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Ryan Niles
MORTGAGE ADVISOR
Niles Team at Cornerstone Home Lending
206.949.4326 Direct
TheNilesTeam@Houseloan.com
* NMLS 357455 | CO NMLS: 2258 *
Equal Housing Lender

Let’s make a plan that fits
your client's life, not just the
loan guidelines.

Buy Before You Sell.
Close in 10 Days. Qualify When Others Can’t.

Real solutions for real-life situations—
so your client’s next
move isn’t delayed.

Do your clients need to
buy a new home before
selling their old one?
Ask about my exclusive
Bridge Loan program—
it gives you, as a real
estate professional,
the power to make a
strong offer without
worrying about your
current home sale.

Need to close fast to
win a deal? I can
deliver a 10-day closing
to make your offer stand
out in competitive
situations.

Self-employed, investor,
or unique income? I offer
Non-QM options for
buyers who don’t fit the
standard loan box.
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This section has been created to give you easier access when searching for a trusted real estate 
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 
These local businesses are proud to partner with you and make this magazine possible. Please 
support these businesses and thank them for supporting the REALTOR® community!

Preferred Partners

CARPET CLEANING
PureClean Carpet Cleaning
(206) 590-8131
Carpetcleanerseattle.com

CATERING
Tapped Public House
(206) 225-8040
tappedpublichouse.com

CONTRACTOR / REMODELING
J Hanby LLC
(425) 244-4307
jhanbyllc.com

RM Construction
(425) 505-0402
rmconstructiondesign.com/

CUSTOM BUILDER
AR Homes Inc.
(425) 681-2097
a-rhomes.com

NW Roots Construction
(253) 212-5182
nwrootsconstruction.com

FINANCIAL ADVISOR
PCRG Financial Advisor
(206) 660-6681
kylerwithpcrg.com

FINANCIAL/WEALTH ADVISER
Tyson Clawson CFP 
Edward Jones
(360) 805-8417
edwardjones.com/tyson-clawson

FLOORING SERVICES
Floor Coverings International
(425) 541-1550
fcifloors.com

Jay’s Flooring LLC
(360) 691-9768
jaysflooringwa.com

HOME BUILDER
Thomas James Homes
(206) 458-5551
tjh.com/pacific-northwest/

HOME REMODELING
Emerald City Construction
(425) 502-8174
emeraldcitybuild.com

HOME STAGING
Decorus Home Staging
(425) 766-3503
decorushomestaging.com

HOME UPDATES
JCC Concierge
Paid at Closing
(425) 448-1600
jccconcierge.com

INSULATION CONTRACTOR
Stone Insulation Services
(425) 894-6387
stoneinsulationservice.com

INSURANCE
Goose Head Insurance
(425) 533-9905
quotes.goosehead.com

McGinness Family Insurance
Cameron McGinness
(425) 341-9595
agents.allstate.com/cameron-
mcginness-everett-wa.html

ProStar Insurance
Chris Vargas
(425) 948-1768
prostarinsurance.com

MORTGAGE
Adrian Webb Mortgage Advisors
(425) 658-8600
teamwebbloans.com

Canopy Mortgage
(425) 239-5548
teamrileyloans.com

Cornerstone Home Lending
Ryan Niles
(206) 949-4326
nilesteam.com

Guild Mortgage
Casey Oiness Team
(206) 817-8979
guildmortgage.com

Winter Rankin Team at Fairway
(206) 397-1287
winterrankinteam.com

MORTGAGE / LENDER
The Fraioli Team
Cindy Fraioli
(425) 785-8202
ccm.com/Cindy-Fraioli

MOVING & STORAGE
Eco Movers
(206) 971-6895
ecomovers.com

Jordan River Moving & Storage
(425) 450-0808
jordanrivermoving.com

PAINTING -  
INTERIOR/EXTERIOR
All Covered Painting
(206) 682-7110
allcoveredpainting.com

PHOTOGRAPHY
Jackie Phairow Photography
(425) 215-3303
jphairowphotography.com

PROPERTY MANAGEMENT
Enclaves 
(425) 521-7706
enclaves.us

REAL ESTATE PHOTOGRAPHY
Pics By Pix RE Photography
(206) 859-9659
picsbypixphotography.com/
realestate

REAL ESTATE 
PHOTOGRAPHY & MEDIA
FOCUSED Media Collective
(360) 300-5805
focusedmediacollective.com

Freestyle Production
(425) 802-6140
freestyleproduction.com

RESIDENTIAL CONSTRUCTION
Puget Sound ADU Builders
(206) 677-3504
pugetsoundadubuilders.com

RESORT COMMUNITY
Seabrook Cottage Rentals
(360) 268-8002
seabrookwa.com

Suncadia Real Estate Company
suncadiarealestate.com

RESTORATION SPECIALISTS
PureDry Restoration
(425) 584-3056
puredry.com

ROOFING SERVICES
Amor Roofing
(425) 229-2198
amorroofing.net

Anderson Roofing
(425) 677-7070
andersonroof.com

SOCIAL MEDIA & 
CONTENT CREATION
Rejig.AI
(415) 290-5681
rejig.ai

STAGING
Living Edge
(425) 470-3408
livingedgestyle.com

Taylor Lane Interiors
(208) 869-8643
taylorlaneinteriors.com

VIRTUAL ASSISTANT
White Glove Hiring
(425) 577-2676
whiteglovehiring.com

TEAM@TAYLORLANEINTERIORS.COM
BOUTIQUE HOME STAGING AND CONSULTATION

206-859-9659
picsbypixphotography.com

Pics By Pix PhotographyPics By Pix PhotographyHi, my name is Melinda!
My specialties and services 

include:

• Real Estate Photography 
• High-quality, Hand-edited 
   photos
• Drone Photography

• 3D Matterport • Video
• Reels • Twilights

• Professional Headshots
• Lifestyle and Family Shoots 

I take pride in providing outstanding customer service 
and would love to help you with your next listing!

Receive a full marketing kit with every order:
• Branded and Unbranded Websites 
• Printable Flyers • Teaser Videos 
• Social Media Tiles
Visit my website to see new bundles.
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Meet
The

Team

Jenny Hart Danowski
Writing & Editing

Heather Mitts
Social Media

Carl Roe
Publishing Assistant 
ads_seattlerp@n2co.com

Lindsay Rucker-Robinson
Owner

Shea Robinson
Owner

Shea.Robinson@n2co.com

Jackie Phairow
Photography

Rachael Ann
FOCUSED Media Collective

Dru Solberg
FreeStyle Production

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but 
remain solely those of the author(s). The paid advertisements contained within the Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Phylicia Bova
Content Coordinator
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Call 206.590.8131 or
visit carpetcleanerseattle.com for more 
information about our cleaning services. 
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It really w
orks!

info@livingedgestyle.com    |   425.470.3408    |    livingedgestyle.com

At Living Edge, we believe that staging should be rooted 
in real design thinking, not just simple styling. With our 
proven process that balances strategy and creativity, we 
help clients attract more competitive offers, faster.

We specialize in vacant and model home staging for real 
estate professionals, builders, and developers who value 
elevated presentation and exceptional service.

DESIGN-LED STAGING SOLUTIONS FOR VACANT & MODEL HOMESDESIGN-LED STAGING SOLUTIONS FOR VACANT & MODEL HOMES
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Welcome to the May issue of 
Seattle Real Producers!

PUBLISHER’S NOTE

As we step into May, the Seattle real estate market is beginning 
to show the familiar energy that spring tends to bring. Activity 
is picking up, buyers are re-engaging, and listings are starting 
to hit the market with more consistency. I’m excited to see 
brokers start to catch fire.

In March, we had the opportunity to host our New 
Construction Event, and the turnout exceeded expectations. It 
was great to see so many of you show up, connect, and walk 
away with valuable insights. Events like these are something 
we truly enjoy putting together and creating spaces where 
agents can learn, grow, and build meaningful relationships, 
which is at the core of what we do.

This month’s issue highlights some awesome brokers who each 
bring a unique background and perspective to the industry. 
Their paths into real estate are all different, but what they 
share is the work ethic, resilience, and commitment it takes to 
succeed at a high level. We’re proud to feature individuals who 
have earned the right to tell their story, and we’re excited to 
help shine a light on their journeys.

As always, thank you for being a part of this community. 
We’re looking forward to what the rest of the spring market 
has in store.

Warm Regards,

Shea Robinson

Seattle Real Producers 
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Have YOU received your badge? 

By this time every agent in our Seattle 
Real Producers community should have 
gotten their badge via email and/or 
text. This is truly a badge of honor as 
you have earned it. You did not pay for 
this recognition, or have it made out of 
thin air. You earned it solely on your 
production. Each year a new group of 
brokers earns their right to receive the 
magazine, their badge and invites to our 
collaborative events. We take great pride 
in making sure the right people are 
being honored and recognized. If you 
have not yet added your badge to your 
marketing, your email signature, posted 
about it on social media. Reach out to 
shea.robinson@n2co.com or visit the 
Seattle Real Producers Hello Agents page 
here to download your badge: https://
seattlerealproducers.com/hello-agents

Q: Who receives Seattle  

Real Producers magazine? 

A: The top 500 agents in King and 
Snohomish counties. The list will reset at 
the end of every year and will continue 
to update annually. 

Q: What is the process for being 

featured in this magazine? 

A: It’s really simple — every feature 
you see has first been nominated. You 

can nominate other agents, affiliates, 
brokers, owners or even yourself! Office 
leaders can also nominate agents. We 
will consider anyone brought to our 
attention who is in the top 500 because 
we don’t know everyone’s story, so we 
need your help to learn about them. It 
could be they have an amazing story 
that needs to be told — perhaps they 
overcame extreme obstacles, they are 
an exceptional leader, have the best 
customer service, they give back to the 
community in a big way, etc. The next 
step is an interview with us to ensure it’s 

a good fit. If it all works out, then we put 
the wheels in motion for our writer to 
conduct an interview to write the article 
and for our photographers to schedule a 
photo shoot.

Q: What does it cost to be featured? 

A: Zero, zilch, zippo, nada, nil. It costs 
nothing, my friends, so nominate 
away! We are not a pay-to-play 
model. We share real stories of Real 
Producers. Our goal is to showcase the 
best and brightest and to collaborate. 
Elevate. Inspire. 

FAQsFAQs
HAVE YOU RECEIVED YOUR BADGE?

FIGHTING HUMAN TRAFFICKING

WORLDWIDE
n2gives.com

Cam McGinness
(425)486-3456
mcginnessinsurance@allstate.com
5208 S 2ND AVE  |  Everett, WA 98203
We genuinely enjoy helping others, even when there's
no direct benefit for us. That's just the way we operate.

Your role as a leading real estate agent is already 
challenging. Let me o�er my assistance to make it 
easier for you. You don't have to worry about your 
clients being my clients; I'm here to support you. 
Feel free to reach out to me if you need any help.
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Follow Us On 
Instagram 
and Facebook 
to Stay in 
the Loop!
Tag us in your posts and 
let’s help each other grow!

You should follow us on Instagram, 
@seattlerealproducers! Then we 
can follow you, and everybody wins! 
Scan the QR code.
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362 Ward Street Seatte, WA
PRESENTED BY MIKE MOGHADDAS

Panoramic 
Seattle Living

NOTABLE HOME

Where Modern 
Design

Meets

Elevated luxury in the heart of 
Queen Anne. Awaken with the sun 
over Seattle’s Emerald City & take in 
breathtaking, panoramic views of the 
Space Needle, skyline & Puget Sound 
from every level of this stunning 
3-story residence. Designed for 
modern luxury, the home showcases 
soaring floor-to-ceiling glass walls, 
elegant contemporary finishes & 
cutting-edge smart home technology. 
Host unforgettable gatherings in the 
open-concept kitchen, living & picture-
perfect dining spaces featuring rich 
hardwood floors, a striking fireplace 
& premier espresso, Sub-Zero & Wolf 
appliances—all set against awe-inspiring 
city & water vistas. Experience seamless 
indoor-outdoor living on a private, 
expansive rooftop deck with a fridge, 
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BBQ, fireplace & wiring for a hot tub—
the ideal place to savor Seattle’s sunsets 
for years to come. The primary suite’s 
beautiful views pair with a dual-sided 
fireplace, patio, spa-inspired ensuite 
bath, wall-to-wall Carrera marble & 
heated floors. Unwind in your movie 
theater with surround sound, recharge 
in the fitness center, or indulge in a 
glass from your wine cellar. Highlights: 
2 electric car chargers, sustainable 
solar panels, sleek Fleetwood doors 
& windows with 3M UV coating for 
energy efficiency, a dumb waiter for 
garbage/laundry & a wet bar. Beautifully 
maintained PNW/Japanese garden 
with sprinkler system. Blocks from 
prestigious Queen Anne, this home 
offers an unparalleled blend of luxury, 
technology & style—all with unmatched 
views of vibrant Seattle. 
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Empowering The Next 
Generation Through Dance, 
Community, and Opportunity

THE BACKSTAGE

NONPROFIT

FOUNDATION
T

he Backstage Foundation was 
established by Founder and 
Executive Director, Kari Hovde, 

in October 2021. This unique non-
profit channels its resources into 
youth development and core value 
training through dance education, 
self-expression, and community 
involvement. The foundation’s distinct 
approach sets it apart in the field of 
arts-related organizations.

Kari has been teaching dance for over 28 
years, and during this time she’s had the 
opportunity to meet all types of dance 
artists varying in age and creativity 
levels. The story behind The Backstage 
Foundation developed from her years 
of coaching a high school dance team 
in an underserved community. The 
young dancers had drive, passion, 
courage, and incredible talent, full 
of creativity, but a lack of funding to 
take professional lessons or take their 
dance education to the next level. She 
worked together with the team to create 
a safe space for them to make positive 
life decisions, encourage each other, 
express emotions, enhance their natural 
talent, and embrace their creativity. 
Together, they created a family; it was 
more than a team, and Kari wants all 

youth to feel included while being part 
of a community that is theirs to call 
home. She believes all youth should 
have access to the same opportunities. 
This team connection and atmosphere 
is how The Backstage Foundation values 
were born: Experience, Community, 
and Opportunity. From her experiences, 
dance brings so much more than talent 
and technique to the lives of young 

dancers. Dance provides 
community, builds 
confidence, teaches 
leadership skills, and 
instills meaningful core 
values to last a lifetime.

Kari created the 
organization with the 
vision to assist youth 
(ages six to 19) who are 
underserved by arts 
enrichment programs 
focused on dance and 
performing arts. 

The Backstage 
Foundation has made 
a significant impact. 
From 2022 to 2025, 
they reached over 
975 youth locally 

and nationally, with a total of 1,467 
scholarship recipients, class attendees, 
and performers. The fact that 
many of these youth have received 
multiple scholarships or participation 
opportunities throughout the years is a 
testament to the lasting positive impact 
of The Backstage Foundation’s mission.

Through the work of a mostly volunteer 
organization, they are creating a safe 
community for youth to feel included 
while instilling core values, such as 
work ethic, confidence, teamwork, 
and problem-solving. The Backstage 
Foundation is deeply committed to 
creating excellence in youth and making 
opportunities more accessible. They 
believe that everyone, regardless of 
their financial situation or access to 
resources, should have the chance to 
develop their potential through the arts.

Since their inception in 2021, they have 
been committed to offering essential 
arts enrichment programs that inspire 
personal growth, boost confidence, 
improve mental health, and foster 
community engagement. The Backstage 
Foundation’s impactful initiatives, 
such as the Individual Scholarship 
Program, Community Center Dance 
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Inspire. Empower. Create.

Turn your website & socials into a high 
performing strategy that drives buyer and 
seller engagement, increasing the number 

of transactions and boosting revenue. 

team@freestyleproduction.com

BUSINESSES WHO USE 
VIDEO GROW REVENUE

49% faster

P R O D U C T I O N

freestyleproduction.com

Don't just grow. Evolve. 

FEEL THE ENERGY 
EXPERIENCE THE ART!

The Backstage Foundation Annual Showcase, In 
The Spotlight, happening on May 2, 2026, at the 

Kirkland Performance Center, is an evening to support 
youth in the arts. Join us for an exciting showcase 
featuring talented pre-professional dancers from 

the Pacific Northwest as they perform breathtaking 
choreography by renowned artists. Prepare to be 

inspired by their vibrant energy and passion!

Enjoy heartfelt positive impact stories from 
scholarship recipients and program participants.

This is a unique opportunity to support the arts and 
witness the next generation of dance in action. 

Together, We Are Enriching Lives With Every Step!

Funds raised benefit underserved youth 
through our performing arts programs.

Class Program, and Adaptive Dance 
Program, are designed to break down 
barriers for youth facing financial or 
other challenges, empowering them 
with invaluable life skills and fostering 
their creativity. 

The Backstage Foundation is committed 
to encouraging and providing 
opportunities for youth to learn about 
giving back to their communities. 
Through their Backstage Pass Youth 
Volunteer Program, youth learn the 
value of loving and serving others 
through an Annual Community Service 
Project, volunteer opportunities within 
the local communities, speaking 
and performance engagements, and 
partnering with Backstage to build their 
programs and events. These young 
leaders are eligible for the Annual 
Community Service Scholarship Awards 
to recognize their hearts of service.  
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Securities and investment advisory services are offered through Osaic Wealth, Inc., member FINRA/SIPC. Osaic Wealth 
is separately owned and other entities and/or marketing names, products or services referenced here are independent 
of Osaic Wealth. Osaic Wealth does not offer tax or legal advice.

I build strategies around commission income, self-employment tax exposure, 
and the way you actually want to experience your life.

Whether you’re stacking commissions or starting to wind down, 
the plan you have today should be built to handle both.

Many of my clients had an advisor before me. The difference? 
Their old advisor just managed their money. 

I built a strategy around their life and how they wanted to spend their time. 

The ultimate goal? 
Knowing no matter what happens in the world, you have someone in your 

corner who knows your life, your goals, and your timeline. 
That way uncertainty never turns into stress. 

Kyler Kedroske
CPFA™, Wealth Advisor 

kylerwithpcrg.com

Your income doesn’t look like your advisor’s other clients. 
Your financial strategy shouldn’t either. 

Scan to
start a

conversation 
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MATT HART
Building More Than A Brokerage

PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY

LEADERSHIP SPOTLIGHT

For Matt Hart, launching a brokerage 
was never about simply opening doors 
and putting his name on a sign. It was 
about building something meaningful. 
Something local. Something lasting.

After more than 20 years in the real 
estate industry, Hart had seen a lot. He 
had worked at multiple firms, learned 
from different leadership styles, and 
built a strong career of his own. But 
the vision to create something from 
the ground up had always been there, 
quietly waiting for the right moment.

That moment came in the wake of 
personal loss.

Hart grew up in an entrepreneurial 
family, where building something of 
your own was part of the culture. His 
father, who worked in auto repair, 
left a particularly lasting mark on 
him. Though he came from humble 
beginnings, Matt remembers him 
as a gifted businessman and, more 
importantly, a true people person. 
Even as a child, Hart saw firsthand the 
impact his dad had on others. Whether 
it was being stopped in the grocery 
store by someone grateful for his help 
or being recognized unexpectedly 
while traveling, that kind of community 
connection stayed with him.

So did the entrepreneurial instinct.

Still, Hart did not rush into ownership. 
In fact, he almost made the jump years 
earlier but was wisely talked out of it by 
a mentor who knew he was not quite 
ready. Looking back, Hart gives a great 
deal of credit to that season of restraint. 
Time spent at Sotheby’s International 

Realty expanded his understanding 
of marketing, luxury real estate, and 
leadership. Running one of their offices 
gave him a clearer view of what it truly 
takes to lead at a higher level. A later stop 
at Compass only added to that education.

Then, after his father passed away, the 
hesitation disappeared.

“That was kind of the big moment,” Hart 
shared. “You start to realize life is short, 
and you are just not promised tomorrow.”

Instead of standing still in grief, he went 
to work. Within a matter of months, the 
business was in motion. Not long after 
that, First And Main officially opened, and 
Hart has been full speed ahead ever since.

From the beginning, First And Main was 
designed to be different. Hart wanted 
the name to carry weight and meaning, 
and it does. For him, Main represents 
Main Street, the local community, the 
people, the heart of where life happens. 
First reflects priority. In a business 
landscape where large corporate brands 
can sometimes feel removed from the 
communities they serve, Hart wanted 
his firm’s first priority to be the people 
right in front of them.

There is also a deeper personal 
connection in the branding. Once the 
team realized the acronym for First And 
Main was FAM, the decision was made.

It fit.

“YOU START 
TO REALIZE 

LIFE IS 
SHORT, AND 

YOU ARE 
JUST NOT 
PROMISED 

TOMORROW.”
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Because for Hart, that is exactly what 
he is trying to build. That philosophy 
has shaped every part of the brokerage, 
from recruiting to culture to community 
involvement. Hart is not interested in 
building the biggest firm in the room. 
He is focused on building the right 
one. His vision is boutique by design, 
lean, connected, and intentional. As 
First And Main expands, including the 
upcoming Woodinville office, his goal is 
to keep each location around 25 brokers. 
Enough to grow while still protecting the 
closeness and collaborative spirit that 
makes the firm what it is.

And that culture is not accidental.

Hart describes the brokerage as a 
team more than a traditional office. He 
wants top producers, but he also wants 
people who elevate those around them. 
He often talks about wanting to be 
surrounded by stars, not so he can stand 
in front of them, but so they can sharpen 
one another. That mentality has helped 
create an environment where brokers 
collaborate, celebrate each other’s wins, 
and genuinely feel connected to the 
larger mission.

At First And Main, every closing is 
celebrated. Internal group chats are 
active with encouragement. Smaller 
groups within the brokerage, including 
a thriving women’s group, have created 
strong bonds of their own. Hart’s goal 
has never been to make himself the 
center of everything. In fact, he believes 
the business becomes stronger when the 
relationships within it no longer depend 
on him alone.

That mindset has also required 
personal growth.

Hart openly admits that delegating 
has not come naturally to him. As a 
longtime producer, coach, and self-
described grinder, he has always been 
the kind of person to jump in and do 
it himself. But brokerage ownership 
has stretched him. With the support 
of a strong operations team and a 
willingness to evolve, he has learned to 
trust others, empower leaders, and let 
people thrive in their roles.

is a meaningful step into a market he 
knows well and cares deeply about. He 
sees it as a gateway to the Eastside and 
an opportunity to bring First & Main’s 
community-driven model into another 
strong local market.

At the heart of all of it is legacy.

Hart is clear that this business is not just 
about transactions or expansion. It is 
about his daughters, whom he calls his 
why. He wants them to be part of the 
journey, to see what is being built, and 
to understand what it means to create 
something with purpose. He wants the 
firm to stand for excellence, but also for 
family, generosity, and impact.

In the end, that is what leadership 
looks like for Matt Hart. Not simply 
growing a company, but building 
a place where great people can 
grow together and where success is 
measured not just by production, but 
by the strength of the community 
being built along the way. 

That growth is helping fuel 
the next chapter.

The Woodinville office represents more 
than just a second location. For Hart, it 
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Your Attic &
Crawl Space
Expert
Attic Insulation  •  Crawl Space Insulation  •  Air Ducts & Dryer Vents
Mold Remediation  •  Rodent Exclusion  •  Sump Pump & Crawl Drainage 

Licensed, Bonded & Insured

E: stone@stoneinsulationservice.com
P: 425-894-6387
W: stoneinsulationservice.com
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EVENT RECAP

On March 24th, Seattle Real 
Producers brought together 
some of the market’s top agents 
for an evening focused on new 
construction. Agents gathered to 
connect, collaborate, and learn 
from a powerhouse panel featuring 
Max Rombakh, Randy Ginn, Ryan 
Gillis, Tom Skepetaris, and Rebecca 
Mitsui, each sharing their unique 
experience and perspective.

From builder relationships to 
evolving buyer expectations, the 
conversation offered valuable 
insight into what it takes to succeed 
in this space. As always, the goal 
was to create meaningful value 
for the agent community, and this 
panel delivered both inspiration 

and practical takeaways for agents 
at every stage of their business.

A big thank you to Max Rombakh, 
Randy Ginn, Ryan Gillis, Tom 
Skepetaris, and Rebecca Mitsui 
for sharing your knowledge 
and experience. Your insight 
and willingness to give back to 
the community made this event 
incredibly impactful.

Thank you to our presenting 
sponsor, Casey Oiness of Guild 
Mortgage, and to our event 
sponsors, Thomas James Homes and 
Adrian Webb Mortgage Advisors. 
Your continued support allows us 
to bring valuable events like this to 
our community.

NAVIGATING 
NEW 
CONSTRUCTION
PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY
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Out In The Field

THE LINDBERG AGENCY

Protect what matters
most with the best
coverage.

Home.
Renters.
Landlord.
Fix & Flips.
Auto.
Life.
Business.
And more.

The Goosehead Insurance difference:
Candid Advice
We offer 
straightforward, 
unbiased advice.

Unrivaled Choice
We find and 
compare coverage 
and cost with over 
150+ insurance 
companies.

Concierge Service
We work for you and 
are your go-to-source 
for customized 
coverage.

Chase Pruitt
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For Miles Lamb, real estate was not always the plan.

Growing up in Snohomish County, his early interests pointed 
him in a completely different direction. During his junior and 
senior years of high school, Miles was enrolled in a diesel 
mechanic program, spending two years learning how to work 
on heavy equipment, construction machinery, and large trucks.

“At the time, I thought that’s what I was going to do,” he says. 
“I loved working with my hands, and I thought I’d end up in 
that industry.”

But halfway through his senior year, something shifted. 
Conversations with his parents, mentors, and close friends 
sparked a new idea. People had often told him that he had the 
personality, work ethic, and drive for real estate. The more he 
thought about it, the more the path began to make sense.

Miles made a deal with himself.

“When I graduated high school, I decided I would get my real 
estate license and give it four years,” he says. “My friends were 
going to college for four years, so I figured I’d give real estate 
the same commitment.”

Just a few years after graduating high school, that decision has 
proven to be the right one.
Miles has quickly found that what he enjoys most about real 
estate is not just the homes themselves, but the relationships 
behind every transaction.

“I genuinely love working with people,” he says. “I almost feel 
like I’m more passionate about helping people and building 
relationships than I am about the houses themselves.”

While he stepped into a family business with Lamb & Co., 
Miles has been intentional about carving out his own path and 
building a reputation separate from the family name. Growing 
up around the real estate industry gave him early exposure to 
the skills and mindset it takes to succeed, something he doesn’t 
take for granted.

His first year in the industry was a learning curve, as he worked 
closely with mentors, his managing broker, and family members 
who helped guide him through the early stages of the business.

Building His 
Own Name   Miles 

Lamb
PHOTOS BY FOCUSED MEDIA COLLECTIVE

RISING STAR
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That support provided a strong 
foundation, but it was only the beginning.

“My first year was a lot of learning,” he 
says. “My mom would come with me to 
some listing appointments, and there was 
a lot of coaching and guidance. But that’s 
what helped me understand the business.”

By the end of that first year, Miles had 
completed around 16 transactions. In his 
second year, he began stepping further 
into his own business, bringing in new 
clients and expanding his network. That 
momentum quickly accelerated.

Last year, Miles completed 44 
transactions, a significant jump that 
confirmed he was building something 
sustainable.

“That was a big moment for me,” he 
says. “It was kind of the shift where I 
realized I wasn’t just learning anymore. 
I was running my own business.”

Even with strong family connections 
in the industry, Miles has always 
understood that long-term success 
depends on more than just a 
recognizable name. 

“I can’t rely on the Lamb name 
forever,” he says. “I want people to 
know Miles Lamb Real Estate. I want 
my clients to refer me to their friends, 
coworkers, and family because of the 
work I’ve done for them.”

That focus on relationships shapes the 
way Miles approaches marketing and 
lead generation. While social media 
plays a role, he prefers a more personal 
and relational approach.

“I don’t want my personality to be real 
estate,” he says. “I want people to know 
me first. Eventually, they find out I’m in 
real estate, and if they trust me, they’ll 
decide to work with me.”

Community involvement has also 
become a major priority. Miles is 
passionate about being present in the 
Snohomish area, supporting local events, 
and building authentic connections with 
the people who live there.

“I want to be part of the community,” he 
says. “That’s important to me.”

Another driving force behind his early 
success is something deeply rooted in 
his personality: competition.

Miles was a wrestler in high school, a 
sport that demands discipline, resilience, 
and a constant focus on performance. 
That competitive mindset still fuels his 
approach to real estate today.
“I’m a super competitive person,” he 
says. “There’s something motivating 
about seeing the numbers and wanting 
to improve.”

That drive has already led to 
impressive results. In 2025, Miles 
ranked as the number two agent in 
the city of Snohomish, a milestone that 
further reinforced his commitment to 
pushing forward.

“It definitely motivates me,” he says. “I want 
to keep improving.”

At the same time, Miles is intentional about 
staying grounded in his long-term goals. 
While some young professionals might spend 
their early success on flashy purchases, he 
has taken a more measured approach.

“I’m focused on building something stable,” 
he says. “I don’t want to blow money on 
things that don’t matter.”

Instead, his focus remains on financial 
responsibility, growing his business, and 
preparing for the future he envisions with his 
wife. The couple purchased their first home 
in Marysville two years ago, and they are 
already looking ahead to the next chapter.

“Our goal is to move to Snohomish in the 
next couple of years,” he says. “We want 
some acreage, a place where we can build 
the kind of life we grew up around.”

That life includes the outdoor lifestyle both 
he and his wife love—riding dirt bikes, 
camping, fishing, and spending time with 
family.

Even with a demanding career, Miles still 
finds time to unplug and recharge.

“A perfect day is pretty simple,” he says. 
“Sleeping in a little, grabbing coffee, going to 
church, walking the dog through downtown 
Snohomish, making dinner together, and just 
spending time with the people I care about.”

Looking ahead, Miles’ goals remain clear. At 
this stage in his career, the focus is simple: 
growth.

“My goal this year is 50 transactions,” 
he says. “But it’s also about building 
relationships and setting up the business for 
the future.”

Because for Miles Lamb, real estate is not 
just about closing deals.

It is about building something that lasts.

And just a few years into his career, he is 
already well on his way.
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BU I LD ING A  BUS INESS 
WI TH  INTENT ION

PHOTOS BY JACKIE PHAIROW PHOTOGRAPHY

PENG
COVER STORY

Before real estate, Peng spent nearly 
11 years at Amazon building his career 
from the ground up, starting as a 
software development engineer and 
eventually leading three engineering 
teams as a software development 
manager. Over time, his role evolved 
from hands on system development to 
guiding engineering strategy, mentoring 
talent, and leading teams responsible 
for technology operating at a massive 
scale. By most standards, it was a 
successful career. But as the years went 
on, he realized something important: 
while he was good at the work, he 

wasn’t passionate about continuing to 
climb the corporate ladder. At the same 
time, another path had already begun 
to take shape.

Throughout his years at Amazon, Peng 
was quietly building experience in real 
estate through personal investments. 
He used his RSUs to purchase rental 
properties, complete house flips, and 
steadily learn the business from the 
ownership side. What began somewhat 
accidentally with one property he chose 
to keep and rent rather than sell soon 
evolved into a much bigger mindset.

That was the moment a different 
long term vision began to form.

For Peng, real estate represented 
more than income. It represented 
the possibility of passive income, 
independence, and choice. If 
he could build enough of that 
over time, work would no 
longer be something dictated by 
circumstance. It would become 
something chosen.

With the support of his wife, Peng 
made the leap.

For Peng Tea, real estate was never about chasing a title, climbing a 
ladder, or building the biggest business in the room. From the beginning, 
it was about something far more meaningful: freedom, relationships, 
and the ability to build a life on his own terms.

TEA

He left Amazon and went 
all in on real estate.

Like many career transitions, it took 
faith. But Peng was fortunate to find 
early momentum. Because of his 
professional background, many of his 
first clients already knew and trusted 
him. They understood his character, his 
work ethic, and the way he approached 
problems. That trust opened the 
door to his early transactions, and 
from there, his business began to 
snowball through referrals.

His first year in the business was 
extraordinary by any measure.

In year one, Peng closed 34 sales, 
totaling roughly $18 million in volume. 
For a new agent, those numbers are 
remarkable. But his success did not 
come from flashy self promotion or 
aggressive sales tactics. It came from 
doing the work well, earning trust, and 
approaching each client relationship 
with care and intentionality.

That same intentionality still defines his 
business today.

Unlike many agents, Peng is not 
driven by rigid annual sales goals 

or highly structured business 
plans. In fact, he is candid about 
the fact that he does not operate 
that way at all. For him, success 
has never been about chasing 
a certain number of homes 
sold or hitting a specific 
income target. What matters 
most is balance.

That perspective is rare in an 
industry that often glorifies 
hustle above everything 
else. But for Peng, work 
life balance is not an 
afterthought. It was one of 
the main reasons he left 
corporate life in the first 
place.

He built this business to 
create more time wealth, 

not less.
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That philosophy influences everything 
from how he structures his days to 
how he serves his clients. More than 
90 percent of Peng’s business comes 
from referrals, and that is no accident. 
He stays connected in ways that 
feel natural and genuine. He is not 
interested in forced scripts or check-in 
calls that feel transactional. Instead, 
he focuses on being thoughtful. If he 
reads an article that may be relevant 
to a client, he sends it. If something 
reminds him of a past conversation, he 
reaches out. His approach is personal, 
measured, and authentic.

That same mindset shows up in the way 
he advises buyers and sellers.

With a background in both tech and 
investing, Peng is deeply data driven. He 
believes in showing rather than telling, 
helping clients understand the numbers, 
the risks, and the bigger picture so they 
can make informed decisions with 
confidence. Whether he is analyzing 
comparable sales, pricing strategy, permit 
history, renovation risks, or long-term 
investment value, his goal is always the 
same: educate first, then guide.

He is especially thoughtful with 
sellers. Because of his investment 
background, Peng often finds himself 
walking clients through alternatives 
to selling altogether. In fact, he says he 
talks several sellers out of listing their 
homes each year after helping them 

understand what the property could 
mean for their long-term financial 
portfolio as a rental.

That kind of honesty is not always the 
fastest route to a commission, but it is 
central to how Peng does business.

He would rather lose a deal than lead 
someone toward the wrong decision.
Much of that perspective was shaped 
during his years at Amazon, where 
leadership principles like earning the 
trust of others, and making data driven 
decisions were deeply ingrained in 
the culture. Those lessons continue to 
influence how he operates today. Clients 
know that when Peng gives advice, it 
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is grounded in analysis, honesty, and a 
genuine desire to help them make the 
right move for their lives.

As his business has grown, Peng has 
been intentional about growing it in a 
way that protects the life he wants. He 
now has two agents on his team, Jayson 
Shieh and Tony Chung, who help him 
scale his time without sacrificing the 
personal involvement that matters so 
much to him. He is not trying to build 
a massive team or a mini brokerage. 
He simply wants enough support to 

planning vacations, encouraging them 
to research destinations and help shape 
the experience. To him, those moments 
represent the kind of wealth that 
matters most.

For Peng Tea, real estate is not just 
about buying and selling homes. It is 
about helping people navigate one of 
life’s biggest milestones with clarity and 
trust. It is about building a business that 
supports a meaningful life. And it is 
about remembering that success is not 
only measured in numbers, but in how 
you spend your time and who you get to 
spend it with. 

continue serving clients well while still 
making it to his son’s soccer game, his 
daughter’s gymnastics meet, or a mid-
day pickleball session.

Because outside of business, family 
remains at the center.

Peng and his wife are raising two 
children, a 13 year old son and an 8 year 
old daughter, and some of his greatest 
joy comes from spending time with them 
and traveling together as a family. He 
especially loves involving his children in 
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How your homes 
are presented today 
shapes how your brand is 
remembered tomorrow.

We design for that lasting 
reaction the moment you 
walk in.
Worth more than 5 stars and highly 
recommended!...their pieces continue to wow 
and exceed expectations, and the customer 
service, from top to bottom, is elite.. 
- Thomas James Homes

Design-led staging. Custom-curated 

installations for the luxury market

No two installs alike, because no 
two homes are. 

Scan to elevate 
your next listing

For those who value what 
stands apart. 

Talk to me about this artwork. I’m obsessed. Do you 
sell your art? - Broker, Murray Franklyn New Floor Plan Reveal

Our Answer:  

• Every piece of artwork is created in-house 
Curated specifically to the home’s architecture

• Designed to control scale, emotion, and cohesion

All Art made and curated for the home is 
available for purchase—so the experience 
doesn’t end at the showing!

Through custom in-house art and design tailored to 
each home’s architecture, we create a moment buyers 
feel instantly... and remember long after they leave.

This isn’t staging—it’s how your brand is 
experienced, remembered, and built over time. 



9151 Currency St.
Irving, TX 75063

We are here to Power your business, go to www.PowerYourBusiness.ai 
for more info on events and how we support your growth!
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