full-time career, 
she has found too much 
enjoyment in the people and 
the properties to imagine 
walking away from it 
anytime soon.

“If I won the lottery, I 
would still show properties! 
Everyone says that, but 
it’s really true for me,” she 
concludes with a wink. “I 
love this business too much 
to stop. I plan on being 83 
and still showing houses.” 
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Welcome to Service First! Preferred Partner 
of the Real Estate Community

Liz Breaux  NMLS# 90305
Service First Home Lending – NMLS# 166487 337-278-3834
LizBro@SFMC.com  |  969 Coolidge St Suite 127  |  Lafayette, LA 70503
sfmc.com/loan-officer/lizbreaux  |       LizBreaux1

Enhancing Louisiana's 
Landscape Since 2017

It is a mission to create a design that is 
innovative and unique on any scale.

337-280-6657
www.meganmontgomerydesign.com
meganmontgomerydesign@gmail.com

Megan 
Montgomery 
Design LLC
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F
or Lane Trahan, electrical 
work was supposed to be 
a summer job. More than 

15 years later, it has become a 
career, a family business, and 
perhaps even the beginning of a 
third generation in the trade.

As owner of Trahan’s Electrical 
Service and Repair, LLC, Lane 
leads a growing team serving 
residential and commercial 
customers throughout Acadiana, 

from Ville Platte to New Iberia 
and Butte La Rose to Abbeville. 
Founded in 2019, the Lafayette-
based company handles 
everything from lighting, fans, 
and added circuits to generator 
installation and maintenance, 
breaker panel upgrades, rewires, 
remodels, and troubleshooting. 
But for Lane and his wife, Kelly, 
the work has always been about 
more than what happens behind 
the walls.

WIRED FOR THE 
LONG HAUL

WRITTEN BY JESS WELLAR

PARTNER SPOTLIGHT

No Stranger To The Work 
Born and raised in Church 
Point, Lane grew up with an 
electrician for a father and 
learned plenty about the trade 
early on. Still, he initially chose 
a different path, attending ULL 
and majoring in history. When 
graduation arrived and he 
needed a job, the familiar trade 
offered a temporary solution.

“I thought I would give it a shot 
for the summer and then I just 
never stopped!” Lane recalls with 
a chuckle. “I really enjoyed the 
hands-on work.”

He spent roughly eight years 
working in new construction 
and service before deciding to 
strike out on his own. Today, 
Trahan’s Electrical has four 
technicians, two helpers, and 

an office operation shared 
by Lane and his wife.

Their responsibilities play 
to different strengths. Lane 
handles field management, 
scheduling, and customer 
communication, while Kelly 
oversees financials and legal 
compliance behind the scenes.

“It’s the part no one really 
sees, but Kelly is great 
at what she does,” Lane 
acknowledges gratefully.

Another important piece of 
the team is Kevin Faulk, the 
company’s longest-tenured and 
most experienced technician as 
well as someone Lane has known 
personally for 15 years. Kevin 
once helped train Lane, bringing 
their professional relationship full 

circle. Now, Lane values Kevin’s 
amazing ability to put customers 
at ease while developing 
connections and following up 
consistently after each service call.

“Those relationships he 
builds are everything,” Lane 
emphasizes. “Kevin makes 
customers feel comfortable right 
away, and that’s important with 
people inviting us into their 
personal spaces to work.”

We treat every home 
as if it’s our own and 
we pay attention to details 
that others might miss.”

LANELANE
with Trahan’s 

Electrical Service 
and Repair

TRAHAN
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Service Above Solutions 
For Lane, the biggest distinction 
between Trahan’s Electrical and 
its competitors isn’t a particular 
service provided. It’s how 
customers are treated when 
they welcome his team into their 
homes and businesses.

“We strive for professionalism, 
fair prices, and safety in our 
work, but it’s our attention to 
the customer’s needs that we 
genuinely care about the most 
and that sets us apart,” he points 
out. “We treat every home as if it’s 

our own and we pay attention to 
details that others might miss.”

An emphasis on exceptional 
customer relations has translated 
into an A+ BBB rating and a 4.9-
star Google rating across more 
than 150 reviews. This same type 
of consideration and care also 
extends to people who may be 
going through a difficult season. 
Trahan’s offers discounts to senior 
citizens and military members, 
and several times a year, the 
company encounters a family 
facing an electrical problem they 
simply can’t afford to fix, so Lane 
and his crew roll up their sleeves 
for a favor.

The reward, he says, comes from 
leaving a space better than he 
found it: whether that means 

repairing a faulty electrical 
system, adding functional 
lighting, or installing a generator 
that gives a family peace of mind 
when the power goes out.

“Seeing people happy about our 
work brings me a lot of joy,” he 
adds with a smile. 

On An Agent’s Timeline 
Lane understands that real 
estate introduces its own set of 
deadlines. Trahan’s Electrical has 
extensive experience working 
with Realtors, offers free quotes, 
and is accustomed to navigating 
buying and selling schedules 
when an electrical question 
surfaces during a deal.

“I know that often, Realtors just 
need a number quickly,” Lane 

explains. “Most of the time, we 
don’t even need to go out and visit 
a property; we can easily get a 
quote back to them within a few 
hours with decent photos.”

When an onsite visit is necessary, 
Lane can typically get someone 
scheduled within a few days 
and will work to respond even 
faster when an urgent situation 
demands it.

That ability to provide a quick 
answer can help an agent keep 
a transaction moving, while 
the company’s broad service 
capabilities mean Trahan’s can 
remain a resource long after the 
closing table. 

As electrical codes and standards 
evolve and smart lighting and 
home automation become 
increasingly common, Lane 
and his team continue adapting 

while staying grounded in the 
fundamentals of the trade.

Beyond The Business  
Away from electrical work, Lane 
and Kelly have been married 
for 15 years and are raising two 
children, 13-year-old Lincoln and 
11-year-old Leia. Family time 
often means volleyball, episodes 
of Survivor, board games, travel, 
and cruises — including a recent 
trip to the Bahamas. Lane also 
enjoys disc golf and video games 
when time allows.

The family connection may 
eventually find its way into the 
business, too. Lincoln already 
talks about learning the trade 
and working alongside his dad 
someday, an idea Lane admits he 
thinks about often.

For now, however, his focus is 
on taking care of the customers 

and employees already counting 
on Trahan’s Electrical. The 
company recently put its 
fourth technician on the road, 
but Lane has no interest in 
chasing expansion simply for 
the sake of getting bigger. 

“We’re growing at a nice steady 
pace, and that’s by design,” he 
concludes. “I don’t want to bite off 
more than I can chew, we’re just 
on pace with our area as it grows 
while continuing to provide top 
quality service.” 

It’s the part no one really 
sees, but Kelly is great 
at what she does.”

To learn more about Trahan’s 

Electrical Service and Repair, visit 

trahanselectrical.com. Realtors and 

clients can call or text 337-551-3737 to 

book an appointment.

CONTACT

US!
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Trusted Electrical 
Services for 

Acadiana Homes & 
Businesses

Our expert electricians are here to keep your 
clients’ properties safe, functional, and up to code.

OUR SERVICES:
• Real Estate Electrical Inspections
• Panel Upgrades
• Code Compliance Repairs
• Indoor & Outdoor Lighting
• Generator Hookups
• New Construction Wiring
• Emergency Troubleshooting

Need a dependable electrician for your listings
or clients? Call Freedom Electric for fast, professional 

service you can count on.

(337) 344-4551 | Proudly serving the Acadiana area.

Licensed & Insured | Residential & Commercial

(337) 412-3879  •  WESLEYSUNCHEEFORE.COM

HEAD SHOTS

REAL ESTATE PHOTOGRAPHY

PARTIES

CORPORATE EVENTS

WEDDING PHOTOGRAPHY

Wesley Sun Chee Fore
Photography

Zed LaCour, Broker
PMI Integrity Properties

337-476-1176 • support@pmi-integrity.com
www.pmi-integrity.com

L A F A Y E T T E  &  S U R R O U N D I N G  A R E A S

Each office is independently owned and operated
L I C E N S E D  I N  L O U I S I A N A

We make Property Management, manageable!
Partner with us today!

Rent Collection
Maintenance Coordination
Routine & Annual Inspections
Tenant Communication
Turn Services & Make-Readies
Leasing & Tenant Placement
24/7 for Owners & Tenants
Backed by Proven Systems & Local Expertise
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24/7 Emergency Service | 337-207-5900 | chapmansac.com
RESIDENTIAL | COMMERCIAL | GENERATORS | REFRIGERATION  | MAINTENANCE PLANS

Inspection day shouldn’t be a deal breaker. Aging HVAC systems, poor 
performance, or backup power concerns can quickly turn excited buyers 
into hesitant ones. We help you stay ahead of the report with pre-listing 
HVAC inspections, fast, reliable repairs, and energy-efficient upgrades that 
add value and confidence.

And when buyers ask about reliability during outages, we’ve got you 
covered there too. Our whole home generator solutions provide peace of 
mind, protect the property, and give your listing a competitive edge, 
especially in the heat of a Southern summer.

Don’t Let HVAC Kill the Deal!Don’t Let HVAC Kill the Deal!

From first showing to final walkthrough, we help ensure comfort, reliability, and zero surprises.

Guiding you through
your closing process.
Stress-Free Title Services for Home Buyers,
Realtors, Lenders & Builders

ANGELA C.
LALANDE

OWNER / CLOSING ATTORNEYWWW.LALANDETITLE.COM

INFO@LALANDETITLE.COM
337-446-0790

YOUNGSVILLE OFFICE:
1821 CHEMIN METAIRIE PKWY. STE 2
YOUNGSVILLE, LA 70592

Travis McGrew
114 Curran Lane, Lafayette, LA 70503
Direct: (337) 573-0675  |  Cell: (337) 258-7952
tmcgrew@shield365insurance.com
shield365insurance.com

REQUEST A QUOTE

CONSISTENT.
EXPERIENCED.
ESTABLISHED.

-New Construction
-Re-Roof and Standing Seam
-Specialty Materials & Installation
-Exceptional Craftsmanship
-Durable, High Quality Results

Trusted Manufacturing Partners

331 Teljean Rd. Lafayette
LA 70503

337-504-3576
gcboflouisiana.com



9151 Currency St.
Irving, TX 75063

SIGN. SEAL. CELEBRATE!

Info@SoCoTitle.com
www.SoCoTitle.com

251 La Rue France
Lafayette, LA 70508

337-333-SOCO

 Mitzi Mayeux & Peter Marshall  Mitzi Mayeux & Peter Marshall 

 Other Locations: 
Lake Charles 
Alexandria
New Iberia

Crowley
Opelousas

and Abbeville


