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CUSTOM NEW HOME CONSTRUCTION • KITCHEN RENOVATIONS • BATH RENOVATIONS • WINDOWS

OUTDOOR LIVING
DECKS/PATIOS • OUTDOOR KITCHENS • FIREPLACES • PAVILIONS • PERGOLAS • SCREENED IN 

PORCHES • GUTTERDOME

ANYTHING WORTH DOING IS WORTH DOING WELL!

10507 N. Hoover Hesston, KS. 67062
620-747-0089 • wichita@archadeck.net

Local & Long Distance • Home & Business • Packing Services & Supplies

Each franchise is independently owned and operated. | U.S. DOT No. 2244955

Now We’ll Take Them From Here...
To Anywhere

You’ve Gotten Them to Closing...

316.558.5588 • twomenwichita.com Tane Murphy, Owner
(316) 218-3450 • tmfencingllc.com

YOUR SEARCH FOR 
THE BEST FENCE COMPANY 

IS OVER

Scan to Easily Get Your Client's Estimate Started

Fence Installation • Fence Replacement • Fence Repair
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the real estate community!

Preferred Partners

Made In

• Lighting Design Consultation
• Installation of Outdoor Lighting Systems
• Smart Lighting & Automation
• Maintenance Plans
• Upgrades & Retrofits

(316) 655-1270  |  drake@lumeoutdoorlighting.com  |  lumeoutdoor.com

20 Year limited fixture warranty  |  Free consultations & demos  |  Custom design and renders

M
eets  Imagination

Where

AIR DUCT AND DRYER 
VENT CLEANING
Vortex
(316) 272-6849
www.vortexductcleaning.com

ANIMAL SANCTUARY
Tanganyika Wildlife Park
(316) 553-4650
twpark.com/

ARBORIST/TREE CARE
Huff’s Tree Service
(316) 871-3841
huffstreeservice.com

BATHTUB RESURFACING
H & L Resurfacing
(316) 347-7388
hlresurfacing.com

BLINDS, SHADES, 
SHUTTERS, DRAPERY
Schammerhorn
(316) 265-8659
schammerhorn.com

CLOSING GIFTS
Cutco Closing Gifts
Blaine Rodman
(316) 293-8701
sharpbrandingtools.com

CONSTRUCTION & ROOFING
Kihle Roofing & Construction
(316) 239-9774
kihleroofing.com

CONTRACTOR / REMODELING
Tall Guy Industries
(316) 399-5907
tallguyindustries.com

CPA/TAX/ACCOUNTING
Midwest CPA
(316) 364-4163
midwestcpallc.com

CRM
Bonzo
(614) 357-2367
getbonzo.com

CUSTOM HOMES/
NEW/REMODELS
Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

DUCT CLEANING
Vortex
(316) 272-6849
www.vortexductcleaning.com

ELECTRICIAN-RESIDENTIAL/
COMMERCIAL
Elite Electric Company
(316) 258-2166
eliteelectriccompany.com

FENCING SOLUTIONS
TM Fencing
Tane Murphy
(316) 218-3450
tmfencingllc.com

FINANCIAL SERVICES
Sterling Edge Financial
(312) 858-8934
sterlingedgefinancial.com

FIND/KEEP CLIENTS
ExpressIt Messaging
(620) 506-1958

FLOORING/INSTALLATION
Designer’s Home Gallery
Ben Henwood
(316) 440-8888
nouglyfloors.com

FLOORING/REMODELING
Jabara’s Carpet Outlet
Jason Jabara
(316) 267-2512
jabaras.com

FURNITURE
Salt & Light Furniture 
Liquidations
saltandlightfurniture.com

FURNITURE/INTERIOR DESIGN
Traditions Home
(316) 684-2177
traditionsathome.com

GARAGE - FLOORING/
ORGANIZATION
GarageExperts of Wichita
(316) 867-9720
www.garageexperts.com/wichita

GARAGE ORGANIZATION 
/ STORAGE
Tailored Closet
(316) 669-0800
tailoredcloset.com/near-me/
wichita-ks

GLASS / SHOWERS / WINDOWS
Glass Guru
(316) 531-4437
www.theglassguru.com/locations/
wichita-ks/

HEALTH/WELLNESS
Restore Hyper Wellness
(316) 749-8995
www.restore.com/locations/
ks-wichita-east-ks001

HOME & PROPERTY 
INSPECTIONS
Bryant Home Inspections
Lisa Bryant
(316) 644-6545
thebryantsinspecthomes.com

ICT Pro Inspections
(316) 535-0900
ictproinspections.com

Pillar To Post
Jason Hancock
(316) 570-1444
jasonhancock.pillartopost.com

Professional Standard 
Home Inspection
David Christie
(316) 303-4266
proinspectionsks.com

HOME LOANS
Heartland Credit Union
Michael Lorimor
(800) 428-8472
www.hcu.coop

HOME STAGING/BUSINESS 
STAGING/INTERIORS
Sweet Oakes Design
(479) 689-9080
sweetoakesdesigns.com

HOME WARRANTY
Achosa Home Warranty
George Brockman
(417) 983-3204
achosahw.com

HVAC SERVICES
Balanced Mechanical 
Experience
(316) 243-8953
balancedmechanicalexperience.
business.site

INSULATION
Jordan Spray Insulation
(316) 943-6222
jordansprayinsulation.com

INSURANCE
Katie Bauer
(316) 202-4598
www.shelterinsurance.com/CA/
agent/KBAUER

State Farm Moriah 
Birkle Agency
(316) 721-8181
wichitasf.com

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY - 
VETERAN OWNED
Kris Pruner Agency
(316) 734-0191
agents.farmers.com/ks/wichita/
kristopher-pruner

INSURANCE BROKER
Conrade Insurance Group
(316) 249-2776
conradeinsurance.com/

Shepherd Insurance Group
(316) 869-1235
insurewithsig.com

INSURANCE/FINANCIAL
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN / 
REMODELING
Wendy Mayes Design
(316) 358-9672
wendymdesign.com/

INVESTORS
316 Home Buyers
316homebuyers.com

JUNK REMOVAL & 
MOVING SERVICES
Bee Gone Junk Removal
(316) 771-1383
beegonejunk.com

LANDSCAPE & 
OUTDOOR LIVING
Lūme Outdoor Lighting
(316) 655-1270
lumeoutdoor.com

MEDIA/PHOTOGRAPHY/
VIDEOGRAPHY
Amaven Media
(316) 706-9275
amavenmedia.com

MEDICAL SPA & WELLNESS
Glow 365
(316) 425-0365
myglow365.com

MORTGAGE - HYBRID 
BROKER/LENDER
Hope Mortgage
(316) 744-5819

MORTGAGE / LENDER
Gold Mortgage Company
Will King
(316) 312-2936
kansasloanman.com

Guild Mortgage
Brandy Mitchell
(316) 990-2440
guildmortgage.com

Meritrust Credit Union
meritrusthomeloans.com

Mortgage Punk
(316) 776-4125
mortgagepunk.com

RCB Bank
(316) 265-2437
rcbbank.com

Total Home Lending
(701) 730-6332
www.facebook.com/grant.
stauntonfinancial/

Union Home Mortgage
(913) 706-6320
branches.sierrapacificmortgage.
com/ks/wichita/10111-e-21st-
street-suite-200

MORTGAGE BANKER
Guild Mortgage
(316) 247-3665

LeaderOne Financial Corporation
(316) 559-2600
davidchittwood.
leaderonefinancial.com

MORTGAGE BROKER
Railtrust Mortgage
(316) 347-1045
railtrustmortgage.com

Responsive Mortgage
(316) 680-1554
www.mottomortgage.com/
offices/charged-wichita/

United Home Loans
(913) 909-0613
unitedhomeloans.com/

MORTGAGE LENDER
Planet Home Lending
Michelle Crubaugh
(316) 304-3910
planethomelending.com

MORTGAGE LENDING / 
REVERSE MORTGAGES
MTG Family Mortgage
(316) 262-7766
MtgFamilyMortgage.com

MOVERS HOUSEHOLD 
& OFFICE
American Movers
(316) 409-2846
americanmoverswichita.com

MOVING COMPANY
Two Men And A Truck
Renee Carrion
(316) 558-5588
twomenwichita.com

NEW HOME BUILDERS
Perfection Builders
(316) 729-1900
perfectionbuilders.com

OUTDOOR LIVING
Elevated Services LLC
(316) 371-9475
getelevatedks.com
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316-869-1235
insurewithsig.com

Easy as 1...2...3...

Heidi Holle-Williams

1. We Guide.  Your Clients Decide.
2. We Make It Easy and Shop Around for the Best Rates
3. 6-Star Service

Tats Shepherd

Closing Time Never 
Looked So Good!

Partner With Us Today
(316) 258-2166  |  eliteelectriccompany.com

Veteran-Owned
and Operated

SE HABLA
ESPAÑOL

ELECTRICAL REPAIRS AND UPGRADES
Standby Generators  |  Security Systems  |  Inspections

Energy E�ciency  |  Smart Home Installation  |  Power Surge Protection
Electric Car Chargers  |  Child Proof Outlets  |  Smoke Detectors

Luis and Stephen, Owners

ILLUMINATE YOUR LISTINGS

HLResurfacing@gmail.com · (316) 347-7388 · www.hlresurfacing.com · Service-Disabled Veteran-Owned Small Business

WE'RE
FRIENDLIER

THAN WE LOOK!

WE'RE
FRIENDLIER

THAN WE LOOK!

WE'RE
FRIENDLIER

THAN WE LOOK!

WE'RE
FRIENDLIER

THAN WE LOOK!

· Cost-effective alternative to 
  removal/replacement
· Minimally invasive process
· Faster project timeline: takes a
  few hours to complete compared to
  days or weeks for alternative methods
· Affordable bathtub and countertop
  restoration services

OUTDOOR LIVING / 
HARDSCAPES
Tony Giesel Construction
(620) 747-0089
tonygieselconstruction.com

PAINTING SERVICES
Fresh Coat
(316) 234-5432
freshcoatpainters.com/locations/
wichita/

PHOTOGRAPHER
Allie Jael Photography
(316) 633-5547
Www.alliejaelphotography.com

Jennifer Ruggles Photography
(615) 415-3029
jenniferrugglesphotography.com

Kim Stiffler Photography
(316) 518-8884
kimstifflerphotography.com

POST FRAME/STEEL 
BUILDINGS/BARN HOMES
Skyline Builders
(620) 747-0711
skylinebuilders-llc.com/

PRIVATE HARD 
MONEY LENDER
Dynamo Capital
(316) 347-1409
dynamocapital.com/

REAL ESTATE MANAGEMENT 
& REPAIRS
Property Management Inc.
(316) 461-5975
www.wichitaproperty 
managementinc.com/

REAL ESTATE 
PHOTOGRAPHY & MEDIA
Signature Real Estate Media
(316) 665-7700
signaturerealestatemedia.com

REAL ESTATE PHOTOGRAPHY 
/ VIDEOGRAPHY
AEV Real Estate Photography
(850) 529-0529
www.aevrealestatephoto.com/

ROOFING & EXTERIORS
ICT Roofing & Exteriors
(316) 769-6722
ictroof.com

ROOFING & RESTORATION
Restore Masters
(405) 880-4512
restoremastersllc.com/locations/
kansas-wichita

ROOFING AND 
CONSTRUCTION
A & L Roofing
Art Lohrengel
(316) 721-5799
alroofing.org

ROOFING AND EXTERIORS
Rhoden Roofing
(316) 925-7956
rhodenroofing.com

ROOFING/SIDING/
WINDOWS/DOORS
Eaton Roofing & Exteriors
(800) 596-3326

SEWER INSPECTIONS
PB and Drains
(316) 636-7778
pbanddrains.com

TITLE & CLOSING SERVICES
Kansas Secured Title
(316) 262-8261
kstitle.com

Meridian Title Company
(316) 204-5088
www.mtc.llc/

TITLE COMPANY
Old Castle Title Company
(315) 358-7016
oldcastletitle.com

Security 1st Title
(316) 267-8371
security1st.com

TREE SERVICE / REMOVAL
Kansas Tree Experts
(316) 641-6090
kansastreeexperts.net/

Preferred Partners
CONTINUED
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Meet
The

Team
Samantha Lucciarini

Owner/Publisher

Allie Henwood
Photographer

Dave Danielson
Writer

Christina Kitchen
Ad Strategist

Jennifer Ruggles
Photographer

Shae Regan
Videographer

Kim Stiffler
Photographer

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers 
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Get a FREE Estimate Today!

Maximize Your
Client’s Satisfaction

with American Movers!

316.409.2846
AmericanMoversWichita.com

Family Owned
& Operated

Jon Garrelts, Owner

$0
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A Night Worthy 
of the Top 300

PUBLISHER’S NOTE

I am over the moon after the 2nd 
Annual Real Estate Awards Gala!

The lovely duo of Shepherd Insurance 
Group, Tats Shepherd and Heidi 
Holle-Williams, absolutely knocked 
it out of the park and are deserving 
of ALL the kudos. From the moment 
guests walked into the Wichita 
Marriott, it was clear this was going 
to be a night to remember.

What made the evening so special 
wasn’t just the black-tie elegance, the 
seamless execution, or the incredible 
energy (though all of that was 
perfection). It was the people. Seeing 
so many familiar faces—agents who 
have been part of this community for 
years—alongside so many new ones 
stepping into the spotlight was truly 
something special. The room was 

full of connection, celebration, and 
genuine admiration for one another.

This event is a reflection of what makes 
our community so unique. It’s not just 
about production—it’s about people, 
relationships, and the impact you’re 
making both in and out of real estate.

To everyone who attended, supported, 
sponsored, and celebrated… thank you. 
You are what makes this platform so 
powerful. And as you flip through this 
issue, I encourage you to take a moment 
to thank—and do business with—the 
incredible sponsors, listed below, who 
helped bring this vision to fruition.

I’m already counting down to next year.

With Gratitude,
Samantha Lucciarini
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Lifetime installation
warranty on ALL
wood, tile & carpet

nouglyfloors.com
530 N Hydraulic Street Wichita, KS 67214
316-440-8888  |  ben@nouglyfloors.com

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in a client's home that needed the entire 

home recarpeted prior to listing it for sale. I always shop around to get my clients the BEST deal and was shocked that 

Ben could get me the same prices that the factory outlets could, and the quality of the carpet was better. He came to me 

with the samples, they did the install, and got me the invoice promptly (which is so important to Real Estate Agents). 

They really made the whole process so much easier than ANY other company I had ever used prior. I have been using 

Designer’s Home Gallery ever since. I don’t have to shop around; he knows what I like, and he gets the job done smoothly.

For the Real Estate Agents, Ben understands the “Allowance” process, they offer a Real Estate Agents rate, and he knows 

how to keep your clients happy! If you want to impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, Real Estate Agent

Keller Williams Signature Partners

New Floors
Can Make ALL the Difference

Payment at Closing
Accepted!

Monday - Friday 8:00 - 6:00pm
Saturday 9:00 - 3:00

PRINT ME MORE!
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A Promo is a four-page magazine-quality 
grade promotional piece with your full article 
and photos. We place you on the COVER.

WHY DO I NEED THIS?
These Promos are a professional marketing 
tool that can help you brand yourself, 
your team and/or your business

•	 Use them on listing appointments - set 
yourself apart from your competition

•	 Send to friends, family and SOI
•	 Send to clients with your holiday 

greetings or touchpoints
•	 Brokers - You can use these as recruitment 

tools or for capturing new talent
•	 Use when farming your favorite neighborhoods

WHAT IF I HAVE CHANGED BROKERAGES 
OR NEED SOMETHING CORRECTED?
No worries! We can make any changes 
needed. We send you a proof, you approve 
it and they’re mailed via FedEx.

WHO CAN BUY THESE?
The Agent, Broker or Business that was featured. 
Or, perhaps your family, a friend or your favorite 
Real Producers advertiser. Anyone that wants to 
promote you or gift you something super cool!

HOW DO I ORDER?
Email Megan Sullivan at wichita.clientcare@n2co.com

What the heck is a Promo?

PROMOS!
Wichita Real Producers • 1918 • May 2026

TOP PRODUCER

Aubrey
PHOTOS BY KIM STIFFLER  

WRITTEN BY DAVE DANIELSON

the world of 
real estate, some 

professionals simply sell 
properties. Others build 
careers rooted in passion, 
purpose, and a deep 
connection to the land 
itself. For Aubrey Haley, 
an Associate Broker with 
Coldwell Banker Plaza 
and Coldwell Banker 
Select, real estate is more 
than a profession—it’s a 
lifelong calling shaped by 
family influence, hands-on 
experience, and a love for 

helping others navigate 
life’s biggest transitions.

A Foundation Built on 
Family and Experience 
Aubrey’s journey into real 
estate didn’t begin with 
a license. It began long 
before that, rooted in family 
ties to the industry. Her 
mother worked in mortgage 
lending, and her uncle was 
a residential appraiser. As 
a teenager, Aubrey spent 
time after school and during 
summers helping her uncle 

assemble appraisal reports. 
In an era before digital 
convenience, this meant 
printing photos, mounting 
them by hand, and physically 
compiling documentation 
for each property.

That early exposure 
gave her more than just 
familiarity with real estate. 
It gave her an appreciation 
for the details that make 
transactions successful. 
She also gained experience 
working at her mother’s 
bank and later in a loan 
processing role, learning 
how financial systems 
support property ownership.

Later, while working in 
a title company’s closing 

Blazing New Trails

H A L E Y
In
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AVAILABLE
24/7Serving Wichita, El Dorado,

and Wellington, KS 

A & L
Roofing, LLC

A+ Rated Member
of the BBB since 1997

Where Convenience
Meets Quality Service!
YOUR ONE-STOP-SHOP FOR ALL REPAIR REQUEST

Hand Over Your Completed Inspection 
Sheet and We'll Take it From There

ART LOHRENGEL, OWNER
CALL OR TEXT | 316-721-5799

staging, listings, or
everyday living

IDEAL FOR:

Furniture, rugs, lighting, 
pillows, linens, & more.

New inventory weekly - 
once its gone, it's gone!

Don Smith | CEO
don.smith@saltandlightfurniture.com 

www.saltandlightfurniture.com

FURNISH SMART.
PROFIT MORE.

Furniture for Your Home 
- or Your Next Listing.

PUBLIC SHOWROOM:
1132 S Santa Fe | Wichita, KS 67211

for weekly inventory drops
Follow us onOpen to realtors, stagers, & the public 

*Exclusive pricing available for verified realtors & 
staging professionals. See staff for details.

Furniture & 
home decor at 
up to 75% 

below retail.

Purchase in-store & take home the same day
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Blazing New Trails

H A L E Y
In
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department, she received 
hands-on training that would 
prove invaluable. Though 
she didn’t realize it at the 
time, these experiences laid 
the groundwork for a future 
career that would combine 
technical knowledge with 
compassionate service.

A Leap Into Real Estate 
After stepping away from 
the workforce to raise her 
children, Aubrey found 
her way back into the 
industry in 2016. While 
working at Coldwell Banker 
in a front desk and listing 
coordinator role, she 
began observing agents 
as they came and went. 
Inspired by their work, and 
encouraged by colleagues 
who saw her potential, 
she decided to pursue 
her real estate license.

She became licensed in 2017 
and never looked back. 
Today, she continues to grow 
her career, now with nearly 
a decade of experience in 
real estate and over ten years 
with the same brokerage 
family. Her dual licensure in 
Kansas and Oklahoma allows 
her to serve a wide range of 
clients across state lines.

A Passion for 
People and Land 
At the heart of Aubrey’s 
work is a genuine love for 
people. She finds meaning in 
helping clients at all stages 
of life, whether they’re 
pursuing a new passion or 
passing along a family legacy 
to the next generation.

Her connection to the 
Wichita area runs deep, 
allowing her to serve 
multiple generations within 
families. For Aubrey, real 
estate is all about honoring 
the blood, sweat, and 
tears landowners pour 

into their property. She 
thrives on being a guide, 
a problem solver, and a 
connector of people.

She often compares her role 
to that of a film director, 
coordinating multiple 
moving parts and managing 
complex emotions to 
ensure everything comes 
together smoothly. That 
sense of orchestration, 
combined with her energetic 
personality, keeps her 
engaged and motivated in 
an ever-changing industry.

Specializing in Land: 
A Personal Calling 
In recent years, Aubrey has 
focused her career on land 
and homes on acreage. It’s 
a niche that aligns closely 
with her lifelong love of 
horses and rural living. 
This specialization allows 
her to work with clients 
seeking something more 
than a typical suburban 
home: a connection to space, 
freedom, and legacy.

Her work in land real estate 
goes beyond buying and 

selling—it’s about helping 
people invest in something 
enduring. As she puts it, 
land is a finite resource 
that carries generational 
significance. Whether it’s 
farmland, ranches, or homes 
on acreage, she believes land 
ownership creates a sense of 
belonging and opportunity 
to build something lasting.

Commitment to 
Expertise and Ethics 
Aubrey takes pride in her 
commitment to expertise, 
particularly in the highly 
specialized field of land 
transactions. She has 
invested significant time, 
travel, and resources 
into advanced training 
through organizations 
connected to the real 
estate industry, including 
professional development 
through national land-
focused programs. 

Today, Aubrey is an 
Associate Broker with G7 
Ranches, which specializes 
in all types of land sales 

Her connection to the Wichita area 
runs deep, allowing her to serve 

multiple generations within families.
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across the heartland. She 
thrives in serving ranchers, 
farmers, and land owners 
across the prairies of 
Kansas and Oklahoma.

She is also working toward 
earning the Realtors Land 
Institute Accredited Land 
Consultant (ALC) designation, 
a prestigious accreditation 
recognized across the 
industry. She will be one of 
only a few professionals to 
be recognized. Her goal is 
to be among the best in her 
field, offering clients a level 
of service that goes beyond 
standard expectations.

Her approach is rooted in 
ethics and responsibility. 
She believes strongly that 
real estate professionals 
should only operate within 
their areas of expertise. For 
Aubrey, representing a client 
means fully understanding 
their needs and the 
complexities of the property 
at hand. That philosophy 
guides her work every day.

Family, Balance,  
and Support 
Behind Aubrey’s career is 
a strong support system 
in her husband, Sean, and 
four daughters. With three 
of her children grown 
and one still at home, her 
family has been a constant 
source of encouragement.

Her husband’s support has 
been especially meaningful, 
allowing her the flexibility 
to travel for training and 
pursue her career goals. 
Together, they made a 
shared commitment to 
her professional growth, 
understanding that her 
success would also bring 
fulfillment and happiness.

Her family’s support has 
enabled her to fully embrace 

the demands of her career 
while maintaining a strong 
connection at home. It’s a 
balance she values deeply.

Building a Legacy  
of Service 
When asked how she hopes 
others describe her, Aubrey 
doesn’t hesitate. She wants to 
be remembered as someone 
who is energetic, passionate, 
and authentic. Her 
enthusiasm for her work is 
evident in every interaction, 

and she takes pride in being 
someone people can rely on.

Beyond her professional 
achievements, Aubrey’s 
story reflects a broader 
mission: empowering 
others to pursue their 
dreams, whether that means 
owning land, building a 
home, or navigating a life 
transition with confidence.

She often thinks about 
her own family history—

ancestors who ventured 
west and helped shape the 
Kansas landscape—and sees 
her work as part of that 
continuing legacy. In her own 
way, she is still blazing trails, 
helping others find their 
place and build their future.

For Aubrey Haley, real 
estate is not just about 
property—it’s about people, 
purpose, and the power 
of helping others turn 
their goals into reality. 
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316.655.7197

Partner with Wichita's leading HVAC experts. 
We provide exceptional service to ensure your clients 

move into a comfortable, worry-free home.

Keep Your Clients Comfortable.

Close More Deals.

SCAN TO BOOK
YOUR NEXT SESSION



Wichita Real Producers • 2726 • May 2026

PLANET 
HOME 
LENDING WRITTEN BY DAVE DANIELSON

ASK THE EXPERT

today’s real estate 
market, having the right 
lending partner can 
make all the difference. 

For Realtors and homebuyers alike, 
the team at Planet Home Lending 
believes successful home financing 
begins with something simple but 
powerful: putting people first.

As a direct lender, Planet Home Lending 
operates with minimal overlays and 
underwrites loans according to true 
agency guidelines. That approach 
helps create a smoother path from 
pre-approval to closing, allowing loan 
officers to focus less on unnecessary 
hurdles and more on helping clients 
achieve their long-term goals.

But for Branch Manager Michelle 
Crubaugh, the company’s 
real strength goes beyond the 
technical side of lending.

“It’s about how we treat people,” she 
says. “Our goal is to remove stress 
from the process and help clients feel 
confident every step of the way.”

A Team Built on Experience 
Crubaugh brings more than two decades 
of mortgage industry experience to 
her role. Before joining Planet Home 
Lending seven years ago, she served as 
an underwriter, processing manager, 
and national operations manager—
positions that gave her a comprehensive 
understanding of the lending process.
That background now shapes 
how she leads her team.

“Our philosophy is simple,” 
Crubaugh explains. “We work when 
agents work—nights, weekends, 
whenever we’re needed. Real 
estate doesn’t run on a nine-to-five 
schedule, and neither do we.”

Another key advantage for clients is 
that Planet Home Lending services 
more than 90 percent of the loans 
it originates. That continuity gives 
homeowners confidence that the 
company helping them secure their 
mortgage will likely remain their 
partner long after the closing table.

Relationships Over Transactions 
While loan products and rates are 
always part of the conversation, 
Crubaugh emphasizes that the team’s 
focus remains on relationships 
rather than transactions.

Every borrower’s financial picture 
is unique, and the team takes time 
to understand each client’s goals 
before recommending solutions.

“Sometimes people come to us 
thinking they’re not ready to buy,” 
Crubaugh says. “Instead of turning 
them away, we help them create a 
plan. That might mean improving 
credit, organizing documentation, or 
preparing for a purchase down the 
road. Planet Home Lending added 
our proprietary Down Payment 
Assistance loan in 2025 to our product 
lineup. It has been a gamechanger 
and has helped many of our clients 
go from renters to homeowners. 
And has been very popular with 
our realtors and their buyers.”

The goal is not simply closing loans—it’s 
helping clients build long-term financial 
stability through homeownership.

Ask the Expert: Q&A with 
Michelle Crubaugh 
To better understand the team’s 
approach, we asked Crubaugh 
a few questions about today’s 
lending environment.

Q: What makes Planet Home Lending 

different from other lenders? 

Michelle: We’re a direct lender 
that underwrites to true guidelines 
with minimal overlays. That allows 
us to look at the full picture of a 
borrower’s situation rather than 
creating unnecessary barriers.

Q: Why is communication so important 

during the mortgage process? 

Michelle: Buying a home can feel 
overwhelming. Clear communication 
keeps everyone—buyers, Realtors, 
and lenders—on the same page 
and helps remove uncertainty.

Q: What advice would you give 

someone who thinks they may 

not qualify for a mortgage? 

Michelle: Don’t assume you can’t buy. 
Many people are closer than they think. 
Sometimes it’s just a matter of making 
a few adjustments or creating a plan.

Q: How does your team 

support local Realtors? 

Michelle: Realtors need dependable 
lending partners. We focus on 
strong pre-approvals, fast responses, 
and solving challenges early so 
transactions stay on track.

A Collaborative Team 
Supporting Crubaugh’s leadership is 
a dedicated group of professionals 
who share the same commitment to 
service. Pattie Durham is an important 
part of the branch team, contributing 
to the collaborative environment 
that helps ensure clients and Realtor 
partners receive consistent support 
throughout the lending process.

“This isn’t my team,” Crubaugh 
says. “It’s our team. Everyone 
here brings something valuable, 
and we work together to make 
sure our clients succeed.”

By combining experience, accessibility, 
and a genuine commitment to service, 
Planet Home Lending continues 
helping more families move closer 
to the dream of homeownership.

A  
PEOPLE-

FIRST 
DRIVE

IN

Michelle 
Crubaugh 
and Lola

Pattie Durham and Ike

Contact Planet Home Lending Today! 

Michelle Crubaugh: 316-304-3910 

Pattie Durham: 316-249-3540
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Moriah Birkle
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Empowering Agents,
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Clients!

T U R N - K E Y  M E TA L  B U I L D I N G  C O N T R A C T O R

From Design to Finish — We Handle It All

LET’S BUILD SOMETHING
SOLID TOGETHER

OUR SERVICES INCLUDE:
Steel Frame Metal Buildings

Post Frame Metal Buildings

Concrete Foundations & Flatwork

Permits & Site Work

Interior Build-Out & Finishes

WHY CHOOSE SKYLINE?
5-Year Workmanship Warranty

Backed by Nucor Building Systems
& Express Barns

Personalized Design & Build Process

Proven Quality & Reliability

At Skyline Builders, we specialize in turn-key metal building 
sales and construction, delivering quality craftsmanship and a 
seamless client experience from start to �nish.

We partner with you every step of the way—handling everything from planning and 

permits to construction and �nal �nishes—so you can focus on what matters most.

CHAD
HOLDEMAN
(620) 747-0711
chad@skylinebuilders-llc.com
skylinebuilders-llc.com
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AS A REAL ESTATE 
AGENT WITH SUNDGREN 
REALTY, Ashleigh Casper is 
building a career defined 
by energy, adaptability, 
and a genuine passion for 
helping others navigate 
life’s biggest decisions.

An Unexpected 
Opportunity 
Ashleigh’s path into real 
estate began with a strong 
academic foundation. After 
graduating from Butler 
Community College with 
an associate degree in 
marketing, she continued 
her education at Wichita 
State University, earning 
her bachelor’s degree in 
marketing and business 
management—with honors.

“I was so excited to start 
using my degree,” she recalls. 
“I had this vision of what 
my career would look like.”

That vision led her to 
interview for a marketing 
position with a real estate 
team shortly after graduation 
in 2022. Just three days after 
finishing college, she stepped 
into the role, ready to apply 
everything she had learned.

At the time, becoming a 
licensed real estate agent 
wasn’t part of the plan. 
But as she immersed 
herself in the industry, 
something shifted.

“I had always thought 
about real estate in terms 
of investing,” she says. 
“But I never considered 
actually getting licensed.”

Encouraged by her team, she 
took the leap. By November 
2022, Ashleigh had earned 
her real estate license—and 
stepped fully into a career 

DRIVEN BY 
HER HEART

ASHLEIGH

PHOTOS BY JENNIFER RUGGLES  

WRITTEN BY DAVE DANIELSON

RISING STAR

CASPER
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her life, providing both 
support and balance 
amid a busy schedule.

“I adore my family,” 
she says. “We spend a 
lot of time together.”

That sense of connection 
and loyalty carries over into 
her work, shaping how she 
builds relationships with 
clients and colleagues alike.

A Life Beyond the Office 
When she does find free 
time, Ashleigh’s interests 
might surprise people.

“I’m actually kind of a 
gearhead,” she says.

Growing up, she spent 
countless hours alongside 
her dad, working on cars, 
rebuilding engines, and 
learning the ins and outs 
of automotive mechanics. 

she hadn’t seen coming, 
but quickly grew to love.

Embracing the 
Unexpected 
One of the first things 
Ashleigh discovered about 
real estate is that no two days 
are ever the same. “I used to 
hear that all the time,” she 
says with a laugh. “And now 
I know it’s completely true.”

From navigating 
negotiations to solving 
last-minute challenges, 
the unpredictability of 
the business has become 
one of her favorite aspects 
of the job. It keeps her 
sharp, engaged, and 
constantly learning.

“You have to be quick on 
your feet,” she explains. 
“Every situation is 
different, and at the end 
of the day, you’re always 
working toward what’s 
best for your clients.”

That mindset has helped 
her build confidence in a 
fast-paced industry, allowing 
her to adapt and grow with 
each new experience.

A Purpose Bigger  
Than Sales 
While the pace and variety 
of real estate energize her, 

it’s the people who truly drive 
Ashleigh’s passion. “It’s my 
clients,” she says. “I get to 
help people make some of 
the biggest, most important 
decisions of their lives.”

For many, buying or 
selling a home is both a 
financial milestone and an 
emotional journey. Ashleigh 
understands the weight 
of those moments and 
embraces the responsibility 
that comes with guiding 
clients through them.

“That’s what fulfills my 
heart,” she says. “Being 
there for them through the 
process.” Her approach is 
rooted in service rather 
than sales. She focuses on 
listening, understanding, 
and advocating for her 
clients—ensuring their 
needs always come first.

Grounded in Family 
Outside of real estate, 
Ashleigh’s world revolves 
around family.

She is the oldest of three 
siblings, with a close-
knit bond that includes 
her parents, Tonya and 
Steve Casper, her younger 
brother Austin, and her 
sister Annaliese. Time spent 
with them is a constant in 

“YOU 
HAVE TO 
BE QUICK 
ON YOUR 
FEET. EVERY 
SITUATION IS 
DIFFERENT, 
AND AT THE 
END OF THE 
DAY, YOU’RE 
ALWAYS 
WORKING 
TOWARD 
WHAT’S BEST 
FOR YOUR 
CLIENTS.”

She even worked at a tire 
shop during high school, 
gaining hands-on experience 
that fueled her passion for 
all things mechanical.

Today, she continues to 
enjoy working on vehicles 
and attending car shows, 
embracing a hobby that 
reflects both her curiosity 
and her work ethic.

She also has a love 
for the outdoors, 
particularly hunting, 
and spends time training 
her yellow Labrador, 
Maverick, to become a 
hunting companion.

“It’s a big part of my life,” she 
says. “Between my family 
and my dog, that’s where 
most of my time goes.”

Learning and Growing 
Every Day 
As someone still early in her 
real estate journey, Ashleigh 
approaches each day with 
a willingness to learn and 
grow. She understands that 
success doesn’t happen 
overnight—and she’s 
comfortable with that.

“My advice to anyone 
getting started is to trust 
the process,” she says. “It 
can feel overwhelming 
at first, but over time, 
you build relationships 
and confidence.”

That perspective has been 
shaped in part by the 
mentorship she’s received 
along the way. She credits 
her colleague and role 
model, Jeremy Sundgren, 

for playing a pivotal role 
in her development.

“He took a chance on me,” 
she says. “Getting to work 
alongside someone with 
that level of experience 
has been incredible.”

Building a Reputation 
That Lasts 
Looking ahead, Ashleigh 
is focused on building 
a career defined not 
by transactions, but by 
relationships and reputation.

When asked how she hopes 
others would describe her, 
her answer reflects both her 
personality and her purpose.

“Calm, cool, and collected—
but also bubbly,” she says. 

“Someone who always 
puts their clients first.” It’s 
a balance that allows her 
to connect with people 
while maintaining the 
professionalism and focus 
needed to guide them 
through complex decisions.

At the heart of it all is 
a simple philosophy: 
do work you love, and 
success will follow.

“Life is too short,” she says. 
“If you love what you do, 
it doesn’t feel like work.”

For Ashleigh Casper, 
that mindset isn’t just an 
idea—it’s the foundation 
of a career that’s only just 
beginning, and already 
full of promise. 
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• Landscaping

• Outdoor Living
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• Fencing
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• Custom Packages
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TREE SERVICE

PARTNER SPOTLIGHT

HUFF’S
PHOTOS BY KIM STIFFLER  

WRITTEN BY DAVE DANIELSON

ROOTED IN 
EXPERIENCE

For Michael Huffman and William 
“BJ” Belshe, the story of Huff’s Tree 
Service isn’t just about building a 
successful business—it’s about growing 
something meaningful from the ground 
up. As Wichita natives and lifelong 
friends, the two co-owners have 
turned a shared work ethic, a bit of 
early hustle, and a defining moment in 
their hometown into one of the area’s 
most respected tree care companies.

Today, Huff’s Tree Service stands as a 
leader in professional tree care across 
Wichita, known not only for its scale and 
capabilities, but for its commitment to 
doing things the right way—every time.

From Backyard Hustle 
to Industry Leader 
Like many entrepreneurial stories, this 
one begins in high school. Huffman 
and Belshe started out mowing lawns 
and tackling small landscaping jobs, 
learning early what it meant to earn 
their own income. But everything 
changed in 2005 when a massive 
ice storm swept through Wichita, 
leaving a trail of broken branches 
and damaged trees across the city.

With a Ford Ranger and an eight-foot 
trailer, the pair saw an opportunity.

“We were just trying to make 
some quick cash at the time,” they 
recall. “Cleaning up debris, hauling 
branches—whatever we could do.”

What started as simple cleanup work 
quickly turned into something more. 
After months of working alongside 
established tree companies—often 
following behind crews to haul 
away debris—they began to see the 
bigger picture. Tree care wasn’t just 
labor; it was a skilled trade with 
long-term impact. That realization 
sparked a decision that would 
shape their future: go all in.

Building Something That Lasts 
In the early days, the motivation was 
simple—freedom, opportunity, and the 
dream of being business owners. But as 
the company grew, so did their “why.”

“Back then, it was about building 
something for ourselves,” Huffman 
says. “Now, it’s about building 
something we’re proud of.”

That shift in mindset has defined the 
company’s evolution. Today, Huff’s 
Tree Service is built on a foundation 
of professionalism, education, and 
integrity. With five certified arborists 
on staff—blending both ISA and 
Kansas certifications—the team 
approaches every job with a level 
of expertise that sets them apart in 
an industry often misunderstood.

Their mission goes beyond completing 
a job; it’s about reshaping how tree 
care is perceived in Wichita. “We want 
people to understand the difference,” 
Belshe explains. “There’s a right 
way to prune a tree—and a wrong 
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We hear it all the time. 
PEOPLE CAN’T BELIEVE 
HOW CLEAN EVERYTHING 
LOOKS WHEN WE’RE DONE—
like we were never even there.

way. What you do today affects that 
tree 10, 20 years down the road.”

More Than Just Tree Work 
Huff’s Tree Service offers a full range of 
services, including pruning, removal, 
fertilization, and treatments for insects 
and disease. They also operate a Turf 
and Arbor Care division, providing 
lawn fertilization programs designed to 
complement overall landscape health.

Notably, the company chooses not 
to handle tree planting directly, 
instead referring clients to trusted 

landscaping partners—another 
example of their commitment 
to quality over convenience.

“We want every part of the 
job done right,” Huffman says. 
“Even if that means bringing 
in someone else we trust.”

That same philosophy extends to their 
work with real estate professionals. 
The team frequently partners with 
top-producing agents in the Wichita 
area, helping enhance curb appeal, 
identify potential tree liabilities, and 
resolve issues quickly—often under 
tight deadlines tied to property sales.

“We understand that timing is 
everything in real estate,” Belshe says. 
“When something needs to get done 
fast, we have the staff, equipment, 
and experience to make it happen.”

Precision, Power,  
and Professionalism 
On any given day, Huff’s Tree Service 
brings between $750,000 and $1 million 
worth of equipment to a job site. But 
it’s not just about having the tools—it’s 
about using them with precision.

This investment allows the team to 
work efficiently while minimizing 
disruption to a property. In many 
cases, clients are amazed at how 
seamlessly the work is completed.

“We hear it all the time,” Huffman 
says. “People can’t believe how clean 
everything looks when we’re done—
like we were never even there.”

Behind that experience is a highly 
skilled team of 16 to 20 professionals, 
many of whom bring years—if 
not decades—of experience to 
their roles. The company places a 
strong emphasis on training and 
education, ensuring every crew 
member understands not just how 
to do the work, but why it matters.

Driven by Accountability and Growth 
At the core of the business is the 
relationship between Huffman and 
Belshe. Best friends since the age of 

five, they’ve built their company on 
mutual accountability, shared ambition, 
and a healthy sense of competition.

“We push each other every day,” Belshe 
says. “We’re always trying to get better.”

That mindset has helped them adapt 
to an evolving industry. Over the past 
several years, Wichita homeowners 
have become more aware of the 
importance of certified arborists and 
proper tree care. In response, Huff’s 
has continued to invest in education—
both for their team and their clients.

“We’re always learning,” 
Huffman adds. “And we want 
our customers to understand the 
value behind what we do.”

Success Beyond the Bottom Line 
While growth and recognition are 
important, success for Huffman and 
Belshe is measured differently. “For 
us, it’s about stability,” Huffman says. 
“Being able to provide steady, year-
round work for our team—that’s huge.”

In what is often considered a seasonal 
industry, Huff’s Tree Service takes 
pride in maintaining consistent 40-
hour workweeks for its employees. 
The company has also achieved 
long-term goals like offering health 
insurance and 401(k) plans—milestones 
that once felt out of reach.

Beyond their team, they’re committed to 
giving back to the Wichita community. 
From supporting local nonprofits 
like Wichita’s Littlest Heroes and 
Kan Vets United to investing in the 

city’s urban canopy, their impact 
extends far beyond their job sites.

Life Outside the Workday 
When they’re not working, both owners 
embrace the outdoors. Huffman spends 
his free time fishing and camping, often 
traveling to Oklahoma in search of 
everything from crappie to massive blue 
catfish. Come fall, he turns his focus to 
whitetail deer and waterfowl hunting.

Belshe shares that same love for the 
outdoors, often spending weekends at 
the lake with his family. Much of his 
time also revolves around his children’s 
activities, from baseball games to dance 
recitals. In recent years, hunting has 
become a meaningful way to connect 
with his kids, offering quiet moments 
away from the busyness of life.

“It’s that time in the woods,” he says, 
“where you can just be present.”

A Lasting Legacy 
Looking ahead, Huffman and Belshe 
are clear about how they want their 
company to be remembered. “We want 
to be the company that changed the 
industry in Wichita,” Huffman says. 
“Not just in the quality of our work, 
but in how we serve our community.”

By raising the standard and leading 
by example, they hope others will 
follow—creating a ripple effect that 
benefits both homeowners and the city’s 
tree canopy for generations to come.

For Huff’s Tree Service, it’s never 
been just about trees. It’s about 
growth, responsibility, and leaving 
something better behind. 
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STARTING 
WITH TRUSTKatie 

Bauer
WRITTEN BY DAVE DANIELSON

ASK THE EXPERT

In today’s ever-changing insurance 
landscape, clients want more than a 
policy—they want guidance they can 
trust. Katie Bauer, an Agent Owner 
with Shelter Insurance, has built her 
career on responsiveness, reliability, 
and a deep understanding of her clients’ 
needs. With nearly two decades in the 
industry, Katie brings both experience 
and perspective to her role, especially 
when it comes to rental properties and 
serving landlords. We sat down with 
her to learn more about her journey 
and her approach to insurance.

A Career Built on 
Experience and Growth 
Katie’s path in insurance began in 
2004, working in roles that gave her 
a well-rounded foundation in the 
industry. Over time, she advanced 
from supporting roles to becoming 
an agent, and eventually joined 
Shelter Insurance in 2010. Since then, 
she has remained committed to the 
company’s mission and reputation.

“I’ve been with Shelter for 16 years,” she 
says. “It’s a wonderful company. It makes 
my life easier when you’re representing 
a company with strong customer 
service and national recognition.”

Her long tenure reflects not only 
her dedication, but also her belief 
in the value of working with a 
highly rated carrier that supports 
both agents and clients.

Q: What types of clients do you 

enjoy working with most? 

Katie: “I really enjoy landlords the 
most. I like seeing what they’re doing 
with their properties—whether they’re 
managing long-term rentals, short-
term rentals, or midterm rentals. It’s 

FIGHTING HUMAN TRAFFICKING

WORLDWIDE
n2gives.com

Contact Katie Bauer For personalized insurance guidance or to 

learn more about coverage options for your home, auto, or rental 

properties, contact Katie Bauer at Shelter Insurance. Reach her at 

(316) 685-0101 to connect with an agent who is committed to r

CONTACT

ME!

fascinating to hear about their strategies, 
successes, and even their challenges.”

Q: What makes your agency stand out? 

Katie: “We’re very quick and responsive. 
A lot of times, people reach out with 
urgent needs, and we can run through 
everything and let them know very 
quickly if we can help. Our office is 
fully staffed, and we’re easy to work 
with, which makes a big difference.”

Q: How does Shelter Insurance 

compare in the market? 

Katie: “Shelter has a strong reputation 
in the area. Local roofers and body 
shops often prefer working with 
us because our claims process is 
straightforward and efficient. That 
kind of reputation really matters when 
you’re helping clients through a claim.”

Q: What personal experience 

shapes your work in insurance? 

Katie: “I own rental properties myself, 
so I have firsthand experience with 
that side of things. I understand the 
challenges landlords face, which helps 
me better serve my clients. I can relate 
to what they’re going through.”

Q: What do you enjoy most 

about your day-to-day work? 

Katie: “Talking to people. I really 
enjoy conversations with clients and 
learning about their situations. It’s 
rewarding to help solve problems and 
be a trusted resource for them.”

Balancing Family and 
Life on the Farm 
Outside of work, Katie’s life is just as 
full. She and her husband are raising 
a blended family with five children, 
ranging from a one-year-old to a 
22-year-old. One of their children is 
preparing to graduate from high school, 
while another has been accepted 
into a competitive dental hygiene 
program at Wichita State University—a 
proud milestone for the family.

Their home life is centered around a 
small farm near Cheney, Kansas, where 
they care for animals and manage 
40 acres of land. The family enjoys 

spending time outdoors, camping, 
and staying active together. This 
lifestyle not only keeps them busy but 
also grounds Katie in a strong sense 
of family and community values.

Trust, Loyalty, and a 
Commitment to Clients 
When asked how she hopes clients 
would describe her, Katie’s answer is 
simple and direct: “Trustworthy and 
loyal.” Those two qualities define her 
approach to every client interaction.
“I want people to know they can come 
to me with anything, and I’ll get it 
done,” she says. “Being someone they 
can count on is important to me.”
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BUILDING … ONE BOND AT A TIME

I HAD ALWAYS BEEN 
INTERESTED IN IT. 

Shelly
BROKER SPOTLIGHT

Voss
F or Shelly Voss, real estate has never been about 

chasing attention or standing in the spotlight. 
In fact, she’ll be the first to tell you she’s far 

more comfortable behind the scenes—unless, of 
course, she’s on stage singing with her band. But in 
the world of new home sales, her steady presence, 
straightforward approach, and deep-rooted passion 
for the process have made her a trusted guide for 
buyers navigating one of life’s biggest decisions.

As a supervising broker and new home sales 
agent with Preferred Properties of Kansas, Voss 
has spent more than a decade helping clients 
turn ideas into reality—one home at a time.

From the Gymnasium to the Job Site 
Before stepping into real estate, Voss spent 11 
years teaching physical education in Wichita, 
working with both middle school and elementary 
students. Initially, her career path was mapped 
out with intention—teach while her kids were 
in school, maintain a similar schedule, and 
eventually transition into something new.

That “something new” began to take shape about 
four years before she left teaching, when she 
started exploring real estate on a part-time basis. 
What began as curiosity quickly turned into 
something more. “I had always been interested in 
it,” Voss says. “And I grew up around it in a way.”

Her stepfather was a 
homebuilder in the 1980s and 
’90s, and as a teenager, she 
occasionally found herself on 
job sites—helping with framing 
or setting roof trusses—while 
her mother focused on 

interior design. That early exposure planted a seed 
that would later grow into a full-fledged career.

After initially working in resale while still 
teaching, a trusted colleague encouraged 

her to consider new home sales. The 
transition proved to be a turning point.

Finding the Right Fit 
In 2017, Voss joined Preferred Properties of Kansas, 
thanks in part to a referral from a well-connected 
industry veteran who believed she would be a 
strong fit. That first year required patience and 
persistence. Balancing teaching with part-time 
real estate, she worked through a patchwork 
of available listings before eventually stepping 
into a more consistent role in the Prairie Creek 
development in Andover development. Today 
she is at the Foxfire development in Derby.

And I grew up 
    around it in a way.”
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Over the next several years, she built her 
business while navigating the natural ebbs 
and flows of new construction—where 
progress often depends on development 
timelines and new phases being released.

Looking for more stability, she briefly explored 
a sales manager role with another builder. 
While the position offered a steady paycheck 
and a different pace, it didn’t take long for Voss 
to realize it wasn’t where she belonged.

“I learned pretty quickly that it just wasn’t for 
me,” she says. “I missed what I was doing before.” 
She returned to Preferred Properties of Kansas, 
where she plans to remain for the long term—
continuing to do the work she enjoys most.

The Joy of the Process 
Ask Voss what she loves about her work, 
and her answer is refreshingly honest—
and free of industry clichés.

“I don’t like to say ‘helping people,’” 
she says with a laugh. “But I do enjoy 
guiding them through the process.”

That process, particularly in new home construction, 
is both detailed and deeply personal. Over the 
course of seven to eight months, buyers make 
countless decisions—from floorplans to finishes—
transforming a concept into something tangible.

For Voss, the most rewarding part is 
watching that journey unfold.

“Seeing their excitement as the home comes 
together—that’s the fun part,” she says. “It’s 
a long process, but it’s a good one.”

Her role is to provide clarity, perspective, and steady 
guidance along the way—helping clients navigate 
choices and possibilities without overwhelming them.

A Straightforward Approach 
In an industry where communication is key, Voss 
has built her reputation on being honest, direct, and 
approachable. She values transparency and aims to 
create an environment where clients feel comfortable 
asking questions and making informed decisions.

“I’d hope people would say I’m straightforward and 
supportive,” she says. “Someone they can rely on.” 
Because she spends the majority of her time on-
site in the communities where she sells, Voss often 
develops ongoing relationships with buyers long 
after the initial transaction. It’s not uncommon for 
homeowners to stop by, check in, or simply say hello.

“I tell them we’re kind of like part-time 
neighbors,” she says. “I’m there six days 
a week, so you get to know people.”

That consistent presence fosters a sense of 
connection that extends beyond the sale itself—
turning transactions into lasting relationships.

A New Chapter on the Horizon 
While continuing her work in new home sales, 
Voss is also quietly preparing for what comes 
next. She is in the process of launching a boutique 
brokerage called Sunflower Flat Fee Realty, which 
will serve Wichita and the surrounding areas.

The concept is simple but innovative: offer sellers 
a flat-fee structure instead of the traditional 
percentage-based commission. With three tiers 
of service—ranging from basic MLS listings to 
full-service support through closing—along with 
optional à la carte add-ons, the model is designed 
to give sellers more flexibility and control.

“I’m just trying to create something that 
fills in the gaps,” Voss says. “Both now 
and down the road.” While the venture 
is still in development, it reflects her 
forward-thinking mindset and desire to 
evolve alongside the industry—while 
also creating opportunities for a more 
balanced schedule in the years ahead.

Staying Grounded 
Outside of real estate, Voss values 
time spent with family and pursuing 
personal interests—including 
music, where she’s found her one 
exception to avoiding the spotlight.

Still, whether she’s on stage or on-site, her 
approach remains the same: show up, 
stay genuine, and focus on what matters.

For Shelly Voss, success isn’t about 
recognition—it’s about consistency, 
connection, and doing the job well.

And in an industry built on big moments 
and major milestones, that steady 
presence can make all the difference. 

SEEING THEIR EXCITEMENT AS THE 
HOME COMES TOGETHER—THAT’S THE 
FUN PART. IT ’S A LONG PROCESS, 

But it's a good one."
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AFTER

BEFORE 

BEE FREE OF CLUTTER!

Moving Clean Outs
Yard Debris Removal

Hot Tub Removal & More!

316.771.1383             BEEGONEJUNK.COM
L O C A L  &  W O M E N  O W N E D    |    T H E  Q U E E N S  O F  J U N K  R E M O V A L

OPT ION  TO  PAY  AT  C LOS ING .

Grant Peterson | 701.730.6332
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Call or text Grant today

SPRING MARKET IS HERE.
ARE YOUR BUYERS
READY TO WIN?

JANUARY DEALS SHOULDN’T LAG—
LET’S KEEP YOUR PIPELINE HOT
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MOTHER DAUGHTER DUO

&Connie KYNDAL 
WHITEButler

F
or Connie Butler and her 
daughter Kyndal White, real 
estate is more than a career—

it’s a shared calling rooted in family, 
trust, and genuine care for the people 
they serve. Together, they are part 
of Heritage 1st Realty, where they 
lead the Connie Butler Homes Team, 
alongside valued teammate Queesa 
Masters. What makes their story 
stand out isn’t just their production 
or experience, but the rare and 
powerful dynamic of a mother-and-
daughter partnership built on deep 
understanding and mutual respect.

Different Paths, One Direction 
Connie earned her real estate license 
in April 2013, bringing with her a 
natural gift for connecting with people. 
A self-described people person, Connie 
thrives on relationships—walking into 
a room, striking up conversations, and 
turning clients into lifelong friends. 
Over the years, that ability has become 
the backbone of her business.

Kyndal’s journey into real estate felt 
almost inevitable. Licensed in mid-
2024, she grew up watching her mom 
work from home, take calls, and head 
out to showings—always present, 

always involved. From tagging along 
to appointments to helping behind the 
scenes, Kyndal saw early on that real 
estate wasn’t just about houses; it was 
about flexibility, service, and impact.

Today, Connie and Kyndal work 
side by side—often literally, 
sometimes from different parts 
of town—but always in sync.

Why a Mother–Daughter 
Team Works 
Ask Connie what she enjoys 
most about working with her 
daughter, and her answer is simple: 
familiarity breeds efficiency.

“I know how she thinks,” Connie 
says. “I know what she likes, what 
she doesn’t, how patient she is, and 
how she handles stress. That makes 
it easy to match the right clients with 
the right personality.” With their team 
spread geographically across the 
Wichita area, trust is essential. Connie 
relies on Kyndal and Queesa to take 
the systems she’s built and run with 
them—confident that clients will be 
cared for with the same attention and 
integrity she would give herself.

A Family 
Business Built 
on Trust
PHOTOS BY ALLIE HENWOOD  

WRITTEN BY DAVE DANIELSON
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If I wouldn’t let my 
daughter live there, 
I won’t let my 
military families 
go in blind either.”

For Kyndal, the partnership brings both 
comfort and strength. “She’s my safe 
space,” she explains. “To have that in 
business is really special. We know each 
other so well that it’s easy to tell when 
something’s off—and easy to fix it.”

What They Love About Real Estate 
While they share values, Connie and 
Kyndal love different aspects of the job. 
Connie feeds off interaction. Meeting 
new clients, learning their stories, 
and building lasting relationships is 
what energizes her most. “Some of my 
clients become real friends,” she says. 
“That’s the best part of this business.”

Kyndal, on the other hand, loves the 
unpredictability. No two days are the 
same—early mornings, late nights, 
showings, paperwork, and problem-
solving all mixed together. “It’s not 
a cubicle job,” she says. “Every day 
looks different, and I love that.”

Family at the Center 
Family plays a central role in both of 
their lives. Connie has been married 
to her husband, Terry Stratton, 
for two years—a reunion years in 
the making after knowing each 
other since high school. She’s also 
a proud mother and grandmother, 

with two grandsons, Langston (10) 
and Greyson, born earlier this 
year, plus a blended stepfamily that 
adds even more joy to her life.

Kyndal is married to her high school 
sweetheart, Garrett White. The 
two met in sixth grade, attended 
Kansas State University together, 
and married in April 2023. Today, 
they’re enjoying life with their dog 
and building their future together.

Life Beyond the Closing Table 
Outside of real estate, one shared 
passion stands out: the barn.

What began as childhood horseback 
riding lessons turned into a lifelong 
family lifestyle. Horses, a pig, 
and plenty of time outdoors have 
become their version of therapy. 
Kyndal now teaches her nephew to 
ride, continuing a tradition that’s 
grown across generations.

“The barn just resets you,” Connie says. 
“You can have the worst day, but once 
you’re out there, the stress disappears.”

Serving with Heart—Especially 
Military Families 
One group holds a particularly special 
place in their work: military and 
veteran families. With McConnell Air 
Force Base nearby, Connie and Kyndal 
frequently help clients relocating from 
across the country—or even overseas.

From video walkthroughs to 
detailed inspections, they go above 
and beyond to make buyers feel 

confident, even when they can’t 
be there in person. Turning on 
faucets, flushing toilets, pointing out 
cracks—nothing is glossed over.

“If I wouldn’t let my daughter live 
there,” Connie says, “I won’t let my 
military families go in blind either.”

How They Hope to Be Remembered 
At the end of the day, Connie and Kyndal 
hope clients describe them with one 
word: caring. Whether someone is 
buying a $50,000 home or a $500,000 
one, they’re treated exactly the same—
with honesty, diligence, and respect. 
Transactions don’t end at closing; 
relationships continue long after. “We 
genuinely care about their lives,” Kyndal 
says. “Before, during, and after the sale.”

It’s that mindset—family-first, 
people-first—that defines the Connie 
Butler Homes Team and sets them 
apart in Wichita real estate. 
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Schammerhorn has you covered.

OVER 90 YEARS OF 
LOCAL EXPERTISE

apery,Specializing in custom shades, blinds, shutters, dr
motorization, and more. From traditional to modern
and everything in between. 

Schammerhorn.com | 316.265.8659
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Meet The 
Community
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316.303.4266  •  ProInspectionsKS.com

David Christie

Certified & Insured

Integrity, Precision, and Peace of Mind 
in Every Inspection.

316.778.4040 | MTC.LLC | 144 N. Oliver Suite #303 Wichita KS

Seamless Closings, 
Happy Clients Daily.

-Industry Leading Rates
-100% Financing Options
-Portfolio Products for outside 

the box scenarios
-Fast Closings! (12.3 avg. days 

Cleared to Close in 2024)

For information purposes only. This is not a commitment to lend or extend credit. Information and/or dates are 
subject to change without notice. All loans are subject to credit approval. Tannahill Lending LLC DBA United 

Home Loans | 923 Westport Pl Ste 130H, Manhattan, KS 66502 | 785-775-5000 | Kansas Co. License #:
2094472 | NMLS #: 1778222 www.nmlsconsumeraccess.org | Equal Housing Opportunity.

Travis Tannahill
Broker Owner / LO

NMLS: 1778222
 

UnitedHomeLoans.com 913-909-0613

Photos • Videos • Drone • Floor Plans •
And More

316.670.0658 • SignatureRealEstateMedia.com

Learn more
about our

new
SigMedia

App!
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9151 Currency St.
Irving, TX 75063


