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Get Homes Market-Ready

Life transitions are hard, we make it easy.
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Get in touch.

Mark & Carrie Snyder

Sarasota-Manatee
Owners

NMLS#118238 | #117959 | www.lendirect.com
3131 S Tamiami Trail, Suite 206 | Sarasota, FL 34239

MOM-LEVEL
CARE.

PRO-LEVEL
LENDING.
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Elevating Homeownership. ; -
Empowering REALTORS®. == =& 2

Like someone always looking
out for you, we stay one step
ahead to ensure every closing is
smooth, steady, and stress-free.

A Vested Partner in Your Business.

Let's Connect.

Salvatore Morabito
President & CEO
Mobile: 941-780-1147

» Salsteam®@lendirect.com
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The following companies represent some of the best affiliates in the industry. The Top 500 ranking agents E_'ﬁ;. E
personally recommend them all, we vet each one, and they commit to supporting this platform long-term. E,r *
They are passionate about building relationships with and serving YOU, so we hope you’ll give them a . Lo E
change to earn our business. If you’d like an introduction to any of these companies, e-mail joni@n2co.com. Eh‘ : _.i
3D VIRTUAL TOURS HOME INSPECTION KITCHEN & BATH PAINTING
Axis 360 Media 5 Star Inspection Services DESIGN/ REMODELING Elevate Painting Co.
John Igras Michael Blumin Kirkplan Kitchen & Bath (941) 224-4219

(941) 877-0032
axis360media.com

ADVERTISING
Real Producers
(757) 348-7809

ARCHITECT

CMSA Architects
(941) 364-4600
cmsaarchitects.com

ATTORNEY/TITLE COMPANY
Preferred Settlement Services
Michael Infanti

(973) 220-9237
preferredsettlement.com

BALLOON DECOR &
EVENT DECORATION
Sarasota Balloon Bouquets
Dana Bachmann

(941) 702-3316

linktr.ee/
sarasotaballoonbouquets

BUILDER/GENERAL
CONTRACTOR
Modus

(941) 677-2219
modusbldrs.com

CLOSING GIFTS
Designs By Hope Yoder
Hope Yoder

(941) 877-1194
Hopeyoder.com

HEALTH CARE
Elite Peak Health
(941) 400-8334
elitepeakhealth.com

4 . May 2026

(941) 417-9366
Sstarinspectionservices.com

A Radiant Property Inspection
Hank Lobdell
radiantinspect.com

Home Team Inspection
Rich Carroll

(941) 259-4477
Hometeam.com/sarasota

HOME SERVICES
HOMEstretch

(727) 902-4452
home-stretch.com/
stpetersburg-clearwater

HOME STAGING

Set The Stage Home Staging
Denise Henke

(941) 263-3808
wesetthestage.com

HOME STAGING & DESIGN
Linden Creek Sarasota
Elaine Sheffrey

(941) 202-3176
www.linden-creek.com/
sarasota-fl

Purposely Placed Home
Staging and Design

(941) 773-4979
purposelyplacedhome.com

HOUSE CLEANING SERVICES
Manatee Ladies Cleaning
Renata Zerbinatti

(941) 212-9739
manateeladiescleaning.com

ONLINE PARTNER

(941) 355-2703
kirkplankitchens.com

MOBILE NOTARY

EZ Notary Services

Tonya Ezell

(614) 352-4874
www.eznotaryserviceslic.com

MORTGAGE

Chris Galli—Novus

Home Mortgage

(941) 529-1040
www.novushomemortgage.com/
loan_officers/cgalli/

Jason Schneider —

CMG Home Loans

Jason Schneider

(347) 277-5422
www.cmghomeloans.com/mysite/
jason-schneider

Sal Morabito—LENDirect
Mortgage, Inc

(941) 977-5363
lendirect.com

Yvette Clermont—Novus
Home Mortgage

(941) 201-5847
novushomemortgage.com

MOVING COMPANY
Sunshine Movers
Blake Fitzpatrick
(941) 4471719
sunshinemovers.com

MUSIC/ENTERTAINMENT
BABYL Media Group
Benjamin Jacobs

(941) 312-3541
babylmusic.com

ElevatePaintCo.com

PHOTOGRAPHY
Poff Media Group
Mindy Poff

(779) 861-3739
poffmedia.com

POOLS

Artisan Pool and Design
(321) 217-5322
artisanpooldesign.com

Tampa Bay Pools
Tyler Adams
(913) 302-0293

PROFESSIONAL
BARTENDING SERVICES
Hook Line & Drinker
Stacy Sutton

(727) 314-6400
hidrinker.com

RENOVATION SERVICES

RenoVision Pros of Sarasota FL
Dan Nelson e a ey b ;
(941) 702-1220 o - o FE —

RenovisionPros.com
CMSA Architects | 941.364.4600 |

AR99702 | CMSAArchitects.com
TILE/CABINETRY/
FLOORING & DESIGN
Design Works

(239) 441-2485

www.floridadesignworks.com

TITLE & ESCROW

Legacy Settlement Services
Paul Sellers
legacyfortitle.com

WINDOW TREATMENTS
Beyond Measure
Window Treatments
Ross Jenkins

(941) 928-6382
beyondmeasuresrg.com
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Specializing in ré'5|dent|al newsconstruction, waterfront
propertles, reﬁned renoﬁtlons, and golf clubs.
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Joni Giordano-Bowling Dave Bowling Jacki Donaldson Benjamin Jacobs
Owner/Publisher Owner/Publisher Managing Editor Event & Logistics Manager
757-348-7809 757-450-2899 352-332-5171
joni@n2co.com dave.bowling@n2co.com Jjacki.donaldson@n2co.com

Cover photo by
Cory & Mindy Poff,
Poff Media Group

Searching for a Client-Focused Closing Team?
You Found Us.

Maddie Podish Dan Clark Mindy & Cory Poff

Social Media Coordinator Writer Photographers
757-634-8998 757-206-4144 779-861-3739
msparks7382@gmail.com dan@danclark.realtor mindy@poffmedia.com
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Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Real Producers
magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

W DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
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S OF STORAGE

.

™ We're celebrating our move to a brand-new 30,000 sq.ft.
climate-controlled warehouse on University Parkway! Enjoy up
to 2 free months of storage for you or your clients. Perfect for
short-term holding between closings or long-term protection
for valuables. Full-service, white-glove care from start to finish.

WHY REALTORS® TRUST SUNSHINE MOVERS:
+ Full-service local & long-distance movers

+ Climate-controlled, fully secured warehouse

+ 15 branded moving trucks

+ 1,200+ Google Reviews with a 5.0 rating

SUNSHINE . e
| Mavens*’”‘

Give your clients a seamless experience
from the home they're leaving to the
home they're moving into.

¥ 947.447.1719
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PREFERRED SHORE

STORY BY MADDIE PODISH

PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP

As he runs along quiet streets training for the London

Marathon, Matthew Voss follows a routine he’s

built on discipline, patience, and consistency. Long-
distance running demands the willingness to keep
showing up long before the finish line appears. The
same mindset has shaped Matthew’s path in real
estate. As he often says, “Real estate is a marathon.”

Today, he is steadily building
his presence in Sarasota’s
luxury market, though

his career began far from
waterfront estates and
multimillion-dollar listings.

Matthew first entered

the real estate industry
while living in Gainesville,
Florida. His early days in
the business looked very
different from the work he
does today. During his first

10 - May 2026

year, he completed about

15 transactions, working
tirelessly to learn the
fundamentals of the industry.

The effort required long
hours and persistence,

but it provided a valuable
perspective. Looking back on
that time, Matthew says, “I
worked extremely hard with
not much to show for it, but
it gave me confidence that I
might be on the right track.”

That determination earned
him Rookie of the Year
recognition and confirmed
that consistent effort would

eventually build momentum.

Not long after that first
year, Matthew and his wife
made a decision that would
shape the next chapter of
their lives. Drawn by the
energy of Sarasota and the
opportunity the city offered,
they chose to relocate, even

o

though the move came with
uncertainty. They arrived
without an established
network or guaranteed
income, but they believed
the risk was worth taking.

Reflecting on that moment
now, Matthew recalls, “We
moved here with essentially
no income, no friends, and
no family. We just said we
were going to make it work.”
The leap of faith became the




foundation for the business
he continues to build today.

As Matthew settled into the
Sarasota market, he focused
on building relationships
and becoming part of the
community. Over time, those
connections opened doors
to opportunities within
Sarasota’s luxury segment.
Rather than forcing his

way into that space, he
allowed the transition to
happen organically as he
developed trust with clients
and colleagues. Matthew
believes genuine connection
is one of the most important
elements of long-term
success. As he explains, “I

try to create relationships
without expecting anything
in return. Eventually,

those relationships turn
into opportunities.”

Working in the luxury
market also requires a
deep understanding of the
nuances that make each
property and neighborhood
unique. Matthew spends
significant time studying
local trends, comparable
properties, and the subtle
factors that influence the
positioning of high-end
homes. That preparation
allows him to guide
conversations with clarity
and confidence when

working with sellers. “I'm not
really giving my opinion,” he
explains. “I'm sharing what
the data shows so clients can
make confident decisions.”

Much of Matthew’s

day revolves around
conversations, meetings, and
staying connected within
the community. One routine
that anchors his schedule

is a daily stop at Project
Coffee, a Sarasota café he
knows well. The baristas
recognize him as soon as he
walks in, and many of the
regulars know him by name.
What started as a simple
coffee stop has become a
place where conversations

L WSS

happen naturally and
relationships quietly grow.

Behind the scenes, Matthew
invests in personal growth.
Reading, journaling, and
coaching are part of his
routine as he works to
sharpen both his mindset
and business strategy. He
believes improvement
begins with curiosity and the
willingness to keep learning,
he often returns to a simple
principle: “Great questions
lead to great answers.”

Community involvement
also plays an important role
in his business. Matthew

is active in his local Rotary

Sarasota & Manatee Real Producers - 13




Kirkplan

Kitchen & Bath

I try to create relationships
without expecting anything
in return. Eventually,

those relationships turn

into opportunities.

club and the Sarasota
Yacht Club, where he hosts
a monthly men’s lunch

that brings professionals
together to hear from guest
speakers and exchange
ideas. These connections
keep him engaged

with the conversations
shaping Sarasota. e
Outside of work, life revolves
around family. Matthew

and his wife are raising
three daughters, and their
home is filled with energy.
His wife homeschools the
girls, creating a rhythm that
allows their family to spend
meaningful time together
while Matthew continues
growing his business. Travel

L v/
| |/'/ . Rebuild.

has also become a shared ."f Re m 0 d 61 .

passion. This spring, the _— .
family will travel to England, Y _ A i

where Matthew will run the . i . .
London Marathon while they
explore the city together.

Licensed General Contractor with 25+ Years Experience
Remodeling Homes

The race feels like a fitting
reflection of the path he has
taken in real estate. Progress
rarely happens overnight,

and the results of steady Vlslt one nf our Shnwrnums or
effort often appear only 2

after months or years of ma kE an a ppﬂ'l ntment to d ay.
consistency. That perspective

shapes the way Matthew

approaches his business and
life. One phrase in particular

E;ﬁ'ﬁ;;ﬂm 2015 Cattlemen Rd, Sarasota, FL 34232
i3 =171 6804 Cortez Rd W, Bradenton, FL 34210

continues to guide him: “It’s R

never too late to make a R -’:",

good decision,” he shares. s }:'g"'ﬂ:.}i; 9 41 s 3 4 0 s 0 0 1 0
COCISI4705 KirkplanKitchens.com
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A ~ LINDEN CREEK

. Linden Creek creates spaces that
spark emotion, elevate perceived
value, and help buyers imagine life
inside the home.

STAGING

FAST FACTS

DAYS ON MARKET
LINDEN CREEK SARASOTA 11
VS. OVERALL MARKET 67

HERE’S WHAT SARASOTA & MANATEE
TOP 500 REALTORS® SOLD IN 2025

Partner with a staging team that

helps you win more listings—and
close them with confidence

AVERAGE PRICE OF
STAGED HOUSE $1.13 MILLION

$10,420,371,000

S5Y  TOTAL SALES VOLUME

5. 14,461
@ TOTAL TRANSACTIONS

..... $20,840,742

I AVERAGE SALES VOLUME PER AGENT

Elaine Sheffrey
Owner, Sarasota, FL
(941) 202-3176
elaine@linden-creek.com
linden-creek.com

PROFESSIONAL CLEANING SER | 2

Uncover It.

| P

N30

(\v l\ AVERAGE TRANSACTIONS PER AGENT

(941) 417-9366
5StarinspectionService@gmail.com
5StarinspectionServices.com

@ Deep Cleaning
l SCAN “iHhy
Get In Touch ME! &2

@ 941212-3739
@ www.manatestadiescleaning.com

INSPECTING EVERY HOME AS IF IT WERE OUR OWN

16 - May 2026 Sarasota & Manatee Real Producers - 17



IN THE LOOP

E Custom Homes | Renovations | Design-Build

MORE HZ2

CONNECT WITH THE PEOPLE AND PARTNERSHIPS SHAPING OUR MARKET.

expertise and leave a lasting impression. i = -k 3 ' w 1'_ :'-1

Bookmark our website and follow us on Email joni@realproducersmag. ; = o = g el by Ly L et

social media to stay close to everything com to explore options and pricing. Know a standout local business :

Real Producers. From exclusive content that goes above and beyond for

and trusted preferred partners to real estate professionals? Help

event recaps, photo galleries, and Know agents who are raising us grow our trusted network by

more—it’s all waiting for you. Scan the bar or making a meaningful recommending them on our website.

the QR code on this page (or visit impact in the community? We’d

sarasotarealproducers.com ) and love to celebrate them. Submit your

follow along for the latest updates. nominations on our website. We're always looking At Modus, we partner with clients and their advisors to deliver homes that are
ﬁ‘;ﬁjﬁﬁ;‘fﬁ.ﬁ:ﬁfble thoughtfully designed, carefully executed, and built to last.
real estate community

Take your Real Producers feature Our preferred partners help make and create opportunities to collaborate, . . .. ..

a step further with a custom 4- or this magazine possible through elevate, and inspire. Have ideas or Whether starting from the ground up or rexmagining an existing property, our

8-page printout. These high-quality, advertising, event participation, and feedback? Reach out anytime at approac h combines desi gn, cra ft smanshi p, an d per f0 rmance.

branded pieces are perfect for open ongoing support of our community. joni@realproducersmag.com.

houses, listing appointments, and Because of them, this publication is

direct mail—helping you highlight your free to agents. Please support these

trusted businesses whenever you can.
RJ Diaz, CGC
Founder | MODUS How We Work With You

With over 25 years of experience in .« Build Custom Homes
high-end residential and commercial

construction, RJ brings a disciplined, o Build on Your Lot
design-driven approach to every

project. . Find + Build on the Right Property

Known for thoughtful execution and

strong collaboration with architects From site selection through completion, we provide a
and clients, Modus Builders delivers

homes defined by quality, clarity, and fully integrated design-build experience.
purpose.

Hi, I'm Hope... and | make
busy Realtors look

* Luxury Closing Gifts « Embroidery
* Engraving - Branded Apparel A trusted resource for homeowners and real estate professionals across Sarasota and the Gulf Coast.

ModusBldrs.com | RJ@ModusBldrs.com :

[=]

941-877-1194 | HopeYoder.com
0 HopeYoderDesigns © TheHopeYoder

18 - May 2026



WE SERVICE: [a]Eg[m] oET THE STAGE.

Model Homes
Vacant Homes

GREATER SARASOTA
5T. PETE

— ) ) . , Home Buyers - Set the Stage Greater Sarasota St. Pete offers
Eﬂ : . Ta|Ior.ed pool ar?d spa designs bU||.t éround your lifestyle Parade of Homes professional home staging designed to maximize
ﬂ H ® Premium materials and energy-efficient systems Vacation Homes visual appeal & market impact. Our goal is to
! ® Complete outdoor environments crafted with precision and care Office Spaces enhance value, minimize time on the market, & DENISE HENKE
A RT | SAN Eﬂ Scan the QR code to explore our gallery. Assisted Living dehyer a polished presentation. All furnishings are Owner | CEO
Apartments available for purchase making each stage turnkey. 941.263.3808
Call today to schedule your private consultation, or visit our website to view the latest projects. Student Housing T e o
@ (941) 212-6682 www.artisanpooldesign.com and more.... gsp.wesetthestage.com Goom

TURNING WINDOW Raise the Bar at Your Events.
| TREATMENTS INTO

BEYOND
* MEASURE ﬂgw

. WINDOW TREATMENTS, LLC

A

Immersive experiences your a

Sarasota S top solutlons ior homes and professmnal spa@?_“'
We brlng showroom samples, expert measurements,
and professional installation stralght to your door.

Motorized, Honeycomb,
Roller & Dual Shades

Interior Shutters . Blinds T
Drapery - Repair Services Owner A
FAMILY-OWNED & OPERATED i

(941) 928-6382
www.beyondmeasuresrg.com

office is independently owned and |
~ operated. © 2025.FheHomeTeaminspecti

HomeTeam of Sarasota /é .
- . (941) 259-4477 _, )//
Booking@babylmusic.com sarasota@hometeam.com D

babylmusic.com | (9%1) 312-3541 hometeam.com/sarasota HomeTeam

Benjamin Jacobs

(727) 314-6400

barkeep@hldrinker.com
hldrinker.com
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PARTNER SPOTLIGHT

STORY BY MADDIE PODISH

PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP

CLERMONT

GALLI =

NOVUS HOME MORTGAGE

In many
mortgage
offices, internal
competition
shapes the culture.
Separate branches protect
production numbers, and
collaboration rarely extends beyond
necessity. In Sarasota and Manatee
counties, Yvette Clermont and Chris
Galli have built something different.

Though they operate independent
teams within the same company,
their presence in the market is
aligned rather than competitive.
They co-sponsor events, support
shared REALTOR® relationships, and
reinforce one another’s credibility.

“She has strengths where I don’t, and
I'have strengths where she doesn’t,”
Chris says. “We don’t cannibalize each
other.” For Yvette, that alignment is
intentional. “There’s no ego in it,” she
explains. “We both want the same
thing—a smooth transaction and a
strong experience for the client.”

22 - May 2026

Their leadership styles differ, but

their standards are consistent. Yvette’s
approach centers on strategic financial
structuring and long-term planning.
Chris combines high-level production
with team development across
multiple markets. The difference is
complementary. “If someone tells me
they’re working with Yvette, I tell them
they’re working with the best,” Chris
shares. Yvette echoes that respect.

“We know what each of us does well,”
she stresses. “And when you stay in
your strengths, everyone wins.”

What unites them is preparation

and communication. Both believe
confidence at the closing table begins
long before a contract is signed. They
invest heavily in education, process
refinement, and proactive updates

that keep agents and clients informed

at every stage. “I've never stopped
learning,” Chris notes. Yvette shares that
mindset. “There’s always a better way

to do something,” she believes. “We’re
always looking at how to improve things
for our branches and our clients.”

Their company structure reinforces that
philosophy. With the ability to write loans
in all 50 states, they can serve relocating
buyers seamlessly. Just as important

is the operational culture behind the
scenes. “The culture here encourages
dialogue between underwriters and
bankers,” Chris comments. “All hands
are on deck to make sure we meet the
closing date. Communication solves most
problems before they become problems,
Yvette adds, underscoring her belief

that proactive transparency reduces
friction and protects transactions.

Together, they offer agents two

distinct strengths under one shared
standard: strategic financial precision
and scalable production support. In

a shifting market, that combination
provides both depth and capacity.

For agents, it means having partners
who respect existing relationships,
communicate early, prepare thoroughly,
and show up when it matters most.

Different strengths. Shared vision.
One standard of service.
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CLERMONT

hen Yvette Clermont first

tried to buy a home, she

left the lender’s office
discouraged and without direction.
The message was clear: not yet. That
moment reshaped her future.

“I'm never going to tell anyone no,” she
says. “I always say, yes, you can do this
but here’s what we need to do first.” For
nearly three decades, that philosophy
has shaped her career in mortgage
banking. Yvette does not see her role as
approving or denying loans. She sees

it as building a roadmap. If someone is
not ready today, she shows them how
to become ready tomorrow. If they

are ready, she ensures every detail is
vetted long before an offer is written.

24 . May 2026

Over the years, Yvette has earned
multiple industry designations and
served in leadership roles at the state
level, continually investing in her craft.
For her, knowledge translates directly
into confidence for her clients and
referral partners. “Mortgages are a
financial tool,” she explains. “My work
is about structuring loans properly
because they create opportunity.”

She believes homeownership goes
beyond the transaction. It is a long-term
wealth strategy. “Real estate is a 401(k)
you get to live in,” she says, describing
how she helps clients think beyond rates
and closing dates. She looks years ahead,
considering career shifts, investment
opportunities, and financial positioning.

Whenever possible, Yvette sends buyers
through underwriting before they go
under contract, giving them what she
considers a true stamp of approval. By
the time an offer is submitted, much
of the heavy lifting has already been
done. “If I say they’re ready, I feel
confident they’re ready,” she points
out. That confidence comes from
reviewing documentation, answering
questions, and testing scenarios to
strengthen buyers in competitive
situations and give agents reassurance
that the file will hold together.

Yvette’s involvement increases once

a contract is signed. Yvette personally
reaches out to the listing agent to
introduce herself, confirm the strength

of the file, and communicate that
everything is on track. Throughout the
transaction, she prioritizes consistent
updates for all parties involved. Silence,
in her view, creates doubt. Clear
communication creates confidence.

She also believes presence matters.
While much of today’s mortgage
process happens electronically, Yvette
still attends most of her closings. “I
want to experience that moment with
those home buyers,” she says. After
weeks of preparation and coordination,
she considers the closing table the
culmination of careful planning.

Her leadership extends beyond

her personal production. Yvette

sits on advisory boards within her
company and contributes to improve
efficiency and technology across
branches. She studies market trends
and regulatory shifts because she
wants to leave the industry better
than she found it. “When I leave this
industry, I want it to be better than
when I came into it,” she says.

Outside of work, perspective guides
her just as strongly as strategy.

Travel has shaped much of her
worldview, reinforcing her belief that
resilience and preparation matter

in every area of life. That mindset
carries into how she supports clients
through relocations, career changes,
and significant life transitions.

At the heart of everything she

does is connection. She does not
simply help people buy homes; she
helps them position themselves
financially for what comes next.

Yvette built her career on a moment
when someone told her no. Today,
she has turned that moment into
the promise that every client who
walks through her door will leave
with clarity and a path forward.

NNOVUS

HOME MORTGAGE

The Yvette Clermont Team

Sarasota & Manatee Real Producers - 25
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The Galli Team
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blue verification check mark, and on
Instagram at @thegalliteam, where he
shares business insight, fitness routines,
family moments, and real estate strategy.

He also hosts a podcast, Mortgage
Matters with the Galli Lama, where

he blends mortgage education with
broader conversations about life,
business, and community. Rather than
focusing solely on rates and guidelines,
he brings on local business owners and
market leaders to talk about building
wealth, relationships, and lives in the
communities they serve. “Mortgages
aren’t just about financing,” he says.
“They’re about helping people build a
life in the community they call home.”

If you asked me at 20 what

I wanted to be, I wasn’t

saying mortgage lender,”
Chris Galli admits with a laugh. He
didn’t grow up studying underwriting
guidelines or mapping out a career in
lending. What he did have was drive
and someone who saw potential in
him before he saw it in himself.

That variation keeps the work
challenging and engaging. “I'm not just
checking boxes every day,” he explains.
“It’s a different puzzle every time.”

In Florida’s builder-heavy market,
differentiation matters. His team
leverages certified credit approvals,
fully underwriting borrowers before
they even go under contract and
giving agents a competitive edge. “It’s
not just a pre-approval; it’s a certified
credit approval,” he emphasizes.

Unlike many leaders who step away
from production as their teams grow,
Chris remains a producing manager.
He oversees 15 loan officers across
multiple markets while continuing
to originate at a high level himself.
“Ibelieve in leading from the front
and working in the foxhole with
these guys every day,” he shares.

Chris understands that most agents
already have trusted lending
relationships. He respects that
foundation and doesn’t try to force
his way in. Instead, he focuses on
steady presence and long-term trust.

Nearly three decades later, he has
closed close to $3 billion in career
volume, built teams across Florida

and New England, and developed
originators who now rank among the
top producers in the country. While
those numbers are impressive, they are
not what fuel him. “I get to help people
have the American Dream,” he says.

Outside of business, Chris is deeply
committed to faith, family, and fitness.
He has been married for over two
decades and works alongside his

wife as both a business and property
investment partner. Together, they have
built a family enterprise that includes
real estate investments and active
involvement from their children.

That hands-on approach shapes

his culture. He trains his team to
understand the full loan process
from application to closing and
encourages each originator to
develop a specialty, whether serving
veterans, first-time buyers, investors,
or self-employed borrowers.

That relationship-driven philosophy
extends beyond the loan process.
Chris is highly active on social media,
using his platforms to talk mortgages
and showcase lifestyle, discipline, and
values. On Facebook, you can find him
under Chris Galli, complete with the

For Chris, every loan is a puzzle.
Different income structures. Different
financial goals. Different circumstances.

Fitness is another cornerstone. Last
year, he completed a full Ironman, an
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accomplishment he achieved by only
a fraction of the population. “Fewer
than 0.01% of anyone in the world
ever finishes,” he says, referencing
the statistic with quiet pride.

At the end of the day, the legacy he
wants to build is simple. “I want people
to feel like they are family,” he says.
“He’s not just my mortgage banker;

he’s my friend.” Production matters.
Growth matters. But what matters most
to Chris Galli is that long after the loan
closes, the relationship remains.
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A Strategic
Advantage for You
& Your Clients

Call us, and our team will walk you

through the process.

it

Or scan to

get started

941-376-9551

onlineorders@preferredsettlement.com
www.preferredsettlement.com
1605 Main Street, Suite 1112 = Sarasota, FL 34236
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TONYA EZELL

Certified Notary & Loan
Signing Agent

(614) 352-4874

tonyaezell@eznotaryservicesllc.com
www.eznotaryserviceslic.com
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Trusted to insure over $470 million in real estate transactions last

DISCREET.
RELIABLE.

ALWAYS
CLOSING-
READY.

Your clients expect
white-glove service. EZ
Notary Services helps
you deliver it. With 20+
years of real estate
transaction experience,

we offer mobile and
remote notarization
that'’s fast, flawless, and
always professional—so
you can close with
confidence.

When we handle the title work,
qualifying clients receive our $595
closing fee waived—reflected directly
on the settlement statement.
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ailey Kendall made a
decision early on that

would shape everything
that came after. She didn’t rely on
the hope that luxury would show
up one day. She intentionally built
her business to fill that space.

Hailey acquired her license
about three years ago and

joined William Raveis Real
Estate in Sarasota after gaining

a foundation in the business.

She spent her first six months
working with first-time buyers
and renters, learning the
mechanics, contracts, and pace
of the market. Then she shifted.
She stepped into luxury full-time,
where she has continued to grow.

That shift makes sense once

you hear how Hailey talks

about homes. They have always
fascinated her. As a child, she
even gave presentations to her
parents about why they should
move. It never tugged enough at
her parents’ heartstrings, but the

ON THE RISE

iDALL

WILLIAM RAVEIS REAL ESTATE

STORY BY DAN CLARK
PHOTOS BY MINDY & CORY POFF, POFF MEDIA GROUP
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END GOAL IN MIND.
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instinct was there early. “It wasn’t
necessarily the sales side of it,”
she says, “but the lifestyles.”

That idea sits at the center of
what makes her different. She
sees luxury as more than a price
point. It’s symbolism, lifestyle,
and legacy. And she represents it
that way, both in how she speaks
about properties and how she
markets them.

Her managing broker, CJ
Henderson, describes her move
into luxury as “a strategic pivot
built on strong fundamentals.”
She also points to Hailey’s
disciplined approach and brand
integrity as major reasons her

platform has expanded beyond
the local market, reaching
audiences nationwide and
internationally. And she’s clearly
proud of Hailey’s progress,
stating, “Watching her grow and
flourish in this space is a breath
of fresh air.”

Hailey’s passion shows most
when the conversation turns from
price to meaning. She speaks of
the stories behind the properties
and the families who own them.
In luxury, she has a front-row

seat to financial, emotional, and
generational decisions. And
they’re sometimes bittersweet.

One sale in particular captured
that sentiment. She represented

a lot on Siesta Key, which became
the most expensive vacant lot
ever sold there. The number was
big, but the story was bigger. The
property had been in the family
for more than 50 years. “It was a
generational property,” she says.
“Representing something with
that kind of meaning attached
was an honor.”

Building a luxury business

from a young age came with its
own internal doubts. Sarasota’s
most established agents in

that space tend to be older and
well-networked, and she’s had
moments when she questioned
whether she was trying to break
into a room she wasn’t supposed
to be in—yet. “If I could go back,

I would’ve trusted myself sooner
while still keeping the early
foundation that taught me how to
truly do the work,” Hailey shares.

That respect for fundamentals
shows up again when she talks
about what sets her apart. “I'm
always leading with integrity,”
she states. She’s had moments
where doing the right thing
cost her in the short term, but
she keeps her eyes on the long
game. “I always keep the end
goal in mind,” she notes.

Her client experience matches
that approach. If a family loves
outdoor living, she’ll tailor a
closing gift around pool time
and hosting. If a buyer is new

to Sarasota and moving into the
waterfront lifestyle, she’ll gift an
experience, like a sunset cruise,
so they can feel what they’ve just
bought into. She also partners
with local businesses so her
clients connect to the community,
not just the address.

Marketing is where her
personality really shows up. She
and her husband began filming
properties on weekends, which
turned into a lane. She’s trying to
capture feel, mood, and lifestyle

and is helping reimagine what
luxury looks like in Sarasota.

Hailey grew up in Clearwater and
moved to Sarasota about three
years ago, right after she got her
license. She chose the family-
owned William Raveis for its
strong luxury presence and brand
recognition that resonates with
the Northeast pipeline that feeds
the Sarasota market. For many
buyers and sellers, that trust
matters before the first showing
even happens.

Away from real estate, her
life is steady and grounded.
She married her high school
sweetheart a little over three

years ago. They spend time
outdoors and on the water, and
they’ve learned to protect small
windows of quiet when the
business gets loud.

At her core, Hailey’s story
reads as maturity showing up
early. She built a foundation,
then made a deliberate move
into the space she wanted.
She’s stayed consistent. She’s
protected her brand. And she’s
kept the focus on meaning.

Because in luxury, the details
matter. The story matters. The
legacy matters. And Hailey
Kendall treats it that way.
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FROM THE DESK OF THE PRESIDENT

TECHNOLOGY

THAT WORKS
FOR YOU

UNLOCKING THE FULL
VALUE OF YOUR FLORIDA
REALTORS® MEMBERSHIP

=
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BY CHUCK BONFIGLIO JR., 2026
PRESIDENT FLORIDA REALTORS®

.} FloridaRealtors

Thie Voice for Real Estate®in Florida

In today’s fast-moving real estate
environment, success isn’t only about
working harder. It’s about working
smarter, which is exactly why Florida
Realtors® has made significant
investments in cutting-edge technology
tools to help our members operate more
efficiently, serve clients at a higher level,
and ultimately grow their business.

What many members don’t fully
realize is just how much value is
packed into their annual dues. Florida
Realtors’® technology suite alone
delivers an incredible return on
investment, often saving you thousands
of dollars each year while giving

you access to tools that elevate your
professionalism and productivity.

Let’s start with Form Simplicity,

our industry-leading transaction
management platform. Whether
you’re drafting contracts, managing
compliance, or organizing transaction
files, Form Simplicity streamlines

the entire process in one secure,
easy-to-use system. It reduces

34 . May 2026

paperwork, minimizes errors,
and keeps your business running
smoothly from contract to closing.

Complementing Form Simplicity is
Sabal Sign, our integrated e-signature
solution. In a world where speed
matters, Sabal Sign lets you execute
documents quickly and securely,
anytime, anywhere. No more delays
waiting for signatures or chasing down
paperwork. This tool can dramatically
accelerate your transactions and
improve the client experience.

But technology is only as good as the
support behind it, which is where the
Tech Helpline truly shines. Available
exclusively to members, the Tech
Helpline connects you with real experts
who understand both technology and
the real estate business. Whether you're
troubleshooting an issue, setting up
new tools, or looking for guidance on
best practices, help is just a call or click
away. For many members, this service
replaces the need for costly IT support.

Equally important is your personal
safety in the field. Real estate
professionals often meet new clients
and enter unfamiliar properties, which
can present risks. Florida Realtors®
provides access to FOREWARN, a
powerful safety app that allows you

to verify a prospective client’s identity

r.

instantly. With just a phone number,
you can gain critical insights that
help you make informed decisions
and stay safe on the job. Peace of
mind like that is truly priceless.

When you step back and look at the
full picture, these tools are more
than just conveniences. They are
essential business assets. Purchased
individually, the cost of transaction
management software, e-signature
platforms, tech support, and safety
solutions would add up quickly. As a
Florida Realtors® member, they’re
included as part of your dues.

That is the power of membership.

Our mission is to ensure you have
every advantage in a competitive
marketplace. By leveraging these
tools, you improve efficiency, enhance
professionalism, protect your time,
and safeguard your business.

I encourage every member to explore
and utilize these resources fully. If you
aren’t already taking advantage of them,
now is the time. Because when you do,
you will quickly see what so many of
your colleagues already know: Florida
Realtors® membership provides a
powerful edge in building the business
and future you want, with The Voice for
Real Estate® in Florida behind you.
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CMGromE loans ™

Q&A with Jason Schneider,
Market Leader at CMG Home Loans
Your partner in navigating today’s mortgage market

Q: Jason, what sets you apart in the mortgage industry?

A: With over seven years in the business and closings across multiple
states, | bring a wide range of lending knowledge to the table.
Whether I'm working with a first-time buyer or a seasoned investor,
my focus is always on finding the right solution that aligns with
their financial goals.

Q: Real estate agents are busy—what can they expect when
working with you?

A: Clear communication and proactive updates. | make sure
every client fully understands the process, from start to finish.
That means no surprises, just well-managed expectations and
smooth transactions.

Q: What types of clients do you work with most?

A: Everyone—from families purchasing their very first home
to investors building their portfolios. I've worked with a
variety of loan programs, so | can tailor solutions no matter
the situation.

Q: How does your personal background shape the way
you work?

A: Having spent most of my life in New York and now
splitting time in Florida, | understand the needs of clients in
diverse markets. Outside of work, I've been married for over
25 years, have kids from teens to adults, and stay active in
my community. | believe the discipline | put into staying
mentally and physically strong also translates into how |
serve my clients and partners.

Q: Why should agents connect with you?

A: Because | make their clients’ success my top priority.
Agents can trust me to keep deals moving forward and
clients informed every step of the way. That partnership
makes all the difference.

Jason Schneider
Loan Officer, NMLS ID# 1849287

(347) 277-5422 | jschneider@cmghomeloans.com
4350 W Cypress St, Ste 630, Tampa, FL 33607 | Branch NMLS# 1788480



Beyond Painting and Flooring.
REFRESH THE SPACES THAT SELL HOMES.

A modern refresh, without a full gut job.

What we refresh:

. Kitchens Got a dated listing?
Let's transform it fast.

- Bathrooms

Scan to Book a FREE
- Whole-home Home Refresh Consult.

cosmetic updates

MANAGED START-TO-FINISH | PAY-AT-CLOSE OPTIONS

RENOVISION

REFRESH | LIST | SELL

“RenoVision makes my listings show like model Dan NelSOIl
homes. My sellers love the process.” % # # K & Founder/Owner | RenoVision

—Robin Eekhof, LuxeKey Real Estate
941.702.1220
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LET'S BUILD YOUR DREAM POOL!

Since 2001, Tampa Bay Pools has been Florida’s Preferred
Fool Builder.

DESIGN & STAGING SERVICES

' » Home Staging
Wa're very excited to Dflﬂg aur DWUTB-W”‘IHIHQ custom pool . -
designs to beautiful Sarasotal = Interior Design

= Turnkey Vacation Rentals Scan to preview
« Pre-Listing Consultations staging that helps
homes sell faster.

our team Is ready to create the perfect pool for you!

& Visit Us: TampaBayPoolscom £, Call Us: +813-645-6381
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It's Not
‘Just Your Age.

High-performing women over
45 don't have to accept declining
energy, brain fog, or stubborn
weight as the new normal.

”

If you're over 45 and are feeling exhausted
or foggy and gaining weight or not sleeping
well — even though your labs are “normal”
— you are not alone.

At Elite Peak Health, we specialize in
precision longevity medicine for driven
women who want answers—not guesswork.

Through advanced diagnostics and
root-cause medicine, we help women
restore energy, metabolism, brain clarity,
and long-term vitality.

JOIN A FIREE EDUCATIONAL SEMINAR

Why Women Over 45 Feel Exhausted, Gain Weight,
and Struggle to Sleep—and What Actually Works.

Tuesdays at 6 PM at Elite Peak Health - Sarasota
Seats are limited. RSVP required.
Attendees will receive a simple 1-page roadmap:
“The 3 Biggest Reasons Women Feel Stuck After 45—and What To Do Next.”

Reserve Your Seat
at Our Free Women's E L I T E p E A K
Health Seminar

J HEALTH
Scan Here to
Reserve Your Seat Tanya Zucco, PA-C, Hormone & Longevity Specialist
Prefer to call? Elite Peak Health | (0) @elitepeakhealth
941-400-8334 www.elitepeakhealth.com | 941-400-8334



A PRODUCT OF

THE N2 COMPANY

9151 Currency St.
Irving, TX 75063

NOVU S TOP REALTORS® Deserve
N <= TOP Lending Partners

We don't just close loans—we help you close more deals.

7

AGENT ADVANTAGE PROGRAMS

Creative Financing That Wins Offers

Rate buydowns, DPA, and niche loan options to make your
buyers stand out.

Fast, Local Decisions

No corporate red tape—we get deals cleared and closed fast.
Co-Branding & Marketing Tools

ListReports, Home 1Q, Mortgage Coach, and social content -
The Clermont Team dosigned to help you grow, The Galli Team

Yvette Clermont, CMB REALTOR® Growth Focused Christopher Galli

NMLS #248437 Strategy sessions, events, and support that move the needle . NMLS #13152
yvette@novushomemortgage.com for your business. cgalli@novushomemortgage.com
941-201-5847 24/7 Partner Access 941-529-1040

MyTeamClermont.com Real conversations. Real support. Real closings. novushomemortgage.com/CGalli

l@'Member FDIC. Equal Housing Lender. Novus Home Mortgage is a division of Ixonia Bank, NMLS #423605




